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Trusted Escrow
Solutions for Your
Clients Every 
Challenge.
Navigating Through
Any Unforeseen
Obstacle is
Our Strength.
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Katie DiCaprio
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949.303.0515

Katie@cornerescrow.com

CORNERESCROW.COM

George Delgado
Account Executive

949.668.2447

George@cornerescrow.com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The 
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email 
us at ocrealproducers@n2co.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ELECTRICIAN

The Electrician
Chris Le
(949) 423-3894

ESCROW SERVICES

Corner Escrow
Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
Hallie Packard
(949) 607-7665

Granite Escrow
Jenna Dannelley
(714) 943-0688

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

FINANCIAL PLANNER

Edward Jones
Derick Roberts
(574) 327-5334

HOME INSPECTION

Preferred Inspection Services
Jerry Stonger
(949) 234-7125

HOME WARRANTY

Home Warranty of America
Cortney Keller
(714) 707-0149

INSURANCE AGENT

Mundell Insurance Agency
Garrett Mundell
(949) 269-7860

JUNK REMOVAL SERVICES

The Junkluggers of 
Orange County
Joe Sandoval
(949) 632-2123

LISTING  

PREPARATION SERVICES

Freemodel
Mike Hermany
(215) 870-6485

MEDICAL SPA

Complete Care Medical Spa
Allison Gracom
(949) 861-4177

MORTGAGE SERVICES

CrossCountry Mortgage
JJ Mazzo
(877) 237-9694

Guaranteed Rate
Frank Blakeley
(949) 433-0539

MortgageOne, Inc.
Christopher Smith
(949) 292-9292

Movement Mortgage
Matt Webb
(949) 742-2868

Qualified Home Loans
Alan Kunski
(714) 397-1349

U.S. Bank
Carlos Zepeda
(714) 420-7233

U.S. Bank
Erica Dose
(949) 355-2851

MOVING COMPANY

Costa Mesa  
Moving Company
David Wilkes
(714) 241-1673

PHOTOGRAPHY  

& VIDEOGRAPHY

Antis Media
Jenny McMasters
(949) 285-6373

WASIO faces
Yaneck Wasiek
(949) 529-0512

PROFESSIONAL 

ORGANIZING

ChoreChicks
Renee and Traci
(949) 441-0330

Coastal Organizing Company
Liz Wann
(949) 482-9476

Sorted Bliss
Priscilla Yocum
(949) 280-6960

SOLAR

Sunrun
Matthew Rock
(909) 510-0061

STAGING & HOME DESIGN

HG Interiors
Holly Garcia
(714) 614-1008

Intuitive Design Studio
Andrea Young
(714) 287-5399

TITLE SERVICES

Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title Company
Jeff Tiss
(949) 422-1301

WFG Title
Andrew Walsh
(949) 300-9101

SOLAR PROFESSIONAL
MATTHEW ROCK

SOLAR PROFESSIONAL
MATTHEW ROCK

"MATTHEW WAS VERY PROFESSIONAL,
 AND A PLEASURE TO WORK WITH. WE'VE 

BEEN DEBATING GETTING SOLAR FOR 
YEARS. WE BECOME DISCOURAGED AS WE 

NEVER CAME ACROSS A TRUSTWORTHY 
SOLAR EXPERIENCE.  WE WERE THEN 

REFERRED TO MATTHEW AND ARE NOW 
HAPPY CUSTOMERS! I HIGHLY 

RECOMMEND MATTHEW"
MARIA (HOME OWNER)  

“MATTHEW ROCK IS SO 
WISE, PROFESSIONAL & 

PERSONABLE! 
A+ PLAYER!" 

MICHELE KADER
(SOUTH OC RP OWNER/PUBLISHER)

REVIEWS

$0 ENROLLMENT | INSTALLATION COST
FULL SERVICE INCLUDED
NO LIEN, LEASE, OR LOAN

19+ YEARS
BUSINESS & SALES EXPERIENCE

5+ YEARS
SOLAR SALES MANAGER

TEXT | CALL MATTHEWTEXT | CALL MATTHEW
909.510.0061909.510.0061REFERRALS 

LUNCH
COFFEE

"MATTHEW WAS AMAZING AT WALKING US 
THROUGH THE PROCESS, WHICH LED TO 
US ENROLLING CONFIDENTLY. ANY TIME A 
PROBLEM AROSE, MATTHEW HANDLED IT 
IMMEDIATELY! I COULD NOT RECOMMEND 
HIM ENOUGH TO ANYONE, CONSIDERING 

SOLAR FOR THEIR HOUSE!" 

DERICK ROBERTS (RP PARTNER)

"BEING A REALTOR I WAS NOT EXCITED 
ABOUT SOLAR BASED ON THE STORIES 

AND EXPERIENCES OF MY CLIENTS. I MET 
MATTHEW AND SET UP A MEETING FOR MY 
HUSBAND AND I. WE SIGNED THAT NIGHT. 
MATTHEW HAS A UNIQUE SKILL SET AND 
WAS PROMPT TO ANSWER QUESTIONS 

THROUGHOUT. I CONTINUE TO REFER HIM 
TO MY CLIENTS SINCE THEN."

FRANCES (REALTOR)

SOLAR PPASOLAR PPA
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FAQFAQ

Q: WHO RECEIVES THIS MAGAZINE? 

A: The top 500 agents in South OC. We pulled the 
MLS numbers (by volume) from January 1, 2023, to 
December 31, 2023, in South OC, cut the list off at 
number 500, and our new 2024 Top 500 distribution 
list was born. This magazine is free exclusively to  
the top 500 agents in the area each year. This year,  
the minimum production level for our group was  
$10.6 million, based on data reported to MLS.

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN 

THIS MAGAZINE? 

A: It’s really simple – every feature you see has been 
chosen based on production numbers and/or nomina-
tion. You can nominate other REALTORS®, affiliates, 
brokers, owners, or even yourself! Office leaders can 
also nominate Realtors. We will consider anyone 
brought to our attention because we don’t know every-
one’s story, so we need your help to learn about them.

A nomination currently looks like this: You email us 
at ocrealproducers@n2co.com with the subject 

If you just made the 2024 
Top 500 producers in South 
Orange County and are 
new to our publication, you 
may be wondering what it’s 

all about. “FAQs About This Magazine” answers 
the most commonly asked questions around the 
country regarding the Real Producers platform. My 
door is always open to discuss anything regarding 
this community — this publication is 100 percent 
designed to be your voice and to connect, elevate 
the industry, and inspire!

line, “Nomination: (Name of Nominee),” and explain 
why you are nominating them to be featured. It could 
be they have an amazing story that needs to be told— 
perhaps they overcame extreme obstacles, they are an 
exceptional leader, have the best customer service, or 
they give back to the community in a big way. The next 
step is an interview with us to ensure it’s a good fit. If 
it all works out, we put the wheels in motion for our 
writer to conduct an interview and for our photogra-
pher to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR/TEAM TO  

BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. It costs nothing, my 
friends, so nominate away! We are not a pay-to-play 
model. We share real stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS? 

A: Anyone listed as a “preferred partner” in the front 
of the magazine is a part of this community. They will 
have an ad in every issue of the magazine, attend our 
quarterly events, and be a part of our online commu-
nity. We don’t just find these businesses off the street, 
nor do we work with all businesses that approach us. 
One or many of you have recommended every single 
preferred partner you see in this publication. We 
won’t even meet with a business that has not been 
vetted by one of you and “stamped for approval,” in 
a sense. Our goal is to create a powerhouse network, 
not only for the best Realtors in the area but the best 
affiliates, as well, so we can grow stronger together.

Q: HOW CAN I RECOMMEND A  

PREFERRED PARTNER? 

A: If you have a recommendation for a local business 
that works with top Realtors, please let us know! Send 
an email to michele.kader@2co.com. 

By Michele Kader, Publisher

ABOUT THIS MAGAZINE

Bringing Experience & Education
To Serve You

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

TINA JENT-FODOR

Residential
Commercial
Vacant Land

LICENSE #1047926

WWW.THEELECTRICIANCO.COM

1.949.423.3894
@THE.ELECTRICIAN.CO

THE

AN ELECTRICAL CONTRACTING CO.
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• Low mortgage rates
• A lightning-fast online application via Digital Mortgage
• Impeccable service with 96% customer satisfaction
• Day-and-night availability
• Constant loan status Updates
• Diverse options & programs and much more...
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Your Trusted Path
to Closing Success
Top Producers' Gateway to
Seamless Transactions

Jenna Dannelley
Assistant Branch Manager/Escrow Officer
Direct: 714.943.0688 Office: 949.720.0110
jdannelley@graniteescrow.com
GraniteEscrow.com
450 Newport Center Dr. Ste 600
Newport Beach CA 92660

Granite Escrow is proud to be one of only a select few 
escrow companies in the country to hold and maintain 
the American Institute of Certified Public Accountants 
(AICPA) SSAE 18 SOC 1 Type 2, SOC 2 Type 2 & 
SOC 3 Attestation assuring our clients we comply 
with the highest standards in data security, 
availability, processing integrity, confidentiality, 
privacy, and financial reporting.

Over 19k transactions
for a total of over 

$25 BILLION since 
2020 Companywide.

Elevate Your
Real Estate

Success Today!

 714.543.9632
derick.roberts@edwardjones.com
EdwardJones.com/Derick-Roberts

Derick Roberts, Financial Advisor

Let's
Talk!

Tax Benefits of Cash Value in Life Insurance

Tax-Free
Growth

Tax-E�cient
Retirement

Income

Asset
Protection

Tax-Free
Loans and

Withdrawals

Estate Tax
Benefits

1

2

34

5

Benefits
of Buying a Life
Insurance Policy

Provides lif
cover and
financial
security

Helps you
meet long-term

goals

Oers tax
benefits as
per Income

Tax Act

Gives you
peace of

mind

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ocrealproducers@n2co.com.

FOLLOW US ON 
FACEBOOK & 
INSTAGRAM@REAL

PRODUCERS

SOUTHOC 

@SOUTHOCREAL

PRODUCERS 

FACEBOOK INSTAGRAM 

M E E T  T H E

R E A L  P R O D U C E R S  T E A M

S O U T H  O R A N G E  C O U N T Y

Alex Regueiro
Social Media Manager

Yaneck Wasiek 

Photographer

Jenny McMasters 

Photographer

Dave Danielson
Writer

Michele Kader
Owner/Publisher 

949-280-3245
michele.kader@n2co.com

Ilona Porebski
Ad Strategist

Jess Wellar 
Writer

Ellen Buchanan
Editor
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READY TO
ELEVATE
YOUR
LISTINGS?
SCAN NOW!

Maximize Listings,
Maximize Prof its
Elite Staging
for Top Producers

Andrea Young
Owner/Lead Designer
714.287.5399  •  Intuitive-Staging.com

Dear South OC Real Producers,

Thank you to all who joined us on March 18th for 
our “What’s Working in 2024?” cocktail party and 
networking event. It was a special gathering … we 
learned a lot and it was great to see everyone again! 
Be sure to check out the photos from the event in 
this month’s issue!

Well, spring is now in full bloom and we find our-
selves in a season of new growth amid the warmer 
weather. When I think of spring, I’m reminded of the 
timeless expression “Carpe diem” — seize the day!

The spring market is also well underway, and 
what an exciting time for our industry! This busy 
period requires us to put our best foot forward 
with every client.

Despite the challenges of continued low inven-
trory seen in many places around the country, 
here in South OC, we witness home values still on 
the rise and sales remaining robust. There’s ample 
opportunity for Real Producers who hustle and 
stay focused.

At Real Producers, we strive to embody this mind-
set — always forward-thinking and moving to seize 
the day. All success requires is the recognition of 
opportunity meeting decisive action. Likewise, our 
platform is a celebration of the excellence that our 
amazing community exhibits day after day!

Looking ahead, we also have many more 
exciting events coming up, as well as 
incredible feature stories to share through-
out the year, showcasing inspiring agents 
and partners impacting our industry.

I encourage you all to embrace this season of 
renewal with extra pep in your step, and let’s 
“carpe diem” in our own lives and businesses!

Sincerely yours,

Michele Kader 

Owner/Publisher
South OC Real Producers
949-280-3245

michele.kader@n2co.com

SPRING
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Exceptional Medical &
Aesthetic Care

for You and Your Clients

949.861.4177
CompleteCareMedicalSpa.com
4902 Irvine Center Dr., Ste 103

Irvine, CA 92604

INNOVATIVE LASER AND
SKIN CARE TREATMENTS
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Handling Handling 
Long-TermLong-Term  
LeadsLeads

By Todd Lebowitz

marketing matters

But whatever the finer details are, the end 
result is a prospect with potential who may 
require a longer-term approach to get them to 
the finish line. Below are some ideas for effec-
tively managing these types of leads without 
getting too bogged down and distracted.

• Identify the long-term prospects.  
It’s important to first identify when some-
one is going to take longer than usual to 
make a decisive move. These very warm 
leads require nurturing; it’s worth it to 
categorize them quickly as a slow-burn so 
you don’t apply too much pressure.

• Maintain regular communication.  
So you don’t forget about these slow bloom-
ers, set up a schedule for reaching out, 
whether it’s through personalized emails, 
informative newsletters, or texts. Keeping 
the conversation alive helps build trust and 
ensures you stay on their radar.

• Provide value with quality content. 
Share industry insights, local market 
trends, and tips that may be relevant to 
your potential buyer or seller. By position-
ing yourself as an expert, you reinforce 
your credibility and demonstrate your 
commitment to their real estate journey.

• Leverage social media platforms. 
Stay connected through social media to 
maintain a presence in your leads’ digital 
lives. Share relevant content, engage in 
discussions, and showcase your achieve-
ments. But don’t forget to make things 
entertaining and interesting by sharing 
parts of your life and personality!

• Adapt and personalize your approach.  
People’s circumstances and preferences 
can change over time. Be adaptable in your 
approach and take the time to under-
stand any shifts in your leads’ priorities. 
Personalizing your interactions shows 
genuine interest and increases the like-
lihood of converting a lead into a client 
when the time is right.

Handling long-term leads requires a delicate 
balance of persistence, adaptability, and 
strategic communication. By implementing 
these tips, you can nurture relationships, 
stay top of mind, and, ultimately, convert 
those long-term leads into satisfied clients.

Remember, success in real estate is often a 
marathon, not a sprint!

As an agent, sometimes you gain a client out of the blue who looks at a few houses, 

puts in an offer, and sails through the closing. However, as most of us know, that’s 

the exception to the rule. More often than not, you’ll be managing long-term leads, 

everything from the aging couple not yet ready to sell to a first-time buyer who has 

analysis paralysis when choosing a home.

With more than 25 years of experience, Todd Lebowitz is CEO and owner of  

My Marketing Matters, which he runs with his business partner Ram Devaguptapu. 

Together, they have grown the company to be a recognized leader in real estate 

marketing with more than 20,000 clients locally, regionally, and nationwide.

Mastering the Art of Patience: 



South Orange County Real Producers • 2120 • April 2024 @realproducers realproducersmag.com

TitleSolutionsTeam.com | TitleSolutions@firstam.com
3 0 1 1 0  C R O W N  V A L L E Y,  S U I T E  2 0 3  |  L A G U N A  N I G U E L ,  C A

Ryan Raphael
949.482.9428
rraphael@firstam.com

Alex Hernandez
714.376.5752

alhernandez@firstam.com

Daphne Alt
949.295.0828

daphnealt@firstam.com

Lisa Maxwell
714.425.5960

lmaxwell@firstam.com

#1 TITLE TEAM IN SOUTH ORANGE COUNTY 

L E T  O U R  T E A M

Safeguard
Y O U R

TRANSACTIONS

TOP PRODUCERS,
TOP PROTECTION

GARRETT MUNDELL, AGENT
949.243.5088

2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672

Discover Your Insurance Advantage

PROTECTING THE AMERICAN DREAM



South Orange County Real Producers • 2322 • April 2024 @realproducers realproducersmag.com

I N  2 0 2 4 ?
W H AT ’ S  W O R K I N G

I N  2 0 2 4 ? 
TO P  P R O D U C E R S

PA N E L  &  C O C K TA I L 

R E C E P T I O N

M A R C H  1 8 ,  2 0 2 4

We would like to extend our heartfelt 
gratitude to everyone who attended 
our “What’s Working in 2024?” Top 
Producers Panel & Cocktail Reception 
on March 18, 2024, at the Marbella 
Country Club and made the event a 
resounding success. This event would 
not have been possible without our 
wonderful panelists, engaged attend-
ees, and the unwavering support of our 
preferred partners and event sponsors.

Our panelists, Mitch Bohi, Bryan 
Gerlach, Cesi Pagano, Dave 
Archiletta, Cyrus Mohseni, and 
Melody Smith, brought a wealth 
of knowledge and expertise to the 
discussion, sparking insightful conversations that left a lasting 
impact. Their valuable insights on the NAR settlement, doubling 
listings, farming, being an area expert, nurturing your database, 
and social media, truly enriched the event and furthered our 
mission of fostering excellence in the real estate community. We 
appreciate your commitment to the industry and to continuous 
learning and growth!

Special thanks to our headline sponsor, Christopher Arce-Dale 
and Hallie Packard, of Glen Oaks Escrow, who made this 
special gathering possible. We couldn’t have done it without you! 

Big shout-outs to our incredible photographer, Tony Lattimore 
Photography, and Beach Cities Media for capturing memora-
ble images and video. Check out some of the event’s highlights on 
the next few pages and on our social media.

We look forward to future collaborations 
and hope to see you at our next event!

For more information on all South OC 
Real Producers events, please email us at 
ocrealproducers@n2co.com. 

Sponsored by Glen Oaks Escrow
Photos by Tony Lattimore Photographyspecial events

SPONSORED BY
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A  T H A N K-YO U

Dear Michele and South OC Real Producers,

On behalf of the Glen Oaks Escrow team, we wanted 
to extend our sincerest gratitude for the opportunity to 
sponsor the “What’s Working in 2024?” Top Producers 
Panel & Cocktail Reception, held on March 18th at the 
Marbella Country Club.

Congratulations to the South OC Real Producers 
team for hosting another memorable event! 
Because of you, we were able to 
provide a platform for Realtors 
and preferred partners to 
come together, exchange 
insights, and explore 
strategies for thriving 
in today’s dynamic 
real estate market.

The Top Producers 
Panel & Cocktail 
Reception exceeded 
our expectations, 
drawing in a diverse 
group of industry 
professionals eager 
to learn and connect. 
Discussions, led by 
the esteemed panelists, 

provided invaluable insights into turning challenges 
into opportunities, leveraging social media, fostering 
growth, enhancing infrastructure, and engaging with 
the community.

The cocktail reception that followed the panel discus-
sion was a highlight of the evening, providing attendees 
with the opportunity to unwind, celebrate success, and 
foster new relationships over drinks and charcuterie.

We look forward to the possibility of 
future collaborations and remain 

enthusiastic about supporting 
events that bring people 

together in meaningful 
ways. Once again, 

thank you for the 
opportunity to be 
a part of such a 
memorable eve-
ning. Please do not 
hesitate to reach 
out if there are any 
opportunities for 
further engagement 

or if we can be of 
assistance in any way.

Warm regards,

GLEN OAKS ESCROW 

A  T H A N K-Y O U 
F R O M  O U R  E V E N T  S P O N S O R

CHRISTOPHER ARCE-DALE 

Branch Manager
Glen Oaks Escrow

949-625-6751
cdale@glenoaksescrow.com

HALLIE PACKARD 

Business Development
Glen Oaks Escrow
949-607-7665
hpackard@glenoaksescrow.com
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T H E  E L E C T R I C I A N

The best results in 

the world don’t just 

happen by accident. 

They are defined, 

worked for &  

continuously honed  

to perfection.

B R I N G I N G 

T H E  B E S T 

T O  L I G H T
That’s the same sense of vision, care 
and follow-through that you and your 
clients get when you work with owner 
Chris Le and The Electrician, one of 
the area’s most sought-after electrical 
partners. The smile on Chris’ face is 
unmistakable when he talks about the 
drive he and his team bring to their 
work every day.

“There’s no replacing the rewarding 
feeling of building something special 
while giving our clients something 
they need and want,” Chris empha-
sizes. “And in the process, we leave a 
positive mark on society that will be 
around for a while.”

THRIVING TEAMWORK 

Chris’ path in the business has been a 
long one. In fact, he first got involved 
with the industry when he was still 
a teenager. Eventually, Chris and a 
partner started their own electrical 
service company, and after a while, 
Chris decided to go it alone and 
opened The Electrician.

Today, Chris leads a team that con-
sists of two apprentices, a lead jour-
neyman, and a beginning journeyman.

“We take our role of delivering an 
exceptional experience seriously,” 
Chris notes. “So all of our team mem-
bers show up professionally with uni-
forms and a way of carrying out what 
we do that makes a difference.”

THE FULL SPECTRUM 
Chris and his expert team shine the best 
possible light on a wide range of projects, 
including everything from troubleshoot-
ing and fixing issues with outlets to being 
fully immersed in complete house builds. 
They also handle rewiring, as well as 
commercial and industrial projects.

“Our bread and butter jobs are custom 
builds. As part of that, we do everything 
from basic lighting all the way up to 
backlit quartz and LED inlay instal-
lations. We work on a lot of high-end 
projects,” Chris points out.

When it comes to his approach, Chris 
says he takes an immersive view of each 
project. Part of that naturally comes from 
the fact that he is a general contractor. 

“I like having that involvement and 
familiarity with all aspects of a project 
that we engage with,” he affirms.

|  By Dave Danielson  |  Photos by Jenny McMasterspartner spotlight



South Orange County Real Producers • 3130 • April 2024 @realproducers realproducersmag.com

Chris also acknowledges those who enlist the exper-
tise and experience of The Electrician might be able 
to find a cheaper price, but the value and quality they 
enjoy through time makes it well worth choosing The 
Electrician team.

“You get what you pay for,” he says with a shrug. “As 
we all know, you can always find something cheaper. I 
think the key is to make sure you know you are going 
to get what you pay for.”

ALWAYS ON THE GO 
Away from work, Chris has a strong passion for spend-
ing time outdoors. Some of his favorite pursuits include 
hunting, fishing, scuba diving, snowboarding, hiking, 
off-roading, skydiving, surfing, and riding his Harley.

Chris has had more than a few bumps along the way 
as a result of his active lifestyle. But he has definitely 
taken the positives away from those experiences — 
including an accident he had in 2017 that required 18 
reconstructive surgeries.

“It has given me a new view on life and that pushed 
me more into what I’m doing,” he shares. “Those 
experiences have also made me a better person.”

As an Orange County native, Chris takes a particu-
lar level of pride in seeing his home area evolve  
and thrive. On the horizon, he looks forward to 
building more successful relationships with

REALTORS® while continuing to serve clients with 
trust, honesty and creativity.

“It means a lot to know that our quality is unsur-
passed,” Chris concludes. “We are very experienced 
and, in the process, we often bring things to light that 
people don’t even realize they want or need. We’re 
always here to make solutions, not problems.”

To learn more about how Chris Le and The Electrician can

assist you or your clients with top-notch electrical solutions,

call 949-423-3894 or visit TheElectricianCo.com.

WE’RE ALWAYS 
HERE TO MAKE 
SOLUTIONS,  
NOT PROBLEMS.

Real Producers preferred partner Chris Le is the owner of The Electrician.
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Moving Services - Pack & Unpack
Declutter to Prepare for Showing    
Home & Office Organizing 
Personal Services & Home Management
Special Occasion Planning  949.441.0330

ChoreChicks.com | info@ChoreChicks.com

Reclaim your time
& book your
consultation today.

ORGANIZING
Your Concierge
Services for Organization 

Your World

“Liz and her team were amazing! The organization is
beautiful and clearly labeled so my family can keep up

with the system. Look forward to working with her
again. Loved our experience and highly recommend!”

- JULIANA B.

Coastal Organizing Company 
exists to help you find peace in your 

space by creating a stress-free, 
organized environment.

HOME ORGANIZING
MOVES & RELOCATIONS
BUSINESS ORGANIZING

949.482.9476
WWW.COASTALORGANIZINGCOMPANY.COM

Finding a Mortgage for
Every Unique Situation
is My Specialty!

Loan approval is subject to credit approval and program guidelines. Not all loan programs are 
available in all states for all loan amounts. Interest rates and program terms are subject to 
change without notice. Visit usbank.com to learn more about U.S. Bank products and services. 
Mortgage, home equity and credit products are o�ered by U.S. Bank National Association. 
Deposit products are o�ered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank 

No Matter Where
Your Clients are
in Their Buying
Process,
I CAN HELP. 

Connect with Carlos
today and experience
the dierence!

CARLOS ZEPEDA
Mortgage Loan O�cer
Text/Call 714.420.7233
carlos.zepeda@usbank.com
NMLS# 175621

COSTA MESA MOVING

714.241.1673
CostaMesaMoving.com
info@costamesamoving.com
2614 S Oak St, Santa Ana, CA 92707

Scan for
your client's

complimentary
quote today!
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Leave the Heavy Lifting to Us!
MOVING IS
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KWON

A former golf professional 
turned rock-star REALTOR®, 
Chris Kwon distinguishes 
himself in the competitive 
South OC market not merely 
through his professional 
accomplishments but 
through his genuine 
commitment to mentorship, 
discipline, and family 
values as a principal at Real 
Brokerage and team leader 
of the Kwon Home Group.

From Greens to Estates 
Chris’s transition into real estate was 
anything but a calculated career move. 
Born and raised in Arcadia, Chris picked 
up the game of golf at age 5. After grad-
uating from Cal State Bakersfield, his 
early life was devoted to the sport, play-
ing professional golf across the United 
States, Canada, and Asia. The big shift 
came when life presented a crossroad, 
steering him away from the uncertainty 
of competitive sports to the stability 
that real estate promised.

“I wasn’t meant to be a real estate 
agent; it sort of just fell on my lap,” 
Chris explains with a chuckle. “I had 

some great weeks and some not-so-
great weeks golfing on the road in 
tournaments, which was frustrating. 
Eventually, I had to decide if I wanted 
to keep chasing it, or find something 
more stable.”

Feeling a bit lost, Chris started waiting 
tables while figuring out his next move. 
At his girlfriend’s (now wife’s) encour-
agement, Chris decided to study for his 
real estate exam and give the industry a 
shot for one year.

“I give full credit to my wife, Ann, for 
being so supportive during that first 
year while I got going in 2012,” Chris 

A Hole-in-One DecisionA Hole-in-One Decision

CHRISCHRIS

cover story
By Jess Wellar
Photos by WASIO faces
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“I believe success is accomplishing the 
goals that a person sets out for them-
selves and being able to do it consis-
tently,” Chris says of his philosophy 
that winning is not an accident.

Chris also takes pride in his team’s 
meticulous attention to the finer details 
of their work, and notes this approach 
only serves to reinforce the trust and 
reputation he has built with his clients 
and colleagues over the years. “I have 
always believed that when all of the 
little things are done right, it has the 
biggest effect on the larger things in 
life,” Chris asserts. “When clients see 
the effort you put into every aspect of 
the process, they recognize and appre-
ciate the difference.”

The Power of Teamwork 
Central to Chris’s achievements are 
his dynamic group at Real Brokerage 
in Irvine. This standout team includes 
Chris, as well as four other diligent 
Realtors — his wife, Ann, Marissa 
Esporlas, Lexi Falbo, and Claire 
Chang. Alongside them, the Kwon 
Home Group is supported by four 

dedicated staff members. Philip 
Nguyen excels as their marketing 
manager, and the team also includes 
an executive assistant, a market-
ing assistant, and a transaction 
coordinator.

“I am the leader of a small but mighty 
team looking to grow with the right 
people,” Chris emphasizes. “But I’m 
looking for collaborative agents. 
Hustle and drive are minimum crite-
ria; they also have to be the right fit. 
Are they going to give, take, or both?”

For Chris, real estate is as much about 
sharing knowledge and helping others 
get ahead as it is about personal 
success. He views his experiences 
as resources to be shared, fostering 
growth and understanding within his 
team and clientele.

“I was only worrying about my own 
success, but a year and a half ago, I 
decided to build a team,” he shares. 
“I’ve accumulated so much knowledge 
and have experienced so many different 
situations over the last 12 years that 
it would all be a waste if I didn’t share 
that with others so they could improve 
their lives too.”

A Family Man 
Away from client meetings, Chris is a 
dedicated family man with deep-rooted 

plans for the future. Married for a 
decade to Ann and a loving father to 
Charlotte (8) and Bryson (6), Chris 
cherishes time spent traveling, explor-
ing, and just being with his loved ones. 
“There isn’t anything that we don’t love 
doing together,” Chris smiles. He still 
makes time for the occasional round of 
golf, is passionate about photography 
and videography, and loves squeezing 
in a good crossfit workout too.

Looking ahead, Chris details a solid, 
10-year plan already firmly in place to 
work as hard as he can to give his fam-
ily the best life possible and enjoy some 
well-deserved downtime once he leaves 
real estate behind.

As the clock ticks, Chris offers some 
invaluable advice to new agents, 
emphasizing the critical importance of 
time management in building a suc-
cessful career. He encourages emerging 
agents to scrutinize their business and 
personal life meticulously, identifying 
areas where time can be saved or allo-
cated more efficiently to make room for 
what truly matters.

“Don’t waste time on things 
that don’t matter,” he concludes. 
“If you can create more time for 
yourself, success will come.”

Kwon Home Group (from left to right: Philip Nguyen, Lexi Falbo, Ann Kwon, Chris Kwon, Marissa Esporlas, Claire Chang)

Top producer Chris Kwon is the principal and team 
leader of Kwon Home Group at Real Brokerage.

I believe 
success is 

accomplishing 
the goals that 

a person sets out 
for themselves and 
being able to do it 

consistently.

@realproducers36 • April 2024

acknowledges. “She comes from a corpo-
rate job that was focused on sales, so she 
was very understanding about taking calls 
at odd hours and what Realtor life entailed 
— I really appreciate that.”

Any initial skepticism Chris had about his 
decision soon gave way to a profound reali-
zation of potential.

“I was not really thinking this was going 
to be my career, but just the next thing till 
I figured out what I really wanted to do,” 
Chris admits frankly. “After my first year, 
though, I had accomplished more in that 
first year and made more money than I ever 
had before. The rest is history.”

Defining Success 
Chris’s track record over the past dozen 
years has been nothing short of impressive. 

Last year alone, Chris achieved a total vol-
ume of almost $50 million as a solo agent 
across 40 transactions, with his sights set 
on $100 million for Kwon Home Group 
this year as his newer agents ramp up.

Chris’s drive is also evidenced by 
a slew of awards, including being 
named a BombBomb Real Estate 
Video Influencer and secur-
ing a spot in Orange Coast 
Magazine as a Real Estate 
All-Star multiple times. 
Chris has also been rec-
ognized by Real Trends 
as one of America’s 
Best Real Estate 
Professionals by 
Sales Volume.
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Listing Prep | Move In Services | In-Home Organization

selling serenity, selling faster 

Let Priscilla and her Team add 
bliss to your listings! Call today!

949.280.6960
Priscilla@sortedbliss.com

Priscilla Yocum, Owner

Portfolio mortgage options for your
buyers' unique financing needs.

Loan approval is subject to credit approval and program guidelines. Not all loan programs are 
available in all states for all loan amounts. Interest rates and program terms are subject to 
change without notice. Visit usbank.com to learn more about U.S. Bank products and services. 
Mortgage, home equity and credit products are o�ered by U.S. Bank National Association. 
Deposit products are o�ered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank

Erica Dose,
Mortgage Loan O�cer,

Irvine
NMLS # 400582
O: 949.863.2422
C: 949.355.2851

erica.dose@usbank.com

Providing Quality Home Inspections
Throughout Southern California

Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
Member of both ASHI and InterNACHI

10% OFF
for Active Duty

Military &
Veterans

Over 10 years in home
inspection experience

PreferredInspects.com

Call Today To Schedule An Inspection
(714)323-1345 or (949)234-7125
jerry@preferredinspects.com

Now offering in-house sewer
line inspections!

Priority Booking 
for RP Realtors!

Were you, your broker or the team featured in an 
issue of Real Producers? Want a copy of your arti-
cle or full magazines that you were featured in?

REPRINTS! 

What the heck is a reprint? A reprint is a four- or 
eight-page, magazine-quality-grade paper with 
your full article and photos and you on the cover 
of the publication.
 
WHY DO I NEED THOSE?  

These reprints are a professional marketing tool that 
can help brand you, your team and/or your business.

• Use on listing appointments.
• Send out to friends and family. 
• Send to clients with your holiday greetings.
• Brokers can use as recruiting tools for capturing 

new talent. 
• Use when farming your favorite neighborhood. 

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE? 

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.
 

WHO CAN BUY THESE?  

The REALTOR® that was featured, the broker, 
our partner or family. Anyone who wants to 
promote you.
 
HOW DO I ORDER? 

Email our reprints manager at 
ocrealproducers@n2co.com 

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, your broker, or the team 
featured in an issue of Real Producers? 
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Andrew Walsh • VP of Sales & Marketing
949.300.9101 • awalsh@wfgtitle.com

wfgtitle.com/Andrew-Walsh/

Let's open 
title together! 


