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CREATED EXCLUSIVELY FOR TOP 66 |
PRODUCERS & LEADERS IN REAL ESTATE "Happy is the man who can

make others better, not merely
when he is in their company,
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Join The Diamond Partnership

Want to learn to grow your business to the next level without
continuing to be the operator/technician?

Benefits:

Private Exclusive Nuria's High-Level
Mastermind With High-Level Conversations & Education on Your
Other Top Producers. Training on Scaling Business. Business Growth.

DO YOU HAVE ANY QUESTIONS? CONTACT OUR RELATIONSHIP REPS FOR MORE DETAILS!

Scan to see what your

e r fellow Top Producers Tristan Hammett
gy are saying about their Relationship Representative
sty DEele e 480-455-7602 | Tristan@NovationTitle.com
experience!

NovationTitle.com
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Contact us today for a stress-free move!
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TOP NOTCH

Local & Long Distance Moves
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Come Learn from the Highest
Google-Rated
Real Estate School in Utah

Online Courses Available!
e New Agent Courses ® Continuing Education
e Broker License Courses & More

Scan to further
your real estate
career today!

UTA H Heather Swanger, Owner
REAL ESTATE UtahReaIEstastZl.cshiifcljn(:
s c H 0 0 L TSG Student@UtahRealEstateSchool.com /

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE SCHOOL
Utah Real Estate School, TSG
(801) 566-4120

ROOFING
Picher Perfect Roofing
(801) 330-3309

SURVEYOR
Utah Line Works
(801) 845-6118

TITLE COMPANY
Novation Title
(801) 727-8420
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Trust A Realtor-Owned Painting Partner
Who Understands Agent Needs!

bl = kel i ek ok =
Professional Results ¢ Efficient & On-Time ¢ Trustworthy - Feel Safe Leaving The Key!
Partner with SLC Top Producer’s Real Estate Painting Specialists!

Michael Dunning Michael Dunning

Monarch & Company, LLC

General Contractor Real Estate Agent/Painter GENERAL CONTRACTOR

385.505.2497 385.515.3245

" y
&iReliable]Electrician|Partner;

Taylor McKeithen

I N T E R I O R S

\. Recommend an electrician to
your clients with confidence!

e ¥ 801.462.3137 | EvolveElectric.co
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Understanding
The Change and
‘ Transcending

cover agent

Written by Kendra
Woodward
Photography by Tiffany
Burke Photography

Industry

Boundaries

Born in Edmonton, Alberta, Canada,
but hailing from Draper, Utah,
Keagan’s journey has been one of con-
stant exploration and diversification.
From operating a window cleaning
company and working in software to
partnering in a clock-making venture,
his eclectic background has equipped
him with a unique perspective on
entrepreneurship and business
dynamics. It was during his stint in
software sales that Keagan discovered
and honed his parallels between the
tech world and real estate, realizing
that a solid understanding of those
business principles transcended
industry boundaries, translating

directly into real estate.

Joining Infinite Real Estate
last April amidst a team of 11
agents, Keagan embarked on a
journey of growth and adapta-
tion helping boost the team to
27 agents in just a few short
months. However, despite
facing challenges, including a
tumultuous year that saw their
team dwindle to seven agents,
his resilience and strategic
acumen have propelled them
to even greater heights. “We’ve
honed our style through adver-
sity, focusing on quality over
quantity,” he shares, reflect-

ing on the team’s

evolution. The

outcome from

such a transition ended up boost-
ing their numbers and saw them

doing more volume than before.

For Keagan, real estate isn’t just
about transactions; it’s about
forging genuine connections with
his clients, creating long lasting
relationships, and exceeding their
expectations. Keagan’s aim is
always to get the client a better
deal than they initially anticipated
and to be 100% present for each of
his clients. “Focus on the client,
not the commission” is a common

theme at work.

His commitment to client-centric-
ity is especially evident in how
he holds his buyer consulta-
tions, where he delves deep into

their preferences and aspira-
tions, ensuring a tailored experi-
ence unlike any other. “It’s about

understanding their dreams




and making them a reality,” Mataele advocate, he founded the Koloa When he’s not negotiating deals or

We’ve honed our style through adversity,

) asserts, emphasizing his ethos of Foundation, a non-profit aimed at championing social causes, Keagan

f ocusing on over : under-promising and over-delivering. = empowering lower-income families  finds solace in his family and hobbies.
through education and support. A proud husband and father of two,

But Keagan’s impact extends well Through initiatives like fundraising  he cherishes moments spent with his
beyond the realms of real estate. A galas and community outreach pro-  wife, Sandy, and their two children,

dedicated family man and community grams, Mataele and his team (Philip  Teo and Estelle. Whether it’s bonding
Amone, Nick Strong, Kaumana over a game of Super Smash Bros.

Rindlisbacher and Caleb Reber) are  with his son, indulging in his love for

making a tangible difference sports, or spending his time making

in the lives of those music, playing the piano, jamming on
in need. his drums, or strumming his ukulele,

Keagan’s zest for life is infectious.




The extroverted Polynesian adds that he enjoys hosting parties and traveling with

his family, wrenching on vehicles (wrapping cars, working on the engine, or just

tinkering with the interiors), and lest we not forget to mention his passion for

Legos. As a testament to his entrepreneurial success, Keagan rewards himself
with new Lego sets after reaching each new closing goal - a whimsical tradition

that underscores his playful spirit and unwavering dedication.

Keagan’s effervescence for life is clear in his unique marketing
strategies, as he intertwines his love of cars into his business
with his Executive Town Car (which is basically a limo, he
chuckles) that he uses to chauffeur his clients to their closing
meetings, and his KEI van that’s covered in his marketing. “No
other REALTOR® picks up their clients and drives them to

title with some champagne or Martenelli,” he laughs.

“Looking ahead Keagan is poised to expand his horizons

further, with plans to launch a business consulting ven-

ture and continue pushing the boundaries of innovation

in real estate. So much so, that he has now branched off

and started his own team! He is grateful and humbled

that he has led the team at Infinite to a record-break-

ing year in GCI (despite the 2023 downturn) and is

eager to build a team of “baller agents”. As he navigates

the ever-changing landscape of entrepreneurship, a few things
remain constant-his commitment to authenticity, service, and mak-

ing a positive impact, one brick at a time.”

No other REALTOR® picks up their clients and drives
them to title with some champagne or Martenelli.

e
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KIM HENDRY
TEAM

AT
CMG HOME LOANS

Kim Hendry

Area Sales Manager Retail Lending
NMLS# 288635

801.688.0599
KHendry@CMGHomelLoans.com
CMGFl.com/mysite/Kim-Hendry
2825 E Cottonwood Parkway Suite 500 Office 526a, Salt Lake City, UT 84121 srancH NmLs# 2477668

WE SPECIALIZE IN
CRAFTING REALTOR

ONE MORTGAGE
SOLUTION AT
A TIME.

Scan to stay
« in the know

£ with weekly
.
"
i, market
u
updates!
CMG Mortgage, Inc. dba CMG Home Loans, NMLS# 1820, is an equal housing lender. AZ license #0903132. License: d by the Department of Financial Protection and Innovation (DFPI) under the California Residential

Mortgage Lending Act No. 4150025. Georgia Residential Mortgage Licensee #15438. Registered Mortgage Banker with the Texas Department of Savings and Mortgage Lending. Licensed by the Washington Department of
Financial Institutions under the Consumer Loan Act No. CL-1820. To verify our complete list of state licenses, please visit www.cmgfi.com/corporate/licensing and http://www.nmlisconsumeraccess .org.
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HOW DOES SOMEONE | ITS
MAKE THE MAGAZINE? | FREE!!

THE ANSWER IS SIMPLE: REACH OUT! WE WOULD LOVE TO MEET

If you would like to nominate someone to

be featured in Salt Lake City Real Producers
(Or you would like to nominate yourself),
H E R E ’S WHAT PLEASE reach out to Marissa McCutchan
Marissa@n2co.com
’ 951-233-4899

SALT LAKE CITY’S
TOP 500

AGENTS SOLD....
TOTAL TRANSACTIONS
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THE LARSEN TEAM

LarsenTeam.PillarToPost.com
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»» meet our partner

Written by Kendra Woodward

Photography by Tiffany Burke Photography
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' EDUCATING AND EMPOWERING
HOMEOWNERS: A LEGACY OF

INTEGRITY, EXPERTISE, & FAMILY

“Building Trust Since 2000: Where Professional
Anowledge Meets Friendly Dedication to Your Peace of’
Mind” is not only the tagline at All Points Inspections, it’s

the foundation of their business.

Nestled in the heart of Utah, this family-owned busi-

ness has become synonymous with excellence and
reliability - All Points Inspections (API). Led by Jolene
Lehman (General Manager), and supported by her father,
Al Rickard (Senior Inspector), and her brother, Fredd
Rickard (Certified Master Inspector), API stands as a bea-
con of integrity and expertise in the realm of residential

and commercial inspections.

Founded in January 2000 by Al and Jolene, All Points
Inspections has evolved into a thriving enterprise, offering
a comprehensive suite of inspection services, including
radon testing, mold testing, appliance recall checks, sewer
scopes, lead and asbestos testing, and more. “We provide
it all,” Jolene beams, “and if we don’t, we know who you

can call to get a knowledgeable professional to help you.”

With a steadfast commitment to excellence, All Points
Inspections goes above and beyond to ensure that every
client receives the highest level of service and expertise.
For Jolene, the essence of her work lies in the profound
impact it has on people’s lives. “Being a part of such

a life-changing event like purchasing a home is not
something I take lightly,” she reflects. “Every inspection
is different, every customer is different, and we work
diligently to make every inspection as educational and

informative as possible.”

As the driving force behind API, Jolene brings a wealth
of experience and passion to her role. Born and raised in
Laurel, Montana, Jolene’s journey to Utah was propelled
by a major life-changing event paired with the desire for
new opportunities and experiences. With a background in
real estate and office administration, her transition into
the world of inspections was a natural progression - a
decision that would ultimately shape the course of her
career and the trajectory of APL.

While working as an office adminis-
trator for more than 15 years, Jolene
obtained her real estate license to gain
a deeper understanding of the local
market. After starting as office manager
at a small brokerage in Butte, Montana,
she continued her real estate career
when she and her husband moved to
Utah, where she worked as a marketing
coordinator for Mansell & Associates
and grew even more fond of the intri-
cacies of real estate. When her parents
also moved to Utah in 1998, and her dad
wanted to pursue a home inspection
business, they joined forces and opened

All-Points Home Inspections in 2000.

With Jolene covering the real estate
side of things, working at the broker-
age, her dad would go office to office
dropping off materials and perform-
ing presentations. All that hard work
saw Al inundated with more and more
clientele than he could handle, which is
when Fredd joined the team. It wasn’t
long after that Al had a heart attack and
they decided it was time for Jolene to
take the reins. Despite the change, Al
continued performing inspections and
environmental testing and got licensed

to teach CE classes.

After nearly three decades, API has
weathered its fair share of challenges,
from market fluctuations to economic
downturns. Yet, with resilience and
determination, the team has navigated
these obstacles, emerging stronger and
more resilient than ever. “We pride our-
selves on being more than just inspec-

tors,” Jolene asserts.

“We go out and inspect the home’s
systems and foundation for 2-3 hours
and are responsible for educating the
customer on the current condition of
the home, and hopefully give them

maintenance suggestions and advice on



how to maintain their new home.” Jolene contin-

ues, “However, we decided we weren’t going to stop
there. We pride ourselves on educating the cus-
tomer; many are first-time home buyers and have no
idea how certain systems within their home work.
It’s our job to guide them along the way.”

Proof of APT’s success is its unwavering commitment
to education and customer service. With a keen
emphasis on knowledge, Jolene and her team contin-
ually strive to stay ahead of the curve, mastering new
systems and technologies to better serve their clients.
“Knowledge is key,” she emphasizes. “We’re expected
to explain things within a property we don’t live in,
and in most cases, will never enter again.” To com-
pound this, they joined a mastermind group of home
inspectors nationwide that in turn helped to add on
services such as pool and sprinkler inspections, and
developed systems to keep in touch with homeowners
both before and after the inspection.

Beyond their professional endeavors, the Lehman
family is deeply rooted in their community, actively
participating in organizations like the Salt Lake Board
of REALTORS® and supporting charitable causes
close to their hearts. At home, Jolene and her husband
of 27 years, Wes, enjoy spending time with their two
sons, Chris and Bradley. With family being at the core
of their lives both personally and professionally, the
Lehman family is excited to have recently welcomed
their first grandchild, Lacey Sue, via Chris and his wife.
They are a very active family and enjoy camping, boat-

ing, snowmobiling, and just hanging out enjoying life.

With a focus on giving back and making a

positive impact, All Points Inspections’ commitment
to community engagement is as strong as ever.
With a legacy built on integrity, family values, and a
passion for excellence, they stand as a testament to
the power of dedication, hard work, and the

enduring bonds of family.

EVERY INSPECTION IS DIFFERENT,

EVERY CUSTOMER IS DIFFERENT, AND WE WORK DILIGENTLY TO MAKE

| T paa . L ___F
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Written by Kendra Woodward
Photography by Tiffany Burke Photography
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stands out not only
for his expertise in the real estate
realm, but for the depth of his personal
Jjourney which he regards so closely
to that of his clientele. With his slogan
“The Juan Choice in Real Estate,”
Magana is redefining what it means to

find a home, JUAN client at a time.

Born and raised on the sun-kissed shores
of Acapulco, Mexico, Juan’s story is one of
resilience and determination. After relocat-
ing to Salt Lake City in 2010 and graduating
from BYU Idaho, his trajectory seemed des-
tined for the bustling streets of New York.
However, fate had other plans when he met
his husband and decided to get licensed in
2018, anchoring him firmly in the Utah land-
scape. In 2020, Magana achieved a majorly
significant milestone by becoming a citizen
of the United States.

As a newly minted citizen himself, Juan
intimately believes that this country is the
land of opportunities where hard work, ded-
ication and commitment are all it takes for
anyone to pursue their individual American
dream. Juan is a testament of having
achieved incredible success, being named
Top 500 REALTOR® four years in a row and
Top Producing REALTOR® at his brokerage.

With a background in business marketing

and a keen eye for investment opportunities,
Juan’s foray into real estate was a natural pro-
gression. Having already unknowingly dab-
bled in the industry, Juan turned his previous
properties into investment properties with
each upgrade and new home he purchased.
Following a layoff from a startup in 2019,

he took the leap into real estate and quickly

found success beyond his expectations.

His passion for client success, instilled by
mentors like Christine Bangerter, drives
Juan to provide nothing short of excel-
lence in every transaction. For him, real
estate isn’t just about deals - it’s about

stewardship and nurturing the dreams

and aspirations of his clients. While Chris
had helped Juan when he was buying a
house, she was unknowingly mentoring
him on the correct way to make a client feel
appreciated and understood. She was hard
working, determined, and always available,

attributes Juan tries to emulate every day.

For Magana, the essence of real estate

lies in its ability to transform lives. “What
we do is really important for people,” he
reflects. “It’s not just about monetary
assets; it’s about the place where they’ve
held their life, their nest.” With unwavering
dedication, Juan goes above and beyond,
ensuring his clients’ needs are not just met,
but exceeded. Having struggled to find a
place of his own, he understands how pow-

erful homeownership can be.

To better assist his sellers, Juan and his
team go above and beyond in their mar-
keting, just as they do in everything else

- taking professional photos, cleaning,
staging, doing anything they can to ensure
top dollar for their clients.

Outside of real estate, Juan is a devoted
advocate for his community, supporting orga-
nizations like Equality Utah and the Hispanic
Chamber of Commerce. His commitment to
diversity and inclusivity extends well beyond
his professional endeavors, helping to shape
his worldview while enriching his interac-

tions with clients and colleagues alike.

At home, he finds solace in the company

of his husband, Tyler Black, and their
beloved dogs, Bruno and Paris. Whether it’s
exploring new destinations abroad, trying
out local restaurants, unwinding at their
cabin nestled amidst nature’s embrace,

or immersing himself in the art of home

remodeling, Juan’s zest for life is palpable.

He cautions taking time to care for your-
self and your loved ones, as he does at his
cabin - surrounding himself with peace
and nature to remind one another of the
importance of the simple things in life. On

the other hand, experience and gathering an



appreciation for

the diversity in the
world is also a neces-
sity of life, which Juan
explores while traveling

with friends.

In a world where real
estate transactions
often feel transactional,
Juan Magana brings
humanity, compas-
sion, and a profound
understanding of the
immigrant experience.
Through his unwav-
ering commitment to
service and advocacy,
he’s not just helping
clients find homes - he’s
helping them build
their American dreams,
JUAN choice at a time.



SOLO TUIAKI, A RISING STAR AT SURV
REAL ESTATE INC., BURST ONTO THE REAL
ESTATE SCENE IN 2022 WITH A UNIQUE
TAGLINE: “SOLO, BUT TOGETHER WE CAN!”
BORN AND RAISED IN SALT LAKE CITY,
UT, SOLO’S JOURNEY WAS MOLDED BY
THE INDOMITABLE SPIRIT INSTILLED
BY HIS HARDWORKING PARENTS

WHO, DESPITE THEIR IMPOVERISHED
LIFESTYLE, ALWAYS DISPLAYED THE
IMPORTANCE OF HARD WORK,
GRATITUDE, AND SACRIFICE.

NFARIOINE
on the rise

Written by
Kendra Woodward
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His early work experiences, starting
as a cook/cleaner at the age of 11,
forged a foundation of resilience
and determination in Solo, qual-
ities that continue to define his
success in the competitive real
estate industry. Leaving school

at 3:10pm, Solo would rush

home to change and be at work

by 3:30pm five days a week.

He would work until 7:30pm on
school days, and 9am-7:30pm
on Saturdays. Looking back, he
recollects how this experience
taught him grit.

Despite facing financial hur-
dles that led to leaving college

=
early to support his family, Solo -‘
started working as a sales admin

. Photo by Umata Kaufusi I ‘ i Photo by Umata Kaufusi
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Farr’s Ice Cream during the day and as
a custodian at Montessori Community
School at night. After a year, he traded
his custodial job for a sales representa-

tive position with Delta Airlines.

After witnessing the successful CEO
at Farr’s, he inquired and discovered
real estate was his secret, explaining
how you could make good money if
you put your mind to it. “Well, since
he was a successful man who owned a
company, I took his word for it,” Solo
recalls. After six months studying, he
obtained his real estate license and
quit working at Farr’s. Another six
months later, he went all in on real

estate and left Delta as well.

“Each adventure and job has made a
huge impact with helping me in my
real estate career. There are things
I’'ve learned from being a sales admin,
custodian, and sales rep that I apply
currently into my business. From con-

necting professionally with clients, to

28 - April 2024

keeping a clean and smooth purchas-
ing/selling process, I know these are
principles I have taught myself with

»
my past careers.

For Solo, success in real estate is
about being genuine and unique. His
buyer consultations, conducted in the
comfort of his home, exemplify his
commitment to building personal con-
nections beyond transactions. “This
has made the process easier for my
clients to open up and connect with
me not only on a transactional level
but also on a personal one, too,” Solo
admits. Encouraging fellow agents to
embrace their individuality, he also
emphasizes the importance of finding
what makes them special and master-

ing that aspect of their business.

The journey from self-doubt to
self-assurance was pivotal for Solo,
and he advises new agents to stay the
course, remain humble, and always

express gratitude. His fulfillment

in real estate comes from helping
clients achieve what they thought was
impossible, turning dreams into real-
ity. “Not all REALTORS® work the
same, have the same motives or plans,
and that is ok. It is ok to be different.”
Solo continues, “Create your own
success, and if' it works, keep doing

it! There is nothing wrong with doing
things in a way that works best for

you and how you want to.”

‘With a focus on social media, Solo
acknowledges its role in generating
leads and building a supportive com-
munity. “I find the majority of my leads
come from social media and I now
have a strong following, who not only
support me but also advertise my busi-
ness as well and that means so much
to me.” He also uses the platform to his
advantage in giving back to his tight-
knit community. “Coming from a poor
family to now reaching out and giving
to other families in my neighborhood

is such a rewarding feeling.”

b Malia{?ose Photogra
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Outside of real estate, Solo is a devoted
member of the Church of Jesus Christ

of Latter Day Saints, and he annually
contributes to non-profit organizations in
his Polynesian community while orches-
trating give-back events for families in
need. He loves hanging out with family
and friends, playing card games and
board games, and in his free time enjoys
playing pickleball. “I am not the best at
it, but could play for hours if I was asked
to.” When time allows, Solo and his wife,
Brittany, enjoy taking their two kids,

Zealand and Nini, on tropical cruises.

Solo Tuiaki’s journey in real estate
reflects not only professional
success, but also a commitment
to authenticity, resilience, and
community service. As Solo
continues to make a mark in the
industry, his unique approach
and dedication to making dreams
possible stand as an inspiration for

both aspiring and established real

estate professionals.



Property Inspections Done Right
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ROOF PROTECTION PLAN

Securing the Right
Loan at the Best Rate )
for Your Clients! |

Building Trust Since 2000: Where Professional Knowledge Meets Friendly Dedication to Your Peace of Mind.

Jolene Rickard-Lehman | Founder & Manager | Affiliate of the Year 2021
0: 801.455.7697 | Allpointsinspect.com | clientcare@allpointsinspect.com

Over a decade of industry
experience

5 FE\IATE Y[]UR]EI\L : Expertise in tailored
TRANSACTIONS WITH BUR® mortgage solutions
ROOFING EXPERTISE! Local presence for

community-specific insights

Professional interactions
with a personal touch

lJ 5 Uran Line Wonrks

The following is only some of the many services
we provide related to:

¢ Property Line Location (Records of Survey)
* Encroachment Verification
e Subdivision and Parcel Re-Configuration
* Topographic Mapping
ﬁ ¢ Building and Construction Staking

Dante Esquibel

LOAN OFFICER
NMLS #1027113 | ARBOR NMLS #236669

Let’s team up for comprehensive property

s insights to support your sales!
P Phil Richter
801.845.6118

UtahLineWorks.com

SCAN TO
MyMortgageGuyDante.com @ CONTACT

Dante@ArborFG.com CENDE ME TODAY!

[ '|| A o

|}
K]

J BFiI]W YﬁUR Bl:JSINESS WITH A “PICHER PERFECT” ROOF
PICHERP E( - TEAM UP WITH RANDY TODAY!
ROOFING RANDY PICHER | 801.330.3309

30 - April 2024
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TAKING YOUR LISTINGS
T0 THE NEXT LEVEL

Salt Lake City's Premier Real Estate Media Company

—I_

d .L. .—J---'-i-'_-.

o4 L

-n__.-ﬂﬂ--u.g

Lauren Heininger

(801) 516-4517
Lauren@MesaMediaRealEstate.com
Salt Lake City, UT

BOOK US NOW AT FOLLOW US ON INSTAGRAM
MesaMediaRealEstate.com (O) @mesa.media




