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FORMERLY GRS TITLE SERVICES, LLC

The Junkluggers

TITLE AGENCIES IN THE COUNTRY PROVIDING will take away both!

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE

Junk Reovl The Green W&

Commercial & Residential Title Insurance * Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ¢ Recording Services ¢ 1031 Exchange Services

Clear your space and your mind with eco-friendly junk removal.

- Big or small, we'll lug it all!

() Exceptional service and on-time arrival
1 1
= l () Residential and commercial service
- ri @ Same-day and next-day appointments
! P | - (v) Receipts for any items we can donate —a
| m | .1 & , DONATE
(" Through a shared mission of keeping reusable items out
'\i of landfills, Remix Market RVA allows us to rehome items
RECYCLE that cannot be donated or recycled. Ask us about it today!
. . f_\ Andy Taylor, Owner
Michelle Rogers Elizabeth G. Steele, Esq. _
. &,ﬁ / 804-585-2210 + andy.taylor@junkluggers.com
Executive Vice President « Co-Head DC Metro Division VP - Business Development
(804) 486-9469 (804) 486-9465
mrogers@grs-title.com Isteele@grs-title.com r ket 0 J unkl U gge I‘SOfcentra I VA com

901 East Byrd Street, Suite 1510 * Richmond, VA 23219
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diladesign

HOME STACING & INTERIOR DESICN

s -

ou sell homes one staging at a time.
Serving the Greater Richmond Area.

Call us for your next staging!
@diladesign_ | www.diladesign.com
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Richmond Real Producers

@realproducersrichmond

Renovations

Pesign. Construction, Financing,

If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views
of The N2 Company but remain solely those of the author(s). The paid advertisements contained within Richmond Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2
Company nor the publisher may be held liable or responsible for the business practices of these companies.

4 . April 2024

-0 -
g ]

To view our magazine online, visit
richmondrealproducers.com and look

for “magazine” or scan this QR code.
(Password: connecthere@richmond)

|804) 601-0039

Chat with Kpan & Tim

ryandey@renovationsells.com

FINALLY A
HOME
WARRANTY °
THAT LISTENS

contractors
for all required services
W% Renovation
#” Sells Sarmone
more value to
local community

Qur service experts
are here to improve
your experience

Simplified

MEET YOUR LOCAL
MOTHER/DAUGHTER TEAM

www.achosahw.com
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CLOSING ATTORNEY
Dankos, Gordon

& Tucker, P.C.

(804) 377-7421
DankosGordon.com

Tluchak, Redwood &
Culbertson, PLLC
(804) 257-7255
Sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 378-1100
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
Richmondinspector.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

HOME WARRANTY
Achosa Home Warranty
(757) 291-4398
Tina-Maddie@
AchosaHW.com

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

HVAC

Blazer Heating Air
& Plumbing

(804) 426-9433
BlazerService.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

Fancher Mortgage
Larry Nutt

(260) 571-0862
LarryNutt.com

First Heritage Mortgage
Joe Dunn

(804) 543-2261
JoeDunnLoans.com

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

them for supporting the REALTOR® community!

Princeton Mortgage
Brandon Park

(678) 365-0287
BrandonParkMortgage.com

PHOTOGRAPHY
& VIDEOGRAPHY
River City Media
(804) 389-9884
RiverCity.Media

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals

(504) 451-0002
Lighthousevisuals.com/tag/
Richmond

RENOVATIONS
Renovation Sells
Ryan Dey

(804) 601-0039
RenovationSells.com/
Richmond

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

TERMITE & PEST CONTROL
Hickman’s Termite

and Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Atlantic Coast Settlement
Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 543-4266
MRogers@grs-title.com

Robinson Harris Title
and Escrow

(804) 215-3401
RobinsonHarrisTitle.com

TRAINING & BUSINESS
DEVELOPMENT

The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

FANGHER

4N\ ortgage

OAN PROGRAMS

“NOW AVAILABLE

New programs designed to bring more

opportunities to your clients.

e Up to 100% Financing FHA program
¢ One-time Close Construction program

(USDA, VA, FHA)

» Up to $2,500 Borrower Credit offers from
both Fannie Mae and Freddie Mac

9 260.571.0862
www.larrynutt.com

Inutt@fanchermtg.com

Pl Mg Caren, o et of G Morigege. i All nght
iwerepl PR IO D1 eraw s SCTOSE CrylL B Vel
Dleeorr] 2 s 300 Ricshvirtict WOk 1200 Thes i il i corvrmslrosend Ao
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fedorsl or Sl oaarnene agonoes. Call 200471 B62 for aotale

LARRY NUTT

BRANCH MANAGER, NMLS# 1228056
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AS SPRINGiQAPPROACHES

Kristin Brindley Jenni Comer Ellen Buchanan
Publisher Associate Publisher Editor

Scann the QR

code to view the ! WDI |nspec1'i0n
rest of the Kristin & Repori
Brindley Team PL US
1 Year Warranty g
On All Inspections |

ONLY $39 / F

Wendy Ross Philip Andrews
Operations Manager Photographer

WHY CHOOSE BLAZER?

- Financing Options
- Customer Satisfaction 100% Guaranteed
- Licensed & Insured Technicians
- Emergency Services Available 24/7

e e bl | ANTS + BEES * CENTIPEDES * MICE « CRICKETS
MILLIPEDES * SPIDERS ° FLEAS
RATS * BED BUGS * ROACHES * STINK BUGS * TERMITES

"We used PestNow during closing to take care of a minor pest problem. The experience was so
good we've signed up for the annual service package at our new home." - Mark Drew

'y

REAL PRODUCER SPECIAL
Free HVAC OR Plumbing Inspection*
Use for yourself, or gift to a buyer!

*One-time use only. Mention this ad. Offer valid for a limited time.

Call to schedule today!

804.589.1009

info@pestnow.com * PestNowCVA.com
Estimates for Commercial Properties: commercial@pestnow.com

EOES Bobby Broyles Jason Verlander y 804-277-2458 | blazerservice.com
Owner Marketing/Community Relations  General Manager HEATING - AC - PLUMBING - AIR QUALITY - WATER HEATERS
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Stepping into

Dear Real Producers of Richmond,

As spring blooms, we find ourselves in a season of new
growth amid the warmer weather. When I think of
spring, I'm reminded of the timeless expression “Carpe

diem” — seize the day!

The spring market is also well underway, and what an
exciting time for our industry! This busy period requires
us to put our best foot forward with every client. Despite
the challenges of continued low inventory and rising
interest rates seen in many places around the country,
here in Richmond, we witness home values still on the
rise and sales remaining robust. There’s ample opportu-

nity for Real Producers who hustle and stay focused.

Likewise, our platform is a celebration of the excel-
lence that our amazing community exhibits day after
day. At Real Producers, we strive to embody this
mindset — always forward-thinking and moving to
seize the day. All success requires is the recognition of

opportunity meeting decisive action!

Speaking of which, thank you to everyone who joined
us at the powerful Industry Insights Mastermind in
February! Be sure to check out the event photos in this
month’s issue. We also have more fun on tap: Next up

is our “Best Year Ever” virtual event with Hal Elrod on

10 - April 2024

SPRING

April 18th. You should have received your exclusive invitation by
now; if not, please reach out because t7ust me, you won’t want to miss
this Zoom! And be sure to RSVP for some serious fun when we host
“Havana Nights” May 22nd!

Looking ahead, we also have many more incredible feature stories
to share, showcasing agents and partners impacting our industry.
And last but not least, a BIG Richmond Real Producers welcome
to our newest preferred partners, Achosa Home Warranty and
Blazer Heating & Plumbing. We’re thrilled to have you!

I encourage you all to embrace this season of renewal with
extra pep in your step, and let’s “carpe diem” in our own lives

and businesses!!

With gratitude,

Kristin Brindley
Owner/Publisher
Richmond Real Producers
313-971-8312

Kristin@kristinbrindley.com

www.richmondrealproducers.com

FOOD FOR THOUGHT

As we enter the spring market, what seeds of opportunity
will you plant in your real estate endeavors?

i) 5 /2
LROD

and Top Agents

SAVE THE DATE!

APR 18

1PM-2PM
LIVE VIA ZOOM

m REAL PRODUCERS.
ave The Date!

! ’ *"-) -1
\ W #

May 22, 2024 | 6 PM - 8:30 PM
B Havana 59 — Downtown

For information on all Richmond Real Producers events, email info@richmondrealproducers.com.
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I recently read a book written by Oprah Winfrey and
Arthur Brooks that changed my perspective on hap-
piness. In the opening pages of 7%e Art and Science of’
Getting Happier — Build the Life you Want!, Oprah ref-
erences her experience when she hosted her talk show.
She noted that when asked what was most important to
people, the most common sentiment shared in all walks

of life was the desire to be happy.

So I pose that same question to you: What do you want
most in this world for yourself and your family? You
may answer with a variety of responses, and yet I am

willing to bet they are all rooted in happiness.

The book refers to a recent study concluding America

is in a “happiness slump.” Ten percent of Americans
claimed they were not happy in 2013, and this figure more
than doubled to a staggering 24 percent in 2023! Their
book also takes a deep dive into the rationale behind this
concerning data, as well as some amazing strategies to
take charge of your personal happiness. Needless to say, I
would strongly encourage you to find the time to read this

book or listen to it in audiobook form.

12 - April 2024

When we are coaching entrepreneurs here at The
Freedom Companies, we often discover that personal
happiness tends to be overlooked, or doesn’t seem to
be a priority when setting goals. Remember the airline
adage, “You must put on your own oxygen mask first,
before helping others.” That remains true for happiness
as well! You must find your own happiness before you

can make those around you happy.

So I dare to ask... Are you happy? Are you waking up
every day seeking what makes you happy? Are you work-
ing to discover what you can do to make others around

you feel and experience the happiness you possess?

These are not always easy answers to find. Like many of
the challenges we face as entrepreneurs and as humans,
there is no silver bullet or magic happiness pill. Finding it
requires us to be intentional and deliberate in our choices
and in our words. If you lose the happiness that connects
you to your business, it is only a matter of time until you
resent your career and the life around you; moreover,
you will most likely be unable to sustain or increase your

production and/or your key relationships... And as we all

know, productivity and relationships are the key to building

and sustaining a successful business!

If this sounds familiar, below are my top three suggestions to

get out of your happiness slump:

1. Finding work-life balance. This is one of the biggest skills
that an entrepreneur must master to find and maintain per-
sonal happiness. Equilibrium starts with setting boundaries
and harnessing the power to say no while focusing on the
things that are the most important.

2. Celebrate your wins. This sounds deceivingly simple;
and yet, many entrepreneurs are so busy “building” the
business that when they hit a milestone or goal, they often
forget to pause and celebrate. It’s similar to climbing the
tallest mountain but never stopping to take in the amazing

views it provides!

3. Rely on a coach. Professional coaches work hard to build
your skills and the passion for what you do. They hold you
accountable through mapping out a success plan and track-
ing your progress. This important partnership between you
and your coach allows you to find the happiness that you

may have lost along the way in building your business.

We all deserve happiness! Discovering what makes you
happy is both the highest priority and accomplishment you
can achieve in life. Happiness is a basic human need, no
matter your past or your future. Everyone is deserving, and

happiness is a gift you should always allow yourself to enjoy!

Drew DeMaree was born and raised

in the Midwest and graduated from

Johnson & Wales University. He has

been a licensed REALTOR® since 2005
and a business coach since 2015. Drew

has been recognized as a Top 20 MAPS

coach for Keller Williams Realty offices throughout
the country. He has also operated a brokerage that
rose to number one in closed sales volume in the
area for three consecutive years, and founded The
Freedom Companies, an independent coaching,
training and events business, in 2020.

Drew DeMaree, 804-937-0773,
drew@thefredomcompanies.com

FREE COFFEE, DONUTS
& A 30 MINUTE
COACHING SESSION
AT YOUR REAL ESTATE
SALES MEETING.

FREEDOM

BUSINESS COACHING, TRAINING, AND EVENTS

WCOFEEE &
COACHING

THE FREEDOM COMPANIES

Richmond Real Producers - 13



P> legal hotline

By Katie Redwood, Esq.

.

Y

There are other situations

where a court order may be
required to sell real property.
Often, we receive contracts

from Realtors that represent the
“Administrator” of the estate. An
administrator can only convey
property pursuant to a court
order. These orders will often
take 60 to 90 days from the date
of filing the initial complaint to
obtain. You should confirm the
power of sale with your closing
attorney if you are selling prop-
erty that was inherited. It is even
possible that the executor does
not have Power of Sale under the
will, and if the heirs aren’t on
the same page, we are once again

seeking a court order.

Another common situation is
when an individual believes they

have a Power of Attorney that

authorizes them to sell their
parents’ home. Unfortunately,
often these are POAs that were
bought online, and without the
proper language, signature and
notarization, these might be
legally insufficient to sell the
property. In that case, an Order
of Conservatorship will be neces-
sary if the loved one no longer
has the capacity to sign the
deed on their own. A settle-
ment attorney can usually
review these in a few minutes
to see if the legal requirements

are met.

It’s essential to ask the right
questions from the start and lean
on the legal professionals in your
corner. By properly screening the
potential client and understand-
ing the legal parameters, you can

create reasonable expectations

and provide the necessary road
map to get the sale to closing as
quickly as possible. This not only
creates a beneficial experience
and better transaction but exem-
plifies knowledge and experience

in the industry.

Katie Redwood is a

partner at Tluchak,

Redwood & Culbertson,
PLLC. She has been a

licensed attorney practicing real

estate law in Virginia for over seven
years. Outside of the office, Katie
enjoys golfing and eating at local
restaurants in Richmond and is an
avid Hokies fan.
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COURT ORDER

You receive a referral — a friend of
a friend is looking for a REALTOR®
to sell their home. After making con-
tact, you immediately list the house,
and next thing you know, there’s a
contract with settlement scheduled
20 days out. Everything was on track
today, but unfortunately, the closing
attorney just contacted you with
some shocking news: the seller, your
client, has an active bankruptcy. If the
seller has not made their bankruptcy
attorney aware of the sale, the delay
could be quite lengthy.

To start, the bankruptcy attorney
must file a motion with the bankruptcy
court. Notices of the motion to all par-
ties who have an interest in the bank-

ruptcy will be mailed, and those parties

14 . April 2024

will have an opportunity to object or
respond to the seller’s motion. After
the motion is filed and all parties are
afforded a chance to object, the seller
and purchaser can only wait for the
judge to sign the order. This process
can take some time, and the anticipated
closing date could be pushed back a
month or more. Meanwhile, countless
emails are sent back and forth checking
on the status of the order. This can be a
real headache for everyone involved in

the transaction.

Also, the closing attorney will likely
have some work to do when rep-
resenting a seller in bankruptcy.

It’s possible the seller is behind on
their mortgage payments and, at one

point, the servicer may have initiated

foreclosure proceedings. While the

seller is actively in bankruptcy, that
servicer could be filing motions for
relief from the automatic stay so they
can foreclose. If relief from stay was
granted, postponing a foreclosure sale
at this point may be difficult. Further,
getting a payoff statement from the
foreclosure trustee takes time, and
the payoff will unfortunately include
trustee’s fees and other costs your

client does not anticipate.

The possibility of liens and judgments
appearing on title is elevated. The
closing attorney will, of course, work
diligently to negotiate down the pay-
off balances, but this will cost your
client, and everyone in the transac-

tion, time and money.

VISUALS

REAL FRODUCERS

SPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

e g
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SHOWIN
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Check all major GC}!ET"IDD!"IEHTS
Drone the roof

Crawl the crawl space

Thermal Imaging as needed for
no additional fee & more

Worshaminspections.com

[=]asfs =]

\WORSHAM/  [&¢
Scan to book
| Office; 434-394-35589

WELCOME, REAL ESTATE AGENTS

>y Protect your client with an industry leading
ARW Home Warranty

@ And earn a 5100 services fee!*

IT'S EASY TO ENROLL AND
ORDER WITH QUR WEB APP

Enraoll

BuyAHomePlan
AN Upload Inspo

We Gel P

Limi®

Anne Lang
q Territory Manager
. (703) 932-5754

B alang@arwhome.com
"AEQUIRES A FEE AGREEMENT

RIVER CITY MEDIA

BOUTIQUE MARKETING CONTENT

Residential Real Estate Photography « Commercial Photography « Drone « Video & Product Photography

Tl

"Philip's real estate
photo sessions always

make my listings stand
out from the rest."

Scan here to book!
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designed 2 sell

HOME

ST

"Designed 2 Sell is simply the best home stager in Richmond!
They have staged hundreds of houses for my company over
the past ten years, and they are always professional and
on-trend. Their work elicits a response in buyers that leads
to faster sales and for more money. I recommend Tammy
and her team in the most emphatic way I know possible,
with more business!"

Tammy Wilkerson
Owner & President

AGING Frank Cava, Cava Companies

(804) 640-4828 | designed2sellrva@gmail.com

www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva




RicHMoOND REAL PRODUCERS'

MASTERMIND

}} SpeCia| events ¢ Photos by Philip Andrews

We had an incredible time at

the Richmond Real Producers’
Mastermind in February! Our
top-producers community was buzz-
ing with excitement, and the event

surpassed all of our expectations.

A big shout-out to our incredi-

ble sponsors, Andy Taylor of
Junkluggers, Tammy Wilkerson
of Designed 2 Sell, Philip
Andrews of River City Media,

Ryan Dey of Renovation Sells,

and Jennifer McMurdy of Capitol
Home Inspections, for their gener-
ous support — they were instrumental

in making this event a grand success.

Our superstar panel of top-produc-
ing agents: Dakia Knight, Daniel
Keeton, James Strum, Matt
Cullather, Beth Pretty, and
Vickie Coleman shared their suc-

cess stories and invaluable insights.

And let’s not forget the revolutionary
speakers, Clayton Gits and Rich
Lennon, who provided indispens-
able education for our attendees with

a side helping of entertaining humor.

We appreciate your immense support
for Real Producers and we look for-
ward to future collaborations! It was
a pleasure to learn and network with

all of you!

For more information on all Richmond Real Producers events, please email us at info@ richmondrealproducers.com.

MEDIA
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As an associate broker at Shaheen,
Ruth, Martin, & Fonville Real Estate,
Tondra Devarel’s career epitomizes
resilience, dedication, and the tireless
pursuit of excellence. Her transition
from a successful corporate career to
becoming a distinguished real estate
professional reflects a deep commit-
ment to empowering others.

Hailing from Richmond, Virginia,
Tondra holds a master’s degree
in business administration from
Strayer University. Tondra navi-
gated the corporate landscape with
roles at Circuit City’s corporate
office, where she served as an
inventory analyst and associate
buyer. However, when Circuit
City closed its doors in 2009,
Tondra transitioned to Verizon
Communications as a consultant,

solidifying her adaptability and

22 . April 2024
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P» agent spotlight

versatility in the professional
arena, skills that would later define

her real estate career.

The pivotal moment that led
Tondra to the real estate industry
was a personal experience during
the subprime market collapse. A
victim of a bad loan, Tondra found
herself entangled in a mortgage
situation that could have cost her
her home. Recognizing the impact
of this experience on her life and
wanting to be of help to others
who found themselves in similar
situations, she decided to obtain

her real estate license in 2007.

“I was sold a loan where I was pay-

ing 1 percent, but another 6 percent
was being added to the back end of

my mortgage, which meant that my
actual interest rate was 7 percent

at the time,” Tondra explains. “I

was relieved to have been one of
the ones who was able to get out of
the situation and was able to refi-
nance my home and stabilize this
issue that would have blown up the

LIS .
following year.

Tondra firmly believes that set-
backs should not derail dreams,
that every challenge presents
an opportunity for growth, and
that homeownership is attain-
able even for those who have

encountered difficulties.

“I wanted to make sure people
understood what they were
signing, that they understood

the information thoroughly,

and understood the process and
commitment of homeownership. I
wanted to be part of the solution,
assisting people to become home-

owners no matter what challenges
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they had already faced, and I com-
mitted that I would always operate

in integrity.”

Focused on Relationships

A valuable team member of The
Beran Group, managed by Kristin
Krupp, Tondra achieved a total dol-
lar volume exceeding $4 million in
2023 with a noteworthy 13 trans-
actions. Her dedication in the field
earned her the prestigious Circle of
Excellence award, a testament to
her commitment to achieving the

highest standards in real estate.

Driven by her life experience,
Tondra’s decision to become a real
estate agent transcends accolades
and personal gain. Her goal is to
guide others through the complex-
ities of the real estate process,
instilling a sense of understanding,

commitment, and responsibility.

“I want my subprime mortgage
experience to be a lesson and a
blessing for others,” she explains.
“I was lucky that I realized I was
paying on the back end of my
mortgage before it was too late,
but there were many others that
couldn’t get out and they lost their
homes. I was actually one of the

lucky ones.”

Beyond Real Estate

In the quiet moments outside of
work, Tondra finds happiness in
family celebrations and traditions.
She has two grown children, a
daughter, Tiara, who gave her her
first grandchild, Aiden; and a son,
LeRon; along with a 12-year-old

daughter, Raven, still at home.

Tondra’s weekends are filled r 2

with socializing, church

visits, and cherished family

Tondra Devarel is an
associate broker at
Shaheen, Ruth, Martin &
Fonville Real Estate.

time. A resilient betta fish named
Teeny adds a unique touch to their

home life.

Tondra’s favorite pastimes include
shopping, movie outings, and dining,

providing fresh air in her downtime.

“We mostly enjoy celebrating one
another’s successes,” Tondra adds

with a smile.

As Tondra reflects on the future,
both personally and professionally,
she embraces the uncertainty with
a resilient optimism that mirrors

her approach to life’s challenges.

“I'm not sure of all that the future
holds for me because I've had some
life experiences that have changed
some of my long-term goals. So I'm

having to redefine them,” Tondra

shares candidly. “What’s next for
me? I don’t have all the details, but
I know my future will come, and
everything will happen how it’s

designed and meant to be.”

Known as the staff motivator
around the office, Tondra says she
will continue to cheerlead in an
effort to inspire those around her

on a daily basis.

“I choose to live my dreams, which is
something that definitely takes inspi-
ration,” Tondra finishes. “You have to
be dedicated to who you are and you
have to embrace the challenges that

come with pursuing those dreams.

“If there’s something that someone
wants to do, I'm never one to judge
them. I'm always going to be the

person saying, ‘Go for it!”
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with the inspection
company RVA Realtors
have been raving
about for 20 years!

L

Now offering sewer scope inspections AND an
option for your clients to PAY AT CLOSING!

804-639-1171 » RichmondInspector.com

Are you ready to take your marketing to new heights? Unlock the
potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

strategies and elevate your social media presence for exponential growth.

REAL ESTATE MARKETING
MADE EASY

*

Set up a call using the QR
code to redeem credits.

VIDEO PRODUCTION.
REAL ESTATE MEDIA,

——————————————————
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Redefining
the Dream

rising star

Photos by Philip Andrews

From a first-generation immigrant to a top-producing
REALTOR® at Keller Williams Richmond West, Alina
Asad has emerged as a shining example of the transforma-

tive power of perseverance and passion.

ESTABLISHING ROOTS

Born and raised in Pakistan, Alina was a gifted student,
graduating with honors with a Bachelor of Science in
Economics and Finance from Lahore School of Economics,

as well as obtaining an MBA in marketing.

A pivotal moment arrived in 2015 when Alina and her
husband made the significant move from Pakistan to the
United States. This transition, as first-generation immi-
grants, ushered in not just a change in culture and life-

style, but an entire learning curve.
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“We had to learn how credit scores, financing, and real
estate worked in the U.S. versus in our home country,”
Alina explains. “Coming from a very well-off background
added another layer of challenge for us, where my hus-
band and I had to prove to the family back home that we
were better off here so we could live the big American

Dream and change the trajectory of future generations.”

Alina adds that her journey during these initial years
called for grit, perseverance, and relentless hustle.
However, in the process of settling down, she realized
the vast potential in America, exposure to unparalleled

resources, and the absence of judgment based on gender.

“I started educating myself on everything I could get my
hands on,” Alina recalls. “In the quest and utter desire

to own a home, I started researching real
estate, and that’s when I thought that
instead of just sitting at home, why don’t I
give it a shot and take the license exam? But
not with the intention of a career, just more

of an exploration of possibilities,” she adds.

A NATURAL

Alina obtained her real estate license in
2019 and noticed her business began to grow
organically. As friends and acquaintances
sought her advice, Alina’s genuine approach
and commitment to relationships over
transactions became evident. Trusted within
her sphere for her honesty and integrity, she
leveraged social media to connect with her

audience, fostering trust and engagement.

“Once I started earning my income, I real-
ized two things,” she notes. “Firstly, there
was no ceiling of how big I could dream; sec-
ondly, it was a whole other feeling of being

empowered, privileged, and your own boss.”

Over the past three years, Alina has consis-
tently averaged $6 million in transactions,
completing 18 transactions annually. Her
noteworthy achievements include being a
KW Top Producer, receiving the KW Gold
Award in 2022, and maintaining Cap status
each year. Additionally, she has served as an
ALC member for two consecutive years and
led the growth committee at her brokerage.

Alina has also refined her operational
efficiency since starting out five years ago
by strategically incorporating a support
team. Her collaborative approach includes
a director of operations/marketing and a

social media manager.

As a Realtor, Alina values the opportuni-
ties she’s gained and launched Empowering
‘Women RVA. Through this private Facebook
group, she hosts six yearly events covering
essential topics, fostering education and
inspiration to empower women in her com-
munity to break traditional roles and explore

new possibilities.

“Once I started checking off big items

on my goals list, like purchasing my own

home, I started thinking bigger,
setting vision boards, and plan-
ning to give back to my commu-
nity. I got through mentorship
programs with Keller Williams,
which I will be forever grateful
for. It opened up new avenues of
opportunities and living a life by

design,” offers Alina.

OUTSIDE THE OFFICE
Despite her demanding career,
Alina remains dedicated to her
family and personal growth. As a
mother of three, she understands
the importance of balancing work
and family life.

With a passion for travel, Alina

has explored 32 countries around

the world, immersing herself in
diverse cultures and traditions.
Her most recent escapade was

an impromptu 5-day vacation

to Switzerland. Fluent in four
languages — English, Urdu, Hindi,
and Punjabi — Alina is currently
honing her skills in Arabic, a
reflection of her passion for
lifelong learning. Whether making
memories with her children or
honing her entrepreneurial skills,
Alina’s commitment to personal
fulfillment shines through in all

aspects of her life.

“My work is my passion, and 1
am living my dream,” she smiles.
“I am very driven and moti-

vated, and even in my off-time,
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Rising Star Alina Asad is a Realtor with
Keller Williams Richmond West.
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Alina Asad with her huband, Asad Pervaiz, and
their children, Alisha, Eshan and Ameena
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My work is my
passion, &

|1 AM LIVING
MY DREAM.

I find myself thinking about my business.

I am passionate about decor and interior
design, and am also a very learning-based
person who just can’t stop working. I think
that is something that many entrepreneurs

have in common.”

Looking ahead, Alina’s vision for the
future is as ambitious as it is inspiring.
From expanding her team to building her
personal investment portfolio, she is deter-
mined to leave a lasting legacy of success

and empowerment.

“My business goal is threefold,” she
concludes. “I would like to build my team
eventually, continue building my personal
investment portfolio, and nurture others in

my industry, especially newer agents.”
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Your Buyers Into a
Confident Home Purchase! =

NOW OFFERING on ALL Inspections

a 90-Day Warranty + 5-Year Roof Warranty

- Full Inspection

- Radon Testing

- Thermal Imaging

- Sewer Scopes

- Lead Testing

- Instant Reporting

- Inspection Completed

with a Team of Two

- Weekends & Evenings

Available
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BOOK NOW!

HomeT¥lnspection

Brad Gamlin | Owner

804.404.2668

AdvancedHomelnspect.com
advanced804@yahoo.com
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MAKING COMPASSION COUNT

In a competitive field, Jeannette Mock sets herself
apart from the crowd by distinguishing herself as

a REALTOR® focused on genuine connections. A
seasoned agent with The Steele Group at Sotheby’s
International Realty, Jeannette’s remarkable track
record is a testament to her prowess and the under-
lying spirit of compassion that shapes her distinc-

tive approach.

ALWAYS LEARNING

Hailing from Herndon, Virginia, Jeannette’s educa-
tional background includes attending the Madeira
School, an all-girls boarding school, followed by
studies at Randolph-Macon College and graduate
school at VCU.

P> cover story

Photos by Philip Andrews

Jeannette earned a master’s degree in criminal
justice and spent nearly four years as a probation
officer. However, the turning point came at the
close of 2003, when she decided to make a career
change, inspired by a desire for financial growth
and a newfound interest in real estate investing
sparked by Robert Kiyosaki’s appearance on
“The Oprah Winfrey Show.”

“I wanted to learn how to invest in rental properties
for passive income. That’s what really drove me

into the business,” shares Jeannette.

Driven by the pursuit of more substantial financial

opportunities and a genuine curiosity about the
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DON’T CHANGE
YOUR VALUES
JUST TO GET
AHEAD IN
THIS BUSINES

intricacies of the real estate market,

Jeannette obtained her license in 2004..

“It has allowed me to pursue buying
a house I love, take trips I want, and
help support my son’s education,”
Jeannette notes.

CELEBRATING

CONTINUED SUCCESS

Last year, Jeannette closed a respectable
22 transactions, collectively amounting
to an impressive $15 million in volume.
As she charts her course for the current
year, her sights are set on a projected

volume of $16 million.

Beyond the figures, Jeannette’s excel-
lence is not just acknowledged but
celebrated. For the past dozen years, she
has consistently earned the prestigious
Circle of Excellence Award for produc-
tion through the Richmond Association
of REALTORS®, solidifying her position

as a standout performer.

Real estate is not just a transaction

for Jeannette; it’s about aiding peo-

ple through significant life changes.
Her advice for aspiring top producers
resonates in a world where success can

sometimes overshadow principles.

S e S .
“Don’t change your values just to get .};ﬁﬁ:’ hoamim,
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ahead in this business,” she advises.
“Always be upfront and honest with col-

leagues and clients.”

BEYOND THE DESK
When Jeannette steps away from the office, her focus
shifts to family, personal interests, and a commitment

to community.

Walter is in the heart of her personal life, a 12-year-old
dynamo attending the Steward School with a passion
for basketball and football. As a dedicated mother,
Jeannette finds joy in spending quality time with her

son and supporting his extracurricular pursuits.

In her spare time, Jeannette prefers to unwind by

the water.

“I love to read magazines for fun and go to the beach
or pool,” she shares. “I am also involved with my

church, St. James’s Episcopal.”

EMBRACING THE FUTURE

As Jeannette reflects on her definition of success,
her vision is simple yet profound — freedom to
spend time with her son without the constraints of a
traditional nine-to-five job. Looking ahead, Jeannette

remains committed to growth on all levels.
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Superior Stone Solutions ¢ Expert Craftsmanship « Precision Technology
Award-Winning Showroom -« Largest Selection of Natural Stone & Quartz
Products in VA

Get a free estimate today!
804-378-1100
Clc:sslc@rantiewwproducers

“I aspire to become a trained yoga instructor or “I have already helped people look for rentals in 2024

meditation teacher to engage in part-time,” she so I can sell their home due to a bankruptcy,” she
offers. “Professionally, my goal is to expand my concludes. “This is a major departure from where my
high-end sales volume further. Short-term goals business has been in the last few years. If I can help
include working out more often, and long-term someone, I'll do it, regardless of price point.”

aspirations include retiring before age 65 and
embarking on more mission trips with my son

and our church.”

As the future unfolds, Jeannette notes she will
also continue to help anyone in need, in both her

business and in her personal life.

IF | CAN HELP SOMEONE,
'LL DO IT, REGARDLESS
OF PRICE POINT.

FE_a |

Jeannette Mock and her son, Walter

The Fenway - Clay Street Builders -
Richmond Homearama 2021
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A WOW CUSTOMER
EXPERI “Yonce”

MATTE RS

g THE PAGE YONCE TEAM

Happy Customer
Adds Value To Sphere
Positive Growth

Continved Success

Help Me Help Ynu'
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Nancy Wright

Scores of 5-Star Reviews

TR N

Page was extremely helpful,
responsive and informed. He
knew a tfremendous amount
about the current market and
what cptions were available
and what best fit our needs. He
wis always there when we had
questions or concerns.

-Cheryl L.

& Mortgage
Corporation
Focused on You
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Page was awesome!l He was

My 3rd closing with Page
always available to answer all

Yonce and as before smooth
as silk. Very competent and our questions and helped
great rates. Would recommend make the whole process less
highly. stressful.

-Thomas F. -William O.

Restrictions apply. This is an advertisement and not a commitment w lend, C&F Mortgage
Corporation NMLS# 147312 (nmisconsumeraccess.ofg) Equal Housing Lender, [ERBER

TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1to Feb. 29, 2024

Office List List Volume Sold Sell Volume Total Total$

Rank Name
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of March 7, 2024, for residential sales from January 1, 2024, to February 29, 2024, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some

teams may report data under an individual agent’s MLS ID.

— We are on a mission to deliver
The Effortless Mortgage”

| We back it up with The Princeton Promise:

$1,000 BACK at closing if our customer is unhappy for any reason.

D PRINCETON
MORTGAGE

V“k BRANDON PARK
LENDING TEAM

POWERED BY PRINCETOM MORTOAGE

PEdL iDL

NMLS#

Brandon Park Branch Manager ® NMLS# 183765

BrandonParkMortgage.com ¢ Brandon@princetonmortgage.com

113856
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TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1to Feb. 29, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$

Units  (Selling $) Units  (Buying $) Units

Rank Name Office List

List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of March 7, 2024, for residential sales from January 1, 2024, to February 29, 2024, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William

Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams
may report data under an individual agent’s MLS ID.

Our attorneys are committed to your success!

We pride ourselves on providing
the knowledge, experience and
communication that is needed to
ensure a smooth and successful
real estate closing.

TLUCHAK, REDWOOD
‘ & CULBERTSON, PLLC

COMMITTED TO YOUR SUCCESS!

(804) 257-7255
tluchaklaw.com | © @tluchaklaw

Katie Redwood, Esq. Walter Culbertson, Esq. E. Sean Tluchak, Esq. 3721 Westerre Parkway, Suite E
katie@tluchaklaw.com walter@tluchaklaw.com

a .‘iean@tluchaklaw.com Henrico, Va 23233
38 - April 2024
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Rank Name

TOP 100 STANDINGS

List Volume
(Selling $)

Office List
Units

Individual Closed Data as reported to the MLS from Jan. 1to Feb. 29, 2024

Sold
Units

Sell Volume
(Buying $)

Total
Units

Total $

From buying the first home, to starting

We bui
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a business, to planning an estate...
ld client relationships that last a lifetime.

Total $

Sell Volume Total
(Buying $) Units

List Volume Sold
(Selling $) Units

Office List
Units

Rank Name

Disclaimer: Information based on MLS closed data as of March 7, 2024, for residential sales from January 1, 2024, to February 29, 2024, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
this data. Some teams may report data under an individual agent’s MLS ID.

IFFERENT APPROACH TO REAL ESTATE CLOSINGS

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level

of customer service is amazing!"
I, ¥

- April Lane, Google Review
ATLANTIC COAST

Call today to give your client's a FIVE-STAR homebuying experience!

804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113

SETTLEMENT SERVICES INC
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804-282-8957

Hickman’s

Termite & Pest
Control

Is It Time to Hecycle Your
Old Loan Officer?

Wildlife Control

WDI/ WDO Inspections
Termite Treatments
Fungus/Mold Treatments
Pest Control

Free Pre-Sell Inspections
Vapor Barriers
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Our GCommitment To You:

- Close on-time guarantee’ or we credit our lender fees back to your buyer (up to $1,585 back™)
- Tuesday update calls on every loan.
« Collect all income and asset documents prior to issuing a pre-approval letter.

« "This is contingent on the buyer providing all information in a timely manner.

Let’s Get Your Buyer Home, Gall Us Today!

Family Owned and Operated Since 1986

Audrey Kidd Perry Shelton

Senior Loan Officer Branch Manager

i ~ NMLS# 873803 NMLS# 861228

Our licensed and state certified staff will help with any wood P ) (804) 419-0621 (804) 419-0623

destroying or pest control needs that you might require. 7 akiddafirsthome.com B s thome.com
‘ ¢ 15+ Years Experience 18+ Years Experience

FIRST HOME

(804) 282-8957 g B s

15871 City View Drive, Suite 300-B, Midlothian, VA 23113

] L ] . This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. All loans are subject to credit approval and property appraisal. First Home
Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) *“This offer has no cash value and is restricted to the use of Perry Shelton and Audrey Kidd with First
WWW. lc ms termltel Co m Home Mortgage. Up to $1585 lender credit will be applied to First Home Mortgage's Application, Processing, and/or Underwriting fees and will appear on the Closing Disclosure.

i i > Offer expires 12/31/2023. Lender Credits are subject to the loan program and regulatory limitations which may restrict your ability to receive some or all of the credit.
Serving the Richmond and Surrounding Area




YEARS OF
THE N2 COMPANY

P Croe

We're here to help

your clients leap into
their perfect home with
hassle-free mortgages.

. Joe Dunn L
y — ' FIRST
| EVP, Southern Virginia Regional Sales Manager ‘ H HERITAGE

NMLS ID #160856

MORTGAT

804.543.2261 | jdunn@fhmtg.com | JoeDunnLoans.com
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