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(= PREMIERBANK

CHANGE THE WAY YOUR CLIENTS DO MORTGAGE!

A Full-Service Bank with In-House Financing

Specialty Loan Options Available!
Bridge Loans | Low Down Payment Loans

Mortgages for Self-Employed Clients & More!

BRIAN HART

bhart@premierbankne.com
C: (319) 538-8968

CHRIS ELLIS

cellis@premierbankne.com
C: (402) 641-0906

PremierBankNE.com

Omaha, NE 68118

EXPECT MORE

Mortgage Manager | NMLS #494732

Mortgage Financing | NMLS #1482248

Member

@ 16802 Burke St. FDIC
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"Sam the Concrete Man was very professional, easy to communicate with, timely,
and the price was fair! | would highly recommend them!" - STACEY PENROD

RESIDENTIAL

¢4y CONCRETE
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‘ * Much More... v - s
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— SAM
Call for a free estimate and
ask about our specials! .o ”  THE CONCRETE MAN
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® aksarben.samtheconcreteman.com



TOOLS YOU DIDN'T KNOW

YOU NEEDED

21 SIMPLENEXUS <> TotalExpert
Mobile co-branded app
You will have the ability to monitor
the loan status.
You will have the ability to see who
has applied or sent documentation.
You will have the ability to share a
cobranded application link to the
borrower to complete an application Create your own lead capture sign-in
and get pre-qualified with me. forms for your open houses and
Every potential borrower will see your events.
A logo and headshot - keeping buyers Contact management.

tied to you!
FREE FREE

O homebot |

Empowers customers to build wealth through homeownership.
An easy way to stay connected with your past clients and prospects.
A personalized monthly email that helps homeowners make educated
home wealth decisions about their investment.
Branded to you so that you stay top of mind.
They can track their current home value, understand their equity
position, calculate the trade-up potential, and so much more.

As a preferred Realtor Partner you will
have access to:

- B Create professional-quality Single

' - Property Sites in less than 10 minutes
® -l using your MLS#.
lnsurance Open House and program flyers.

MylInsuranceOmaha.com

Choice of Top Producers

Insurance PROGRESSIVE TRAVELERS | @ Jeiioy

r l Nationwide
I is On your sige

$25 per month with a one time set up fee of $50.

WHO WE ARE

As a Trusted Choice
Independent Agency, we have
multiple carrier options. We
will always provide the most
competitively priced
coverage from the best rated
carriers. Our local agents are
available to provide you with
valuable customer service.

WHAT WE DO

We make insurance EASY!
Call or email our team with
your basic information and
we will shop your home and
auto insurance and email
quotes the same day.

(&) HOME & AUTO

We specialize in Home & Auto.
We also offer Liability Umbrella,
Renters, RV, Boat, Motor Cycle,
ATV, & more.

%3 ANNUAL REVIEW

Never shop your insurance again!

On every renewal we will review

your insurance to make sure you

continue to have the most (=] ¥% [=]
competitive options. % &

CALLOREMAIL - [=]ree;
Trusted  Getaquote
402-991-6688 @;e today!

Info@MylnsuranceOmaha.com
MylnsuranceOmaha.com
N[

TO START CO-BRANDING
ON SIMPLENEXUS NOW!

ZBPeoples 7.z,

MORTGAGE COMPANY

SCAN HERE

LO Licensing: FL-LO61973 G
Moria Development, Inc. FL

go to: nml

EMILY ZACH

Residential Mortgage Loan Originator

402.403.3213

ezach@peoplesmortgage.com

es Mortgage Company, A DBA of
1899 For licensing informalon,
sing Lender
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Stacey.Penrod@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Omaha Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

BOBBY JAFFERY

_ FOUNDER & CEO VP OF SALES
3 CYRUS@TEAMCYRUS.COM BOBBY@JAFFERYINSURANCE.COM

402.213.9890 402.718.5206

7 CYRUS JAFFERY
Y= 2

JAFFERYINSURANCE.COM
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PREFERRED PARTNERS
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AUTO DETAILING
Owner’s Pride

(402) 715-9749
ownersprideclub.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES

Graze Craze Charcuterie
Boards & Boxes

(531) 999-1293
grazecraze.com/
omaha-ne-midtowncrossing

CLOSETS & STORAGE
The Closet Factory
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.samthe
concreteman.com

CUSTOM CABINETS
Cabinet Design Studio
(531) 301-9550
cabinetsomaha.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

ESTATE/CLEANOUT
COMPANY

Forever Yesterday Exchange
(402) 281-4679
foreveryesterday
exchange.com

EXERCISE/FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTOR
Streamline Services

(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

HVAC

Haines Climate Control
(402) 981-4131
hainesclimatecontrol.com

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

SWAGG Insurance
(402) 592-0900
swagginsurance.com

them for supporting the REALTOR® community!

INSURANCE/FINANCIAL

SERVICES

Jaffery Insurance &
Financial Services
(402) 213-9890
jafferyinsurance.com

MORTGAGE LENDING
Barrett Financial Group
(402) 316-8176
Lizschreiber.com

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

CMG Home Loans
(402) 871-8128
cmghomeloans.com

Core Bank
(402) 898-3328
corebank.com

CrossCountry Mortgage
(402) 541-7023

(402) 319-5529
www.ccm.com

Gershman Mortgage
Kim Lopez
(402) 320-9015

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
www.rate.com

i3 Bank
(402) 238-2245
i3bank.com

Northwest Bank
(402) 334-0300
bank-northwest.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Peoples Mortgage
Emily Zach

(402) 403-3213
ezach.loans.peoples
mortgage.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
(402) 542-5825
cindykinsler.com

U.S. Bank
Brittany Green
(402) 289-9021
USBank.com

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers

(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

ODOR REMOVAL
Biosweep

(402) 429-9984
biosweepne.com

PEST CONTROL
Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

PHOTOGRAPHY

Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.
com

PRINTING / PROMOTIONAL
Digital Express

(402) 614-0047
digxprint.com

PROPERTY MANAGEMENT
NHS Commercial Property
Management

(402) 512-3525
heartlandforrent.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Amoura Productions

(402) 991-2095
amouraproductions.com

ROOFING & EXTERIORS
D&M Roofing

(402) 289-4776
dandmroofing.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

VIDEOGRAPHY / MARKETING
Glory Visuals

(402) 216-4830
gloryvisuals.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WINDOW TREATMENTS/
CUSTOM

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

Local Loans for
Your Greatest Goals

Whether you are building a new home or
purchasing an existing one, West Gate Bank can
help you to finance the home of your dreams.

Ready to get started? Contact a Lender Today!

Steve
Kucirek

US Navy Veteran
Mortgage Lending Team

402.292.1948

skucirek@westgate.bank

NMLS# 1734948

Guthrie

Steen

Mortgage Lending Team

402.758.8727
gsteen@westgate.bank

NMLS# 400111

WEST GATE BANK.

Our interest is you

Tyler
Peterson

Mortgage Lending Team

402.758.8716

tpeterson@westgate.bank

NMLS# 406012

Michael
Bittner

Residential
Construction Lending

402.758.8730

mbittner@westgate.bank

NMLS 74

westgate.bank | 402.434.3456

Member
NMLS#292134 FDIC %
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MEET THE OMAHA REAL PRODUCERS TEAM mnmn"n

l\ REALTORS
FOUNDATION

STACEY PENROD ELLEN BUCHANAN ILONA POREBSKI JESS WELLAR

Publisher Editor Ad Strategist Writer
Stacey.Penrod@ OmahaNE.ads@n2co.com
n2co.com

402-677-7744

DAVE DANIELSON NATALIE JENSEN MARGARET WOLF The Omaha Area Board of REALTORS® Foundation is a 501(c)(3) charitable organization.
Writer Photographer Photographer 100 percent of your tax-deductible donation direcﬂy funds:
NatalieJensen mwolfphotography.com

Photography.com LEARMN MORE
v

CRITICAL HOUSING NEEDS AND OTHER
SHELTER-RELATED NECESSITIES

v SCHOLARSHIPS FOR POST-SECONDARY STUDENTS IN
REAL ESTATE RELATED FIELDS AND CONSTRUCTION TRADES

v SCHOLARSHIPS FOR MINORITIES WORKING TOWARD
LICENSURE AND A CAREER IN REAL ESTATE

;< SR /  DONATIONS FOR SPECIAL NEEDS IN THE FDS:EELDN
MATT BILLS AUSTIN HALL DARREN CLAUSEN GREATER OMAHA COMMUNITY
Photographer Videographer Videographer
Get It Sold GloryVisuals.com GloryVisuals.com
Listing Services GloryVisualsNe GloryVisualsNe

@gmail.com @gmail.com MAKE A TAX DEDUCTIBLE DONATION TODAY!

omaharealtors.com/foundation m loma harealtars (note: “foundation”)
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ABOUT THIS MAGAZINE

By Stacey Penrod, Publisher

If you just made the 2024

Top 300 producers in Greater
Omaha and are new to our
publication, you may be
wondering what it’s all about.
“FAQs About This Magazine”
answers the most commonly
asked questions around the
country regarding the Real
Producers platform. My door is
always open to discuss anything
regarding this community —
this publication is 100 percent
designed to be your voice and
to connect, elevate the industry,
and inspire!

Q: Who receives this magazine?

A: The top 300 agents in Omaha. We
pulled the MLS numbers (by volume)
from January 1, 2023, to December
31, 2023, in Greater Omaha, cut

the list off at number 300, and our
new 2024 Top 500 distribution list
was born. This magazine is free
exclusively to the top 300 agents in
the area each year. This year, the
minimum production level for our
group was $4.8 million, based on data
reported to MLS.

12 - April 2024

Q: What is the process for being fea-
tured in this magazine?

A: It’s really simple — every feature
you see has been chosen based on
production numbers and/or nom-
ination. You can nominate other
REALTORS®, affiliates, brokers,
owners, or even yourself! Office
leaders can also nominate Realtors.
We will consider anyone brought to
our attention because we don’t know
everyone’s story, so we need your

help to learn about them.

A nomination currently looks like
this: You email us at stacey.pen-
rod@n2co.com with the sub-

ject line, “Nomination: (Name of
Nominee),” and explain why you are
nominating them to be featured. It
could be they have an amazing story
that needs to be told — perhaps they
overcame extreme obstacles, they are
an exceptional leader, have the best
customer service, or they give back
to the community in a big way. The
next step is an interview with us to
ensure it’s a good fit. If it all works
out, we put the wheels in motion for
our writer to conduct an interview
and for our photographer to schedule

a photo shoot.

Q: What does it cost a REALTOR® or team
to be featured?

A: Zero, zilch, zippo, nada, nil. It costs
nothing, my friends, so nominate away!
We are not a pay-to-play model. We share
real stories of Real Producers.

Q: Who are the preferred partners?

A: Anyone listed as a preferred partner
in index in the front of the magazine is a
part of this community. They will have an
ad in every issue of the magazine, attend
our quarterly events, and be a part of our
online community. We don’t just find these
businesses off the street, nor do we work
with all businesses that approach us. One
or many of you have recommended every
single preferred partner you see in this
publication. We won’t even meet with a
business that has not been vetted by one
of you and “stamped for approval,” in a
sense. Our goal is to create a powerhouse
network, not only for the best Realtors in
the area but the best affiliates, as well, so

we can grow stronger together.

Q: How can | recommend a

preferred partner?

A:If you have a recommendation for

a local business that works with top
Realtors, please let us know! Send an
email to stacey.penrod@n2co.com.

A Good Partner is Hard to Find.

With our dedicated lenders, achieving your dream homeownership
is more than just a goal—it's a promise.

Brandon Martin
Branch Manager
NMLS# 623852
402.570.6822
Brandon.Martin@ccm.com

Nathan Wymer
Loan Officer
NMLS# 1560649

402.981.8071

Nathan.Wymer@ccm.com

Morgan Walters
Loan Officer
NLMS# 1281387

402.682.2626

Morgan.Walters@ccm.com

Neil Galas
Branch Manager
NMLS# 2023721
402.319.6629
Neil.Galas@ccm.com

Chris Nellis
Loan Officer
NMLS# 1481074
402.210.1538

Chris.Nellis@ccm.com

Angela Chappell
Loan Officer
NMLS# 295907

402.968.4334
Angela.Chappell@ccm.com

Mike Dein
Branch Manager
NMLS# 543333
402.210.9575
Michael.Dein@ccm.com

Cory Beckius
Loan Officer
NMLS# 623800

402.968.0042

Cory.Beckius@ccm.com

David Mango
Loan Officer
NMLS# 2144427

402.599.3326

David.Mango@ccm.com

,f/
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Branch NMLS# 2039102 | Company NMLS# 3029

NMLS# 2039102. Equal Holising Opportunity. All loans subject to'Underwriting approval. Certain restrictions apply. Call for details.
CrossCountry Mortgage, LLC. NMLS# 2039102. This piece is for professional realtor use only. It is not intended for consumers.
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Bradley Flanagan
Branch Manager
NMLS# 202074
402.541.7023
BradTeam@CCM.com

Trey Hilliard
Loan Officer
NMLS# 1651595
402.415.8253

Trey.Hilliard@ccm.com

Chloe Hamel
Loan Officer/Team Lead
NMLS# 0308143

402.201.6787

Chloe.Hamel@ccm.com
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HOME LOANS

ON -TIME CLOSING
GUARANTEE STARTS HERE

Senior Loan Officer

Get More with CMG E | NMLS #228625

sthorne@cmgfi.com

402.871.8128 - CMGHomeLoans.com
4141 N. 156th Street Suite 100, Omaha, NE 68116

M@%&d&/ﬁﬂeﬂf = = F n : ) Branch NMLS #1651595
L - Y —

We Have The Man Power
& Equipment to Get the Job
Done Fast & Efficiently Offering

éxt)eesjeigssfsc‘f:“\(z?rvgints . 2 ) (- ForJUSt $550, prOteCt your5e|
and your clients with our
Cody Bousema 1 Z-Month
Ready to Order:
(402)y597-2169 Home

Questions:

APPLIANGES el \Warra nty.

HEATING & COOLING

Ca" text, or email Forever Yesferday Exchange for your FREE consultation! £ 2 SE

Bl A
402-218-0912 | ForeverYesterdayExchange.com | sales@foreveryesterdayexchange.com PLUMBING AN " "
12M HW_Ad.7.5x4.875.0MA HW.7.23)
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DY publisher’s note

Dear Real Producers of Omaha,

As spring blooms, we find ourselves in a season of new
growth amid the warmer weather. When I think of spring,
I'm reminded of the timeless expression “Carpe diem” —

seize the day!

The spring market is also well underway, and what an
exciting time for our industry! This busy period requires
us to put our best foot forward with every client. Despite
the challenges of continued low inventory and rising inter-
est rates seen in many places around the country, here in
Omaha, we witness home values still on the rise and sales
remaining robust. There’s ample opportunity for Real

Producers who hustle and stay focused.

Likewise, our platform is a celebration of the excellence
that our amazing community exhibits day after day. At
Real Producers, we strive to embody this mindset —

always forward-thinking and moving to seize the day.

16 - April 2024

All success requires is the recognition of opportunity meeting
decisive action. I encourage you all to embrace this season of
renewal with extra pep in your step, and let’s “carpe diem” in

our own lives and businesses!

Looking ahead, we also have many more incredible feature
stories to share, showcasing inspiring agents and partners
impacting our industry, and exciting events coming up through-

out the year.

And last but not least, a BIG Omaha Real Producers’welcome
to our newest preferred partners, CMG Home Loans and
Graze Craze Charcuterie Boards & Boxes. We're thrilled

to have you aboard!
With gratitude,

Stacey Penrod, Publisher
Omaha Real Producers
402-677-7744
Stacey.Penrod@n2co.com

CINTELLIGENT BANKING

Locally owned
bank with
underwriting and
servicing right here
in our community.

Residential Real Estate Lending
Purchase - Bridge « Lot « Construction
Home Equity

Member FDIC

Wt

EMSCULPT:

Call today for more information!
402-885-8125

Elevate Recovery + Medspa
2801 South 88th Street
Omaha, NE 68124

uta”u
crunches
t, build muscle
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BY THE NUMBERS

HERE'S WHAT OMAHA'S TOP 500 AGENTS SOLD...

12,882 4.8 BILLION

SALES VOLUME
TOTAL TRANSACTIONS

LISTING SIDE
TRANSACTIONS

BUYING SIDE
TRANSACTIONS

QD . rcr
/SAXEE?%LUME I | TRANSACTIONS
iy | PER AGENT

Information sidential sales in 2023 in Greater Omaha by the top 500 agents by sales volume.

cleanwaterguys

WATER. PURE AND SIMPLE®

WATER SOLUTIONS YOUR CLIENTS CAN TRUST

40+ Years of Experience . B2B/Office Solutions
New Construction - Home Solutions & More

FUNLOCK YOUR

Popui st 8

® RearrangedForChange.com

ﬂEﬁRRﬁNGED ® 402.981.3509

fol, chan vl
ARAANE
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What's Your Clients’ Comfort Tevel?

QUALITY A/C

L HAINES

CLIMATE CONTROL

& HEATING

Free Estimates for

FIAEl Scan and get in [
[w]=z=2 touch today!

Jeremy Haines, Owner

402.981.4131

Your Clients Imagine, =

WE DEL IVERE —

Shelby and Matt Beers

402.697.3600 | ClosetFactory.com
Shelby.beers@closetfactory.com

b 14639 Grover St | Omaha, NE 68144
% Locally Owned & Operated Since 1998

24 Hours Emergency
Services

'SCHEDULE'A
COMPLIMENTARY
CONSULT TODAY!

20 - April 2024

REALTORS,
LET'S GET THAT

FIXED FOR YOUR CLIENTS!

10 Point Inspection
Storm Impact Reporting
Time Stamped Photos & Videos
48 Hour Turn Around Time

CALL OR TEXT OWNER ERIC OBEREMBT EE#E
-

TODAY TO SET UP AN INSPECTION!

DANDMROOFING.COM = 402.289.4776 Eﬁﬁ

WE HAVE NEVER BEEN :
AFRAID OF HARD WORK! /i Spig \\bY
é{‘. 1 ﬂm L. g 5t

- -
AT
jilith i
i
< Y -
- pen i |
T

IEI

terses t?qﬁlﬂ

Scan to check
Home, Office, Assisted Living & more... our rates.

Residential & Commercial
Local & Long Distance
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P> cover story

By Jess Wellar
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MARZULLO-LANE

Chances are, Andrea Marzullo-Lane’s
voice might sound familiar to you from
somewhere on your dial. With a colorful
background that includes radio DJing,
plenty of famous voice-over gigs, and a
commitment to teaching, Andrea brings
a vibrant blend of expertise and enthusi-
asm to her impressive real estate career
with Berkshire Hathaway HomeServices
Ambassador Real Estate.

From Radio to Real Estate

Andrea’s path to becoming a top
REALTOR® is as entertaining as her
personality. Originally from Bellevue
and growing up as a self-described “Air
Force brat,” she developed a resilience
and determination that would shape
her future. Armed with three degrees
in broadcast journalism, theater, and
sociology from UNL, Andrea’s early
years were marked by a drive to succeed

no matter what.

“I had parents who were not supportive,
and so I became an overachiever,” she
reflects. “I use it to encourage my own
kids to chase their dreams, whatever they

are... Nothing can stop you, but you.”

A LEGACY OF LEARNING

priE s TR

e

Photo by Natalie Jensen
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From left to right: Vince Leisey, owner/broker of BHHS Ambassador Real Estate; Andrea Marzullo-
Lane; and Andrea’s son, Kadin

‘ ‘ I absolutely

love to learn.
And I took that
passion into

real estate. ,,

== -
24 - April 2024

Before obtaining her real estate license
in 2006, Andrea’s voice resonated
across the airwaves as a radio DJ and
voice-over artist, a side hustle she still
enjoys today. Andrea has lent her cre-
ative voice to notable brands such as
Bucky’s, Ameristar Casino, Nissan of
Omaha, and, perhaps her biggest claim
to fame, Nebraska Furniture Mart, for

an impressive five years.

It was during her time as a DJ on
Star 104.5 that fate intervened in
the form of Tim Reeder, who sold
her her first house and saw amazing

potential in her.

“Tim said to me, ‘You should do this,”
Andrea recalls. “But I was fresh out
of college and thought, somewhat
naively, I should do something I went
to school for! Eventually, I realized

radio is fun, but it doesn’t pay the bills.

“Fast forward three years — I was
Tim’s assistant. Then, I got into the
business for myself,” she adds with
a smile. “We’re still really good
friends, too. I know Tim keeps tabs

299

on me as his ‘prodigy.

A Curious Mind

For nearly two decades now, Andrea
has been making her mark in the
Omaha real estate market. Last year,
her team of two, Urban Realty Group,
saw a total volume of over $17.2 million
across bl transactions. Andrea’s son,
Kadin, contributed $1.8 million to these
sales, showcasing the family’s dedi-
cation to personalized care. Andrea
attributes her and her team’s success to

treating clients like family.

Throughout her illustrious career,
Andrea has garnered numerous
accolades, but what truly fuels
Andrea’s relentless drive isn’t awards
or impressive stats; it’s her com-
mitment to her clients and other
agents through learning and teach-
ing. Holding six designations and
counting, Andrea is a proud, devoted,
lifelong student.

“I absolutely love to learn,” she affirms. “And I took that passion

into real estate.”

Andrea’s dedication to education extends beyond her own growth
as well; she teaches the Military Relocation Professional (MRP)
and Accredited Buyer’s Representative (ABR) courses to fellow
agents. She notes the MRP class is especially near and dear to

her heart.

“I did four years of JROTC in school but I didn’t actually enlist,”
she explains. “However, with my MRP certification, I recently had
the privilege of helping rewrite the certification course. The MRP
certification is the only one recognized by the National Association
of REALTORS® for working with active-duty and Veterans, and it’s

a great source of pride to me as someone who has a father, grandfa-

ther and husband who have all served their country.”

Andrea encourages newcomers and seasoned agents alike to view

learning as a stellar way to meet helpful peers.

“Going to class is an opportunity to network and learn!” she
emphasizes. “Don’t wait until the end of the year and then try to

cram it all in.”

Beyond the Closing Table

Outside of work, Andrea’s commitment to family and community
shines through. She is a wife to her husband Curt, an Air Force
veteran who now works for the Department of Defense. Together,
they are raising four wonderful children: Kadin (20), Gavin (18),
Jordin (10), and Tarin (6). Adding to the lively household are their
two playful miniature pinschers, Cinderella and Belle.

Her oldest son, Kadin, obtained his license in late 2022 and has

since joined her team while balancing his college studies.

“My boys were ages 3 and 1 when I got into real estate,” Andrea
reminisces. “I'd use bribery to get them to behave. As they got
older, I used showings and open houses as a means to introduce

themselves to people to build self-esteem and respect.”

In her precious downtime, Andrea enjoys playing sand volleyball,
singing karaoke, and dressing up in elaborate costumes — and
not just for Halloween. Her fun demeanor extends to her family’s
involvement in charity through Midwest Heroes and Reruns R
Fun, where they love to don Hollywood-worthy outfits to support
deserving nonprofits such as Sunshine Kids. These special family
appearances not only raise funds but raise spirits for those in
need, embodying Andrea’s belief that moments of joy and laugh-

ter can make a world of difference.

“Part of doing those costumes is the fulfillment I get from the
charity work,” Andrea explains. “I might get to dress up as a

princess, for example, and it’s totally worth it to make some
child’s day.”

Andrea Marzullo-Lane spent four years in the JROTC in
high school.

Andrea and her husband, Curt, with their children, Kadin,
Gavin, Jordin, and Tarin.

Andrea and her family enjoy wearing elaborate costumes for
Halloween and charitable events.
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A Bright Outlook

Looking ahead, Andrea’s future is filled
with excitement and ambition as she
aims to teach more while spending time
with her brood.

“I just taught two classes at the BHHS
national convention last month in New
Orleans and am so excited to teach again
this month on technology using Canva,”

she beams.

“My first class I ever taught was when I
was still at Keller Williams,” she adds.
“I taught a class on Facebook and Zillow
in 2008. No one thought they would

need to know about Facebook ... But

Top producer Andrea Marzullo-Lane is a Realtor
with with BHHS Ambassador Real Estate. (Photos
by Natalie Jensen) look at us now!”

o

i With plans to gain two more desig-

nations this year, Andrea’s thirst for
knowledge is unending and looking
towards the horizon, she hopes that zeal

will impact others as well.

“People always tell me they don’t have
time for learning,” she concludes. “But
then I remind them that I have four kids,
two dogs, my side hustle still doing voice

overs, and I did over $17 million last year!

“So please, you can’t tell me you don’t

have time,” she laughs. “Life is short —

go have fun and keep learning!”
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PR v AR 4 A kR \ MEET THE TEAM
By Jess Wellar st |, T RN L ' :
o N by g
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Recipients of Berkshire’s Chairman’s Circle Gold

Our entire team is Award for the past few years, Team Leathers is,
¢ at its core, a tight-knit team of professionals, each
very fami |y_ and bringing their unique strengths and experiences to

- the table.
% community-oriented,

13 Gayla’s daughter-in-law, Desiree “Des” Troia, serves
‘f and | feel extreme ly as the team’s transaction coordinator, keeping oper-
fortunate and g rateful ations running smoothly and ensuring clients receive

the attention they deserve.

for the opportunity to

. When pressed for any helpful advice to new
work alongside these . e .
agents, Gayla doesn’t hesitate: “Invest in a

exce ptl onal individuals. \ transactions coordinator!” she declares.

" Gayla fondly remembers Desiree’s
_ vital role in the early days of her
business when Gayla herself was just
starting out: “Des joined me in 2006
after I started my business, and she
kept things organized
and transac-
tions moving
along while I
was building

my business.
Photo by Natalie Jensen

TEAM LEATHERS
REALTY GROUP

LIKE ATTRACTS LIKE

I could not
have done it

without her.”

One Omaha team certainly stands out for their amazing commitment
to one another, their families, and their community. As the dynamic
force behind Team Leathers Realty Group at Berkshire Hathaway
HomeServices Ambassador Real Estate, Gayla Leathers leads this

dynamic bunch with a passion for guiding clients through life’s /
transitions as smoothly as possible.

Photo by Natalie Jensen
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Team Leathers (from left to right: Patti Healy, Ken Beckman, Gayla Leathers, Ted Leathers,

Desiree Troia) (Photos by Natalie Jensen)

Also joining Gayla is her husband, Ted, who brings
over 16 years of real estate experience to the group.
Ted obtained his real estate license in 2008, two
years before retiring from a successful engineering

career at Union Pacific Railroad.

“Ted’s role is invaluable,” Gayla acknowledges. “He
measures my listings, documents amenities for the
MLS, and actively supports our buyers during home
inspections to help them make informed decisions...

It works perfectly and frees me up to prospect.”

Ken Beckman, a former client who became a team
member in 2016, brings expertise in farmland sales
and home renovation. His unique background adds a

valuable dimension to Team Leathers’ capabilities.

“Ken hired me to sell his home. He ended up buying
in my neighborhood, so we were neighbors for a
while,” Gayla reminisces. “After hiring me to pur-
chase an investment property, Ken got his license
and joined our team. He also understands the invest-

ment side of real estate.”

Rounding out the dream team is Patti Healy, a val-
ued member for the past six and a half years. Patti’s
business background and outstanding communica-

tion skills contribute significantly to the team.

“Patti’s commitment to customer service and
willingness to go above and beyond plays a big role
in our success and makes her a top producer on

our team,” Gayla explains. “Patti worked as a solo
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agent when she came to
Berkshire from another
brokerage. She joined
our team, and she has
been a great fit.”

DYNAMICS AND CULTURE

With $16 million in sales volume and 42
units closed last year, Team Leathers
Realty Group thrives on collaboration,

trust, and shared values.

Despite their individual roles, team mem-
bers seamlessly fill in for one another,
ensuring clients receive the highest level
of service at all times while colleagues

prioritize quality time with loved ones.

“When I'm away, I am perfectly comfort-
able with team members filling in for me.
And likewise, they are always there for
me and I’'m always there for them as well,”

Gayla affirms.

Gayla notes she also greatly appreciates
the autonomy and self-motivation of her
team members. While she remains open to
adding another member, the agent would
have to prove truly exceptional and mesh

well with everyone.

“I like the small-knit team, but I'm always
open to new opportunities,” Gayla acknowl-
edges. “It would be nice to have another
person, but they would have to be the right
fit. I value the self-starting nature of my
team members, and their proactive approach

and initiative are truly appreciated.

“We take a lot of pride in going beyond
the transactional aspect of real estate by
providing personalized solutions to guide
clients through their real estate journey,”
she adds.

A WELL-BALANCED GROUP

Beyond their professional lives, Team
Leathers is deeply committed to giving
back to the Omaha community. Gayla and
her team are involved in various local
charitable organizations, including the
West Omaha Service Club, Assistance
League of Omaha, and Sarpy County
Chamber of Commerce. From sup-
porting the deaf community, Paws for
Friendship, Scatter Joy Acres and Knights
of Columbus to sponsoring youth sports
programs, they strive to make a positive
impact volunteering and donating wher-

ever they can.

“Our entire team is very family- and commu-
nity-oriented, and I feel extremely fortunate
and grateful for the opportunity to work
alongside these exceptional individuals,”

Gayla beams.

GERSHMAN
MORTGAGE

Looking ahead, Gayla envisions a
future filled with continued personal
growth and team success. While she
looks forward to incorporating more
travel into her own schedule, her
focus remains on providing excep-
tional service to her clients, helping
her teammates thrive, and carving
out time for her loved ones, which
includes three married children and

nine grandchildren.

“We all enjoy building lasting relation-
ships with clients and tailoring our
approach to ensure their satisfaction,”
Gayla concludes. “For me personally,
though, success is finding the balance
between spending time with my family
and making a meaningful impact on

the lives of those I serve in real estate.”

THE MORTGAGE CORNER

The Real Estate Market is in
Full Bloom - Gershman is

Your Local Mortgage Partner
for the Season Ahead.

Call today to connect your clients
with a local mortgage pro!

0. 402
KECOPEZ@GERSHMAN.COM

Apply: KLOPEZ. GERSHMAN.COM
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PP rising star

By Jess Wellar

| RENSCH

~ McBRIDE

Photo by
Natalie Jensen

THE SELECTIVE MATCHMAKER

has a knack for find-
ing a perfect match for her clients. Born and
raised in Omaha, real estate is more than a
career for Ali; it’s a part of her DNA. With
parents steeped in the industry, her path
from a successful speech language patholo-
gist to a talented REALTOR® with NP Dodge
Real Estate is a testament to her upbringing

and her candor.

“Being selective is a point of pride for me.
My dad jokes that my mom and I talk more
people out of houses than into them,” Ali
explains with a laugh. “My buyers know

I am so picky when looking at homes and
very detail-oriented. My sellers know this,
too, when they get our pre-market check-
list of to-do’s!”

Ali’s professional pursuits began with a

strong educational foundation and a career

in speech pathology that spanned nearly

12 years across the country. Armed with

a master’s degree in speech and language
pathology from the University of Nebraska
at Omaha, Ali’s path initially led her to pedi-
atric speech therapy, a field that shaped her

attention to detail and communication.

“Paperwork was a huge piece of my life as a
speech pathologist, and also communication
skills,” Ali shares. “I am an over-commu-
nicator and detailed contract writer with
my prior background writing reports in the
school system. Communicate. Document.

Communicate.”

After meeting her future husband while
attending Rockhurst University for her
undergrad, the couple lived a nomadic life
for years. Ali’s husband’s sales job involved
plenty of travel, as their growing family
traversed the country from Baltimore,
Nashville, and Chicago, before relocating
back to Omaha during the COVID pandemic.

Photo by Natalie Jensen
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Ali Rench McBride is a Realtor with NP Dodge Real Estate.
(Photos by Natalie Jensen)

Ali points out these shifts weren’t just about chang-
ing addresses; they were about buying, selling, and
owning multiple rental homes, making Ali’s real

estate experience personal.

“Because we landed here in Omaha during the

pandemic, and I had been a stay-at-home mom at
the time, my parents suggested I join them in real
estate as it had been a very natural thing for me,”

Ali recalls.

SUCCESSFUL RETURN TO HER ROOTS

Thus, in 2021, Ali obtained her real estate license
and hit the ground running in Omaha, joining

The Rensch Group, a powerhouse team led by
her parents, Jeff and Mari Rensch, and 10 other

exceptional, well-connected Realtors.

Ali’s track record speaks volumes about her talent.
Last year alone, she orchestrated over 20 trans-
actions with a total volume exceeding $10 million.
Notably more impressive is the fact that nine of
those transactions were off-market or pre-market
deals — proof of Ali’s ability to uncover hidden gems

for her clients by relying on her extensive network.

A native of the city with a wealth of local knowl-

edge, Ali’s roots in Omaha run deep. “I pride myself
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on being well-connected,” Ali
grins. “My family has been here
for generations, and I've lived in
a variety of homes, from con-
dos in Nashville to rowhouses

in Baltimore. This breadth of
experience gives me a unique
perspective when helping clients

find their perfect home.”

KEYS TO WINNING

Ali’s approach to real estate is
authenticity, reflecting her busy
life as a wife, mother, and pro-
fessional. With her husband, she
has navigated the purchase and
sale of over seven homes person-
ally, alongside managing multiple
rental properties. This experi-
ence shapes her perspective as
an agent who understands the
diverse needs of her clients and

takes their outcomes personally.

“My clients are my people,” Ali
offers. “They are my friends and
family, and if they are a referral
or relocation client, they end up
becoming friends and family. I
celebrate their wins and feel the

losses, too.”

Ali also takes pride in the con-
cierge service offered by The
Rensch Group, ensuring clients are
supported from the initial stages to
closing. With a network of trusted
vendors and contractors, they alle-

viate the burdens of the process.

“We take the weight off of our
clients and help them every step
of the way,” Ali affirms.

To up-and-coming top producers,
Ali offers sage advice based on

personal experience.

“Network, network, network.
Connect with people genuinely,
and always put their needs first.
Real estate is about relation-

ships, not just transactions.”

BEYOND THE BUSINESS
Outside of real estate, Ali finds
joy in her busy family life.
Married to her college sweet-
heart, Ali and her husband, lan,
are proud parents to four beau-
tiful children: Teddy, Anderson,
Callahan, and Margot.

Their family is completed by two
adorable French bulldogs, Piper
and Phoebe, who often steal the
spotlight on Ali’s social media

platforms.

“We’re an active bunch,” Ali
notes. “We enjoy sports, bike
rides, and outdoor adventures,
whether it’s fishing at the lake or

cheering at Creighton games.”

In addition to family, Ali’s commit-
ment to her community also shines
through her involvement with

several local charities. She serves

66

| prideimyself
on beingwell
connected

Photo by Natalie Jensen

on the board for Memories for Kids, a cause close to her heart

Above: Ali Rensch-
McBride with her husband,
lan, and their children,
Teddy, Anderson, Callahan
and Margot.

Left: Piper and Phoebe

“As my own boss, I wear many hats, but with support in mar-

after experiencing a friend’s loss at a young age. Additionally, sheis  keting, accounting, and transactions, I can better serve those
dedicated to Gift of Adoption Nebraska and the Children’s Museum  who trust me with their real estate needs,” she concludes.

Guild, spreading awareness and support to those in need.

Looking ahead, Ali has no intentions of resting on her laurels,
with plans for growth by delegation and streamlining opera-

tions. She also fully intends to live each day in gratitude for all

that she has and all that she does.

“Personally, I'm seeking balance amidst the organized
chaos, cherishing time with my husband and family, and
staying grateful for our blessings. As I move forward, my
goal is to be fully present in every aspect of life, especially

when it comes to helping clients find their dream homes.”

s
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P behind the scenes
giving back g%

By Jess Wellar

ALIC

E SWARTZ

& Padsd4Pupils

It’s amazing what one trip can do to
spark compassion and real change in
the world. Alice Swartz, marketing
coordinator at ServiceOne, Inc., is

living proof of that scenario.

While she excels in her marketing
role at ServiceOne, Inc., and looks

forward to completing her master’s
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degree in communications later this
year, Alice’s passion extends beyond
the business of home maintenance
and home warranties. For the past
four years, Alice, alongside her family
and close friend Galat, has been at

the helm of Pads4Pupils, a dynamic
nonprofit dedicated to empowering

women through menstrual health.

The Vision

The idea for Pads4Pupils stems from a
deeply personal experience Alice and
her large, adopted international family
had while traveling in East Africa. Alice’s
best friend Galat, originally from a fam-
ily of South Sudanese refugees, joined

the trip as well.

“We adopted six kids from different coun-

tries, and we always go back to their home-
lands to learn about their cultures and
meet relatives,” Alice explains. “And Galat
is like family to us. My mom taught at the
university we were both attending for our
undergrad, and we were taking classes
together. Galat was supposed to live with
us for a week ... which turned into four

2

years. He’s really part of the family!

The Swartz’s commitment to cultural
immersion led Alice, Galat, and her family
to Gambella, Ethiopia, where Galat’s

extended family lives. Upon arrival in

Gambella, the group encountered the
harsh realities of menstrual health
practices among a country dealing
with overcrowded refugee camps from

neighboring, war-torn South Sudan.

“Some of the local women came to us
and asked for dark fabric,” Alice recalls.
“They wanted to make skirts to hide
their period blood. They were not famil-

iar with reusable menstrual pads.”

“They had been trying to just survive
the war going on, so menstrual health

wasn’t a top priority,” she adds.

Empowering Women
Driven by a desire to effect mean-
ingful change, Alice, Galat, and her

family sprung into action.

Recognizing the need for sustainable
menstrual health solutions, they
embarked on a mission to educate and
empower women in East Africa by
teaching them how to make their own
reusable pads since, as Alice points
out, an astronomical import tax of 300
percent in Ethiopia makes shipping
anything into the country unfeasible.
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Instead, their crew worked together
to obtain sewing machines, taught the
locals how to use scissors, sew, and
make their own reusable pads that
were specially designed by Alice’s
mother to be conducive to the hot,

humid climate.

“A lot of the pads that we could buy
in the U.S. were already designed
for cool temperatures and needed to
be rewashed in a washing machine,
which they don’t have. So my mom
created her own version that would
work in East Africa, in the humidity.
They have removable linings and can
be washed by hand,” Alice explains.

“After we taught the women at the
orphanage in Gambella how to make
these pads, they don’t miss work or
school,” she continues. “Before that,
girls would miss one week per month
out of school or work just to stay
home, missing out on a quarter of

their income and education.”

Through workshops and educa-
tion programs, Pads4Pupils not
only addresses the practicalities of
menstrual health but also fosters a
co-ed culture of empowerment and

self-reliance.

“We teach both girls and boys about
how their body works and demystify
some of it,” Alice remarks. “We give
them a full packet after the training,

-r"""-'-
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Pads4Pupils teaches menstrual
health, empowering communities
in Ethiopia and South Sudan.

which includes extra pads, soap, a
wash cloth, and a lined, waterproof
bag to promote good hygiene, even

when they are away from home.”

Enduring Commitment

As Alice reflects on the progress of
Pads4Pupils in such a short span, her
dedication to the cause shines through
more than ever. She is also quick to give
credit to the male community leaders
who first approached her family out of
concern for their wives and daughters,
and notes she is grateful they were
brave enough to come forward to work
together on a topic that is usually taboo
in that part of the world.

Since their initial trip, the family
has returned to Ethiopia, and has
visited South Sudan to assist doctors
in refugee camp clinics with training

and education.

“In South Sudan and Ethiopia, they
do not even talk about menstrual
health. The fact that the men, the local

[ HEALING RAL!

FOUNDAT

leaders, could even talk about this to help

strengthen their women and their local

community was incredible,” she affirms.

For Alice and the local helpers at
Pads4Pupils, every step forward is
fulfilling when they witness the transfor-

mative power of giving back.

“In Omaha, we really have a great group
of volunteers of all ages. We’ve had girls
and women take this program into their
high schools, into bible study groups,

and churches,” Alice concludes.

“The women in East Africa really want
to learn, they want to grow, and it’s
been amazing to see the impact on how
their lives have changed for the better
so quickly.”

For more information on Pads4Pupils
and how you can contribute to their
cause, visit www.facebook.com/
PadsforPupils or email them at
pads4pupils@gmail.com.
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HhPPI[H’

VERY FAST AND FRIENDLY! o v o

S}-].EI b‘Epr H_ Srac

JOHN WANNINGER

The Realtors’ Roofer for a Reason! owWHER

Call us at (402) 502-4270
or visit RedRhinoRoofs.com
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YOU ARE THE FACE OF YOUR BUSINESS.

Hmpp U Gowr Wlarkelongy Game This %W/

Your Senses

* Personalized and professionally
Omaha's onl packaged gifts
maha’'s Only . ) . ) . "
Fall-Time, Large variety of packaging sizes Leadership of a national lender.

X « Customized for any group size
Full-Service

Charcuterie - Ustng) @ity it fsiee s Dedication of a local partner.

* Delivery services to the Omaha area

Restaurant!

GrazeCraze.com Geat the personalized mortgage service and
531.999.1293
220 S. 3lst Ave.,

#3109, Omaha, NE

step-by-step guidance you deserve, backed by the

strength and solutions U.S. Bank offers:

- LL5. Bank lending available in all 50 states
Loan options for your needs to buy, build or bormow

Conventional fixed- and adjustable-rate mortgages

ST~
Headshots
Branding
Lifestyle

Editorial
& Morel

- Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Mortgage Loan Officer
office: 402-963-2152
call: 402-714-6280
scott.hove@usbank.com

NMLS # 502086

Summer France

Mortgage Sales Superviscr

office: 402-289-9021
P

cell: 402-850-9899

SUPPLEMENTAL INSURAN

f Ay - Let Me Find Your Family the
: Perfect Healthcare Solution

summer franco@usbank.com
MMLS # 992463

THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

Loan approval is subject to credit approval and program guidelines
JON JACOBI, LUTCTF, FSS Netall loan programs are avallable in all states for all loan amounts
LICENSED INSURANCE CONSULTANT Interest rates and program terms are subject to change without notice
402.517.0732 Visit usbank.com to leam more about U.5. Bank products and services
Maortgage, home equity and credit products are offered by

U

Jonathan.Jacobi@HealthMarkets.com @ LIS, Bank National Association. Deposit products are offered
1 by U5, Bank National Association, Member FDIC
HealthMarkets Insurance Agency, Inc. is licensed in all states. T LT
LEnDER 2022 U5, Bank

Service and product availability varies. Agents may be,

0 enro:

d based on enroll No obligation t
©2021 HealthMarkets 46841-HN-1220

Nataliejensen.photography 402.505.0522
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REBar

Camp Nebraska
2024 Event

APRIL 26, 2024 |9 AM -4 PM

GREAT MINDS LEARN ALIKE

——

The REBar Camp leadership team

L
e

!
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Now more than ever, collaboration and innovation are
key to staying ahead of the game in real estate. Enter
REBarCamp Nebraska 2024, the premier gathering
where REALTORS® unite to share insights, explore
emerging trends, and forge meaningful connections in a

truly unique, “un-convention” atmosphere.

REBarCamp Nebraska 2024 will kick off April 26th
from 9 a.m. to 4 p.m. at the colorful Alamo Drafthouse
in La Vista, Omaha.

“Trust me, you won’t want to miss this full-day immer-
sion into the world of real estate innovation,” notes
Angie Thiel, the passionate local Realtor and camp

director for the annual event.

DYNAMIC DISCUSSIONS

Participants can bid farewell to rigid conference agen-
das! REBarCamp Nebraska 2024 embraces spontaneity,
empowering attendees to shape the day’s discussions.
With multiple sessions running concurrently throughout
the cinema in various theaters, covering everything from
cutting-edge tech trends to client-centric strategies and

market insights, there’s something for every Realtor.

“Attendees can seamlessly navigate between sessions
using QR codes, ensuring a fluid and engaging experi-
ence throughout the event,” Angie points out. “There are
usually five sessions going on in different rooms simul-
taneously, with eight sessions throughout the day — so
Realtors can come and go as they please to find topics

that interest them.

“Anything could come up, it’s such a wide range of top-
ics,” she continues, “from Canva and other hot tech to
Al to client care to pop-bys, interest and mortgage rates.

It’s all extremely impromptu and fun.”

MEET THE VISIONARIES

Alongside Angie is an exceptional volunteer team of
Realtors dedicated to curating an unforgettable experi-
ence, including Mindy Kidney, shenanigans coordinator;
Amy Dritley, camp ringleader; Nelson Jett, chair of
attendee experience; Cali Rethwisch, director of spon-
sor experience; Kyle Schulze, tour guide; Shae Spitz,
sponsor coordinator; Kim Zwiener, tour guide; Matt
Circo, director of first impressions; and TJ Chrastil,

co-director of attendee experience.

REBarCamp Nebraska 2024 isn’t just a local affair,
either; it’s a nationwide gathering of real estate profes-

sionals eager to exchange ideas and insights.

“Any Realtor is invited,” Angie notes. “We have Puerto

Rican agents attending, we have agents from Texas and

Michigan too — it’s very cool. They come on their own
dime to be part of the conversation, and some of us
local agents have also gone to their events across the

country to support them.”

SEIZE THE OPPORTUNITY

REBarCamp Nebraska 2024 is intended to be a trans-
formative experience designed to elevate Realtors’
careers and foster lasting connections. Tickets for this
invaluable opportunity are priced at just $25, a small
investment for professional growth and success; and
Angie adds the ticket price includes lunch, snacks

between sessions, and plenty of strong coffee too.

There will also be a pre-event taking place at 5 p.m. the evening

before, on April 25th, at Charlie’s on the Lake to encourage
mingling with out-of-town guests over music and bingo, as well
as a post-REBar Camp event in the cinema’s bar/lounge area for

drinks, appetizers, and more networking.

“We’re obviously not trying to make money,” Angie concludes
with a chuckle. “We just want to create a better lifestyle for

Realtors and help them serve more clients.
“Our amazing sponsors are the reason we can do this,” she adds.
“We have teams that sponsor, as well as companies, because they

know how important this is for people’s careers.”

Note: Space for this popular event is limited. For registration and
additional details, visit www.REBarCampNebraska.com.
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The next time your
client needs a new
roof or repairs,

trust our locally and
family-owned company
to complete your project

to perfection. e —
402.733.0081 &= o

THOMPSONROOFINGOMAHA.COM - -
BTHOMPSONROOFINGECOX.NET S :
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v Homeowners, bulkders, interior des g.l:"' S ang ne pulc ang WeIiLome, iipepold
INSURANCE : - > e e
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Experienced designers are available to assist you.

Take a Virtual Tour

AUTO, HOME, COMMERCIALG LIFEY - - . . - (8 = S

INSURANCE + MEDICARE

firstpriorityinsure.com

@ LUUR SULRLE

';hﬁ“-'li'_j
U e
)

Get pre-qualified with our Will DeRosear Sam Hamrick Ryan Schlabs
. Northwest Bank Mortgage A 402-689-8410 402-536-0636 531-301-2093
- All types of flooring bt

NML5#639430 MNMLSR#ERS SO0 MNMLSET20173
- Free Estimates within 24 hours
. PriCB matChing @ NORTHWEST BANK 14320 Arbor 5t, Omaha | 9719 Giles Rd, La Vista

3333 N 168th Ct, Omaha | NW.bank &
sk 9757 S 140th St Suite 9 | Omaha o o
[aire  402.590.2626 | FloorSourceOmaha.com
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Sometimes, you don’t have to travel very
far at all to feel like you’ve been transported
to a new destination. That’s the feeling you
get when you enter the welcoming space

at Graze Craze, owned by local restaurant
veterans Dan and Maribeth Yaksich and their
business partner, Matt Jaksha.

The three have been partners with the
deliciously famous Smokin’ Oak restaurant
through time, which continues its tradition
of delivering delicious food and a memorable
experience just next door to Graze Craze at
220 South 31st Avenue in Omaha.

52 - April 2024

partner spotlight

By Dave Danielson

Unique in Omaha

Graze Craze is a national franchise that recently
enjoyed its debut in Omaha. Patrons enjoy high-
end charcuterie meats and cheeses from France
and Italy, along with the offerings of its bar and the
large wine collection in a refreshing and intimate
atmosphere that has already drawn many event

reservations.

As Dan explains, Graze Craze started out of the

organically growing needs of Smokin’ Oak.

“We operate hundreds of events a year through
Smokin’ Oak that Maribeth oversees. She had an
ongoing need to provide this type of high-end char-
cuterie product for the rehearsal dinners, birthdays
and graduation celebrations that she coordinates.
In the process, she was making a lot of charcuterie
boards,” Dan explains. “We did some research and
saw that Graze Craze was in existence. We thought
it was a cool concept, and the space next to us was

available, so we dove in.”

Elevating the Experience

As aresult, the city has a new, elevated way for
you to show your appreciation for clients. You can
provide a gift to them and have them enjoy time at

Graze Craze on their own.

The venue also offers meeting event space that can
accommodate between 40 and 50 people. Plus, the
warm, intimate setting also features an inviting

patio overlooking Turner Park.

“We're excited about offering Graze Craze in
Omaha, providing people with a chance to enjoy a

different experience,” Dan smiles.

“We plan on also offering a small bistro menu. We
think that people who visit us will enjoy the fact
that this is a destination location with a unique

atmosphere and delicious food.”

For more information, call 531-999-1293 or visit
GrazeCraze.com/omaha-ne-midtown-crossing.
Open Monday-Saturday, 8 a.m. to 6 p.m.;
Sunday, 8 a.m to 3 p.m. for ordering only

graze©craze

CHARCUTERIE BOARDS & BOXES
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PRINT ME MORE! ﬁa@w’fw/ﬁom Cleaning...

Were you, the team, or your business ... it'sa fmbw&ww/’ , / i o
featured in an issue of Real Producers?  Move-In/Move-Out Cleaning '

% One-Time Deep Cleaning

OMAHA % Carpet Cleaning/Floor Maintenance

Want a copy of your article or RE AL REO DUCERS * Window Cleaning

full maga.zmes that you were o * Routine Home Cleaning
featured in?

CONNECTIN|
% Commercial Cleaning

REPRINTS!
‘What the heck is a reprint? A reprint is a four- or eight-

page, magazine-quality-grade paper with your full article

Cloaving Homes Fov ey
Fostor Pt to Closing

T

(TR

TWIST OF FATE ESTATE SALES

and photos, and you on the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that can
help brand you, your team and/or your business.
* Use on listing appointments
* Send out to friends and family
+ Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent

* Use when farming your favorite neighborhood

LEADING WITH M
WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?
No worries! We can make any changes needed. We send
you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?

ERIC CARRAHER

P> cover story

The REALTOR® who was featured, the broker, our part- 2 e with

Mentorship

ner or family. Anyone who wants to promote you! ’-‘

HOW DO | ORDER?
Email stacey.penrod@realproducersmag.com or
give us a call at 402-677-7744.

With over 18 years of personal real estate exper
- fican ensure that you and your clients have th

Stacey coverage for all your insurance
. " McCune,
54 . April 2024 —— —— Partner 402-238-5553 ¢ Stacey@Swagglnsurance.com ¢ Swagginsurance.com
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YEARS OF
THE N2 COMPANY

Over 20 years of showing
buyers what they want
before they step in the door

Offering photography, videography, drone, and more for real estate

SEE ALL amoura
SERVICES productions




