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PREFERRED PARTNERS
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

BRANDING & ADVERTISING
Josh Colman

(574) 303-6788
www.e3dusa.com

ELECTRICAL CONTRACTOR
McCormick Electrica
Servces, Inc.

(574) 656-8328
meservesu.com

FINANCIAL ADVISORS
Fortified Wealth

(800) 737-5307
fortifiedwealth.com

HOME INSPECTION
Gold Key Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

HouseMaster

Home Inspection

(574) 215-3520
housemaster.com/
south-bend-elkhart-
home-inspection?cid=LSTL_
HMS000370&utm_
source=gmb&utm_
campaign=local&utm_
medium=organic

INSURANCE:

HEALTH / MEDICARE
Carie Young Insurance
(574) 370-8555
carieyounginsurance.com

MORTGAGE / LENDER
Amanda Newland Sr
Loan Originator

(574) 320-2765

MORTGAGE LENDER
Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

them for supporting the REALTOR® community!

Bethany Lopez
(574) 224-6518
bethanyldobson.com

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Hallmark Home Mortgage
(574) 229-2029
hallmarkhomemortgage.com

Inova Federal Credit Union
(574) 322-6668
inovafederal.org

PHOTOGRAPHY
Megan Williamson
Photography
(574) 261-5704
megwilliamson
photography.com

Next Door Photos Michiana
(616) 291-8221
michiana.next
doorphotos.com

ROOFING/ RESTORATION
Roof Maxx of Elkhart

(574) 339-2329
getroofmaxx.com

SEPTIC INSPECTIONS
& CONSULTING
APSMCcB Septic
Inpection Service

(574) 930-0518

SOCIAL MEDIA
MANAGEMENT
Your Social Liaison
(518) 669-1462

TITLE COMPANY
Fidelity National Title
(574) 293-2341
www.indiana.fntic.com

Metropolitian Title
(574) 271-2450
metrotci.com

Michiana Title
(574) 250-7599
michianatitle.com

Client: Next Door Photos Michiana

Size: 1/3
Location; Standard
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MICHIANA

REAL PRODUCERS TEAM

F " B

Sarah Bliler
Owner/Publisher

Jess Wellar
Senior Editor

Jeff Bliler
Owner/Publisher

Megan O’Connell Heidi Holtsclaw
Williamson Ad Manager
Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at jon.good@realproducersmag.com.

Client: Josh Colman
Size: 1/3
Location:; Standard
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ALL ABOUT MICHIANA REAL PRODUCERS

Rp Real Producers magazine started in Indianapolis in 2015 and is now in
. over 120 markets across the nation and continues to spread rapidly.

Q: WHO RECEIVES REAL PRODUCERS MAGAZINES?
A: The top 300 real estate agents in the Michiana area
(St Joseph, Elkhart, Kosciusko and Marshall Counties
in Indiana along with Berrien, Cass and Van Buren

Counties in Michigan) and our Preferred Partners.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?

A: We believe that we are better together. When
we surround ourselves with other successful,
like-minded people, we grow to new heights. Real
Producers is a platform that brings together the
most elite individuals in Springfield real estate.

‘We take the top 300 real estate agents and RP-vetted
businesses in every market, and we build an exclu-
sive community around that group. We share their
stories, successes, market trends, and upcoming
events — really, anything that will connect, inform

and inspire, we put in our monthly publication.

Q: DOES Real Producers HAVE EVENTS?
A: Yes! We will have specific network-
ing events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: It’s really simple. You have to be on the top 300
list, and we take nominations seriously. You can
nominate other real estate agents, businesses, bro-
kers, owners or even yourself! Office leaders can
also nominate real estate agents. We will consider

anyone brought to our attention who is in the top

300 because we don’t know everyone’s story, so we
need your help to learn about them. We cannot guar-
antee a feature, but we encourage you to meet with
one of our team members, support Real Producers and

attend our private events to increase your chances.

Q: WHAT DOES IT COST A REAL ESTATE
AGENT/TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-play
model. We share real stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?

A: They are one of the best businesses in Springfield
in their category, and you can find them listed in
our index! We don’t just find these businesses off
the street, nor do we work with all businesses that
approach us. Many of the top agents have recom-
mended every single business you see in this pub-
lication. We won’t even meet with a business that
has not been vetted by one of you and “stamped
for approval,” in a sense. Our team will further
vet every business to make sure they are a good

fit and bring value to our community. Our goal is
to create a powerhouse network, not only for the
best real estate agents in the area but the best

businesses so we can grow stronger together.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a business that works
with top real estate agents, please email or message us!

Email: jeff.bliler@realproducersmag.com

WG ?/MM to bear about your Medicare options or review your current plan?”
Call me today and lets make a plan! My goal is to become yow' agent joh lijfe.

SERVICE. TRUST. EXPERT COUNCIL. IT’S TIME.

| SPECIALIZE IN...

« Medicare Advantage » Health » Vision « Hospital Indemnity
* Medicare Supplemental « Life » Hearing » Cancer/Critical » Part D Drug Plans
* Health & Short Term Health » Dental » Disability = Medicaid Plans

GET THE COVERAGE YOU DESERVE
& THE PROTECTION YOU NEED

Young Insurance Agency
I CA R E Medicare and Health Plans Made Simple CISA
Carie Young, Ph.D, CSA e e

Licensed Agent, Certfified Senior AdviSor  seaer Adeiser CsAF

(574) 370-8555 Mobile Office
(574) 822-4865 Fax | (800) 564-3484 Toll-Free
- 509'W. McKinley Ave, Suite 3 | Mishawaka, IN 46545

lient: Megan Williamso
Photography

Size: 1/4
Location: Standard

Mortgage.

Thenghtway. CARDINAL

THE EXTRA MILE
ISN'T EXTRA TO ME.

T€sjust what T dol

Let me go the extra mile for you
and your clients. We provide

a fast, simple, and personalized
experience that prioritizes
getting your file closed

above all else—no matter

what it takes. That's mortgage
lending done right.

HOMETOWN

MORTGAGE TEAM

Amanda Newland

Semor Mortgage Loan Cirigenatar
NWMLS 2076623

574.538.2722

amanda.newland@cardinalfinancial.com
cardinalfinancial.comfamandanewland

Hometown Mortgage Team
MMLS 66747
21920 CR 45, Goshen, IM 46528

Candinal Financial Company, Limited Fartnership MMLS 55247, Equal Housing Opportursty Lender,
Esdt MILS Coviinmer ADCess walisiTe: win Al S oo Surmeracoess ong for reglilstony Fiforrmasbon
Agichtional loorsng infiarrmation can be found at hipattninalinancil comidiomsing!
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Nominate A RN

— REAL PRODUCERS.
What'sthepoint?  Cover " 0%
if no one sees your confent... Sto ry

Please send all nominations to

jeff.bliler@realproducersmag.com.

M/SGCIAL

| S O N
KEEPING YOU CONNECTED

Buying, Selling, or Just Living
Educated Evaluations For Over 3 Decades!

MecCormick @ Fidelity National Title

Electrical Services, Inc O]

Septic Inspections and
Water Tests are Important ...

MEservesU.com ;
Choose to work with the company that has

amazing tools, services, convenient closing

locations, customer service and more! .. Because
Many houses
draw drinking
water from the
same site they
dispose of

their waste!

| @ Same-Day Service
| ® Upfront Pricing
e Quality
Customer Service
e Professionalism
® Preparedness

We are the g
»

most trusted
family-owned Duke Mabry Meghann Redding

q q duke.mabry@inl.com meghann.redding@fnf.com
electrical service 51, Joe County Elkhart County | Southwest Michigan APSMCB

Mot only will we provide you with FIVE-5TAR service, but
our nationwide network of experienced professionals
assure you of an expert title search & examination and
an accurate, timely closing.

ient: Inova Federal Cre
Union

Size: 1/4
Location: Standard

company
serving the ° °
Michiana area Septlc IIlSpeCtl()IlS
since 1999.
ed hardig@fnf.com shelly. avery@int.com Environmental Scientist | Professional Septic Inspector | Purdue Grad

Vice Prasident | Counsel Kosciusko County

mcbs5@yahoo.com | (574) 930-0518

(574) 332-2113

8 - April 2024 Michiana Real Producers - 9



WELCOME

DY publisher’s note

By Jeff Bliler

Quarter 1is one of my favorite times of the year! Why, you
may ask? Well, because it means a new top 300 for 2023!
Congratulations if you are receiving this magazine.

If you have received the magazine yoou find yourself in
the Top 300 REALTORS® in Michiana for the year 2023.
There is a section called “The Real Update” in the back
that explains who we are and what we do. However, once
you read all the stories each month, you will have a pretty

good idea of what we are all about.

Every year, we reset the distribution to run for 12 months
and be sent for firee to the Top 300 Greater Michiana real
estate agents from the year before. This is based on closed
volume. For 2023, the cutoff was right around $5.5 million
in closed volume for the year 2022. If you are receiving
this, give yourself a pat on the back! That was a great year
for you last year, despite all of the craziness that each of
you had to navigate over the last couple of years.

My challenge for you this year is to enjoy the process
and the journey, even when times get busy or hard. The
journey is what shapes us to become the best versions of

ourselves. Too often, we are in machine mode and forget

10 - April 2024

to slow down and enjoy the ride. There will be plenty

of time to hustle and get after it, but each month as you
receive your copy of Michiana Real Producers, take a min-
ute to reflect on the month before and learn about a few of
your peers and our preferred partners who make this
platform firee for you as a top agent.

‘We have an amazing time growing this product and ser-

vice, but this is just the beginning. After eight years, Real
Producers is now in over 125 markets across the country and
rapidly growing. If you have REALTOR® friends in different
parts of the country, ask them if they have Real Producers
yet in their market. There’s a good chance that they do, and if
they are receiving the publication on a monthly basis them-

selves, congratulate them and say, “Welcome to the top!”
Enjoy!

Jeff & Sarah Bliler
Owners/Publishers,

Michiana Real Producers
jeff.bliler@realproducersmag.com
574-903-3673

Fi\ Smart, independent, boutique wealth management.
FORTIFIED We assume a fiduciary role with our clients.

WEALTH

.

Let's make sure YOUrTinancio HouseysiinorderaCall 800.737.5307.
WSS Wearean indepen&;\tfir and assume atiduciary )WW i€
Tony Bails, CPA, CFP® gy o
Wealth Advisor Minimize taxes. Fight inflation. Work when you want to.
800-737-5307
Tony@Fortifiedwealth.com
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- el |

Whatever Your Financing Needs Are, Our
Experienced Mortgage Loan Originators at
First Federal Savmgs Bank Can Help You!

FMWI Low Down Payment Options for Purchases Fi

Month Construction Perm Frugr_am ] Conventional Loans

ovements | Nontradition
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Home Happens Here: Behind the Scenes with the Bizzaros

Partners in life and business,
Steve and Sara Bizzaro’s names
are synonymous with excellence
in Michiana real estate. Their
brokerage, Howard Hanna

SB Real Estate, continues to
accelerate with the couple’s
dedication to customer
satisfaction, agent growth on all
levels, and professional integrity.

“I truly enjoy watching our agents
grow, and helping our established
agents navigate any challenges that
come up,” Sara explains. “We are a
collaborative team so any challenges

they have, I have too.”

A Thriving Partnership

In 2021, the Bizzaros’ brokerage was
honored as the Top Office in Units
across the Howard Hanna Franchises
at a national level. In 2022, the fran-
chise achieved the prestigious title of
Top Office in both Units and Volume.
At the local level, their office’s consis-
tent, exceptional service has not gone
unnoticed either, with four consec-
utive years of being voted in the top
three for the People’s Choice Awards
in the South Bend Tribune.

At the helm of Howard Hanna SB
Real Estate, Sara leads the charge as

. Steve &Sara

P> top agent

By Jess Wellar
Photos By Megan Williamson Photography

President and CEO, running the office with gusto.
In January, Sara was nominated REALTOR® of
the Year by SBAR.

“We are a true community of Realtors,”

Sara beams. “We laugh, cry, and work hard

together. There is a strong team atmosphere

in our office, and we walk in each day

knowing that it’s a great place to get any

support we need.”

Steve’s client-centric approach is all

about taking care of the customer
and building lasting relationships. il
His own dream team of four, The
Bizzaro Group, absolutely thrives
on market knowledge and

staying current on real estate
trends to help clients win.
The tight-knit group includes
Steve’s daughters, Gabrielle
Iams and Emma Brothers,
and his assistant and
transaction coordinator

Lena Makay:.

“All of our business

is repeat or refer-
ral-based,” Steve says
with pride. “We are
detail-oriented and tena-
cious on behalf of our
clients; we also under-
stand the importance of
exceeding clients’ expec-
tations in our industry and
we don’t take that lightly.”



Complementary Backgrounds
Before their impressive real estate careers, Sara
honed her skills in finance and management,
working in accounting at the Notre Dame
Bookstore for over five years. Meanwhile,
Steve brought over two decades of
experience in international sales and
management in the manufacturing
sector. It was a career change

rooted in the community and

family that led them both to real
estate in the mid-2000s.

“Instead of traveling so much, ||I"| |

be with my family and work in |,||
In'

g 1]
I really wanted to stay local to [ ) ” |I
the community,” Steve reflects. “I ‘ :|

always had an interest in real estate

and obtained my license in 2005.”

Likewise, Sara left her accounting role in 2007.

“When I had my girls, I decided to look for a career that
would utilize my experience in finance and management, but
would allow me flexibility to spend time with my family,” she

explains. “And I found that opportunity in real estate.”

A Collaborative Culture
The Bizzaros decided the timing was right and opened their
own brokerage, Howard Hanna SB Real Estate, in 2019.

Since then, Sara has been the driving force
behind the office’s operations, fostering a culture
of collaboration and excellence with the agents,
while Steve leads the charge on sales. The
bustling brokerage includes a roster of 40
agents with a wide range of experience
— from newcomers to seasoned
agents that have been in the busi-

ness for over 25 years.

Sara describes the office as a
“vibrant, exciting hub of activity,”
complete with a dart board, ping
pong, and a space where agents can

come together to share and learn.

“{h

|[| | ||II || i ; > “We have fulfilled the vision to create

a culture where everyone feels valued

and supported,” she emphasizes. “And we’re
always actively looking for talented agents to join

us as well; but they have to be the right fit for our culture

and not just an agent to fill a seat.”

Beyond the Brokerage

Outside of their busy work lives, the Bizzaros revel in
family time. Their large, blended family includes Steve’s
children, Gabriel and Severn, stepchildren Erin and
Brandon, and Sara’s two daughters: Emma and Courtney.

Steve also has three grandchildren that he absolutely

We laugh, cry, and work hard together.

There is a strong team atmosphere in our office, and we walk in each

day knowing that it’s a great place to get any support we need.

14 - April 2024

adores and Sara describes their entire brood as a “boister-

ous bunch that loves to laugh.”

Together, the family enjoys lively Sunday dinners, rooting for
their favorite sports teams, and spending time with their two
Labradoodles, Henry and Tucker. The Bizzaros are dedicated
to contributing to their community as well, actively engaging

with numerous local charities.

“We are directly involved with La Casa
de Amistad as Steve is on the board, but
our office has been strong supporters
of the Ronald McDonald House of
MIlchiana, Women’s Care Center, the
Salvation Army Kroc Center, and
just about every golf outing you
can imagine, thanks to Steve!”
Sara adds with a chuckle.

On the Horizon

Looking ahead, the Bizzaros

plan to continue leading a suc-
cessful brokerage that attracts

top talent while cherishing the
moments spent with family. Travel
plans are also on the horizon, a
well-deserved break after years of dedi-

cated service in the real estate industry.

As they continue to grow their brokerage and make an impact
in their community, the Bizzaros say they will remain stead-
fast in their commitment to excellence. With “Excellence,
Innovation, and Integrity” as their tagline, they look forward

to making many more meaningful connections.

Steve offers some great advice to aspiring agents in closing,

based on personal experience.

“Remember that this market, like all others, is about
the data,” he concludes. “Understanding what is
coming your way in the real estate market will
help you position yourself to better serve your
clients, and that’s what we are here to do;

take excellent care of our clients”

His wife nods her head

in agreement.

“I would also say that it’s
important to take everything in
stride,” Sara adds. “Have a plan
when you are jumping into the
business by choosing the right
company who can help you do
that ... joining a team like ours that
is ready to learn and dive in is going

to help you thrive.”

Michiana Real Producers - 15
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Tax season can be an Buying a house and Help clients turn their
exciting time for potential tax returns can go together refund into their “pot-of-gold”
homebuyers looking like leprechauns and luck! at the end of the rainbow,

to invest their tax refund! by helping them turn
hard-earned money into an
investment for sustainable,
long-term wealth.

Tax Returns can bring
A great strategy is to put all good fortune to the
that “green” to work making home-buying process.
their real estate goal a reality.

AnnieMac has many programs to help everyone from
first-time home buyers to real estate investors.

Contact Me to Get Started!
Michelle Miller AN N |E MAC M|CHE|_|_E

Branch Manager

NMLS# 420723 HOME MORTGCAGE M“.LERTEAM

Phone: 574-797-0301

Cell: 574-549-4609 ®, | PRESIDENTS CLUB
M.% 5

msmlller@annle_mac'com CERTIFIED MORTGAGEADVIS&T’" * WINNER*
www.mortgagesbymichelle.org
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AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry and their commercial
o associates. It is not intended for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject to change without
" notice. ©AnnieMac Home Mortgage. NMLS #338923. All rights reserved.
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How many years have you been a realtor?

T have been a Real Estate agent for 3 years now.

What is your career volume as a realtor?
My career volume is $13,621,155

What was your total volume last year?
Last Years Volume $5,301,500

When did you start your career in real estate?

I began my career in 2021

What did you do before you became a realtor?
I chose my career path right after High School. I worked for 6
months doing food delivery and saved every penny to be able

to afford my license and start-up fees.

What are you passionate about right now in your business?
I often find my passion and attention divided between a

few important missions.

Firstly, McKinnies Realty’s mission is
to serve and not sell. The expanding “
advocacy of Homes For Heroes and

my involvement in the commu-

did a good job for your past client and that they trust you
enough to WANT you to help their kid is ever rewarding.

Truly, a compliment of the highest kind.

What was your biggest challenge as a realtor?

The biggest challenge as a Realtor is that sometimes

the commitment that is required can be challenging. My
schedule is often dictated by my clients and their best
availability. This is why I have a house rule that every cli-
ent has to invite me to their first cookout-Although I need

to enforce this better. Haha!

How does real estate fit into your dreams and goals?
My personal goal is to continue to increase my Rental
portfolio. Having owned investment properties in Saint
Joe and Elkhart County is a competitive advantage when

assisting my investor clients.

When working with

nity is unbelievably rewarding first-time home buyers, |

and a good example of my

passion for serving.

take extra care to make

sure that the “location,

Secondly, witnessing first- location, location” is a

time home-buyers ditch their
expensive apartment is a

mission everyone enjoys!

desirable one, especially
knowing it won't be a

‘When working with first-time forever home.

home buyers, I take extra care

to make sure that the “location,
location, location” is a desirable
one, especially knowing it won’t be

a forever home.

What has been the most

rewarding part of your business?

One of the most rewarding days of my busi-

ness, in my whole 3 years, came last week. A
past client called and expressed that her Kid was
moving from across the state and asked if I would

be willing to assist them.

If you find yourself in a commission or refer-
ral-based job you will be able to separate the
two accomplishments. While yes, I need to

pay my bills and this likely means a commis-

sion check... the acknowledgment that you

2




What’s your favorite part of being a realtor? Are there any charities or

My favorite part of being a realtor is the everyday interac- organizations you support?

tion with my clients. Homes for Heroes. I have the

privilege of presenting the
Teacher of The Month Awards
at both Beardsley and Laville

Elementary. I also am on rotation

This is what is beautiful
Define success. |

This is what is beautiful about success. It is mostly subjective. about success. It is

For many of my first-time homebuyers, jumping from an apart- mostly subjective. For
for Fire Houses, Police Stations,

Healthcare buildings, etc.. Getting

ment to a home and beginning to build equity is a success. - many of my first-time

homebuyers, jumpin
Tell us about your family. Y€rs, jumping
I come from a family of 6. I have a twin brother, an older from an apartment

brother, and a younger sister. i to a home and f | an honor I take very seriously!

to honor these heroes and give

thanks for often thankless jobs is

beginning to build

My twin is pursuing a degree and career in computer tech- What are your hobbies and
nology, like my older brother. - : ] L. T :,, E 1 R d b equity is a success. ' ; interests outside of the business?
’ , e — In my free time, I am reading
My sister is working incredibly hard to become a Teacher. - financial news, and watching
podcasts, and when the weather
My mom and Dad are high school sweethearts, and started - : "y Wl fixes itself it will be time to disc
dating at Goshen High School! 4 ; ’ i . " golf! Oxbow Park, Rum Village,
%7 . e Baugo, George Wilson, and more...
Favorite books? g
I just read the “boring” books! The Quick and Easy Way to ) % L ; L : ~ i e ‘We have such a great concentra-
Effective Speaking by Dale Carnegie, Atomic Habits by James \ Pl — tion of courses in the area that

Clear, and Stephen R Covey has some heavy hitters as well b B : . you have to try it at least once!

Given your status and
expertise, what is some advice
you would give the up-and-
coming top producer?

My tip to the next up-and-com-
ing top producer is to conduct
yourself and your transactions
with good faith. Be fair and
truthful with other agents

because your paths will cross

again and communicate with the

other agent when issues arise!

In closing, is there anything else
you would like to communicate
using this Michiana Real
Producer platform?

To be successful with your cli-
ents, be sure to communicate...
before AND after the transac-
tion. They entrust us with, at
times, hundreds and hundreds
of thousands of dollars... that
is a big honor and the sellers
deserve your follow-up care-
however, you might define that

for you and your business.

Michiana Real Producers - 21
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With a stellar Google Star Rating
of 4.9 (virtually unheard of in the
home service industry), Roof Maxx
of Elkhart has earned the trust
and admiration of countless home-
owners and real estate profession-
als by redefining the cost of roof
repairs. Moreover, the company
recently secured a coveted con-
tract with Property Management
INC (PMI), one of the largest
property management companies
in the U.S.A., further solidifying
their reputation as a trusted indus-

try leader in roof rejuvenation.

Roof Maxx’s innovative, environ-
mentally-friendly treatment not
only saves homeowners thousands
of dollars but also helps reduce
landfill waste by prolonging the
lifespan of asphalt shingles.

“Roof Maxx is an asphalt shingle
roofing industry disrupter — shingles
can once again last longer,” explains
Dewayne Chupp, the proud owner

of Roof Maxx of Elkhart. “And our
treatment is safe for humans, pets,
plants, and the environment, making

it a win-win for everyone.”

Humble Beginnings

Growing up in the Amish community
of Shipshewana, Indiana, Dewayne
learned the values of character,
discipline, and serving others. With

a humble educational background

that ended at eighth grade, Dewayne
relied on his innate common sense
and a thirst for knowledge to navi-
gate life’s twists and turns. He also

notes his tireless work ethic was

instilled from an early age.

-~ CHUPP Of
ROOFMAX

P> partner spotlight from roofmaxx
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“My father had a contract with Maple
Leaf Farms growing up and we lived
on a duck farm, so we gathered 2,400
eggs each morning,” Dewayne remi-
nisces. “Our alarm was set for 5:30
every day and there weren’t a lot of
vacations since the eggs had to be

picked up every morning.”

From roofing homes to selling prod-
ucts and diving into personal devel-
opment, Dewayne’s professional path
eventually led him back to the roofing
industry. Recognizing the increas-
ing need for a solution to the rapid
deterioration of asphalt shingles

due to the infusion of cheaper lime-

stone substitutes, Dewayne seized

the opportunity to join Roof Maxx

when he learned about the solutions

the fast-growing business offered.

“When the chance to become a Roof Maxx
dealer came along, I knew it was meant to
be,” he recalls. “It was a solution nobody

had, and the need for it was immense.”

Located in Bristol, Indiana, Roof Maxx
Elkhart is one of over 386 dealers nation-
wide and covers the entire Michiana

area from as far south as Fort Wayne,
Columbia City, Warsaw Rochester,
Plymouth, North Judson and as far north
as Michigan City, St Joe, Benton Harbor,

Dowagiac, Three Rivers, Sturgis, Angola
and everything in between.

“We cover six different area codes,”

Dewayne emphasizes with a smile.

Groundbreaking Technology

Roof Maxx is a USDA Certified Biobased
Product, composed of all natural soy-
bean-oil that quickly penetrates the top
layer of shingles, restoring crucial and
compromised flexibility needed for daily
expansion and contraction. According
to Dewayne, this rejuvenation treatment
for asphalt roofs can extend their lifes-
pan up to 15 years, with three applica-
tions spread out over every five years,

guaranteed with warranty.

“One of the main reasons the asphalt
shingle has diminished in size is
because asphalt comes from the rem-
nants of what’s left over from every
55-gallon barrel of oil produced,” he
continues. “And in the last two or three
decades, the oil refinery companies
have gotten a lot more efficient in
extracting more petro products out of
that barrel of oil, thereby reducing the
amount of asphalt left over, causing

demand to skyrocket and prices to rise.”

What sets Roof Maxx apart isn’t

just its innovative technology

@realproducers

though; it’s the commitment to car-

ing for clients and communities.

“People don’t buy your product, they
buy you,” Dewayne points out. “We’re
not just in the business of fixing roofs;
we’re in the business of restoring homes
and lifting burdens. One of the most
fulfilling things about what we do is
when we complete a job and see the
stress and weight lifted off of clients
who couldn’t afford a full roof replace-

ment due to rapidly rising costs.”

Beyond Business

In his downtime, Dewayne enjoys life’s
simple pleasures with his loved ones.
Married to wife Juanita, the couple have
three children — Adrianna, Preston, and
Mya — with baby number four expected in
June. As the Chupp family eagerly awaits
their newest addition, Dewayne says they
are all looking forward to creating many

more memories together.

“The last 16 years have been the best years
of my life and that’s exactly how long I
have known Juanita. Hands-down she has
the hardest, most time-consuming job of
the two of us, staying at home raising our
unique, smart, funny, and loving children,”

Dewayne acknowledges.

“My wife and kids enjoy her horses, our
chickens, and two dogs,” he continues.
“When we get time, we always love going
to any beach where it’s warm and has a lot
of Vitamin D. But the thing we enjoy the

realproducersmag.com

To learn more about Roof Maxx of Elkhart and how it can transform your

roof, visit www.getRoofMaxx.com, or call Dewayne today at 574-777-0711.

most is when everyone’s home and we

get to just spend time together.”

A Bright Future

As Dewayne reflects on the over-
whelming demand his business has
experienced over the past five years,
his gaze is fixed firmly on growth.
Dewayne recently hired two full-time
employees and has plans to expand
the dealership to 30 employees over
the next 10 years.

Moreover, Roof Maxx has made the
Maxx Pledge — a commitment to
making a difference in the lives of
high-risk children waiting in fos-
ter care. Partnering with the Dave

Thomas Foundation For Adoption,

Roof Maxx donates a portion of its
annual product sales to help find
forever homes for these vulnerable
children. Their ambitious goal in
the next six years includes helping
25,000 children in foster care by

finding their forever home.

“When you think of soda, you think
Coca-Cola or Pepsi, not RC Cola or
the generic brands. And that is who
we are,” affirms Dewayne. “Every
roof we rejuvenate is a step toward

a brighter, more sustainable future.
And by extending the life of roofs,
Roof Maxx helps facilitate real estate
transactions, increases marketabil-
ity, and saves both buyers and sellers

thousands of dollars.”
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Think yvou need a new roof? THIMNK AGAlMN!

Theseare
the moments!
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Think You Need A New Roof? Think Again!

dr ea mS a re I " v With Roof Maxx’s Award-Winning Rejuvenatic;n Spray Treatm.ent, You Can
made of.

Now Renew And Restore Your Roof In Under 2 Hours.

CERTIFIED Don’t Replace It . | .
BIOBASED i SOYrUSION
P Rejuvenate It TecI:noIog)'

Everwise Mortgage Solutions sY? eve rWIse

(800) 876.7014 | everwisecu.con/mortgage CREDIT UNION
Equal Housing Opportunity. NMLS# 686706, Subject to credin approval and membership requirements.

Call Michiana’s Exclusive 5 Star Dealer Dewayne Chupp Today. For A Free
Video Roof Assessment & Estimate (574) 339-2329

| HOME INSPECTIONS DONE RIGHT

CONTACT USTO GET

STARTEDTODAY! Residential - Commercial - Industrial

e We Have Saved Hundreds Of Real Estate Transactions

HouseMaster o Buyer Feels Comfortable - Seller Is Happier - Higher R.O.l.
e e e « Budget Friendly At A Fraction The Cost Of Full Replacement.
o Protect And Maintain Your Largest Investment, Your Roof.
HOUSEMASTER: OFFERS: « 100% Plant Based Product Safe For The Environment, Pets.
CRADON TESTING « SPRINKLER SYSTEMS « Up to 90% of all roofs replaced today are unnecessary.
«WOOD DESTROYING INSECT  *SEPTICINSPECTIONS o Extend Roof Life Up To 15 Years With Three Treatments.

INSPECTIONS ¢ MOLD SCREENING op_ope o
WATER TESTING LEAD PAINT TESTING » Increases Flexibility Of Shingles.

@ HALLMARK o Over 1000+ 5 Star Reviews.

HOME MORTGAGE Contact us today! 574-215-3520 * Guaranteed With Warranty.
54505 26th Street, Suite F | South Bend, IN 46635 HouseMaster.com

574 ? 27 3 " 23 O 0 Email: William.kauffman@housemaster.com
www.lhallmark.com H eMaster is a registered trademark of HM Services, LLC. Each HouseMaster Franchise is www. get ro Ofm a xx () Co m

d epende tIy owned and operated business. Contact your local franchise for a copy of all
Haflmark Home Morigage, LLC HMLS# 33441, This ks nota mnrrmn: todend. Al loans p g am t erms and conditions including, but not limited to the Limited Repair Reimbursement
@ aie subject 1o oredil, underwiiting, and ploperty approv I . Teams, oonditions aad Guarantee and Referral Liability Protection. Not all services available at all locations. ©
Ho
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Merigage Losn Driginators licensiog wish Ringo\'wwiw.nmlsconsumerscoess. ony/. 0322202
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YEARS OF
THE N2 COMPANY

FAST, FRIENDLY. KNOWLEDGEABLE.
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Investor Average 2-Day Turnaround Licensed in
Friendly on Title Commitments Indiana and Michigan
—= PASRS
09| JA
Free local Over 100 years of combined
mobile closings Real Estate Experience

Give us a try! We will work hard to earn your business.

574-607-7610
michianatitle.com
mtorders@michianatitle.com

/ \ MICHIANA BayMar Plaza
- 1415 Lincolnway W Suite A

TITLE Osceola, IN 46561




