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CUSTOM SOLUTIONS TO FIT ALL YOUR HOME FINANCING NEEDS!

At Team Mortgage Company, our mission has always been to treat our 616.974.9710
clients well. We have proudly built our success as a West Michigan mortgage
lender on the philosophy that Our Customers Always Come First.
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Healthier Homes il

info@ruqualified.com

APPLY ONLINE AT:

& New Purchases & FHA & VA & Rural Development Loans s eliizel e
. . 5043 Cascade Road SE, Suite A
@ Refinancing & Conventional Loans Grand Rapids, Ml 49546

@ Self-employed, Stated
Income, and Bank
Statement Loans
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& FHA / VA/ RD Construction Loans

MortgageiCompany -
NMLS #125757
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M 616.866.3913 ® info@sablehomes.com & sablehomes.com

FlVE STAR" (616) 522-4127
PAINTING ™ www.fivestarpainting.com

o reighberly company

INTERIOR & EXTERIOR

RESIDENTIAL &
COMMERCIAL

CABINETS

DECKS & FENCES

8162 Fulton St E DRYWALL REPAIR

. Ste D Ada, MI 49301
Contact TruMedia Home for all 616-777-5225

your residential and commercial ]
technology design and consultation www.TruMediaHome.com

needs in West Michigan. OO d" @trumediahome

LOCALLY OWNED &
OPERATED
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PREFERRED PARTNERS
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DRONES

Brian McDonald Photography
(616) 209-8469
www.brianmcdonald
photography.com

Fresh Start Studios
Jen Smits

(616) 550-9871
freshstartstudios.com

harr Creative
(517) 974-7809
harrcreative.com

EGRESS WINDOWS
WMGB Home Improvement
(616) 243-3700

wmbg.com

ELECTRICAL

M. Schneider Electric
(616) 550-3348
mschneiderelectric.com

FLOORING
Curtis Creations
(616) 822-1265

Dyer Flooring
(616) 318-0783
www.dyerflooring.com

GIFTS

Cutco Business Gifts
Luke Sasek

(616) 295-5537
ravingfangifts.com

HEATING/COOLING
Turning Point Heating
& Cooling

(616) 818-8875

HOME BUILDER
Sable Homes

(616) 866-3913
www.sablehomes.com

them for supporting the real estate community!

HOME INSPECTION
Alert Inspection Services
(616) 662-6990
www.alertinspections.com

HOME TECHNOLOGY
Eco Smart Home Pros
(231) 683-2127
ecosmarthomespros.com

TruMedia
(616) 777-5225
trumediahome.com

INSURANCE

Farm Bureau Insurance
Ryan Loucks

(616) 988-5072
www.farmbureauinsurance-
mi.com/agent/ryan-loucks

Farm Bureau Insurance
Jeremy Underwood Agency
(616) 667-9250
www.underwood-
insurance.com

Goosehead Insurance
Philipp Reinartz

(616) 755-6411
gooseheadgr.com

Hansen Insurance Group
(616) 422-7610
hanseninsurancegrip.com

MOLD REMEDIATION
BioSafe Environment

(616) 446-0917
www.biosafeenvironment.com

MORTGAGE

First Community Mortgage
(616) 822-6557
www.firstcommunity
mortgage.com

Guild Mortgage Inlanta
Jonathan Arnold

(616) 581-2374
applywithjon.com

Lake Michigan Credit Union
Jake Williams

(616) 265-3837
www.lmcu.org/jakewilliams

Lake Michigan Credit Union
Zach Tebos

(616) 234-6361
www.Imcu.org/zacharytebos

Preferred Rate
Stacy Miller-Kuiper
(616) 430-4141
preferredrate.com

Team Mortgage Company
(616) 974-9710
ruqualified.com

PAINTING

Brown Painting
(616) 231-0148
brownpaintingand
decorating.com

CertaPro Painters of
Grand Rapids

Mark Williamson

(616) 258-0677
certapro.com/grandrapids

DuraPro Painting
(616) 514-9535
www.durapropainters.com

Five Star Painting
(616) 522-4127
fivestarpainting.com

PHOTOGRAPHY

Forward Exposure Photography
(616) 307-8800
www.forwardexposure.com

PHOTOGRAPHY &

VIDEO SERVICES

Brian McDonald Photography
(616) 209-8469
www.brianmcdonald
photography.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

PHOTOGRAPHY &
VIDEOGRAPHY
Fresh Start Studios
Jen Smits

(616) 550-9871
freshstartstudios.com

harr Creative
(517) 974-7809
harrcreative.com

ROOFING

Complete Roofing & Repair
(616) 241-6688
completeroofingrepair.com

Curtis Creations
(616) 822-1265

Skyline Exteriors
(616) 822-7719
www.skylineexteriorsgr.com

Summit Point Roofing
(616) 622-6343
www.summitpointroofing.com

SOCIAL MEDIA

Agent Concierge Services
(616) 723-3290
virtualacs.com

TITLE COMPANY
Bell Title

(616) 942-8955
www.belltitle.com

GR Title
(616) 575-0508

TRANSACTION
COORDINATOR

Agent Concierge Services
(616) 723-3290
virtualacs.com

Insuring from,the
houses

to thellives
that makela’s

home.

Celebrating 20 vyears of service
From home to life insurance we have you covered

B FARM BUREAU
. INSURANCE'

Mickiganss thswrance Compansy

Ryan Loucks
Farm Bureau Agency
616.988.5072

ZJ

AUTOMATED SHADES

HOME PROS

Helping you live
happier, safer, and
more sustainably
with technology

LIGHTING CONTROLS

AUDIO/VIDEO
SECURITY, ETC.

231-683-2127
info@ecosmarthomepros.com /
www.ecosmarthomepros.com
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O Web Design

O Acquisition Email Campaigns
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Reach out to the publisher of this magazine for more information.
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When protecting what matters most, the

EXPERIENCE MATTERS.
39

Call Jeremy Underwood today!

(616) 667-9250 | junderwood@fbinsmi.com
511 Baldwin St., Jenison

L

B FARM BUREAU
. INSURANCE Company

After performing thousands of inspections, we have the
knowledge and training to help you make informed decisions.

ALERT O ”‘:‘:ﬁ'{ EEE:.L’::“":
L |NSPECTION

(B servicEs L, - N ERVICES
§  616.662.6990 [ - VIDED SERVICES

alertinspections.com

C
Homes, Condos, Rentals, Commercial, Radon Testing, ; ,
Multi-Unit, Insects, Pre-List, Walk-Thru & Post-Purchase VirtualACS.com | :H'ﬁl 123-3290 ] Team@VirtualACS.com
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M. SCHNEIDER ELECTRIC LLC

SHOCKINGLY GOOD SERVICE

VETERAN OWNED
BUSINESS

MSCHNEIDERELECTRIC.COM
616-550-3348

West Michigan's #1 Rated Roofing Company

(Qualify roos, done by gualdly pesple.

Need a roofing job done by professional, trustworthy people? Look no further.

Ro06fing Co:

West Michigan: (616) 622-6343

Northern Michigan: (231) 299-0079

www.summitpointroofing.com

8 - April 2024

Commercial &
Residential Services

MEET THE

GRAND RAPIDS

REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne
Publisher Publisher Subiera
Publishing Assistant

Ashley Streight Kevin Jurvis Shenia Schlosser
Content Coordinator Relationship Manager Ad Strategist

Amanda Matkowski Jacob Harr Brian McDonald
Editor/Writer harr Creative LLC Brian McDonald
Photographer Photography

Photographer/Videographer

If you are interested in contributing or nominating someone for a feature, please email us at
terra.csotty@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Grand Rapids Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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top producers

By Amanda Matkowski
Photos by Jacob Harr with harr Creative LLC

During the Great Recession in 2008, Nate and Brandi Harr were learning about the benefits of real estate.

The two of them were 18 years old and looking for an apartment to rent with friends as they were getting

ready to head off to college, but then Nate’s uncle Randy Reeds suggested that they buy a house instead.

“With some help from family, we were able to purchase our first home for $50,000,” Brandi recalled. Nate

added, “For two months, Brandi and I spent every day fixing up that home to live in before school started

in the fall. We decided that if we could survive remodeling a home together, we could survive anything!”

When it came time for the young couple to attend
college, they went to different schools: Brandi
enrolled at Cornerstone University while Nate
went to Grand Valley State University. After they
graduated in 2011, Brandi began working for Chase
Bank. Four years later, she was a branch manager
and didn’t feel satisfied in her career. As a result,
she left her job and took a few months off to figure
out what she really wanted in her next career. She
landed on real estate, became licensed and dove
into her new job as a full-time agent. “Retail bank-
ing gave me a tremendous amount of knowledge
that I have carried over to real estate, and it helped
me establish a large sphere of influence that I was

able to quickly utilize,” Brandi explained.

Meanwhile, after Nate earned his bachelor’s degree
in sales and marketing, he got a job as a sales associ-
ate at a local Xerox company. He was honored with
“Rookie of the Year” and was later promoted to man-
agerial roles. After Brandi received her real estate
license in 2015, Nate decided to join her and become
a part-time agent. When he returned to Xerox from
paternity leave, the company surprisingly let him go
upon learning about his new side job. “By 10 a.m.,
I'was at the brokerage and ready to work,” Nate
said. “Definitely one of the tougher ways to go to

a 100%-commission career, but it was exactly the

shove I needed to get where we are today.”

Nowadays, Brandi and Nate are agents at Reeds

Realty. Their broker, Randy Reeds, is the same

uncle who advised the couple to buy their first
house. The two of them have obtained over $100

million in sales since they first began their real

estate careers, and Brandi is currently working
toward becoming an associate broker. Their team
— Harr Homes Real Estate Group — consists of
each other and another agent, Ryan Schafer. As a
team, they renovate homes together as well and
flipped three houses in 2023.

Both Nate and Brandi agree that one of the most
rewarding aspects of being agents is when they can
exceed client expectations. “I love being able to cre-

ate a tailored and unique experience that will most

Grand Rapids Real Producers -
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benefit each person who I help and the outcome of
each sale,” Brandi shared. “People pay a lot of money
to use an agent, and we want them to feel like it was

worth every dollar spent.”

Nate and Brandi go above and beyond to help their
clients, and their efforts are especially highlighted

in listings. They make sure that all of the houses are
professionally cleaned, staged, updated and mended.
“We have a covered trailer with two entire homes-
worth of staging furniture,” Nate explained. “We will
fix and repair homes prior to listing — from swapping
out light fixtures to painting entire rooms and sched-
uling landscaping and home repairs.” As for buyers,
the Harrs have extensive experience in remodeling and
construction, so they can thoroughly view homes with

clients unlike some other agents.

For Nate and Brandi, working as a team comes nat-
urally. They met when they were 11 years old, began
dating at 16, and now as a married couple, they know
how to challenge each other to be the best version of
themselves for their clients. When they’re not working,
they’re often with their three children — sons Ellis, 6,
and Remington, 4, and daughter Jentri, 1 2. As a family,

they love to play sports and spend time outdoors hiking

12 - April 2024

and boating. They also travel as often as they can. Nate

and Brandi like to run and do CrossFit as well.

In addition to their active lifestyle, the Harrs are very
involved in their church and serve regularly. Most

of the charities that they support are through their
church, but Brandi also has a soft spot for making
donations toward pregnancy resource centers, new
mothers who have limited or no maternity leave, and
single moms. “Being a mom to three little ones, I know

how important feeling supported is,” she said.

Nate and Brandi both agree that it’s sometimes diffi-
cult to turn themselves “off” as agents, but they have
worked hard over the years to maintain some kind of
work-life balance in the fast-paced world of real estate.
For new agents in the industry, they recommend that
agents join a group or find a mentor and be willing to
learn from them. “Under the right mentor, you can learn
more in one to two years than you would if you spent

five to seven years on your own,” Nate explained.

“Don’t worry about how many deals you are closing or
how much money you are making,” Brandi added. “If
you are putting in 100% every single day, implementing

the proven tasks and tools, you will be successful.”
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Brown Painting and Decorating is your local choice for interior, exterior, reS|dent|a| and

L I ==

commercial painting. We also provide high quality cabinet and wood finishes.

~— T e
CALL OR TEXT 616-321-0148 | BROWNPAINTINGANDDEC@GMAIL.COM | MON-FRI: 8AM - 4PM | SATURDAY - SUNDAY: CLOSED

PREFERRED
PAINTING SPECIALISTS

West Michigan’s #1 Recommended Roofing Company

BRIANMCDGNALD

PHOTOGRAPHY

Photography | Drone Photography & Video | Video Tours
3D Virtual Tours | Floor Plans | Virtual Staging

SKYLI N .

ROOFING « SIDING « DECKS
WINDOWS/DOORS « GUTTERS

- p— L - . = :

Brian McDonald I (616)209-8469 |in ‘
brian@brianmcdonaldphotography.com
www.brianmcdonaldphotography.com

616-822-7719 - skylineexteriorsgr.com
info@skylineexteriorsgr.com
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»» agent spotlight
By Amanda Matkowski

Photos by Jacob Harr with
harr Creative LLC

CULTIVATING
BETTER
COMMUNITIES

RULER
NEIGHBORHOOD
REALTY _ 8

B | i
Photo submitted by Amanda Rogers

Amanda Rogers is committed to
creating a better neighborhood.
She is actively involved in
numerous nonprofit organizations
in her Lowell community, and as
a real estate agent, she is also
helping people call the Greater
Grand Rapids area home. “I love
that every transaction is new and
different, and | greatly enjoy all
of the relationships that get built
through the process,” she said.

Prior to her career in real estate,
Amanda earned a degree in legal
assisting and worked as a circuit
court clerk in Kent County. She then
took a few years off to raise her
young daughters, jumping back into
the workforce in 2017 to become
areal estate executive assistant.
Amanda quickly fell in love with the
industry, and a couple months later,
she officially became a licensed real
estate agent and worked part time
for a year and a half before transi-

tioning into full time.

Now the owner and broker of
Rogers Neighborhood Realty,
Amanda has found great success
in the industry. She achieved
over $11 million in sales in 2022
and 2023, and is on her way to
having another solid year. She is

involved with the Greater Regional

Alliance of REALTORS® (GRAR)
as a Community Involvement Task
Force member as well as part of

its 2023 GRARLA program, which
represents a selective number of
agents and real estate professionals
to become future industry leaders.
Amanda has also earned various
certifications from the National
Association of REALTORS®

(NAR) such as Accredited Buyer’s
Representative (ABR), Pricing
Strategy Advisor (PSA) and e-PRO.

Amanda feels fulfilled when she
sees the excited look on buyers’
faces once they’ve found the right
home and when she can help sell-
ers get their house ready for the
market. In addition to being able to
make a difference in a client’s life,
she is relieved that she has found a
career where she can thrive. “Once
you find the thing that fits and you
can honestly say that you enjoy it —
and you keep coming back for it —
you chase it down with everything
you have to give,” Amanda shared.

Amanda understands that the
housing market is always changing,
and she is passionate about edu-
cating clients and other agents on
how to navigate the ever-shifting
industry. She is especially eager

to show the general public how

Photo submitted by Amanda Rogers

valuable a good agent is as well as
help people change their percep-
tions about agents after they have
had a bad encounter in the past. “I
think providing education, prov-
ing value, and being able to share
actual client experiences help over-
come those challenges,” Amanda
said. “I will not take shortcuts or
talk someone into a house they

don’t love.”

As for Amanda’s team at Rogers
Neighborhood Realty, everyone is
on the same page when it comes
to putting clients first. “While we
fully help each other and learn
from each other, we very much
have our own niches and social
spheres,” Amanda explained.
Although Rogers Neighborhood
Realty is a small team, Amanda
realized that they needed more
office space in 2022, so she took
matters into her own hands by pur-
chasing and renovating a historic
building on East Main Street in
downtown Lowell. By January of
2023, the hybrid brokerage moved
into its new home.

Other than helping people with
their real estate goals, Amanda is
serious about being there for the
people within her community. She

is the treasurer of the Lowell Area

Grand Rapids Real Producers -
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Recreation Authority (LARA),
Lowell Rotary Club, and local
Alpha Care Center. She was a
Girls on the Run coach for four
years and is currently a Girl Scout
troop leader for two troops. In
2021, Amanda and her husband
were named “People of the Year”
by the Lowell Area Chamber of
Commerce. Besides Amanda’s
volunteer work, she has been a
sponsor for multiple organizations
— most of which serve children —

such as Compassion International

and Kids’ Food Basket. “I think
pouring into the next generation is
critical to improving our commu-
nity and keeping it a great place to
live,” Amanda said.

Originally from Mesick, Michigan
— the mushroom capital of

the world — Amanda has been
married to her husband, Bob, for
almost 20 years. “He has a side
hobby of brewing beer, which
provides us lots of opportunities to

visit all of the wonderful breweries

66

ONCE YOU FIND THE
THING THAT FITS AND
YOU CAN HONESTLY
SAY THAT YOU ENJOY
IT — AND YOU KEEP
COMING BACK FOR IT
— YOU CHASE IT DOWN
WITH EVERYTHING YOU
HAVE TO GIVE.

2

that West Michigan has to offer,”
Amanda shared. Together, the
couple has two daughters — Katie,
18, and Daphne, 15. Amanda
enjoys going thrift shopping with
the girls, but as a family, they

love to spend time sitting on their

porch in the evenings.

When she’s not working or
doing something with her family,
Amanda likes cooking, garden-
ing and running. In the past, she
has won and placed in several
local races as well as completed
five marathons. She also enjoys
listening to podcasts, especially
while she’s in the car on the

way to showings. Her favorite
podcasts are “History Daily” and
“Hidden Brain.”

Amanda hopes that people will
remember her as someone who
cared about others and persevered
against challenges. For agents
who are new in the industry, she
recommends that they get to know
their community and learn how to
run a business. “Be dedicated, be
persistent, never stop learning,”
she said. “Come in knowing that
this is going to be an emotional
roller coaster for your clients and
that it’s your job to keep every-
thing level.”

harrcreative.com

PREMIUM PHOTOS - VIDEO TOURS +« FLOORPLANS + DRONE -« VIRTUAL TWILIGHT
BUNDLES + BRANDING + ZILLOW TOURS + MATTERPORT TOURS + VIRTUAL STAGING
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Quick Scheduling!
« Full Propertydnspection
« Defailed Inspection Report

Schedule your I
Inspection TODAY! Qe &
(%) (676) 294-0060 %*E
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@ www.BioSafeEnvironment.com

20 - April 2024

Treatment gr Remediation Options /P

BOOSTHOME VALUE:

with a
STUNNING NEW FRONT DOOR

from
WMGB HOME IMPROVEMENT

Did You Know?

Installing A New Steel Entry Door Yields
A Remarkable 101% Roi Upon Selling Your Home.

A Black Front Door Can Increase Your Home's
Resale Value By An Average Of Over $6,400.

Mid-Tone Brown Front Doors Typically Sell For
At Least $300 More Than Those With White Doors

White And Chalky Blue Doors Tend To Attract More
Home Tours And Higher Interest From Potential Buyers.

LEARN MORE AT WMGB.COM
OR BY CALLING 616.205.3231

Windows, Doors and More since 1984

$45 OFF

!IH ! INSPECTIONS

i N

BioSafe
Environment
Mold Inspection & Remediation

“agn®

Grand Rapids Title Company

We offer Powerful Protection Policies and Professional Settlement

Solutions. We are a full-service title insurance company that
handles the transfer of title for our customers real estate
transactions and protects the title to their largest financial
investments. We have a mission to provide value to every
customer that we serve through proven experience, dedicated

service and lasting relationships. Grand Rapids Title treats each

transaction for our clients with care, professionalism and
integrity. We are fully committed to exceptional, responsive
customer service with a track record of success.

office@grtitleco.com ¢ 616-575-0508

Snstall and supyly of caspet, vinpd, lups, laminate and hardweod,
Sull sevvice showvoom o samyles brought to pos

Family owned and operated since 1998
Unmatched service

Mark Dyer

616-318-0783 -

Mark@dyerflooring.com
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rising star

Photos by Jacob Harr with harr Creative LLC
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BREAKING BOUNDARIES & BUILDING DREAMS

For Marcus, the path to
becoming an agent was not

a conventional one. It began
during his freshman year of
college when his fascination
with the industry’s intricacies
led him to embark on a road
that ultimately led to the
successful completion of the licensing exam the following
summer. Initially, he juggled his real estate endeavors on

a part-time basis while managing his academic pursuits.
However, in 2023, Marcus made the pivotal decision to
fully immerse himself in the profession, transitioning to a
full-time role. This strategic move was driven by his desire
to maximize his potential for growth and contribution, and
it proved to be a rewarding transition, resulting in increased

time investment and more impressive results.

Before entering the real estate world, Marcus was a man-
ager at Panda Express, where he honed invaluable leader-
ship, organizational, and people management skills. These
experiences would prove to be a crucible for his future

success in real estate.

What truly sets Marcus apart, however, is his personal jour-
ney and his unyielding determination to free himself from
the restrictions of his childhood. As an adopted individual,
he faced a unique set of challenges that ignited a fervent
desire to rewrite the narrative. “I don’t want to work a nine-

to-five job for the rest of my life,” he shared.

Marcus saw real estate as
the conduit through which
he could transcend limita-
tions — not only for himself
but also for his family and
peers who were confront-
ing similar struggles. “My
decision to enter a career

as an agent was under-
scored by an indomitable
determination to break free
from the constraints of my
upbringing,” he explained.
Marcus had experienced

the profound influence of
economic circumstances on
an individual’s life course and
was determined to dismantle
the chains of generational
adversity. His objective was
not just personal success:

It was also to champion
equitable homeownership,
affording individuals and
families the opportunity to
establish enduring stability
and prosperity.

Originally from Lansing, Michigan, Marcus began his edu-
cational journey at Grand Valley State University, where he
pursued business studies. Throughout his academic years,
he actively engaged in extracurricular pursuits, including
leadership roles in the marching band and as student body
president. These experiences sharpened his leadership
skills and emphasized his commitment to driving positive
transformation within his community. He is now set to
graduate with his degree in April of 2025.

One of Marcus’ primary passions in real estate revolves
around aiding less fortunate individuals in realizing their
dreams of homeownership. Through his engagement on
social media platforms, he has connected with a younger
generation interested in real estate, providing them with
valuable information and guidance. “It’s incredibly reward-
ing to provide knowledge that empowers others to pursue
their aspirations,” he said. “Posting informative content has
led to a significant increase in followers, which has allowed
me to educate these individuals about buying homes and
entering the real estate field. I receive around 10 direct mes-

sages daily from people seeking guidance.”

Grand Rapids Real Producers - 23



At Smallegan Real Estate,
Marcus is part of a cohe-

sive team of 20 individuals,
including 16 agents and four
administrative support staff.
The synergy within their
team is remarkable, which
has an emphasis on collab-
oration and mutual support.
“Our team members willingly
offer assistance whenever
questions arise, fostering an
environment where everyone

thrives,” he proudly shared.

For Marcus, the most
gratifying aspect of his real
estate journey is being able to
witness the transformation
of individuals who were once
told that owning a home was
beyond their reach. Guiding
them through the process
and witnessing their dreams

e . . X3
materialize into reality are o | g
3

experiences that fuel his I ; ff .f -
passion and reinforce his

commitment to making a positive impact in the lives of
others. Marcus also loves seeing his clients’ offers accepted,
especially after navigating through challenging circum-
stances. “The sense of accomplishment that follows these
moments is incredibly rewarding and a reminder of the

positive impact I can have,” he said.

According to Marcus, success is the culmination of unshak-
able dedication, coupled with a deep-rooted commitment
to growth. “It’s the ability to make a tangible difference

in people’s lives while continuously evolving and pushing

boundaries to reach new heights,” he explained.

Beyond his professional life, Marcus cherishes his close-
knit family, with whom he shares a strong bond with and a
love for spending quality time together. They have a shared
interest in traveling, which allows them to explore new
places and create cherished memories. Marcus is also an
amazing uncle to about 10 nieces and nephews, whom he

cares for deeply.
Marcus is deeply devoted to supporting charitable orga-

nizations that align with his values, particularly those

focused on providing opportunities for underprivileged

24 - April 2024

individuals to access education
and mentorship in real estate. He
believes in the transformative
power of education and is deter-
mined to encourage others to over-

come challenges and thrive.

Beyond the fast-paced world of real
estate, Marcus cherishes moments
of leisure — whether it’s exploring
the great outdoors through hiking
and camping or indulging in his
passion for music, both as a listener

and creator.

To aspiring agents, Marcus offers
helpful advice: “Harness the power
of social media. It’s an incredible tool
for education and connection, and
for building your personal brand.
Leverage platforms to share valuable
insights, engage with your audience,
and demonstrate your expertise. Be
relentless in your pursuit of knowl-
edge and growth, and never under-
estimate the impact of caring deeply

for your clients’ needs.”

Ultimately, Marcus aspires to be remembered for the
lasting impact he makes within his immediate community
and for the lives he touches through his online presence.
“Empowering those around me — from my neighborhood
to a global audience — is a legacy I am committed to build-

ing,” he said.

If there’s anything that describes Marcus as a person and
an agent, it’s that he shows genuine care toward others and
that he thanks God every day for everything he’s able to
have. Amidst the complexities of the real estate world, his
clients and peers can always expect a caring, empathetic
approach. This sincerity in understanding their unique situ-
ations has proven invaluable in forging strong relationships

and driving meaningful results.

Marcus’ journey showcases the transformative power of
determination and resilience, and the unwavering commit-
ment to helping others achieve their dreams. As his online
presence continues to expand, Marcus is poised to make an
even greater impact in the world of real estate, inspiring
and empowering individuals to navigate the landscape with

confidence and hope.

CURTIS

CREATIONS Visions Into Reality

Construction Company « Roofing - Flooring

Transforming

Professional

Painting

- Exterior
- Interior

- Cabinets

DURAPRD

Randy Smith
(616) 514-9535
durapropainters.com
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Complete Roofing & Repair

* Residential & Commercial Roof Replacement Services
* Residential & Commercial New Construction Services
* Roof Evaluations & Reports * Roof Repairs

Don't just get it done,
get it Complete.

616-241-6688

www.completeroofingrepair.com
info@completeroofingrepair.com

%“9 y Fast EXTERIOR INTERIOR
[ ;

FREE ESTIMATES AT CERTAPRO.COM

Ready For a | Turnaround _
New Look 7 o 3 f‘l’,';lr‘f:g‘s" CerfaPro WO
This Spring? ' Teon B S

- EXTERIOR

- RESIDENTIAL

+ COMMERCIAL

= LICENSED INSURED

« WALLPAPER REMOVAL

- EXTERIOR/INTERIOR CARPENTRY
- DRYWALL REPAIR

+ LOCALLY OWNED

+ CUSTOMER TESTIMONIALS

616-724-2424

‘ CERTAPRO.COM/GRANDRAPIDS/
Each CertaPre Pasriers® busingss i indspentdentty owned and oosratod,

We
FREE POWER WASH .-css 556 e

|
ON SURFACES TO BE PAINTED ON EXTERIOR PROJECTS THAT ARE $2,500 AND ABOVE. procedures!

Home, Auto, Life, Business, Flood

* OPTIONS FOR EVERY TYPE OF BORROWER SITUATION
1 WILL COMPARE MULTIPLE QUOTES TO FIND THE BEST OPTION

e WE WILL NEVER HOLD UP A CLOSING
SAME-DAY EXECUTED BINDERS AND BINDER CHANGES

INSURANCE

o THE BENEFIT OF OUR MORTGAGE INDUSTRY EXPERTISE
go 0s¢ h ead W I I H U S 1 KNOW YOUR PROCESS, RATIOS AND WHAT MATTERS WHEN IT COMES TO INSURANCE

o WE REPRESENT THE BEST IN THE INDUSTRY

TRAVELERST || Nationwide [EEIEES

A4 STATE AUTO g pE s TIVE
+ dozens more!

LT R ELETR 7o [l H[e@ BUILT FROM THE GROUND UP TO PARTNER Tom Voglewede
DIRECTLY WITH LENDERS AND REALTORS

gooseheadgr.com f |in
phil.reinartz@goosehead.com  416-755-6411

1354 Baldwin Street, Suite 109  Jenison, Michigan 49428

Certified Insurance Counselor and Licensed Insurance Counselor

("\LMCU
YOUR LOCAL MORTGAGE EXPERTS

LMCU has the low down payment options to make financing your new home as easy as possible.
Contact a loan officer today to get started:

Zach Tebos, Mortgage Loan Officer
(616) 234-6361 | NMLS #1180225
Zachary.Tebos@LMCU.org

Jake Williams, Mortgage Sales Manager
(616) 265-3837 | NMLS #1084209
Jake.Williams@LMCU.org

Peter Latvaitis, Mortgage Loan Officer
(616) 234-6556 | NMLS #425757
Peter.Latvaitis@LMCU.org

W
72,80 _
Rachelle Gumowski, Mortgage Loan Officer Heather Cronkright-Oliver, Mortgage Loan Officer Jenna Mitchell, Mortgage Loan Officer

(616) 234-6957 | NMLS #995289 (616) 234-6582 | NMLS #1460844 (616) 234-6959 | NMLS #580782
Rachelle.Gumowski@LMCU.org Heather.Cronkright-Oliver@LMCU.org Jenna.Mitchell@LMCU.org

*For well-qualified borrowers. Equal Housing Lender

2 Service
¢ Replacements
[Z) New Construction

Remodels

Bell Title Company has partnered with industry leaders;
Underwritten by Westcor Land Title Insurance, First
American Title Insurance Company, and North American
Title Insurance Company, Chicago Title Insurance Company
and Fidelity National Title. Bell Title offers you the very
best in Title Insurance Products including:

* Title Insurance ¢ Settlement Services * For Sale By Owner
» Commercial & Residential Transactions « Mobile & Mail Out Closings
» Construction * Land Contracts * 1031 Exchange Transactions

TURNING POINT

HEATING | COOLING

| Laura Polhill, Branch Manager
' Office #616-942-8955 | Fax #866-275-8955

LPOLHILLOBELLTITLE COM
3333 Grand Ridge Dr NE Suite A,
" Grand Rapids, MI 49525

.,..E!L 1-616-818-8875

turningpointhvac@gmail.com
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WORKING HARD TO OVERCOME OBSTACLES

University where she
received a bachelor’s
degree in business
management with a

minor in marketing.

Although Rebecca was
ready to tackle the

job market with her
new degree, she had

a difficult time find-
ing a decent-paying
career that was able to
support her. “No one
wanted to give me a
chance because I wasn’t
experienced. Taking a

full-time position and

in sales. She was also

ranked as a top 10

¥ 9  Rebecca Zahm-Soldaat Eight years later,
.}
é ¢  wasborn and raised in Rebecca is now a full-
£ %  Grand Rapids and has time agent at Bellabay
8 Q  always loved living in the Realty - North and is
€t Yy
;EU < state of Michigan. She making great strides in
a % went to West Catholic her business. In 2022,
% High School and later she sold 36 homes and
9  attended Davenport acquired $11.8 million
8
)
%]
8
o
e
o

agent by her brokerage
for the past two years
as well as a top 300
agent by the Greater
Regional Alliance of
REALTORS® (GRAR).

Rebecca appreciates
how there are limit-
less opportunities as
an agent and that she
is constantly learning
something new about
the industry. “I enjoy
showing houses and

seeing how each home

working my way up also wasn’t an option because varies in its uniqueness,” she said. Her favorite part
I had a young daughter to support and a mortgage of her job, though, is being able to assist her clients
to pay,” she explained. with their real estate goals. “I love being a buyer’s
agent and helping first-time homebuyers achieve
As a bartender, Rebecca knew that she didn’t want to  their dream of homeownership,” Rebecca added.

remain in the food service industry, so in 2015, she

got her real estate license and became a part-time Nowadays, Rebecca can’t imagine her life without
agent in the meantime. “The first few years were real estate. Like most other agents, she sometimes
stressful,” Rebecca admitted. “I was a single mom, struggles with time management and how to set

and I was driven to make my career a success.” solid work boundaries, but her enthusiasm for the

Grand Rapids Real Producers -




HELPING FIRST-TIME HOMEBUYERS ACHIEVE

THEIR DREAM OF HOMEOWNERSHIP.

2

industry is still obvious in her
everyday life. For instance,
Rebecca and her husband,
Dan Soldaat, have a passion
for flipping houses and hope
to invest in some rental prop-

erties in the future.

When Rebecca isn’t working
or renovating houses, she

is usually with her husband
and children — Ligia, 16,
William, 3, and Christian,
who was born on December
12, 2023. As a family, they
love to spend time at the lake,
play at the park, and attend
fun events that pop up around
the city. Rebecca likes to
read thrillers or motivational
books as well and listen to
podcasts that relate to real

estate or true crime.

When it comes to her
business, Rebecca credits
her availability and honesty
as factors for her success.
For new agents, she recom-
mends that they don’t give
up while they are trying

to establish themselves in
the industry. After all, she
can still remember the days
when she was trying to
launch her real estate career
as a single mother while
also balancing another job.
“I wanted to quit so many
times,” Rebecca said, “but
now I plan on being an agent

for the next 40 years!”

Partnered with American Pacific Mortgage
MNMLE# 1B50

$Preferred Rate

bring people

We have a VARIETY OF LOANS
that work for you!

Purchase USDA Construction

Refinance Jumbo Renovation
Conventional Reverse Mortgages Non-QM
Down Payment Assistance HELP Program

_ @ STACY MILLER-KUIPER
Branch Manager
® 616.430.4141

@ Stacy.MillerKuiper@PreferredRate.com
B © 452 Ada Drive SE, Suite 245, Ada, M1 49301




GRAND RAPIDS
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Here’s what the top 300 agents in
GRAND RAPIDS sold

$3,685,973,817 10,228 $12,286,579

SALES TOTAL TRANSACTIONS AVERAGE
VOLUME SALES VOLUME
3 4 PER AGENT

AVERAGE
TRANSACTIONS
PER AGENT

« An agile approach that empowers our clients to make the best offers

o0 « An approval backed by a well known, superior local reputation
» A loan originator that is available to take action when the offer is made
= * An entire team ready to close on time with unparalleled communication
.{"@U A g « A lasting mindset of wealth development powered by strategic knowledge
g

Jonathan Arnold

Branch Manager NMLSH 1259471
Call/Text: (616) 581-2374 GI.I l'd
mortgage

e e S e S OWN WHAT MATTERS
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We can’t predic B FARM BUREAU

SBD. INSURANCE’

Hansen Insurance Group
(616) 422-7610

ture,
but we can protect it.

Get accessible and personalized multi line insurance
based in intention, commitment, and integrity.

hanseninsurancegrp.com

Hansen Insurance Group
Victoria Hansen

Vhansen@fbinsmi.com
(616) 422-7610

on sz, |
=) One-stop-shop for all your

w .

\ () 2 Real Estate Imagery services:

o

REAL ESTATIL

phlotograplh)

COFFMAN PROPERTY
MANAGEMENT

* Fixed Management Fee
* Free Tenant Placement
* Free Tenant Renewals

* We implement tenant retention plans
to improve your bottom line

Photography, Videography, Drone/Aerial Photo & Video,
3D Virtual Tour, Floor plans, Virtual Staging (servicing
Grand Rapids and surrounding areas)

www.freshstartstudios.com
616.550.9871 « jen@freshstartstudios.com

. " Nate Coffman

| 616-648-1789 | Nate@CoffmanPM.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

Your home, our expertise:
- the mortgage team you trust!

s

branch managers

Ben Kakkuri Greg Clausen MNeil Siebert

the grand rapids team
Whitney Irwin i Ed Mapieralski 25¢ Steve Wiltz
Julie Smith : Emily Mapieralski Lou Moratti
Andrea Wilson Shelby Cutler Janae Fredline
Sarah Kelly

@. www . firstcommunitymortgage.com/grand-rapids-mi
188 East Paris Avenue 5E, Suite 200, Grand Ropids, M| 49544
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