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(240) 493-9301
MidAtlanticCustomHomes.com

Let's Build a Home
and a Partnership!
Let's Build a Home
and a Partnership!

Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or 
commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may 
apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender 

we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender. 
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.

TDelCasale@sandyspringbank.com
Mortgage Banker  |  NMLS# 191852

Tina Del Casale
C: 301.523.1893

1 Lower LTVs available for loans above $1,000,000.

2 Medical school debt at least 12 months deferred or in
forbearance after loan application date.

100% up
to $1 million

medical 
professional

loan program

Program highlights include:

• Up to 100% loan-to-value ratio for single-family homes;
95% LTV ratio on condos 1

• Available for purchase or rate/term refinance
89.99% to $2,000,000

• Medical school debt that is deferred or in forbearance
is not a prohibitive factor for loan qualification 2

• Employment for the Doctor may begin up to 90
days after loan closing

• No mortgage insurance required

• Primary residence only

• Special terms for medical residents
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(301) 237-4950
Scott@StreamlineManagement.com
streamlinemanagement.com

Life is turbulent. Caring for your home shouldn't be.

CEO SCOTT GOLDBERG

Here's An Adorable Dog:

Now that we have your attention,
contact Scott Goldberg with Streamline

Management for all your residential
property management needs in MD, DC, & VA.
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Call today or request an estimate online!
(301) 450-2023    TCMoveManagement.com

Elevating Relocations: 
Concierge Moving Services & Senior Move Management
Space Planning • Sort & Organize • Packing & Moving • Unpacking & Settling In
Clean Outs • Staging & Prep for Home Sale • Storage Solutions

*A Division of Town & Country Movers

Cover photo courtesy of Ryan Corvello Photography.

DC Metro Real Producers
@realproducersdcmetro

DC Metro Real Producers
@realproducersdcmetro

To view our magazine online, visit 
dcmetrorealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: connectheredcrp! )

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Perry Moving, LLC
Sam Perry
(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PROPERTY MANAGEMENT

Streamline Property Management
(301) 237-4950
StreamlineManagement.com

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

REMODELER

Renovation Sells
(202) 705-0766
renovationsells.com/dc-metro

SENIOR MOVE MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design
(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CLEANING SERVICE

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

FINANCIAL PLANNING

Socium Advisors
(203) 848-4870
Tripp-Kelly.com

FLOORING

AG Floors
(301) 984-7469
AGFloors.com

Floormax
(301) 206-2200
FloormaxFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustom
Homes.com

HOME INSPECTION

Sentinel Inspections
(301) 832-2682
SentinelHI.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME REPAIR & 

RENOVATIONS

BOSSCAT
Wes Poole
(615) 445-7480
wes.poole@bosscathome.com

HOME WARRANTY

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Super Home, Inc.
Kat Dzuba
(703) 817-5773
HelloSuper.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay
(202) 558-0530
JenniferLindsayInsurance.com

JUNK REMOVAL

123JUNK
(703) 400-7645
123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 
Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION

Mold Gone
(240) 970-6533
MoldGone.net

MORTGAGE

Citizens Bank
Megan Holeyfield
(703) 357-7090
Lo.CitizensBank.com/MD/
Bethesda/Megan-Holeyfield

CrossCountry Mortgage
Richard Early
(301) 332-2184
CrossCountryMortgage.
com/Rockville-MD-2726/
Richard-Early/

LoanSteady
Melissa Rich
(703) 927-2626
LoanSteady.com

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank
Paul Deibler
(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank
Scott Lindner
(856) 533-1807
TD.com/US/EN/
Personal-Banking

U.S. Bank
Pat Bowman
(301) 641-3436
Mortgage.USBank.com/
md-rockville-pat-bowman

MOVING / STORAGE

Bargain Movers
(301) 685-6789
BargainMoversInc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving 
& Storage
(301) 869-3896
MoyerAndSons.com

(301) 519-8035
Fresh-homecleaning.com

"We understand that every home is found or left in different
conditions; that is why putting together a custom cleaning plan
for each home is important to us." - Alejandra Zelaya, Owner

Alejandra and her teams 
specialize in serving the 
real estate industry by 

providing custom cleaning 
services to prepare homes 
for the real estate market!
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10% MILITARY
DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533
mike@moldgone.net • moldgone.net

2508 Locustwood Pl, Silver Spring, MD 20905
FAMILY-OWNED • NON-FRANCHISED

MIKE MULIERI
President

Make Sure
Your Buyers
Dream Home is
Safe & Healthy!
�

morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com

Morgane Barry
Licensed Title Agent
Legacy Settlement Services, MD DC VA FL

2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043

2000 Pennsylvania Ave NW, Washington, DC 20006

7315 Wisconsin Ave, #400W, Bethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

SET YOURSELF
APART

WHEN YOU PARTNER WITH LEGACY!WHEN YOU PARTNER WITH LEGACY!

We're HOPPY to help!
Contact Morgane to get started.

Scan the QR 

code to view the 

rest of the Kristin 

Brindley Team. 

Ryan Corvello 
Photographer

Lexy Broussard
Sales Manager

Kristin Brindley 
Publisher

Wendy Ross 
Operations Manager

Ellen Buchanan
Editor 

M E E T  T H E  D C  M E T R O  R E A L  P R O D U C E R S  T E A M
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you won’t want to miss this Zoom! And be sure to RSVP for some 
serious fun when we host our Summer Luau on May 14th!!!

Looking ahead, we also have many more incredible feature stories 
to share, showcasing inspiring agents and partners impacting our 
industry. And last but not least, a BIG DC Metro Real Producers’ 
welcome to our newest preferred partner, LoanSteady! We’re 
thrilled to have you aboard!

I encourage you all to embrace this season of renewal with extra pep 
in your step, and let’s “carpe diem” in our own lives and businesses!!

With gratitude,

Kristin Brindley 
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

DCMetroRealProducers.com

SPRING

FOOD FOR THOUGHT

As we enter the spring market, what seeds of opportu-
nity will you plant in your real estate endeavors?

Dear D.C. Metro Real Producers,

As spring blooms, we find ourselves in a season of new 
growth amid the warmer weather. When I think of 
spring, I’m reminded of the timeless expression “Carpe 
diem” — seize the day!

The spring market is also well underway, and what an 
exciting time for our industry! This busy period requires 
us to put our best foot forward with every client. Despite 
the challenges of continued low inventory and rising 
interest rates seen in many places around the country, 
here in D.C., we witness home values still on the rise and 
sales remaining robust. There’s ample opportunity for 
Real Producers who hustle and stay focused.

Likewise, our platform is a celebration of the excel-
lence that our amazing community exhibits day after 
day. At Real Producers, we strive to embody this 
mindset — always forward-thinking and moving to 
seize the day. All success requires is the recognition of 
opportunity meeting decisive action!

Speaking of recognizing opportunity, our “Best Year 
Ever” virtual event is coming up soon with Hal Elrod on 
April 18th. You should’ve received your exclusive invi-
tation by now; if not, please reach out because trust me, 

Stepping into

publisher’s note LuauS A V E  T H E  D A T E ! 

powered by TEAM

MAY 14, 2024 | 4 PM – 7 PM

Location TBD

For information on all DC Metro Real Producers events, 
email info@dcmetrorealproducers.com.
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240-403-1285 · EasternTitle.com
We are licensed in AZ | CO | DC | DE | FL | IN | MD | NC | NJ | OH | OK | PA | SC | VA | WV

Spring Ahead
This Year With
Eastern Title!

Rockville (Corporate Office) 6100 Executive Blvd Suite 410, Rockville, MD 20852

Falls Church (Admin Office) 112 E Broad Street, Falls Church, VA 22046

Arlington 4113 Cherry Hill Rd, Arlington, VA 22207

Ocean City 1113 Manklin Meadows Unit 1, Ocean City, Berlin MD 21811

Baltimore 16 E. Lombard Street, Suite 400, Baltimore, MD 21202

Oklahoma 21015 S 142nd E Ave, Bixby, OK 74008

Florida 221406 Green Hill Lane, Boca Raton, FL 33428

North Carolina 101 Mullen Street, Princeville, NC 27886



DC Metro Real Producers • 1716 • April 2024 @realproducers realproducersmag.com

February 21, 2024

FEBRUARY MAGAZINE PARTY

Photos by Ryan Corvello

special events

To all the fantastic folks who graced our
DC Metro Real Producers Magazine Party in 
February with their presence — a big shout-out 
and heartfelt thanks! Your presence at 10800 
Lockland Road in Potomac added an extra layer 
of joy to the festivities. The property, cour-
tesy of Hans Wydler, of Wydler Brothers of 
Compass, added just the right touch. 

The event hit all the right notes, and we can’t 
thank you enough for being not just attendees 
but shining stars. Your involvement elevated 
the celebration, and we’re truly grateful for the 
continuous support you show.

A round of applause for our sponsor, Bargain 
Movers, whose generous contributions made it 
all possible, and for your community support with 
the “Spread The Love” food drive. Special kudos 
to Ryan Corvello and HD Bros for skillfully 
capturing moments that vividly encapsulated the 
party’s vibe in stunning photos and videos.

Your support means the world to us, and we’re eager to keep the connec-
tion alive for future events and exciting ventures. Count on us to keep 
you in the loop!

Once again, thank you for being part of this extraordinary celebration. 
We’re looking forward to more collaborations and more shared successes 
in the days ahead. Any questions or thoughts? Don’t hesitate to drop us a 
line – we’re all ears.

Here’s to your ongoing triumphs and prosperity! Cheers!

DC Metro Real Producers’ magazine parties are smaller events to honor 
agents who have recently been featured in the magazine.

For more information on all DC Metro Real Producers events, please email 

us at info@dcmetrorealproducers.com.

D C  M E T R O 
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DESIGN    REINVENT    INSPIRE

Moyer Staging + Design, a division of Moyer Moving Group, 
provides flexible staging packages from DIY plans 
to full-home staging. Our fully integrated services of 
professional staging, move management, movers and 
storage facilities provide a comprehensive one-stop shop.

Moyer Staging + Design
Turnkey solutions for your staging needs.

THE RIGHT FIT FOR YOUR CLIENTS
+ Staging of vacant or owner-occupied listings.
+ Budget-friendly options.
+ Projects led by accredited stagers and decorators.

Learn more at moyermovemanagement.com/staging     301-685-7900

Yelina Gyamfi, Owner
(301) 674-0501 • Yelina@curdscuts.com
curdsandcutsdmv.com

V i
ew

Our Menu!

GRAZING TABLES & BOARDS
to make your party better!

High-Quality Ingredients
Eco-Friendly

Exquisite Flavors

Questions? Call or 
email Yelina to inquire 
about a unique idea!



DC Metro Real Producers • 2120 • April 2024 @realproducers realproducersmag.com

By Todd Lebowitz

marketing matters

CTBIDS ONLINE AUCTIONS!
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO

John Moreira
Rockville@CaringTransitions.com
301.683.7363
CaringTransitionsRockville.com

When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing
• Space Plans
• Senior Move Management

• Liquidations
• Clear Outs
• Estate Sales

ProvidingTransitions andEstate Sale Solutionsto over 200 clientsin 2.5 years!

With more than 
25 years of 
experience, 

Todd Lebowitz 
is CEO and owner 

of My Marketing 
Matters, which he runs with 
his business partner, Ram 
Devaguptapu. Together, they 
have grown the company to 
be a recognized leader in real 
estate marketing, with more 
than 20,000 clients locally, 
regionally, and nationwide.

As an agent, sometimes you gain a client out of the blue who 
looks at a few houses, puts in an offer, and sails through the 
closing. However, as most of us know, that’s the exception to the 
rule. More often than not, you’ll be managing long-term leads, 
everything from the aging couple not yet ready to sell to a first-
time buyer who has analysis paralysis when choosing a home.

But whatever the finer details are, the end result is
a prospect with potential who may require a longer-
term approach to get them to the finish line. The
following are some ideas for effectively managing
these types of leads without getting too bogged down
and distracted.

ultimately, convert those long-term 
leads into satisfied clients.

Remember, success in real estate is 
often a marathon, not a sprint!

• Identify the long-term prospects.
It’s important to first identify when
someone is going to take longer than
usual to make a decisive move. These
very warm leads require nurtur-
ing; it’s worth it to categorize them
quickly as slow-burns so you don’t
apply too much pressure.

• Maintain regular communica-
tion. So you don’t forget about these
slow bloomers, set up a schedule for
reaching out, whether it’s through
personalized emails, informative
newsletters, or texts. Keeping the
conversation alive helps build trust
and ensures you stay on their radar.

• Provide value with quality con-
tent. Share industry insights, local
market trends, and tips that may be
relevant to your potential buyer or
seller. By positioning yourself as an
expert, you reinforce your credibility
and demonstrate your commitment to
their real estate journey.

• Leverage social media platforms.
Stay connected through social media
to maintain a presence in your leads’
digital lives. Share relevant content,
engage in discussions, and showcase
your achievements. But don’t forget
to make things entertaining and
interesting by sharing parts of your
life and personality!

• Adapt and personalize your
approach. People’s circumstances
and preferences can change over time.
Be adaptable in your approach and
take the time to understand any shifts
in your leads’ priorities. Personalizing
your interactions shows genuine
interest and increases the likelihood
of converting a lead into a client when
the time is right.

Handling long-term leads requires a 
delicate balance of persistence, adapt-
ability, and strategic communication. By 
implementing these tips, you can nur-
ture relationships, stay top of mind, and 

Mastering the Art of Patience:
Handling Long-Term Leads
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Residential & Commercial        Packing & Materials        Custom Requests

Last Minute Specialists        Free In-Home Estimates        Local & Long Distance

301.685.6789 BargainMoversInc.com
7 5 7 9  R I C K E N B A C K E R  D R

G A I T H E R S B U R G ,  M D

SCAN THE CODE FOR 
AN INSTANT QUOTE!

DO YOU WANT A SEAMLESS
MOVING EXPERIENCE?

BARGAIN MOVERS has been making real
estate agents look great for over 40 years!
Customer satisfaction is our #1 priority!

GIVE
YOUR

CLIENT
$150 OFF

WITH
THIS

COUPON
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Expert 
Guidance in 
Real Estate 

Financing

Paul Deibler, who heads the 

Frederick, Maryland, mortgage 

division for Shore United Bank, 

distinguishes himself as a guiding 

light for personalized real 

estate financing and community 

engagement. As a seasoned loan 

officer, his approach is rooted in 

a genuine commitment to helping 

individuals and families make sound 

financial decisions that resonate with 

their unique circumstances.

“I am here to provide sound financial 
advice and numbers to support people to 
make the best possible decision for their 
families, based on data and numbers,” 
Paul says. I am not only a loan officer, 
but also a part of their local community 
as a family man and an investor. I don’t 
pressure anyone; I am here to help guide 
people to make their best possible long-
term decision for their families and their 
future,” he notes.

Getting Started 
For Paul, the path to becoming 
a leading figure in the mortgage 

industry was marked by a profound 
connection to the field from an early 
age. His initial foray into the mort-
gage community was alongside his 
mother. A dynamic and competitive 
force in the industry, she became a 
significant role model for Paul, show-
casing the possibilities for success 
within the industry.

“I grew up around mortgages. 
My mother opened the SunTrust 
Mortgage location in Frederick, in 
the Patrick Center at the time,” Paul 
reflects. “I first helped her on my days 

Photos by Ryan Corvello

partner spotlight 

DEIBLER DEIBLER DEIBLER 
PAUL PAUL PAUL 

SHORE UNITED BANK
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off from selling furniture, and would 
help her complete VOEs and assist 
her with marketing. I learned about 
the office, mortgages, and leadership 
watching her.”

Paul’s career took a significant turn 
when he seized a pivotal opportunity 
with Ameriquest Mortgage, rapidly 
ascending the ranks and breaking 
company records as the top performer 
nationwide. The subprime era’s chal-
lenges prompted a strategic shift from 
a national call center focus to a local-
ized approach centered on referrals 
and REALTOR® partnerships.

The game changer for Paul came when 
he aligned himself with Severn Bank/
Shore United Bank,  merging the 
strengths of a local bank with excep-
tional products and his call-center- 
derived marketing and sales exper-
tise. Specializing in partnerships with 

agents on platforms like Zillow and 
Realtor.com, Paul’s adept sales skills 
propelled his team to the top 1 percent 
in the country for four consecutive 
years, establishing them as a trusted 
name in local markets.

Shore United Bank 
With a wide footprint covering 
Maryland, Virginia, Delaware, and 
Washington, D.C., Shore United Bank is 
a regional force in the lending indus-
try, offering a range of services from 
checking and savings to specialized 
loan programs. The bank boasts a 
skilled team, including seven experi-
enced loan officers, Paul Deibler, Don 
Deibler, Rob Schiller, Kevin Robertson, 
Clayton Arnold, Jason Bojonny, and 
Andrew Klank; four loan coordinators, 
Robert Miller, Arrington Stansbery, 
Paul Barrios, and Rebecka Myers; and 
three processors, Grant Moller, Bonnie 
Deibler, and Molly Deibler.

With 20 years of experience, Paul has not 
only shaped his team’s proficiency but has 
actively mentored local talents, fostering 
a robust and knowledgeable workforce. 
Shore United Bank’s expertise extends to 
unique loan programs, including construc-
tion and renovation loans, setting them 
apart in the industry.

Licensed to operate in all 50 states, Shore 
United Bank is a versatile partner for 
Realtors. The team is dedicated to filling 
the gaps other lenders may have, ensuring 
top-notch service and expertise.

Outside the Office 
Paul shares a rich life with his wife, 
Kristyn, co-owning a CrossFit Gym that 
symbolizes their joint commitment to 
health. Their love story includes Paul’s 
unique marriage proposal surrounded 
by friends after a workout, a reflection 
of their shared passion for health and 
physical fitness.

“We have a five-year-old daughter, 
Nora, who is also very active. And 
our passion is to be healthy and 
show her the best possible example 
of an active and healthy lifestyle 
growing up,” Paul shares.

The family enjoys going to the gym 
and spending time together with their 
three dogs. Paul and Kristyn also pri-
oritize travel, aiming to expose Nora 
to new places and experiences several 
times a year.

Looking Ahead 
Paul shares that he wants to continue 
growing his rental portfolio in the 
hopes of eventually being able to slow 
down and lean on his investment 
properties. “I have six properties 
right now,” he says, “and aim to have 
40 in the next 10 years. My wife and 
I love the South and hope to move 
there one day. Our daughter is super 
active, so we just want to support her 
and watch how she grows.”

Professionally, Paul envisions his 
team at Shore United Bank continuing 
to be a hallmark of trust and excel-
lence in the DMV. Their unwavering 
emphasis remains on growth and 
exceptional service, ensuring clients’ 
seamless journeys to closing.

“Our focus has always been on 
building our team and reputation 
correctly,” Paul emphasizes, “and 
building trust with our local agents 
and title companies, one on-time clos-
ing at a time.”

For a seamless mortgage experience, 

partner with the team at Shore United 

Bank. Call 443-388-6608 or email  

Paul.Deibler@shoreunitedbank.com  

for more information. 

Our focus has 
always been on 

building our team and 
reputation correctly and 
building trust with our 
local agents and title 
companies, one on-time 
closing at a time.

Loan Officer Paul Deibler heads Shore 
United Bank’s Frederick Mortgage Division.



DC Metro Real Producers • 2928 • April 2024 @realproducers realproducersmag.com

Jennifer
Lindsay
Agency
202-558-0888

Get
A

Quote!

SERVICES INCLUDE:
HOME, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Discounts for HOME & AUTO Bundle

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 

excellent service at competitive prices.

Buyers are blooming!
Spring them into an insurance company

that fits their needs.

202-558-0888
7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814

JenniferLindsayInsurance.com

Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States.

Steve Lindsay, CPCU
Steve.Lindsay@Goosehead.com

Jennifer Lindsay, CPCU
Jennifer.Lindsay@Goosehead.com

THE ROAD HOME BEGINS HERE

Local, Long Distance & International Specialist
We also offer short & long-term storage.

(800) 683-6683 • townandcountrymovers.com

Request an 
estimate 

today!

• Digital Reports Delivered Same Day
• We don’t just send one inspector to your home, we
send multiple. Each expert focuses on a specific area.

Exceptional Home Inspection Services
including Asbestos, Mold, and Radon Inspections

844-321-4247

QUESTIONS? 
GIVE US A CALL!

sentinelhi.com
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M A T C H I N G  V I S I O N S  A N D  A M B I T I O N S

Photos by Ryan Corvellorising stars

&ERIK ANA
WILLIAMS 

As dedicated and passionate REALTORS® with Keller 
Williams Realty Centre, Erik and Ana Williams envision 
their careers as a pathway to achieving ultimate personal 
fulfillment as the best versions of themselves they can be.

With a focus on faith and financial independence through 
sales and investments, the couple’s commitment lies in 
helping individuals enhance their net worth.

“Our faith in Jesus has totally shaped our outlook on life and 
in our business,” Erik explains. “He has given us the integrity 
and honesty we need to serve our clients the best we can.” 

ENTREPRENEURS AT HEART 
Hailing from Middletown, Maryland, Erik’s journey began 
with a solid foundation in business management with a 
golf scholarship at Shepherd University. His initial profes-
sional step post-college was as a sales representative for a 
moving company. 

The experience proved transformative for Erik, with his 
boss imparting invaluable lessons that would shape his 
professional ethos — as well as his pivot to real estate, 
influenced by a desire for personal and professional 
growth through entrepreneurship. 

“As a married man, I needed a career change because 
I didn’t see any room to grow in my old job,” Erik says 
frankly. “I became a real estate agent to own my business 
and work for my gain, not for someone else’s. Also, I was 
attracted to the potentially unlimited income and flexible 
work schedule to play golf!”

Ana, on the other hand, had always had an eye for interior 
design, and notes that is one big reason she got into real 
estate in the spring of 2023. After graduating from the 
University of Maryland with a degree in broadcast journal-
ism, she used her remarkable communication skills as an 
event organizer for several years before the appeal of real 
estate and design beckoned.

“I enjoy bringing out the special character in homes 
through my unique style, especially in older homes with 
a lot of charm,” Ana smiles. “In Frederick, where we live, 
there are plenty of these older homes with lots of charac-
ter that I find so exciting to work with.” 

Embarking on his real estate path in 2021, Erik swiftly 
became a key contributor to his team, Live Frederick Group 
of Keller Williams Realty Centre, closing 36 transactions in 
2023 — a testament to his quick understanding of the field. 
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“Helping people increase their net worth, whether it’s 
through owning one home or multiple investment prop-
erties is what I find fulfilling,” Erik emphasizes. “I think 
my knowledge, honesty, and not being pushy at all while 
genuinely having the client’s best interests at heart is what 
has gotten me to this level.”

BEYOND THE LISTINGS 
Erik and Ana focus on family and 
personal passions when they step away 
from the real estate hustle. The couple 
loves exploring new cities and towns 
internationally and through local day 
trips together. 

In her downtime from the office, Ana 
is focused on getting her new interior 
design business up and running. An avid 
golfer, Erik can usually be found hitting 
the links in his spare time and is a huge 
NFL and college football fan as well. 

“I also run a golf league for my team 
where we play every Wednesday and 
invite our family, friends, and past clients,” he shares. “It’s 
a great way to get out and take a break from work, all while 
spending quality time with everyone.”

Beyond work and play, the Williams are actively 
engaged with impactful nonprofits to give back to their 
local community. 

“My husband and I serve on the board of two tremendous 
nonprofits,” Ana affirms. “One is called the Showbread 
Table, which focuses on Christian-based mentorship, and 
therapy is free to the client. 

“The other one is Camp Ezri — a wilderness adventure 
program for at-risk kids who have been 
affected by human trafficking, gang vio-
lence, loss of a parent, extreme poverty, 
etc. They provide them with a three-to-
four-day camp with mentorship, counsel-
ing, and outdoor adventure activities.”

LOOKING AHEAD 
Given the scope of their ambitions, 
Erik and Ana have no plans of slow-
ing down. Erik has set his sights on 
amassing over 35 investment proper-
ties in his quest for financial inde-
pendence. Likewise, Ana aspires to 
consistently close 30 or more transac-
tions annually with her husband and 
grow their business together.

On a personal level, the pair also plans to prioritize the 
importance of their nonprofit endeavors as they hope to see 
these initiatives grow and reach an even broader audience. 

“We don’t just chase a paycheck,” Erik concludes. “New 
agents must remember to serve clients with integrity and 
honesty first and foremost — the paychecks will follow.”

NEW AGENTS MUST 

REMEMBER TO 

SERVE CLIENTS 

WITH INTEGRITY 

AND HONESTY FIRST 

AND FOREMOST — 

THE PAYCHECKS 

WILL FOLLOW.

Rising Stars Erik and Ana Williams are 
members of the Live Frederick Group 
at Keller Williams Realty Centre.
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Our Mission:

Transform Each 

Space into an 

Unforgettable 

Experience.

Pay at closing
Quick, easy, cost effective
Strengthens your client relationship
Listing sells quicker and for more value

AS A REALTOR, WE OFFER YOU:

Increase your listing potential
Virtual Tour and Open House ready
Turn-key service
Full integration with Town & Country Movers, Inc.

Request a 
staging 
consultation!

800-683-6683
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ELEVATING REAL ESTATE TRANSACTIONS

DISTRICT TITLE
DARRAH
JEFF 

Photos by Ryan Corvello

partner spotlight 

Jeff Darrah is a seasoned managing attorney at District Title. 
With a deep understanding of the intricacies of investor, 
commercial, and residential real estate dealings, he offers 
unmatched insight and expertise in every legal venture. Jeff’s 
wealth of experience speaks volumes about his legal prowess, 
ensuring unparalleled service in navigating the multifaceted 
terrain of real estate law.

Jeff is a symbol of commitment to both legal 
excellence and civic stewardship. His unwavering 
dedication to upholding values of integrity and 
community engagement sets him apart, making him 
not just a legal professional but a true advocate for 
the well-being of his clients and the communities 
he serves.
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District Title streamlines the closing process 
with efficient procedures and extensive 
market knowledge. This approach minimizes 
delays and ensures a seamless ownership 
transition, providing clients peace of mind 
during a complex and stressful process.

“Our expertise and guidance are unpar-
alleled. We offer support throughout the 
entire process, answering questions and 
addressing concerns to ensure a clear 
understanding of the transaction so buyers 
and sellers can have confidence that their 
real estate transaction is handled com-
petently and ethically, providing peace of 
mind during what can be a complex and 
stressful process,” Jeff says.

Recent milestones, including integrating 
with MBH Settlement Group and subsequent 
partnership with Acrisure, have empowered 
District Title to leverage an expanded regional 
and national presence. Excited to share its 
expertise with a broader audience, it is com-
mitted to enhancing services beyond the DMV 
and West Virginia areas, offering an array of 
commercial, investment, and business-build-
ing educational initiatives. Moreover, the 
company is dedicated to expanding its char-
itable endeavors, solidifying its position as a 
go-to choice for supporting complex closings 
and transactions nationwide.

For more information, or assistance with 

complex closings, investment, or commercial 

or residential title and settlement services, 

contact District Title at (202) 518-9300. 

District Title delivers exceptional ser-
vice with a team of seasoned profes-
sionals in 20 staffed locations across 
D.C., Maryland, and Virginia.

“We are often the ‘go-to’ title and set-
tlement company for complex cases,” 
Jeff shares with a touch of pride. 
“Choosing the right real estate settle-
ment and title insurance company is 
essential for protecting both parties 
involved and ensuring a successful 
outcome. District Title ensures that 
all legal aspects of the property trans-
action are properly handled, reducing 
the risk of future legal disputes or 
issues related to the title.”

The company distinguishes itself by 
offering unparalleled accessibility and 
localized expertise tailored to meet 
clients’ diverse needs. Its collabora-
tion with Acrisure further amplifies 
its ability to cater to clients nation-
ally, reflecting an expanded regional 
and national presence.

A CAREER PIVOT 
After completing his studies at the 
University of Virginia, Jeff found 
himself in the dynamic setting of 
Washington, D.C., eagerly waiting to 
embark on a prestigious career in the 
U.S. Foreign Service. While awaiting 
his assignment, a fortuitous opportu-
nity emerged that drew him into the 
profession of law instead. He assumed 
a paralegal role at a title company 
owned by a family friend. The fast-
paced nature of this experience 
proved both thrilling and satisfying, 
igniting a newfound passion.

“I decided to defer my aspirations 
with the Foreign Service and pursue a 
legal education at Catholic University 
in D.C.,” Jeff shares. “After obtaining 
my law degree, I committed my career 
to real estate law, leveraging my 
expertise and enthusiasm to navigate 
clients through the complexities of 
property transactions with confidence 
and precision.”

With his newly obtained law degree, 
Jeff committed his professional 
endeavors to the dynamic world 
of real estate law. Leveraging his 
acquired expertise and unwaver-
ing enthusiasm, he set out to guide 
clients through the intricate land-
scape of property transactions with 
confidence and precision. And as his 
enthusiasm for serving the commu-
nity professionally grew, so too did 
Jeff’s passion for community service. 
He regularly devotes time to volun-
teering for the Waterford Foundation, 
which prioritizes the conservation of 
historical buildings and open spaces.

DISTRICT TITLE 
District Title is an MBH Settlement 
Group company, part of Acrisure Real 
Estate Services. It has been a trusted 
leader in commercial, investment, and 
residential real estate transactions 
within the District of Columbia and 
its neighboring regions. Known for its 
unwavering commitment to excellence, 

DISTRICT TITLE 
ENSURES THAT ALL 
LEGAL ASPECTS 
OF THE PROPERTY 
TRANSACTION ARE 
PROPERLY HANDLED, 
REDUCING THE  
RISK OF FUTURE 
LEGAL DISPUTES OR 
ISSUES RELATED TO 
THE TITLE.

Seated left to right: Jeff Darrah, Brendon 
Shepard; Standing left to right: Julie Turner, 

Shonita Mason, Joel Gonzales

Jeff Darrah is the 
managing attorney 
of District Title.
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 Senior Move Management
 Space Planning
 Downsizing & Organizing
 Packing, Unpacking & Settling In
 Professional Moving & Storage
 Donation, Disposal, & Dispersal
 Staging + Design

Full Service Move
Management Solutions

CALL US TODAY:
301-685-7900 Maryland/DC

703-740-9912 Virginia
moyermovemanagement.com

Simplicity • Comfort • Serenity

RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com

Elevate your listings with
Superior Hardwood Floors!

Questions? Reach out to us!
301-984-7469 / info@agfloors.com / agfloors.com / Servicing the DMV
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A LIFE OF SERVICE
METCALF
DANDAN

Photos by Ryan Corvello

cover story

Dan Metcalf, a phenomenal 

REALTOR® and tri-licensed 

associate broker, serves 

clients passionately from 

his heart. From his time 

in the Peace Corps to 

becoming a prominent 

figure at Perennial Real 

Estate, Dan’s career 

reflects how dedication 

to service can bring about 

positive change.



DC Metro Real Producers • 4544 • April 2024 @realproducers realproducersmag.com

Always Serving 

Dan grew up in Takoma Park, 
Maryland, and graduated from Lewis 
& Clark College in Portland, Oregon. 
After college, he volunteered in 
Ghana and Côte d’Ivoire with the U.S. 
Peace Corps for over three years.

Dan graduated from high school on a 
Sunday, and was in real estate school 
on Monday. According to his mother, 
Meg Finn, a top producer, his license 
was “just a good thing to have!” Dan 
held various service-related jobs, 
including working in coffee and pizza 
places and a skate shop in the ’90s. His 
diverse experiences, coupled with a 
passion for serving others, prompted 
him to explore assisting his mother 
on his return from the Peace Corps in 
2006, when he went full-time.

“I always wanted to help people, but I 
envisioned a different path; I majored in 
international affairs and served in West 
Africa,” Dan recalls. “However, once 
it was time to come home, I was less 
interested in a career in development or 
diplomacy; I was ready to be home.

“Given that my mom was super busy, 
I thought I might help, maybe for a 
few years,” he continues. “It quickly 
became clear that, like many driven 
and dynamic real estate professionals, 
her workload wouldn’t be reduced.”

It also became readily apparent that 
Dan had a natural knack for real estate.

“After about five years of working 
together, it became clear I was good at 
it and had been through an incredible 
amount of at-bats with great mentor-
ing,” he shares. “We moved from ‘Meg 
& Dan’ to Finn Family Group (FFG).”

Building His Own Legacy 

Since then, Dan and teammates Gali 
Sapir and Marci Wasserman have 
delivered exceptional service, assist-
ing 114 client families in 2023. Dan’s 
personal track record is impressive, 

with 40 transactions totaling roughly 
$35 million last year alone. As a 
perennial Washingtonian Top Agent, 
eight-time Five-Star Award winner, 
and leader of the number one team in 
Southern Montgomery County at his 
former brokerage, Dan has plenty of 
accolades under his belt. Nationally, 
Finn Family Group received the Side x 
Side Spotlight Award, ranking among 
the top three for small brokerages.

“My Finn Family Group teammates 
and I partnered to form Perennial 
Real Estate in order to both serve our 
clients better and apply the tools and 
knowledge gained from my mom’s 
time in the business and make all the 

success of FFG accessible to other 
agents and teams, creating a broker-
age where established agents will be 
honored and that helps agents grow 
in their craft. My concern has always 
been the quality of the work, rather 
than the quantity/volume; to me, that 
aspect will always follow,” Dan notes.

Clearly an accomplished and seasoned 
Realtor, Dan’s advice for aspiring top 
producers is fairly straightforward.

“Get a great mentor and as many rep-
etitions in as you can,” he suggests. 
“Learn to love the process. Keep your 
effort steady in good and bad markets. 
Know the contract inside and out.

My concern has always 

been the quality of the 

work, rather than the 

quantity/volume; to 

me, that aspect will 

always follow.

Dan Metcalf is a REALTOR® and associate 
broker at Perennial Real Estate.
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“After three years or so, go for your 
GRI,” he adds. “Education is something 
that can never be taken from you. And 
lastly, partner with a strong loan officer 
and settlement attorney who will ensure 
that you and your clients are kept 
abreast of the latest developments.”

Life Beyond the Office

Dan sees everything as stabilized by 
a tripod of work, family and train-
ing. His two lively boys, aged 10 and 
12, have been a part of his growing 
a community around early morning 
jiu-jitsu and judo training and have 
their own pursuits, as well — one a 
keeper in soccer and the other an avid 
‘kendoka,’ enjoying Japanese fencing. 
They attend the same Takoma Park 
schools that Dan did.

In his free time, Dan coaches judo 
and jiu-jitsu at Capital MMA – Team 
Takoma. He holds a black belt in 
jiu-jitsu and a brown belt in judo, 
and finds the martial arts’ physical, 
cognitive, and social aspects enrich-
ing. Judo’s principles of efficiency and 
mutual welfare and benefit — even 
for one’s opponent — also guide his 
broader perspective on life.

“It’s so exciting to put people in 
touch with their own power through 
dynamic principles, just like I do in 
my work life,” Dan beams. “I started 
training in January 2011, and was 
recognized with the black belt in 
August of last year. Jiu-jitsu and judo, 
and the way we do it at Team Takoma, 
have been a big part of my success, 
providing a stabilizing force when 
work or the rest of life can be a little 
all over the place.”

On the Horizon 

Looking ahead, Dan envisions a 
future that blends personal fulfillment 
and professional commitment. On a 
personal level, he values the current 
stage of his sons’ lives and wants to 
enjoy every moment with them. He’s 
also working towards achieving a 
black belt in judo by the end of the 
year. Professionally, Dan is excited 
about his involvement with Perennial.

“Perennial has reinvigorated me, in 
the sense that I am excited to give 
back to the community that brought 
me up,” Dan concludes. “It is import-
ant to me that agents have a place 
where their work and businesses will 

be served and where they can maintain an 
income or even grow their businesses as 
they transition into retirement.

“As a client once said to me, ‘I guess you 
can bring the volunteer home from the 
Peace Corps, but you can’t take the Peace 
Corps out of the volunteer.’ I still aspire to 
do good work, contribute, and, hopefully, 
positively impact our community.”

It’s so exciting to put people in touch 

with their own power through dynamic 

principles, just like I do in my work life.

Dan Metcalf holds a black belt in jiu-jitsu and a brown belt in judo.
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Richard Early
Loan Officer

themtgman@msn.com
NMLSR# 698683

DEDICATED
to giving

your client
OPTIONS.

(301) 332-2184

Give me a call!
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Call me today and let's discuss how 
WE can increase your business.

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286Top 1% Mortgage Originators in America – 2018-2022

AARON MATTY
Sales Manager

NMLS#1063170

MORTGAGES UNDER MANAGEMENT
Your Post-Closing Solution to Raise Your Production! 
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

WHO SHOULD WE FEATURE AS A

RISING STAR? 
For more information, to nominate, or 

to request to be featured, please email 

info@dcmetrorealproducers.com or visit 

www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media
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Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

M A R C H  2 0 2 4

D C  M E T R O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

AGENT SPOTLIGHT
LEISEL L. TAYLOR

RISING STAR
NUR BRENT

PARTNER SPOTLIGHT
TRACY NIRO

TOWN & COUNTRY 

MOVE MANAGEMENT

TRUE LOCAL PASSION

HOPLEY
DREW

CELEBRATING 
7 YEARS  
IN PRINT

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of DC Metro Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- or 8-page, maga-
zine-quality-grade paper with your full article and photos, and 
you on the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional mar-
keting tool that can help brand you, 
your team, and/or your business.
•	 Use on listing appointments
•	 Send out to friends and family 
•	 Send to clients with your  

holiday greetings
•	 Brokers, use as recruiting tools for 

capturing new talent 
•	 Use when farming your favorite 

neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any 
changes needed. We send you a proof, 
you approve, and then they are sent 
to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our partner, or fam-
ily. Anyone who wants to promote you!

TRUE LOCAL PASSION
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Meet Drew Hopley. More 
than just a passionate 
REALTOR®, Drew is the 
dynamic co-founder 
of the successful Live 
Frederick Group at Keller 
Williams Realty Centre.

cover story
Photo by Ryan Corvello

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events




