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Jabber & Isaac, PA

Elevating Realtor
. | | Success Through
Contact me to , | Expert Legal Support!

get started!
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for First-Time Homebuyers
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« Refinancing Expertise
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Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a G a I l J a b b e r a n d I a m e I ka I S a a C D eV I n e
mortgage loan the opportunity to receive a loan approval within 1 business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their

application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot

guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial oo .

condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and 2 4

Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible. - = J I a W I r l I l ° CO l I I
Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who successfully

provide all required documentation within 24 business hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts,

or concessions. Not available in all states. Restrictions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and conditions. ** Guaranteed Rate cannot guarantee that an applicant will be s :
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed I C a n re e , O u l I I I a ,

Rate for more information.



what a perfect time to plant new
seeds, meet new peeps, and grow

personally & professionally!

Spring time is here! Our home

buying peeps need your help to

bloom where they are planted!

Let's partner up and turn some
homeownership dreams into real ;

life accomplishments!
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MEET THE COLUMBIA REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Amy Porter Andrea Hoffman Sheena Summers
Co-Owner & Publisher Co- Owner & Publisher Director of Ad Strategist Account Executive
Advertising Sales sierra.nelson@n2co.com Content/ReZations sc.ads@n2co.com sheena.summers@n2co.com
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com 843-560-2681
843-560-6278 864-356-1443
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Amber Smith Chelsea Marne Shayla Tabor Heather Spruill Beth McCabe

Client Success Manager Photographer Photographer Writer Writer
sc.ads@n2co.com Chelsea Marne Photography hello@staborstudios.com
919-391-5894 chelseamarnephotography@gmail.com 713-402-8989
724-289-6179

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

-
M
i
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803.769.0051
treycantey@allstate.com ¥

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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YOUR WAY HOME

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

‘ lendingpath ~ «

Infegrity | Professionalism | Spirit of Excellence

L evepaze YOUR TIME,
Jncteaze YOUR PRODUCTIVITY,
& [levaite YOUR BUSINESS '8
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Set Your Business Apart by Adding Us o Your Team

S@M Loevine

803.302.8039
shayna@levinecontracttoclose.com
levinecontracttoclose.com
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I}UFIB APPEAL STAHTS WITH A
PROFESSIONALLY CLEANED EXTERIOR

Soft Washing | Presoure Washing | Planl- ﬁ'undl.y
Homes | Decks | Tences | Driveways | Concrele | More

803-567-1150 (£ N\ SERVICING GREATER
WASHEDSC@GMAILCN \\ g™ /7 COLUMBIA, SC

www.GelNWashedSC.com
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PREFERRED PARTNERS
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HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION

& REPAIR

Greenville Radon Specialist
(864) 416-1721

hiregrs.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Allstate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Guild Mortgage
Columbia/Lexington
(803) 609-4850
guildmortgage.com

them for supporting the REALTOR® community!

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

Movement on Millwood
Travis Wright

(803) 413-5669
travis-wright.com

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

Thrive Mortgage-Columbia
(619) 762-0770
thrivemortgage.com/
branch/sco

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

Palmetto Focus
(704) 649-8063
palmettofocus.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
jilawfirm.com

TRANSACTION
COORDINATOR

Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

Committed to Community,

CWEN ABLE

nuve

MORTGAGE

Voted Columbia's #1 Home Inspector!

O—r

keyhomesc.com

RESTORATION & CLEANING SERVICES

803.708.8325

WE MAKE IT Gefe
YOU MAKE IT THEIR

RADON TESTING &
MITIGATION SPECIALIST

We offer a 5% discount on any full home inspection to

INDOOR AIR QUALITY TESTING

all military (active duty OR separated), teachers, and
AND PRODUCT LINE

first responders (fire, police, EMT).

Our standard home includes a full, walk-on roof inspection at
no additional charge. Our inspector is Haag-certified, and has
inspected thousands of homes over the last 30 years.

WE HAVE NOTHING BUT 5 STAR REVIEWS.
WE'D LOVE FOR YOU TO GIVE US A TRY.
YOU WON'T BE DISAPPOINTED!

Your Reliable Restoratig
& Radon Snlutior\%

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

g s

: t'ﬁ-l Scheduling Dk rnbesrs e
00 Ei‘ © Don't Delay Your Closing doptint

On our website, you can get a

transparent price quote and EEE %
schedule an inspection in about a =y
(s T

minute, any time - day or night.

.-'f - = J—
Your Reliable Restoration & Radon Solution
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HAPPY BELATED EASTER!

By Robert Smith, Area Director/Publisher

Dear Columbia Real Producers,

As we usher in the blossoming beauty of spring, we are thrilled to bring you
the April 2024 edition of Columbia Real Producers Magazine. This month, we
celebrate not only the vibrant renewal of nature but also the dedication and

excellence of the real estate professionals who make dreams come true.

On our cover, we proudly feature Heide Brown, an exemplary individual
whose commitment to service and exceptional achievements have set new
standards in the industry. Join us as we delve into their inspiring journey,

uncovering the strategies and passion that drive their success.

In our “Celebrating Leader” segment, we shine a spotlight on a visionary in
the real estate realm who has not only led with integrity but has also made
significant contributions to the community. Their leadership style and inno-
vative approach have left an indelible mark, and we invite you to explore the

insights they share in this exclusive feature.

Recognizing excellence, our “Top Producer” showcase brings you the creme
de la creme of real estate professionals, an individual who has consistently
outperformed and exceeded expectations. Learn from their experiences, strat-

egies, and industry wisdom as they reveal the keys to their ongoing success.

As part of our commitment to collaboration, we proudly present our
“Preferred Partner Spotlight,” highlighting businesses and individuals who
play crucial roles in supporting the real estate ecosystem. These preferred
partners have earned their place through reliability, expertise, and a shared

commitment to excellence.

In the spirit of Easter, a season of hope and new beginnings, we extend our
warmest wishes to you and your loved ones. May this joyous time bring

renewal, prosperity, and success to your lives and endeavors.

Thank you for being part of the Columbia Real Producers Magazine commu-
nity. We hope you find inspiration, insights, and valuable connections within

the pages of this special April edition.
Happy Belated Easter!
‘Warm regards,

ROBERT SMITH

Co-Owner/Publisher/Advertising Sales, Columbia Real
Producers Magazine

843-560-6278

Robert.smith@n2co.com

SIERRA NELSON

Co-Owner/Publisher, Columbia Real Producers Magazine
402-560-4555

sierra.nelson@n2co.com

Would you like to be featured in Columbia Real Producers? Please reach out to
us at Robert.Smith@n2co.com

CLOSINGS HOME
STROKE |

epartment Will
anges

The Hurd Johnson_A_gency
~d goosehe ad 803.402.6323

INSURANCE

THE HOME CLOSING SPECIALISTS

High Networth Homes - Multifamily - Rentals
Manufactured Homes - EVERYTHING In Between

Barret Hurd
TheHurdJohnsonAgency.com 803.616.7999

~ REAL ESTATE

SIGNP

REAL ESTATE S5IGH

Jermaine Johnson

| Enhance Your

Property Listings

| with Stunning
Curb Appeal!

MICHAEL WAYNE'S

-y

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE STATE'S

BEST

The? State

¢) (803) 386-5824

Columbia Real Producers - 11



Welcome Columbia Real Producers Class of 2024!

THE TOP 5% IN THE COLUMBIA METRO AREA!

Welcome Columbia Real Producers Class
of 2024. First, I want to congratulate you
for qualifying whether you are a new

member or a returning member.

So, what this means is that you ranked
in the top 300 producing realtors in the
Columbia Metro Area out of 6,000 real-
tors putting you in the top 5%.

Since the launch of Columbia Real
Producers Magazine in August 2023, I've
noticed recurring questions from many
of our readers. To ensure everyone has
access to the answers, I’ve decided to
compile them here. Feel free to explore,
and remember, my door is always open
for discussions about anything related to
the magazine. This publication is crafted
to be YOUR voice!

Q: What is the purpose of Real
Producers magazine?

A: The mission of Columbia Real
Producers is simple. We strive to inform
and inspire the top-producing real estate
agents in the upstate market and connect
them socially. We do this by telling

their personal stories. How they have
succeeded and failed. What drives them
to achieve year in and year out? Where
they spend their time when not working
and what they are passionate about -
other than real estate. We give local top-
producing REALTORS® a platform to tell
their story in a way they have not been
able to do before.

The secondary focus is to provide an
avenue for our affiliate partners to create
relationships with these top performers,
on a level that they might not be able to

achieve on their own.

Q: Who receives this magazine?
A: The top 300 producing agents in the
Columbia market. This is based on the

total volume sold and the data is based

12 - April 2024

on 2023 MLS (by closed volume)
We cut off the list at 300 from
each MLS. The ranking is
annual and resets every year.
For this year the publication
will go to the top 300 ranked
agents of 2023. It will continue
to update annually with a

fresh list of top performers.

Q: What is the process for being featured
in this magazine?

A: It’s really simple — you can nominate
other REALTORS® (or yourselves!).
We will consider anyone brought to
our attention because we don’t know
everyone’s stories, so we need your
help to learn about them. A nomination
currently looks like this: You email us
at robert.smith@realproducersmag.
com with the subject “Nomination:
(Name of Nominee).” Please explain
why you are nominating them to be
featured. It could be that they have

an amazing story that needs to be

told; perhaps they overcame extreme
obstacles, they are an exceptional
leader, have the best customer service,
or they give back to the community

in a big way, etc. The next step is an
interview with us to ensure it’s a good
fit. If all works out, then we put the
wheels in motion for our writer to
conduct an interview and write the
article, and for our photographers to

schedule a photoshoot.

Q: What does it cost a REALTOR®/team
to be featured?

A: Zero, zilch, zippo, nada, nil.

It costs nothing, my friends, so
nominate away! This is not a pay-to-

play model whatsoever.

Q: How can | write an article to
be printed?
A: If you are interested in writing

an article to contribute your ideas,

YER
& o fe
a o

PARTNER

COLUMBIA
REAL PRODUCERS

20 RB 24

experience, knowledge, expertise,
or stories to Upstate Real Producers
Magazine. Please email Amy Porter
at amy.porter@n2co.com she is our

Content Director.

Who are the preferred partners?

A: Anyone listed as a “preferred partner”
in the front of the magazine is part of

this community. They will have an ad in
every issue of the magazine and attend
our quarterly events. We don’t just find
these businesses on the street, nor do we
work with all businesses that approach
us. One or many of you have personally
referred to every single preferred partner
you see here. We won’t even take a
meeting with a business that has not been
vetted by one of you and “stamped for
approval,” in a sense. Our goal is to create
a powerhouse network, not only of the
best REALTORS® in the upstate but the
best affiliates as well, so we can all grow

stronger together.

Q: How can I refer a preferred partner?
A: If you know and want to recommend
alocal business that works with

top REALTORS®, please email us

to let us know at robert.smith@

realproducersmag.com and introduce us!

Robert Smith
843.560.6278
robert.smith@realproducersmag.com

Would you like to be featured in Columbia
Real Producers? Please reach out to us at
Robert.Smith@n2co.com

Together,

We guide people home.

Joining forces and bridging communities, we are a cohesive network of loan
officers from branches across the Midlands, empowering borrowers with local
expertise, unparalleled support, and a commitment to financial success.

Let us help guide you home!

9 Columbia Main 9 Columbia 2
1751 St. Julian Place 1751 St. Julian Place
[ Columbia, SC 29204 (a5 Columbia, SC 29204
NMLS #939690 NMLS #939690

Columbia Downtown

1122 Barnwell Street
Columbia, SC 29201
NMLS #1966888

(©

(©
(O

Columbia Lexington 8 Columbia Northeast Columbia Northwest

204 Caughman Farm Lane 1566 Spears Creek Church Rd. One Harbison Way
Suite 101 Suite 101 Suite 110

Lexington, SC 29072 Elgin, SC 29045 Columbia, SC 29212
NMLS #1217969 NMLS #1197001 NMLS #949333

Guild

mortgage

Guild Mortgage Co.; Equal Housing Opportunity; Company NMLS #3274. (www.nmlsconsumeraccess.org/). For licensing information
please visit www.guildmortgage.com/licensing. Guild Mortgage Company is not affiliated with the Real Producers Magazine.




POWERS
INSURANC

EXPERTS

JEREMY POWERS
»

DY preferred partner spotlight

Photos By: Shayla Tabor (Stabor Studios) | Written By: Amy Porter

Business Spotlight: Powers
Insurance Experts

Meet Jeremy Powers: A
Family Man with a Passion
for Protection

Jeremy Powers, along with his
wife Emily and their three chil-
dren, Olivia, Chloe, and Judah,
leads a fulfilling life in Columbia
SC. As a dedicated family man
and community member, Jeremy
balances his time between

his thriving business, Powers
Insurance Experts (PIE), and his
various hobbies, including serv-
ing at his local church, playing
board games, and hosting the

Purpose Over Profits Podcast.

The Birth of Powers
Insurance Experts: From
Bland to Brilliant

Jeremy’s journey into the
insurance industry was moti-
vated by a desire to make a

tangible difference in people’s

lives. After gaining over a
decade of experience with
Allstate, Jeremy founded Powers
Insurance Experts in January
2020. Recognizing the perceived
dullness of insurance, Jeremy
injected a dose of creativity

into the industry by naming his
business “ChoosePIE,” reflecting
his belief that insurance can be

more fun!

The PIE team, consisting of
experienced professionals like
Amber, Sherry, Lyndon, Garnett,
Alan, and Jeremy himself, prides
itself on offering a comprehen-
sive range of insurance services,
including home, auto, life, busi-
ness, pet, boat, ATV, golf cart,

and motorcycle insurance.

Service with a Smile:
Personalized and Engaging
Insurance Solutions

What truly sets Powers
Insurance Experts apart is

their commitment to providing

personalized and engaging
insurance solutions. The team’s
unique approach involves creat-
ing personalized video explana-
tions for each client, simplifying
complex coverages and ensuring
informed decision-making. With
a seamless process that takes
less than a minute to share
information, Powers Insurance
Experts makes insurance easy

and enjoyable for their clients.

Community Engagement:
Empowering Others
Beyond Insurance

Jeremy’s dedication to serving
his community extends beyond
his business. He actively partic-
ipates in initiatives like itscola,
which aims to cultivate and
promote talent and innovation in
the Columbia area. Additionally,
Powers Insurance Experts
supports organizations like
Sccadvasa, contributing to efforts
to end domestic violence and

sexual assault in the state.

Columbia Real Producers - 15




Awards and
Accolades:
Recognizing
Excellence
‘:u'.‘:a i
Jeremy’s %‘%":’;'!!'
profession-
alism and
dedication
have earned
him numer-
ous accolades,
including being listed

in the “35 under 35” by Columbia

Metropolitan Magazine and named

one of the “Top 50 under 35 insur-
ance professionals in the USA -
Rising Stars” by Business Insurance
Monthly. Powers Insurance Experts
has also been recognized as the
“Best Local Insurance Company”
and Jeremy as the “Best Local
Insurance Agent” multiple times by

publications like Free Times.

Building Trust, One
Relationship at a Time

For Jeremy, success
isn’t just about
profits; it’s about
knowing that he’s
done what’s best

for those he serves.
His favorite quote by
Theodore Roosevelt, “No
one cares how much you
know until they know how much
you care,” encapsulates his phi-
losophy perfectly. Powers
Insurance Experts aims
to be the go-to choice
for homeowners
who value excep-
tional customer
service, blending
technology with
local expertise to
provide the best

possible solutions.

Final Thoughts: Insurance Made
Simple and Enjoyable

At Powers Insurance Experts,
Jeremy Powers and his team are
more than just insurance agents;
they’re trusted advisors dedicated
to protecting their clients’ best
interests. With a focus on purpose
over profits and a commitment to
building meaningful connections,
Powers Insurance Experts is rede-
fining the insurance experience one

client at a time.

For more informa-
tion, visit www.
choosepie.com
or connect
with Powers
Insurance
Experts on
Facebook

and Instagram.

AT POWERS INSURANCE EXPERTS, JEREMY POWERS AND HIS TEAM ARE MORE THAN JUST INSURANCE AGENTS;

THEY'RE TRUSTED ADVISORS DEDICATED TO PROTECTING THEIR CLIENTS' BEST INTERESTS.

Would you like to be featured in Columbia Real Producers? Please reach out to us at Robert.Smith@n2co.com
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is Your Hometown Mortgage Banker

Mark worked really Mark is exceptional!
h He’
ard to get us . Mark was very helpful ¢ S extremely
approved! Even with patient. He got
us both owning our and always called everything done for a
£ ) & 1 £€ mebackextremely 39 gg °VSYINne
own businesses and . quick closing and was
quickly. Great s
all the documents L always positive about
. . communication! . .
required, he made it getting everything
as easy as possible! done on time.
Jeremy T. of Chapin, SC Sandra H. of Clinton, SC Marleah G. of Lexington, SC

Via Experience.com

1. 8.0 .6 6 ¢

Via Experience.com

* %k Kk

Via Experience.com

% % %k k

Delivering The Peace of Mind All Homebuyers Deserve

DISCOVER WHY HOMEBUYERS LOVE WORKING WITH MARK SMITH

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

= AtIaMr;\r:cg!ge Bay.

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial
professionals only and not intended for distribution to the general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at
600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.



SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

OuRr BuNDLE i) Effortlessly Schedule Your
=413 SEERIT?TT:’ PAckAGEs OFFER ”‘ELH’...M ¥EH  Client's Inspection with

SAVINGS FOR R our Convenient
INSPECTIONS LLC s . )
WIEECTING WITH INTEGHITY Your CLienTs! [offEdE#  one-Stop-Shop Service

N7 HARRELL, MARTIN
||M“J & PEACE, P.A.

Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a

TOGETHER WE'LL HELP YOUR

CLIENTS ACHIEVE MORE

Don't Just Take Our Word
Take It From One of Our Partners

éé N 66 A

"Travis and his Palmetto
Mortgage team are my go to
lender. They are friendly and
easy to work with as a buyer

and as an agent. They are
great at keeping everyone
informed as to the status of
the loan and getting the
loans closed on time. | highly
recommend them."

[rrifhefelord

"Travis and his team could not have been
more professional during our process of
buying and selling our homes. They were
very prompt and paid careful attention
to detail. We felt informed throughout
the process and confident that his team
would make sure we had the best
possible loan for us. Travis and his team
were thrown a few curveballs during our
process but made sure we got to closing
on time. If you have the chance to use
Travis to close your loan, you'd be
making a mistake by using anyone else."

knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one | [
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE

and ACCURATELY

EXECUTED!

Contact Us

803.345.3353 s Connect

harrellmartinpeace.com &= Converse
Convert

[l

L GetBonzo.com

18 - April 2024

! Btk @W/f”

. } 4 4

Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful communication,
industry-leading knowledge, and expertise with every loan product
to get the deal closed.

A Scotsman Guide Top 1% Originator with a Top 3
Retail Mortgage Lending Company

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™

Travis Blayton | NMLS #1493984
Branch Manager | The Palmetto Mortgage Group
426 S Lake Drive, Lexington, SC 29072
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Photos By: Chelsea Marne Photography (Chelsea Marne)

Written By: Amy Porter

Heidi Brown

A Dedicated Realtor Making Dreams Happen

Heidi Brown, an esteemed real estate agent
at EXIT Real Estate Consultants, epito-
mizes dedication and passion in her craft.
With over two decades of experience in
the industry, Heidi’s journey is a testa-
ment to her unwavering commitment to

excellence and client satisfaction.

A Journey of Passion
and Perseverance

Heidi’s journey into real estate began
in 2003 after graduating from the
University of South Carolina with a
degree in Public Relations and a minor
in Business. Armed with a thirst for
knowledge and a drive to excel, she
dove headfirst into the world of real
estate, quickly establishing herself as a
trusted professional in Lexington and
Richland County.

From her very first listing, Heidi’s
dedication to her clients’ needs set her
apart. Her genuine desire to serve and
her relentless pursuit of excellence
propelled her career forward, leading
to numerous successful transactions

and accolades along the way.

q_:-"r' ¢ 4 Fe I"’ y -4
EXIT REAL ESTATE
CONSULTANTS
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A Commitment to Continuous Learning

What sets Heidi apart is her unwavering commitment to
continuous learning and improvement. Always striv-
ing to be at the top of her game, she devotes herself
to ongoing education, constantly seeking out new
insights and staying abreast of the latest industry
trends. Whether it’s through reading, podcasts, or
specialized training courses, Heidi ensures that she is
always equipped with the knowledge and skills nec-

essary to deliver exceptional results for her clients.
Building Success Through Mentorship & Collaboration

Heidi attributes much of her success to the supportive
environment fostered at EXIT Real Estate Consultants.
With a mentorship program in place and a culture

of collaboration, Heidi and her colleagues uplift and
empower each other, sharing insights, strategies, and

resources to collectively elevate their performance.

Guided by her broker, Craig Summerall, Heidi has
thrived, utilizing the tools and support available to

deliver outstanding outcomes for her clients.
Making Dreams a Reality, One Client at a Time

For Heidi, the most rewarding aspect of her business is
seeing the joy and satisfaction on her clients’ faces. Whether
she’s helping a first-time homebuyer find their dream home
or assisting a seller in maximizing their property’s value,

Heidi’s focus is always on her clients’ best interests.

Her genuine care and attention to detail shine through in
every interaction, earning her the trust and loyalty of her
clients time and time again. Beyond the dollars and titles,
Heidi finds fulfillment in knowing that she has made a posi-

tive difference in her clients’ lives.
Looking Ahead: A Future Fueled by Passion and Purpose

As Heidi looks to the future, she sees real estate continuing
to play a central role in her life. With each passing year,
she sets new goals and aspirations, driven by her passion

for her work and her desire to exceed expectations.

Whether it’s through her philanthropic endeavors sup-
porting causes close to her heart or her adventures with
her family, Heidi approaches life with the same energy and

enthusiasm that defines her professional endeavors.

A Legacy of Excellence and Integrity

Heidi Brown is more than just a real estate agent; she

is a beacon of excellence and integrity in her field. Her
dedication to her clients, her commitment to continuous
improvement, and her unwavering passion for her work

set her apart as a true industry leader.

As Michael Jordan once said, “Some people want it to
happen, some wish it would happen, others make it
happen.” Heidi Brown is undoubtedly one who makes it

happen, turning dreams into reality one client at a time.

In the annals of real estate history, Heidi Brown will be
remembered not only for her impressive sales achieve-
ments but for the lasting impact she has had on the lives
of those she serves. With Heidi Brown by their side,
clients can rest assured that they have a trusted part-
ner who will always go above and beyond to make their

dreams come true.

Would you like to be featured in Columbia Real Producers?
Please reach out to us at Robert.Smith@n2co.com
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A Passionate Realtor and

Servant Leader

Introduction:

Meet Candice McCuien, a
seasoned real estate profes-
sional dedicated to serving her
clients and community with
integrity and compassion.

As a REALTOR® with over a
decade of experience, Candice
has successfully navigated the
dynamic real estate landscape,
leaving an indelible mark on

the industry.

Early Years and Inspiration:

In 2008, Candice embarked
on her real estate journey
with Rymarc Homes (now
NVR Ryan Homes), where
her fascination with the home
buying and selling process
took root. Her interest deep-
ened during the construction
of her family’s second home,
sparking the realization that
a career in real estate was
her calling. This revelation
led her to become a sales
agent for a local builder,
marking the beginning of her

remarkable journey.
Career Evolution:

Candice’s career path includes
stints with ERA Wilder
Realty, Keller Williams
Realty, and the founding of
her own brokerage, Excel
Real Estate, in 2017. As

the Founder of Excel, she
witnessed its phenomenal
growth, with over 400 agents
joining across seven locations
in five years. In 2023, she
made a strategic decision to
join forces with Century 21,

recognizing the importance of

collaboration and support in

an ever-changing market.

Achievements

and Leadership:

Having personally assisted
over 200 clients in their real
estate transactions, Candice’s
commitment to excellence is
evident. In 2023, she took on
the role of Broker-in-Charge,
overseeing 117 agents who
collectively closed over 550
units and achieved a sales vol-
ume exceeding $200 million.
Amidst her leadership respon-
sibilities, Candice still found
time to assist 16 clients with

their real estate needs.
Overcoming Challenges:

Candice faced the fear of

the unknown when starting
her own brokerage, Excel
Real Estate. The absence

of a blueprint did not deter
her; instead, she embraced
the opportunity and learned
to navigate the challenges.
Additionally, during a period
of family health challenges in
2023, she made the strate-
gic decision to partner with
Century 21 for added support
and synergy.

Passion and Rewards:

Candice’s current passions
include coaching and men-
toring agents, advocating for
Fair Housing, and educating
first-time homebuyers. The
most rewarding aspect of her
business has been launching
Excel Real Estate and witness-
ing the success of agents under
her leadership, as well as mak-
ing a positive impact on clients

during major life transitions.

Columbia Real Producers -
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Legacy and Future Goals:

Real estate, for Candice, is a means of
creating a lasting legacy for her family
and future generations. She envisions
continuing to educate people about
financial literacy through real estate,
recognizing its role in generating wealth

and sustaining a desirable lifestyle.
Community Involvement:

Beyond her commitment to the real
estate industry, Candice actively
supports God Cares Charities, an
organization dedicated to community

service, health education, and more.
Personal Life:

Candice shares a fulfilling life with her
husband, Kenny, and their daughter,
Alana. They enjoy traveling, watch-
ing movies, attending Alana’s school
events, and participating in various

family activities.

Closing Thoughts:

Candice McCuien, a true servant
leader, leaves an inspiring legacy in
the real estate industry. Her dedi-
cation to excellence, compassion-

ate leadership, and commitment

to serving others have defined her
career. As she continues to impact
lives and shape the future of real
estate, Candice remains a beacon of
inspiration for colleagues and aspiring

professionals alike.
Favorite Quote:

Candice draws strength from the words
of Jeremiah 29:11, “For I know the plans
T have for you, declares the Lord, plans
to prosper you and not to harm you,

plans to give you hope and a future.”

Would you like to be featured in Columbia
Real Producers? Please reach out to us at
Robert.Smith@n2co.com

Ed Dwight -

Sculptor




MORRIS

[ Morris Lyles is considered
. a successful real estate
veteran, having 27+
years under his
belt. With almost
$10 million in
total sales just last
year, his experi-
ence speaks for
itself, along with his
excellent leadership
skills and commitment
to serving his community
with his best efforts. Morris couldn’t
be more thrilled to help educate and assist his fellow
neighbors and newcomers to the Columbia area to find

their dream homes.
A REALTOR® IN CHARGE

After graduating from Presbyterian College, Morris
began working with a real estate appraiser. Though
he learned a lot, he wanted to work more with the
residents and newcomers of his community. After
networking with several brokers in the Columbia

market, Morris decided to earn his license in 1997.

Morris began his journey as an independent
agent at a small boutique firm in downtown
Columbia. Years later, after some time at

a larger franchise, ERA Wilder Realty
reached out to offer him a position
as Broker in Charge in 2006. He
is now the Broker In Charge
in the Northeast Columbia
ERA Wilder office. He
is coaching and men-

toring this office

ERA
WILDER
REALTY

}} top prOd UCEY | Photos By: Shayla Tabor (Stabor Studios) | Written By: Heather Spruill

and working to grow and expand the office and
ERA Wilder in the Columbia market.

Morris states, “I love the company I
work for. I have always admired how
they handled their business profession-
ally, and I appreciate that family feeling
when you walk through those doors—

not to mention how we all uplift each

other in every office and department.”

Though the art of real estate is not always smooth
sailing, Morris has found the resilience to take on a

dynamic industry.

“Ever-changing markets and limited inventory can
make being a REALTOR® difficult, but I am always
up for a challenge. This business is constantly
wavering, and it’s vital that I stay positive and
motivated to help my clients and agents find what
they are looking for. In order to help them through a

stressful process, I have to be on top of my game.”

‘While he continues to educate

himself on the Columbia mar-
ket, Morris makes sure to
help and educate his
clients, customers,
and his agents on
the process and
business of real
estate. He contin-
ues to support those
in the industry by
taking on leader-
ship roles within the
REALTOR® organization,
such as Central Carolina

Columbia Real Producers - 31



GAINING KNOWLEDGE &
CONFIDENCE IN A COMPETITIVE
AND VIGOROUS FIELD WILL HELP YOU
EXCEL & GROW IN YOUR BUSINESS.

REALTORS®,

South Carolina

REALTORS®, and the National
Association of REALTORS®.

“I have learned more about what drives our industry
and how we can be better stewards of our industry. I hope

to lead others to thrive in this business.”

While he gives his clients and agents his best, Morris also spares
time to help others in his community. Though a former president,
he is involved in the Contemporaries at the Columbia Museum of
Art. He has also been involved with The Columbia Kiwanis

Club and served as its president in 2006.

2 2y After he leaves the office, Morris enjoys spending

. quality time with his wife, Sarah, and their two
daughters, Elyce and Sadie. After their recent
adventures to D.C., Orlando, FL., and Williamsburg,
VA, it is safe to conclude that this family of four
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- // loves traveling together. Morris enjoys hunting, o -
| & fishing, boating, and many other outdoor activities - R O O F | N G
_, when he finds a moment to himself. And if he is not

outside, he can be found in the kitchen challenging him-

self to a brand new recipe to serve for dinner.

Morris stands out as a strong REALTOR® and leader in his field.

He had the honor of serving as President of the South Carolina
Association of REALTORS® in 2021 and was named the SC
REALTOR® of the Year in 2022. With $100 million in career volume,
there is no doubt that his knowledge of the housing market and peo-
ple skills make him the ideal agent.

LOCALLY
OWNED
&
OPERATED

With his experience and expertise, he hopes to
extend some words of wisdom to encourage new

agents or those interested in real estate.

Morris concludes, “If there are educational opportunities that would

B MAGNOLIAROOFINGSC@GMAIL.COM

© 803.908.7131
@& MAGNOLIAROOFSSC.COM

J FREE ESTIMATES

help take your career to the next level, pursue them. Gaining knowl-

edge and confidence in a competitive and vigorous field will help you
excel and grow in

Roofing & Remodeling

Would you like to be featured in Columbia Real Producers? Please reach
out to us at Robert.Smith@n2co.com
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Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Visit www.UHLSinc.com to learn more.

WA !:: i
@m I:EE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVILES INC. 803.215.1715 | mwalker@uhlsinc.com
United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida N M LS #1 781 448
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901), !
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender \ e R

i



