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We're all grateful that we're seeing the market bounce back after a tough 18
months.

Let's keep that momentum going with inspection professionals who fully understand
the full cycle of inspecting, construction and repairs. Our knowledge makes a
l difference, just like yours.

Before you write that check, call 312-INSPECT!

As always, we'll be here for your Chicago inspection, radon and construction progress needs.
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HAVEN + Co '0 r Trend S ‘CBI is my go-to inspection company. As a realtor, I've had many clients use their services and
A positive, glowing tone, inspired by the natural - Just used them myself for a personal purchase. Their team is thorough and efficient, and | trust

world — bringing the magic of nature into your home .y them for all my inspection needs!" Dec 2023

— Dulux | Wild Wonder inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com | @© M

\.' Also performing radon testing via
5 Chicago Radon Testing, Inc., a CBI Company.

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com
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Whether buying or selling a home, commercial real estate or negotiating a new business lease,

fyou are interested in contributing o nominating REALTORS® for certain stories, we provide the quality and affordably priced representation needed to close your deal fast.

please email us at andy.burton@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Chicago Real Producers magazine are not endorsed or recommended by The N2 \ \74- o
y o 4 ; V W Confact Jusiin

Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. o
(312) 262-3636 ¢ justin @frontdoorlegal.com ¢ 2502 N. Clark St., Ste. 236, Chicago, IL 60614

Justin Strane
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TRANSFORM YOUR HOME, NOT
YOUR LIFESTYLE: SELL WITH EASE,
STAGE WITH EXPERTISE!

DO YOU HAVE A HOME SELLER OVERWHELMED BY
THE THOUGHT OF GETTING THEIR HOME READY FOR
MARKET? WE HAVE SOLUTIONS.

SIGNATURE
STAGING

DAVIDCIESLAK.COM SIGNATURECHICAGO.COM
DAVID@DAVIDCIESLAK.COM  INFO@SIGNATURECHICAGO.COM
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HIGHLY TRAINED
AND EXPERIENCED

At Trivedi &

Khan our

attorneys and

paralegals have years

of experience helping
individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.

COMPLETELY
DEDICATED TO
THEIR CLIENTS

Our attorneys will ensure that the

client's interests are protected,
will deftly move the
negotiation process along,
and get to closing.

300 North Martingale Rd.
Suite 725 Suite 201

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

550 W. Washington Blvd.

|

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Mr. Kashyap V. Trivedi. Partner

Schaumburg, IL 60173

Chicago, IL 60661

them for supporting the REALTOR® community!

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

Law Offices of Katrina M. Barnett, PC
(312) 725-0085
KMBarnettLaw.com

APPRAISAL SERVICES
Appraisal Solutions Group
(773) 236-8020

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

ATTORNEY Mazek Law Group, LLC
Alfred S. Dynia & (773) 800-0141
Associates, LLC MazekLaw.com

(773) 427-1900
DyniaLaw.com Michael H. Wasserman, PC
(312) 726-1512 x102
Camden Law Office LLC MHWasserman.com
(630) 789-5896
CamdenLawOffice.com Ranjha Law Group
(630) 277-9368
Cervantes Chatt & Prince P.C. RanjhaLaw.com
(312) 606-9529

CCPChicago.com

PREFERRED PARTNERS

Ryan Group Law Group Ltd.
(630) 330-4017
Forde and O’Meara LLP DSRyanLaw.com
Lisa J. Saul, Esq.
(847) 910-2317 Shane E. Mowery, Attorney at Law
fordellp.com (773) 279-9900

MoweryLaw.com
Front Door Legal
Justin Strane
(312) 638-0871
FrontDoorLegal.com

o StateFarm’

AUTO | HOME | LIFE | BUSINESS | HEALTH

The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

Eric Bielinski
773.775.2000
ericbielinski.com

6304 N. Milwaukee Ave.
Chicago, IL 60646

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CLIENT AND REFERRAL GIFTS
Cutco Closing Gifts

Cut Above Gifts

(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR

Morgan Lougee

Financial Planning

(312) 368-3717
WestPointFinancialGroup.com/
Associates/Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HEALTH AND WELLNESS
Sunny Biggy Fitness

(219) 851-0170
SunnyBiggyFitness.com

HOME INSPECTION
911 Home Inspections
(773) 870-3383

Chicago Building
Inspections
312-INSPECT
InspectingChicago.com

Home Advantage
Inspections

(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
Homelnspection
Geeks.com

Inspectrum
(773) 929-9889
Inspectrum.com

Keeshin Inspection
Services

(773) 871-2356
Keeshinlnspection.com

The HomeBuyers Hour

(312) 544-9180
TheHomelnspectors.com

Eric Bielinski, Agent

(224) 353-6346 (312) 6127619 OO Trivedi & Khan

www.TrivediKhan.com
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HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

State Farm

Eric Bielinski
(773) 775-2000
EricBielinski.com

Virtus Insurance
Kyle Huppe

(913) 369-4898
Virtusinsurance.com

INTERIOR DESIGN
Amhad Freeman Interiors
(615) 429-1726
amhadfreeman.com

Paula Interiors
(773) 738-1506
Paulalnteriors.com

PREFERRED PARTNERS

MASONRY &
TUCKPOINTING
AAA-1 Masonry &
Tuckpointing, Inc
(773) 622-7300
AAA1Masonry.com

MORTGAGE / LENDER
BMO Financial Group

(773) 412-4250
mortgagebanker.omoharris.
com/il/naperville/jb-222936

Butler Group Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d.tisler

Corby Mortgage

Jeff Schneller

(708) 268-5346
MortgageWithSchneller.com

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage
Michelle Bobart

(312) 379-3516
ccm.com/michelle-bobart

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Motto Mortgage Home Services
Davina Arceneaux

(844) 466-8864 x102
MottoMortgage
HomeServices.com

Neo Home Loans The
Schaff Group

(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/JoeBurke

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PERSONAL
BRANDING/
STORYTELLING
Studio Celex
(708) 790-9908
StudioCelex.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROPERTY TAX MARKETING
Property Tax Fox

(847) 957-3690
PropertyTaxFox.com

REAL ESTATE
PHOTOGRAPHY/VIDEO/
MATTERPORT

Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

You Earned It.
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WE’'RE A CPA FIRM HELPING REAL
ESTATE AGENTS AND INVESTORS
4 UNDERSTAND AND MINIMIZE THEIR TAX
[- LIABILITY. WE EMPOWER AND EDUCATE
OUR CLIENTS ON THE BEST TAX STRATEGY
TO IMPLEMENT THROUGH TAX
F SEMINARS, BOTH LOCALLY
AND NATIONALLY.

CERTIFIED PUBLIC ACCOUNTANTS

& Company
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INSPECTIONS We Back All Home Inspections with a FREE 90 Day Warranty!

312-401-0299

N Renovation
# Selis

Renovations

Simplified

GoWithHomeldvantagellnspections

g

HAIPRO.COM

How it Works

) Tell Us About

Your Alome

Tour

|_I"":: .'L. ST

Renovate Today,

f oy Later

Expert Design,

Stream

Project

l.aunch

ADRIAN SCURTU, PARTNER
224-352-2645
AEDLIRTLI@MANNINESILVERMAN.DDM

|
We'll Help You Keep It. -0 meom o
= SuITE 290

e
Chat with fesse (708) 476-5377 =

Your Chicago Renovation Expert jesse@renovationsells.com renovationsells.com

LINCOLNSHIRE, IL 60069 Chicago Real Producers - 9




#5 TEAM IN THE STATE OF ILLINOIS

WITHIN GUARANTEED RATE

12 TEAM MEMBERS 19 YEARS EXPERIENCE | 19 STATE LICENSES

LENDER OF THE YEAR FINALIST 2021

No Strikeg;,

JUST
HOME
RUNS.

guaranteec@9

OVER

$1BILLION

IN CLOSED CAREER VOLUME

OVER

$375 MILLION 7 500

CLOSED IN LAST 24 MONTHS
FAMILIES SERVED IN CAREER

OVER

$50,000 140

DONATED TO 5 STAR REVIEWS
CHARITY IN 2022 ON GOOGLE

OVER OVER

$450,000

GIVEN BACK TO
CLIENTS IN 2022

Joel Schaub, NMLS #224512; NMLS License #2611

For Licensing Information, go to www.nmlsconsumeraccess.org

EQUAL HOUSING
LENDER

773-654-2049 | JOEL@RATE.COM
3940 NORTH RAVENSWOOD |

CHICAGO, IL 60613

Ever since the birth of
Chicago Real Producers
in 2017, recipients of
the hard copy have

repeatedly commu-
CHICAGO

REAL PRODUCERS

nicated that itis a

badge of honor to be

on our distribution
list. Receiving the hard

copy indicates you are

among the top 500 producing
REALTORS® in the city of Chicago

for the previous year (based on closed production in

606 zip codes). Most people know by now that we are

not subscription based. However, every now and then,

someone reaches out to me inquiring why they don’t
receive the physical magazine. After I explain how
our platform works, people typically respect the fact

that being on our distribution list has to be earned.

I'm happy to announce that we have created a badge
image for your email signature, social media, web-
site, listings, and marketing materials! We officially
made the announcement at our winter event a
couple months ago, but in case you missed it, scan
the QR code and follow the prompts. Once some
basic information has been submitted and your 2023
production has been confirmed, you will receive your
2024 Chicago Real Producers badge. Our Preferred
Partners are eligible to receive their own specific
badge as well. Letting everyone know that you are a
Real Producer is just another credible way to help

you stand out from the crowd. We’re excited to

@ChicagoRealProducers

ﬁ facebook.com/ChicagoRealProducers

announce that we are bringing together our Chicago, DuPage,
and North Shore Real Producers markets for a combined spring

event on Tuesday, May 21st! Details can be found on page 50.

Scan to request your
Andy Burton 9 Y

Publisher
andy.burton@

RealProducersMag.com

TMHE HOMEBUYER'S HOUR
withCharlieBellefontaine

“We Want
Your Story!

We showcase real estate agents
who've built their business by
being client advocates. We want
to hear your process, your story,
and what makes you one of the
best in the business

WCPT AM 820 at 6 am on Saturday Mornings
also on Podcast & Facebook Live

YOUR HOSTS & CO-HOSTS

o

® -

Joey Mathews Patrick Loftus
Neighborhood Loans Loftus Law
NMLS# 1330694 - 630-235-2405 773-632-8330

Chicago Real Producers - 11




Comanes A LAW FIRM FOCUSED ON
Chott & ALL THINGS REAL ESTATE.

T R Ty
}»’r | rw: s j ’JQ - Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

Transactional: Residential - Commercial « Closing * Zoning * Development 312-606-9529

Litigation: Association & HOA - Litigation » Municipal Violations « Collection - Eviction ccpchicago.com
contact@ccpchicago.com

Reach out and ask us how we help you get more referrals
from your clients compared to any other lender!

Dustin Schaff

cing Branch Manager | NMLS# 222644
(D) 847.668.7877 (%) www TheSchaffGroup.com

Oftering Residential & Commercial Property
Inspections and Radon Testing In Illinois : . . -
‘ CURBSI1DE

=—CHOBINGC'S

DRIVE UP - 5TAY IN - 51GN - DRIVE OFF

CHICAGO TITLE ANNOUNCES THE
ADDITION OF CURBSIDECLESINGS TO
HELP FACILIATE ¥OUR UPCOMING REAL

ESTATE TRANSACTIONS.

First Responder Phil Anello
& Military 26-Year Chicago Firefighter
Discounts. & Current Captian in West Loop

Chicago :
mEEALTORS Zilkow Select
Photographer

LISTING PHOTOS, MATTERPORT 30, LISTING VIDED, FLOOR PLANS | TEXT /CALL 773-540-9556

FIRST

HOME INSPECTIONS

773.870.3383

Pkhomeinspections@yahoo.com

@m IHCAGO TITLE

12 - April 2024 Chicago Real Producers - 13



P on the rise

By Lauren Young
Photos by Prestige Real
Estate Images Inc

Jameson

Sotheby’s

INTERNATIONAL REALTY
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Everyday Grateful

Landon brings this attitude of
gratitude into every facet of his
life—from personal relation-
ships to his everyday work as

a REALTOR® with the Home
Discovery Team at Sotheby’s

International Realty in Chicago.

“I can say that I have a profound
sense of gratitude for the people
I'm surrounded by—from my
family, friends, clients, and work
colleagues, all the way down to the
people I chat with while waiting
for my coffee,” he says. “That expe-
rience [the accident] has impacted
every aspect of my life and truly

helped me grow as a person.”

Growing up in Des Moines, lowa,
Landon was inspired by his
entrepreneurial parents as he
watched them make their own
way in business. He can trace his
drive and desire to create his own

professional path from them.

“Their example of what it

means to forge one’s own way

and to work for the things you
have in life has always been my

guiding force,” Landon says.



After studying fashion design at the School of the
Art Institute of Chicago, Landon worked in the
hospitality industry for over twenty years. During
his tenure in restaurants, bars, and nightclubs,

he held positions in bartending and management,
which not only allowed him to capitalize on

his innate social prowess, but also revealed his
capacity to swiftly adapt to different and dynamic
landscapes within the industry and surmount
challenges with notable precision. While he was
successful, his entrepreneurial spirit craved
greater autonomy in shaping his days and life,
plus he longed to make an even greater, positive
impact on the lives of others. So over the next
year and a half, Landon transitioned from hos-
pitality to real estate, working bartending shifts
while growing his business as a REALTOR®.

“The hours and lifestyle were a big change, but
[it was all] definitely for the better,” recalls
Landon. “I was bartending until 4 or 5 am,
Thursday through Saturday. It was challenging

Landon with Jennifer Mills Klatt (friend and team lead)
and Luke Jorwic (friend and colleague).

s T r
- N ‘ [

to balance both schedules, but my architecture shine through in all he = spent my entire professional career in

drive, grit, and undeniable desire does, but it’s his ability to connect two of the most social industries.”

to build my real estate business with people that has made his new

and help others kept me going.” career in real estate a success, both ~ When not working on his business, Landon

personally and professionally. stays active in his community. He fre-

Landon has now been with the quently partners with the organization

Home Discovery Team for nearly “I have loved meeting and get- Fight2Feed, a charitable group that, to

six years, and Team Lead Jennifer ting to know people since I was date, has not only served 800,000 meals

Mills Klatt has been instrumental a little kid,” explains Landon. “I to those in need, but has also rescued over

in helping him find his footing. thrive on learning, collaborating, three million pounds of food between their
Landon at the 2023 Chicago International Reel Short Film Festival Landon’s passion for design and and helping others. Hence, I've Chicago, Atlanta, and Kansas City locations.

screening of “When The Clock Strikes.” He even had a cameo role!

16 - April 2024 Chicago Real Producers - 17



“They create chef-pre-
pared meals for those in
need by sourcing and using
surplus foods from dis-
tributors and restaurants,”
Landon explains. “There is
no reason anyone should
ever go hungry, and Jiwon
McCartney, the founder of
Fight2Feed, and her team’s
relentless efforts to reduce
food waste and feed those

in need is incredible.”

Looking forward, Landon
certainly aims to continue
growing his business.

But to him, it’s just as
important to continue
growing his appreciation
of the relationships he
builds every day. It’s a
perspective on life that
he’s maintained since his

life-changing accident.

“I can’t imagine doing
anything else,” shares
Landon. “When your life
is driven by passion, your
currency is measured in
special moments and gen-
uine relationships; your
career isn’t just the means
to make a living, but part

of the reason you live.”

“Real estate is the most
humbling profession I can
think of. We are not only
working with a person’s
largest asset, but we are

a part of one of the most
personal aspects of their
lives,” he adds. “A home is
solace away from the crazi-
ness of a person’s everyday
life, and it’s the space on
this earth that is truly
theirs. It’s incredible to be

invited to be a part of that.”

18 - April 2024

WHEN YOUR LIFE IS
DRIVEN BY PASSION,
YOUR CURRENCY

IS MEASURED IN
SPECIAL MOMENTS
AND GENUINE
RELATIONSHIPS.

ELEVATE

ELEYATE YOUR LISTINGS info@realter3lpro.com v u u R

LISTINGS
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P oy AND MORE.
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INFO@REALTOR3GOPRO.COM | B16:-769-2256 | REALTOR3GOPRO.COM AT 389

Creative Solutions for Self-Employed Borrowers

Work With Me Today And I'll Show You Why Corby Mortgage
Has Been My Only Home For 22 Years

We Are a Self-Employed Borrower Specialist =
& Offer Some Of The Best Alternative Income Y
Documentatlon SOlutlons’ //L'//'.Sdlm'llur recently helped us
secure a mortgage for our new home
(as wellas for our previousone). He
isan absolute pleasure to work with
CO R BY M O RTGAG E and helped hand-hold my wife and I
throughout the process. He’s always
available and willingto offer
IN TEG Rl TY ' TR U ST - DILI G E N C E explanationsto the questions that
we had. The ultimate professional,
Jeffis someone I would recommend JEFF SCHNELLER
. to anyone who is looking to help Chief Operating Officer
2409 W 104th St. | Chicago, IL 60655 securea mortgage for rhfir homlc NMLS#: 217765
(708) 268-5346 | jschneller@corbymortgage.com -Tony

Trie 16 NAMA T, CAT

AND SHE 1€ SUDGING H{oun FoT2-
NoT HizNG LoFTus AW,

What does the

LOIFIUE T. stand for?
patrick@loftus.law
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(847) 732-0507 | sonyamartin.com

SONYAMARTINPHOTOGRAPHY
€3 SONYA MARTIN PHOTOGRAPHY
2 @SMARTINPHOTO

Guaranteed on-time closing
or your buyers get $5,000

Finding the right home is exciting, and we're committed to making homebuying as easy
as possible. The Chase Closing Guarantee' will give your buyers the confidence they need
to plan their move. We promise an on-time closing in as soon as three weeks to give you
and your buyers peace of mind, or they get $5,000, if they qualify.

Visit chase.com/cg for more details about closing fast.

Contact me today — I'm here for your buyers:

Robbine Kim, Senior Home Lending Advisor
President's Club

Chase certified in FHA loans

Chase certified in VA loans

T:(847) 222-3317

robbine.kim@chase.com
homeloan.chase.com/robbine.kim

Appraisal Solutions Group NMLS ID: 955580 CHASE :!

Chicago | Lake Forest | Waukegan

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Scan to visit my website

O£50

"Ask me about eligibility, timing and documentation requirements. Contract closing date must be at least 21 calendar days (30 calendar days for FHA- and VA-insured loans and 60 calendar days for all cooperative project
31 2‘800'1 025 I\/Iain Ofﬂce (co-ops) purchases) after receipt of a completed mortgage application, supporting documents and a fully-executed purchase contract. Loan type, property type and other restrictions and limitations appy. This offer is

subject to change at any time without notice. Al home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available
in all states or for all amounts. Other restrictions and limitations apply. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients should contact their tax advisor or the IRS for more details. For real
estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).

ﬂ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
== ©2023 JPMorgan Chase & Co. B0423-1102885 10590285 0423_21091969

Michael . lelgh. | ~ orders@appraisalsolutionsgrp.com
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UNIVERSITY VILLAGE

( J LR T
’ THE “MAYOR” OF

' By Chris Menezes
A Photos by Sonya Martin
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In the heart of University
Village stands a figure near-

synonymous with community
spirit and real estate expertise:
Cory Tanzer. Affectionately
dubbed “the ‘Mayor’ of
University Village,” Cory has
not only dominated the local
real estate market there, but
he has also woven himself into
the fabric of the community
through his extensive
involvement in bringing the
neighborhood closer together.

“I love the University Village
area, and I want others to love

it too,” Cory shares. “Selling
homes here just further enables
me to build a greater community.
And the community events [we
host] help to make the quality of
life for my neighbors better.”

Cory grew up in the
Elmhurst and Villa Park
area, where he was
instilled with the impor-
tance of community. His
father, a second-gen-
eration printer turned

real estate investor and
business consultant, along-
side his mother, a dedicated
homemaker, shaped Cory’s
early understanding of gener-
osity and community service.
“You are not living unless
you’re giving,” his father would
often say—a mantra that Cory

carries with him to this day.

“My parents volunteered
throughout the year, but would
also always make food baskets,
as well as donations, for others
in need around the holidays.
They showed me the impor-
tance of family and community
and how they are connected

to each other,” he explains.

After graduating from
Elmhurst College with a degree



in business and marketing, Cory
embarked on a fifteen-year career

in retail management, overseeing
multiple Target stores as a district
manager. However, a yearning for a
better work-life balance and a desire
to make a more direct impact in his

community led him to a crossroads.

“The defining moment and path came
when I realized I could help others
by working in real estate, and that

it would allow me the flexibility to
make my community better too,”
explains Cory. “I also wanted to start
a family and to be able to be there

for my family at important events.”

As it happened, Cory’s in-laws were

the principal owners of Option Realty

Group in Naperville at that time. He
joined their firm in 2015 with the
intent of bringing it downtown. His
vision was clear: to serve his com-
munity, help others build wealth
through real estate, and enhance the
quality of life in his neighborhood.
But Cory had to start from scratch.
He methodically built his brand,
Cory Tanzer and Option Realty
Group, step-by-step, following a

meticulous five-year business plan.

“I learned from others in the indus-
try, too,” Cory notes. “Without
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the help of Nick Nastos at the
SEVENTY7 GROUP, I would not be
where I am today. Nick had too many
leads on his hands for rentals and
sales and offered me a chance to take
them while paying him a referral fee.
Luckily for me, no one on his team

wanted the University Village area.”

Cory took the leads and ran. He
started by renting about ten apart-
ments per month. By 2017, he was
doubling his business and adding

agents to the Cory Tanzer Group. And

by the end of 2023, of all the homes
sold, the team had a 41 percent market

share in the University Village area.

Cory’s team has been integral to his
success. They are: Drew Stoffer,

the organization king, University
Village expert, and managing broker
for Option Realty Group; Serena
Phillips, the South Loop specialist
for listings and buyers; Rick Coppola,
buyer’s agent and UV expert; and
Cynthia Covian-Hernandez, the

mastermind behind their community

Cory and his team at the UIC’s Physical Education Building hosting this year’s kids egg hunt.
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Cory, Sara (wife), and Theo
(son) with Minnie Mouse
enjoying Disneyland.

events and a buyer’s agent for the team,
form the core of his team. Each person

on Cory’s team has not only lived in the
University Village area at one point, but they

also own property and invest there too.

“I may be the ‘Mayor’ of University Village,
but they are my helpers that make me
successful—they ‘keep the lights on, and
the streets paved and plowed in the winter,’
as it were. Our vision is to expand and add
great agents who are neighborhood experts
in their area [of knowledge]. What’s most
important to me is that we continue to

expand our community impact.”

Cory’s approach to real estate is deeply
intertwined with his commitment to com-
munity building. He believes University
Village, where he lives and works, is a
true hidden gem, and he deeply believes in
making it the best place to live in Chicago
and Illinois. “I want my neighbors to not
only know me but know each other. It’s
why I post my weekly Won’t You Be My
Neighbor? video on social media. It helps
us all connect. Few things are more fun
than to walk through the neighborhood on

a lovely day, know the neighbors I meet,
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Cory and his son
at a kids club
book exchange.

and have one that was on my
vlog tell me it helped them to
grow their business and know
more neighbors.” Cory also
enjoys organizing monthly
movies, community clean-
ups, ice cream truck events,
spring holiday egg hunts, book
exchanges, and fall festivals

for the entire community.

Cory’s life outside of his pro-
fessional and community roles
is filled with simple joys. He
treasures moments spent with
his wife, Sara, and their son,
Theo, enjoying family game
nights, reading together, and
planning trips to amusement
parks. Cory also enjoys taking
strolls through the city (he
doesn’t own a car but walks
everywhere); listening to his
favorite band, the Foo Fighters;
and watching his top three
favorite childhood movies—
Back to the Future Part 11,

Jurassic Park, and Independence

Day starring Will Smith—every
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month, which help him remem-
ber his childhood and the good

times he had with his parents.

And like Cory’s family did as he
was growing up, Cory, Sara, and
Theo enjoy giving back to others,
together, as a family. In Cory’s eyes,
his clients and community have

become an extension of his family.

“I feel like I have the largest family
in the world thanks to my clients
accepting me and my family into
their lives. As an adopted and only
child, this is the most fulfilling
thing for me. We send out over
1,000 holiday cards to our extended

family every year!” he exclaims.

As the self-made “Mayor” of
University Village, Cory sets an

LISA J. SAUL, ESQ.

191 N. Wacker Drive, 31st Floor
Chicago, IL 60606
BEST

847-910-2317 | Isaul@fordellp.com LAWFRNS
www.fordellp.com a0

inspiring example of how business
success and community spirit can

go hand-in-hand, creating a legacy
that transcends property sales and -
delves deep into the heart of what \

it means to live like a community.




Educational Moment Brought to You By Visual Filmworks

02. Educate

Not everyone logs into social media for a laugh.
Sometimes they want to learn something. Be a
thought leader in your industry by providing

knowledge that your potential client is looking
for. Provide them with anywhere-anytime
learning.

The 2 things
you need to
doin 2024
to shine.

Entertain

After a long day, your possible viewers don't
want to be sold to, they want to zone out and
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The Perfect Fit

“The relationships we have built with our
referral partners and clients is something I

am very proud of,” says Emma Butler, senior
vice president of mortgage lending with the
Emma Butler Group at Neighborhood Loans in
Chicago. “There is not one person I work with
that I wouldn’t love to enjoy a meal with. When
you have accomplished that in your business,

it’s no longer work. It’s just what you do.”

‘When Emma moved to Chicago from Ireland
in 2003, she was searching for adventure. She
was drawn to Chicago for the excitement and

possibilities it offered. Early on she worked

more efficient, but online banking has made getting a
mortgage feel more like a cold transaction that’s only
about comparing numbers. Yet one thing has remained
the same: to be successful, a mortgage broker must

build and maintain strong personal relationships.

“People work with people who they like and who they
trust will do a good job,” says Emma. “I have been told
by clients that I am easygoing and approachable. Making
clients feel more relaxed and open helps greatly, espe-

cially when dealing with first-time home buyers.”

Emma’s strong and honed business skillset has proven
why she’s a perfect fit for her role, too. With her innate

DY partner spotlight
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BUTLE

AT NEIGHBORHOOD LOANS

in both the computer science and hospitality
industries. A few years later, she was introduced
to the mortgage industry, and this unexpected

career change would prove pivotal in her career.

“I was introduced to a top-producing lending offi-
cer and thought, “This might be a way to merge
my two interests, numbers and personal relation-

2

ships, into a career,” she explains. “This indus-
try found me more than I found it. I think that’s
true for most people who end up getting into
the mortgage industry—it’s not really planned.
Then, if they are like me, they get hooked and

can never leave,” she says with a smile.

In the nearly twenty years since she began
her career, Emma has seen the many
changes that have occurred in the indus-
try. Improvements in technology and tactics

have certainly made processes easier and
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talent for numbers, problem-solving, and ability to
retain details, it probably isn’t surprising to learn that
Emma enjoys structuring complex loans. These skills,
combined with her warm personality, ability to con-
nect with people, and trustworthiness, are some of

the reasons why her clients love working with her.

“If you love what you do and have a passion for it, it
shines through and is evident in your interactions
with clients and business partners,” says Emma. And
she says of the market and industry, “There remains
a significant segment of clients who appreciate the

value of a loan officer beyond the bottom line.”

Since joining Neighborhood Loans in 2018, Emma has
seen her business grow significantly “and for the better,”
she says. “Thanks to the support and guidance from the
owners, Tony Ameti and Reno Manuele, and my manager,
Dwight Marroquin, I was able to lay a new foundation for

my business and see real growth. They are amazing.”

Like other brokerages, Neighborhood Loans provides residential
mortgage financing for the purchase of primary homes, second

homes, and investment properties. But Emma was drawn

to them because of their intentional focus on foster-

ing meaningful, long-term relationships with their
clients. In an industry where many, what should be
personal interactions become merely financial trans-

actions, their approach is a breath of fresh air.

“Unlike a transaction-based model where the focus

is solely on completing deals, our approach is cen-

tered on understanding and addressing the unique

financial needs of our clients and collaborating
seamlessly with our valued business partners,”

states Emma. “Our focus on relationships means
that we are not just here for a single
transaction, but for the entirety of

a client’s real estate journey.”

Beyond their one-to-one client
relationships with clients and
colleagues, the Emma Butler
Group prioritizes support-

ing REALTORS® and helping

them grow their businesses.

“In our collaboration with our
REALTORS® we want them
to know that we are more than
just a service provider: we are
a strategic ally invested in their
success,” she says. “By choosing us,
REALTORS® gain a reliable partner
who is committed to streamlining
the financing process, ensuring
smooth transactions, and ultimately,
enhancing the overall home-buy-

ing experience for their clients.”
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IN OUR COLLABORATION
WITH OUR REALTORS® WE
WANT THEM TO KNOW
THAT WE ARE MORE THAN
JUST A SERVICE PROVIDER:
WE ARE A STRATEGIC

ALLY INVESTED IN

THEIR SUCCESS.

Emma with her Irish family.

In her downtime, Emma enjoys
cooking and hosting parties, but she
loves to travel and does so frequently,
especially to Ireland where she is
from and many of her family mem-
bers still reside. Emma has found
great fulfillment in her life and in

her chosen profession thanks to her
dedication and love of establish-

ing great, lasting relationships.

“My team and I believe that success
is not just measured in numbers but
in the strength of the connections
we build,” says Emma. “By intention-
ally choosing a relationship-driven
approach, we create a synergy that
goes beyond business. We foster
trust and collaboration that extends

far beyond the closing table.”

Emma with Amber McLain, Sr.
Mortgage Loan Officer.

To reach Emma and to learn more about the services the Emma
Butler Group at Neighborhood Loans provides their clients, visit their

website www.butlergrouploans.com or call 312-208-3987.
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Michael Mazek
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773-800-0141 (Call/Text)
3805 N. Lincoln Ave.
Chicago, IL 60613

34 - April 2024

WAWW. PAULAINTERIORS.COM
B crAULAINTERIORS | 773 7381506

Be treated the way you
treat your clients.
24 in f

uln elflicwr of Maadachists M-.r )

The Right ColoriMakes
All The Difference

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
. GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

Chicago Real Producers - 35



P» making a
difference

By Kathryn Caputo

Ending
Homelessness
for Women

On any given night there are over 2,000
women experiencing homelessness in
Chicago. Many of these women face
extreme challenges, including unsafe
sleeping conditions, limited food and
water, inadequate access to sanitary
bathroom and shower facilities, violence,
and insufficient medical care. Sarah’s
Circle exists to provide gender-sensitive
and trauma-informed services to end
this crisis, and to create a safe and
secure home for each of these women.
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Founded in 1979 during a time when

women’s homelessness was not the
recognized issue it is today, three con-
cerned women rented an apartment
and opened a safe space for women

in Chicago who were in need. To
accommodate the growing necessity
to address homelessness for women
in the community, the agency has

expanded significantly over the years.
Today, Sarah’s Circle operates:

* A Daytime Support Center,
where any single, unaccompa-
nied woman experiencing or
is at-risk of homelessness can

receive two daily meals; take

a shower; use laundry facilities,
phones, and computers; and receive

case management support.

+ A fifty-bed Interim Housing
Program that provides tempo-
rary shelter, three daily meals,
activities, transportation, and

case management support.

* A Rapid Rehousing Program, which
provides a temporary rental subsidy

and case management support.

And 113 fully furnished Permanent
Supportive Housing units that
include rental subsidies and

case management support.

These programs and resources provide a full
continuum of services that help women per-
manently end their homelessness. In 2023,
Sarah’s Circle not only assisted over 694 women
in need, but also helped 140 of those women

become safely and permanently housed.

Sarah’s Circle believes that the problem of home-
lessness is solvable, and the organization utilizes
the Housing First model'. That is, when a woman
has the stability of a safe and secure home that
she can call her own, she can then work toward
addressing, and permanently ending, her home-
lessness. When she has a bed to sleep in at night,
warm meals to eat, and a sense of community,
she can direct her attention toward seeking
medical care, overcoming trauma and/or addic-
tion, and finding employment. Sarah’s Circle
supports women every step of the way toward
ending their homelessness by offering case man-
agement, services that meet basic needs, and

educational and general-interest programming.

The need for these services is great. There is a

notable shortage of affordable housing across the

city of Chicago and the nation. According to
the National Low Income Housing Coalition,
Illinois lacks 293,354 rental homes that are
affordable and available for extremely low-in-
come renters®. And in its 2023 report, the
Chicago Coalition for the Homeless estimates
68,440 people are experiencing homelessness
in the city, and that single, unaccompanied

women are among the most vulnerable®.

To keep up with this ever-growing need in
Chicago, Sarah’s Circle continues to expand
its facilities. Last spring, the organization
broke ground on its third building, Sarah’s on
Lakeside. Set to be completed in fall of 2024,
this building will have twenty-eight fully
furnished studio apartments that will serve
as Permanent Supportive Housing units for
women experiencing homelessness. It will also
house additional program space, a demon-
stration kitchen, and administrative offices.
When it is completed, Sarah’s Circle will have
a total of 141 apartments, which will allow
them to provide safe and permanent housing

for this number of women at any given time.

Joe Burke

SVP of Mortgage Lending
773.742.6707
joe@properrate.com
ProperRate.com/joeburke

We're committed to giving your
clients a better mortgage experience.

We give REAL underwriting approvals online*

Our Digital Mortgage technology is integrated with automated
underwriting engines to help ensure your clients are qualified.

We have extended lock programs.

Your clients can lock in a rate for up to 12
months while their dream home is being built.

We provide 24/7 status updates

Real-time loan status notifications about the loan are
triggered at every step and emailed to you and your clients.

Great service, low rates, no surprises.

We make every loan individualized to fit your clients personal needs

because we know that every home loan is as unique as the buyer.
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*Real Approval” means an automated underwriting system approval based upon credit information supplied by applicant and subject to Proper Rate’s review of
loan documents. Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent
an approval for financing or interest rate guarantee. Restrictions may apply, contact Proper Rate for current rates and for more information. NMLS ID # 251383 IL -
031.0027858, NMLS ID # 1901699 (Nationwide Mortgage Licensing System www.nmisconsumeraccess.org), LO#: IL - lllinois Residential Mortgage Licensee - IDFPR
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There are many ways to get involved with

Sarah’s Circle:

* Make a meaningful impact through leader-
ship opportunities, advocacy, and fundrais-
ing through their Impact Board, comprised of
seasoned professionals, or their Associates
Board, comprised of young professionals.

* Make an in-kind donation of needed items
through their Online Registry, or support
their food program by assembling sack
lunches or cooking and serving a meal to
their clients.

+ Attend one or more of their fundraising
events, such as Winter Walk: A Mile in Her
Shoes, which takes place every February.

* Become a Sarah’s Sustainer by set-
ting up a monthly donation plan.

+ Subscribe to their monthly newsletter.
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To learn more about the services Sarah’s Circle provides

and how you can get involved, please visit their website,
https://sarahs-circle.org; call 773-728-1014; and follow

them on Facebook, Instagram, and LinkedIn.

About the Author:

Kathryn Caputo is a Development Associate at Sarah’s
Circle and a graduate student at Loyola University
Chicago. She is passionate about increasing community
engagement and awareness around social issues such

as homelessness through advocacy and storytelling.

I

-
g

.-"r:f

i

-

Fs

¥ L L A

1. “Housing First,” Resources Overview, National Alliance to End Homelessness,

updated August 2022, https://endhomelessness.org/resource/housing-first/.
2. “Housing Needs by State/lllinois,” National Low Income Housing Coalition,
accessed February 14, 2024, https://nlihc.org/housing-needs-by-state/illinois.
3. “Estimate of People Experiencing Homelessness in Chicago 2023 Report,”
Chicago Coalition for the Homeless, accessed February 14, 2024, https://www.
chicagohomeless.org/estimate/.
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By Chris Menezes
Photos by Caleb Pickman

Andrew
CASTILLON

FULFILLING HIS DESTINY

In many ways, Andrew Castillon was destined for real estate.
While he didn’t go directly into the industry—spending
several years climbing the corporate ladder—some early

indicators pointed to this career.

“When my father got the Sunday paper, he’d always take the
Front Page and Sports sections, my mother took the weekly

sales, my sister would grab the Comics, and I would grab the

Real Estate/Homes for Sale section,” Andrew shares.

With a crisp Homes for Sale section of the newspaper firmly
in his grasp, young Andrew would circle the houses he liked
the most, get on his bike, and set out on his own Sunday

home tour. “My favorite thing to do was to walk through new
construction sites afterhours; take in the scents of lum-

ber, paint, and new carpet; and visualize what they would
become. It all fascinated me,” Andrew recalls. So much so, he

would later take residential architecture and drafting classes

in high school and even win multiple statewide competitions.

Not only did self-motivated Andrew plan his own home
tours from the Sunday newspaper, but he also got his first
taste of sales when he entered and won the annual magazine
sales drive at his middle school. He spent an entire week-
end walking the subdivisions of his Michigan neighborhood

alone, knocking on every door and giving his sales pitch to
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complete strangers, doing whatever it took to win.
“I came up with a plan, stepped outside my comfort

zone, executed, and achieved,” he says.

And that’s how Andrew has attacked every oppor-
tunity since then, even when there wasn’t one. For
example, when he graduated from Michigan State
University with a degree in pre-med human biology,
a field that he didn’t feel right about pursuing, it
was during one of the worst job markets of all time
(2008). While most of his friends were moving
back home to wait for the job market to improve,
Andrew decided to move to Chicago and start build-

ing a life for himself.

With his minor in business management and
marketing, Andrew landed a job with a startup
company, working in logistics and supply chain
management. Starting out as an entry-level sales
rep, he worked his way up to senior sales rep, then
regional sales manager, and finally to director of

sales. Thrust into this fast-paced, high-energy

environment, Andrew fell in love with the quick

¥
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sales cycle and the ability to sit in front of C-level

executives, land large accounts, and mentor others.

“I worked on branching out divisions of the com-
pany, and I created international divisions that
soon became large and profitable. However, when
the company went public then merged with another
competitor, compensation packages were layered
with shades of grey, as is common with large merg-

ers and acquisitions,” explains Andrew.

Becoming more and more discontent with the
corporate world, Andrew began to see real estate
as an industry with unlimited potential. In it he saw
more opportunity, longevity, and happiness. While
it wasn’t an easy decision, in March of 2018, he left
his six-figure salary with benefits for a career that
promised nothing, but would ultimately tell him his
value according to how much he put into it. Because

of that fact, Andrew wasn’t afraid.

That’s not to say he didn’t encounter his share of

challenges. In fact, Andrew didn’t even have a car

I believe we are
headed to a future
where strong
client—-REALTOR®
relationships will be
the heavy focus, and
I plan to continue to
excel at both.




when he started in real estate. “I used to Uber clients around
until I was able to save enough money to purchase my first
car. That’s how bad I wanted it,” Andrew emphasizes. “I also
quickly learned how to effectively vet and qualify clients
because I had that transportation cost variable to cover—if I
couldn’t do my job well and make sure clients saw their best

options, I was going to lose money.”

Andrew has built his business on organic relationships—

nearly 100 percent of his business comes from his friends,
family, network, and referrals. “I value getting to know my
clients from the initial introduction through to closing and

long after “ he says.

“While I’ve only been in this industry seven years, I've seen it
change rapidly, and there’s even more change on the horizon.
While experience will always come first, I believe we are
headed to a future where strong client-REALTOR® relation-
ships will be the heavy focus, and I plan to continue to excel at

both, “ he continues.

Just this past year, Andrew took another leap of faith: he left his

team to go out on his own with Compass. It paid off. He’s had one

of the best years of his career, strictly from a units and volume
standpoint. This recent success, he says, leaves him extremely
humbled. “From day one, I've always believed in the saying,
‘srowth through gratitude,” and that will always be something
that’s engrained into my practice, as will always remembering

where I came from,” Andrew expresses.

True to form, Andrew is perusing new goals and taking another
leap of faith: he will be expanding his business into Michigan
this year alongside Compass. Andrew enjoys being able to
spend time in his home state, where he can visit his family and
spend summers at their cottage on Torch Lake. He also enjoys
health and wellness, and starts his day by working out, which
he calls his “morning meditation.” Among his favorite hobbies
and interests, however, are architecture, design, food, wine, and
travel. Andrew plans to support more charitable organizations
in the future, but his heart will always sit close to the Illinois

Chapter of the Alzheimer’s Association.

As Andrew continues to live out his true destiny, having
upgraded from bike and Uber tours to running a well-oiled
real estate referral machine, there is little doubt that he

will see much more success in the years to come.

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment
assistance programs

» Special Doctor » 5+ Unit Multifamily
Programs Financing

@D ALEXMARGULIS

VP of Mortgage Lending
312.651.5352

nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.
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goosehead

INSURANCE

People are Talking about the
Goosehead Difference. ..

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

=y

goosehead

INSURANCE
“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
DESIGN

224-707-0138
BLAIR@BLAIRCROWNDESIGN.COM

REAL %

PRODUCERS  F%
PODCAST [=

30

PRODUCERS

IMSPIRING COMVIRSATIONS WITH
TOP REAL ESTATE AGENTS

1 REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on

Listen on Ty .
Apple Podcasts LISTEN ON e Spotify amazon music
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Scorched Earth Brewing
Arlington Ale House

Brew on the Wall

Hopvine Brewing Company
Wolfden Brewing Company
Rock Bottom Brewery

Whiner Beer Company
DryHop Brewery

Goose Island

Moody Tongue Brewery
Miskatonic Brewing Company
Alter Brewing Company
Emmett's Brewing Company
Goldfinger Brewing Company
Elmhurst Brewing Company
Smylie Brothers Brewing Co.
Temperance Beer Company
FEW Spirits

Sketchbook Brewing Company
Flossmoor Station & Brewery
Stockholm's Restaurant & Brewery
Penrose Brewing Company
Art History Brewing

InfoCard™ www.infocardmarketing.com 630-548-2650

c = Stand Out. Stay Top of Mind. Sell More.

9

MARVINS
MAILERS

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

Algonquin
Arlington Heights
Arlington Heights
Aurora
Bloomingdale
Chicago

Chicago

Chicago

Chicago

Chicago

Darien

Downers Grove
Downers Grove
Downers Grove
Elmhurst
Evanston
Evanston
Evanston
Evanston
Flossmoor
Geneva
Geneva
Geneva

Compliments of:

Sue, Mia, Penny, Karen, Jennifer

Pty ©) Bien

R

630.207.7001
penny.obrien@bairdwarner.com
www.penny-obrien.com

@ Each office is independently owned and operated. This is not
St intended as a solcitation if you're working with another broker

For those seeking a WOW FACTOR kindly contact us at
(773) 245-6320. We are friendly and easy to work
with and would love to help you create a beautifully
striking yet comfortable space fo call home!

o
INTERIOR ARCHITECTURE

INTERIOR DESIGN AMHAD FREEMAN

INTERIOR DECORATING INTERIORS

AF 773-245-6320 | amhad@amhadfreeman.com
amhadfreeman.com | @ amhadfreemaninteriors
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"Since | have started to use Achosa
Home Warranty | have received glowing
reviews from a few of my clients who
actually used the warranty. My clients
rave about how great Achosa has been to
work with and how quick and efficient
their claims process has been. | love
when my clients thank me for the closing
gift | provided them as it continues to add
value post closing for my people. The
Home Warranty really sweetened the deal
with their dream home and provided
peace of mind. | would 10/10 recommend
Achosa Home Warranty and Kim to
everyone!"

-Alex Wolking, Keller Williams
Chicago ONE

ACHOSA

Senior Sales Executive

847-975-6706
KimB@Achosahw.com

cover rewind

Photos by Alina Tsvor

APRIL 2019

...While visualizing your
dreams and watching them
come true sounds rather mag-
ical, there is nothing magical
about what Kate has been able
to accomplish in real estate—it
took a lot of good ol’ fashioned
hard work. “There is no secret.
I show up, work hard, do what
I say I will, and make exceed-
ing expectations my passion.

I never dreamt of success.

I worked for it,” she says.

“I am really enjoying seeing
my team succeed. Together, we
create some amazing experi-
ences for our clients, and we
are always here to support each
other, cheer each other on, cel-
ebrate each other’s successes,
and talk through each other’s
failures and misses. We are in
it to win it, together, and in a
way that I’ve never seen a team
operate. We are unique in that
way—we all want each other
to succeed. In fact, it gives me
far more pleasure to watch

the three of them succeed

than to see my own success.

It is incredibly rewarding for
me to watch these women
grow and turn their passions

into careers,” says Kate.

Kate would like to be remem-
bered for treating people
better than they ever expected.
“I’m all about the person,

never the deal,” she says...
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Katrina M. Barnett, Esq:
Founder & Managing Attorney b

Guiding and assisting clients every step of the way, from the
initial offer to the closing table.

If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,
text, email, or online through our client portal.

401 North Michigan Avenue | Suite 1200
Chicago, Illinois 60611
Katrina@kmbarnettlaw.com | Phone: 312.725.0085
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Flexible solutions They're making a big investment. We're here to keep it protected.

to give your clients the
confidence to close

dul]a oTroup

CUNITED HOME LOANS

HOME STARTS HERE

1000 N Milwaukee Ave
Chicago, 11. 60642

uhloans.com

United Home Loans is an llinois Residential Mortgage Licensee | NMLS #207546

i &

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING
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With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional CPA services for
small businesses with big plans

@ 847.256.3100

@ info@thehechtmangroup.com

www.thehechtmangroup.com &

PEST SOLUTIONS environment since 1860/

virtus

Sophistication,

Delivered.

hame anc aute

wond pratection
v asset and we

mitigating losses

Ire secure,

Kyle Huppe
roduction Manage:

312-520-0069 ' A Je)y =l . " Trusted for generations to protect
: F R N P SO b | health, homes, businesses and the
i

REAL PRODUCERS SPECIAL:
Complimentary Brand & Social Media Audit

MARKETING &
PERSONAL BRANDING

[ )
alll (V]

We offer a suite of Strengthen your Project proceeds )
marketing services to personal brand and tell donated to a non-profit
help you attract new your unique story of your choice

clients

ABOUTUS

Studio Celex is a full-service

marketing and personal branding CORE SERVICES

agency based in Chicago. Our

mission is to help businesses and . )
professionals reach their goals by Digital Marketing
communicating their “X - Factor”

with high impact, authentic Social Media Management
storytelling and utilizing .
corporate-tested, proven e

marketing techniques. . .
Public Relations

WWW.STUDIOCELEX.COM
708.790.9908
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Fountain BI
2300 Mannheim Rd. FOUNTAIN

Des Plaines, IL 60018

¥

=" 1 14

TUESDAY, MAY 2 ’Ei'-ﬁmopui;i:OOPM
BECOMEJRREPLACEABLE'

Author and speaker, John Israel, AKA Mr. Thank You, will share his ] . 44 a‘?n
insights on creating unreasonable loyalty with clients, teams, and : . 2

VIPs who wouldn’t even THINK of working with anyone but you!

Speaker:
This spring, Real Producers is uniting all Chicagoland RP publica- John Israel

tions for one big event designed to help you create unreasonable AKA Mr. Thank You
loyalty by discovering the natural innate needs that move custom-
ers to take action. And that’s not all—an RP social with food and
drinks will follow, giving you the perfect opportunity to network
and connect with like-minded professionals across all three
Chicagoland RP platforms.

MUST RSVP, Limited Seating

Private Event for Real Producers and Preferred Partners only

Contact Chicagoland@realproducersmag.com for event details
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TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to February 29, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Mark Icuss 7 $16,778,474 3 $13,288,945 10 $30,067,419 35 Sam Shaffer 0 $0 8 $5,524,988 8 $5,524,988
2 Carrie McCormick 12 $17,025,000 4 $10,348,000 16 $27,373,000 36 Mario Greco 8.5 $3,715,600 3 $1,773,750 1.5 $5,489,350
3 Jeffrey Lowe 15 $14,881,250 8 $10,820,750 23 $25,702,000 37 Joanne Nemerovski 5 $4,625,000 1 $840,000 6 $5,465,000
4 Timothy Sheahan 6.5 $16,856,024 5 $7150,657 1.5 $24,006,681 38 Boris Lehtman 3 $3,290,000 25 $2,079,450 55 $5,369,450
5 Matt Laricy 18 $6,419,000 31 $14,421,000 49 $20,840,000 39 Beata Gaska 4 $4,386,500 1 $670,000 5 $5,056,500
6 Alexandre Stoykov 25 $2,444,100 31 $14,223,584 335 $16,667,684 40 Michael Rosenblum 4 $4,056,000 1 $800,000 5 $4,856,000
7 Emily Sachs Wong 55 $7,018,249 4.5 $8,376,000 10 $15,394,249 4 Bradley Brondyke 25 $4,842,500 0 $0 25 $4,842,500
8 Leigh Marcus 13 $8,183,675 n $6,959,500 24 $15,143,175 42 Eugene Fu 0.5 $450,000 7 $4,343,750 7.5 $4,793,750

9 Grigory Pekarsky 4 $2,790,000 285 $11,613,000 325 $14,403,000 43 Matthew Shrake 0 $0 4 $4,785,000 4 $4,785,000
10 Chezi Rafaeli 5 $6,663,000 4 $6,516,000 9 $13,179,000 44 Timothy Salm 1.5 $4,775,000 0 $0 1.5 $4,775,000
1 Philip Skowron 2 $4,975,000 2 $7,325,428 4 $12,300,428 45 Owen Duffy 55 $3,238,500 2 $1,493,000 75 $4,731,500

12 Azeem Khan 2 $6,992,000 1 $3,062,000 3 $10,054,000 46 Julie Busby 4 $1,997,500 6 $2,700,000 10 $4,697,500
13 Jennifer Mills 2 $9,999,900 0 $0 2 $9,999,900 47 Suzanne Gignilliat 25 $3,467,250 1 $1,230,000 35 $4,697,250
14 Benyamin Lalez 4.5 $2,817,500 16 $7,037,400 20.5 $9,854,900 48 Sara Zamora 1 $342,500 1 $4,250,000 2 $4,592,500
15 Alex Wolking 4 $3,246,000 3 $5,100,000 7 $8,346,000 49 Sherri Hoke 3 $4,580,000 0 $0 3 $4,580,000
16 Jill Silverstein 5 $4,132,500 4 $4,050,000 9 $8,182,500 50 Phyllis Smith 3 $2,207,500 4 $2,367,500 7 $4,575,000
17 Kathleen Malone 4 $5,860,500 3 $1,945,000 7 $7,805,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Stacey Dombar 8 $3,737,250 2 $3,950,000 10 $7,687,250 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

18 Michael Horwitz 0.5 $159,500 1 $7,612,250 1.5 $7,771,750

20 Jason O'Beime 9 $7196,850 1 $201,000 10 $7.397,850
21 Linda Levin 5 $7.357,995 0 $0 5 $7.357,995
22 Steve Dombar 2 $715,500 6 $6,588,000 8 $7.303,500 A P RI L S H OW E RS M AY F LOWE R S
23 Susan Miner 15 $1725,000 2 $5,449,000 35 $7174,000 I
24 Nicholas Colagiovanni 2 $2,025,000 3 $4,894,825 5 $6,919,825 AT YO U R N EW H O M E?
25 Stefanie Lavelle 4 $6,088,000 1 $700,000 5 $6,788,000 Y
% A Bakir 0 0 2 $6,650000 2 6,650,000 WE CAN MAKE IT HAPPEN.
27 William Goldberg 5 $4,221,000 2 $2,220,000 7 $6,441,000
28 Millie Rosenbloom 3 $6,040,500 1 $378,000 4 $6,418,500
29 Darrell Scott 3 $1,.956,500 8 $4,440,000 1 $6,396,500
30 Brad Lippitz 65 $4,996,500 3 $1,239,000 95 $6,235,500 P WY ‘
31 Ryan Preuett 15 $3,267,500 1 $2,949,000 25 $6,216,500 : ' e -g-‘--‘_"
past T
32 Nicholaos Voutsinas 2 $1,043,000 6 $5,158,000 8 $6,201,000 e EAM_'DEN LA V OF] ’_|_C-E_,J._|:C .
33 Daniel Close 2 $3,700,000 4 $2,038,250 6 $5738,250 ' e e e R i~ =
34 Meladee Hughes 1 $5,650,000 0 $0 1 $5,650,000 K EVI N CA M D E N | ( 6 3 0 ) 5 6 8 . 6 6 5 6

kevin@camdenlawoffice.com | www.camdenlawoffice.com
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' ' The movers were courteous and
unrushed. | really enjoyed the
process. | would never imagine
packing my own things again...

H2H Movers was a great experience,
I'm really happy we used them.

- John Grafft
Award-Winning Realtor

H2H Movers is my "go-to" moving

company for the past 9 years. My

employees and | personally used

them a few times. We also get a lot of

praise from our clients who use their

services. These guys are fantastic and

i for me, it is important to have a
company | can trust so my clients

have a peace of mind and a good , ’

experience when it comes to moving.

- Alex Stoykov

GET A FREE QUOTE BY CALLING US AT 773-236-8797

- TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and

% I careful with my things. You can expect multiple phone calls and emails in advance to confirm all

\ . _' | questions are answered and the plan is exactly in place and what you need. They are very receptive
'H 4 to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise J.

] @ i 4250 N Marine Dr, | Chicago, IL, 80613

h2hmovers.com o ® %

Scan Here To Learn Morek .~ !

=k . _.-':)lI uy . h\\
- o, sl r

il —

o e T e I




TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to February 29, 2024

# First Name Last Name List # List § Sell # Sell $ Total# Total $ # First Name Last Name List # List § Sell # Sell $ Total# Total $

51 Cara Buffa 1 $4,200,000 1 $307,500 2 $4,507,500 85 Kathleen Ullo 4 $3,344,500 0 $0 4 $3,344,500
52 Janet Owen 0 $0 1 $4,500,000 1 $4,500,000 86 Melissa Siegal 15 $946,250 25 $2,389,500 4 $3,335,750
53 Karolina Suszynski 2 $4,475,000 0 $0 2 $4,475,000 87 Aaron Sklar 15 $1,655,000 15 $1,655,000 3 $3,310,000
54 Martha Lozano 4 $1,905,000 7 $2,569,000 n $4,474,000 88 Noah Birk 1.5 $1,655,000 15 $1,655,000 3 $3,310,000
55 Katharine Waddell 2.5 $1,587,000 35 $2,840,000 6 $4,427,000 89 Jesus Rojas 2 $685,000 8 $2,587,000 10 $3,272,000
56 Karen Biazar 45 $2,800,122 45 $1,610,500 9 $4,410,622 90 Marlene Rubenstein 0.5 $372,500 4 $2,884,000 45 $3,256,500
57 Mike Larson 0 $0 2 $4,331,668 2 $4,331,668 91 Annie Flanagan 0 $0 1 $3,250,000 1 $3,250,000
58 Rubina Bokhari 0 $0 2 $4,326,350 2 $4,326,350 92 Sophia Klopas 15 $566,250 5 $2,675,300 6.5 $3,241,550
59 Elizabeth Lothamer 0 $0 5 $4,318,000 5 $4,318,000 93 Mariah Dell 25 $1,627,500 2 $1,600,000 45 $3,227,500
60 Ivona Kutermankiewicz 4 $4,289,900 0 $0 4 $4,289,900 94 Cory Green 0 $0 1 $3,220,000 1 $3,220,000
61 James D'Astice 0.5 $165,000 8 $4,112,800 8.5 $4,277,800 95 Pasquale Recchia 4 $2,254,000 2 $930,707 6 $3,184,707

62 Molly Sundby 5 $4,262,000 0 $0 5 $4,262,000 96 Melanie Giglio 0 $0 6 $3,179,500 6 $3,179,500

63 Deborah Gross 0 $0 1 $4,200,000 1 $4,200,000 97 Brian Connolly 4 $3,153,000 0 $0 4 $3,153,000
64 Colin Hebson 2.5 $2,087,500 2 $2,017,352 45 $4,104,852 98 Whitney Wang 0 $0 6 $3,152,600 6 $3,152,600
65 Danielle Dowell 3 $2,281,200 3 $1,802,000 6 $4,083,200 99 Brian Moon 3 $1,675,872 15 $1,464,500 45 $3,140,372

66 Nick Kluding 1 $975,000 4 $3,099,500 5 $4,074,500 100 Pablo Galarza 7 $2,296,900 2 $830,000 9 $3,126,900
67 Lauren Mitrick Wood 1 $457,000 7 $3,592,300 8 $4,049,300

68 Michael Shenfeld 5 $4,038.000 o $0 5 $4,038.000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Marianne Colon 0 $0 1 $3,930,000 1 $3,930,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Jacob Tasharski 1 $600,000 1 $3,325,000 2 $3,925,000
71 Lisa Reznick 15 $3,380,000 1 $465,000 2.5 $3,845,000
72 Margaret Baczkowski 35 $3,146,250 1 $660,000 45 $3,806,250
73 Pamela Rueve 3 $2,007,500 3 $1,725,000 6 $3,732,500
"l worked with Brian, who did an
74 Hayley Westhoff 2 $1,275,500 4 $2,430,000 6 $3,705,500 T""E SEH "Eﬂ PR OFESS,U"ﬂ'_ S inspection on my first house
75 Lisa Miceli 0 $0 2 $3700,000 2 $3700,000 purchase. He was very thorough and
knowledgeable in various areas, |
76 Dawn McKenna 05 $165,000 5 $3,530,000 55 $3,695,000 was impressed how much he knew
regarding everything from electric,
77 Anthony Zaskowski 3 $1,726,000 5 $1,911,000 8 $3,637,000 water heater & A/C, structure, etc.
Within 24 hours | had a 63 page
78 Leslie Glazier 2 $2,195,000 2 $1,407,500 4 $3,602,500 report, which was well sorted
“hazard, nominal, etc.). The price
79 Rachel Krueger 2 $2,819,000 1 $765,000 3 $3,584,000 ) ( . . ) P
s was very in line with other
80 Kathryn Barry 2 $1,435,000 4 $2,030,000 6 $3,465,000 inspection quote_s we receuveql and
we felt the service was premium.
81 Lance Kirshner 15 $462,500 35 $2,954,750 5 $3,417,250 Highly recommended.”
82 Adam Zenullahi 2 $488,000 7 $2,924,500 9 $3,412,500 Andrew B
83 loannis Floros 15 $640,000 5 $2,754,000 6.5 $3,394,000 BRIAN TOMKO i [
84 Debra Dobbs 2 $1,535,000 1 $1,850,000 3 $3,385,000 Brian@inspectrum.com | Inspectrum.com INSPECTRUM

CTIING

773-929-9889 | 420 W. Huron St., Chicago, IL 60654 e
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Experienced Real Estate Attorneys ‘%";

you and your clients can trust when it's time to 3!
ng{;&ﬂ/&aﬂ <45 th e L%@y Lo ey Sccces s/ n’;:g}kit:’yn\gf

| office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com
LAW GROUP 111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9861 W. 143rd Street, Suite 201 - Orland Park, IL 60462

CHICAGOLAND'S TRUSTED

e, "

3 o 5 :

L Il | R | % BRAT W
¥ L]

| F::T“ Home Inspection
= ~rg I xperts.

27 YEARS OF EXCELLENCE IN SERVIC

KEESHIN

I &
BFECTIOR R e CALLTODAY. (773) 871- 2356
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TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to February 29, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Danelle Antipov 0 $0 1 $3,099,000 1 $3,099,000
102 Samuel Kahn 0.5 $1,315,000 2 $1,780,000 25 $3,095,000
103 Tiffany Vondran 2 $671,000 5 $2,418,000 7 $3,089,000
104 Keith Brand 3 $2,280,000 3 $770,000 6 $3,050,000
105 Ledio Samarxhiu 2 $3,012,000 [¢] $0 2 $3,012,000
106 Ryan Casper 25 $1,816,000 1 $1144,500 35 $2,960,500
107 Leopoldo Gutierrez 2 $436,700 6 $2,515,500 8 $2,952,200
108 Ken Jungwirth 1 $300,500 1 $2,650,000 2 $2,950,500
109 Lucy Antanovich 2 $1,875,000 1 $1,075,000 3 $2,950,000
10 Bleusette Randall 1 $1,255,000 2 $1,641,000 3 $2,896,000
m Michael Olszewski 18 $2,880,100 (] $0 18 $2,880,100
12 John Federici 2 $738,100 2 $2,129,000 4 $2,867,100
13 Thomas Moran 1 $1,430,000 1 $1,430,000 2 $2,860,000
14 Michael Endre 0] $0 1 $2,850,000 1 $2,850,000
15 Salvador Gonzalez 2 $915,000 7 $1,918,500 9 $2,833,500
16 Myroslava Dysko 3 $1,919,000 4 $870,500 7 $2,789,500
17 George Furla 0 $0 1 $2.775,000 1 $2,775,000
18 lan Schwartz 2 $1,581,000 1 $1,175,000 3 $2,756,000
19 Elizabeth Gantz 1 $2,750,000 (] $0 1 $2,750,000
120 Eric Casper 2 $500,000 2 $2,249,000 4 $2,749,000
121 Anthony Disano 14.5 $2,712,975 1 $32,000 15.5 $2,744,975
122 Michael Saladino 4.5 $472,500 5 $2,265,000 9.5 $2,737,500
123 Evan Peng 1 $649,000 3 $2,085,000 4 $2,734,000
124 Cornelis Hoogstraten 0 $0 4 $2,733,500 4 $2,733,500
125 Rafay Qamar 8 $1,982,000 4 $744,500 12 $2,726,500
126 Katherine Karvelas (0] $0 1 $2,700,000 1 $2,700,000
127 Patrick Shino 3 $1,274,500 4 $1,397,000 7 $2,671,500
128 Stephanie Miller 1 $841,500 3 $1,810,000 4 $2,651,500
129 Gregory Desmond 2 $1,027,000 2 $1,607,000 4 $2,634,000
130 Eugene Biondi 0 $0 1 $2,630,000 1 $2,630,000
131 Susie Pearson (0] $0 1 $2,630,000 1 $2,630,000
132 Kathryn Schrage 2 $1,284,900 2 $1,345,000 4 $2,629,900
133 Craig Fallico 5 $2,232,500 1 $395,000 6 $2,627,500
134 Meghan Luffred 0] $0 15 $2,612,500 1.5 $2,612,500

60 - April 2024

# First Name Last Name List # List § Sell # Sell $ Total # Total $
135 Grace Sergio 1 $2,300,000 05 $312,500 15 $2,612,500
136 Meredith Beebe 0.5 $1,610,000 2 $990,000 25 $2,600,000
137 Zev Salomon 0 $0 2 $2,600,000 2 $2,600,000
138 Mark Keppy 1 $2,575,000 0 $0 1 $2,575,000
139 Justin Lucas 0.5 $975,000 2 $1,592,500 25 $2,567,500
140 Staci Slattery 4 $2,532,622 0 $0 4 $2,532,622
141 Greg Whelan 0 $0 6 $2,516,000 6 $2,516,000
142 Sean Glascott 1 $1,900,000 1 $600,000 2 $2,500,000
143 Kevin Hinton 0.5 $145,500 3 $2,353,000 35 $2,498,500
144 Colleen Vihtelic 1 $590,000 1 $1,900,000 2 $2,490,000
145 Joelle Cachey Hayes 15 $2,488,125 0 $0 15 $2,488,125
146 Bari Levine 35 $1,669,375 1 $811,500 45 $2,480,875
147 Tiffeny Meyers 0 $0 85 $2,468,700 85 $2,468,700
148 Bryan Eugenio 1 $205,000 3 $2,241,000 4 $2,446,000
149 Steven Powers 3 $1,360,000 1 $1,060,000 4 $2,420,000
150 Eva Diaz 4 $1,509,000 3 $905,000 7 $2,414,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

WHERE YOU’LL FEEL
THE DIFFERENCE

We'll help you close the deal while keeping your business on
track with our tax and consulting services.

REAL ESTATE

BUSINESS SERVICES

ESTATE PLANNING

ELDER LAW

INCOME TAX
PREPARATION

DYNIA LAW

dynialaw.com < 773-427-1900
al@dynialaw.com

710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068 K
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Physicians' Mortgage Program

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

* No Income History Requirement

¢ Available for New Purchases or Rate and Term Refinance

e 1-2 Unit Homes Allowed

* 100% financing to $1 million with no mortgage insurance

« MD, DO & DDS

* 100% LTV to $1M, 95% LTV to $1.5M and 89.99% to $2M

Call Us Today To Learn More!

Jennifer Brown
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936

1200 E. Warrenville Road
Naperville, IL 60563
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The David Frank Law Group
Real Estate Law + Estate Planning

-

Delivering the best in Our seasoned team of real Available nights
class legal representation estate professions seamlessly and weekends
from contract to closing keeps the deal moving

SCAN ME

The Law Firm that Always Keeps You in the Loop

O g

773.255.6499

425.928.4061

david@frankesq.com

3400 Dundee Rd. e Suite 320
Northbrook ¢ IL 60062

AT

e’

thedavidfranklawgroup.com




TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to February 29, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Katarina Savic 1 $2,400,000 0 $0 1 $2,400,000 185 Naja Morris 35 $1,353,675 2 $780,000 5.5 $2,133,675
152 Stephen Hnatow 0.5 $975,000 1 $1,400,000 1.5 $2,375,000 186 Arianna Esper 2 $1,481,200 1 $642,500 3 $2,123,700
153 Kate Gaffey 0 $0 3 $2,369,000 3 $2,369,000 187 Jon Gerstein 2 $918,750 2 $1,161,000 4 $2,079,750
154 Jeffrey Herbert 0 $0 4 $2,362,500 4 $2,362,500 188 Michael Mcguinness 1 $645,000 5 $1,434,000 6 $2,079,000
155 Michele Gubser 1 $280,000 2 $2,075,500 3 $2,355,500 189 Charese David 1 $441,250 3 $1,635,000 4 $2,076,250
156 Caroline Moellering 2 $483,000 3 $1,867,000 5 $2,350,000 190 Anne Rossley 2 $359,500 2 $1,715,000 4 $2,074,500
157 Mushir Owaynat 1 $1,060,000 2 $1,280,000 3 $2,340,000 191 Beau Shirley 3 $1,265,000 1 $800,000 4 $2,065,000
158 Camille Canales 1 $510,000 4 $1,815,000 5 $2,325,000 192 Lisa Sanders 4 $1,401,500 25 $662,500 6.5 $2,064,000
159 Kimber Galvin 2 $975,250 2 $1,325,000 4 $2,300,250 193 Keith Wilkey 3 $971,500 1 $1,085,000 4 $2,056,500
160 Stephanie Loverde 1 $645,000 4 $1,648,000 5 $2,293,000 194 William Volpe 8.5 $2,054,775 0 $0 8.5 $2,054,775
161 Dennis Huyck 1 $653,000 1 $1,640,000 2 $2,293,000 195 Giovanni Leopaldi 25 $1,297,400 2 $755,000 4.5 $2,052,400
162 Tommy Choi 4 $1,646,750 3 $642,500 7 $2,289,250 196 Megan Wood 2 $881,875 25 $1,166,000 4.5 $2,047,875
163 Steven Kehoe 2 $707,500 2 $1,574,900 4 $2,282,400 197 Jacob Reiner 3 $1,814,500 1 $230,000 4 $2,044,500
164 Barbara O'Connor 1.5 $666,250 35 $1,607,050 5 $2,273,300 198 Sam Jenkins 1 $1,299,000 1 $735,000 2 $2,034,000
165 Marzena Frausto 0 $0 3 $2,259,900 3 $2,259,900 199 Lawrence Dunning 1 $855,000 2 $1,175,000 3 $2,030,000
166 Tiffany Moret 2 $1,410,000 1 $845,000 3 $2,255,000 200 Leila Zammatta 1.5 $2,028,500 0 $0 1.5 $2,028,500
167 Nathan Binkley 1.5 $900,000 3 $1,347,000 4.5 $2,247,000

168 Maribel Selva 1 $670.000 1 $1575.000 5 $2.245,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Marc Kaufman 15 $390.750 1 $1.850,000 25 $2.240750 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

170 Qiankun Chen 2 $809,777 4 $1,420,000 6 $2,229777
171 Daniel Spitz 0.5 $162,500 3 $2,044,900 35 $2,207,400
172 Layching Quek 1 $288,500 2 $1,918,000 3 $2,206,500
[ |
173 Jingen Xu 2 $810,000 2 $1,390,000 4 $2,200,000 N OW ro I I I n g a s p a rt n e r s
174 Tony Mattar 0 $0 2 $2,195,000 2 $2,195,000
175 Jerome Ettinger 3 $2190,000 0 $0 3 $2,190,000 €C o
John shares my vision
176 Philip Barone 0 $0 2 $2175,000 2 $2,175,000
of providing a superior
177 Spencer Hauptman 1 $822,500 1 $1,350,000 2 $2,172,500 y l , ,
178 Lester Lis 2 $2168,670 0 $0 2 $2168,670 2 John f Mike = clos1ng cxperience.
- Ayle'sworth Wasserman
179 Thomas Bezanes 1 $558,000 4 $1,599,000 5 $2,157,000 d— : e L i i
Partner Fared Brifcipdll Mike, Founder of the Firm
180 Bradley Dumes 1 $557,500 1 $1,595,000 2 $2,152,500 i
181 Carol Collins 2 $1,255,000 1 $890,000 3 $2,145,000
182 Lyn Harvie 4 $1174,000 1 $970,000 5 $2,144,000 | h
| I _ [m]=
183 Meg Daday 4 $2,141,000 0 $0 4 $2,141,000 Michael H. Wasserman. P.C '{'E_?
¥ T =
184 Vergis Eiland 4 $2,010,000 1 $125,000 5 $2135,000 Real Estate Law Firm H_ .

mhwasserman.com E'
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EARN UP TO 3”7 IN REFERRAL
FEES THROUGH OUR CLIENT
REFERRAL PROGRAM @)

3821 W MONTROSE AVENUE
CHICAGO, IL 60618

773.610.4551
ARETERENOVATORS.COM

Ths
ARZTS

The Art of Remodeling




TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to February 29, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Mario Barrios 0 $0 4 $2,004,000 4 $2,004,000 235 Scott Berg 6 $1,829,900 0 $0 6 $1,829,900
202 Laura Rios 0 $0 1 $2,000,000 1 $2,000,000 236 Karl Vogel 1 $760,000 1 $1,065,000 2 $1,825,000
203 Yehuda Cohen 0 $0 1 $2,000,000 1 $2,000,000 237 Russell Burton 2 $881,875 25 $943,000 45 $1,824,875
204 Carmen Zhen 2 $985,000 2 $1,010,000 4 $1,995,000 238 Marisol Doblado 0 $0 1 $1,810,000 1 $1,810,000
205 Cedrick Hunter 4 $1,574,000 1 $420,000 5 $1,994,000 239 Chris Gomes 1 $1,810,000 0 $0 1 $1,810,000
206 Richard Aronson 1 $1,975,000 0 $0 1 $1,975,000 240 Sharon Gillman 1 $845,000 1 $965,000 2 $1,810,000
207 Myles O'Brien 0 $0 1 $1,970,000 1 $1,970,000 241 Christopher Lobrillo 8 $1,804,700 0 $0 8 $1,804,700
208 Chloe Ifergan 3 $1,966,000 0 $0 3 $1,966,000 242 Steven Maher 1 $1,798,000 0 $0 1 $1,798,000
209 Juliana Yeager 1 $270,000 3 $1,695,000 4 $1,965,000 243 David Betancourt 0 $0 3 $1,787,500 3 $1,787,500
210 Seth Vamos 1 $1,960,000 0 $0 1 $1,960,000 244 Chikuan Wu 1 $757,500 2 $1,023,750 3 $1,781,250
21 Gregorio Cirone 2 $1,085,000 2 $870,000 4 $1,955,000 245 Andres Olaez 3 $715,000 4 $1,036,000 7 $1,751,000
212 Maribel Marron 4 $1,234,000 2 $715,000 6 $1,949,000 246 Clare Spartz 2 $1,749,000 0 $0 2 $1,749,000
213 Brooke Daitchman 1 $1,057,500 2 $885,000 3 $1,942,500 247 Richard Kasper 1.5 $627,500 2 $1,121,000 35 $1,748,500
214 Eileen Kravitz 1 $640,000 1 $1,300,000 2 $1,940,000 248 Dorie Westmeyer 3 $1,745,000 0 $0 3 $1,745,000
215 Reginald Patterson 4 $785,000 3 $1,155,000 7 $1,940,000 249 Nurettin Dasdelen 25 $1,373,750 1 $370,000 35 $1,743,750
216 Miguel Lopez 0 $0 5 $1,936,500 5 $1,936,500 250 Juan Loza 7 $1,627,000 1 $106,500 8 $1,733,500
217 Sara McCarthy 0 $0 2 $1,935,000 2 $1,935,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
219 Andrew Dorazio 0 $0 3 $1.925.000 3 $1.925.000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

218 Gia Devenyi 0.5 $950,000 2 $980,000 25 $1,930,000

220 Marc Zale 0 $0 3 $1,920,000 3 $1,920,000
221 D Waveland Kendt 25 $1,912,400 0 $0 25 $1,912,400
222 Joe Zimmerman 4 $1,910,000 0 $0 4 $1,910,000

223 Jose Aguilar 2 $674,900 3 $1,233,000 5 $1,907,900 Kee p yo ur
224 Danny Lewis 1 $690,000 2 $1,215,000 3 $1,905,000 C I e ntS p ro pe rt les

225 Holly Connors 0 $0 1 $1,900,000 1 $1,900,000 s a f e a n d

226 Hubert Cioromski o] $0 1 $1,900,000 1 $1,900,000 ° =
227 Wilfredo Aguilar Jr 1 $1,010,000 1 $890,000 2 $1,900,000 B e a u t I f u I ———— =
228 Jennifer Gordon 1 $165750 3 $1725,250 4 $1,891,000 .
Installing Fences for
229 Elizabeth Silvis 1 $484,500 2 $1,406,000 3 $1,890,500 . .
Chicagoland Properties
230 Rafael Murillo 1 $1,390,000 1 $487,500 2 $1,877,500
231 Jennifer Ames 3 $1,210,000 2 $665,000 5 $1,875,000 Learn more about our referral program or
232 Angelo Labriola 1 $935,000 1 $935,000 2 $1,870,000 how you can become a Bespoke Fencing
Partner by giving us a call!
233 Rebecca Sexson 0 $0 3 $1,849,999 3 $1,849,999 Y9 g
234 Nellie Coleman 0.5 $200,000 1 $1,648,000 15 $1,848,000

CALL FOR A QUOTE TODAY. (312) 600.3690 | www.bespokefence.com
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teambutler@neighborhoodloans.com
www.ButlerGrouplLoans.com
NMLS# 223759

2027 N Damen Ave Chicago, IL 60647

WH[] SWHU

LENDER

EMMA
BUTLER
GROUP

——

€

RANJHA

LAW GROUP

We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

>

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @ www.ranjhalaw.com




YEARS OF
THE N2 COMPANY

RYAN LAW GROUP, LTD

2661 North Lincoln Avenue C. 630.330.4017
1st Floor Chicago, Illinois 60614 F. 773.435.6499
E. deanna@dsryanlaw.com .




