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Brian Lykins and his assistant Mary guided me
through the home buying process with respect
and kindness and brought me to the finish line.
As a divorced mom with a son who has autism,

this was my first time buying a home alone. |

was very grateful for both of them!

Your Partner for Heidi | Lexington, KY

HOME TE CHNOLOG Y

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation
WiFi - Custom Surround Sound - Outdoor Audio

We also do commercial!

Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V

VolIP Phones - Digital Signage * Network Consulting - and More!

CALL OR TEXT

‘h 4 6 Solu Hons Call TODAY for a FREE consultation 5 0 2 77 3 4 8 3 4

(859) 788-4600 | 46Solutions.com
FoLLow us ON sociAL MEDIA! (D @D @
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PREFERRED PARTNERS

6 - April 2024

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions

(859) 788-4600
www.46solutions.com/

BUILDER AND
REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME & PROPERTY
INSPECTIONS

Wright Choice

Property Inspection

Nick Wright

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Northpointe Bank
Brian Lykins

(502) 773-4834

Republic Bank -
Patricia Morgeson
(859) 519-3369

Republic Bank -
Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY
Central KY

Real Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY

& VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
Jenny Wright

(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW
Kentucky Abstract
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless

Transaction Coordinating
(502) 445-0200
seamlesstransactionlic.com

community focus.

our partners.
independent ownership.
local leadership.

122 years.

We are committed to community banking...to giving exceptional, personal service and
rewarding team members who go the extra mile, to giving back to those in need and to
growing local economies. We are committed to doing things the Traditional Bank way, as

an independent bank with local decision makers, for generations to come.

Thank you to our partners, customers and communities for the opportunity to be part of

your financial story, both today and for many years to come.

Bli| Traditional Bank

traditionalbank.com/lenders

EQUAL HOUSING Mﬂmher
texoer  FDIC




T R U ST E D »» you ask. we deliver.

TRADES

TRUSTED TRADES are valuable affiliates who know how to serve the needs

of REALTORS®. You may not require their services for every transaction, but

when the need arises, you’re grateful for them. This group of partners is

critical to your business. Most importantly, these Trusted Trades will get the

job done and make you look awesome to your clients!

FINANCIAL SERVICES

Let’s put your plans

thrivent

£ Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
1 Lexington, KY 40503
(859) 553-4663

REAL ESTATE PHOTOGRAPHY

: Gabriel McBride
== 606-510-7628

107 5photography.com

'.,‘\ I }L“H[ IMNE “( I 'lq]{'i‘ Specializing in residential design,

remodeling, and new construction.

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

ROOFING

ESTﬂRﬂTIU
= \ROOEINE oo
 859.494.5546 "

RESIDENTIAL

3500 0F FULL ROOF REPLACEMENT ROOFING COMPANY
when mentioning this ad IN THE BLUEGRASS

INSULATION
THERMOSPRAY~ g —

Commercial & Residential Insulation

® Spray Foam |
¢ Blown-In Cellulose §
® Acoustical Spray-On
* Fireproofing

Serving Lexington &  [SSMgRa=| Thermal, Moisture, &
surrounding areas Vice- Presndeft; | l\/lo'ld R?5|stlant_

<
(859)293-4606 &)
Info@Thermospraylex.com  s-Level concrete Lifting

STAGING

Wq%m% . [q] SET THE STAGE.
it ég ;—71 \ LEXINGTON

© Vacant Home Staging — 1
© Furniture Sales .f

© Short Term Rental Furnlshmg Packages
© Model/Spec Home Staging = *

73 A f’

859-255-2800 « WWW.WESETTHESTAGE.COM . CHAéE.BA-LLIN[;E’R@WESETTHESTAGE.COM

CONCRETE LIFTING

&)
“a
B-Level Concrete Lifting

& 1/2 the cost of replacement!

< /7 Does notdamage surrounding landscape
_aa /mmediately ready for foot traffic.

Repaired in hours while it would require
days to remove and replace

‘)f Eliminates trip hazards

\ 859-474-LIFT BLevelConcreteLifting.com

859-474-5438
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L

Exterior cleaning to make prope

Exterior CIeanlng

MEN IN KIL]

YOUR TOUGH-TO-TACK-E

cleaning team, [0 8

look their best! E 1

Window & Gutter Clecmng:
House & Pressure Woshln

Free estimates 859-972-715

Marketing
Build an Online Presence

That Will Grow Your Business

l\ Advertising - Websites - Content Creation

F OR G E www.forg(cz;nac)u;(:‘:i_r;%gzoup.com

WATERPROOFING
FOUNDATION REPAIR

Basement &
Crawlspace
rc nhace? Waterproofing

859-744-7500)

i BDry
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Wright

BREATHE CLEAN THIS SPRING!

[=] n

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

TEST. MITIGATE. SAVE A LIFE.

Call today and schedule your radon test or mitigation.
(502) 536-7884 | www.breathewrightradon.com

’F

|

=]’

[EASHEN I NEIEDEHING]
EALLAGRA-TE, RESIDENTIAL
COMMERCIAL
. f GENERAL INSPECTION
r A TERMITE
| HOME INSPECTION SEWER
— p RADON TESTING
N i T HENTUCKY:S FROFESSIONAL RADON MITIGATION
/ COIFE!'ﬂgE anyﬂm g INSPECTION SERVICES AIR QUALITY & MOLD
- : s 7 859.388.0530 POOL
in April...no foolin’! B ey
= et Trytrrcardeatil AERIAL DRONE
- - | ||
Choice of Qualified andeommercil iaeds. Wohata AND MORE...
cn“tra:tﬂr :::r::pz;l:;_g team of integrous CHCHOMEINSPECTION.COM
2 Buyer Plan Tiers P epectors- Serving AL ot 859,388.0530
Kentucky.

4 New Buyer Add-Ons LA Fourtney '

i i h Regiomal soles M
HIVE Call Amswerin hyiee ot LET US SERVE YOU

Active “““ﬂr’ m lmur-lneyi@hnmewanam','inc.mm
Veteran Discount (606)315-5144 Q@

And more! COVERAGE BEGINS NOW!
homewarrantyinc.com/register
*hnitial coverage ferm

Review the terms and conditians,
coverage, Nmilations, and exclisions

at homewarrantyine.com/ferms. Home ﬁwa rrant ! @
. =
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Brokers and Agents- We would love to meet with you! Allow us to sponsor
your next oifice meeting, event, or let's just grab a cup of coffee!
Contact cur Business Manager, Anna Caskey, at G06.416.8269 or
anna@chcinsp.com

Mow partnered with

cLear BcrLos=
COMTRACTING

to help your clients get to the closing table, faster!
Get 5 free repair estimates with your home inspection!

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OPERATED

Carpenter Insurance Group, LLC

Churse Carpeirten, Priveipal Agent |
|

ff’ﬁr/ ﬁxﬁ'ﬂ%ﬂf//

We 're vour local insurance pros,
and we're here to help.

0 859.202.3656
@ I:'|'JJ]"I.'n'lu'l."n'T'l'.‘-'."h' :f'fl.'l.'_ﬂ_'f-"u'lf'.{ om

141 Prosperows PL Uit 26
Lexingron, KY 40308

Clhase Carpenter

Chames; Froncipal Agenr

Froudly Protecting: é, Ciser bty

Agenr, Aceond Manager
fu{ A A EL

is where your story begins

s f{:. BOOK NOW
&

R Puige Taylon
f_';r' /f \ Sales Agent

Bojiiesy Cstsseseroo B Sionmmimepnote I omiawitrephotogigmaiLcom
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For Sarah Zabawa, making the switch from a career as an aesthetician to one in the world of real

estate has proven to be beneficial both for herself professionally and her family. The mother of

three credits her supportive husband, Jared, and children for making the move a smooth transition

that has in turn created opportunities for the family to flourish and grow closer together.

Zabawa had worked in aesthetics
for 10 years, as well as running her
own makeup business. During that
time, Sarah and Jared had built
their first house, sold it and bought
another house. Through those
transactions, Zabawa fell in love
with the world of real estate. When
she felt it was time for a change in

her career, the move was appealing.

“My husband was the one who
inspired me to go into real estate,”
Zabawa said. “He felt it was some-
thing I could try and dip my feet into.
Maybe it was something I could do
part-time. So I figured I'd try it.”

Zabawa moved forward with the tran-
sition, earning her license in early
2021 before quickly falling in love
with the industry.

“I really was able to grow right off
the bat in my first year,” Zabawa
said. “I met my cap within seven
months at Keller Williams while still
working full-time as an aesthetician
and being a wife and a mom to my
kids. It was busy but I really feel like
I thrive when I'm busy. My sister has
a saying ‘if you want something done,
give it to a busy person’ and I believe
that fully holds true for me.”

From there, Zabawa moved to The
Brokerage in March of 2022. She
capped in three months and left the
aesthetic field completely. Now going

into her fourth year in real estate, she

couldn’t imagine doing anything else.

But it’s not just the actual business
and industry that has proven to be
rewarding for Zabawa. It is what

the job has provided outside of work
hours that has been of the biggest
benefit to the mother of Ashlynn (13),
Riley (4) and Owen (1).

“The freedom and flexibility to go
to all of my kid’s events is easily the
best part of being a REALTOR®. I was

a single mom for a long time when

it was just Ashlynn and me, I was

working multiple jobs and therefore I
missed out on a lot of things for a long
time. Now I can go to every event,
function and field trip and be involved
- sometimes too involved - with them
growing up. The freedom and flexibil-
ity is great just to be able to have that
family time. My kids and family are
the most important things in my life.”



The Lexington native sees that flexibility

as being a major contributor, along with
the overall enjoyment of the industry, to
her happiness on and off the job. When

she’s not continuing to grow profession-

ally, it’s important for her to set aside

time as a family and for herself.

“We love to hike, take the kids to the

park and go on quick weekend trips

much of it any more but will pick up
a random wedding or give skincare or

makeup lessons on the side.”

While her family drives her,
Zabawa is also motivated by hav-
ing the ability to continue to build

relationships with her clients.

“It’s all about communication and

become repeat clients. So many have
become my friends and some become
like family to me. It’s not just a job to
me when I work with people because
they’re trusting me to guide them

when making one of the biggest deci-

sions of their life.”

‘While assisting her clients with some

of their most important decisions,

OF MY KID’S
EVENTS IS
EASILY THE BEST

as a family,” Zabawa said. “Outside of relationship-building.” Zabawa added. =~ Zabawa can continue to thank her deci-
that, I'm really into health and fitness “I pride myself in building lasting, sion to jump into real estate for a qual- PART OF BEING
but I'm also still very interested in my long-term relationships. I want people ity work-life balance that has benefited o
previous life in aesthetics. I don’t do to call me for anything they need and her and her supportive family. . A REALTOR.




Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!" - Lauren

Statewide Mortgage

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

'FROM HERE.TO THERE . HouseMaster:

Home Inspections. Done Right. Guaranteed.

R

-"--——.—-'

The Premier Movers of the Bluegrass

a neighborly company

e
—

& Fixle Dashboard

Pre and Post Closing Inspections
Annual Inspections

New Construction Inspections

EQUIPPED AND EXPERIENCED, FROM HERE TO THERE W o :
PROVIDES EXQUISITE CARE FOR YOUR ITEMS, HOME, Single-Element Inspections
AND MOST IMPORTANTLY, YOUR FAMILY. Radon Testing

From Here to There is white-glove, with a team composed of current and
ex-college athletes, your items will be moved as fast as safely possible.
Successfully streamlining one of the hardest events in life, move day,

is the most satisfying part of our job. You can trust you are making the right
choice when choosing From Here to There to handle your belongings.

Air Quality & Mold Testing
Irrigation Inspections
Thermal Imaging

* Residential Move + Long-Distance/Interstate Moves e
« Commercial/Office Moves ¢ Transition Moves E. O
« Furniture Delivery « Labor for Hire + Junk Removal/Yard Waste

« Estate Clean Out/Donations « Rearranges * Piano Moving BLUEGRASS |

EEALTONS" —

(859) 893 - 2602 -+ fromheretothereky(@gmail.com ¢ fromheretothereky.com

193 KENTUCKY AVENUE, LEXINGTON, KY 40502

16 - April 2024

NEW 2024: Energy Assessments ~

A Modern Approach

Professional Photog-r‘éfi‘hy__l 4K Videos | Virtual Tours | Floor Plans | Branding

=pui '
|I17D _

Scan to .
follow us on E b Bl o Book Now

(502)-330-4600

bluegrassrealestatemedia.com
Aaron@BluegrassRealEstateMedia.com

Seamless Transoction
Coordinating

Lexingtot
I RadonMitigation

Trarmgeamdendranasrisndic coem
wrarwr spam besstrancactionlbc ram

Lexington Radon was the only company willing to take on our
project. | was in the construction business for many years, so |
typically do everything on my own home and rental property. My
home was so complicated that neither | or any other contractor
would touch it. Jarad looked at it and said he loved a challenge. He

s provided a bid that was reasonable and completed the job quickly.
: J’Egy_',fj‘ If | ever need radon mitigation again Lexington Radon is the only
= = contractor | will use. | recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
Call 859.382.8570 + lexingtonradon.com

Bluegrass Real Producers - 17



y work. No job is too
Viagicians Lexing

Precise Title
Services

Real Estate Title & Escrow Company
Servicing Central Kentucky

104 Boston Square, Georgetown, KY
(502) 603-0164

orders@precisetitle.net

18 - April 2024

CUTCO js FOR CLOSERS:

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

CONNECT
WITH EMMI!
4

$CUTCO

Closing Gifts
Emmi Abel-Rutter, Gift Consultant
513.687.0635
YourSharpestFriend.com
eabelrutter@gmail.com

( 2024 REAL ESTATE SUCCESS SECRETS

Want to Gain a Competitive Advantage?

Video Marketing Set to Play an Essential Role in Elevating Realtors to New Levels of Success!

ASK THE EXPERT

“What can | do to earn more listings and sell
those listings faster?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

-_—ME DI A—/m

IF YOU DO ONE THING FOR
YOUR REAL ESTATE BUSINESS
THIS YEAR, IT SHOULD BE
LEVERAGING VIDED CONTENT.

Don't just focus on your listings, build your
brand, enhance your career across multiple
platforms, and invest in your intellectual
capabilities. Be a real estate agent who
knows how to take advantage of new tools
and techniques. Consider casting a wider
marketing “net” to improve lead generation.
Based on marketing trends, advice from
NAR, and our own data collected in 2023
here are a few tips to help you and your
listings stand out from the crowd.

¢ Online leads are getting more expensive

¢ Social Media is becoming saturated

e YouTube is a largely untapped market
for real estate professionals

www.pending.media

COMIHG BOCH Fioturs Parbect Harme with Posl Mist Lesisgien, KY

e CD D

“Video killed the radio star..” Sorry... | know
now you will have that stuck in your head all
day, but it really is true. Video is also at the
precipice of overtaking MLS and all forms of
static content as the single most effective way
to reach every type of potential real estate
client. From buyers and sellers, first-timers or
families listing an estate, even further reaching
investors out of the area. Video offers an
instant connection to and valuable insights
detailing a property while encouraging
viewers to connect with you, as both a trusted
realtor AND expert.

“Creating video is HARD. | don’t

feel like | know what | am doing.”

Video is hard. Until it isn’t. So what is the
primary difference? Well, you are a real estate
professional. You are GREAT at what you do
obviously or you wouldn’t be reading Real
Producers, BUT are you trained on all of the
latest marketing strategies and media
requirements? Considering there are multiple
changes to each platform daily, it can be hard
just to keep up. Trying to DIY your own video
can leave you tired and frustrated. That is why
our team here at Pending Media has chosen to
invest in a veteran real estate marketing
professional as part of our team. We are here
to help coach you through the entire process.
We do all the hard work and most often our
realtors comment that they actually had fun!

Want a FREE
Consultation?

e B e e G —

Where to start? We recommend that you produce
a longer format video geared toward a channel
like YouTube. Why? By the time this piece is
finished, you have already accomplished the hard
work, ahead of time!

YouTube is the 2nd largest
search engine just below Google!

From the longer format you can easily crop and
craft that video into shorter snippets that are
appropriate for the other social media channels
like Facebook, Instagram and even Tik Tok.

This allows you to repurpose content that saves
you both time and unifies your brand message
across channels. And because video content that
is created for YouTube is housed in a cloud or
web-based service it is the perfect vehicle for
easily serving out content to your lead nurturing
list, clients or contacts via social media platforms,
email or even text.




cover story

Written by Elizabeth McCabe
Photos By Renee Hensley

CARLOS

—LLIOTT

EXCELLING IN SALES AND SERVICE!

Growing up in Chicago, Carlos Elliott
of Tru Life Real Estate recalls his
humble beginnings. “We grew up
poor in a tough city, but | never knew
that. We always had everything that
we needed,” he says. His childhood
made him who he is today.

“It helped me later in life, for sure,” he says with a
heart of gratitude.

Carlos appreciates the sacrifice of his loving single
mother, who went to work faithfully and took care
of her family with excellence. “That made a big
impact on me,” he smiles. “She was always there to
help out. My father was a very good man as well. He

preached education to us.”

Carlos attended college, graduated, and was
instructed to “as successful as possible”. Taking their
advice to heart, Carlos attended Bluegrass Community
and Technical College, before starting his career.

Carlos had one dream in life. “I always wanted to be
a police officer,” he says. He became a corrections
officer in Lexington for 3 years before growing tired
of the third shift. A single father to a young daugh-

ter, it wasn’t conducive for work-life balance.

“After that, I started working in industrial type

jobs,” he comments. He excelled as a distribution

20 - April 2024

manager for a company, where he worked for 15
years with 9 years in management. It gave him a
solid financial footing, enabling him to purchase his
first house at the young age of 21 and opening his
mind to further career possibilities. “I became very

intrigued with real estate,” he says.

Real estate was also on his mind during college and
Carlos earned his minor in Real Estate, along with

his Business Management degree.

Rise in Real Estate

“In 2018, a friend of mine, a retired REALTOR®
gave me a push, asking me to think about real estate
as a career,” he says. “I started studying for my real
estate test again.” Seeing promise and potential in
this career field, Carlos went on to earn his real

estate license in July 2019.

“I started with Keller Williams part-time,” he
shares. “I still had a full-time job with over 50
employees as distribution manager.” In 2020, the
pandemic left everything in uncertainty, which was

the perfect time to pivot to the next chapter in life.

“I got a lot of referrals from friends and people I
went to church with,” says Carlos. “I had a great
year in real estate.” In March 2021, Carlos decided
to go full-time into real estate. “It was tough, but
Ileaped out in faith.” He left his “good paying job”

and benefits to emerge on the real estate scene.

“The rest is history,” he smiles.

We grew up

poor in a tough

city, but | never

knew that. We

always had

everything that

we needed.




That doesn’t mean the road was easy. After
exhausting his connections, he questioned
where to get his business from after the first
2 successful years of business. Carlos com-
ments, “After you go through your contacts,
friends and family, and associates, I wasn’t
sure what to do.” That was his biggest
challenge in 2021.

“I started doing real estate coaching,”
he points out. “I got ideas from that
and started learning more and
more about the business.”
Learning as he went,

he was able to relax.

Instead of just one way

of getting leads, Carlos

found seven innovative

ways, including social

media advertising, Google
advertising, paid leads, and

business cards. It paid off.

Life Lessons Through Real Estate
Real estate has helped Carlos in
work and in life. “I learned to mar-
ket myself a little better,” he admits.
“I reach out to people.” He has
learned to expand his social circle,
connect with those he comes into
contact with, and market himself
naturally as a REALTOR®.

Now he has repeat business through
his satisfied clients. People calling him
and trusting him with their family and
friends means the world to this Top
Producer. “They trusted me and know
I did a good job,” he says. Making a dif-
ference is what it’s all about to Carlos.

Happily Married
‘When not working, Carlos enjoys quality
time with his wife. “Having a good mar-
riage is number one,” he comments. “My
wife Rosa is my biggest cheerleader,
and I wouldn’t be here without her.
She makes sure that our children are
properly raised and have the proper
upbringing. She makes sure that

they are taken care of.”

22 - April 2024

Carlos and Rosa have been married for
13 years now. They are blessed with
three daughters, Kaytlyn (25), Adeline
(12) and Carlie (8). It’s all about family
time to Carlos, a loving husband and a
dedicated Dad.

“I probably don’t spend enough time

with my friends,” he candidly comments.
However, he does spend time reaching out
and making the community a better place,

especially with the bus ministry at church

that he and Rosa do together.

“We pick up kids from all parts of

Lexington, which we have been doing col-
lectively for 16 years,” he says. Known as
the “bus grandparents,” kids have had kids

and now they ride the bus to church.

“We aim for consistency in the kids’ lives.

We are here for them and it’s a big part
of their lives. We visit with the kids on
Saturdays and bring them to church on
Sundays. We also touch base with the
kids throughout the week.” With one

child, whom Carlos and Rosa had known

since he was 5, they were touched to
take him to the training center for the
AirForce. Seeing that moment together

was nothing short of priceless.

(1

Sports and More

To relax, Carlos loves sports. “I'm a
big-time sports fan for Chicago sports,”
he smiles. “Iloved the Chicago Bears
and the Chicago Cubs.” He also loves
the UK Wildcats. His love for sports
dates back to his childhood days, when
he played backyard basketball, baseball,
and football. He still watches sports
today, which is a great way to relax and

unwind from real estate.

“I still have that competitive spirit
within me,” he shares. That fuels
his desire for real estate and moving
deals to the closing table.

Looking Forward

Looking forward, Carlos wants to
continue to grow in real estate. “One
day I want to form a team and help
the newer agents who come in. I
want to show them how to be prop-
erly trained in real estate. That’s one

of my goals for sure.”

Carlos is a game changer in the world
of real estate. He loves his clients and
is eager to help them in any way that
he can. An expert problem solver,
master negotiator, and skilled com-
municator, he has helped countless

clients and many more to come.
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WRIGHT CHOIECE

PROPERTY INSPECTION

MAKE THE WRIGHT CHOICE
AND CALL US FOR ALL OF
YOUR INSPECTION NEEDS!

(502) 822-6484

WWW.YOURWRIGHTCHOQICE.COM

OF TITLE.

EXPERIENCE
THE LAND GROUP
DIFFERENCE.

WWW.LANDGROUPTITLE.COM

to Your Home! Suzmmi

Bluegrass Builders & Remodel offers a full range of services to assist in making your
house the perfect home. Whether starting from scratch with a new construction or
sprucing up your existing space with an interior remodel or home addition,

Bluegrass Builders & Remodel has you

LAUREN GEIGER
BLUEGRASS 502-338-5235 -

BUILDERS + REMODEL Lauren@bluegrassbuildersandremodel.com
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affiliate spotlight

leave a lasting impression with your sharpest friend

Want to be remembered long after a real estate closing? Consider giving clients

a gift that will last for years to come. Emmi Abel-Rutter, a sales representative

with Cutco Closing Gifts, offers closing gifts that are a cut above the rest.

“We recommend that REALTORS have a grab-
and-go gift system in place that saves them time, in
addition to engaging and appreciating their clients,”
says Emmi. Instead of giving a consumable gift -
such as a bottle of wine or a gift card — why not give
them a gift they can cherish for years to come? “Get
a gift system in place that moves the needle in your

client retention and referral generation.”

A household name in cutlery, Cutco has been in
existence since 1949 with over 16 mil-

lion customers. With exceptional
craftsmanship, these knives

were built to last.

Have you ever had

a knife with a

broken tip or a

melted handle?

Cutco is proud to

have a Forever

Guarantee,

which includes

free sharpen-

ing services and

replacements for any

damaged products.

Emmi has personally

sharpened thousands of

her clients’ knives in the past

decade, all offered as a free service.

She even hosts private Sharpening & Sales
Events for clients to bring their products in to be

sharpened and take advantage of event specials.

“In the last decade, I've seen anything from a
$1,600 set burned in a house fire to a knife tip

breaking off from being dropped on a tile floor,
all replaced for free because of the Forever

Guarantee,” she says.

She believes in the product and has even visited
their factory in Olean, New York three times. I get
asked all the time why I'm still selling knives, and
why I don’t sell something with higher commis-
sions...that’s why. The people, the product, and

the service is a unique experience.”

Leave An Impression
The average American
uses a knife 200+ times
per year, regardless
of whether they
describe them-
selves as someone
who “cooks.” They
brand the knives
with the agents’
logo, tagline, and
name, which helps
keep them top of
mind for years to
come. As Emmi says,
“for someone who
cooks often, that can
generate over 300 touches
every single year. Our agents
are paying for advertising ONCE that

lasts for the lifetime of their client. That’s wild.”

In addition to staying top of mind, branded gifts are

100% tax deductible as advertising for real estate

agents, as opposed to the $25 Gift Deduction on
non-branded items allowed by the IRS.
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What Cutco products does Emmi
recommend? The Santoku Shear
Utility Set is a very popular product,
says Emmi. Those who are look-

ing in the $100-150 price point can
choose a one-piece set, such as the
Santoku-Style Trimmer or 5” Santoku
Chef Knife. Emmi reassures clients,
“We’ve picked out the six most pop-
ular Cutco knives, that have space

for your branding, and are used the
MOST by the average person, and
those are what the majority of our 1-2
Piece Gift Sets consist of. You can’t go
wrong with anything.”

Improve Client Retention and
Generate Referrals through

Cutco Closing Gifts.

The results speak for themselves.
Emmi says, “A client gave an
engraved knife to a seller who moved
to California. Seven years later her
job moved her back, and she called
the same agent to buy a home. The
agent asked her client how she
remembered her name, since her
marketing admittedly hadn’t been
awesome, and she said, ‘You’ve been
in my kitchen with me every day for
the past 7 years.” Commission from
retaining that ONE client, paid for 3

years worth of her closing gifts.”

“The kitchen is the most
used room in the home, and
knives are used every day,”
she says. “What gift is
going to be brought out
and actively used at
Summer Barbecues,
Thanksgiving Dinner,

and Taco Tuesday?”

Emmi recalls one
REALTOR’s client
who reached out to
her, “She had received
the gift from her
REALTOR 2 years
prior and called me
about Christmas gifts
for her kids. Cutco
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is now her go-to gift for Christmas,

Weddings, and Showers,” says Emmi.

Cutco Knives also stand the test

of time while business and post-
cards cards often do not. “One of my
REALTOR’s client’s friends asked
for a REALTOR referral, and the
client sent her friend a picture of the
knife branded with the REALTOR’s
name and number,” she laughs. “Your
business card is going to get lost, but

your knife is always in the kitchen.”

Affordable Options

Real estate agents will find Cutco
products affordable, especially since
this isn’t a new expense for most agents.
Instead, they’re reallocating money

already being spent on consumable

items and “swag” to high quality gifts

that get a better long-term return.

Most agents stock up with a 6 or 12
month supply of gifts that fit their
budget and their business, making their
gifting a decision that they only have

to make once or twice a year, versus
before each individual transaction. They
can split the cost into 6 or 12 payments,
interest free, so they have all their gifts
on hand and ready, but they don’t have
to pay for them all upfront.

Let’s Connect!

Emmi has created a “Gift Script” to
make giving your Closing Gift more
impactful and less awkward — whether
you gift with her or not, email or text
Emmi at Emmi@
YourSharpestFriend.com,
513.687.0635 with the words,

“Gift Script” to get a copy!

To save Emmi’s contact
information, set up a
meeting, view gift options,

or connect with her local
referral partners, go to
www.YourSharpestFriend.com.

Emmi concludes, “Woah!
You’re still here?! Amazing. As
a “thank you!” For taking the
time to read this article, reach

out this month and mention
you read this article, and I'll
buy you an extra closing gift
with your order!”
| get asked all the time
why I’'m still selling knives, and
why | don’t sell something with
higher commissions...that’s why.
The people, the product, and the
service is a unique experience.

2
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@ Mechanical

RESIDENTIAL & COMMERCIAL
o HVAC - PLUMBING - BOILERS

CONTACT US:

_ ( 859-340-4509
ART HUBBARD, phubbardmechanical.com

OWMNER

Plumbing

Boilers

Proudly bringing Pride, Honesty, & Integrity to All
our Customers

We make loans easier.
More loan options means more opportunities for your clients.

Portfolio Lending Products Remodel & Construction Loans

Physician, Dental & Pharmacist Specialty Loans Home Equity Lines & Home Equity Loans
Jumbo Loans Lot & Land Loans

Conventional Loans — Fannie Mae/Freddie Mac

Government Loans - FHA/VA/USDA/
Kentucky Housing

CRA/LMI Lending Products

Adjustable Rate Products

Bridge Loans

C&l Lending

Commercial Real Estate Lending

Centralized loan operations and serving teams
Medical Specialty loans located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

REPUBLIC REBECCA PATRICIA
BANK ELLIOTT MORGESON
Mort\gg:gee F;raeitseij le\/r\:\E ;ager '%i?:j::‘: E;/rzi?nzrg;i:,

|t’sjust easier here. NMLS ID #827418

859-519-3369

NMLS ID #3379
502-542-9425

RepublicBank.com  Member FDIC

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
Company Loan Originator ID #402606.

EQUALHOUSING
LENDER



YEARS OF
THE N2 COMPANY

WE'LL SET THE STAGE. PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.

() BLUEMON

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483




