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TOP PRODUCER: Rita Garner

RISING STAR: Gabrielle Campbell

CELEBRATING LEADERS: Sherry Traynum

PREFERRED PARTNER: Evergreen 

Custom Construction

TIPS OF THE TRADE: Rupesh Patel

CLIFFS REALTY

JUSTIN
COLEMAN

Private 
Event Invite! 
See Page 52
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(864) 844-4833
UseEvergreen.com

Custom Homes and Renovations

Conception | Design | Completion

Call Today 
So You Can Enjoy Your 
Picture-Perfect Home

You Are the

KEY TO THE

HOME OF YOUR DREAMS
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A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

Call to Inquire About Our
Realtor Referral Program

(864) 327-8333
buckleybrotherscleaningservices.com

No other cleaning company
cleans quite like us.
Don't believe us?

Scan to see for yourself!

Buckley Brothers provides exterior
cleaning services that will revitalize your
listing's appearance and bring it to life.

The Buckley
Brother

Experience

House Washing  //  Low-Pressure Roof Cleaning  //  Gutter Cleaning
Concrete Cleaning  //  Red Mud Removal 

Having Your
House Cleaned

Can Boost
Your Curb

Appeal by 11% 
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Townhomes and Single-Family Homes
Starting in the $400ks
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The Art of 
Making a Home

Home  Decor  Store   |   Ful l  Service  Interior  Design

Furniture
Bedding

Rugs
Decor

and More!

 864.719.2001
macandmorgan.com

1448 Blue Ridge Blvd, Seneca

Discover Your Perfect 
Interior Design Solutions

Because we expect the relationships we pursue to extend over many years,
we’re singularly committed to adding significant value to every handshake,

every meeting and every client’s goals and aspirations.

GREENVILLE OFFICE
�����������������������������
���	��������������������������������

ANDERSON OFFICE
������� ��������������	�����	���������������������������

Your Local 
Home Lending Expert

Let's discuss how we can partner 
with you today on your 

home buying needs!

Nate Gafken
Loan Advisor

864.905.1282
nate@thegafkengroup.com
NMLS# 253235

Jay Lumpkins
Loan Advisor

864.436.1583
jay@jaylumpkins.com
NMLS# 1157957

Stephanie Summer, 
Production Partner

864.915.5825
ssummer@lendfirstmtg.com
NMLS# 1548967
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If you are interested in contributing or nominating REALTORS® for certain stories, 
please email robert.smith@realproducersmag.com

DISCLAIMER:  Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Upstate Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

LendFirst Mortgage
(864) 905-1282
thegafkengroup.com

Stephan Schnaiter- 
Hanover Mortgage
(864) 631-9140
hanovermortgageco.com/
employees/stephan-schnaiter

MORTGAGE LENDER

Best Life Mortgage
(864) 800-9251
bestlifemortgageadvisor.com

MOVING SERVICES

Swamp Rabbit Moving
(864) 643-2213
www.swamprabbitmoving.com

PEST CONTROL

Pest Guard Solutions
(864) 616-6308
pestguardsolutions.com

PHOTOGRAPHY

Carolina House Shots
(864) 412-0902
carolinahouseshots.com

PHOTOGRAPHY- REAL ESTATE

True North Productions
(803) 427-0150
truenorthprod.com

PRESSURE  

WASHING SERVICES

Buckley Brothers Cleaning 
Services, LLC
(864) 327-8333
buckleybrothers 
cleaningservices.com

RESTORATION & RADON

Greenville Radon Specialist
(864) 416-1721
hiregrs.com

RESTORATION - WATER, 

FIRE & MOLD

Steamatic Of Greater Greenville
(864) 962-5410
steamaticsc.com

ROOFING

Carolina Roof Rescue
(864) 900-5999
carolinaroofrescue.com

Dolly’s Roofing, Inc
(864) 882-1555
dollysroofing.com

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

STAGING

Cozy Q Home
(864) 918-9817
cozyqhome.com

STRUCTURAL REPAIR

Upstate Structural Repair
(864) 990-6398
upstatestructural 
repair.com

SUPERMARKET / 

GROCERY / DELI

Ingles
(828) 681-5173
www.ingles-markets.com

WINDOW TREATMENTS

Southern Traditions 
Window Fashions
(864) 286-0044
shutters4u.com

ATTORNEY - REAL ESTATE

Breaux and Callahan 
Law Firm P.A.
(864) 520-1687
breauxcallahan.com

Guest & Brady 
Attorney at Law
(864) 233-7200
guestbrady.com

Holliday Ingram LLC
(864) 232-3541
hollidayingram.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

BUILDER

Evergreen  
Custom Construction
(864) 844-4833
useevergreen.com

CAR DEALERSHIP

Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

CPA SERVICES

P Graydon CPA, LLC
(864) 232-1545
pgraydoncpa.com

CUSTOM HOME BUILDERS

Central Signature 
Homes, LLC
(864) 882-1194
centralcontracting.com

CUSTOM HOMES

Rembrey Construction
(864) 444-3332
rembrey.com

FINANCIAL MANAGEMENT

Wagner Wealth Management
(864) 236-4706
wagnerwealth 
management.com

FURNITURE/

INTERIOR DESIGN

Mac and Morgan Home
(678) 879-7250
macandmorgan.com

HOME INSPECTION

Advantage  
Inspection Upstate
(864) 298-0405
advantagegreenville.com

Pillar to Post The Gold Team
(864) 235-5777
thegoldteam.pillartopost.com

Pro-Tech Inspections
(864) 386-3810
pro-techinspections.com 

HOME REPAIR

Owner’s Choice Construction
(864) 252-4999
ownerschoice 
construction.com

INSURANCE

FCI Agency
(864) 334-1200
fcisc.com

OneGroup
Sharon DuBois
(954) 540-7697

INSURANCE AGENCY

Clemson Insurance
(864) 639-2822
clemsoninsurance.com

INSURANCE AGENT

Ed Patterson - State 
Farm Agent
(864) 322-0031
www.edpatterson.net

INTERIOR DESIGN, 

FURNITURE, ACCESSORIES

Villa Verona Design
(412) 418-3555
villaveronadesign.com

LAND DEVELOPMENT

Pinestone Realty, LLC
(864) 867-1389
pinestonebuilders.com

LAWYER

Sallé Law Firm
(864) 234-2901
sallegalloway.com

MORTGAGE

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Eugenia Bentley 
Mortgage Team
(864) 449-5845
uhm.com/ebentley

Jay Mcdonald- Prime Lending
(864) 915-3031
lo.primelending.com/
jmcdonald
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Scan to

View Our

Portfolio

L�'s Bu�d Y�r Dre� H�e Tog�h


Your Trusted Source for
Quality Custom Homes

Since 1971.

-Custom Builds-
-Remodels-

864-882-1194
centralcontracting.com

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

U P S TAT E
M E E T  T H E

Beth McCabe 
Writer

Heather Spruill 
Writer

Jo Walter  
Photographer  

jo@carolinahouseshots.com

Andrea Hoffman 
Ad Strategist  
sc.ads@n2co.com

Robert Smith  
Owner & Publisher  

robert.smith@realproducersmag.com

Amber Smith 
Client Concierge/ Admin
sc.ads@n2co.com  |  919-391-5894

Sierra Nelson  
Co- Owner & Publisher 

sierra.nelson@n2co.com

Amy Porter  
Director of Content/Relations  

amy.porter@n2co.com
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LUXURY CUSTOM HOMES

Rembrey works hand-in-hand with each owner to develop a comprehensive 
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury 

custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates • Cliffs Communities

Cobblestone • Montebello

We don’t just offer dreams. We promise them.

Scan to Find 
Out Why We 
are the Experts 
in Upstate 
Custom Homes

Connect With Us

864.444.3332  |  rick@rembrey.com

Don't Delay Your Closing

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

RESTORATION & CLEANING SERVICES

RADON TESTING &
MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

Scan for
Priority
Scheduling

Your Reliable Restoration
& Radon Solution

WE MAKE
IT Safe

YOU MAKE
IT THEIR

Home
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Dear Upstate Real Producers,

Welcome to the vibrant September edition of our esteemed 
Upstate Real Producers Magazine! As the leaves begin to 
change and a new season approaches, we are delighted to 
showcase the exceptional Realtors who continue to shape 
the real estate landscape. This issue is dedicated to cele-
brating their remarkable achievements, sharing valuable 
insights, and recognizing the leaders who inspire us all.

Our Cover Feature Realtor for this month is none other than 
Justin Coleman, an extraordinary individual whose dedica-
tion and innovation have left an indelible mark on the indus-
try. In this exclusive interview, Justin Coleman shares his 
journey, secrets to success, and the vision that drives their 
accomplishments. Get ready to be inspired as we delve into 
the life and achievements of this exceptional Realtor.

We proudly present the Top Producer, a distinguished Realtor 
who consistently goes above and beyond to deliver exceptional 
results. Their unwavering commitment to their clients and 
their ability to navigate the ever-changing real estate market 
have set them apart as a leader in the industry. We invite you 
to delve into their story and learn from their experiences, 
as they share their winning strategies and insights that have 
contributed to their well-deserved success.

In the Rising Stars section, we shine a spotlight on the 
up-and-coming Realtor who is making their mark in the 
industry. This ambitious individual has displayed remark-
able potential and is poised to become the future trailblazer 
of real estate. Their story is sure to inspire and motivate, 
as they share their unique perspectives and the innovative 
approaches they bring to the table.

This month, we take a moment to highlight one of the 
Celebrated Leaders—an extraordinary Realtor who has not 
only achieved remarkable success but has also made signif-
icant contributions to their communities. They are an agent 
of positive change, leading by example and creating lasting 
impacts beyond the realm of real estate. Join us in recog-
nizing their outstanding leadership and the legacy they are 
building for future generations.

In our Tips of the Trade section, we bring you valuable 
insights and practical advice from a seasoned professional 
who has honed their craft over the years. From marketing 
strategies to negotiation techniques and effective client 
communication, this expert share their wisdom to help you 
elevate your real estate game. No matter your level of expe-
rience, you’ll find something valuable to enhance your skills 
and achieve greater success.

Finally, we express our gratitude to our Preferred Partners—
the businesses and organizations that collaborate with 
REALTOR’S® to deliver exceptional services and support. In 
our Preferred Partner Spotlights, we showcase the valuable 
resources and expertise they bring to the table, contribut-
ing to seamless transactions and an enhanced client expe-
rience. These partnerships are integral to the success of 
REALTOR’S® and the industry as a whole.

As we embark on the September edition of our Upstate Real 
Producers Magazine, we hope that the stories, strategies, 
and successes shared within these pages ignite your passion 
for the industry and provide you with the tools you need 
to thrive. It is our commitment to continue showcasing the 
outstanding REALTOR’S® who drive progress and shape the 
future of real estate.

As always, we extend our gratitude to our dedicated readers 
and industry partners for their unwavering support. It is 
through your enthusiasm and commitment that we continue 
to bring you the finest content that celebrates the achieve-
ments and aspirations of the remarkable real estate profes-
sionals who shape our communities.

Wishing you a month filled with inspiration, growth, and 
unparalleled success in your real estate endeavors!

Warm regards,
ROBERT SMITH
Publisher,  
Upstate Real Producers Magazine
843-560-6278

Robert.smith@n2co.com

C E L E B R A T I N G  T H E  R E A LT O R  C O M M U N I T Y

September
publishers note

Shannon@CozyQHome.com  |  cozyqhome.com

M��� B���. H����� O�����. F����� S����.

Take Your Listings 
to the Next Level

CALL or TEXT 864.918.9817

W h y C o z y Q H o m e ?
Staging highlights attributes of the 

home while also bringing 
a sense of comfort

Shannon Morella Quattlebaum

Call For A Quick Response! (864) 214-0686 | upstatestructuralrepair.com | Insured, licensed, and bonded

Structural Repair and Foundation SpecialistStructural Repair and Foundation Specialist
We service Greenville and Spartanburg, SC and more.

• Quick response to ensure inspections take place 

within due diligence time frames

• Able to appropriately represent buyers and sellers

• Escrowed repairs so that closings can take place on time

• Home inspection reviews for free if needed

• Pre-drywall inspections for homes being built

Providing a free home inspection
review for any foundation

Have More Questions?
Reach out to reviewmyhomeinspection@gmail.com

All our repairs come with a no-nonsense
warranty that transfers to whoever
owns the house.

PROVIDING A SOLID 
FOUNDATION

TO YOUR SALES

Rely on Upstate Structural
Repair for Quality Repairs

Would you like to be featured in Upstate Real Producers? Please reach out 
to us at Robert.Smith@n2co.com
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From Contact to Close, 
Toates Law Firm is a Game-Changer for Your Business

Annah Toates, ATTORNEY/OWNER
atoates@toateslawfirm.com
864.549.3310 | TOATESLAWFIRM.COM
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601

Invested in the Welfare
of our Community

Notably DIFFERENT
Efficient, Streamlined,

Enjoyable Closings
Efficient, Streamlined,

Enjoyable Closings

We 
offer free 
quality roof 
inspections 
with quick turn 
arounds to help you 
close faster!

Carolina Roof Rescue is Upstate South 
Carolina’s Most Trusted Roofer

CarolinaRoofRescue.com

�������������
����������

Scan to Partner
With Someone
Big Enough to
Serve You, Small
Enough to Care

ROOFING BUILT TO MAKE 
YOUR CLIENTS STOP 

AND STARE

864.900.5999 
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PINE TO PALM REALTY GROUP

Sherry celebrating leaders

Written By: Heather Spruill  |  Photos By Jo Walter, Carolina House Shots

AN ADVOCATOR AND REALTOR® 
OF HER COMMUNITY 

Sherry Traynum feels blessed 
to have been born and raised in 
Anderson County, which she con-
siders the most incredible place in 
South Carolina. Her love and dedi-
cation to her hometown and willing-
ness to play a part in its development 
make her an ideal representative 
and REALTOR® to do business with. 
Sherry is happy to show newcomers 
the many reasons why they should 
call the Upstate home.

WHERE THERE’S A WILL, THERE’S 
A WAY - G. HERBERT 

It is safe to assume that Sherry was 
destined to be a driving force in the 
real estate industry. She began her 
career at age 20, working in the man-
ufactured housing industry, which 
later led to her work in land develop-
ment. An opportunity to work in the 
mortgage business presented itself, 
and she developed skills and experi-
ence as a licensed insurance profes-
sional and mortgage loan originator.

Sherry states, “I felt like I was doing 
the job of a lender and agent, and 
finally decided that I might as well 
become a licensed REALTOR®.”

In 2005, Sherry saw the perfect 
window of opportunity to earn her 
credentials as a Realtor when her 
then Insurance Employer under-
went acquisition. “God’s timing is 
always perfect”. She began her career 
when she joined real estate broker 
Dave Chamblee at Anderson Area 
Properties that same year. The com-
pany provided excellent training and 
a supportive team that helped Sherry 
to develop her skills and knowledge in 

the field. After four years, she devel-
oped her team of three spectacular 
female agents.

In 2008, Sherry knew she needed 
to become very familiar with the 
foreclosure market as the real estate 
industry took a nosedive. As many 
REALTORS® bowed out of the field, 
she decided to join Aggressive Realty 
with her longtime friend, Cas Smith, 
a move that was most certainly her 

saving grace. She took on the role 
of building, managing, and nurtur-
ing both the retail and foreclosure 
divisions, making her a well-rounded 
agent in an unstable market.

Deciding to take her career to the 
next level, Sherry bought shares of 
Aggressive Realty in 2012 and became 
a partner. In 2022, her partnership 
ended, and she then rebranded her 
company to Pine to Palm Realty 

T R AY N U M
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love to become a certified real estate 
instructor, grooming and guiding 
many up-and-coming realty experts 
to put forth their best efforts when 
handling their clientele.

Not only does Sherry make time to 
educate her peers, but she is also 
dedicated to serving her community. 
She and her family attend Second 
Chance Church, where she volunteers 
in the nursery, allowing other mem-
bers to enjoy the service. She is also 
a greeter, welcoming new or current 
members from all walks of life into 
the church’s doors. Sherry stands 
firm behind worthwhile organiza-
tions such as Pendleton Booster Club, 
Camp Proverbs/Proverbs Mentoring, 
Meals on Wheels, Tara’s Tribe, and 
United Way. She supports them 
through her time, resources, and 
sometimes both. After the destruc-
tion and devastation of the Seneca 
tornado, her passion for the hopeless 
and helpless rose to new heights. She 
became hyper-focused on organizing 
volunteer dollars and manpower for 
construction projects to benefit the 
homeless, elderly, disabled, or those 
just down on their luck.

Sherry states, “Preservation for 
homeowners is key in prevent-
ing homelessness and poverty. 
United Way is doing a great job of 

putting volunteers where needed, 
and I am thankful to be build-
ing a beautiful relationship with 
this amazing organization.”

As much as Sherry enjoys serving 
the community and developing her 
career, nothing gives her more life 
than her family. She and her husband, 
Josh, have been married for 22 years 
and have been blessed to have three 
amazing children and a lovely adopted 
niece. Sherry swells with pride to see 
her family growing and thriving and 
is enthusiastic about her soon-to-be 

new title, Granny! Sunday afternoons 
following church is her favorite part 
of the week as her family comes 
together at her home to spend quality 
time around the dinner table.

Even with all her endeavors and 
passions, Sherry’s motive as a 
REALTOR® is the driving force 
behind her “why.” She is not moti-
vated by the number of transactions 
she clears but rather by serving those 
who need her services. Ultimately, 
she prays that her many clients feel 
God’s love through her work.

Group LLC, where she is the broker-
in-charge and is accompanied by a 
proficient team.

Sherry states, “I am honored and 
blessed every day to work alongside 
the most incredible human beings, 
agents, and friends that make up the 
agency of P2P Realty. We are a family 
that consists of myself and twelve 
incredible professionals in the trade. 
Nearly half of the agency have been 
working together for more than 20 
years, and I can’t begin to describe the 
bond we have inside those doors. I am 
nothing without my team.”

BE THE BLESSING THAT  
OTHERS NEED 

As a leader of her team and commu-
nity, Sherry’s priority is to grow and 
stabilize her neck of the woods.

Sherry states, “I can’t expect my com-
munity to give to me if I am not giving 
to my community. Homeownership is a 
privilege that all should have the oppor-
tunity to achieve, and it is my job to help 
those who want it along the way.”

First-time homebuyers will always 
be protected and advocated for under 
Sherry’s watch. Seeing their adoring 
and hopeful faces when they enter 
their dream home is fulfilling. While 
those moments are forever sketched 
in her memories, she finds it most 
rewarding when her clients, who have 
successfully closed their contract, 
leave with valuable knowledge and 
insight she has instilled regarding the 
home selling process.

Though she has no plans of throwing 
in the towel as REALTOR® anytime 
soon, Sherry has always tried to cul-
tivate others into successful agents in 
the industry. In the future, she would 

Would you like to be featured in Upstate Real Producers? Please reach out to us 
at Robert.Smith@n2co.com

I can’t expect my 
community to give to 
me if I am not giving 
to my community.
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Stephan Schnaiter, Loan O�cer
NMLS: #251871
O: 864.516.1388
C: 864.631.9140
sschnaiter@hanovermtg.com
hanovermortgageco.com
2502-A Wade Hampton Blvd
Greenville, SC 29615

Looking for a New Mortgage Partner?
With his hands-on approach, Stephan Schnaiter at Hanover Mortgage 

will become a true friend, here to support your clients from 
pre-qualification to closing and for years to come. 

CONNECT TODAY TO HAVE THE RIGHT PARTNER WORKING FOR YOU!

HANOVER
mortgage co.

Comprehensive
Roofing Services

SERVING SC SINCE 1935
FAMILY OWNED & OPERATED

FOR FOUR GENERATIONS
FULLY, LICENSED, BONDED

AND INSURED
LICENSED GENERAL CONTRACTOR
EXTENSIVE EXPERIENCE WITH HAIL

AND WIND DAMAGE CLAIMS

CALL TODAY TO REQUEST A QUOTE
(864) 269-1232 • gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611

RESIDENTIAL
COMMERCIAL
STORM DAMAGE
ROOF REPAIR
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Leader and Lover Of Her Community 

Rita Garner is devoted to her hometown of 
Anderson, SC. More than that, she is passionate 
about helping newcomers to the area see that this is 
the location to call home. With more than 25 years 
of experience and knowledge, calling on Rita and 
her team would be the right decision when navigat-
ing this ever-changing real estate industry.

The Perfect Timing 

Rita knew she wanted to dive into the real estate 
industry but decided that being a full-time mother 
was most important. She raised four beautiful 
children, and when the oldest siblings reached high 
school, Rita knew it was the best time to jump-start 
her career.

In 1999, Rita earned her license and started her career 
working for Anderson Area Properties. At that time, 
they were the largest independently owned company 
in the city. Its leadership poured knowledge and 

K e l l e r  W i l l i a m s 
W e s t e r n  U p s t a t e
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Written By: Heather Spruill  |  Photos By Jo Walter, Carolina House Shots

understanding of the industry into its agents, includ-
ing Rita. She progressed in her skills in the field, 
developed strong relationships with her clients, and 
worked well with her amazing fellow REALTORS®.

Rita states, “When I first got my license, I was 
overwhelmed at what I did not learn in Real Estate 
School. I was fortunate enough to be surrounded 
by agents, brokers, and owners who would take 
the time to educate me. I forged a lot of friendships 
with fellow agents.

However, from 2007-2008, the industry was 
dwindling amid the market crash, and Rita decided 
to take a short break from real estate. Like many 
other agents, she wondered what her next steps 
would be. She took on a management job that con-
veniently worked for her and her children during 
those times. However, she knew she would one 
day return to pursue her passion for helping others 
achieve their goals and dreams.

As time passed, she met her soulmate, Joe, and in 
2011 they married. Her husband encouraged her 
to follow her passion and return to real estate. She 
returned to work full-time at Agent Owned Realty, 
now EXP Realty. Business began to pick up for her, 
and they knew they had made the right decision. In 
2015 Joe obtained his real estate license. In 2016, the 
couple moved to Keller Williams Western Upstate, 

RITAGARNER
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Rita states, “It’s amazing watching someone buy 
their first home. It’s an honor to assist that same 
client a few years later who’s ready to sell or rent 
that home and purchase another piece of property, 
increasing their portfolio. We ensure to meet all 
our client’s needs and wants, not just sell them a 
house. Providing great customer service and devel-
oping strong relationships ensures our clients trust 
our knowledge and experience enough to return or 
refer their friends or family.”

Joe states, “Anyone can sell you a house. Only 
someone that takes the time to listen and to under-
stand you can sell you a home.”

The future looks bright for The Upstate Garner 
Group as they continue to grow their business and 
their team. Rita and Joe believe that having a busy 
business is a blessing. They plan to continue to grow 
the team to meet the needs of a rapidly growing com-
munity. While being hands-on ensures that things 
go smoothly, they realize the need for dedicated 
professional agents to work alongside them. They 
are confident that the team they are creating has the 
expertise and professionalism to handle anything.

As they work hard at placing clients and friends 
into their dream homes, the real estate duo also 
make sure to volunteer their services in other ways. 
Rita and Joe contribute to charities like Habitat 
for Humanity, where they help people who might 
not otherwise ever become homeowners, the Lot 
Project, a non-profit organization that assists 
people without housing, and Calvary Home for 

Children, an association that houses and provides 
for the needs of foster children.

Rita and Joe love being at home or boating on Lake 
Hartwell when they are not working or donating their 
time to their community. They enjoy spending their 
time with family and friends. Between them, they 
have seven adult children and 11 grandchildren. They 
also have one great-granddaughter! Outside work, 
they love Clemson football, Atlanta Braves baseball, 
NASCAR races, or just hitting the road for a family 
trip. They also enjoy big family get-togethers. Making 
time for their family and friends is extremely import-
ant for these two REALTORS®.

Rita and Joe love helping buyers and sellers, new 
or seasoned, navigate the world of real estate and 
achieve their dreams. They are passionate about 
their hometown of Anderson County and love to 
share it with others as they decide if they want to 
make Anderson or Upstate SC their home.

Rita concludes, “The Upstate, specifically Anderson, 
is conveniently located between Charlotte and 
Atlanta. We have all four seasons, beautiful land-
scapes, and are home to Lake Hartwell, Lake 
Keowee, and Lake Jocassee, among other beautiful 
lakes. We are an easy drive to big mountain ranges 
and coastal areas. There is something here for 
everyone, and we love to help others find the same 
passions that we have for the area we call home.”

Would you like to be featured in Upstate Real Producers? 
Please reach out to us at Robert.Smith@n2co.com

where they began to work as a husband and wife 
team, The Upstate Garner Group. Rita is the team 
lead, and Joe works on the day-to-day business 
operations. The couple has been happily building 
their careers together ever since. They both feel that 
the support and encouragement from the broker, the 
staff, and the Keller Williams culture have contrib-
uted significantly to their growth and success. The 
team now includes Toy Crumpton as their Executive 
Assistant and REALTOR® Thomas Stephens.

Teamwork Makes The Dream Work 

With a volume of $17.5 million just last year, Rita, 
Joe, and their team have proven that they are 
among the best at what they do. They attribute their 
success to hard work, a fantastic team, and many 
wonderful clients in the Upstate.

W E  E N S U R E  T O  M E E T  A L L  O U R  C L I E N T ' S 

N E E D S  &  WA N T S ,  N O T  J U S T  S E L L  T H E M 

A  H O U S E . 
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Together, we can market to borrowers and reach a wider variety of 

marketing materials that get you noticed. I'm also available to:
• Sponsor or co-sponsor open houses and hold drawings

• Co-host events like first-time homebuyer seminars
• Provide loan payment scenarios to homebuyers

• Prequality borrowers*

Let's Partner Today
Jay McDonald
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jmcdonald@primelending.com

Leave Y our Worries on the Shore
Know You're CoveredKnow You're Covered

Fletcher Anderson, CIC
Principal Agent
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Scan to Schedule Your Consultation Today

Proven Ability. Personal Commitment.
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B r a n d N a m e 

R e a l  E s t a t e

GABRIELLEGABRIELLE

Gabrielle Campbell 

of BrandName  

Real Estate is a 

few states south 

of her home state. 

Originally from New 

York, she has happily 

settled in South Carolina with her 

golden retriever, Rogue. 

THE ROAD HERE 

Gabrielle’s path to becoming a Real Estate Agent 
is unusual. In college, Gabrielle envisioned 
herself becoming a Sideline News Reporter. 
During her senior year, she realized that being a 
reporter was not everything she imagined; once 
she graduated, Gabrielle returned to the only job 
she knew; waitressing. 

During her previous marriage, a few months in he 
had to quit his job due to medical issues. As a result, 
Gabrielle picked up multiple jobs to help make ends 
meet. One of these jobs was becoming a Real Estate 
Agent. When she first became a Realtor, she started 
solo at KW Drive, which was hard. She only had 
connections from North Greenville University and 
her husband’s family connections to help her get 

started. She went from 
working solo at KW 
Drive, to a buyers agent 
on the Aubree Lewis 
Group, before going solo 

again, and she joined 
BrandName Real Estate. 

Exhausted with her jobs, 
Gabrielle told herself she would 

only do one or two deals per month 
and did not want to work with a team again. 

By the end of that year, she had closed 66 deals 
and realized she would have to start a team or she 
would drown. Gabrielle ended 2022 with 85 closed 
and pending transactions personally and a total of 
120 with her team. Her team is small, just Gabrielle 
and five other agents, Erica Shepard, Mia Perdomo, 
Ashley Jeter, and Tatiana Newsome. 

MENTOR 

Gabrielle’s father has been her hero and role 
model for her entire life. She proudly describes 
him as a “go-getter” and explains, “he never 
received a college education but owned his own 
business by the age of 20… I watched my dad run 
so many successful businesses but always stayed 
humble.” He taught her how to manage her busi-
ness and wealth- to work hard and help others. He 
is a man that would give you the shirt off his back, 
and she is so thankful that she was blessed with 
such an incredible father and meteor. 

CAMPBELL

Written By Dana Moze-Kadavy

Photos by Jerry Coli, Jerry Coli Photography

rising star
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ON THE JOB 

Following her father’s example, Gabrielle makes 
the best business choices for herself, including 
working with BrandName Real Estate. With a 
straightforward business plan, their compensa-
tion plan is something she appreciates; she gets 
100% commission for $200 a month. This allows 
her to invest more money into her business team 
and clients. 

Gabrielle finds joy in helping millennials. She is 
passionate about educating first-time buyers, sell-
ers, and investors. One of her favorite experiences 
from 2022 is helping a client buy two investment 
properties and flip them- he was only 20! 

As her business is social media based, all her cli-
ents are her Facebook friends. She loves following 
their lives and being invited to weddings, baby 
showers, and more! Gabrielle explained, “I don’t 
have a specific charity I give it to; it’s more of peo-
ple I encounter that have a need in that moment.” 
Gabrielle loves supporting people her age; women 
starting businesses or young couples starting busi-
nesses, and more! In all aspects of her job, she goes 
above and beyond; if her clients are having a tough 
time, she sends them a care package. She loves to 
celebrate happy times too! If they are engaged or 
expecting, they are getting a surprise at the door! 
She loves to spoil people. 

FAMILY 

The most essential part of Gabrielle’s life is her 
family and friend. She loves spending her days at 
the lake on her boat or watching the NY Yankees. 
Gabrielle is passionate about traveling and enjoys a 
good book or cocktail. 

HARD TIMES AND ADVICE 

While she is in a good place now, there were many 
hard days to get where she is now. When she first Do you have a tip you would 

like to share with your fellow 
Realtors? Reach out to us at 
amy.porter@n2co.com

quit her other jobs to be a full-time Realtor, she 
only had $98 in her bank account and $3,000 in 
bills due that month. She sold clothes at Plato’s 
closet to make ends meet and borrowed money 
from her family. At this point, she realized she 
needed to change how she was doing Real Estate. 
Gabrielle explained, “I felt God telling me to 
trust him and quit the real estate team. I had no 
idea what I was going to do- but I had to make a 
change. I just needed 1-2 deals a month to cover 
my bills. And that is the year he gave me 66.” 

Gabrielle believes age is 
just a number and does not 
define anyone’s abilities or 
level of success. Be grateful 
for all that you have, but 
work hard. It is never too 
late to start on social media 
“this is the era we are in!” 

Remember your clients 
after the closing. Make 
an effort to see them two 
or three times a year, 
and “don’t let people rob 
you of the impact you are 
supposed to make because 
you’re afraid of what they 
think.” Her goal for her-
self is not to be a luxury 
specialist realtor but to 
be remembered as “loving 
everyone I encounter and 
leaving everyone I encoun-
ter feeling loved.”

D O N ’ T  L E T  P E O P L E  R O B  YO U  O F  T H E  I M PAC T 

YO U  A R E  S U P P O S E D  TO  M A K E  B E C AU S E  YO U ’ R E 

A F R A I D  O F  W H AT  T H E Y  T H I N K .
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Putting

Southern Charm
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Passionate Window
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Greenville, South Carolina
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SHUTTERS
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shutters4u.com
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Free Consultation Today!

864.808.0020
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3451 Pelham Road, Greenville,
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It's Time to Partner with Stacy Mizzell!It's Time to Partner with Stacy Mizzell!

Scan to
Connect
Today!

SPECIALIZING IN
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Stacy Mizzell
NMLS ID#: 263750

AnnieMac Home Mortgage, 3451 Pelham Road, Greenville, SC 29615. American Neighborhood Mortgage Acceptance 
Company LLC (dba AnnieMac Home Mortgage, LoFiDirect) is licensed by the South Carolina Board of Financial 
Institutions, license MLS-338923, Georgia Residential Mortgage Licensee #41523 , NMLS 338923,
700 East Gate Drive, Suite 400, Mount Laurel, NJ 08054.
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SHOTS
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OUR SERVICES:
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• Custom Foor Plans
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• Virtual Staging
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DOUG OLES

Written By: Amy Porterpreferred partner

Evergreen Custom Construction: Making Your 

Dream Home a Reality in Greenville, SC and Beyond 

INTRODUCTION: 

Building your dream home is a significant milestone 
in anyone’s life. For those in the Greenville, SC 
area, Evergreen Custom Construction is the pre-
mier custom home builder that can transform your 
vision into reality. With a dedicated team 
of experienced professionals and 
a commitment to quality crafts-
manship, Evergreen is the go-to 
choice for custom homes and 
renovations in the upstate of 
South Carolina and Western 
North Carolina. Let’s explore 
why Evergreen stands out 
in the industry and how they 
can help you create your per-
fect home.

UNPARALLELED EXPERTISE 

AND PERSONALIZED SERVICE: 

At Evergreen, they understand that building a 
custom home is a personal and unique journey. 
With over 100 years of combined experience in the 
custom home building field, their team of proj-
ect managers brings a wealth of knowledge and 
expertise to every project. Their focus on effective 
communication, including four points of contact 
and state-of-the-art software utilization, ensures 
that clients are involved and informed throughout 
the construction process. Whether it’s designing 
the floor plan or selecting colors and finishes, 
Evergreen’s professional team offers personalized 
assistance at every step.

COMPREHENSIVE DESIGN AND  

BUILD SERVICES: 

Evergreen is a full service custom home builder, 
offering comprehensive design and build services 
for both custom homes and custom renovations. 
With over 70 homes designed and built in the Cliffs 

EVERGREEN

Communities and countless 
in the downtown Greenville 

area we can accommodate 
any job. Evergreen takes pride 

in using quality, tried and true 
materials to create high-quality custom 

homes that reflect style and elegance. Their 
expertise extends to energy-efficient homebuild-
ing, custom design and drafting, garage construc-
tion, and home extensions. No matter the scope 
of your project, Evergreen has the skills and 
resources to deliver exceptional results.

THE EVERGREEN DIFFERENCE: 

Choosing the right home builder is crucial, and 
Evergreen sets itself apart with its unwavering 
commitment to quality and customer satisfac-
tion. The company’s owners take a hands-on 
approach, personally overseeing each project 
to ensure it meets the highest standards. With 
a limited number of homes built each year, 
Evergreen provides unparalleled attention to 
detail, giving every home the utmost care and 
focus. They prioritize low-maintenance living 
by using top-quality materials, such as 30-year 
architectural shingles, fiber cement siding, and 
energy-efficient windows and doors.

C U S T O M  C O N S T R U C T I O N

EVERGREEN
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RESIDENTIAL REAL ESTATE  |  COMMERCIAL REAL ESTATE

Scan to Reclaim 
Your Peace of Mind 

Throughout the 
Closing Process

ADAM WALKER BREAUX

DANIEL CALLAHAN

100 Whitsett Street
Greenville, SC 29601
breauxcallahan.com
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closings@breauxcallahan.com
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You've Partnered with Breaux & Callahan Real Estate Law

 
 

JED BARKER
Mortgage Advisor
NMLS: #1667388
864.800.9251
jedbarker@jedbarker.com
bestlifemortgageadvisor.com
33 Market Point Drive
Greenville, South Carolina

Business NMLS: #1921643
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Child Trafficking With
Every Loan That Closes
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• Reciprocating Client Referral Programs and Strategies
• Same-Day Fully Underwritten Approvals
• Average CTC in 14 Days
• World-Class Communication and Use of Technology
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• Creating Raving Fans for Life for Repeat and
  Referral Business for Realtor Partners

Scan for
My Digital

Business Card

THE SEVEN STEP PLAN: 

Evergreen’s proven Seven Step Plan provides a trans-
parent and organized approach to building your dream 
home. From initial meetings to final walkthroughs, each 
step is carefully executed to ensure that your vision 
becomes a reality. This plan allows for effective commu-
nication, timely construction updates, and attention 
to detail, making the building process seamless and 
enjoyable for clients.

EMBRACE YOUR DREAM HOME WITH NEW 

HOME CONSTRUCTION: 

While moving into an already constructed home may 
offer convenience, building a custom home brings 
unparalleled benefits. Evergreen’s new home con-
struction services empower you to start fresh, 
customize every detail, and enjoy energy-ef-
ficient features tailored to your needs. You 
have the freedom to select the perfect location, 
design your ideal layout, and create a custom 
yard that suits your lifestyle. By choosing 
Evergreen, you can expect a higher property 
value and a home that reflects your unique taste 
and preferences.

CONCLUSION: 

Evergreen Custom Construction is the trusted name 
in custom home building and renovations in the 
Greenville, SC area and beyond. With their experi-
enced team, comprehensive services, and dedica-
tion to excellence, Evergreen brings dreams to 
life. Whether you’re envisioning a stunning new 
home or seeking to renovate and upgrade your 
existing property, Evergreen is the partner you 
can rely on. Contact them today to embark on 
your journey to a remarkable custom home in 
Greenville, SC, Asheville, NC, Lake Keowee, SC, 
or The Cliffs Communities in SC and NC.

Would you like to be featured in Upstate Real Producers? 
Please reach out to us at Robert.Smith@n2co.com

EVERGREEN'S NEW HOME CONSTRUCTION SERVICES 

EMPOWER YOU TO START FRESH, CUSTOMIZE EVERY 

DETAIL, AND ENJOY ENERGY-EFFICIENT FEATURES 

TAILORED TO YOUR NEEDS.
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Termite Letters(CL-100)
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Repairs
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Quaity Workmanship
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• 
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• 
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• 
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Services for 
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CALL TODAY!
For a No Obligation Roof Inspection

864-882-1555
15060 Wells Hwy | Seneca, SC 29678
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GUTTER
INSTALLATION

QUALITY WITHOUT COMPROMISE

• Quality
   workmanship

• Excellent Customer
   Service

• Factory Trained
   Installers

• We work with your
   insurance company
   when filing storm
   damage claims.

INTRODUCTION: 

Being a top-producing real estate agent 
requires a combination of skills, ded-
ication, and strategic thinking. In a 
competitive industry like real estate, it’s 
crucial to set yourself apart and consis-
tently deliver exceptional results. Being 
a seasoned real estate agent for over 14 
years I wanted to share my top 10 tips 
to help you become a top-producing real 
estate agent. Whether you’re just starting 
or looking to elevate your career, these 
insights will guide you towards success.

BUILD STRONG RELATIONSHIPS: 

Real estate is a people-centric industry, 
so developing strong relationships with 
clients, colleagues, and industry pro-
fessionals is paramount. Be authentic, 
attentive, and responsive to their needs. 
Building trust and rapport will not only 
result in repeat business but also gen-
erate referrals, which are invaluable for 
long-term success.

MASTER YOUR LOCAL MARKET: 

To be a top-producing real estate agent, 
you must have an in-depth knowledge 
of your local market. Stay informed 
about trends, pricing, neighborhood 
developments, and market condi-
tions. The more you know, the better 
equipped you’ll be to guide your clients 
and provide valuable insights.

EMBRACE TECHNOLOGY: 

In today’s digital age, embracing tech-
nology is essential for staying ahead. 
Leverage customer relationship manage-
ment (CRM) software, online market-
ing tools, and social media platforms 
to streamline your processes, reach a 
broader audience, and stay connected 
with clients. Utilize technology to 
automate repetitive tasks, allowing you 

to focus on building relationships and 
closing deals.

CONTINUAL LEARNING: 

Real estate is a dynamic industry 
that requires constant learning and 
adaptation. Stay updated on industry 
news, attend seminars, conferences, 
and webinars, and seek mentorship 
from experienced agents. Enhance 
your skills by pursuing relevant 
certifications and designations, such 
as becoming a Certified Residential 
Specialist (CRS) or Accredited Buyer’s 
Representative (ABR).

DEVELOP EXCEPTIONAL 
COMMUNICATION SKILLS: 

Effective communication is the corner-
stone of success in real estate. Hone your 
listening skills to understand clients’ 
needs and concerns, and communicate 
clearly and concisely to keep them 
informed throughout the buying or sell-
ing process. Regular and timely commu-
nication builds trust, reduces anxiety, and 
enhances client satisfaction.

LEVERAGE YOUR NETWORK: 

Your professional network can be a 
powerful asset. Nurture relationships 
with lenders, inspectors, contractors, 
and other professionals in related fields. 
Collaborating with trusted partners 
not only adds value to your clients but 
also expands your referral network and 
enhances your reputation as a reliable 
real estate agent.

PROVIDE EXCEPTIONAL 
CUSTOMER SERVICE: 

Going the extra mile to deliver 
exceptional customer service sets 
you apart from the competition. Be pro-
active, responsive, and attentive to your 

clients’ needs. Anticipate potential issues 
and offer viable solutions. By providing a 
memorable experience, you’ll gain loyal 
clients who will become your advocates.

ESTABLISH A STRONG  
MORNING ROUTINE: 

Building a strong morning routine sets 
the tone for the rest of your day and can 
significantly impact your productivity 
and overall well-being. By incorporating 
activities like exercise, meditation, plan-
ning, and a healthy breakfast, you can 
optimize your energy levels, focus, and 
mindset to start each day on a positive 
note. A great book to learn more about 
this is Hal Elrod’s “Miracle Morning”

CULTIVATE A STRONG WORK ETHIC: 

Being a top producer requires hard work, 
discipline, and perseverance. Set goals, 
create a schedule, and prioritize tasks to 
maximize productivity. Real estate is a 
demanding industry, so be prepared to 
work evenings and weekends to accom-
modate clients’ schedules. A strong work 
ethic will set you apart from the competi-
tion and yield fruitful results.

NEVER STOP PROSPECTING: 

Consistent lead generation is vital for 
sustained success as a real estate agent. 
Dedicate time each day to prospecting for 
new clients, whether through cold calling 
or calling people who know you like you 
and trust you.

Rupesh Patel 

Real Estate Market Expert 

Rupesh Patel Home Selling 

Team | eXp Realty 

Tel: (864)-216-7477 

rupesh@therp3group.com 

10TIPS TO THE TOP tips of the trade
By: Rupesh Patel, Rupesh Patel 
Home Selling Team | eXp Realty 

Do you have a tip you would like to share with 
your fellow Realtors? Reach out to us at robert.

smith@realproducersmag.com
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C L I F F S  R E A L T Y
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COLEMANJUSTIN

FROM PHYSICAL THERAPY TO 
REALTOR®, JUSTIN IS BLAZING 
HIS OWN TRAIL TO SUCCESS! 

Dedicated. Driven. Determined. 
Justin David Coleman, a REALTOR® 
for Cliffs Realty Sales has all of 
those characteristics. He realized 
tenacity is essential for succeeding 
in real estate. 

“According to the NAR, 75% of 
REALTORS® don’t make it past their 
first year, and 87% fail within 5 years. 
This business can be demanding - 
mentally, emotionally, and physically, 
and it takes a strong will and per-
severance to make it through,” says 
Justin. A man of perseverance, Justin 
gives real estate his all. He earned 
his real estate license in 2013, but it 
wasn’t an easy decision to make.

SWITCHING GEARS 

Real estate wasn’t initially on the 
radar for Justin. He explains, “While 
attending school at Clemson, I started 
working at The Cliffs in 2008 as a 
cart attendant and caddy and worked 
my way into bartending. I gradu-
ated from Clemson with a degree in 
Biological Sciences with the intention 
of becoming a physical therapist. 
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After being waitlisted the first year 
(2011), I kept working full-time as a 
bartender at The Cliffs, where I devel-
oped many great relationships with 
the members.”

That’s when Justin was faced 
with one of the most difficult (and 
career-defining) choices of his life. He 
was both accepted into the physical 
therapy program at MUSC and given 
the opportunity to open and manage 
the Keowee Towne Market in April of 

2012 and given one weekend to make 
a decision. After a weekend of prayer 
and deep discussions with his wife, 
he decided to pass on the opportunity 
at MUSC and took up the offer to 
manage the Keowee Towne Market. 
After a difficult year at the market 
and realizing that management might 
not be his calling, one of the Cliffs 
members, Dick Ross (a former Cliffs 
sales executive), suggested Justin try 
real estate. “He felt I had the person-
ality, work ethic, and rapport with 

the Cliffs members to have success,” 
explains Justin. Initially, he started 
as an associate for the then-broker at 
the time, and after a year the broker 
left, and Justin became a full sales 
executive and has been ever since! 
He knows it is his mission in life to 
help others. “I’ve been able to fulfill 
that goal in many ways through real 
estate, and I look forward to continu-
ing that mission for the rest of my 
life,” he reflects.

A self-described loyal, hardworking 
and easygoing guy, Justin values his 
faith and family. He says, “I am an 
‘under the radar’ person who typically 
avoids the spotlight.” However, he is 
making a mark in real estate with a 
career volume topping $151 million. 
That’s not even including the $30 
million in company sales from devel-
oper-owner lots that have not been 
reported to the MLS.

A CAREER DEDICATED  
TO EXCELLENCE 

Throughout his real estate career, 
Justin has focused on providing 
exceptional service to his cli-
ents. His commitment to going 
above and beyond has earned 
him a reputation as a trusted, 

knowledgeable professional and 
his success is a testament to his 
dedication and hard work.

OVERCOMING OBSTACLES 

Justin faced challenges along his 
journey, the first being the difficult 
decision to pass on the opportunity 
to pursue physical therapy. However, 
with the guidance and mentorship of 
Dick Ross, Justin found his calling in 
real estate. Additionally, he experi-
enced initial struggles in the industry, 
going almost a year without making a 
sale. Despite these obstacles, Justin 
persisted, showing up every day, 
working diligently, and eventually 
securing his first sales. This resilience 
and determination paved the way for 
his success. 

I AM PASSIONATE ABOUT CHANGING THE 

PERCEPTION OF A REALTOR®, ONE CLIENT AT A TIME.
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PASSION FOR MAKING DREAMS 
COME TRUE 

The most rewarding aspect of Justin’s 
business is helping his clients achieve 
their dreams. Whether it’s assisting 
them in finding their perfect home or 
guiding them through the process of 
selecting the ideal lot to design and 
build a custom home, Justin takes joy in 
making a positive impact on their lives. 
Seeing his clients find happiness and 
fulfillment in their real estate endeavors 
brings him immense satisfaction.

Justin plans to continue his career 
in real estate for the long term, 
leveraging his ties to the area and 
his love for the community. He also 
wants to change the perception of 
real estate agents. He comments, “I 
am passionate about changing the 
perception of a REALTOR®, one 
client at a time.” Justin’s dedication to 

delivering exceptional service, staying 
up-to-date on the market, and going 
the extra mile sets him apart in the 
industry. He comments, “I enjoy tak-
ing clients out on the lake, out on one 
of the golf courses, or to one of the 
dining venues within the communities 
to give them a feel for how incredible 
the lifestyle here is.”

FAMILY AND  
PERSONAL INTERESTS 

Justin is happily married to his wife 
Courtney, whom he met at freshman 
orientation at Clemson University. 
Justin jokes, “I copied part of her 
schedule and we had a few classes 
together and became good friends. 
We eventually started dating in 2008 
and then got married in 2011.”

They have two children, Nash (7) and 
Emma (4), and enjoy going on family 

adventures together. From water-
fall hikes and visiting Dollywood to 
attending football games, they cherish 
quality time spent as a family. Justin’s 
hobbies include cheering for Clemson 
football, hiking, fishing, golfing, and 
savoring moments with his loved ones.

Justin and his wife also have a 
heart for others. “We are involved 
in and support our church (Alive 
Wesleyan Church) and have given to 
their Project 20 campaign, which is 
focused on planting 20 new Christ-
centered communities in the next ten 
years,” adds Justin.

HIDDEN TALENTS 

One unique thing about Justin is that 
he can ride a unicycle. He comments, 
“I learned in 4th grade how to walk 
on stilts, juggle, and ride a unicycle 
(including the 5 foot tall ones)... so if 

FINAL THOUGHTS 

Justin’s journey as a REALTOR® 
exemplifies dedication, resilience, 
and a genuine desire to make a 
positive impact. With his unwav-
ering work ethic and commitment 
to client satisfaction, Justin has 
earned the trust and respect of 
those he serves. As he continues 
to pursue his passion for helping 
people find their dream homes, 
Justin’s focus on authenticity and 
integrity sets him apart as a truly 
remarkable professional in the 
real estate industry.

real estate doesn’t continue to work 
out for some reason, I may have a 
backup in the circus.”

DEFINING SUCCESS 

To Justin, success is not merely mea-
sured by financial achievements but 
by finding happiness and fulfillment 
in what you do. He believes that 
when you love what you do, success 
naturally follows. Celebrating small 
wins, cherishing life’s simple joys, 
and making a positive impact on oth-
ers are the cornerstones of Justin’s 
definition of success. Justin also 
leans heavily on his faith and says, 
“There’s a great Bible verse that 
comes to mind regarding success - 
‘Commit to the Lord whatever you 

do, and he will establish your plans 
(Proverbs 16:3).’” 

Justin strives to be remembered 
as an authentic, loyal, and integral 
person who made a difference in 
the lives of others. His dedication 
to helping people and his commit-
ment to living a life of integrity 
shape his interactions and guide 
his professional journey.

In the words of Carlos Wallace, 
“Surround yourself with good peo-
ple. People with purpose and passion 
and who value principles, integrity, 
and loyalty.” Justin embodies these 
qualities and continually seeks to 
surround himself with individuals 
who share the same values.

Would you like to be featured in 
Upstate Real Producers? Please reach 
out to us at Robert.Smith@n2co.com

SURROUND YOURSELF 

WITH GOOD PEOPLE. 

PEOPLE WITH PURPOSE 

AND PASSION AND WHO 

VALUE PRINCIPLES, 

INTEGRITY, AND LOYALTY.
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To register to the event please scan the QR code. Limited spots available.

Where The “BEST” Real Estate Professionals Gather Under One Roof!

Upstate Real Producers Wings & 
Wheels: Real Estate Agents’ Rides

By Robert Smith Owners & Publishers

exclusive event invite!!!

When: September 27th, 2023
Where: Special Services Corporation, 10 Opportunity Pl 
Suite A, Greenville, SC 29607
Time: 6:00pm-8:30pm
Who’s invited: If you receive Upstate Real Producers, 
you’re invited!
Dress: Come as you please!
*** No outside vendors are allowed(Lenders, Real Estate 
Attorneys, Inspectors, etc.) Out of respect for our paying 
advertisers, they will be asked to leave.*** 

On Wednesday, September 27th, Upstate Real Producers 
will be hosting its biggest event of the year, Upstate Real 
Producers ’ Wings & Wheels event! Come gather with the 
best of the best REALTORS ® in the Upstate. This event will 
be like no other - get ready for some fun, and lowkey net-
working! Our theme for this Real Producers event is Wings 
& Wheels: Real Estate Agents’ Rides That’s right, we 
are challenging the Top 500 REALTORS ® to bring out their 
best rides and show them off. Who can participate? Any Real 
Estate Agent that receives Upstate Real Producers magazine. 
Do I have to have a motor vehicle in the show to attend? 
Absolutely not! This is a FREE event with provided hors 
d’oeuvres and beverages. You do not want to miss out on this 
special opportunity to rub elbows in a casual setting with 

other elite agents and real estate professionals. Upstate 
Real Producers Preferred Partners will be in attendance 
with tables for viewings, door prizes, and giveaways. 

This event will be held in the airport hangar of Special 
Services Corporation in downtown Greenville, SC. Special 
Services is a well-known and respected company in the 
aviation community with over 50 years of experience oper-
ating and managing aircraft. Special Services Corporation 
listens to your needs, and then through collaborative 
planning, customize your flight department. The result is a 
professional turnkey operation for less cost while main-
taining the highest standards of service and safety. Special 
Services Corporation aircraft owners enjoy the benefits of 
aircraft ownership without the hassles. 

This event will have a limited 
number to who can attend  
and you will have to RSVP to 
attend the event. To RSVP,  
scan the QR code on this page  
& fill out the requested infor-

mation. If you have any questions you can email 
Robert Smith at robert.smith@n2pub.com or  
text/call 843-560-6278! 

podcast.realproducersmag.com

Inspiring conversations
with the nation’s 
top real estate agents.

MEET THE HOST
Real Producers Podcast is hosted by Remington Ramsey, 

creator of the Real Producers brand that reaches more 

than 100 markets nationwide. He is a real estate investor 

as well as an avid reader and writer.

Same Brand, New Reach – 

Tune in for free today
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New building.
Same great service.

orders@guestbrady.com  |  guestbrady.com  |  (864) 233-7200  |       guestbrady
Greenville  | Spartanburg | Easley | Travelers Rest  | Indian Land  

From a  to a brand new Indian Land location, 

We’ve moved to a new Greenville location!

Kayla McKisic
Director of Marketing
kaylamckisic@guestbrady.com

Michelle White
Marketing Coordinator
michellewhite@guestbrady.com

Our Greenville team moved to 745 North Pleasantburg Dr featuring a 21,000 sq. ft 

and Rock Hill) we are able to serve your clients in SC + ALL of NC! 
Give us a call at (803) 650-6444.


