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CALL US
Dennis: (303) 818-8109
Matt: (970) 381-1310

THE SMART CHOICE FOR ALL OF YOUR CLIENTS' 
ELECTRICAL NEEDS

Special ized Real Estate Electr ical System
Inspections and Home Inspection Reviews —

Electr ical System Warranty Before Closing

Commercial  E lectr ic  |   Residential  E lectr ic  |   EV Charging Stations  |   Solar
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www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable, let's spruce 
up your space to increase 
your home value. 

Get the Realtor discount 
and update your flooring 

before your furniture 
arrives! We are flexible 

with installation to meet 
your move in dates.

Listing a
Home?

Buyers
Moving In?

Carpet // Plank // Sheet Vinyl

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTO SALES

Centennial Leasing & Sales 
of Northern Colorado
Toby Bauer
(970) 225-2205
fortcollins.clscars.com

BUILDING CODE 

CONSULTANT

Building Code Guru
Caleb Sulzen
(970) 480-0550
buildingcodeguru.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler
(404) 610-6210
AthenaNicole 
Photography.com

ELECTRICAL SERVICES

Smartwire Electrical Services
Dennis DiCantio
(303) 818-8109
smartwireco.com

ESTATE SALES

Blue Moon Estate Sales
Kelly Mundorff
(970) 889-0663
bluemoonestatesales.com/
noco-se-wyoming

FINANCIAL ADVISOR

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

FLOORING & DESIGN

Northern Colorado Carpets
Derek Krasuski
(970) 226-6800
www.northerncolorado 
carpets.com

HOME INSPECTION

A Buyer’s Choice 
Home Inspection
Brett Datteri
(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg 
(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long
(970) 773-1370
BlueRibbonHome 
Warranty.com

Fidelity National 
Home Warranty
Penny Olender
(530) 859-2463
homewarranty.com

First American 
Home Warranty
Kyle Arenson
(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp
(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

Summit Insurance
BJ Hill
(970) 667-9133
mysummitinsurance 
agency.com

JUNK REMOVAL 

& HAULING

Hulk Addicts Hauling 
and Junk Removal
Mike Howard
(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 

& LANDSCAPING

Laborjack
(970) 690-7709
www.Laborjack.com

MORTGAGE ADVISOR

Prime Lending
Josh Struck
(720) 257-3035
lo.primelending.com/ 
josh.struck
Brett Reinhardt
(303) 919-0361
lo.primelending.com/ 
brett.reinhardt

MORTGAGE LENDER

Academy Mortgage
Ryan Abrahamson
(970) 530-0470
academymortgage.com/
ryanabrahamson

MORTGAGES

Cherry Creek Mortgage, A 
Division of Guild Mortgage
Nancy Terry
(574) 538-8485
Stacy Fridal
(970) 219-1710
guildmortgage.com

Elevations Credit Union
Jennifer Shepherd
(970) 430-0787
elevationscu.com/mortgage

Excel Financial 
Mortgage Brokers
Lauren Juhl
(970) 407-8288
excelmortgagebrokers.com/
staff/lauren-juhl/

First Western Trust Bank
Justin Crowley
(970) 407-3100
myfw.com/mortgage-services

LoanFIT
Catherine Barnett
(720) 300-6777
LoanFIT.us

Success Mortgage 
Partners, Inc.
Doug Braden
(970) 689-0877
SuccessMortgage 
Partners.com

Universal Lending
Kim Martin
(970) 283-7686
ulc.com/klmartin

Velocity Lending
Josh Lyon
(970) 460-6677
NoCoLending.com

MOVING COMPANY

Skyline Moving Company
Stephen Skaer
(970) 685-3942
skylinemovingcolorado.com

REAL ESTATE 

PHOTOGRAPHY & MEDIA

A. B. Consulting & Media
Alyssa Benson
(970) 590-9271
abconsultingnoco.com

REMODELER

Renovation Sells 
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

RESTORATION SERVICES

Care Restoration 
and Cleaning
Chris Cramer
(970) 999-2160
restorationwithcare.com

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe
(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY

Chicago Title of Colorado 
- Northern Colorado
Ryan Martin
(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES

Northern Colorado 
Tree Service
James Gosser
(970) 775-8877
northerncolorado 
treeservice.com

VIRTUAL ASSISTANT

Cyberbacker
Jake Clendenning
(720) 706-9373
cyberbackercowyo.com

Mobile: 720-300-6777
Office: 970-289-5499/623-250-7017
www.LoanFIT.us  |  Team@LoanFIT.us

Catherine Barnett (Eusea)
Mortgage Strategist &
Divorce Specialist 
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If you are interested in contributing or nominating Realtors for certain 
stories, please email us at mary.burrell@n2co.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Providing First-Class Tree Care & Customer Service to 
You & Your Clients

Plant Health Care • Expert Pruning • Tree Removal • Stump Grinding
Locally owned. Licensed and insured.

Now
Offering

Plant Health
Care!

Madison Coble
Editor In Chief

Jacki Donaldson
Ad Strategist

Mary Burrell
Owner/Publisher

970-732-0469

Candace Braden
Client Concierge

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

M E E T  T H E  N O C O  R E A L  P R O D U C E R S  T E A M

Victoria Eiselstein 
Writer

Kate Shelton  
Writer

Alyssa Benson 
Photographer,  

Social Media Coordinator
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A  B U I L D I N G  C O D E  G U R U ’ S  T I P S  F O R  R E A LT O R S ® :

CALEB SULZEN, MCP

•	 Familiarize yourself with the local building 
codes and regulations that apply to the areas 
where you operate.

•	 Understand the basics of zoning regulations, 
including permitted land uses and restrictions.

•	 Be aware of any historical preservation or 
conservation districts that may impact property 
modifications or renovations.

•	 Stay informed about the process of obtaining 
building permits and the associated timelines 
and costs.

•	 Know the requirements for essential safety fea-
tures, such as smoke detectors, carbon monox-
ide detectors, and fire exits.

•	 Understand the implications of non-compliance 
with building codes, including potential penalties 
and legal consequences.

•	 Familiarize yourself with common building  
code violations or issues that may arise  
during inspections.

•	 Work closely with building officials or inspectors 
to address any concerns or violations identified 
during property transactions.

•	 Inform clients about the importance of obtaining 
proper permits for renovations or additions to 
ensure compliance with building codes.

•	 Consider partnering with trusted contractors or 
building professionals who can provide guidance 
on code compliance and inspections.

•	 Remember, while it’s essential for a REALTOR® to 
have a general understanding of building codes 
and regulations; it’s not their primary respon-
sibility to enforce or interpret these codes. All 
REALTORS® should work in collaboration with a 
Building Code Guru to ensure compliance and 
provide accurate information to clients.

BUILDING CODE GURU 

FOR MORE INFORMATION FROM BUILDING CODE GURU:
www.buildingcodeguru.com | caleb@buildingcodeguru.com

(970) 480-0550

We Are Your Senior
Home Loan Experts!

Nancy and Stacy are passionate about helping Seniors understand
all their mortgage options!

Guild Mortgage Company LLC NMLS#3274. All Rights Reserved. Some loan products may 
not be available in all states. Terms, rates, and fees subject to change.

Please speak with one of our loan originators for more detail.

Buy twice the home for half the cash

Flexible payment optional loan

Use your equity to supplement your income
                        
Make home improvements to “right size”
your home for retirement

Nancy Terry
NMLS# 291957
574.538.8485 • nterry@guildmortgage.net

Stacy Fridal
NMLS# 289577
970.219.1710 • sfridal@guildmortgage.net

industry expert
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A M Y  L O N G

BLUE RIBBON 
HOME WARRANTY
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Meet Amy Long, the friendly face representing Blue 
Ribbon Home Warranty in Northern Colorado. 
With a warm smile and a wealth of experience as 
a former REALTOR®, Amy joined the Blue Ribbon 
team in March 2023. What sets Blue Ribbon apart 
is their distinction as the only Colorado-owned 
home warranty company. When you give them a 
call, rest assured you’ll be speaking to a friendly 
voice right here in Colorado. Serving clients since 
1985, Blue Ribbon is committed to delivering 
top-notch customer service and ensuring that 
REALTORS® and their clients receive exceptional 
support when purchasing a home warranty.

Drawing on her nearly ten years as a licensed 
REALTOR®, Amy possesses an intimate under-
standing of the ins and outs of real estate transac-
tions. From the adrenaline rush of writing offers 
to the delicate dance of negotiation during inspec-
tions, she’s familiar with all the moving pieces that 
make up a successful real estate deal. Amy firmly 
believes that her industry background positions her 
as an ideal partner for REALTORS®. Reflecting on 
her journey, she shares, “Having that experience 
in the industry has been a huge advantage. I can 
truly empathize with agents, understanding their 
frustrations and the challenges they face. It has 
definitely been beneficial in my current role.”

While the market may be a bit unpredictable at 
the moment, Amy has noticed a renewed inter-
est in including home warranties in transactions. 
This trend signals an increasing awareness of the 
value these warranties bring to both buyers and 
sellers. Amy is committed to providing her clients 
with exceptional service and support every step of 
the way. She understands the significance of this 
investment and strives to ensure that her clients 
feel confident and protected.

Amy is a Colorado native with a personal con-
nection to the beauty of the state. Born in the 
charming town of Delta on the Western Slope, 
her family later moved to Rock Springs, Wyoming 

during her formative years. However, Colorado 
always called her back, and as soon as she grad-
uated from high school, she eagerly returned. 
Amy embarked on her academic journey at Mesa 
State University in Grand Junction before ulti-
mately earning her degree in psychology from 
CU-Colorado Springs (UCCS).

Amy’s personal journey has been shaped by her 
experiences and the challenges she has overcome. 
After her divorce, she found solace and fulfillment 
in pursuing a master’s degree in social work from 
the University of Denver. Her personal connection 
to domestic violence, which unfortunately touched 
her own life as a child, motivated her to enter the 
field. However, she soon realized that her heart 
yearned for a different path. It was then that Amy 
discovered real estate, a profession that perfectly 
combined her love for helping others and her 
fascination with the ever-changing landscape of the 
housing market.

Throughout her career, Amy has embraced new 
opportunities and growth. She has been associated 
with esteemed names such as Keller Williams and 
American Legend Homes, where she sold new homes 
in Rain Dance. Despite the challenges posed by the 
COVID-19 pandemic, Amy found herself in a unique 
position, working with a new builder and witnessing 
firsthand how their inventory flew off the shelves. 

A fortuitous conversation with a friend intro-
duced Amy to a promising opportunity within 
Blue Ribbon and she seized it with enthusiasm. 
Her vast network and industry connections made 
the transition smooth, allowing her to embrace 
her new role with ease. While she had to adjust to 
wearing a different professional hat, her back-
ground in real estate has proven invaluable in 
understanding the needs of her clients and deliv-
ering exceptional service.

Beyond her professional achievements, Amy’s life 
revolves around her two wonderful daughters, 
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Brianna and Averi. Brianna, a finance 
student from CSU, and Averi, who 
followed in her mother’s footsteps by 
obtaining a master’s degree in social 
work, are both making their mark 
on the world. Amy beams with pride 
as she watches them pursue their 
passions and build their own lives. 
Completing their family is Meeka, 
Amy’s beloved husky. Meeka holds a 
special place in Amy’s heart, serving as 
her “replacement child” since joining 
the family when Averi moved out after 
high school. Together, they explore 
the beauty of Colorado through hiking, 
camping, horseback riding, mountain 
biking, and paddleboarding, reveling in 
the wonders of nature.

Amy’s zest for life is evident in her 
diverse range of interests and hob-
bies. She once taught basic motor-
cycle safety. It all started when she 
purchased her very own motorcycle, 
immersing herself in the thrill of the 
open road. Although she may not 
currently own one, Amy dreams of the 
day she’ll ride again, fueling her adven-
turous spirit. Her tattoo, which reads 
“If nothing changes, nothing changes,” 
serves as a constant reminder of the 
power of transformation and growth. 
Amy has faced numerous changes 
in her life, both professionally and 
personally, and emerged stronger and 
wiser each time.

As she looks towards the future, 
Amy dreams of traversing the globe, 
immersing herself in different cul-
tures and exploring new horizons. For 
now, she finds true fulfillment in serv-
ing her clients, going the extra mile 
to ensure their needs are met. Amy 
wants her clients to know that they 
can count on her, ready to provide 
support and assistance whenever they 
require it. This personal touch is what 
she loves most about her job—making 
a difference in people’s lives and being 
there for them in times of need.

Connect with Amy at (970) 773-1370.

Drawing on her nearly 

ten years as a l icensed 

REALTOR®, Amy possesses 

an intimate understanding 

of the ins and outs of real 

estate transactions.
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“We really focus on the story when 
we sell a house,” says Broker and 
seasoned marketer, Amy Tallent. 
As owner of 3 businesses, her deep 
understanding of what makes a house 
a home originated in childhood.

Amy’s father was a custom home 
builder, which introduced her to the 
world of real estate early in life, pro-
viding her with a unique perspective 
on the industry. Previously working 
in public relations for multiple towns, 
cities, and counties, she gained expe-
rience and knowledge that has aided 
in her business today. “I got to know 
each community,” she remarks how 
being familiar with various locations 
has assisted in her helping out-of-
town buyers.

In the tumultuous year of 2020, Amy 
obtained her REALTOR® license, 
taking on the challenge of launching 
a new business during the pandemic. 
However, she scaled very quickly 
and, this year, even opened her own 
brokerage, Tallent Co. Real Estate. 
With a vision to create a company 
focused on providing exceptional ser-
vice to clients, she intends to improve 
the lives of others, whether that is 

helping them find their ideal home or 
making a strong, financial decision. 

With these goals in mind, Amy, along 
with her husband and business part-
ner, Jesse, have developed a culture of 
excellence within the brokerage. She 
is exceedingly grateful for her agents, 
Kayleigh and Kailen, both dedicated 
and hard-working individuals. While 
the 2 agents are on their own busi-
ness journeys, they share the same, 
unique love and passion for their 
clients, going above and beyond. As a 
team, they conduct business based on 
relationships and play a key part in 
their clientele living in a “restorative 
home”. She plans to continue this 
legacy within Tallent Co. Real Estate 
as the team flourishes.

Although her brokerage only began 
this year, leading a team is no new 
endeavor to Amy or Jesse; the 
couple co-own the marketing firm, 
The Tallent Company, and Jesse is 
a Partner of Steepwalker Apparel, a 
hunting apparel company. As some-
one who loves risk, she genuinely has 
an entrepreneurial heart and sees 
herself as a Business Owner rather 
than only an agent.

“Merging real estate and marketing 
came really naturally,” she says, refer-
ring to how her passion for selling by 
crafting a story about the home has 
benefited her ventures in real estate. 
Rather than speaking only about the 
features of the home, Amy effectively 
communicates in a way that allows 
clients to envision themselves living 
in the home, referencing where the 
Christmas tree was placed or where 
important family decisions were made. 
Along with the expertise of their 
amazing in-house stager, Carole–for 
whom they are very grateful–Amy and 
the team present each home in a way 
that depicts relatability. “Every house 
has a story!” she adds.

Amy thrives on authentic commu-
nication and takes additional care 
to build trust and rapport with her 
clients. Listening is a key part in 
her implementing a success strat-
egy, knowing that selling or buying 
a home is an “emotional moment in 
someone’s life”. Her goal is always 
to provide a home that is joyful and 
peaceful; a safe haven where the 
family can thrive. “A home can really 
enhance your life or take a toll on 
you,” she remarks.

T A L L E N T
Amy By Victoria Eiselstein

Photos by Alyssa Benson, 

A.B. Consulting NoCo

team spotlight

Tallent Co. Real Estate.

We really  
focus on the  

story when we 
sell a house.
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One of Amy’s favorite aspects about 
real estate is witnessing her cli-
ents “live life” in their new home 
post-transaction. “I really believe this 
is what I was made to do,” she states.

Although Amy and Jesse own and 
operate 3 businesses, their back-
grounds in first response situations 
(she was an in-between Public 
Information Officer for the media and 
he was a firefighter) have contrib-
uted to both keeping a level head in 
the turbulent ebbs and flows of real 
estate. They are proactive in their 
work rather than reactive, preparing 
for the future. Balancing one another, 
she is the “unstoppable force” and he 
is the “immovable rock”. 

Together, they make their businesses 
a family affair, Amy saying, “We’re a 
really big family business!” With chil-
dren Jackson, Sawyer and Josephine, 
the Tallent family celebrate their 
business wins with fun activities like 
laser tag, bowling or camping. “They 
made sacrifices too,” Amy comments 
about how she doesn’t overlook her 
children’s participation.

A “big game family”, the Tallents love 
to spend time with each other playing 
board games and video games. They 
enjoy fun together, watching the boys 
play baseball and their daughter dance.

Amy is a strong believer in commu-
nity involvement, which is essential to 
developing relationships. She serves 

as a Board Member for the Women’s Fund 
of Weld County, Co-Chair of the Children’s 
Museum of Northern Colorado and Co-Chair 
of Johnstown BBQ Day, the largest local 
event in the area; she is also a volunteer for 
her children’s Parent Committee. 

Undoubtedly, Amy’s upbringing around 
real estate and her sharpened skills in 
marketing have played a crucial role in 
running multiple, successful businesses. 
However, instead of holding a monetary 
goal, she bases her success on how many 
people she has helped. Her passion for 
authentically caring about others and 
striving for excellence is reflected by the 
ever growing Tallent Co. Real Estate.

Connect with Amy and her team by visiting 
www.HomeInNoco.com.

I really  
believe this 

is what I was 
made to do. 
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Success Mortgage Partners, Inc. supports Equal Housing Opportunity. NMLS ID# 130562. This is 
informational only and is not an offer of credit or commitment to lend. Contact Success Mortgage 
Partners, Inc. to learn more about your eligibility for its mortgage products.

Licensed in Colorado and Wyoming 

VA FACTS
DID YOU KNOW?

Doug Braden
“Rocking On & Funding Loans”
Loan Originator NMLS # 231820
NAMB Certified Veterans Lending Specialist

       (970) 689-0877
        dbraden@smprate.com  

Eligible veterans with 

service-related disabilities 

and their surviving spouses 

do not have to pay a 

funding fee.
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FREE CONSULTATIONS  |  EXCITED SHOPPERS
SAFE PROCESS  |  EFFECTIVE RESULTS

We get homes market-ready fast.

Elevate your client services with the
industry-leading estate sale company.

Blue Moon Estate Sales of
Northern Colorado
and SE Wyoming

BlueMoonEstateSales.com
970-889-0663

Virtual leverage is the 
business trend that will 
never be out of season.

Experience Virtual Leverage 
with CYBERBACKER.

       nocowyo@cyberbacker.com

    720-615-7866 

cyberbackercowyo.com

Business trends, like the 
seasons, come and go. 

With the fall coming, 
don’t let your business 
fall as well!

“Absolutely love my Cyberbacker! As a single agent, she has been a game changer for 
my business. She always executes the plan and makes me look great in the process.”   
-  Stephanie L.
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standout REALTOR® 
By Kate Shelton | Photos by Alyssa Benson, A.B. Consulting NoCo

LIFE AFTER LOSS 

“When you lose your whole world, 
you just have a different perspec-
tive, I guess,” said Jack Taylor, 
REALTOR® at The Group, Inc. “I 
know what’s important and I know 
what is a priority. My family and 
customers are a priority. Living 
life, that’s a priority. Things like 
the number of deals or commission 
checks, they aren’t what is most 
important anymore.”

Jack tragically lost his wife, Kelly, 
to cancer in 2021. “I loved her so 

very much. She changed my life 
more than I could ever say. We did 
everything to save her but it didn’t 
work. I am having to live life with-
out her and that’s hard. I do it for 
her,” he said, his voice full of love 
and loss. 

“Real estate is my business and 
it always will be. I need it to help 
catch up on past medical expenses, 
but it’s not everything anymore. I 
know what it’s like to love someone 
and lose them. I know what matters 
now,” he said. “I know that no one 

is going to die from real estate negotiations. I know 
that we will always get to the close if it is meant to 
be. That’s perspective for you.” 

Jack grew up in a small town (Albion) near Eire, 
Pennsylvania. From the fifth grade, Jack knew he 
wanted to work in law enforcement. “I geared my 
whole life to that. I went to the law academy in 
Florida and spent the first three years working for 
the Sarasota Police Department,” he said. 

His first love of nature made Jack decide to move 
West. “I wanted to find a department where I could 
work and duck hunt in my off time,” he recounted. 
“Back then, the Fort Collins Police uniforms had 

geese on the shoulder 

patches, I knew that’s where I wanted to be,” he said. 
Jack moved to Northern Colorado in 1982 and worked 
for the Fort Collins Police for over two decades. 

“I worked every position in law enforcement except 
bad checks and juveniles,” he said. “I worked up to 
being the lieutenant of The Larimer County Drug 
Task Force. I loved law enforcement and protecting 
our community but my body and mind said it was 
time to do something else..”

As he planned for his retirement, he asked his circle 
what he should do next. “Anyone who knows me said 
you’d be good in car sales, horse sales, or real estate. 
I knew that real estate was the only one I could make 
money in so I went for it,” Jack detailed.
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In 2003, he completed the online 
course and joined The Group Real 
Estate. “Real estate is actually a lot 
like law enforcement. I still put peo-
ple in the back of my car and drive, 
only in this occupation, people don’t 
have to wear metal bracelets,” he 
said with a hearty chuckle. 

“No, but in all reality, I have always 
wanted to be the kind of person that 
helps people. I like interacting with 
people. Real estate and law enforce-
ment have that in common. It was 
really a pretty easy switch for me to 
make,” he added.

Jack spent the first years of his 
business expanding his network and 
building clientele. “An airplane has 

to be at full throttle to make it into the air and then it 
can level off and glide. That’s how real estate is. You 
have to ramp up and that’s what I did. I worked seven 
days a week for more than a year, learning everything 
I could to make this work. Now that I’ve been in it for 
a while, I’ve leveled off a little,” he said. 

Jack focuses on farm and ranch 
listings in Northern Colorado. He 
specializes in irrigated land and 
country properties. As a rancher 
himself, the majority of his 
business is derived from his 
network of horse 
associates. 
On average, 
Jack manages 
more than 50 
transactions 
a year. 

Jack was just beginning to enjoy all his hard work 
when Kelly was diagnosed with pancreatic cancer. 
“She was so young, so healthy,” he said. “She was 
diagnosed in 2018; they gave 
her no more than six months 
to live. She made it until 
September 2021,” he said. “She 
was a fighter. She fought as 
hard as she could and I’m just 
so proud of her.”

“Now, I just see things a lot dif-
ferently,” he said. “I’m trying to 
slow down and enjoy life while 
I can. I try to remember her 
and honor her. I never thought 
this would be my life. I thought 
we’d grow old together. I am 
still trying to figure out what 
life looks like now but I know 
that she changed me…” 

For the first several months after her death, Jack 
threw himself into work to distract himself from 
the pain of losing his person. He’s now realizing 

that life is meant to be lived. 
Jack still enjoys nature – 
hunting and fishing when he 
can. He has a small ranch with 
two dogs, four cows, and three 
Percheron draft horses. Jack 
shows his horses in the local 
show circuit and his team pulls 
wagons in local parades. 

Prior to her passing, Jack and 
Kelly purchased 35 acres in 
Northern Colorado with a plan 
to build a custom house on the 
land. Jack is carrying out those 
dreams and is working on their 
home. He plans to slow down 
his business when the ranch 
house is complete. 

I KNOW WHAT’S 
IMPORTANT AND I 
KNOW WHAT IS A 

PRIORITY. MY FAMILY 
AND CUSTOMERS 
ARE A PRIORITY. 

LIVING LIFE, THAT’S 
A PRIORITY.
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REAL ESTATE IS  

ACTUALLY A LOT LIKE LAW 

ENFORCEMENT. I STILL PUT 

PEOPLE IN THE BACK OF MY 

CAR AND DRIVE, ONLY IN 

THIS OCCUPATION, PEOPLE 

DON’T HAVE TO WEAR 

METAL BRACELETS.

Kelly and Jack have four sons between them. Jack 
is the proud grandpa of four granddaughters and 
his first grandson was born in August. Jack loves to 
spend time with his family, and he especially loves 
showing his grandchildren around the ranch. 

Jack is acutely aware of what really matters in life 
and his business is a reflection of that. He knows 
that purchasing a home or ranch is life-changing 
and he’s committed to helping his clients achieve 
their goals in this short life. He’s also committed to 
working a bit less and enjoying it all a bit more. It’s 
not about quantity, it’s about quality and helping 
people achieve what they want.

Connect with Jack at jtaylor@thegroupinc.com.

Amy Long
970-773-1370 | AmyL@BRHW.com

Fall Back to Basics Is as Easy as 
A  Order a Home Warranty for your Listings/Sellers
B  Order a Home Warranty for your Buyers
C  Enjoy Peace of Mind

Honest & affordable protection for Colorado homeowners!  |  BlueRibbonHomeWarranty.com

A, B, CA, B, C
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JOHNValenciacover story

I don’t have clients, I have friends. 

“I’m nothing special. I am just fortunate that I get to do 
something I love every day. And I’m even more fortunate 
that I don’t have any clients, I don’t have customers… I 
just have friends. And that’s what’s made me successful all 
these years. I’m in the business of relationships,” said John 
Valencia, Broker Associate at Sears Real Estate in Greeley. 

It’s this very enthusiasm and genuine care for his clients 
that has made John a top REALTOR® for more than 
three decades. In his time, John has sold everything from 
multi-million dollar properties to small single-family 
investment units. No matter the square footage, he is 
unwavering in his approach – relationships first, every-
thing else second. 

John was born in Cheyenne, Wyoming, the oldest of 
eight kids. When he was just a boy, his family moved to 
a small trout farm outside of LaSalle, Colorado where 
his dad raised trout and delivered them live from South 
Dakota to Texas. 

“My family didn’t have much, raising eight kids with fish 
– you can imagine,” John detailed, “but I learned from my 
dad and my mom to do what we can. He always had two 
or three families that he was helping. He never let our 
situation get in the way of his generosity. I’ve carried that 
through my life and it’s made me who I am today.”

When John was in high school, one of his teachers told 
stories from his time on the PT-109 commanded by 
Lieutenant John F. Kennedy. That was all it took for John 
to enlist in the Navy upon graduation. He served two 
tours in Vietnam in 1968 and 1969 on riverboats. 

After serving, John came back home to help his ailing dad 
run the fish farm. In the evenings, he tended the bar at the 
LaSalle Hotel, now The Armadillo restaurant. “I always 
said that I was more likely to die at that bar than I ever 
was in Vietnam,” he said with a warm laugh. “It was a 
tough job but man, did it teach me customer service skills, 
management, and how to calm people down.”

John held various jobs over the next several years. He 
started washing cars and worked his way up to manage-
ment at a car dealership. He also continued to help on the 

family farm. Through his dad’s connections, John came 
across an opportunity to get into the seafood business 
for himself. He opened three retail stores in Fort Collins, 
Greeley, and Boulder. They carried 33 types of seafood 
and served restaurants and home chefs alike. 

When the opportunity to sell the stores came along, John 
took it. Faced with the uncertainty of what to do next, he 
turned to his friends. “People who knew me said I needed 
to get into real estate, and I guess, that’s how I got into the 
business,” he said. “I never thought it would be a career, 
but here I am 37 years later and I’m still enjoying it. I still 
wake up every single day and enjoy the business.” 

“I don’t know how I’ve lasted this long, I say it all the time 
but I’m nothing special. I just like people and I care. I like 
don’t take any of this lightly. I don’t show someone homes 
unless I’ve had them in my office and I’ve gotten to know 
them. If I don’t create a relationship with them by the end 
of it, I don’t think I’ve done my job,” he said. 

One of the ways John shows he cares is by handwriting 
hundreds of cards a year. “I write more than 800 birthday 
and anniversary cards a year. I send them a Starbucks 
card on their birthday. I write that I’m thankful they’re my 
friends. I don’t try to get anything out of sending them, I just 
want them to know I’m here and that I’m here to help.”

This approach has paid off. Many of his sales are from 
repeat clients, and most of his business comes through 
referrals. John notes that he relies heavily on his office 
manager, Ann Stewart, and his wife of 25 years, Jackie to 
help run his business. “Ann has been with me for nearly 
15 years. She’s the best and there’s simply no way I could 
do this without her. Jackie helps with so much of the 
important behind-the-scenes stuff. I give them both a lot 
of credit. They keep me out of trouble,” he added. 

I just remember where I came from. It 

wasn’t much at all but that didn’t stop my 

parents from helping those around them. 

They were good people and that’s my 

goal every single day.

S E A R S  R E A L  E S T A T E
By Kate Shelton | Photo by Alyssa Benson, A.B. Consulting NoCo



NoCo Real Producers • 3534 • September 2023 @realproducers realproducersmag.com

When it comes to tracking his 
production, John simply doesn’t. 
“I don’t keep track of my num-
bers. Why would I? If I’m helping 
people, if I’m making real connec-
tions, the rest comes. I don’t need 
to know anything beyond that,” 
he explained. 

John not only serves his clients 
but his colleagues as well. He 
recently completed his term serv-
ing as Sears President. “It was an 
intense time. I was voted in right 
before Covid started and then 
through managing broker changes. 
We rebranded and navigated 
changes in the market.” 

He is also passionate about our 
community. John serves on the 
Board of Directors for Salida 
del Sol, a K-8 bilingual school 
in Greeley. He’s volunteered for 
seven years and has helped over-
see the school’s growth and the 
success of many students. 

When he’s not working, John loves 
to spend time in his ‘Wyoming 
office’ – a place where he spends 
his time fishing and decidedly not 
working. He and his wife have five 
kids and nine grandchildren whom 
they love to spoil. John and Jackie 
love to cook and host family at 
their home. John has also recently 
taken up painting and loves to gift 
his clients beautiful landscape and 
nature portraits. 

“I just remember where I came 
from. It wasn’t much at all but 
that didn’t stop my parents from 
helping those around them. They 
were good people and that’s my 
goal every single day,” he said. 
John has certainly made his 
parents proud. 

Connect with John at  
valencia@searsrealestate.com.
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I’m nothing special. I am just 

fortunate that I get to do 

something I love every day. 

And I’m even more fortunate 

that I don’t have any clients,  

I don’t have customers…  

I just have friends.
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Life insurance policies issued by COUNTRY Life Insurance Company® 
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

0621-106MM_16746-2/3/2023

Jason Percha, MDRT
Financial Advisor/Insurance Agent

1405 W 29th Street 
Loveland, CO 80538-2403 
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8100+ Transactions & $2.3 Billion Personally Originated Since 2001

Navigating Through 
High Rates and Low 
Predictability

If 2023 has taught us anything, it’s to expect the unexpected. The 
much-repeated investment disclaimer that “past performance is 
not indicative of future results” seems appropriate as we ebb and 

 
Mortgage rates seem to rise on bad news, and fall after Fed rate 
hikes. Homebuyer demand surges and wanes for no apparent 
reason, and many of us are left scratching our heads, as none 
of it seems to make any traditional or practical sense. It’s an 
unprecedented era of real estate – the likes of which no “expert” 
or “forecaster” has ever seen.

Despite these challenges, the most effective strategies would 
seem to be the most fundamental:

• Work with what you have, without trying to predict the 

or waiting for the rates to come down, is a losing bet more 
often than not.

• 
a comfortable solution for everyone. Sometimes all it takes is 
a question or suggestion to open up a plethora of additional 
solutions (gift funds, debt consolidation, alternative 

• Do your best work. This is the time to over-communicate, 
over-collaborate, and outperform.

In the coming months, we’ll collectively continue to cross our 

goes from here.  Whether it’s lower rates, more inventory, or a 

give.  In the meantime, the best we can do is to prepare for any 
outcome and play the cards the market has dealt us – even if we 
don’t yet know which game we’re playing.

Justin Crowley
Sr. Loan Originator
NMLS# 378544 
970.691.2214

200 S. College Ave Ste 10, 
Fort Collins, CO
80524


