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Financing the World i

One Loan ata Time i
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#1 Market Share in
Collier and Lee counties

Puchase, refi, or real estate
investment — let me help you make
your real estate dream come true!

JR—
VENTURE

TITLE SERVICES

venturetitleservices.com

For 3 straight years, I've been named
the #1 woman loan originator in Florida
by Scotsman Guide. With 627 loans
closed and more than $230 million in
production, | know what it takes to get
you home.
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Ready to get started?
Contact me today!

Lauren Maxwell
B MAXWELL
239.596.0500 MORTGAGE TEAM

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC
9130 Galleria Court, Suite 101 | Naples, FL 34109 | NMLS1770104. For professional real estate use only. Not intended for consumers. Equal Housing

Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. NMLS3029 (www.nmlsconsumeraccess.org).



A renovated home will sell for up to 50%
more than one that has not been renovated
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CONTACT US TODAY FOR A
FREE
ESTIMATE!

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN — - — = = =

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L . C D M

well, the Naples version of “a little money”—and this could sell quickly.”

- High-End Realtors, Rupert and Karen Irby Family owned & operated ¢ Fully licensed & insured ¢ Over 23 years of guaranteed workmanship
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Residental Roofing Roof Inspections
Commercial Roofing New Construction

Roof Maintenance Leaks & Repairs

ROMANROOFING.COM
(239) 458-7663
FAMILY OWNED & OPERATED

Southwest Florida’s Most Trusted Roofer
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ATTORNEYS
Goodwin Law, PA.
Matt Goodwin
(239) 207-3403

Law Office of
Matthew P. Flores
(239) 261-0592

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Venture X

Kathryn Parker

(239) 326-3455

CUSTOM HOME BUILDERS
Signal House

Paul Widhalm

(239) 319-5173

ELECTRICAL CONTRACTOR
Coharbor Electric

Jacob Anderson

(336) 686-6963

ESTATE CONCIERGE
Organize Create Decorate
Christine Talaba

(239) 214-3805

EVENT PRODUCTION
Lightworks

Stage Productions
Skip Johnson

(239) 784-4748
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FLOORING & TILE

AFK Flooring & Kitchens
Viorel Toader
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Master Touch Tile & Stone
Chris Torres
(239) 443-8592

GENERAL CONTRACTOR
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(239) 293-0049

Huffman’s
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John Huffman
(239) 595-6805
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Becker Home Maintenance
Blake Becker

(239) 351-6820

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Online Certified
Property Inspections
Jonathan Polk

(239) 438-6933

Python Home Inspection
Brett Onasch
(239) 431-5100

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173
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INSURANCE
Ackerman Insurance
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Chapman Insurance Group
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Domain

Insurance Management
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(239) 898-9120
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Thomas Wienckoski
(321) 446-4803

Sentry Insurance Advisors
Josh White
(239) 206-0618
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Interiors By SBI
Sheryl Bleustein
(954) 445-0897

MORTGAGE LENDER
Maxwell Mortgage Team
Lauren Maxwell

(239) 596-0500

Moore Lending Group
Brittany Moore
(954) 866-7189

MOVING COMPANY
Eagle Moving, LLC
Jake Loveland

(813) 536-9019

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING
Durabilis Roofing
Juan Rizo

(239) 703-3359

Roman Roofing
Norm Dopfer
(239) 458-7663

SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Resolutions Title
Aaron Barnes
(239) 734-4888

Seaview Title
Rick Nayar
(239) 449-4466

Venture Title Services
Stacey Maczulis
(440) 522-9404

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini

(732) 479-8234
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End
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EXCELLENCE FOR A
GREATER PURPOSE

.

GOODWIN LAV, P.A.

Real Estate. Probate. Wills & Trusts.

GLPA.LAW | (239) 207-3403
9955 TAMIAMITRAIL N, SUITE 4, NAPLES, FL 34108

Serving Florida with offices in Naples and Palm Beach

CLIENT CHAMPION
PLATINUM /2023

Martindale-Hubbell’
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MEET THE NAPLES REAL PRODUCERS TEAM

Andrew Regenhard Elizabeth Wilkie Ellen Buchanan
Publisher Administrative Assistant Editor
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Andrea Hoffman Zachary Cohen Michelle Reed
Ad Strategist Writer Photographer

Sheryl Moreno Hana Snajdrova Coby Corradino
Photographer Photographer Videographer

Nominate a REALTOR® you'd like to see featured in this magazine by emailing
SWFL@n2co.com.

FOLLOW Us ON

=1 FACEBOOK &

s INSTAGRAM
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Is Your Client Ready to Turn Their New House into Their
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DESIGN SOLUTION
CONSTRUCTION GROUP m——————————

DESIGN | BUILD | REMODEL
VISIT OUR WEBSITE OR GIVE US A CALL TODAY *
239.920.4806 | NaplesConstruction.net
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EXPERIENGE THE BEST

RESOLUTIONS
TITLE inc

N

Scan to Start Taking
Advantage of Our Services

CLOSING SERVICES | RESIDENTIAL | CONSTRUCTION | REFINANCES
CONSTRUCTION DISBURSING | COMMUNITY RESOURCES

OFFERING OUR
BUYERS, SELLERS,
LENDERS,
DEVELOPERS AND
ALL OF OUR
AGENT PARTNERS,
RESPONSIVE
ESCROW AGENTS
FOR FASTER
CLOSINGS AND
HAPPIER CLIENTS.

DA
2%

MASTER TOUCH .
TILE & STOMNE s
239-734-4888
375 6TH AVE S, SUITE 202
NAPLES, FL 34102

MASTERTOUCHINSTALLATIONS.COM | 239.443.8592 CEO & FOUNDER

www.resolutionstitle.com
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the POWER of REELS

Dear Real Producers of Naples,

This month, I wanted to share with
you a powerful tool which Naples Real
Producers has recently embraced.

I believe it is something that could

be incredibly impactful for your real
estate business as well.

As you know, in today’s digital age,
social media has become an indispens-
able tool for real estate professionals
and our preferred partners alike, and
one medium that has been taking the
world by storm is reels. Short and
captivating videos on platforms like
Facebook and Instagram, reels have
emerged as a powerful means of
storytelling, and I am thrilled to wit-
ness their immense value for our Real
Producers community. Through reels,
you have the opportunity to showcase
your expertise, share insightful tips,
and offer a glimpse into your unique
approach to real estate.

These engaging videos not only capti-

vate your audience but also humanize

14 - September 2023

your brand, making it more relatable
to potential clients and partners. By
taking advantage of the visual story-
telling prowess reels offer, our com-
munity is fostering deeper connections
and amplifying its reach while leaving

lasting impressions.

If you have yet to explore the

Naples Real Producers’ Facebook

and Instagram pages to witness the
creativity and innovation displayed
through these reels, I invite you to
become inspired today! You will find
an abundance of ideas to elevate your
social media presence and leave a
lasting impact on your audience. If

you have questions about how to get
started making reels, please feel free to
reach out to me. I am currently

doing quite a bit of content
creation and can offer
advice, as well as can put
you in touch with our
videographer if you would
like to get professional help
creating reels of your own.

Happy to help!

Looking ahead, we are excited to
announce our Fall Quarterly Event,
scheduled for October. Location, date
and time will be announced shortly, so

keep an eye out for more information.

Furthermore, we eagerly anticipate
the announcement of all 2024 event
dates coming your way soon! We have
an array of enriching experiences
planned to empower our community
members throughout the coming year,

so stay tuned.

In the meantime, I wish you an excep-
tional September filled with growth
and success, and thank you for being
an integral part of the Naples Real

Producers community!
Very respectfully yours,

Andrew Regenhard

Owner/Publisher

Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com

www.swflrp.com

MAKE SURE YOUR LISTINGS ARE READY FOR THE SEASON
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Home Inspections. Done Rigk
Guaranteed.

INSPIRING CONFIDENCE IN EVERY { E BUYER A
+ Comprehensive Same Day Reporting ~_ = St
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» Phones Answered Evenings & Weekends
» Only Company With A 1 Year Limited
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HouseMaster.

PHONE: 239-430-8220

SR

WWW.NAPLES.HOUSEMASTER.COM

CTRIC

BRINGING LIGHT TO A DARK WORLD

'RESIDENTIAL +
COMMERCIAL
ELECTRICIANS

Experienced, Licensed, and Insured for Electrical Installation,
Repair, and Maintenance in Southwest Florida.

&
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integrity. Our purpose is to empower and lift up our employees,
customers, partners, and fellow community members.”
JACOB ANDERSON | CEO | MAJOR, US AIR FORCE, SEP.

(239) 362-2502 - coharborelectric.com -« ec#13004475
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“Our mission is to provide high quality electrical work, on time, with

Morgan Stanley

ax-Efficient
Investing.

A Gz 9

When it comes to tax planning, you need to think ahead — not just at tax time, but 365
days a year. With access to many of the industry's leading tax management solutions and
services, Morgan Stanley Financial Advisors can work with you to create a customized
tax-smart investment plan that helps you keep more of what you earn.

Call today to arrange an appointment.
We'll work together to plan for what may come.

Stephanie A. Petrosini

CFP®, CLTC, CRPC®
CERTIFIED FINANCIAL PLANNER™

Morgan Stanley

Vice President | Financial Advisor
8889 Pelican Bay Blvd, Naples, FL 34108

Scan to Easily
Schedule Your Meeting

N

NMLS #1252909 | CA Insurance License #0126537
Office: 239-449-7885 | Cell: 732-479-8234 | stephanie.petrosini@morganstanley.com

The appropriateness of a particular investment or strategy will depend on an investor"s individual circumstances and objectives.
CFP Board owns the marks CFP®, CERTIFIED FINANCIAL PLANNERTM, and CFP® (with plaque design) in the US.
Morgan Stanley Smith Barney LLC. Member SIPC. CRC 5720056 06/23
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By Juan Rizo

WIRY PRICE MATT
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WHEN IT COMES T
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ROOFING

AC

For most homeowners living in
beautiful Southwest Florida, hiring
a roofing contractor is a once-in-
a-lifetime experience. This is why
pricing should not be a top priority
when paying for a roof, believe it

or not.

Your roof is the most important
part of your house, and therefore,
it is important to have the highest
quality products available to pro-
tect your home from any weather
occurrence. Naturally, you will also
want to ensure you hire a knowl-
edgeable roofing contractor that
can install materials the proper
way to avoid issues when the rainy

season inevitably arrives.

As true locals know, the rainy
season is when all roofs are tested
equally by Mother Nature, with tor-
rential downpours capable of dump-
ing up to two feet of rain in just a
few hours! Therefore, you should
ask your future roofing contrac-

tor to provide you with five home
addresses where they have done
work in your area. This request will
allow you to inspect the quality of
work they provide. And if you get
lucky, perhaps the homeowner will
be outside their house and you can
ask them in person how it went with

said roofing contractor.

Paying too little for a roof repair
is a BIG problem, but an even
BIGGER problem is paying too

much and getting stuck with low-
grade material and/or poor crafts-
manship! A great way to avoid this
nightmare scenario is to request
the documents of the materials
being used on the roof and com-
pare them to which materials were
documented in the permit pack-
age. Such documents are known
as “Florida Product Approvals.”
However, there are also docu-
ments referred to as “Notice of
Acceptance,” which are acceptable

forms as well.

Note the county official inspecting
each job site will match the docu-
ments onsite to what is on your roof.
So if the bait and switch tactic is
used, you will never know unless an
issue arises. A/ permitting informa-
tion is a matter of public record and

therefore accessible to anyone.

Lastly, pay close attention to the per-
mitting information itself to ensure
all items are correct and everything

exactly matches your contract.

Needless to say, receiving the
most value for your installation or
repair is, by far, the most import-
ant factor when hiring a roofing
contractor. A good roof'is a life-
time investment and one that you
and your family will appreciate for
years to come — especially every
June 1st when hurricane season

begins in Florida!

‘T PUT A PRICE ON
F MIND, COME RAIN TIME.

Juan Rizo is the
owner of Durabilis
Roofing, a company

founded with a vision
to revolutionize the
local roofing industry
by bringing what a
homeowner already
expects from a
licensed and insured
roofing contractor:
treating every home
as if it was their own,
treating every project
as if it were their last,
and understanding
a homeowner’s
individual needs. For
more information,
please contact
Durabilis Roofing at
239-347-9207.

Naples Real Producers - 19
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Get the quality customer service and

full insurance coverage your
clients deserve and can rely on!

AUTO = BUSINESS = FLOOD
HOMEOWNERS = LIFE = LIFE ANNUITY

1575 Pine Ridge Rd., Suite 17 Naples, FL 34109
www.ackerman-insurance.com

(239) 597-1096

f in

Seaview Title ) , ) ' .
S e Turnkey Moving Services & Functional Interior Design

OCDOrganized provides luxury turnkey moving services and functional interior design services in Florida.
e P :L|_ g Whether you intend to utilize your new house as your primary residence, vacation home, or short-term
~ ' rental, we guarantee meticulous selection of every itemn, aligning them with the home's aesthetic, and
arganizing them in a coherent system that caters to everyone.

Home Management Baskel Luxury Home Organization Contraclor Coordinalion Personalization
slgle 2 Oc . : 0 . D E . Food & Toiletry Stocking Handpicked Furnishings Packing & Unpacking Staging

) ring at (239) 449-446¢ ORGANIZE
ore:at seaviewtitleico | CREATE
DECORATE

info e QOCDOreanized. com Wwww. OCDOreanized.com a OCDOreanized (230) 214-3803
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“Do good, live in the most positive
and joyful way possible every day.”
—Roy T. Bennett

Before launching her real estate sales career in
2004, Judy Wilson spent 17 years in radio and TV

advertising. In her role as a marketing consultant,

Judy assisted area businesses in improving their
marketing and advertising efforts. She formed a
niche working in the real estate sector; many of her

biggest clients were local developers and builders.

Always Grateful

“Being a part of that world was a lot of fun,” Judy
reflects. “I would meet with a developer at the point
of land acquisition and help develop a marketing plan
for presales of the communities all the way through
the completion of the community. These builders

and developers depended upon my creative ideas to

create interest, site visits, and, of course, sales.”

Through the years, multiple developers noticed
Judy’s natural sales skills and approached her
about joining their team. She declined their offers

many times over.

P featured agent

By Zachary Cohen
Photos by LaCasaTour

Naples Real Producers - 23
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“I totally loved my media career,” she contin- ' r : . i ! ‘ v |
ues. “I was in a very secure situation — ben- o i £ ; \’ L !
efits, salary, commissions. I worked my way
up to management training and managing
sales teams at the radio station, eventually
taking on the business development role for
the entire group. While I didn’t jump when
many of the developers tried to hire me to go

into real estate, they put that bug in my ear.”

Judy, admittedly, didn’t initially intend to % \\
become an entrepreneur, but over time, her b | \ L il iy} %
perspective began to shift. She had a rising y ]

desire to work for herself, and becoming a - : . "L ; /
REALTOR® was a natural next step. : - ' 3 - o . ' -

In 2004, Judy took a leap of faith, leaving

behind her career in media marketing for

new beginnings.

RUNNING SOLO
Judy has now been in real estate sales for R {sendsd so
19 years. In 2022, she closed $28 million SR Cotchvel

Banker Realty.
as a solo agent with Coldwell Banker. Her

expertise ranges from Gulf access and

golf course properties to first-time and

traditional homebuyers.

“As a solo agent, I am very hands-on,” Judy

notes. “My clients tell me they feel like they . )

are my only client, although I will be handling : : & = -
multiple clients at the same time. They know : : : ' ~

they can call me 24/7 and that 'm going to be

with them from start to finish.

“I do my own listing representations, hire
photography, write my own descriptions,
and do my own open houses. My clients and
I are a team. It’s a lot of work, but I enjoy

knowing what’s going on.”

Judy is able to leverage her intimate
knowledge of Southwest Florida. When
she was working in TV and radio, she had
an office in Naples and another in Fort
Myers, so she is one of the few agents that

knows both areas well.

24 - September 2023




“If you name a street in Fort Myers, Bonita,
Estero, or Naples, I’ll know where it is. That
makes me unique. I've lived here since 1989, so
over the years, I've gained a lot of knowledge

about the area,” she says proudly.

KEEPING IT POSITIVE
Judy isn’t the type of agent to count her sales sta-
tistics; rather, she counts happy clients. Success to

her is creating joy in the world.

“I get joy from other people’s joy,” Judy offers. “I'm

a Southern girl, originally from Tennessee; and

the way I was raised is that hospitality comes first.
That means serving others, doing good things, not
expecting a reward, but just because it’s the right

thing to do. I live my life like that, and good things

do come back to me.”

Judy wakes up each day with a positive outlook,
reminding herself that today is going to be a great
day. That optimism is not only a boon to her per-

sonal life but to her clients too.

“Always be grateful,” Judy closes.

G &/ E
When she’s
not selling
real estate,
you'll ind
Judy Wilson

pickleball,
or golf. She

also enjoys

o R e TIMCIC, (M _—-

STAYING

in the gym or

playing tennis,

26 - September 2023

spending time
with her adult
children in

Florida and in

California.

SOUTHWEST FLORIDA’S

REMODELING EXPERTS

Kitchen Cabinets & Countertops * New Outdoor Kitchen / Remodeling
New Bathrooms or Remodeling Ideas ¢ Custom Closets for your Home

Top-Notch Flooring Services ¢ Free Design Consultation for Kitchens

2700 IMMOKALEE ROAD #14
A I i I‘- NAPLES, FL 34110
239.435.6677
Flooring & Kitchens
afknaples.com
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INSURANCE MANAGEMENT INC,
HOME | AUTO | FLOOD

We work directly with
lenders & realtors to help
transactions close smoothly.

Refer us to your clients

239-898-9120

domaininsuranceinc.com
nickdomain@domaininsuranceinc.com

FCit i

:;s.@ Scan to Find As an independent

s S: Out We are the agency, we have
%oﬁ One-Stop-Shop options for

w T e el for All Your
@:ﬁ:’gé‘% (?Iient's E:eds EVERYONE.
"

28 - September 2023

UNFORGETT

VALET PARK

ABLE LUXURY
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Signal House Qs
S Guiding yow home

Relax and enjoy. We know your vision.

You're in capable hands. We are ready to help you make your dream home a reality and will guide
you every step of the way from Conception and Design to Construction, Close-Out, and Move-In.

Schedule your free design consultation with our team of experts.

| j i _i':-:.'ﬁ_'_"- 2

GNALHOUSEBUILDERS.COM

Proudly Serving Southwest Florida Homeowners
Luxury Home & Condo Remodeling | Custom Home Builds
Bonita Springs, Florida | (239) 319-5173 | signalhousebuilders.com | Lic #CGC 1530301
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ITHE OYSTER

coaching corner « eymicnael i

I’d like to share what is commonly
known as “The Oyster Theory.”
Oysters are where pearls come from,
those beautiful pearl necklaces that
our ladies love to wear, gleaming in
the light so others can admire them.
But how is that pearl created? It’s
formed from being in the comfortable,
protective environment of the oyster.
This environment is stable enough to
give the pearl a chance to grow into

its beauty.

I used to work in the restaurant indus-
try where they educated us on this
same theory. If you’ve ever been to a
restaurant, I'm sure you’ve experienced
this, and what I’'m about to share is the
same in business, so be very conscious

of what you are reading.

You visit a restaurant and it’s clean.
Actually, spotless. You go to the
restroom, it’s immaculate. The waiter
or waitress comes to your table,

they’re cheerful and enthusiastic.

30 - September 2023

They’re having fun. They actually cre-
ate an event for you because they’re in
such a great mood. They’re upselling
you without you even knowing it
because you're just going along for the
ride. The hot food comes out hot, the
cold food comes out cold, and every-
thing arrives at your table in a timely
manner. You have a great meal, receive
great service, the place is clean, and
the check comes when you’re ready to

leave. Everything is great.

Needless to say, that restaurant is
doing well. The revenues and profits
are increasing. The owners become
extremely successful. They’re one of
the best restaurants in the industry, in
their town, in their community. Then,
they start to become a bit complacent
and, unfortunately, adopt what we call

“The Success Syndrome.”

The restaurant isn’t as clean as it was
before. The busboy or busgirl isn’t

going as frequently into the restrooms

to ensure they’re immaculate. Paper
towels are on the floor and the waste-
basket is overflowing. The waiters and
waitresses are a little bit arrogant,
they’re not as cheerful. They complain
about their tips. The cold food doesn’t
come out as cold and the hot food
doesn’t come out as hot because it’s no

longer coming out in a timely manner.

The whole ambiance of the restaurant
has changed. A few months go by. The
regional managers and the district
managers are sitting around brain-
storming as they can’t figure out why
revenues and profits have dipped. The
number of people visiting the restau-
rant has decreased. They can’t figure it
out, but it’s because they grew compla-
cent. They unconsciously adopted The
Success Syndrome, as opposed to con-

tinuing to practice The Oyster Theory.

I share this anecdote because in busi-
ness, we can easily and unconsciously

adopt the same pattern. As you're doing

everything correctly in your organiza-
tion, you've created the right culture.
You conduct your team meetings on

a consistent schedule. You're fol-
lowing up on KPIs (key performance
indicators) with your team, making
sure they’re sticking to what they’re
supposed to do before deadlines. Your
team exhibits great attitudes. You're
keeping your marketing flowing to
keep your brand visible. Your service
mastery is excellent because you’re
taking care of your customers consis-
tently. You're doing everything right

in your business.

But don’t get complacent. Trust me, if
you do, everything you’ve worked on
will begin to slowly erode to the point
where you won’t even notice it —

until months, maybe even years down

the road when you’re trying to figure

out what happened to that momentum

you once had.

When you do everything right, the
theory posits that what you did yes-
terday doesn’t matter; it’s what you
do today that most definitely matters.
Just because you showed up with
excellence yesterday doesn’t mean
you can relax today. You need to show

up with excellence every day.

By adhering to The Oyster Theory with
your business, your clients, your team,
your organization, that’s the pearl that
you’re cultivating. Make sure that the
environment is right so that the pearl
can come out nice and shiny so every-
one can admire it — just like they’re
going to admire your organization for
delivering the goods and services to

your clients with excellence each day.

.r'. w
i

Brittany Moore
Regional Branch Manager
NMLS # 824215
239.292.4194
BMoore@moorelend.com

MOORE

o) THAN A TRANSACTION

‘ WHEN YOU PARTNER WITH US YOUR
CLIENTS ARE TREATED LIKE FAMILY

MOORELENDINGGROUP.COM

Tyler Moore
Producing Branch Manager
= NMLS#: 1408486

239-292-4191
TMoore@Moorelend.com

MOORE

LENDING GROU
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=T Successfully Serving —

s

REALTORS® in Naples

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations TRUS TED
Our GAF lifetime roof system includes a 25 year a dVIce

workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders SMAR I !. .

and Teachers Discounts.
"SCM Roofing was amazing and much faster than the t t =
others | called.. " -Wesley Chapel Homeowner S ra egles
"Professional. Quick & Easy. Would definitely use again." 855_SCM_ROOF
-Tampa Homeowner scmroofingfl.com

"Very Professional. Knowledgeable guys and zero trash , , Licensed Florida Contractor #CCC1331132

was left behind!." -Tampa Homeowner

PRACTICA
solutions

A NEW STANDARD IN

Our team is commi m@ww) and sellers with the
- of residential and mercial real property. We work side-by

clients from contract to close

AW OFFICE OF

MATTI—IE% P FLORES

MPF

Providing a great service experience encompassing Estate Management, o . '
Home Watch, Project Management and Concierge Services since 2013 14 MATTHE

ESTATE MANAGEMENT | FIOME WATCH |- o
LICENSED | 'INSURED | BONDED CONCIERGE SERVICES |/ matt@naplesbaylaw.com | 239_26‘]_0592
(239) 777-6173 | spectrumconcierge.com | info@spectrumconcierge.com % } _ 1333 Third Avenue S, Suite 505, Naples, Florida 34102 |

naplesbaylaw.com | @naplesbaylaw FH®
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MEDRANO & CAIL BOOKKEEPING PROFESSIONALS
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By Zachary Cohen | Photos by New Frame Photography

Jennifer M. Cail has long served her
community through her work. Before
she became a bookkeeper, she spent
nearly 20 years in law enforcement.
Her lifelong dream was to work in
federal law enforcement and she
achieved that, spending the last six
years of her career on the federal side

of the criminal justice system.

“Every day was legitimately differ-
ent, and that’s one of the things I
loved about it. Every day brought
new challenges, and it taught me
that’s what I was really looking for
in my career. I carried that with
me even after retirement from law

enforcement,” Jennifer reflects.

In 2019, Jennifer gave birth to her
son — a “miracle baby” — after

she and her husband were told they
couldn’t have children. Having a son
changed everything for Jennifer, ulti-
mately leading to her retirement from
the criminal justice system in favor

of a career that would allow her to

spend more time with her family.

“Working for the federal government
is busy and doesn’t leave a lot of time
for family,” she shares honestly. “I
missed a lot of his first year. I was
working seven days, on call, and 1
missed spending time with my baby
boy. I knew I wanted to do something

different that would help me focus

more on what really mattered to me:

my family.”

Jennifer retired in January 2020,
and two months later, the COVID-19
pandemic upended the global econ-
omy. Jennifer became a stay-at-home
mom in a world that was essentially
shut down. She soon discovered that,
while she loved being a stay-at-home
mom and spending more time with
her son, she missed having a profes-
sion that served her community. So
she turned toward a community that

was hurting.

In searching for a new career,

Jennifer turned to a role she held
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before her law enforcement career:
bookkeeping. She’d kept the books

for her parents’ construction com-
pany since she was a teenager and
later worked for a bank. Starting

a bookkeeping business was, in a
sense, a return to her roots. She knew
bookkeeping could make a significant
impact in her community and help her

continue to serve.

“I saw moms in my community that
didn’t know how to budget or run their
finances, and I stepped in to help.
People started to hire me to help with
budgets, personal finances, and busi-

ness books, and it grew from there.”

Three years later, Jennifer is running
a full-fledged bookkeeping busi-
ness, Medrano & Cail Bookkeeping

36 - September 2023

Professionals. Her company
handles everything from bookkeep-
ing to payroll and 1099 filing to

consulting services.

“We do anything from personal
budgeting to task-flow forecasting

to sitting down and helping business
owners realize what a deduction is
and what it isn’t,” Jennifer explains.
“Real estate agents have to be cre-
ative on how to hold their money
because they don’t get consistent
checks. They may get a big jumbo
check, then don’t get a big check for

a while. So what I do is sit down with
the agent, discuss their goals, look at
their pipeline, and set them on a bud-
get so they don’t cut off their lifestyle.
And when they get the payout check,
it’s not just used to pay off debt.”

Jennifer Cail is the owner of Medrano & Cail
Bookkeeping Professionals.

Jennifer is also helping business
owners bridge the gap between them-
selves and their CPAs. Rather than
getting yearly tax advice, Jennifer
offers regular support, allowing
agents and other small business own-
ers to better manage their business
finances. She prioritizes customer

service, something few CPAs do.

“Customer service is huge in my

firm. That’s what built it. I want my
clients to know that when you call my
firm, we’re always here to provide an
answer. We want to always be there

for our clients,” she continues.

Looking ahead, Jennifer plans to add
small-business tax services to her
offerings. She recently opened a sec-
ond location and plans to open a third
within the following year. As she

grows, she aspires to keep the per-
sonal touch that has made Medrano

& Cail Bookkeeping Professionals one
of the fastest-rising names in the local

financial services landscape.

“I want agents to stop in, feel com-
fortable asking questions, and have
a resource to help them with their
finances. Don’t be scared to talk to
someone about your finances. It’s an
open conversation that can bring a
lot of clarity and help people in their
lives — and it’s something I want to

help you with.”

For more information, visit
www.medranoandcail.com.

Medrano « Cail
POOECEERPING PEOFESSIONALS “’

Jennifer lives with her
Matthew, anc

lives a peacefu

11
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How much should real
estate agents save in an

My passion is supporting
businesses by giving my
clients more time to focus
on doing what they love
most and providing key
advice to help achieve
business growth.

Female Owned and Operated
Always On-Call & Always On-Time bife
White-Glove Bookkeeping Support -~
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medranoandcail.com

o5 Medrano ¢ Cail

BOOKKEEPING PROFESSIONALS

nlineCertified

PROPERTY INSPECTIONS, LLC.

Providing Quality Inspections To Support
Your Real Estate Business

S Al .
I A v

WHY CHOOSE US?
IMMEDIATE ELECTRONIC REPORT ACCESS
24 HOUR APPOINTMENTS
LICENSED ENGINEER & MASTER INSPECTOR

JonathanT.Polk -
Jon@ocpi.online

Contact Us to Provide Your Clients with Comprehensive Home Inspections!
cs@ocpi.online | 239.438.6933 | OnlineCertifiedPropertylnspections.com
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P> health & wellness

By Carlene Murray

In our relentless pursuit of happiness and health, we often
overlook a profound source of positivity and resilience
that resides within us — our own muscles. Emerging
research has revealed that our muscles function as more
than merely mechanical engines of movement (and just
looking good too!) Our muscles are an endocrine organ
capable of secreting proteins, chemicals, and hormones
directly into our bloodstream.

These remarkable substances, aptly named “hope mole-
cules,” have the potential to enhance our mental and emo-
tional well-being, protect against depression, and fortify our
resilience. By understanding and harnessing the power of
this natural pharmacy within us, we can unlock a new level
of vitality and joy. That’s right, by simply contracting our
muscles, we can produce and unleash “hope molecules” in
our brain and who couldn’t use a little more of these natural,
feel-good chemicals?

The Muscle-Brain Connection

Studies have revealed that when we engage in activities
that involve muscle contractions, such as strength training,
hiking, swimming, or even walking, our muscles produce

and release a diverse array of molecules. These substances

include myokines, which are proteins secreted by contract-
ing muscles, as well as other chemicals and hormones that
play a crucial role in maintaining our brain health. Once
released into the bloodstream, these molecules travel to
the brain, where they act as a potent antidepressant, aid

in trauma recovery, help manage stress, and enhance our

overall resilience.

The production of hope molecules is not limited to any spe-
cific type of exercise. Whether it’s a rigorous weightlifting
session or a leisurely stroll in the park, the key lies in con-
tracting our muscles. Each contraction serves as a catalyst
for the release of these beneficial substances, leading to a

cascade of positive effects on our brain chemistry.

Hope Molecules: The Brain’s Antidepressant

Depression, a debilitating mental health condition affect-
ing millions worldwide, is often treated with medications
that target neurotransmitters in the brain. However,
hope molecules present a natural alternative that can
complement or even replace traditional antidepressants.
Research has shown that specific myokines, such as
brain-derived neurotrophic factor (BDNF), play a crucial

role in neurogenesis — the formation of new neurons in

the hippocampus, a region associated with mood
regulation and memory. By boosting the produc-
tion of BDNF through muscle contractions, we
can potentially alleviate depressive symptoms

and promote a more positive mindset.

Recovering from Trauma and Managing Stress
Traumatic experiences and chronic stress can
profoundly impact our mental health. Fortunately,
hope molecules offer a mechanism for recovery
and resilience. The secretion of certain myokines,
including fibroblast growth factor 2 and irisin, has
been linked to enhanced neuroplasticity — the
brain’s ability to reorganize and form new neural
connections. This neuroplasticity plays a crucial
role in recovering from traumatic events and man-
aging stress effectively. Regular physical activity,
with its muscle-contracting nature, enables the pro-

duction of these hope molecules, helping to rebuild

and strengthen the neural pathways affected by
trauma and stress.

The discovery of hope molecules highlights

the incredible interconnectedness of our body
and mind. The fact that our muscles, primarily
considered a means of locomotion, can function
as an endocrine organ is awe-inspiring. Every
time we engage in physical activity, we activate
this pharmacy within us, releasing a powerful
concoction of substances that positively influ-
ence our brain chemistry. This natural remedy is
accessible to us all, regardless of our age, gender,
or physical fitness level. So the next time you
could use an infusion of positivity and hope into
your day, get out there and move. Within the
depths of our muscles lies a reservoir of hope,
waiting to be unleashed, truly empowering us to

soar to new heights of vitality and joy.

Carlene Murray is a Mindpower Coach specializing in helping individuals

cultivate mental toughness and emotional resilience. With extensive

expertise in unlocking human potential, Carlene empowers and guides

individuals toward their fullest potential, ensuring lasting positive change

for their optimal well-being and desired success!

SWFEL'S CLEAN CUT MOVERS

EAGLE

MOVING:

§

Locally Owned & Operated | Local & Long Distance Moves
Moving & Packing Services | We also sell and deliver boxes!
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ALL IN Dominate the Game With

Property Management, LLC.

Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

From Sta rt tO FIHISh Roof - Air Conditioning - Attic - Electrical

Plumbing - Water Heater - Garage - Kitchen

l Pool Equipment * Appliances - Bedrooms
Bathrooms * Doors * Windows

v

, All Reports Provided

- Within 3 Hours
of Completion

WHAT YOUR CLIENTS CAN EXPECT
First Class Customer Service | The Highest level of Integrity & Trust
Excellent Ongoing Communication with our Owners & Tenants

Ly Marketing of the property Ly Repairs and Maintenance
(professionally taken pictures) Ly Communication with tenant 24/7
Ly Advertising on many local and Ly Direct deposit
national websites (MLS, VRBO, Ly Submitting paperwork and
Realtor, Zillow, Facebook) payments to HOA and local/federal
Ly Tenant Screening (Credit, Criminal, government
Eviction, and many other reports) Ly Arranging cleaning of the property
Ly Rent Collection at the end of the lease

OUR AGENT PARTNERSHIP OPTIONS @

Scheduling Just Got Easier

DALI MIHAJLOVIC | OWNER Call or Text to Book Your Client's Inspection
CALL US TODAY AT 239-451-3066 - EMAIL US: dali@allinpmfl.com 239-216-7892 | joethehomepro.com




P» featured agent

By Zachary Cohen
Photos by New Frame Photography

Patience and Perseverance ‘ ‘

By the time Michael Dorobanti moved to Naples in

November 2001, he was already a decade into his real

You need

Michael was licensed in 1994 and had a successful 10-year pe rseve ra n Ce’
career in New York City, working with Douglas Elliman and i nt e g rity a n d
9

Corcoran Group, two of the most highly respected names in

real estate. But in 2001, he took his real estate business to pati e n Ce fo r th iS

the city he felt would offer him the lifestyle he desired.

“The transition to Naples was easy because of what the b u Si ness T h at is
(]

community has to offer — pristine beaches, amazing golf

courses, great schools, and safety,” Michael reflects. Wh at m a kes m e
One of Naples’ Best S u CceSSfu I .

Over the past 22 years, Michael has come to be known as

one of Southwest Florida’s top REALTORS®. He’s a deal-
maker in the community. He always puts his clients first. He
has a go-getter attitude and a deep commitment to his craft.

estate career.

ICHAEL
OROBANTI
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“I've formed strong partnerships with developers and
builders using my knowledge, following market trends,
and bringing quality products and services to the market,”
Michael offers.

Michael has displayed impressive perseverance through-
out his 29-year career, having experienced varied market
conditions — from the recession in the early ‘90s to the dot-
com boom, from the Great Recession of 2008 to the strong

market of the past decade.

Affiliated with Downing-Frye Realty, Michael has achieved
an impressive milestone of closing $750 million in career
sales. He primarily focuses on the luxury real estate sector
and centers his business in some of Naples’s highest-priced
areas. His clients appreciate the personal touch and dedi-

cation he brings to his work.

“I am reliable, aggressive, and I get things done — deliver-
ing the goods year after year,” Michael says proudly. “I've
formed strong partnerships with investors, developers, and
builders using my knowledge, following market trends, and

bringing quality products and services to the market.”
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Michael Dorobanti is an independent agent with Downing-Frye Realty who specializes in luxury home sales.

A defining trait of Michael’s work is his hands-on
approach. He doesn’t have a team working under
him, ensuring that when clients contact him, they get

direct access to his expertise.

Michael treats real estate as a long-term career,

and his track record speaks for itself.

Giving Thanks

Michael expresses deep gratitude for his journey,
acknowledging the hard work, challenges, and
learning experiences that have shaped his path. He
is grateful for the opportunity to succeed through

perseverance and determination.

“It’s the American dream,” he says. “You work
hard, overcome challenges, continue to learn, and

persevere.

“Hard work pays off, and I'm grateful for the
experiences in my life. The fact that I was able to
capitalize on those opportunities and have a very

successful career only makes it that much sweeter.”

FAMILY SPOTLIGHT
Michael and his wife of 25
years, Martine, have two
children, Michael Jr. and
Isabella. Both are currently
in college; Michael Jr.
attends the University

of Florida, and Isabella
attends the University of
South Florida. Michael
enjoys time with family and
culturally immersive travel
experiences.
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«N*  =. REPUTABLE.
MichelleReed  ¥% E%Illj\ﬁlsls

ﬁHOTOGRAPHY

““ Reserve Your Session Today
_+239-404-8158
michellereedphoto@me.com | michellereedphotography.com .

v Roof Replacement ./ Roof Maintenance Tile
v Roof Repair v Roof Rejuvenation

s N2<E= Need Financing? We’ve got you covered!
G IVES Financial Calculator online for your convienance.
SINCE 2016, N2 HAS DONATED
PYT H 0 N ] . “Work quality was excellent. All contacts with personnel was exceptional.
(75 A P (@ From inspection to completing repairs in the rainy season, all was executed

H O M E I N s P E c T I O N professionally and timely. ”

=Ann M. - Fort Myers, FL

“I would have no problem having hiring them back should | purchase another
house. Thank you Durabilis for the time, care and work you did on my home.”
-Patrick D - Cape Coral, Florida

REALTORS...

Your repUta“on IS your most valuable asset and “Everybody on the Durabilis team is amazing. Erica and Victor will keep you up

to date and address any concerns right away.”

clients rely on you to guide them through a TO HELP END MODERN-DAY SLAVERY. _
. -Jerome A. - Naples, Florida
Compllcated and StreSSfU| proceSS The N2 Company — the organization behind this
publication and hundreds like it — is financially X :
committed to end human trafficking.
Refer them to a Master Home Inspector whose e e FAMILY OWNED BUSINESS « NO SUBCONTRACTORS M\
a0 . . 0 0 0,
tralnlng and prOfeSS|0na||Sm WI” g|Ve them Thanks to the businesses within these pages, LICENSED' BONDED' INSURED y 5 /0 SENIOR DISCOUNT . Euﬁfs‘ﬁi )

Sl O ETTSne o bresthe chains of this horeereity. EMERGENCY SERVICES AVAILABLE &

transaction and beyond. License #: CCC1332292

s @ RP [ B

Brett Onasch, Owner - Certified Master Home Inspector License #H18303 | NACHI ID#16021822, CMI, CPI

e 12801 Commerce Lakes Dr. Ste 29, Fort Myers, FL 33912
Visit n2gives.com to learn
more about our fight.

DURABILISROOFING.COM « CALL (239) 347-9207

To make an appointment please call (239) 431-5100

or visit our website pythonhomeinspection.com
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}} |ega| hotline | sy samuel F. colburn, Esq.

a milestone

I N

MANDATORY DISCLOSURES

The recent changes to Mandatory
Disclosures result from the legislature
addressing the recent Surfside Condo
collapse in Miami. Senate Bill (SB)

154 addresses and refines its previous
iteration, SB 4-D, in the interest of pre-
venting similar disasters. These reports
must be provided to government orga-
nizations, associations, owners, and
potential buyers. Florida funds have
been appropriated for regulating these
changes, so it is likely they will be more
heavy-handed with respect to associa-
tion boards in the interest of ensuring
that they comply with the following
changes. The bill provides significant
consequences for board members who
do not comply, including personal civil

liability and breach of fiduciary duty.

Champlain Towers South collapsed due to structural
defects on June 24, 2021, in Surfside Florida, killing 98.

The first change relates to Turnover
Inspection Reports (TIR), which exam-
ine the required maintenance and life
expectancy of common elements. TIRs
must be performed within 90 days of a
developer turning over control of the
association. The Turnover Inspection
Report pertains to the same common
elements: roof, structure, load-bearing
walls, primary structural members, and
primary structural systems (as defined
by Fla. Stat. 627.706), elevators, heat-
ing and cooling systems, swimming
pool or spa and equipment, seawalls,
pavement and parking areas, drainage

systems, and irrigation systems.

Structural Integrity Reserve Studies
(SIRS) must be performed once every
10 years for each building three stories
or higher in height. Unlike Milestone
Inspection Reporting (MIR) below,
these have no age requirement. They
must, however, be performed by
December 31, 2024. The Structural
Integrity Reserve Study is a visual
inspection of the following common
elements, some of which overlap with
the Turnover Inspection items: roof,
structure, fireproofing and fire pro-
tection systems, plumbing, electrical
systems, waterproofing and exterior
painting, windows and exterior doors,
and any other item that has a deferred
maintenance expense or replacement
cost that exceeds $10,000, where the
failure to maintain such item would

negatively affect the other elements of

the study. Owners may not refuse
to raise the reserves recom-
mended by the SIRS (and must
adopt them by January 1, 2025).

With Milestone Inspection
Reporting, the government will
begin notifying associations

that they have reached the age

of inspection. Associations will
then have 180 days to schedule
and complete the inspection with
a licensed professional or their
team. The legislature allowed for
local governments to make excep-
tions when reasonable. Phase

One is a straightforward, nonin-
vasive examination prepared by a
licensed engineer or architect, but
Milestone Inspections can be much
more extensive if they reach Phase
Two — which happens when
Phase One reveals substantial
structural deterioration. And defi-
ciencies do not necessarily mean
that Phase One is headed to Phase
Twos; it has to be substantial dete-
rioration. Milestone Inspections
must be performed by the end of
the year when a building reaches
30 years of age unless otherwise
required by the local enforce-
ment agency (for instance, when

a building is within three miles of
a coastline, its age requirement is
usually reduced to 25 years), and
every 10 years thereafter. Note
that these inspections are to be
properly recorded and made avail-
able to owners and associations. It
is in the best interests of the asso-
ciation board members to ensure
that this information is readily
accessible to owners and potential
sellers. Additionally, many of the
engineers performing the inspec-
tions are happy to answer general

questions about the inspection

process in the interest of maintaining
ongoing, professional relationships with

owners and associations alike.

The important takeaway is that, for any
contract entered after December 31,
2024, it will be mandatory that every
association (and Seller) provide a copy
of the Turnover Inspection Report, the
Structural Integrity Reserve Study, and
a summary of the Milestone Inspection
Report. If an association is not required
to have any of these inspections, they
(and the Seller) must disclose that

they are not required; or, if they were
required but have yet to have them per-
formed, they must disclose that fact to

a buyer. Additionally, if it is a developer
sale, the buyer must receive these dis-
closures at least 15 days before closing,
may void the contract for 15 days after
receipt, and may postpone the closing for
a period of up to 15 days. If it is a non-de-
veloper sale, the buyer must receive
these disclosures at least three days
before closing, may void the contract

for three days after receipt, and may
postpone the closing for a period of up to
three days. These time periods appar-
ently trigger once the buyer has received
the Turnover Inspection Report, the
Structural Integrity Reserve Study, and
a summary of the Milestone Inspection
Report — not just one or two of these
items. The receipt of these documents is
a statutory requirement that cannot be
waived or the contract is voidable by a

buyer until closing.

While it may be prudent for REALTORS®
to start asking for (or providing) these
documents now;, it is not yet a necessary
practice to obtain them. However, an
association having them now, as opposed
to waiting until the last minute, may be
an indication of their level of concern for
the property. Countless buildings in the
State of Florida are going to be required

to have these inspections performed
by a handful of licensed profession-
als and their teams, so an organized
association that does so sooner rather
than later may be a testament to its
character. Note that as a direct result
of this bill, almost 500 buildings in
Collier County alone are due for
inspection by December 31, 2024! As
a seller, part of the required condo dis-
closures includes any special assess-
ment discussions in the agenda or in
the minutes within the year preceding
the sale (already in the FR/BAR condo
rider). It is important to note that,

in addition to obtaining insurance,
financing may become more difficult
to obtain for the purchase of condos
and co-ops in older buildings due to
these reports — which is yet another
reason to be familiar with the financ-
ing contingencies associated in your

respective contracts.

Born and raised in Naples, FL,
Sam is a partner attorney at
Woods, Weidenmiller, Michetti
& Rudnick, LLP, where he
concentrates his practice
in the areas of commercial
and residential real property
transactions, as well as
corporate and commercial
lending. For information on
how Woods, Weidenmiller,
Michetti & Rudnick, LLP, can
assist with your legal needs,
call 239-325-4070.
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Let me help you reach your goals
with images that get results!

NEW FRAME oo~ fom

hana@newframephotography.com
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>

"Professional, knowledgeable and accommodating, | would recommend
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

UGHTING - AUDIO ° PROJECTION - BACKLINE

0RK We'll work with you every step of the way to insure that your event is flawless.

Stage Productions, Inc.  lightworks-productions.com | 239-784-4748
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DOMINATE YOUR MARKET

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

Michael Michetti * Joshua Rudnick ¢ James “Jay” Caudill * Samuel Colburn

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Floriaa,
including Naples, Bonita Springs, Fort Myers and Beyond
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oifo]l  239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

E g 9 g g . . . . . . s ) qua If cations and experience.
. Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership Rule 4-7.2(d).



1] SANDY
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RIGHT AT
HOME

}} cover story: When Sandy Hansel

‘ T iy Conen relocated to Naples
from Chicago in

2012, she assumed

| Mif:;:: ;Zed she would continue

along the same career
path she’d been on for
24 years. Sandy was

settled into her role as a

Photo by

dental hygienist, a career
Michelle Reed

she recalls with fondness.




“Dental
hygiene was
wonderful, a

great career, a great

mom job. You go to work,

see your patients, and go home. You

don’t take any of it home with you,” she offers.

But upon landing in Florida, Sandy discovered
getting her dental hygienist license would be
more of a challenge than she’d assumed. The
hoops she would have to jump through to obtain
her license caused her to pause and reconsider

her path forward.

Sandy’s husband, Keith, suggested she try her hand
at selling real estate. She agreed, assuming she could

sell a few homes a year and make a decent living.
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Sandy Hansel
leads The Florida Hot Real
Estate Team (From left to
right: Tracie Degroot, Diane
Canfield, Keith Hansel, Sandy
Hansel and Ryan O’Janovac)
(Photo by Megan
DiPiero Photography)

“We knew
the Pavich
family personally.
They are friends of the
family,” Sandy explains. “My
sister worked in real estate in Chicago
and in Naples, and my family has always owned real
estate and apartment buildings in the Chicago area,
so it was a plausible suggestion. Real estate has
always been a part of my world. I was always fasci-

nated by it because it was all around me.”

Ten years later, Sandy’s career has turned into
much more than she ever dreamed. She now has a
team of five agents working alongside her at Realty
World J. Pavich Real Estate, and she’s risen to
become one of Naples’ top agents. Sandy closed
$29 million in 2022.
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Michelle Reed

I meet people,
walk them through
the process, explain

everything in detail ..
then, at the end,
WE ARE FRIENDS.



Sandy and
Keith Hansel (left) with their |
children, Nicole and
Ryan, at Nicole’s
i engagement party.

“It’s definitely selling more than the three homes per
year I thought I'd sell,” Sandy laughs. “And it’s full-time
for me. It’s been an amazing 10 years. I’ve met a lot of
great people. I finally feel I have a lot of referrals and
the respect for being a REALTOR® for 10 years.”

Sandy has built her business on best-in-class cus-
tomer service. It doesn’t matter how much a client
is spending; she treats every

single client as if they are

spending millions.

FUN FACT

“I'm fulfilled by Sandy was born in Mali IZ,

helping people,” she Croatia, a small island that is j
notes. “My career in only seven and a half mileslong "l o
dentistry was also and a mile and a half wide. She

helping people. It’s

the same job in many

ways. I meet people,

walk them through the
process, explain everything

in detail ... then, at the end, we

are friends.”

BEYOND THE OFFICE

Outside work, Sandy enjoys spend-
ing time with her family, golfing, and
watching sunsets on the beach. She
and her husband have a blended fam-
ily with three adult children: Nicole
(29), Ciara (27), and Ryan (25).

As Sandy reflects on her path to real

estate success, she taps into pride and
gratitude for where she is today. She lives

and breathes real estate — and that’s just how
she likes it.
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lived there for five years before
immigrating to the U.S.

Photo by Michelle Reed

“I'love every second of what I do,” she asserts. “My
clients are counting on me, so I have to be there for
them. My kids are at the stage where they are grow-
ing their own worlds, and I'm not needed as much as
a mom, so focusing on my business has been some-

thing I'm very involved with.

“I don’t know that I would change much of what I
have. I'm happy where I am. I want to continue to
work the business, grow it as

much as humanly possi-

ble, and be happy.”

Photo by
Michelle Reed
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Customized Solutions

SENTRY

SURANCE ADVISORS

Personalized Service

® Yacht & Personal Watercraft ® Primary & Secondary Homes
® Exotic & Collector Cars ® Art & Jewelry ® Commercial Properties & Business

Specializing in helping clients who are
buying homes valued over $750,000

If your client is buying a home valued $750,000 or greater, trust Sentry Insurance

Advisors to get them to the closing table on time. As an independent agent we

proudly represent more than 20 highly respected insurance £ 4=, %
carriers, and have capabilities o serve them on a national basis. 3 == =

239.350.4906 V&7
SENTRYIA.COM '
IN CASE YOU MISSED IT!

Scan to check out
4 Josh White’s interview
with Andrew Regenhard

:Eji-"’k 50 and Bill Earl
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WE LIVE AND BREATH REAL ESTATE MARKETING The optimal plan for individual
professionals and teams.

Venture X Naples is in the heart of
the city, just minutes away from
the beaches, surrounded by top

restaurants and shops, community

and cultural events, and
after-hours night life.

Our modern space has high
exposed ceilings with an industrial
loft design, earthy tones, live plant
walls, and floor-to-ceiling windows
allowing natural sunlight into your

private office. Our private offices
are move-in ready with sit-to-stand
desks and ergonomic chairs for

THE ONLY TOUR PROVIDER IN SW FLORIDA _ _ your team. With several different

office sizes on-site, options are

THAT PROMOTES AGENTS AND THEIR LISTINGS . A - available based on your needs.

Please reach out to Kathryn
Parker for more details on
pricing, terms & inclusions.

KATHRYN PARKER
DIRECTOR OF SALES

239-326-3455

Kathryn.parker@venturex.com

B 7. $$ VENTURE X
BOOK YOUR
SCAT W REAL ESTATE SERVICES SEAN e e ‘

[EI4aE TO GROW YOUR BUSINESS [El4A[E] D TOUR & P VY ORKSPASE

D D venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103




HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS INSURANCE

P R I N T WEALTH MANAGEMENT | BUSINESS RETIREMENT PLAN CONSULTING
ME MORE!

Were you, your broker, or
the team featured in an
issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

Real Producers — you're

. . 0)
invited to use our new space! £

E
; Need touchdown space to sell or close a deal? S !&1
REPRINTS! > - R
What the heck is a reprint? A reprint is a four- or eight- - N Need a quiet place to work when away from
page bound, printed piece on magazine-grade paper with ' TT M i your foice?

our full article — and you on the cover.
’ BiAN ity Want a place to host or join a networking
WHY DO | NEED THOSE? event?
These reprints are a professional marketing tool that : @
can help brand you, your team and/or your business. OneGroup Risk Management and Insurance, along with
* Use on listing appointments OneGroup Retirement Advisors, invite you to stop by our ON EG RO U P
* Send out to friends and family new center designed as a colaborative space to share with
* Send to clients with your holiday greetings our referral partners and clients at no cost to you! A World of Risk Managetmiend

* Brokers, use as recruiting tools for capturing pe nsurance Ex
Take a tour of our first-class reception, offices, conference
room, open space and kitchen area outfittend with the @

latest technology and free wifi to help maximize efficiency.

Call or stop by today to learn more. We're excited to be here ON EG ROU P’
for you!

Rf:u rement Advisors
Wealth Managemisnt
Heather Rowell Pension Experts
Account Executive and
Branch Manager-Naples Scah the QR code to
HRowell@OneGroup.com ESVMCAT FEather 5
OneGroup.com/MNaples-Florida CRORHES IO B.

new talent

+ Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We send

you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our part-

ner, or family. Anyone who wants to promote you.

HOW DO | ORDER? C 239-671-3868 _ E E
Ermail 6424 Naples Blvd,, Suite 301
mail SWFL@n2co.com .
Promenade at Naples Center R
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50% REDUCED  # it 517
BUILD TIME THEAGENCY

SELATIC
g !
e Complimentary Lot/Land Due Diligence Sy 4 i—' 3 N s H I P
Consulting for Realtors & Clients TERMITE & A

e Customizable Floor Plans Available, In-house - MOLD PROOF
Design Team! Scan to

A collaboration your
clients and team will

=20 0 -
e Flexible Payment Schedule or Financing Available Learn More ) apprccmtc
e Zoning and Code Interpretation (We coordinate =] [m] 250 MPH IMPACT
with the County/City for you) L i { RESISTANT
e \We Guide Realtors and Clients from Design I= s E
all the way to Occupancy Ell"tl “ lT:I E ;Q D-l

e 3% Commission Paid To Realtors! CLASS "A"
FIRE RATED

J % N OR THSTAR " - UP ;;50%

TECHNOLOGIES ENERGY SAVINGS
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Learn how we Can help |
create a smoother |
REALTOR -Client experience

Scan To Get Your Free : *”
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¥ f, 'i‘é._h Kristine Dunn Kyle McLaughlin Co-Branded Landing Page® 5
b ‘ kristine@northstartgi.com kyle@northstartgi.com - &
9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135 1 5 Y E R S : F S E R v’ N G S w F L

Schedule an Exclusive Realtor
Tour to Learn More

239.610.0062 NORTHSTARTGI.COM | GOO6MH O WWW.CIGFLORIDA.COM

Call or Text




e
JTimeless

NIEERE: | O R S Pem

—— O NS
\interiorsbysbi.com™
954 .445.0897 ;




