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We offer a FREE 
quality Roof Inspection 
with quick turnaround to

help you close faster.
Residential Roofing

Residential Roof Repair
Flat Roofing | Commercial Roofing 678.948 ROOF

PerimeterRoofing.com
550 Maltbie St,

Lawrenceville, GA 30046 Facebook.com/PerimeterRoo�ngLLC
PerimeterRoo�ng_GA

“They came early and stayed late to 
be sure my roof was on and 

everything was cleaned up. I love my 
new roof. 

Would recommend to anyone who 
needs a roof replaced or repaired.”

~Sonya B. 

A GOOD ROOF
IS LIKE A GOOD FOUNDATION
- IT'S NECESSARY!

BE PREPARED WITH ATLANTA'S TOP 
ROOFER BY YOUR SIDE. OUR TEAM HAS 

YOU & YOUR CLIENT'S COVERED!
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GIVE A GIFT YOUR CLIENTS WILL
FALL IN LOVE WITH & USE EVERYDAY!

OUR GIFT IS…
• Never consumed, used & loved daily
• 100% tax deductible as advertising 
• Top quality product
• We can ship direct
• Used in the kitchen with family & friends

Co
nt

act Anthony for more inform
ation!

(404) 913-0536 • Anthony@SharpRetention.com

Makes the perfect end of year gift. 
Bulk discounting available

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Greater Atlanta Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

For content contributions or to nominate a Realtor for a certain story, please email anthony.mercer@realproducersmag.com

GREATER ATLANTA
MEET THE

REAL PRODUCERS TEAM

Regis Lawson
Photographer

Alexandra Santos
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Heather Pluard
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Shy Espinosa
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Anthony Mercer
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Elizabeth Zeaton
Ad Strategist

Ashley Streight
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

PORTABLE STORAGE

Units Atlanta
(678) 838-6556
unitsatlanta.com

PROPERTY MANAGEMENT

Specialized Property 
Management
Jarrod Cook
(404) 862-8980

RADON TESTING 

AND MITIGATION

Ensign Building Solutions
David Goulding
(678) 640-6936
ensignbuildingsolutions.com

RENOVATIONS

Renovation Sells: 
Alpharetta & East Cobb
Limor Kolt
(617) 633-5050
renovationsells.com/atlanta

RENOVATIONS / ADDITIONS

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

ROOFING

Georgia Select Roofing
Chris Earls
(678) 316-6899

Mighty Dog Roofing- 
Central Atlanta
Will Wallace
(678) 675-0488
mightydogroofing.com

Mighty Dog Roofing- 
North Atlanta
Abhijit Natu
(770) 599-5158
mightydogroofing.com

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

VIRTUAL 3-D TOURS

Local Flavor Films + Photography
Kelly Clark
(404) 551-2649
localflavorfilms.com

WATER, FIRE,  

MOLD RESTORATION

3 Lions Restoration
Spencer South
(770) 268-0300
3lions911.com

ATTORNEY - REAL ESTATE

Parkway Law Group
(404) 719-5155
ParkwayLawGroup.com

BRANDED CLOSING GIFTS

Sharp Retention
Anthony Mercer
(404) 913-0536
SharpRetention.com/Anthony

CONTRACT TO 

CLOSE SERVICES

Elite Closing Solutions LLC
Melisa Kilbourne
(352) 308-9572
EliteClosingSolutions.com

CPA/TAX/ACCOUNTING

Add-vantage 
Accounting Services
Cathy Strobeck
(678) 945-0975
add-vantageaccounting.com

CUSTOM HOME BUILDER 

& REMODELER

Ensign Building Solutions
David Goulding
(678) 640-6936
ensignbuildingsolutions.com

ESTATE SALES

Gleaton’s
Eric Gleaton
(678) 489-4928
gleatons.com

FINANCIAL ADVISOR

Primerica Advisors
Jeff Vach
(404) 966-5883
www.primerica.com/jvach

FINANCIAL/ 

WEALTH ADVISER

Apogee Financial Partners
(770) 318-1988
www.apogeefp.com

FLOORING

Floor Coverings International
Stewart Jones
(770) 337-3430
brookhaven.floorcoverings 
international.com

FLOORS/HARDWOOD/LVT/

CERAMIC TILE/CARPET

Orange Cat Flooring
Cristian Marincas
(404) 936-7155
www.orangecatflooring.com

FOUNDATION REPAIR 

AND ENGINEERING

Engineered Solutions 
of Georgia
(678) 373-8044
esogrepair.com

GAS COMPANY

Georgia Natural Gas
Michael Harris
(404) 664-8098
www.gng.com

HOME INSPECTION

Ally Property Inspections
Meredith Jones
(205) 790-4291
allypropertyinspections.com

BPG Inspections
(800) 285-3001
BPGInspections.com

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653
worldclassps.com

HOME STAGING

Classic Staging LLC
Jeanne Westmoreland
(404) 234-6908
classicstagingllc.com

Design2Sell
Barbara Heil-Sonneck
(678) 505-1433
homedesign2sell.com

HOME WARRANTY

Achosa
(404) 697-4731
AchosaHW.com

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

HVAC, PLUMBING, 

& ELECTRIC

RS Andrews
Dari Payrow
(770) 454-1800
rsandrews.com

INSPECTIONS - 

RESIDENTIAL AND 

COMMERCIAL

All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011
AllAtlantaInspect.com

INSURANCE-AUTO-HOME-

LIFE-HEALTH-BUSINESS

Clear View Insurance
Nick Stevens
(470) 423-8634
www.ClearviewIns.com

Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
(770) 410-1818
www.talktojay.com

MOLD TESTING & 

REMEDIATION

World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653
worldclassps.com

MOLD/WATER/ 

FIRE RESTORATION

Ensign Building Solutions
David Goulding
(678) 640-6936
ensignbuildingsolutions.com

MORTGAGE

Alpharetta: Mortgage 
Investors Group
(833) 939-1570
migalpharetta.com 

MORTGAGE BROKER

Atlanta Mortgage 
Advisors, LLC
Joe Trovato
(404) 375-0779
www.JoeTrovato.com

Home Lenders of Georgia
Dawn Munoz
(770) 953-8004
homelendersga.com

MORTGAGE PLANNER

Ameris Bank
Jaad Nicholas
(678) 802-9135
www.jaadnicholas.com

ORGANIZING & STAGING

Organized | AF
Caitlin Ruth Vincent
(404) 954-1220
theorganizedaf.com

PHOTOGRAPHY & 

VIDEO SERVICES

Local Flavor Films 
+ Photography
Kelly Clark
(404) 551-2649
localflavorfilms.com

PHOTOGRAPHY-FAMILY/

REAL ESTATE/EVENTS

Alexandra  
Santos Photography
(404) 790-0196
www.alliesantos.com

ORANGE CAT
FLOORING

FLOORS DONE RIGHT.
Hardwood Flooring 
Installation & Refinishing
Complete Bathroom Remodeling
Carpet Installation
Luxury Vinyl Planks
Tiles Installation

We’re here to help with all your
flooring installation & bathroom

remodeling needs. 

talk to our flooring expert today • (404) 936-7155 • orangecatflooring.com

Licensed & Insured

GET A
FREE QUOTE
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Being a REALTOR® is no easy 
feat. It’s a world of endless phone 
calls, negotiations, and juggling 
multiple clients with grace and 
finesse. But amidst the chaos, 
one quality shines through like a 
guiding light—persistence. It’s the 
tenacity that keeps realtors push-
ing forward when others might 
throw in the towel.

Imagine this: an agent tirelessly 
searching for the perfect prop-
erty for a client, leaving no stone 
unturned, and going to great 
lengths to secure that dream 
home. It’s the late nights spent 
poring over listings, the countless 
showings, and the refusal to settle 
for anything less than extraor-
dinary. That, my friends, is the 
power of persistence.

In the face of setbacks and chal-
lenges, REALTORS® demonstrate 
an unwavering determination that 

is nothing short of awe-inspiring. 
They navigate through com-
plex transactions, dealing with 
ever-changing market conditions 
and demanding clients, all with a 
smile on their faces and a spring 
in their step. They refuse to let 
obstacles dampen their spirits or 
dim their vision.

Persistence is the fuel that pro-
pels realtors forward, even when 
the odds seem stacked against 
them. It’s the voice in their heads 
whispering, “Keep going. You’re 
closer than you think.” And it’s 
the unwavering belief that with 
enough effort and resilience, 
dreams can become reality.

So, dear readers, as you immerse 
yourself in these pages filled 
with stories of remarkable 
REALTORS®, let their persistence 
ignite a fire within you. Let their 
journeys remind you that setbacks 

are merely stepping stones on 
the path to success. Embrace 
challenges as opportunities for 
growth, and keep pushing for-
ward, even when the road seems 
long and daunting.

Remember, every great achieve-
ment is born out of persistence. 
Whether you’re a seasoned 
REALTOR® or someone just start-
ing to dip their toes into the world 
of real estate, let this issue serve 
as a reminder that with determi-
nation, grit, and a dash of per-
sistence, you can overcome any 
obstacle and achieve greatness.

Get ready to be inspired, dear read-
ers, as we celebrate the unwavering 
spirit of the realtors who continue 
to defy the odds. May their stories 
ignite a spark within you, remind-
ing you that persistence is the 
key that unlocks doors and turns 
dreams into reality.

THE POWER OF
editor’s note

Sell  everything in SEVEN days

5 STAR RATED COMPANY

Help Your Clients Sell & Move Easily
LOW FEES, HIGH RESULTS!

CALL US TODAY 678.725.8757  |  gleatons.com  |

ESTATE SALES
BUYOUTS

FURNITURE REMOVAL
ONLINE AUCTIONS

ESTATE SALES
BUYOUTS

FURNITURE REMOVAL
ONLINE AUCTIONS

ESTATE SALES
BUYOUTS

FURNITURE REMOVAL
ONLINE AUCTIONS

METRO ATLANTA’S

LARGEST ESTATE SALE
& ONLINE AUCTION COMPANY

HOME ORGANIZ ING &  STAGING

MAKE EVERYTHING
FALL  INTO PLACE

theorgan izeda f . com

404 954 1220      @ORGANIZEDAF_

IN A PESKY 
MARKET

PERSISTENCE
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SCAN TO
LEARN
MORE

Partner with an Insurance Agent that offers
solutions to meet ALL of your clients needs:

CommercialLandlord
Insurance

Home or Condo
Insurance

Nick THEInsuranceGuy Stevens & the Clear View Insurance Agency
are continually adapting with the market and adding carrier
solutions to assist each client.

470-423-8634 |  N ick@NickTHE InsuranceGuy .com  |  12600 Deer f i e ld  Pkwy ,  S te  100 ,  A lphare t ta ,  GA

We find the Right Coverage for the Right Price!

Residential Closings | Investor Services
Short Sale Negotiation | REO Seller Representation

Default Services | Commercial Closings

DocuSign, Virtual Closings, & Mail Away Options Available!

We want to help you close more transactions, faster!

Atlanta Top Producers' Trusted Legal
Partners for Real Estate Transactions

Parkway Law Group, LLC
Attorneys at Law
404.719.5155

ParkwayLawGroup.com
Facebook.com/ParkwayLawGrp

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com
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“I’m an Activator,” Linde 
smiles. “I consciously choose 
to keep moving, even when 
it’s hard, and I push others 
to do the same. One of my 
strengths is thinking months 
and years in advance when 
making decisions. Then, if I 
don’t see a way to overcome 
a challenge immediately, I 
will persevere until I do.”

A Georgia native, Linde first 
tapped into her infamous 
resilience at age 25 when her 
father passed away. Launched 
into what she calls “the after,” 
Linde held down three jobs to 
become financially indepen-
dent and find her true calling. 
Her experiences included hos-
pice sales, where she learned 
people always come first, 
and working with a longtime 
native luxury multi-family 
real estate developer - where 
she learned everything from 
land acquisition to develop-
ment, construction, leasing 
and management. Then in 
2013, Linde obtained her 
license and became a full-
time REALTOR® with Keller 
Williams Realty First Atlanta.

“It felt good in my heart to 
help families find homes, 
and it still does,” Linde says. 
“I sold 27 homes in my first 
year as a single agent and 
54 the next. Then I brought 

ascending beyond adversityM
O
O
R
E

L
I
N
D
E

cover story By Heather Pluard

Photos by Allie Santos

Standing on the summit of Mount Kilimanjaro in celebration of her 
40th birthday, EmpowerHome Team Atlanta Expansion Partner Linde 
Moore remembered all the proverbial mountains she’s climbed to 
get to this moment. From surviving not one but two different breast 
cancers to launching a team within a nationwide network, this 
powerhouse of a REALTOR® never lets obstacles stop her progress.

on an assistant to help. My current Director of 
Operations, Lauren Woodling, joined me in 2016. 
She has been beside me ever since.”

As a growth-oriented individual, Linde loves looking 
for ways to increase her business year-over-year 
while focusing on client happiness. A fortuitous 
meeting with her now business partner, Sarah 
Reynolds, helped her do both. “Sarah worked in the 
DC metro area leading a team started by her mother, 
Debbie Reynolds, and I admired all the systems she 
implemented to ensure success. We were both young 
moms leading teams, trudging forward with all of 
the day-to-day in life. For me, that included getting 
through surgery and radiation treatment after my 
first breast cancer diagnosis in 2019.”

It felt good 

in my heart 

to help 

families find 

homes, and 

it still does.
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In 2020, at the beginning of COVID, Linde, 
Sarah & Debbie Reynolds announced their 
partnership and the creation of EmpowerHome 
Team Atlanta. Today it’s the #1 team in their 
market center and part of the #1 female-lead 
team in all of Keller Williams, which is in 12 
different markets nationwide. Their big auda-
cious goal is to serve 100 families a month in 
100 metro locations and give back one million 
dollars in those communities each year.

“As we intentionally grow, we’ll remain focused on 
delivering exceptional 
experiences based on a 
transparent, consulta-
tive, and highly-respon-
sive level of service,” 
Linde says. “We’ve put 
together a brilliant team 
of REALTORS® who 
like to be belly-to-belly 
with clients and care 
about the people they 
are helping. Our goal is 
to impact others posi-
tively, and we’re proud 
to consistently sell 
more homes for a higher 
amount of money.”

While navigating 
the complexities of 
her new business 
model, Linde faced 
her biggest life hur-
dle yet. Her original 
cancer was back, 
accompanied by a new type of breast can-
cer. She had ten surgeries in 365 days and 
multiple complications. Fortunately, a host 
of people helped her get through it.

“The Atlanta REALTOR® family supported me 
through this time, and I will always be grateful for 
the way they loved on my family and I, including 
meals, rides to appointments, and making sure my 
son, Townsend (6), had fun things to do,” Linde 
says. “My amazing husband, Tyler, was like a single 

parent for a year while I recovered, and he never 
complained once. I had to learn to lean on others, 
and I am so thankful for all the love shown to me.”

By 2022, Linde was ready to fold back into “real 
life” but found it more challenging than anticipated. 
“When you’re used to fighting something like cancer, 
putting the sword down and moving past your fear is 
hard. I did it in baby steps. First, I helped one buyer. 
Then, as I realized I still loved winning for clients, I 
helped another and then another. I was filled with 
joy as I inched my way back into production. Nothing 

can take the REALTOR® 
out of me.”

Today, Linde is on a 
mission to advance the 
real estate industry and 
protect the REALTOR®. 
“We don’t have to be 
victims to the market,” 
she says. “We can deter-
mine our income and 
impact on clients and 
offer them more. Price 
is only questioned when 
there is a lack of value. 
I believe in what we do 
and what we offer, and I 
love instilling that confi-
dence in my team.”

The EmpowerHome 
Team Atlanta had $71 
million in sales last year 
and is on track to do 
more in 2023. The office 

plans to double the number of agents from twelve 
to 22. “Who you work with matters,” Linde says. 
“It impacts everything, so always put yourself 
where you can learn and grow. Success leaves 
clues. Talk to agents doing well and follow proven 
systems. You don’t have to recreate the wheel 
to summit whatever mountain you are trying 
to climb. Having a positive mindset is the most 
important predictor of success. As Henry Ford 
said, “Whether you think you can, or you think 
you can’t - you’re right.”

When you're used to 

fighting something 

like cancer, putting the 

sword down and moving 

past your fear is hard. I 

did it in baby steps.

Photo submitted by Linde while standing 
at the summit of Mount Kilimanjaro in 
celebration of her 40th birthday.
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ENSIGN
BUILDING SOLUTIONS

Custom Home Construction 
Renovations & Remodeling

Trusted Experts Caring For
The Homes of Your Clients

Mold, Water, Fire &
Smoke Restoration

Radon Testing &
Mitigation

 770-205-9891 | ensign@ensignbuildingsolutions.com | ensignbuildingsolutions.com

Your Vision   Our Expertise

 404-862-8980
jarrod@specialized247.com

 Specialized247.com
1201 Peachtree Street NE, Building 400, Suite 221, Atlanta, GA

Let our growing team assist you with increasing your business. Call us today!

Melisa Vinke  Elite Closing Solutions, LLC, Owner

470-299-3995
eliteclosingsolutions.com
info@eliteclosingsolutions.net EXPERIENCED TRANSACTION COORDINATORS

Let us manage your deadlines, communications, paper work, etc. We can do it all.
Leaving you the  time to focus on prospecting & showing homes!

Work
Smarter,

Not Harder

It’s Your Time to Shine!
BRANDING, LIFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
Aconsantos@gmail.comAllieSantos.com 
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FAQ
about Greater Atlanta Real Producers

FAQ
that has not been vetted by one of 
you and is “stamped for approval,” 
in a sense. Our goal is to create a 
powerhouse network not only of the 
best agents in the area but the best 
affiliates, as well, so we can all grow 
stronger together.

Q: How can I refer a local business 

to join Greater Atlanta Real 

Producers as a Preferred Partner? 

A: If you know and want to 
recommend a local business that 
would like to work with more 
top real estate agents, please 
email me at: Anthony.mercer@
realproducersmag.com or 
visit AtlRealProducers.com and 
introduce us! This is the only 
way we can grow and strengthen 
this community, through your 
referrals. It’s much appreciated!

obstacles, they are an exceptional 
leader, have the best customer service, 
or they give back to the community in 
a big way, etc. Once the timing is right, 
the next step is an interview with us to 
ensure it’s a good fit. If all works out, 
then we put the wheels in motion.

Q: What does it cost to be featured? 

A: Zero, zilch, zippo, nada, nil. 
It costs nothing, my friends, so 
nominate away! This is NOT a pay-to-
play model whatsoever.

Q: How can I write an article to  

be printed? 

A: If you are interested in writing 
an article to contribute your ideas, 
experience, knowledge, expertise, or 
stories to the Greater Atlanta Real 
Producers community, please email us 
at: Team@AtlRealProducers.com 
- Even if you don’t consider yourself a 
prolific writer, let’s talk!

Q: Who are the Preferred Partners? 

A: Anyone listed as a “Preferred 
Partner” in the index at the front of 
the magazine is an integral part of 
this community. They will have an 
ad in every issue of the magazine, 
attend our events, and be part of our 
social media groups. We don’t just 
find these businesses off the street, 
nor do we work with all businesses 
that approach us. One or many agents 
have personally referred every single 
Preferred Partner you see. We won’t 
even take a meeting with a business 

Ever since we launched Greater 
Atlanta Real Producers, I have 
heard some of the same questions 
from many of you. I figured it 
would be most efficient to publish 
the answers here in case more 
of you had the same questions. 
Remember, my door is always 
open to discuss anything regarding 
this community — this publication 
is 100% designed to be Your voice!

Q: Who receives this magazine? 

A: The top 500 Realtors and teams that 
fall within the top 500 in the Greater 
Atlanta area. We pull MLS numbers (by 
closed volume) in the Atlanta market each 
year and we cut off the list at number 500. 
The list resets at the beginning of each 
year based on the prior year’s totals and 
continues to update annually.

Q: What is the process for being featured 

in this magazine? 

A: It’s really simple — one or multiple 
peers have first nominated every featured 
agent you see. You can nominate or be 
nominated by other agents, affiliates, 
brokers, owners, and office leaders. A 
nomination currently looks like this: 
you email us at: Anthony.Mercer@
realproducersmag.com with the 
subject “Nomination: (Name of Nominee).” 
Please explain WHY you are nominating 
them to be featured. It could be that they 
have an amazing story that needs to be 
told, perhaps they overcame extreme 

Restoring Your Faith in Home Warranties!

Caryn DeOliveira
Senior Sales Executive

C: 404-697-4731
O: 888-509-2916
E: carynd@achosahw.com
www.achosahw.com

Diana Mantia
Senior Sales Executive

C: 618-719-1730
O: 888-509-2916
E: DianaM@achosahw.com
www.achosahw.com

Finally, a home warranty that provides a better 
claims experience by allowing the homeowner

to use their own service provider.

hlofamerica.com

1865 Lockeway Drive,  Suite 605,  Alpharetta,  GA 30004

7 7 0 - 9 5 3 - 8 0 0 4  •  I N F O @ H L G E O R G I A . C O M

Your Local Mortgage
Broker since 2004

Lending 
Solutions 

that
Take You 

Home

Company NMLS: 
169033

We have the most aggressive rates with low closing costs
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CARVING PATHS IN 
FILM AND REAL ESTATE

Ricky
Photos by Regis Lawson

on the rise

Russert

Before finding his calling in the 
real estate market, Russert spent 
a staggering 18 years as a film and 
TV actor and producer. Not one to 
be confined to a single endeavor, 
he also dabbled in various other 
fields, from owning a moving 
company to helping run his wife 
Nichole’s chocolate business, 
Nicobella. His versatile back-
ground showcases his willingness 
to embrace new challenges and 
reinvent himself, an ethos he car-
ries into every aspect of his life.

Russert’s path to becoming a 
REALTOR® was paved by his 
deep-seated affinity for homes 
and real estate, rooted in his 
upbringing as the son and grand-
son of carpenters. His early 
influences, his hardworking par-
ents, instilled in him the value 
of diligence and persistence 
– qualities that have remained 
his guiding stars throughout 
his life. His education journey 
led him to Washington State 
University, where he honed his 

skills and laid the foundation 
for his multifaceted career.

“My dad and mom were my 
pillars of inspiration,” Russert 
shared, reflecting on his roots. 
“Life itself is a constant journey. 
As long as I could put one foot 
in front of the other or see in 
front of me, I had to keep going. 
Constantly reinventing myself 
and being open to new possibil-
ities. I believe how you do any-
thing is how you do everything.”

Ricky Russert, a man of 
many talents and endless 

perseverance, has been 
redefining the world 

of real estate since he 
embarked on this journey 

over three years ago. 
While most know him for 

his on-screen charisma 
and acting prowess, 

Russert’s transition into 
the realm of real estate 
has been a remarkable 
tale of transformation.

Life itself is 
a constant journey. As 
long as I could put one 

foot in front of the other or 
see in front of me, I had 

to keep going. 
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In early 2020, amidst the backdrop of global turmoil, 
Russert’s trajectory took an unforeseen turn. The sus-
pension of film productions prompted him to explore 
new avenues, and the idea of becoming a REALTOR® 
was sown. Encouragement from his advisors, Julian 
Rather and Jeremy Smith, marked the inception of his 
career in real estate. He swiftly obtained his license and 
joined Intown Advisors, where he became an integral 
part of their dynamic team.

“Helping others during one of their most important life 
decisions is what I’m passionate about right now in my 
business,” Russert mused. His dedication to guiding 
clients through the exhilarating process of home buying 
or selling shines through his work at Engel&Völkers 
Atlanta. With a career volume of over $40 million to 
date and a remarkable achievement as a top producer for 
three consecutive years, Russert’s prowess in the real 
estate industry is undeniable.

But success hasn’t come without its share of challenges. 
The media’s portrayal of real estate as a stressful and costly 
venture has posed a hurdle that Russert faces head-on. “The 
world news can instill fear and cold feet in potential homebuy-
ers,” he acknowledged. Yet, his steadfastness and unwavering 
commitment to his clients have enabled him to navigate these 
challenges and dispel misconceptions.

Ricky Russert’s involvement in real estate is not solely driven 
by financial gains; it’s a reflection of his genuine desire to uplift 
others. He envisions a future where he continues to invest 
in the dreams of others through the avenue of real estate. “I 
will always invest myself into other’s futures, and doing that 
through real estate fits me well,” he affirmed.

Beyond his professional pursuits, Russert finds solace 
in his family and passions. Married to Nichole, who 
he fondly describes as the structure that upholds 
them, they share a penchant for food, music, and 
travel. Their fur baby, Mariposa, completes their har-
monious household. Russert’s eclectic tastes extend 
to his favorite books, music, and movies, reflecting 

his diverse interests and insatiable curiosity.

A man of purpose and compassion, Russert 
extends his reach to charitable endeavors, 

supporting causes like Special Olympics 
and Mercy for Animals. “Strength 

and resources, as well as voices, 
are given to those who may 

not have one,” he articulated, 
explaining the motivation 

behind his philanthropy.

When asked about his advice for aspir-
ing REALTORS®, Russert’s response 
was simple yet profound: “Listen and 
then respond.” This ethos encapsulates 
his approach to both business and life, 
where understanding and empathy 
pave the way for effective commu-
nication and successful outcomes. 
He hopes to be remembered for his 

versatility and strength, a legacy that 
speaks to his unyielding dedication to 
those around him.

Ricky Russert’s journey from the 
silver screen to the real estate 
market is a testament to the power 
of reinvention and persistence. With 
an unwavering commitment to his 

clients and an innate ability to adapt, 
he continues to shape the real estate 
landscape while leaving an indeli-
ble mark on the hearts and homes 
of those he serves. As the world 
witnesses his multifaceted journey, 
Ricky Russert stands as a beacon of 
inspiration for all who dare to carve 
their paths in uncharted territories.

I will always 
invest myself into 

other's futures, and 
doing that through real 

estate fits me well.
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Stage. Sell. Simple. It's Classic!

Achieve Higher Quality &  More Solid  Offers!

As verified on FMLS as of 6.23.23

www.classicstagingllc.com
Now more than ever, stage it! Call 404.234.6908

Jeanne Westmoreland,
Owner & Creative Director

Classic Staging's staged projects sell 4.5 faster than the
state average and for thousands more.

Be sure to follow us on Facebook 
and Instagram to find out who is 
being featured, check out upcoming 
events and much more!

@greateratlantarealproducers 

We’re focused on growing the personal 
and professional lives of top real 
estate agents while connecting them 
to top affiliates in the area so that 
the best of the best can grow their 
businesses together. We’re telling the 
true stories of real estate agents in 
the top markets around the country. 

FOLLOW US!
announcement

Family Owned
678.250.MOLD(6653)
MOLD TESTING & REMEDIATION

WATER DAMAGE REMOVAL
HOME INSPECTIONS

CLEANOUT SERVICES
ENCAPSULATION

World Class Home Inspections 
& Mold Remediation

www.worldclassps.com
We are actively collecting food donations for the Atlanta Children's Shelter.

Please feel free to stop by and drop off your donations at our office:
550 Maltbie St, Lawrenceville, GA 30046

Join Us In Doing MORE!

Picture This: A child goes through the cafeteria line with 
their classmates, and picks out their warm, healthy meal choice. As the child 
arrives at the register, they come to find out that their balance is too low for 
the lunch. The warm, delicious, (and in some cases, the child's ONLY meal of 

the day), is thrown into the garbage. The child is handed a cold sandwich and 
a water. The child only eats a few nibbles of the sandwich because they are 

saving it to bring home to share with their sibling for “dinner".

#SchoolLunchChallenge

Donate Today!

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,

email PerimeterCares@gmail.com, or visit online perimetercares.org.

Help Make A Difference
In Your Atlanta Communities!

Our Mission: Some children only receive one meal a day, 
and that is at school. We settle outstanding lunch debt for a child at 
their school so that they have the opportunity eat a hearty meal.
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In the ever-changing landscape of the real estate 
industry, some stars continue to shine brighter with 
each passing year. Jenny Smith, a prominent figure 
in the local real estate market and the driving force 
behind Jenny Smith and Associates at Keller Williams, 
is a prime example of this upward trajectory. Since 
her original feature as a Rising Star in Atlanta Real 
Producers, Jenny’s career has not only maintained its 
momentum but soared to even greater heights.

“Since being featured as a ‘Rising Star,’ my career has 
continued to soar,” she states with unwavering confi-
dence. With a client-focused approach and an unwav-
ering commitment to excellence, Jenny has expanded 
her client base and established a thriving team of 12 
agents and four support staff. Her deep expertise in 
the local real estate market has positioned her as a 
trusted advisor, equipped to navigate market trends 
and offer valuable guidance to her clients.

Jenny’s passion for her work goes hand in hand with 
her dedication to empowering others.

“Currently, my passion lies in utilizing video market-
ing to educate and empower clients throughout their 
real estate journey,” Jenny shares. Her innovative 
approach involves creating informative videos that 
address clients’ concerns, simplify complex concepts, 
and offer practical advice. Through these videos, she 
not only builds trust but also ensures that her clients 
are well-informed and confident in their decisions.

Beyond her professional achievements, Jenny’s per-
sonal life has also experienced heartwarming addi-
tions. “We’re now proud grandparents to two adorable 
grandkids, Josephine and Miles,” Jenny reveals with 
a smile. These young additions have reminded Jenny 
and her husband, Chad, of the importance of creating a 
secure and fulfilling future for their loved ones.

Looking ahead, Jenny’s aspirations remain stead-
fast. “In the next five years, I envision expanding 
my presence in the local real estate market,” she 
states. Leading a successful team renowned for 
outstanding client satisfaction is a top goal, and 
Jenny plans to actively contribute to the growth 
and development of the real estate community 
through mentoring and speaking engagements.

Jenny’s success story is underpinned by her excep-
tional ability to build trust and foster connections. 
“One of my real estate superpowers is building trust 
with my clients,” Jenny affirms. Her knack for under-
standing her clients’ unique goals and aspirations, 
coupled with her commitment to delivering tailored 
solutions, sets her apart in a crowded market.

As an industry trailblazer, Jenny’s advice to 
up-and-coming realtors is straightforward yet invalu-
able. “To make it to the top in real estate, you gotta 
have a killer work ethic, a hunger for continuous 
learning, and the knack for building real connec-
tions,” she advises. Embracing change and adopting 
an adaptable mindset, in Jenny’s view, are pivotal for 
staying ahead of the curve.

In a world where success is often measured by more 
than just professional accomplishments, Jenny Smith 
is a beacon of balance. Whether she’s negotiating a 
deal, mentoring a new agent, or spending cherished 
moments with her family, she exemplifies the essence 
of a true real estate maven who understands that true 
fulfillment transcends the boundaries of business.

And as she gazes out from her back porch, engaged in 
heartfelt conversations with her husband and basking 
in the joy of her grandchildren’s laughter, Jenny Smith 
embodies the essence of a life well-lived—one where pas-
sion, dedication, and connection intersect harmoniously.

S o a r i n g  H i g h e r

Jenny Smith
where are they now
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JEFF VACH
Investment Advisor Representative
2400 Herodian Way SE Suite 110
Smyrna, GA 30080-8581
Phone 770-933-8974
Mobile 404-966-5883

PFS Investments is a broker-dealer and Investment Advisor registered with the SEC. Advisory services are offered under the name 
Primerica Advisors. For information about Primerica Advisors, please request a copy of our Form ADV. Investments contain risk and may 
lose value. Past performance is not a guarantee of future results. Term life insurance products are underwritten by Primerica Life 
Insurance Company. Executive Offices: Duluth, Georgia. Securities offered by PFS Investments, Inc. 1 Primerica Parkway Duluth GA 30099

PFS Investments, Inc. o�ers:
Financial Advisor,
Managed Accounts,
Business Retirement Accounts,
401(k) and Cash Balance Plans

One Simple Philosophy:
Do the Right Thing.

Licenses: Series 6, 63, 65 

I help clients identify strategies that align with their 
investment goals. I am committed to delivering 
financial advice and solutions with the highest 
integrity. I help my clients feel confident and secure 
by developing and executing an easy to understand 
investment strategy. Reach out to learn more.

Both brokerage and advisory accounts. Representatives do not have investment discretion over 
any client account or assets. For additional information about the products and services available 
in brokerage and advisory accounts, including fees, expenses and the compensation received by 
PFSI and your representative, please review a copy of our Form CRS, Form ADV brochure and our 
informational brochure, Investing with Primerica, available from your representative and online 
at www.primerica.com/pfsidisclosures. Primerica and PFS Investments are a�liated companies.

Give your clients the perfect housewarming gift - 
savings to settle in. They will thank you, and so will we.*

For more information contact 
gnghub@gng.com

*Terms and conditions apply. See gng.com/gnghub.
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What I learned at the feet of

coaching corner
Submitted by Christy Belt Grossman, CEO and owner of Ops Boss Coaching™

JOHN MAXWELL

Earlier this year, I had the opportunity to 
personally speak in front of, and then to learn from, 
John Maxwell. I found his wisdom invaluable in my 
business and trust you will as well.

First, John spoke to us about “Leadershift”. He said, 
“Difficult times separate the players & pretenders.” 
We can all relate to that in Today’s Real Estate 
Market. John then shared 6 Lessons to adapt and 
succeed. (You’ll find them in my notes below.)

Secondly, I had the (nerve-wracking!) pleasure of 
being one of the main speakers at the event John 
keynoted. He arrived 2 hours early. Which meant 
he was unexpectedly in the front row as I spoke. 
(Good thing I had a long dress on, so you couldn’t 
see my knees shaking!)

Following my talk, John sat me down next to 
him, pulled his cell phone out and scrolled 
through the screenshots he took of my slides. 
“THAT was REALLY good. This part here was 
excellent. And this part here - well I am going 
to put that in my next book. I won’t give you 
royalties, but I’ll give you credit.” (LOL!)

John may say that to many people, AND I took 
this as a great encouragement that the message of 
leadership empowerment we deliver at Ops Boss® 
Coaching is worthy and needed. The talk that day 
was for Mega Agents. The Title was “How To Build 
An Operational Powerhouse” and the topic was 
actually about the evolution every agent must make 
from “Superstar Salesperson” to “Brilliant Business 
Boss” to “Lifegiving Leader”.

(I’d love to bring that talk to YOUR office or region, 
followed by our “10 Secrets of a Mega EA” class. I 
passionately know it will help you recruit, retain 
and grow your productivity. Let’s chat!)

Now, here are my personal “Cliff Notes”: 

WHAT I LEARNED AT THE FEET OF JOHN MAXWELL:

• Add value to leaders who multiply value to others.
• Am I going to wing it or work for it?
• Difficult times separate the players & pretenders.

LEADERSHIFT 

1. Continually learn, unlearn and relearn.  
(This is a circular cycle)
• What worked then does not work now.
• Leaders see MORE than others 

see BEFORE others see it.
• Managers don’t want change in the business, 

Leaders see the need for change.
• HBR Study: You only apply what you 

learn for the next 5 years. Therefore 
you must constantly be learning.

• The top 3 competencies in business 
today: Adaptability, Learning 
Agility, Communication Skills

The Cycle of Success

1. Test - Try lots of new things. This keeps you 
continually on The edge and that is what 
allows you to see things before others do

2. Fail - If you test a lot, you’ll fail a lot. If you fail 
a lot, you’ll learn a lot. In order to increase your 
failure rate, increase your testing rate (BOOM!)

3. Learn - Failure is your greatest teacher. 
The fruit of failing is learning. The value 
of learning results in improving.

4. Improve - Ask how the learning can improve 
your business and your life. Then take action. 
Don’t re-enter until you improve. Otherwise you 
are the stupid guy banging his head against 
the ceiling saying “just keep getting up”.

5. Re-Enter. Get back in the game. Take action, 
Your tendency is to freeze. You have to 
take action to stay in the game. When you 
re-enter after improvement, you cycle UP 
(versus cycling circularly). Then you start 
back at testing, but are leveled up.

Then Rinse and Repeat 
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When we partner my goal is to help you become
financially confident which will in return

enable to you become a better millionaire!

Patricia Haynes | Phaynes@apogeefp.com | O: 770.512. 5124 | C: 770.318.1988

Real Estate Photography + Video Tours

Aerial Photography + Video Tours

Matterport 3D Virtual Tours

Floor Plans + Virtual Staging

app: download on App Store and Google Play

5 ways to book a shoot:
    

online: www.localflavorfilms.com  text: (678) 772-6374  call: (404) 551-2649  email: orders@localflavorfilms.com

We Got You & Your
Clients Remediations
Needs Covered!
MOLD REMEDIATION  |  WATER RESTORATION  

FIRE DAMAGE RESTORATION

RECONSTRUCTION SERVICES

SEWAGE CLEANUP

Call for a free estimate
or consultation
770.400.0221
LICENSED & INSURED  |  24/7 EMERGENCY SERVICES

Christy Belt Grossman is Founder & CEO of Ops Boss® Coaching. Prior to that, Christy was COO of 

one of the nation’s first teams with $1 Billion in sales. Ops Boss® Coaching is the premier provider of 

education, coaching & community ESPECIALLY for real estate operations professionals who we call 

Ops Bosses®! www.OpsBossCoaching.com. 

2. Value yesterday, but live in today.
• We over exaggerate yesterday, overestimate 

tomorrow and we undervalue today.
• Whatever you’re doing has to be 

the best you can do TODAY.
• “My favorite book is the one I am writing now.”
• John’s next book will be “High Road Leadership”.
• When I don’t fall in love with what I am 

doing right now, I don’t do my best.
• When you don’t want to do it any more, 

you’re not any good at it. And you might 
as well quit because you already have.

3. Rely on speed, thrive on timing.
• Act on what you see before others see it and act.
• Get started first.
• The fastest person doesn’t always win the 

race. It’s the person who starts first.
• What can you do differently to set yourself apart? 

(If they stop, then start. If they start, then stop.)

4. Live in today, but think about tomorrow.
• Because the future arrives unannounced.
• Go into the room and think like the client 

will think, not like you will think. Talk about 
and ask about what is important to THEM.

• Nightmare = Big Dream + Bad Team
• It’s not the dream that determines 

your success, it’s your team.

Action Attraction

• We overestimate belief and underestimate action. 
• Example: “if you believe, you can achieve”. 
• We even write songs about it. “I believe I can fly”. 
• No you can’t! That’s BS!
• You need clarity about what you want and who 

you want to do it with. But that’s not enough.
• You need to take action. There’s no 

action attraction without action.

5. Move forward courageously in 
the midst of uncertainty.
• Don’t freeze.
• Life expands or shrinks in 

proportion to our courage.
• Fear or faith. In difficult times we follow 

the one that is the strongest. (Note to self - 
Work on your faith so it becomes a reflex. 
Faith comes through taking action.)

• If you find out you can’t do something 
(ex during Covid), what Can you do?

• Everything worthwhile is uphill. You can’t 
have uphill hopes and downhill habits.

• “Waiting for the storm to pass” is a downhill habit.

6. Realize that today’s best will not meet 
tomorrow’s challenge.
(Note to self: This requires CANI. Constant Never 

Ending Improvement.)

• You have to keep changing to get better. 
• Go where you’ve never gone, do what you’ve 

never done.
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GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862

6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

seasons changeseasons change
make sure
your clients 
coverage
is up to
date!

Serving Atlanta Since 2006!

678-290-1325

Visit us online!
www.esogrepair.com

15+ YEARS IN THE
CONSTRUCTION INDUSTRY

How a house is built:
• Basics: to understand how a foundation is affected
• Settlement: causes of foundation damage and possible repairs
• Wall Failure: foundation and retaining wall failure causes and solutions
• Water Intrusion: what causes water intrusion and potential repair methods 

Continuing Education Class 
Understanding How Your Sale Rests on The Foundation of a Home

Designed specifically for real estate agents to give
you the basic knowledge of foundation issues to better

help your clients when buying or selling homes.

3 Hour Class – GREC Approved.

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

CALL CHRIS TO SCHEDULE A
FREE ROOF INSPECTION

(678) 316-6899
www.georgiaselectroofing.com

chris@georgiaselectroofing.com
    christheroofingeducator

ROOFING IS OUR DAILY JOB.
We can fix any issues & get you to the closing table!

PERSONAL NMLS 256911 • GRMA 26970
COMPANY NMLS 1863962404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA 30076

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

Partnered TogetherPartnered Together
H E L P I N G  C L I E N T S

You find the home.
I'll find the loan.

Average Clear to Close IN 8 DAYS from Submission. Average Clear to Close IN 8 DAYS from Submission. 

SPEED  |  SERVICE  |  COMMITMENT



Partner with us for 
stress-free accounting 
& tax services. 

Partner with us for 
stress-free accounting 
& tax services. 

Cathy Strobeck, CPA

www.add-vantageaccounting.com
cathy@strobeck.net • 678-945-0975

Do YOU need help with...
Knowing what expenses to write off against income

Avoiding HUGE balances due on your personal tax returns
Estimating Federal and state tax liabilities on income

Determining and creating the correct entity structure for your business

Add-Vantage
Accounting Services, Inc.

Certified Public Accountants

Let's make sure your accounting
game plan is still working! 

Heading into the

4th Quarter...


