DUPAGE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

AGENT FEATURE:
JOHN BOURJAILY

ON THE RISE: .
ANDREA ACHIMAS Elalne
PARTNER SPOTLIGHT: a @ S
ROSE PEST SOLUTIONS
As Easy as One, Two, Three
TOP 150
STANDINGS

SEPTEMBER 2023




Proudly serving the r'-' _

CHICAGO

METRO AREA

and All Surrounding
Neighborhoods

RESIDENTIAL
Single Family

Condo/Townhome

Home Maintenance
Reviews

Multi-Units
New Construction

Pools

COMMERCIAL
Office
Warehouse
Medical
Education
Religious

Industrial

ENVIRONMENTAL
Radon
Pest
Sewer Scanning
Mold Swabbing

Our Inspectors are asked to approach
each inspection with the following
thought in mind:

'Someone recently fell in love with the home we have
been hired to inspect. We believe it to be our role to
perform inspection service in a manner that maintains
the buyer's excitement and enthusiasm, along with
providing a fair and objective review of the property.

We know we have played our role to perfection if the
buyer walks away informed, educated, enlightened
and still carrying the passion of home-ownership
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INSPECTION SERVICES
CallToday

800-821-1820

630-821-1820
request@brickkicker.com

FALL In Love

With An Attorney

You Can Trust

Real Estate Transactions, Litigating,
Criminal and Civil Cases '~.
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Joseph A Padula-Zamora
Attorney At Law

We Offer Services in English & Espanol

17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181

www.zamoralawpc.com
312-788-7819
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Great Service.
Great Products.
Great Western.

Your Partners in Design

Tile . Carpet - Hardwood - Vinyl
Laminate - Countertops
Window Coverings

630-357-3331
Greatwesternflooring.com
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WELLSHOWYOU ¢
HOW TO FALL IN LOVE
WITH TAKING CARE
OF YOUR HOME

OVER 3,000 EFFICIENT
INSPECTIONS PERFORMED

INSPECTELITE.COM
(224) 410-6004
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

RP

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

them for supporting the REALTOR® community!

ATTORNEYS
Camden Law Office LLC

Trivedi & Khan
(312) 612-7619

DESIGN
Blair Crown Design Inc

The BrickKicker
(630) 420-9900

LIGHTING & HOME
FURNISHINGS

HomeTown Lenders, Inc.
(708) 478-3094 x128

PEST SOLUTIONS
Rose Pest Solutions

REAL ESTATE VIDEO &
PHOTOGRAPHY

(630) 789-5896 TrivediKhan.com (847) 903-2128 BrickKicker.com/Chicagoland Hortons Home Lighting HTLMokena.com 1-800-GOT-PESTS? KDE Photography Inc.
CamdenLawOffice.com BlairCrownDesign.com (708) 352-2110 RosePestControl.com (630) 244-9959
Zamora Law Office P.C. White Glove HortonsHome.com Loan Depot KDEphotography.com
Donna Craft Cain P.C. (312) 788-7819 EVENT PLANNING Building Inspections Pat Cannone PRINTING, DIRECT
(630) 941-8650 ZamoraLawPC.com Paper to Party (630) 428-4555 MORTGAGE / LENDER (630) 965-8138 MAIL SERVICES STAGING
DonnaCraftCain.com (847) 903-2148 WhiteGlovelnspections.com Caliber Home Loans LoanDepot.com/ Marvin’s Mailers Chicagoland Home Staging
CARPET/DRAPERY/ PaperToParty.com Bill Pendley PCannone (847) 710-2346 (815) 577-2233
Fry Law Group LLC UPHOLSTERY CLEANING HOME WARRANTY (630) 330-5626 MarvinsMailers.com ChicagolandHomeStaging.com
(630) 563-5383 Bella Custom Cleaning FLOORING Achosa Home Warranty Neighborhood Loans

FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600

(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243

Central Tile and Carpet
(630) 754-7877

Great Western Flooring
(630) 357-3331

Kim Bisaillon
(847) 975-6706
AchosaHW.com

HWA Home Warranty

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

Archie Vetter
(708) 261-5583
AVetterLender.com

MOVING & STORAGE

PROMOTIONAL PRODUCTS

Multi Print and Digital
(630) 985-2699

MultiPrintAndDigital.com

Sizzle Home Staging
(847) 212-3352
SizzleHomeStaging.com

TITLE INSURANCE

JWhite-Law.com KoshgarianRugCleaners.com  GreatWesternFlooring.com of America First Centennial Mortgage Boerman Moving PROPERTY MANAGEMENT Chicago Title
(888) 492-7359 (847) 343-0563 & Storage GC Realty & Development LLC Insurance Company
Law Office of CLIENT AND HEATING & COOLING HWAHomeWarranty.com AlannaSeebauer.com (630) 972-1000 (630) 587-7400 (224) 242-6848
Stuart D. Polizzi REFERRAL GIFTS ComforTemp boerman.com GCRealtylnc.com ctic.com
(708) 476-6852 Cutco Closing Gifts (630) 537-8367 INSURANCE Guaranteed Rate
StuartPolizziLaw.com Cut Above Gifts MyComforTemp.com Goosehead Insurance Dan Gjeldum Prager Moving & Storage RADON MITIGATION VIDEOGRAPHER
(312) 899-6085 Boggs Agency (773) 435-0654 (630) 276-1200 DuPage Radon Contractors Visual FilmWorks

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

(630) 365-7248
Goosehead.com

Nick Pitzer

State Farm Agency
(630) 321-8900
Pitzerlnsurance.com

Rate.com/Dan

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

PragerMoving.com

PAINTER

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

(630) 836-1918
DuPageRadon.com

Travis Heberling
(872) 356-8135
VisualFilmWorks.com

HOME INSPECTIONS FROM PEOPLE YOU TRUST
"
IN-HOUSE

MARKETING
DEPARTMENT

ALTERNATIVE
PROGRAMS

{1C

630.462.1050

WWW.CASTLEINSPECTORS.COM

PO e
CASTILLE

IN-HOUSE FANN]!E MAE

OPERATIONS FREDDIE MAC
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PROUDLY SERVING CHICAGOLAND FOR OVER 25 YEARS S T T IRCT o i

14%F... LANE

17 DAYS
5% REVIEWS FASTER

THAM THE B

THOUSANDS OF

EVERY INSPECTION INCLUDES OVER 100K IN FREE WARRANTY COVERAGE! ApprovaL T SHOP

125-Day Limited Warranty Included With EVERY inspection.

loans VETTER
“Extremely professional and personal. This group is experienced and has great
customer service. They are timely and organized. Fairly priced and honest.” _
- Andrew A. LEMDER
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OVERCOME THE MARKET AND

SELL YOUR HOUSE FASTER!

"STUNNINGE

BEFORE & AFTER

F | aj"
“I'M IN LOVE!"

CHICAGOLAND
— HOME STAGING —

Our staged homes sell faster and for more money
than non-staged homes. Overcome unpredictable
housing markets and buyer preferences with a proven g1s5.577.2233 | INFO@CHICAGOLANDHOMESTAGING.COM

pattern to move buyers from "looking" to "sold." WWW.CHICAGOLANDHOMESTAGING.COM

CHICAGO
TITLE
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',,' 1 Central Tile Inc.

Contractor Direct Pricing

Your local, professional flooring
contractor for over 35 years!

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring,
Sales and Install,
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LET’S BUILD TOGETHER

Coald me

InHere:

Chicago Agent One:

Target Marketing:
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With Your New Lighting Solution

HORTONS

HOME LIGHTING

60 South La Grange Road | La Grange, IL 60525
www.HortonsHome.com| 708.352.2110



Get an approval in one day?*

Yup, you read that right. With Guaranteed Rate's Same
Day Mortgage, your clients can get approved in as
little as one day, leading them to the closing table in as
fast as 10 days.”" Consider this your upper hand on the
competition.

How to get your clients a Same Day Mortgage:

MORTGAGE STEP 1: Have your eligible clients contact me

STEP 2: Your clients will provide the requested
paperwork within eight hours

And done!

Help your buyers REBEE
win their offers

Unimaginably fast. Unbelievably easy.

Ready to kick competing offers to the side?
Contact me today to learn more.

* Guaranteed Rate’s Same-Day Mortgage promotion offers qualified customers who provide certain required financial information/
documentation to Guaranteed Rate within 24 hours of locking a rate on a mortgage loan the opportunity to receive a loan approval within 1
business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be
deemed submitted the next business day. Guaranteed Rate cannot guarantee that a loan will be approved or that a closing will occur within a
specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial condition or
credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any
mortgage contingencies. Borrower doc ion and Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for
all loan types or residence types. Minimum down payment requi s apply. Self-employed b s are not eligible. Not all borrowers
will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and
other criteria. Not available in all states. Restrictions apply. Visit rate.com/same-day-mortgage for terms and conditions.

**6 teed Rate cannot g that an applicant will be approved or that a closing can occur within a specific time frame. All dates are
estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed Rate for more
information.

For Broker-Dealer or Agent use only — Not for public dissemination. May not be distributed, reprinted or shown to the public in oral, written
or electronic form as sales material.

Ready to kick competing offers to the side? Contact me today to learn more.

guarantee@_

@ @danrockmortgage

@therockteamglenellyn

/ Top 1% of Mortgage Originators Since 2012 / Five Star Professional Since 2012

Dan Rock

Branch Manager/SVP of Mortgage Lending
DRock@rate.com

rate.com/DRock

C: (630) 688-5592 F:(773) 328-1698

@eum HousinG LENDER Dan Rock NMLS #194424; Guaranteed Rate. Inc; NMLS #2611; For licensing information, visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. Applicant subject to credit and underwriting approval. Not all
applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive
Magazine and Scotsman Guide.

As Ireflected this month, I keep thinking back to the family vaca-

tion we had a couple of weeks ago in the California redwoods with

my wife’s side of the family, her siblings, and the fifteen cousins.

Spending so much time in the towering redwoods, reminded me
of the strength of family bonds—unyielding and timeless, much
like those trees. Laughter and joy echoed through the woods as
we took hikes together, swam in crystal-clear rivers, and created

memories that will forever hold a special place in our hearts.

While we had big plans for our vacation, life had its own twists
in store. Several of the kids got sick, changing our plans.
Although it was unexpected, we still found so much gratitude.
The love and support that surrounded us during those moments
reaffirmed the depth of our family bond as each family member

went out of their way to be flexible and willing to sacrifice.

This time among the redwoods resonates with the essence of
the real estate world—a home is not just a structure but a haven

where memories are cherished and where families find solace.

Recognizing the parallel between our family
vacation and the quest for home was insightful.
Sometimes, plans may not unfold as expected, but
it is in these moments that we find the true value
of gratitude for what truly matters—the love and

connection we share with our family.

May we be reminded of the importance of fam-
ily, the strength of togetherness, and the magic
of finding a place to call home.

i
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@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers
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John

BOURJAILY

agent feature

By Lauren Young
Photos by ABiV Photography

A lifelong western suburbs resi-
dent, John attended Benet Academy
in Lisle before graduating from
Loyola University with a degree in
broadcast communications. After
college, he immediately joined

the family business, a successful
publishing and print advertising
agency. John was a third-genera-
tion partner, and he was dedicated
to continuing the business until
the introduction of the Internet

changed the industry forever.

“My father helped start and grow
the firm for over forty years,
earning a wonderful living along
the way,” says John. “There was
no reason for me to believe I
wouldn’t stay there for the rest
of my life and enjoy the same
rewards. But when it was clear
that wasn’t going to happen, I

was faced with a crossroad.”

John knew the company wouldn’t last with-
out making major changes to the business
model. And even if it did make it through
that evolution, it would be a challenge with
unsure results. With mixed emotions, he
chose to exit advertising, the only profession
he’d ever had, after twenty-six years and

just as his kids were reaching college age.

“I also recognized the example I was setting
for my children at the time,” he says. “I wanted
them to know that it’s okay to take a chance
and try something new, and that failure is an

important step in ultimately achieving success.”

John’s first new role was as a business
development manager at an automobile
dealership. In this job, he managed a staff

of internet salespeople. While he never
thought he’d have an issue working for some-
one else, after just six months he realized

he would be happiest as his own boss.

“My years as a partner with my family’s

advertising firm groomed me to take on the
task of starting my own business,” he says.
“And my marketing background was a huge

plus when I started my real estate business.”

Upon launching his next career as a real
estate broker, John drew on the lessons he’d
learned from his father while working with

him for so many years.

“My father is one of my biggest role mod-
els,” he says. “Not only did he run and
grow our family business, but he did it
with the utmost integrity. He showed me
the importance of gaining the respect of

your peers, employees, and clients.”

Now, nearly a decade into his second
career as a REALTOR®, John has found
his comfort zone. He has effectively tran-
sitioned his drive and self-determination
into caring for his clients. He claims his
“OCD” has made him fastidious about

serving them as well as he possibly can.

“I am passionate about doing everything

expected of me and more,” he explains.

“There is nothing more rewarding than a pos-
itive review from one of my clients. Even

just a simple ‘thank you’ is meaningful.”

Outside of work, John spends much of his down-
time running and biking around town, as well as
traveling and enjoying concerts with his wife,
Jennifer, and their three daughters, Katie, Caroline,
and Anna and her husband, Rob. He is also a
longtime supporter of St. Jude Children’s Research
Hospital. His great uncle was good friends with

its founder, Danny Thomas, and played an active
role in helping establish the organization. Every
year at Christmas, instead of sending his clients

a material gift, John makes a donation on their
behalf to St. Jude. As his business has grown

over the years, so has his yearly contribution.

John with his wife, Jennifer, at the Grand Canyon in 2022.

12 - September 2023 DuPage Real Producers - 13




Looking forward, John plans to con-
tinue in real estate for many years to
come. His career as a REALTOR® has

become the lifelong professional passion

that he thought his family business
would be. He wakes up every morning
looking forward to the day, which he
sees as the definition of fulfillment.

“My life has changed so much since
becoming a real estate agent,” he
says. “I'm working harder than

I've ever worked in my life and I

am loving every minute of it.”

“Hard work always pays off and
there’s no substitution for it,” he adds.
“I know it sounds cliché, but good
things happen to those who work
hard—it’s proven to be true through-

out my entire professional life.”

14 - September 2023

John with his family at a Springsteen concert.

My father is one of my biggest role models...
He showed me the importance
of gaining the respect of your

peers, employees, and clients.

2

One call
for it

Photography * Videography ® Aerial
59

630.244.995 www.kdephotography.com

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
D E ST Gl

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM |
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You need to create video. This is nothing new, but did you know that only 9% of
realtors are actually doing video? Visual Filmworks is an expert in video marketing.
We want to give you this FREE TRAINING to help you elevate your next video
project. This is only for a limited time so don't miss out on getting this education

M 872-356-8135 info@visualfilmworks.com

visualfilmworks.com

Call Us Today To
Discuss Your Project:

847-212-3352

Efficient | Responsive
Flexible

Qurstreamlined pProcess keeps yourlistings moving:

I had the pleasure of meeting Kim at a
Real Producers event and | am so happy
that happened. | love that with Achosa
Home Warranties, owners can use the
contractor of their choice! Kim is always
right on top of things when | have an
order or a question...don't think I've ever
waited longer than 3 minutes for a
response. Yet at the same time, she never
pressures you! | will continue ordering
Achosa for my listings in the future!

KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

Paul & Jodee Baker
- Team Baker

Broker/Owner - Platinum
Partners Realtors

ACHOSA

Senior Sales Executive ,T‘

PA'FE!I CK KEL

- 111 E. JEFFERSON AVE., SUITE 103 |
. NAPERVILLE, IL 60540 |

847-975-6706 .

KimB@Achosahw.com

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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The Trusted Partner of Lincoln and Bees

18 - September 2023

In Chicago, a remarkable company has stood the
test of time, establishing themselves as a trusted
guardian for 163 years: Rose Pest Solutions, one

of America’s oldest pest management companies.

Rose Pest Solutions has been dedicated to safe-

guarding health, homes, businesses, and the envi-

ronment since 1860. With a fascinating history and

an unwavering commitment to integrity, service,

excellence, and growth, Rose Pest Solutions has a

lot packed into a pest management company.

The Rose team in 1930.

In the mid-1800s, a
chemist by the name of
Solomon Rose con-
cocted an early form

of arsenic. During the
Civil War, his expertise
caught the attention

of none other than
President Abraham
Lincoln, who, as com-
mander in chief of the
US Army, was seeking
ways to protect his sol-
diers from rat bites and
body lice. Solomon’s
success eventually led
to the expansion of Rose
Pest Solutions across

the nation by way of his

Solomon Rose, a chemist,
who concocted an early form
of arsenic in the mid-1800s.

Are Rats Sharing Your Profits
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son, Daniel Rose, in the early 1900s. Chicago was

their steadfast headquarters. The torch was eventu-

ally passed to C. Norman Dold, then to Robert “the

Chief” Dold, and today, the company is proudly
led by Bob Dold II. Bob “Bobby” Dold III, who just

graduated from high school, has
joined the Rose Pest Solutions team

for the summer.

Rose Pest Solutions’s approach
extends beyond the mere elimination
of pests: they focus on addressing
the root cause, ensuring long-lasting,

preventative solutions.

By pushing pest pressures back into
nature, Rose Pest Solutions is able

to restore balance and a healthier
environment for all. Their intentional
shift from traditional, product-reliant
extermination to the conscientious
Integrated Pest Management (IPM)
reflects their ability to evolve and
innovate—traits that lie at the core of

their success.

Because the nature of
their work is based

on Mother Nature
constantly shifting,
staying nimble and
adapting their methods
and practices to her
changes as they go is
an art that Rose Pest

Solutions has been

practicing for over 160
A 1980s Rat Poison

years, transitioning
Trading Card.

from being called exter-
minators to pest control technicians

to pest management professionals.

That’s because their methods and
approach change to address the con-
cerns people have about pest control
and the environment. A good example
of this is the current concern about
the health of pollinators. “People
think they cannot use pest products
at all if they want to save the bees,
but this is a myth,” notes Bob. “The
way we apply materials these days is
targeted and specific to the breeding

zones and harborage areas of pests. It

DuPage Real Producers -
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People think they cannot use pest products at all if they want to save the bees, but this is a

myth...The way we apply materials these days is targeted and specific to the breeding zone
and harborage areas of pests. It is all very scientific.”
- Bob Dold

is all very scientific. Having a mosquito prevention
service does not mean you will not have butter-
flies in your garden anymore.” IPM is a far more
scientific and targeted approach than the old-school
method of spraying or fogging without proper
identification of the specific pest. IPM solves a pest

problem at the root.

C. Norman Dold and Daniel Rose with Bill and Helen Beutner.

One vital member of the team, Marketing Director
Janelle Iaccino, known by many as “the Bug Lady,”
is an integral part of the success story of Rose Pest
Solutions. With a remarkable eighteen-year tenure
working alongside the Dold family, she has become
a force to be reckoned with in marketing. Her
passion for insects, nature, and education is conta-
gious as she effortlessly combines her knowledge
with her enthusiasm for her work. You may have
spotted her sharing her expertise on WGN radio or
TV, captivating audiences with her wealth of insect

information and love of all things creepy crawly.

0 o

The put cnttadl =
i ety

Bob Dold, the pest control industry’s ultimate “people person.”

20 - September 2023

She is also a familiar face at Real Producers
events, food industry events, children’s museums,
and Girl Scout functions, always eager to engage
and educate. Her contributions have not gone
unnoticed: she was honored with the prestigious
Influential Women in Business Award by the Daily
Herald Business Ledger in 2021, and was one of the
2023 recipients of the Impact Award given by the
National Pest Management Association, solidifying

her status as an industry leader.

Along with Janelle, Rose Pest Solutions has a
robust and passionate team of professionals who
exemplify excellence, are passionate about their
work, and go above and beyond the call of duty,
such as noticing and offering to change a burnt-out
lightbulb during a routine inspection, to ensure the
well-being of their customers. They’ve cared for
client families for years, witnessing their children
grow up and bringing treats for the befriended fam-
ily dog at each quarterly visit.

This level of dedication, attention to detail, and
genuine care sets the company’s team apart as true

rockstars in their field.

Rose Pest Solutions also
understands the unique
needs of REALTORS®.
Through the experience
of Bob Dold I, a broker

and investor, and Bob A map of Rose Pest Solutions
1 from coast to coast.

Dold 11, also a commercia
real estate investor, the
team understands the urgency of last-minute pest
inspections. They appreciate their REALTOR® part-
nerships, are happy to host educational seminars for
REALTOR® teams, and are proud of the value and
expertise they are able to provide their REALTOR®

partners during a transaction.

The company invests in its people through educa-
tion, and supports their personal and professional

growth. They also invest in their industry. Like

The Dold family.

P I

many other industries, the pest management years to better serve communities across

field is experiencing a shortage of talent as the region. But to Rose Pest Solutions,
seasoned professionals retire. Recognizing success is not measured by numbers alone.
this, Rose Pest Solutions is actively engag- True success, they say, lies in the collective
ing with young students, showcasing the efforts of their team, harmonizing their
fascinating and essential nature of careers skills, streamlining procedures, and main-
in public health and the environmental taining the personal touch, trust, and peace
sciences. Through STEM career programs, of mind that their customers have come to
school visits, and outreach initiatives, they expect for 163 years.

are working to inspire the next generation

to consider these vital professions. “Creating long-lasting relationships with
A taxidermy rat currently in the
Rose Pest Solutions Chicago

office window.

our employees, partners, and customers is
The company envisions continued growth what we aim to do,” says Janelle.

and expansion, too. To their current eleven

locations and team of 160 employees, they To let the experts at Rose Pest Solutions help make your
plan to establish additional branches over the next five life easier and to learn more about their services, visit their

website, rosepestcontrol.com, or call 1-800-GOT-PESTS?

DuPage Real Producers - 21



< Homelown

708-932-2793 | www.htlmokena.com

19627 South La Grange Road Mokena, IL 60448

HOME
FINANCING
EASY AND

f @HomeTownLending

A division of Hometown Lenders, Inc. NMLS & 65084

WE TREAT CLIENTS LIKE FAMILY

Realtors Can Trust Us
With ‘Their Buyers
& Sellers

Setting a new standard
of service for home
buyers and sellers

| See what sels
us apart:

|| ” @ stuartpolizzilaw.com

Il @ stuartpolizilaw

708-476-6852 « stuartpolizzi@gmail.com

AFFORDABLE.

~— Breathe Easy
\E E I Chicagoland’s best value on an extremely dependable

oo A A radon system installed with award-wining service.

CHICAGO'S RESPONSIVE PROPERTY MANAGER™

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

Radon mitigation services
are designed specifically for
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i, dop” ol Mark Ainley U
CHICAGO INVESTOR
Founder / Podcast Co-Host a real estate transactions.
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CDHUB Drs Our redundant processes are
630-836-1918  designed toneverdelay a

dupageradon.com closing.
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GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781- 6744 Call or Text
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P> cover story

By Lauren Young
Photos by Ashley
Summers Photography

As Easy as One, Two, Three — Three Generations

If anyone ever wondered why Elaine
Pagels became a REALTOR®, they’d only
have to look to her mother, Lucy Hilt,
who is a successful broker in her own
right. Lucy has been helping people

buy and sell homes for over fifty years
and she hasn’t slowed down one bit.

Says Elaine, “I recently asked her if she
wanted to retire. She responded, “Why

99

would I? I just got three new listings.

Throughout her adult life, Elaine has
experienced what it’s like to move to

new homes and fresh locations.

She grew up in Palos Heights and gradu-
ated from Illinois State University with a
double major in painting. When she and
her husband, Bob, were ready to buy their
first home, Lucy was their REALTOR®.
Elaine became a relocation client her-
self when the Pagels family moved to
Indianapolis, then to the Minneapolis

area, and finally back to the Chicago area.

“Because I've moved multiple times
and have experienced real estate from
a client perspective, I understand

the needs of clients before, during,

and after a move,” affirms Elaine.

Eventually, Elaine picked up her brushes

again and painted murals and faux

finishes with her sister for residential and
commercial clients in Indiana, Minnesota,
and Illinois. These clients were often work-
ing with other designers to best present
their homes and businesses; staging homes

is an extension of those experiences.

After Elaine and her family moved back to
Chicago in 2001, she decided to leverage
her background and pursue a career in real
estate. She was warmly encouraged by her
family and friends to do so. “My great aunt,
the first woman to get her real estate license
in Indiana, and my mom loved the busi-

ness so much it was hard not to consider a

career in residential real estate,” she says.

Elaine earned her license in 2003 and held it
at a boutique real estate firm in Hinsdale that
was co-owned by Lucy and her husband, Ron,
who also founded the firm. “Client services
and integrity were top priority,” says Elaine.
“I received excellent training from them, and I
am grateful to have had that solid springboard

from which to leap into my own career.”

After Lucy and Ron sold their firm, Elaine
worked on her own for many years. As her busi-
ness was growing, her daughter Brita stepped
in to assist her with operations while searching
for different employment. But she soon got
hooked on real estate too; saw the same path
for herself as had her grandmother, aunt, and
mother before her; and obtained her license.
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Elaine with the
Pagels Group.

26 - September 2023

At the suggestion of their
managing broker, Brita, Elaine,
and Lucy officially teamed

up in 2014 and became one

of the first “teams” in the

Chicagoland real estate market.

Two years ago, Brita was diag-
nosed with aggressive breast
cancer. Surprisingly, during
that same time both Elaine and
Lucy were also given the same
diagnosis. Thankfully, all three
have recovered and have since

returned to their busy office.

To help with the workload
while they were in treatment
and working through their

recovery, the trio added new

members to their team. It turned

out to be a winning combination.

“The teamwork paid off with happy
clients, representing many buyers and
sellers, so we decided to continue to

work together,” says Elaine.

The team consists of Elaine, recipi-
ent of the Crain’s Chicago Business
Most Notable Residential Real Estate
Brokers (2019, 2021, 2022) and the
Chairman’s Circle, ranking her among
the top percent of BHHS agents in the
country, as well as the BHHS Chicago
Hall of Fame; Brita, an expert on relo-
cation, also works on issues related to
the built environment broaching real
estate development, historic preserva-

tion, sustainability, and urban planning;

U T

L/
" ;‘,

We share
our love of
people and the
business, and
we share lots of
laughter, humor,
and great loyalty

between us.

The three generations in the
business: Brita, Lucy, and Elaine.

Lucy, whose been inspiring her clients to

say “I love Lucy” for fifty years; and brokers
Sara Schutte, who brings her marketing and
teaching skills to the table, and Dan Woods
who adds his expertise in video production
and ability to serve the deaf and hearing-im-
paired community to the team; and finally,
the team’s director of operations, Lynn Hill, a
twenty-year industry veteran whose back-

ground includes sales and home warranties.

“All the REALTORS® on our team help
clients buy and sell properties. However,
each has their own special gifts to offer
the team and clients,” Elaine explains.
“We share our love of people and the
business, and we share lots of laughter,

humor, and great loyalty between us.”
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LET ME HELP YOUR CLIENTS
FALL'IN LOVE WITH THE

PERFECT HOME THIS SEASO
&

Are you looking for a new lending partner? | have 26 years of experience as a
mortgage loan originator. | am committed to providing you and your clients with
accurate, timely, and honest mortgage advice.

Count on me to be a positive addition to your successful team, delivering loans
on time, every time!

CONTACT ME TODAY, I’m always available.

ALANNA SEEBAUER § X
Senior Mortgage Loan Originator T T
30 . FIRST

M: 847.343.0563 | O: 630.952.1584

Alanna@goFCM.com | AlannaSeebauer.com CENTENNI_{'—XL
1 G A G E

303 W Main St STE 201 | St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314 M 0O R
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160,

IL Residential Mortgage Licensee #MB.0004239, IN #15064, M| #FL0OO011684, MN #MN-MO-132763, TN #132763, W| #43972BA. This is not an offer for extension of credit or a
commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_2307 2

Looking For An
Experienced

BTORNEY

Because the team has faced many personal  They also serve and hold Elaine has her eye on other things To H e I p Yo u
challenges together, they find deep mean- fundraisers for their local too. She notes, “Raising the bar in 4
ing in helping others navigate the often food pantry, Downers our industry and fair housing laws W i t h Yo ur N eXt
complicated real estate process. Grove Area FISH. have my attention. Recently I took Transact"on ?
a trip to experience the Civil Rights
“It’s an honor to be invited into clients’ Looking forward, the team Museum in Memphis, and it was
lives and to be with them as they journey plans to grow their exper- great to see that fair housing history
through difficult or joyful times,” says tise to meet the needs of and current fair housing laws were
Elaine. “Each client is important and so the changing market. “Our  included in the discussion. As a bro-
is their unique story.” The Pagels Group team is focused on a strong  ker, I know we are on the first line
works in all price ranges and has collec- future, working together of defense for our clients and for the
tively helped more than 700 clients in for our clients, having fun public, which I take to heart.”
approximately 100 cities and towns. at work, and adapting to
our industry as it evolves,”  Don’t look for the Pagels Group to CWE'RE COMFORT'S BEST FRIENDD
Outside the office, the team shares their says Elaine. “We know scale back anytime soon. “Besides, . .
coTnm'on passion for 'buﬂdinfg relation- "che core of our business if I wer.e to stop now mx mom . Y::‘u:el:::):‘ltl:llift;:% aS::ri::::;?r?gE::’:::s CALL US TODAY!
ships in the community. Elaine and her is people, so no matter would joke about me being a quit- D Craft Cain. P.C
family, specifically, are active supporters what changes come, we ter,” she adds, laughing. “And I'm CALL US TODAY! m 3 (E’:J‘:tapal’k Bouleva’rd. y
of Be The Match, a nonprofit that helps will adapt to their needs having too much fun working with 630-537-8367 - Villa Park. IL 60181
those in need of bone marrow transplants. and market changes.” my mom and my daughter.” info@mycomfortemp.coLn “ fifa Fark,
mycorafortemp.cgm . G € [ (630)941-8650 - donna@donnacraftcain.co
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P business article

By Amy Robey

LEAD

GENERATION

STRATEGIES

FOR TOP-PERFORMING
REAL ESTATE AGENTS

Location-Based Marketing
In today’s digital age, REALTORS® should be leveraging online
platforms to reach a wider audience and generate leads. Building

a strong online presence through a professional website that’s

30 - September 2023

optimized for search engines, social media
platforms, paid advertising, and email

marketing campaigns is foundational.

If you’re looking for more advanced ways to
reach potential leads, focus on location-based
marketing, also known as geofencing. Geofencing
allows you to designate location-based bound-
aries for your advertisements, and it can be set
up through Google, Facebook, Instagram, and
other platforms. This digital marketing tech-
nique allows you to target advertisements to
potential leads who enter/are within the desig-
nated boundaries. For example, you can set up

a geofence around a new housing development
and advertise available properties or open houses
to individuals are within that area, capturing

their interest at the right time and place.

Partnerships with Influencers

In addition to the strategic partnerships you've
likely already created with mortgage brokers,
real estate attorneys, home inspectors, and
other industry professionals, you might con-

sider partnering or collaborating with influential

individuals, such as
lifestyle bloggers, social
media influencers, or
local celebrities who
have a significant fol-
lowing in your market.
Partnering with these
influencers can expand
your reach, increase
your brand awareness,
and attract leads who
are already engaged with

the influencer’s content.

Some REALTORS® have become social
media influencers themselves, using plat-
forms like Instagram to showcase their com-
munity’s best assets and educate potential
buyers and current residents alike about

everything their town or area has to offer.

Share Your Expertise

Expertise is the name of the game when it comes
to real estate. Top-performing agents invest
time and effort in acquiring in-depth knowl-

edge about the neighborhoods they serve.

While you are likely leveraging this knowledge to
help your current clients, you can also use local
knowledge to create exclusive content and list or
provide resources that are highly valuable to poten-
tial buyers and sellers. This content could include
comprehensive market reports like those made avail-
able to REALTORS® by Mainstreet Organization

of REALTORS®, in-depth neighborhood guides,
investment analyses, or exclusive access to industry
insights. By offering valuable resources in exchange
for contact information, you can generate leads while

building credibility and trust with your community.

Effective Lead Nurturing

Lead generation is only the first step: you have

to continue to nurture those leads to win conver-
sions. You can do this through strategies such as
personalized follow-ups, drip email campaigns, and
targeted content to stay engaged with potential
clients over time. By providing valuable informa-
tion, answering questions, and offering assistance,
you can stay top of mind, build trust, and increase
the likelihood that these individuals may work with

you when it comes time to buy or sell their home.

The good news is that there are tools designed to
help REALTORS® streamline and automate these

lead-nurturing processes, such
as Connections®™ Plus from
REALTOR.com®. Tools like
these provide REALTORS®
with buyer leads, help agents
nurture relationships through
automated follow-ups and
customized market insight
reports, and maintain notes

about their contacts.

Mastering the art of lead
generation is a critical skill
for top-performing real estate
agents. By utilizing strategies such as location-based market-
ing, partnering with influencers, and sharing expertise, you can

build your pipeline and build relationships with potential leads.

About the Author:

Amy Robey is Vice President of Marketing & Communications for
Mainstreet Organization of REALTORS®. Mainstreet Organization
of REALTORS® is a professional membership association located
in Downers Grove, IL that serves more than 20,000 REALTORS®
in DuPage, Lake, and Western and Southern Suburban Cook
County. Mainstreet is the largest local REALTOR® member

organization in Illinois and the seventh largest in the nation.

Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com
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By Lauren Young

P» on the rise

BAKING UP SUCCESS

“Becoming a REALTOR® was a thirteen-year
journey for me,” says Andrea Achimas of
Compass in Hinsdale. “You can get a little
sidetracked by life, but in the end, you always
end up where you are destined to be.”

Andrea was born in Romania and immi-
grated with her family to the US when
she was two years old. Her entrepre-
neurial parents started restaurants in
Chicago: first, a small location with a
storefront bakery and eventually, a 6,500
sq. ft., two-story eatery on Michigan
Avenue and Wacker. The family busi-

nesses thrived over the years.

“My parents would put in eighteen-hour
days, seven days a week, managing fifteen
to twenty people at a time; it was not easy,”
says Andrea. “They always showed me

and my brothers that hard work pays off,
and no matter what comes your way, to
always have faith and trust in God. This
definitely helped shape me into the person
I am today. I watched their work ethic

and have always tried to emulate it.”

After graduating from Naperville North
High School, Andrea jumped straight into
the family business. By then, her parents
had repositioned their business as a whole-
sale operation, doing large-scale production
of bakery items for distributors throughout
Chicagoland. While her dad taught her
sales and marketing, her mother gave her
lessons in office management. Initially,
Andrea thought she would “just get her feet
wet” and get some professional experience,
but she ended up working there for over

a decade. But during the early months of
the pandemic, when the food and hospital-
ity industries were at a standstill, Andrea
saw the opportunity to make a change. “I

decided it was now or never,” she says.

Andrea had felt a pull toward real estate
from a young age. The pandemic gave
her the nudge she needed to pursue it.
“Real estate just seemed like the nat-

ural next step for me,” she says.
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Andrea with two of her nieces and her nephew.

I remember my parents going house

hunting after we outgrew our first home,”
she recalls. “I was ten or eleven years old,
crying for them to let me come to showings
with them. And when everyone was filling
out college applications in high school, I was
telling everyone I'd be going into real estate.

Thinking back, it was always on my mind.”

In the summer of 2020, Andrea joined the
Pancotto Group at Compass. She credits
her early success to the collaboration and

culture created by their thriving team.
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“I'M PROOF
THATIT'S
NEVER TOO
LATE TO START
A NEW CAREER
IN LIFE.

IF YOU’RE
PASSIONATE
ABOUT
SOMETHING,
GO FOR IT.”

“Ann Pancotto and her
team took me in and have
treated me like family,”
Andrea says. “The support
and accountability you get
from being on a team has
been crucial for my tran-

sition [into this career].”

Thanks to her many years’
experience in sales, mar-
keting, customer service,
and people management,
Andrea was able to lean
on already well-developed,
relevant skills from the
beginning. She’s found that
these specific strengths
translate seamlessly into
real estate. She has even
been able to convert many
of her bakery clients into
real estate clients. “I

love helping others and
just being a listening ear.
There’s also nothing like the
feeling of sitting across the
closing table and watching
your clients’ dreams come

true, one deal at a time.”

Andrea with her family.

Andrea is sure to spend her
downtime with her friends
and, of course, her very close
and supportive family. “I'm the
middle child, the only daughter,
and the ringleader,” she says,
laughing. When they’re not
cooking and eating together,
they’re trying new restaurants,
going to different festivals and
concerts, and trying to support

small businesses in their area.

Andrea credits her focus on
finding ways to give back to her
community to her parents’ influ-
ence too. Over the years, she has
sponsored children through World
Vision as well as Compassion
International. She serves regularly
at Feed My Starving Children,

and she donates to Hesed House
as much as possible. All these
outlets, she says, help her to stay
grounded, humble, and grateful.

“I'm proof that it’s never too late
to start a new career in life,”
she adds. “If you’re passionate

about something, go for it.”

When Your Clients Have
Decided 4's Time To Move...

We Can Assist Inh Their Suburban Purchase

=

CAMDEN LAW OFFICE, LLC

KEVIN CAMDEN
630-786-6656

kevin@camdenlawoffice.com
www.camdenlawoffice.com



TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to July 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Tim Schiller 51 $42,062,450 46 $33,240,600 97 $75,303,050
2 Dawn McKenna 21 $45,631,500 12 $16,987,170 33 $62,618,670
3 Larysa Domino 21 $22197736 23 $23,997,500 44 $46,195,236
4 Kelly Stetler 20 $19,455,901 16 $13,359,622 36 $32,815,523
5 Bryan Bomba 22 $21,785,025 14 $10,656,000 36 $32,441,025
6 Kim Dalaskey 22 $15,374,900 26 $16,984,900 48 $32,359,800
7 Lance Kammes 39 $16,661,051 39 $15,439,551 78 $32,100,602
8 Lina Shah 13 $18,552,500 12 $12,412,500 25 $30,965,000
9 Maureen Rooney 29 $18,108,100 16 $11,671,000 45 $29,779,100
10 Kris Berger 10 $13,037,500 8 $16,622,500 18 $29,660,000
1 Tracy Anderson 14 $14,657,882 14 $13,386,275 28 $28,044,157
12 Patricia Wardlow 31 $15,501,117 24 $11,556,500 55 $27,057,617
13 Linda Feinstein 20 $19,863,500 9 $6,443,000 29 $26,306,500
14 Pat Murray 33 $16,793,000 15 $8,316,000 48 $25,109,000
15 Nathan Stillwell 26 $15,968,967 15 $8,593,400 41 $24,562,367
16 Julie Sutton 12 $17,512,045 6 $7,043,500 18 $24,555,545
17 Nicholas Solano 40 $24,543,415 0 $0 40 $24,543,415
18 William White 19 $14,390,888 14 $10,047,600 33 $24,438,488
19 Christine Wilczek 31 $20,132,468 10 $4,081,139 41 $24,213,607
20 Julie Schwager 24 $14,195,500 17 $8,607,000 4 $22,802,500
21 Sarah Leonard 19 $8,215,500 28 $12,160,400 47 $20,375,900
22 Megan McCleary 7 $14,279,900 3 $5,045,000 10 $19,324,900
23 Paul Mancini 6 $4,587,500 9 $12,956,000 15 $17,543,500
24 Katie Minott 9 $11,352,389 7 $5,672,379 16 $17,024,768
25  Ginny Stewart 5 $8,908,000 5 $7,827,000 10 $16,735,000
26 Linda Little 36 $15,448,735 0 $0 36 $15,448,735
27 Michael Berg 27 $12,382,684 5 $2,968,130 32 $15,350,814
28 Lori Johanneson 14 $10,937,602 9 $4,316,101 23 $15,253,703
29  Alice Chin 11 $7,625,000 13 $7,451,025 24 $15,076,025
30 Alexandra Shaban 3 $4,870,000 7 $10,003,000 10 $14,873,000
31 Tom Fosnot 26 $9,658,886 15 $3,974,900 41 $13,633,786
32 Trevor Pauling 7 $9,330,635 5 $4,150,000 12 $13,480,635
33 Elaine Pagels 15 $9,205,500 5 $4,008,000 20 $13,213,500
34 Stacey Harvey 6 $4,302,100 10 $8,714,000 16 $13,016,100

38 - September 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

35 Natasha Miller 14 $9,816,000 4 $2,991,000 18 $12,807,000
36 Ann deVane 4 $4,420,000 7 $8,366,900 1 $12,786,900
37  Justin Greenberg 8 $4,631,500 23 $8,052,700 31 $12,684,200
38 Margaret Smego 7 $6,591,000 5 $5,703,000 12 $12,294,000
39  Paul Baker 22 $8,035,400 12 $4,233,600 34 $12,269,000
40 Courtney Stach 10 $9,677,500 3 $2,469,000 13 $12,146,500
41 Kevin Layton 6 $5,230,900 9 $6,711,000 15 $11,941,900
42 Diane Coyle 13 $5,942,600 13 $5,971,700 26 $11,914,300
43 Penny O'Brien 11 $8,562,100 5 $3,120,000 16 $11,682,100
44 Michael LaFido 5 $5,382,500 2 $6,290,000 7 $11,672,500
45 Michael Muisenga 6 $5,247,853 7 $6,270,900 13 $11,518,753
46 Beth Gorz 8 $4,746,600 8 $6,705,500 16 $11,452,100
47 Vipin Gulati 7 $2,108,500 23 $9,215,190 30 $11,323,690
48 Beth Burtt 8 $7,272,000 5 $4,050,000 13 $11,322,000
49 Jeff Stainer 9 $6,293,316 8 $4,929,400 17 $11,222,716
50 Jan Morel 8 $5,974,249 5 $5,242,249 13 $11,216,498

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

LAW OFFICE OF

JAMES F. WHITE, r.c.

Experience.
Knowledge:
Results:
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At Trivedi &

Khan our

attorneys and

paralegals have years

of experience helping
individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

Our attorneys will ensure that the

client's interests are protected,
will deftly move the
negotiation process along,
and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 201 &
Chicago, IL 60661

Suite 725
(312) 6127619 @@ Lrivedi&Khan

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
¢ COMMERCIAL LITIGATION

|

Schaumburg, IL 60173

Mr. Kash;/ap V. Trivedi. Partner
(224) 353-6346

www.TrivediKhan.com
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TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

LET US TREAT YOU LIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

LA

312.919.0373
TAYLOR@MYCOMORTGAGE COM
WWWLUCKYTAYLORLOANS.COM

Professional, Healthy & Courteous
Beautiful Cleaning

1 20% SALE

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

goosehead

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to July 31, 2023

# First Name Last Name List # List $ Sell # Sell § Total # Total $§ # First Name Last Name List # List $ Sell # Sell $ Total # Total §
51 Sarah Swanson 2 $3,465,000 5 $7,504,000 7 $10,969,000 85 Eric Andersen 6 $4,237,000 7 $3,801,250 13 $8,038,250
52 Christopher Lobrillo 37 $10,935,575 0 $0 37 $10,935,575 86 William Anderson 4 $2,240,000 7 $5,764,500 n $8,004,500
53 Mary Beth Ryan 7 $3,568,101 8 $7,347,000 15 $10,915,101 87 Kelly Bitto 5 $3,965,000 4 $4,005,135 9 $7,970,135
54 Julie Kaczor n $7154,300 6 $3,703,870 17 $10,858,170 88 Kathy McKinney 4 $2,760,000 7 $5,144,500 n $7,904,500
55 John Barry 9 $9,184,310 3 $1,665,900 12 $10,850,210 89 Thomas Pilafas 14 $7,879,000 0 $0 14 $7,879,000
56 Michael Thornton 10 $4,990,500 12 $5,820,100 22 $10,810,600 90 Bridget Salela 5 $5,784,839 2 $1,941,839 7 $7,726,678
57 Diane Salach 8 $6,599,500 7 $4,161,500 15 $10,761,000 91 Jeff Salhani 4 $2,875,000 7 $4,820,000 n $7,695,000
58 Natalie Weber 9 $7,208,900 5 $3,422,000 14 $10,630,900 92 Mike Long 8 $4,108,400 6 $3,577,000 14 $7,685,400
59 Jennifer laccino 9 $7,025,000 7 $3,520,900 16 $10,545,900 93 Renee Hughes 9 $4,815,600 6 $2,809,500 15 $7,625,100
60 Jennifer Drohan 12 $5,205,300 5 $5,295,000 17 $10,500,300 94 Dimpi Mittal 6 $3,797,000 8 $3,786,000 14 $7,583,000
61 Caroline Senetar 13 $7381,766 5 $3,117,900 18 $10,499,666 95 Colleen Verbiscer 5 $4,335,000 4 $3,137,500 9 $7,472,500
62 Lisa Byrne 13 $7,694,500 5 $2,432,900 18 $10,127,400 96 Terri Christian 9 $7,433,000 0 $0 9 $7,433,000
63 Carrie Foley 7 $5,047,400 7 $4,826,500 14 $9,873,900 97 Bridget Carroll 7 $3,386,950 7 $4,020,000 14 $7,406,950
64 Michael Odeh 13 $4,662,944 10 $4,880,500 23 $9,543,444 98 Edward Hall 8 $4,372,484 6 $2,940,500 14 $7,312,984
65 Cindy Banks 21 $7,612,800 7 $1,773,617 28 $9,386,417 99 Tom Makinney 8 $3,537,301 7 $3,743,400 15 $7,280,701
66 Laura McGreal 7 $4,152,500 8 $5,208,000 15 $9,360,500 100 Mike McCurry 9 $5,290,733 5 $1,971,500 14 $7,262,233
67 Ginny Leamy 10 $3,592,050 13 $5,724,400 23 $9,316,450
68 David Gust 10 $5,999,250 3 $3,267,500 13 $9,266,750 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
69 Lisa Zeller-O'Malley 5 $5,710,000 4 $3,475,000 9 $9,185,000 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Virginia Jackson 8 $5,207,600 6 $3,917,000 14 $9,124,600
71 Kelly Kirchheimer 4 $2,875,000 8 $6,179,500 12 $9,054,500
72 Shelly Perkowski 2 $2,245,500 3 $6,543,045 5 $8,788,545 o Benefits of Using a ‘ Products offered
Re“ovatlon Renovation Loan: through loanDepot
73 Simran Dua 8 $3,579,501 8 $5,169,560 16 $8,749,061
Ability 1o personalize a home you love
74 Denis Horgan 11 $5,504,000 7 $3,209,000 18 $8,713,000 Loa “s ) ) .
° Potential for home equity appreciation upon
75  David Swanson 5 $2.733,999 8 $5769,000 13 $8,502,999 S| (11] p I e Upgrade completion
Ho need for a second mortgage o Use of
76  Debbie Obradovich 5 $5,370,000 5 $3,110,000 10 $8,480,000 high-nterest credit cands "
77 Margaret Giffin 6 $4,213,450 9 $4,255,050 15 $8,468,500
78 Julie Roback 1 $4,834,150 8 $3,451,500 19 $8,285,650 -
) ‘ To learn how you can finance the cost of renovation into your mortgage
79 Patl Michels 10 $6.642,900 3 $1604,900 13 $8,247.800 and what types of repairs are covered, contact me today
80 Sophia Su 9 $5,035,000 7 $3,190,33O 16 $8,225,330 *Rates, terms and availability of programs are subject to change without notice (04121118595v5)
) CONTACT Pat Cannone Loan Consultant NMLS #228900
81 Eric Logan 9 $3,768,000 10 $4,451,500 19 $8,219,500 ME TO e G e o (e e ]
82  Catherine Bier 5 $3,496,316 1 $4,612,571 16 $8,108,887 LEARN 1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062
MORE pcanneone@loanDepot.com - loanDepot.com/pccannone
83 Jill Clark 6 $5,204,000 2 $2,875,000 8 $8,079,000
loanDepot.com, LLC. NMLS# 174457
(www.nmlisconsumeraccess.org) Licensed by the IL
84 Cindy Purdom 5 $3,065,000 10 $4,983,400 15 $8,048,400

N . for more licensing information, please visit
MLSHT ST www.loandepot.com/licensing.

]
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
™ =
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Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing _/\
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com Aﬂas_

OF GIFT IDEAS
0 WOowW
YOUR CLIENTS

SCANFOR
— GIFT CATALOG

MHI.TIFHIHTAHDDIGITRL OM | 630- 935-26(“!
.

MORTGAGE EXP
DAN GJELDUM

SVP of Mortgage Lending

O: 773.435.0654
Quaranteem C:312.543.9692
DAN@RATE.COM

WWW.RATE.COM/DAN

OVER $1 BILLION CLOSED SINCE 2019!

gove @oler Yftoors @zﬁe @oa Love Your Yome.

Koshgarian Rug Cleaners, Inc is a local family owned company that
has been cleaning homes using quality employees, equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

.........

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

One Call.
One Solution.

DOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

800 G OT— P ESTS 7,.! rose pestcontrol com
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to July 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Naveenasree Ganesan 2 $996,000 12 $6,160,602 14 $7156,602
102 Litsa Lekatsos 7 $3,540,500 7 $3,580,000 14 $7120,500
103 Karen Reicher 4 $3,798,900 6 $3,289,900 10 $7,088,800
104 Charles McCann 14 $4,881,000 6 $2,142,500 20 $7,023,500
105 Marty Dunne 5 $2,513,000 3 $4,454,000 8 $6,967,000
106 Kim Moustis 1 $4,916,500 5 $1,983,000 16 $6,899,500
107 Linda Conforti 5 $2,914,750 4 $3,972,000 9 $6,886,750
108 Shawn-Daria Dowd 6 $3,744,500 6 $3,096,000 12 $6,840,500
109  Beverly Lannon 10 $5,135,067 3 $1,681,888 13 $6,816,955
10 Scott Wiley 4 $1,788,000 8 $4,941,000 12 $6,729,000
m Betsy Stavropoulos 7 $2,816,400 6 $3,899,500 13 $6,715,900
12 Josie Morrison 13 $4,803,155 5 $1,897,000 18 $6,700,155
13 Patrick Roach 4 $1,143,000 15 $5,488,400 19 $6,631,400
14 Indu Sethi 1 $4,390,500 6 $2,237,000 17 $6,627,500
15 John Wilt 10 $4,506,906 5 $2,021,000 15 $6,527,906
16 Melanie Young 9 $4,266,000 6 $2,214,000 15 $6,480,000
17 Yvonne Despinich 9 $5,905,000 1 $550,000 10 $6,455,000
18 Lori Jones 8 $3,891,000 6 $2,550,000 14 $6,441,000
19 Kimberly Heller 9 $3,014,102 7 $3,426,800 16 $6,440,902
120 Christopher Prokopiak 1 $340,000 13 $6,081,490 14 $6,421,490
121 Brett Mclintyre 4 $2,327,500 9 $4,060,400 13 $6,387,900
122 Kris Maranda 10 $4,507,500 6 $1,878,000 16 $6,385,500
123 Isabel Wolf 2 $1,085,500 5 $5,291,480 7 $6,376,980
124 Tracy Driscoll 9 $5,024,500 2 $1,325,000 1 $6,349,500
125 Crystal DeKalb 3 $1,060,000 7 $5,286,799 10 $6,346,799
126 Shannon Hormanski 5 $2,310,100 7 $3,949,000 12 $6,259,100
127 Rick OHalloran 8 $4,258,000 4 $1,975,000 12 $6,233,000
128 Suzanne Rizek 10 $4,571,000 3 $1,649,000 13 $6,220,000
129 Nancy Sliwa 1 $3,978,900 7 $2,211,400 18 $6,190,300
130 Geri McCafferty 2 $2,585,000 3 $3,566,000 5 $6,151,000
131 Moin Haque 1 $800,000 7 $5,272,001 8 $6,072,001
132 Joseph Champagne 7 $3,319,400 5 $2,749,500 12 $6,068,900
133 Cynthia Windeler 10 $4,744.100 3 $1,305,000 13 $6,049100
134 Fabio Brancati 3 $1,126,000 6 $4,890,000 9 $6,016,000
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $
135 Diana Ivas 7 $6,010,500 0 $0 7 $6,010,500
136 Deb Ritter 7 $5,204,500 1 $775,000 8 $5,979,500
137 Gail Niermeyer 5 $3,827,000 3 $2,148,000 8 $5,975,000
138 Susan Hoerster 7 $4,422,400 3 $1,529,000 10 $5,951,400
139 Sabrina Glover 8 $2,868,000 7 $3,075,500 15 $5,943,500
140 Holly Pickens 6 $3,531,000 4 $2,409,500 10 $5,940,500
141 Puneet Kapoor 4 $1,812,500 8 $4,114,499 12 $5,926,999
142 David Fidanza 6 $2,832,500 4 $3,087,000 10 $5,919,500
143 Ondrea Weikum-Grill 7 $4,390,500 3 $1,528,529 10 $5,919,029
144 Matthew Kombrink 14 $5,177,900 2 $731,240 16 $5,909,140
145 Sairavi Suribhotla 2 $1,168,000 7 $4,713,356 9 $5,881,356
146 Chris Lukins 3 $1,792,000 6 $4,086,710 9 $5,878,710
147 Erik Sachs 3 $2,750,000 5 $3,105,680 8 $5,855,680
148 Rita Neri 10 $4,095,034 4 $1,718,334 14 $5,813,368
149 Cynthia Stolfe 3 $881,500 9 $4,924,000 12 $5,805,500
150 Misael Chacon 12 $5,550,762 1 $178,662 13 $5,729,424

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

&\ NIKO-LAW 11

Let Us Assist With All Your Real Estate Legal Needs & Questions!

Attorney at Law | Niko Law LLC

7808 W. College Dr., STE 4SW/ Palos Heights, I 60463
708-966-9388 | info@niko-law.com
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Stand Out. Stay Top of Mind. Sell More. [€]

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

MAR\IINQS

MAILERS

W%E'%

| / DuPage County
‘ B Addison Naperville
_ Greenway Tap Meson Sabika
N Carol Stream ﬁil:;f‘:;(e Sushi
RoccoVino’s .
Hugo’s Frog Bard & Grill .
Clarendon Hills g0’s Frog COMPLIMENTS OF:
Thassos Authentic Greek Restaurant ﬁg‘;g'é’r‘;ﬁ
Downers Grove RH Rooftop Restaurant
OTHIN Ostenabyaet) Oakbrook Terrace
BR\NGS PEOPLE. Parkers’ Restaurant & Bar Posiano RLtiEitte
Elmhurst ) Roselle
\/ l?:ns;:;t: e 1913 Restaurant & Wine Bar
- i
GO Made in Italy Trattoria Westmont
cF Maize + Mash Neat Kitchen + Bar
Lisle Wheaton
R.Urban Wine Bar & Café Warren’s Ale House IL Sogno
Lombard
RA Sushi Bar .
Avanzare Nick Donato
Chi REALTOR®
Alinea Qlorthuwest Suburbs w
:‘Llleccheval Lula Café #{ﬂr‘;’gaton Heights glf_waugmb;rg - 63 0'46 5 '2 8 7 5
A . I8 icago Prime Italian :
Bavette's Bar & Boeuf m;‘;‘;‘_")’/:r‘;:tme"a Palm Court Restaurant Meze Mediterraneo nickdonato@kw.com
i i g Fox & Hound
Bronzeville Winery Oriole Barrington YOUR HERITAGE CREEK NEIGHBOR
Cellar Door Provisions Region South Barrington
Daisies Parachute Easihad The Lucky Monk & REAL ESTATE PROFESSIONAL
e Pi- Q! undee
Duck Duck Goat iff,t’ioa Az The Anvil Club Wauconda o NWA RD
Evette’s " - SLYCE Coal Fired Pizza Company
. : Publican Quality Bread Hoffman Estates
Ghin Kao Eat Rice Ro%e Mar;) Yy The Assembly American Bar & Café Mount Prospect ———
glbsons o Rose Mary The Saddle Room Via Roma Social Inn 4
lermosa Restaurant ; .
- Superkhana International Kildeer 5 Lake Zurich
oo Taqueria Chingon Gianni’s Café The Hungry Mule
Le Bouchon The DuckInn TER N EarigRe] kW AL TY INGINITY
Triple Crown Restaurant Agio Italllan Bistro Farmhouse on North
Virtiie Emmett’s Brewing Company Park Ridge .
Rolling Meadows Nonna Silvia’s Trattoria & Pizzeria Each Office s Independently Owned & Operated
Kaido Sushi s This is not intended to solicit currently listed properties.
Family Owned & Operated oV ;
Local Moving ,@:/f—-\
Long Distance Moving EST. 1828
daoirh.s “Eoerman.
Custom Crating i
I:ETE. 100

Schedule a free in-home estimate today!

630.972.1000

n.ns[mm Moving &

orage
InterstatoAgent for Bo Hﬁ;l’:\rf.unlﬁflﬁéi.
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Nick Pitzer Insurance Agey Inc
Mick Pitzer. Agent
www_pitZerinsurance.com
nick@pitzerinsurance.com
Bus: 630-321-8200

Se habla Espaniol

State Farm
Bloomington, IL

& great rates.

You know I'm always here
with Good Neighbor service.
But I'm alsa here with
surprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbor,
State Farm is there!

o StateFarm

SELECT
SURFACES

TRANSFORM
YOUR KITCHEN

Custom Countertops. Guaranteed for Life

W

1y

Contact Us Today To Get Started!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131
www.selectsurfaces.net | support@selectsurfaces.net
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FALL FOR A LENDER*"
YOU CAN TRUST

/ Top 1% Loan Originator 2020 & 2021

/ Circle of Excellence 2020

Bill Pendley

Loan Consultant | NMLS# 211969 H

1431 Opus Place, Suite 135 I i

Downer's Grove, IL 60515 -

630.330.5626 1] "
Bill.Pendley@CaliberHomelLoans.com v -

*Some loan applications are not suited for digital delivery of asset, income, employment and other documentation required for loan approval. Caliber CA Ll B E R

Home Loans, Inc,, 1525 S. Beltine Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018, All Rights Reserved. Equal Housing Lender. | 3
For real estate and lending professionals only and not for distribution to consumers. This communication may contain information that is privileged, H o M E LDAN S

confidential, legall privileged, and/or exempt from disclosure under applicable law. Distribution to the general public s prohibited. (18910_NC),

-1 KNOW
REAL ESTATE
b

Work With Us Today!

Ranjha Law Group, P.C. is devoted to providing top-notch individualized
legal services for clients in the Chicagoland metro area.

€€ Alex was a pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent when
needed. This was our first home-buying
experience and | couldn’t have had better o
representation. b))
YAMEN A  se—

RJ \ N J H =\ 903 Commerce Dr., Ste 210 Oak Brook, IL 60523

LAW GROUP 630277-9368 « ranjhalaw.com @GO



