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Guaranteed Rate home loan options

Full product offering with top lending institutions

Guaranteed Rate’s fast and transparent mortgage
process features:

In-house underwriting & closing

24 hour underwriting turm times

Jumbo financing experts

Online REAL loan approval — fast & easy'

96% company-wide customer service rating”

Licensed in all 50 states and Washington, D.C.

Conforming
97% financing options
Direct lender with Fannie Mae and Freddie Mac
95% percent financing options on 2-4 unit properties

Government Lending (FHA, VA & USDA)
7 correspondent lenders available
Direct lender with Ginnie Mag

Jumbo

«  MNon-warrantable condo options
In-house delegation to $3M
Interest only available

« Non-bank jumbo lender

Carment = of C¥2NI0E0

Renovation Lending
FHA 203{kP
Fannie Mae HomeStyle

MNew Construction
FHA, VA, Conforming and Jumbo Extended Lock
options up to 12 months
Temporary buydowns are available on existing
homes too and on Canventional, FHA, VA, USDA,
and Jumbo®
Escrow holdback waiver program

Condo
Dedicated condo departmeant
MNon-warrantable and warrantable options for non
confarming and conforming loans
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Contact me today to learn more!

Chris Franquemont
Sr. WP of Mortgage Lending

rate.com/chrisf  chrisf@rate.com
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items
for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to
move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility
with 24 hr surveillance.

STAR

Moving & Storage, Inc.

CALL OR EMAILTODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com - 5starmovingandstorage.com

Woman AND Locally Owned & Operated

"5-Star Moving

and Storage is

my Go-To

moving company!

As a realtor,

referring vendors is a

huge act of trust, and | :

feel confident in referring Melysa every time. In an
industry with a lot of moving parts, Melysa and her
team are reliable and trustworthy, meeting and
exceeding expectations. I've known and worked with
Melysa and her team for the last three years with
multiple clients and each time | was met with timely,
responsive communication, great organization, and
professionalism. They provide dedicated, personal
concierge service and | can't recommend them
enough. Moving is already stressful, so it's great to
have a moving company that | can count on to take
care of my clients."

-Michelle Bies

REALTOR | The Bies Group

USDOT 70719 | MC 87113
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WORLD WIDE MOVING

We move your life
P
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Best Mover and
Best Storage
Facility!
Thank you, to all of
our realtor partners
who voted for us!



This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Vantage Homes Corp
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CLOTHIER

Inherent Clothier

(719) 481-1038

123 N Tejon St.

Colorado Springs, CO 80903

DENTIST
Broadmoor Dental

FENG SHUI
Leading With Shui
Jen Weis

(719) 321-9913
leadingwithshui.com

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home
Inspection

(719) 641-1555
groundfloorhome
inspection.com

Premier One Home
Inspections

(719) 217-9594
PremierOneHome
Inspections.com

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

them for supporting the REALTOR® community!

HVAC/PLUMBING

Parkeys Heating, Plumbing,
& Air Conditioning

(720) 487-9321
parkeysco.com

INSURANCE

ALINK Insurance
(719) 219-8499
alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency
(719) 572-5938
farmersagent.com/
mhenderickson

LANDSCAPER
719 Landscape Design
(719) 649-1196

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE

Fairway Independent
Mortgage Corporation

(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

MORTGAGE LENDING /
REVERSE MORTGAGES
C2 Financial

Kevin Guttman

(719) 302-5820
www.reversemortgage
revolution.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
S5starmovingandstorage.com

_ Ve

HEATING
PLUMBING

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NON-PROFIT
Sarah’s Home
(719) 347-3026
sarahshome.us

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

PHOTOGRAPHER

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION

Pine Breeze Radon Mitigation
(719) 257-1251
pinebreezeradonmitigation.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

SOUTHERN COLORADO

471 5. Baldwin 5t

ROOFING

Rocky Mountain Roofing

& Restoration

John “Brendan” McKenna
(719) 237-5926
rockymountainroofing.com

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690

facebook.com/BrittanyWilliams.

homestaging

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-17M1
FNTColorado.com

First American Title
firstamcolorado.com

TRANSACTION COORDINATOR
Springs Transactions
(719) 238-5707

VIRTUAL ASSISTANT
Cyberbacker

(720) 706-9373
cyberbackercowyo.com

Access our mobile-friendly catalog of courses
to register for the class you want or indicate interest
for a future one!

AlIR CONDITIONING Book Na,,_j

Carter Cobbett | Account Executive
Frail cenbbott@frstam com

Partner with the HVAC Experts SO TSRS
for Seamless Real Estate

Transactions!

FOR $89 FURNACE Explore a variety of relevant course offerings.

Danlelle Galvan | Account Executive
OR AC TUNE-UP )

FAll dgahan@firstem.com
FHONE T19.828.5150

All the information you need about your

Serving I upcoming class is at your fingertips.
Colorado 24 Hour
Springs & Emergency

Surrounding Services

Areas

Up To $1.950 Parkey's Rebate Free
dditional Free Labor & Equipm Estimates
On Qualifying Equipment. on New

Equipment
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coLorapo springs | IHEDREAM IS

REAL PRODUCERS TEAM THE IS SOLD SEPERATELY.

Our Vision
for Colorado

Springs Real
Producers:
Brian Gowdy Sue Hunyady Aimee Garske Heidi Mossman
T cllevaim (he Publisher | Ad Specialist Assistant Photographer
. Advertising Sales COSads@ 719-789-5558
culture in real
719-313-3028 | realproducersmag.com
estate so agents brian.gowdy@
know each other realproducersmag.com

better and treat

each other more
humanely. Better
communication

results in smoother

transactions, J P,
happier clients '.,:“ & \
and more repeat - - 7 \
business for E- = i _
everyone involved. Maria Bay Tabby Halsrud Barbara Gart Sara Cripe Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager
541-213-5435 sara@connect geneva@

grafiks.com realproducersmag.com

719
LANDSCAPE FIDELITY MORTGAGE

DESIGN
SOLUTIONS

CURB APPEAL
IMPROVEMENTS
FOR A GREAT
FIRST

Vaughn Littrell
Vlittrell@fidelityms.com
(719) 649-1196 (719) 290-0415

Contact us today

719landscape@gmail.com NMLS # 1092985

@ 15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate

6 - September 2023
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Your boudoir
experience isn't
about the photos...

There are many misconceptions about what a boudoeir photography
session really is. While it's true that you will walk away with some
really beautiful artwork that will promote a positive self-image, we
are convinced that boudoir isn't really about the photos.... It's about
the experience. A transformation happens when you decide to push
yourself out of your comfort zone and rediscover who you are in the
process.

04 g5

Preferred : __a *.E.0 Publisher’s Rising Star:
Partners ; X { Aracely
e Arvizu

A boudoeir session may feel like a scary thing to attempt. Our clients
are women who are ready to be vulnerable, feel empowered, and are
courageous enough to try something new. Every client that walks
into our studio is very different. We believe that your boudoir
experience should be unigue - designed by you, customized to fit
your taste and likes, and more importantly, to respect your
boundaries. Some women are very daring and want to bare it all,
while others are more conservative. Boudoir is for everyone.

22
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Whether you want to wear lingerie, a beautiful robe, a gown. or
nothing at all, we believe there isn't just one way to be “sexy” and
there isn't "one right way™ to dress for a boudoir session. We want our
clients to discover what beauty and confidence means to them.

Our goal is to make the whole process stress-free and enjoyable,
Every client is nervous when they book their session, but we take
pride in the fact that we have created an approach designed to make
you feel comfortable before, during, and after the session.

Before your session we will discuss your wardrobe preferences, any
insecurities you may have, and answer questions about how to
prepare. The day of your session our professional hair and makeup
artist will focus on accentuating your natural beauty. Your time in
front of the camera will be full of laughter and silliness: we pose
ourselves to show you exactly how to look your best.

For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or
If you hawe wanted to book a session for some time, we encourage the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
you to take the leap! There is never a better time than now to do this
for you. We promise you will leave looking and feeling GREAT - and

feeling proud.

“What an incredible experience! | did a boudoir shoot and was 5o
nervous going into it. By the end | felt like o completely different
wiarnan! The teamn is incredible, they create such o fun environment
and Maria will roll ground on the floor to show you exactly how to
pase. [t is such on empowering experience. [ highly recommend
everyone do at least one boudoir shoot in their lifel” -Miss H.

Britla s A i ams
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Sell your
house in

style!

We specialize in assisting
you dur‘ing your Ee“ing
pmcess. S:E”lﬁg FDUI hﬂmﬂ
can be easy,

If you are a mom, we bet you dedicate much of your time and energy
to your family and/or to your work, There is nathing wrong with doing
something for yourself, too. A luxurious boudoir experience is a great
way to pamper yourself!

EBold Babe Studio / Casa Bay Photography specializes in luxury
boudeoir and fine art portraiture. We also provide fun family and
unique high school senior portraits,

Contact us to learn more or book your session.

C A S A B AY i WWW.CASABAYPHOTOGRAPHY.COM

; S scheduling@casabayphotography.com -

Brittany Williams 360.310.2690 = Jordan Trask 727.946.89
brittanywillliamshomestaging.com

— PHOTOGRAPHY — o+ 541-218-5435

Get started today

Colorado Springs Real Producers - 9



THREE COMPETITIVE ADVANTAGES

WE PROVIDE THAT CAN HELP RAISE
UP YOUR BUSINESS.

publisher’s note

Friends in real estate, as I'm
writing this, it is July 20th
— earlier today, | landed

in Charlotte for my (semi)

1. We can giVE you a bigger Credit Score Credit Score annual trip to my home
buyer pﬂﬂl Er;:m:?;E P’:'qlfr;"Fnl:llulT; state of North Carolina. The

photo included in this article
was taken mere hours ago;
my mom and | are staying

in Blowing Rock, a quaint,
up-and-coming town in the
western half of the state.

It’s the first time I've been
back to Blowing Rock in

my adult life. It’s nice! And
they’re still only charging $3
for beers so swing by before
they realize everyone else is
charging $8-10!

WITH THE COMMUNITY

2. FHA Purchases
56.91% Debt-to-Income Ratios We Allow MORE PURCHASING POWER

-41.00% Debt-to-Income Ratios Elsewhere Yesterday, our “30 Under

15.91% DIFFERENCE FOR YOUR CLIENT! 30” committee gathered and,

WHAT DOES THIS MEAN TO YOU AS A REALTOR, Example: $300,000 X 15.91% = $347,730 in Purchasing Power! togethen, we went through 4l
AND YOUR BUSINESS?

3. VA Purchases

65.00% Debt-to-Income Ratios We Allow
-41.00% Debt-to-Income Ratios Elsewhere

our applicants and chose who

Brian Gowdy & his mom, Lori, sitting on the locally famous “Blowing Rock” in
would make the cut. I'll leave  Blowing Rock, North Carolina.

the dirty details for next
month’s Publisher’s Note but  of our committee members shared a story of how they were being

I think you’ll all be pretty sur- considered to be on the front cover of a prestigious publication

MORE pURc HASI N G pOWE R prised with the result. One (this was long before Real Producers ) and they wound up being

24.00% DIFFERENCE FOR YOUR CLI ENT! teaser I will drop ahead of passed on because they didn’t have any consistent volunteering,
time is that we strongly con- leadership, or philanthropic outlets to report. Rather than grow-
WHAT DOES THIS MEAN TO YOUAS A HEALTDHI Example: 53-1]4].[]]1] X24.00% = $3?2,m{] in Purchasing Power! sidered an agent’s communit ing bitter, this agent took it as a wake-up call and started gettin
5 g y g g P g g
AND YOUR BUSEHESS? involvement when deciding involved however they could. We hope to light a similar fire in

who to accept. This resulted our “30 Under 30” applicants this year.

in us accepting some agents

who had a lower production Stay tuned for next month’s update... And remember, the best
E_\fex‘\;{ \L-"'Du’m I\Dﬂﬂ \"\C'S as i O"-\fv g - 3 e than others who didn’t have way you can support me and Colorado Springs Real Producers is
. S as much community involve- to support our advertising businesses.

LEeTs waile yours.

ment to report.
Thank you,
When we were deciding to Brian Gowdy
prioritize agents with higher ~ Publisher | Advertising Sales
(719) 660-5370 community involvement, one  719-313-3028 | brian.gowdy@n2co.com

LAy

Leanna. Hardwick@MortgageSolutions.net
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Your Nationwide Mobile Notary and
Loan Signing Agent Specializing in
Real Estate Transactions

Notlond > s

CONTACT ME FOR A
NO-OBLIGATION QUOTE

Tiffany Schafer, Owner
NorthEnd Notary Services, LLC

home more

for showings.

Planet Duct offers the most powerful
vent and duct cleaning in Colorado.

Ready to blast those allergens
into the cosmos?

Call Today for your FREE estimate.

N\

Make your ty&

PLHNEﬂ;

DUCT:
comfortable t\ Y

719-728-5111 | PlanetDuct.com A,

' ::?:“-

PimBrzezef ~
Radon Mitigation

Your Clients!

Rest assured your homes are
free from radon exposure.

PineBreeze is your metro, mountain and

rural area radon services provider

VISIT OUR LEARNING CENTER

Contact us today
pinebreezeradonmitigation.com
719-257-1251
Pinebreezeradonmitigation.com

Family Owned and Operated Since 1997

CHICAGO TITLE

OF COLORADO

ANNOUNCES

“I am proud to announce that we
have opened Chicago Title of
Colorado, here in Colorado
Springs. With origins that can be
traced back over 175 years,
Chicago Title is one of the
nation's premier real estate
service companies, providing
title insurance and other real
estate-related products and
services. We are thankful to be a
part of this great community and
we look forward to providing
unparalleled customer service!”

— Ben Gosz, SVP | Sales Executive

www.colorado.ctic.com | 719.593.1661



Arace

P» rising star

Written by Tabby Halsrud | Casa Bay Photography

racely Arvizu first
thought real estate
may be out of reach
for her. But once her
curiosity was piqued
about the possibility of a career in
this field, she asked a lot of questions
to learn what was truly needed to
become an agent and instantly knew
it was something she needed to try.

She signed up for classes and studied day and night.
The first time she took the test, she passed the
state but failed the national. “I missed it by one. I
cried all the way home. But I was curious why I had
passed the state and realized it was more ethical
and law-based questions. That was all common
sense to me.” Aracely didn’t let the failing grade
deter her. She studied more, failed, studied more,
then failed a third time. She took a week off from
studying to spend time with family and when she
went back to take the test for the fourth time the
following week, she passed! Aracely reflected, “I

was so proud of myself for not giving up!”

Aracely’s first clients were from her inner circle - a
neighbor’s friend, her hairstylist, and her sister-in-
law. That first commission check after the broker-
age’s cut was only $2500, but it was the most money
Aracely had ever made. “I was so happy. I took a
picture of the check and framed it.” Three months
into her new career, Aracely’s military husband got
orders to New York. Aracely iced her real estate
license and pursued an office job in the housing
industry. She missed real estate, though. “For the
first time, I had a title and a career. I saw the poten-
tial, and thankfully, so did my husband.” After two
years in New York, they moved back to Colorado and
her husband transitioned from the military to a new

career. Aracely returned to real estate.

“I was looking for a career that would allow me to
help people and be a resource.” Aracely found that
and a calling in real estate. Aracely loves working
with the Hispanic community because there aren’t

a lot of Spanish speaking agents in Colorado. She

loves helping people do something
they thought may be impossible for
them to do.

Competing Only With Herself

‘When she first started in real estate,
Aracely never paid attention to her
numbers until a team leader congrat-
ulated her for being #1 at her bro-
kerage. “I didn’t even know what she
meant and had to ask her to explain it
to me. Now I keep track of my num-
bers because my goal is to continually
do better than I did the year before. I
don’t view other REALTORS as com-

petition - I am my own competition.”

Real estate doesn’t feel like work to
Aracely and she never tires of looking
at houses. Aracely’s business still
comes solely from referrals and she
is proud that her clients have never
been just one transaction. “They
come back to buy investment proper-
ties or they send family members who
buy. I'm grateful to my clients - they

keep me in business.”

Aracely builds relationships with
her clients that stretches beyond
real estate. “Clients become friends
and friends become clients. They
know they can call me anytime, even
if it’s not about real estate.” Some
clients know what they want but
don’t always know how to get there;
Aracely fills that gap by drawing
upon her resourcefulness and reli-
ability. As an agent, “you take care
of your clients, and they take care

of you too by helping you build your
business with referrals. So why
wouldn’t you treat them like they are

more than a transaction?”

In this work, you are your own moti-
vator and challenger; no one will do
the work for you. But Aracely loves

encouraging new agents: “I didn’t

Colorado Springs Real Producers -
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get to this point overnight or with-

out struggle. If I can do this with my
education level and background, you

can do it too.”

GROWING UP YOUNG

Growing up in a household where she
was exposed to physical abuse, drugs,
and alcohol at a young age, Aracely
was kept out of school after seventh
grade to cook, clean, and ensure the

house was running well. Aracely has

16 - September 2023

struggled with reading and spelling
much of her life and always believed it
was because of her education level. It
wasn’t until she was an adult that she

learned she has dyslexia and ADHD.

Aracely and her husband had their
first baby when they were only 18.
Soon after, they began a year-long
process to adopt her two brothers, 12
and 8, who would have been sent to

foster care otherwise. Her desire was

to keep them out of the system, give
them a loving home, and help them
graduate high school - something she
herself hadn’t done. After the birth of
her daughter, Aracely was motivated
to get her GED. At 21, she had her
second baby, which meant she and

her husband were raising four kids.

Aracely has lived more life at 38 than
most people do by 50. In addition to
her early life challenges, Aracely suf-
fers from a genetic degenerative dis-
ease (Charcot-Marie-Tooth Disease
or CMT), a neuromuscular disease
which attacks your nervous system
and hinders your mobility. It causes
tight tendons, low reflexes, and dead
nerves. She knows that eventually she
will lose mobility in her hands. “I am
going to work until the day that I can’t
move anymore. My husband assures
me he’ll take care of me, but I’'m more
worried about how I’ll write a con-
tract,” Aracely giggled. “It’s actually
been empowering. I know that one
day I won’t be able to do it, so why

not live and go hard while I can?”

THE POWER OF CHOICE

“Even though my childhood sucked
and my twenties were focused on
raising babies, I have no regrets about
my past. Everything I went through
and fought for has brought me where
I am today. My thirties have been
amazing and I still have the rest of my

life in front of me.”

Aracely believes in choice, especially
when it comes to responding to life cir-
cumstances. “We choose how we look
at things. I could have followed the
path that was modeled to me - into a
life of drugs and alcohol. But I've seen
firsthand the damage and hurt it can
cause. I needed to find another way.
I've chosen to accept the life that was
given to me and not let it define me or
be my destiny. There is no perfect life.
Things will happen. I've survived a lot

and it’s made me stronger.”

(1

I’ve chosen to
accept the life
that was given to
me and not let it
define me or be my
destiny. There is no
perfect life. Things
will happen. I've
survived a lot and
it’s made me

STRONGER.
2

e
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I just believe that
everything is a

CHOICE

what we choose to do with
our past experiences, if
we choose to follow our
potential or not, and if we
choose to work for what
we want. Nothing has ever
been handed to me - and |
love that.

2

Aracely continued, “Even
when it’s hard, it doesn’t
mean that it’s not meant
to be. Not everything

Ask Me How to Receive a Reverse Mortgage Kit
and How to Join Continuing Education Classes.

that is right is meant to
be easy. Getting my real
estate license was one of
the hardest things I've

S i Tt g 1 ';_ Rl P b AL __“
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GET THE LISTING & THE SALE'

We Have the Solution FOR YOUR SENIOR CLIENTS!

ever done for myself. But
I knew it’s what I was
supposed to be doing.

I taught my kids not to
give up because of fear or
obstacles - you have to go
REALTORS®, unlock the full potential of your Through a Reverse Mortgage, people 62 and
database! Call your clients over 62 years old older can increase their purchasing power by
that think they cannot afford to move at their 35 - 40% with no monthly Pl payment!

stage of life and let them know you have the

solution to SELL their current home and HELP The term of the loan is 150 years. Your clients
THEM PURCHASE the home they will spend won't outlive it!

the rest of their life in!

for it. You only walk away
after you try it and decide
it’s not right for you. I
just believe that every-
thing is a choice - what
we choose to do with

our past experiences, if

we choose to follow our When the last person moves out, the note

If your clients are looking to RIGHT size, they becomes due and the ESTATE OR THE heirs will
can sell their current home and put have 6 months to sell or refinance the house.
60-to-65% down on the new home and they
won't have to make another Pl payment.

potential or not, and if we
choose to work for what
we want. Nothing has
ever been handed to me -
and I love that.”

Those 62 or older can finance a home with a [Hm BBR
Reverse Mortgage.
18 - September 2023
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CHECK RATES LIVE!!!
LCMLOANS.COM/INTEREST-RATES

Low Interest Rate - Fast Underwriting
7amto 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS #2357261, Low Cost Mortgage is not endorsed by, o acting on behalf of or at the direction of, the U5, Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the L5, department of Agriculture or the Federal

Government, All programs are subject to credit and income qualification, This is not a guarantee of financing or a firm offer of credit. i g

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

® Automobile insurance
B Business insurance
m Coverage you can customize to meet your needs

Michael Hendrickson

YourLocal Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON @FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!
Smart choices last a lifetime.
3%

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details.
Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance
companies, Visit farmers.com for a complete listing of companies, Not all insurers are F A R M E R S

INSURANCE

authorized to provide insurance in all states. Coverage is not available in all states.

15741518

Listings, Contract to Close, Re-sale,
S) /[ﬁ LY @] New Construction and more...
Transactigns Wedo it all!

Focus on establishing positive
client relationships instead of
spending time chasing paperwork!

Karen Harvey
Megan Johnson Alison Steinwinder

Cori Harris Melinda Murray
Jessica Crawford
\ Luke Turk

719-238-5707 - SpringsTransactionsLLC@gmail.com
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YOUR
HOME SOLD
GUARANTEED
REALTY

breaking barriers

Written by Barbara Gart
Casa Bay Photography

Two different, but equally
impactful life events helped
shape Yuhuan Jin Wick into the
successful real estate agent

she is today. Originally from
Mainland China, Jin started
training professionally in table
tennis when she was just seven
years old. During nine years of
training, she established a very
competitive, ‘like-to-be-challenged,
no-giving-up’ discipline, which she
believes played an essential role
in getting her where she is today.
She also uses her experience as

a restaurant waitress to provide
excellent customer service to all
of her clients. Jin shares, “My first
year in real estate went better
than | expected, perhaps because
of luck or perhaps | was lucky

for having worked in the service
industry. The service industry
showed me how people wanted to
be treated. | met many people and
kept many as dear friends to this
day. And because of this mutual
respect, they helped me grow my
business the first year by giving
me referrals to their family and
friends. Thanks to them, | closed 12
transactions in my first year.”

Jin grew up in China and earned a Masters in Exercise Physiology
in hopes of becoming a college professor. Some of her colleagues
who had come to the United States told her stories of their suc-
cess in America, and Jin began to dream about the opportunities
in America. In 1996, she decided to give up her pursuit of becom-

ing a college professor to follow a dream she did not know where

it would take her. “I scraped together $3000 from my family and

vowed to pay them back, which I did. Shortly upon arriving in
America, I discovered the degree in Exercise Physiology that I had
earned in China was not accepted in the USA. I had to find another

means of survival in America.”

Jin went into the restaurant industry for survival and became a wait-
ress, which taught her how to take care of her customers. “I found

out that I loved meeting new people. I built a network of friends from
the restaurant and developed several new friends that I still have to
this day. While I was a waitress, I went to school to become a dental
assistant. I kept my waitressing job and added a second job as a dental
assistant, continually growing my network of friends. I worked in that
field for 17 years and always had two or three jobs at any given time,

juggling one job with another on the same day.”

Colorado Springs Real Producers



In 2010, when Jin was
working full-time as a dental
assistant and part-time as a
server, she owned a couple
of rental properties and
thought it would be a good
idea to get her real estate
license. She had built a
trusted relationship with
her network of friends at all
of her jobs. So when she told
them she got her real estate
license, they started asking
her for assistance in buying
or selling a house. Her sales
volume increased 30-40%
each year, and in 2014, she
decided to open her own
brokerage, Wick Realty
Services, with her husband
David. In 2018, they joined
RE/MAX Millennium in
Colorado Springs and she
committed to real estate
full time. Jin was awarded
Platinum of RE/MAX Corp.
and in 2020, The Wick
Group joined Pikes Peak
Dream Homes Realty. Jin
and David were awarded
Top 3 Sales Volume three

years in a row and in 2021,

her business had grown so
much that she became eligi-
ble to join Peak Producers of
Colorado Springs. In 2023,
Jin and David decided to
open their own brokerage
again, Your Home Sold
Guaranteed Realty — The
Wick Group, and are thrilled
to serve their clients as

broker owners.

Although Jin found success
from referrals in her first
year, she shares, “My tough
time came at the beginning
of my second year. I had to
learn that there was more
to real estate than refer-
rals. Every business has to

prospect, which I did not
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think about, and I wondered
where my subsequent transac-
tion would come from. David,
my now husband, encouraged
me to continue in that second
year. There are many people
who helped me, encouraged
me, and educated me, but one
of the most influential peo-
ple is David. Without him, I
would not be in this field. He
is the one who helped me with
computer skills, showings and
documents, and when I wanted
to quit, he helped me to over-

come the difficult time.”

Jin’s husband, David, is a
broker and retired military
who served 26 years in the Air
Force. They have one daugh-
ter, Cheng Zeng, a Physician
of Air Force. Although Jin

is a self-described “working
machine” who often works 12
hours a day, she does en
hobbies outside of work. She
loves exercising, and her
favorites are running, hot
yoga and hot pilates. She also
enjoys cooking, meeting up
with friends, traveling and
going to church. Jin reads the
Bible every morning and her
goal is to visit three countries

every year.

Given her success in real
estate, Jin is happy to share
some lessons she has learned
along the way with new agents.
“Serve your clients like you
serve your family. Your client’s
best interest is always your
priority for you. Do whatever
it takes to get things done for
your clients. Take care of them
from your HEART.” These
lessons she has learned are
embodied in her favorite quote
by Robert T. Washington. “If

you want to lift yourself up, lift

up someone else.”




Flying Horse, Best New Community Gold Winner, 8 years r

The Grandview Model, The Village of Turin at Flying Horse
2409 Parma Court, Colorado Springs, CO 80921

ClassicHomes.com | 719-722-3865




123. N Tejon

Colorado Springs, €

THISISINHERI

@THISISIN

ARTISTRY. COMPASSION EXCELLENCE.

Nicolas Pruett, DDS
John Goodman, DDS

Call or visit us online for
BROADMO OR your next appointment
(719) 576-5566
BroadmoorDental.com
D E NTAL 1930 S Nevada Ave,
Colorado Springs, CO

Let us help L
youwithyour ‘4
move-out!

| 3
o 7

We would love the opportunity to help
you with your cleaning needs.

Move Outs ¢ Stage Cleaning * Residential « Office Spaces

CLERNG "}3

CALL OR TEXT TO SCHEDULE
719.313.7650 | peakcleaningsvs@gmail.com

ELEVATE
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GET READY TO

ELEVATE

YOUR BUSINESS

September 20th, 2023
Colorado Springs, CO

Prepare to be
inspired, motivated, and
empowered

Learn from industry leaders who are
revolutionizing the real estate world.

Scan the QR code to learn more!

Sponsorship riunities avallable
at marketingEpcscolorado.com
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DY real producer

Written by Tabby Halsrud
Casa Bay Photography

Growing up in a family of attor-

neys and doctors, a career in real
estate never crossed Joel Nath’s
mind. Originally from England, Joel
moved to the United States at the
age of 19 to marry his current wife,
Ashlee. He immediately joined the
U.S. Army, and while on active duty
they found their way into a flip. The
flip went well; Joel hosted an open
house and got three buyers from two
hours worth of work. “We got lucky;
the house was downtown and the
people driving by had seen us rehab-
bing it for the prior three months.”

After that success, Joel reached a

decision point - to continue on as a
soldier or to get out and see what a

career in real estate could offer.

The dream to be a realtor belonged
to Joel’s wife Ashlee, who encour-
aged Joel to pursue it, too. He
decided to dive in, joined a team

and found the spot he wanted to be
pretty quickly. He didn’t have an
earth shattering first few months,
but over the next couple of years,
Joel found his footing in the military
and distressed property niche. By
2018, he and Ashlee had started Top

Notch Home Team and eventually

STONE GABLE REALTY

their own brokerage, Stone Gable
Realty, which was named after his
childhood home in England.

Focused on Adding Value

Joel recalled his early transitions,
“I was never an independent agent.
I joined a team for six to eight
months, felt undervalued as an
agent, and left to join another team
in a team leader type position. I
again felt that I was giving more
than I was getting, so I decided to
start my own team.” Joel noticed

a theme in not getting the help and
support he was asking for. That gap



influences how he chooses to lead his
team today. Joel is proud of the Stone
Gable leadership model. They have a
desire to create a truly symbiotic rela-
tionship with their agents. “We want
to provide our agents as much value
as they are giving us. Rather than
focusing on buying leads, we focus on
collaboration and adding value to our
agents. We bring coaching and men-
toring from our past experiences and
regularly attend coaching seminars to
keep bringing value. We want to help
our agents develop their own business

niches and continue to grow.”

Stone Gable Realty has quickly grown
to 37 agents spanning from Denver

to South Pueblo. Joel is 31, Ashlee is
29 and their partners Eric Councill,
and Mikayla Drinkwine are 33 and 27,
respectively. “We’re a bunch of young
agents adapting models as we go. We’re
continually learning how to do real
estate in Colorado Springs outside of
the big brokerage models.” While Joel
is proud of Stone Gable’s quick growth,
he doesn’t want to get too big. “Our
goal is to have around 70 agents. It’s
important to us that we maintain the
culture and retain our current one-to-

one coaching and mentoring model.”

Joel doesn’t sell a lot anymore; he
focuses most of his time on leading the
brokerage and coaching and mentoring
the agents. While the other coaches

at Stone Gable focus on skills like
mindset and lead generation, Joel’s
passion for mentoring is on the busi-
ness planning side. He encourages his
agents to treat their real estate venture
as a business and inspires them to
keep their motivation up between pay-
checks. He helps the agents bring more
rigor and focus to the business side,
helping them create formal business
plans and focus on the actions that will
help them reach their business goals.
“I love this so much more than I loved

selling houses.”

BACK TO BASICS

Joel also loves the data behind it
and enjoys looking at how things

32 - September 2023
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THIS IS ONE OF THE HARDEST

MARKETS WE’VE EVER SEEN. THOSE
WHO SUCCEED THROUGH IT - THEY

WILL NEVER FAIL'IN REAL ESTATE.

are moving in the market. He’s been

curious about what will happen this
year if things slow down. “It’s shaping
up to be a hard market, slowing down
even more, which makes it hard to get
deals done.” Joel is excited to see how
agents will come through it. “This is
one of the hardest markets we’ve ever
seen. Those who succeed through

it - they will never fail in real estate.”
Joel and his team are excited to see

how things continue to develop.

In the meantime, they have been
refocusing on some of the basics like
what it really means to be a realtor,

how to take care of clients, and how

4

to truly nurture leads for more than
six months. They’ve also seen a recent
uptick in interesting deals and unique
situations such as one-year short sales,

loan assumptions, and subject-tos.

Joel is proud of the fact that both he
and Ashlee achieved 30 under 30 for
the National Association of Realtors,
which was a big stepping stone for
them. He attributes much of his suc-
cess to his team. “Without them, if I
were an independent agent, I wouldn’t
be where I am now.” Joel is also
proud of the retention he sees on his
team. He has agents who have been

with him for four years.




CREATING A HEALTHY BALANCE

Joel and Ashlee, like many other
agents, have been learning to find a
healthy balance between work and
home life. They have three children,
ages 9, 6, and 3, who are busy with
activities of their own. “We try to
be home around 3:30 most week-
days. That doesn’t always work, of
course. But we are always the ones
to take the kids to gymnastics in the
evenings and soccer on the week-
ends. We also focus on giving them
experiences. We travel a lot and
intend to continue to do so, so that
our children get to see the world
like I did growing up in Europe.”
Joel continued, “Our kids know what we do. They
ask to come to work with us. When my son was
younger, I would take him to showings and he’d
walk into the house and say, ‘I don’t like this house’
or ‘it smells like dog pee.” Now he walks in and
knows to say, ‘I love this house.” That sounds like

another realtor in the making to me!

In addition to working to find the balance for him-
self and his own family, Joel coaches his agents on
this too. “I see my agents get burned out and that’s
really stressful to watch. I coach them to try not to
let the client always dictate when you work. It can
be hard to say no when clients want to see a house
in 20 minutes. The market doesn’t always make it
easy to say no, either. There are times where if we
say no, we lose the house. There also seems to be a
mindset here that we have to hustle and grind and
that if you’re not working 60 hours a week, you’re
doing something wrong. We’ve certainly done that,
but now we want to travel as much as possible and

enjoy the life we are fortunate enough to live.”

Joel has also learned the importance of adaptabil-
ity - both when coaching people and in adapting to
the market swings. “It’s not as easy to find clients
in this market. We try to stay ahead of the curve by
looking at the data and trying to figure out where
the market is going. We’ve doubled down in SOI

activities and staying top of mind.”

In addition to balancing work and family, Joel is
currently in law school. The goal isn’t to become

a lawyer, however. “My goal is to be a broker out
of production, whose only role in life is to develop
the agents on his team. I want to do whatever I can
to make myself the best broker I can be to ensure

they are in the best position they can be in.”

o | NN 7 AOLF
VANTAGE RANCH

WOLF RANCH
MODEL
NOW OPEN

MAKE AN APPOINTMENT TODAY

CALL NOW 719.463.8572

Models Closed Sundays - Call for an appointment

Business trends, like the E‘ '
seasons, come and go. |

With the fall coming,
don’t let your business
fall as well!

Virtual leverage is the
business trend that will
never be out of season.

C CYBERBACKER

COLORADO & WYOMING

© l—

“Absolutely love my Cyberbacker! As a single agent, she has been a game changer for
my business. She always executes the plan and makes me look great in the process.”
- Stephanie L.

X nocowyo@cyberbacker.com

Qs  720-615-7866

@

cyberbackercowyo.com

Experience Virtual Leverage

with CYBERBACKER. | SCANME
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All County® Colorado Springs, CRMC

Is the best tool in your toolbox!

Sign up at: allcountyrealtors.com

As a REALTOR®, you have many tools in your toolbox. Perhaps the most

important tool you can have is your relationship to a property
management company like All County. Why? We have seen it all!

We have experience to benefit your business. Not only can we manage
any rental properties you have, but we have expert marketing, tenant
screening, vendors, real estate lawyers, and HUD-trained NARPM

employees. We know collections, evictions, Radon laws, and much more.

Let us buy you lunch and discuss how teaming up with us can increase

your business, and benefit us both!

REALTOR

TOOLBOX |
Staging

R . -" COL(R) Scott Glascock
;{ MPM® RMP®
“  Broker/Owner

(719) 445-7172

allcountycs.com
contact@allcountycs.com

© Fidelity National Title
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We would love for you
to come visit us
at our new location!

1755 TELSTAR DRIVE, SUITE #101
COLORADO SPRINGS, CO 80920
719-590-1711

Visit our other office in Teller County

361 W US HIGHWAY 24, SUITE 100
WOODLAND PARK, CO 80863
719-687-3081

For Requests, Questions or Directions, contact
Fidelity Title’s Regional Vice Presidents:
- Tara Graham
TGraham@fnf.com | 719-268-0355

LY Michael Podoyak
Michael.Podoyak@fnf.com | 719-619-8385
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ROCKY MOUNTAIN
ROOFING & RESTORATION|

WE ARE HAPPY TO HELP WITH REPAIRS,
REPLACEMENT, AND/OR CERTIFICATIONS!

EGQ

"John and the team at
Rocky Mtn. Roofing has been
a fantastic extension of our
business by taking optimal

4 care of our clients with their >
roofing repair needs!

We appreciate his
communication, hard work,
and assurance of quality
results through the process!”
\~Mikayla Drinkwine, Stone Gable Realty

Roofing & Gutters | Siding & Painting | Drone Inspections
(719) 237-5926 | RockyMountainRoofing.com

John "Brendan” McKenna

nnnow - Mayflower (&=

Moving & Storage Co., Inc.

Wm’ny Colorado S’,mny&

Residential Moving - Office Moving  Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net
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ORLY’S

ART GALLERY

The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

Time

The thing all busy realtors

iy | REAL ESTATE AGENTS: we are

announcing something brand new!

When you see an ad for one of your

Original Art & Framing ¢ Hanging & Delivery Available 0

# preferred vendors, take a selfie of
i ; . you holding the magazine and point nee d more Of. s
".I"l : L “N to the \Irendor’s ad. Post it to social
n R e media (Facebook & Instagram are - : : : Let us help you maximize your schedule.
B a /i preferred) with your own version Visit us online for updated information. We are an innovative local real estate assistant
L GRSl s I y.com - 719.630.3371 company that can complete both in-person

730 South Tejon, Colorado Springs /
! Y and virtual tasks on behalf of Agents.
I found my preferred (LENDER,

TITLE COMPANY, HOME
INSPECTOR, ROOFER, etc...)
in @Colorado Springs Real
Producers. Shoutout to (TAG

Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!

* Sign Delivery
* Social Media Marketing

* Create and Deliver client Pop-Bys

* Showing Assistant

-

o : NEX . ey _ I fgl_. ' ‘ * So much more
ho | 'Ct'MOu r s '_ Click below to find out how
_iavestment .\

="ms

yand those wh

VENDOR(S)) for supporting Real

N 2
s ' I FOUND
MY FAVORITE (VENDOR)

IN COLORADO SPRINGS [IESS

' “ For every vendor whose ad you
DEAL PRODUCH
- \ - " \
> — ol .> S b
- - . .

munity in real estate!

Be sure to tag both @Colorado
Springs Real Producers AND the
vendor’s page (personal or profes-
sional). If the vendor doesn’t have

a page, it’s okay to not tag them

snap a photo with (and tag in the

-

A\ post), you will be entered into a
L=, =

drawing where you can win $100

24/7

ONLINE BOOKING AT
BandMhomelnspections.com

to a charity of your choice. You can

have up to 4 entries per month.

Speak to our customer care team at

719-648-2835

Michael Shenuk Aimee Garske
CEO/Co Founder COO/Co Founder

Theoncallassistant.com
719-208-4605

The winner will be notified at the

end of the month. At that time, we

will ask them which charity we

should donate to. The donation will

be made on the winner’s behalf.

Brick and Mortar
HOME INSPECTIONS, INC
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YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

PHEMIERUN
HOME INSPECTIONS. .
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Call or Schedule Online 24/7!
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719.217.9594
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CALL TODAY!  719°789-5558  WWW.CAPTURELIFE PHOTO
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THE LENDING HAND
FOUMDATION

MMUNITY "CHANGE

Wk Ak

“Insurance is a pesky and confusing product.
It's also vitally important to get the correct coverage
and carrier. Isela went over all of my policies in
detail and made sure | understood my choices, and

risks tna:c-:nme -.-‘;ith trmsfz c_:rmir:es. We found | u.ras ._ THE LENDING HAND FOUNDATION
ol e slbe i B |1 BENEFITTING SARAH'S HOME PRESENTS:

| appreciate having someone who really knows the

ins and outs of insurance, | ¥ 3rd Annual Charity Gala & Auction

to help me and my clients
navigate coverages and
make wise decisions.” U
Lisa Robinson Saturday, October 72023 | Doubletree by Hilton, COS
i MekAgnzge Formal Attire | Doors Open: 6pm | Dinner: 7pm

‘.’

JOIN US TO MAKE A DIFFERENCE FOR SARAH'S HOME!

Live Music & Dancing | Live & Silent Auction

RN

Isela Owe “S OR=pi0| TO INITIATE YOUR
Senior Insurance Advisor e by CUSTOMIZED
Email: Isela@ALINK2ins.com  [AeiSEes ' INSURANCE
Direct: 719.219.8498 OH :
Website: ALINK2insurance.com ' ) |

Sarah's Home is a non-profit that helps adolescent survivors of Sex Trafficking, rebuilding from victims to survivors.
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GROUND FLOOR

HOME INSPECTION, INC. 719-641-1555

We believe in raisi ng the standards
of the industry,
to d'isrlfpr the status quo.

We do this by Ever'ng a part f;rfa Ei&ger team
that protects, educates

and is driven to excellence;

so that we can offer

high quality home inspections.
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local events

AROUND COLORADO SPRINGS

Events listed in this section are hosted by real estate agents & vendors

SAVE THE DATE:
3rd Annual Charity Gala & Auction presented by
Sarah’s Home and The Lending Hand Foundation
Helping Victims of Sex Trafficking Become Survivors
6 PM on Saturday, October 7th, 2023
at The Double Tree Hilton, COS

Come and help raise money for Sarah’s Home
and to build Daniel’s Academy.

Learn more and get your tickets at:
www.thelendinghandfoundation.org

Founded in Colorado Springs, The Lending Hand
Foundation organizes and hosts community events
to raise funds for local charitable organizations.
Their mission is to inspire others to “lend a hand”
to those who need it most through community
engagement. The Lending Hand Foundation was
inspired by a group of individuals who all had
the same goal in mind: to make the world a better
place. This organization focuses on rehabilitation
for young victims rescued from illegal sex trade.
To date, the group has raised over $80,000 for

Sarah’s Home.

SAVE THE DATE:
Elevate the Real Estate Experience
Presented by The Lana Rodriguez Group
10 AM - 6 PM on Wednesday, September 20th, 2023
at Weidner Field - 111 West Cimarron St. Colorado Springs,
CO 80903

Join Lana Rodriguez on September 20th for a transforma-
tive conference designed specifically for real estate pro-
fessionals like you. Discover insider secrets, cutting-edge
strategies, and the latest trends that will propel you to the
top of your game. Forge valuable connections, exchange
ideas, and be part of a supportive community that cele-
brates your success. Get ready to elevate your real estate
journey to extraordinary heights at ELEVATE - The Real
Estate Experience!

Get tickets on EventBrite. Search: ELEVATE - The Real
Estate Experience in Colorado Springs, CO

If you are a real estate agent or vendor looking hosting a charitable event, email
brian.gowdy@n2co.com to have it listed for free in this section.
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P> around town

FUN FACTS ABOUT YOUR

FELLOW AGENTS

& PARTNERS

To read more about your fellow agents, add Brian

Gowdy on Facebook. He posts short bios and fun

facts about each agent on his personal page!

If you haven’t met Brian yet, he would love to meet
you! Brian’s contact: 719-313-3028, brian.gowdy@

n2co.com, or Facebook message him!

In a pivotal moment in his life, Jamie Krakofsky chose to hike Tiffany Schafer started working in the real estate industry over 2 decades ago, first as a
the entirety of the Appalachian Trail from Maine to Georgia, real estate assistant, then as a TC. She opened the doors to NorthEnd Notary Services
building character and turning his entire life around. in 2021 and has since scaled her business to a nation-wide Notary Signing service!

44 . September 2023

Andrew Nielson is a musician; he plays guitar, bass, and drums. Right out
of high school, he traveled all over Asia playing music through the YWAM
(Youth With A Mission) organization.

Melysa Benedict turned her life around, going from being homeless to
owning one of COS Real Producers’ preferred moving companies: 5 Star
Moving & Storage

O

Restoration

Fresh Clean Carpel.
Move-In Ready!

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

A Dri.com

Colorado Springs restoration experts since 1992
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Kim Kentera met her now-husband on the football field at Georgia Tech. He was
on the team and she was a cheerleader.

LEADING

WORKSHOPS
FORREALTORS -

loadingwithshui.com
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Patrick Manchester loves classic cars! He has a 1966 Ford Thunderbird and a
1968 Datsun Roadster—the same model his dad used to own.

FAIRWAY

INTRODUCING

Logan Bowles

Loan Originator | NMLS# 1760241
719.323.7277
Logan.Bowles@fairwaymc.com
13570 Meadowgrass Dr Suite 200
Colorado Springs, CO 80921

Where are you from? Expand on COS
and why you love living here

From Colorado Springs.

My love for living in Colorado Springs
stems from it’s captivating natural
beauty, encompassing majestic
mountains, serene lake, and vibrant
landscapes. The states outdoor
playground offers a myriad of
recreational activities, from hiking an
snowboarding to biking and rock
climbing, fueling a sense of adventure
and connection with nature. The
pleasant climate, with ample sunshine
and distinct seasons, enhances the
overall experience Colorado’s strong
sense of community, welcoming and
diverse residence, and vibrant culture
scene creates a fulfilling social
environment. Ultimately, the
combination of breathtaking scenery,
outdoor adventures, community spirit,
and a high quality of life fosters deep
love for living in Colorado.

INDEPENDENT MORTGAGE CORPORATION

What got you into mortgages?

| entered the mortgage industry to follow
my family legacy and fulfil my passion for
supporting and aiding my community.
Helping people achieve their
homeownership dreams and contributing
to the local community brings me great
joy and fulfillment.

What’s your favorite part about the
mortgage industry?

My favorite part of the mortgage industry
is the opportunity to make a positive
impact on peoples lives by helping them
secure their dream homes Guiding
individuals through the home buying
process and witnessing the joy and
excitement of homeownership is
incredibly rewarding and fulfilling.

What is one bit of advice you would
give a new home buyer?

As a new home buyer, my advise would
be to thoroughly research and
understand the mortgage process, work
with a trusted lender, and prioritize
financial stability and affordability.

Copyright©2023 Fairway Mortgage Corporation.

NMLS#2289.4750 S. Biltmore Lane, Madison, WI 53718,

1-866-912-4800. Restrictions and limitations may apply. All

rights reserved. Equal Housing Opportunity. SRR HOUSING



Three locations to serve you:

C colc:rado bprlngs North:
Scan here to follow us {"

on Facebook for class
updates and more!

In this changing market, let us help guide you
and your clients to a successful transaction.

|
“WKNOWLEDGE @OUR STAFF @RESOURCES

Assumption Solutions « Cont. Education for CE Credits
« Short Sale Solutions Qur closers have more than 130 . Farming & Marketing

« Silent Assumptions years of combined experience . parket Reviews

and expertise,

WE DON'T SUCCEED UNLESS YOU DO!




