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Established in 2020 by a college student, and 
growing quickly due to efficient and fast services 

and high quality work. No job is too big or too 
small for Junk Magicians Lexington – we’re here to 
help you clean up your space! Give us a call today 

to book a free no
obligation estimate!

You’ll be glad you did!

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

junkmagicianslexington.com

Licensed Demolition Contractors

info@junkmagicianslexington.com

(859) 203-8952

Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

(502)-330-4600
bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com

Scan to 
follow us on



Bluegrass Real Producers • 54 • September 2023 @realproducers realproducersmag.com

05
Meet The 
Bluegrass 

Real 
Producers 

Team

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ahutch@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

B LU E G R A S S
M E E T  T H E

Aaron Hutchison
Owner and Publisher

Dan Allsup 
Ad Strategist

Danielle Kidwell  
Writer

Brett Rybak
Writer

Bre Taulbee 
Central KY Real Estate 

Photography

Beth McCabe 
Writer

Harrison Whaley 
Photographer 

ThePhaseTwo Media

Gabriel McBride 
1075 Photography

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at ahutch@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Bluegrass Real Producers magazine are not endorsed or recommended by The N2 Com-
pany or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

10 
Sponsor 

Spotlight:
Junk  

Magicians

16
On The 

Rise: 
Maxine 

Reyburn

C O N T E N TS
TABLE OF 

08
Publisher’s 

Note

06
Preferred 
Partners

22
Cover 
Story: 

Vanessa 
Vail  

Womack



Bluegrass Real Producers • 76 • September 2023 @realproducers realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BUILDER AND 

REMODELING

Bluegrass Builders 
& Remodel
Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery
(513) 687-0635
www.cuttingedgeemmi.com

ELECTRICIAN

Rem-Rose Electric
(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers
(859) 523-3483
bluemoonestatesales.com/
lexington

HOME INSPECTION

CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY

Home Warranty of 
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom II
(859) 286-8269

JUNK REMOVAL / 

DEMOLITION

Junk Magicians
(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING

Traditional Bank
(859) 263-2801
traditionalbank.com

MORTGAGE LENDER

Republic Bank - Emily Miller
(859) 266-3724

Republic Bank - 
Rebecca Elliott
(502) 867-7648

PHOTOGRAPHY & 

VIDEOGRAPHY

Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY- 

REAL ESTATE

Tonia Witt Photo
(859) 585-6790
www.toniawittphoto.com 

RADON TESTING 

AND MITIGATION

Breathe Wright 
Radon Services
Jenny Wright
(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE 

PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

Central KY Real 
Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

ROOFING & ROOF REPAIR

Roof Maxx
(606) 261-6153
getroofmaxx.com

TITLE & ESCROW

Kentucky Abstract 
and Title Services
(606) 679-6315

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION 

COORDINATOR

Seamless Transaction 
Coordinating
(502) 445-0200
seamlesstransactionllc.com

Emmi Abel-Rutter, Gift Consultant
513.687.0635

YourSharpestFriend.com
eabelrutter@gmail.com

CUTCO IS FOR CLOSERS

CONNECT
WITH EMMI!

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts • 100% Tax Deductible
High-End Branding

Real Estate Title Searches • Escrow Closings • Title Insurance • Document Preparation • TRID Closings

35 Public Square, Somerset, KY 42501  •  (606) 679-6315
orders@kyabstractandtitle.com

“Clearing your path to home ownership”
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Photos By FinisherPix We make loans easier.
More loan options means more opportunities for your clients.

  Portfolio Lending Products
  Physician, Dental & Pharmacist

      Specialty Loans
  Jumbo Loans
  Adjustable Rate Products
  Bridge Loans
  Remodel & Construction Loans
  Home Equity Lines & Home

     Equity Loans
  Lot & Land Loans
  Conventional Loans – Fannie Mae/Freddie Mac
  Government Loans – FHA/VA/USDA/Kentucky Housing
  CRA/LMI Lending Products
  Centralized loan operations and serving teams located in Central Kentucky.

While any Republic Bank Loan Officer can assist your clients, today we feature:

Republic Bank NMLS ID # 402606
877-892-3434

EMILY MILLER
Central KY Market Manager SVP
NMLS # 419242
859-266-3724

REBECCA ELLIOTT
VP Mortgage Sales Manager
NMLS 3379
502-542-9425 

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust 
Company Loan Originator ID #402606.

publisher’s note

and I look forward to many more years of 
success with all of you.

Cheers!

Aaron

ahutch@realproducersmag.com

859-710-1890

Follow us @bluegrassrealproducers

Last month I mentioned this 
quote: “You don’t rise to the 
occasion, you fall to the level 
of your preparation” and 
I’m thrilled with the way my 
preparation went over the past 
several months to complete the 
Ohio Ironman 70.3 in late July.

The buildup and excitement for 
race day were a lot calmer than 
what I could have expected. 
Because I had prepared so 
much, playing through these 
scenarios many times in my 
head, I’ve never felt more pre-
pared for something physically. 

Something I came to realize in 
triathlon is similar to what I 
learned playing college base-
ball, control what you can 
control, don’t worry about 
what you did earlier and could 
have improved on, and don’t 
worry about what lies ahead. 
Only focus on what’s happening 
right now. A good strategy is to 
segment each part of the day to 
only focus on what you’re doing 
at the current time. Breaking it 
down into a swim, then a bike, 
then a run. It doesn’t need to 
be anything more complicated 
than that. Trust the training 
that’s been done and the prepa-
ration to lead to this point.

My main goal was to finish this 
race, feeling strong, and in 6 
hours or less. I was thrilled 
when I got out of the water 
and was much faster that day 
than I had planned, so when I 
took to the bike I was already 
a step ahead. Then everything 
was favorable on the bike 
to allow me to finish even 
quicker on that portion of the 
event than I had hoped for. 

Going into the run I had 30 
extra minutes to spare to 
hit my goal. I knew if I ran 
a strong race and nothing 
catastrophic happened with 
cramping or any injury, I 
was going to knock this out. 
You can see my time above. 
I finished in 5 hours and 44 
minutes. So well ahead of the 
6-hour mental goal that I had. 
I can’t say that it was easy, 
there were a lot of struggles 
along the way with every step 
I took to finish the half-mara-
thon portion of this race. But 
mentally I kept telling myself 
that all of my training had 
come down to minutes. Just 30 
minutes left, then 10 minutes 
left, then one last final turn 
before I got to feel the glory of 
running across that red carpet.

As I hit the final turn I was 
Feeling a huge sense of accom-
plishment as I was looking 
down at my feet. The red 
carpet leading to the finish line 
is something special. When 
you’ve thought about some-
thing every day for the last 
6 months. I can’t say it was 
easy, I can’t say that it’s for 
everyone, but I know so many 
people out there have more 
in them than what they truly 
believe. If they just set a plan 
in place and small checkpoints 
along the way, many more 
things are possible in fitness, 
in business. and in life.

Thanks to the many of you 
who have cheered along these 
past several months and 
followed along in my journey. 
I’m grateful for the community 
here that Real Producers has 
allowed me to connect with, 

Always in good company with my pal Bobby Wright

Swim 40:11 | Bike 2:43:35 | Run 2:12:46 | Finish 5:44:50
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Written By Brett Rybak

Photos By ThePhaseTwo Media 

sponsor spotlight

When Hunter Jablonski graduated 
from the University of Nevada, Reno 
and opened Junk Magicians in 2020, he 
likely had no idea it would lead him to 
Lexington, Kentucky, three years later. 

Jablonski, who has spent a good chunk 
of his life in the Midwest, started 
the company in Nevada in 2020. The 
largest locally-owned, non-franchised 
junk removal and demolition company 

in Reno has now been open and fully 
operational for three years.

However, with Jablonski’s girlfriend 
living in Lexington and pursuing her 
PharmD degree, he realized he wanted 
to make a move.

“It was tough with her being in 
Lexington and me operating a business 
in Reno,” Jablonski said. “So I moved to 
Lexington in July of last year and fully 
opened the company in September. At 

this point, we are up to a 12-man crew 
with three trucks, including multiple 
demolition and junk removal crews, 
running each day.”

Through these three years and now two 
different locations across the coun-
try, Jablonski has not only seen his 
business grow – his businesses have 26 
employees across two states – but he 
has seen personal growth, as well.

HUNTER JABLONSKI MAKING THE MOST OUT OF MOVE TO LEXINGTON
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“At the end of 2020, we were just two guys 
and a trailer, but I knew this was something 
I wanted to do full-time,” Jablonski said. 
“Since that point, I’ve made it a priority to 
learn the business side of the organization 
but also learn how to manage people. Along 
with on-the-job learning the tricks of the 
trade, we have a book club with internal man-
agement to spread knowledge. It’s important 
to continue to provide education and growth.”

The work with people also extends far 
beyond those within the organization. In 
Jablonski’s mind, internal growth helps pro-
vide benefits to Junk Magicians’ customers.

“The people in Lexington have been 
great,” Jablonski said. “I came in 
and we were able to help make a 
name for ourselves pretty quickly. 
We’ve become really good friends 
with people from other companies 
out here. We’ve been fortunate to 
have the opportunity to grow and 
expand in this market. It’s set a 
standard for our other location and 
motivated us to expand to other 
areas and locations.”

That standard will surely help 
Jablonski continue to grow 
within the Lexington and Reno 
markets and beyond.

“We’ve become big on cul-
tivating those relationships 
with our clients and devel-
oping repeat customers,” 
Jablonski added. “Our 
relationship is so much more 
than getting one big job and 
just being done with it.”

But how, exactly, does 
Jablonski develop those 
relationships? To him, it’s the 
perfect combination of com-
munication and the three “F’s” 
– fast service, friendly techni-
cians and fair pricing.

“To us, communication is first 
and foremost,” Jablonski said. 
“We typically send three or 
four updates before our arrival 
but, along with that, we pride 
ourselves on the consistency of 
overall service. With developing 
those repeat customers, clients 
come to expect consistent ser-
vice and consistency from the 
individual technicians, as well.”

So while Jablonski’s getting 
adapted to life in Lexington, 
he believes his business 
philosophy and experi-
ence here have proven he 
can continue to grow.

Our relationship 

is so much more 

than getting one 

big job and 

just being 

done with it.
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Lexington Radon was the only company willing to take on our 
project. I was in the construction business for many years, so I 

typically do everything on my own home and rental property. My 
home was so complicated that neither I or any other contractor 

would touch it. Jarad looked at it and said he loved a challenge. He 
provided a bid that was reasonable and completed the job quickly. 
If I ever need radon mitigation again Lexington Radon is the only 

contractor I will use. I recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
Call 859.382.8570  •  lexingtonradon.com
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As a child, Maxine originally wanted to be a vet-
erinarian. “However, the more competitive I got 
in riding, I saw what veterinarians did and I didn’t 
want to do it,” she admits. 

Riding became her ultimate passion, and her love 
for horses paved the way for significant life deci-
sions. When she moved to Arizona for college, 
her passion for horses led her to transfer to the 
University of Kentucky, where she believed she 
could pursue her equestrian dreams.

Although Maxine initially started as an 
Economics major, her heart was not entirely in 
it. She loved her economics classes but found 
no joy in the other subjects. Eventually, she 
switched her major to International Studies 
with a focus on Global Development and Latin 
America. Maxine excelled in her studies and 
graduated, making the Dean’s List every year.

From the arena to the market: how an equestrian enthusiast 
galloped to sweet success in real estateMReyburn

axine
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Written By Elizabeth McCabe 

Photos by 1075 Photography

on the rise

Growing up in the beautiful Bay Area of California, just an hour outside San Francisco, REALTOR® 
Maxine Rayburn has fond memories of riding horses. “My childhood was amazing,” she comments. 
Riding horses at the young age of 5 left an impression upon her, causing to appreciate these 
majestic animals. She soon started riding competitively and excelled in the sport.

A PASSION FOR HORSES 
AND HOUSES 
“My passion for horses launched 
me into real estate,” reflects 
Maxine. That led her to the 
Bluegrass State, where she 
started working as a part-time 
assistant for a local REALTOR® 
while in college. As she assisted 
the REALTOR®, she fell in love 
with the real estate career and 
decided to pursue it wholeheart-
edly. Maxine completed her 
real estate courses in just one 
month, juggling her responsi-
bilities between classes, bar-
tending, and even nannying. She 
earned her real estate license 
in 2019. She credits her entre-
preneurial spirit to her father. 

“I wanted to work for 
myself,” says Maxine. “I’ve 
watched my parents worry 
about money. My goal was 
always financial freedom.”

Maxine started at eXp Realty, 
which she found was a “great 
place to start.” The road to real 
estate wasn’t easy. “When I 
started, I had no sphere here,” 
she says. “Six months into real 
estate, the pandemic started.” 
Even though she had no com-
munity and no help, Maxine was 
“winging it,” and starting to get 
traction in real estate. 

“I then switched to Keller Williams 
to be a part of a team. I was doing 
very well, but I just wanted some 

mentorship.” After 9 months, 
Maxine went back to being an indi-
vidual agent. Now she is making 
her mark at National Real Estate 
with The Reyburn Group.

OVERCOMING CHALLENGES 
AND THRIVING IN REAL ESTATE 
To build her client base in real 
estate, Maxine worked tire-
lessly. She says, “I had to get 
good at converting cold leads. I 
started leasing apartments from 
an investor. I took the money 
I made from that and bought 
leads.” She jokes, “I had to buy 
friends to launch my career.” 

When the pandemic hit and many 
agents pulled their money out 
of Zillow (thinking the market 
was going to tank), Maxine did 
the opposite. “I put all my money 
into Zillow and got tons of leads.” 
It paid off. Her first year in real 
estate, Maxine sold 4 million dol-
lars through Zillow leads alone. 

Utilizing the power of social 
media, Maxine started market-
ing, documenting everything 
that she did in real estate. 
“Perception is everything,” she 
says. “I made it look like I was 
really busy. I started getting 
leads on social media because 
that was my first lead source. I 
built a community online rather 
than in person.” The pandemic 
taught her the power of social 
media to create a career and 
build her brand.
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into a more normal routine. I’m 
excited to see what doors God 
will open,” smiles Maxine.

When not working, you can 
find Maxine riding horses. “The 
barn is my main sanctuary 
and where I go to get away,” 
she says. Her parents and 
best friends recently moved 
here and she enjoys hanging 
out with them. “My dad got 
into real estate investments 
with Colt and it’s really cool 
to watch them work along-
side each other,” says Maxine 
with a heart of gratitude.

FINAL THOUGHTS 
Maxine’s dedication, resil-
ience, and love for horses have 
paved the way for a thriving 
real estate career. Her passion 
for the industry, commitment 
to her clients’ satisfaction, and 
ability to overcome challenges 
make her an exceptional 
agent. As Maxine continues 
to make her mark in the real 
estate world and beyond, 
she remains grateful for the 
doors that have opened and 
the opportunities to serve her 
clients with integrity and care.

Team
 M

em
ber Katherine Jackson 

Photos by A
bigal E. Photography

EMBRACING INTERIOR DESIGN 
AND FUTURE GOALS 
In addition to her passion for real 
estate, Maxine discovered a love for 
interior design. She recognized her 
calling in combining her real estate 
expertise with her eye for design. 
This led her to venture into launching 
Redwood Design Co., an interior design 
firm, this past August.

“I got my love for design and creating 
warm spaces from my mom,” says 
Maxine. “She makes any home that she 
lives in so pretty.”

What’s next for this go-getter? 
Looking forward, Maxine is excited 
about watching her team grow and 
creating a concierge service brand 
that prioritizes clients’ needs. She has 
plans to expand her real estate busi-
ness by launching more Airbnb prop-
erties across central Kentucky and the 
Lexington area. Her mother delights 
in managing the guest experiences for 
Airbnbs, doing an exceptional job.

Similarly, Maxine delights in catering 
to her clients. Maxine says “Real estate 
is my career, but the client experience 
is my passion. I want to make sure that 
every client feels loved and is heard 
throughout the whole process.”

FAMILY. FRIENDS. FAITH. 
Maxine’s family, including her older 
sister, parents, and her husband, Colt, 
has been her unwavering support 
throughout her journey. Their love, 
encouragement, and entrepreneurial 
spirits have played a significant role 
in shaping Maxine’s life and career.

A woman of faith, Maxine gives all 
the success to God for the doors that 

He has opened in her life. “Every 
hard deal or situation has taught me 
something going forward,” she says. 
“No hard season has been wasted.” 
She also has a heart of gratitude for 
her “incredible husband.” Colt has 
been with Maxine through it all and 
she couldn’t be happier about that. 

“Colt and his business partner have 
launched a property management com-
pany. I’m super proud of them and can’t 
wait to watch that grow,” says Maxine. 

Recently, she and Colt purchased their 
house and renovated it to make it the 
home of their dreams. “I just renovated 
an office space and am excited to get back 

EVERY HARD DEAL OR SITUATION HAS 

TAUGHT ME SOMETHING GOING FORWARD.  
NO HARD SEASON HAS BEEN WASTED.
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FOR REALTORS.

W W W. P E N D I N G - M E D I A . C O M   |   5 0 2 . 4 3 9 . 5 6 8 3  ( C A L L / T E X T )
J A M E S @ P E N D I N G - M E D I A . C O M

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality
media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

book
online

Let us take charge of 
your electrical needs!

Owner, Cody Varney  |  270.889.1700  |      RemRoseElectric

• Residential
• Commercial 
• Industrial
• Emergency Services
• Service Upgrades
• Generator Installs
   & Repairs
• Lighting Experts
• Pools/Hot Tubs
• Remodels
• Solar/EV
   Charging Stations
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VANESSA

As a young girl, Vanessa grew 
up working on the family farm 
and rental properties of her 
father who was a builder. She 
recalls observing her father 
building from the ground up, 
which entailed creating plans 
and construction from start to 
finish. “It really drove my love 
for real estate,” she remarks 
on being raised around the 
construction environment. 
“A house is a structure, and a 
home is where memories are 
made. It’s part of who you are. I 
love being a part of that.”

This deep-rooted love for real 
estate followed her into adult-
hood, while she was working 
full-time as a retail cellphone 
store manager in 2004, she 
became an officially licensed 
REALTOR®. She bought her 
first house that following year, 
at the young age of 23. “I loved 
every bit of it, and learned a lot 
through the process!” she says 
of the unliveable distressed 
foreclosure. Education is a 
priority for her, which led her to 
achieve her goal of earning her 
Broker license in 2020. 

Keller Williams Bluegrass

cover story Written By Tori Eiselstein 
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VALE     OMACKVV
Vanessa Vale Womack has established her life and business centered around “enriching and 
uplifting”. Real estate being a part of her life since childhood, she achieved success at a young age, 
however, the obstacles she has overcome have only strengthened her mindset and her drive.

Despite Vanessa’s early success, her 
journey has not been without challenges. 
In 2008, she moved away from everything 
she loved. By 2012, she realized that 
situation was not right for her; her heart 
belonged back in Lexington and back in 
Real Estate. This chapter put her in a very 
bad financial situation and emotionally 
drained her. However, she took that chap-
ter to build upon and do things differently.

“I didn’t have a dollar to my name,” 
Vanessa explains the severity of her 
situation, and how she went from being 
financially stable to being destitute. 
Thankfully, she had the support of her 
mom, family and friends; returning 
home to get re-established. Learning 
firsthand how easy it is to lose every-
thing so quickly, she focused on her 
passion for charity.

A house is a 
structure, and a 
home is where 
memories are 
made. It’s part 
of who you are. 
I love being a 
part of that.
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Vanessa states, “I quickly 
learned that going through 
that time in my life, that 
what I did from there on 
out, was not about me, 
but about helping those 
around me.” Once she was 
financially stable again, she 
began to focus her attention 
towards donating to chari-
ties. A few of these include: 
Arbor Youth Services, 
Lexington Rescue Mission, 
4-H (an organization she 
was a part of as a child), 
sponsoring families during 
holidays, and various school 
and youth sporting events.

Joining forces with the 
reputable Keller Williams, 
Vanessa learned how to run 
real estate like a true busi-
ness, causing her to be more 
effective in philanthropy. “It 
wasn’t about me,” she refers 
to this learning process. “It 
was how I could help everyone 
around me and how I could 
give back.” She goes on to 
say, “To know that I am able 
to impact someone’s life by 
seeing the joy on their face is 
the most rewarding feeling” 
She recalls a memory of a 
mother and child when deliv-
ering Christmas gifts to them 
at the community housing 

facility and later receiving a hand-painted 
thank you card and picture from the 
child which she keeps in her office as a 
reminder of what really matters in life. 

This approach to real estate has 
resulted in Vanessa starting her own 
team, Vanessa Vale Team, though she 
had zero desire to do so if you had 
asked her years prior. However, after 
realizing she needed to “leverage 
out” in order to grow, she witnessed 
a massive shift in her business. “I 
have learned to let go,” she speaks of 
how this experience has drastically 
pushed her out of her comfort zone.

Vanessa’s devotion for others’ suc-
cesses is evident in the way her team 
speaks of her and her character, 

expressing how it has been a life-changing 
experience and honor to work with her.

“In every success I have, I’m standing on 
the shoulders of giants, and she’s the big-
gest giant I know,” says REALTOR® Amy 
Holman, a member of the Vanessa Vale 
Team. “I’ll forever be grateful for the oppor-
tunity to partner up with her.”

Another REALTOR® on the team, Shannon 
Durrum, comments on Vanessa’s leadership 
and teaching skills: “Our team is made up 
of women who are all very different, and 
Vanessa embraces our individualities and 
brings out the best in all of us.”

Even Vanessa’s ability to create a positive 
environment where others enjoy working is 
noted. Director of Operations, Kim Erhardt, 
adds, “She is genuinely an amazing person 
who I admire. This has never been a ‘job’ for 
me but rather something I enjoy doing, and 
that is because of her.”

Vanessa and her husband, Gaines met via 
Match.com. “So it does work!” she laughs. 
They spent their early dating days together 
on his “cabin cruiser” on Lake Cumberland. 
Now the couple takes their 3 ½ -year-old 
daughter and 5 month old son to the water 
to create new memories together as a family. 
“It’s a way for us to escape from the ‘to do’ 
list and focus on one another,” she explains. 
They also enjoy traveling and creating new 
experiences and making memories. 

When things 
are rough, I 

like to focus on 
how to turn it 

into a learning 
experience 
to grow and 

better myself, 
I believe my 

faith helps me 
with this.
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Since Gaines owns a commercial and residen-
tial construction company, they spend numerous 
amounts of time talking about building plans and 
budgeting costs. Vanessa jokes how he says that she 
“wears him out” with the continual discussions of 
dreams, goals and fresh ideas. She says, “I’m guilty 
of dreaming big and having large goals.”

Vanessa acknowledges that she wouldn’t have the 
life she does today without the relationship she 
has with the Lord, commenting, “He’s carried me 
through some very hard points in my life.” She 
recalls those moments of feeling lost and confused, 
and how God pulled her through every time. “When 
things are rough, I like to focus on how to turn it into 
a learning experience to grow and better myself, I 
believe my faith helps me with this.”

Further cementing all of Vanessa’s hard work and 
dedication, the Vanessa Vale Team won Best Real 
Estate Team and Best Real Estate Agent from Best 
of Lexington 2023. “I was so honored to just have 
been nominated among all the outstanding agents 
that I look up to and have so much respect for,” she 
comments on the unexpected award.

Vanessa may love real estate, including the financial 
freedom she’s received and being a part of home 

restorations, but her passion 
extends beyond that. Real 
estate has served as an avenue 
to impact others’ lives and 
truly make a difference where 
it counts. The motto “posi-
tive thoughts equals positive 
results”, is a core value that 
she uses daily, and that has led 
to enriching and uplifting the 
people around her.

Special thanks to Mr. Bill 

Arvin owner of Shanklin 

House by Castle & Key in 

Nicholasville, managed by 

The Kentucky Life Property 

Management company for 

use of their Airbnb property 

for this shoot. 
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www.landgrouptitle.com | 859-308-6101
527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

START YOUR NEW CHAPTER WITH US.

Aaron Marsh,  Partner
Aaron@landgroupt i t le .com

Happy Labor Day

from The Land Group

Your Real Estate Closing Partner
The Land Group (“TLG”) is the modern real estate agents' top choice 
for a boutique closing partner. Closing with us means personal, 
professional, and accurate real estate transactions.

Happy Labor Day

Cheers to
America!

Add a Touch of
Elegance to Your Home!

Bluegrass Builders & Remodel o�ers a full range of services to assist in making your 
house the perfect home. Whether starting from scratch with a new construction or 

sprucing up your existing space with an interior remodel or home addition,
Call the experts today!

Bluegrass Builders & Remodel has you covered!

LAUREN GEIGER
502-338-5235 • #girlsinconstruction
Lauren@bluegrassbuildersandremodel.com



606-261-6153 | getroofmaxx.com

Top 3 Reasons REALTORS® Love Roof Maxx:
1) Handle roofing objections before they come up & make your  
    listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can 
     save money!

CHANCES ARE,
THE ROOF DOESN'T
ACTUALLY NEED TO
BE REPLACED!


