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DEDICATED. EXPERIENCED. DIFFERENT.

SERVING REALTORS IN THE UPSTATE SINCE 2010

SCAN TO 
SCHEDULE YOUR 

INSPECTION
REQUEST
TODAY!

CELL: 864-800-3486  |  OFFICE: 864-616-6308

pestguardsc.com

Same Day Turnaround on 
Termite Letters(CL-100)
Nights and Weekend 
Availability
Full Service Options for 
Moisture, Mold & Damage 
Repairs
Licensed and Insured with 
Quaity Workmanship
One Point of Contact
Termite Letters for ONE 
FLAT RATE

• 

• 

• 
• 

• 
• 
• 
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Our Priority 
Services for 
Realtors Include:

Will does not take his role as a devoted 
husband and father lightly. He and 
his college sweetheart and now-wife, 
Whitney, have five beautiful children: 
Lorelai, Malachi, Mordecai, Zacharai, 
and Adelai. His family of seven is his why 
when it comes to the industry. Their love 
for their community, its sites, and its 
luxuries make the county of Greenville 
feel even more homey and worthwhile 
for Will. He desires to provide a life-
style they can aspire to by displaying 
a genuine work ethic and commitment 
to being the best agent he can be.

Whitney is also a highly-skilled and 
dedicated agent, servicing their 
community of the Upstate. 
Together, Will and his wife 
prove to their children 
every day that they 
can achieve any-
thing they set their 
minds to. Very 
soon, this couple 
will work side by 
side at the rep-
utable agency of 
Real Broker LLC.

When the realtor 
duo is not on call, they 
are making memories with 
their fantastic five. His family 
and devout soccer fans enjoy playing 
the sport and watching games together. 
Going out to eat or to the movies with a 
party of seven is always an adventure. 
With the wild schedules of showings and 
soccer practices, it is safe to say that 
Will and his wife are always on call.

In the end, it is Will’s mission to edu-
cate not only his children but his cur-
rent and future clients on the ability to 
attain a legacy that will exist beyond 
their lifetime, leaving a legacy. It is a 
duty and a privilege to ensure he can 
prepare anyone for a promising future 
regardless of what they think they don’t 
know. Will encourages his clients that no 
matter their background, they can have 
the future they’ve always dreamed of.

“Making sure that  
they are 100% satisfied 

with my professionalism, 
communication, and 
service during what 

could be a disheartening 
process is what matters 

to me the most.”
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realtor on the rise

Tending To Her Community 

One Client At a Time 

With six years under her belt and 
an estimated $20 million in sales, 
Susan Wright is proving to be a 
fine REALTOR® in the Upstate 
market. Her desire to help her 
clients attain exactly what they 
need when finding or handling 
property makes her the one to 
call with any real estate needs.

Beginning a New Chapter 

Susan began her career taking on 
one of the world’s most challenging 
and responsible jobs: motherhood. 
With grace and a lot of patience, she 
raised two beautiful children with 
her husband, David. Along with being 
a homemaker, she is also a proud 
homesteader, living on 10 acres where 
her family raises many farm animals: 
rabbits, ducks, chickens, turkeys, and 

pigs. Over the years, Susan has 
loved making things from scratch, 
like food or household products, 
and building large projects with 
her own hands. Once her children 
became old enough to take them-
selves to after-school activities 
or practices, she decided it was 
time to take on a new venture.

Susan earned her REALTOR’S® 
license in early 2017 and became 
an independent agent with Keller 
Williams Realty Inc. There, she 
met Michael Smith, who left to 
form his own company, Bluefield 
Realty Group. In December 2020, 
Susan joined her friend, which 
happened to be at the height of 
the pandemic. Despite the nation’s 
new threat, she gained skills and 
knowledge from a fantastic team 
of her peers and guidance from 
upper-level management.

Susan states, “I look up to 
Michael. He is one of the smart-
est people I know and always 
has creative solutions for unique 
situations and is always there with 
a helping hand if I should need it.”

Working With Her Heart 

On Her Sleeve 

Susan is honored that her many 
clients and their referrals trust 
her in their journey to buying or 
selling their homes. It is imperative 
to her that she finds creative and 

WRIGHT
lucrative ways to assist her customers in the Upstate market. As 
the area’s market continues to grow, it has proven challenging over 
the years to find housing where buyers are not pushed out further 
and farther geographically to find what they can afford. Susan has 
taken on the task of understanding the best ways to help those in 
her community find fair-priced housing in their own backyard.

Susan states, “It turned out that getting into real 
estate was the best career move I’ve ever made. 
I love that each day is different and challenging. 
There are new people to meet, new personalities to 
navigate, and new problems to solve for my clients.”

Aside from helping her clients buy or sell property, 
Susan values volunteering her time to those less 
fortunate in her community. She supports Project 
Host, a non-profit organization that cares for peo-
ple experiencing homelessness by providing food 
through numerous free meal programs. Though 
the pandemic caused her ability to be of service to 
diminish, she is still an advocate for their mission.

When she is not showing her clients a lovely home 
in Greenville, Anderson, or one of the Upstate’s 
incredible locations, Susan is back on her farm 
in Belton, tending to her farm and keeping her 
hands busy with projects. The couple loves 
hiking, and when she can bribe them, her family 
of four will spend quality time together relaxing 
in their hot tub or having game nights. She and 
her husband proudly watch their children grow 
and navigate their own paths in life. Their old-
est, Alex, is a pitching coach at a training facil-
ity outside of Philadelphia, and their daughter, 
Laura, has followed in her mother’s footsteps by 
joining the team at Bluefield as a new agent.

WRIGHT
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Comprehensive
Roofing Services

SERVING SC SINCE 1935
FAMILY OWNED & OPERATED

FOR FOUR GENERATIONS
FULLY, LICENSED, BONDED

AND INSURED
LICENSED GENERAL CONTRACTOR
EXTENSIVE EXPERIENCE WITH HAIL

AND WIND DAMAGE CLAIMS

CALL TODAY TO REQUEST A QUOTE
(864) 269-1232 • gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611

RESIDENTIAL
COMMERCIAL
STORM DAMAGE
ROOF REPAIR

Susan hopes to be remembered for the little things she 
did to make her clients feel special and cared for in 
what can be considered a strenuous process.

Susan states, “For me, this business is about people, 
not homes. If you don’t care about your clients well 
enough, sure, you still receive your paycheck, but it 
won’t feel as gratifying. When a customer works with 
me, they get my whole heart and all of my efforts. I 
don’t know any other way.”

As this REALTOR® climbs her way to the top of her 
industry, Susan wants to teach up-and-coming agents 
on effectively working in the art of real estate.

Susan states, “If I could leave anything for my peers, it 
would be to be relational with your interactions, nur-
ture your database, and take care of the people you’ve 
worked with. Clients taking on this daunting journey 
could also be going through the most stressful times of 
their life. Please understand that you are their anchor. 
Do your best to make them feel supported and heard 
as they approach their final steps in this process.”

Cleaning & Upholstery Services

864.962.5410
steamaticsc.com

AIR DUCT
CLEANING

CARPET
CLEANING

DRYER VENT
CLEANING

FIRE DAMAGE
RESTORATION

HARD SURFACE
CLEANING

MOLD
REMEDIATION

WATER DAMAGE
RESTORATION

Call STEAMATIC 
For All Your 
Professional

Needs

Call STEAMATIC 
For All Your 
Professional

Needs
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Mike Roach Found 

His Perfect Match 

in Real Estate 

“Real estate has been 
great to me. A perfect 
fit! I’m not the type 
to sit at a desk all day 
or in an office,” says 
REALTOR® Mike 
Roach with Top Guns 
Realty. He loves what 
he does and it shows 
with his enthusiasm. 
Connecting with others 
is what he does best 
and he likes working 
with new people. 
  
Having earned his real 
estate license in 1989, 
Mike at Top Guns Realty 
has established himself in the competitive world of 
real estate, one satisfied client at a time. With no 
plans of slowing down, he has a bright future ahead 
of him. He comments, “My daughter Peyton has her 
license and works for our company, so I’ll continue 
to help her as we go forward together.” 
  
A driven, hard-working individual, Mike is always 
on a schedule, which is one of the secrets to his 
success. “I don’t waste time,” he says. He is also 
never late. His favorite quote is, “If you are early, 
you’re never late.” Maximizing his time is essential, 
especially in becoming the Top Producer that he is 
today, exceeding half a billion in his career volume. 
  

Road to Real Estate 

Prior to real estate, Mike worked in the food and bever-
age industry, excelling as the food and beverage manager at 
Keowee Key in the ‘80s. Michael explains, “Rick Ford, one 
of the owners of Realtec INC (the company that developed 
Keowee Key), told me I was so good at communicating with 
the customers, I needed to get in real estate. I saw the kind of 
money they were making and decided to get my license.” 
  
Starting in Chapel Hill, North Carolina at the Governor’s Club Golf 
Course in 1989, Michael started to gain traction in the industry. In 
March 1990, he moved back to Greenville and started working for 
a group on the north end of Lake Keowee. Selling properties in Bay 
Ridge, Keowee Bay and Cedar Creek came naturally to him. 
  

MICHAEL

T O P  G U N S  R E A L T Y

In 1993, a new opportunity 
emerged. “At that point, 
I had an opportunity to 
go to work for the Cliffs 
Communities,” he says. 
He worked there until 
1998 before he decided to 
blaze his own trail. That’s 
when he and his brother 
Matt started Top Guns 
Realty on April 1, 1998. 
  
His connections in 
the food and beverage 
industry were instru-
mental. Mike hired Carl 
Sobocinski, who worked 
as a waiter at Keowee Key 
back in the late ‘80s. “He 
and I have been business 
partners and friends since 
then,” he comments. 
  
Passionate about stay-
ing on top of the market, 
Michael prides himself 
on providing top-notch 
services to his clients. He 
is driven by the satisfaction 
of helping clients achieve 
their real estate goals and 
building lasting relation-
ships with fellow agents, 
always striving to make 
transactions as smooth 
and enjoyable as possible. 
  
Real estate is full of 
rich rewards. The most 
rewarding part is having 
other agents look up to 
Michael and genuinely 
enjoy working with him. 
He comments, “In this 
business you run into all 
types of personalities, so 
you have to learn how to 
adapt.” With his winsome 
personality, Michael gets 
along well with other 
agents in the market. 
  

A specialist in his market, 
Mike knows the area inside 
and out. He comments, “I find 
that agents try to come to 
Lake Keowee without really 
knowing what they are doing 
and it hurts them. Often the 
client will leave that agent and 
find an agent with experience.” 
He stresses the importance 
of being prepared, which is 
paramount in real estate. 
  
Tackling Life’s Challenges 

Like any journey, Michael’s 
path to success has had its 
share of challenges. One of 
the most profound difficul-
ties he faced was the loss of 
his father in June 2019. 
  
He explains, “He and I played 
in the Member/Guest golf 
tournament from June 7-9. It 
was the first time we had ever 
played together in this event. 
We won the tournament!” 
On June 13, Mike’s father 
had a routine stent surgery. 
Suffering complications, he 
died on the operating table. 
  
“So one Sunday we were holding 
the winning trophy and the next 
Sunday on Father’s Day I was 
at the pulpit giving his eulogy,” 
reflects Mike. He treasures the 
moments he made with his father 
before his untimely passing. 
  
“I had to realize that God had 
given me a great last memory 
of me and my Father together 
becoming champions! That was 
very special and something I 
will never forget. What made it 
really special was my brother 
had videoed the 3-hole playoff 
with the flight winners so I 
have something I can always 
go back to and enjoy,” he says. 
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Must Love Animals 

Beyond the world of real estate, 
Mike’s passion for animals shines 
through. A self-described ani-
mal lover, Mike and his wife, 
Lisa, actively support animal 
charities, and they have been 
involved in wildlife rehab for 
over 15 years. “We find it very 
rewarding,” he comments. “I still 
have squirrels to this day that 
meet me outside in the morning 
to take nuts out of my hand.” 
  

Family + Fun 

Mike’s family has a special place 
in his heart. He and his wife 
Lisa like going to dinner, taking 
trips to the beach to relax and 
unwind, and spending time with 
their dogs. They also treasure 
time with their children. With 
his daughter Peyton, they enjoy 
spending time on the lake and 
playing golf together, when they 
aren’t working in real estate. 
  

“My son Granger owns his own construc-
tion business, Outdoor Restorations,” 
adds Mike. “We work together often 
as I get him jobs from my clients.” To 
relax, they enjoy hunting together. 
  
In his free time, Mike enjoys deer 
hunting, golf, and water sports. He 
also loves Clemson sports. Savoring 
time with his friends is import-
ant to him. A loyal friend, good 
friends are very special to Mike. 
  

A Top Gun 

Mike’s mantra, “If you are 
early, you’re never late,” per-
fectly sums up his approach to 
business and life. Always pre-
pared, driven, and disciplined, 
Mike continues to soar as a 
top gun in the world of real 
estate, leaving behind a legacy 
of excellence and inspiring 
others to reach for the stars 
in their own endeavors. 

IF YOU 
ARE EARLY, 

YOU’RE 
NEVER LATE.
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From Contact to Close, 
Toates Law Firm is a Game-Changer for Your Business

Annah Toates, ATTORNEY/OWNER
atoates@toateslawfirm.com
864.549.3310 | TOATESLAWFIRM.COM
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601

Invested in the Welfare
of our Community

Notably DIFFERENT
Efficient, Streamlined,

Enjoyable Closings
Efficient, Streamlined,

Enjoyable Closings



We’ve Moved!
Introducing our new Greenville, SC location

Our Greenville team moved to 745 North Pleasantburg Dr featuring a 21,000 sq. ft 

Kayla McKisic
Director of Marketing
kaylamckisic@guestbrady.com

Michelle White
Marketing Coordinator
michellewhite@guestbrady.com

orders@guestbrady.com  |  guestbrady.com  |  (864) 233-7200  |       guestbrady
Greenville  | Spartanburg | Easley | Travelers Rest  | Indian Land  

¿Sabías que tenemos un abogado y asistentes legales que hablan español?

and Rock Hill) we are able to serve your clients in SC + ALL of NC! 
Give us a call at (803) 650-6444.


