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SCAN HERE
T O  L E A R N
M O R E !

MATTHEW BOYCE
856.353.3116
Mboyce@maxloans.com
PARTNER, MAXIMUS
MORTGAGE ADVISORS
NMLS: 218534

Partner with Maximus
Mortgage Advisors

R E L E N T L E S S LY  F I G H T I N G  F O R  Y O U

MAXLOANS.COM

Refer an
Investor
Get Paid
$1,000

Thomasina Cruz
Legal Administrator/Eviction Specialist

Supervise all administrative tasks for the Legal 
Department, and supports Property Managers and 

their clients by reviewing resident outstanding 
balances to assist them in “getting current” through 

our rent collection & eviction process.

SOLVING YOUR REAL ESTATE PUZZLE
Realty Solutions provides expert Community and Property Management services in Southern New 
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD) 
or a single-family rental investment. We provide peace-of-mind in managing income/expenses, 
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be 
sure that you’ll receive consistent and transparent communication, as well as state-of-the-art 
systems that create a custom piece to fill that gap….we are the solution to your Real Estate Puzzle.

Residential Management

Property Financial Management

Rental Services

Full-Service HOA Management

Limited-Service HOA Management

Common-Interest Community Management

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ  08106

R E S P E C T     –    T E A M W O R K    –    S I M P L I C I T Y

Scan Here
to Watch The
Rent Collection Story

Proud
to Be

Property Management Services: Community Management Services:

“And the day came when the risk to remain 
tight in a bud was more painful than the 

risk it took to blossom.."
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

HOME & PROPERTY 

INSPECTIONS

AmeriSpec  
Inspection Services
Ed Mitchell
(856) 649-5946
AmeriSpecNJ.net

Dobbins Home 
Inspection LLC
(609) 868-1053
DobbinsHomeInspection.com

Vitale Inspection 
Services, LLC
Carlo Vitale
(609) 751-8048
VitaleInspection.com

HOME WARRANTY

First American Home Warranty
Mike Cono
(267) 642-3630
FirstAmRealEstate.com

INSURANCE

Farmers Insurance Agency
Lisa Carney
(856) 202-8090
Agents.Farmers.com/LCarney

JUNK REMOVAL

Swemmer LLC
(609) 858-3026
Swemmerllc.com

MORTGAGE

Crown Home Mortgage
Rick Riddle
(973) 479-4682
CrownHM.com

Gateway Mortgage
(609) 828-5503
GatewayFirst.com/
locations-atms/Chris-Wilhelm

Logan Lending
(856) 430-3945
LoganLending.com

Maximus Mortgage Advisors
Matt Boyce
(856) 353-3116
MaxLoans.com

The Chris Murray Group
CMG Home Loans
(609) 922-2630
TheChrisMurrayGroup.com

PHOTOGRAPHY  

& VIDEOGRAPHY

Kellyman Real Estate 
Photography
(609) 807-8071
KellymanRealEstate 
Photography.com

PROPERTY MANAGEMENT

NJ Realty Solutions
Dave Gorham
(855) 547-4700
NJRealtySolutions.com

TRANSACTION 

COORDINATOR

Transaction  
Coordinator Solutions
La Onque Ellis
(856) 318-4458
TransactionCoordinator 
Solution.com

SCHEDULE JUNK REMOVAL OR HAULING SERVICES TODAY!
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������� ���WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE SHOULD FEATURE?

RISING STAR? 
For more information, to nominate 

or to request to be featured, please 

email wendy@kristinbrindley.com. 

5 years or less in the business

At least $3 million in sales in one calendar year

Active on social media

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S O U T H  J E R S E Y

Cover photo courtesy 
of Chris Kellyman. 
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To view our magazine online, visit 
southjerseyrealproducers.com and 
look for “magazine” or scan this QR 
code. (Password:connecthere@sjrp)

If you are interested in nominating REALTORS® to be featured in the 
magazine, please email Wendy@KristinBrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not 
necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the 
author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not 
endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.

Chris Kellyman 
Photographer

Jaime Lane 
Publishing Manager

Kristin Brindley
Publisher

Ellen Buchanan
Editor

Lexy Broussard 
Sales Manager

Wendy Ross
Operations Manager

M E E T  T H E  S O U T H  J E R S E Y  R E A L  P R O D U C E R S  T E A M
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for a powerful and inspiring event bringing together 
the best of the best in South Jersey real estate to 
commune, collaborate, learn and elevate the indus-
try. Hope to see you there!

As October unfolds, let’s channel the spirit of resil-
ience in every endeavor as we continue to adapt, 
grow, and inspire each other!

Best regards,

Kristin Brindley 
Owner/Publisher

South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

Embracing 

publisher’s note

FOOD FOR THOUGHT
If you found the perfect “haunted” house, would you 
embrace the history and charm … or take a pass?

Dear Real Producers of South Jersey,

As the vibrant colors of autumn paint the world around us, 
I am reminded of the beauty that comes with change. We all 
face seasons of transition and growth in our professional and 
personal lives. This October, let us recognize the power of 
resilience while embracing change — a quality that defines 
our top agents and preferred partners.

Resilience is not just a trait; it’s a mindset that propels us for-
ward, no matter the challenges we encounter. In real estate, 
where every day presents new opportunities and hurdles, 
resilience is our compass. Just as the leaves fall, creating 
space for renewal, resilience allows us to shed what no longer 
serves us and embrace new possibilities! With the changing 
real estate landscape, we rely on our collective resilience to 
navigate uncertainty and chart new paths to success.

October is also Breast Cancer Awareness Month — a time to 
honor the resilience of survivors and raise awareness about 
early detection and prevention. Please join me in supporting 
this vital cause, fostering unity among those who have bat-
tled breast cancer and those who stand by their side.

Speaking of unity, we will be coming together as a commu-
nity on November 14th for our first ever South Jersey Real 
Producers Mastermind. We look forward to seeing everyone 

ResilienceResilience
SEWER CAMERA INSPECTIONS...SEWER CAMERA INSPECTIONS...

IT'S A DIRTY JOB, BUT WE GET IT DONE!

Residential Inspections • Condo Inspections • Mold Testing
WDI Inspections • Radon Testing • Sewer Scopes

SCHEDULE AN INSPECTION TODAY!

(609) 868-1053
Office@DobbinsHomeInspection.com

DobbinsHomeInspection.com

Proudly inspecting the entire South Jersey area,
Philadelphia & Jersey Shore.

Check out our 750+ 5-star Google & Facebook reviews!

Chris Murray
Branch Manager | NMLS ID# 251895
C: (609) 922-2630
cmurray@cmghomeloans.com

1000 Crawford Place, Suite 380
Mount Laurel, NJ 08054
TheChrisMurrayGroup.com

CMG Home Loans • 3160 Crow Canyon Road, Suite 400, San Ramon, CA 94583 • NMLS# 1820 • NMLS Consumer Access (nmlsconsumeraccess.org)

Don't Be Scared Of
Home Financing!

Call me today!
Let's find the best loan for your buyer.
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A REAL ESTATE SERVICE
FOR BROKERAGES & AGENTS

Admin@TransactionCoordinatorSolution.com

S C A N  H E R E  T O

View Website

Transaction Coordinator
S o l u t i o n s

Let us Handle your Paperw
k
- CONTRACT TO CLOSE -
Experience with Broker Compliance Docs -

Zip Forms®, Sky Slope®, Brokermint®, and Command®
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FIRST ANNUAL MASTERMIND

SOUTH JERSEY REAL PRODUCERS

LISTING, LEADERSHIP, LEVERAGE
FOR AN EXCLUSIVE MASTERMIND

FEATURING THOUGHT-PROVOKING SPEAKERS
WITH GROUNDBREAKING INSIGHTS

SEE YOU THERE!  
WEDNESDAY | NOVEMBER 14, 2023 

9 AM – 11:30 AM 

REGISTRATION STARTS AT 8:30 AM

JOIN US FOR AN UNFORGETTABLE EXPERIENCE

THAT WILL CHALLENGE YOUR PERSPECTIVES AND LEAVE YOU INSPIRED!

CHECK YOUR EMAIL FOR YOUR EXCLUSIVE INVITE

For information on all South Jersey Real Producers events, 

email info@southjerseyrealproducers.com. 
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KELLYMAN REAL ESTATE PHOTOGRAPHY

REQUEST AN APPOINTMENT TODAY!
609-807-8071  •  KREPV.com

AND FREE UP 
TIME AND ENERGY

By Todd Lebowitz

marketing matters

As a real estate agent, your to-do 

list is never-ending, right? Between 

meeting with clients, scheduling 

showings, negotiating contracts, and 

managing administrative tasks, it’s 

easy to feel overwhelmed.

Outsourcing tasks can be your secret 
superpower that levels up your busi-
ness, allowing you to get more done 
with less time and energy expended. 
If you haven’t experienced working 
with a virtual assistant (VA) yet, here 
are some of the most popular tasks 
to consider outsourcing. Investigate 
whether these obligatory activities can 
be shipped off to your trusty VA.

1. DATABASE MANAGEMENT: Keeping 
track of client information, leads, and 
contacts is essential for a successful 
real estate business. A VA can help 
an agent manage their database, 
input new leads, and keep the infor-
mation up to date.

2. SOCIAL MEDIA: From scheduling to 
designing posts, responding to mes-
sages and running analytics, there 
are plenty of repetitive tasks across 
your social media channels that a VA 
can effectively do.

3. SEO AND BLOG POSTING: What 
keywords are the best for you to rank 
for? Are they being utilized properly 
on your website? Are your blog posts 
effectively optimized for search rank-
ings? Rather than dive into Surfer 
SEO and other search tools, leave it 
to the pros and free up at least a few 
hours every week.

4. ADMINISTRATIVE TASKS: Real 
estate agents are often bogged down 
with administrative tasks such as 
answering phone calls, responding to 
emails, and managing paperwork. By 
outsourcing these tasks to a VA, you 
can free up more time to focus on  
revenue-generating activities. A VA 
can help you with various administra-
tive tasks such as data entry, appoint-
ment scheduling, and bookkeeping.

5. GRAPHICS: Who has time to sit on 
Canva for a few hours making reels 
and infographics? Link up with a 
designer who gets the aesthetic 
you’re going for and get your market-
ing materials created in bulk.

6. LEAD GENERATION: Generating 
leads is critical to any real estate 
business’s success, but it can be 
time-consuming and challenging. 

Outsourcing lead-generation tasks to 
a professional can help you identify 
potential clients and streamline your 
sales process. A lead-generation pro-
fessional can assist you in creating 
a targeted lead-generation strategy, 
developing marketing materials, and 
managing outreach campaigns.

Outsourcing certain tasks can help 
you manage your workload more 
efficiently and allow you to focus on 
your core strengths as a real estate 
agent. Consider outsourcing marketing 
and advertising, administrative tasks, 
photography and videography, home 
staging, and lead-generation tasks to 
professionals who can help you achieve 
your business goals.

With more than 25 years of 

experience, Todd Lebowitz 

is CEO and owner of My 

Marketing Matters, which 

he runs with his business 

partner Ram Devaguptapu. 

Together, they have grown the 

company to be a recognized leader in real 

estate marketing with more than 20,000 

clients locally, regionally, and nationwide.

6 TASKS TO

OUTSOURCEOUTSOURCE
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T H E  C O N S U M M A T E  P R O F E S S I O N A L

LINDSEY WATSON

agent spotlight
By Jess Wellar

Photos by Chris Kellyman

“My bulletin board in my office is 

covered in thank-you notes from clients, 

colleagues, and vendors for the work 

I’ve done to improve their lives because I 

work tirelessly for my clients and always 

have their best interests as priority 

number one,” Lindsey Watson beams. 

With over 20,000 REALTORS® in the 
bustling real estate market of Southern 
New Jersey, Lindsey has certainly 
carved her own niche as a solo agent at 
Weichert Premier. With a background 
in law and a passion for serving her 
community, Lindsey says she has found 
her true calling in real estate and credits 
her genuine approach and unparalleled 
professionalism for getting her this far.

With a law degree from Temple 
University and licenses in New Jersey, 
Florida, and Texas, Lindsey started 

her legal career as an assistant state 
attorney in Miami, Florida, then moved 
to employment and consumer rights 
litigation in Dallas, Texas. Prior to tran-
sitioning to real estate sales, Lindsey 
worked in the real estate division of 
Holland & Knight in Fort Lauderdale, 
Florida, handling commercial real 
estate transactions for a national tele-
communications provider. However, 
Lindsey says a burning desire to get 
more involved in her community and 
align her work with her passions led 
her to shift into real estate in 2016.

“I wanted to do something I was truly 
passionate about, something where 
I could make a difference in people’s 
lives,” Lindsey explains. “Real estate 
offered the perfect opportunity to 
combine my legal background with my 
desire to help individuals navigate one of 
the biggest decisions they’ll ever make.

“Prior to switching to sales, I served 
as a commercial real estate attorney, 
which involved title work and a lot of 
the things we see as agents. From a 
commercial standpoint, it’s all about 
the best business decision for the com-
pany,” Lindsey continues. “I enjoyed 
the work, but it didn’t really have a 
personal approach. Now, I really get to 
know families, and it’s a heart-warm-
ing and humbling experience to know 
people in such an intimate way… I love 
being able to share that with someone.” 

A Genuine Facilitator 

With her extensive legal knowledge 
and expertise, Lindsey brings a unique 
perspective to the real estate industry. 
Her clients appreciate her meticulous 
attention to detail and her ability to 
guide them through complex transac-
tions. Lindsey notes her commitment 

I  R E A L LY
G E T  T O  K N O W 

F A M I L I E S ,  A N D 
I T ’ S  A  H E A R T -

W A R M I N G  A N D 
H U M B L I N G 

E X P E R I E N C E  T O 
K N O W  P E O P L E 

I N  S U C H  A N 
I N T I M A T E  W A Y… 

I  L O V E  B E I N G 
A B L E  T O  S H A R E 

T H A T  W I T H 
S O M E O N E .
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to her clients goes beyond the 
transaction itself; she genuinely 
cares about their well-being and their 
dreams of homeownership.

“I am always honored and humbled 
to be trusted with one of the biggest 
emotional and financial decisions 
my clients make in their lifetime,” 
Lindsey shares. “My clients are 
always the captain of the ship, and 
I am just a worker moving it in the 
direction they want to go.”

Lindsey’s humble dedication and 
hard work have paid off, evidenced 
by her impressive stats and recogni-
tion within the industry. In 2022, she 
moved over $5 million in sales, and 
had already eclipsed that figure in the 
first half of 2023. Lindsey’s consis-
tent performance has also earned her 
quarterly and annual awards, culmi-
nating in her recent recognition as the 
top agent in her office.

When asked about the key to her
success, first and foremost, Lindsey
advises up-and-coming top producers 
to treat real estate as a business and
approach every interaction with the
utmost professionalism.

“This is a business and should be 
treated like one. Professionalism is the 
key to success,” Lindsey emphasizes.

“With my background as an attorney, 
there is an incredible level of integrity 
and professionalism that has been 
instilled in me. That’s important too,” 
she adds. “New agents need to also find 
a mentor and understand they’re going 
to have to roll up those sleeves and 
be on time, put in the hours, go above 
and beyond and check emotions at the 
door… This is not an ego business.”

Lindsey’s dedication to her clients and 
her community is a reflection of her 
positive attitude and gratitude for the 
opportunities she has been given in her 

break a company, a church, a home... 
We are in charge of our attitudes.”

Outside the Office 

Beyond her thriving real estate 
career, Lindsey cherishes her role 
as a mother to her two children, 
Bernadette (11) and Brendan (9). 
Together, they enjoy boogie boarding 
at the beach, attending Phillies games, 
and engaging in sports like lacrosse 
and baseball. Lindsey also finds time 
for self-care through activities like 
yoga, golfing, and exploring her local 
farmer’s market.

In addition to her family and per-
sonal interests, Lindsey is actively 
involved in her local community. She 
previously served as PTA president 
at Tatem Elementary, as chair of the 
Samaritan Healthcare & Hospice Gala 
committee, and is a member of the 
Haddonfield zoning board.

“I hope to continue to grow my busi-
ness, remain consistent, and support 
other local businesses in the process, 
but with the caveat that my children 
come first,” Lindsey concludes. I 
realize that someday I won’t have the 
option to go to the ballfield to watch 
their games anymore.”

life. She says she continually draws inspi-
ration from a quote by Charles Swindoll, 
which reminds her of the power of attitude 
in shaping one’s life: “The longer I live, the 
more I realize the impact of attitude on 
life,” Lindsey recites. “Attitude, to me, is 
more important than facts. It will make or 

W E  A R E 
I N  C H A R G E 

O F  O U R 
A T T I T U D E S .

A former attorney, Lindsey Watson is now a 
Realtor with Weichert Premier in Haddonfield. 
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THE INVESTOR SPECIALIST

Colleen O’Hara

For the past decade-plus, Colleen O’Hara has been 

one of South Jersey’s top REALTORS®. But before 

she ever sold a home, she built a career as a mental 

health counselor. After starting a family, Colleen 

left her post in mental health care to stay home and 

raise her four children. In 2010, she was presented 

with an opportunity that would reshape her life.

“A relative of mine invests in real estate, and we 
got to talking about what it would be like for me 
to represent them,” Colleen explains. “I figured I’d 

make some side income by doing a few deals a year. 
I never had big aspirations to be a top Realtor.”

Colleen helped her family member buy and sell 
properties for the next few years. Her children con-
tinued becoming more independent, and with that, 
her business expanded organically.

“The business has ups and downs, and that’s always 
the case. This relative of mine was doing a lot of 
development in Philly. There was a time when a 

By Zachary Cohen

Photos by Chris Kellyman

cover story
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A Calming Force 

Colleen continues to be a mother, first and foremost. 
She and her husband, Tom, have four children: Eamon 
(22), Fiona (19), Declan (18), and Teagan (17). With her 
youngest in her senior year of high school, Colleen is 
preparing for a quieter household soon.

“I’m almost an empty nester, and that’s a whole new 
journey right there. I’ve spent so much time and energy 
being there for my kids. Now, it’s a new beginning, a new 
and humbling time,” she offers.

When Colleen isn’t walking her dogs, going on dates with 
her husband, or spending time with her children, she’s 
focused on getting through her next few closings. She 
also participates in “The American Dream.” Her expe-
rience on the popular real estate show has offered her 
insight into a new way to market and grow her business.

“The future would be to continue with ‘The 
American Dream’ because that’s inspiring and moti-
vating, maybe growing my team and doing more in 
my community, and connecting with small busi-
nesses in Moorestown and Philly,” Colleen says.

As Colleen looks ahead, she also keeps her values 
in sight. Although her days as a mental health coun-
selor are behind her, she continues to use the skills 
she learned as a counselor daily.

“I aspire to, in some kind of way, have a calming 
effect. I like to have nice conversations, think about 
the positive frame, and develop relationships. So 
when I deal with people, I’d like to be thought of as 
kind. Hopefully, people see a calm, capable person 
who is here to help.”

few of the projects he was working on were frozen. 
There was a break in the work,” Colleen recalls. “I 
played volleyball at the time, and I had a friend I 
played with who wanted to get back into real estate 
investing. I ended up helping him through a house 
flip. It seemed innocent at the time, but once the 
wheels started moving, it took off. There was such 
a market here for investing.”

Soon enough, Colleen had transformed herself into 
a full-time real estate agent. She began climbing the 
local rankings and building a reputation as one of the 
best. Along the way, she fell in love with her work.

Fully Invested 

Today, Colleen is a top agent with Berkshire 
Hathaway Fox & Roach Moorestown. Her small 

team closed 65 transactions for over $20 million in 
2022. Colleen continues to focus on investor clients, 
although she does help her fair share of traditional 
buy/sell homeowners.

“I bring a different feel… I run more of a business than 
someone selling a personal home. The investors I work 
with — it’s a business for them. They are looking at 
dollars and time frames more than the emotional expe-
rience,” she explains.

Colleen has a particular knack for design, staging, and 
the creative process of flipping a home. She enjoys 
taking a house that was abandoned or poorly kept and 
making it beautiful. In the process, the neighborhood 
improves, and the community becomes stronger.

WORDS OF WISDOM 

Be patient with yourself. 
What seems like an awful lot in the 
beginning … you will get it. You will 
learn it. Take your time. Be patient. 

Whatever problems there are 
usually can be fixed.

Top producer Colleen O’Hara is a Realtor with Berkshire Hathaway Fox & Roach Moorestown.
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cover story

SOUTH JERSEY  
REAL PRODUCERS 
MAGAZINE PARTY
SEPTEMBER 13, 2023
Photos by Chris Kellyman

For those who attended the South 
Jersey Real Producers’ September 
magazine party, we extend our sin-
cerest appreciation for your pres-
ence. It was a pleasure having you 
join us at the exclusive gathering held 
at the beautiful property provided 
by Nikki Shah. We hope you had a 
fantastic time celebrating with us!
 
The event was a resounding success, 
and we want to express our gratitude 
for your participation as one of our 
featured agents and esteemed part-
ners. Your presence added an extra 
touch of significance to the celebra-
tion, and we are immensely thankful 
for your ongoing support.
 
A heartfelt thank-you to our amaz-
ing partners, NJ Realty Solutions 
and Maximus Mortgage Advisors. 
Their contributions helped in making 
this event a resounding success. We 
couldn't have done it without you! 
Additionally, a special thank-you goes 
to Chris Kellyman for capturing stun-
ning photos and to Angel Rodriguez 

for the beautiful videography that 
captured the essence of the party.
 
For those who couldn't join us, we 
missed having you at the event. We 
understand that circumstances can 
change, and we hope to have the 
opportunity to celebrate with you in 
the future. We appreciate your sup-
port and encourage you to stay con-
nected with us for upcoming events 
and exciting opportunities.
 
Thank you again for being part of this 
special celebration! We look forward 
to continuing our partnership and 
celebrating your achievements in the 
days to come. If you have any ques-
tions or feedback, please feel free to 
reach out to us.
 
Wishing all of you continued success  
and prosperity!
 
For more information on all South 

Jersey Real Producers events, 

please reach out to us at info@

southjerseyrealproducers.com.

Magazine parties are smaller gatherings where we celebrate all of the rock-star agents who have graced our pages in the past few months.
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ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured in 
an issue of Real Producers?

REPRINTS! 

What the heck is a reprint? A 
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your 
full article and photos, and you on 
the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team and/or 
your business.
• Use on listing appointments
• Send out to friends and family 
• Send to clients with your 
 holiday greetings
• Brokers, use as recruiting tools 

for capturing new talent 
• Use when farming your   

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at Jaime@kristinbrindley.com.




