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GETTING QUESTIONS ABOUT ADUS?
WE PAY $5,000 FOR EVERY
NEW CUSTOMER YOU SEND!

Creating Space. Connecting Lives.

) |

* On-Site Building
* Turn Key Anchored System
* High-Quality Materials

ANCHORED * Transparent Pricing

 Custom Plans
TINY HOMES

"Internet low rates
with superior local service"

$5,000 Commission For Every Referral That Chooses Us to Build Their ADU!

916.621.6522

David Graves Reviews AncchoredTinyHomes.com
NMLS #1074240 | 2320833 DRE # 01983533 | 02182886 @AnchoredTinyHomes

www.innercirclemortgage.com




PREFERRED PARTNERS

1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES
Made in the Shade
Mandie VanBuren
(916) 300-4306

BRAND PHOTOGRAPHERS
Nicole Sepulveda
Photography

(916) 919-6174
nicolesepulveda.com

Olha Melokhina Photography
(916) 288-5839
OlhaStudio.com

BUSINESS SOLUTIONS
CONSULTANT

Financial Path Consulting
Cherise Sutton

(916) 204-3223

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090

CONSTRUCTION &
REMODELING

Good Life Construction
(916) 833-1379

4 . October 2023

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM CLOSETS,
OFFICES & GARAGES
California Closets
(510) 763-2033
californiaclosets.com

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

ELECTRICIAN

Burke & James Electric Inc.
(916) 618-3014
burkejameselectric.com

EVENT VENUE

Rancho Robles Winery LLC
(916) 645-2075
www.ranchoroble.com

EXTERIOR PAINTING
MPG Painting

(916) 234-6628
mpgpainting.net

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

Gold River Flooring
(916) 505-5219
goldriverfloors.com

Top Notch Tile
(209) 993-4803
topnotchtileinc.com/

them for supporting the Sacramento Real Producers REALTOR® community!

GIFT BOUTIQUE
Design Shop Interiors
(916) 205-8258
www.DesignShop
Interiors.com

HOME & TERMITE
INSPECTION

CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Finley Home Services
(916) 741-2847

HOME INSPECTION
North American
Home Services

(916) 833-3531

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

HOUSE PLANS
Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSPECTIONS -
RESIDENTIAL AND
COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

Justin Turner -

Goosehead Insurance

(951) 965-4651

Goosehead insurance.com\
justinturner

T.D. McNeil Insurance
Services

Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN
COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

INTERIOR DESIGN STUDIO
Design Shop Interiors

(916) 205-8258
www.DesignShop
Interiors.com

JUNK REMOVAL
Longs Trash Hauling
(916) 206-7072

LENDING

West Shore Mortgage
(530) 682-4092
ilendsac.com

MORTGAGE

Cross Country Mortgage
Alicia Stearman

(916) 256-6486

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

MORTGAGE / LENDER
Premier Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE BROKER
Empire Home Loans
Heather Hunter-Jackson
& Leo Whitton

(916) 952-1686
Empirehomeloans.com

MORTGAGE COMPANY
Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

Kevin Oto - Green
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES
Notary Matters
(916) 990-6220

SBK Notary Public
Shane Karlin

(408) 821-7076
sbkmobilenotary.com

ORGANIZATIONAL SERVICES
2B Organized - Sacramento
(530) 520-7323
2B-organized.com

Amazing Spaces Organizing
Karen Silva
(916) 502-7092

PHOTOGRAPHY/REAL ESTATE
Top Notch 360

(916) 807-3573
Topnotch360.com

POOLS & SPAS

Premier Pools & Spas

(916) 852-0223
www.premierpoolsandspas.com

PROFESSIONAL ORGANIZING
Home Method Co.

(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT
Expert Property Management
Barry Mathis

(916) 813-7653
www.ExpertPropMgmt.com

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE PROFESSIONAL
Matt Barba - 1st Choice Mortgage
(916) 932-4743
1stchoicemortgageof
california.com

REAL ESTATE TRANSACTION
COORDINATOR

ClipDocs Transaction
Coordination

(818) 262-3225

clipdocs.net/

REVERSE MORTGAGE
American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SECURITY SOLUTIONS -
HOME & COMMERCIAL
Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES
Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING TRANSACTION COORDINATOR
The Staging Connection Mercedes Natad, Co.

Kimberly Lane (916) 402-4486

(530) 713-5384 Mint Condition Transaction
Coordinating

(916) 792-1248
facebook.com/MintConditionRES

Premiere Home Staging
Nicole Runkle

(916) 300-0402
Platinum TC Services
Melanie Prescott
(916) 812-7454

Simply Chic Staging
Danielle Martin
(916) 477-1167

TC Solutions

(916) 616-3015
thetcsolutions.com/contact-us

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

VIDEO PRODUCTION
Dynamic Cinema Productions
Matthew Walter

First American Title (530) 417-6170
Erin Barton
(916) 798-4115 WEALTH MANAGEMENT
Jake LaFond Wealth
Placer Title Management

Val Baldo (916) 218-4406

(916) 947-3747

WINDOW SERVICES
Window Screen Solutions

(916) 906-2033

®
ROOFCHECKS .com

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

Sacramento Real Producers - 5



J UNITED
l WHOLESALE
LENDING

Peter Galvez and his business partner
Shelby Elias are the Owners of United
Wholesale Lending. UWL is nationally
recognized as one of the top mortgage
brokers in the county.

Peter being a recognized leader in the
Mortgage and Real Estate industry says,
"Seeing the excitement of new
homeowners at the closing table and
knowing | was a part of making their
homeownership dream come true is one
of the best feelings in the world!" Peter
makes buying or selling your home an
incredible, memorable experience. He
uses his 18 years of experience to help you
achieve your goals in the least amount of
time and with the least amount of stress.
Whether you are a first-time home buyer
or a seasoned seller, he will bring a
welcomed energy and integrity to your
next real estate experience.

last 7 years has quickly become one

% United Wholesale Lending over the
-

of the most respected Mortgage

A .III’ .‘._I
_j . companies in the nation. Since
L 2017, Peter has been voted and

- recognized in the top 1% of all

B mortgage originators in the

¥ Nation funding over a “Billion

;! Dollars” in mortgage volume. In

2021, Peter helped over 800

-/ families and funded over 300

o million in that year alone. He was
| n. recognized by UWM (The largest
%4  Wholesale Bank in the Country)

as the #1 Mortgage Broker in

California and top 3 in the Nation. In fact,
Peter was asked to share the stage at UWM
live in front of over 10,000 Brokers with
Tony Robbins to educate and share his
strategies that have helped him succeed.

In the world of mortgage brokerage, where
financial transactions can often be
impersonal and focused solely on
numbers, individuals like Peter Galvez
stand out for their exceptional character
and unwavering commitment to their
clients.

As a top mortgage broker in the country,
Peter has redefined the industry by
consistently utilizing creative strategies
that set him apart from his peers. Peter's
unique approach to mortgage brokerage
has earned him the reputation of a
visionary professional who dares to think
outside the box. While Peter's professional
achievements are impressive, what truly
sets him apart is his role as a loving and
caring father. He is married to the love of
his life Haylee and is a father of two
beautiful girls Zaya and Niya. Despite the
demands of his career, he places immense
importance on his family and takes an
active role in his children's lives. Through
his actions, he imparts valuable life lessons
about dedication, hard work, and the
importance of balancing responsibilities.

When embarking on the path to
homeownership, partnering with a
dedicated and knowledgeable Mortgage
Broker can significantly enhance your
experience. “My goal is making your dream
of homeownership a reality with
confidence and peace of mind. | can assure
for realtor's a pre-approval letter that they

can submit with confidence and the fastest

closings in the industry"”

FIND OUT MORE ABOUT PETER GALVEZ AND UNITED WHOLESALE LENDING AT:
UnivtedWholesaleLending.com | Peter@UWLMortgage.com | 916-770-6039

TABLE OF
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If you are interested in contributing or nominating Realtors for certain stories,

please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.
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You're on the go,
and so is
FirstAm IgniteRE™

You're busy, | get it

Our real estate-focused tools work where you do - access FirstAm IgniteRE on any
device! This brand-new solution uses powerful technology to unify our tools into just
one spot, so it's even simpler to use.

Automatic updates for an improved experience

| know downloading countless updates for apps can be annoying, but with

FirstAm IgniteRE you won't have to worry about it! Everything is updated automatically,
SO your experience stays secure no matter when you need it. Simply add it to your
home screen, and that's it.

If this sounds like something you're interested in, I'd love to get you registered for
FirstAm IgniteRE. Experience firsthand what it's like to have real estate-focused tools at
your fingertips!

% ‘ First American Title™
ol o

Farst: Amvarcan T immrron Company, and the opersteg divisors Srresl. i =0 assrmm or impled warmaety repecing the irformaton prese~ied sed sseme mo smpossisity for seors o omvmom. First Ameson, B sagie loge,
Faris dmeircan T, Bed 1o com. bk gtesmd T adem s o mackrarks of Pt Amarican Pl Corparamon sod'sr o stk

BN Frat Areraian Foarsd il Cimpuiratioe arabiion s afiiates. A fghts reseeemi. | NWSE RAF | 2230000
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ASONS TO CHOOSE
RST AMERICAN TITLE

o YOU ALWAYS HAVE A RESOURCE

Order property profiles, obtain

ownership information, generate a net

sheet, and obtain transaction status
information 24/7.

131 YEAR LEGACY

First American Title has withstood
market cycles with innovation and
leadership.

YOU WILL HAVE MORE TIME

Our staff is responsive,
professional, and knowledgeable.

UNDERWRITING ANSWERS

First American Title is an
underwriter, allowing your closer
to easily get answers about factors
that can affect the title policy.

PEACE OF MIND
Qur core values of integrity,

commitment, service, leadership,
and teamwork are exemplified by
the team.

FINANCIAL STABILITY

Our title policies are backed by the
strength of an industry leader. If an
issue arises, First American Title
has the resources to resclve it.

== &) tripTOOLS
a—-0— Order property profiles, obtain
-

ownership information, generate a
net sheet, and obtain transaction
status information 24/7.

JAMIE CORCORAN
VP, DIVISION STATE MANAGER

CENTRAL CALIFORMNIA
916.949.7713
jeorcoran@firstam.com

ERIN BARTON
SALES DIRECTOR
CENTRAL CALIFORNIA
914.798.4115
erbarton@firstam.com

IRENE WEINER
ESCROW OPERATIONS DIRECTOR

CENTRAL CALIFORMNIA
916.205.4587
iweiner@firstam.com




~1 MEET THE

S SACRAMENTO
HARVEST REAL PRODUCERS TEAM

LO OMIS

A PRIVATE ENCLAVE OF TWENTY-TWO HOMESITES

Katie MacDiarmid Michele Jerrell Rachel Lesiw Olha Melokhina
Publisher Content Coordinator Photographer Photographer

Brandon Miyasaki Nicole Sepulveda Jessica Feely
Photographer Photographer Photographer

MODERN FARMHOUSE AND
CALIFORNIA MISSION STYLE RESIDENCES

From the Mid $800s

Dave Danielson Chris Menezes Ruth Gnirk

fOWcsl, AHH[YS ¢ HM[ 7 R( .W”'fé” Writer Writer

AT NORTHEIDGE | W& TN T or =

WASHINGTON DISTRICT
WEST SACRAMENTO
SPRING 2024

FROM MID $500s DOWNTOWN VACAVILLE
MOVE-IN NOW SUMMER 2024

' 7 "
B L A C K I ] N E Lauren Bell Emily Sweet Maryssa Sayabath
Ad Strategist Systems Manager Event Coordinator

COMMUNITIES.COM
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O Fidelity National Title
When it's time to

F | d e | |tyAg e nt O h I E choose your title company,

THE INDUSTRY'S #1 NET SHEET
& CLOSING COST APP
KEEPS GETTING

EVEN MORE POWERFUL.

~& Choose superior customer service.
POWERFUL |/ LeAN

CALCULATORS £¥ Choose premium tools & technology.
. Home Equity Caiculator “@- Choose leading industry expertise.

Then vs Now Calculator
Flip Calculator

' OWER TOOLS Em Choose convenient office locations.
B Dt FOR SELLERS / . .
s L NetatClose  oarison 4ll Choose proven financial strength.

REF]

POWER TOOLS
FOR BUYERS

« Closing Cost Estimates
« Smart Comparisons

« Monthly Affordability

« Rent v Buy

« Closing Timelines

« Extra Payment

o Piip Calealator

FidelityAgent ONE is a hyper-local closing
cost app loaded with data and calculations & MORE

: -
designed to empower real estate . Iéo?'ncB?Iach th closi ,
professionals. Check out the latest tools & s Promivm featuree available. o g
calculators available at your fingertips. Additional fees will apply.
[ can Lw@pgow nasler These powerful
fealires ¢ poie|

BRYAN SHANK COLIN ROE

 Fidelity National Title Regonal Manager

Visit Us Online at NorCalRealEstate.com



THE Interior Design, Home Decor, Gifts Hollday Collection Launch
8701 Auburn Folsom Road, Granite Bay Slp & ShOp Event

% ) $j DESIGN SHOP 916-260-6454
' rERIoRs www.TheShopByDSI.com
TheShopByDesignShop Sat. October 28th
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P> welcome mat

LCOME

TO OUR NEWEST PARTNERS !

We take a lot of pride in the businesses we partner with. Our partners are highly

Premier Pools & Spas

Andrew Dean

premierpoolsandspas.com

' remie

Founded here in
Sacramento in
1988, Premier Pools
& Spas has been
ools & sp as’ bringing backyard

dreams to life for

families and com-
munities around the
region. Over the last 35 years, Premier Pools & Spas
has taken that mission across the nation and grown
to over 170 franchises. We are excited to be part of
this community and support hard work real estate
agents like you. Whether you’re looking to elevate
your listings and entice buyers with 3D pool design
concepts, enhance your property’s marketability with
a pool remodel or resurface, or need help updating

or repairing a seller’s outdated pool equipment, let
Premier Pools & Spas be your first call for all things

recommended referrals from top agents, so you can trust us as a fantastic referral source.

California Closets
Nicole Kaminski
californiaclosets.com
At California

Closets we believe

CALIFORNIA e
CLOSETS

ple’s lives. We see
home as more than
a place—itis a
source of comfort
and refuge, a space for connection and celebration.
Everything we do at California Closets is rooted

in our commitment to offer quality custom storage
solutions that help people become better versions
of themselves, with more time and space to focus
on what matters most. We all spend so much time
searching for where to belong. So what if, instead
of trying to find it, we create it? Collaborate with us
to create a custom design that reflects who you are

and how you live.

GOOD LIFE

CONSTRUCTION

WE’LL HANDLE
THE REMODEL

SO YOU CAN
CLOSE THE DEAL

Remodel outdated and unappealing
features at a competitive price and turn

any home into your dream home!

Providing the highest quality of work and excellent
customer service for you and your buyers in:

« Kitchen & Bathroom remodels - Tile installation
« General home improvement
- Additions

« Dry rot & termite repair

- Siding repair & install
« Deck construction & repair
- Patios and awnings

« Windows and doors

More Before
& Afters Here

“Here at Good Life, we are
committed to providing only the

: B, b - best value for your dollar, without
pool related. ' P X0 : - compromising on quality and

NN b > ' integrity. We do not fall short
on delivery and complete every

project to the highest standard.”

- Dmitriy Tupikov, CEO

16 - October 2023




Skate into Homeownership with

FAI RWAY the Lucia Lending Team

INDEPENDENT MORTGAGE CORPORATION

74

NORTH AMERICAN
HOME SERVICES

PROFESSIONAL
INSPECTIONS,
DEPENDABLE  asl

RESULTS
— ONE CALL
When it comes to inspections and FO R ALL ‘YID U R

repairs, we've got you covered INSPECTION Our mission is fo make

to help move your transaction to NEEDS your deal go smoothly.
the finish line!

We create long lasting

partnerships, stand behind
our work, and go above and
Ask us about our RP partner special! beyond with our inspectors, repair

crew and customer service staff.

40+ years of providing real
ﬂ ;@\ estate agents, homeowners, and
home buyers with Best In Class
FiT TERMITE HOME ROT ROOF home inspections and repairs!
. i |y : INSPECTION INSPECTION  DAMAGE  INSPECTION
~ NICHOLAS M. LUCIA 3400 Douglas Blvd., Suite 260, AT
. Niinel  Roseville, CA 95661 @ ‘ ‘ ?‘%
916.481.0268
POOL SEWER PEST
INSPECTION  INSPECTION  CONTROL Orders@NAHSPRO.com

SERVICE Repairs@NAHSPRO.com
SPCB CA LICENSE PR.6840 NAHSPRO.com



EI1CS |
PLACER TITLE COMPANY

NATOMAS ORFCE

£ O Bl (]

FEATURED ESCROW OFFICER

A Northern California native, Lynn grew up on the North Coast in Eureka where he started his career in title
and escrow right out of high school at the age of 17in 1987. Coming from a long line of family working in the
industry, he started out as a courier and recorded the documents at the county for the escrow closings. In
1988, he moved to Sacramento and learned all he could over the years as he continued his career in the title

and escrow industry where he still works today as an Escrow Officer at Placer Titles Natomas Office.

Lynn and his assistant Sheryl Young have been working as a dynamic team for 10 years and counting. With 36
years of experience in the business, Lynn has become very experienced, knowledgeable and professional and

over the years, he has successfully handled and closed thousands of transactions.

Lynn is very passionate about providing a personal and professional experience for every closing. He works in
a prompt and pro-active manner and will usually have things done before being asked. Passionate about the

work he does, he plans to be here for many years to come.

Lynn has always loved his automobiles, especially German cars. His current love is a recently acquired Red
1989 BMW 325i convertible. There’s nothing like taking a nice drive in the evening or Sunday morning on
the river road along the Delta with the top down.

LYNN M. BISHOP, JR., ESCROW OFFICER
Ibishop@placertitle.com

LORA VAN DALSEM, ESCROW OFFICER
lvandalsem@placertitle.com

2280 DEL PASO ROAD, #200 | SACRAMENTO, CA 95834
OFFICE: 916.928.9800 | FAX: 916.515.1289

Reasons to choose to
partner with Premier v
Mortgage Resources BBE RcSOURCE

S

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

We offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

Cailey Murschel
LOAN OFFICER | MMLS 15893464

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as

a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

Val Baldo, President Matt Hargon, Vice President

Sacramento County Division Sacramento County Division

JR Longee, Business Development ¢ - :
Natomas/LandPark Tal¥ nd credit or a cc ment t

916.947.3747 530.721.0094 916.410.1250 - L ‘the Department of Financial Protectio

vbaldo(@placertitle.com mhargon(@placertitle.com jrlongee(@placertitle.com




G R [YS (A l [ Your client needs plans
before they build.
—HOMES— We're here to help!

Design | Drafting |Development

SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO

aiircaset e Bl Ditchthe boxed content.
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Get in
touch
today!
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[o6 {[m] n 916.384.0595
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[oo(lm] ﬁﬂ Greyscalelnc.com

Custom Addition GreyscaleHomeslnc
Homes Remodels 735 Sunrise Ave. | Suite 106 | Roseville

@ premiere

OME STAGING & DESIGN

()

Sacramento’s Premiere Home Staging Company

Prepqung your home 1'0 S'l'CI ndOUt In the ReCII ES"'CI"'e Mquet MortgageRight Folsom | 785 Orchard D, #275 | Folsom, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS 1D #2239 | nmilsconsumeracgess.ong
WWW.premierehomesfggingllc.Com | 9] 63000402 @ TIC Mortgage, inc. diss MorigageRight (NMLSS 3230 i an approved kending institulion. interest rate, program tenms, and comitions are spbiect to change based on
Ry bormoeerer efiqibility and market condiions, Certain restrictions and conditiors will apply snd inat s spplicanty will qualify, Mostoage to be refinsnced must be insured
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TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

* Our property managers are the Single Point of Contact for
our owners and tenants, eliminating the need to spe o
different staff members for different situations! This means
accountability!

< All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

* We pay $500 for an owner referral who beco
property management client. 1

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901

Guild

mortgage

TC SOLUTIONS

CERTIFIED TRAMSACTION COOHDINATING

Our Payment Advantage
program brings your client a

more affordable payment

theTCSolutions.com in an uncertain market

Dedicated to managing How does it work?

Your transac Lions so

Year 1 Rate is 1% lower than your locked rate utilzing a
vou can focus on ander-paid buydovwn subsidy
building vour business. Year 2 e bk et st vt

through ths lle of the loon

Learn the details, reach out today!

What We Offer: e
_ Sarah Lee ®EiE
it N o MO”}-‘ Simao Branch Manager | NMLS # 280947 Iy
= Listing Coordination GO0 B126 £
Chyvmer imartgaga. nal E] i
* Transaction Coordination Licensed & CAR Certified
* A3 carte Services mdlysimaote@@thetcsolutions.com
{anfe) Gk i
e TS alunons
Please visit thelcsolutions.com for details . i
DREER caibisoo
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Photos, Videography,
Matterport 3D Virtual Tours,
and Drone.

CALL OR TEXT (916)834-6600

MIYASAKI@SHOTARCHIVES.COM

©@@SHOTARCHIVESRE WWW.SHOTARCHIVES.COM/REALESTATE

Your Partner in Providing the Best Rate for Your Clients

Auto - Home : Commercial - Boat - Classic Car - Condo
Events - Flood - Life - Motor Home - Renters - RV - Umbrella

Call today to enaure the
beat hate Jor youn clients!

916-833-6990

michael@tdmins.com

CA License #0H05099 ¢ ‘

Mike Colenzo

Does Your Client's Home

Look Like This?

Your Reliable
Trash Hauling

Experts

are Here

ONE S
HAULING

916.206.7072

LongsTrashHauling.com and Surrounding Areas

Serving Sacramento County

CSLB #1108143
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House to Home Moving is a full-service moving company dedicated to providing

top quality direct shipment moving services at an affordable price.

YOUR STRESS FREE MOVING SOLUTION
LOCAL & LONG DISTANCE « PACKING & UNPACKING

EML US FOR A FREE
IN-HOME OR VIRTUAL ESTIMATE

.fc -
vt rnpl'n'lm'|ngﬁum'_-
S CAEUC, T 9078

SERVICES

© HOME INSPECTIONS
o TERMITE INSPECTIONS

o TERMITE TREATMENTS
& DRY ROT REPAIRS

o RODENT EXGLUSIONS
e GENERAL PEST CONTROL
"7« POOL/SPA INSPECTIONS
" e SEWERLATERAL INSPECTIONS
o MOLD TESTING
« THERMAL IMAGING
« SOLAR INSPECTIONS
o COMMERCIAL INSPECTIONS

OVER 1,000 FIVE STAR GO gle REVIEWS

CalPro

INSPECTION GROUP

(800) 474-3540 | WWW.CALPROGROUP.COM
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484-1144

PROFESSIONAL » EEILIRTE{}LIS * FRIENDLY » CAREFUL « DETAIL ORIENTED = TRAINED » EXPERIENCED

Offering Full-Service
Move Management!

- Pre-Market Prep, Packing,
Decluttering + Styling

- Move Day Coordination
- Unpacking + New Home Setup

Exceptional Flooring Solutions
0 Elevate Your Client’s Home

Proudly Employee Owned 1

3o Your Clients
Don't Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

We aim to make the listing,
selling and moving experience
stress free for your clients!

ren is professional, compassionate and meticulous. She makes
e home staging and moving process much less stressful and
time consuming. We recommend her for all of our clients!"

-Lisa Paragary and Steve Miller, NRS Sotheby'’s

o~
i pues 9165027092,

it g V. Com P Wy Tn B

azingspacesprofessionalorganizers.com ﬁ@

c;." 51.

(GRp)

Installation
Underlayment
an Design consultation

Hardwood refinishing
Free in-home estimate

(916) 299-3233
|| GoldRiverFloors.com
|

Gold River Carpet One
11367 Pyrites Way, Rancho Cordova

Gold River Flooring America
98 Clarksville Road, Folsom

Sacramento Flooring Carpet One
4250 Power Inn Road, Sacramento

Scan here -
to easily schedule

a consultation:

STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

We're an integral partner helping facilitate the
ever-changing complexities of real estate. With extensive
knowledge and continued education, we ensure your file

is complete and compliant.

1 SOLp!

/’?/r e f'/r»r’ &CO

PROFESSIONAL TC SERVICES

FOR MY TIPS
TO HELP YOU
SUCCEED!

Gver 20 Uears of Ruality Experience

PRESIDENT & OWNER

916.402.4486
E LI MercedesTheTC.com
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Success with Kindness
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ara Hamm Magee has achieved great success with
kindness. She’s built her business on it. From the
beginning, she never wanted people to see her coming
and think, “Oh, great, here comes that real estate agent
who is going to ask me if I want to buy or sell.” Rather,
she stayed true to her heart, her creative instincts and desire to
love on people, and turned a 2016 Christmas card list of 250 people

into a thriving database of referrals and repeat business today.

“I am not a bulldog,” Sara said. “I can be if I need to, but if we can
get to where we need to get while being professional and kind,
then that is my goal. I love creating opportunities for clients to
feel seen and cared for. Bringing value, experience, and knowl-
edge to my clients to feel encouraged and empowered to make the

decisions that are best for them.”

‘When Sara entered real estate in 2016, she had no
idea how much her passion to make people feel spe-
cial, plus her past education and work experience,
would fit so well into her business. However, her
mentor, Kathy Fox, taught Sara to be authentic to
herself and build a business model that aligned with

her objectives.

Sara combines her naturally creative side with a
strong business side, making her a natural in real
estate. Growing up in Sacramento, she had a pas-
sion for design and fashion. She entered American
River College, wanting to be a fashion designer, but
switched to interior design once she transferred to

California State University, Sacramento.
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After Sara graduated, she continued to
work for an environmental consulting
company. It was a great place for Sara
to learn about managing an office and
running a business. After having her
son, Noah, in 2004, she bought a custom
wedding invitation business and ran it

for ten years.

“Doing wedding invitations checked

the creative box for me,” she said. “It
also helped me learn how to work with
people, to directly listen to their needs
and help them be creative about meeting
their goals. I also learned how to run the

financial aspect of a business.”

Sara’s interest in real estate was sparked
after owning an investment property.
She talked more in-depth about real
estate with her agent at the time, Kathy
Fox, and decided to take the leap.

Sara built her business with Berkshire
Hathaway HomeServices (BHHS) as

a solo agent up until last year (2022),
when she moved to HomeSmart ICARE
Realty. While Sara enjoyed the culture
and family environment that they had
created at BHHS over the years, she felt
a calling for change to be somewhere

that gave her more financial freedom.

“I came to a point where I felt confident
in my abilities to make my own choices
about what I earned rather than letting
someone else decide. The great thing
about HomeSmart is that they have all the
same resources as traditional brokerages,
but we as agents get to keep more of our
hard-earned commissions. Our brokerage
has been around for 11 years and has 397
agents, and now that Lyman Magee is the
COO of our brokerage, we are going to be

growing even more in the future.”

Having more to invest into her business
enables Sara to do more for her clients.
She offers to help them in whatever

way she can, whether it’s helping them
pack, or finding alternatives to buying or
selling. She enjoys doing her own staging
as well and has even helped other agents

prepare their listings.

“T’ll give my clients a checklist and go room by room,
listing everything that can be taken out, and then
bring a truckload of new furnishings to use. I've

had clients in the past offer to purchase all my stuff
rather than sell their home. A couple came close, but
they never go through with it,” she said, laughing.

When Sara is not working, she loves spending as

much time with her son as she can and cherishes

their popcorn movie nights. Noah graduated from
Woodcreek High School this past June and plans
to continue to drum for worship at church and

pursue his passion for cinematography.

Sara and Lyman Magee just recently got married
in July at Granite Bay Golf Club. She is always
the happiest by the ocean, and adores traveling,
wine tasting, making appetizers and charcuterie
boards, hosting parties and having company over,
shopping, decorating, and doing all those things
with family and friends. She is also passionate
about her faith and giving back to her commu-
nity through Bridgeway Christian Church and
her annual Coat Drive which has collected and
donated over 2,650 coats to the Union Gospel
Mission. She also has a passion for giving back
to her clients through client appreciation events,

personal notes, texts, and pop-by gifts.

Given her experience in real estate and the success
she has achieved, Sara encourages other agents

to “find out who You are and be authentic to that
person as you build your business.
If you are a numbers person, be
passionate about how you engage
with your sphere with your data.

If you are a relationship person,
build and invest in those relation-
ships. Whatever makes You, You,
be authentic to that and people will
trust what you say and be drawn to
working with you. Also, keep work
in its place with healthy bound-
aries, allowing you plenty of time
to create memories and soak up

moments with those you love.”

As Sara remains true to her
heart, showing people they are
important, valued, and loved,
there is no doubt that she will
continue to grow her business
and touch the lives of many for

years to come.

FIND OUT WHO YOU

ARE AND BE AUTHENTIC
TO THAT PERSON AS YOU BUILD
YOUR BUSINESS. 99
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UPGRADE 10

) DELUXE
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Elevate Your Space
with Style and Quality

IREFC 'R

e
=

916.842.5262

www.DeluxeFlooring.net

NEED INSPECTIONS?
CALL US.

F|nI |_.,

HOME SERVICES
\ Termite, Pest Control

& Home Inspections \
4' t 2 Y ' CALL, VISIT A SHOWROOM, OR FIND US ONLINE TO SCHEDULE YOUR COMPLIMENTARY DESIGN CONSULTATION @,,,51@
# -F"' R Roseville 1017 Galleria Blvd, Ste 150  800.274.6754 "'5'-’%}
O t = —

. - CALIFORNIACLOSETS.COM CALIFORNIA CLOSETS
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PROUDLY SERVING

3

The best agents are
powered by Homenght

We offer five innovative solutions so you can be a hero for your chents and close more deals:
-

$437B+ Funded 2nd Largest Extensive Suite
in Loans Since 2010 Nonbank Retail Mortgage Lender of Mortgage Products

Contact our local Strategic Relationships Manager to learn more

Jen Azevedo

Jen.azevedo@homelight.com With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
Se

guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purcha:
homes or save money through refinancing. Serving a client in what can be a complicated process

of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

BEAUTIFYING THE WORLD,
ONE BUILDING AT A TIME.

Residential, Multi-Family, and Commercial Interior and Exterior
Painting of all types.

-
-

Nathan
Sibbet

Senior Loan Consultant
EHOTECRES Ve MARSERING NMLS #450926

SERVING THE TRI COUNTY AREAS

M P G 0 (916) 320-3952

e :
PMN"HN CHECK OUT ) = nsibbet@loanDepot.com
OUR WEBSITE

Our team of knowledgeable, experienced employees provide
superior workmanship. We have a system of proven methods
that ensure your project is completed correctly and promptly.
We take pride in the way we treat our clients. Our employees
provide only the best, from start to finish. MPG PAINTING is the
best choice for your painting needs!

L i
Every person counts, every 4 ‘
situation is different, and | am \ '
here to offer the best options -

available for YOU while making
this process smooth.

916-234-6628 + mpgpainting.net T T @ :
O @MPGPaintingSacramento i e kel s P : ut Fi
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THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - SiSE0 200002

When you need a notary,
quality counts!

Providing quality 24/7 notary
services.

Conteact .un'_ﬁai- ti quote or fo s¢ fredule an
r.rlf:pn.r'.'n'f.l.l.«wf.’
Carrie Edwards

£ 916-990-6220
s carrie@notarymatters.net
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SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

Don't believe it? Compare our quote to traditional
solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

How much traditional How much Solarwise

solar costs. solar costs.
(60% less)

Transactions |n

/I OO/h Mot

from opento close

Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner
of mine for the last 2.5 years and | wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services
Client Care

916-792-1248 - €) @MintConditionRES
amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

¢ Patty Tarling
* V.P. of Underwriting

LOCAL MORTGAGE EXPERTS

FIND THE RIGHT
FIT FOR YOU.

The benefit to working with a local,
72% women run company,

is that you have experts in your
corner with decades of direct
lending experience.

“Karin Kwong

" [216) B34-1915
kﬂrin@cuiﬂ|yslm!g com
NMLS# 448184 ﬂ'

Erica Newberr}r

(916) 61284978
Erlcn@cntﬂT}rs m\‘g £om
MMLS# 13 2093’?

In-House Underwriting
Superior Pricing
Close Purchases in 9-14 Days

916.287.7777
CATALYSTMORTGAGE.COM

Califarnia DFPI License #50DBO44307 NMLS #235492
Colifornia DRE License # 01795233 An Approved Equal Housing Lender

PaigeDe Kleer

[216) :3?'0—3??2
pdekleer@catalystmig.com

NMIS#1381002



BRANDGON

KLEKER
WITH MORTGAGE RIGHT

»» partner spotlight

By Chris Menezes
Photos by Jessica Feely

Brandon Kleker was born for mortgages.
He comes from a family of industry
professionals. His parents owned Pacific
American Mortgage (PAMCO) growing
up. And for as long as he could remember,
he was running around an office. As the
local branch manager and leader of the
Mortgage Right team today, he is not only
leaving his own mark on the industry but
continuing a legacy of service instilled in

him as a kid.

“I've been driving underwriters crazy for
over 30 years now,” Brandon quipped.
“Seriously, I was lucky enough to have a
father and mother that molded me into the
man I am today. They are excellent exam-
ples of hard work and attitude of humility
that helps others before themselves, which,

in my opinion, is the key to happiness.”

Brandon always knew he was destined for
mortgages. He got his first “real mortgage
job” while in college in San Deigo and went
on to manage a successful team at LoanPal
(now GoodLeap) as the district manager,

funding 100+ loans per month for 10 years.

Eventually, he felt it was time to go out on his

own and grow his own team, where he could

create a culture that he truly believed in.

With Brandon at the helm, the Mortgage
Right team differentiates itself in several
key ways. First, Brandon makes sure they
speak to buyers in a way they can under-
stand - without using all the industry lingo
and jargon. This helps buyers feel comfort-
able to ask questions they may normally

not ask in fear of sounding dumb.
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“I want to make sure they totally understand their loan and the
process so the experience can be a positive one and not stressful,”

Brandon said.

Another thing Brandon ensures is comprehensive communication
with both the buyer’s and seller’s real estate agents throughout
the process. “The agents usually spend more time with the buy-
ers than I do, so I want to make sure they know what is going on
as well. Making partners out of everyone involved in the transac-

tion makes for a much better experience.”

Lastly, Brandon personally takes a very hands-on approach
with every transaction. While he said that clients will defi-
nitely hear from his assistant and processor through the
process, he is always there communicating, and making sure

everything is on track.

“I have seen so many times where a loan originator thinks their
job is done when the buyer is in contract, and it’s time for them
to pass them off and let someone else finish the deal. I work
hands-on with my team and the agent involved until the home is

recorded,” Brandon emphasized.
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Brandon personally loves helping first-time homebuy-
ers. He finds their excitement, nervousness, and grati-
tude refreshing, and enjoys answering their questions
and being the voice of confidence that they can count
on. A natural leader, he also loves helping his team
grow, both personally and professionally, and finds

it very rewarding to see a new person come into the

business and grow into a successful banker.

While Brandon does take true joy and fulfillment out
of helping others today, he admitted that he wasn’t

always that way — despite all the lessons his parents
tried instilling in him. It wasn’t until he had kids that

he truly understood the rewards of selflessness.

“Before I had kids, I hate to admit it, but I was self-
ish,” he said. “I spent my time making myself happy.
That changed very quickly when I saw my little girls
for the first time. All the lessons my folks taught me
about living the right way and living to serve became
so apparent. From that day on, serving and caring for
others became my focus. And just as I was told hun-
dreds of times before, it was the key to my happiness

and success.”

Brandon and his wife Hannah have four kids, Cienna,
Molly, Reagan, and Henry. As a family, they enjoy
spending time outside, camping in their RV, and
exploring. They often frequented Lahaina, Maui as

a home away from home and truly mourn its recent
destruction. As the kids have become more involved
in sports - cheerleading, gymnastics, swimming, and
school plays — they have become much busier and
cherish the times they do get to spend together.

As a tight knit family, they always keep at least a few
things on the agenda, like Taco Tuesday, lunch after
church on Sundays, and Kings and River Cats games.
They are big on games at their house and love a good
card game, dice, or just hanging out in the backyard in

the swimming pool when they can.

For Brandon, family doesn’t always mean blood rela-
tions. In fact, when you hear him talk about his broth-
ers, sisters, and cousins, they are often not related.
That’s just an example of the level of connection and

love he generously extends to others.

To become part of Brandon and the Mortgage Right’s

extended family, visit Mortgageright.com or give them

a call at 916-396-5250.

FIND YOUR PATH
TO ULTIMATE

FINANCIAL
SUCCESS

Enterprise Resource Planning
Mortgage Protection

Retirement Consultation

CHERISE SUTTON

Business Solutions Consultant

LIC #412

FINANCIALPA'TH

—CONSULTING——

Scan here to schedule your
FREE consultation

916.204.3223

FinancialPathConsulting.com
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tankersleybuilds.com

916-538-6579
CA Lic#1022150

o

GO FROM STRUGGLING
~ TO THE ONE FINGER SLIDE

WE OFFER A LARGE VARIETY
OF PRODUCTS & SERVICES

Annual Window Inspection  Privac _"'hF rs EOLUTION 5 AN D HG nE

Window Washing Honeycomb Shades
# s i o
Cutter Cleaning Modern Roman Shades v Re-Screen/New Screens

Pat Tuff Screens Hauling Junk Soft Shades v Sliding Screen Doors
Pass Thru Screens Sliding Glass Door Repair Cellular Roller Shades v 80-90% SunScreens

sliding Screen Doors  Hard Water Stain Removal  Woven Woods s Pet Tuff Screens
cre Home Remodeling Vertical Blinds o PGI’fE'HfAHE‘Fﬂ} Screens
Motorized Screens And Marel Shutters o Sffdl.l"!g Class Door Repdirs

rSsnire il 0 916.906.2033

windowscreensolutions.com
Ask us about sunscreens that block up to 90% of the sun's heat & glare!



IF YOU'RE LOOKING TO GENERATE MORE BUSINESS AND STOP
CHASING PAPERWORK WE'VE GOT YOU COVERED.

Rate Increases are on the Rise!

Along with increases in other expenses, Insurance Premium increases
can be a huge burden (especially on Fixed income).

Warning signs, if your client is:

= Asking you for lower premiums or shopping their policies

* Reducing their coverages

* Increasing their deductibles

* Experiencing the loss of a spouse and an income

* Dealing with unexpected expenses

The FHA (HECM) Reverse Mortgage® may be a perfect financial tool:

= A source of funds to afford their life's needs, including their insurance

= Allow thern to keep their current standard of living

= Tap into their home equity asset without a required monthly payment (P&I)

Reach out to me for general informatin or a scenario where the HECM

might provide the financial relief that your client needs! 916.223.8869 elariie < sescett

a.rzdf%u
LIZ ANDERSEN nmMis# 1263245  3000Lava Ridge Court, Suite #103 s AMERICAN PACIFIC 916.812.7454

. : Melanie@FPlatinumTCServices.com
Account Executive Roseville, CA 95661 / 150590 PlatinumTCServices.com

Rlatinum I(
SErvices

REVERSE MORTGAGE GROUP

Time is Money. We'll Save You Both.

2, goosehead

INSURANCE

ELEVATE YOUR LISTINGS WITH OUR

LEGACY of EXCELLENCE INBRINIK

HOME SECURIT

Dependable
-
Over 30 Years of Custom, Detailed Tiling & Flooring Solutions EleCtr’

Services |
Your | § B PROTECTIO

PROVIDING A
NEW STANDARD O

Smarter Insurance. By Design. ' FOR YOUR CLIENTS

Clients
Can Trust

Over 20 years

Home Security Systems
Security Cameras

Smart Home Automation
Life Safety Devices

of experience
Custom Recessed

Lighting CONTACT US TODAY TO UNLOCK A NEW LEVEL
N OF HOME SECURITY FOR YOUR CLIENTS
Landscape Lighting

Chandelier Installation

/o v 1 | Service/Panel
Justin doss NS 3 N R b [ A BATHROOMS Upgrades

CUSTOM PROJECTS '|||BH|H|CS AUTHORIZED

HOME SECURIT DEALER

searching that fits your

budget and needs from
Auto to Life Insurance
and everything in between.

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley

TOP NDTCH TILE

CALL TO PARTNER
WITH US TODAY!

209.400.5287
TOPNOTCHTILEINC.COM
@TNT_TopNotchTile

COUNTERS &
BACKSPLASH

FLOORING

Call today for your client’s free estimate!

& More!
John JaCkson, Physical Security Advisor

(916) 730-7133
BrinksHome.com
Jjjackson@brinkshomewest.com

REMODELS 916.618.3014 | BurkeJamesElectric.com
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SPECIALIZIN

Sacramento's Premier Home Organizing Company

no
METHOD G

Serving the Greater Sacramento Region
© @homemethodco ¢ 916.234.3975

HOME

METHOD C°

Scan here to see what
our clients have to say!

Referral Bonuses Paid
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LEO WHITTON
EMPIRE FOUNDING MEMBER

HOME LOANS e

Leo's decades-long career in the mortgage industry has been inspired by his
commitment to people. As a mortgage advisor, Leo's goal has always centered
around “forging meaningful relationships with his clients, becoming a trusted
mortgage advisor and even their friend.” Since 1993, he's done just that, guiding
aspiring homeowners as they navigate the ever-changing landscape of the housing
market and the various economic seasons at play.

He has spent nearly 20 years in wholesale, supporting hundreds of mortgage
brokers, and managing large teams of Account Executives throughout Northem
California. At this time, his wholesale personal production has exceeded more than
$4 billion, This experience has helped him transition back to being a loan
originator.

A pillar in the lending community and stalwart in Sactown's business scene, Leo
has been a longtime member of the California Association of Mortgage
Professionals (CAMP) since 2005. His energy and love of the industry soon caught
the attention of his peers, who voted him a board member for the Greater
Sacramento Chapter in 2007, Leo then went on to become the president of that
Sacramento chapter and served four terms as president. In 2017, he was named
vice president of the California Association of Mortgage Professionals at the state
level, a distinct honor and achievement.

Early 2019, Leo stepped into the next phase of his career as a founding partner
of Empire Home Loans alongside Anthony Lombardo and Julie Yarborough.

NMLS #225498 | DRE# 072313 Combined, the trio has an impressive 75 years of industry experience and is taking

MANAGING PARTNER the independent lender channe! by storm. As Vice President of the rapidly growing
ﬂﬁ*ﬂmm : brokerage, Leo is motivated by the return to his roots as a mortgage broker. “I've

spent the last 20 years educating and supporting others, so | felt it was time for me

AROREMPIREHOMELOANS.COM to jump back into originating so that | can give my clients more personal attention.”

Teaming up with Julie Yarborough and Anthony Lombardo to build Empire Home
Loans has made the decision to return to loan origination an easy one for Leo.
What started as a crazy idea among three friends in Sacramento is now an award-
winning independent mortgage brokerage with offices from sea to shining sea.

INDEPENDENT MORTGAGE BROKER

BUILD YOUR EMPIRE

JORIEBION FVIRIRE

We are cnmm:tttad to delivering our Llomea Loans Inc,
customersand business partners at large GET IN TOUCH femsien 2
e ] ‘ e mpére Home Loons Ine
an exceptional customer experience. 016-804-4768 @ OREw 01442380
NMLSR IB57243
@ Seunmee O DBO/CRL LCH 00BO-98315

OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

4401 HAZEL AVE,, #135 | FAIR OAKS, CA 85628 | 816.804.4T68 | WWW.EMPIREHOMELOANS,.COM
CA DRE #020856583 | NMLS 218358243 | CA CFL #60DB0O-28315
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star .on the rise
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Meet Jonathan Lee with Portfolio Real Estate, a rapidly rising star in the
real estate industry. Jonathan attributes his success to his mentors. “If

it were not for my mentors Samantha Tov and Judy Cuong, as well as
all my team members at Portfolio Real Estate, | would not be where |

am today. They challenge me to be a better REALTOR® and man every
day. Surrounding myself with people like them, who not only care about
my success in real estate, but also in life is what keeps me motivated.”
Jonathan shares.

How many years have you been a real estate agent?
How did you enter the field?

I got my real estate license 3 years ago and have been
with Portfolio Real Estate ever since. My journey in
the industry started with an internship in Sacramento
where I learned the basics of Real Estate law, how to

drum up business, client retention, and cold calling.

What did you do before you became a REALTOR®?
Before I became a REALTOR®, I was completing a
Communications Degree at Sacramento State while
working as a lifeguard. As a side hobby, I also began

flipping cars and motorcycles.

What are you most passionate about right now in

your business?

Right now, I'm focused on providing the best service for
my clients, friends, and family. Whether you are a first-
time home buyer, investor, or even own rentals, I know
there’s always a potential for growth in owning real
estate. As an agent, it’s my duty to put my clients first, to
do what’s best for them, and to understand that it’s not

just about the transaction, but building a relationship.

What has been the most rewarding aspect of

your business?

I think there’s something super special and heartwarm-
ing about seeing those around me and helping clients
become homeowners. It builds generational wealth for

their families.

What has been your biggest challenge as a REALTOR®?
In entering the industry?

My biggest challenge as a REALTOR® is time blocking
time for myself. It requires a lot of self-discipline that I
have never experienced before but I am learning every
single day. Upon entering the industry, I was afraid that
I'was too young, at 24 years old, and that nobody would
trust me in leading them through probably the biggest
transaction they’ll ever make. 3 years later, I feel more

confident in spearheading this process.

How do you define success?
As cliché as it sounds, success to me is doing what you
love, and loving what you do. It’s having a vision for your-

self and striving towards that every single day.

What sets you apart?

I believe what sets me apart is showing up to my office
every day to educate myself on the market, educating
my clients on the pros and cons of their real estate
situation, learning more about updated laws, and being

hungry to become 1% better every single day. I am about

people coming first, not just about the
transaction, but building a relation-
ship with my clients, watching them
grow a family or building generational
wealth through real estate. I am also
very by the book of real estate and

do not just want to make sales, but
making sure my clients are happy
purchasing their home and doing it in

an ethical way.

Are there any charities or organiza-
tions you support?

I am a member of AREAA (Asian Real
Estate Association of America). Their
mission statement reads: “Zhe Asian
Real Estate Association of America
(AREAA) is a nonprofit professional
trade organization dedicated to pro-
moting sustainable homeownership
opportunities in Asian American and
Pacific Islander (AAPI) communities
by creating a powerful national voice
for housing and real estate profes-
stonals that serve this dynamic mar-
ket.” As an Asian male, I have seen
how the homebuying process affects
people who look like me, and I want
to make sure that I provide these peo-
ple with the opportunity to purchase

a home too.

What are your hobbies and interests outside of the business?
My hobbies outside of real estate include road-tripping, traveling,
hiking, camping, snowboarding, skiing, and dirt biking. I love any-
thing that has to do with being outdoors and exploring new places.

() PORTFOLIO
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SacPro Home Inspections

(916) 333-0540

willingness to work for the best
possible outcome. Kevin is
quick to respond to all issues
and continuously works as a
strong advocate for his clients
needs. He provides honest and
transparent answers. Thank
you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

in-depth understanding of the
. l entire loan process, and his

e
CERTIFIED CERTIFIED

‘Kevin Oto is an outstanding
- professional and an exceptional
e ————————
person. | honestly cannot say
enough about his integrity, his
d

2

Inspection Options Repairs Request Tool Easy Scheduling

Home Inspection Included with every report Inspections every day
Pre-Offer Inspection Click on the items you want. Call a team member,
Pre-Listing Inspection Add prices and notes 24-7 online scheduling,
Commercial Inspection E-mail the list or contact the inspector.
Thermal, Pool /Spa, Deck, Roof

GoSacPro.com

Same or Next Day Reports Color Coded Findings 7 Days a Week

)

200+ Five Star

Google

Reviews

NICOLE SEPULVED

el Expert Mortgage Advice

—ra— A Photo Worth A TZro;tsand Words
we Pay HUGE |
REFERRAL for Homebuyers

Do you know someone who
needs our services? Refer
therm to us ond well soy
thank you in a way that you
will love! Plus, They will thank
you for introducing them to
us. We know it is your
reputation that matters and
that the life time wvalue of
your relationship outwieghs
any single transaction,

Begin your home loan process today!
Our mortgage advisors are standing by.

Request afree personalized Bu

rate quote.

What we offer:
¥ Releming Agent Listing Guarantes
@ Rent Advances (up to 12 months)

WE COOP VIA MLS

7 Loss Rent & Eviction Protection

S Peoce of Mind.

¢ our Client's Gratitude For Simply For meare information
Introducing st expertpropmgmt.com

Contact Me Directly Sacramento Real Producers Professional B8
® (918) 225-7777 Headshot Official Photographer

B BARRYSEROKERBARRY.COM
NICOLESEPULVEDA.COM

KEVIN OTO
President/ Broker

NMLS#: 62641

(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

GREEN HAVEN
—— CAPITAL I NC—
MORTGAGE LOANS
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CERTIFIED PUBL
ACCOUNTANTS

Our Disinfection
fogging kills
influenza, as well as
99.9% of all other
microorganisms for

up to 60 days!

Dona L. Riolo, CPA
For ideal personal and
business financial planning,
contact us today!

(916) 771-4134

SPECIALIZING IN BOTH COMMERCIAL Everything will be taken care of, from the top to the bottom of each room, we will dust,
AND RESIDENTIAL CLEANING FOR vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We
MOVE-IN ANDMOVE-OUT CLEANS, know how pernickety house hunters can be when they are looking for their next home.
DEEP CLEANS, GENERAL CLEANING,

ANDRECURRING MAINTENANCE: (916) 410-4740 » meticulositycleaning.com

TopNotch360

REAL ESTATE MEDIA

1509 Braeburn Way, lone, CA [ ). “One of the things that truly
' sets them apart is their client
care. They take their client
relationships seriously and
are dedicated to providing
you with exceptional service.”

-Kaelyn Blaser
Keller Williams Realty

Elevate Listings Revitalize Backyard Smooth Home Inspections
with Stunning 3D Aesthetics for Quick Sales with Equipment Expertise

Pool Designs Enhance property marketability Ensure seamless transactions

Provide PFOSPECtiVQ by resurfacing and remodeling by addressing outdated pool
buyers a captivating pools, adding contemporary equipment flagged in

vision of their future charm to the backyard. inspections, resolving issues
oasis. swiftly and professionally.

Tl TITTET Treeen THANK YOU Kaelyn!
Ilullll 'l"!'l"i. kg !

Lyt Ylsmui'{]/mnal

topnotch360.com CUSTOM POOL BUILDS | REMODELING & RESURFACING | EQUIPMENT REPAIR & UPGRADE | HOT TUBS & SWIM SPAS a
Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging 916.807.3573 www.premierpoolsandspas.com © (916) 852-0223

L
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Efficient L
Communlcat
Honest

Sherene Gray
543021597
MobIl& 9767988026

‘fﬁéﬂ‘@pomteqmty com

- . PN PointEquity.com/5StarTeam
- 925 Highland Pointe Dr. | Suite 330 | Roseville

pointequitys

MORTGAGE MADE HUMAN

Fast and accurate Pre-Approvals, available evenings and weekends.

child Wate 4 Difference

Eld\ 0OC lt es IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

VOLUNTEER TODAY!

Learn more at casaplacer.org | 530-887-1006

%Sj

SEPTIC

of Placer County

Reduce Investing Fears, Using Asset Allocation

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.

Three steps to get started:
» Define your goals (Purpose of the investment)
* How much time (Time Horizon)
* Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Twited Since 1968.

Jake M. LaFond Financial Advisor 7
CA License: #0H39908 C-'\m\@ NorthweStern

916-218-4406 + jakelafond.nm.com = Mutual

Ouwn Technicions Ave Standing By.
Call Now!
Placer, Sacramento, & el Dorado Counties.

TRANSACTION
COORDINATION

clipdocs @

clipdocs

EMBRACE
TECHNOLOGY
WITH OUR

AGENT PORTAL

TRACK YOUR
TRANSACTIONS PROGRESS
Request a demo

Justin Allen

Scan the QR above code to
schedule a demo & process call.

.IU LIAN AGUILAFF

AGENT
SERVICES

wotARyPasLie

NICOLE SCOTT

* Closing Docs ® Loan Docs ® Acknowledgements
e Jurats * Always On-Time e Fully Vaccinated
Serving Sacramento and Surrounding Areas

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We

-- Kira L.
Escrow Officer
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arenotaTC. We are a
white glove service
for you and your
clients!

© ()

Owner Commission £ 2395004

ha.ne Karlin
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DY partner spotlight

By Chris Menezes
Photos by Shot Archives

We thrive on
hearing clients
express surprise
and delight, like
when we repair
a sliding glass
door or promise
a swift screen
replacement.

DOWNING

Window Screen Solutions
and More Inc.

Experience the “Wow”

Rich Downing loves to hear people say “Wow.” He’s developed
his entire business model around that one simple pleasure. And
with 40 years experience in the windows, screens, and sliding
door industry, he has perfected many products and services that
will leave you smiling, whether you’re looking to wow buyers
with curb appeal or with how seamless the sliding glass door

opens and closes with just one or two fingers.

“We thrive on hearing clients express surprise and delight, like
when we repair a sliding glass door or promise a swift screen
replacement,” he said. “There’s a certain joy in witnessing some-
one exclaim ‘wow’ - it’s almost impossible to do without smiling.

One of my primary goals is to bring smiles to people’s faces.”

There are several ways that Rich and Window Screen Solutions
and More Inc. evoke wow’s from people. First and foremost,
they have amazing products when it comes to screens, sliding
doors, and custom blinds and shutters — some of which they

have exclusive rights to.

In addition to their general Insect Screens, which protects
against insects, their Sunscreens block 80% to 90% of the

sun’s heat and rays, reducing how much heat enters the house

56 - October 2023

while adding a layer of daytime privacy. Their Pollen
Screens, which they have exclusive rights to, blocks

99% of pollen from entering the house, and their Pet-
Tuff Screens are 8 times thicker than regular screens

and thus indestructible for dogs, cats, and even kids.

They also offer Pass-Through Screens that open half-
way, which are ideal for kitchen windows to pass plates
of food from the kitchen to the patio; Motorized Screens,
which can be controlled by phone or remote; Retractable
Screen Doors that can be rolled up to the side to show
off the front door when not in use or even create a
screened-in patio; and screen door repair and window
springs replacement for those windows and screens that

just need a quick repair instead of replacement.

While Windows Screen Solutions and More offer a
variety of screens, they only offer one style of slid-
ing screen doors. And that’s because, for the past 40

years, it has proven reliable time and time again.

“We custom build it and we install it and never have

to return for adjustments,” Rich said. “The frame is

-
-

’!
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The window manufacture and other companies could not make a sliding screen door 6’ X 10’ so we did it.

extruded aluminum, and the wheels are
made from steel, so you can literally
open and close it using only one or two
fingers. This always makes our custom-

ers say wow.”

In addition to quality products, Rich’s
wow factor entails swift service. While
many competitors are booked out for
weeks, Rich offers same-day and next-day
services. This includes their ancillary
services as well - like window washing,
gutter cleaning, hard stain removal for
windows, doors and showers, and their
annual window inspections, when they
check for fog or moister in double panes
and ensure all windows are functional -
all of which are crucial to getting a listing to look its best. While
their custom brand of wood and poly shutters and blinds take
about three weeks to be customized and installed, it’s a far cry

from the 3-5 months that other competitors quote.

“When selling a house, speed is of the essence. You don’t want to
work with someone who’s weeks out,” Rich said. “A testament to
our quality is our online presence: we’re ahead of our competitors
on Google with glowing reviews. As of the last count, we had 111
five-star reviews, while our closest competitor had 19. We began

prioritizing Google only in November 2022 of the previous year.”

The success of Window Screens Solutions and More Inc. comes
down to the years of hard work, care, and expertise that Rich
has poured into it. His work ethic was largely shaped as a kid,
growing up on a dairy of 250 milk cows in Utah that he started
working on at the age of 12 — milking cows, driving tractors, and

harvesting alfalfa. At 16, he returned to Pleasanton, where he
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was originally born, and graduated
Foothill High School in 1981.

‘While Rich briefly studied business
in college, his professors encour-
aged him to start his own business,
where he would learn the most.
From the beginning, Rich was
drawn to providing a service people
needed in their homes. Recognizing
that everyone valued clear win-
dows, he formed Sparkle Window
Cleaning in 1983.

“Believing that window servicing
was affordable and accessible to
many, I embarked on this journey,
teaching myself every aspect without working under
anyone else. My promotion was simple: I'd wash your
screens for free. However, I noticed many screens
were damaged or missing. Although I initially referred
clients to another company for that, their response
time was slow, often taking a week or more. So, I

introduced a next-day service for screens.”

By 1996, Rich had grown his company to 200
employees. However, the surge in workman’s com-
pensation fees in the mid-90s made his business less
viable. So, he sold the company to a large window
manufacturer in 1997 and moved to El Dorado Hills,
where he founded Window Screen Solutions and
More Inc. and resolved to never have employees
again. For years, Rich ran the business just himself,
and later, with his kids, while starting other busi-

nesses at the same time.

Everything changed, however, in 2020 after Rich came
down with COVID-19 and nearly lost his life. He was hos-
pitalized and it took almost five months for him to regain
his ability to walk and to breathe normally. NBC even ran

a 3-part miniseries on his experience with the virus.

“It affected all my organs, including my kidneys,”
explained Rich. “It affected my memory, my energy
level, and ability to move. Even now, almost three
years later, I'm experiencing degeneration of my ten-
dons in my shoulders, hands, and feet. At first, it was
attributed to aging, but with time, the same symptoms
have been reported across the globe by others post-
COVID patients.”

“Doctors believe my survival, despite severe health

challenges, is due to my enduring gratitude and

positivity,” he continued. “I’'m still actively building my company
and owe my recovery and resilience to the miracles surrounding
my family. Without the unyielding support from my wife, daugh-

ters, and sons, I wouldn’t be here today.”

Window Screen Solutions and More Inc. now includes eight employ-
ees, including a couple of Rich’s kids. While Rich remains passionate
about his work, he values his time with his family. He also enjoys
gardening and has become an expert with the tower garden, a soil-
less garden system that relies on vertical space, water, air and liquid

nutrients, which he actually sold at one point around the world.

While Rich has certainly overcome a lot in the last few years, he
remains joyously filled by the smiles he can bring to people’s faces
every day. To experience the wow with Rich and Window Screen
Solutions and More Inc., visit www.windowscreensolutions.com or

call 916-906-2033.

MORTGAGE CA

SERVING ALL OF CALIFORNIA SINCE 19922

1&(:HO|CE\

Meet your Local Mortgage Broker

Loans we can help you with:
Conventional * FHA * VA « USDA ¢ New Construction *« Jumbo « HELOC

NMLS# 949932 | DRE# 01898356

BARBA

LENDING GROUP
MATTHEW BARBA BROKER ASSOCIATE

925-640-8521 | matt@fcmcal.com | barbalending.com

@matt_barba | @Matthew Barba
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WIOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning

Custom Furnishings Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

PEPPERJACK

EST L .'l;f |'.-'?If'!"r||‘"r

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

Greenview Dr. El Dorado Hills  Photo: Pepperlack
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Photo by Ni

MAKING SENSE OF YOUR

Edward Jones S ——
INSURANCE NEEDS '

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area

as your local Farmers® agent.

sraves TOUN  You can't predict the
- ' el  future, so plan for it.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

ARE YOU READY T0 /gy ( o'y
YOUR NEXT LISTING?

Jon Benecke, CEPA®, AAMS™, CRPS™
Financial Advisor

@ (9161 477.1167 o Rodd ~easOnsiEREES
@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM risti Rodda LT Kl Rosevile, CA.95678
T e AAECIRNC 916.428.4520 (916) 367-3090 916-865-4616
&5 SIMPLYCHICSTAGINGDESIGNS.COM crodda(@farmersagent.com SEASONS-C GE.COM
We Are Farmers rkellogg@seasons-change.com MKT-58948-A-A2 AECSPAD
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Matthew Walter

Founder / Creative Director

PHOTOGRAPHY & AERIAL « VIDEO TOURS « 3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS « PORTRAITS « WEDDINGS & EVENTS « TOURISM AND MORE

| work with Matthew and his team regularly, multiple times a month and couldn't be happier
with the services he provides. He is always very professional, punctual, and responsive.
Working with him has been smooth and easy every step of the way! His work is professional
quality and always consistent. | would definitely recommend Dynamic Cinema Productions
to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

HIGH QUALITY STORY TELLING

530-417-6170 | DynamicCinemaProductions.com/real-estate EI

IS ho
service

Linda Sobon

Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC
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Self-service =

say hello to your
favorite moven...

call us (916)349-1119

7337 ROSEVILLE ROAD
SACRAMENTO CA, 95842

}-'fy',t!x il
b on s

S
HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING
HOME LOAN EXPERIENCE THEY DESERVE.

ALICIA STEARMAN

BRANCH MANAGER
NMLS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: 916-846-5241
C: 916-256-6486

—ALI[EIASTEARMAN.C[]M—

e
TITAN
Ertaee iR R,

PROPERTY MANAGEMENT |

WE LISTEN, RESEARCEH AND T'LARN

Clower Law
Here with you every
step of the way

# Lstate Planning
# Special Needs Trusts
# Settlement Planning

# Probate
& Conservatorships

# Trust Administration

E g

CLOWIR
LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

Mention this
ad for a f
$250 DISCOUNT [
in October

THE STAGING
~CONNECTION

TheStagingConnectioncom © 530-713-5384

CHECK OUT OUR WORKI @TheStagingConnection
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cover SJ[ 0 ry : / o n the vibrant and bustling world of real

estate, a combination of tenacity, passion,
By Chris Menezes

. and a keen eye for detail often spells the
Photos and Cover Photo by Nicole Sepulveda Photography

difference between success and failure.

Cheryl Nightingale embodies these quali-
ties. Her longtime love affair with real estate has
been a constant thread running through her life,

despite not initially considering it as a career.

From her early days growing up in the smalltown
of Yuba City, sketching houses and floor plans
with color pencils, and rearranging her bedroom
monthly, to her later years buying,
refurbishing, and selling homes
alongside her husband, Cheryl’s
relationship with real estate has
been ever-present, albeit in the
background for a significant
part of her life. While she first
obtained her license at 21
years old, she didn’t actively
pursue it as a full-time career

for over a decade.

“I was fresh out of college
when I first got my
license, so starting a
career in real estate at
that time didn’t seem
very plausible to me,”

she said.

OF REAL ESTATE
¢y




Instead, Cheryl pursued teaching, earning wanted to improve her productivity

a degree from San Diego State University, ' since going full-time in the busi-
and later studied in higher education at ness. Then, the phone rang. It was
University of California, Davis, while teach- . an unknown caller, but she decided
ing middle school. to answer it anyway. The woman on
the other line said she was setting up
After marrying and starting a family, Cheryl g . ’ ' . interviews with agents, searching for
and her husband began climbing the property " ", ‘ someone to represent the new CEO of
ladder, buying homes, refurbishing them, and ’ - 7 | their company, who was looking for a
then selling. They used a real estate agent for ! Fi new home. Cheryl said, “Great! When

this process, and after several successful trans- el - ' : would like to interview?” The caller

actions, Cheryl decided she should try it. g o ! ('] - said, “Right now.”

Before retiring from teaching in 2001, Cheryl - : “I thought it was a joke,” Cheryl
was asked by San Juan Unified to teach a pho- { explained. “But I sat up and put my
tography class at one of their charter schools, . ey . - interview hat on. It went well and I
having worked as a local photographer for a y e \ = ] i asked how many people were inter-

number of years on the side. This opportunity 0 < {— : viewing. She said three and that I was
allowed her to delve further into the art world, F LY - the last one. Before she hung up, she
combining her love for teaching with her pas- . | r ’ told me to send my ‘electronic profile’

sion for visual aesthetics. e ! to her email, so the CEO could review
it the following day. I said, ‘Sounds

Cheryl’s deep-rooted affinity for aesthetics ] " 3 great!” A decade ago,  had no idea
and design fuels her ability to envision the ' gy what that was.”
| true potential of a home. This, coupled |
with her love for transformation and ' : r Cheryl stayed up all night, putting
' "1 | change, has been a constant throughout - | 4 - together an “electronic profile,” and
| her life. From her childhood days spent e ' : . . I submitted it at 8 am the following

rearranging furniture to her adult years _ ] } - morning. They selected her, which
immersed in real estate, her appreciation . . e F L led to many other opportunities,

for change has remained a steadfast and

8.

guiding influence.

3

*,;
A

“They say, ‘change is good,” and I feel it. I

love that no two clients are alike, no two
homes are alike and no two deals are alike.
The market is always changing, and I thrive in

that kind of environment,” she said.

After choosing to reactivate her license, Cheryl
found that balancing family life with a career
in real estate to be challenging, especially with
two daughters heavily involved in sports. For a
while, real estate took a back seat as she dedi-
cated her time to her daughters, Noa and Zoe,
who both became NCAA athletes. Zoe went on

to win national championships in two sports at H o U s E
two different schools: UCLA and USC. Once her Cheryl, Zoe, Noa, and Jeff Nightingale

AEAL ESTATE

daughters were off on their own, however, Cheryl

decided to put her foot on the gas of real estate.

“ THEY SAY, ‘CHANGE IS GOOD, AND |

Thco WSt pafiots oo byl Gores . W | FEEL IT.  LOVE THAT NO TWO CLIENTS
occurred ab.out seven years ago. I.twas late i ' L ARE AI_IKE, NO TWO HOMES ARE AL'KE
Thursday night, and she was getting ready for g Tt I k) ) .

bed. Sales were slow at the time and Cheryl : g AND NO TWO DEALS ARE ALIKE. ,’
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including representing all the other C-level
executives for that company and gaining a foot-
hold in the luxury market. In fact, just this past
fall, she sold two of the few $4 million homes

in Sacramento, and just three weeks apart.

Cheryl later asked that CEO why he selected her.
He said it was because she was the only one who
submitted the ‘electronic profile.’ That experi-
ence taught Cheryl two things: always answer
your phone and put in the extra effort. “Even
when you are unsure, always make an effort to
show up. As the saying goes - you must be pres-

ent to win,” she said.

As an associate agent at the Tim Collom

REALTOR® Group with House Real Estate today,

Cheryl continues to go above for her clients,
maintaining a strong focus on relationships,
integrity, and education. “Relationships and
integrity — these are the two key pieces that
will carry you through the many seasons of
your career. Never sacrifice either for short-

term success,” she said.

As the real estate market is changing, Cheryl
said House Real Estate is her home away from
home these days. Inspired by her mother’s love
of travel, however, Cheryl is always planning
her next trip. This summer she plans to go to
Bali, where the four Nightingales will embrace
the unique culture, including yoga and cold
plunges. She and Jeff have a daily ritual of
taking a 4-minute cold plunge into 44-degree
water, turning an unusual habit into a fun daily
challenge of endurance. “I love to do things that
make me uncomfortable. Even though we cold
plunge every day, you never get use to it. It will
be just as challenging tomorrow as it was today”

Cheryl said.

From her beginnings in Yuba City to her current

thriving career in Sacramento, Cheryl’s story is
one of gradual discovery and eventual mastery,

a story where the love for design, education, and
real estate converges. As she continues navigating
the ever dynamic and fast-paced world of real
estate, she won’t forget the lessons she’s learned
along the way. Always ready to take that phone
call, put in the extra effort, or even take the plunge
into the dark, cold waters, she will continue to
inspire and pave the way for others, proving that
with passion, tenacity, and a deep-rooted love for

one’s craft, nothing is truly unattainable.
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¢ 3 MORTGAGE
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Matthew Cole

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

530-682-4092

matthew.cole@westshoremtg.com
ilendsac.com

Wholesale mortgage broker with internet rates and extremely fast
turn times. We do the pre-approval right so there is no mistakes!

DID YOU KNOW Someone on a fixed income
who doesn't qualify can use assets as income
and still get conventional/FHA/VA mortgage
loans and potentially make the loan work?

Ask me how to qualify more buyers for you!

"I've been working with Matt Cole for 5+ years! He has made even the toughest
transactions easy - saving multiple deals that were being dropped by other lenders.
He greets each of my clients with a team-focused approach that they love and stays

communicative with me through the process. Overall, | never worry when I'm
working with Matt Cole." -Marin Haley, Compass

West Shore Mortgage is a DBA of Capitol City Real Estate

This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to
underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083




With so much misinformation out there,

WE'VE GOT YOU COVERED!

SCAN HERE
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