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CALL US
Dennis: (303) 818-8109
Matt: (970) 381-1310

THE SMART CHOICE FOR ALL OF YOUR CLIENTS' 
ELECTRICAL NEEDS

Special ized Real Estate Electr ical System
Inspections and Home Inspection Reviews —

Electr ical System Warranty Before Closing

Commercial  E lectr ic  |   Residential  E lectr ic  |   EV Charging Stations  |   Solar
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If you are interested in contributing or nominating Realtors for certain 
stories, please email us at mary.burrell@n2co.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTO SALES

Centennial Leasing & Sales 
of Northern Colorado
Toby Bauer
(970) 225-2205
fortcollins.clscars.com

BUILDING CODE 

CONSULTANT

Building Code Guru
Caleb Sulzen
(970) 480-0550
buildingcodeguru.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler
(404) 610-6210
AthenaNicole 
Photography.com

CONTENT  

MARKETING/BRANDING

A. B. Consulting & Media
Alyssa Benson
(970) 590-9271
abconsultingnoco.com

ELECTRICAL SERVICES

Smartwire Electrical Services
Dennis DiCantio
(303) 818-8109
smartwireco.com

ESTATE SALES

Blue Moon Estate Sales
Kelly Mundorff
(970) 889-0663
bluemoonestatesales.com/
noco-se-wyoming

FINANCIAL ADVISOR

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

FLOORING & DESIGN

Northern Colorado Carpets 
Derek Krasuski
(970) 226-6800
www.northerncolorado 
carpets.com

HOME INSPECTION

A Buyer’s Choice 
Home Inspection
Brett Datteri
(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg
(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long
(970) 773-1370
BlueRibbonHome 
Warranty.com

Fidelity National 
Home Warranty
Penny Olender
(530) 859-2463
homewarranty.com

First American 
Home Warranty
Kyle Arenson
(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp
(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

Summit Insurance
BJ Hill
(970) 667-9133
mysummitinsurance 
agency.com

JUNK REMOVAL 

& HAULING

Hulk Addicts Hauling 
and Junk Removal
Mike Howard
(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 

& LANDSCAPING

Laborjack
(970) 690-7709
www.Laborjack.com

MORTGAGE ADVISOR

Prime Lending
Josh Struck
(720) 257-3035
lo.primelending.com/ 
josh.struck

MORTGAGE LENDER

Academy Mortgage
Ryan Abrahamson
(970) 530-0470
academymortgage.com/
ryanabrahamson

MORTGAGES

Elevations Credit Union
Jennifer Shepherd
(970) 430-0787
elevationscu.com/mortgage 

Excel Financial 
Mortgage Brokers
Lauren Juhl
(970) 407-8288
excelmortgagebrokers.com/ 
staff/lauren-juhl/

First Western Trust Bank
Justin Crowley
(970) 407-3100
myfw.com/mortgage-services

LoanFIT
Catherine Barnett
(720) 300-6777
LoanFIT.us

Success Mortgage 
Partners, Inc.
Doug Braden
(970) 689-0877
SuccessMortgagePartners.
com 

Universal Lending
Kim Martin
(970) 283-7686
ulc.com/klmartin

Velocity Lending
Josh Lyon
(970) 460-6677
NoCoLending.com

MOVING COMPANY

Skyline Moving Company
Stephen Skaer
(970) 685-3942
skylinemovingcolorado.com

REMODELER

Renovation Sells 
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

RESTORATION SERVICES

Care Restoration and Cleaning
Chris Cramer
(970) 999-2160
restorationwithcare.com

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe
(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY

Chicago Title of Colorado 
- Northern Colorado
Ryan Martin
(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES

Northern Colorado Tree Service
James Gosser
(970) 775-8877
northerncoloradotreeservice.com

VIRTUAL ASSISTANT

Cyberbacker
Jake Clendenning
(720) 706-9373
cyberbackercowyo.com
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Success Mortgage Partners, Inc. supports Equal Housing Opportunity. NMLS ID# 130562. This is 
informational only and is not an offer of credit or commitment to lend. Contact Success Mortgage 
Partners, Inc. to learn more about your eligibility for its mortgage products.

Licensed in Colorado and Wyoming 

VA FACTS
DID YOU KNOW?

Doug Braden
“Rocking On & Funding Loans”
Loan Originator NMLS # 231820
NAMB Certified Veterans Lending Specialist

       (970) 689-0877
        dbraden@smprate.com  

Did you know that a VA condo 

approval doesn’t expire, and VA 

doesn’t require an HOA 

questionnaire when doing 

a condo loan?

Madison Coble
Editor In Chief

Jacki Donaldson
Ad Strategist

Mary Burrell
Owner/Publisher

970-732-0469

Candace Braden
Client Concierge, 

Event Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

M E E T  T H E  N O C O  R E A L  P R O D U C E R S  T E A M

Victoria Eiselstein 
Writer

Kate Shelton  
Writer

Alyssa Benson 
Photographer,  

Social Media Coordinator
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www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable, let's spruce 
up your space to increase 
your home value. 

Get the Realtor discount 
and update your flooring 

before your furniture 
arrives! We are flexible 

with installation to meet 
your move in dates.

Listing a
Home?

Buyers
Moving In?

Carpet // Plank // Sheet Vinyl
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By Kate Shelton

Photos by Alyssa Benson, 
A.B. Consulting NoCo

partner spotlight

L E N D I N G
ELOCITY 
JOSH LYON, OWNER

“Our motto started as a joke,” Josh Lyon said with a warm laugh, “but 
it’s stuck because it’s true. When it comes to mortgage lending, you 
need a partner that is fast and accurate. That’s what we bring to the 

table – the speed you need, coupled with the precision you rely on.” 

Josh Lyon was born and raised right here in 
Colorado. After graduating from Colorado State 
University in 2010, he began his career in the 
banking industry. “I learned a lot,” he said. “I 
worked in a few locations and in a couple of dif-
ferent roles. All of that taught me exactly what I 
needed to know about money and how it works.”

After several years in banking, Josh had the 
opportunity to join the mortgage business. “I 
started at the very bottom – processing, paper-
work, you name it,” he said. “However, it gave me 
a great foundation in this industry.” Josh worked 
his way to becoming a loan officer and then a team 
captain. Not long after, he started his own team.

Josh quickly fell in love with the work. He found 
that his banking background, coupled with a 
local’s knowledge of the area made him a perfect 
candidate for the job. “I just love it,” he said. “Of 
course, this job is stressful because we’re han-
dling the biggest purchase people make in their 
lives, but there’s nothing like that feeling when we 
get to the end. We get to help people achieve the 

American dream. Seeing their faces when they 
buy their home makes it all worth it.”

In 2021, Josh decided to strike out on his own 
and open Velocity Lending in Windsor. “We’re 
mortgage brokers which means we can help 
anyone and everyone,” he said. “I love that 
we’re not constrained and we can put the cli-
ents and their agents first.”

Velocity Lending has exploded in the short time 
since it opened. They now help over 150 families 
a year buy their dream homes and investment 
properties. The team has made a reputation for 
themselves as being efficient, easy to work with, 
and able to get the job done, even under pressure. 

The Velocity Lending team has built its business 
by forging foundational relationships. “We’ve 
shown again and again that we have great cus-
tomer service and great communication, people 
notice that,” Josh said. “We have built strong 
relationships and our clients know they can trust 
us to get it done under the gun.” 

UNDER THE 
GUN, WE’LL 

GET IT 
DONE.
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When Josh isn’t working, he loves 
spending time with his daughter, 
Malea (11). She’s an active softball 
player and he makes every effort 
to attend all her games. Josh also 
loves to golf, travel, and work out 
at the gym. Josh recently adopted 
the ice bath method of recovery; 
he loves the challenge and the way 
it refreshes his mind and body. 
His favorite restaurant in all of 
Northern Colorado is Nori Maki, 
although he won’t admit how 
often he eats there. Josh is also an 
avid reader and meditates often. 
His favorite sports teams are 
the Broncos, Buffs, and Nuggets. 
Somewhere along the way, this 
Colorado native also became a 
dedicated fan of the Red Sox.

“We know how important each 
transaction is to our REALTOR® 
partners,” Josh said. “It’s your 
paycheck, your livelihood. We 
thank those who have trusted us 
in the past and will trust us again 
in the future. When you’re work-
ing hard to finish a deal, we’ll be 
right there beside you. Under the 
gun, we’ll always get it done.”

Learn more about Josh and his 

team at www.nocolending.com.
It’s your paycheck, your livelihood. 
We thank those who have trusted 

us in the past and will trust us 
again in the future. When 

you’re working hard to 
finish a deal, we’ll be 

right there beside 
you. Under the 

gun, we’ll 
always get 

it done.

“The best part is the majority of 
my true friends are people I have 
met in this industry; we’ve built 
great friendships and I know I’m 
lucky to say that,” he added. 

Josh is joined by his long-time 
team captain, Dakota Burke. 
They’ve worked together for 
nearly a decade and have formed 
a symbiotic relationship. “We 
have a great company culture,” 
Josh said. “We’re a good fit. I tell 
people that we’re kind of like yin 
and yang. I am a type-A person 
and he’s very calm. He keeps me 
grounded and steady. We have a 
good back-and-forth.” 

Velocity Lending is based right in 
Northern Colorado and has a strong 
presence in the community. They 
support local schools and attend 
many REALTOR® events. Josh also 
hosts a show entitled The Josh Lyon 
Team Podcast where he educates 
agents and homebuyers about mar-
ket trends and investment.  

“The thing that sets us apart as a 
broker is that we really can help 
anyone,” Josh said. “No matter the 
scenario – low credit, great credit, 
first home, or tenth investment prop-
erty – we have the capacity to get 
people in homes. We purposely don’t 
have a niche or specialty because we 
want to be able to help everyone.”

Josh is also passionate about help-
ing people build wealth through 
real estate; a fair amount of their 
business comes from investment 
properties. “I always tell people, 
it’s not just a home. It could be your 
retirement. It could be your kids’ 
retirement. Real estate provides 
the opportunity to create a dream 
life and that’s what I work to edu-
cate people about.”

In the future, Josh doesn’t see him-
self doing anything else. “I would 
love to add another location or two 
but I never want this business to get 
too big. I like that we’re still small 
and can control every interaction we 
have. I never want that to change.”

Photo by Branding By Bre

Photo by Branding By Bre
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FREE CONSULTATIONS  |  EXCITED SHOPPERS
SAFE PROCESS  |  EFFECTIVE RESULTS

We get homes market-ready fast.

Elevate your client services with the
industry-leading estate sale company.

Blue Moon Estate Sales of
Northern Colorado
and SE Wyoming

BlueMoonEstateSales.com
970-889-0663

Mobile: 720-300-6777
Office: 970-289-5499/623-250-7017
www.LoanFIT.us  |  Team@LoanFIT.us

Catherine Barnett (Eusea)
Mortgage Strategist &
Divorce Specialist 

# N M L S -  2 3 7 2 4 4

# C O - 1 0 0 0 2 9 9 6 3  A Z - 1 0 2 3 7 0 4

S e r v i n g  a l l  5 0  s t a t e s

BROKERING MORTGAGES

A GIVING PROGRAM BY

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we’re able 

to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

The N2 Company ― the organization behind this 
publication and hundreds like it ― is financially 

committed to end human trafficking.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED
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Morgan
By Tori Eiselstein

Photos by Mandy Garcia, 
Horizon Photo LLC

rising star

From the service industry to real estate, Morgan took a leap of faith 
during the pandemic, cultivating a thriving career that he loves. His 
background has aided in creating a relationship-based business where 
he is enabled to be present for his family. “True success is having the 
means and flexibility to do what you want,” he states. “You work hard, 
but there’s still true enjoyment in what you do.”

R E / M A X  A L L I A N C E

Merriman

After graduating with a Degree in 
Architecture in 2009, Morgan entered 
the workforce during the height of the 
Recession, a difficult time to begin a 
career as a new Architect. After exten-
sively researching his options, he 
decided to move to Austin. However, 
he hadn’t realized previously that 
Austin has a prestigious architecture 
school and, coming from a smaller 
school in San Diego, his opportuni-
ties to scale in the architectural world 
in this city were severely limited. 

Needing to pivot, Morgan returned to 
hospitality–which he had done during 
college–working at the Omni Hotel 
during the day and as a Server during 
the night. Eventually, he began to lose 
interest in architecture as a career 
choice, especially since he was making 
more money working fewer hours. After 

10 years, he had worked in every facet of 
the business, from serving and bartend-
ing to event coordinating and managing. 
Despite his success in this field, real 
estate still fascinated him.

While still in Texas at this point, Morgan 
took an online real estate course in 2013, 
but it wasn’t until 2021 that he officially 
pursued real estate. “I had been in the ser-
vice industry for way too long,” he explains 
of what urged him to make the switch. 
During the pandemic, his wife, Irene, 
encouraged him to go ahead and get his 
license. The family transferred back to his 
hometown of Fort Collins where Morgan 
began taking his real estate course, passing 
the test on the first attempt. Now a Top 
Producer who has passed the 2 year mark 
in his career, Morgan incorporates his 
customer service with the industry and 
“makes it a point to not be transactional”. 
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Recently, Morgan celebrated 3 years of sobriety, which has 
made a lasting positive impact in his life. While he initially 
decided to quit in 2018, this proved to be extremely difficult 
due to the culture of the service industry. However, after the 
realization that he had missed monumental moments in his 
children’s early years, he officially quit drinking alcohol in 
July of 2020, and now he uses his story to empower others. 
“It’s the best thing I’ve ever done for myself, my health and 
my family,” he adds about how this decision has provided him 
with a very successful life, professionally and personally.

In addition to spending time with his family, Morgan has a love 
for golfing and is a genuine “foodie” who loves to cook when he 
is allowed the chance; a passion that developed through years of 
working with award-winning restaurants and chefs.

Possessing strong communication and detail-oriented skills, 
Morgan earned the award “Best New REALTOR®” and was 
nominated for Fort Collins “Rookie of the Year”. Though he 
has a strong work ethic, he refuses to let work overtake his 
entire life. “I told myself that I will not get to a place where 
I’m working so much that I’m isolating my family,” he states 
about how intentional he is about maintaining a healthy work-
life balance. “My family is my why.”

Connect with Morgan at (970) 692-6353 or  
morganmerriman@remax.net. 

With a family of his own, Morgan and Irene 
have been married for 5 years, having met in 
Austin. They stay active, introducing their 
children Jaxon, 5 ½, and Santana, 4, to new 
things, such as karate, gymnastics, dance, 
golf and soccer. The family also enjoys 
being outdoors and taking fun trips to the 
museum. “I do everything for them when 
I’m working,” Morgan says, “and when I’m 
not working, I do things with them.” 

Morgan has a drive to help his clients achieve their 
goals, which is evident in the way he operates, 
making it a priority to be accommodating for each 
individual, further deepening the relationship. He 
recalls a couple that was moving from California to 
Colorado. The wife was in a wheelchair and they 
were in the process of adopting their second child. 
With a tight budget, the competitive market at 
that time and the need for a wheelchair-accessible 
home, Morgan took up the challenge to help this 

family find their dream home. Being a “sight-un-
seen” transaction, Morgan took additional time 
and care to meet with them remotely, measure 
every section of the house to ensure that the home 
was ideal and used detailed video showings during 
the house hunting process. Despite the obstacles, 
Morgan found them a beautiful home in a great 
location that fit all of their needs. The couple was 
thrilled to move into their new home and Morgan 
was ecstatic to play a part in the family’s story.

True success is 
having the means 

and flexibility  
to do what 
you want.
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Amy Long
970-773-1370 | AmyL@BRHW.com

Fall Back to Basics Is as Easy as 
A  Order a Home Warranty for your Listings/Sellers
B  Order a Home Warranty for your Buyers
C  Enjoy Peace of Mind

Honest & affordable protection for Colorado homeowners!  |  BlueRibbonHomeWarranty.com

A, B, CA, B, C

Life insurance policies issued by COUNTRY Life Insurance Company® 
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

0621-106MM_16746-2/3/2023

Jason Percha, MDRT
Financial Advisor/Insurance Agent

1405 W 29th Street 
Loveland, CO 80538-2403 

 
 

(970)669-1263
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“Getting people where they 
need to be, on time is very 

rewarding. There is no better 
way to build wealth than 

through real estate. It’s not 
lost on me that I get to help 

shape people’s future.”

“My whole life, I’ve done my best to show 
up for my community and my clients. I show 
up and I work hard. I do what I can for oth-
ers, and you know what? This community has 
shown up for me, too,” said Bob Skillman, a top 
REALTOR® at The Group Real Estate, Inc. 

As the son of entrepreneurs, Bob learned the value 
of good business from a young age. “In 1968, my 
parents founded Skillman Photography right in 
Fort Collins. I watched them build their business; 
I learned how to answer the phone and how to 
work with clients when I was just a kid. That laid 
the footwork for me, they taught me basic business 
skills and how to be successful,” Bob said. 

Bob’s parents have run their photography company 
for more than 55 years. To this day, they still work 
hard every day at 87 years old. “I gotta outwork 
them,” Bob said with a laugh. “Hard work is in our 
bones. They are the ones that taught me the ethics 
to show up and work hard. That’s what we do.” 

After Fort Collins High School, Bob went to UNC 
and then taught industrial arts and sixth grade for 
seven years at Walt Clark Middle School. He then got 
hired by theLoveland Fire Rescue and spent the next 
twenty years working for the fire service. He ended 
his career as the Health, Safety & Security Manager 
and Fire Chief for the Platte River Power Authority. 
“I did fire inspection and plan review through the 
growth of the 1990s and 2000s. I was able to meet 
and get to know many of the developers and builders 
and this is where my interest in real estate and home 
construction grew during that time,” he said. 

“At some point, I realized that working in the fire 
service is a young man’s job,” Bob said. “I was at 
a point where it was tough to do it anymore so I 
began to look for my next thing.” Bob met with a 
family friend, Ceri Anderson, then a managing bro-
ker at The Group. She encouraged him to join the 
business and so he did. 

SHOW UP
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REALTOR® spotlight
By Kate Shelton

Photos by Alyssa Benson, A.B. Consulting NoCo
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In 2009, Bob earned his license and hit the ground 
running. “That was right after the downturn, 
it wasn’t probably the best time to get into real 
estate but you do what it takes. – I learned the 
basics of real estate and worked as many deals as 
I could. I did a ton of short sales and foreclosures 
and gained satisfaction from helping get people 
out of bad situations. I learned a lot about real 
estate in the process and earned LBAR’s Rookie of 
the Year in 2010,” he said.

Bob has continued to rely on his past experience 
including firefighting training in real estate. “You 
can take a person out of the fire service, but you’ll 
never take that knowledge away. I feel I have the 
background and knowledge to help buyers and 
sellers understand various aspects of a transaction 
to city and county processes.” 

In all his roles, Bob has always been commit-
ted to serving his community. “I enjoy helping 
people, it’s as simple as that,” he said. “Getting 
people where they need to be, on time is very 
rewarding. There is no better way to build 
wealth than through real estate. It’s not lost on 
me that I get to help shape people’s future.”

Bob now focuses on residential real estate, 
often on the listing side of things. He man-
ages between 20-25 transactions a year and 
feels good about the fact that most of his 
business comes to him on a referral basis. 

Bob serves more than just his clients. Since he 
joined the real estate field, Bob has been very 
heavily engaged in the Loveland/Berthoud 
Association of REALTORS®. He has served on 
the Board of Directors since 2011 and as the Chair 
in 2015. He served as the Colorado Association 
of REALTORS® North East District Chair in 
2021 He’s also served on the Loveland Chamber 
of Commerce Board of Directors since 2017 and 
recently ended his run as the Chair in 2022.  

“For me, giving back is the most important. It helps 
me learn and grow, but it also helps us all do better. 
I believe in this place and what we’re doing. I feel 
lucky that I get to be a part of it,” he said. 
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When Bob isn’t working, he volunteers his time as the President of the 
Loveland Fire Exhibit, Inc. This nonprofit is committed to the preservation 
of the history of the Loveland Fire Department. They open an exhibit at the 
Loveland Museum Beet Education Center twice a month with antique fire 
engines and other apparatus. “I love that we get to keep the history moving 
forward,” he said. “People love it and so do we.”

Bob notes that his wife, Karen, is his biggest supporter. “I would not be here 
without her,” he said. “She’s been my champion all along and she’s always been 
there for me.” The pair make a great team and enjoy spending time together. 
They like to be together and spend time with their kids and grandkids.  

“I’m just going to stay the course,” he added. “I’ll keep showing up and keep 
doing what I’ve always done. I’ll serve people and help as many as I can.”

Connect with Bob at bobskillman.com.

“You can take a person out of the 
fire service, but you’ll never take that 

knowledge away. I feel I have the 
background and knowledge to help buyers 
and sellers understand various aspects of a 
transaction to city and county processes.”
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Providing First-Class Tree Care & Customer Service to 
You & Your Clients

Plant Health Care • Expert Pruning • Tree Removal • Stump Grinding
Locally owned. Licensed and insured.

Now
Offering

Plant Health
Care!
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With his father being both a homebuilder and 
REALTOR® in the Midwest, Chris naturally was 
fascinated with the industry early in life. He recalls 
reading several real estate books while in high 
school and even earned his license at the age of 19. 
After graduating from the University of Iowa with 
a Business Degree, he went in another direction 
for a time and worked in Outdoor Programs, 
where he led wilderness adventure 
trips, which coincided with his 
love for backpacking and rock 
climbing. Though he enjoyed 
his adventure-filled job, real 
estate still called his name 
and he began to seriously 
pursue a career path as 
a REALTOR® in 2013.

Over ten years later, 
Chris is now leading 
his team with eXp 
Realty at the Fort 
Collins branch 
office, which he 
opened last year 
after switching 
brokerages. With a 
heavy emphasis on 
education and coach-
ing, Chris ensures that 
his team is properly set up 
for success in the field, pro-
viding training, marketing, and 
administrative support for his 
agents. Although eXp isn’t as well-
known in this region yet, Chris and his 
team are laying down the groundwork and 
developing an eXp NoCo culture that Chris knows 
is crucial for agents to grow their businesses.

The Mullenberg Team consists of Chris’ wife 
Ashely, Liz Kane and Vinny Lelm, all of whom are 

By Tori Eiselstein

Photos by Alyssa Benson, 
A.B. Consulting NoCo

cover story

eXp REALTY

MULLENBERG

Chris Mullenberg is dedicated to expanding the family-like culture he and his 
team have cultivated throughout Northern Colorado. As a Team Leader with the 
award-winning company eXp Realty, a cutting-edge brokerage that is taking the 
industry by storm, real estate has always been a part of his life in some capacity. 
Now, he is using his passion for the industry to help others achieve success.

Liz Kane
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Broker Associates, along with Operations Manager Chris 
Parsons, and a Virtual Assistant, Transaction Coordinator 
and Handyman team on staff. “Our team approach is very 
powerful for clients because it’s all ten of us working for 
them,” Chris states about the advantage that their clientele 
have working with them since it’s an entire team working 
on their behalf, rather than only one person.

Currently, Chris is leading and training 15 agents 
at eXp NoCo with plans to increase their branch 
office to 100+ agents in the near future. 
Though dedicated, hard work is an import-
ant part in reaching goals, Chris strongly 
believes in maintaining a healthy bal-
ance in life. His goal is to help agents 

scale in their careers without “sacrificing 
sanity” or burning out, which is a common 
occurrence in the industry. Thankfully, their 
brokerage helps implement that balance. 
“It’s the most cutting edge model in the 
industry right now,” Chris remarks on 
how eXp has been groundbreaking in his 
personal experience, making it possible for 
him to have 5 streams of income–including 

owning stock in eXp, selling homes, earning 
eXp revenue share, the eXp Mentor Program 

and also access to eXp health insurance–while 
not missing out on life.

Although both Chris and Ashley are agents, they play 

Chris Mullenberg

I  jus t  want  people to  remember  that  I  a lways had a 
f lame and pass ion about  l i fe  and that  I  was wi l l ing 
to  share that  pos i t ive  energy to  help  others .

Ashley Mullenberg

Vinny Lelm
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different roles within the team, using their strengths 
and skills to their advantage. He leads and coaches the 
team and converts new business while Ashley focuses 
on customer care and showing homes to clients. Much 
like Chris, Ashley grew up around real estate; her 
mom being an agent as well. 

The couple met at the University of Iowa and have 
been together ever since, sharing the same love for 
adventure. As “travel junkies”, Chris and Ashley often 
travel internationally and even lead trips abroad for 
family and friends. While at home, they love to hike, 
paddle board, catch live music, and play with their two 
pups. In his spare time, Chris also practices speak-
ing Spanish and Italian. 

“We like the small family business feel,” 
Chris states about how they’ve gen-
erated such a positive working envi-
ronment where even the clients 
become family to them. “We’ve 
learned through the growing 
pains of team building and 
know that there’s no better 
way to do business than as a 
team of like-minded people” 
he adds about how their 
methods have resulted in a 
sustainable team who genu-
inely enjoys what they do.

Leading monthly agent mas-
terminds as well, Chris likes to 
“create a fun and open environ-
ment for coaching”. With the inten-
tion to help agents have better quality 
of life, he understands that each person 
enters entrepreneurship with a particular 
vision of freedom, yet often they get caught in 
the “hamster wheel” of just always having to sell the 
next home. His goal is to utilize the eXp model and 
his personal experience to positively impact these 
agents’ lives. “My door is always open to anybody 
that needs help,” he says. “I’m here if anybody wants 
to grab coffee or talk shop; I love this business!” 

With a people-centered approach to what could easily 
become a very transactional business, Chris is con-
sistently evolving his team in NoCo, all while making 
the process a gratifying one. “Keeping your flame 

and excitement alive in life and business is very 
important,” he comments. When asked about his 
hope for his legacy, Chris states, “I just want people 
to remember that I always had a flame and passion 
about life and that I was willing to share that posi-
tive energy to help others.”

You can connect with Chris at  

chris@mullenbergteam.com or (970) 413-1589. 

Photo by Abby Fountain Photography

We’ve learned through the growing pa ins  of  team 
bui ld ing and know that  there’s  no bet ter  way to 
do bus iness than as  a  team of  l ike-minded people.

Chris Parsons
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NMLS# 477166

8100+ Transactions & $2.3 Billion Personally Originated Since 2001

Navigating Through 
High Rates and Low 
Predictability

If 2023 has taught us anything, it’s to expect the unexpected. The 
much-repeated investment disclaimer that “past performance is 
not indicative of future results” seems appropriate as we ebb and 

 
Mortgage rates seem to rise on bad news, and fall after Fed rate 
hikes. Homebuyer demand surges and wanes for no apparent 
reason, and many of us are left scratching our heads, as none 
of it seems to make any traditional or practical sense. It’s an 
unprecedented era of real estate – the likes of which no “expert” 
or “forecaster” has ever seen.

Despite these challenges, the most effective strategies would 
seem to be the most fundamental:

• Work with what you have, without trying to predict the 

or waiting for the rates to come down, is a losing bet more 
often than not.

• 
a comfortable solution for everyone. Sometimes all it takes is 
a question or suggestion to open up a plethora of additional 
solutions (gift funds, debt consolidation, alternative 

• Do your best work. This is the time to over-communicate, 
over-collaborate, and outperform.

In the coming months, we’ll collectively continue to cross our 

goes from here.  Whether it’s lower rates, more inventory, or a 

give.  In the meantime, the best we can do is to prepare for any 
outcome and play the cards the market has dealt us – even if we 
don’t yet know which game we’re playing.

Justin Crowley
Sr. Loan Originator
NMLS# 378544 
970.691.2214

200 S. College Ave Ste 10, 
Fort Collins, CO
80524


