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Your Forever Lender 23
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Financing the World i

One Loan ata Time i

) el

#1 Market Share in
Collier and Lee counties

Puchase, refi, or real estate
investment — let me help you make
your real estate dream come true!

JR—
VENTURE

TITLE SERVICES

venturetitleservices.com

For 3 straight years, I've been named
the #1 woman loan originator in Florida
by Scotsman Guide. With 627 loans
closed and more than $230 million in
production, | know what it takes to get
you home.

(]

Ready to get started?
Contact me today!

Lauren Maxwell
B MAXWELL
239.596.0500 MORTGAGE TEAM

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC
9130 Galleria Court, Suite 101 | Naples, FL 34109 | NMLS1770104. For professional real estate use only. Not intended for consumers. Equal Housing

Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. NMLS3029 (www.nmlsconsumeraccess.org).



A renovated home will sell for up to 50%
more than one that has not been renovated

1'1-1.]'||I |

CONTACT US TODAY FOR A
FREE
ESTIMATE!

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN — - — = = =

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L . C D M

well, the Naples version of “a little money”—and this could sell quickly.”

- High-End Realtors, Rupert and Karen Irby Family owned & operated ¢ Fully licensed & insured ¢ Over 23 years of guaranteed workmanship
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Southwest Florida’s Most Trusted Roofer
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PREFERRED PARTNERS

RP

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Law Office of
Matthew P. Flores
(239) 261-0592

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Venture X

Kathryn Parker

(239) 326-3455

CUSTOM HOME BUILDERS
Signal House

Paul Widhalm

(239) 319-5173

ELECTRICAL CONTRACTOR

Coharbor Electric
Jacob Anderson
(336) 686-6963

ESTATE CONCIERGE
Organize Create Decorate
Christine Talaba

(239) 214-3805

ESTATE SALES
Blue Moon Estate
Sales - Naples
Shereen Ally
(239) 464-0833

8 - October 2023

EVENT PRODUCTION
Lightworks Stage
Productions

Skip Johnson

(239) 784-4748

FLOORING & TILE

AFK Flooring & Kitchens
Viorel Toader

(239) 435-6677

Master Touch Tile & Stone
Chris Torres
(239) 443-8592

GENERAL CONTRACTOR
Dominion Contracting Group
Butch Bacon

(239) 293-0049

Huffman’s
Construction Group
John Huffman

(239) 595-6805

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Online Certified
Property Inspections
Jonathan Polk

(239) 438-6933

Python Home Inspection
Brett Onasch
(239) 431-5100

them for supporting the REALTOR® community!

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Domain Insurance
Management

Nick Domain
(239) 898-9120

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

Sentry Insurance Advisors
Josh White
(239) 206-0618

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

MORTGAGE LENDER
Maxwell Mortgage Team
Lauren Maxwell

(239) 596-0500

Moore Lending Group
Brittany Moore
(954) 866-7189

MOVING COMPANY
Eagle Moving, LLC
Jake Loveland

(813) 536-9019

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography

(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING
Durabilis Roofing
Juan Rizo

(239) 703-3359

Roman Roofing
Norm Dopfer
(239) 458-7663

SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Resolutions Title
Aaron Barnes
(239) 734-4888

Venture Title Services
Stacey Maczulis
(440) 522-9404

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini

(732) 479-8234

@realproducers

READY, SET, SELL! _
MAKE SURE YOUR LISTINGS ARE READY FOR THE SEASON

Let Our Solid Reputation Be Your Guarantee
HANDYMAN © PAINTING = FLOORING = CABINETRY © CLOSETS  SCREEN REPAIR = PRESSURE WASHING
‘- : And More!

BECKERHOMEMAINTENANCE.COM © 239-351-6820



PRIVATE OFFICES AT
MEET THE NAPLES REAL PRODUCERS TEAM

VENTURE X

The optimal plan for individual
professionals and teams.

Venture X Naples is in the heart of
the city, just minutes away from
- the beaches, surrounded by top
¥ il ' ; % restaurants and shops, community
Ellen Buchanan - and cultural events, and
Editor after-hours night life.

=
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Elizabeth Wilkie

Administrative Assistant

Andrew Regenhard
Publisher

Our modern space has high
exposed ceilings with an industrial
loft design, earthy tones, live plant
walls, and floor-to-ceiling windows
allowing natural sunlight into your
private office. Our private offices

are move-in ready with sit-to-stand
desks and ergonomic chairs for
your team. With several different
office sizes on-site, options are
available based on your needs.

Andrea Hoffman

Zachary Cohen
Ad Strategist

Michelle Reed
Writer

Photographer

Please reach out to Kathryn
X S ) - Parker for more details on
Sheryl Moreno Hana Snajdrova Coby Corradino | E M TR pricing, terms & inclusions.
Photographer Photographer Videographer N k

Nominate a REALTOR® you'd like to see featured in this magazine by emailing
SWFL@n2co.com.

KATHRYN PARKER
DIRECTOR OF SALES

239-326-3455

Kathryn.parker@venturex.com

IEI[}%_.., FOLLOW US ON

24 FACEBOOK &

i INSTAGRAM

s ¢ VENTURE X

THE FUTURE OF WORKSPACE

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103
10 - October 2023



P> publisher’s note

Dear REALTORS® and Preferred Partners,

As the seasons change, this October we honor
Breast Cancer Awareness Month. For me, this
month holds a deeply personal significance, as my
mother, Kim, has triumphed over breast cancer

twice in the past 25 years.

My mother’s battle is a testament to the

power of the human spirit. Her determina-

tion to fight, her resilience in the face of
uncertainty, and her unyielding hope are
qualities that resonate not just in her story,

but in the stories of countless survivors.

Breast Cancer Awareness Month is a time to unite,
educate, and inspire. This month reminds us that
one in eight women will face the battle against
breast cancer in their lifetime. The statistics are a
stark reminder of the prevalence of this disease, but
they also reflect the remarkable unity and hope that
bind survivors, families, and communities together.
In the U.S. alone, almost 4 million breast cancer

survivors stand as such examples of courage.

12 - October 2023

Resilience and hope are the cornerstones of Breast Cancer
Awareness Month. They remind us that while the road to recovery
may be tough, the power of the human spirit and the support of a
caring community can overcome even the most daunting challenges.
They inspire us to raise our voices, support ongoing research, and

advocate for early detection.

As we embrace this month of awareness, let’s remember that each
pink ribbon we wear, each conversation we start, and each dollar

we donate contributes to a future where breast cancer is no longer a
threat. Let us embody the spirit of resilience and hope that survivors

demonstrate every day.

Here’s to my mother Kim, to the countless survivors, and to a
future where breast cancer is conquered. Together, we stand
strong, united in the face of adversity, and filled with the relentless

hope that fuels change.
Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

SEE YOU
THERE!

Naples Real Producers
Fall Quarterly Event

DC Auto Pros

1712 Commercial Dr.
Naples, FL 34112

Thursday,
October 26, 2023
6PM-9PM

We’re excited to share that our upcoming quarterly event will be held on
October 26th at DC Auto Pros! This event is EXCLUSIVELY for the TOP
agents in the area and their teams, along with our Preferred Partners.

It will be an evening of high-level networking, collaborating, and cele-
brating with the highest-producing real estate agents and most highly
recommended businesses in Naples.

As part of our Real Producer community’s commitment to support those
who are in need, we will be supporting the Cancer Alliance at this event.
The entirety of the proceeds from our raffle tickets will be devoted to
aiding those currently battling cancer in our community.

Scan the QR code to check out the event trailer with
host, Andrew Regenhard!

See you soon!




Dominate the Game With
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Roof * Air Conditioning * Attic - Electrical

Plumbing - Water Heater - Garage - Kitchen

Pool Equipment - Appliances * Bedrooms
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Scan to Schedule Your Private
Complimentary Consultation

Now Offering Drone Inspections

Scheduling Just Got Easier Puminiiy
Call or Text to Book Your Client's Inspection best F |— O O R S | B AT H | D E S | G N S

239-216-7892 | joethehomepro.com ~ MASTERTOUCHINSTALLATIONS.COM | 239.443.8592



NAPLES

REAL PRODUCERS.

PRESENTS

Stay Inspired

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

TIM SAVAGE

Gulf Coast International
Properties

“If you want to excel and be

exceptional in anything, you

have to strive to be the best |
at it. In real estate and many g
other businesses, you have to ; |

have command of the informa-
tion. You have to know it, live

it every day, and make it part of who you are.”

VICTORIA
CLARKE-PAYTON
Coldwell Banker Realty

“Real estate can be a hard
slog. I didn’t have the busi-
ness and family contacts
starting my business here, but
I still found success. So don’t
give up. Anything’s possible.
That’s why this country is
known for being a place where anybody can achieve any-
thing. I came with very little, and I’ve achieved success in

my own right.”

16 - October 2023

JIM BORDEN Lo

Florida Star Realty .
“Don’t give up your nighttime ‘ )
job when you start. You have r§ '
to have something to produce "
money until you get those
first few sales. And then,
don’t give up. It'll start to
click in. I wish I had known I
was going to starve at first. I
did everything I could. I waited tables at night, sold wine,
and then, all of a sudden, it just clicked in. When you get
that person coming back to you a second time, you know
you’ll have the right thing going. Now, the people I work
with come back again and

again.”

A Word from Our Preferred

Partner:

JOHN HUFFMAN

HUFFMAN’S

CONSTRUCTION GROUP

“My goal is to teach other construction companies how
to systemize and process their ability as owners so they
can give back to their community and their employ-

ees. That’s the legacy end of it. That’s what I want the
Huffman’s brand to be — that we taught others to do the

same thing and impact the community.”

WOODS - WEIDENMILLER
MICHETTI - RUDNICK

DOMINATE YOUR MARKET

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

Michael Michetti * Joshua Rudnick ¢ James “Jay” Caudill * Samuel Colburn

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

The hiring of a lawyer is an

I U important decision that
Ofx O 239.325.4070 | lawfirmnaples.com
— on advertisements. Before
) . you decide to hire an attorney
Offices in Naples, Downtown Naples and Bonita Springs/Estero be sure to request free

written information about

E g 9 g g . . . . . . s ) qualifications and experience.
. Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership Rule 4-7.2(d).
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S E N ar RY Customized Solutions | | o ~n
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ERLEANCE A DD R Personalized Service R e . (2 W e e

e Yacht & Personal Watercraft ® Primary & Secondary Homes SERVING OUR STAKEHOLDERS WITH HONESTY
e Exotic & Collector Cars ® Art & Jewelry ® Commercial Properties & Business AND EXCELLENCE FOR A GREATER PURPOSE

Specializing in helping clients who are
buying homes valued over $750,000

If your client is buying a home valued $750,000 or greater, trust Sentry Insurance '~ v | N &, | N

Advisors to get them to the closing table on time. As an mdependen’r agent we . - g M= =% & GOODWIN LAW, P.A.
proud|y represent more than 20 highly respected insurance y
carriers, and have capabilities to serve them on a national basis.

239.350.4906
SENTRYIA.COM
m CLETOTETL I

Real Estate. Probate. Wills & Trusts.

CLIENT CHAMPION
PLATINUM /2023

R0 Scan fo check out s GLPA.LAW | (239) 207-3403 : %
‘;g“ si X Jos ite’s interview * ] N -
& ‘::‘:‘::I'I“:E:"x Regenhard b | 9955 TAMIAMI TRAIL N, SUITE 4, NAPLES, FL 34108 C
o Serving Florida with offices in Naples and Palm Beach 5) cw} Mg




»» health & wellness

By Carlene Murray

THE POWER o- »
MORNING ROUTINE

As a high performer, your mornings set the tone
for the rest of your day. Establishing a consistent
and disciplined morning routine is crucial for
tapping into new momentum, restoring your body
and mind, and harnessing the power of your inner

wisdom to guide and direct your day.

RESTORE YOUR BODY AND MIND

A consistent morning routine forms the bedrock of
your mindset and success. It enables you to start
the day with purpose, clarity, and focus. By incor-
porating specific practices, you can supercharge
your morning and set the stage for a productive,

winning day.

One essential aspect of this routine is avoiding
diving into technology first thing in the morning.

Instead, prioritize restoring your body and mind,

20 - October 2023

and connecting with your higher self through inten-

tional focus of meditation, thought, and breath.

A powerful tool to kickstart your mornings is the
ancient Hawaiian breathing practice known as the
Shining Skull Breath. This technique involves taking
deep breaths rapidly in and out through the nose
while visualizing white light entering and filling your
skull, energizing your mind and body. This practice
helps cleanse and invigorate your entire being, pro-

moting mental clarity and enhanced focus.

I personally utilize and teach the Mindpower
Morning Routine as a foundational and essential
practice to the high performers I coach. It activates
the brain/body connection for clarity, new insights,
creativity and inspiration while activating “flow,”

tapping into the higher self for answers and action.

@realproducers

It’s a game changer that transforms mere hopes

into powerful results.

Begin the practice just after waking. Sit comfortably
with your arms upward and outstretched, reach
above your head as you inhale, then exhale as you
pull your arms downward into almost a goal-post
position. I utilize three sets of 10 to integrate my
focus and physiology with my eyes closed. Present
and aware of the power of the breath, the mind, and
the body, this short yet powerful practice sparks
oxygenation, stimulating and balancing the nervous

system to provide clarity, focus, energy and peace.

GRATITUDE IS GREATNESS

Gratitude is a transformative emotion that can shift
your perspective and attract positive energy into
your life. After the Shining Skull Breath, continue
to sit for another few minutes and bring to mind
three things you are grateful for.

As I begin my day, I do this and also place my hands
over my heart, grateful for the gift of my life and
yet another day of unlimited possibility. In these
moments, as you recall your “Three Gratitudes,”
embrace the feelings of appreciation and let them

wash over you.

This simple exercise of invoking and basking in the
good feelings of your gratitude sets a positive tone
for the day as your thoughts and emotions have

a profound impact on your daily experiences and
overall well-being. Tony Robbins shares, “Where
focus goes, energy flows.” So by directing your
thoughts and feelings towards the positive, you

empower and condition yourself to take action

and achieve your goals. Surrounding yourself with

positive influences and maintaining an optimistic
mindset can significantly impact your success,
while starting this practice early in the day also

sparks your momentum and energy.

EMBRACING POSITIVE ENERGY TO
ATTRACT SUCCESS

Now that you’ve activated your body with breath,
your spirit with gratitude, and your mind with the
powerful discipline of aiming your thoughts to the
positive, do you feel the shift?

Typically upon waking, we start thinking of prob-
lems or tougher tasks ahead. Often, we replay a
negative memory or an upcoming, undesired task.
Our very nature seeks the “known.” The negative
loops we frequently replay in our minds are uncon-
scious and we succumb to the low-vibe feelings and

become overwhelmed.

However, when we shift and begin our daily focus
intentionally on the positive, leaning into and truly
feeling the happiness, we emit positive energy

and become a magnet for positive experiences.

By starting your day with gratitude, envisioning
success, and embracing positive feelings, you create
a powerful momentum that attracts opportunities
and propels you forward. The energy you radiate is

the energy you attract.

Incorporating a consistent and disciplined morning
routine can be a game changer in every area of your
life. As the saying goes, “Discipline is the bridge
between goals and accomplishments.” Begin your
journey of disciplined mornings today and witness
the transformation it brings to your focus, clarity,

well-being and success!

realproducersmag.com

Naples Real Producers - 21



HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS INSURANCE
WEALTH MANAGEMENT | BUSINESS RETIREMENT PLAN CONSULTING

Signal House Qs
o Guiding yow home

Relax and enjoy. We know your vision.

You're in capable hands. We are ready to help you make your dream home a reality and will guide
you every step of the way from Conception and Design to Construction, Close-Out, and Move-In.

Real Producers — you're
invited to use our new space!

Need touchdown space to sell or close a deal?

Need a quiet place to work when away from
your office?

Want a place to host or join a networking
event?

' a'%
Q)
OneGroup Retirement Advisors, invite you to stop by our ON EG ROU P =
new center designed as a colaborative space to share with

our referral partners and clients at no cost to you!

OneGroup Risk Management and Insurance, along with

Take a tour of our first-class reception, offices, conference

room, open space and kitchen area outfittend with the , -{TH.EJ *'!:
latest technology and free wifi to help maximize efficiency.

|

\\Js
Call or stop by today to learn more. We're excited to be here ONE OUP
for you!

Retirement Advisors

= ,,..‘ - > ‘L'
VISIT SIGNALHOUSEBUILDERS.COM

Proudly Serving Southwest Florida Homeowners
Luxury Home & Conde Remodeling | Custom Home Builds
Bonita Springs, Florida | {239) 319-5173 | signalhousebuilders.com | Lic #CGC 1530301

Heather Rowell
Account Executive and
Branch Manager-Naples scah the QR code/tn
HRowell@OneGroup.com ESVMCAT FEather 5
. contact information.
OneGroup.com/MNaples-Florida
C 239-671-3868 OfLi0|
6424 Naples Blvd,, Suite 301 ﬁ 3

Promenade at Naples Center
MNaples, FL 34109 E

5
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featu red agent e By Zachary Cohen | Photos by LaCasaTour

Real estate is in Victoria Clarke-Payton’s DNA;

her father was a successful agent and developer in
Europe, and her brother followed in his dad’s foot-
steps. Growing up in London and southern England,
the dinner table conversation was often dominated
by real estate talk, from market conditions to the
next big deal.

Victoria, however, initially had other ideas for her

professional life.

“I just loved fashion, art, and design,” she beams. “I
felt maybe I could bring some other conversation to

our family.”

Victoria studied fine art valuation at Southampton
University and went on to work for some of the
biggest European fashion brands like Burberry
and Cartier. Then, a chance trip to Naples forever

reshaped her future.

“When I took a vacation to Naples in 1997, I'd never
heard of the place, but I came here and saw how
beautiful it is. The beach is right down the road.

In the month I spent here, I was sitting outdoors,
enjoying warm evenings and getting to know peo-
ple,” Victoria reflects. “I was just 21, still young at
the time, and I had the whole world in front of me.
And I thought, ‘I could live here.”

Victoria relocated to Naples full-time two years later,

and she’s been living and thriving here ever since.

FULL CIRCLE

Upon landing in Florida, Victoria needed work. She
landed a job in property appraisals, helping her

find her feet in a new city and culture. She quickly
became an asset for her company, helping them nav-
igate the booming market of the early 2000s and the
early years of the Great Recession. By 2008, she was

fully engrossed in real estate once again.

Naples Real Producers - 25
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I’m very honest. I’'m not blunt, but I’'m honest.

I will give my clients all the knowledge I have.

“When the market crashed, we persevered in
appraisals for a while, but my bosses suggested I
would do better selling real estate. They were the
ones who suggested I get my license, so with their

support, that’s what I did,” Victoria explains.

Victoria was officially licensed in 2012. Over 10
years later, she’s flourishing in the business. She
was one of the founding members of the Dawn
McKenna Group with Coldwell Banker in 2017.
She’s proud of the growth the team, as well as her

individual business, has experienced.

Victoria
Clarke-Payton is
a founding member
of the Dawn McKenna
Group with Coldwell
Banker Realty.

“I'm also like the mama bear of the team,” Victoria
laughs. “We are all there to help each other out.”

Victoria closed over $60 million in 2021 and 2022,
and she is looking to continue growing in 2023. She
is driving her business forward with honesty, trans-
parency, and experience, while offering a client-

centered, full-service approach to real estate sales.

“I'm very honest. 'm not blunt, but 'm honest. I will
give my clients all the knowledge I have. I'm friendly.
Ilisten more than I speak. My goal is to understand

what they are trying to achieve,” Victoria shares.

Naples Real Producers -

27



Victoria’s real estate journey has come
full circle; she now collaborates with her

brother on international deals. One of her

goals in the next few years is to expand her

global reach and partner on more projects Prop erty Ma n agemen t, L LCo

with her brother. Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

LIVING HER BEST LIFE
Outside real estate, you’ll find Victoria

hanging out with her dogs, supporting local m 1 1

animal rescue organizations, and playing F ro Sta rt to F I n I S h

golf. Her love for art remains strong, as she

also enjoys oil painting on canvas. Travel is

another one of her passions, whether she’s

making the trip back to the UK. to visit fam-

ily or exploring cultures around the world. x — L M - 1 r n e r

Victoria has now been living in Florida for

longer than she lived in England. She’s a U.S.

citizen, and her passion for her life in Naples W HAT YO U R C LI E NTS CAN EXP ECT
is as vibrant as when she first arrived all First Class Customer Service | The Highest level of Integrity & Trust

th . o j . ;

08¢ years ago Excellent Ongoing Communication with our Owners & Tenants
“Even though I still sound horribly British,
I'm technically more American than I am
English,” Victoria laughs.

Ly Repairs and Maintenance

Ly Communication with tenant 24/7

Ly Direct deposit

Ly Submitting paperwork and
payments to HOA and local/federal
government

Ly Arranging cleaning of the property

at the end of the lease

Ly Marketing of the property
(professionally taken pictures)

Ly Advertising on many local and
national websites (MLS, VRBO,
Realtor, Zillow, Facebook)

Ly Tenant Screening (Credit, Criminal,
Eviction, and many other reports)

Ly Rent Collection

“Florida is definitely home for me. I'm an
American citizen, and there’s a reason for

that. 'm passionate about my new country. I

love my life here.”

Victoria Clarke-
Payton, originally
from London and
southern England, has

cherished Southwest
Florida as her home for
over two decades.

SCAN HERE, TO LEARN MORE ABOUT
OUR AGENT PARTNERSHIP OPTIONS

DALI MIHAJLOVIC | OWNER
CALL US TODAY AT 239-451-3066 - EMAIL US: dali@allinpmfl.com



Morgan Stanley

Tax-Efficient
Investing.

Al Yot Lﬂﬂ7
M

When it comes to tax planning, you need to think ahead — not just at tax time, but 365
days a year. With access to many of the industry's leading tax management solutions and
services, Morgan Stanley Financial Advisors can work with you to create a customized
tax-smart investment plan that helps you keep more of what you earn.
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Call today to arrange an appointment.
We'll work together to plan for what may come.

Stephanie A. Petrosini

CFP®, CLTC, CRPC®
CERTIFIED FINANCIAL PLANNER™

Morgan Stanley

Vice President | Financial Advisor
8889 Pelican Bay Blvd, Naples, FL 34108

Scan to Easily
Schedule Your Meeting

N

NMLS #1252909 | CA Insurance License #0126537
Office: 239-449-7885 | Cell: 732-479-8234 | stephanie.petrosini@morganstanley.com

The appropriateness of a particular investment or strategy will depend on an investor"s individual circumstances and objectives.
CFP Board owns the marks CFP®, CERTIFIED FINANCIAL PLANNERTM, and CFP® (with plague design) in the US.
Morgan Stanley Smith Barney LLC. Member SIPC. CRC 5720056 06/23

Turnkey Moving Services & Functional Interior Design

OCDOrganized provides luxury turnkey moving services and functional interior design services in Flerida.
Whether you intend to utilize your new house as your primary residence, vacation home, or short-term
rental, we guarantee meticulous selection of every itemn, aligning them with the home's aesthetic, and
arganizing them in a coherent system that caters to everyone.

Home Managemenl Baskel Luxury Home Organization Contraclor Coordinalion Personalization

Food & Toiletry Slocking Handpicked Furnishings Packing & Unpacking Staging

ORGANIZE
| | CreaTE
DECORATE

-'| info o OCHOreanized.com ) Wwww. OCDOreanized.com o wOQUCDOrganived (¢ (239) 214-3805
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in Your Business?

By Michael Dill

‘We are now in the month of October, which is
typically associated with football, baseball heating
up for the playoffs and, of course, Columbus Day

and Halloween.

Some of you Halloweeners may enjoy dressing up
and attending parties. You may volunteer for Trunk
or Treats at your local church, which brings crowds
of children, lots of costumes and candy, and plenty
of fun. And at month’s end, it is officially Halloween
— when all the ghouls and goblins come out to play.
Those of you who have attended Halloween Horror
Night at Universal Studios know that you have to be

32 . October 2023
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continually on guard, as something could jump out at

you behind every corner.

As an entrepreneur or executive, however, you also
have to be on guard for scary creatures lurking in your
business. I urge you to discover where the ghouls, gob-
lins or ghosts could be hiding in your organization or
business. Trust me, they are there hiding somewhere
waiting to jump out and surprise you! Consider the

following in your search:

* Could these scary creatures be the lack of true sys-

temization in any area of your business?

* Could they be the time wasters robbing your
organization of its productivity?

¢ Could it be that your organization’s
culture is a little bit off-balance and needs

some adjusting?

Could it be some dissatisfied customers
who didn’t tell you about their experience

and just disappeared?

It’s always what you don’t know or don’t see
that can be most damaging to your organiza-
tion. Therefore, I strongly encourage you to

test the true pulse of your organization today.

* Make sure you have systems in place in every
area of the company.

* Make sure your culture is rock solid and
empowers your entire team to consistently
take ownership and be on top of their game.

* Make sure to avoid time wasters by being
clear and intentional with your team on the
best use of everyone’s time.

* Make sure to have some type of customer
survey system option available to guard

against undetected dissatisfied customers.

If you do take the time to assess all of these
murky areas of your business, rest assured there
will be much less of a chance for that ghoul, gob-

lin, or ghost to leap out and surprise you!

Coach Michael Dill is an
award-winning, certified
business coach, global
speaker, and published

author. He is a proud
ActionCOACH franchise
partner, as well as the president

of Power & Ice Wealth Creation, a

strategic leadership company. Michael

brings more than 40 years of business
and entrepreneurial experience to

his leadership, team training, and

mentoring practice. To learn more, visit:

www.businesscoachmichaeldill.com.

PYTHON

HOME INSPECTION

REALTORS...

Your reputation is your most valuable asset and
clients rely on you to guide them through a
complicated and stressful process.

Refer them to a Master Home Inspector whose
training and professionalism will give them
confidence in you through the end of the

transaction and beyond.

Brett Onasch, Owner - Certified Master Home Inspector License #H18303 | NACHI ID#16021822, CMI, CPI

To make an appointment please call (239) 431-5100

or visit our website pythonhomeinspection.com

REAL

PRODUCERS
PODCAST

|

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

REAL

PRODUCERS

BRI R ST TN WITH
FOR &k ESTATL AGEWTE

LISTEN ON e Spotify:

Listen on

amazon music
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' ) REALTORS® in Naples
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Roof Replacement Roof Maintenance Tile ;
v P v solutions

v Roof Repair v Roof Rejuvenation

Need Financing? We've got you covered!
Financial Calculator online for your convienance.

Work qualit Jent. All contacts with | . - = s T qumm P. Flores'is a full-servicereal
“Work quality was excellent. All contacts with personnel was exceptional. / : A A Q
From inspection to completing repairs in the rainy season, all was executed & 0 — . M.m of Southwest Florida.
professionally and timely. ” | g, - A3 Our team is committed to assisting buyers and sellers witl

-Ann M. - Fort Myers, FL | . R B WM commercial real Property..vve WOIK [
“l would have no problem having hiring them back should | purchase another |E Cl1ents rrom contract to Cl¢

house. Thank you Durabilis for the time, care and work you did on my home.”
-Patrick D - Cape Coral, Florida

“Everybody on the Durabilis team is amazing. Erica and Victor will keep you up
to date and address any concerns right away.”
-Jerome A. - Naples, Florida

LAW OFFICE OF

FAMILY OWNED BUSINESS  NO SUBCONTRACTORS MATTHEW P. FLORES

LICENSED, BONDED, INSURED ¢ 5% SENIOR DISCOUNT )
AWARD |

EMERGENCY SERVICES AVAILABLE ¥

License #: CCC1332292

matt@naplesbaylaw.com | 239-261-0592
1333 Third Avenue S, Suite 505, Naples, Florida 34102 |
naplesbaylaw.com | @naplesbaylaw FH®

12801 Commerce Lakes Dr. Ste 29, Fort Myers, FL 33912

DURABILISROOFING.COM « CALL (239) 347-9207
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» partner spotlight

“Over the last few years, we’ve really niched our-
selves,” John explains. “We’re a general contractor
that does it all, but what is it we’re known for? Our
niche is the high-end transformation of homes. We
go in, gut it, and transform the home completely.
That’s who we are and what we’re known for.

‘We’re not home builders. Can we build a home?

contractor that does renovations; full-scale transfor-

mations have become their bread and butter.

“We give the high-end touch,” John continues. “We
have project managers, an admin team, and people
that communicate well. We hold the client’s hands

through the process.”

Sure, but that’s not who we are. We’re not roofers,

concrete people, or drywall people. Our niche is The entry of John’s wife, Sarah, as vice president

high-end renovations and transforming homes.” of Huffman’s Construction Group, is another reason
behind the name change. Sarah spent 18 years in

By refining the company’s niche, the business has the title business and as a Realtor, so she under-

skyrocketed. John and his team are more focused stands the business well.
than ever on what they do best.
John and Sarah are now a team on the homefront

H U F F M A N ’ S e With a refined vision, REALTORS® have become an and in business. So far, it’s been a match made in
even more essential part of the business. When a cli-  heaven. “She has qualities I don’t have. Where I

C O N S T R U C T | O N ent buys a home and has an eye on transformation, lack, she covers those areas. I'm lucky
Huffman’s Construction Group is well-equipped e I have that with her,” John smiles.

G R O U P e to execute. They’re not just another

By Zachary Cohen
Photos by Igor Kopylov,
with Pure Fotographica Studio

Whether John Huffman is wear-

ing the hat of father, community
member, or business owner, his faith

in the Lord stands at the center of every-

thing he does.

“The Lord showed me that there’s not enough min-
istry in the workplace,” John offers. “He called me to
bring that light to the marketplace, to symbolize what
love is in the marketplace. It’s more than the four
walls of a church. That’s what he inspired me to

do. Everywhere I go, there is ministry.”

DEVELOPING A NICHE
Real Producers last sat down with John in 2021. One of

the significant changes in the business since then is
John’s wife, Sarah
Huffman, brings
over 18 years of
experience in the
title industry and as
a Realtor, becoming
vice president of his
business in 2021.

the company’s transition from Innovative Design
Solutions to Huffman’s Construction Group.

The name change is a nod to the company’s
refined niche in the marketplace and in

honor of John’s wife, Sarah, who officially : ) »

joined the team in 2021.




MY GOAL IS TO TEACH OTHER
CONSTRUCTION COMPANIES
HOW TO SYSTEMIZE AND

PROCESS THEIR ABILITY
AS OWNERS SO THEY
CAN GIVE BACK TO
THEIR COMMUNITY
AND THEIR
EMPLOYEES.

Community remains

at the center of Huffman’s

Construction Group’s work.

John supports the St. Matthew’s

House and their rehabilitation pro-

gram, Justin’s Place, serves on the board of

City Takers, a program that teaches adoles-

cents life skills, serves on the board of the Years
Foundation, which supports young entrepreneurs,
among other community engagements, and serves on the
advisory board for Teen Challenge, which helps men and

women with life-controlling issues.

One of John’s aims is to teach other construction companies how to

give back to the community.

FAMILY SPOTLIGHT
WHEN HE'S NOT WORKING,
JOHN HUFFMAN SPENDS
MOST OF HIS TIME IN
MINISTRY ALONGSIDE
HIS WIFE, SARAH, AND
THEIR FOUR CHILDREN, TRINITY,
JAYLEN, TREY, AND KINLEY, WHO
ARE NOW 21, 20, 18, AND 1.

employees. That’s the legacy end of it. That’s what
I want the Huffman’s brand to be — that we taught
others to do the same thing and impact the commu-

nity,” John asserts.

“The legacy is that we poured out and built our commu-
nity. Our mission statement is ‘Building our community,
one neighbor at a time.’ I don’t want to be known for the
business. I want to be a household name for giving back.
I'want people to know that everything I learned and
built, I taught someone so they could learn and build

too. We are rooted in this community.”

FOR MORE INFORMATION,
VISIT NAPLESCONSTRUCTION.NET.

“My goal is to teach other construction companies how to systemize and pro- L “FFMHH

cess their ability as owners so they can give back to their community and their CONSTRUCTION GROUS
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"Professional, knowledgeable and accommodating, | would recommend
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

.-"-___:' ; x T . ; - F"
UGHTING - AUDIO ° PROJECTION - BACKLINE

0RKS We'll work with you every step of the way to insure that your event is flawless.

Stage Productions, Inc. ~ lightworks-productions.com | 239-784-4748

Let me help you reach your goals
with images that get results!

Hana, Photographer
239.200.9099

hana@newframephotography.com

NEW FRAME

V27 f\._ra Kristine Dunn
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Is the Future of Co

nstruction

| () MOA

Schedule Your Excluswe,

e Complimentary Lot/Land Due Diligence
Consulting for Realtors & Clients

e Customizable Floor Plans Available, In-house
Design Team! Learn More

e Flexible Payment Schedule or Financing Available

e Zoning and Code Interpretation (We coordinate
with the County/City for you)

e We Guide Realtors and Clients from Design
all the way to Occupancy

¢ 3% Commission Paid To Realtors!

& NORTHSTAR (-'J

i\

TECHNOLOGIES A 4

Kyle McLaughlin
kristine@northstartgi.com kyle@northstartgi.com

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

T_pur TODAY

50% REDUCED
BUILD TIME

TERMITE &
MOLD PROOF
=5
=

250 MPH IMPACT
RESISTANT

]

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

Schedule an Exclusive Realtor 239_610_0062 NORTHSTARTGIL.COM | QG O6D O

Tour to Learn More Call or Text
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MARKET TIMING

>> prO t|pS ® By Stephanie A. Petrosini

There are many things that could affect the overall Missing Out on Market Moves

equity market and any individual stocks you may Although the idea of market timing can be tempt-
own — from economic trends to geopolitical events  ing, it is also extremely difficult for most investors
like an election. What is certain is that the market to predict the future of the market. In fact, those
will always have its peaks and dips. who try to time the market may actually underper-
form investors who simply buy and hold stocks.?

This market cycle can make it tempting for inves-

tors to attempt to buy and sell stocks at particular One reason is the tendency of the market to experi-
times to maximize gains and avoid down periods. ence big upswings and downswings on adjacent days
This investment strategy is known as market tim- during periods of market volatility. That means an

ing, the practice of moving in and out of the market  investor who sells after a substantial down day for

based on predicting when the market will shift.t the market may miss a subsequent period of gains.

42 . October 2023

Also, many investors let emotions dictate their
actions, leading them to buy stocks when the market
has already gained in value, only to sell when the
market has declined, leading to sluggish returns.
Moreover, even with sophisticated tools to analyze
the factors affecting stock prices, it is very difficult

to forecast future stock market movements.

Also, missing out on just some days in a market
cycle can drag down returns considerably. The
S&P 500 generated an annualized return of 9.6%
between 1990 to 2018 for investors who were
invested during that entire period. Investors who
missed just the 15 best days during that period only
enjoyed returns of 3.6%, and investors who missed
the best 90 days actually suffered an annualized
loss of 3.5%.3

Market Timing Can Carry Costs

Along with possibly missing out on market gains,
market timing can have other penalties. The trans-
action costs from buying and selling stocks can
add up and drag down overall returns. In addition,
investors who do sell stocks for a gain will likely
trigger capital gains taxes, again reducing their

overall profit.t

Creating and staying with a financial strategy can
help you avoid making rash moves in response to
what’s happening in the market. A financial advisor
can help you tailor a framework that’s set against
your long-term goals and considers key aspects of
your financial life, from your age and aspirations to
current market opportunities. While market con-
ditions may vary, a personalized, adaptable wealth

strategy that’s centered around your life goals

should remain a constant as you build your wealth

and plan for your future.

'www.investopedia.com/terms/m/markettiming.asp

2 www.cnbc.com/2021/03/24/this-chart-shows-why-investors-
should-never-try-to-time-the-stock-market.html

2 Morgan Stanley Client Conversations & Primers,

Intro to Investing PDF — Market Timing Is a Flawed and
Costly Strategy Charts

This article has been prepared for informational purposes

only. The information and data in the article has been obtained
from sources outside of Morgan Stanley. Morgan Stanley
makes no representations or guarantees as to the accuracy or
completeness of the information or data from sources outside
of Morgan Stanley. It does not provide individually tailored
investment advice and has been prepared without regard to
the individual financial circumstances and objectives of persons
who receive it. The strategies and/or investments discussed

in this article may not be appropriate for all investors. Morgan
Stanley recommends that investors independently evaluate
particular investments and strategies, and encourages investors
to seek the advice of a Financial Advisor. The appropriateness
of a particular investment or strategy will depend on an
investor’s individual circumstances and objectives.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”) and its
Financial Advisors and Private Wealth Advisors do not provide
any tax/legal advice. Consult your own tax/legal advisor before
making any tax or legal-related investment decisions.

Stephanie A. Petrosini may only transact business, follow

up with individualized responses, or render personalized
investment advice for compensation, in states where she is
registered or excluded or exempted from registration. advisor.
morganstanley.com/stephanie.petrosini

© 2022 Morgan Stanley Smith Barney LLC. Member SIPC.
CRC# 4021335 01/2022

Article by Morgan Stanley and provided courtesy of Morgan Stanley Financial Advisor
Stephanie A. Petrosini. Stephanie is a Financial Advisor/Private Wealth Advisor at the
Southwest Florida Branch of Morgan Stanley Smith Barney LLC (“Morgan Stanley”) in
Naples, Florida. She can be reached by email at Stephanie.Petrosini@morganstanley.
com or by telephone at 239-449-7885. Her California Insurance License number is

0126537. Her website is advisor.morganstanley.com/stephanie.petrosini.
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MOORE

THAN A TRANSACTION

‘ WHEN YOU PARTNER WITH US YOUR
CLIENTS ARE TREATED LIKE FAMILY

Br1ttanyMoore MOORELENDINGGROUP.COM TylerMoore
Regional Branch Manager Producing Branch Manager
NMLS # 824215 = NMLS#: 1408486

239.292.4194 239-292-4191
BMoore@moorelend.com TMoore@Moorelend.com
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N

' ELECTRIC OPERATED

BRINGING LIGHT TO A DARK WORLD

'RESIDENTIAL +
COMMERCIAL
ELECTRICIANS

Experienced, Licensed, and Insured for Electrical Installation,
Repair, and Maintenance in Southwest Florida.

COHARBOR R VETERAN OWNED +

“Our mission is to provide high quality electrical work, on time, with
integrity. Our purpose is to empower and lift up our employees,
customers, partners, and fellow community members.”
JACOB ANDERSON | CEO | MAJOR, US AIR FORCE, SEP.

(239) 362-2502 - coharborelectric.com « ec#13004475

44 . October 2023

Why Tracking Commissions
by Property Type is Helpful
for Real Estate Agents

My passion is supporting
businesses by giving my
clients more time to focus
on doing what they love
most and providing key
advice to help achieve
business growth.

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espanol

@@ %

RETep TH Ay w: 3 . .

6“’% . Jennifer M. Cail
FE R ‘ol

239.677.5888 « 48

medranoandcail.com

o5 Medrano ¢ Cail

BOOKKEEPING PROFESSIONALS



P> featured agent

By Zachary Cohen
Photos by New Frame Photography

JIMVI

FINDING HIS
GROOVE
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Jim Borden relocated from Columbus to Naples in 2003 for

two reasons: the Florida sunshine and the opportunity to

begin a new professional journey.

Back in Ohio, Jim had run several successful restau-
rants, including BJ Young’s Tavern, an American
restaurant and bar, and Viva, a Mexican-style restau-
rant. He had been vacationing in Sanibel and Captiva
for much of his life, and by the early 2000s, he was
ready for the warm, sunny weather to be a permanent
part of his daily life.

Jim sold real estate part-time in Ohio, but with two
restaurants taking up most of his time, he couldn’t
devote himself entirely to it. In Florida, he had other
ideas. Jim took several years to settle into his new
home, running a burrito shop on Fort Myers Beach and
working on the Key West Express ferry. Meanwhile,

he began preparing to launch his real estate career.

The Great Recession put his plans on hold temporarily,
but once the market recovered, Jim transitioned into

real estate. He was licensed in 2011, finally beginning

what has become a long and fruitful second career.

Jim launched his real estate career with Coldwell
Banker, achieving a level of success that proved his abil-
ity to prosper. But it wasn’t until he moved to Florida
Star Realty in 2019 that his business truly took off.

Jim first met FL Star partner Gary Hains while working
on a condo project that FL Star Construction was plan-
ning to break ground on. While the condo project never
went through, Jim and Gary stayed connected. They
recognized shared values and a similar commitment to

their careers.

“Gary saw my ability to accommodate people and to sell.
I become friends with 99 percent of the people I buy and
sell for, and he recognized that ability,” Jim offers.

Jim joined Florida Star Realty in 2019, becoming the

sales manager for Sapphire Cove. Over the past four

years, Jim has nearly sold out Sapphire Cove while

F"
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working on other developments, like Golden Gate

Estates, and selling general real estate.

Jim has flourished at Florida Star Realty, capped by
a $28 million year in 2022.

“The way I do business is, I bond with people. I
become friendly, understand what they want and
need, and am able to direct them to the way to get

things done well,” Jim explains.

As Jim closes out Sapphire Cove, he is moving his
attention more toward other development projects
and the general resale arena. FL Star has some new
development projects coming down the pipeline in
Cape Coral and other surrounding areas for which
Jim is set to spearhead the sales efforts.

LIVING THE LIFESTYLE
Jim has now been living and thriving in Florida for

over 20 years. He moved south for the lifestyle,

and the “Florida Way” continues to be a big part

of his life. When he’s not working, you will find

Jim boating, on the beach, gardening at home, or
attending Naples United Church of Christ, where he

is a deacon.

“I moved here for the beach and boating, and
that’s what I like to do,” he smiles. “Naples is

truly home for me.”

Now a successful REALTOR® and a true Floridian,
Jim is happier with his life than he’s ever been.
Looking ahead, his plans are simple: to continue
succeeding in business and enjoying life in the

Sunshine State.

“I'm planning to keep on keeping on. I plan on
working ‘til they throw me out and boating every

chance I get.”
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SOUTHWEST FLORIDA’S
REMODELING EXPERTS

Kitchen Cabinets & Countertops * New Outdoor Kitchen / Remodeling

New Bathrooms or Remodeling Ideas ¢ Custom Closets for your Home

Top-Notch Flooring Services ¢ Free Design Consultation for Kitchens

2700 IMMOKALEE ROAD #14
NAPLES, FL 34110

Jim Borden, now with Florida Star
Realty, embraced the Florida lifestyle
when he relocated to Naples in

2003, leaving his Ohio roots behind.

239.435.6677

AFK

Flooring & Kitchens

afknaples.com
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239-734-4888

er PHONE: 239-430-8220 A : 375 5TH AVE S, SUITE 202
® WWW.NAPLES.HOUSEMASTER.COM AQI’OII BafﬂeS, NAPLES, FL 34102

CEO & FOUNDER  wyww resolutionstitle.com




»» legal hotline

By Brian A. Cordero, Esq.

Can Foreign Buyers

Still Purchase
Property in Florida?

Following the passing of Senate Bill 264 (SB 264), Florida Statute §§ 692.202-204 went
into effect on July 1, aiming to limit certain foreign countries and their citizens in their
ability to purchase real property in Florida. Specifically, the focus is on citizens of China,
Russia, Iran, North Korea, Cuba, Venezuela, and Syria, but does not restrict real property

purchases by U.S. citizens or lawful permanent residents of the U.S.

54 . October 2023

A citizen of any of the listed
countries is now prohibited from
buying and/or acquiring an inter-

est in real property if:

1. The land is classified as agri-
cultural (as defined by Florida
Statute § 193.461),

2.The property is located
within five miles of a military
installation; and

3.The property is within 10
miles of a critical infrastruc-

ture facility.!

If a foreign citizen from one of
the identified countries pur-
chased property prior to July 1,
2023, they must now register
their property with the State of
Florida. Specifically, for buyers
from China, they are prohibited
from buying any real property
in Florida, regardless of the
property’s location or classifica-
tion, unless they meet one of the

Statute’s two exceptions.

The two exceptions for those for-
eign citizens seeking to purchase
property and who are subject to

this bill are as follows:

1. If they are a natural person
(i.e., not a corporation or busi-
ness entity), they can purchase
up to a two-acre lot if a) the
land is not within five miles of
a military installation, b) they
have a valid U.S. visa (exclud-
ing tourist visas), and c) the
property they are purchasing
will be held in their name and
this will be the only residential
property in Florida they own.

2. The other exception is a
federal exception, where a
property can be purchased if
the use of the property is for
diplomatic purposes, as recog-

nized by the U.S. government.

Should a buyer fall within this
category, time must be spent in
ensuring the purchase adheres
to all of the regulations affecting
the location of the property. For
all potential buyers, regardless
of their country of origin, they
must now provide an affidavit at,
or prior to, closing stating they
are or are not a foreign princi-
pal and are in compliance with
Florida Statute § 692.202. This
affidavit is required for all real
property purchases in Florida.
Punishments for violation of this
Statute are severe and could
potentially lead to seizure of

the property, liens and lawsuits

against the foreign buyer.

Currently, the Statute is being
challenged in the federal courts
regarding its constitutionality

as the American Civil Liberties
Union claims the law is a violation
of the Equal Protection Clause

of the 14th Amendment and Fair
Housing Act, arguing that the
law discriminates against people
because of their national origin.
This has created friction with
many Florida REALTOR® associ-
ations as their code of ethics hold
that their members cannot dis-

criminate on those same grounds.

Despite this potential con-

flict, the law remains in effect

and must be abided by. With the
complexity and novelty of this law,
Realtors should provide the form
affidavit in every transaction and
should avoid providing legal advice
to buyers or sellers on this new law.
Consult with local real estate attor-

neys in order to ensure compliance.

ICritical infrastructure facility is defined as

any of the following, if the location employs
measures such as fences, barriers, or

guard posts that are designed to exclude
unauthorized persons: a) a chemical
manufacturing facility, b) a refinery, c)

an electrical power plant, d) a water

treatment facility or wastewater treatment
plant, e) a liquid natural gas terminal, f) a
telecommunications central switching office, g)
a gas processing plant, including a plant used
in the processing, treatment, or fractionation of
natural gas, h) a seaport, i) a spaceport, orj) an
airport. (Florida Statute § 692.201)

Brian A. Cordero
is an associate
at Woods,
Weidenmiiller,

Michetti &

Rudnick, LLP,
where he focuses on
commercial and residential real
property transactions, business-
asset transactions, corporate and
commercial lending, and landlord/
tenant leasing. Prior to joining
the firm, Brian served as a judge
advocate in the Marine Corps,
focusing on criminal defense, and
was an instructor at the Naval
Justice School. Originally from New
York, Brian graduated cum laude
from the University at Albany where
he received his bachelor’s degree
in history and criminal justice. In
2017, he graduated from Ave Maria
School of Law where he earned his
Juris Doctor.
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DY cover story

By Zachary Cohen

Tim Savage’s connection to real estate runs deep.
Growing up in a family where real estate was not
just a profession but a way of life, it was only natu-
ral for him to follow in his father’s footsteps. Tim’s
father, Pete, began his career as a REALTOR® in
Champaign, Illinois, in 1969 and successfully tran-
sitioned his business to Naples in 1986. Pete’s pas-

sion for the industry was infectious, and it rubbed
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TIM
SAVAGE

off on his son, Tim. As he reached adulthood, Tim

couldn’t imagine taking any other career path.

“I moved out to Denver for a year after college, got
a job, and went snowboarding, but I knew I wanted
to sell real estate. It was what I grew up around,”

Tim offers. “When I used to cruise around with my

dad looking at properties, going to open houses,

Gulf Coast
Internatio
Properties:
A Legacy in
the Makinc
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watching him interact with peo-
ple and seeing the constantly
changing day, there was some-
thing exciting about it... I saw
that freedom to be able to move
about and travel, and I saw the
potential of getting the business
running and having free time.
That attracted me to it.”

Tim began his real estate career
as his dad’s assistant in 1998,
allowing him to absorb as

much knowledge as possible
and giving him a jump start in

a challenging industry. By year
two, the father-son duo became

equal partners.

New Brokerage, New Concept
Tim spent the next decade
working alongside his dad at
Downing Frye Realty. In the
summer of 2008, a new vision

began to emerge.

“I did a deal with a friend at
another firm, Mike McCumber.
It was his listing and my buyer.
Then, I ran into him in the
Bahamas. I said I was thinking
about starting a real estate com-
pany, and he asked that I call
him when I got back home,” Tim
reflects. “Long story short, we
started Gulf Coast International
Properties together, and my dad

and I stayed as partners.”

Tim and Mike didn’t set out to
make Gulf Coast International
Properties (GCIP) just another
brokerage; they held a vision
for how the real estate indus-
try could be elevated. They
set out to add genuine value

to clients buying and selling

homes and to the agents who

66

| knew there
was a better
way to do

it, to sell
properties,

to be of value
to agents.

2

served them. Tim’s philosophy
was simple: “It doesn’t matter
what you do in life, just try to
be the best at it.”

“I knew there was a better way
to do it, to sell properties, to be
of value to agents,” Tim contin-
ues. “So that was our challenge
and objective in founding GCIP,
and we’ve been able to achieve
that in a short time. I enjoy
leadership — helping agents
build their careers and watching
them excel and achieve. That’s
probably the most rewarding
part of the work I do.”

Leaving a Legacy
Fourteen years after its found-
ing, GCIP is thriving, and Tim

continues actively selling real

L1

o Z Tim Savage c;o'-fc;d_nded of Gulf Coast International Properties in 2009.




estate. The brokerage has around 60 agents who

operate as one large team.

“We are the largest team in town; we just don’t
broadcast it that way. But that’s how to do busi-
ness: as a team. It’s a special environment — open
door, open desk. The culture is very unique in real

estate,” Tim shares.

Outside of the fast-paced world of real estate,
youw'll find Tim hanging out with his family or
racing cars. He and his wife, Stephanie, have three
children — Timothy, a freshman at the University
of Miami; Sarah, who attends the European School
Of Ballet in Amsterdam; and Trace, who is in

middle school. If he’s not traveling with his family

or coaching his son’s soccer games, Tim is out on
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the race track; he participates in the Fanatec GT
World Challenge America series, racing an Aston
Martin Vantage GT4.

As Tim reflects on his journey, he feels immense
gratitude for those who have helped him along the
way — his wife, Stephanie, his father, Pete, Mike
McCumber, his COO, Vicki Tracy, and, perhaps
most importantly, God. Now, he’s focused on taking
the gifts he’s received and using them to make a

positive impact on the lives of others.

“I want to be remembered as someone who wanted
to help others achieve and make something better
in their lives,” he says. “And that multiplies as those
people add value to their families, kids, and clients.

That cycle doesn’t end; it just continues.”

66

| want to be
remembered as
someone who
wanted to help
others achieve and
make something
better in their lives.
—Tim Savage
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!
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Our GAF lifetime roof system includes a 25 year
workmanship warranty.
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