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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions Worldwide
(301) 926-3600
ShippingSolutionsWorldwide.com

MOVING / STORAGE

Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

HuberWilmot Moving & Storage
(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

My Guys Moving & Storage
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL

My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING / PROMOTIONAL

Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PRINTING, DIRECT 

MAIL SERVICES

National Lithograph, Inc
(703) 709-9000
NationalLitho.com

PROPERTY MANAGEMENT

Circle Property Management
(703) 592-6802
CirclePM.com

PROPERTY TECHNOLOGY

Final Offer
(781) 771-4182
FinalOffer.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build
(229) 392-1446
Robert@sauvagedesignbuild.com

ROOFING

Cole Roofing
(703) 836-6679
ColeRoofSystems.com

DryHome Roofing & Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT

Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES

Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Kensington Vanguard 
National Land Services
(703) 637-9165
(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR

Scalable RES
(703) 639-4166
Facebook.com/ScalableRES

VIDEO MARKETING/BRANDING

Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION & 

MARKETING CONTENT

Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT

Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

ACCOUNTANT/CPA

LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric
(703) 225-8222
ProElectricVA.com

ENGINEERING - 

STRUCTURAL & SOIL

Soil & Structure Consulting
Ken Fraine, PE / Andy 
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES

Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING

PriceCo Floors
(703) 966-8719
PriceCoFloors.com

HOME INSPECTION

Biller & Associates
(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot
(301) 798-4377
JudyOnTheSpot.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME REPAIR

Innovative Realty Contracting
(571) 283-4919
InnovativeRealty
Contracting.com

HOME WARRANTY

ARW Home
Anne Lang
(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Old Republic 
Home Protection
Molly Flory
(800) 282-7131 x1428
ORHP.com

Super Home, Inc.
Jonathan Asfour
(703) 254-9628
HelloSuper.com

INSURANCE

Boizelle Insurance 
Partnership
Bret Boizelle
(301) 948-2010
Boizelle.com

JUNK REMOVAL

123JUNK
(703) 400-7645
123JUNK.com

It’s Haul Good
(703) 646-9194
ItsHaulGood.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE

ALCOVA Mortgage
Toni Hill
(703) 996-9705
ToniHillTeam.com

Atlantic Coast Mortgage
Melissa Bell
(817) 807-1616
MelissaBellMortgage.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent 
Mortgage Corporation
Kelly Katalinas
(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
(571) 251-9854
BaeTeam.com

Homebridge Financial 
Services, Inc.
Cody Kessler
(301) 928-7932
Homebridge.com/
Loan-Originator/
Cody-Kessler

loanDepot
Tim Kelly
(571) 308-3660
loanDepot.com/TimKelly

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com
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(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.

301-317-6220 • PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO
CALL FOR A FREE IN-HOME ESTIMATE!

Schedule a consult
with our transaction
coordination team.ALICIA BROWN | FOUNDER & CEO

703.639.4166  | info@scalableres.com | ScalableRES.com

Transaction and Listing Coordination.
One size doesn't fit all. 

SOAR INTO A LEAGUE 
OF YOUR OWN

With Our "Bespoke" Packages
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240-403-1285
EasternTitle.com

112 E. Broad St.
Falls Church, VA 22046 

 3 Research Place, Suite 201
Rockville, MD 20850

11113 Manklin Meadows Lane
Berlin, MD 21811

WE CLOSE ANYWHERE,  ANY TIME!

You've Picked a SWEET deal
W I T H  T H E  E A S T E R N  T I T L E  T E A M !

3926 12th St NE
Washington, DC 20017

6100 Executive Blvd., Suite 410
Rockville, MD 20852

Scan the QR

code to view 

the rest of the 

KB Team.

Kristin Brindley 
Publisher

Ellen Buchanan
Editor

Wendy Ross 
Operations Manager 

Lexy Broussard
Sales Manager

Ryan Corvello 
Photographer

Zachary Cohen 
Writer

M E E T  T H E  N O VA  R E A L  P R O D U C E R S  T E A M



NOVA Real Producers • 1514 • October 2023 @realproducers realproducersmag.com

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

View All Of Our Services!

Schedule a FREE  business evaluation!

A GREAT Partnership Awaits!

"I was referred to Cyberbacker by a real estate agent. I'm so 

glad I hired them! I’m closing more loans specifically due to 

the tasks I have them working on." - Steve K.

Dream
OF THE NEXT ADVENTURE

• Vacancy Marketing • Tenant Screening • Rent Collection

• Property Maintenance • Financial Reporting • Eviction Protection

703.592.6802
circlepm.com

Give me a call today, and let's 
start a great partnership!Patrick Page

We'll be your long-term 
partner in property 
management so 
you can...

Enjoy
LIFE

Grow
YOUR BUSINESS 

EMBRACING 
RESILIENCE 

publisher’s note

FOOD FOR THOUGHT
If you found the perfect “haunted” house, would you 
embrace the history and charm ... or take a pass?

Dear Real Producers of Northern Virginia,

As the vibrant colors of autumn paint the world around us, I 
am reminded of the beauty that comes with change. We all face 
seasons of transition and growth in our professional and personal 
lives. This October, let us recognize the power of resilience while 
embracing change — a quality that defines our top agents and 
preferred partners.

Resilience is not just a trait; it’s a mindset that propels us 
forward, no matter the challenges we encounter. In real estate, 
where every day presents new opportunities and hurdles, resil-
ience is our compass. Just as the leaves fall, creating space for 
renewal, resilience allows us to shed what no longer serves us 
and embrace new possibilities! With the changing real estate 
landscape, we rely on our collective resilience to navigate 
uncertainty and chart new paths to success.

October is also Breast Cancer Awareness Month — a time 
to honor the resilience of survivors and raise awareness 
about early detection and prevention. Please join me in sup-
porting this vital cause, fostering unity among those who have 
battled breast cancer and those who stand by their side.

Speaking of unity, our recent NFL Game Day 2023 event at FedEx 
Field was a testament to the strength of our Real Producers 
community. The photos capturing those unforgettable moments 
are now live on our social media accounts! Tag yourself and your 
friends, and be sure to look forward to their appearance in our 
upcoming November issue.

Lastly, a warm welcome goes out to our new-
est NOVA Real Producers preferred partners, 
Embrace Home Loans, Final Offer, and First 
Heritage Mortgage. Your expertise enhances our 
Real Producers community, and we’re excited to 
collaborate with you!

As October unfolds, let’s channel the spirit of resil-
ience in every endeavor as we continue to adapt, 
grow, and inspire each other! 

Best regards,

Kristin Brindley 
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com 
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hhinsp.com | (703) 830-2229 | hhi@hhinsp.com

Pre-Purchase Home Inspections •  Pre-Drywall Home Inspections
Final Walk-Through Home Inspections •  Pre-Listing Home Inspections 

Radon Testing • We inspect 7 days a week!

Reports Delivered Same Day!

Schedule an inspection today with one of our four inspectors!

CONFIDENCE • INFORMATION
EDUCATION

CONFIDENCE • INFORMATION
EDUCATION

703-230-ROOF (7663) · DryHome.com 
45921 Maries Rd, Suite 100 · Sterling, VA 20166  @DryHome

Fairfax County, Loudoun County, Arlington County and Prince William County

Are Your Exteriors 
Ready For Winter?

CONTACT US FOR A FREE INSPECTION!

Roofing & Siding, Inc.
When it comes to exteriors, trust the experts!

Roofing • Windows • Siding & Gutters
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Wade Vander 
Molen is senior 
vice president 
of business 

development at 
Pruitt Title LLC in the 

Northern Virginia/Washington, 
D.C., area and has been in
the title industry since 2005.
Wade helps real estate
professionals with all facets of
their marketing and teaches
a new, sustainable business
model to help them grow their
businesses. You can visit Wade
at www.DCTitleGuy.com.

2. Reels and Stories 
To go along with the theme of being
in your content, shooting Instagram
Reels and Story videos will also
increase the likelihood of your
Instagram account being discovered
by people outside of your followers.
Instagram rewards video content over
anything else, so this should be your
top priority when using the platform:
videos first and using still photos as
secondary content. Creating video
content on a regular to semi-regular
basis also helps keep your brand and
messages in front of your growing
audience. If you post very infre-
quently or mostly post still photos,
that is hurting the potential growth of
your Instagram account.

3. Not Promoting Your 
Instagram Account 
As a Realtor who wants people to 
follow them on Instagram, you have to 
promote and market that you have an 
Instagram account that has valuable 

and fun content. You should be pro-
moting your account on all of your 
marketing, as calls to action on any 
videos you shoot, signage, and more. 
Your Instagram account shouldn’t be a 
secret. Let as many people as possible 
know that they should be following you 
so they can be informed and somewhat 
entertained. Failure to promote your 
account will continue to hinder your 
progress and maintain the current stag-
nation in your follower count.

Instagram is a valuable tool for any 
Realtor to create a following and get 
eyes on them, their brand, and their 
business 24/7. The more quality 
followers you have, the greater 
the likelihood of generating more 
relationships and potential business. 
Consider these three suggestions that 
plague many Realtors, then make 
a plan to start creating educational 
and informative content to make the 
watcher smarter and you more valu-
able. Good luck! 

Instagram is a great platform for 
Realtors because Instagram is com-
pletely visual-based, and so is real 
estate! The platform also has the abil-
ity for Realtors to create a brand while 
exposing their business to thousands 
of people. 

Every Realtor I know would love to grow 
their Instagram following, but many of 
them find stagnation. After the initial 
follows of their friends, family, and past 
clients, how do you organically grow 
your following outside of those people?

1. You Need to Be In Your Content
Pictures of motivational posters and other mundane items are not going to
move the needle. As a Realtor, YOU are the product and the brand. People
ultimately buy from you. If you know this to be true, why would you not
want to feature yourself in your content? This can be pictures, but more
importantly, it should be video content where you are letting people know
how you solved a problem, answered a question, or just did something fun
with friends or family. The end goal is for people to get to know and like you,
perhaps before ever meeting you. Creating that upfront trust and likeabil-
ity will move the needle. If you have thought that you don’t want to be on
camera, or that using a free medium to promote your brand isn’t important, I
would talk to other agents you know who have created success on Instagram
to get their opinions.

By Wade Vander Molen

words by wade

CAN GROW THEIR INSTAGRAM FOLLOWING

Ways 
REALTORS®33  

Call the well-known and exceptional move-out cleanup team today! 
(703) 646-9194  |  ItsHaulGood.com

Let Us Handle the Junk
While You Focus
on the Festivities!

Take a Load Off This
Back-to-School Season!

Realtors,

Serving Fairfax
and Northern VA

Junk Removal
SpecialistsJunk Removal
Specialists

TO
P RATED
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rnhometech.com
Serving MD, VA and DC Metro area

21214 Delevan Way | Germantown, MD 20876

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

CALL or EMAIL us today!
301-221-0357

Don't Let Your Client
Buy A Haunted House!

HOME INSPECTION SERVICES

RnRnHomeTech

We'll inspect the attic, basement, crawlspace, plus all of 
the nooks and crannies so your buyer is confident in their 

home purchase!

Schedule-me@RnHomeTech.com

WHY CHOOSE
HUBERWILMOT?

GET A FREE QUOTE TODAY!
(703) 488-7117 | HWMOVING.COM

• Over 40 years of
combined experience

• Fully licensed,
insured, and bonded
with ATA Certified
and background-  

  checked  
  employees
• Family owned and

operated
• FREE onsite and

virtual estimates
• FREE boxes and

packing supplies
• Long-distance

moving and
temperature-    

   controlled storage

5% OFF
VALID FOR 

SENIOR CITIZENS 
AND ACTIVE/

RETIRED MILITARY.

MOVING DAY
Should Bring JOY
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BRIGHT MLS

COMPENSATION 

Colleen Sweeney is currently a managing attorney at MBH Settlement Group. Colleen has 
20-plus years of legal experience ranging from drafting complex contracts, litigation, 
and conducting real estate closings. Colleen has represented clients in cases in the 
trial courts through litigation in both the Supreme Court of the United States and the 

Commonwealth of Virginia. She is an active member of the legal community and a 
lifelong resident of Northern Virginia. 

The change to this field in Bright MLS does not 
necessitate any changes to the NVAR standard 
forms. Specifically, the following wording is con-
tained in the NVAR Standard Form Exclusive Right 
to Represent Buyer Agreement (K1338), paragraph 
8: “In the event seller does not pay any or all of the 
amount due, Buyer hereby agrees to pay any and all 
remaining Broker’s fees due to the Buyer’s Broker.” 
Therefore, the Buyer’s Broker can be compensated 
by their client if the Listing Broker does not offer 
cooperative compensation. In the same paragraph, 
the form addresses what should occur if excess 
compensation is offered. (“Broker may retain any 
additional compensation offered by the seller or 
seller’s representative, even if this causes the 
compensation paid to Broker to exceed the fees 

specified above.”) An additional factor to consider 
is that Buyers and Sellers can negotiate commis-
sions directly; however, the parties must proceed 
with caution and only after a thorough review of 
the ethical, legal, and contractual requirements. 

The Buyer Broker Compensation has become a 
hot topic and being attentive to the changes in the 
real estate landscape is an important consideration 
when dialoguing with a prospective client. Agents 
must have open, honest, and transparent conversa-
tions with their client that establish clear expecta-
tions related to compensation. A critical part of this 
process is to include the concept that commissions 
are always negotiable, and all aspects of the pay-
ment structure must be memorialized in writing.

Bright MLS announced that starting on August 9, 2023, a user may enter 
any amount in the listing’s cooperative compensation field. Previously, 
Bright MLS allowed compensation as low as one cent. On their web-
site, Bright MLS noted that their goal was to provide Bright subscribers 
flexibility for transparent negotiations by allowing users to enter any 
amount in the field. (See www.brightmls.com/article/update-to-list-
ing-entry-cooperative-compensation-fields). While the modification 
of one cent may seem minor, the update is focused on reinforcing the 
concept that all offers of compensation can be negotiated.

Currently, there are at least three class action lawsuits progressing 
through the courts, which directly challenge the way buyer broker 
compensation is paid. In a nutshell, the Plaintiffs (Sellers) in the 
lawsuits allege that 1) they were unfairly required to pay the Buyer’s 
Broker commission and 2) they had no ability to negotiate these 
payments. Ultimately, the courts will be tasked with determining the 
merits of the argument. In the meantime, it is important for agents to be 
cognizant of these trends in the market. An important nuance that has 
arisen is a change to the NAR Code of Ethics Standard of Practice 12-1. 
This amendment was made in January 2022 and states: “REALTORS® 
must not represent that their brokerage services to a client or customer 
are free or available at no cost to their clients unless the REALTOR® 

will receive no financial compensation from 
any source for those services.” (See www.
nar.realtor/about-nar/governing-documents/
code-of-ethics/2023-code-of-ethics-
standards-of-practice).

How can agents protect themselves in an 
ever-changing market? Continue to educate 
yourself and adjust your sales presenta-
tions to reflect best practices. During an 
initial buyer consultation, the agent should 
establish compensation expectations. Words 
matter, and choosing them carefully is a 
vital consideration. Utilize a written buyer 
representation agreement that sets forth the 
circumstances in which the agent is paid, the 
amount, and by whom. Further, be attentive 
to the fact that compensation might exceed 
what is set forth in the buyer representation 
agreement and how this would be handled 
should be memorialized. 

By Colleen Sweeney, Esq.

legal hotline
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10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE
Schedule Your WDI Inspections!

703-665-4455
MyPestPros.com           

Members of the NPMA, VA & MD Pest Management Association • 10+ Years of Experience
Local, Family-Owned Business Proudly Operated by Brett & Debra Lieberman 

Serving VA, MD & DC

Robert LeMay, CPA
(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

YEAR-END TAX PLANNING

Don’t let taxes spoil your 
successful year!  

Let us work with you to evaluate what your 
current tax outlook is and what options are 

available to you to positively impact change. 

Accounting • Bookkeeping
Business Planning

Payroll • Tax Prep & More!

Questions?
Schedule a meeting.
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D E L I V E R I N G  M OV I N G  S O LU T I O N S  W I T H  CA R E

INTERSTATE INTERSTATE 
M O V I N G  &  S TO R AG EM O V I N G  &  S TO R AG E

By Dave Danielson

partner 
spotlight 

During the process of moving from one place to another, 
there’s no shortage of surprises and hurdles that can pop 
up along the way. As your clients face that transition, it 
makes a huge difference to have someone on their side 
who can help them relocate with a minimum amount of 
stress and a maximum amount of care.

That’s where Interstate Moving & Storage can help, offer-
ing solutions and peace of mind.

As CEO and Group President of the company, Bud 
Morrissette notes he and his team appreciate having 
the opportunity to make the moving experience as 
smooth as possible.

“What’s very gratifying for us is that we deal with people 
during a stressful time and we bring solutions to them. 
We ease that stress and help them fulfill what their 
goals are,” Bud emphasizes. “People move for all sorts 

From left to right: Move Consultants Clinton 
Thompson and Kim Woods; Client Services Manager 

Sherry Skinner; Sales Director Erick Barr; Move 
Consultants Larry Miller, Mike Stine, and Tom 

Mulkerin; CEO & Group President Bud Morrissette. 
(Photo by Ryan Corvello)

of reasons. Some are good and some aren’t. 
Whether it’s positive or negative, we help 
them see it through.”

A LEGACY OF EXCELLENCE 

Bud’s grandfather, Arthur E. Morrisette, 
founded Interstate Moving & Storage in 1943 
when he was just 27 years old.

“My grandfather was orphaned. He dropped out of school in 
ninth grade to care for his two younger sisters,” Bud shares. 
“He did odd jobs to make it all work; eventually, he got a job as 
a stock clerk at a department store and met my grandmother.

“From there, my grandfather went into civil service with the 
Navy in the human resources department for six years,” Bud 
continues. “He was elevated through the ranks but felt he 
could do more and wasn’t comfortable with the bureaucracy. 
He finally quit the government job and put together $450 with 
another gentleman to get a truck to be able to do odd jobs, 
including chopping firewood.”

CEO & Group President 
Bud Morrissette 
(Photo by Ryan Corvello)
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we know that it reflects favorably on the real estate agent 
and, in turn, they receive referrals from their clients.”

PROFESSIONALISM AT WORK 

The list of achievements and positive referrals is mas-
sive for the company. Along the way, they have been an 
11-time winner of the National Defense Transportation
Association (NDTA) Quality Award and nine-time winner
of the Fleet Safety Award from the American Moving and
Storage Association (AMSA) for having the highest safety
levels. In addition, they have been a seven-time winner of
the Inc. 5,000 Award.

“We are very empathetic and customer- 
centric,” Bud asserts. “Many of our staff members have 
come from extensive moving backgrounds. They have 
captured firsthand knowledge through moving expe-
riences in their own personal lives. A lot of our team 
members are either spouses of active military or family 
members of retired service members.

“Typically, when you are in the military, you will move 15 to 23 
times… So they have experienced it, lived it, and know it; and 
when we work with clients, they are able to anticipate what’s 
ahead, and we use that experience to better educate and plan for 
our customers.

“The normal individual moves once every seven to 10 years,” he 
adds. “We take that experience from our team and help them 
acclimate to what’s ahead for them too.”

CONTACT INTERSTATE MOVING & STORAGE TO DISCUSS YOUR NEEDS 

TODAY AT 703-226-3279. 

Bud Morrissette is the grandson of Arthur E. Morrissette, who founded Interstate Moving & Storage in 1943. (Photo by Ryan Corvello)

It wasn’t long before 
Bud’s grandfather was 
called upon to put his 
truck to work helping 
people move items.

“He was opportunis-
tic,” Bud smiles. “That 
experience of mov-
ing someone on that 
one occasion led to a 
career in founding a 
moving company. It’s 
the American story: 
He didn’t approach life 
with a sense of entitle-
ment — just persever-
ance, discipline, desire 
and a dream.”

SIGNS OF SUCCESS 

Today, Interstate 
Moving & Storage is a 
$135 million enterprise 
with more than 500 
employees who work 
to carry out more than 
20,000 moves globally 
each year. Of that num-
ber, about 20 percent 
of the company’s moves 
are in the Mid-Atlantic 
region, 50 percent are 
across the rest of the 
nation, and 30 percent 
take place abroad.

“A significant portion 
of our customers are 
referred to us by their 
REALTOR® as trusted 
advisors to their clients. 
We realize that ensuring 
their clients are properly 
matched with a profes-
sional moving company 
from start to finish goes 

a long way in reducing the stress of the reloca-
tion,” Bud notes.

“We’re the ones who are entrusted to move the 
lifelong possessions of a client and get them 

settled into their new residence,” he continues. 
“The mover is the person who has the final touch 
on the experience. It’s important to have that 
partner that takes care of things to the point 
where clients rave about the experience because 



NOVA Real Producers • 3130 • October 2023 @realproducers realproducersmag.com

JJ Gagliardi
Owner & CEO
(703) 728-1230
jj@changeovermedia.com

Brittani Carter
Creative Director

(202) 854-0104
brittani@changeovermedia.com

www.CHANGEOVERMEDIA.com

SOCIAL MEDIA

Let us handle a 
month's worth of 

social media content!

ONLY 
$1500/mo*

*3-month minimum

How does it work?
1) You book a shoot date with us.
2) We help you generate ideas

and script content.
3) We capture your content.
4) We edit your content.
5) We give you a final video ready to post.

HIT THE EASY BUTTON
when you let Changeover Media handle your social media content!

What is included?
• 12 videos created per month
• Monthly content strategy session
• Monthly filming session
• Jump cuts to grab the viewer's attention
• Captions with optional emojis
• Consistent branding across all videos

That's it! 
It's really 
that easy!
Have questions or 
are you ready to 
get started?

Reach out to JJ!

YOUR ESTATE
SALES EXPERTS
Realtors' Resource for Full-Service

Estate Liquidation

We pride ourselves on serving our clients with 
compassion and professionalism while offering our 

customers a pleasant Estate Sales shopping experience.

Call NOW for a FREE Project Estimate!

Servicing MD,
DC & VA

since 1972

Full-Service Estate Sales | Live Auctions | Auction Brokerage
Charity Hauling | Disposal Hauling | Paint and Chemical Removal

Piano Removals | Personal Property Appraisals

(703) 256-8300  •  (301) 580-9542
foursales.com  •  questions@foursales.com

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

SilveradoPrinting.com

CLIENT & EMPLOYEE HOLIDAY THANK YOU GIFTS

All gifts can be branded with your logo on the ribbon or on outside packaging.

SILVERADO PRINTING CAN ASSIST WITH
ALL KINDS OF HOLIDAY-BRANDED GIFTS!

• CUSTOM ENGRAVED BOTTLES OF NAPA VALLEY WINE
(WINDSOR VINEYARDS)
• TOWERS OF CHOCOLATE
• GIFT BOXES WITH HOT CHOCOLATE DONUT BOMBS
• COCKTAIL MIXING KIT

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC
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There’s no doubt that the rewards of reaching mile-
stones are real. It means a lot to set goals, plan your 
path and then successfully reach your vision of 
the future. At the same time, the process of getting 
there itself can be just as rewarding. Kelly Stock 
Bacon is someone who epitomizes that truth.

As a REALTOR® with ERA Teachers, Inc., in 
Herndon, Kelly pours herself into her clients’ goals 
and enjoys the journey with them.

ENJOYING ENJOYING 
THE THE 
JOURNEYJOURNEY

STOCK BACON

By Dave Danielson

agent spotlight

KELLY
“I’ve been very blessed with an incredible client 
base to work with,” Kelly says with enthusiasm. 
“For more than 20 years now, nearly every home 
sale or home purchase has been a past client or a 
referral. I like being part of their journey.”

Starting Out 

Kelly obtained her real estate license in May of 
2000. Prior to that, she earned a degree in exercise 
science from Virginia Tech. Over time, Kelly has 

Photo by Ryan Corvello
Photo by  
Alimond Photography
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also had an up-close and per-
sonal look at the real estate 
industry from observing 
her father, Lonnie Stock, 
during his 40-year tenure 
in the business. Today, he 
is the broker-owner of ERA 
Teachers, Inc.

“I entered my senior year 
of college and planned on 
pursuing real estate as a dual 
career alongside the fitness 
industry,” Kelly recalls. “But 
I dove in full-time, working 
as a buyer’s agent for Lisa 
Nelson for two years. I loved 
it from the start.”

Motivated by What Matters 

Kelly started out strong and 
has kept rising from there. 
She has recorded more than 
850 career transactions. Each 
year, she averages $20 million 
in sales volume.

Kelly is driven in life and 
business by her love for her 
family. She treasures time 
with her husband, Andy 
(whom she met while selling 
him a house), and their 
daughters, Emily and Zoe. 
In her free time, Kelly enjoys 
trail running with Andy in 
locations across Maryland 
and Virginia.

When it comes to giving 
back, Kelly likes to support 
HomeStretch, an organization 
that provides housing and 
resources to help families get 
back on their feet. Through 
the course of what they do, 
HomeStretch supports around 
70 families a year.

Lifting Others 

As Kelly reflects on her career, she 
shares some helpful advice for others 
who are looking to take their own steps 
forward.

“I think there are two pieces that are very 
important. The first is making sure that 
you find the appropriate mentor for you — 
someone who is like-minded, personally 
and professionally, to have them mentor 
you,” Kelly advises. “And that may mean 
that you need to dedicate some time and 
work with them. For example, I learned so 
much working with Lisa for two years.”

The second piece of advice that Kelly 
offers is to take advantage of open house 
opportunities.

“It helps you learn about a new neigh-
borhood,” she explains. “I hosted 50 
open houses in a year. That helped me 
build a strong knowledge base by know-
ing the builders and local resources in 
that community.”

When you talk with Kelly, it’s easy to see the relentless energy 
that she dedicates to those she serves.

“It’s important to me that my clients know that I’m experienced, 
knowledgeable and savvy and that I’m with them through the 
entire transaction as a friend,” Kelly says. “I’m going to hold their 
hand through this chapter and we’ll do this together.”

Kelly Stock Bacon is a REALTOR® with ERA Teachers, Inc., in 
Herndon. (Photo by Alimond Photography)

Photo by Alimond Photography Photo by Ryan Corvello
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AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com
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From his early days in the Marine Corps 
to his rapid ascent as a notable figure in 
the real estate industry, Adam Belasco’s 
unwavering dedication to his clients and 
profession radiates inspiration.

Graduating from Hampton University 
in Virginia in 2014, Adam’s life took a 
pivotal turn when he joined the Marine 
Corps. His time as an Infantry Officer 
not only instilled a strong work ethic 
but also honed his problem-solving 
skills, setting the stage for his future 
success in real estate. 

Reflecting on his Marine Corps experi-
ence, Adam acknowledges it influenced 
his ability to stay composed under 
pressure and so much more.

“I owe a lot to the Marine Corps. 
Between the people I met, the network 
I built, and the habits and work ethic I 
created while I was in, it really shaped 
who I am today and the ambitious atti-
tude I’ve developed to be successful.”

Transitioning from the military to 
civilian life in 2019, Adam ventured 
into the tech startup world. However, 
his fascination with real estate invest-
ing quickly took center stage. Delving 
into everything from rentals to house 
flipping, Adam had found his passion. 

Recognizing the potential to blend his 
military-bred discipline with his new-
found enthusiasm, he obtained licenses 
in D.C., Maryland, and Virginia during 
the late fall of 2020, eventually joining 
Keller Williams Capital Properties in 
January 2021 and founding Belasco 
Realty about six months later. 

“Within the first few months of getting 
into real estate investing, I realized 
starting my own real estate company to 
help people buy and sell their own house 
was a great fit for me and something I 
really enjoy doing,” Adam recalls.

Starting Out 

Adam’s entry into the real estate 

realm was met with rapid success. 
In his first year as a REALTOR®, he 
clinched the prestigious ‘Rising Star’ 
award for Keller Williams in D.C. and 
secured the ‘Rookie of the Year’ title 
for the DMV region. 

The following year, he reinforced 
his standing by winning the ‘Top Ten 
Agents by Volume’ award in D.C. for 
Keller Williams. His military back-
ground provided a unique edge, making 
him a go-to agent for military members. 

“In 2022, approximately 70 percent of 
my clients were military members,” 
Adam notes. “I’m very well versed in 
the Veteran Affairs home-buying pro-
cess and loan intricacies.”

Balancing Ambitions 

For Adam, real estate isn’t just a 
profession; it’s a way of life. He finds 
profound fulfillment in working 
with first-time homebuyers, guiding 
them through the maze of property 

By Olivia Langford

Photos by Ryan Corvello

rising star

ADAMADAM
BELASCOBELASCO
ADAM
BELASCO

On a New 
Mission
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(571) 283-4919
InnovativeRealtyContracting.com

VA LICENSE: 2705135404

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

QualityQuality
GENERAL CONTRACTING & CONSULTING SERVICESGENERAL CONTRACTING & CONSULTING SERVICES

SCHEDULE A CONSULTATION TODAY!

Licensed • Insured • Experienced • Full-Service General Contractor

“For example, if I’m fighting for a 
listing and don’t get it, that’s okay. I 
can reflect on what I could have done 
better during my presentation to win 
the next listing that comes around.”

A Family-Centric Approach 

Beyond the world of real estate, 
Adam’s life is enriched by his 
engagement to his fiancée, Kelly. 
Together, they share a passion for 
real estate investing, nurturing their 
relationship through joint ventures 
and a shared vision for the future. 

“My first sale and buyer is now my 
fiancée,” Adam smiles. “When we 
met, Kelly and I were both reading 
the same real estate book.”

While work and property endeavors 
hold a special place in his heart, 
Adam also cherishes moments spent 
with his parents and relishes activ-
ities like working out and cheering 
on the Ravens during games.

Adam’s dedication extends beyond 
his professional endeavors, as 
evidenced by his commitment to 
charitable work. His annual real 
estate party serves as a platform to 
raise funds for veterans’ charities, 
highlighting his strong connection to 
his military roots and his desire to 
make a positive impact in the lives 
of others.

Expressing his philosophy of suc-
cess, Adam concludes, “Success 
means doing what you love so you 
never feel like you’re working.”

transactions and ensuring they 
emerge with a comprehensive under-
standing of the process. 

“I enjoy working with first-time home-
buyers because they typically go into 

the process knowing nothing about the 
home-buying process... I also enjoy 
teaching about real estate, the process, 
and all the little things that a lot of 
people aren’t aware of — Realtors 
included,” Adam states passionately. 

As someone who’s immersed in both 
real estate investment and client 
service, Adam’s personal and pro-
fessional aspirations seamlessly 
converge. He notes his goal is to con-
tinue expanding his rental property 
portfolio and eventually venture into 
high-end new construction homes.

“Business opportunities are like 
buses, there’s always another one 
coming,” Adam says with a grin. 
“I really like this quote because it 
reminds me that there’ll always be 
more opportunities in the future, so 
no need to jump at the first one that 
shows up. 

Rising Star Adam Belasco is 
a former Infantry Officer and 

Veteran of the U.S. Marine Corps.
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ALCOVA Mortgage LLC | NMLS#40508 | (www.nmlsconsumeraccess.org) | 308 Market St SE, Roanoke, VA 24011

Loan Officer | NMLS ID: 1657634
(703) 996-9705

toni@tonihillteam.com

TONI HILL

tonihillteam.com

TREAT
YOUR CLIENT

with SWEET 

loan options!

TREAT

Home Loans Aren't One Size Fits All - Call me today and
let's discuss which  loan program is best for your buyer!

YOUR PEACE OF MIND IS MY PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

703-932-5754 • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Home Warranty

External Water/
Sewer Coverage

Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com

Call Center
in USA
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By Zachary Cohen

Photos by Ryan Corvello

cover story

Paving the Road to Success

SCHWARTZ
LAURA

At 24 years old, Laura Schwartz was well on her way 
to professional success. As a cost estimator for a gov-
ernment contractor, she held the corporate role she 
had dreamed would carry her to fulfillment. She was 
also nearing the completion of a master’s degree from 
Johns Hopkins University. There was just one problem 
— she wasn’t happy.

“I hated my life,” Laura admits frankly. “I was super 
unfulfilled by what I was doing. I worked for a 

gentleman who didn’t like women, and I was the only girl on the 
team. That gave me the courage to leave the corporate job I had 
previously wanted so badly.”

While buying her first condo in Virginia, Laura received a 
life-changing suggestion from her real estate agent: get her 
real estate license and join him in the industry. 

Coming from a family of immigrants from Belarus that had a 
history in real estate investing, Laura saw a career in real estate 
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as a natural path forward. In February 2008, she 
obtained her real estate license, and by April of the 
same year, she left her corporate job to pursue real 
estate full-time.

LAYING THE GROUNDWORK 
Laura’s real estate career began when the market 
was unraveling. However, she quickly found a 
unique opportunity to stand out by leveraging the 
power of online platforms. She created a website 
called ArlingtonRealEstateNews.com, where she 
dedicated a page to every condo, townhouse, and 
community in Arlington. The website became a 
valuable resource for people searching for infor-
mation about specific properties, and it helped 
Laura establish her presence in the market. 

“I created the website by myself, which I taught 
myself to do, and that’s how people found me,” 
Laura explains.

As her business gained traction, Laura shifted 
toward a referral-based lead-generation model. 
These days, that’s where the majority of her busi-
ness originates.

WORDS OF WISDOM 
“I grew up with two parents who worked hard every day. 

They followed their dream and created the American 
dream. They were successful business owners for 40 years. 

I want my kids to see that hard work pays off. Sometimes 
when you take risks, like being self-employed, and work 

hard, those big risks can reap big rewards.”

Over the years, Laura’s business has 
evolved and expanded. She spent a decade 
with Keller Williams before joining 
McEnearney Associates in 2018. The move 
to McEnearney allowed her to receive the 
marketing support she needed to elevate her 
brand and take her business to new heights. 
With a focus on maintaining her reputation 
for integrity and ethical practices, Laura has 
built a business that speaks to the quality of 
service she provides.

LIVING HER BEST LIFE 
Today, Laura is thriving as a REALTOR®. She 
continues to operate as an individual agent 
with no support staff — a model she prefers 
for the control it gives her over every step of 
the buying or selling process. She closed an 
impressive $34 million in 2022.

“I want things done a certain way, and I have 
spent so many years building my reputation, 
which works for me, that I am hesitant to 
extend my reputation to someone else,” she 
shares. “Clients like working with me because 
I’m not pushy, and I often give advice that they 
don’t want to hear, which helps them make 
better decisions. I give the advice of an expert 
with the delivery of a friend.”

Outside of work, Laura lives an equally 
rich life. She and her husband, Mitch, 
have two sons, Holden (11) and Noah 
(8), who keep them busy with sports 
and other extracurricular activities. 

Laura isn’t sure what the future holds, but 
she’s excited to see what will unfold in the years 
to come. For now, she’s focused on living in grat-
itude, running a thriving business, and showing 
her children the power of dedication.

“I grew up with two parents who worked hard 
every day,” Laura notes. “They followed their 
dream and created the American dream. They 
were successful business owners for 40 years. 
I want my kids to see that hard work pays off. 
Sometimes, when you take risks, like being 
self-employed, and work hard, those big risks 
can reap big rewards.”

Top producer Laura Schwartz is a independent agent with McEnearney Associates.
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN.

LUXURIOUS EVENTS

(301) 613-1676
 GoldEventGroup.com

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995
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LET’S MOVE!

WHITE GLOVE 
CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

Whether you are moving a whole house, 
a business or office, or just a few items, 
our process to relocate anything 
anywhere in the world has been 
perfected with over 40 years of 
experience as professional movers.

703.704.5127  |  certifiedmastermovers.com 
Contact us today for a free quote!

Gregg Day

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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MLS is not responsible for submitting this data. Some teams may report each agent individually.
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kv-dcmetro.com

FOR A LEVEL OF CARE AND SERVICE 
DESIGNED WITH OVER 30 YEARS OF 

EXPERIENCE,  CONTACT JENNIFER 
MCCARTHY OR MARC WILTSHIRE.

Kensington Vanguard is an independent title company closing transactions 
nationwide with local expertise and presence throughout the DC Metro area. 

MARC WILTSHIRE
Executive Vice President

DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

Even haunted houses
need title insurance! 

STRUCTURAL & DRAINAGE
INSPECTIONS

Foundation Cracks
Damaged Wood Framing

Load-Bearing Walls
Basement Waterproo�ng

Wet Yards
Soil Erosion

Sloping Floors
Stream Stabilization

Licensed Professional Engineers
(703) 391-8911 / SoilAndStructure.com

info@soilandstructure.com / Licensed in VA, DC, MD & WV
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PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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Call me today and let's discuss how 
WE can increase your business.

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286Top 1% Mortgage Originators in America – 2018-2022

AARON MATTY
Sales Manager

NMLS#1063170

MORTGAGES UNDER MANAGEMENT

I'm Here For Buyers, 
But I'm Also Here For Realtors!

Your Post-Closing Solution to Raise Your Production! 
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LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114 (www.nmlsconsumeraccess.org) This information should not be considered an offer to lend. This communication is provided to 
you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn more about its mortgage products and your eligibility for such products. This is not a commitment to lend.

MELISSA BELL
Senior Vice President, Sales Manager
NMLS ID  450558

817-807-1616
MBell@acmllc.com
TheMelissaBellTeam.com

NO TRICKS,
JUST TREATS!
THE MORTGAGE PROCESS ISN'T SCARY
WITH THE BELL TEAM BY YOUR SIDE!
Call Melissa today to get started!
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to Aug. 31, 2023

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of Sept 7, 2023, for residential sales from January 1, 2023, to Aug 31, 2023, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls 
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. 
MLS is not responsible for submitting this data. Some teams may report each agent individually.
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Final Offer: A consumer-facing 
offer and negotiation platform, for 

licensed agents, that enhances 
transparency with real-time offer 

alert. This maximizes profits for the 
seller, clarity for buyers, and trust 

with agents.

"Final Offer is the life raft 
that our industry needs to 
maintain trust between 
clients and agents."

- Gigi Luu

202-417-3047
FinalOffer.com

Find Out How To Get
Certified Today!

Pick Up Market Share With

(703) 657-1407
MyGuysMoving.com

TERRY WILLIAMS

• AWARD-WINNING
SERVICE

• LOCAL & LONG
DISTANCE

• RESIDENTIAL &
COMMERCIAL

• SECURE STORAGE
FACILITIES

• PACKING SERVICE
& SUPPLIES

For a FREE Estimate, Call Your Guy Terry!

Have Your Guys,
Call My Guys!

Have Your Guys,
Call My Guys!

Have Your Guys,
Call My Guys!




