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EVERYTHING COSTS MORE
 And since it does, don't outsmart yourself by trying to save a few bucks on an inspection.

Let us help you understand the important vs less important items.

 WHY ARE OUR PRICES A BIT MORE?
We inspect more, find more and help protect your brand and your clients so you can move 

forward with the right information.

312inspect.com

Also performing radon testing via 
Chicago Radon Testing, Inc., a CBI Company.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Here To Make Your Home
Clean & Refreshing

                      https://phes.io/

info@phes.io  |  (773) 706-6000

HAPPY HOUSE CLEANERS

TOP-RATED
HOUSE

CLEANING IN 
CHICAGOLAND

AREAProperty Tax Analysis &
Marketing Services to Realtors

2720 W Dundee Rd, Unit #252, Northbrook, IL 60062
Phone: 847-208-3621 | Fax: 847-510-0777 | contact@propertytaxfox.com

Service available in Cook, Lake, DuPage, and McHenry Counties

• Residential, Commercial/Industrial, Condo Association, 
Property Tax Appeals • Tax Analysis • Certificate of Error & 

Exemption Filings • Marketing

•  Differentiate yourselves from other realtors

•  Enhance your marketing services  •  Offer appeal discounts to your clients

•  Engage/stay in touch with old clients and new prospects  •  Gift appeals to your clients

•  Save clients money before, at, or after the transaction

Use property taxes to your advantage when working with clients

GET THE SIGNATURE EXPERIENCE OF HOME STAGING

signaturechicago.com
info@signaturechicago.com

312-854-9515

ACCOUNTING - CPA

Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

AGENT/CLIENT 

COLLABORATION TOOL

Zenlist
(415) 639-3418
Zenlist.com

APPRAISAL SERVICES

Appraisal Solutions Group
(773) 236-8020

ATTORNEY

Alfred S. Dynia & 
Associates, LLC
(773) 427-1900
DyniaLaw.com

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Cervantes Chatt  
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and  
O’Meara LLP
Lisa J. Saul, Esq.
(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane
(312) 638-0871
FrontDoorLegal.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of Katrina 
M. Barnett, PC
(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H. Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Shane E. Mowery, 
Attorney at Law
(773) 279-9900
MoweryLaw.com

The David Frank  
Law Group
(773) 255-6499
TheDavidFrank 
LawGroup.com

Titcomb Law Group, PC
(773) 537-4945
TitcombLawGroup.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING 

MATERIALS

iCandee
(773) 649-3790
iCandeeMarketing.com

CLEANING SERVICE

Phes
(773) 706-6000
Phes.io

CLIENT AND 

REFERRAL GIFTS

Cutco Closing Gifts 
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING

Paper to Party
(847) 903-2148
PaperToParty.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR

Morgan Lougee 
Financial Planning
(312) 368-3717
WestPointFinancial 
Group.com/Associates/
Morgan-Lougee

Northwestern Mutual
Jon Dickinson
(847) 969-2585
Jonathan-Dickinson.com

HANDYMAN

Fix It People
(312) 898-9300
FixItPeople.com

HEALTH AND WELLNESS

Sunny Biggy Fitness
(219) 851-0170
SunnyBiggyFitness.com

HOME INSPECTION

911 Home Inspections
(773) 870-3383

Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomeInspectionGeeks.com

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Keeshin Inspection Services
(773) 871-2356
KeeshinInspection.com

The HomeBuyers Hour
(312) 544-9180
TheHomeInspectors.com

INSURANCE

Country Financial Inc
(913) 220-9863
CountryFinancial.com/ 
Kyle.Huppe

Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

State Farm
Eric Bielinski
(773) 775-2000
EricBielinski.com

INTERIOR DESIGN

Paula Interiors
(773) 738-1506
PaulaInteriors.com

MASONRY & 

TUCKPOINTING

AAA-1 Masonry & 
Tuckpointing, Inc
(773) 622-7300
AAA1Masonry.com
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MORTGAGE / LENDER

BMO Financial Group
(773) 412-4250
mortgagebanker. 
bmoharris.com/il/ 
naperville/jb-222936

Butler Group 
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Caliber Home  
Loans Chicago
(312) 625-5700
CaliberHomeLoans.com

Chase
Andrew Tisler
(773) 469-8174
homeloan.chase.com/
andrew.d.tisler

Corby Mortgage
(708) 268-5346
MortgageWithSchneller.com

CrossCountry Mortgage 
Alex Margulis
(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage 
Kirk Taylor
(312) 919-0373
LuckyTaylorLoans.com

Guaranteed Rate 
Joel Schaub
(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate  
Michelle Bobart
(312) 379-3516
rate.com/MichelleBobart

Motto Mortgage  
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgage 
HomeServices.com

Nations Lending  
Angie Wozniak
(773) 359-1516
AngieWozniak.com

Neo Home Loans 
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/JoeBurke

Proper Rate  
Will Madden
(847) 946-6204
ProperRate.com/ 
WillMadden

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY

H2H Movers
(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting & 
Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/

STORYTELLING

Studio Celex
(708) 790-9908
StudioCelex.com

PEST SOLUTIONS

Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT 

MAIL SERVICES

Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROFESSIONAL 

ORGANIZING

Neat Method
(319) 404-2314
NeatMethod.com

PROPERTY TAX 

MARKETING

Property Tax Fox
(847) 957-3690
PropertyTaxFox.com

REAL ESTATE 

PHOTOGRAPHY/VIDEO/

MATTERPORT

Prestige Real Estate 
Images Inc.
(773) 209-3714
PrestigeListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

HAVEN Home Staging 
& Redesign, Inc.
(312) 380-1276
HavenHomeStager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE

Chicago Title
(312) 223-2270
ctic.com

VIDEOGRAPHER

Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Adrian Scurtu, PARTNER
224-352-2645

175 Olde Half Day Road
Suite 290

Lincolnshire, IL 60069

We’re a CPA firm helping real 
estate agents and investors 

understand and minimize their tax 
liability. We empower and educate 

our clients on the best tax strategy 
to implement through tax 
seminars, both locally 

and nationally. 

You Earned It.

We'll Help You Keep It.
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Guiding and assisting clients every step of the way, from the 
initial o�er to the closing table.

If you or your clients are in need of a real estate attorney, we 
would be thrilled to assist you. We’re available by phone, 

text, email, or online through our client portal.

Law O�ces of
Katrina M. Barnett, P.C.

Katrina M. Barnett, Esq.
Founder & Managing Attorney

401 North Michigan Avenue  |  Suite 1200

Chicago, Illinois 60611

Katrina@kmbarnettlaw.com   |  Phone: 312.725.0085

Most of you who follow my wife or me on Facebook have 
already seen these photos. I was excited the day had 
finally come when all of our kids were in school all day, 
and we would both get an uninterrupted seven-hour time 
block from Monday 
through Friday 
to be productive. 
Then the reality set 
in that my oldest 
daughter could 
potentially be out 
of the house in four 
years. Questions of 
parenting inade-
quacies started to 
fill my mind like 
water bursting out 
of a dam. Have I 
spent enough qual-
ity time with her? 
Did we prepare 
her well enough for high school? Does she feel uncondi-
tionally loved by me? Am I sufficiently modeling what it 
looks like to love God, her mother, and her siblings? 

Then I paused and realized that I was making it about 
me. Sometimes we get so caught up in raising and train-
ing our offspring, that we simply forget to enjoy their 
presence in our life. This past month I have been striving 
to make a conscious effort to appreciate the qualities and 
gifts each of our children bring to our family dynamic. 
My challenge to you is to do the same with the people 
you come in contact with whether it be during a real 
estate transaction, family gathering, or social event.

We are happy to announce that our fall event will take 
place on October 12th from 4 PM - 7 PM at a private 
luxury listing in River North (400 N Huron St. #501 

Chicago, IL 60654)! Details and the QR 
code to register can be found on page 

58. We can’t wait to see you!

Andy Burton

Publisher

andy.burton@RealProducersMag.com

WE TREAT YOU LIKE

Royalty
Call JOEL Today!
When your buyers work
with Joel, they will receive
a $1500 closing credit*

Joel is di�erent because he
gives back to your clients.
Your buyers could be next!

- 617 families helped in 2021 alone
   and over 1 Billion in closings

- Top 1% of all loan o cers
   nationwide for annual volume

- Honest service and real
  advice from a dependable

*Lenders Credit valid through Guaranteed Rate for applications submitted after 06/16/2022 and prior to 12/31/22. Coupon/Credit must be presented/mentioned 
at time of application. $1500 credit will be applied at time of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not 
close for any reason, costs will not be refunded. This o�er and/or receipt of application does not represent an approval for financing or interest rate guaranteed. 
This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

Joel Schaub NMLS# 224512
G U A R A N T E E D  R AT E  I N C  N M L S #  2 6 1 1

773-654-2049  |  JOEL@RATE.COM
3 9 4 0  N O R T H  R AV E N S W O O D   |   C H I C A G O ,  I L  6 0 6 1 3

NOTE

facebook.com/ChicagoRealProducers

@ChicagoRealProducers

PUBLISHER’S
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Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &

New Construction Analysis

Appraisal Solutions Group
Chicago  |  Lake Forest  |  Waukegan

312-800-1025 Main Office

orders@appraisalsolutionsgrp.comMichael S. Leigh,
Owner

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com FREE TRAININGfrom Visual

Filmworks
You need to create video. This is nothing new, but did you know that only 9% of 

realtors are actually doing video? Visual Filmworks is an expert in video marketing. 
We want to give you this FREE TRAINING to help you elevate your next video 

project. This is only for a limited time so don't miss out on getting this education

872-356-8135 info@visualfilmworks.com visualfilmworks.com

SCAN ME
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“I got hooked on HGTV about sixteen 

years ago,” says Iris Kohl, principal 

at RH Group in Chicago. “I loved the 

creativity of the house flippers, home 

stagers, and contractors, as well as 

the final outcomes. During the height 

of the real estate bubble in 2007, I 

started taking real estate courses. 

Then the market crashed.”

That year, Iris also had her daughter, Ava, 
so she decided to focus on her duties as a 
mom. The desire to become a REALTOR® 
never left, however, so in 2018 Iris finally 
became a licensed agent. The experience 
of growing up as the daughter of immi-
grants, instilled in Iris an inner drive and 
determination that motivates her today.

“Initially, my parents left my brother and 
me with our grandparents in Albania and 
moved to Italy,” she says. “Six months 
later, we reunited and then came to 
the US. Adapting to new cultures and 
restarting our lives taught me how to be 
resilient. It also taught me about [how it’s 
okay] not always having a perfect plan 
but trusting the process of hard work.”

A few years into her career as a 
REALTOR®, Iris became a mentor to 
new agent, Lindsay Metzger. Lindsay 
had been a professional opera singer her 
whole adult life. But when the COVID-19 
pandemic caused the arts and enter-
tainment industry to shutter its doors 
for so long, Lindsay was left without a 
plan B. She decided to pursue her, until 
then, quiet passion for real estate.

“Opera is one of the most challenging 
careers. It involves facing constant 
rejection, sacrifice, travel, discipline, and 
self-motivation,” Lindsay says. “I was 
seeking another business where I could 
capitalize on being myself.”

By Lauren Young

Photos by Caleb Pickman
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“I’m organized and communicative, 
but where I really shine is in 
my relationships with peo-
ple,” Lindsay adds. “I can 
talk to anyone. I didn’t 
realize how much that 
skill would activate my 
success in real estate.”

Upon forming their offi-
cial team in 2022, Iris 
and Lindsay were joined 
by another agent new to 
real estate. Kelsey Shah 
spent over a decade working 
in sales and events manage-
ment for Four Seasons Hotels and 
Resorts, the Ritz-Carlton, and Brand 
RPM®. In her past roles, she helped 
create luxurious events—every-
thing from birthday bashes to 
corporate galas to over-the-
top weddings—for a broad 
range of savvy clients 
with high expectations. 

Like Lindsay, Kelsey’s 
industry was turned 
upside down by the 
pandemic, causing her 
to look for an alterna-
tive career. After going 
through the home purchase 
process with her husband 
in 2020, she got the push to 
choose real estate as her next move.

“Working in the events industry 
developed my intuition for 
always anticipating client 
needs and stressing the 
importance of person-
alizing each client 
experience, and for 
nurturing relation-
ships with partners,” 
Kelsey says. “Making, 
keeping, and cultivating 
relationships became 
second nature to me. Like 
hospitality, real estate is a 
social business.”

LINDSAY METZGER

“PERSONALLY, 

I’M PASSIONATE 

ABOUT EDUCATING 

PEOPLE ABOUT REAL 

ESTATE AS A WAY 

TO HELP THEM.”

IRIS KOHL

“I AM ALWAYS 

LOOKING FOR 

INNOVATIVE WAYS 

I CAN BETTER 

SERVE CLIENTS.”

KELSEY SHAH

“IT’S EMPOWERING 

THAT WE ARE AN 

ALL-WOMAN TEAM 

THAT IS FUELED 

BY FRIENDSHIP, 

MENTORSHIP, 

COLLABORATION,  

AND CREATIVITY.”
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Mike Wasserman
Founder and Managing Attorney

John Aylesworth
Lead Attorney

Discover the ease
of closing the

Wasserman Way

2409 W 104th St.   |   Chicago, IL 60655
(708) 268-5346   |   jschnel ler@corbymortgage.com

We Are a Self-Employed Borrower Specialist 
& Offer Some Of  The Best Alternative Income 
Documentation Solutions.

JEFF SCHNELLER
Chief Operating Officer

NMLS#: 217765

Rate Does Matter: Mortgage Brokers Smoke the Competition!

Jeff, Susan and his whole 
team are amazing... We 

had some bumps in the road 
with a home contract I 

ended up pulling out of but 
Jeff and his team made the 
second mortgage seamless 
and so easy to navigate.. I 

appreciated all of the 
patience and guidance 

from the whole team!

-Christy B

Please have your borrower shop me 
and they will thank you.

The three agents clicked immediately 
and today they form the RH Group at 
Compass, bringing their diverse back-
grounds together with the aim of pro-
viding exceptional service. In their short 
time together, they’ve identified their 
unique skills and strengths and how to 
leverage them on behalf of their clients.

“We all have different areas of expertise 
from our past careers,” says Lindsay. “It’s 
a very symbiotic partnership with tons 
of support and closeness. Personally, 
I’m passionate about educating people 
about real estate as a way to help them.”

“I am always looking for innovative 
ways I can better serve clients,” says 
Iris. “Compass is very much at the top 
of their game with the technology they 
offer our clients and agents.” 

“It’s empowering that we are an 
all-woman team that is fueled by 
friendship, mentorship, collab-
oration, and creativity,” adds 
Kelsey. “We were all creative in 
our previous careers, and I believe 
that is the key to our success as 
natural relationship curators, 
negotiators, and connectors.”

Outside of the office, RH Group 
Chicago participates in Chicago’s 
Compass Cares programs to give 
back to their community. This 
year, they supported Share Our 
Spare, a resource organization 
for families living in poverty. 
Individually, Iris, Lindsay, and 
Kelsey support their personal 
favorite causes, fundraising 
drives, and community activities. 

The trio says that the biggest positive to 
their teaming up is the support they’ve 
gained from each other—allowing each 
to make the most of their professional 
and personal lives. This is why they 
believe so strongly in finding ways to 
support their partners in real estate: 
stagers, home inspectors, contractors, 
fellow REALTORS®, and others. 

“For me, it has been hugely valu-
able to align myself with others 
who are like-minded and are [like] 
an extension of myself, but who 
also push me to get outside of my 
comfort zone,” says Kelsey.

“Creating a healthy and balanced life, 
and spending time with the peo-
ple I love the most is what success 
looks like to me,” adds Lindsay. 
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(847) 732-0507  |  sonyamartin.com

     SONYAMARTINPHOTOGRAPHY
SONYA MARTIN PHOTOGRAPHY

@SMARTINPHOTO

Schedule yoursession today
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Phil Anello
26-Year Chicago Fire�ghter

& Current Captian in West Loop
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S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

1 FHA loans require an up-front mortgage insurance premium (UFMIP mortgage insurance premium (MIP) paid monthly will also apply.
e Program (NFIP) or Private Flood Insurance policies that meet FHA’s requirements if a loan is secured by property located in a Special Flood Hazard Area (SFHA).

2 Eligibility for gift fund contributions may vary based on loan product type and donor.  Examples of permitted donors may include, but are not limited to, family members, domestic partners, employers and close friends with a clearly 

Please contact a Home Lending Advisor for more details. 
3 Not all customers or products are eligible for the guarantee. Certain delays, loan type, property type, and other factors may impact your eligibility. Visit chase.com/cg for eligibility, timing and documentation requirements. The Chase 

subject to change at any time without prior notice.
4 The Chase Homebuyer Grant is available on primary residence purchases only. Customer may be eligible for the $5,000 savings when applying for a DreaMakerSM, Standard Agency, FHA and VA home purchase mortgage loan product 

and where applicable census tract requirements are met. Income limits and homebuyer education may apply on a DreaMaker mortgage. 

FHA purchase loan. 
The Chase Homebuyer Grant may be considered miscellaneous income and may be reportable on Form 1099-MISC (Miscellaneous Information) or Form 1042-S (Foreign Person’s U.S. Source Income Subject to Withholding) to the 
customer and the IRS, for the year in which they are awarded. We encourage customers to consult with a personal tax advisor for questions about the impact to personal income tax returns.

Find the loan you need to
get the house you want

1

• Competitive rates
• w down payment options, which can be entirely

from gift funds2

•

• Guaranteed on-time closing or you’ll get $5,000,
if you qualify4

• In select areas across the country, our Chase
Homebuyer Grant5

applied to help lower your interest rate. Then it can
be applied to Chase fees and other fees.

Scan to visit 

All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other restrictions 
and limitations apply. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC ©2023 JPMorgan Chase & Co. | 19759209 B0323-1088400 105902AA

Jacob Oakley, Senior Home Lending Advisor
National Achiever

T: (608) 395-9318
jacob.m.oakley@jpmorgan.com
homeloan.chase.com/jacob.m.oakley
NMLS ID: 1714543

Contact me to get started.



Chicago Real Producers • 2322 • October 2023 @realproducers realproducersmag.com

Passing It Forward
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By Lauren Young

Photos by Caleb Pickman 

partner spotlight

“The secret to success in real estate 
is all about building trust,” says 
Charlie Bellefontaine of Chicagoland 
Home Inspectors, Inc. “And you build 
that trust by consistently exceed-
ing your clients’ expectations.”

Charlie learned the importance of trust 
while serving in high-pressure roles 
as a fireman and paramedic from 1980 
until his retirement in 2018. Over those 
years, he participated in many reward-
ing and life-changing experiences.

“I did some pretty memorable 
things, such as delivering five babies, 
rescuing people trapped in burn-
ing buildings, and countless other 
emergency interventions,” says 
Charlie. “I was lucky to find a career 
that I was passionate about.”

Like many firefighters, he had another 
job on the side. He did concrete and 
framing work on his off-days. But in 
1992, Charlie read an article about 
how to become a home inspector and 
thought it might be a good fit. From the 
start, he knew he’d be facing an uphill 
battle to build a positive reputation.

“Over 80 percent of home inspec-
tors fail within the first two years,” 
says Charlie. “They usually fail 
because of poor knowledge or bad 
business practices. In their wake, 
they leave unhappy clients, and 
the consequence is the reputation 
of the profession is harmed.”
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Back when Charlie 
started, the main tools 
were a gas sniffer and 
an inspector’s knowl-
edge. Technology has 
come a long way since 
then and Charlie has 
embraced the changes 
to benefit his clients.

“We have added ther-
mal imagers, moisture 
meters, black lights, 
combustion analyzers 
for furnaces, leak detec-
tion devices for pools, 
and we are now adding 
a solar component to 
our services,” he says. 
“We use drones and 
sewer scopes too, which 
allow us to see areas we 
couldn’t before.”

In addition, Chicagoland 
Home Inspectors carries 
E&O insurance and gen-
eral liability insurance. 
“We also have a 90-day 
guarantee on all items 
that we say are inspected 
and no disclaimers up to 
$1,500. And if the roof is 
not damaged, we guar-
antee the roof for four 
years,” states Charlie.

In his thirty years as 
an inspector, Charlie 
has found other ways 
to build trust with his 
potential and current 

clients. After each inspec-
tion, he delivers comprehen-
sive lists of found issues to 
help buyers make educated 
decisions. He also offers 
Zoom video calls to clarify 
issues and determine the 
costs to fix those issues. Plus, 
he has set up a way to make 
each inspection as thorough 
and detailed as possible:

“We only schedule one inspec-
tion per inspector per day, 
so we don’t rush our clients,” 
Charlie explains. “We check 
every accessible outlet, switch, 
window, and door. Every issue 
is photographed or videoed.”

Charlie’s approach, which 
stars his team of fourteen 
expert inspectors, is what 
sets Chicagoland Home 
Inspectors apart from its 
competitors. They’ve received 
over 1,600 five-star reviews 
from happy customers.

If you want to be the best, partner with the best...
Challenge all your partners to do more and 
keep improving, and make sure your clients are 
getting the best possible experience out there.
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708-476-5328
SunnyBiggyFitness@gmail.com

Mobile Services Available
In The Chicago Area

www.sunnybiggyfitness.com

OFFERING WELLNESS AND FITNESS 
TRAINING TO RESIDENTS AND 

EMPLOYEES IN THE DOWNTOWN
CHICAGO AREA TOWERS

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster progress
and higher satisfaction.

NEW LEVEL.

TAKE YOUR

LIFE
TO A HEALTHY

Recently, in an effort to help other 
real estate professionals build their 
businesses, Charlie partnered with 
Patrick Loftus of Loftus Law, and 
mortgage broker Joey Mathews, to 
launch The HomeBuyer’s Hour  
(www.thehomebuyershour.com). This 
radio show and video podcast aims 
to get the word out about the keys to 
success in real estate plus share tips 
and stories from experienced brokers. 

“Our main goal is to get the word out that 
going above and beyond to provide excep-
tional service is paramount,” Charlie says. 
“You must create a memorable experience, 
gain a deep understanding of clients’ needs, 
leverage your extensive knowledge and 
expertise, communicate clearly and con-
sistently, and ensure clients are well-in-
formed throughout the entire process.”

Another tip for aspirational 
REALTORS®: choose the best partners.

“If you want to be the best, partner with 
the best,” says Charlie. “Challenge all your 
partners to do more and keep improving, 
and make sure your clients are getting the 
best possible experience out there.”

“The three most important words in 
real estate are reputation, reputation, 
reputation,” he adds. “Top-producing 
REALTORS® know that their reputation 
extends to those they refer [their clients 
to]. The fastest way to ruin a client rela-
tionship is to violate their trust.”

When he’s not working hard for his 
clients, Charlie and his wife, Marti, 
most enjoy spending time or traveling 
with their, combined, five children. 
Charlie also serves as the president 
of the Illinois Association of Home 
Inspectors. And he meets every Sunday 
morning with other home inspectors 
across the nation to talk about the 
building sciences and other topics.

Even though he stays 
busy, Charlie hasn’t lost 
the attitude of gratitude 
he’s had since the begin-
ning of his career.

“I still wake up in the morn-
ing with a smile, looking 
forward to starting the day,” 
he says. “I feel as thankful 
when I see the impact [we’ve 
made] in the lives of our team 
of inspectors and the lives of 
their families, as I do when 
we get a phone call from a 
client years later, wanting 
to work with us again.”

To reach Charlie and to 
learn more about the 
services Chicagoland Home 
Inspectors, Inc. provides its 
clients, visit their website 
www.chicagoland 
homeinspectors.net or 
call 630-327-2700.

THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

We Want
Your Story!
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REALTORS® are redefining the industry’s landscape. 
They recognize that embracing innovation is not 
just about keeping up with the latest trends. It’s also 
about proactively seeking out new opportunities and 
embracing change. By staying adaptable and open-
minded, they position themselves as industry leaders 
and are pushing against the current limits of success.

In today’s ever-changing real estate industry, 
staying ahead of the competition requires a mindset 
that embraces innovation. REALTORS® under-
stand the power of technology to transform and 
revolutionize their business practices and expand 
their reach. By harnessing cutting-edge tools and 
merging them with traditional real estate expertise, 
REALTORS® are forging a path toward success.

Two key innovations that Chicago’s top 
REALTORS® are embracing are virtual tours and 
3D visualizations. By offering clients the abil-
ity to step inside properties virtually, from the 
comfort of their homes, REALTORS® are able to 
provide them with an immersive and interactive 
experience. This technology can not only save 
REALTORS® and clients time, but it can also give 
REALTORS® broader audience reach, including 
out-of-town buyers or those with limited mobility.

Embracing innovation also includes social media 
and online marketing, the power of which cannot 
be underestimated. REALTORS® must understand 
the influence of digital platforms in reaching a 
wider clientele and the importance of a strong 
online presence. By utilizing social media chan-
nels, REALTORS® can showcase properties, 
share industry insights, and engage with potential 
buyers and sellers. The ability to leverage these 
platforms effectively is part of what can set a 
REALTOR® apart from the pack, and help ensure 
they remain at the forefront of the market.

Through combining traditional real estate exper-
tise with technological advancements, many 

business

EMBRACING 
INNOVATION 
TO PAVE 
THE WAY TO 
SUCCESS

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in 
real estate accounting and tax 
strategies, our team of experts can 
guide you in achieving maximum 
return and growth for your 
business. From commercial and 
residential developers to agents 
and investors, we understand the 
complexities of your business.

www.thehechtmangroup.com
847.256.3100
info@thehechtmangroup.com
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“I trust Kristine to help my clients with the same level of care and 
dedication I would. I can stake my reputation on her service. 

Working with Kristine is more like having a business partner with a 
stake in your success than a service provider.”

Adele Lang  |  Chicago Association of Realtors 2017 Rookie of the Year  |  Baird & Warner

FEELING
GEEKY?

Scan
here
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LANCE 
KIRSHNER of the 

LAKE GROUP

“For many years, I led my team like so 
many other team leaders: making unilat-
eral decisions, which, at the time, I felt 
was the best move for everyone,” explains 
Lance Kirshner, team leader of the LAKE 
Group with Compass. “But over the past 
few years, I have learned that team mem-
bers provide their own unique perspective. 
Now I rarely make any decisions without 
consulting several of my team members.”

When we last checked in with Lance, he 
was in the process of navigating his move to 
Compass from another company where he’d 
been for ten years. In addition to operating 
during a worldwide pandemic, in the last 
couple of years, he has grown his team from 
five to eight talented members while adapt-
ing to a fluctuating market. He says these 
have been some of the most challenging 
times of his nineteen-year career.

“Despite all these incredible challenges, 
the team and I have risen to the occasion, 

cover story 
By Lauren Young

Photos by Sonya Martin setting personal sales volume records 
in 2022,” says Lance. “I credit 
overcoming these issues most to my 
team’s support and the incredibly 
strong friendships I have created with 
my colleagues in the industry.”

The LAKE Group now consists of 
both seasoned real estate profession-
als and new agents who have more 
diverse expertise and backgrounds. 
Lance’s team are: Laura Lando, the 
team’s first LAKE Group member 
(2012), who is on track to close $10 
million for the third year in a row; 
Nancy Gordon, joined the team seven 
years ago and brings a unique per-
spective to her brokerage business as 
a licensed architect; Joanne Balbarin, 
who has served as the team’s director 
of operations for the past five years, 
will soon be one of their full-time 
brokers; REALTOR® Cristina Tu 
handles everything from rentals to 

multi-million-dollar properties and is 
approaching her five-year mark with 
the team; Julie Stanczak is a long-
time REALTOR® who returned from 
a few years living in Singapore to join 
the team in 2020; newly licensed bro-
ker Kyle Bordner has already closed 
his first million-dollar deal; and Lia 
Scala, the new operations manager, 
joined the team this summer and is 
raring to learn from some of the best. 

“Compass has eight distinct core 
principles, and the one that speaks to 
me the most is ‘collaborate without 
ego,’” explains Lance. “This is some-
thing that my team embraced well 
before we joined Compass in 2019, 
but it’s a principle that our team now 
truly embodies.”

To emphasize this core principle, 
a few years ago the group began 
hosting a regular happy hour event 

A TEAM UNITED
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for fellow brokers. They invite col-
leagues from previous transactions 
for food and drinks—all on the LAKE 
Group’s tab. During these events, 
they share common struggles, regale 
each other with stories, and hit 
pause on work for a couple of hours. 
The events have been a hit, regularly 
drawing over 100 brokers.

“Of course, we had to stop hosting 
the happy hour during the many 
months of the pandemic. We felt 
encouraged when people asked us to 
start up again,” says Lance. “We want 
our colleagues to know how much 

The LAKE Group.

we appreciate their collaboration on 
deals, and we want to continue to 
foster these relationships for future 
mutual success.”

“[We’ve found that] By strengthening 
our relationships with our peers, this 
industry is infinitely more enjoy-
able and more productive,” he adds. 
“We have been privileged enough to 
win out on numerous multiple-offer 
situations because the brokers on the 
other end of the transactions encour-
aged the sellers to work with us and 
the clients we represent. They [our 
REALTOR® colleagues] recognize 

that our team will work tirelessly and 
collaboratively in order to ensure a 
smooth and successful transaction.”

Although the past several years have 
come with some of the biggest obstacles 
in his nearly two-decade career, Lance 
believes that they have been the most 
personally rewarding. Previously, during 
the LAKE Group’s first seasons, Lance 
would find himself feeling burned out 
at the end of the year—even dreading a 
new year and the cycle of starting over. 
However, a fresh, more efficient team 
structure with shared responsibilities 
and roles has allowed all team members 
to be productive and maintain a healthier 
life balance.

“Only in the past few years have I 
truly learned to enjoy the ride,” admits 
Lance. “Collectively, the team is not 
just supporting ‘Lance’s business,’ but 
everyone’s business: we are here to 
support one another.”

An important part of this support is 
celebrating each other’s wins and sup-
porting each other after the losses that 
are inevitable for any agent and team. 
The LAKE Group team also makes it 

Lance with REALTORS® in Sayulita, Mexico.
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191 N. Wacker Drive, 31st Floor
Chicago, IL 60606
847-910-2317  |  lsaul@fordellp.com
www.fordellp.com

WHEN IT COMES TO REAL ESTATE,
ALWAYS GO WITH

Experienced Lawyers

LISA J. SAUL, ESQ.

Commercial Litigation  |  Real Estate Litigation  |  Real Estate Transactions,  |  Zoning & Land Use

...Allowing all team members 
to be included has allowed us 
to grow organically and build 

a unique closeness.

a point to commemorate 
key career milestones, 
which include rewarding 
any agent who achieves 
the $10 million individu-
al-sales-volume landmark. 

While collaborating with 
other brokers in the 
industry might seem like 
a nicety to some, Lance 
sees this principle as fun-
damental and crucial to 
the shared success of the 
team. It’s been one of the 
biggest aha moments of 
his journey as a leader. 

“I am a much better leader 
today than I was when I 
started the team almost 
twelve years ago,” he says. 
“Strategically, a lot of 
the decisions and moves 
made by the team, instead 
of just by me, are much 
more calculated. Allowing 
all team members to be 
included has allowed us to 
grow organically and build 
a unique closeness.” 

The LAKE Group is truly 
a team united.
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H2H Movers is more than a moving company. For founder 
and CEO Lyuda Ksenych, it’s a way to show people true 
care, compassion, and service. And on a more personal 
level, it’s an American dream—her opportunity to cre-
ate something all her own, and to run a business that 
reflects her ideals and beliefs in how we ought to treat one 
another, especially in times of need, whether that means 
helping someone pack up their most personal belongings 
or orchestrating a massive move from start to finish. 

“Our focus goes beyond profits,” explains Lyuda. “It’s about 
delivering a remarkable service that arises from our gen-
uine concern for people’s moving experiences. We take 
pride in the fact that every member of our team, from our 
movers to our support staff, upholds these principles.” 

These aren’t hollow words for Lyuda. She has a clear-cut 
outline for creating elevated moving experiences, ensuring 
every aspect of the business operates according to their 
principles. These principles include clear communication; 
transparent pricing; preserving a reputation of trust within 
the community; achieving success through collaboration; 
having a future-driven approach with clients, employees, and 
referral partners; providing value-added services like packing 
and unpacking to be a one-stop-shop for all moving needs; 
and striving to minimize stress for everyone they work with. 

The success of H2H Movers doesn’t lie within a strin-
gent set of principles, however. It’s rediscovered every day 
through an approach that is ever-evolving and a process 
that is consistently being refined. As Lyuda explains:

“Every piece of feedback, every suggestion from our cli-
ents is taken seriously, allowing us to adapt and evolve. 
We meticulously analyze each misstep, identifying the 
root causes and creating SOPs to ensure the same errors 
are never repeated. By integrating feedback, learning from 

missteps, and refining our 
operations, we consistently aim 
to provide a moving experience 
that surpasses expectations.” 

Lyuda’s commitment to con-
tinual improvement is how she 
came to start her own moving 
company in the first place. 
Having arrived in the United 
States from Ukraine at the 
age of twenty in 2006, Lyuda 
worked four jobs while earning 
a degree in computer science. 
She never imagined becoming 
so immersed in the moving 
industry. But after taking a job 
answering calls for a small mov-
ing operation, she found herself 
going down the rabbit hole.

“It was never explained what 
the business actually was—like 
how the process worked, how 
the quotes were calculated. I 
was told to just book jobs for 
two guys and a van, not even 
a truck, catering to moves 
of all sizes—from studios to 
four-bedroom houses. The 
problem started when we 
finally started executing the 
moves. The truck and crew 
were too small for pretty much 
every job I booked,” she says.

That’s when Lyuda began to dig 
deeper. “I did a lot of research,” 
she explains. “I went as far as 
calling other moving companies 
and many were open to answer-
ing my questions and giving 
me the information I needed. 
I became passionate about it, 
and I realized that I needed to 
have a moving license to do 
this business, which entailed 
hiring a lawyer, undergoing 
an exam, attending a lecture, 
and even a court hearing for 
a judge to grant the license.” 

partner spotlight
By Chris Menezes

Photos By Evelina Mryl

WITH H2H MOVERS Elevating the Moving Experience
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Equipped with an official license and a 
wealth of real-world knowledge, Lyuda 
began building her business. The real 
success of H2H Movers, according 
to Lyuda, doesn’t have to do with 
her as much as it does with her team 
and the culture they have created. 

“What distinguishes us from other 
moving companies is our profound 
dedication to fostering a strong 
company culture and prioritizing 
our people,” she says. “These are 
people who grasp the significance of 
their role in the chain of events. If 
they falter in their duties, it ripples 
through, affecting repeat business, 
referrals, and even job security for 
them, their acquaintances, and their 
families in search of employment 
opportunities. This sense of intercon-
nectedness pervades every worker, 
whether in the office or in the field, 
fostering a shared set of values and beliefs.”

Prioritizing people is at the heart of H2H Movers, especially when it 
comes to working and partnering with real estate agents. Their goal 
is to be a comprehensive partner, and an added value that agents 
can offer their clients. They do this by prioritizing client satisfac-
tion, being a reliable resource and trusted partner, and ensuring a 
seamless process from start to finish for both the agent and client. 

“Real estate agents can easily coordinate with us to ensure that the 
moving logistics align seamlessly with property transactions, reducing 
any potential hiccups,” she says. “By integrating our services into their 
offerings, we contribute to a stress-free transition, thereby enhancing the 
overall experience of buying or selling a property. As a reliable and valu-
able addition to their services, we can become a trusted ally and strategic 
partner in their ability to provide comprehensive, high-quality service, 
and a smoother, more rewarding experience for all parties involved.”

When Lyuda is not working, you can usually find her meditating, reading, 
salsa dancing, doing Pilates, or simply walking through and enjoying the 
city. She is a huge philanthropist and supports many organizations that 
help animals, kids, and also now Ukraine, where her family still lives. 
She is a dog mom to two shih tzus, Bella and Logan, and is wholeheart-
edly committed to a vegan lifestyle and making cruelty-free choices. 

For more information about H2H Movers or to partner with  
Lyuda and her team, call 773-236-8797, visit h2hmovers.com,  
or simply email Lyuda at lyuda@h2hmovers.com.

WE CONSISTENTLY AIM 
TO PROVIDE A MOVING 
EXPERIENCE THAT 

SURPASSES EXPECTATIONS.

Part of the team at H2H Movers.
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Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company, Milwaukee, WI (NM) (life and disability insurance, annuities, and life insurance with 
long-term care bene�ts) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, WI, (long-term 
care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered 

investment adviser and member FINRA and SIPC. Representative of Northwestern Mutual Wealth Management Company®, Milwaukee, WI (�duciary and fee-based �nancial planning 
services), a subsidiary of NM and federal savings bank.

Financial Advisor
Jonathan G Dickinson

1475 E Wood�eld Rd #900, Schaumburg, IL. 60173

847-969-2585
www.jonathan-dickinson.com

Helping the Elite Real Estate 
professionals with their Financial 
HOMES while they help people get 

into their dream homes.

This is Naya T. Cat,
and she is judging you for

not hiring Loftus Law.

What does the
T. stand for?

patrick@loftus.law 
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LiuLiuA VIRTUOSO 
IN THE 

SYMPHONY 
OF REAL 
ESTATE

agent feature
By Chris Menezes

Photos by Jaclyn Simpson 

A real estate renaissance woman, 

Jennifer Liu has dedicated her entire 

professional life to the industry and 

has been involved in nearly every facet 

of the business. Whether assisting 

buyers to find their dream home, 

helping sellers to maximize their 

profits, or guiding developers through 

construction projects, Jennifer brings 

a comprehensive depth of knowledge 

to every interaction. And she continues 

to reinvent herself and her approach 

today through continual education and 

expanding the services she offers.

Jennifer got her start in 
the industry fresh out 
of college, working as a 
leasing coordinator at a 
privately owned property 
management company. 
She recalled the first time 
she became interested in 
real estate. While still in 
college, she helped her 
parents through their 
house-hunting journey. 
Then, after working as a 
leasing coordinator for 
about a year, she decided 
to seriously pursue real 
estate as a lifelong career. 

Jennifer

“I really enjoyed connect-
ing with people and I loved 
doing research on property 
value,” she says. “Most 
importantly, I enjoyed 
showing all kinds of prop-
erties! I believed that while 
achieving financial success 
through selling real estate, 
I could help sellers and 
buyers navigate real estate 
transactions smoothly and 
make their lives easier.” 

After obtaining her license, 
Jennifer spent her first 
six months working as an 
assistant to top-producing 
agents, gleaning as much 
as she could from their 
experience. As she began 
working with her own 
buyers and sellers, she also 
started working on new 
construction projects. She 
soon began representing a 
number of residential devel-
opments—doing every-
thing from boutique condo 
buildings to townhome/
single-family home devel-
opments—while helping 
individual sellers as well. 

Jennifer adopted a proac-
tive approach toward her 
clients’ sales and purchases 
early in her career. This 
meant spending count-
less extra hours on each 
transaction, going beyond 
the standard scope of 
service compared to most 
agents. However, this 
time and effort invested in 
understanding and cater-
ing to her clients’ needs 
enabled her to gather 
invaluable knowledge and 
experience that she now 
uses to guide her clients.

Most of Jennifer’s career 
has been focused on new 
construction developments 
and representing sellers. 
When she works with 
builders and developers, she 
usually becomes involved in 
the process early on—from 
working with architects on 
the home’s style and layout, 
to finalizing construction 
details with the construc-
tion team and getting the 
project or development 
ready for the market. 
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Once in contract, she works with 
buyers on selecting finishes and 
ensures the construction goes 
smoothly, frequently visiting the 
site and working closely with 
contractors through to completion. 
It can take months for a closing to 
happen, but when it does, there’s 
nothing better for Jennifer. 

“It is very rewarding to see the smiles 
on the buyers’ faces when they visit 
their brand-new home,” she says. 

While Jennifer has spent the 
majority of her career working in 
new construction and with sell-
ers, she has been taking on more 
buyer clients the past few years 
and has fallen back in love with 
the house-hunting process, help-
ing people find their dream home 
and navigating them through each 
step of the purchase. She also loves 
sharing her twenty years’ worth of 
knowledge and industry expertise 
to help assuage her clients’ fears 
and provide mental support. 

With such a wide scope of 
clientele today, Jennifer is 
enjoying her business more 
than ever. Yet, she does 
not rest on past successes. 
She continually pushes for 
higher volume every year 
and is currently pursuing 
her passion for interior 
design through a certificate 
program, which she plans to 
use to complement her real 
estate business in the future. 

“I still enjoy every moment of 
being in real estate, and I still 
want to achieve more,” she says. 
“Success to me means being 
independent, strong, and hav-
ing the ability to help others.”

Jennifer’s desire to help others 
extends to giving back to the 
community. She supports the 
Tree House Humane Society 
(being a cat lover) as well as the 
Pilsen Food Pantry, which she 

discovered through a builder client 
in Pilsen. She also contributes a 
portion of her earnings from every 
transaction to Good Will Works 
through her brokerage, Baird & 
Warner, which partners with various 
organizations to support homeown-
ership opportunities and charitable 
causes in the Chicagoland area.

When looking to relax, Jennifer 
enjoys watching a great movie, 
reading, and doing yoga. 

She also loves exploring and 
discovering new coffee shops 
throughout the city, and can talk 
about nail strips for manicures 
at pretty much any time of day. 

In a field that is constantly evolving, 
Jennifer remains grounded yet open 
to new opportunities. Embodying 
the spirit of a true renaissance 
woman, she diversifies her skillset 
and evolves with the industry. Her 
belief in continuing education and 
relentless perseverance are just as 
important as her inherent talent and 
experience. This philosophy extends 
to her relationship with her peers as 
well, as she encourages other agents:

“Always respect your fellow 
REALTORS®,” she says. “Do the 
grind—you learn the most that 
way. Work hard, stay humble, 
and your efforts will pay off in 
ways that you can’t imagine.” 

I STILL ENJOY EVERY 

MOMENT OF BEING  

IN REAL ESTATE,  

AND I STILL WANT TO 

ACHIEVE MORE.

SUCCESS TO ME MEANS 
BEING INDEPENDENT, 
STRONG, AND HAVING 
THE ABILITY TO  
HELP OTHERS.
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312-401-0299  •  haipro.com
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773-537-4945  |  TitcombLawGroup.com  |  info@titcomblawgroup.com

134 North LaSalle St., Suite 1720  |  Chicago, IL 60602  |       @TitcombLawGroup       @TitcombLaw

B U Y E R S  |  S E L L E R S  |  I N V E S T O R S  |  D E V E L O P E R S

Looking for an
Experienced Real
Estate Attorney
to close your
next transaction?

Christopher Titcomb

Attics • Bathrooms • Closets • Garages • Home O�ce/Den
Kitchens & Pantries • Laundry Rooms • Mudrooms • Kids Rooms

Attics • Bathrooms • Closets • Garages • Home O�ce/Den
Kitchens & Pantries • Laundry Rooms • Mudrooms • Kids Rooms

319-404-2314 | www.neatmethod.com | katie.monge@neatmethod.com319-404-2314 | www.neatmethod.com | katie.monge@neatmethod.com

Home Organizing | Moves & Relocations |Home Organizing | Moves & Relocations |

Katie Monge, 
Owner/Professional 

Organizer

Cold Weather Is Coming 
Are Your Closets Ready?
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...The most rewarding part about being a REALTOR® 
for Frank is finding someone who doesn’t know how 
to get a loan, or a grant, or how to fix their credit, 
and then helping them get what they want. “There 
are so many people that want to own but don’t know 
how. There is no greater joy than to see someone 
who has rented for years become a homeowner 
through my relentless hard work and knowledge of 

the [finance] programs. When I see their tears of 
joy, it is a rush I can’t even explain,” says Frank.

“Success is making a difference in this world,” says 
Frank. “It is learning to balance your life — raising 
a great family while relentlessly helping others and 
yourself in the process. It is doing what you love 
every day and making a positive dent in this world.”...

cover rewind  
- october 2018

Frank 
Montro
How to Make an Impact

A LAW FIRM FOCUSED ON
ALL THINGS REAL ESTATE.

Transactional: Residential • Commercial • Closing • Zoning • Development
Litigation: Association & HOA • Litigation • Municipal Violations • Collection • Eviction

Offices in downtown Chicago and Burr Ridge serving all of
 Northern Illinois and Southern Wisconsin

312-606-9529
ccpchicago.com

contact@ccpchicago.com

Marc Cervantes
Attorney at Law
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“I recall calling him to just talk 

shop and thinking, ‘I need to 

work with this guy somehow,’” 

says Jake Fugman, broker at eXp 

Realty in Chicago, of his friend and 

business partner, Michael Scanlon.

Since their partnership formed 
around four years ago, the pair 
have become a formidable duo. 
They credit their success to their 
shared passions and diverse, 
yet complementary, skill sets.

Michael grew up on the South Side, 
one of four kids. From a young 
age, he learned the value of hard 
work and earning his own way.

“I have worked every summer 
since I was ten years old, starting 
as a softball umpire,” says Michael. 
“As a kid, I would buy gold coins 
with the money I made. We didn’t 
have a lot financially, and I think 
growing up without much money 
is one of the biggest reasons why 
I’ve always been so motivated.”

A natural athlete, Michael played 
baseball, ran track, and swam 

The Sky’s the Limit

By Lauren Young

Photos by Caleb Pickman 

agent feature

Fugman 
MICHAEL& Scanlon

JAKE competitively before finding a 
knack and love for rugby. He 
attended the University of Miami 
and joined their rugby team, 
in time becoming the team’s 
captain, and went on to play 
semi-professionally in Australia 
after graduation. He earned his 
MBA with a specialty in finance 
after eventually returning to 
the US, acquiring an interest in 
real estate around this time.

“I’d always had an interest in the 
stock market, investing, and passive 
income,” says Michael. “I didn’t 
know much about real estate, but I 
was encouraged to get my license 
after a failed television opportunity 
had me re-evaluate my future.”

Michael was once cast in a television 
show for Netflix. He was flown to 
England for the first shoot, but his TV 
stardom was unexpectedly cut short 

when he contracted West Nile virus. 
After recovering in an English hospital, 
he was stabilized and sent home. For 
Michael, this experience became the 
push he needed to ensure he held more 
control over his own destiny. 

“I had no idea what I was doing when I 
started in real estate,” says Michael. “I 
just outstudied the people around me. I 
probably read more than forty real estate 
books in my first year as a REALTOR®.” 

At his brokerage, he kept hearing 
about another new agent named Jake. 
The two regularly found themselves 
competing for the same clients. When 
they finally connected in person, they 
hit it off and joined forces.

“Luckily, neither one of us is posses-
sive or selfish, and both of us wanted 
to grow, so we started chatting and 
decided to grow together,” says Michael.

Jake grew up in Glen Ellyn and, like 
Michael, has been working continu-
ously since he was a kid. He started 
as a golf caddy at age thirteen. 

“Luckily, I was born with an ability 
to get along with just about everyone 
and anyone,” Jake says. 

Jake 
Fugman

Michael 
Scanlon
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After high school, Jake was awarded the 
prestigious Evans Scholarship, allowing him 
to attend Indiana University’s Kelley School 
of Business with housing and tuition paid in 
full. To qualify, students must demonstrate 
excellent academic performance, outstand-
ing character, and a strong caddie record. 

“The scholarship made it possible for 
me to start investing in real estate right 
out of college,” says Jake. “It sparked 
my interest; I quickly saw the benefits of 
investing in real estate for the long term.”

Jake launched his own third-party logis-
tics company, which he operated for over 
ten years. After growing it into a thriving 
business with over fifty employees, he 
decided to sell it to his business part-
ner to attain better work-life balance.

“It was a successful company, but it required 
80- to 90-hour workweeks. It was keeping 
me away from my young family,” Jake says. 
“I took a major leap deciding to jump into 
real estate, where I knew may have not 
earn a paycheck for six to twelve months.”

While Michael and Jake have differ-
ent personalities, their skill sets com-
plement each other’s near perfectly. 
Michael has big ideas and is a skilled 
networker. Jake is organized and has 
experienced business acumen. 

“I admire Michael’s decisive action 
and ability to pull the trigger on some-
thing, then adapt quickly,” says Jake.

“Without Jake’s organization, I’d be 
screwed,” Michael jokes.

Outside of growing their business, 
the two give back to their community 
through organizations close to their 
hearts. Jake is still involved in the 
Evans Scholars Foundation. Michael 
has volunteered for years at Advocate 
Children’s Hospital in Oak Lawn and 
donates money to St. Jude Children’s 
Hospital and Autism Speaks, two 
organizations with which he has a 
personal connection. Per the latter, 
Michael’s oldest sister has high-func-
tioning autism, and he worked as a 

WE HAVE 
A SHARED 
VISION OF 
‘THE SKY’S 
THE LIMIT.’
NEITHER 

OF US 
IS EVER 

SATISFIED 
WITH THE 

STATUS 
QUO.

behavioral analyst for kids with autism for six 
years before he began his real estate career.

Looking toward their future, Michael and Jake 
are both motivated by the endless possibilities in 
real estate. They envision not only closing bigger 
deals and growing their own investment portfo-
lios, but also branching further into commercial 
real estate and even expanding nationally. 

“We are very lucky to be similar but differ-
ent in all the right ways,” notes Michael. 
“My favorite part [about working with him] 
is that Jake is a great guy, but that aside, I 
just find it fascinating how well we mesh.”

“We have a shared vision of ‘the sky’s 
the limit,’” adds Jake. “Neither of us is 
ever satisfied with the status quo.”

Jake and 
his family.

Michael with 
his girlfriend 

at a Goo Goo 
Dolls concert  

in Chicago.
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Kyle Huppe
Insurance Agent 

 
www.countryfinancial.com/kyle.huppe 
kyle.huppe@countryfinancial.com 

Policies issued by COUNTRY Mutual Insurance Company®, 
COUNTRY Casualty Insurance Company®, or COUNTRY 
Preferred Insurance Company®, Bloomington, IL.  

1020-521HC_28056-10/14/2022

Studio Celex is a full-service
marketing and personal branding
agency based in Chicago. Our
mission is to help businesses and
professionals reach their goals by
communicating their “X – Factor”
with high impact, authentic
storytelling and utilizing
corporate-tested, proven
marketing techniques.

Schedule Your Free
Consultation at 

studiocelex.com 

Social Media Management

Personal Branding

Public Relations

Digital Marketing

CORE SERVICES

ABOUT US

We offer a suite of
marketing services to
help you attract new

clients

Strengthen your
personal brand and tell

your unique story

 
 

Project proceeds
donated to a non-profit

of your choice
 

MARKETING & 
PERSONAL BRANDING
FOR REALTORS

W W W . S T U D I O C E L E X . C O M
7 0 8 . 7 9 0 . 9 9 0 8

REAL PRODUCERS SPECIAL: 
Complimentary Brand & Social Media Audit  At Trivedi & 

Khan our 
attorneys and 

paralegals have years 
of experience helping 

individuals, families, 
investors, developers and 
business owners in every 
aspect of residential and 

commercial real estate.

Our attorneys will ensure that the 
client's interests are protected, 

will deftly move the 
negotiation process along, 

and get to closing.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE • BUSINESS TRANSACTIONS

• COMMERCIAL LITIGATION

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners in 

every aspect of residential and commercial real estate.
Our attorneys will ensure that the client'sinterests are protected, will deftly 

move thenegotiation process along, and get to closing.
H O M E  S E R V I C E S

Davina Arceneaux
Broker/Owner
Davina.Arceneaux@MottoMortgage.com
844-466-8864 x102 | NMLS# 2016283
One Oakbrook Terrace, Suite 801 | Oakbrook Terrace, IL 60181

When you work with us your clients
close with confidence – consistently.

Partner With Us So You Can Make Time
For Important Things This Holiday Season

Thermal Imaging | Radon

Schedule your home inspection online
inspectionconceptsllc.com
IL License # 450.001924
CONTACT JACK NOW FOR AN INSPECTION
P: (773) 851-9667
jack@inspectionconceptsllc.com

Thorough, level headed home inspections



Chicago Real Producers • 5958 • October 2023 @realproducers realproducersmag.com

400 W Huron is a 15-story boutique 
building with a limited number of 
units. Thank you to The Anzalone 
Group for opening a modern and 
completely custom unit with a 
private pool to CRP. 

PRIVATE RIVER NORTH LUXURY LISTINGPRIVATE RIVER NORTH LUXURY LISTING

THURSDAY, OCTOBER 12TH FROM 4:00 PM TO 7:00 PM

Join the Chicago Real Producers community for a late 

afternoon of networking while viewing an oasis in the city.

Food and Drinks Provided

Must RSVP; Limited Capacity 
Private Event For Chicago Real Producers and Preferred Partners Only

This listing includes: 

• A stunning double island Valcucine kitchen with Miele appliances and a butler’s pantry 
• 7,200+ square feet of exterior living space which wraps around three sides of the property and 

incoprates not only two fire pits, but also an incredibly unique 30’ x 12’ pool with a hot tub. 
• A private oversized primary suite that includes a sitting room, a large walk-in closet and a spa 

bath complete with a freestanding tub, steam shower and infrared sauna
• Two temperature-controlled wine storage lockers

400 W HURON ST. #501 CHICAGO, IL 60654

Contact Chicagoland@realproducersmag.com for event details Scan to 
RSVP

20232023
FALL EVENT
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Bringing together the knowledge and expertise in the three 
roles I embrace the most, I impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com

(773) 279-9900
MoweryLaw.com

T H E R E  I S  N O  T R A N S A C T I O N  W H E R E
S P E E D  A N D  A C C E S S I B I L I T Y  M A T T E R  M O R E .

I understand,
and I deliver.
Attorney. Homeowner. Parent.

AUTO | HOME | LIFE | BUSINESS | HEALTH

Eric Bielinski
773.775.2000
ericbielinski.com
6304 N. Milwaukee Ave.
Chicago, IL 60646 Eric Bielinski, Agent

Painting & Drywall | General Handymen

HANDYMEN PAINTING ELECTRICAL

DRYWALL CARPENTRY PLUMBING

Painting & Drywall | General Handymen

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657

www.fixitpeople.com

“A” RATING
on

Read our reviews!

United Home Loans is an Illinois Residential Mortgage Licensee | NMLS #207546

1000 N Milwaukee Ave
Chicago, IL 60642

312-520-0069

uhloans.com

Flexible solutions
to give your clients the

confidence to close
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KEVIN CAMDEN - 630-786-6656
kevin@camdenlawoffice.com  |  www.camdenlawoffice.com

When Your Clients
Have Decided It
Time To Move…

We Can Assist InTheir 
Suburban Purchase

Teams and individuals from January 1, 2023 to August 31, 2023

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Matt Laricy 136 $70,419,592 151.5 $80,893,411 287.5 $151,313,003

2 Jeffrey Lowe 58 $82,684,770 26.5 $39,304,200 84.5 $121,988,970

3 Emily Sachs Wong 42 $74,888,829 30 $34,554,500 72 $109,443,329

4 Leigh Marcus 83.5 $55,236,440 61 $39,233,500 144.5 $94,469,940

5 Benyamin Lalez 42 $28,751,597 135.5 $64,760,519 177.5 $93,512,116

6 Carrie McCormick 44.5 $55,257,500 20.5 $27,241,300 65 $82,498,800

7 Grigory Pekarsky 31.5 $13,444,375 125 $57,094,900 156.5 $70,539,275

8 Chezi Rafaeli 25 $30,488,501 15 $20,201,001 40 $50,689,502

9 Alexandre Stoykov 13.5 $6,661,000 80.5 $35,806,000 94 $42,467,000

10 Jennifer Ames 21 $31,314,000 8 $8,936,500 29 $40,250,500

11 Katharine Waddell 24 $17,339,000 37 $22,316,915 61 $39,655,915

12 Melissa Siegal 27 $17,441,500 36 $21,139,467 63 $38,580,967

13 Leila Zammatta 13.5 $35,865,528 1 $520,000 14.5 $36,385,528

14 Joanne Nemerovski 12 $18,963,000 15 $17,232,500 27 $36,195,500

15 Konrad Dabrowski 26 $23,695,998 17.5 $12,303,280 43.5 $35,999,278

16 Mario Greco 40 $23,136,065 20.5 $11,853,535 60.5 $34,989,600

17 Bari Levine 20.5 $13,055,958 20 $21,646,997 40.5 $34,702,956

18 Hayley Westhoff 22.5 $14,528,755 25.5 $19,541,680 48 $34,070,435

19 Timothy Sheahan 24 $16,778,626 15 $16,268,500 39 $33,047,126

20 Daniel Glick 19 $17,123,500 18.5 $14,583,500 37.5 $31,707,000

21 Susan Miner 6 $19,095,000 7 $12,426,400 13 $31,521,400

22 Julie Busby 17 $13,074,900 28.5 $17,908,610 45.5 $30,983,510

23 Sam Shaffer 6 $5,231,500 42.5 $25,542,735 48.5 $30,774,235

24 Karen Biazar 27 $17,509,426 25 $12,726,400 52 $30,235,826

25 Brad Lippitz 16 $14,626,450 19 $15,321,300 35 $29,947,750

26 Kelly Parker 5 $2,828,500 35.5 $26,706,000 40.5 $29,534,500

27 Amanda McMillan 26 $18,976,500 13.5 $10,214,613 39.5 $29,191,113

28 Darrell Scott 9 $7,332,300 42.5 $21,699,800 51.5 $29,032,100

29 Layching Quek 11 $5,899,000 32 $22,830,399 43 $28,729,399

30 Patrick Teets 17 $23,088,500 5 $5,570,000 22 $28,658,500

31 Sam Jenkins 13.5 $17,083,337 8 $11,497,850 21.5 $28,581,187

32 Melanie Everett 13.5 $7,292,028 40 $21,063,100 53.5 $28,355,128

33 Elizabeth Brooks 23.5 $27,495,523 1 $775,000 24.5 $28,270,523

34 Lauren Mitrick Wood 9.5 $5,357,700 32.5 $22,593,750 42 $27,951,450

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Eugene Fu 17.5 $14,405,350 18.5 $12,603,000 36 $27,008,350

36 Suzanne Gignilliat 8.5 $23,938,500 3 $2,988,000 11.5 $26,926,500

37 James D'Astice 7 $4,189,900 39.5 $22,102,049 46.5 $26,291,949

38 Nicholaos Voutsinas 16 $8,804,150 24 $17,431,300 40 $26,235,450

39 Jason O'Beirne 23 $20,218,500 14 $5,872,000 37 $26,090,500

40 Lance Kirshner 26 $14,312,300 11 $11,576,500 37 $25,888,800

41 Sophia Klopas 18 $11,604,500 23.5 $14,200,500 41.5 $25,805,000

42 Rafay Qamar 36 $13,251,250 34.5 $12,204,416 70.5 $25,455,666

43 Melanie Giglio 12.5 $8,350,000 28 $16,343,100 40.5 $24,693,100

44 Katherine Malkin 3 $11,115,000 3 $13,258,000 6 $24,373,000

45 Owen Duffy 25.5 $19,002,618 13 $5,066,700 38.5 $24,069,318

46 Colin Hebson 10.5 $6,058,750 32.5 $17,852,500 43 $23,911,250

47 Elias Masud 15.5 $7,478,500 33.5 $15,102,801 49 $22,581,301

48 Jill Silverstein 17 $12,334,438 14.5 $10,107,375 31.5 $22,441,812

49 Millie Rosenbloom 14 $13,463,250 7 $7,758,500 21 $21,221,750

50 Benjamin Lissner 4.5 $1,734,500 34 $18,941,000 38.5 $20,675,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.
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The movers were courteous and unrushed. 
I really enjoyed the process. I would never 
imagine packing my own things again... 
H2H Movers was a great experience, I'm 
really happy we used them.

- John Grafft
Award-Winning Realtor

The movers were courteous and unrushed. 
I really enjoyed the process. I would never 
imagine packing my own things again... 
H2H Movers was a great experience, I'm 
really happy we used them.

- John Grafft
Award-Winning Realtor

H2H Movers is my "go-to" moving company 
for the past 9 years. My employees and I 
personally used them a few times. We also 
get a lot of praise from our clients who use 
their services. These guys are fantastic and 
for me, it is important to have a company I 
can trust so my clients have a peace of 
mind and a good experience when it 
comes to moving. 

- Alex Stoykov

H2H Movers is my "go-to" moving company 
for the past 9 years. My employees and I 
personally used them a few times. We also 
get a lot of praise from our clients who use 
their services. These guys are fantastic and 
for me, it is important to have a company I 
can trust so my clients have a peace of 
mind and a good experience when it 
comes to moving. 

- Alex Stoykov
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Teams and individuals from January 1, 2023 to August 31, 2023

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Michael Maier 23.5 $16,068,251 10 $4,580,000 33.5 $20,648,251

52 Timothy Salm 6.5 $16,450,000 4 $4,150,000 10.5 $20,600,000

53 Jennifer Mills 13.5 $13,833,400 8 $6,626,500 21.5 $20,459,900

54 Karen Schwartz 18 $12,863,800 14 $7,581,900 32 $20,445,700

55 Tommy Choi 17 $8,305,900 26 $11,981,000 43 $20,286,900

56 Danielle Dowell 12.5 $9,962,500 15.5 $10,224,500 28 $20,187,000

57 Ryan Preuett 12 $14,119,899 3 $5,164,900 15 $19,284,799

58 Ioannis Floros 3.5 $1,639,750 37 $17,629,050 40.5 $19,268,800

59 Debra Dobbs 14 $7,952,450 15 $11,226,800 29 $19,179,250

60 Vincent Anzalone 9 $8,166,750 12 $11,002,200 21 $19,168,950

61 Camille Canales 6 $2,992,250 26 $16,161,488 32 $19,153,738

62 Margaret Baczkowski 13 $10,533,052 9 $8,581,750 22 $19,114,802

63 Juliana Yeager 9 $5,178,574 21 $13,833,121 30 $19,011,696

64 Cadey O'Leary 8 $12,364,500 7 $6,627,900 15 $18,992,400

65 Stefanie Lavelle 15 $11,460,000 10 $7,313,100 25 $18,773,100

66 Michael Rosenblum 18.5 $17,855,000 2 $692,500 20.5 $18,547,500

67 R. Matt Leutheuser 4.5 $12,707,500 2 $5,300,000 6.5 $18,007,500

68 Rubina Bokhari 5 $3,923,150 11 $13,482,199 16 $17,405,349

69 Stacey Dombar 28 $13,146,580 8 $4,122,500 36 $17,269,080

70 Eudice Fogel 6.5 $5,699,750 10 $11,429,000 16.5 $17,128,750

71 Ivona Kutermankiewicz 11.5 $13,365,900 4 $3,679,900 15.5 $17,045,800

72 Jennifer Liu 22 $17,004,750 0 $0 22 $17,004,750

73 Scott Newman 28 $7,369,962 15 $9,611,101 43 $16,981,063

74 Richard Kasper 9 $5,487,016 16 $11,461,250 25 $16,948,266

75 Kevin Hinton 10.5 $5,355,950 23.5 $11,572,764 34 $16,928,714

76 Stephanie LoVerde 12.5 $6,638,301 15.5 $10,189,073 28 $16,827,374

77 Daniel Close 7.5 $4,756,500 19.5 $12,041,800 27 $16,798,300

78 James Sheehan 12.5 $13,214,050 3 $3,314,000 15.5 $16,528,050

79 Todd Szwajkowski 15 $6,868,150 25.5 $9,611,800 40.5 $16,479,950

80 Cynthia Sodolski 11.5 $7,720,650 13 $8,753,900 24.5 $16,474,550

81 Kimber Galvin 2.5 $2,014,250 18 $14,211,500 20.5 $16,225,750

82 Joshua Lipton 7.5 $6,831,178 8.5 $9,361,500 16 $16,192,678

83 Matthew Liss 10 $8,627,500 6 $7,133,840 16 $15,761,340

84 Gail Spreen 19.5 $8,276,000 10 $7,469,500 29.5 $15,745,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Pasquale Recchia 14 $9,641,750 6 $6,091,500 20 $15,733,250

86 Brian Moon 8 $3,976,000 16 $11,719,000 24 $15,695,000

87 Scott Curcio 23.5 $8,691,050 17.5 $6,823,801 41 $15,514,851

88 Cory Tanzer 23.5 $10,118,250 14.5 $5,301,200 38 $15,419,450

89 Susan Nice 6 $3,267,500 8 $12,110,900 14 $15,378,400

90 Michael Greco 9 $5,276,000 15 $9,752,000 24 $15,028,000

91 Staci Slattery 22 $14,990,526 0 $0 22 $14,990,526

92 Brad Zibung 16 $8,123,000 14 $6,799,800 30 $14,922,800

93 Dennis Huyck 11.5 $6,928,500 11 $7,921,250 22.5 $14,849,750

94 Shay Hata 13.5 $6,791,500 12 $8,027,900 25.5 $14,819,400

95 Barbara O'Connor 12 $6,129,250 15.5 $8,688,450 27.5 $14,817,700

96 Philip Skowron 8.5 $10,827,501 3 $3,960,000 11.5 $14,787,501

97 Lucas Blahnik 6 $5,413,000 15 $9,304,800 21 $14,717,800

98 Hadley Rue 15 $10,589,000 6 $4,066,900 21 $14,655,900

99 Scott Berg 35 $13,099,700 2 $1,275,000 37 $14,374,700

100 Nicholas Colagiovanni 16 $9,032,000 6 $5,325,000 22 $14,357,000
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Service is the Key to my success!

Experienced Real Estate Attorneys
you and your clients can trust when it 's t ime to

buy or sell your home!
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JASON CHMIELEWSKI
Managing Attorney

Stand Out. Stay Top of Mind. Sell More.

630.548.2650 • marvinsmailers.com • hello@marvinsmailers.com
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DYNIA LAW

R E A L  E S TAT E

B U S I N E S S  S E RV I C E S

E S TAT E  P L A N N I N G

E L D E R  L AW

I N C O M E  TA X
P R E PA R AT I O N  

dynialaw.com  •  773-427-1900
al@dynialaw.com

710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068

W H E R E  YO U ' L L  F E E L
T H E  D I F F E R E N C E

We'll help you close the deal while keeping your business on 
track with our tax and consulting services.

Teams and individuals from January 1, 2023 to August 31, 2023

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Michael Gaffney 16.5 $9,279,886 7 $4,968,400 23.5 $14,248,286

102 Dawn McKenna 11 $11,373,000 4 $2,866,962 15 $14,239,962

103 Kathleen Ullo 12.5 $13,924,338 0.5 $262,500 13 $14,186,838

104 Leopoldo Gutierrez 5 $2,110,500 25 $11,991,400 30 $14,101,900

105 Elizabeth Ballis 11 $8,561,517 3.5 $5,505,000 14.5 $14,066,517

106 Sara McCarthy 10 $4,868,250 17 $9,121,800 27 $13,990,050

107 Kathryn Schrage 17 $7,466,000 8 $6,403,000 25 $13,869,000

108 Melanie Carlson 9 $5,503,500 12 $8,257,500 21 $13,761,000

109 Lisa Blume 10.5 $6,004,250 18.5 $7,751,400 29 $13,755,650

110 Jeffrey Herbert 8 $5,079,000 13 $8,632,675 21 $13,711,675

111 Edward Grochowiak 5.5 $3,433,700 18 $10,210,500 23.5 $13,644,200

112 Dominic Irpino 14 $6,537,700 14 $7,044,800 28 $13,582,500

113 Elena Theodoros 16 $11,253,158 3 $2,180,000 19 $13,433,158

114 Sherri Hoke 5 $6,267,000 6 $7,042,500 11 $13,309,500

115 William Goldberg 10.5 $12,882,498 0.5 $377,500 11 $13,259,998

116 Nicholas Apostal 15.5 $7,680,600 5 $5,553,500 20.5 $13,234,100

117 Bradley Brondyke 4 $9,310,000 3 $3,904,000 7 $13,214,000

118 Lisa Kalous 4 $2,978,250 17.5 $10,188,100 21.5 $13,166,350

119 Diana Radosta 3 $2,353,000 7.5 $10,756,500 10.5 $13,109,500

120 Annie Schweitzer 14 $7,136,399 6 $5,943,557 20 $13,079,956

121 Patrick Shino 6 $2,209,450 24.5 $10,829,950 30.5 $13,039,400

122 Zachary Redden 9 $4,068,750 14 $8,944,120 23 $13,012,870

123 Mark Icuss 4 $3,633,750 6 $9,287,750 10 $12,921,500

124 Linda Levin 9 $7,850,900 7 $5,014,400 16 $12,865,300

125 Danny Lewis 6 $2,374,000 20 $10,276,000 26 $12,650,000

126 Caitlin Skogsbergh 4 $3,879,000 10 $8,766,500 14 $12,645,500

127 Ian Schwartz 5.5 $2,909,000 10 $9,704,500 15.5 $12,613,500

128 Kai Schirmacher 4 $3,866,650 6 $8,740,000 10 $12,606,650

129 Julie Harron 6 $6,281,000 4 $6,325,000 10 $12,606,000

130 Keith Brand 11 $4,384,480 14 $8,161,499 25 $12,545,979

131 Douglas Smith 6 $7,514,850 5 $5,010,000 11 $12,524,850

132 Nicole Hajdu 15.5 $7,272,500 9 $5,213,100 24.5 $12,485,600

133 Amy Duong 11.5 $5,052,900 20.5 $7,412,150 32 $12,465,050

134 Ken Jungwirth 12 $5,408,500 8 $7,040,000 20 $12,448,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Michelle Browne 12 $6,493,100 8 $5,935,600 20 $12,428,700

136 Robert Picciariello 35 $12,354,367 0 $0 35 $12,354,367

137 Lauren Goldberg 8 $10,597,750 1 $1,712,500 9 $12,310,250

138 Nadine Ferrata 14 $9,812,500 4 $2,480,000 18 $12,292,500

139 Diana Grinnell 9 $5,051,900 8 $7,237,000 17 $12,288,900

140 Santiago Valdez 15 $5,199,750 14 $7,025,150 29 $12,224,900

141 Brian Loomis 6 $4,500,000 3 $7,695,000 9 $12,195,000

142 Samantha Porter 8 $10,597,750 2 $1,550,000 10 $12,147,750

143 Peter Angelo 10 $11,036,556 0.5 $1,100,000 10.5 $12,136,556

144 Alishja Ballard 8.5 $4,150,650 14 $7,901,387 22.5 $12,052,037

145 Ryan Huyler 11 $8,226,100 5 $3,765,500 16 $11,991,600

146 Robert Sullivan 14.5 $9,306,500 5 $2,484,000 19.5 $11,790,500

147 Steve Dombar 4 $1,798,000 20 $9,880,700 24 $11,678,700

148 Karen Ranquist 12.5 $8,102,500 5 $3,572,000 17.5 $11,674,500

149 Ali Bakir 3 $1,050,000 20 $10,603,000 23 $11,653,000

150 Tere Proctor 6 $11,602,500 0 $0 6 $11,602,500
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We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

• No Income History Requirement
• Flexible Debt-to-Income Underwriting Guidelines
• Available for New Purchases or Refinance
• Various Property Types Allowed
• 100% financing to $1 million with no mortgage insurance 
• MD, DO & DDS

Call Us Today To Learn More!

Jennifer Brown,
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936
1200 E. Warrenville Road
Naperville, IL 60563 

A HOUSE CALL THAT 
LEADS YOU HOME
Physicians' Mortgage Program

3400 Dundee Rd. • Suite 320
Northbrook • IL 60062

thedavidfranklawgroup.com 

The Law Firm that Always Keeps You in the Loop

Delivering the best in 
class legal representation 
from contract to closing

Our seasoned team of real 
estate professions seamlessly 

keeps the deal moving

Available nights 
and weekends

773.255.6499

425.928.4061

david@frankesq.com
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Teams and individuals from January 1, 2023 to August 31, 2023

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

151 Lawrence Dunning 15.5 $7,024,450 6 $4,574,650 21.5 $11,599,100

152 Brady Miller 10 $3,886,000 26 $7,674,650 36 $11,560,650

153 Thomas Moran 2.5 $2,997,000 6 $8,553,000 8.5 $11,550,000

154 Steven Powers 8 $5,181,000 7 $6,294,500 15 $11,475,500

155 Megan Tirpak 11 $7,030,250 3 $4,413,856 14 $11,444,106

156 Nancy Huetteman 18 $8,121,900 5 $3,278,000 23 $11,399,900

157 Julie Latsko 4 $5,065,000 5 $6,308,000 9 $11,373,000

158 Susan Kanter 8.5 $4,761,500 10.5 $6,598,000 19 $11,359,500

159 Kathleen Malone 9 $6,291,200 5 $5,034,000 14 $11,325,200

160 Elizabeth Amidon 11 $4,902,000 15 $6,392,000 26 $11,294,000

161 D Waveland Kendt 17.5 $9,123,900 3 $2,105,000 20.5 $11,228,900

162 Marlene Rubenstein 9.5 $5,841,000 7 $5,344,730 16.5 $11,185,730

163 Michael Shenfeld 9.5 $5,051,805 10.5 $6,132,500 20 $11,184,305

164 Qiankun Chen 14 $5,052,650 14 $6,112,000 28 $11,164,650

165 Christie Ascione 3.5 $2,263,000 5 $8,892,500 8.5 $11,155,500

166 Stephanie Cutter 15.5 $8,604,775 5 $2,501,000 20.5 $11,105,775

167 Matthew Engle 8 $3,352,399 17.5 $7,720,400 25.5 $11,072,799

168 Elizabeth Lassner 9 $4,275,000 8 $6,789,900 17 $11,064,900

169 Janelle Dennis 10.5 $7,308,000 5 $3,746,511 15.5 $11,054,511

170 Jacqueline Alter 23.5 $9,355,750 4 $1,679,900 27.5 $11,035,650

171 Laura Meier 6.5 $3,011,250 12 $7,988,400 18.5 $10,999,650

172 Pamela Rueve 9 $7,769,000 5 $3,227,000 14 $10,996,000

173 Liz Jones 4.5 $1,919,500 14 $8,940,500 18.5 $10,860,000

174 Carol Collins 10 $6,837,500 7 $3,980,000 17 $10,817,500

175 Harry Maisel 11 $7,499,400 5 $3,303,500 16 $10,802,900

176 Mark Zipperer 13 $4,860,000 13.5 $5,921,500 26.5 $10,781,500

177 Peter Green 5.5 $2,845,099 12 $7,925,500 17.5 $10,770,599

178 Alex Wolking 9 $4,977,600 9.5 $5,782,751 18.5 $10,760,351

179 Joelle Cachey Hayes 8.5 $9,510,500 3 $1,170,000 11.5 $10,680,500

180 Sharyl Mackey 0 $0 1 $10,650,000 1 $10,650,000

181 Naomi Wilkinson 5 $4,095,000 5 $6,463,000 10 $10,558,000

182 James Buczynski 4 $1,391,000 9 $9,162,400 13 $10,553,400

183 Steve Otwell 16 $5,540,600 8 $5,011,000 24 $10,551,600

184 Natasha Motev 5.5 $8,029,138 3 $2,519,000 8.5 $10,548,138

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

185 Nick Kluding 3 $1,900,000 7 $8,647,000 10 $10,547,000

186 Michael Hall 13 $6,488,000 6 $4,049,000 19 $10,537,000

187 Tiffeny Meyers 5 $2,077,500 19 $8,445,400 24 $10,522,900

188 Nancy Tassone 5 $7,835,000 2 $2,685,000 7 $10,520,000

189 Kelsey Mayher 4 $3,046,000 7 $7,462,672 11 $10,508,672

190 Craig Fallico 17 $6,131,000 12 $4,350,800 29 $10,481,800

191 Armando Chacon 10 $6,808,000 5 $3,658,000 15 $10,466,000

192 Reve' Kendall 19 $9,649,750 3 $807,000 22 $10,456,750

193 Mariah Dell 14 $7,778,119 5 $2,644,000 19 $10,422,119

194 Lindsey Rivollier 8.5 $10,418,636 0 $0 8.5 $10,418,636

195 Misael Chacon 26 $9,745,299 2 $662,000 28 $10,407,299

196 Chris Gomes 1 $605,000 17 $9,764,100 18 $10,369,100

197 Jeremiah Fisher 9.5 $5,508,000 10.5 $4,817,500 20 $10,325,500

198 Susan O'Connor 5.5 $4,753,000 6 $5,512,300 11.5 $10,265,300

199 Robert Yoshimura 13 $5,244,668 11 $5,016,500 24 $10,261,168

200 Brett Boudart 6 $2,764,000 15 $7,431,000 21 $10,195,000
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The Art of Remodeling

EARN UP TO 3% IN REFERRAL
FEES THROUGH OUR CLIENT
REFERRAL PROGRAM
3821 W MONTROSE AVENUE
CHICAGO, IL 60618

773.610.4551
ARETERENOVATORS.COM
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Teams and individuals from January 1, 2023 to August 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

201 P Corwin Robertson 4.5 $10,151,224 0 $0 4.5 $10,151,224

202 Jason Davis 5 $3,336,000 5 $6,793,900 10 $10,129,900

203 Elizabeth Caya 5 $2,245,000 15 $7,850,500 20 $10,095,500

204 Lauren Shimmon 7.5 $2,606,500 12 $7,485,500 19.5 $10,092,000

205 Ashley Cox 12 $5,507,623 8.5 $4,556,050 20.5 $10,063,673

206 Christopher Pertile 5.5 $3,940,000 10.5 $6,104,900 16 $10,044,900

207 Brooke Daitchman 6.5 $4,401,950 6 $5,625,000 12.5 $10,026,950

208 Victoria Singleton 12 $10,013,560 0 $0 12 $10,013,560

209 Meg Daday 8 $3,862,000 9 $6,030,000 17 $9,892,000

210 Mark Buckner 8.5 $3,990,000 8 $5,882,500 16.5 $9,872,500

211 Ilsa Conover 10 $6,414,256 7 $3,456,400 17 $9,870,656

212 Bogdan Popovych 14 $9,845,800 0 $0 14 $9,845,800

213 Ryan Gossett 4 $2,606,750 10.5 $7,231,050 14.5 $9,837,800

214 Brittany Strale 2 $954,000 23 $8,800,707 25 $9,754,707

215 Monique Pieron 3 $3,130,000 6 $6,593,800 9 $9,723,800

216 David Dominguez 10 $2,914,042 28.5 $6,773,800 38.5 $9,687,842

217 Anne Fan 2 $863,000 2 $8,749,000 4 $9,612,000

218 Marzena Frausto 4 $1,941,000 18 $7,669,500 22 $9,610,500

219 Vikas Wadhwa 4 $4,202,500 4 $5,401,000 8 $9,603,500

220 Kathryn Barry 4.5 $1,735,500 14.5 $7,857,500 19 $9,593,000

221 Patricia Young 7 $4,844,000 4 $4,739,000 11 $9,583,000

222 Blazena Bilic 8.5 $7,928,000 3 $1,645,000 11.5 $9,573,000

223 Nick Rendleman 5 $1,745,000 24.5 $7,819,118 29.5 $9,564,118

224 Sheila Dantzler 8.5 $4,449,050 5 $5,100,500 13.5 $9,549,550

225 Stefanie D'Agostino 25 $7,922,400 4 $1,587,500 29 $9,509,900

226 Guido Piunti 7 $2,189,200 19 $7,256,531 26 $9,445,731

227 Eric Hublar 8 $3,595,400 11 $5,842,500 19 $9,437,900

228 Greg Whelan 2 $2,560,000 11 $6,867,750 13 $9,427,750

229 Michael Saladino 13.5 $4,060,500 14 $5,294,900 27.5 $9,355,400

230 Keith Wilkey 7 $5,884,000 3 $3,457,000 10 $9,341,000

231 Rizwan Gilani 7.5 $2,903,500 12.5 $6,415,000 20 $9,318,500

232 Xiaojing Frost 8.5 $3,484,000 10.5 $5,815,000 19 $9,299,000

233 James Kinney 8.5 $4,585,000 5 $4,705,000 13.5 $9,290,000

234 Alexander Cohen 7.5 $3,971,250 6 $5,312,000 13.5 $9,283,250

TOP 250 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

235 Edward Jelinek 10 $5,282,477 6 $3,994,800 16 $9,277,277

236 Brent Hall 12 $9,262,721 0 $0 12 $9,262,721

237 Elizabeth Lothamer 12 $5,851,950 7 $3,376,400 19 $9,228,350

238 Mario Barrios 3.5 $2,190,000 10 $6,992,500 13.5 $9,182,500

239 Frank Montro 29.5 $7,056,424 11.5 $2,062,400 41 $9,118,824

240 Michael Hampton 8.5 $9,093,939 0 $0 8.5 $9,093,939

241 Philip Mistrata 12 $6,955,500 3 $2,130,000 15 $9,085,500

242 Lauren Dayton 6 $4,554,500 8 $4,517,668 14 $9,072,168

243 Giancarlo Bargioni 8 $6,416,400 6 $2,648,000 14 $9,064,400

244 Charles Gullett 7 $1,854,000 11 $7,201,000 18 $9,055,000

245 Brenda Mauldin 8 $6,552,600 3 $2,500,000 11 $9,052,600

246 Prashanth Mahakali 7 $9,035,000 0 $0 7 $9,035,000

247 Connie Grunwaldt 9.5 $7,187,500 4 $1,818,500 13.5 $9,006,000

248 Cara Buffa 9 $6,612,600 4 $2,376,500 13 $8,989,100

249 Mark Keppy 11.5 $5,399,200 6 $3,525,750 17.5 $8,924,950

250 Roman Patzner 5 $1,650,000 13 $7,252,579 18 $8,902,579
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