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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth
Michael Sichitano
(843) 808-1533
1136 44th Avenue North  
Suite 101
Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY -  

REAL ESTATE

Beach Injury Lawyers, LLC
Will Parker
(843) 357-4111
541 Atlantic Ave
Murrells Inlet, SC 29576
www.willparkerlaw.com/

Joye, Nappier, Risher, 
& Hardin, LLC
Wendy Hardin
(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club
Chris Speckman
(843) 732-3777
www.freedom 
boatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

FENCING

All American Fence
(843) 254-7212
www.fenceitusa.com

FINANCIAL ADVISOR

Palmetto Coast Capital, LLC
David G. Wurster
(843) 504-4583
www.palmetto 
coastcapital.com

FLOORING

Door to Door 
Kitchens & Floors
(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture 
Gallery & Accents
Julie Almeida
(843) 280-7632
shopseasidefurniture.com

HOME BUILDER

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION

Island Inspections, LLC
Matt Smoak
(843) 817-8810
www.island 
inspectionsllc.com

Rivertown Property 
Inspections
Justin Ferraro
(843) 360-4354
1203 48th Ave N
Suite 111
Myrtle Beach, SC 29577
www.rivertowninspects.com

Top to Bottom Home 
Inspection
John Pate
(843) 231-8532
www.homeinspection 
toptobottom.com

HOME WARRANTY

Old Republic Home 
Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano
(843) 808-0291
1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastal 
insurancellc.com/

MEDSPA

Dunes MedSpa
Amanda Howard
(864) 934-6149
4710 Oleander Dr
Myrtle Beach, SC 29577
www.dunesmedspa.com

MORTGAGE LENDER

Alpha Mortgage Advantage
Justin Marlowe
(843) 450-6295
www.alphamortgage 
advantage.com

Bank of England Mortgage
Carl Monsour
(843) 970-3120
www.boemortgagepros.com

MOVING & LIQUIDATION

Caring Transitions
Charlene Blanton
(843) 997-5088
www.caringtransitions 
myrtlebeach.com

Miracle Movers
Chris Wilhoit
(843) 447-9525

MOVING / STORAGE

All My Sons Moving 
and Storage
(843) 438-7001
www.allmysons.com/
south-carolina/myrtle-beach

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez
(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.
(843) 504-8711
www.tideseye 
photographysc.com

SIGNS, BANNERS & PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

TITLE SERVICES

Elite Title Services
Ashley Beavers
(843) 957-5627

4710 OLEANDER DRIVE
MYRTLE BEACH SC 29577

843.450.4429
WWW.DUNESMEDSPA.COM

DITCH YOUR RAZOR BEFORE THIS SUMMER

PAIN
FREE
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Installed our black chain link fence quickly 
and efficiently. Very pleasant to work with and 
for a fair price. Very thoughtful installation 
crew, they even filled in the holes my dog had 
dug in my backyard with the dirt from the 
fence posts. Would recommend!"
    - Stephen W.

843.234.2351  •  843.254.7212  •  843.283.2118
ALL-AMERICAN-FENCE.BUSINESS.SITE

All American Fence
THE FENCE COMPANY FOR ALL YOUR FENCING NEEDS

Efficient, Durable, and Affordable. One Call Does It All

FREE ESTIMATES

Close MORE Real Estate Transactions 
with the RIGHT insurance
partner

843-808-0291 | info@coastalinsureit.com | www.coastalinsurancellc.com

AUTO •  HOME • BUSINESS • LIFE • BOAT • FLOOD
RV • RENTERS • GOLF CART • JEWELRY

“We work to provide insurance value to our clients through 
the strength of the companies we represent, as well as, our 

direct agent to client customer service.”

1136 44th Avenue North, Suite 101 | Myrtle Beach, SC 29577

(843) 447-9525 • miracle.movers.mb@gmail.com

Let Miracle Movers of Myrtle Beach take the 
hassle out of your client's upcoming move!

RATED #1 IN  MYRTLE BEACH, 
FOR OVER 6 YEARS

What makes us the 
top pick for moving 

companies in 
 Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage

Local & Long Distance

 

Securities and advisory services offered through Cetera Advisor Networks LLC, member FINRA/SIPC, 
a broker-dealer and a registered investment adviser. Cetera is under separate ownership from any other named entity.

David G. Wurster 
CFP®, MBA, RFC®

Certified Financial Planner™

1293 Professional Dr., Suite 205
Myrtle Beach, SC 29577
P: 843.712.2752  F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com

• Helping realtors grow 
their wealth through 
equity markets AND 

real estate.

• Financial planning 
strategies to deal 
with the variability 
of agent’s income.

• Utilizing the 
appropriate 

retirement accounts 
for realtors.

• An established, 
experienced 

resource for you 
and your clients.
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843-817-8810 • islandinspectionsllc@gmail.com • Islandinspectionsllc.com

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

• Residential Home Inspections 
• Indoor Air Quality 
• Pool/ Hot tub Inspections
• Thermal Imaging
• Wind Mitigation Inspections
• Irrigation Inspection
• Mold  Inspection

M E E T  T H E  C A R O L I N A  C OA S T  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com

FOLLOW US ON FACEBOOK AND INSTAGRAM

Bill Poulin 
Publisher / Owner

Anita Jones 
Publisher / Owner

Anna Price
Ad Strategist

Dave Danielson
Writer

Donald Hovis 
Photographer

Jeremy Kierez 
Photographer

https://www.facebook.com/carolinacoastrealproducersmag            https://www.instagram.com/carolinacoastrealproducersmag

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
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PHOTO | VIDEO | DRONE | DIGITAL
WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM

YOUR GRAND STRAND REAL ESTATE MEDIA TEAM

www.fwiwa.com | Info@fwiwa.com

“We pride ourselves in extensive 
knowledge of the marketplace, providing 

exceptional service and 
industry-leading turn-around time.”

Leading The Market in
Real Estate Appraisals

Providing Commerical and 
Residential Appraisal Services 

Throughout Horry, Georgetown, and 
Brunswick Counties

1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577

843-808-1533
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Russ Auth’s story is one of dramatic trans-
formation and seizing opportunities when 
they arise. He has only been a full-time real 
estate agent for just over two years, starting 
in May 2021. His journey has been marked 
by passion, resilience, and an unwavering 
work ethic. And an awful lot of success!

Russ shares, “Originally from Warwick, 
New York, I moved to the Myrtle Beach 
area to attend Coastal Carolina University 
in 2014. My initial plan was to pursue a 
career in chiropractic medicine, major-
ing in Exercise Science. However, life 
had different plans in store for me.

From Bodybuilder to Realtor 

Russ continues, “My journey took an unex-
pected turn when I discovered my passion for 
bodybuilding. I leveraged my knowledge of nutri-
tion and training to start a successful personal 
training business, helping others transform 
their lives through fitness. This dedication led 
me to achieve the prestigious IFBB Professional 
Card in Classic Physique Bodybuilding.”

In a candid moment, Russ reveals a lit-
tle-known fact. “I was one of the youngest 
professional bodybuilders in the world in 
2019. This achievement highlights my ded-
ication to excellence and passion for push-
ing boundaries, even at a young age. I ran 
a thriving personal training business. I had 
loved this world but was ready for a change.”

“My journey into real estate was sparked 
by a desire for greater independence 
and the opportunity to create a bet-
ter life for myself and my family. 

FROM BODYBUILDING 
TO REAL ESTATE

rising star
Written By Anita Jones

Photography By Donald Hovis 

- Tides Eye Photography’

Russ

role models who have inspired me to excel in 
everything I do. My father, in particular, has 
been a great role model, a guiding force, instill-
ing values of hard work and dedication.”

Russ’s family plays a pivotal role in his 
life. He is married to Morgan Auth, a well-
known professional photographer in the 
Myrtle Beach area. His family includes three 
adorable dogs: Luna, Pinot, and Mia. His 
dedication to my family and his relentless 
pursuit of success are deeply intertwined.

“I am very close with my parents,” Russ con-
tinues. “My father, Russell J. Auth Sr., joined 
me in the Myrtle Beach area and became a 
valuable partner in our real estate ventures. 
When we are not working, we enjoy bonding 
over rounds of golf. My mother, Lisa Moro, 
has recently relocated to the area, and I look 
forward to having her closer soon. My older sis-
ter, Christina Auth, has been a close confidant 
and a source of wisdom throughout my life.”

Beyond Real Estate: Golf Enthusiast 

Outside of his professional life, his greatest 
passion is golf. Golf has been a lifelong love, 
and he says he finds solace on the golf course. 
He frequently enjoys a game with clients 
or colleagues, viewing it as both a stress 
reliever and a way to connect with others.

Growing up in New York, 
my father instilled in me 
a strong work ethic. I 
gained early exposure to 
the value of hard-earned 
money by working alongside 
my father in the demand-
ing field of Commercial 
HVAC. These early experi-
ences laid the foundation 
for my future success.”

A New Direction: Real Estate 

“In May 2021, I made the 
bold decision to transition 
into the real estate industry. 
The shift from bodybuilding 
to real estate was a leap of 
faith, driven by my desire for 
a more flexible and rewarding 
career. Friends told me they 
thought I would be good at it 
since I love people, and will 
strike up a conversation with 
just about anyone, anywhere 
I go! After working in real 
estate for a few months, I 

was frustrated at my lack of 
success, and I was ready to 
throw in the towel and go 
back to personal training. 
However, I surrounded myself 
with individuals who helped 
me formulate and execute a 
routine in my day-to-day busi-
ness. Once I committed 100% 
to real estate, I started to see 
the fruits of my labor deliver 
results! Right now, what truly 
excites me is investment prop-
erties. Whether it is short-
term rentals (my photoshoot 
was taken at one), long-term 
rentals, flips, or government 
housing, I love it all! I love 
helping people and compa-
nies grow investment port-
folios through real estate. “

“I was willing to embrace 
change and strive for excel-
lence which has been a defin-
ing factor in my journey. I have 
been fortunate to have several 

With his Bride Morgan - 
Maui Wedding
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FREEDOMBOATCLUB.COM • 843-732-3777

 

We Buy and 
Maintain Boats

You Join
the Club

Get Unlimited, 
FREE Training

Reserve a Boat 
and Enjoy!

NORTH MYRTLE BEACH
@Harbourgate Marina

MURRELLS INLET
@ Crazy Sister Marina

& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

THE WORLD’S LARGEST 
MEMBERS-ONLY BOAT CLUB!

Youngest Body Building 
Professional in World in 2019!

I was willing to embrace change and 
strive for excellence which has been 
a defining factor in my journey.

“My journey offers valuable lessons 
to emerging real estate profession-
als. I emphasize the importance of 
unwavering commitment and putting 
in the time and effort to thrive in the 
business. My story stands as a testa-
ment to the rewards of dedication and 
hard work. Success to me is getting 
to wake up to do what you love to do 
every single day, having a life partner 
to share both your good and bad days, 

and having friendships you will 
love for life. You can have all the 
money in the world, and be looked 
at as ‘successful,’ but if you have 
no one to share that journey with, 
what is the point?”

A Legacy of Impact 

I aspire to be remembered for the 
impact I leave on my friends and 
family. My dedication to creating 

lasting memories and nurturing relation-
ships is at the core of my identity.

In conclusion, my story is one of trans-
formation, perseverance, and a relent-
less pursuit of success. My journey 
underscores the idea that success is 
attainable for those who are willing to 
seize opportunities, work diligently, 
and never give up on their dreams.

A favorite quote of Russel’s is quite power-
ful.: “The best way to predict the future is 
to create it.” This has become his mantra 
and encapsulates his journey. It also serves 
as an inspiration to all who cross his path.
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        @tides eye photography 
        @tides eye real estate imagery
        @tideseyerealestateimagery 
        @tideseyephoto 

PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA

25% O� Your 1st Listing Shoot
Use promo code 25DISCTEP.

843-780-2996
info@tideseyephotography.com
www.tideseyephotography.com 

�������������������������
�������������������������������

NOW O�ering Digital Watercolor Transformations

• Listing Photos (interior, exterior, community amenities)  • Aerial Drone Photos & Video
• 3D 360˚ Virtual Tours with FREE Schematic Floor Plans • Virtual Staging
• Virtual Twilights • Stock Landscape Photos of the Local Area taken by us!

Featured in
Southern Living

Magazine

PHOTOGRAPHER

A Total Solution

Senior Relocation/Resettling 
Estate Liquidation • Organize/Declutter 

Clean Out • Online Auctions • Nationwide Network

Tel: (  
 

Email: Offices Nationwide • Bonded & Insured • Each Office is independently owned and operated.       

We're Trusted, Proven, and
Awarded Attorneys Who Are

Devoted To Our Clients Needs

Free Consultations

843-357-4111
www.beachinjurylawyers.com

Greg Sloan and Will Parker

Schedule Your Estate Planning Session Today
Your Life, Your Legacy, 
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WORKING HER WAY TO THE TOP

Wellborn
Written By Heather Spruill

Phtography By Jeremy Kierez 
- High Tide Photography

feature agent Blanche Blanche 

“The harder I work, the luckier I get.” - B.W. quote

After eight years as a REALTOR® and with a career 
volume of more than $83 million, there is no doubt that 
Blanche Wellborn is the best of the best. Recognized 
for her BRG Rookie of the Year in 2016 and her 
handful of Top Individual Sales Agent awards, the 
South Carolina native is happy to help clients in her 
community navigate their real estate journey.

From Corporate to Businesswoman and Agent

Blanche, a proud Clemson 
Tiger, graduated from her 
alma mater with a BS in 
Marketing in 1997 and soon 
after found work in oper-
ations, human resources, 
and cash management. 
She realized that laboring 
for corporate America 
did not suit her or her 
career goals and wanted 
to regulate her own path 

of success rather than following 
the lead of others who she felt did 
not appreciate her contributions.

Itching for a new challenge, Blanche 
started her own business, Blanche’s 
Beach Bungalows LLC, in 2010, 
managing short-term rentals in 
North Myrtle Beach. Along the way, 
she also began flipping houses and 
small-scale land developments. 

As her business and reputation 
grew in the area, Blanche noted that 
her rental customers were great 
leads for potential clients. Without 
a second thought, she earned her 

real estate license in 2015 and has 
been a dedicated contract closer 
in the business ever since.

Blanche states, “I find it most reward-
ing that I can make my own decisions 
regarding my personal and financial 
success. Real estate has offered me 
a career where there is absolutely 
no glass ceiling, only my willing-
ness to work hard and hustle.”
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ASHLEY BEAVERS, OWNER/TITLE PRODUCER
abeavers@elitetitlesvc.com | O�ce: 843-957-5627 | Elitetitleservicesmb.com

1551 21st Avenue N Unit 14 | Myrtle Beach, SC 29577

Handling your real estate
closing from start to finish

We are YOUR full real estate paralegal service

“REAL ESTATE 

HAS OFFERED 

ME A CAREER 

WHERE THERE 

IS ABSOLUTELY 

NO GLASS 

CEILING, 

ONLY MY 

WILLINGNESS 

TO WORK HARD 

AND HUSTLE.”

Blanche is passionate about providing her cli-
ents an easy-going process and desired results. 
Having had business in North Myrtle Beach 
for many years, Blanche is extremely knowl-
edgeable in the local area’s market value, which 
ensures her clientele that their listings are in 
the best hands. Selling a home can be extremely 
daunting to a new client, but her ability to 
effortlessly promote a seller’s home to the right 
buyer makes her an awesome agent. Her clients 
couldn’t be more content with her efforts.

The love and appreciation of her clients help 
Blanche to meet her goals. Not only does she 
credit her clients for her success, but she also 
acknowledges her peers as her motivators.

Blanche states, 
“Personally, it’s when 
your peers think so highly 
of you that they come 
to you for professional 
advice that amazes me. I 
am always floored when 
someone that I don’t even 
know calls me to ask about 
a specific thing, and they 
tell me, ‘Well, I heard 
you are the expert.’”

As she works hard to help 
her clients make the best 
decisions, Blanche also 
designs and constructs 
new and old structures.

Blanche states, “These are my favorite hobbies 
outside of the business. Taking a home that is 
in distress and putting it back together is a very 
satisfying feeling. I follow a few higher-end 
designers on social media and look out for the 
eclectic properties that they are working on. 
These design trends will eventually trickle 
down to mainstream America, so it’s a great 
way to stay in tune with newer work.”

While her career continues to blossom, Blanche 
makes time for her busy family. When they all 
are not working too hard, she and her family 
enjoy dinner together once a week and relax at 
the pool. Though she may be in transit to show 
another house, she enjoys the company of her two 
granddaughters when they decide to tag along.

Blanche has learned a lot from her leadership and peers 
in this industry and has no problem encouraging those 
new to the business that if she can do it, they can too.

Blanche concludes, “Be careful of your time. 
Please don’t waste it on things that don’t matter. 
Whether they be your clients or peers, be selec-
tive in who you work with, and ensure you are 
getting an adequate return on whatever you invest 
your time in. Work hard because it will pay off.”
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E n s u r i n g  P r o t e c t i o n  
a n d  U n d e r s t a n d i n g

Written By Dave Danielson

Photography By Donald Hovis 

- Tides Eye Photography 

sponsor spotlight

SA
R

A
H

 S
IC

H
IT

A
N

O
A

N
D

 T
H

E
 C

O
A

S
T

A
L

 I
N

S
U

R
A

N
C

E
 G

R
O

U
P

The work of protecting Americans from loss of 
property is an ongoing battle on more than one 
front. The public is assaulted daily with photos 
and videos from various disasters across the 
country from wildfires, tornados, storms and 
hurricanes. Helping people get that valuable 
protection in place is one step. And then making 
sure they know what they have is the next. 

Experienced Partner 

That is why it is vital to have an experienced partner like 
owner Sarah Sichitano and Coastal Insurance Group on your 
side … ensuring protection and understanding. “I enjoy help-
ing first-time homeowners understand home insurance cov-
erages, the different types of policies available to them and 
how the insurance process works,” Sarah emphasizes.

“We provide top-notch customer service, have a will-
ingness to go above and beyond to help clients, pro-
vide competitive rates, and we write all exposures.” 
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Serving Their Interests 

As Sarah explains, Coastal 
Insurance Group is a pri-
vately owned and operated 
insurance agency working to 
protect the interest of individ-
uals and families across Horry 
County, Georgetown County 
and the South Carolina coast. 

“We write insurance for homes, 
condos, rental dwellings, auto, 
recreational vehicles, boats, 
as well as commercial busi-
ness policies,” she points out. 

Getting Her Start 

Sarah was born and raised in 
Whiteville, NC. She earned a 
bachelor’s degree in Business 
Administration from Meredith 
College, then earned my master’s 
in Business Management and 
Leadership at Liberty University. 

“Growing up with entrepreneurial parents lead me to 
the business world. The insurance business had been 
presented to me multiple times and knew it inter-
ested me. I ultimately took a job working as an agent 
and realized I had a passion for insurance and help-
ing others understand insurance,” she remembers.

“After several years of working in the indus-
try, I felt it was time to open my own agency. 
I wanted to be able to help more individuals 
by using a wide range of carriers to do so.”

Superior Commitment 

Those who have had the chance to work with Sarah 
appreciate her commitment to delivering superior 
service. “I strive to always be extremely prompt, 
build quality relationships with clients and referral 
partners, and truly make sure individuals under-
stand their coverage — what they may need and 
what they may not need,” she explains.

There have been plenty of changes for the 
insurance agent through time to be sure. 
One change that Sarah points out is the 
advent of new carriers who have entered 
the market while others have left the scene. 
“Another change is the rising and falling rates 
through the years,” she points out. “Also, 
the underwriting conditions have brought 
changes as the market gets stricter.”

Family Highlights 

Away from work, Sarah’s life is made much 
richer by her family, including her husband, 
Mikey Sichitano, and their two daughters — 
4-year-old Milania and 2-year-old Audrianna.

In their free time, Sarah and her family 
like to be outdoors … enjoying the beach 
together, boating and exploring other activ-
ities in Myrtle Beach. They also like to hang 
out with their friends, enjoy nice dinners 
together and travel to new destinations.

Day by day, Sarah Sichitano makes it her 
personal mission to help her REALTOR® 
partners and their clients put the valuable 
protection they need in place … and to also 
ensure that they have a complete under-
standing … so they can protect their future.

Contact Coastal Insurance Group today! 

Website: www.coastalinsurancellc.com 

Phone number: 843-808-0291 

We provide top-notch customer 
service, have a willingness to go  
above and beyond to help clients, 
provide competitive rates, 
and we write all exposures. 
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843.450.6295

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.
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Randy Wallace, a well-known name in the realm of Grand Strand real estate, 

has forged a remarkable path spanning over forty years of dedication, 

innovation, and unwavering integrity. As a beacon of inspiration, Randy’s journey 

encapsulates the essence of resilience, transformation, and impactful leadership.

Randy is from Marion, SC, but spent every summer at the family beach 
house in Myrtle Beach. It was only 900 square feet but had three bed-
rooms, one of which had an additional two double beds where 
anywhere from four to nine grandkids would sleep. He has 
so many wonderful memories of the summers there.

He attended Wake Forest and played baseball there. 
After graduation he came to the beach to work and 
save money so he could do some extensive travel-
ing with his college friends. After four months 
of working hard, he took off to Europe for 
three and a half months of adventure. He 
and his buddies would travel together for 
a while, separate to do their own thing, 
and then meet up again. Two of their 
meet-ups were at the Eiffel Tower in 
Paris and at Octoberfest in Germany.

Randy was an English and Religion 
major, so his goal was to travel 
where all of his favorite roman-
tic poets and European authors 
lived. He said he re-wrote the book 
Europe on $5 a Day as he always 
sought to spend even less! One day 
he spent on a train riding as far as 
it would go inside the Artic Circle in 
Norway. After getting off at the final 
destination point, he walked across 
the street to a little post office and 
spent the night sleeping on the floor!

A Legacy of Commitment 

Before stepping into the real estate world, 
Randy’s story began with his first full-time job 
after college. “After college, I worked for two months 
with my father, who owned a large cotton merchant 
company. My dad had built a great business in this indus-
try, but I felt this wasn’t my true calling. I packed my bags and 
moved to the beach to work as an assistant to a local developer.”

ANYONE 
WHO HAS 

NEVER 
MADE A 

MISTAKE 
HAS NEVER 

TRIED 
ANYTHING 

NEW.  
− ALBERT EINSTEIN
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“I’ve been a REALTOR® and bro-
ker for 46 years,” Randy proudly 
states. His journey commenced 
in March 1977, a time when the 
world was on the cusp of change.

“I started my career with a residen-
tial developer with whom my dad 
connected me. I did a lot of grunt 
work and was the errand guy, get-
ting building permits and cleaning 
job sites. I learned how to do bud-
gets and I also did a lot of pro formas 
for real estate projects. I acquired 

my real estate license in June 
1977, and then took Accounting 
Courses at Coastal Carolina to 
learn all that I could before start-
ing my own company in 1979.”

A Trailblazing Journey 

Randy’s entry into real estate 
was guided by pivotal life events. 
“I always looked up to my 
Dad, who was an open-minded 
entrepreneur,” he reflects. 
Following in his father’s foot-
steps, Randy embarked on a 

journey that would shape his career. “ I was 
fortunate to have mentors like my uncles, 
Brownie Wallace and Randy Gravely, 
both exemplifying integrity and faith.”

Randy’s journey was significantly influ-
enced by his faith. “The evangelist Reverend 
Billy Graham was also a big influence on 
me. His words resonated deeply after I 
heard him speak in 1987 in Columbia, 
leading me to recommit my life to Christ.”

Triumph Over Adversity 

Randy’s path was not without challenges, 
and he faced them with remarkable resolve. 
“I started Litus Corporation, a residential 
development and sales company. In 1979. 
Litus is the Latin word for coastline, and I 
felt it would give my company a unique and 
fitting name. After growing Litus Corporation 
from a one-man show to a $100 million a 
year company between 1979 and 1986, the 
tax reform act of 1986 dealt a severe blow 
to our condo projects. This act was dev-
astating to our beach real estate and the 
banks here. I had four small children and 
no income in 1988! Thankfully, I was able 
to contract a development management 
job in Surfside that put food on the table.

The 1990 census started turning things around. The Myrtle 
Beach MSA population was now over 100,000 people. This was 
the beginning of the end of Myrtle Beach being a sleepy little 
beach town that mostly went dormant in the winter. Chain retail 
stores and restaurants started coming to our area in droves.”

Despite the setbacks, Randy’s faith and determination prevailed. 
“God provided, and I started over again with Cana Corporation. 
In 2008, the downturn hit us 
hard, but divine intervention led 
me to Keller Williams Realty 
in 2011, where after buying out 
the previous owners another 
agent and I committed to follow-
ing the Keller Williams model 
and growing the company.” 

An Unwavering Commitment 

For Randy, integrity stands as 
the cornerstone of his business 
ethos. “Be a person of integrity—
say what you mean and do what 
you say,” he emphasizes. This 
guiding principle has not only 
defined his business but also left 
an indelible mark on his legacy.

As he reflects on his journey, 
Randy’s true aspiration shines 
through. “I want to be remembered 
for being a follower of Jesus,” 
he states humbly. His enduring 
faith and commitment to ethical 
leadership have left an indelible 
mark on the real estate community.

A Call to Action 

In closing, Randy’s message reso-
nates as a call to action. “Support 
CCAR. Volunteer. Give to R.A.F.T. 
Be a giver,” he urges. These words 
encapsulate his spirit of generos-
ity and community involvement, 
embodying his belief in giving 
back, which he has done through 
local organizations such as 
United Way, the YMCA, Habitat 
for Humanity, and his church.

As Randy Wallace continues to 
lead, innovate, and inspire, his 
journey serves as a testament to the 
transformative power of resilience, 
faith, and unwavering commitment.

Favorite Quote: 

“Anyone who has never made a mistake has 
never tried anything new.”− Albert Einstein

In a world where innovation and determination 
converge, Randy Wallace stands as a beacon of 
hope, reminding us that success is born from 
challenges and unwavering determination.

Randy with 
Assistant 
Rose Bain
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John Pate, Certified Roof Inspector  |  843-231-8532
Book your Home Inspection online at www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING 

YOUR CLIENT HAS TO WORRY ABOUT
IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!

whardin@inletlaw.com
inletlaw.com

Personal Injury • Criminal Defense • Real Estate Law • Business Law
Civil Litigation • Mediation • Collection & Foreclosure

3575 Highway 17 Business
Murrells Inlet, SC

843-357-6454

Wendy A. Hardin
Protecting the rights and  interests of our clients
through every step of real estate transactions




