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WHY CHOOSE NORTHPOINTE?
B R I N G I N G Y 0 U Your buyers' offer will stand out from the rest with more competitive financing terms from Northpointe
Bank. Combined with our low, competitive rates, we provide better solutions for maore horrowers.

TRUE HELOC 15-DAY
APPROVAL BRIDGE LOAN CLOSINGS
Brian Lykins and his assistant Mary guided me ‘
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As a divorced mom with a son who has autism, ksl iy
this was my first time buying a home alone. |
FEATURED LOAN PROGRAMS

was very grateful for both of them!

More loan programs mean that we can custom tailor options to fit your buyer's
specific needs, whether that's a low down payment, a full scale home
renovation, or something in between.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

BUILDER AND
REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

ELECTRICIAN
Rem-Rose Electric
(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington
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HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom |l
(859) 286-8269

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Fairway Mortgage
(859) 321-5437

Northpointe Bank
(502) 773-4834
northpointe.com

Republic Bank - Emily Miller
(859) 266-3724

Republic Bank -
Rebecca Elliott
(502) 867-7648

PHOTOGRAPHY
Central KY

Real Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY &
VIDEOGRAPHY
Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
Jenny Wright

(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal
estatemedia.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

ROOFING & ROOF REPAIR
Roof Maxx

(606) 261-6153
getroofmaxx.com

TITLE & ESCROW
Kentucky Abstract
and Title Services
(606) 679-6315

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless

Transaction Coordinating
(502) 445-0200
seamlesstransactionlic.com

35 Public Square, Somerset, KY 42501 « (606) 679-6315

orders@kyabstractandtitle.com
v
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“Clearing your path to home ownership”

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

REAL PRODUCERS. PODCAST

e

PHFFIRING COMYEREATIOWI WITH
TOPARAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on N Listen on .
Apple Podcasts B L @ Spotify amazon music



| ROOFERZITOMTHEIRES CUE,
We make loans easier.
More loan options means more opportunities for your clients. | @ h REALTOR SIDEKICK PARTNER PROGRAM
e Bt Lending Dl 1‘ - e PRIORITY SCHEDULING FOR REALTORS
< Physician, Dental & Pharmacist - ‘ e FREE ROOF PRE-INSPECTION
Specialty Loans | JJ e REALTORS RECEIVE FREE DRONE
< Jumbo Loans SCAN REPORT/PICTURES
< Adjustable Rate Products
< Bridge Loans MIGHTY DOG
< Remodel & Construction Loans H—:[‘?':;;,-E
< Home Equity Lines & Home
Equity Loans
¢« Lot & Land Loans
¢« Conventional Loans — Fannie Mae/Freddie Mac
< Government Loans - FHA/VA/USDA/Kentucky Housing
< CRA/LMI Lending Products What are your clients U.?clng céa:/y, ousenMEIStugr %
< Centralized loan operations and serving teams located in Central Kentucky. GG (g et a neighborly company )
Pre and Post Closing Inspections

hil R lic Bank L fh i li f : :
While any Republic Bank Loan Officer can assist your clients, today we feature Annual Inspections

Single-Element Inspections
Radon Testing
Air Quality & Mold Testing
Irrigation Inspections

Closmg & Referral Gifts ® ]OO% Tax Deduc’rlb|e

REPUBLIC

CONNECT
BANK ¢ CUTCO WITH EMMI |
Closing Gifts 4
It’s just easier herefFD 877-892-3434 Emmi Abel-Rutter, Gift Consultant E E R. ﬂl D{J r\] l :
J . | 1 ¥ |
RepublicBankcom  Member FDIC Republic Bank NMLS ID # 402606 513.687.0635 TESTER]
YourSharpestFriend.com ; :
@ Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust eobeh’uﬁer@gmoﬂ‘com A

CENDER Company Loan Origmator ID #402606.
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Contznulng sponsor spotlight

By Brett Rybak « Photos By ThePhaseTwo Media

x Real Estate photos By Pending Media
to Build
B u S i n e S S e S i n “Once I realized I wanted to scheduling, project management

make the switch, I enrolled and sales side of the business.”

in Bluegrass Community and

(]
L ex l ng to n Technical College,” Geiger said. Now, Geiger stands as owner

“After enrolling, I immediately of her own custom remodeling

realized what my passion was and ~ company, Bluegrass Builders

For Lauren Geiger, owner
and general contractor at internship with a local builder.” company All-Around Roofing

I started to begin work and an and Remodel, along with roofing

=] uegrass Builders and and flipping business Lauren’s
. /. Geiger then parlayed that intern- Properties, which is more
Remodel, the idea of buildi ng ship into full-time positions with “just for fun on the side.”

and g rowth has — both literal |y multiple builders in Lexington.
and ﬂg u ratlvely — been at the “Through these separate expe- Builders and Remodel, her main
forefront for most of her life. riences, I was able to learn priority is creating a stron,

IS ) 8 g

everything I needed to start a business foundation. While the

But when it comes to Bluegrass

Geiger, originally from Louisville, attended career in this business,” Geiger company has only been in busi-
the University of Kentucky with the inten- added. “I learned how to handle ness for two years, it already
tion of going down a political science path. an estimate, basic marketing has completed $4 million in
However, during her time in Lexington, skills, plan designs and mate- remodels and additions and 90%
she realized she wanted to switch to rial selections. But I also gained of'its clients come from either

a major in architecture and design. valuable experience in the referrals or repeat clients.

Z, M0 C o=

G)
X
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X
e
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The mission
statement at
Bluegrass is
to provide the
highest quality
construction

services possible
to each
person that
contacts us.

2

“The mission statement at Bluegrass is to pro-
vide the highest quality construction services
possible to each person that contacts us,”
Geiger said. “Even if they are just looking for
an estimate, I take the time to educate them
from start to finish. I believe in honesty and
transparency. Those are the two principles that

our foundation is actively being built upon!”

That foundation is helping Geiger con-

tinue to grow and develop for the future.

“I am always looking to continue to grow by
increasing customer retention, participa-
tion in the local community and taking part
in networking events,” Geiger added. “Since
roughly 90% of my current business is based
upon referrals, when I go into a job I make
sure that my team and I put 110% into every
step from start to finish! I have a great team
behind me that helps with all the marketing

and sales funnel. I couldn’t be more pleased!”

However, while Geiger has achieved signif-
icant success early on, she is pushed just

as much by her failures as her successes.

Let’s put your plans
in motion

You deserve access to financial planning, no

matter what stage you are at on your financial

journey. My mission is to serve individuals,
families, and businesses by helping them identify
their key financial goals, and achieve them.

thrivent

Jordan Dongell

Financial Advisor

Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503

(859) 553-4663
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“With success comes failure,” Geiger admitted. “I
have learned from every failing step I have taken.
Getting back up is a measured success and a must
in my book. Continuing to grow is a rewarding
aspect of my job as well because I constantly
develop the skills I need to succeed in the future,
helping others create their own dream space

that they can enjoy forever with their families.”

But it’s not all work for Geiger,

an avid college football fan.

“I love going to all the games and activities
that come along with being a UK season ticket
holder,” Geiger said. “The start of football
season is my favorite part of the year. But I
love spending time with my family, I'm a foodie
and practicing yoga also keeps me centered

and peaceful while running my businesses.”
While Geiger certainly has a lot on her plate,
the foundation she has put in place has set

her up for continued success in the future.

14 - October 2023
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I have learned

from every failing

step I have taken.
Getting back up is a
measured success and

a must in my book.
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A Modern Approach

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding

Scan to E
followuson Book Now

TR (502)-330-4600

—— bluegrassrealestatemedia.com
Bluegrass Real Estate Media Aaron@BluegrassRealEstateMedia.com

_ Lexmdgt "
A check-up and coverage from Home i s L | Radom Mitigation
a e a d D 8 . y

i Lexington Radon was the only company willing to take on our
project. | was in the construction business for many years, so |
oy A typically do everything on my own home and rental property. My
Plitions coveraae home was so complicated that neither | or any other contractor

ations, and e 0 would touch it. Jarad looked at it and said he loved a challenge. He
athomewarra 0 provided a bid that was reasonable and completed the job quickly.
al coverage te If | ever need radon mitigation again Lexington Radon is the only
contractor | will use. | recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
g Call 859.382.8570 + lexingtonradon.com

Bluegrass Real Producers - 15



EXPERT INSURANCE ADVICE FROM
TRUSTED MEMBERS OF YOUR COMMUNITY

book
online\
PHOTOS.
EI EI VIDEOS.
3D TOURS.
FOR REALTORS.

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development

program - we provide real value to our clients
through sincere relationships and high quality

‘j Comparion

media. We know how hard you've worked to Insurance Agency

build your brand, and we always make sure to be

a compliment to that fact. A Liberty Mutual Company

Jeffrey Creech, LUTCF Joey Doom II, LUTCF

WWW.PENDING-MEDIA.COM | 502.439.5683 (CALL/TEXT) 859-286-8263 859-280-8269
JAMES@PENDING-MEDIA.COM 3288 Eagle View Lane, Ste 190 Eagle View Plaza | Lexington, KY, 40509
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Written by Elizabeth McCabe
Photos By inFocus Media

a man of integrity,
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MEET
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,community and connection

WITH WEICHERT
: REALTORS® —
C we FORD BROTHERS

i

“Your honesty is all that you
have. In our business, your
reputation is your lifeblood,”
says REALTOR’ John Fitzwater
with Weichert REALTORS® - Ford
— Brothers. He tells people the
truth about listings and gives
them advice that can help them
safeguard their finances.

‘When John sold a house for a young

adult who was moving to Florida,

the client made a considerable profit.

“Don’t spend it all on guns and tat-

toos,” John cautioned him. When the
client later wanted to move back to
Kentucky, he hadn’t wasted the money
and was able to get a house better than
the one he had sold. “I was just being
honest,” says John, who feels fortu-
nate that the young man heeded his
advice. “Otherwise, he wouldn’t have

had enough money for a house.”

A Foundation Rooted in Integrity
John’s early life unfolded in
Somerset, Kentucky, a quintessential
small town where everyone knows
everyone else. Raised by parents who

instilled a strong sense of integrity, he

was shaped by the values of commu-
nity building, honesty, and com-
passion. John’s father, a respected

newspaper publisher, and his grand-

parents, pillars of the community, left

a lasting impression on him.

“My grandfather sold tractors for 65

years in our farming community,” says

John. “Everyone loved him. He might

not tell you what you wanted to hear

but he told people the truth. He could

sleep at night because he was honest

and didn’t take advantage of people.”

John learned that reputation and

integrity are essential. The commit-
ment to truth, fair-mindedness, and
treating people with respect became

the cornerstone of his character.

Unconventional Beginnings

John’s career journey started in an

unexpected direction - the world

of music and sound engineering.

He recalls being in Hawaii at the
age of 8 and hearing the band at

a tiki bar, telling them they were
either too loud or he couldn’t hear
them. It was a taste of things to
come. Imagine his surprise when he

ended up becoming a sound engi-

neer in New York City years later.

Bluegrass Real Producers - 19



His natural inclination to connect
with people led him to become a
sought-after sound engineer, working
with renowned bands such as the
Spin Doctors, Blues Traveler, Dave

Matthews Band, and more.

“I’ve traveled with bands, which is

a lot like going on the road with the
circus,” explains John. He can relate
to people from all walks of life with
varied experiences. This unconven-
tional path was invaluable to him,
teaching him resilience in the face of
chaos and uncertainty, qualities that
proved invaluable when he eventually

transitioned into real estate.
John, who had lived in New York City

during 9/11 and in Naples, Florida for
Hurricane Andrew;, has lived through

66

My grandfather sold
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harrowing events in life. He attributes
these experiences to making him stronger.
He can relate to people with small-town

roots, rural communities, and cities.

tractors for 65 years in

our farming community.

Everyone loved him.
He might not tell you

what you wanted
to hear but he told

people the truth. He

could sleep at night

because he was
honest and didn’t
take advantage
of people.

~— 99
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Pivoting During the Pandemic
Prior to real estate, John and his wife
owned a store in Kentucky with local

items. With the stay-at-home order

and the rise of online shopping during the pandemic, it
was a challenging time for small businesses. John’s leap
into real estate was prompted by the need for stability
during the difficult times of the COVID-19 pandemic. His
decision to join Weichert REALTORS® - Ford Brothers
was guided by a belief in honest service and community
values. The reputation of the brokerage and its owner,
Matt Ford, resonated with him, aligning with his own
principles of treating clients and colleagues with respect
and integrity. Matt’s words rang true and he came from a

service mindset, similar to John.

John, a talented real estate professional, is a natural
when it comes to sales. His skillset in interacting with
others resonates with them, dating back before real
estate. For several years, he sold Ducati motorcycles,
making it to the top of the nation in sales back in 2007.

Now he sells houses and loves what he does.

One of John’s biggest challenges has been navigating
deals that start to fall apart. His commitment to keeping
deals together and maintaining a positive outlook has
been a driving force in his success. His experience of
being a top producer in his first full year in real estate
attests to his dedication and the unwavering custom-

er-centric approach he brings to every transaction.

Success = Sleeping Soundly

For John, success is defined by the ability to sleep
soundly at night, knowing that he has treated both
clients and family with respect and honesty. In his
career, it’s about helping clients find the right fit,
whether it’s their dream home or a smart investment.
In his personal life, it’s about striking a harmoni-

ous balance between work and family, cherishing

every moment with his wife and four children.

Finding Love on Facebook

John has a heart of gratitude for his family. “I am so
flipping lucky to find the people I've found,” he smiles.
“My wife Jamie posted on a mutual friend’s Facebook
page that she was starting a farmers’ market. I sent her
a message, ‘How can I help?’ I had done concert promo-
tions and productions.” Although Jamie wondered who
John was, she was taken aback by his writing. A writer
herself, Jamie loved that his message had no Internet
shorthand with correct spelling, grammar and punc-
tuation. A year later, John had the courage to ask her
out, at Jamie’s prompting. “We have been together ever
since,” says John. “Jamie is my best cheerleader, my
most honest critic. She keeps me focused with my eye

on the prize. She also lets me be me.”

John has two stepchildren, ages 16 and 13. “They’re fantastic,”
he raves. “They are always a part of our life, and we don’t go
anywhere without them. Our 16-year-old wants to be a chef and
cooks for the family five nights a week.” He has a natural skill for
complex spice blends. The 13-year-old is a flutist, and black-

smith, who wants to be an engineer and go to MIT.

Professional Photos Put Your
Listings in the Best Light!
Bre Taulbee Photography

bretaulbeephoto@gmail.com

606-207-5800

r-r ’
4+ %
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John also has two of his own children with
Jamie. His son Johnny (7) is opinionated
and very bright. “He’s too much like me,”
jokes John. “He has his own opinions about
the way his life is going to be.” He also has

another son named Jesse, age 3.

“I waited until 50 to have kids,” says John.
“When my wife and I got married she told
me that I had done everything in the world
except the best thing life has to offer — have
kids.” He took her advice to heart and

enjoyed one of the greatest blessings in life.

An Artist’s Heart

Beyond real estate, John is a multifaceted
individual with a passion for photography,
kayaking, hiking, and live music. As a pro-
fessional photographer, his work has been
featured in national magazines and corpo-
rate art installations. He’s also an ardent
music lover and loves attending concerts,
and he understands the value of appreciat-

ing life’s moments as they unfold.

A Legacy of Honesty

John’s message is simple yet profound:
honesty and integrity are the guiding lights
that lead to success, both in business and in
life. His commitment to serving others with
respect, empathy, and a genuine desire to
help sets him apart as a remarkable
REALTOR® and a true advocate

for those seeking to find their

place in the world of

real estate.

{r-_;. f)
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Add aTouch of

to Your Home!

Bluegrass Builders & Remodel offers a full range of services to assist in making your
house the perfect home. Whether starting from scratch with a new construction or
sprucing up your existing space with an interior remodel or home addition,

Bluegrass Builders & Remodel has you

LAUREN GEIGER
BLUEGRASS 502-338-5235 -

BUILDERS + REMODEL Lauren@bluegrassbuildersandremodel.com

/-f\ & Happy Halloween
0

N

\

Your Real Estate Closing Partner
The Land Group (*TLG") is the modern real estate agents' top choice
for a boutique closing partner. Closing with us means personal,

professional, and accurate real estate transactions.

Aaron Marsh, Partner
Aaron@landgrouptitle.com

THE LAND GROUP www.landgrouptitle.com | 859-308-6101

527 Wellington Way | Suite 275 | Lexington, Kentucky 40503
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JUNK MAGICIANS

MAKING YOUR JUNE VANISH!

LET US TAKE CHARGE OF
YOUR ELECTRICAL NEEDS!

o Residential GENERAC
e Commercial AUTHORIZED DEALER

e Industrial

e Emergency Servi§$

o Service Upgrades,

o Generator Installs
& Repairs

e Lighting Experts

o Pools/Hot Tubs

e Remodels

e Solar/EV
Charging Stations

R |

ol ok P

Owner, Cody Varney | 270;889;1_76:(_5"::;1. __- osekl
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We're your t6cal choice for mortgage loans

Whether you're helping clients purchase their first house, or build their dream home, nobody
understands the importance of home better than a local bank. We have a mortgage solution
for your customers, with loans for all income levels. Working with a Traditional Bank lender

you and your clients will be less stressed, more informed and ready to move this fall.

To find a local lender visit us at
traditionalbank.com/home-finance

Traditional
Bank
8

Frankfort Frenchburg Lexington Louisville Mt. Sterling Paris Shelbyville Winchester MEMBER FDIC LENDER



real producer

Written by Elizabeth McCabe
Photos By Bre Taulbee Photography

FROM CANCER TO POLITICS
TO TOP PRODUCER

Shevawn
AKERS

What doesn’t kill you makes
you stronger. Top Producer
Shevawn Akers can attest
to that. Diagnosed with
breast cancer at 37, she
knows what it’s like to face
battles and win. Her strong
character, coupled with her
resilience, can be traced back
to her childhood growing
up in Jessamine County.

j—————

gy

Country Roots

“I grew up as a country kid,” says Shevawn. “We rode
horses, roamed the countryside, went fishing, and had lots of
pets.” She has fond memories of pet rabbits, birds, chick-
ens, cats, dogs, and a goat. “My grandparents were farmers
in Harrodsburg; I have lots of fond memories there, too.”
Running from cattle in the fields, driving a tractor, and play-

ing in the tobacco barn were memorable moments.

“Having that freedom to play outside, run in the fields, and
explore the hills helped me appreciate adventure, while
making me independent,” points out Shevawn. “I'm

not afraid of risks.” Shevawn eventually earned a

BA in Social Work, with a minor in Psychology,
from the University of Kentucky. She later
returned to UK where she earned her
master’s degree and worked in the
non-profit sector for 15 years,

managing grants, overseeing

state advocacy projects &

directing a group home

for homeless and

pregnant/parenting

teen girls.

An Unexpected 4 i
Diagnosis / / !

Diagnosed with

breast cancer

at 37 rocked

Shevawn’s

world, especially

as a single mom to

her 10 year-old son,

Hayden. She shares, )

“My life flashed before i

my eyes; the fear of ;

dying and leaving Hayden

alone was terrifying. It

changed my perspective 1000%. I

was no longer afraid of anything else.

I contemplated my own death and realized

there was nothing to ever be afraid of. I don’t waste time
on frivolous things, on petty things or drama. None. Life is
far too precious and too short to waste time on such. My
treatment included surgery, four rounds of chemotherapy,
20 rounds of radiation, and Tamoxifen.” She is grateful to
be cancer-free for 12 years now. Fascinatingly, there was
a silver lining to her ordeal. Surviving cancer gave her the

courage to forge a new career.

Diving into Politics

“I have always loved politics,” says Shevawn. Since college,
she has been engaged with political campaigns. “Because I
loved volunteering for campaigns - making calls, knocking
doors, etc. - I thought I might run a campaign or be a speech
writer someday - something behind the scenes,” she says.

“I never thought I would be a politician.” A self-described
“political nerd,” Shevawn used to spend hours watching the
Kentucky General Assembly on KET and has never missed

an election in 30+ years.

Just one month after finishing cancer
treatment, a council member asked
Shevawn if she might consider run-
ning for a vacant seat on Lexington’s
City Council. “Before cancer, I
would have said ‘No way.” My
hair was the length of a buzz
cut. I couldn’t imagine my
name on a yard sign.
But because of can-
cer, I thought, “‘Why
not?’ What do I
;- r have to lose?’ I

just wasn’t afraid
[ a anymore,” she
l‘, \ A says. Shevawn
{ knew how to
raise money,
talk to voters
and had the
drive needed
to succeed. She
decided to run,
won her primary
and general elec-

tions and served four

years as a Lexington City

Council Member.

Making Her Mark
The idea of switching gears and going into
real estate was actually the suggestion of Shevawn’s

soon-to-be mother-in-law, Myrna Downing, who has been a
REALTOR® in Lexington for more than 30 years. Myrna saw
Shevawn’s potential with her outgoing personality, her educa-
tion, and experience. Shevawn explains, “After my first year, I
realized the demands of Council didn’t allow me to give 100%
to my non-profit job, so I resigned from that position. Soon

after, Myrna encouraged me to sign up for real estate classes.”
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During her second term, Shevawn became a REALTOR®
in January 2015. She is so grateful for this career

and how it has changed her life and her family’s

future. “If I knew how my life would be transformed,

I would have left social work a long time ago!”

Helping Families Build Wealth

Shevawn loves helping families build wealth through real
estate. She shares, “I have personally experienced the
difference real estate investing can make for your

family and I want to share that with others.”

This Top Producer took her own advice to }EL '
heart. When Shevawn first found success in y
real estate, she didn’t spend her earnings
lavishly. Instead, she purchased investment
properties. In the process, she was able

to help clients in dire situations. As
Shevawn says, “Foreclosure is
not the answer.” Saving peo-
ple from foreclosure, as
Shevawn has done for

others, is priceless.
Currently, she owns
several long-term
and several short-

term rentals.

A New Chapter
Last year,
Shevawn

started her

own brokerage,
Firefly Realty &
Investments. She |
obtained her bro- :
ker’s license during -
the state COVID lock- »
down. “I wanted to take N :
the class & get my broker’s

license in case I ever decided

have only one fallopian tube from an ectopic pregnancy. I
never dreamed I could get pregnant with all of these issues -
especially at 42!” My husband is an only child, so Emerson is
his parents’ only grandchild and the light of our lives.

Family Matters
‘When not working, it’s all about family for Shevawn. She feels
blessed that her son is now 21 years old and a firefighter in
Frankfort. “Hayden is fully self-sufficient and loves his career,”
she says. “What else can a mom hope for?” Shevawn is
also grateful for the love and moral support from her
husband, who has encouraged her every step of
the way. “Jarad is the kindest and smartest per-
son I've ever known. I admire him immensely,”
shares Shevawn. Emerson recently cele-
brated her 7th birthday while on vacation
in Mexico. “I love having the opportunity
to be a girl mom now;, after doing
all the traditional boy things
with Hayden. Now, I get to
braid hair, paint finger-
nails, and shop for cute

clothes,” she smiles.

Shevawn’s hobbies
include traveling
the world with
her family as
often as she
can. She’s in the
process of buying
a condo in Playa
del Carmen and
hopes to move
there soon. She
enjoys riding bikes
with Jarad, taking
Emerson to the play-
ground & cooking for
family and friends. She loves

college football, craft beer, a

- ) /
to go out on my own,” she explains. ; " ’i smoky mezcal & bourbon.

Little did she know that two years later
she would launch her independent office. It was
one of many surprises that life had in store for this go-getter.

Her daughter was another.
“Emerson is a miracle baby,” explains Shevawn. “She was

born five years after my cancer treatments. My estrogen

levels were very low from the effects of Tamoxifen and I
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A Legacy of Resilience
Shevawn’s story is one of resilience, empowerment, and
the pursuit of dreams. From a carefree country childhood
to facing life’s challenges head-on, she has emerged as a
beacon of strength, courage and determination. She serves
as an inspiration to all who dare to defy expectations and

embrace their true potential.
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If I knew
how my life would be
transformed, I would
have left social work a
long time ago.



bot Radon?

Mitigate & save a Life.

Call today to schedule your radon mitigation!

502-536-7/88

Fast Delivery

Photo, Video, Drone, Graphic
3D, Virtual Tours

24-hour turnaround
Package/Bundle Deals
Referral Credits
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7 FAIRWAY'

INDEPENDENT MORTGAGE CORPORATION
MRS T

Here at Fairway Independent Mortgage
Corporation, we offer a variety of loan
options that can help you achieve
homeownership with the speed and
service you deserve.

"Marcus was always willing to help. He was always communicating
every step of the way and made the home buying process super
easy. He was confident and always helped with possible offers on
houses. Truly an amazing worker and you guys are so lucky to have
him! e cannot thank Marcus enough!” - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

502-365-3626
3022 Eastpoint Parkway
Louisville, KY 40223

N J ]

RESIDENTIAL & COMMERCIAL
o HVAC - PLUMBING - BOILERS

CONTACT US:

( 859-340-4509
ART HUBBARD, phubbardmechanical.com

OWMNER

@ Plumbing

Boilers

Proudly bringing Pride, Honesty, & Integrity to All

our Customers



CHANCES ARE,

THE ROOF DOESN'T
ACTUALLY NEED TO
BE REPLACED! . &

_— :
ROOr @ MAXX
LONG LIVE YOUR ASPHALT ROOF
Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can
save money!

606-261-6153 | getroofmaxx.com




