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The Damn Thing
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LENDING
Joseph R. Logan

Founder & CEO
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Personal NMLS # 1899225

856-430-3945
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HOW MUCH WILL itale
TH.E.T COST To Fm? \u’ INSPECTION SERVICES LLC

Residential | Commercial

Now offering accurate repair estimates
on every home inspection.

TRUST THE PROCESS

WE UPLOAD YOUR
INSPECTION REPORT

@ REPAIR PRICER ANALYZES
EVERYTHING

v | @;;HELP;; NEGOTIATE SMARTER

Following the completion of your inspection report, we can
submit the report to the Repair Pricer team and have your

NEGOT'ATE YOUR repairs serviced by our preferred vendors. Call, text, or

pURCHASE email us if you are interested in this service.

WITH POWER . ficinion s locit coet sutomates. They comie
all the details into a concise report and deliver it to you in 24
hours or less.

@ ® No need to call multiple contractors for estimates on repairs.

INSPECT INFORM REVIEW REPAIR Get one complete comprehensive report to make negotiations

run smoother, faster, and easier.
-

FIND OUT MORE AT WWW.VITALEINSPECTION.COM

P. 609.751.8048 E. VITALEINSPECTION@GMAIL.COM
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REAL PRODUCERS.

CONNECTING. ELEVATING.

INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* 5 years or less in the business

* At least $3 million in sales in one calendar year

‘k Active on social media

For more information, to nominate
or to request to be featured, please
email wendy@kristinbrindley.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

HOME & PROPERTY
INSPECTIONS
AmeriSpec
Inspection Services
Ed Mitchell

(856) 649-5946
AmeriSpecNJ.net

Dobbins Home Inspection LLC
(609) 868-1053
DobbinsHomelnspection.com

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

HOME WARRANTY

First American Home Warranty
Mike Cono

(267) 642-3630
FirstAmRealEstate.com

INSURANCE

Farmers Insurance Agency
Lisa Carney

(856) 202-8090
Agents.Farmers.com/LCarney

JUNK REMOVAL
Swemmer LLC
(609) 858-3026
Swemmerllc.com

MORTGAGE

Crown Home Mortgage
Rick Riddle

(973) 479-4682
CrownHM.com

i

Gateway Mortgage

(609) 828-5503
GatewayFirst.com/
locations-atms/Chris-Wilhelm

Logan Lending
(856) 430-3945
LoganLending.com

Maximus Mortgage Advisors
Matt Boyce

(856) 353-3116
MaxLoans.com

The Chris Murray Group
CMG Home Loans

(609) 922-2630
TheChrisMurrayGroup.com

PHOTOGRAPHY

& VIDEOGRAPHY
Kellyman Real Estate
Photography

(609) 807-8071
KellymanRealEstate
Photography.com

PROPERTY MANAGEMENT
NJ Realty Solutions

Dave Gorham

(855) 547-4700
NJRealtySolutions.com

TRANSACTION
COORDINATOR
Transaction
Coordinator Solutions
La Onque Ellis

(856) 318-4458
TransactionCoordinator
Solution.com

i

- Ha appy T/.)anksgn/m /
/Jope you have a greaf
~ holiday season.

Chris Murray

Branch Manager | NMLS ID# 251895

C: (609) 922-2630
cmurray@cmghomeloans.com

CMG Home Loans - 3160 Crow Canyon Road, Suite 400, San Ramon, CA 94583 - NMLS# 1820 - NMLS Consumer Access (hmlsconsumeraccess.org)

e ——— =

call me today! :
Let’s find the best loan for your buyer.

1000 Crawford Place, Suite 380
Mount Laurel, NJ 08054

TheChrisMurrayGroup.com
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MEET THE SOUTH JERSEY REAL PRODUCERS TEAM

Kristin Brindley Haley Van Bellingham Ellen Buchanan Wendy Ross Lexy Broussard Chris Kellyman
Publisher Associate Publisher Editor Operations Manager Sales Manager Photographer

If you are interested in nominating REALTORS® to be featured in the

magazine, please email Wendy@KristinBrindley.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not

- necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the
author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not
endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor To view our magazine online, visit
the publisher may be held liable or responsible for business practices of these companies. southjerseyrealproducers.com and

look for “magazine” or scan this QR
code. (Password:connecthere@sjrp)

SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. As an
agent from ane of the largest personal lines property and casualty
insurance group, |'d like to help you by offering your customers:

® Evidence of insurance forms on short notice and on time
B Fast, dependable service

® Broad coverage options for your customers
B Competitive rates and a variety of discounts®

Home Insurance discounts for*:

® Teachers @ Scientists u Firefighters & Engineers

B Physicians ® Policeofficers ® Accountanls B Regislefed nurses

Call me and let’'s discuss what | can do for your customers.

856.202.8090

Lisa Carney

Your Local Agent

190N EVERGREEN AVE STE 206
WOODBURY, N) 08096

LCARMEY & FARMERSAGENT.COM
https:/ fagents. farmers.com/lcarney

“Bedfrichons apply. Dizosunts may vary. Hot swsilable in ol stafes. See your agent for m
detalls neuranoe i undene©itién by Farmers nserance Exchange and other 3siod .
Trurance companies. Vst Bimers.oom fora compliete Esting of companies. Mot allirsurners FA R M E R s

are authorited o provide msrance in a¥ st INSURANCE -
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Residential Inspections « Condo Inspections « Mold Testing
WDI Inspections * Radon Testing  Sewer Scopes

| SCHEDULE AN INSPECTION TODAY!> E E

(609) 868-1053 E

Office@DobbinsHomelInspection.com
DobbinsHomelnspection.com E. .

Proudly inspecting the entire South Jersey area,
Philadelphia & Jersey Shore.

SUENIIERITT

Let's get that junk cleaned up before the festivities.
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609-858-3026 - SWEMMERLLC.COM
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EMBRACING GRATITUDE
& I—IONORING SERVICE

Dear Real Producers of South Jersey,

As the autumn leaves drop, November arrives with a special
invitation to pause and reflect. Thanksgiving, the cornerstone of
this month, reminds us of the importance of acknowledging the

blessings that enrich our lives.

Gratitude is not just a fleeting sentiment; it’s a powerful force
that shapes our perspective. In real estate, where every transac-
tion carries the potential for growth, gratitude forms the bedrock
of a positive mindset. It’s a reminder that even amidst challenges,
there is much to be thankful for! As we gather with loved ones
this month, let’s take a moment to reflect on the aspects of our
lives that fill us with gratitude.

November also brings Veterans Day, a time when our nation
pauses to honor the service and sacrifice of our veterans. At
South Jersey Real Producers, we join in this tribute, express-

ing our heartfelt appreciation to the men and women who have
served our country with dedication and valor. Their commitment

to protecting our freedoms is a source of inspiration.

In this month’s issue, I'm delighted to introduce the “Making a
Difference” article, featuring Dr. Evelyn Lewis’s nonprofit, The
Veterans Health and Wellness Foundation (VHWF). This national
organization is dedicated to helping veterans navigate the

8 - November 2023

healthcare system and access the VA benefits they are
entitled to. Please check it out on page 10 and pass the
info. along to any veteran you know who might benefit
from VHWZF’s services.

Looking ahead, we’re excited to reunite in early 2024
to kick off the New Year with more exclusive South
Jersey Real Producers events. Stay tuned for more
details; we can’t wait to see you all again and create

more fun memories together!

With heartfelt gratitude,

Kristin Brindley
Owner/Publisher

South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIN BRINDLEY

ENTREPREMELUR, COMMECTOR, FUBLISHER

FOOD FOR THOUGHT

What are the things you’re most
grateful for in your life?




Partner with

MATTHEW BOYCE
856.353.3116

m Mboyce@maxloans.com

PARTNER, MAXIMUS

MORTGAGE ADVISORS
@ NMILS: 218534

M A X IMU S | @i scan Here
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making a difference

Evelyn Lewis, MD, MA, FAAFP, DABDA

THE VETERANS HEALTH AND
WELLNESS FOUNDATION

By Ellen Buchanan

To care for them who shall have
borne the battle...
—President Abraham Lincoln

“There are about 250,000 people that
transition from being a service mem-
ber to a Veteran each year. The vast
majority of those people don’t need
the help we provide, but some out
there desperately need the services

we render,” Evelyn Lewis begins.

Evelyn Lewis is a medical physician
and a 25-year Navy Veteran who has
seen the struggles of Veterans and
their families from varying vantage
points. After witnessing so many
Veterans struggle to understand that

10 - November 2023

SUPPORTING VETERANS COAST TO COAST

they were eligible for healthcare
benefits and how to navigate the sys-
tem to access their benefits, she was
determined to give back to a commu-
nity she felt was so desperately in

need of support.

In 2014, Evelyn founded the Veterans
Health and Wellness Foundation
(VHWF), a 501(c)(3) nonprofit organi-
zation dedicated to helping Veterans
and their families access and navi-
gate the healthcare system so they
can receive the VA benefits they are
entitled to. In addition, she also offers
assistance to those navigating the
civilian healthcare system and in need

of advocacy if they are not eligible for

care through the VA. Although Evelyn is
based in Georgia, VHWTF assists veterans

across the country.

MEET THE FOUNDER

Evelyn Lewis has had an interest in med-
icine since she was a little girl. Her father
was a physician, and her mother was a
nurse in his office. She remembers sitting
in her dad’s office after school, doing home-

work and watching patients come and go.

As she got older, she gained a real,
personal understanding of the work her
parents were doing while serving the com-
munity. Observing her parents and their
dedication cemented her desire to follow

in her father’s footsteps.



Evelyn graduated from Spelman College and was significant impact in the lives of the 13-plus million

awarded a Health Professional Scholarship through ~ Veterans who get some or all of their healthcare

the military and joined the Navy. She served and outside of the VA healthcare system.

remained active for 25 years, retiring in 2003. She

obtained her doctorate from the Chicago Medical KEEPING HER PROMISE

School - Rosalind Franklin University of Medicine Today, Evelyn resides in Georgia, where she runs
and Science and ultimately served at medical VHWEF virtually.

clinics from coast to coast, hospitals here at home

and abroad, and on board the USS Simon Lake “With a reassuring look reflecting commitment,

assisting active duty service members and Veterans  comfort, and compassion, this allows VHWF to

with a host of medical challenges. While assigned serve Veterans from everywhere... When I say

to the National Naval Medical
Center (currently known

as Walter Reed National
Military Medical Center)
during the height of the
Iraq-Afghanistan conflict,
she cared for the service
members who returned with
various injuries, illnesses
and diseases, cared for their
families, delivered babies,
and witnessed the seemingly
insurmountable challenges

faced by Veterans.

“In the 25 years I was in the
military caring for service
members, Veterans, and
their families, it became
very clear that many of them
didn’t have an understanding
of what their benefits were,
what they were eligible for,
and then how to advocate for

themselves,” Evelyn explains.

Evelyn has taken a creative
approach to the work she
does, as well, going above
and beyond simply educating
Veterans and their families.
She also educates physi-
cians and allied healthcare
professionals on how to best
serve the Veteran commu-
nity, a program she believes

has the potential to make a

Evelyn Lewis, M.D., founder of The Veterans Health and Wellness Foundation

South Jersey Real Producers - 11



OMFORT, AND
COMPASSION, THIS
ALLOWS VHWF TO
SERVE VETERANS
FROM EVERYWHERE.

from everywhere, it literally is from

everywhere,” she says.

VHWEF does not charge Veterans or
their family members for any of its
work; sponsorships and donations
help fund the services so Veterans
can reap the rewards. VHWTF is a
small group, but one that is deeply

12 - November 2023

devoted to serving those who protect

our nation’s values.

“Our organization is here to help
Americans realize we made a
promise. To paraphrase President
Abraham Lincoln, we will care for
those who have borne the battle. And

if we look at what’s going on with

Veterans and their families today, we

are not keeping our promise...

“I get to enjoy my life and do the
things that I do because they have
provided the ability for me to do
this... It might sound cliche — ‘Oh,
they’re over there fighting for my
freedom,” — but that’s exactly what
they’re doing ... whether here at home

or on foreign soil.”

The Veterans Health and Wellness
Foundation (VHWEF) is a 501(c)(3)
organization. For more information or
to find out how to donate,

visit https/myvhwf.org or call

(833) 924-4376 Ext.3.

el

vk: VETERANS

Y e HEALTH AND WELLNESS FOUNDATION
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Gobble Up

Az you giva thanks for holiday feasting,
give thanks for home warranty coverage,
too. Providing scrumpticus out-of-pocket
savings when covered items break, it's truly
the gift that keeps on Thanksgiving.

Contact me for details

SCAN HERE TO

View Website

5~ AvriSeic
MERIODPEC
: INSPECTION SERVICES

AmerispecN].net « 856-649-5946

First American
Home Warranty™

Your Local Resource
Mike Cono

267.642.3630
mikecono@firstam.com

- CONTRACT TO CLOSE -

Experience with Broker Compliance Docs -
Zip Forms®, Sky Slope®, Brokermint®, and Command®

Transaction Coordinator

A REAL ESTATE SERVICE
FOR BROKERAGES & AGENTS

Admin@TransactionCoordinatorSolution.com

We use infrared (IR) camera technology to
detect commonly missed problems, including
moisture, electrical defects, pests, ductwork
leaks, energy loss, and more!




P» rising star

By George Paul Thomas
Photos by Chris Kellyman

The Alves Team has managed to
carve a distinct niche in South Jersey
real estate through their unique
hospitality-oriented approach. Based
in Moorestown, New Jersey, this fam-
ily-powered team, led by Christopher
Alves and his mother, Anna Alves,
infuses the spirit of genuine care

and personalized service into every
transaction. From assisting first-time
homebuyers in finding their ideal
haven to guiding investors through
the intricate landscape of property
acquisition, Chris’s approach is a tes-
tament to the transformative power

of hospitality in the industry.

A close-knit team at Keller Williams
Realty, Chris and Anna blend their

skills and family dynamics to create

14 - November 2023
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CHRISTOPHER

"ALVES

tTHE HOSPITALITY AI’*ROACH

an exceptional real estate experience.

A seasoned professional in her own
right, with a rich history spanning
since the early 2000s, Anna brings

a wealth of industry insight and wis-
dom. Chris, on the other hand, injects
fresh perspectives and youthful
energy, weaving innovation into their
service. Chris’s brother-in-law, Enzo
Cutietta, is also a licensed team mem-

ber, as is Chris’s father, Antonio.

“My mother is the face of the team,
overseeing backend operations and
admin work,” he explains. “I concen-
trate on social media marketing and

ensuring smooth sales operations.”

Last year, Chris achieved remarkable
results, personally recording $6.3 mil-
lion in sales volume with 24 units, and

“‘“'i Qe
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received the Heart of the Office award.
This year, he’s on track to match or

exceed his 2022 performance.

The path to real estate was a winding
road of progression for Chris. During
his school years, he gained experience
in both construction, working along-
side his father, and in the hospitality
industry. Later, he earned a bachelor’s
degree in restaurant management at
The Restaurant School at Walnut Hill
College in Philadelphia.

Reflecting on his past, Chris fondly
recalls working alongside his father
in house-flipping projects during his
early years. These hands-on expe-
riences, coupled with his mother’s
background as a REALTOR®, not

sk " i

Fa



Our goal is to grow the
team into an exemplar
of exceptional real
estate hospitality. We're
building a legacy based
on personalized care and
genuine connections.
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only instilled in him a strong work ethic
but also cultivated a profound appreci-
ation for the value and dynamics of the

real estate industry.”

“I should have gotten into real estate years
ago,” Chris reflects. “My dad’s in construc-
tion, and I’ve been flipping houses and

doing construction with him since elemen-

tary and middle school...

“I was managing for a little while over in
Center City at a very luxurious hotel and
I just kind of got burnt out,” Chris shares.
“And as much as I loved the industry ...

I thought I was going to work in New
York City or California at a Michelin Star
restaurant ... I just got really tired and
decided to get my real estate license in
October of 2019, after 10 years of not hav-
ing it when I should have gotten it when I

was younger.

“Funny little story: A couple of weeks
prior to me going to college, I was flip-
ping a house with my dad in Philly. We
were eating lunch and he said to me,
‘Chris, you should go get your real estate
license before you start college.” I was like,
‘Absolutely not. I don’t want to do that.’
Then, I turned 27 and I ended up with my
real estate license. Like every stubborn
teenager, I didn’t listen to my parents,” he
adds with a chuckle.

Despite initially exploring other avenues,
Chris embraced his real estate calling
with guidance and much encouragement
from his family. His background in hos-
pitality endowed him with crucial people
and management skills that seamlessly
transitioned into the world of real estate.
While in hospitality, Chris says he espe-
cially enjoyed being able to put a smile
on people’s faces ... and in real estate, it
is the same for him. “I try to give the best
possible service that I can. I always try to

give it my all.”

What truly sets The Alves Team apart
is their unwavering commitment to

infusing the principles of hospitality into



.\
AL

sl

¥, o ool

The Alves Team with Keller Williams Moorestown (from left to right: Christopher Alves, Antonio Alves, Anna Alves, Enzo Cutietta)

every aspect of their work. In addition,
they are Portuguese and bilingual, so
are able to help many Portuguese and
Brazilian families who need translation
help with their real estate transactions.
The Alves Team’s motto, “Crafting
Remarkable Real Estate Experiences,”
underscores their deep-seated belief in

fostering genuine connections.

“We prioritize honesty with ourselves and
our clients. Our goal is to prepare clients
for every possible scenario, ensuring
they’re well-informed and empowered to

navigate any situation,” Chris explains.

Chris was married to his wife, Cassandra,
in October of 2022. They share their lives

with two lovable fur babies — a cat
and a Cairn terrier/miniature schnau-

zer mix dog.

Outside of work, Chris enjoys a range
of activities: surfing, winter snow-
boarding, watching Formula One
racing, playing the guitar and, above

all, spending time with his family.

Peering into the future, Chris envi-
sions a trajectory of growth, with

a continued emphasis on providing
extraordinary hospitality-driven ser-
vices. He aspires to elevate The Alves
Team into a real estate powerhouse,

embracing diversity and innovation.

“Our goal is to grow the team into an
exemplar of exceptional real estate
hospitality. We’re building a legacy
based on personalized care and genu-

ine connections,” he affirms.

We prioritize honesty with
ourselves and our clients.
Our goal is to prepare clients
for every possible scenario,
ensuring they’re well-
informed and empowered to

navigate any situation.

South Jersey Real Producers - 17






DE STEFANO

As everyone well knows, competition is fierce and success can be elusive in real

estate. Keller Williams’ real estate agent Haley De Stefano, however, manages to stand

out among her peers with her determination and excellence. Known for her unique

approach to marketing, Haley has carved a niche for herself in the industry since

obtaining her real estate license in 2004.

Originally from Delaware County, Haley is proud of

her roots. Growing up with a kindergarten teacher
mother and an advertising agency owner father, she was
instilled with a strong work ethic and a creative spirit.
She attended Trenton State College, where she pursued
a degree in advertising design and marketing, setting the

stage for her future career.

Entry into Real Estate

After a successful career in marketing, Haley found her-
self facing a dilemma when her job required her to travel
extensively and be away from her family for long periods.
This was unacceptable to her, given the importance of

family in her life.

“At 44, I had to reinvent myself,” Haley recalls. “I read
a book called ‘Is It Too Late to Run Away and Join the
Circus?’ It really is an incredible book! It helps you look
at your core values, what you love doing, what you are
naturally good at, and now ... voila/I’'m a REALTOR®!”

Haley’s quick transition to real estate was noth-

ing short of remarkable. Over the years, she has
consistently delivered outstanding results, with
sales volume reaching impressive heights. This year
alone, she expects to close over $20 million in sales
volume. Despite facing personal health challenges,
including battling Crohn’s disease, Haley’s determi-
nation and resilience have kept her in the game, mak-

ing her a true inspiration to others in the industry.

Haley reflects on her incredible pivot, saying, “I
love that I can help my clients with their needs and
make a difference — all while building a successful

business that is rewarding in every way.”

Keys to Success

Haley thrives on marketing efforts, specifically
through geo-marketing, and her personal connec-
tion with clients. She believes in focusing on the

business she wants to deliver, coming from a place

South Jersey Real Producers -
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of gratitude, and staying humble in a career that is
centered on servitude. Her dedication to excellence
is summed up in her personal mantra: “Excellence is

a decision.”

Beyond her successful real estate career, Haley has a
rich personal life. Family is paramount to Haley, and
she cherishes the time spent with her husband, Jack;
their twins, Jack Jr. and Alysia; and her grandsons,
Trevor (3) and Rhys (2). They are a tight-knit unit,
often bonding over their shared love for cooking and
exploring new culinary experiences. Additionally,
they have two beloved dogs, Frankie and Olive, who
are an integral part of their family. The couple shares
a love for boating and enjoys spending time together

on the water.

Haley also has a creative side, with a passion for
painting and creating stained-glass art. Recently,
the family purchased a lakeside home that they plan

to renovate, providing Haley with an opportunity to

| want to continue to
build my team so at
some point in the not-

so-distant future, | can
sit back a little, my

Haley’'s Home Team
family can be successful
and happy, and | can
enjoy my family, friends,
travel, and artwork.

Haley’s Home Team (from left to right:
Lisa Lieze, Haley De Stefano, Kelly Downing,
Alysia De Stefano, Stephanie McCrory)

20 - November 2023



Haley De Stefano and her husband, Jack, have two twins (Jack Jr. and Alysia) and two
grandchildren.

rekindle her love for creating art in

her very own stained-glass studio.

In the spirit of giving back, Haley
and her team collect food for Kings
Things in Swedesboro, a charitable
initiative that helps distribute food
to those in need, reflecting her com-
mitment to making a positive impact

on her community.

Future Plans
Looking ahead, Haley envisions

continuing to build her real estate

team, allowing her to strike a bal-
ance between work and personal

endeavors.

“I want to continue to build my team so at some point in the not-
so-distant future, I can sit back (a little), my Haley’s Home Team
family can be successful and happy, and I can enjoy my family,

friends, travel, and artwork,” she offers.

For those aspiring to achieve success in the real estate industry,

Haley offers plenty of valuable advice.

“Focus on the business you want to deliver. Come from gratitude
and be humble. We have chosen a career of servitude, so have
pride in your work,” she advises. “But family will always come
first! I do not believe that anyone ever took their last breath

wishing that they had closed one more transaction.”

South Jersey Real Producers - 21



2 CROWN

/m HOME MORTGAGE ;—«W
JOIN OUR TEAML©

RENEE ¥ VIKTORYIA
BURKETT | BAULA BORDOY

Loan Officer Loan Officer
NMLS# 1327435 HUHN NMLS# 18983713

=/ * Branch Manager

« ,4* NMLS# 710309 :

AMI JAMESHA JEFFREY LINH
SARNOR EDWARDS SCHENK JOHNSON

Loan Officer Loan Officer Loan Oificer Loan Dificer
NMLS# 1402204 NMLS® 1850050 HMLS#® 64492 NMLES# 2191339

We're a team that works together to help each other and has fun together! Focused on success
threugh accountability and training, not micromanaging or leaving you stranded. Stellar back office
support with underwriters who see the people behind the paper - all with the one goal in mind - get

the buyer the keys to their dream home!

&

KELLYMAN REAL ESTATE PHOTOGRAPHY

e rry

REQUEST AN APPOINTMENT TODAY!
609-807-8071 + KREPV.com ©®(©)
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— Realty Solutions ..

Kelly Ruiz

Lead Administrator/Community Management

Supervise all administrative tasks for the department by
supporting Community Managers and their association clients.
Back-office support to Board Members and the business of
resident’s service. | provide exceptional client service and
operational support to our communities, associations, and
third-party affiliates to onboard new partners. Plus assist in the
creation and implementation of specialty packages and offers
created just for our association residents.

“It's never too late to be what you
might've been.”

Realtors!
Refer an
Investor
Get Paid

$1,000

RESPECT - TEAMWORK - SIMPLICITY

SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be
sure that you'll receive consistent and transparent communication, as well as state-of-the-art

Property Management Services: Community Management Services:
v/ Residential Management v/ Full-Service HOA Management

v/ Property Financial Management v/ Limited-Service HOA Management
v/ Rental Services v/ Common-Interest Community Management

Scan Here
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www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106




THE GATEWAY PROFILE

CHRIS WILHELM, SR.

HOMETOWN
Berlin, M)

EXPERIENCE IN THE MORTGAGE INDUSTRY
1 year 34 times

BEST ADVICE I'VE RECEIVED
Mo one CARES how much you know, until they know how
much you CARE.

MOST SATISFYING PART OF WORKING WITH CLIENTS
Helping them to prepare for homeownership, not just what
the mortgage payment is.

HOW I'M DIFFERENT FROM OTHER LOAN OFFICERS
Listening, providing details on questions and being
available. This business is not a 9-5 job.

LAST BOOK | READ
Ihe Culture Code; The Secrets of Highly Successful
Groups by Daniel Coyle

N
S Gateway

Chris Wilhelm | nmis 111160
Regional Vice President

B56.810.1222
Chris.Wilhelm@GatewaylLoan.com
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