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Choose First American Title on your next transaction.

FAITH

fﬁ,""* 1

ANY WAY YOU

Slice i

WE ARE GRATEFUL

WEBER

KAMNSAS CITY METRO
Bur:.i'wsa; Development Specialist

31:, 819.9097

firstam.com

FOR YOU

)

“Ryan not only has consistently

low rates and fees, his team is
amazing at educating the entire
process. Having him as our main
lender makes our lives so much
smoother and lots of gratitude
after the deal is closed! Thanks,

Ryan for 15 years of exceptional
partnership!”

- SHANAN STEERE

CRISTIE JOHNS
ST. JOSEPH
KS/MO State Sales Manager
mosiLe 816.676.8501
C i ' I"I"” I’" tam.com & e
RYAN PLATTNER TANNER GARVER SCOTTSOMERVILLE
Sr Loan Officer/Sales Manager Loan Officer Branch Production Manager
NMLS #6921 | 913-208-2168 NMLS #1871245 | 913.961.9943 NMLS# 269657 | 913-406-3993
ryanp@fairwaymc.com tanner.garver@fairwaymc.com scott@scottsomerville.com

RYANPLATTNER.COM TANNERGARVER.COM SCOTTSOMERVILLE.COM

&% | First American Title"
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SWaterDamage Restoration;
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arirejsiSmoke Restoration
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MINIMIZE
HASSLES.

A Partnership Tailored
for REALTORS®!

Fast Turnaround Time:
No Delays in the
Closing Process

White Glove Service:
An Extension of You

Mutual Partnership:
Enhancing Your Image,
Simplifying Your Life,
Co-branding Opportunities

@ goosehead

INSURANCE

HAMPSON AGENCY
Andrew Hampson
816-448-8839
Andrew.hampson@goosehead.com

2 Your Real Estate Deserves Immediate Attention
Let Us Help It Retain It's Value

Your Trusted Local Restoration Partner

g

24-Hour
Emergency

Services
Available

Give 'Emre PUMPRKIN
$0 Talk Aboab

Gold Star Home Warranty Offers the Best Coverage
in MO & KS with a Low $60 Service Call Fee

A GOLD ST AR Locally Owned

and Operated
2 HOMEWARRANTY g, 001 Locall

Jayme Dickey

816.642.6800 | Jayme@goldstarhw.com
GoldStarHW.com
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MEET THE

KANSAS
CITY

REAL PRODUCERS TEAM

Reece Hale Ashley Streight Andrea Hoffman Steven Black

Founder Director of Operations Ad Strategist Photographer
reece.hale@real 316-253-7900 817-526-0999 Next Door Photos KC
producersmag.com 816-820-5663
816-588-0019

Cory Finley Jennifer Johnson Tiffany Matson April Trout
Photographer Photographer Photographer Photographer
Seven Images, KC The Perfect Spot For www.TiffanyMatson.com  Anthology Photography
913-933-3349 You LLC 816-797-6722 913-972-6131

913-201-2229

Philip McDowell Manuela Nivia Heather Pluard Christi Diggs
Videographer Contributing Writer Contributing Writer Contributing Writer
Philm Creative
913-553-1560

I . N Do You Have Clients

RESTORE | RENEW | REJUVENATE

From Jobs as small as Air Duct Cleaning to
Full Bathroom Remodels, We Will Be There for Youl!

Your Trusted Local Reconstruction & Remodeling Partner

HII} REPUBLIC HOME PROTECTION
Who Don’t
ant to Move
" but Need to

. Unlock Their

Equity?

Home Is Our Middle Name

We've been safeguarding
home systems and appliances

trl.IEhOld across the country since 1974.

Ensure your clients have the home

Adding Truehold’s Sale-Leaseback to your toolkit helps you: warranty pmtectiun they deseryel

v Delight current clients who are unsure about selling with a
new offering: sell your home but continue to live in it.

v’ Start attracting new clients who might not have

reached out otherwise. Order today! Janell Enderson
v Distinguish yourself from other brokers and brokerages who Sanior Assouit Eaedtiva
only offer to “buy, sell, or invest” in real estate. A
y Y. [OE#FH0) OfA0) 800,282.7131 Ext. 1291
= B o ) C:913.219.4245
. oot 3 UL JanellE@ocrhp.com
Scan to Partner With Truehold Today! [EEEeS et O} _ #
sl b g o T my.arhp.comfjanellendarson

truehold.com Yol @ﬁ?ﬁi’

I # > r
fe Felping I cople
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PREFERRED PARTNERS

BUILDER/CUSTOM HOMES
Spiess Custom Homes
(913) 207-2877

CLEANING
Envirodry Cleaning
and Restoration
(816) 654-5067
envirodry.org

FINANCIAL COACHING
Brett Reid Group

(913) 530-2951
www.BrettReidWealth.com

HOME INSPECTION
ACM Home Inspection
Christian Amend

(913) 353-6869
acmhomeinspection.com

HOME WARRANTY

A.B. May Home Warranty
Robert Waterfield

(913) 915-4873
hw.abmay.com

Gold Star Home Warranty
Jayme Dickey

(816) 642-6800
www.GoldStarHW.com

Home Warranty Inc.
Mark Emerick

(913) 732-9887
homewarrantyinc.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE
Agency Insurance
Daniel Simanovsky
(913) 530-4481

8 - November 2023

MARKETING

Armor Marketing
(913) 553-1560
www.armor.marketing

MORTGAGE

Academy Bank- Jim Griffiths
Jim Griffiths

(913) 972-2113

Arvest

Luke Hoeppner

(816) 686-2964
arvesthomeloan.com/
lhoeppner.html

Fairway Independent
Mortgage Corporation
Scott Somerville

(913) 406-3993
Scottsomerville.com

Fairway Independent
Mortgage Corporation
Ryan Plattner

(913) 208-2168
RyanPlattner.com

Fairway Independent
Mortgage Corporation
Tanner Garver

(913) 961-9942
Tannergarver.com

Fairway Mortgage
Todd Branson

(816) 422-3866
www.ToddBranson.com

Guaranteed Rate

Drew White

(719) 648-4098
applywithdrewwhite.com

them for supporting the REALTOR® community!

MORTGAGES/
HOME EQUITY
Truehold

Jessica Swindler
(913) 269-0702
Truehold.com

MOVING COMPANY
NL Wilson Moving
and Storage

(913) 236-7052
NLWilsonMoving.com

PHOTOGRAPHY

The Perfect Spot For You
(913) 201-2229
Theperfectspotforyou.com

PROPERTY MANAGEMENT
Il & Ill Property Management
Nia Thomas

(913) 269-6723

iiandiii.com

REMODELING & PAINTING
All-Pro Renovations LLC
(913) 291-8406
All-proserviceskc.com

RESTORATION
Envirodry Cleaning
and Restoration
(816) 654-5067
envirodry.org

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

ROOFING

True Grit Roofing Company
Sergio Flores

(913) 313-9594
truegritkc.com

TITLE COMPANY
Continental Title
(913) 956-8032
ctitle.com

First American Title
Faith Weber

(816) 819-9097
www.firstam.com

Security 1st Title
(913) 345-9200
www.Securitylst.com
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VIDEOS

Best Poal Coruiw
Pholographen: i + )
Kanuss City ' -

% -
* 2022 =

Scan to Partner
With Us Today!

SOCIAL MEDIA POSTS

MATTERPORT 3D TOURS

913.201.2229 = ThePerfectSpotForYou.com




P editor’s note

THE SEASON OF GRATITUDE

Celebrating Thanksgiving with Joy and Tradition

As the leaves turn to brilliant shades of red and gold and a crisp chill fills the air, the arrival of Thanksgiving
season ushers in a time of reflection, gratitude, and celebration. This cherished holiday, steeped in tradition
and history, provides an opportunity for families and friends to come together, share a bountiful feast, and

express their appreciation for life’s blessings.

Thanksgiving is a holiday with a rich tapestry of tra-
ditions that vary from family to family and region to
region. Nevertheless, some customs remain constant,

shaping the essence of this joyful season.

* The Feast: At the heart of Thanksgiving is the sump-
tuous feast. Families and friends come together to
enjoy a traditional meal featuring roast turkey, stuff-
ing, mashed potatoes, cranberry sauce, and pumpkin
pie. This time-honored feast is a symbol of abundance

and togetherness.

* Expressing Gratitude: A crucial aspect of
Thanksgiving is taking time to express gratitude.
Many families go around the table, each member
sharing something they are thankful for. This prac-
tice strengthens bonds and encourages reflection on

life’s blessings.

* Parades and Football: Thanksgiving Day is syn-
onymous with parades and football. The Macy’s
Thanksgiving Day Parade in New York City and the
NFL games on TV are a beloved part of the holiday for

many, providing entertainment and a sense of tradition.

* Volunteerism and Giving Back: In the spirit of grati-
tude and generosity, many people choose to volunteer
at local charities or shelters during the Thanksgiving
season. It's a way to give back to the community and

help those in need.

* Decorations and Crafts: Many households adorn
their homes with autumnal decorations, such as
cornucopias, wreaths, and colorful leaves. Arts and
crafts, like making handprint turkeys or creating cen-

terpieces, are favorite activities for children.

The Thanksgiving season has evolved over the years
to encompass a variety of modern customs and activ-
ities. While the core values of gratitude and togeth-
erness remain, the way we celebrate has adapted to

contemporary life.

* Friendsgiving: In addition to celebrating with family,
many people now participate in "Friendsgiving,” a
celebration with close friends. It’s an opportunity
to create a second family away from home and build

cherished memories with friends.

* Shopping and Black Friday: Thanksgiving also marks the
unofficial start of the holiday shopping season. The day
after Thanksgiving, known as "Black Friday,” is famous
for incredible sales and discounts, with shoppers lining
up outside stores to find deals on gifts for the upcoming

holidays.

* International Influence: Thanksgiving is not exclusive
to the United States and Canada. People from diverse
cultural backgrounds have embraced this holiday, incor-
porating their own traditions and flavors into the classic
Thanksgiving meal. This infusion of global customs adds a

unique and enriching dimension to the celebration.

The Thanksgiving season is a time of reflection, gratitude,
and tradition. With its historical roots dating back to the
early days of North America, it has evolved over the years to
encompass a wide range of customs and practices that make
it a truly special time of year. As we gather with loved ones,
share a hearty meal, and express our gratitude, we continue
the legacy of this cherished holiday, celebrating the abun-
dance and unity that define the Thanksgiving season.

- . a’ L
ON ?4-N’l0:é : H* COVERAGE

+ Now 2 Buyer Plan Tiers!
|_+4New Buyer Add-Ons at fé
?:f Contractor Choice

_«Active Military &
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TRUSTED TRADES are valuable
vendors who know how to serve
the needs of REALTORS®. You
may not require their services
for every transaction, but when
the need arises, you're grateful
for them. This group of vendors
is critical to your business. Most
importantly, these Trusted Trades
will get the job done and make

you look awesome to your clients!

12 - November 2023

»» you ask. we deliver.

TRADES

Electrical

Need Electrical
Help?

Heating - &/C - Plumbing - Electrical - Appliance
abmay.com

Flooring

_ l_l MW

S LOORING. ; _‘_ For all your fooring necls, mﬁ

Ny Mike Elyachar: 913-634-30:

Foundation Repair

EEUMNEAIEDLNEIERIRE RS
(=5 | =

PH (913) 350-0039 %=

Web www.KCPier.com Gitsoh

Scan the QR
Code to See Our
- Amazing Staging
Transformations!

*

Kelly Lieberman, Owner

913.744.9588

Foundation Repair

WE SPECIALIZE IN ALL YDUR?TRUCTURI-\[ AND
WATERPROOEING FOUNDATION REPAIR NEEDS

5. 816.215.8710
FALCON FALCON-FOUNDATIONS.COM

SEVEN IMAGES

/

Scan to Easily Update Your
Executive Headshots Today!

Call or Text | 913.284.9439 | sevenimageskc.com | @©)

Heating & Cooling

A/C Repair?

Heating - &' - Plambing - Electrical - Appliance

abmay.com

Luxury Estate Sale Services

Leave the work to us. We’'ll organize, stage, price,
t " | advertise, and host y%lir in-home estate sale. |

= e — " i | , . ‘. L : ¥
i » ) A4 i-.
3 ‘ BROWN BUTTorﬁ

ESTATE SALES 8%

Movers
KANSASICITY'S
JVING GOMBANYSFOF

A | | --.':.?-:::;'| 'ut.'::‘.'.-f:? '."1.':?.':'.‘ | wernomen
QurREALTOR"
|_ﬁ’ { — 7 = erral Progra

[=] 5k ]
a e y . ; ;-: -'. l.I '.I.'. ,'.. ':Iil l'l . % ]
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' coat of paint

can make all the

Property Management

Your Choice for
sas City Property Management

elp Realtors Calculate ROI s
rovide Rental Compar: les , .
luate Current Market .

Scan to Find T
. the Benefits of @'111 '%;‘
a Using Advantage ‘3.,;1- -
AdvantageHomes CLC Homes LLC ' _ _'

rentkchomes.com '_
(913) 8945133 @‘%ﬁw.

Photography
anthology {

PHOTOGRAP

Branding
Family

Newborn
Maternity

Known for classic,
timeless edits with an
artistic approach.

April Trout
913.972.6131

Radon Testing

PROVIDING TOP QUALITY SERVICE
& FAST RESULTS

R Scan to Order Your Test Today E

M Jeff and Taylor Yacos .
913.244.7281 %
radonrunner.com E [

Heating - A/C - Plumbing - Electrical - Appliance

abmay.com

14 - November 2023

Remodeling

?ur Hometown Remodeling & Painting Experts!

- dll- proserwceskc com,

o R e
913-284-2991

www.tileroofkc.com

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY

® 26,000+ Inspections for KC Real Estate Trunsachons -
* 100% 5 Star x x*x* Google Reviews

Call or Text 816-888-0750

Window/Door Replacements

STATE OF THE ART ENERGY EFFICIENCY
Better Products. Better Information. Better Service.

APED>

ENERGY
SOLUTIONS®

THE GOLD

@ @ " 3 W R H
IN MAGAZlNE & AD DESlGN
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In the heart of Kansas City, amidst the

vibrant culture and rich traditions of this
iconic American city, the Thrive Real
Estate KC team is making waves in the
world of real estate. After years of steady
growth, the Thrive Team has hit its stride,
accelerating to 23 agents and six adminis-
trative staff serving well over 200 families
and achieving sales volume of $80 million
in the past year. However, it’s not just
about business numbers for this team;

it’s about creating a thriving community
within the Team and by extension in the

broader Kansas City community.

Speaking to Sam Lind, CEO of the Thrive
Team, it becomes clear why agents are
attracted to the Team. Sam admits the
path to get here has not always been
easy, saying: "The Thrive Team took a
huge risk creating a business model for

its agents that maintains a primary focus

on delivering maximum agent value.”
He explains, “we have created a
supportive and collaborative team
platform centering on culture and
systems that empower team mem-
bers to reach their individual goals
faster, with a greater probability of
success, in a way that is more enjoy-
able and rewarding both personally
and financially.” This risk has paid
off, as the Thrive Team's unique
approach to supporting agents has
resulted in a strong community cul-
ture that empowers agents to better
focus on relationships and serving
their clients, which in turn results

in agents maximizing their own per-
sonal financial success. “It is a vir-
tuous cycle,” explains Sam. “Better
culture, support and value for agents
leads to better relationships and
results for clients, which leads to
better financial outcomes and quality
of life for the agents.”

Beyond the confines of the real estate
world, Thrive Team members are
true Kansas City enthusiasts. "We
are big fans of all things Kansas City,”
exclaims Thrive Marketing Manager,
Tiffiney Baumgarden. From support-
ing the Chiefs, Royals, Sporting KC
and KC Current to attending concerts,
festivals and local arts, they embrace
the City’s offerings wholeheartedly.
“The KC Metro is on such an exciting
upward trend - it’s a great time to be
a Kansas Citian,” added Sara Armer,

one of the Thrive Team Leads.

Ask the Thrive Team about favor-

ite dining places in Kansas City and
you will hear passion for all sorts of
food located throughout the Metro,
but there seems to be one thing they
agree on. "We think everything is bet-
ter with tacos, and we might be a bit

obsessed,” admitted agent Stephanie

Kansas City Real Producers - 17



Gonzales. All agreed that they love to seek
out places where people pour their hearts
into creating amazing food and unforgetta-

ble experiences.

Events are an important part of Thrive
Team life as the Team holds a number of
client events and Team-only events every
year. These events create an opportunity
to build relationships with clients and each
other while enjoying time together outside
work and real estate transactions. “Who
doesn’t enjoy a party, complete with great
food, some live music, a few drinks and
good friends,” says Sara Foote, Chair of the
Thrive Events Task Force. “It’s a great time
and it also leads to more business serving
people who know, like and trust you” adds

agent, Jane Fowler.

Looking ahead to 2024, the Thrive Team is
excited about growth prospects. The Team
plans to add more agents and open new
locations in 2024, spreading their plat-
form of agent value, systems and culture

to more agents across the Kansas City

Ly

Metro. "So many puzzle pieces are
coming together, and our Team is just
getting stronger,” states Director of
Operations, Tammi Jehle. Reflecting
on their journey, CEO Sam Lind
acknowledges that they've made
improvements in ensuring that every-
one on the Team is in the right role.
"Everyone has talents, and things go
better when they are working in their
best capacity on what inspires and
drives them,” he explains. This focus
on placing team members in roles
that align with their strengths has
made their team unstoppable. Tammi
also shares that they have some new
administrative hires in mind to deliver
even more custom services for their
agents, which will give them greater
leverage to provide extraordinary ser-
vice and experiences for more clients.
Constantly refining the Thrive Team
platform to provide more value for

Team agents is paramount.

When asked about a Thrive Team

superpower, Team Lead Kirk Blinzler

highlights persistence and a
growth mindset. "We strive

to get a little better every day,
consistently building and refin-
ing as we go,” he explains. "We
are also working on systems to
be more consistently involved
in our clients’ lives over time
as their source for all things
related to real estate and the

broad concept of home.”

This commitment to serving
Team agents and the broader
Kansas City community is a
driving force behind the Thrive
Team’s continued success. The
core values of family, com-
munity and commitment to
the pursuit of a greater vision
have driven the Thrive Team’s
success in real estate and their
commitment to building a
thriving community in Kansas
City, one that celebrates the
spirit of the City and the peo-

ple who call it home.

Kansas City Real Producers - 19



DY partner spotlight

Photos by A Perfect Spot for You LLC

BlIG BOB'S

FLOOR

N G

A REMARKABLE JOURNEY OF SUCCESS AND
INNOVATION CELEBRATING IT’S 40TH ANNIVERSARY

In the heart of Kansas City, there’s a flooring business that
has stood the test of time and embraced innovation to stay
ahead in a changing world. Big Bob’s Flooring is not just a
success story; it’s a testament to dedication, adaptability,

and the power of the American dream.

A HUMBLE BEGINNING AND SWIFT RISE

Big Bob’s Flooring started with a dream and a meager
$15,000. A new house in a new city brought about a
life-changing decision for its founder. With determination
and grit, Big Bob’s Flooring was born. Within just 90 days
of opening the doors, the business had positive cash flow,

a testament to their vision and hard work.

Nine months later, the second store opened, and the founder
took a leap of faith, leaving their previous job behind as a
floor-covering mill rep to focus solely on the burgeoning

business. It was the beginning of something extraordinary.

FROM LOCAL TO GLOBAL: FRANCHISING SUCCESS

The journey of Big Bob’s Flooring didn’t stop at two stores.
Co-Owners, David (aka Big Bob) and Adam Elyachar,
decided to take the successful business model to new
heights. They started licensing the idea and eventually
ventured into franchising. At the peak of its franchise oper-
ation, the company was generating a staggering $50 million
in sales per year. It was a significant milestone that spoke

volumes about the brand’s appeal and business acumen.

About seven years ago, the founder made the tough
decision to sell the franchise company, returning to their
roots. Today, Big Bob’s Flooring is a family-owned busi-
ness with three stores in Kansas City. While the company
has undergone changes, one thing remains constant: their

commitment to excellence and customer satisfaction.

INNOVATING IN A CHANGING LANDSCAPE

With the advent of e-commerce and the changing dynam-
ics of retail, Big Bob’s Flooring recognized the need for
innovation. They understood that while brick-and-mortar
stores might slow down or evolve, the demand for quality

installation services would never wane.

In a bold move, the company decided to bring all instal-
lation in-house, ensuring that their installers are not just
certified but also qualified, responsible, respectful, and
dependable. It is this commitment to excellence in instal-
lation that has solidified their reputation as one of the

best places to shop for flooring.

THE TRIUMVIRATE OF SUCCESS

At the helm of Big Bob’s Flooring are four key figures who
have driven the company’s success. David, who is the
founder, Adam, who is President, CEO, CFO, and the safety
net that held the company together from the very begin-
ning. Their unwavering dedication and vision have been

instrumental in shaping the company’s journey.




Joe, David’s son, takes on the role of General
Manager, overseeing all aspects related to people,
product, merchandising, and advertising. His dynamic
leadership has ensured the company’s continued
growth and adaptability.

The younger son, Mike, focuses on the future. He’s
responsible for developing outside sales and nurturing
relationships that will shape the company’s trajectory.
Together, this family forms a formidable force that
has seen the company go from strength to strength.
“We’re excited to grow our relationships with realtors
because we know our business model aligns per-
fectly with their needs. We keep tons of inventory

in stock so we can take care of jobs quickly, we are
competitively priced and can offer great, personalized
service.” Says Mike. “Value is defined by competitive

price and exceptional services”.

AWARDS AND RECOGNITION

Big Bob’s Flooring is no stranger to accolades. Over
the years, they’ve received numerous awards and
recognition that underline their exceptional jour-
ney. They were honored as the “Small Business of
the Year” by the Greater KC Chamber of Commerce,
received the “Blue Chip Enterprise Award” from the
US Chamber of Commerce, and were finalists for

the prestigious “Earnst & Young Entrepreneur of the
Year” award. These accolades are not just a testament
to their success but also a testament to their commit-

ment to excellence.

THE POWER OF INNOVATION: EMBRACING CHANGE
In a world where businesses rise and fall, Big Bob’s

Flooring stands tall as a beacon of hope and innovation.

As the business landscape continues to evolve, Big Bob’s
Flooring remains committed to making calculated decisions
that allow them to pivot and adapt to the changing times.
Their success is not just a result of great pricing, value, and
a vast selection of inventory; it’s also about their extraor-
dinarily talented team of installers who ensure that every

customer’s expectations are not just met but exceeded.

Looking ahead, Big Bob’s Flooring remains excited
about the next 40 years. Their journey has been one
of growth and innovation, and with a team of smarter
and better people, they are poised to continue their

remarkable story of success.

In an ever-changing world, where businesses come and
go, Big Bob’s Flooring is a shining example of what can

be achieved with vision, hard work, and an unwavering
commitment to excellence. They have not just survived;
they’ve thrived, and they show no signs of slowing down.
As they continue to adapt and innovate, Big Bob’s Flooring
is a true inspiration for businesses everywhere, reminding
us that with the right attitude, dedication, and a good plan,
anything is possible. They are looking forward to the next
40 years and beyond.

Luke Hoeppner
ARVEST

Why to Partner with LLuke Hoeppner

State-of-the-Art Technology with the Home4Me Mobile App
Competitive Rates & Fees
103% Financing Physician Loans - No PMI
85% Financing In-House Loans - No PMI

Servicing All Loans In House

il
. -
My name is Landen Hawk with Element Sotheby's International Realty and I've
been working with Luke for about 5 years now. He's an absolute professional with
unparalleled knowledge and a knack for finding creative solutions. Luke is also an
excellent communicator and has always come through for my clients - and even my
own real estate investments. His assistant Katrina is consistently on top of things
and a total pleasure to work with as well. I personally and professionally
hold Luke in the highest regard and would recommend him to anyone. a a

Landen Hawk, Global Real Estate Advisor

SIMPLE. QUICK. GET STARTED! Sy

Partner Today

o

Luke Hoeppner, Mortgage Loan Officer E "y

NMLS #: 1855798 ]
6300 Nall Ave
Mission, KS 66202
Cell: (816) 686-2964
lhoeppner@arvest.com

arvesthomeloan.com/lhoeppner FDIC




SPIESS

CUSTOM HOMES

Customize Your L{'festyle

BUILDING HOMES AND MAKING CLIENTS HAPPY IS OUR TOP PRIORITY

Luxurious Finishes | Upscale Standard Features | Fully Customizable Experiencel I
From Contract to Closing, we've got your clients covered. / R E A L I O R®

Nominate a REALTOR®
Do you know an outstanding real estate agent?

Send us your nomination and why you think they should be in the
next issue.

Reach out to us at Reece.Hale@RealProducersMag.com

Shoot us their name, email, cell number, and why they are

r,i awesome. You might just see them in an upcoming issue!
_ \

Get Started Today!

DeWayne Spiess: (913) 207-2877
spiesscustomhomes.com




Amanda Cash is not just your
average real estate agent; she’s a

and passion to her work. As a member

of the National Association of Realtors,
Heartland MLS, and the Lake of the

Ozarks Board of Realtors, Amanda has
been a prominent figure in the real

unwavering commitment.

Born and raised in the Northland of
Kansas City, Missouri, Amanda’s roots
run deep in the community she serves.
She attended the University of Phoenix
while raising her oldest daughter and
running an in-home daycare, a testa-
ment to her dedication and multitasking
skills. Her college journey culminated in
a business degree in 2008, a solid foun-

dation for her future endeavors.

Amanda’s journey into real estate was
more than a career choice; it was a life-
long calling. Her father, Steve Cochran,
had been a REALTOR® throughout

her life, and she spent her early years
helping him with open houses, market-
ing, and even assisting him in renewing
his licenses. She fondly recalls her

experiences, saying, “I enjoyed seeing
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dedicated professional who brings heart

estate industry, serving her clients with

the brand-new homes he worked in
for the builders.” Her passion for
real estate was ignited early
on, and she knew it was the

path she wanted to follow.

After obtaining her real
estate license in 2018,
Amanda joined United
Real Estate Kansas City,
where she has remained
throughout her entire career.
Despite numerous offers from
other brokerages, she’s steadfast
in her loyalty to United, referring
to it as “one big happy family.” Amanda
believes that loving what you do is
essential, but equally important is
loving who you do it with, a philosophy
that has served her well.

Over the years, Amanda has worn
various hats in the real estate indus-
try. She started on a small team for
six months before branching out on
her own. Eventually, she formed her
own team, known as The Cash Real
Estate KC team, consisting of herself,
Russell Niccum, and Susie Tessari.
Amanda’s commitment to her clients
extends beyond real estate; she’s also
a licensed Mortgage Loan Officer with
Nexa Mortgage, licensed in multiple
states. This dual role allows her to
offer comprehensive support to her
clients, streamlining the process for a

seamless experience.

HEART &
PASSION

With five years of experience as

a REALTOR® and 1.5 years as a
Mortgage Loan Officer, Amanda has
accumulated an impressive track
record. She has achieved the Top
Producer award in 2019, 2020, 2021,
and 2022, reflecting her dedication

and commitment to excellence.

Amanda’s success is not solely defined
by numbers but by the impact she has
on her clients’ lives. She energetically
shares, “I am passionate about making
my clients’ dreams come true.” Her
diverse clientele, from her sellers, first-
time homebuyers to investors, each has

a unique story, and Amanda takes the

time to get to know them personally.

DY rising star

Photos by April Brown




Amanda loves the joy she brings to her clients’

lives. She relishes the moment when she gets to

call her sellers with offers or inform her buyers that
their offer was accepted. The hugs on closing day and
the heartfelt reviews are what fuel her passion for the job.
Moreover, the trust her clients place in her, leading to repeat

business and referrals, is the ultimate compliment she can receive.

Amanda doesn’t just excel in her profession; she also gives back to the com-
munity. She’s a member of The Rock of KC, a community and church that
holds a special place in her heart. Amanda and her church support various
charitable causes, with a particular emphasis on Run to Stop It, an organiza-
tion dedicated to ending human sex trafficking globally and locally.

Family is at the core of Amanda’s life. She’s the proud Mama of two
daughters, Amira Marie and Ava Mae. Amira, an accomplished senior at
Staley High School, is already earning college credits. Ava, in sixth grade
at Gateway, shares her mama’s charisma and energy. Family time is pre-
cious to Amanda, and she enjoys family game nights, having sleepovers,

hosting dinners, and creating cherished memories with her loved ones.

Outside of her professional life, Amanda is an avid Chiefs fan, attending
as many home games as she can. She has a love for comedy and music,

she enjoys live shows and concerts. Her excitement for good food and
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| am passionate
about making my clients’
dreams come true.

W

dining experiences has led her to explore the

best spots in Kansas City.

‘When asked to define success, Amanda’s answer
reflects her deep wisdom and determination. She
believes that success is not solely about wealth
or years in business but about rising above
failures, following one’s heart, dreams, and hap-
piness and finding purpose. It’s about personal
growth, allowing opportunities, embracing
challenges, and having the faith to keep moving

forward, even when the path ahead is unclear.

For up-and-coming real estate agents, Amanda
offers invaluable advice. She emphasizes the
importance of representing clients honorably
while working collaboratively with others in the
industry. Her message is clear: success is born

from courage, determination, and passion.

Amanda Cash is more than a REALTOR®; she’s a
force of positivity and passion. Her dedica-
tion to her clients and her community
shines through in every aspect
of her life. She wants to be
remembered for her impact
on others, her love for fam-

ily and friends, her humor,

grace, and gratitude.

Above all, she wants to be

remembered for her ability

to make the world a better

place, one real estate trans-

action at a time. Amanda’s
journey is a testament to the
power of passion and hard work,

and her story continues to inspire those

fortunate enough to cross her path.

Fgpetionce Yffpmailehed [ocal fraletpe ¢ Sepvice with.
KANSAS CITY'S PREFERRED PROPERTY
MANAGEMENT COMPANY

WHAT YOUR
CLIENTS
CAN EXPECT

FIRST CLASS
CUSTOMER SERVICE

THE HIGHEST LEVEL
OF INTEGRITY & TRUST

EXCELLENT ONGOING
COMMUNICATION WITH
OUR OWNERS & TENANTS

- DAY TO DAY MANAGEMENT
- UPDATING & RENOVATIONS
- NO HIDDEN FEES

I & I

PROPERTY MANAGEMENT

CALL TO LEARN MORE ABOUT OUR
AGENT PARTNERSHIP OPTIONS

913.269.6723

iiandiii.com



A JOURNEY OF RESILIENCE AND COMPASSION

uccess stories are often framed by

numbers, transactions, and awards.

But behind every accomplished

real estate agent, there’s a unique

and inspiring journey filled with

personal triumphs, challenges, and
a deep commitment to service. Shelley Staton, a
top-tier REALTOR® based in Kansas City, offers a
remarkable story that transcends the boundaries
of her profession.

Born in Kansas City, Shelley’s roots run deep in the
heart of the Midwest. “My family lived in Brookside
until I was four and moved to Leawood, KS,” she
recalls, describing her early years. It’s a place she still
calls home, living just 13 houses away from the very
home she grew up in, and where her childhood memo-

ries blend seamlessly with the present.

Shelley’s academic journey led her to Rockhurst
University, where she pursued a degree in Business
Communications with a minor in Marketing, graduating
in 2000. However, her career path took a few unex-
pected turns before real estate entered the picture.

“I started working in restaurants at age 14 until grad-
uating college,” she shares. After college, she worked
at a local ad agency called VML before transitioning to
selling advertising for The Business Journal, where her
client base primarily consisted of REALTORS’® listing

luxury properties.

But life had more twists in store for Shelley. In 2005,
their second son, Lyman, was born, spent 100 days

at Childrens Mercy and was diagnosed with Cystic
Fibrosis. Just three months later and midst the con-
struction of a new home, her husband, Merrill, faced
health challenges that would change their lives forever
when he was diagnosed with Muscular Dystrophy. “Our
world turned upside down, and I needed to switch from
staying home with the kids to getting back to work and

providing for our family,” she recounts.

Shelley’s journey has been deeply rooted in family tra-
dition and values. As a fourth-generation REALTOR®,
she carries a legacy of real estate excellence. Her fam-
ily’s contributions to the real estate landscape are sub-
stantial, with her grandfather’s development of iconic
buildings like the Professional Building in downtown
Kansas City and Corporate Woods in Overland Park.
Shelley’s loyalty to ReeceNichols, her long-time profes-

sional home, underscores her commitment to her craft.

In 2008, she and her father, Doug Lyman, embarked

on an exciting partnership, forming The Lyman Staton
Group, which thrived for over a decade before Doug’s
well-deserved retirement. In 2015, the family bond
grew stronger with the addition of her brother, Andrew
Lyman, to the team. Shelley’s dedication to her clients

is unwavering, and in 2019, she took a strategic step

by hiring a full-time assistant, allowing her to devote

even more time to serving her clients with utmost care.
For Shelley, working with family isn’t just a profes-
sional choice; it’s a heartfelt connection where support,
humor, and a shared sense of purpose are the corner-
stones of their success. Family remains at the forefront
of their priorities, creating a harmonious and effective

real estate partnership.

Despite entering the real estate market in 2008, a chal-
lenging year for the industry, Shelley’s dedication and
unwavering commitment have propelled her to remark-
able heights. She’s consistently achieved impressive
awards, including the Chairman’s Circle in 2022 and
ranking in the top 2% of REALTORS® in Kansas City by
volume. Beyond her professional accomplishments, she
has been a founder of the Cystic Fibrosis Patient Family
Advisory Council at Children’s Mercy Hospital, a volun-
teer for the Cystic Fibrosis Foundation, and a Gold Key
Agent, providing 31 free nights for families to stay at
Ronald McDonald House KC in the past year.




Shelley’s career volume as a
REALTOR® speaks volumes about her
success, with a total volume of $208
million. Last year alone, she served 40
families and closed transactions total-
ing $16,416,005.

When asked about her mentors and
role models, her answer is resolute:
“No doubt, my Dad.” She describes
him as one of the nicest people on the
planet, emphasizing his integrity and

love for family over monetary pursuits.

In her current real estate career, she

finds immense joy in taking care of

people and advocating for them, a

trait she attributes to her own fami-

ly’s journey with health challenges.

“For my kid, and yours too. For people

with disabilities like my husband and
everyone else who had a surprise like
we did. For people who need a voice,”

she says passionately.

Despite her impressive career,
Shelley values family above all else.
She shares her life with her husband
Merrill, their two sons, Hamilton and
Lyman, and their dog, Hazel. They

enjoy outdoor adventures, boating,

32 - November 2023

| WANT THE PEQO
AROUND ME TO
KNOW HOW MUCH
| CARE ABOUT THEM

AND THAT

| WILL ALWAYS
FIGHT FOR THEM.

football, and quality time together, bal-
ancing the male energy with a touch of
girliness when Shelley escapes to Ulta

or Sephora.

Outside of her career, Shelley’s inter-
ests include travel, nature, and spend-
ing time with her close-knit group of
friends. She recently started a book
club and is eager to explore new expe-

riences and expand her horizons.

Shelley’s humility and authenticity

shine through when she reveals that

she’s uncomfortable with the spot-
light and prefers to make people
laugh rather than boast about her
accomplishments. She emphasizes
the importance of treating co-op
agents with respect and kindness,
highlighting the value of collabora-

tion in the real estate industry.

As for her legacy, Shelley is clear
about her priorities. “I am real,” she
states. “I want the people around
me to know how much I care about
them and that I will always fight

for them. I would rather change

one family’s life than earn some
new award for the number of
homes sold. Helping people is what

matters to me.”

In Shelley’s remarkable journey,
it’s not just about the transactions
or accolades; it’s about the genuine
care, resilience, and advocacy she
brings to the real estate world and
beyond. With a heart as big as her
accomplishments, Shelley Staton is
a true exemplar of what it means to
be a REALTOR® with purpose.

Dominate Your Market

High-End Content Marketing Strategies that Convert

ARM

MARKET

N G

WHAT YOU CAN EXPECT...

100% Custom Content - Improve Your Brand Identity
Create New Lead Sources - Save Time & Reduce Stress
Increase Free Organic Traffic - Establish More Credibility

Generate Sales From Social

913.374.6900
WWW.ARMOR.MARKETING
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

FIRST NAME LAST NAME OFFICE NAME

Rob Ellerman Team Reecenichols - Lees Summit
Koehler Bortnick Team Reecenichols - Leawood

Eric Craig Team Keller Williams Kc North
Kristin Malfer Compass Realty Group

Dan Lynch Lynch Real Estate

Thrive Real Estate K Team KW Kansas City Metro

Bryan Huff Keller Williams Realty Partner
Ray Homes Kc Team KW Kansas City Metro

Blake Nelson Team KW Kansas City Metro

Cjco Team Reecenichols - Leawood

Ask Cathy Team Keller Williams Platinum Prtnr
The Collective Team Compass Realty Group
Spradling Group Exp Realty LLC

John Barth RE/MAX Innovations

Dani Beyer Team Keller Williams Kc North

Edie Waters Team - North Keller Williams Kc North
Brooke Miller Reecenichols - Country Club PI

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

~ TIMUNDERWOOD
= CHRIS WADINGTON

CALL TO BOOK YOUR STRATEGY SESSION TODAY

4200 Somerset Dr. #101 Prairie Village, KS 66208 | 913-717-7600
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Your Financial Advisor for Real
Estate Success! Empowering
women in real estate to master their
finances and achieve career goals.

Your Financial Advisor for Young
Agents and Families! Achieve
financial goals with expert
guidance tailored to real estate
professionals and families.

As tax strategy CPA/PFS, Melvin
offers strategic tax planning
solutions for clients, including
income-producing propetrties.
Make informed decisions that
optimize your tax situation with
our expert guidance.

TOGETHER

We'll Help Your Clients Achieve More

Jim Griffiths

913.972.2113
NMLS#796637

Don't Just Take Our Word
Take It From One of Our Clients

‘Uim Griffiths and | have worked together for the past 7 years and
he has been the most important partner in my real estate career.
Jim’s greatest strength and asset to my business is his ability to
problem solve and think outside the box. Any lender can execute a
clean buyer file but the great lenders rise to the occasion when things are not so

simple. Jim constantly has risen to the occasion for my people and | trust no one

more than him for my buyers lending needs!”
- Austin Short

The Austin Short Group
Realty Executives Elite

ACADEMYBANK

When partnering with us, you’ll enjoy:

Fast, upfront preapprovals

Hundreds of unique loan products for
greater buyer qualifying potential

Local processing and underwriting for
quick turn times

The backing of experts who know how to
get any type of deal closed

Peace of mind knowing your clients will
have an outstanding experience

NN N



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME # FIRST NAME LAST NAME OFFICE NAME
18 Hern Group Keller Williams Platinum Prtnr 51 Nelson Group Keller Williams Kc North
19 Marti Prieb Lilja Keller Williams Realty Partner 52 Ashley Kendrick Chartwell Realty LLC
20 Bg & Associates Team KW Kansas City Metro 53 Suzy Goldstein Bhg Kansas City Homes
21 Lindsay Sierens Schulze Reecenichols - Leawood 54 Molly Hipfl Reecenichols - Lees Summit
22 Benjamin Lytle Opendoor Brokerage LLC 55 Malina Group Keller Williams Realty Partner
23 Dan O Dell Real Broker, LLC 56 Tony Long Realty Executives
24 Tamra Trickey Reecenichols - Leawood 57 Mike O Dell Real Broker, LLC
25 Kbt Leawood Team Reecenichols - Leawood 58 George Medina Reecenichols Brookside
26 Moore Homes Team Compass Realty Group 59 Taylor Made Team KW Kansas City Metro
27 Shannon Brimacombe Compass Realty Group 60 Peter Colpitts Reecenichols - Leawood South
28 Jeremy Applebaum Real Broker, LLC 61 Steve Ashner Reecenichols Wilshire
29 Missy Barron Reecenichols - Lees Summit 62 Brent Sledd Weichert, Realtors Welch & Com
30 Dani Thompson Sbd Housing Solutions LLC 63 Bill Gerue Weichert, Realtors Welch & Com
AN Katherine Lee Element Sotheby’S Internationa 64 Audrah Team Keller Williams Kc North
32 Rothermel Group Keller Williams Kc North 65 Karen Pritchard Koenig Real Estate Holdings LI
33 Hendrix Group Keller Williams Realty Partner 66 The Fisher Hiles Team Bhg Kansas City Homes
34 Hcer Team RE/MAX Heritage 67 Amy Arndorfer Premium Realty Group LLC
35 Macoubrie Zimmerman Weichert, Realtors Welch & Com
36 Reesemontgomery Team RE/MAX Heritage DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
37 Sal Termini Platinum Realty actual date the numbers were run‘. Transactional report.ing is not static, a§ nu‘mbers va-:ry based on. the way they are r.eported by the REALTOR®. Accuracy is -
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
38 Andrew Bash Element Sotheby’S Internationa REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
39 Ken Hoover Group Keller Williams Kc North
40 Richey Real Estate Group Reecenichols - Lees Summit
4 Tradition Home Group Compass Realty Group
42 The Small Team Reecenichols-Ken
43 Chris Rowe Cedar Creek Realty LLC
44 Wardell & Holmes Wardell & Holmes Real Estate
Heating - AT - Plumbing - Electrical + Appliance
45 Roger Deines Reecenichols - Lees Summit
46 Loughlin & Associate Team Keller Williams Kc North
47 Jenny Burkhead Keller Williams Kc North
Questions?
48 Ellen Murphy Team Reecenichols - Leawood
49 Bridget Brown-Kiggins Weichert, Realtors Welch & Com (_..I{_”f” ”f tfe f.“ o :‘-l—"u taar
50 Chris Austin KW Kansas City Metro Ser li Ce f“ r K{I”S as {‘i i_}

agents and homeowners

REALTOR® Hotline: 913.888.4000 « Agent Resolution: 913.915.2473 « hw.abmay.com
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME

68 Kaleena Schumacher Keller Williams Realty Partner
69 Andy Blake Real Broker, LLC

70 Whitney Stadler Element Sotheby’S Internationa
7 Hannah Shireman West Village Realty

72 Patty Simpson Crown Realty

73 The Butler Group Keller Williams Realty Partner
74 Kim Brown Lynch Real Estate

75 Brenda Youness Weichert, Realtors Welch & Com
76 Jonas Barrish Compass Realty Group

77 Danny Howell Team Exp Realty LLC

78 Locate Team Compass Realty Group

79 Sherri Hines Weichert, Realtors Welch & Com
80 Cory Ward Compass Realty Group

81 Guide Group Compass Realty Group

82 Allison Rank Reecenichols - Country Club PI
83 Explore Home Group Keller Williams Kc North

84 Christine Dunn Keller Williams Realty Partner
85 Liz Jaeger Reecenichols - Leawood

86 Teresa Hoffman Reecenichols - College Blvd

87 Lisa Rater Weichert, Realtors Welch & Com
88 Just Say Home Kc Team Keller Williams Platinum Prtnr
89 Sally Moore Keller Williams Platinum Prtnr
90 Sara Powell Moody Weichert, Realtors Welch & Com
9 Mikki Armstrong Reecenichols - Lees Summit

92 Lauren Anderson Reecenichols -The Village

93 Aaron Donner Keller Williams Realty Partner
94 Amy Maher Weichert, Realtors Welch & Com
95 Mendy Jarman Keller Williams Realty Partner
96 Annie Kennedy Realty Executives

97 Candi Sweeney Reecenichols - Parkville

98 Lisa Ruben Team Reecenichols - Country Club PI
99 Yfa Team Your Future Address, LLC

100 Joe Woods John Moffitt & Associates

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
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(38 Central Bank | Mortgage

Professional Business Mortgage Loan

Our Professional Business Mortgage Loan provides terms that address the challenges you may face when
purchasing a home, whether you are a recent graduate or have been in the field for some time.

Features of this product include:
No down payment required.’

No Private Mortgage Insurance (PMI)
required.

Eligible professions? include:
Veterinarians

PhDs

Lawyers

Luke Landau
Mortgage Lending Officer
NMLS# 502099

4801 Town Center Dr
Leawood, KS 66211

100% Loan to Value (LTV) up to the base
line conforming loan limit of $726,200
($1,089,300 for high-cost areas)>.

A minimum borrower FICO credit score of 700.

CPAs
Professional engineers
College/University professors

Let's Connect

Direct: 913-901-3231

Cell: 816-719-9669
luke.landau@centralbank.net
www.centralbank.net/lukelandau

Apply Now

an approval for financing or interest rate guarantee. Underwriting restrictions may apply. Information is subject to change. See loan officer for details. 'Loan must be $726,200 or less

Applicant subject to credit and underwriting approval. For loans delivered as of 1/1,/2023. Not all applicants will be approved for financing. Receipt of application does not represent @

($1,089,300 or less for high-cost areas) and borrower must have a minimum borrower FICO credit score of 700 to qualify for no down payment. Purchase or rate and term refinance of
primary residence only. Options are available for loans exceeding $726,200 ($1,089,300 for high-cost areas), but will require a down payment. Eligible borrowers must be in market. 2See  EauaL Housing
www.fhfa.gov for a complete list of all U.S. counties considered to be a high-cost area. *Eligible professions require earnings of at least $90,000 per year. NMLS# 407985 Member FDIC - E] 2"/;; "
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A RIEIALTORS® Best Friend — One
Phone Call for All Your Client's
Renovation Needs

PROVIDING QUALITY RENOVATIONS WITH HONEST PRICING AND INTEGRITY

"This company is super reliable and they do amazing work. | have used
them to do so many different jobs managing several properties as well as
for real estate when sellers are needing some things fixed up before they

go on the market! HIGHLY RECOMMENDED. They have integrity and are
hard working! Painting, HVAC, plumbing, make ready's, investment, rental,
handyman services, tile, flooring.. you name it, they will get it
accomplished!" - Holly Renfro

ALL-PRO

RENOVATIONS

T LOVE YOUR HOME

Dillon Bettinger, Owner
(913) 291-8406
all-proserviceskc.com

BASEMENTS * KITCHENS - BATHROOMS « FULL-HOUSE REMODELS - ADDITIONS

[l E Rl

Scan to Learn Why
Your Clients Should
Use All-Pro
Remodeling +
Painting for Their
Next Project

TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME

101 Heather Lyn Bortnick Reecenichols - Country Club PI
102 Majid Ghavami Reecenichols - Town Center
103 Kc Homes365 Team Keller Williams Realty Partner
104 Alan Williams Bhg Kansas City Homes

105 David Costello RE/MAX Premier Realty

106 Ripley Assoc Team Engel & Volkers Kansas City
107 Shaun Ashley RE/MAX Heritage

108 The Carter Group Keller Williams Platinum Prtnr
109 Angela Brown Keller Williams Kc North

10 Dale Hermreck Realty Executives

m Kelli Chabot Keller Williams Kc North

12 Concierge Real Estate Group Worth Clark Realty

13 Mills Farm Team Bhg Kansas City Homes

14 Journey Home Team Compass Realty Group

15 Stroud & Associates Team Real Broker, LLC

116 Michele Davis Weichert, Realtors Welch & Com
17 Kristi Soligo Fleshman RE/MAX Revolution Liberty

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

YOUR #1
REFERRAL
PARTNER FOR

"Daniel is like an extension of our brand.
We know that when we refer clients to
him, he treats them just as we would!
We HIGHLY recommend him."

- Ghavami Group

> 116

Let's Connect So | can Show You
How I Can Help Your Client's Save!

913.530.4481
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME
# FIRST NAME LAST NAME OFFICE NAME
18 Sandy Mccray Reecenichols - Leawood
151 Jennifer Rich Weichert, Realtors Welch & Com
19 Jackie Payne New Home Star
152 Sara Stucker Reecenichols-Kcn
120 The Fussell Group KW Kansas City Metro
153 Danielle Sapienza Reecenichols - College Blvd
121 Kim Nofsinger Keller Williams Realty Partner
154 Jimmie Rucker RE/MAX Revolution Liberty
122 Jennifer Barth RE/MAX Auction House, LLC.
155 Runkle Team Realty Executives
123 Sharp Homes Team Exp Realty LLC
156 Chris D Fleming RE/MAX State Line
124 Jeff Curry Weichert, Realtors Welch & Com
157 Susan Hoskinson Reecenichols - Overland Park
125 Crossroads Re Group KW Diamond Partners
158 Klarissa Skinner Keller Williams Realty Partner
126 Wade Fitzmaurice Fitz Osborn Real Estate LLC
159 Shanan Group Keller Williams Realty Partner
127 Michael Yeates The Real Estate Store LLC
160 Kelly Heaven KW Kansas City Metro
128 Sarah Page KW Kansas City Metro
161 Darren Merlin Reecenichols - Lees Summit
129 Melissa Irish Reecenichols -Johnson County W
162 Hilary Baldwin Platinum Realty
130 Todd Burroughs Crown Realty
163 Marty Perrea RE/MAX Heritage
131 Teresa Hayes Twaddle Realty, Inc.
164 Brandon Mcginnis Clinch Realty LLC
132 Debi Donner Rodrock & Associates Realtors
165 Janelle Williams Reecenichols - Overland Park
133 Jeff Taylor Reecenichols-Ken
166 Ann Ring Weichert, Realtors Welch & Com
134 Taylor Akinmoladun Platinum Realty
167 Sherry Westhues Reecenichols - Eastland
135 Ron Henderson Keller Williams Kc North
136 Zach Horn Berkshire Hathawayhs Kc Realty DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
137 Denise Sanker Reecenichols - Lees Summit also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
138 Ronda White Exp Realty LLC
139 Stacy Porto Team Reecenichols -The Village
140 Shelli Seeger Reilly Real Estate LLC LA\ GlVlNG YUUR CLIENTS (STERAN 0w, Your One-Stop-Shop For:
141 Brenda Shores RE/MAX Heritage . Home Inspection - Listing Inspection
—— % 9/ M A M New Construction Inspection
142 Kbt Plaza Team Reecenichols - Country Club PI Termite Inspection
e WHEN BUYING THElR esto HOME INSPECTION 20t Engineering Consultations ,
143 Alex Owens Compass Realty Group Radon Measurement - Mold Inspection
KANSAS CITY Onsi R R
144 Jodie Brethour Compass Realty Group nsite Reporting
- CHECK OUT OUR GOLD @ MVP PACKAGES
146 Lisa Rees Reilly Real Estate LLC @
147 John Simone Reecenichols-Ken % ? %W?
148 Lonnie Branson Keller Williams Southland
REALTORS® BASIC INSPECTION -+ RADON, INCLUDES ALL OF THE ITEMS IN GOLD + AIR QUALITY
149 Rebekah Schaaf Reecenichols - Leawood South Scan to Quickly TERMITE AND SEWER SCOPE (MOLD TESTING) AND THERMAL IMAGING
. (THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET)
150 Vince Walk RE/MAX Realty Suburban Inc Book Online

(213) 353-6869 | acmhomeinspection.com

42 - November 2023 Kansas City Real Producers - 43



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Sept. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME
168 Dave Campbell Keller Williams Kc North

169 Will Wiest Midwest Land Group LLC

170 John Kroeker Weichert, Realtors Welch & Com SeCurity lst Title

171 Murray Davis Bhg Kansas City Homes

172 Katee Porter RE/MAX Advantage

173 Nikie Jo Glasbrenner Reecenichols-Ken

174 Madison Harpst RE/MAX Innovations

175 Jessica Smotherman RE/MAX Elite, Realtors

176 Julie Connor Compass Realty Group

177 Becky Watts Keller Williams Realty Partner

178 Susan Fate Reecenichols -The Village We Prote Ct Pro p e rty R i g h ts

179 Generations Real Estate Partners Bhg Kansas City Homes ¢

180 Kelli Becks Keller Williams Realty Partner

. Lies Bunnel Reccenichols - Leawood Security 1st Title offers licensed and trained professionals to assist you with
82 Shelly Balthazor Reecenichols - College Bivd your title and closing needs. Our local, experienced staff delivers exceptional
183 Almee Jacobson Seek Real Estate service to protect property rights of homeowners and lenders.

184 Dominic Dixon Kc Realtors LLC

185 Eva Norton Real Broker, LLC Local Service. National Coverage.

e ok sten KW lemond Pariners Residential and Commercial Transactions | Purchases and Refinances | New Construction
e mbery Feposto Reecenichols - Leanood Foreclosures | HUD/FNMA | ShortSales | REO | Escrow Contract Servicing | 1031 Exchanges
188 Melanie Koprivica Ashlar Realty, LLC

189 Brooke Marsalla Reecenichols - Lees Summit

190 Kaleb Drinkgern Reecenichols - Lees Summit 1 4 KAN SAS CITY M ETRO LO CATI 0 NS

191 Tanya Burns RE/MAX Town And Country . .

0 — s s Real Ectote Lee’s Summit | Blue Springs | Northland | Overland Park

193 Laurie Bamds Reecenichols -The Village Brookside | Platte City | Prairie Village | Olathe | Gardner
194 Angela Fitzgerald Rodrock & Associates Realtors

195 Vicki Smith RE/MAX Innovations

196 Brett Budke Reecenichols -Johnson County W

197 Lauren Miller Keller Williams Kc North SCAN THE QR CODE

198 Bl Felds Platinum Realty TO VIEW ALL OF OUR KANSAS CITY LOCATIONS

199 Amber Shawhan Chartwell Realty LLC

200 Amy Corn Realty Executives

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City
REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING | SECURITY1ST.COM
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aFAQ

asoutr Kansas City

REAL PRODUCERS

Ever since we launched Kansas
City Real Producers in July
2017, | have heard some of the
same questions from many of
you. | figured it would be most
efficient to publish the answers
here in case more of you had
the same questions. Remember,
my door is always open to
discuss anything regarding this
community — this publication is
100% designed to be your voice!

Q: Who receives this magazine?

A: The top 500 agents of Kansas City. We
pulled MLS numbers (by closed volume)
in the Kansas City market. We cut off the
list at number 500. The list will reset in
early 2022 based on 2021 totals and con-

tinues to update annually.

Q: Why am | not listed on the top
200 standings/why are my numbers
showing differently?

A: There are a number of reasons why

contact me, and we can take a look: reece.

hale@realproducersmag.com.

Q: What is the process for being featured in

this magazine?

A:It’s really simple — one or multiple peers

have first nominated every featured agent

you see. You can nominate or be nominated

by other agents, affiliates, brokers, owners,

and office leaders. A nomination currently
looks like this: you email us at reece.hale@
realproducersmag.com with the subject

“Nomination: (Name of Nominee).” Please

explain WHY you are nominating them to be
featured. It could be that they have an amaz-
ing story that needs to be told, perhaps they

overcame extreme obstacles, they are an

exceptional leader, have the best customer

service, or they give back to the community

in a big way, etc. Once the timing is right, the

next step is an interview with us to ensure
it’s a good fit. If all works out, then we put

the wheels in motion.

Q: What does it cost to be featured?

A: Zero, zilch, zippo, nada, nil. It costs noth-

ing, my friends, so nominate away! This is

NOT a pay-to-play model whatsoever.

an integral part of this community.
They will have an ad in every issue

of the magazine, attend our events,
and be part of our Facebook group.
We don’t just find these businesses
off the street, nor do we work with all
businesses that approach us. One or
many agents have personally referred
every single Preferred Partner you
see. We won’t even take a meeting
with a business that has not been
vetted by one of you and is “stamped
for approval,” in a sense. Our goal is
to create a powerhouse network not
only of the best agents in the area but
the best affiliates, as well, so we can

all grow stronger together.

Q: How can | refer a local business to
join KCRP as a Preferred Partner?

A: If you know and want to recom-
mend a local business that would like
to work with more top real estate
agents, please email me at reece.
hale@realproducersmag.com and
introduce us! This is the only way
we can grow and strengthen this
community, through your referrals.

It’s much appreciated!

Q: How might | get more involved in
this community?

A:Two primary ways: First of all, if
you have not already, be sure to join
our private Facebook group spe-
cifically for the top 500 real estate
agents and our preferred partners.
To request to join, simply search

on Facebook the keywords “Kansas
City’s Top 500 Real Producers
Community,” and it will pop right
up. Request to join, and we will

promptly accept you into the group.

FAIRWAY'

INDEPENDENT MORTGAGE CORPORATION

NMLS# 22689

Branson Mortgage Group

g TODD BRANSON NMLS#454631 SCAN TO SEE
816.210.7588 | TopD.BRANSON@FAIRWAYMC.COM | TODDBRANSON.COM it s iR IEn

Copyright© 2022 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter into an agreement. Not all

(O]

customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Other restrictions & limitations may apply. Equal Housing Opportunity.

REAL

PRODUCERS
PODCAST

INSPIRING COHVIRSATIONS WITH
~ TOPREAL ESTATE AGENTS

i1 REMINGTOMN RAMSEY

that could be the case. First, be sure to Q: How can | write an article to be printed? This online community is a space
read the disclaimer in its entirety. We pull ~ A:If you are interested in writing an article for further connection, contribution,
the data on the exact date listed, so if the to contribute your ideas, experience, knowl-  and curiosity to be shared amongowr W el Producers

closed transaction is not submitted by that  edge, expertise, or stories to the Aansas City  members. Secondly, be sure to attend
date, it will not be included. User error

or BRIGHT error is always a possibility. me at reece.hale@realproducersmag.com.

Real Producers community, please email our events. We currently plan to host

12 pub-reveal parties, a couple of golf .
The most common reason is that for any Even if you don’t consider yourself a prolific ~ outings, and some VIP social events Sa me B ran d, N ew R €a Ch — Tu ne in fo r fre S to d ay
throughout 2020. We promote these

events via email and Facebook, so if

deal with an alternate agent listed, the writer, let’s talk!

Listen on

production gets divided in half between amazon music
~—

Appie Podcasts LISTEN ON e Spotify
the lead agent and the alternate. There are ~ Q: Who are the Preferred Partners? you haven’t been receiving invites, pp

a few other factors at play, so if you have A: Anyone listed as a “Preferred Partner” please email me immediately at reece.

a question about the Standings, please in the index at the front of the magazine is hale@realproducersmag.com.
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THE TITLE COMPANY
THAT CELEBRATES YOU!

| Continental

«TITLE COMPANY
The Company That Celebrates You

| CTITLE.COM

Why fall is the season to buy

it's been commonly acceptad that the springtime was the best time to buy or s2ll a home, but that's not necessarily true,
As temperatures drop; so does the competition. Here are mare reasons why fall can be the best time for homebuyers:

Less competition

Spring s when mosl people begin their
home search, according o the National
Associalian of Realtors (NAR)® By the fall,
maost of lhese polential buyers are oul

of the market, leaving maore inventary for
those who are left

Prices tend to drop
The same MAR report also found that prices
tend 1o drop during the fall

You aren’t so rushed

When the markel s compelitive in
the spring and summer, you don’
have time 1o consider yolur opthons.
Not=so in fall

Get an accurate view of the home
When the sun’s shinlng and flowers are in
blogm, any home leoks greal. In fall, you'll
see how the home looks on most days of
the year.

Get more attention

With fewer home sales happening, agents.
appraisers, loan officers and more will have
more tme o dedicate 1o yoL.

Flexible move-in dates

Because the seller could be more
notivated, they'll ikely be more
flexible an things like the move-in
date. It doesn’t hurt o ask

More workmen available

Thinking of upgrades to a new home?
Tradesman, contractors, handymen (even
movers) lend to be less busy during the fall
and winter,

Put furniture on your holiday wish list
Your new home has new spaces for

you o decorste and spots for mew furniture,
and those are greal items

tor put on your holiday wish list

*https://www.nar. [i ists-outl ity-in-the-housing-market
Applicant subject to credit and underwriting approval. Not all applicants will be approved for
financing. Receipt of application does not represent an approval for financing or interest rate
guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more
information. (20221014-1532822)

Let’s make this fall your time to buy. Start by getting pre-approved.

Drew White

guaranteer.w

T= N enuu s ciseen Drew White NMLS #1900791

VP of Mortgage Lending « NMLS # 1900791

0: (913) 225-9316  C: (719) 648-4098
rate.com/drewwhite drew.white@rate.com
249 W Mill Street, Suite 108 Liberty, MO 64068

Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. C0 - Regulated by the Division of Real Estate, (866)-934-7283 GA - Residential Mortgage Licensee #20973
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