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Work With Us Today!

Ranjha Law Group, P.C. is devoted to providing top-notch individualized
legal services for clients in the Chicagoland metro area.

€€ Alex was a pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent when
needed. This was our first home-buying
experience and | couldn’t have had better =
representation. )]
YAMEN A  se—

RANJ

903 Commerce Dr., Ste 210 Oak Brook, IL 60523
LAW CR

630-277-9368 * ranjhalaw.com @ QO]
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Christine Thom Katie Cremean Katherin Frankovic Bbi Voightmann
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REFRESHING SCAN NOW

to view the

gift ideas Jowar

PRINT AND DIGITAL

MultiPrintandDigital.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.
(312) 788-7819
ZamoralLawPC.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Phoenix Real Estate
Solutions LLC
(708) 846-2883

The BrickKicker
(630) 420-9900
BrickKicker.com/Chicagoland

White Glove

Building Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home

Warranty of America
(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer State
Farm Agency

(630) 321-8900
Pitzerlnsurance.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

First Centennial Mortgage
(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate Dan Rock
(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.
(708) 478-3094 x128
HTLMokena.com

Loan Depot

Pat Cannone

(630) 965-8138
LoanDepot.com/PCannone

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROMOTIONAL
PRODUCTS

Multi Print and Digital
(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT
GC Realty &

Development LLC

(630) 587-7400
GCRealtylnc.com

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

KDE Photography Inc.
(630) 244-9959
KDEphotography.com

STAGING
Chicagoland Home Staging
(815) 577-2233

ChicagolandHomeStaging.com

Sizzle Home Staging
(847) 212-3352
SizzleHomeStaging.com

TITLE INSURANCE

Chicago Title Insurance Company

(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

8 REASONS WHY

IN-HOUSE
MARKETING
DEPARTMENT

ALTERNATIVE
PROGRAMS

IN-HOLISE FANN]E!E MAE
OPERATIONS FREDDIE MAC

Wl 15F PULL THROUGH RATE
THOUSANDS OF 17 DAYS 149 " LANE 4 U '
5% REVIEWS FASTEE AN TS R s APPROVAL ' SHOP

THAM THE B

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

AﬂBS. LEMDER
interstate Agent

V-2 Steve Bonnichsen, VP of Sales & Marketing

' 155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
HDQ’E}"' ’
-+ i Lnghitn steveb@pragermoving.com
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% American made since 1949

WE'RE THANKFUL FOR YOUR BUSINESS!
CUT K"EQVE CutAboveGifts@gmail.com Il"'. CUTCO

CLOSING GIFTS

LftS.com CutAboveGifts.com
YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

-------

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM

Breathe Easy

Chicagoland’s best value on an extremely dependable
radon system installed with award-wining service.

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES
Radon mitigation services

B glé):]a g are designed specifically for

e
(P n real estate transactions.
Contrac

ars Our redundant processes are
630-836-1918 designed to never delay a
dupageradon.com

Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

closing.

ONE LINCOLN CENTER
ﬁ+~ 18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com

Angidg list ¥
BBB
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Get an approval in one day?*

Yup, you read that right. With Guaranteed Rate's Same

Day Mortgage, your clients can get approved in as
little as one day, leading them to the closing table in as
fast as 10 days.”" Consider this your upper hand on the

competition.

How to get your clients a Same Day Mortgage:

MORTGAGE STEP 1: Have your eligible clients contact me

STEP 2: Your clients will provide the requested
paperwork within eight hours

Help your buyers BEEEWITES
win their offers

Unimaginably fast. Unbelievably easy.

Ready to kick competing offers to the side?
Contact me today to learn more.

* Guaranteed Rate’s Same-Day Mortgage promotion offers qualified customers who provide certain required financial information/
documentation to Guaranteed Rate within 24 hours of locking a rate on a mortgage loan the opportunity to receive a loan approval within 1
business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be
deemed submitted the next business day. Guaranteed Rate cannot guarantee that a loan will be approved or that a closing will occur within a
specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial condition or
credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any
mortgage conti ies. Borrower doc ion and Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for
all loan types or residence types. Minimum down payment requi s apply. Self-employed b s are not eligible. Not all borrowers
will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and
other criteria. Not available in all states. Restrictions apply. Visit rate.com/same-day-mortgage for terms and conditions.

teed Rate cannot g that an applicant will be approved or that a closing can occur within a specific time frame. All dates are
estimates and will vary based on allinvolved parties level of participation at any stage of the loan process. Contact Guaranteed Rate for more
information.
For Broker-Dealer or Agent use only — Not for public dissemination. May not be distributed, reprinted or shown to the public in oral, written
or electronic form as sales material.

Dan Rock guarantee@
Branch Manager/SVP of Mortgage Lending

DRock@rate.com
rate.com/DRock [I] @danrockmortgage
C: (630) 688-5592 F:(773) 328-1698 @therockteamglenellyn

/ Top 1% of Mortgage Originators Since 2012 / Five Star Professional Since 2012

@eum HousinG LENDER Dan Rock NMLS #194424; Guaranteed Rate. Inc; NMLS #2611; For licensing information, visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. Applicant subject to credit and underwriting approval. Not all
applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive
Magazine and Scotsman Guide.

I constantly struggle with thoughts of my work being significant. In
the grand scheme of eternity, does what we produce really matter?
To take it a level deeper, is the human definition of productiv-

ity actually accurate in an eternal sense? These questions don’t
necessarily need to be answered but are things to consider when
conducting our day-to-day business. When we produce an issue of
Dupage Real Producers, we obviously feel proud to create a prod-
uct that adds value to the local real estate market; especially to the
REALTORS® who are highlighted on any given month.

However, I have attempted to peel back the layers of our platform
and my conclusion is that the physical product (the magazine)
doesn’t have as much of an impact on the market as the indus-
try professionals that we bring together to collaborate. This is
evident from our events and the growth we have experienced

year over year in our three Chicagoland markets. It is an honor

to be in this position and I'm thankful that the
energy and effort we have put into our monthly
efforts is attracting the right people. Please enjoy
the photos from our fall event last month on page

36 at Alter Brewing Company in Downers Grove.
Andy Burton
Publisher

andy.burton@
RealProducersMag.com

@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers
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Kim was also attracted to the

flexibility and variation of the
work. And since it was a new
industry to her, she thought it

agent feature

By Lauren Young

me what I was going to do that
day. I would answer, ‘I’'m going

- out to meet some new friends.”

1
Photos by KDE Photography |4 After studying business and hotel Not wanting to stay at home, Kim would be an exciting, demanding

management at Leeds University, considered her future career pros- challenge. In 2005, she earned her

D_| where she met her husband, Guy, pects. She could have returned to license and started as a full-time
she served as a regional manager hospitality, but found the job of a broker. Because she came to the
for health clubs and Bass Brewery’s REALTORS® intriguing. US not knowing anyone, Kim

z pubs and restaurants. In 2001, Kim, thought there would be no better
Guy, and their two young children “When our real estate agent met way to build relationships than

< moved from London to the US. us at the airport and showed us to do so through her profession.

homes, I enjoyed getting to know

>< “We thought we’d live here for two years,  the different areas and subdi- “I guess my biggest achievement
maybe five at most,” says Kim. “But we visions,” she says. “I thought it was beginning with no connec-

m enjoyed our lifestyle and met some fabu- would be a great way to meet tions, and moving to an 80 percent
lous friends. Ultimately, we found it hard  people, discover new areas, and referral-based business,” says Kim.
to even think of returning to the UK.” get into the American way of life.” “Each day, my husband would ask

an

Now, nearly two decades later,
Kim still enjoys meeting new peo-

y &2 ple, and she’s built up her network
- g — so much that S}Te’s now helping a
— e second generation of home buyers.

b

)

“I have sold homes to many of my
friends and their family members,
and now I am working for their
children as first-time buyers,”

she says. “I take that as a huge
compliment—that I'm trusted

with the children of past clients.”

hy,

“LEEDS”

‘While Kim started out on her own,
she has since added key comrades
to her team. Kim’s husband has
joined the team and so has her
son, Will. The trio have different
strengths and areas of expertise,
and that has given Kim fresh

enthusiasm for the business.

“My son is based in the city,
which he knows very well, and
so does my husband, since he
worked there for eighteen years,”
says Kim. “It’s exciting now that
I have my family working with

me. Best of all, I'm the boss.”

DuPage Real Producers - 13



On or off the clock, Kim prefers to stay busy.

“I don’t know what to do with myself when I'm
quiet,” she explains. Outside of work, Kim and
her family spend time traveling together, explor-
ing new places and restaurants, and engaging in
new experiences. Kim remains an active runner,
competing in one or two half-marathons each
year. She’s also fallen in love with her new local
community and running along the Naperville

Riverwalk, which she does as often as she can.

Along with continuing to serve her new and
next-generation clients and increasing her
referral-based business, Kim looks forward
to passing along her knowledge to her son
and other up-and-coming REALTORS®.

“We are all in this together. There are some fabulous
agents out there, and it’s imperative that we keep
credibility between each other and our clients,” she
says. “I'm passionate about keeping a solid reputa-

tion amongst my peers, colleagues, and clients.”

Kim enjoying a vineyard with friends. Kim with her husband, Guy,

When Your Clients Have
Decided 14+'s Time To Move...

We Can Assist Inh Their Suburban Purchase

KEVIN CAMDEN
630-786-6656

kevin@camdenlawoffice.com

www.camdenlawoffice.com CAMDEN LAW OFFICE, LLC
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OVERCOME THE MARKET AND
SELL YOUR HOUSE FASTER!

e "I'M IN LOVE!"

-;,{_ =N T ONNER

Our staged homes sell faster and for more money
than non-staged homes. Overcome unpredictable
housing marl
pattern to move buyers from "looking" to "sold."

WE RUN

TOGETHER.

We re Comforts Best Friend
www.mycomfortemp.com

(630) 537-8367

EVERY TRANE AIR CONDITIONER, FURNACE AND
HEAT PUMP IS ENGINEERED, BUILT AND TESTED TRANE
TO RUN, RUN AND RUN-JUST LIKE YOU. It’s Hard [To Stop A Trane:

16 - November 2023

&l | — HOME STAGING —

and buyer preferences with a proven g15.577.2233 | INFORCHICAGOLANDHOMESTAGING.COM

WWW.CHICAGOLANDHOMESTAGING.COM

McMﬂéisﬁfter

Painting & Decorating
“Where Vision Becomes Reality”

= _ The Right Color:Makes
" All The Difference

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
4 GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

WE TREAT CLIENTS LIKE FAMILY

Realtors Can Trust Us
With ‘Their Buyers
& Sellers

Setting a new standard
of service for home
buyers and sellers
B See what sels
it s apart:

| ” @ stuartpolizzilaw.com

Il @ stuartpolizzilaw

| had the pleasure of meeting Kim at a
Real Producers event and | am so happy
that happened. | love that with Achosa
Home Warranties, owners can use the
contractor of their choice! Kim is always
right on top of things when | have an
order or a question...don't think I've ever
waited longer than 3 minutes for a
response. Yet at the same time, she never
pressures you! | will continue ordering
Achosa for my listings in the future!

Paul & Jodee Baker
- Team Baker

Professional, Healthy & Courteous
Beautiful Cleaning

20% SALE

on our carpet,
upholstery drapery and
tile cleaning services

Broker/Owner - Platinum
Partners Realtors

ACHOSA

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

Senior Sales Executive

|
~

847-975-6706
KimB@Achosahw.com
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COMFORTEMP HEATING & AIR CONDITIONING

DY partner spotlight

By Lauren Young
Photos by KDE Photography

EARNING THE
TRUST OF CLIENTS
FOR OVER TWO
DECADES

“Customer satisfaction is our ultimate goal,” says Eric Burr, operations

manager at ComfortTemp Heating & Air Conditioning. “Genuine care for

our customers is what sets us apart in a highly competitive market.”

With a passion for providing top-
notch service, Eric has become the
driving force behind his company’s
reputation for excellence in the HVAC
industry. His career in HVAC began
over two decades ago. He jumped

into the trades right after gradu-
ating from high school and served

as a pipefitter for over ten years

before launching ComfortTemp.

“I wasn’t sure what I wanted to do
after high school. I tried HVAC and
ended up loving it,” he says. “I like
the challenge and it’s a great way for

me to use my mind and my hands.”

Comfort Temp’s breadth of services
includes the repair, maintenance,
and installation of residential and
commercial HVAC units. They
install furnaces, boilers, condensers,
and hot-water heaters throughout
DuPage, Will, and Cook counties.
The team also provides indoor
air-quality solutions like humidifi-
ers, dehumidifiers, UV lights, and
air purification. This diversity of
services keeps Eric busy and in

the field, where he prefers to be.

“I am not a desk guy,” says Eric.
He likes that every day is differ-
ent, and enjoys working in new
environments and solving every
new HVAC problem he faces.

He attributes his success to a simple
but profound philosophy: “Treat
every customer like family.” This
mantra has not only guided his pro-
fessional journey but has also become
the cornerstone of ComfortTemp’s

customer service approach.

“We recommend only proven
HVAC equipment and adhere to
strict service procedures so our
customers get maximum value

from their investment,” states

Eric. “By offering a wide range of
innovative products, we are able

to deliver the right solutions.”

“We are an HVAC contractor who
provides lasting relationships,” he
continues. “Our employees are proud
to work with us, and our custom-

ers trust us to be their advocate.”

ComfortTemp’s commitment to
top-notch service starts with their
hiring process, ensuring that every
technician on their team embod-
ies the company’s dedication to
exceptional service. Their techs
engage in continuing education
and are constantly training to keep
up-to-date with the latest tech-
nology and trends in HVAC. Plus,
they are NATE (North American

Technician Excellence) certified.

“We provide honest answers,
knowledgeable recommendations,
and help our customers find a
course of action to satisfy their
needs,” says Eric. “That’s our
mission statement, and we aim to
embody it through every customer
experience, be it HVAC installa-
tion, retrofit projects, seasonal
upkeep, or repair. We are confident
we will diagnose the problem and
execute it to our own standards;
we aim to and are very interested

in raising the industry standard.”

For Eric, the satisfaction of
helping people and seeing their
excitement when their heat or AC
is fixed is truly rewarding. And
he likes the challenge of fixing
things other people couldn’t.

Energy efficiency and sustainabil-

ity are more than buzzwords to the
ComfortTemp team, and Eric lever-
ages the newest innovations to pro-

vide solutions for all their customers.

DuPage Real Producers - 19



It is a privilege to be welcomed into
eone’s home and entrusted to provide
the proper care for their needs.

“Energy requirements for equipment
are constantly shifting and there’s a big
push to reduce the use of fossil fuels,”
notes Eric. “Energy companies are mov-
ing toward heat pumps that use electric-
ity instead of natural gas. We have to

stay in step with all these evolutions.”

When he’s not working, you’ll find
Eric spending most of his downtime
with his family. He and his wife,
Katrina, have two kids: Minerva

(6) and George (4). In addition to
vacationing together, their favor-
ite pastimes include going on boat
rides and swimming; getting ice
cream, preferably from Creamery
in Lemont; and going out to eat.
Eric is especially fond of Café Salsa
and Matt’s BBQ. “I'm always look-
ing for a great BBQ,” he says.

In an industry where trust is par-

amount, ComfortTemp’s trans-

parency and honesty stand out.

20 - November 2023

o
! Eric with his
,;;I'wife, Katrina.

Eric with his family
at a Cubs game.

“It is a privilege to be welcomed into someone’s
home and entrusted to provide the proper care for
their needs,” says Eric. “That is why we are hon-

ored to place our name on the jobs we complete.”

Understanding consumers have many choices
about who they hire, he adds, “We aim to make
the choice easier by providing our elite customer

service and reliability in heating and cooling.”

Eric’s care and integrity are evident when he
emphasizes to us that beyond providing comfort,
a properly functioning HVAC creates and main-

tains a safe environment for home inhabitants.

“HVAC is important even though it’s not the thing
you see when buying or selling a home,” he notes.
“Humidity and air purification ensure proper indoor
air quality, which is an often undervalued and under-

estimated aspect of overall health and wellbeing.”

To reach Eric and to learn more about the
services ComfortTemp Heating & Air Conditioning
provides its clients, visit their website
www.mycomfortemp.com or call 630-537-TEMP.

DuPage Real Producers - 21




Call Us Today To Discuss Your Project:

847-212-3352

Insured | Professional Crew
Efficient | Responsive
Flexible

S MAKE REAL ‘ WE DON'T JUST

HOME o INSPECT, WE
y TEACH

HomeTown [EAAGWIGHTE AU

EASY AND top real estate agents. fs
AFFORDABLE. e

KS?:;)I”(-:Podcasts i _ - PP T:\*M % f @E@M
T i Y= ESTATE

g‘ ;:-5;" SOLUTIONS LLC

708-932-2793 | www.htlmokena.com f @HomeTownLending
i ey s n 708 Westchester Blvd.
i sea REMINGTON RAMSEY AN Westchester, IL 60154

19627 South La Grange Road Mokena, IL 60448 A division of Hometown Lenders, Inc. NMLS# 65084 | .I 708-846-2883

phoenixresolutions@gmail.com
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cover story

By Lauren Young
Photos by KDE Photography

HOW TO BE THE BEST: GIVE IT AND EARN IT

It certainly hasn’t been a
boring path to real estate
for Jennifer. Growing up in

Naperville, Jennifer excelled

= as an athlete in gymnastics,
BT CCT YOUR &
pa—

cheerleading, and spring-

REAL M I N D board diving. She also waited

AKI

“I always said I should write a

book about the interesting things
I've seen as a REALTOR®—from
skunks in window wells of base-
ments to cats attacking my pant leg
to snoring teenagers still in bed,

I've seen it all at house showings,”
says Jennifer Drohan of Keller
Williams Infinity in Naperville.” This

career is anything but mundane.”

24 - November 2023

tables—an experience she

ACTION

encourages all to try—at
Colonial Café and Ice Cream
starting at age fifteen.

“I think everybody should
have to wait tables in their
lifetime,” she says. “It truly
teaches you to focus and work
hard. If you don’t do it well,

you won’t make any money.”

“You figure out early on in
the game that the better you
take care of your clients,
the bigger the reward,”
Jennifer adds. “You begin
to see regular customers and build a rapport with
people. Little did I know it, but I was building

my own personal sphere of clients back then.”

Jennifer’s father was a gifted salesman who decided
to start his own company at an age when many

are thinking about retirement. During its early
days, the family struggled financially. Jennifer’s
mom sometimes worked three jobs in order to

help support Jennifer and her two brothers.

™

LR L 2 Sl | L B
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I
« i

}
|
- |
;|

“[The example of]
Their fierce work ethic
and the desire to suc-
ceed has helped me
become a top-producing
REALTOR®,” she says.

After high school, Jennifer
earned an associate’s
degree and then transferred
to North Central College
in Naperville to complete
her bachelor’s in sociol-
ogy and criminology. She
had envisioned joining the
FBI, but quickly realized

it was not for her. Instead,
she secured a position at
Nalco Chemical Company
and worked her way up

to logistics manager over

the course of five years.

“I learned a lot about time
management and process
efficiency,” Jennifer says.
“It was [projects were]
often a pressure-cooker
situation, but it was a
great feeling to get all
the moving parts running
smoothly. It was such a
great place to work, but
real estate was always in

the back of my mind.”

When Jennifer had her
first son, Max, she saw
the perfect opportunity

to make a career shift.

“My husband had a great
career and was incred-
ibly supportive while I
slowly dipped my toe
into this business,” says
Jennifer. “It took a long
time for me to get up
and running since being
a mom was so new and I

had so much to learn.”
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Jennifer with her team.

Photo credit: Kara Kelderhouse

At first, she sold houses “here and
there” until business began to ramp
up. The next few years were a roller
coaster ride. Jennifer’s husband,
Kurt, switched careers and entered
the mortgage industry, then the
couple had their second son. Then,

just as Jennifer felt like she was

26 - November 2023

getting the hang of real estate, the bubble burst. While the couple suc-
cessfully navigated some lean, difficult years, they had to rely on each
other and elbow grease to make it through. Jennifer often reflected

on her childhood and the resiliency of her parents for inspiration.

“We’d cashed in my 401(k) from my previous career and refinanced our
house to take out equity but were still really having a tough time,” Jennifer

says. “It was a time to get purposeful and intentional about our careers.”

Jennifer doubled down on client care,
crafting handwritten thank you notes
and giving gifts to clients when she
made a sale. Her reputation as a gen-
uine, hardworking advocate grew, and
her business began to snowball: refer-
rals increased, her network expanded,

and clients became repeat customers.
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Now, over twenty years
later, Jennifer leads
her own thriving team
of four real estate
pros. She says that
mentoring others and
sharing her expertise
has made this one of
the most rewarding
seasons of her career.
Her team includes
Heather Petrille, lead
buyer’s agent; Tanya
Mossbarger, mar-
keting manager; and
Linda Miller, trans-

action coordinator.

“I love the fact that we
are a small, tight-knit
team,” says Jennifer.
“We are able to provide
a very high level of
client care from the
very first phone call

to after the closing.

If our clients need

any service provider recommen-
dations, even after closing, we
want to be who they think of.
Our vision is to never change
our level of personal service no

matter how much we grow.”

‘When not spending time with her
team or serving clients, Jennifer
stays busy supporting her active
sons. Max is now a junior at
Eastern Kentucky University
where he plays on the football
team. Jennifer and Kurt spend
every fall weekend traveling to

wherever the next game is being

held. Their younger son, Charlie,

Jennifer with her team’s lead buyers agent, Heather.
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a senior in high school, plays football and
water polo. Between the two boys, the
family has a grueling travel schedule. It

doesn’t leave much room for hobbies.

“Relaxing is not really an option for me

at this stage in my life, and that’s okay,”
Jennifer says. “Any activity with my family is
the best activity.” She continues, “I abso-
lutely love my job and when clients welcome
me into their lives. What other career allows

you to become like family with your clients?”

“My husband laughs at me because I am
constantly telling my kids “You get what
you give,” she adds. “If you want the

best, you have to give it and earn it.”

Scheduls a free in-home estimate today! ORP
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FREE TRAINING

You need to create video. This is nothing new, but did you know that only 9% of
realtors are actually doing video? Visual Filmworks is an expert in video marketing.
We want to give you this FREE TRAINING to help you elevate your next video
project. This is only for a limited time so don't miss out on getting this education

M 872-356-8135 info@visualfilmworks.com visualfilmworks.com
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agent feature

By Lauren Young
Photos by AbiV Photography

In her nearly two decades
as a REALTOR®, Cathleen
Callen of Coldwell Banker
Realty in Hinsdale has
experienced many sea-
sons, but none so chal-

lenging as the recent one.

“This past year was
unusual for me; in
December I found out I
had breast cancer,” she
explains. “I have learned
that our supporting
each other is the key to
finding and maintaining

success and happiness.”

Concerned that clients
might not feel confident
with her helping them,
Cathleen thought she might
be forced to step away from
the business for a time.
Instead, she saw the most

wonderful thing happen.

“I found great support in
co-workers and resources
like the Wellness House
cancer support center
that gave me skills, a great
little wig, and the moti-
vation to stay strong,”

she says. “And my clients

have been amazing.”

Originally from the
Oak Park and River
Forest area, Cathleen’s
daily walk to school

as a child allowed her

a regular tour of some

of the best architecture in the con-
tinental US, including Frank Lloyd
Wright homes, sprawling Victorian
houses, and charming bungalows. It
was these encounters that gave her
an early appreciation for homes and
real estate, especially as an expres-

sion of an individual’s personality.

Her upbringing also contributed to

her building the skills necessary
to become a successful broker.

“I was not a shy kid,” recalls Cathleen.
“I was in theater, choir, student coun-
cil, and TV production at our high
school. I waited tables for years at
Petersen’s Ice Cream Parlor in Oak
Park, so I was able to practice with
small groups on how to make sure
their needs were met. I was also able to
choose a few career paths that honed

my ability to work with people.”

Cathleen majored in elementary
education and fine arts, and taught for
several years—middle school math and
science, fourth grade, and K-8 art—
before choosing to stay home to raise
her three children. Once they were in
school full-time, she began to look for
a way to connect with her old passion
for real estate. In 2006, she launched
her career as a broker in her current
town of Hinsdale and the surround-
ing western suburbs. “[Areas] which
all have beautiful homes like the ones
I admired growing up,” she states.

“Shortly into my rookie year, the
real estate crash took the world by
storm,” says Cathleen. “I thought
IThad chosen a bad time to begin
my career. But looking back, it
was such a good thing for me to
experience and a very informative
time to have learned everything

through. It gives me perspective.”

In her early days, she felt the pres-
sure of going out into the world as an
independent contractor—the risks

and fear that came with it. So from the

beginning, Cathleen leaned on

the encouragement of family
and friends who told her not
only would she be okay, but
she had what it took to thrive.

“Real estate has such a nuanced
place in our business world,”
says Cathleen. “You need to be
both personable and relatable
and a good negotiator, as well
as someone who can manage
emotions well. And now, in this
modern market, you need to

be a master marketer and have
a good grasp of both online

and real-time presentation.”

Thanks to her past experiences
and innate abilities, becoming a
REALTOR® was a natural path for
Cathleen. And in this past year,
after facing cancer, she looks
forward to finding any opportu-
nity she can to help others. It’s
her way of paying back the sup-
port she’s received from so many,

especially during this past year.

“I want to do more in my com-
munity with my voice,” she says.
“It will be my goal, now and into
the future. I will definitely be
involved with the Wellness House

to give back, going forward.
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‘When not active with clients,
Cathleen spends her downtime
playing tennis, pickleball, taking
trips, or with her busy family.

“My husband, Michael, and I are
lucky to not only have my imme-
diate family close by, but also just
a short plane ride away,” says
Cathleen. Their older daughter,
Lizzie, and her fiancé, Andre, live
in San Diego; their son, Ryan, and
his wife, Maddy, live in Austin;
and their younger daughter,
Devyn, lives in Chicago. “I am
also lucky to have my extended
family nearby,” she says, happily.
“We are all close and we all love
each other. We’re a crazy bunch!”

I want to do more
in my community
with my voice.

Cathleen has seen the twists and
turns of her path and the events
of her life all come together

into a rewarding vocation.

“I get to be present for real,
life-changing events in peo-
ple’s lives,” she notes. “How
much more rewarding can

that be in one’s career?”

“Do you feel like you have a
purpose?” she adds. “Do you
have something to look for-
ward to? Do you feel loved and
supported? If you can answer
yes to these, which I certainly

can, then you are succeeding.”

One call
for it all

Photography ® Videography ® Aerial

630.244.9959

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™

GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781-6744 Call or Text

219 EIrving Park Rd, Roselle, IL 60172

www.kdephotography.com

goosehead
Boggs Agency

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o
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DuPage Real

Producers

FALL
EVENT:

Hosted by Alter Brewing Company

What a wonderful afternoon to host the DuPage Real
Producers fall event. Alter Brewing Company was an excel-
lent setting to not only reconnect but also enjoy local craft

beer and authentic neighborhood tacos.

Thank you to everyone who attended, provided raffle prizes,
and helped make the event a success. We look forward to

seeing you again in the winter. Enjoy the photos.

Fall Event Raffle Winners

DuPage Real Producers Preferred Partners never fail to

deliver great raffle prizes at all events! Check out the winners.

36 - November 2023

@ CAMDEN LAW OFFICE, LLC

Robert Toren won air pod
pros from Kevin Camden with
Camden Law Office, LLC.

Cheryi Gatti won a cozy
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Paul Baker won a
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from Cara Connor and
Tammy Martinson with
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to September 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Tim Schiller 69 $54,569,325 60 $41,430,100 129 $95,999,425
2 Dawn McKenna 25 $52,696,500 24 $38,010,170 49 $90,706,670
3 Larysa Domino 21 $22197736 31 $30,944,500 52 $53,142,236
4 Kelly Stetler 31 $30,610,866 22 $18,195,587 53 $48,806,453
5 Kris Berger 17 $23,348,500 13 $20,562,400 30 $43,910,900
6 Kim Dalaskey 27 $19,548,900 34 $23,746,900 61 $43,295,800
7 Lina Shah 22 $29,074,500 14 $13,786,500 36 $42,861,000
8 Bryan Bomba 24 $24,177,525 21 $15,512,100 45 $39,689,625
9 Patricia Wardlow 39 $21,530,617 34 $17,708,000 73 $39,238,617
10 Lance Kammes 47 $20,137,951 48 $18,830,951 95 $38,968,902
11 Pat Murray 47 $25,539,250 26 $13,087,650 73 $38,626,900
12 Linda Feinstein 25 $26,176,500 13 $9,158,000 38 $35,334,500
13 Maureen Rooney 35 $21,963,350 17 $12,076,000 52 $34,039,350
14 Tracy Anderson 15 $16,091,161 16 $17,719,554 31 $33,810,715
15 Christine Wilczek 41 $27,488,468 13 $5,547,139 54 $33,035,607
16 Julie Sutton 14 $19,402,045 1 $12,553,500 25 $31,955,545
17 Nicholas Solano 51 $31,858,485 0 $0 51 $31,858,485
18 William White 26 $18,866,288 18 $12,770,100 44 $31,636,388
19 Nathan Stillwell 30 $17,825,967 19 $11,888,500 49 $29,714,467
20 Julie Schwager 30 $19,221,500 18 $9,777,000 48 $28,998,500
21 Megan McCleary 11 $19,702,400 5 $6,670,000 16 $26,372,400
22 Sarah Leonard 26 $11,630,300 35 $14,686,900 61 $26,317,200
23 Ginny Stewart 8 $15,707,000 6 $8,616,900 14 $24,323,900
24 Lori Johanneson 22 $16,863,102 12 $7,003,101 34 $23,866,203
25  Linda Little 51 $22,864,985 1 $515,000 52 $23,379,985
26 Alice Chin 17 $11,920,000 17 $11,098,025 34 $23,018,025
27 Beth Burtt 12 $12,395,000 8 $8,320,000 20 $20,715,000
28 Margaret Smego 9 $9,761,000 9 $10,402,900 18 $20,163,900
29  Tom Fosnot 38 $13,916,186 20 $6,151,200 58 $20,067,386
30 Michael Berg 35 $14,906,934 10 $4,648,130 45 $19,555,064
31 Katie Minott 10 $11,962,389 8 $7362,379 18 $19,324,768
32 Paul Mancini 6 $4,587,500 10 $14,423,500 16 $19,011,000
33 Justin Greenberg 12 $6,420,500 33 $12,416,755 45 $18,837,255
34 Trevor Pauling 10 $13,255,635 6 $5,450,000 16 $18,705,635

42 - November 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

35 Penny O'Brien 17 $12,830,100 8 $4,990,000 25 $17,820,100
36 Elaine Pagels 19 $11,278,500 7 $6,088,000 26 $17,366,500
37 Jan Morel 8 $5,974,249 9 $10,966,249 17 $16,940,498
38 Vipin Gulati 9 $3,288,500 28 $13,555,190 37 $16,843,690
39  Paul Baker 35 $11,078,800 15 $5,635,600 50 $16,714,400
40 Jeff Stainer 12 $8,468,316 13 $7,753,900 25 $16,222,216
1 Moin Haque 5 $2,700,995 12 $13,417,501 17 $16,118,496
42 Michael LaFido 8 $9,667,400 2 $6,290,000 10 $15,957,400
43 Natasha Miller 16 $11,342,000 6 $4,503,000 22 $15,845,000
44 Stacey Harvey 8 $6,672,100 10 $8,714,000 18 $15,386,100
45 Bridget Salela 8 $9,434,839 9 $5,905,339 17 $15,340,178
46 Ann deVane 6 $5,720,000 9 $9,496,900 15 $15,216,900
47 Cindy Purdom 8 $5,999,900 13 $8,878,400 21 $14,878,300
48 Alexandra Shaban 3 $4,870,000 7 $10,003,000 10 $14,873,000
49  Lisa Byrne 18 $10,799,500 8 $4,044,900 26 $14,844,400
50 Michael Muisenga 10 $7,931,853 8 $6,735,900 18 $14,667753

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

LAW OFFICE OF

JAMES F. WHITE, r.c.

Experience.
Knowledge:
Results:
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to September 30, 2023

# First Name Last Name List # List $ Sell # Sell § Total # Total $§

51 Kevin Layton 6 $5,230,900 12 $9,282,309 18 $14,513,209
52 Natalie Weber 12 $9,089,850 7 $5,287,950 19 $14,377,800
53 Diane Coyle 16 $7,447,500 14 $6,896,700 30 $14,344,200
54 Julie Kaczor 16 $9,582,300 7 $4,433,870 23 $14,016,170
55  Beth Gorz 11 $6,376,600 10 $7,602,000 21 $13,978,600
56 Caroline Senetar 15 $8,308,666 9 $5,542,900 24 $13,851,566
57 Jennifer laccino 9 $7,025,000 10 $6,715,900 19 $13,740,900
58  Kelly Kirchheimer 7 $5,875,000 10 $7,555,500 17 $13,430,500
59 Courtney Stach n $10,616,500 3 $2,469,000 14 $13,085,500
60  Mary Beth Ryan 7 $3,568,101 1 $9,452,000 18 $13,020,101
61 Lisa Zeller-O'Malley 7 $7,738,000 7 $5,025,500 14 $12,763,500
62  Ginny Leamy 15 $6,202,050 15 $6,490,900 30 $12,692,950
63 Michael Thornton 1 $5,216,500 17 $7,222,600 28 $12,439,100
64  Diane Salach 9 $6,899,500 10 $5,477,500 19 $12,377,000
65 John Barry 10 $10,684,210 3 $1,665,900 13 $12,350,110
66  Sophia Su 13 $6,979,200 12 $5,349,230 25 $12,328,430
67 Patti Michels 14 $9,827,900 4 $2,485,400 18 $12,313,300
68  Cindy Banks 27 $9,916,300 8 $2,248,617 35 $12,164,917
69 Virginia Jackson n $6,920,100 8 $5,042,000 19 $11,962,100
70 Tracy Driscoll 14 $10,049,500 3 $1,790,000 17 $11,839,500
71 Eric Logan 14 $6,491,000 12 $5,219,500 26 $11,710,500
72 Michael Odeh 18 $6,509,844 1 $5,128,500 29 $11,638,344
73 Jennifer Drohan 14 $6,146,300 5 $5,295,000 19 $11,441,300
74 Thomas Pilafas 19 $11,374,000 0 $0 19 $11,374,000
75 Renee Hughes 12 $7,414,600 10 $3,934,500 22 $11,349,100
76 Christopher Lobrillo 38 $11,255,575 0 $0 38 $11,255,575
77 Tom Makinney n $5,392,401 9 $5,803,400 20 $11,195,801
78 Kelly Bitto 10 $6,773,000 5 $4,385,135 15 $11158,135
79 Diana Ivas 7 $6,010,500 2 $5,050,000 9 $11,060,500
80  Sarah Swanson 2 $3,465,000 5 $7,504,000 7 $10,969,000
81 Simran Dua 10 $4,354,501 10 $6,441,003 20 $10,795,504
82  Shelly Perkowski 3 $3,795,500 4 $6,966,045 7 $10,761,545
83 David Gust 1 $6,359,250 5 $4,337,500 16 $10,696,750
84  Chris Lukins 9 $4,782,500 9 $5,905,210 18 $10,687,710

46 - November 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total §

85  Mike Long 12 $6,093,400 8 $4,564,000 20 $10,657,400
86 Laura McGreal 8 $4,531,500 10 $6,068,000 18 $10,599,500
87 Gail Niermeyer 5 $3,827,000 7 $6,648,000 12 $10,475,000
88 Kimberly Heller 18 $6,617,102 8 $3,845,800 26 $10,462,902
89  Carrie Foley 8 $5,532,400 7 $4,826,500 15 $10,358,900
90 Cathy Balice 5 $7,049,000 4 $3,305,000 9 $10,354,000
91 Terri Christian 13 $10,340,165 0 $0 13 $10,340,165
92 Bridget Carroll 8 $3,881,950 N $6,385,000 19 $10,266,950
93  Walter Burrell 8 $5,736,200 3 $4,180,000 1 $9,916,200
94 Julie Roback 14 $6,141,150 9 $3,756,400 23 $9,897,550
95  Natalie Ryan 4 $6,719,000 6 $3,160,000 10 $9,879,000
96  Bermard Cobb 9 $5,370,000 8 $4,473,600 17 $9,843,600
97 Edward Hall 12 $5,893,184 8 $3,946,400 20 $9,839,584
98  Debbie Obradovich 5 $5,370,000 8 $4,427,500 13 $9,797,500
99 Jennifer Niederbrach-Soszko 18 $7,511,527 7 $1,823,450 25 $9,334,977
100  Kathy McKinney 6 $3,927,000 8 $5,354,500 14 $9,281,500

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

Renovation

Loans(Mmaoe]

Simple

Benefits of Using a

Renovation Loan:

Ability 1o personalize a home you love

Potential for home equity appreciation upon
upgrade completion

Ho need for a second mortgage o Use of
highvinterest credit cands

Products offered

through loanDepot

To learn how you can finance the cost of renovation into your mortgage

loanOepot

and what types of repairs are covered, contact me today

*Rates, terms and availability of programs are subject to change without notice (04121118595v5)

CONTACT
ME TO
LEARN

Pat Cannone Loan Consultant NMLS #228900
(847) 504-0263 office - (630) 965-8138 cell
1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062

MORE pcanneone@loanDepot.com - loanDepot.com/pccannone

WILSH T445T

loanDepot.com, LLC. NMLS# 174457
(www.nmlisconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
for more licensing information, please visit

www.loandepot.com/licensing.
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Parkers’ Restaurant & Bar Oakbrook Terrace

Positano Ristorante

Elmhurst ) Roselle i

L?:ns;ll;/t: e 1913 Restaurant & Wine Bar ol C E IN RADO 5 'ﬁ o,

Made in Italy Trattoria Westmont — FER EHD5 ‘1 __.' 2023 Y

Maize + Mash Neat Kitchen + Bar e

g Wheaton [

‘ﬁ'_sllﬁ.ban Wine Bar & Café Warren’s Ale House IL Sogno E .U ETERAN

Lombard = | OWHNED BUSINESS

RA Sushi Bar H L

Avanzare NICk Donato WWAN
Chi REALTOR® . OWNED
Alinea Qlonthwest Suburbs w — .’.-_...-. > . i
Au Cheval Lula Café Arlington Heights Schaumburg 63 0'46 5 '2 8 7 5 =3 bl
Avec Ttowa Chicago Prime Italian

nickdonato@kw.com

Bavette's Bar & Boeuf mg‘:?‘ll’:r’;:mje"‘a Palm Court Restaurant Meze Mediterraneo
A - . Fox & Hound
Bronzeville Winery Oriole Barrington . YOUR HERITAGE CREEK NEIGHBOR
Cellar Door Provisions b e Region South Barrington & REAL ESTATE PROFESSIONAL
Daisies PefbodE Rizan East Dundee The Lucky Monk
o WHITEG LOVE INS PECIONS COM
(E:;?n:tliaso Eat Rice Publican Quality Bread Hoffman Estates S CE Costrined Bizzsieambany O NWA I-‘?D ? *

Rose Mary The Assembly American Bar & Café Mount Prospect

Gibsons The Saddle Room Via Roma Social Inn
Ry M
R A % WHITEGLOVEINSPECTIONS.COM
foric Taquera Chingon QY Thetiungy ute YOUR FULL SERVICE INSPECTION TEAM TRUSTED SINCE 1990.
e Duck Inn
LeBotchon Triple Crown Restaurant Agio Italian Bistro Farmhouse on North ”E ERT
Virtue Emmett’s Brewing Company Park Ridge
Rolling Meadows Nonna Silvia’s Trattoria & Pizzeria @ Each Office i Independently Owned & Operated
Kaido Sushi s This s not intended to solicit currently listed properties.

KELLY LAW FIRM

Y QR Get great service
HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

& great rates.

Nick Pitzer Insurance Agey Inc  You know I'm always here

Nick Pitzer, Agent with Good Meighbor service.

WWW_pItZerinsurance.com B J, I h th

nicki@pitzerinsurance.com ut 'T'_a sohere Wi

Bus: 630-321-8900 surprisingly great rates for

Se habla Espaiiol everyone. Call me for a quote
to see how much you can

save. You might be surprised.

Like a good neighbor,

State Farmis there”® Trusted for generations to protect 00% GREEN PRO
it s b health, homes, businesses and the xR CermiieD
3 i N

! PEST SOLUTIONS environment since 1860!
PATRICK KELLY: | State Farm

o R | B oo StateFarm 800-GOT-PESTS? g rosepestcontrol.com

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to September 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Naveenasree Ganesan 4 $1,964,000 15 $7,307,602 19 $9,271,602
102 Linda Conforti 6 $4,524,750 5 $4,657,000 n $9,181,750
103 Joseph Champagne 9 $4,234,400 8 $4,936,500 17 $9,170,900
104 Denis Horgan 12 $5,749,000 7 $3,209,000 19 $8,958,000
105 Yvonne Despinich 1 $7,245,000 4 $1,654,000 15 $8,899,000
106 Jill Clark 7 $6,024,000 2 $2,875,000 9 $8,899,000
107 Christopher Cobb 4 $2,650,000 9 $6,246,930 13 $8,896,930
108 Eric Andersen 6 $4,237,000 9 $4,656,150 15 $8,893,150
109 Richard Babb 19 $6,435,270 6 $2,447,000 25 $8,882,270
10 Patrick Roach 8 $2,434,000 17 $6,433,400 25 $8,867,400
m Chris Pequet 8 $7,265,000 2 $1,600,000 10 $8,865,000
12 Margaret Giffin 6 $4,213,450 10 $4,630,050 16 $8,843,500
13 Beverly Lannon 14 $7110,067 3 $1,681,888 17 $8,791,955
14 Misael Chacon 19 $8,557,262 1 $178,662 20 $8,735,924
15 Catherine Bier 6 $4,098,316 1" $4,612,571 17 $8,710,887
16 David Swanson 5 $2,733,999 8 $5,769,000 13 $8,502,999
17 Cynthia Windeler 14 $7159,100 3 $1,305,000 17 $8,464,100
18 Josie Morrison 16 $5,624,155 7 $2,787,000 23 $8,411,155
19 Kim Moustis 13 $5,611,500 7 $2,789,000 20 $8,400,500
120 Dimpi Mittal 7 $4,167,000 9 $4,136,000 16 $8,303,000
121 Litsa Lekatsos 7 $3,540,500 9 $4,752,000 16 $8,292,500
122 Courtney Monaco 8 $3,523,500 13 $4,764,600 21 $8,288,100
123 Adam Stary 13 $5,718,438 6 $2,542,000 19 $8,260,438
124 Sairavi Suribhotla 3 $1,493,000 10 $6,653,556 13 $8,146,556
125 Angela Corcione 9 $4,331,100 6 $3,807,000 15 $8,138,100
126 Matthew Kombrink 19 $7172,900 3 $961,240 22 $8,134,140
127 David Fidanza 7 $3,361,500 7 $4,678,500 14 $8,040,000
128 Jeff Salhani 5 $3,219,000 7 $4,820,000 12 $8,039,000
129 Scott Wiley 4 $1,788,000 1 $6,233,000 15 $8,021,000
130 David Aranki 4 $5,216,309 5 $2,800,000 9 $8,016,309
131 William Anderson 4 $2,240,000 7 $5,764,500 1 $8,004,500
132 Kimberly Brown-Lewis 4 $1,414,900 15 $6,544,000 19 $7,958,900
133 Craig Foley 3 $1,505,000 9 $6,378,500 12 $7,883,500
134 Wendy Pawlak 13 $5,145,225 6 $2,733,900 19 $7,879,125
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $
135 Charles McCann 15 $5,431,000 7 $2,397,500 22 $7,828,500
136 Mike McCurry 10 $5,830,733 5 $1,971,500 15 $7,802,233
137 J Maggio 3 $4,760,000 4 $2,996,710 7 $7,756,710
138 Holly Pickens 7 $4,890,000 5 $2,830,500 12 $7,720,500
139 Karen Reicher 5 $4,333,900 6 $3,289,900 1" $7,623,800
140 Nancy Sliwa 14 $5,408,900 7 $2,211,400 21 $7,620,300
141 Robert Picciariello 14 $7,605,100 0 $0 14 $7,605,100
142 Crystal DeKalb 3 $1,060,000 9 $6,522,799 12 $7,582,799
143 Kimberly Wirtz 13 $4,315,000 6 $3,243,620 19 $7,558,620
144 ElizaBeth Schoonenberg 7 $5,213,520 5 $2,331,000 12 $7,544,520
145 Keith McMahon 10 $5,281,000 4 $2,225,000 14 $7,506,000
146 Colleen Verbiscer 5 $4,335,000 4 $3,137,500 9 $7,472,500
147 Geri McCafferty 4 $3,165,000 4 $4,293,000 8 $7,458,000
148 Isabel Wolf 2 $1,085,500 8 $6,370,480 10 $7,455,980
149 Kenneth Carn 8 $4,369,900 1 $3,075,000 9 $7,444,900
150 Jennifer Vande Lune 6 $4,825,999 4 $2,617,900 10 $7,443,899

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

&\ NIKO-LAW 11

Let Us Assist With All Your Real Estate Legal Needs & Questions!

Attorney at Law | Niko Law LLC

7808 W. College Dr., STE 4SW/ Palos Heights, I 60463

708-966-9388 | info@niko-law.com
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EVENT PLANNING

Personal Touch Theme Party Book

Coordination Printing
Full Thermography
Partial Flat
Wording Letterpress
Calligraphy Quick Turnaround

papertoparty@comcast.net
papertoparty.com

At Trivedi &

Khan our

attorneys and
paralegals have years

of experience helping
individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

Our attorneys will ensure that the
client's interests are protected,
will deftly move the

negotiation process along,

and get to closing.

&

(312) 6127619 @@ Lrivedi&Khan

300 North Martingale Rd.
Suite 725
Schaumburg, IL 60173
(224) 353-6346

550 W. Washington Blvd.
Suite 201
Chicago, IL 60661

i

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com
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SELECT
SURFACES

TRANSFORM
YOUR KITCHEN

Custom Countertops. Guaranteed for Life

W

Contact Us Today To Get Started!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131
www.selectsurfaces.net | support@selectsurfaces.net

905

houzz



HOME INSPECTIONS FROM PEOPLE YOU TRUST

Sy e ﬁ , ."

CASTIEE
R B R | one inspection 630.462.1050

PROUDLY SERVING CHICAGOLAND FOR OVER 25 YEARS WWW.CASTLEINSPECTORS.COM

EVERY INSPECTION INCLUDES OVER 100K IN FREE WARRANTY COVERAGE!
125-Day Limited Warranty Included With EVERY inspection.

“Extremely professional and personal. This group is experienced and has great
customer service. They are timely and organized. Fairly priced and honest.”
- Andrew A.

\/ Top 1% Loan Originator 2020 & 2021
\/ Scotsman Guide Top Originators List 2020 & 202}

J/ Circle of Excellence 2020

Bill Pendley i E
Loan Consultant | NMLS# 211969 g ﬂ,t}[gn_
1431 Opus Place, Suite 135 TR T
Downer's Grove, IL 60515 ﬁ& i 5:—:‘&
630.330.5626 e ;
Bill.Pendley@CaliberHomelLoans.com E i

L i .
- k O %
‘Some\oannpplc fons are not suited for digital delivery of asset, income, employment and other documentation « loan approval. Caliber cJ \LI B El a -
Home Loans, Inc, 1525 S. Be m 16, Co oppell, X 013 (NMLSMSGIZ} 1800401 5537 Co oo ight © 2018 A\IRght <] Eq al Hou gl nder. 1 F 3
) @F ekttt bt bt e s s A O RS \ HOME LOANS §
SroRTY ﬂd nuguyp Igd u/ empt from d \ d pp\ bH D bn to hg eral put m is prof hb u(mgm NC) -
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