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RESIDENTIAL & COMMERCIAL RENOVATIONS
NEW HOME CONSTRUCTION

Dominion
 Contracting Group

AS SEEN IN

“There’s opportunity here—you just have to see it. Put a little money into it—
well, the Naples version of “a little money”—and this could sell quickly.”

DCGSWFL.COM

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

Is Your Client's Home 
Market
Ready?

239-293-0049

-- High-End Realtors, Rupert and Karen Irby

A renovated home will sell for up to 50% 
more than one that has not been renovated

CONTACT US TODAY FOR A 

FREE
ESTIMATE!

Family owned & operated • Fully licensed & insured • Over 25 years of guaranteed workmanship
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Cover photo courtesy of Michelle Reed Photography

56
Featured

Agent:
Angela

Rizzi 

Comfort.  
Color. Style.

Top interior design trends this year accentuate 
the elegance and character of your home. 

For 2023, the hottest interior design trends are all about 
comfort, color and style. Bold window treatments, lamps 

and rugs make a personality-packed statement, while 
earthy color palettes, vintage pieces, and warm woods 
cozy up the kitchen and other living areas. Options for 
sustainable and performance fabrics and furnishings 

are ever-growing, making your home a serene, timeless 
space that’s kinder to the planet and your peace of mind. 

1. Dedicated dining rooms 2. Sustainability 3. Natural stone 
finishes 4. Vintage furniture 5. Statement lamps  

6. Maximalist rugs 7. Performance fabrics 8. Warm woods 

9. Micro luxury 10. Jewel box laundry rooms
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home matters
By Shauna Bryant, National Editor
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Cover
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32
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at SWFL@n2co.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Goodwin Law, P.A.

Matt Goodwin

(239) 207-3403

Law Office of 

Matthew P. Flores

(239) 261-0592

Woods, Weidenmiller, 

Michetti & Rudnick, LLP

Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail 

Bookkeeping Professionals

Jennifer Cail

(239) 677-5888

CONSTRUCTION

Northstar Technologies

Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY

Venture X

Kathryn Parker

(239) 326-3455

CPA SERVICES

CCG Certified 

Public Accountants

Steven Phillips

(239) 992-1973

CUSTOM CABINETS

Murdock Millworks

Kasandra Polowski

(239) 877-6551

CUSTOM HOME BUILDERS

Metro Home Builders

Alberto Hernandez

(239) 919-9999

Signal House

Paul Widhalm

(239) 319-5173

ELECTRICAL 

CONTRACTOR

Coharbor Electric

Jacob Anderson

(336) 686-6963

EVENT PRODUCTION

Lightworks Stage 

Productions

Skip Johnson

(239) 784-4748

FINE ART

Balanced Images

Alessia Marcin

(804) 301-5212

FLOORING & TILE

AFK Flooring & Kitchens

Viorel Toader

(239) 435-6677

Master Touch Tile & Stone

Chris Torres

(239) 443-8592

GENERAL CONTRACTOR

Dominion 

Contracting Group

Butch Bacon

(239) 293-0049

Huffman’s 

Construction Group

John Huffman

(239) 595-6805

HANDYMAN

Becker Home Maintenance

Blake Becker

(239) 351-6820

HOME INSPECTION

HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro

Joe Nugent

(513) 238-4218

Python Home Inspection

Brett Onasch

(239) 431-5100

HOME WATCH & 

CONCIERGE SERVICES

Spectrum Concierge

Dave Feightner

(239) 777-6173

INSURANCE

Ackerman Insurance

Rick Nayar

(239) 597-1096

Chapman Insurance Group

Mia Lemus

(239) 744-0583

Domain Insurance 

Management

Nick Domain

(239) 898-9120

OneGroup Insurance

Keith Hilton

(239) 248-8318

Sentry Insurance Advisors

Josh White

(239) 206-0618

INTERIOR DESIGNER

Interiors By SBI

Sheryl Bleustein

(954) 445-0897

LAND SURVEYING

Online Certified 

Property Inspections

Jonathan Polk

(239) 438-6933

MORTGAGE LENDER

Maxwell Mortgage Team

Lauren Maxwell

(239) 596-0500

Moore Lending Group

Brittany Moore

(954) 866-7189

Movement Mortgage

Nicole Paolini

(239) 287-8556

MOVING COMPANY

Eagle Moving, LLC

Jake Loveland

(813) 536-9019

PHOTOGRAPHY/

PORTRAIT

Michelle Reed Photography

(239) 404-8158

New Frame Photography

Hana Snajdrova

(239) 200-9099

PHOTOGRAPHY/

REAL ESTATE

LaCasaTour

Sheryl Moreno

(888) 598-8687

PLUMBING

Pro-Tec Plumbing

Brandon Hume

(239) 261-1000

PROPERTY MANAGEMENT

ALL IN Property 

Management

Dali Mihajlovic

(630) 915-1752

ROOFING

Durabilis Roofing

Juan Rizo

(239) 703-3359

Roman Roofing

Norm Dopfer

(239) 458-7663

SCM Roofing

Shawn Alverson

(239) 339-7756

TITLE COMPANY

Legacy Title

Eric Solomon

(239) 325-2709

Resolutions Title

Aaron Barnes

(239) 734-4888

Seaview Title

Rick Nayar

(239) 449-4466

Venture Title Services

Stacey Maczulis

(440) 522-9404

VALET SERVICES

5 Star Valet

Joey Rock

(239) 770-1991

VIDEOGRAPHER

Corrafilm

Coby Corradino

(786) 417-7210

VIRTUAL ASSISTANT

Virtual Real Estate Solutions

Wendy Miller

(716) 548-6986
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DALI MIHAJLOVIC | OWNER
CALL US TODAY AT 239-451-3066 • EMAIL US: dali@allinpmfl.com

From Start to Finish,

For Our Partners

WHAT YOUR CLIENTS CAN EXPECT
First Class Customer Service  | The Highest level of Integrity & Trust 

Excellent Ongoing Communication with our Owners & Tenants  

Repairs and Maintenance 
Communication with tenant 24/7
Direct deposit
Submitting paperwork and
payments to HOA and local/federal
government 
Arranging cleaning of the property
at the end of the lease

Marketing of the property
(professionally taken pictures)
Advertising on many local and
national websites (MLS, VRBO, 
Realtor, Zillow, Facebook)
Tenant Screening (Credit, Criminal,
Eviction, and many other reports)
Rent Collection

SCAN HERE, TO LEARN MORE ABOUT
OUR AGENT PARTNERSHIP OPTIONS

Southwest Florida | www.allinpmfl.com | 239.451.3066

R E A L  P R O D U C E R S  T E A M

N A P L E S
M E E T  T H E

Andrew Regenhard
Publisher

Ellen Buchanan
Editor

Elizabeth Wilkie
Administrative Assistant

Coby Corradino
Videographer

Zachary Cohen
Writer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing  

SWFL@n2co.com.

Sheryl Moreno
Photographer

Michelle Reed
Photographer

Hana Snajdrova
Photographer
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Protecting Properties 

& Closing Deals With Our 

Superior 
Roofing 
Solutions!

CALL TODAY to maximize 
your clients’ property value 
for a smooth transaction!

DurabilisRoofing.com
License #CCC1332292

publisher’s note

How Is Your BRAND?
Dear Real Producers of Naples,
 
Happy May, especially to all the hard-working moms out there! With Mother’s 
Day just around the corner, it’s a good time to reflect on the relationships in 
your life you value the most, and which ones you need to nurture a bit more. 
The same goes for your business… How can you best nurture the relationships 
that you currently have, as well as the ones you’d like to have?
 
As a publisher, I have to do the same thing with my own business — examine 
what efforts my team and I make that will provide the greatest positive impact 
to keep the boat afloat and cruising steadily along. What I’ve discovered is 
that creating and sustaining a solid brand has far more benefits than tradi-
tional, direct-response marketing. For Realtors, this is the difference between 
outbound marketing, whether in print or online, and the more “pull-selling” 
method of brand marketing. Think about it: TV advertisers have known this 
for a long time. They get more bang for the buck over time by creating a brand 
that, with enough repetition, people come to KNOW and recognize them for 
than they do with special offers, sales, and more aggressive calls to action.
 
What are some of the ways you’ve established your own brand? Some of the 
most obvious musts are creating a unique logo for your business that fits the 
image you want to project and having a tagline that can be used consistently 
across all of your marketing materials and social media posts. You should also 
create a consistent tone and message that communicates your values and mis-
sion. Even somewhat “gimmicky” things, like always having your dog, your car 
with vehicle graphics, a certain color outfit that is your “signature,” a specific 
musical track … can create your brand. I’m not suggesting you get gimmicky, by 
the way! Just pointing out some of the ways people do brand themselves to get 
your creative juices flowing.
 

Ultimately, while direct-response 
marketing can be effective in generat-
ing leads, it really isn’t a sustainable 
strategy for building your business over 
the long term. Branding, however, is 
focused on building a relationship with 
clients over time by creating a consistent 
message that communicates your values 
and mission, helping establish trust and 
credibility with potential clients. And 
trust is what makes them more likely to 
choose you for their real estate needs.
 
Wishing you all the success with your 
business this spring!
 
Very respectfully yours,
 

Andrew Regenhard, Owner/Publisher
Naples Real Producers

239-290-0692
andrew.regenhard@n2co.com

www.swflrp.com

BRAND

DESIGN

LOGO

MARKETING

VALUE

TRUST

IDENTITY
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- What We Offer -

BUILDING YOUR CLIENT'S
DREAM HOME

To Your Clients:
∙ More Than 20 Floor Plans to Choose From
∙ Design Flexibility to Meet Their Specific
  Wants and Needs
∙ Assistance From Our In-House Specialist
  With Lot Finding

To You and Other Realtors:
∙ 3% Commission Based on Contract
 Price Plus Upgrades
∙ Full Commission Paid at Loan Closing
 (Prior to Breaking Ground)
 ∙ Effortless Transition Between Realtor,
 Lender, and Builder

239.348.3085
metrohomebuilders.com

Scan to Register
Your Clients

&
We'll Take Care

of Everything Else

Jennifer M. Cail

Scan to Easily Schedule Your FREE Discovery Call

239.677.5888  •  medranoandcail.com
Follow Us

Why Work With Us?

Female Owned and Operated  •  Always On-Call & Always On-Time  •  White-Glove Bookkeeping Support  •  Nosotros Hablamos Español

LOOKING TO

Level Up?

SUPPORTING 
BUSINESSES
By giving my
clients more time 
to focus on doing 
what they love 
most and providing 
key advice to help 
achieve business 
growth
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Scan to
Learn More

Are Your Clients Ready To Be 

By The Future Of Construction?

50% REDUCED
BUILD TIME

TERMITE &
MOLD PROOF

250 MPH IMPACT
RESISTANT

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

Kristine Dunn
kristine@northstartgi.com

Kyle McLaughlin
kyle@northstartgi.com

NORTHSTARTGI.COM |                        Schedule an Exclusive Realtor
Tour to Learn More

239.610.0062

Because Our
Homes Won’t Be

Call or Text

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

• Complimentary Lot/Land Due Diligence
   Consulting for Realtors & Clients
• Customizable Floor Plans Available, In-house
   Design Team!
• Flexible Payment Schedule or Financing Available
• Zoning and Code Interpretation (We coordinate
   with the County/City for you)
• We Guide Realtors and Clients from Design
   all the way to Occupancy
• 3% Commission Paid To Realtors!

CHECK OUT SOME OF NAPLES’ TOP 500 REAL PRODUCERS AND PARTNERS!

COMMUNITY
MEET THE

Nominate a REALTOR® you’d like to see featured by emailing SWFL@n2co.com.
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Offering our 
Buyers, Sellers, 

Lenders, 
Developers and 

all of our 
Agent Partners, 

responsive 
Escrow Agents 

for faster 
closings and 

happier clients.

CLOSING SERVICES  |  RESIDENTIAL  |  CONSTRUCTION  |  REFINANCES

CONSTRUCTION DISBURSING  |  COMMUNITY RESOURCES

239-734-4888
3 7 5  5 T H  A V E  S ,  S U I T E  2 0 2

N A P L E S ,  F L  3 4 1 0 2

www.resolutionstitle.com

Scan to Start Taking
Advantage of Our Services

Aaron Barnes,
C E O  &  F o u n d e r

Experience

Specializing in
Beautiful Hand Crafted

Custom Cabinetry
Made Locally in Naples Florida

CONNECT WITH US TODAY!

In 2022, we were voted Best Custom
Cabinets in Naples. We believe this is

because of our dedication to the
craft and to our clients.

W E  B U I L D  A N  

( 2 3 9 )  8 7 7 - 6 5 5 1  •  M u r d o c k w o o d w o r k i n g @ g m a i l . c o m
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venturex.com     239-300-9601     4850 Tamiami Trail North, Suite 301     Naples, FL 34103

CONFERENCE ROOMS 
AT VENTURE X NAPLES
Venture X conference rooms 
are available to members and 
nonmembers. To make sure 
you are set up for your 
successful meeting, these 
rooms are available at di�erent 
sizes, fully equipped with 
monitors, HDMI cords and 
adapters, white board painted 
walls and access to 
complimentary co�ee.

Starting at $45/hour.

Reach Out for More Details.

KATHRYN PARKER
DIRECTOR OF SALES

239-326-3455
Kathryn.parker@venturex.com

SCAN TO
EASILY
BOOK YOUR
TOUR

The RP  
Experience

In each episode of The RP Experience podcast, 
we are excited to feature a top REALTOR® or 
a valued industry partner for engaging, infor-

mative, and entertaining segments on topics of 
interest to Real Producers in our community.

 
Listen in the morning while you get ready for 
your day, in the car while driving to and from 
appointments, or after work while unwinding 

from your busy day.
 

Catch new episodes of The RP Experience on 
YouTube and Spotify every Wednesday!

To learn more or to inquire about being a guest on The RP Experience, 

email andrew.regenhard@n2co.com.

Check us out on YouTube and Spotify!

P O D C A S T

R E C A P  O F  E P I S O D E S  6 3 – 6 6

EPISODE 63  |  JOE NUGENT

Preferred Partner Joe Nugent, 
owner of Joe the Home Pro, 
discusses his dedication and 
commitment to quality service. 
In this episode, Joe relates how 
his hospitality background has 
helped him provide his clients 
with the highest quality and best 
service possible. Joe shares how 

he began his inspection business and how he is serving and 
protecting homes in the area, and describes what is needed 
to ensure clients are happy.

EPISODE 65  |  JONATHAN POLK

Preferred Partner Jonathan Polk 
is the owner of Online Certified 
Property Inspections. In this 
episode, Jonathan discusses the 
importance of making connections 
and describes his business model. 
Jonathan is big on differentiating 
himself from the competition and 
gives us the scoop on his latest 

home inspection business endeavor. Be sure to check out this 
podcast to hear what Jonathan says is critical when running a 
business and how he markets himself to stand out from the rest.

Top producer Leah Paige spent 
three years in the military in 
Oklahoma right after college. In 
this episode, Leah discusses the 
importance of a strong work ethic 
and how her military experience 
shaped her as a person. Leah also 
shares her recent struggles with 
an illness she was diagnosed with 

in 2021 that has changed her life and made her realize the 
importance of taking time to relax and take care of herself.

With his father a successful 
Realtor, top producer Sean 
Barakett grew up in and around 
real estate. After graduating from 
UCF with a degree in business 
management, Sean obtained his 
license and launched his own 
career in real estate, today focus-
ing a majority of his business on 

Heritage Bay, the community he lives in. In this episode, 
Sean discusses goal setting and implementation of the right 
marketing tools to grow a successful real estate business.

EPISODE 64  |  LEAH PAIGE

EPISODE 66  |  SEAN BARAKETT

To learn more, or to inquire about being a guest on The RP Experience, email andrew.regenhard@n2co.com.
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Specializing in helping clients who are 
buying homes valued over $750,000

If your client is buying a home valued $750,000 or greater, trust Sentry Insurance 
Advisors to get them to the closing table on time. As an independent agent we 
proudly represent more than 20 highly respected insurance
carriers, and have capabilities to serve them on a national basis.

239.350.4906
SENTRYIA.COM

• Yacht & Personal Watercraft • Primary & Secondary Homes 
• Exotic & Collector Cars • Art & Jewelry • Commercial Properties & Business

Customized Solutions
Personalized Service

IN CASE YOU MISSED IT!
Scan to check out
Josh White’s interview
with Andrew Regenhard
and Bill Earl

SMART 
strategies

TRUSTED
advice

PRACTICAL
solutions

The Law O�ce of Matthew P. Flores is a full-service real 
estate law firm serving all of Southwest Florida.

Our team is committed to assisting buyers and sellers with the purchase and sale 
of residential and commercial real property. We work side-by-side with our 

clients from contract to close.

MATTHEW P. FLORES, ESQ.
matt@naplesbaylaw.com | 239-261-0592
1333 Third Avenue S, Suite 505, Naples, Florida 34102 | 
naplesbaylaw.com | @naplesbaylaw

Successfully Serving 
REALTORS® in Naples
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PAMELA OMER
PREMIERE PLUS REALTY 
“Follow your dreams and pas-
sions; live for today and prioritize 
spending time with the people you 
love. We never know what life 
will bring.”
 
 
LAUREN FABY
JOHN R. WOOD PROPERTIES 
“What I’ve noticed is that so 
many agents do not reinvest in 
their business. I run my business 
like a corporation. Rick and I have 
offsite meetings, we have a busi-
ness plan, we reinvest into the 
business, and we have a budget. I 
plan all my marketing three to six 
months in advance. I run it like a corporation, and I really 
believe that’s been the key to our success. You have to be 
willing to invest in your business.”
 
 

ANGELA RIZZI
WILLIAM RAVEIS REAL ESTATE
“I’m always learning. Never 
stop learning. Every day, there 
is something more I can learn 
in this business. I want to stay 
on top of my game, so I can 
continue to be a trusted advisor 
for all my clients... Right now, my newest passion is 
learning as much as I can about the FEMA 50% rule and 
rebuilding after flooding damage. So my advice would 
be to keep learning as much as you can to be able to 
offer as much value to your customers as possible.”
 
 
A Word from Our Preferred Partner:
 
JOEY ROCK
FIVE STAR VALET
“We’re bringing the best 
service to Naples. The true 
value we can provide for 
REALTORS® is rolling out the 
red carpet for an open house 
event. If you can have valet ser-
vice to create a memorable first and last impression, it 
doesn’t get any better than that.”

PRESENTS

Stay InspiredStay Inspired
WORDS OF WISDOM FROM THIS MONTH’S FEATURES

N A P L E S
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1575 Pine Ridge Rd., Suite 17 Naples, FL 34109
 www.ackerman-insurance.com

Insurance for
ALL of  Your

Clients’ Needs.

A U T O  •  B U S I N E S S  •  F L O O D
H O M E O W N E R S  •  L I F E  •  L I F E  A N N U I T Y

Get the quality customer service and
 full insurance coverage your  

clients deserve and can rely on!

(239) 597-1096 

I work
DAYS,
NIGHTS
and
WEEKENDS
to help your
clients achieve
their SWFL Paradise

Nicole Paolini
(239) 287-8556
nicole.paolini@movement.com
movement.com/nicole.paolini
Loan Officer NMLS# 1252860

27299 Riverview Center Blvd Bldg 2 Ste 207, Bonita Springs, FL 34134 / FL-LO27782 / Movement Mortgage, LLC supports Equal Housing Opportunity, NMLS ID#39179 (For licensing information, 
go to: www.nmlsconsumeraccessorg) / 877-314-1499. Movement Mortgage, LLC is licensed by FL #MLD1360. Interest rates and products are subject to change without notice and may or may 
not be available at the time of loan commitment or lock-in. Borrowers must quality at closing for all benefits. "Movement Mortgage" is a registered trademark of the Movement Mortgage, LLC, 
a Delaware limited liability company. 8024 Calvin Hall Rd, Indian Land, SC 29707.

Scan to Partner with the
top 1% of Loan Officers

in the SWFL Market

Let's Grow Our
Businesses
Together This
Season
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SUNSTATS® THE FREE TOOL THAT 
MOVES YOU FROM AGENT TO ANALYST

The breakneck pace of market 
changes has even the most seasoned 
REALTORS® experiencing whip-
lash. Just 12 months ago, homes 
were flying off the market as soon as 
they were listed. Some sellers were 
unlocking massive equity, while buy-
ers were getting into homes at histori-
cally low interest rates.

Fast forward to today, when market 
conditions are starting to become 
vastly different. How do you know 
if what you see in the field reflects 
a particular deal or if it points to a 

broader market trend? This is 
when you need data analysis to 
guide the way. This data is quickly 
and uniquely analyzed and dis-
played on the SunStats platform, 
a product FREE to all members of 
Florida Realtors®.

Data can tell a story, but you must 
know what to look for to get the 
entire picture. Key indicators like 
Active Inventory, Median Time to 

Sale and Median Sales Price illus-
trate the overall health and pace of 
the market.

Low inventory levels create competition 
among buyers who start waiving contin-
gencies and placing higher bids to win, 
increasing the median sale price over 
time. In aggregate, when people start pay-
ing more than the asking price, the higher 
the median sale price will be. It’s a classic 
case of supply and demand — the less 
there is of something, the more expensive 
it will be. (*See Figure 1.)

After bottoming out in February 2022, 
active inventory has increased monthly. 
While the median sale prices are still 
high, the pace of growth has started to 

From the Desk of the

PRESIDENT

slow, perhaps an indication that more 
inventory is lessening the competition 
among buyers who can put more rea-
sonable deals together. Economists 
also look to the increasing interest 
rates as a contributing factor for 
declining demand. (*See Figure 2.)

Then, you must consider how long 
deals are taking to go from listed 
to closed. Before the pandemic, a 
typical single-family home in Florida 
took about 90 days to close. That 

all changed when inventory shrank, 
demand accelerated, and buyers were 
looking to upgrade, take advantage of 
low interest rates, or finally get out of 
rentals. This is a metric to continue to 
keep an eye on, particularly in deals 
where you’re representing a seller.
 
No two areas of Florida are the  
same, and neither are their real 
estate markets. Take some time to 
explore SunStats® at sunstats.florida 
realtors.org (login required for this 

exclusive member benefit). Pull up 
these three metrics in your market 
and see what’s happening.
 

 
Mike McGraw

2023 President of Florida Realtors®
Broker-Associate, RE/Max Central
Realty of Apopka

Data can tell a story, but you must know what to
look for to get the entire picture. Key indicators

like Active Inventory, Median Time to Sale,
and Median Sales Price illustrate the overall

health and pace of the market.

FIGURE 1

FIGURE 2
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Upgrade Your Real Estate Closings  

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

 

 

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an 
important decision that 

should not be based solely 
on advertisements.  Before 

you decide to hire an attorney 
be sure to request free 

written information about 
qualifications and experience. 

Rule 4-7.2(d). 

 

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070  |  lawfirmnaples.com

Michael Michetti • Joshua Rudnick • James “Jay” Caudill • Samuel Colburn

VISIT OUR WEBSITE OR GIVE US A CALL TODAY

239.920.4806 |  NaplesConstruction.net
LICENSE # CGC-CGC1528960

Is Your Client Ready to Turn Their New House into Their

Dream Home?

D E S I G N  |  B U I L D  |  R E M O D E L

WE ARE YOUR
DESIGN SOLUTION

H U F F M A N ‘ S  B U I L D I N G  O U R  C O M M U N I T Y  O N E  N E I G H B O R  A T  A  T I M E !
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coaching corner

L.E.A.R.N.
By Michael Dill

That’s where you get better. Challenge yourself, challenge your team, 
and you, your team, and your company will continue to grow.
 

As we read, as we listen, and as we make mistakes, reflect, look back, 
look at what we’re doing right, and look at what we’re doing wrong. 
If you’ve experienced either setbacks or tremendous growth, both 
personally and professionally over the last six months to a year, look 
back and reflect on it. See what you’ve done so you can leverage these 
experiences and move forward even more. 
 

I always talk about how, for an organization to be successful, you 
need a good, strong foundational culture. When you have a great 
culture and everybody’s aligned with what’s most important for the 
company to move forward and you’re supporting each other and 
coaching each other up to get better, your organization will do well.
 
To recap, LEARN means: Lead by example, Explore all possibilities, 
Attempt new challenges, Reflect upon your learnings, and Nurture and 
support each other. Follow these rules and you should be successful. 

Coach Michael Dill is an award-winning certified business 

coach, global speaker, and published author. He is a proud 

ActionCOACH® franchise partner, as well as the president 

of Power & Ice Wealth Creation, a strategic leadership 

company that works with business owners, leaders, 

teams, and entrepreneurs to develop a systematized 

and structured organization while accelerating their 

mindset, efficiencies, and effectiveness to grow, 

both personally and professionally, to achieve 

extraordinary results. He brings more than 

40 years of business and entrepreneurial 

experience in his leadership, team 

training, and mentoring practice.

BusinessCoachMichaelDill.com

I was looking into the word “learn” to 
see what type of acronyms could be 
created. Fortunately, I witnessed the 
following on the back of a t-shirt, of 
which I’ll share in depth. 
 
LEARN

If you’re a business owner and/or 
a leader, you need to lead by exam-
ple. You need your team to look up 
to you. It’s not “Do as I say, not as I 

do.” It’s “Watch me and follow me.” 
Your job as a leader is to build other 
leaders, and leaders can build other 
leaders by showing them how to be 
great leaders. 
 

Sometimes in business and life, we 
think we have exhausted all our 
options and possibilities. But there’s 
always another option and always 
another possibility. You need to keep 
that in your mind, keep exploring it, 

brainstorm, and mastermind. Sit down 
with a mentor, a coach, and/or your 
team, and ask the question, “What else 
are we not seeing that we can be doing?” 
When you start asking questions, you’ll 
see the other options and possibilities. 
 

If we’re not growing, we’re dying. If we’re 
not moving forward, we’re moving back 
because someone is passing us. Don’t be 
afraid to take on challenges. That’s where 
the growth is. That’s where you learn. 

Lead by 
example. L

Explore all 
possibilities. E Attempt new 

challenges.A

Reflect upon 
your learnings. R

Nurture and support 
each other.N

DON'T BE 

AFRAID TO 

TAKE ON 

CHALLENGES. 

THAT'S 

WHERE THE 

GROWTH IS. 
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ELEVATING REAL ESTATE
TRANSACTIONS WITH
EXPERT HOME INSPECTIONS

Joe Nugent

Scan to Connect With Us for
Exclusive Real Producer Offers

All Reports Provided

Within 2 Hours
of Completion

Call or Text 239-216-7892
joethehomepro.com

Exclusive Real 
Producers Offer

ANY GENERAL 
INSPECTION

*May Only

$25OFF

What We Inspect
• Roof  • Air Conditioning • Attic  
• Electrical  •  Plumbing • Water Heater  
•  Garage  •  Kitchen • Pool Equipment  
• Appliances • Bedrooms  •  Bathrooms
• Doors  •  Windows
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Venture X offers flexible workspace options in a 
welcoming, clean, collaborative environment with 
attractive amenities.

As the real estate industry continues to evolve, 
REALTORS® may find themselves in need of more 
flexible workspaces. Venture X in Naples, Florida, 
offers the ideal solution for Realtors who require a 
professional space to work in on a day-to-day basis, 
to meet clients in a conference-room setting, and 
for networking opportunities to collaborate with 
colleagues. An extra bonus while at Venture X — 
you’ll find yourself surrounded by live plants, live 
moss walls, floor-to-ceiling glass windows, allowing 
natural sunlight to flow throughout, and friendly 
faces. Venture X has a variety of offerings to suit 
your needs as an on-the-go real estate professional.
 
One of the primary reasons why Realtors are mov-
ing toward the offerings at Venture X is because of 

the variety of price ranges and packages. Realtors 
often work independently and may not have the 
resources to rent out their own office space and 
are meeting clients on the go. Venture X provides 
professional and affordable alternatives that allow 
access to office space, conference rooms of various 
sizes, complimentary coffee, and other amenities 
without having to spend a fortune on rent, utilities, 
and other expenses. This is particularly beneficial 
for new and independent Realtors who are just 
starting out and will find stability and comfort 
while working at Venture X.
 
Another reason Realtors have found success at 
Venture X is because of excellent networking oppor-
tunities. Venture X brings people together from 

different industries and backgrounds, which 
creates a diverse community of professionals 
and further supports their natural connec-
tions. Realtors can use this space to meet other 
professionals in the real estate industry, such 
as mortgage brokers, home inspectors and 
appraisers, and to build relationships that can 
lead to expanding education, future referrals, 
and collaborations.
 

Realtors may work long and 
unpredictable hours, which can 
make it difficult to maintain a 
traditional, 9-to-5 work schedule. 
Venture X offers the flexibility 
that Realtors need to manage 
their work schedule and is proud 
to serve members and nonmem-
bers with access during business 
hours or with memberships that 
include 24/7 access. This means 
that Realtors can work whenever 
they need to, whether it’s early 
mornings, late nights or on the 
weekends. This flexibility also 
accommodates their schedules for 
meeting their clients, who may 
need to meet outside of normal 
business hours. Venture X offers 
a professional image that contrib-
utes to and enhances a Realtor’s 
reputation and business model.
 
The spaces at Venture X are 
designed with health and well-
ness in mind, clean and mod-
ern, with access to high-speed 
internet, printer use, and fully 
equipped conference rooms to 
support successful meetings from 
start to finish. This professional 
environment will support and 
impress clients and contribute 
to a credible and trustworthy 
relationship that Realtors create. 

Real estate is a collaborative indus-
try, and Venture X provides the ideal 
environment for Realtors to organi-
cally collaborate with their colleagues 
and clients. Venture X shared work 
areas, conference rooms, and meeting 
spaces of various sizes are the perfect 
solution for group projects, trainings, 
and seminars. After hours, Venture X 
also doubles as the ideal event space 
for hosting up to 150 people.
 
In today’s fast-paced real estate 
industry, the need for flexible and 
collaborative workspaces has become 
more important than ever. Offering 
many benefits to Realtors, including 
cost-effective and flexible plans and 
a place to go for meetings and in 
between meetings, closings, and man-
aging their business, Venture X knows 
how important it is for Realtors to 
stay ahead of the curve and embrace 
new environments with new opportu-
nities. Venture X is proud to provide 
a dynamic and efficient environment 
that caters to the needs of today’s real 
estate professionals.
 
To sign up for a membership, 

schedule conference rooms, or 

for more information, reach out to 

Director of Sales Kathryn Parker at 

Kathryn.Parker@venturex.com or 

239-326-3455, or visit www.venturex.

com/locations/naples.

 

Kathryn Parker 

has worked for 

Venture X since 

March 2021. She 

enjoys getting 

to know each 

person who joins the 

community and learning more about 

their workspace needs to further 

set each individual up for success. 

Outside of work, Kathryn can usually 

be found at home with her family and 

pup, enjoying the outdoors and the 

company of the ones she loves.

Cowork ing  Spaces  and  REALTORS®
Ven tu re  X
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A Fresh Start
In 2020, the COVID-19 pandemic 
upended economies around the 
globe. While every corner of the 
economy was impacted, some 
sectors were affected far more than 
others. At the time, Lauren Faby was 
running her own marketing and PR 
firm, and the marketing and PR work 
she did for events in and around 
Naples was hit hard.
 
“I was doing some Naples-based PR 
and marketing, but quite frankly, it 
all dried up. I was producing events 
here in Naples, and so much got 
delayed and canceled. I still had two 
kids in college and had to decide 
what my next move would be,” 
Lauren reflects. “I looked around and 
thought, “I’m 50 with two kids in col-
lege. Time to make it happen.’”
 
Lauren had long held an interest in 
real estate. Her first job out of college 
was in corporate relocation, and she 
had bought and sold several personal 
homes on her own (FSBO). But with 
her marketing business thriving, 
four kids, and a side gig refereeing 
lacrosse games, she simply didn’t 
have the time to invest in real 
estate — until she did.
 
Lauren began her real 
estate career in 
2020 with  

featured agent

By Zachary Cohen

Photos by LaCasaTour

LaurenFABY
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to think

Lauren Faby’s husband, Rick, was a real estate investor for many years and joined 
her in real estate in 2021.

John R. Wood Properties. She got 
her first home under contract in just 
a few weeks and was off and running. 
In 2021, Lauren closed $6 million, 
followed by $22.6 million in 2022, just 
her second full year in the business. 
Her husband, Rick, joined her in busi-
ness near the end of 2021.
 
Lauren credits much of her success to 
her marketing background. She runs 

her business like a corporation, cre-
ating detailed business and marketing 
plans three to six months ahead.
 
In her previous career, Lauren man-
aged events and product launches 
for companies up and down the East 
Coast, including technical-based 
product and wellness launch events 
for Under Armour, employee engage-
ment for Kaiser Permanente, and 

marketing for Baby Basics of Collier 
County, a nonprofit that supplies diapers 
and kindness to needy, working families in 
Southwest Florida. She can now apply the 
skills she sharpened as a business owner 
to real estate.
 
“My marketing and PR background sets 
me apart,” Lauren says proudly. “I’m 
trained in my business to think three 
steps ahead. My business, when I was in 
marketing and PR, was to train my clients 
to think three steps ahead, so I train my 
buyers and sellers to think three steps 
ahead. Many people think linearly, but I 
think differently. I have five different ways 
to get to the end goal. We try to take all 
the roadblocks from selling a house out. 
For example, I get all my listings inspected 
before we list them.”
 
A New Chapter Ahead

Lauren and her husband, Rick, have 
seven children combined. All four of 
Lauren’s daughters played Division I 
lacrosse, and her youngest is closing 

out her time at the University of 
Maryland. So much of Lauren’s 

life has been devoted to her 
family, and soon, all four 

of her children will be 
college graduates.

 
While Lauren 

misses having her 
daughters home with 

her more often, she’s 
also excited about this next 

chapter in her life. She’s able 
to devote more of her time to her 

business and being with her husband. 
They enjoy traveling, especially to the 
Caribbean. Lauren also has a golden 
retriever that she loves doting on — 
even more than on her daughters!
 

BUYERS 
AND 
SELLERS

THREE 
STEPS 
AHEAD.

I train my



42 • May 2023 Naples Real Producers • 43@realproducers realproducersmag.com

As Lauren looks ahead, she’s 
excited to continue growing her 
business. Her real estate work has 
become a core part of who she is. 
Yet, there are still things that are 
more important to her than being 
a top REALTOR® — mainly, her 
relationships and her values. For 
Lauren, her family and her integ-
rity are what matter most.
 
“I pride myself on being super 
transparent and approach-
able. At the end of the day … 
I pride myself on doing the 
best job. It’s not important to 
me whether my clients buy a 
house. It’s not important to 
sell something every week. I’ll 
work with a client for years. 
You never know where it’s 
going to lead,” Lauren says. “I 
mostly care about being known 
as a good mom, a good wife, 
and a good friend. Everything 
in business is secondary.”
 

FUN 
FACT
Lauren Faby lives a 
vibrant life outside of real 
estate. She continues to 
referee lacrosse for the 
NCAA, and recently took 
up tap dancing. One of her 
big goals for 2023 is to 
put on a recital.

EXPERIENCE THE BEST
TILE AND STONE COMPANY IN SWFL

Wh�e Art M�ts Pa�i�

FLOORS |  BATH |  DESIGNS
MASTERTOUCHINSTALLATIONS.COM |  239.443.8592

Scan to Schedule Your Pr ivate
Compl imentary Consul tat ion
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Providing Quality Inspections To Support
Your Real Estate Business

Contact Us to Provide Your Clients with Comprehensive Home Inspections!
cs@ocpi.online  |  305.910.0151  |  OnlineCertifiedPropertyInspections.com

Jonathan T. Polk
Jon@ocpi.online 

WHY CHOOSE US?
IMMEDIATE ELECTRONIC REPORT ACCESS

24 HOUR APPOINTMENTS

LICENSED ENGINEER & MASTER INSPECTOR
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legal hotline

C l e a n u p  I s s u e s  i n 
P O S T - H U R R I C A N E  I A N 
S O U T H W E S T  F L O R I D A

By Michael L. Michetti Jr., Esq.

T
his past hurricane season 
struck Florida with one of 
the worst hurricanes to date. 

The fallout from Hurricane Ian has, 
unsurprisingly, had a considerable 
impact on real estate transactions in 
Southwest Florida. Below are a num-
ber of prevalent issues arising in the 
“Post-Ian” real estate market.
 
Special Assessments

Condominium and homeowners 
associations are evaluating the full 
extent and cost needed for repairs 
and whether insurance will cover 

said repairs. An association may 
ultimately pass a special assessment 
to homeowners. If an assessment is 
possible, buyers and selling agents 
should include language addressing 
the need to escrow funds at closing to 
offset a potential special assessment 
post closing. If the contract does not 
include such language, the buyer will 
end up paying for hurricane damage 
assessments passed post closing. The 
amount and timing of holding funds 
in escrow will vary from association 
to association, so it is important to 
get as much information as possible 

from the association concerning the 
cost of any damage, the amount of 
any proposed insurance claim, and 
when the claim may be awarded. 
For example, after Hurricane Irma, 
it was not uncommon for associa-
tions to pass special assessments six 
months to a year after the hurricane. 
Thus, addenda were often included 
stating funds will be held in escrow 
for a period of six months, pending 
the approval of an assessment by the 
association for hurricane-related 
damage. Most importantly, specificity 
as to the reason for the assessment is 

needed in such addenda; otherwise, a seller could end up paying 
for non-damage-related improvements.
 
Permitting 

In the wake of Hurricane Ian, the City of Naples, Collier County, 
and Lee County have currently, yet temporarily, altered the 
permitting process required for certain repairs. For example, 
currently, in the City of Naples, work such as the minor removal 
of drywall and wood trim no more than four feet above the floor; 
finishes, including painting, wallpaper, tiling, carpeting, and other 
interior finishes; HVAC repairs and minor plumbing repairs and 
fixture replacement (same locations); and minor, non-structural 
repairs made to exteriors do not require a permit. Collier County 
has waived the requirement for repair and replacement of dry-
wall less than 18 inches above the floor in single-family homes. 
In Lee County, work such as completing minor non-structural 
repairs to the exterior of structures and repairing minor water 
leaks that do not involve structural, mechanical, or electrical 
systems are permitted to be completed without permits.
 
Consequently, it is commonplace to uncover unpermitted repairs. 
While some permitting procedures have been expedited or tem-
porarily modified, this is a rapidly changing area. With updated 
information being readily provided, it is imperative that the 
proper inspections are completed on the property and that any 
prospective buyer completes their own, independent due dili-
gence with the applicable governmental, quasi-governmental, or 
any other entity having jurisdiction over the property.
 
Insurance Claims

Active insurance claims due to Hurricane Ian will be around for 
the foreseeable future. If you are representing a seller with an 
open insurance claim, it is imperative that the claim is disclosed 
to any potential buyer prior to signing a contract, as the claim 
will impact their ability to obtain insurance or financing for 
the property. If the buyer would like to move forward with the 
purchase, the claim should be addressed in an addendum to the 
purchase contract.
 
Vacant Land and Fraudsters

Fraudsters have increasingly targeted owners of vacant land, 
attempting to sell such land without the rightful owner ever being 
aware. Vacant land, in particular, presents an ideal situation for 
fraudsters, for obvious reasons. Typically, the fraudster reaches 
out to REALTORS® via email or posts the property online as ‘For 
Sale By Owner’ … and is never seen in person, often refusing to 
speak on the phone or provide a number. Initially, you should 
reach out to the owner using the contact information listed on 
the prior deed or property appraiser’s website. If you have never 
met the seller before, do not trust the information they provide 
without independent verification. The best way to avoid being 
involved in a fraudulent transaction is to be as informed and 
diligent as possible. 
 

Termination of Condominium 

In the case of major damage or destruction, unit 
owners of condominiums must determine if the 
damage is great enough to warrant if the land 
should be sold to a potential developer, whereby 
the condominium must be terminated, or if 
the structure and common elements should be 
rebuilt. A review of the governing documents (i.e., 
Declaration of Condominium, etc.), together with 
legal counsel, is advisable to determine the manner 
in which to proceed.
 
To ensure the optimal outcome, it is in the best 
interest of the parties to work with a real estate 
attorney well versed in the applicability of the 
law to their specific transaction. Should you have 
any questions, the real estate attorneys at Woods, 
Weidenmiller, Michetti & Rudnick, LLP, are pre-
pared to assist.

Michael Michetti is a partner 

and founder of the real 

estate department at the law 

firm of Woods, Weidenmiller, 

Michetti & Rudnick, LLP, 

a Southwest Florida-

based law firm representing 

individuals and businesses in matters 

involving civil litigation, real estate, and business 

and corporate law. Founded in 2010, Woods, 

Weidenmiller, Michetti & Rudnick has emerged 

as one of the leading law firms in Southwest 

Florida with advanced proficiency in digital 

business technologies that simplify, safeguard, 

and organize client account data, documents, 

and communications for optimum management 

and timely filings, updates, and retrieval. The 

client-focused firm has offices in Naples, Florida, 

and Bonita Springs, Florida, and is known for 

providing big-firm quality coupled with small-

town service. Their attorneys have backgrounds 

with premier law firms in Florida and around 

the country, and the quality of their legal 

representation rivals that of the largest law firms. 

Because of the breadth of their experience and 

services, the attorneys at Woods, Weidenmiller, 

Michetti & Rudnick offer seamless legal 

representation as your legal needs evolve. Call 

them today at 239-325-4070 to see how they 

can assist with your legal needs.
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HANDYMAN  •  PAINTING  •  FLOORING  •  CABINETRY  •  CLOSETS  •  SCREEN REPAIR  •  PRESSURE WASHING

And More!

ELEVATE YOUR LISTINGS WITH OUR PREMIER
HOME MAINTENANCE SERVICES

Let Our Solid Reputation Be Your Guarantee

BECKERHOMEMAINTENANCE.COM  •  239-351-6820

domaininsuranceinc.com
nickdomain@domaininsuranceinc.com

Refer us to
your clients

As an  independent agency,
we have options for
EVERYONE.

239-898-9120

We work directly with 
lenders & realtors

to help transactions 
close smoothly.

HOME | AUTO  | FLOOD

Scan to Find
Out We are the
One-Stop-Shop

for All Your
Client's Needs
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THE FIVE STAR EXPERIENCE

By Zachary Cohen  |  Photos by LaCasaTour

“The model isn’t parking cars. The 
model is providing excellence.”
 
In early 2020, the COVID-19 pandemic 
upended the global economy, impacting 
sectors from healthcare to real estate 
to hospitality. Nearly every industry 
was affected in some form, but some 
were impacted more than others. Real 
estate, gratefully, was considered 
an essential service in many places. 
Unfortunately, Joey Rock’s valet ser-
vice didn’t have the same luck.
 
For nearly two years, Joey and Five 
Star Valet’s business evaporated. 
Restaurants closed, events were can-
celed, and valet services were the last 
service these businesses brought back 
when they did open their doors again.
 
Before the pandemic, Five Star Valet 
was a team of over 250 employees 
with 70 accounts. After the pandemic 
shut things down, they bottomed out 
at 10 employees and a single account. 
They were tough times for Joey and 
his business, but the result has some-
how been positive. The pandemic 
offered an opportunity for Joey to 
rebuild the company from the ground 
up, and here in 2023, he’s back and 
stronger than ever. Five Star Valet 
has been reborn with a new vision. 
They’ve maintained the red carpet 
service they are known for while add-
ing services far exceeding what they 
offered before their transformation.
 
“We learned how to work more effi-
ciently, and now we’re back up to 250 
employees. We’ve recreated an entire Joey and Leyna Rock
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The Rock family (from left to right: Maya, Gabriella, Leyna, Joey, Maximo)

Leyna Rock brings her background in fashion and beauty to Five Star Valet, where she serves as 
director of marketing.

company again, and we’re doing 
business in a different way. It was so 
stressful, but what’s exciting about 
it is we have expanded our horizons 
in new ways, redefining our focus on 
how to work,” Joey says proudly.
 
Five Star Valet now has valet and 
parking management operations 
in Naples, Boca Raton, West Palm 
Beach, Miami, and St. Louis. They 
plan on expanding strategically to 
other major cities.
 
“It’s exciting to take this new way 
of business into the future,” Joey 
continues. “We’re growing. We have 
a portfolio twice the size as before 

COVID. The growth we’ve seen has 
been tremendous.”
 
In addition to traditional valet ser-
vices, Five Star Valet is now offer-
ing parking management, including 
the management of commercial and 
residential parking garages. The 
company recently added parking 
services at Hertz Arena, where 
they’ve revitalized the arrival and 
departure experience.
 
Rolling Out the Red Carpet

Despite the big changes at Five Star 
Valet, providing valet services for 
private parties is still a large sector 
of their business. They continue to 

offer red carpet valet services for 
open houses, private parties, and 
other events.
 
Joey’s model is all about providing 
excellence and continuing to grow 
with experience. His employees are 
carefully chosen for their kindness 
and work ethic.
 
“During our hiring process, we are 
looking for genuine and kind people. 
Then, we teach them through our 
training program everything they 
need to know to provide superior 
service. We look for employees that 
are naturally personable. That’s 
something you can’t teach. We can 

teach the rest. Five Star Valet is an 
experience that people love because 
of our people and our training. That’s 
the experience,” Joey says. “The 
model isn’t parking cars. The model 
is providing excellence and making a 
lasting impression.”
 
Joey continues to focus on exceeding 
expectations and applying high-class 
service every step of the way as he 
expands the business. Staff recruit-
ment remains one of his primary 
focuses; he understands that he can-
not succeed without his employees.
 
“We are not successful without our 
employees. That’s very important. 
And we’re not successful without 
our clients being successful,” Joey 
says. “We’re bringing the best service 
to Naples. The true value we can 
provide for REALTORS® is rolling 
out the red carpet for an open house 
event. If you can have valet service 
to create a memorable first and last 
impression, it doesn’t get any better 
than that.” 

Five Star Valet is a 
full-service luxury 
parking management 
company providing 
best-in-class valet, 
transportation, and 
parking management 
services in Naples, Boca 
Raton, West Palm Beach, 
Miami, and St. Louis, 
with more locations to 
come. For more infor-
mation, please visit 
www.5starnaples.com.

We are not successful 
without our employees. 

That’s very important. And 
we’re not successful without 
our clients being successful.
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BRINGING LIGHT TO A DARK WORLD

Experienced, Licensed, and Insured for Electrical Installation,
Repair, and Maintenance in Southwest Florida.

“Our mission is to provide high quality electrical work, on time, with 
integrity. Our purpose is to empower and lift up our employees, 

customers, partners, and fellow community members.”
JACOB ANDERSON | CEO | MAJOR, US AIR FORCE, SEP.

(239) 362-2502 • coharborelectric.com • EC#13004475

VETERAN OWNED + 
OPERATED

RESIDENTIAL +
COMMERCIAL
ELECTRICIANS

FAMILY PORTRAITS | PROFESSIONAL PORTRAITS | COMMERCIAL PHOTOGRAPHY

It's One Thing to  Look Professional
It's More Important to

P H O T O G R A P H Y
Michelle Reed

Look Like You

Let's Chat About Your Personal Branding and Headshots
michellereedphoto@me.com  |  michellereedphotography.com

A  N E W  S TA N D A R D  I N
H O M E  S E R V I C E S

 Providing a great service experience encompassing Estate Management,
Home Watch, Project Management and Concierge Services since 2013

 Licensed |  Insured  |  Bonded
Estate Management | Home Watch

Concierge Services

(239) 777- 6173  |  spectrumconcierge.com  |  info@spectrumconcierge.com
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featured agent

ANGELA
Always Learning, 
Always Growing

By Zachary Cohen

Photos by New Frame Photography

A ngela Rizzi took an interest 
in self-development as early 
as her teenage years, with 
her curiosity leading her to 

follow some of the nation’s top motiva-
tional speakers. She discovered a com-
mon thread among these speakers and 
authors: they were all involved in real 
estate. Angela got curious about a career 
in the business, thinking her entrepre-
neurial mind and ability to connect with 
others would serve her well.
 
Angela got her real estate license when 
she moved to Florida in 1992, but upon 
landing in Miami, she discovered a niche 
in acting, modeling, and event staffing. 
Real estate fell to the back burner as she 
built a 25-year career in event staffing 
and promotional modeling.
 
“For years, it was really a fun business. 
Miami in the ‘90s and early 2000s was 
a blast. I was Miss Grand Prix in 1995, 

R I Z Z I
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Mikaela (left) will be a freshman in college this year, pursuing a 
degree in business administration.

Angela’ Rizzi’s daughter, Mikaela (left), is her assistant.

and in the circuit of countless special 
events and an exciting social scene. 
In the event staffing and promotional 
modeling world, there was always 
some fun event to participate in. It 
was a go-go-go atmosphere, and it 
was a lot of work.”
 
After 25 years, Angela found herself 
burnt out and desiring a new profes-
sional direction. That’s when she took 
a second look at a career in real estate.
 
Second Time’s a Charm

“I had already been investing in real 
estate and flipping homes in South 
Florida. My parents were living here 
in Naples, and the schools were 
much better than in Miami, so I took 
the plunge and moved to Naples to 
start my real estate career in 2016,” 
Angela reflects.
 
Seven years later, Angela is thriving.
 
“It’s amazing. I look back now and see 
how I spent so many years not reach-
ing my potential with the promotions 
company which took so much energy. 
But the timing was right, my mindset 
was right, and now, every year, my 
sales climb and climb. I completely 
enjoy every bit of it.”
 
Angela has been able to apply the 
business skills she learned while 
running her talent agency and event 
staffing business to real estate, giv-
ing her an edge that has helped her 
stand out.
 
“Real estate is more of a business 
than a sales position. You have to 
have many different skill sets — 
marketing, sales, finance, etc. There 
are a lot of hats we wear in business, 
and I already had experience with 
that,” Angela explains.
 
Angela closed an impressive 30 
transactions for over $29 million in 
2022. She’s been an individual agent 

for most of her career but is now starting a team of her own. She’s 
also taken on the role of field trainer with William Raveis Real Estate.
 
Welcoming All

Outside of work, Angela enjoys playing pickleball, hosting social 
gatherings, and exploring nature. She lives in North Naples along a 
nature preserve; one of her favorite ways to unwind is to sit outside 
and watch the birds, squirrels, and critters.
 

It’s amazing. I look back now and 
see how I spent so many years not 
reaching my potential with the 
promotions company which took 
so much energy. But the timing was 
right, my mindset was right, and now, 
every year, my sales climb and climb. 
I completely enjoy every bit of it.
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Angela Rizzi enjoys playing pickleball at the courts in her community.

Looking ahead, Angela envisions many 
more years of growth in real estate. While 
some agents and consumers are fearful 
about the future of the real estate market, 
she’s confident that Naples real estate will 
continue to thrive.
 
“We have a lot of growth coming. I don’t see 
a recession. I see things continuing to climb 
higher,” she says.
 
Regardless of the market conditions, Angela 
intends to continue doing everything in her 
power to help her clients feel welcomed and 
valued. She wants every client to feel they 
have a humble, trusted advisor with their 
best interests at heart.
 
“I’m always learning. Never stop learning. 
Every day, there is something more I can 
learn in this business,” Angela says. “I want 
to stay on top of my game so I can continue 
to be a trusted advisor for all of my clients.”

FUN FACT
“I grew up with two brothers 
in an Italian household. 
I’m more of a tomboy than 
people expect me to be. I 
love being outdoors.”

Virtually
Everything,
Done Virtually.

Scan to Check Our
Plans and Pricing

Wendy Miller
Licensed FL Real Estate Broker

www.VirtualRealEstate-Solutions.com

716-548-6986 | 941-548-7631

wendy@vre-s.com

Concierge Real
Estate Support

Transaction 
Management,
Write Offers,
MLS Input, 
Condo/HOA Docs, 
Accompanying Inspections 
and
Much More!
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(239) 285-6894 | eaglemoving.com
Locally Owned & Operated | Local & Long Distance Moves

Moving & Packing Services | We also sell and deliver boxes!

SCAN TO SCHEDULE

SWFL'S CLEAN CUT MOVERSSWFL'S CLEAN CUT MOVERS

H I G H - G R A D E  A L U M I N U M
A R T ,  C R E A T E D  F O R  Y O U .

S H O P  O U R  G A L L E R Y

B A L A N C E D I M A G E S . C O M
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PAMELA
Pamela Omer is a professional with 
a passion for her work, bringing 
a unique skill set to her role as a 
REALTOR®. Pam’s love for the real 
estate profession and her Naples com-
munity has enabled her to flourish.
 
Pam’s journey into real estate 
began when she sold her home in 
Springfield, Massachusetts, in the 
early 2000s. She had long been inter-
ested in real estate, thinking she may 
someday become a Realtor. Pam’s 
banking and higher education careers 

Flying South proved to be stepping stones, allow-
ing her to hone the skills required to 
one day fulfill her clients’ dreams of 
owning a home in paradise.
 
Heading South

Pam’s love affair with Naples was 
born during her many trips to the 
area, as her parents have spent 
their winters in Southwest Florida 
since the early 2010s. Her hus-
band, Russ, retired in 2016, and 
the couple decided to relocate to 
Southwest Florida. In 2017, they 

OMER

cover story
By Zachary Cohen

Photos by Michelle Reed Photography
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bought a seasonal home in the Vanderbilt Beach 
area, and because they love to play golf, they joined 
Kensington Golf and Country Club. In 2018, they 
decided to make Naples their full-time home, mak-
ing a permanent move from western Massachusetts 
to Kensington.
 
Pam’s desire to continue working led her to explore 
a career in real estate. While she loved her stu-
dents and teaching, she decided the time was right 
to make a shift. With her sons grown and living 
independently, she had time to dedicate her full 
attention to this new career and her clients’ needs.
 
At first, Pam pursued real estate part-time while 
she planted her roots in Naples. Her first clients 
were, appropriately, her parents. Their three- 
property transaction helped Pam begin to build  
her network of vendors.
 
Family and friends have always been the foundation 
that brings Pam strength and happiness. Merging 

her passion for her career with the importance she 
places on relationships makes her job personally 
fulfilling and brings her joy.
 
The personal connections Pam developed at 
Kensington helped to launch her career. She recalls 
with fondness her first Kensington clients and now 
good friends, Jose and Karen Coronas, who were 
looking to move from a condo to a single-family 
home within the Kensington community. This 
relationship gave Pam her first opportunity to 
prove herself. The successful partnership between 
Pam and the Coronas was the spark that led to her 
success, first within the local community and then 
in greater Southwest Florida.
 
Built on Experience 

Pam’s extensive experience in banking and 
higher education gives her a skill set that she has 
applied to real estate. Her background in statis-
tics and quantitative reasoning enables her to 
assist clients in analyzing the market and using 

financial data to set the best price. The negotiation and people 
skills she developed in her advising roles at Western New 
England University have helped her understand and anticipate 
clients’ needs and desires.
 
Clients have stated that Pam’s professional characteristics 
include dedication, knowledge, market savvy, flawless commu-
nication, accountability, trustworthiness, and honesty. They say 
she is unique because her professional philosophy is to first find 
the perfect fit in a community, location, or neighborhood, and 
then focus on the home that fits their needs. Pam strives to find 
more than a house — but the right home. She makes her clients 
feel like they are her only clients, even though she manages an 
extensive portfolio.
 

Pam Omer is a top producer with Premiere Plus Realty.

Pam enjoys living and playing golf in her country club community.

Pam’s goal is to bring people together and find hap-
piness in the experience and outcome. No doubt, 
these characteristics are why she consistently 
earns five-star client ratings. 
 
In 2019, Pam’s first full year in real estate, she 
closed $9 million. That number increased year by 
year, reaching $40 million in 2022. The joy she gets 
from working with clients to find their next dream 
home is the quintessential reward for her hard 
work and dedication.

CLIENTS HAVE STATED THAT PAM’S 

PROFESSIONAL CHARACTERISTICS 

INCLUDE DEDICATION, KNOWLEDGE, 

MARKET SAVVY, FLAWLESS 

COMMUNICATION, ACCOUNTABILITY, 

TRUSTWORTHINESS, AND HONESTY.
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239.435.6677
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SOUTHWEST FLORIDA’S
REMODELING EXPERTS

afknaples.com

Kitchen Cabinets & Countertops • New Outdoor Kitchen / Remodeling

New Bathrooms or Remodeling Ideas • Custom Closets for your Home

Top-Notch Flooring Services • Free Design Consultation for Kitchens

LIVING HER DREAM

Pam Omer’s life outside of real estate is filled with a myriad of 
activities. She leads mahjong and bocce groups in Kensington, 
plays golf, and enjoys spending time at La Playa Beach Club. She 
is passionate about cooking and entertaining family and friends; 
new recipes are often tried and tested in the Omer household. 
She also enjoys scoping out new local restaurants, revisiting 
favorites, and attending the many entertainment, music, theater, 
and cultural events in Southwest Florida.
 
Pam leaves us with these words of wisdom: 
 “Follow your dreams and passions; live for 
today and prioritize spending time with the 
people you love. We never 
know what life will bring.”
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Comfort.  
Color. Style.

Top interior design trends this year accentuate 
the elegance and character of your home. 

For 2023, the hottest interior design trends are all about 
comfort, color and style. Bold window treatments, lamps 

and rugs make a personality-packed statement, while 
earthy color palettes, vintage pieces, and warm woods 
cozy up the kitchen and other living areas. Options for 
sustainable and performance fabrics and furnishings 

are ever-growing, making your home a serene, timeless 
space that’s kinder to the planet and your peace of mind. 

1. Dedicated dining rooms 2. Sustainability 3. Natural stone 
finishes 4. Vintage furniture 5. Statement lamps  

6. Maximalist rugs 7. Performance fabrics 8. Warm woods 

9. Micro luxury 10. Jewel box laundry rooms

2
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home matters
By Shauna Bryant, National Editor

To make an appointment please call (239) 431-5100
 or visit our website pythonhomeinspection.com

Brett Onasch, Owner ∙ Certified Master Home Inspector License #HI8303 | NACHI ID#16021822, CMI, CPI

Refer them to a Master Home Inspector whose
training and professionalism will give them
confidence in you through the end of the

transaction and beyond.

REALTORS...
Your reputation is your most valuable asset and

clients rely on you to guide them through a
complicated and stressful process.

Getting a home loan 
with Moore Lending 

Group isn't just a 
transaction, we 

consider you part of 
the family.

Brittany Moore
Producing Branch Manager

 NMLS # 824215
 Direct: 954.866.7189

Cell: 239.292.4194
BMoore@moorelend.com

Tyler Moore
Sales Manager

NMLS#: 1408486
Direct: 954-866-7186
Cell: 239-292-4191

TMoore@Moorelend.com

This is not a loan commitment or guarantee of any kind. Loan approval and rate are dependent upon borrower credit, collateral, financial history, and program availability at time of origination. Rates and terms are subject to change without notice. Corporate Address: 3701 Arco Corporate Drive, Suite 200, Charlotte, North Carolina 
28273. Cardinal Financial Company, Limited Partnership - DBA Moore Lending (NMLS ID 66247, for licensing information, go to www.nmlsconsumeraccess.org) Mortgage Lender Servicer License No. MLD236 LO12798 FL Additional licensing information can be found at: https://cardinalfinancial.com/nmls-licensing/. 

Full Service On Every Transaction · Exceeding Expectations Since 2008!

23160 Fashion Drive, Ste. 227 • Estero, FL 33928
239-325-2709 • team@ltflorida.com • www.ltflorida.comEric L. Solomon, President

Need better closing services?
Choose Legacy Title on your next transaction and 

experience a smooth and successful closing
every time.
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When You Snooze Carlene Murray is a 

certified health/

wellness and 

life coach, Nitro 

Nutrition health 

pro, and owner of 

Board30 Naples, 

a unique full-body approach to fitness 

specializing in HIIT resistance band training. 

Also a Florida REALTOR®, Carlene brings 

her passion to Real Producers, serving 

her clients and community to help others 

achieve optimal health and wellness of 

mind, body, and spirit. 

CarleneMurray.com
Board30Naples.com

239.260.5653

As a real estate agent, you know 
that staying healthy, focused, and 
energized is essential to your success. 
It can be so easy to neglect our health 
and wellness amid so much activity, 
and tempting to sacrifice sleep in 
order to accomplish more. However, 
the truth is that getting enough 
quality sleep is essential to our 
physical and mental health and can 
actually improve our productivity and 
performance in the long run.
 
Sleep, the natural state of rest 
essential for our physical and mental 
well-being, carries out a range of vital 
processes, from repairing tissues and 
strengthening the immune system to 

consolidating memories and regulat-
ing our mood. Despite its importance, 
many of us tend to prioritize other 
activities over getting a good night’s 
sleep, often leading to sleep depri-
vation and its associated negative 
effects on our health.
 
One of the most fundamental bene-
fits of sleep is its role in our physical 
restoration. During sleep, our body 
repairs and regenerates tissue, includ-
ing those that make up our muscles, 
bones, and organs. This process is 
crucial for maintaining optimal health 
and preventing illness and disease. 
Additionally, sleep is crucial for the 
proper functioning of the immune 

health & wellness By Carlene Murray

system, which helps to protect us 
from infections and diseases. Studies 
have shown that people who regularly 
get enough sleep are less likely to 
catch colds and other viral infections.
 
Sleep is also essential for our cogni-
tive functioning and mental health. 
When we sleep, our brains consoli-
date memories, processing and orga-
nizing information gathered during 
the day. This process not only helps 
us remember what we have learned 
but also helps to solidify knowl-
edge and skills for long-term use. In 
contrast, inadequate sleep has been 
linked to memory impairment and 
difficulty learning new information.
 

Moreover, sleep plays a critical role in regulating our mood and 
emotional well-being. When we are sleep deprived, our brains 
become more reactive to negative stimuli, making us more prone 
to anxiety, depression, and other mental health conditions. 
Conversely, getting enough sleep has been linked to improved 
emotional regulation and greater overall well-being.
 
Sleep also plays a role in maintaining a healthy weight and metabo-
lism. Lack of sleep has been linked to increased appetite and a 
greater risk of obesity and other metabolic disorders. Studies have 
shown that people who get enough sleep tend to have healthier 
eating habits and are less likely to crave sugary or fatty foods.
 
Despite the clear importance of sleep for our health and well- 
being, we often forgo prioritizing getting enough sleep each night 
with our demanding work schedules, excessive use of electronic 
devices, and thinking we just need to grab a few hours. However, 
making sleep a priority can have incredibly positive effects on our 
physical and mental health.
 
Here are some tips to help you prioritize sleep and reap the many 
benefits of a good night’s rest:
 
•	 Set a regular sleep schedule. One of the best ways to improve your 

sleep quality is to establish a regular sleep schedule. This means 
going to bed and waking up at the same time every day, even on 
weekends. This helps regulate your body’s internal clock and can 
make it easier to fall asleep and wake up feeling refreshed.

 
•	 Create a sleep-friendly environment. Your sleep environment 

can have a big impact on the quality of your sleep. Make sure 
your bedroom is quiet, dark, and cool, and invest in a comfort-
able mattress and pillows. Avoid using electronics in bed, as 
blue light can interfere with your body’s natural sleep rhythms.

 
•	 Limit caffeine and alcohol. Caffeine and alcohol can interfere 

with your sleep quality, so it’s best to limit your consumption of 
these substances, especially in the hours leading up to bedtime. 
Instead, opt for non-caffeinated beverages and herbal teas to 
help you wind down.

 
•	 Practice relaxation techniques. Stress and anxiety can make 

it difficult to fall asleep and stay asleep. To combat this, try 
practicing relaxation techniques such as deep breathing, medi-
tation, or progressive muscle relaxation. These techniques can 
help calm your mind and prepare your body for sleep.

 
•	 Avoid screen time before bed. The blue light emitted by elec-

tronic screens can interfere with your body’s natural sleep 
rhythms, making it harder to fall asleep and stay asleep. To 
avoid this, try to avoid screen time for at least an hour before 
bed. Instead, read a book, take a bath, or listen to relaxing mu-
sic to help you wind down.

 

•	 Exercise regularly. Exercise is one of the best 
ways to improve your sleep quality, as it can help 
regulate your body’s internal clock and reduce 
stress and anxiety. Aim to get at least 30 minutes 
of moderate exercise per day, but be sure to finish 
your workout at least a few hours before bedtime.

 
•	 Seek professional help if needed. If you’re still 

having trouble sleeping despite making lifestyle 
changes, it may be time to seek professional help. 
Your doctor or a sleep specialist can help diag-
nose and treat underlying sleep disorders, such 
as sleep apnea or insomnia, that may be interfer-
ing with your sleep quality.

Prioritizing sleep is essential to your health and 
well-being. By establishing a regular sleep schedule 
you can move the needle of your physical and men-
tal health in so many ways. So the next time you’re 
tempted to sacrifice sleep for work, remember that 
investing in your health and well-being will pay 
dividends in your ability to manage stress and the 
daily duties and demands of the real estate lifestyle 
and, ultimately, enhance your overall performance 
in every way.

You Won’t LOSE!
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Let me help you reach your goals 
with images that get results!

Hana, Photographer

239.200.9099
hana@newframephotography.com

(239) 345-2190
ccgcpas.com
1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

TAX LAWS ARE
COMPLICATED
There is no such thing as a simple tax return.
You don’t have to be a tax expert,THAT’S OUR JOB!

Free consultations

Our GAF lifetime roof system includes a 25 year 
workmanship warranty.

Locally owned and operated with 30+ years of 
combined experience.

Veterans, Active Duty Military, First Responders 
and Teachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a 
competitive price, exceptional customer service 
and outstanding quality!

"SCM Roofing was amazing and much faster than the 
  others I called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 
  -Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash 
  was left behind!." -Tampa Homeowner
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Let's discuss YOUR event!

We'll work with you every step of the way to insure that your event is flawless.

lightworks-productions.com  |  239-784-4748

Lightworks Stage Productions is South Florida’s most complete sound, lighting, 
audio visual, and decor provider in the corporate and special event industry.

Lighting  •  Audio  •  Projection  •  Backline

“Professional, knowledgeable and accommodating, I would recommend 
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

Experience our experience!

BUILDING BRANDS THATBUILDING BRANDS THAT

Corrafilm is a Personal Branding and
Production Company that works closely 
with Real Estate Agents to grow their
audience on Social Media Platforms.

Contact us and let's get started!

COBY CORRADINO
Creative Director
786-417-7210
corrafilm@gmail.com

VIDEOGRAPHY  •   PHOTOGRAPHY  •   GRAPHIC DESIGN



Isn’t She Lovely

interiorsbysbi.com
I N T E R I O R S  B Y

954.445.0897
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