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JJ Gagliardi
Owner & CEO
(703) 728-1230
jj@changeovermedia.com

Brittani Carter
Creative Director

(202) 854-0104
brittani@changeovermedia.com

www.CHANGEOVERMEDIA.com

LET US HELP YOU TELL YOUR STORY
Potential buyers or sellers are more likely to reach

out for your help if they feel like they are already connected to you.

WE CAN HELP MAKE THAT HAPPEN
THROUGH VIDEO MARKETING!

Cutting-Edge Photography / Videography / Social Media
Marketing Coaching / Unique Services [Virtual Tours]

VIDEO MARKETING STRATEGY FOR YOUR ENTIRE BUSINESS
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OUR PROMISE TO YOU
We are dedicated to creating an effortless 
client experience. We believe that 
communication is the crucial ingredient 
that makes buying a home seamless, 
regardless if your client's first time
buying a home or if you are a 
seasoned investor!

We know that buying a 
home is likely to be the 
most important financial 
decision of your client's 
life, so our value 
proposition is simple: 
we will be with them 
every step of the 
process, and we deliver 
on what we promise.

Company NMLS ID # 56323 (www.nmlsconsumeraccess.org)

11325 Random Hills Road
Suite 600, Fairfax, VA 22030
(703) 342-4528
JLin.icmtg.com

JOHN LIN
SENIOR LOAN OFFICER

NMLS ID # 2013416
JLIN@ICMTG.COM

(650) 888-0892

FRANCIS ACEVEDO-HENRIQUEZ
LOAN OFFICER ASSISTANT

FACEVEDO@ICMTG.COM
(571) 458-8393

Cover photo courtesy of Ryan Corvello.
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Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103

KellyKatalinas.com

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Homebridge Financial 

Services, Inc.

Cody Kessler

(301) 928-7932

Homebridge.com/

Loan-Originator/

Cody-Kessler

loanDepot

Tim Kelly

(571) 308-3660

loanDepot.com/TimKelly

Movement Mortgage

Chris Shead

(703) 498-8235

ChrisShead.com

Primary Residential 

Mortgage Inc.

Aaron Matty

(443) 375-6466

PrimeRes.com/AMatty

The John Lin Team at 

Intercoastal Mortgage

(650) 888-0892

JLin.icmtg.com

Toni Hill Team

(703) 996-9705

ToniHillTeam.com

HOME REPAIR

Innovative Realty Contracting

(571) 283-4919

InnovativeRealty

Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Services

(800) 247-3680

CinchRealEstate.com

Old Republic  

Home Protection

Molly Flory

(800) 282-7131 x1428

ORHP.com

Super Home, Inc.

Jonathan Asfour

(703) 254-9628

HelloSuper.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

It’s Haul Good

(703) 646-9194

ItsHaulGood.com

MORTGAGE

Atlantic Coast Mortgage

Melissa Bell

(817) 807-1616

MelissaBellMortgage.com

ESTATE SALES

Four Sales, Ltd.

(703) 256-8300

FourSales.com

FLOORING

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME INSPECTION

Biller & Associates

(571) 528-6817

BillerandAssociates.com

Home Field Advantage 

Inspection Services

(703) 755-5611

HFAdvantage.net

Hurlbert Home Inspection

(703) 830-2229

HHInsp.com

Rn HomeTech

(301) 221-0357

RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot

(301) 798-4377

JudyOnTheSpot.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

MaxHousePrice

(703) 215-2144

MaxHousePrice.com

ACCOUNTANT/CPA

The McGruder Group

(703) 273-7381

McGruderCPAs.com

BALLOONS AND EVENT 

DECOR

Popped By Dominique

(202) 903-3413

PoppedbyDominique.com

BUILDER

Green Valley  

Custom Builders

(703) 865-5440

GreenValleyCustom

Builders.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501

CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service

(703) 283-2764

WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric

(703) 225-8222

ProElectricVA.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

Stewart Title and Escrow

(703) 407-6393

Stewart.com

TRANSACTION 

COORDINATOR

Scalable RES

(571) 445-4737

Facebook.com/ScalableRES

VIDEO MARKETING/

BRANDING

Changeover Media

(703) 728-1230

ChangeoverMedia.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

TruPlace

(301) 972-3201

TruPlace.com

VIRTUAL ASSISTANT

Cyberbacker Virginia

(703) 672-0687

Cyberbacker.com

STAGING

Inspired Home Design, Inc.

(703) 775-8777

InspiredHomeDesign.com

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountryMovers.com/

Staging

TITLE SERVICES

Cobalt Settlements, LLC

(703) 350-5157

CobaltSettlements.com

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Kensington Vanguard National 

Land Services

(703) 637-9165

(703) 794-2101

KV-DCMetro.com

MBH Settlement Group

(703) 277-6806

MBH.com

Pruitt Title

(480) 203-6452

DCTitleGuy.com

TruPlace

(301) 972-3201

TruPlace.com

PRINTING / 

PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268

SilveradoPrinting.com

PRINTING, DIRECT 

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

National Lithograph, Inc

(703) 709-9000

NationalLitho.com

PROPERTY MANAGEMENT

Circle Property Management

(703) 592-6802

CirclePM.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build

(229) 392-1446

Robert@sauvage

designbuild.com

ROOFING

Cole Roofing

(703) 836-6679

ColeRoofSystems.com

DryHome Roofing & 

Siding, Inc.

(703) 230-7663

DryHome.com

Vellum Mortgage

Nathan Burch

(703) 350-4000

NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions Worldwide

(301) 926-3600

ShippingSolutions

Worldwide.com

MOVING / STORAGE

Certified Master Movers

(703) 296-4528

CertifiedMasterMovers.com

HuberWilmot Moving

(703) 488-7117

HWmoving.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

My Guys Moving

(571) 288-3840

MyGuysMoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com
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We'll be 
your long-term 
partner in property 
management so 
you can... 

Enjoy Life 
Grow Your Business 
Dream Of The Next Adventure

• Vacancy Marketing • Tenant Screening • Rent Collection

• Property Maintenance • Financial Reporting • Eviction Protection

703.592.6802
circlepm.com

Give me a call today, and let's 
start a great partnership!Patrick Page
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AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995

Kristin Brindley 
Publisher

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

R E A L  P R O D U C E R S  T E A M

N O VA
M E E T  T H E

To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

Ellie Caperare
Social Media Manager

Wendy Ross 
Operations Manager

Ellen Buchanan
Editor

Jaime Lane 
Executive Assistant & 
Publishing Manager

Zachary Cohen 
Writer

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer

Lexy Broussard
Sales Manager
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publisher’s note

Nurturing Your

SPHERESPHERE
Dear NOVA Real Producers,

A happy May to you, especially to all 
the hard-working moms out there! 
With Mother’s Day just around the 
corner, take a moment to reflect on 
those relationships in your life you 
cherish the most, and which ones 
could be worth the time and effort to 
nurture a bit more.

Nurturing a sphere of influence, or 
SOI, is crucial for REALTORS® as it 
can often lead to increased referrals 
and repeat business. Here are some 
timely tips for our Top 500 community 
to nurture their SOI for years to come.

Personalize your communication!

Don’t underestimate the importance 
of personalized communication 
with past clients, friends, and family 
members — it’s essential. Send them 
personalized messages, pick up the 
phone, and schedule in-person meet-
ings to keep in touch.

Give regular updates! Keep your SOI 
updated about your professional and 
personal life. Share your real estate 
business achievements, new listings, 
or market updates with them on a 
regular basis.

Get comfortable with social media! 

Stay connected with your SOI by 
engaging with them on social media. 

Commenting on their posts, sharing 
interesting content, and promoting 
your own real estate business are 
great ways to stay top of mind.

Organize an event! Organizing 
events is an excellent way to stay con-
nected with your sphere. Consider 
hosting client appreciation parties, 
annual holiday gatherings, or com-
munity programs to build stronger, 
lasting relationships.

Send a newsletter! A monthly or 
quarterly newsletter can keep your 
SOI informed about the ever-changing 
real estate market, new listings, and 
help them stay informed. A news-
letter also shows your circle 
that you’re paying attention to 
market trends.

Start a referral program! Offer 
referral incentives to your SOI. 
This encourages them to refer you to 
their friends and family members who 
are looking to buy or sell a property if 
there’s something in it for them too.

Using one or more of these tips with 
your SOI is a great long-term invest-
ment that can really pay off BIG down 
the road in the form of referrals and 
repeat business!!

Thank you to all who came out in late 
March and joined us at our first-ever 

Masquerade Sneaker Ball! We had an 
amazing time! Check out the photos 
on page 26 and on our social media 
and be sure to tag yourself and your 
friends! We’re looking forward to 
seeing you all soon at our next event. 
Keep an eye on your inbox for your 
exclusive invitation, coming soon!

This month, we’re pleased that 
preferred partners Primary 
Residential Mortgage and Curds 
& Cuts have joined our NOVA Real 
Producers family. Welcome!

Happy Mother’s Day,  
NOVA Real Producers!

Kristin Brindley
Owner/Publisher
NOVA Real Producers
313-971-8312

Kristin@kristinbrindley.com
www.novarealproducers.com

FOOD FOR THOUGHT
What is the most impactful client 
touch for a real estate business?

 
 

Your Gutters May Have
STORM DAMAGE

and you may not even know it!

703-230-ROOF (7663) · DryHome.com/Storm-Damage
45921 Maries Rd, Suite 100 · Sterling, VA 20166 @DryHome

Fairfax County, Loudoun County, Arlington County and Prince William County

Contact Us for a Free Storm Damage Inspection!

Roofing & Siding, Inc.

When it comes to exteriors trust the experts!
Roofing • Windows • Siding & Gutters



16 • May 2023 NOVA Real Producers • 17@realproducers realproducersmag.com

BEFORE 

FOR A FREE ESTIMATE
CALL or TEXT 703-215-2144

info@maxhouseprice.com

AFTER 

Not Selling? Transform Your Home with Our Expert Home Renovation Services!

Learn more at MaxHousePrice.com

Pre-List Home Renovations to
NET YOU MORE at Sale!
***No Payment Until Your Home Sells***

What is your funniest 

high school memory?

we ask...you tell!

DONNY SAMSON

Samson Properties

My funniest high school memory is probably 
when we were playing our rival in varsity base-
ball. I was so fired up in the dugout and cheering 
that I got light-headed and passed out in the 
on-deck net. I think my friends have exaggerated 
it a little over time... But that’s the story, as they 
tell it.

MARY BETH EISENHARD

Long & Foster Real Estate

I graduated from high school in Little Rock, 
Arkansas, in 1974. So you must consider that 
“time in our lives.” We had multiple wings in our 
high school – classrooms with windows. And 
one day, a “streaker” started at one end of the 
campus and ran all the way (naked!) to the other 
end of the campus. You could hear the roar as he 
ran by the classrooms. It was a total disruption, 
but so funny!

KENNY HOWARD

DryHome Roofing & Siding 

When I was in high school, back in the day, 
this was the time frame of when the show 
“Jackass” had just came out, so I took a girl’s 
project, which was a beta fish, and I swallowed 
it, attempting to throw it back up like they did 
on the show with a goldfish. Well, I wasn’t able 
to throw it back up because the teacher came 
back in the room. When it was time for the girl 
to show her project, everyone burst out laughing 
and looked at me. It was pretty embarrassing, 
but also amazing at the same time.

JENNIFER MCCARTHY

Kensington Vanguard National Land Services

I was sneaking out of school in my friend’s car 
when the security guard approached the car. I 
got in the trunk and my friend drove off campus 
with me closed in the trunk. I exited a few miles 
down the road.

JESSICA WELLAR

Kristin Brindley Team

Not funny at the time, but in retrospect, my 
funniest memory was getting canned from 
McDonald’s in 11th grade with a ‘McPink slip’ 
after 30 days for not being perky enough about 
my fry girl duties... My fledgling career (and 
self-esteem) could only go uphill after that! LOL

RICK PERRY

eXp Realty

I always hung out with my BFF’s sister and her 
friends in high school. We would joyride in 
my car and just had a great time! Keep in mind 
these girls were “fine” and beautiful, but as far 
as dating or anything else, they were like, “Rick, 
you’re like a brother to us.” So they baited me 
during class break to come into the girls’ bath-
room… Somehow, the teacher found out and I 
was suspended for one day. It was funny!

ELLEN BUCHANAN

NOVA Real Producers

I’ve worn glasses since the third grade. In high 
school, when we were all horribly self-con-
scious, I wanted to look cuter, so I took them 
off and approached a group of boys who were 
friends with the boy I had a crush on. I asked, 
“Have you seen (him)?” And to my horror, he 
was standing right there with them. (Face palm!)

JULIAN VARO

Real Broker LLC

My friend, because of his hyena-like laugh, is 
super infectious. They bet him he couldn’t make a 
jump shot from the top of the bleachers, and right 
before the ball went in, he hit a girl in the head 
and he was laughing so hard as we were hiding.

Said friend was very entrepreneurial in high 
school, and he would sell BBQ sauce and hot 
sauce, so he had six lockers filled with BBQ 
sauce. He was so good at it that each table had 
his BBQ sauce at it. He should be an entertainer, 
but instead, he’s a flight attendant! His dad’s 
homemade BBQ sauce… His dad said share it 
with your friends, not sell it!

WENDY ROSS

Kristin Brindley Team

I had a clothing class right before the school day-
care would open each day (young kids would be 
dropped off so students could practice for early 
childhood education). I didn’t like kids back 
then… There was a large sandbox in the room 
and I used to bury and hide all the sand toys so 
they couldn’t find them.

GRANT BRONSON

Real Broker LLC

Our high school prom was shut down. We were 
on a party bus and there was alleged drinking 
on the bus. They breathalyzed all of us, and my 
friend saw people getting taken by cops, not in 
handcuffs, but taken by them … and booked it! At 
the end of the parking lot, he smashed his face 
on the ground, got up, and ran into the woods. 
On top of that, our bus driver drove away so the 
cops had no evidence of this alleged drinking. 
The boy who ran showed up at the after-party in 
an all-ripped suit and one shoe, and he lived to 
see another day. On Monday, we got called to the 
principal’s office over the loudspeaker for ques-
tioning by an actual cop and the school resource 
officer. It was kind of like good cop/bad cop. 
They threatened to pull tapes, but we knew they 
wouldn’t, and shockingly no one got in trouble!
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TECHNICAL AND
PROFESSIONAL EXPERTISE

YOU NEED...
�������������������������
��������������
�������

DAWN MCGRUDER, CPA
(703) 273-7381
MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210
FAIRFAX, VA 22030
     @MCGRUDERGROUPCPAS

OUTSOURCED
ACCOUNTING

IRS
REPRESENTATION

TAX PLANNING
AND PREPARATION

(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC

Members of the NPMA, Virginia & Maryland Pest Management 
Association • 10+ Years of Experience
Local, Family-Owned Business • Proudly Operated by
Brett & Debra Lieberman • Serving VA, MD & DC

F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E !
F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E ! CALL FOR A FREE QUOTE!

(703) 665-4455
MYPESTPROS.COM

MAY THE FORCE BE WITH YOU
S C H E D U L E  YO U R  W D I  I N S P E C T I O N S !
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in the Title Sales Business
Bloom Into Estate Sales

Full-Service Estate Sales • Live Auctions • Auction Brokerage 
Charity Hauling • Disposal Hauling • Paint and Chemical Removal 

Piano Removals • Personal Property Appraisals

Call NOW for a FREE Project Estimate!

Energy • Integrity • Intelligence

REALTOR RESOURCE FOR 
FULL-SERVICE ESTATE LIQUIDATION

(703) 256-8300  •  (301) 580-9542

�����������������������������
��

foursales.com • questions@foursales.com

Spring FlowersSpring Flowers

The Ask

As I was driving to his office I got a 
call from my branch manager, “Wade, 
are you to the office yet?” Me: “No.” 
Her: “Ok, um... (Name) wants you to 
stop by McDonald’s and pick him up 
a number 2 with a Diet Coke.” There 
was silence because I couldn’t believe I 
was hearing this. “WHAT!?” I had over 
$150,000 in commission checks with 
me, and this guy wants me to do what? 
Imagine how I felt at that moment. My 
place in the chain of hierarchy was 
realized. After going back and forth, 
pleading to not go forward with this 
humiliation, I relented as it was in the 
best interest of our title branch. 
 
Raise the Bar

When I arrived with the client’s food, 
he quickly took it from me and began 
eating, and carelessly tossed his 
closing packages and the $150,000 of 

checks into a drawer as if I gave him a 
promo flyer about an upcoming event. 
I just shook my head.
 
From that moment on, I pledged to 
myself to raise the bar and always 
be a valuable resource to clients. 
I wanted the value to be seen so 
clearly that this would never happen 
again. That day helped me realize 
the future of what I wanted to be and 
how I wanted to be seen by my peers 
and clients. Being humiliated to that 
degree, and having someone not care 
because they feel that is the role you 
play to them, is a hard pill to swallow. 
 
Everyone’s journey is different. Never 
underestimate what is underneath 
someone else’s successful appearance 
today. Lastly, be humble, treat others 
with respect, and reward people for 
the value they bring to you.

If you have been following along 
on my blog and video journey since 
2012 on DCTiteGuy.com or read 
my articles in NOVA/DC Metro Real 
Producers magazines, you may look 
at me in a certain way. Maybe you see 
me as an expert in the title business 
or someone who has always been 
successful. Well, that has not always 
been the case. For every REALTOR®, 
lender, and title person who you see 
as successful, there were many times 
when they had to crawl through mud 
and endure some difficult times. This 
story is one of them for me. 
 

Big Kahuna

In 2006, I was just one year into the 
business. No training, so trying to 
figure it out along the way. Our office 
in Phoenix had a big Realtor client 
who sold real estate to many of the 
players on the Phoenix professional 
sports teams. He was a high roller 
and had an ego to match. He was not 
my client, but a client of my branch 
manager. My interactions with him 
were not frequent, but when they did 
happen, I was on pins and needles 
because what came out of his mouth 
was very unpredictable.
 

One day, he closed three transac-
tions with us, all into the millions 
of dollars. Back in 2006, we didn’t 
have social media to easily see other 
agents and interact with them, so my 
branch manager gave me the clos-
ing packages with the commission 
checks and asked me to drop them 
off at his office. This was advanta-
geous because I could then wander 
the real estate office and talk to the 
other agents. 
 

Wade Vander 
Molen is the 
senior vice 
president 

of business 
development for Pruitt 

Title in the Northern Virginia/
Washington D.C. area and has 
been in the title industry since 
2005. Wade helps real estate 
professionals with all facets of 
their marketing and teaches 
a new, sustainable business 
model to help them grow their 
businesses. You can visit Wade 
at www.DCTitleGuy.com.

words by wade
By Wade Vander Molen

MY 
WORST 
DAY
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ONLINE AGENT 
PRESENCE
If you’re a real estate agent, you should be googling yourself 
routinely to monitor your online presence. When you do, are the 
results making you say, “This is an agent I need to work with!” If 
not, there are plenty of steps you can take to improve your online 
presence. Below is a quick checklist to give you a guide to all of 
the opportunities for greater exposure.

Who Do You Want to Be?
Before taking action, take a moment to self-reflect on your brand 
and what it stands for. Since your career evolves, it’s helpful to 
do this on a yearly basis. What are the three things you want to 
be known for when someone finds you online?

With more than 25 years of experience, Todd Lebowitz is CEO and owner of My Marketing 
Matters, which he runs with his business partner Ram Devaguptapu. Together, they have 
grown the company to be a recognized leader in real estate marketing with more than 
20,000 clients locally, regionally, and nationwide.

What impression do you want to create? Don’t try to 
be someone you’re not. That’s exhausting and won’t 
bring out your best. The online world allows you to 
amplify what you most want to get attention. Combine 
your unique personality with your target market, loca-
tion, and niche areas of expertise for a solid brand.

Recycle, Reuse, Repurpose Content
The key is in repurposing content for a variety of 
platforms. This not only exponentially saves time, 
but it also gives you a consistent agent brand. That 
photo you took for Instagram? Make a LinkedIn 
post with it and a Tweet.

LinkedIn
Easily position yourself as an expert in your area, thanks to their 
article-writing platform, tags, and networking capabilities.

Instagram
Show off photos of your homes and post graphics with testimoni-
als. Keep it simple. Use a grid designer app to create a consistent 
rather than jumbled look.

Facebook
Cultivate connections using Facebook’s extensive local groups. 
Set your Instagram account to automatically push content to 
your Facebook page.

Personal Website
Stand out from other agents with a website tied to your broker-
age and one you create yourself. This personal one can be simple 
to make using WordPress and a real estate agent theme.

Google My Business
Double, no, triple-check that all of your con-
tact information is right. Use review tools and 
incentives to encourage former satisfied clients 
to write reviews.

Listing Websites
Zillow, Trulia, Realtor.com. Make sure you have 
consistent messaging on all of these listing sites. 
They have the power of pulling in lots of traffic and 
you want to make sure your branding is spot on.

Review Websites
Don’t overlook the continuous carousel of real 
estate rating sites. Although you don’t want to 
break your budget by subscribing to their bells and 
whistles, it’s worth taking advantage of free listings.

marketing matters
By Todd Lebowitz

S a y  A b o u t  Yo u ?

W h a t  D o e s  Yo u r
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Yelina Gyamfi, Owner
(301) 674-0501 • Yelina@curdscuts.com
curdsandcutsdmv.com

V i
ew

Our Menu!

GRAZING TABLES & BOARDS
to make your party better!

High-Quality Ingredients
Eco-Friendly

Exquisite Flavors

Questions? Call or 
email Yelina to inquire 
about a unique idea!

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events
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special events

NOVA REAL PRODUCERS

MARCH 23, 2023

Photos by Ryan Corvello

NOVA Real Producers — you look good in luxury! Our 
Masquerade Sneaker Ball event at 1714 North Albemarle 
Street in McLean, Virginia, was a big HIT. Shout-out to 
Lizzy Conroy of Keller Williams for the gorgeous prop-
erty! Thank you to our community who joined in on the fun!

A special thank-you to our valued sponsors: Vellum 
Mortgage, Pruitt Title, and Scalable RES LLC. Thank 
you to our partners Ryan Corvello Photography and 
HD Bros for capturing the night — this event’s success 

MASQUERADE
SNEAKER BALL

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER

was made possible because of you! Thank you to Yelina of 
Curds & Cuts, who provided the delicious food for the 
evening. Another big thank-you to the amazing DJ team 
from Gold Event Group and beautiful decorations from 
Popped by Dominique. It takes a village to strengthen 
our community. To everyone involved, we adore you!

For more information on all NOVA Real Producers events, 

please email us at info@novarealproducers.com.
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OUR SERVICES

Making Moving 
More Enjoyable

WHITE GLOVE 
CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

With over 30 years’ experience, our certified
professional movers and packers know the most 
efficient and safest way to pack and protect your 
most valuable collections against damage. Just wait 
until you see our signature way we protect your 
house against damage.

703.704.5127  |  certifiedmastermovers.com Contact us today for a free quote!
Gregg Day

A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

SilveradoPrinting.com

T H E  N O R T H  FA C E  •  N I K E  •  C A R H A R T T  •  U N D E R  A R M O R  
T R AV I S  M AT H E W  •  B E L L A  &  C A N VA S  •  G I L D A N  &  M A N Y,  M A N Y  M O R E !

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

DRESS TO IMPRESS
EMBROIDER OR SCREEN PRINT YOUR COMPANY LOGO ONTO APPAREL 

ITEMS FOR YOUR AGENTS, CLIENTS, PROSPECTS, LENDERS, ETC.

MEG CZAPIEWSKI
Honorable Service Realty
eXp Realty

“For moms in this industry: First, 
don’t get down on yourself for feeling 
like you aren’t giving enough time 
to your family. As a career mili-
tary mom, I missed a lot of special 
moments in our kids’ lives, and now 

that they’re adults, they don’t remember those at all. More impor-
tantly, they saw me as a great role model with strong convictions 
and work ethic and a willingness to make a better life for others 
and, in turn, for our family. Second, life and real estate are team 
sports. Don’t be afraid to ask for help. Whether you need help 
with business tasks or just with more mundane tasks at home so 
you can preserve your quality time, it’s a worthy investment that 
will pay dividends for you and your family.”

KELLY ETTRICH
Century 21 Redwood Realty

“I always focus on the relationships, 
not the transaction... I want to under-
stand where people are on their path 
in life. Understanding where they are 
in their journey helps me to find space 
that will fit their needs. In addition, I 
work hard to develop solid relation-

ships with other agents by supporting their efforts and getting to 
know them on a professional and personal level.”

FAITH SAUNDERS
Pearson Smith Realty 

“It’s okay to change your mind. If you 
don’t like something about the way 
your life is going, you must be the 
one to change it, and you must not 
be afraid to do so. Never be satisfied 
with stagnancy; always reinvent your-
self and grow as a person.”

A Word from Our Preferred Partner:

KELLY KATALINAS
Fairway Independent Mortgage 
Corporation

“I try to be a true partner in the real 
estate transaction. Working together, 
we need to provide an excellent 
experience for all parties involved in 
the transaction. I take responsibility 
for my actions, and the actions of 

all members of my team, from loan application to loan closing. 
We can make a difference in someone’s life, with every client we 
serve, and we need to serve them well.”

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

PRESENTS

Stay InspiredStay Inspired

N O VA
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KELLY
KATALINAS
Fairway Independent Mortgage Corporation

Kelly Katalinas can sum up her 
rewarding mortgage career in three 
words: “It’s about gratitude.”

“Remembering to be thankful, grow-
ing with and adapting to change, and 
being a resource for the community 
are all important on the road to suc-
cess,” she notes.

Kelly is the branch manager and a 
certified military mortgage specialist 
at Fairway Independent Mortgage 
Corporation. She credits her 

blue-collar beginnings and her large 
Italian family for instilling a strong 
work ethic and a drive to be the best 
at what she does: educating homebuy-
ers and treating them with integrity, 
respect, and honesty.

After graduating from James Madison 
University with a degree in business 
management and a minor in econom-
ics, Kelly spent nine months in human 
resources but came to realize she was 
meant to change careers and help 
people in the housing market. “I met a 

woman in the mortgage industry who 
assisted a friend with a home pur-
chase,” she says. “She and I talked for 
some time about her profession as a 
loan officer, and the next thing I knew, 
I was meeting with her manager.”

Over the past 37 years, Kelly has 
built her reputation as a straight 
shooter. She aims for truthfulness, 
but always listens with patience and 
works diligently to find the best solu-
tions for homebuyers.

partner spotlight
By Holly Morgan

Photos by Ryan Corvello

A True 
Partner in the 
Real Estate 
Transaction
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Fairway Independent Mortgage Corporation is a full- 

service mortgage-lending company. Their experienced 

staff offers expertise in all areas of mortgage lending, in-

cluding purchases, refinances, renovation, and reverse 

mortgages. They are licensed in all 50 states. For more 

information visit www.kellykatalinas.com.

“The housing market has seen a lot of 
change since 2020 when the pan-
demic began,” she reflects. “Looking 
ahead to the rest of 2023 and beyond, 
new approaches and strategies to 
purchasing a home will occur when 
interest rates continue to increase. 
There is still an overall shortage of 
homes on the market to meet demand, 
regardless of the recent increases in 
mortgage interest rates.”

“We have to continually change and 
adapt to industry trends and challenge 
ourselves daily, especially with cir-
cumstances that are beyond our con-
trol,” she adds. “There is always room 
for growth, and always an opportunity 
to learn from others and improve.”

Kelly’s meaning of success has also 
changed since starting her mortgage 
career. In 1986, the housing industry 
was male dominated, very competi-
tive, and all about hitting your num-
bers. The focus now is on building and 
maintaining relationships, coaching 
people to be successful, and bringing 
others forward.

According to Kelly, one of her biggest 
strengths is her ability to understand 
the importance of a seamless real 
estate transaction.

“I try to be a true partner in the real 
estate transaction. Working together, 
we need to provide an excellent 
experience for all parties involved in 
the transaction. I take responsibility 
for my actions, and the actions of all 
members of my team, from loan appli-
cation to loan closing. We can make 
a difference in someone’s life, with 
every client we serve, and we need to 
serve them well.”

Kelly also realizes the real estate 
and mortgage industry is  
constantly evolving.

“My team and I go to great lengths to 
effectively communicate often with 
all parties throughout the process,” 
she says. “We want to be sure our 
clients are comfortable with their 
financing choices as we understand 
they might only go through the home-
buying process a few times in their 
lives. Buying a home is a special time, 
and we will never forget that.”

Kelly plans to continue starting 
each day with gratitude. After three 
decades of originating home loans and 
managing teams of loan originators, 
she is thankful for her life and the 
work she has accomplished.

FAMILY FOCUS

Kelly Katalinas lives with her husband, Michael, in 
Springfield. They have been married for 32 years 
and have two adult children, Christopher and Jaclyn. 
The family enjoys traveling and spending time at 
their vacation home in Topsail Island, North Carolina.

“I love to spend time with my family,” Kelly says. 
“As my children have gotten older, I see them less 
frequently, so when I can spend time with them, those 
moments are most special to me. As my husband and 
I are both in mortgage lending, our work hours are 
often hectic, so when we are together, it’s just nice to 
take a breath and relax. Michael continues to make 
me smile daily, so those moments are very special.”

Working at Fairway is 
perfect for her in many 
ways, she concludes. 
“I love the name of my 
company because indi-
vidually and as a team, 
we embrace a culture 
of treating our valued 
customers and clients, 
as well as teammates, 
with fairness.”

Kelly Katalinas is a branch manager with 
Fairway Independent Mortgage Corporation.
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301-317-6220
PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO

CALL FOR A FREE
IN-HOME ESTIMATE!

Schedule an 
inspection today!

REALTORS,
Why Choose Us?

• LESS THAN 24-Hour Turnaround

• Thorough Inspection Reports

• Photos & Videos (if applicable)

• Enroll in Errors & Omissions/
General Liability Insurance

ANDREW STALLINGS
Licensed Home Inspector
(703) 755-5611
HomeFieldA1@gmail.com
HFAdvantage.net
VA LIC. #3380001255 • MD LIC. #33653

(571) 283-4919
InnovativeRealtyContracting.com

VA LICENSE: 2705135404

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

QualityQuality
GENERAL CONTRACTING & CONSULTING SERVICESGENERAL CONTRACTING & CONSULTING SERVICES

SCHEDULE A CONSULTATION TODAY!

Licensed • Insured • Experienced • Full-Service General Contractor
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SSetting your sights on the goals you have in mind and then reach-
ing them is no small accomplishment. What’s even more remark-
able is being able to lift others with you. That’s an area where 
Kelly Ettrich excels.

As a REALTOR® with Century 21 Redwood Realty, Kelly has a 
passion for opening doors for others around her. “I love getting 
to know my clients as people and become friends with them. 
Maintaining a relationship with them is very important to me. 
Each year, I host a huge holiday party in my home to show them 
my appreciation,” Kelly says.

“My clients have nicknamed me the ‘real estate sherpa’ because I 
try to do the heavy lifting to make buying or selling a house easy 
and stress free.”

Coming of Age
Kelly earned her real estate license in 2015, but her story began 
well before that, growing up in McKeesport, Pennsylvania — a 
suburb of Pittsburgh.

“Southwestern Pennsylvania was a very blue-collar, hardworking 
part of the U.S. Most of my friends’ parents worked in the steel 
mills. We moved there when I was in third grade. Coming from a 
hardworking family, it was no surprise that my parents opened a 
family business when I was 10. It was a mini golf course — K&K 
Miniature Golf, named after me and my little sister, Karrie.”

There were plenty of long days and hard-won lessons during those 
years working at the family business. “For example, we would 

place coupons on hundreds of car 
windshields at every fair in the area. 
We opened up the golf course each 
spring after many long and cold week-
ends cleaning the grounds in prepara-
tion for the opening,” Kelly says.

“My parents based the way they did 
business on the Disney model of cus-
tomer service — providing a top level 
of experience for people. This hugely 
influenced me … teaching me about how 
to interact with people and the value of 
hard work and customer service.”

Learning and Moving Forward
After high school, Kelly attended 
Northwestern University, where she 
studied economics.

From there, she worked for Accenture 
for 16 years. During that time, she 
gained valuable experience in business 
consulting and change management.

In time, Kelly transitioned from front-
line consulting to director of facilities 
and services and eventually moved to 
Northern Virginia to become the East 
region lead.

ETTRICH
KELLY

agent spotlight
By Dave Danielson

Photos by Ryan Corvello

LIFTING OTHERS

My clients have 
nicknamed me the ‘real 
estate sherpa’ because 

I try to do the heavy 
lifting to make buying 
or selling a house easy 

and stress free.
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New to TruPlace?
Apply promo code RealProducerWelcome at checkout

Scan For
More Info

Our Service Is Our Foundation

TruPlace.com
LearnMore@TruPlace.com • (301) 972-3201

INCLUDED WITH EVERY ORDER
• Scheduling Within 1-3 Business Days of Your Order

• Complimentary Blue Sky Guarantee
• Free Neighborhood Photos

• Bright MLS Media Sync Partner
• Complimentary Branded and MLS-Compliant Single Property Websites

• Live Representatives to Help Support You
• Marketing Analytics

Hershey Park … and after 12, we 
would go on vacation,” Kelly says.

In her free time, Kelly and her family 
enjoy skiing together. Kelly also likes 
to host friends and soak up every 
moment she can enjoy with her family.

Qualities of a Leader
When you talk with Kelly, it’s easy to 
see the qualities that make her suc-
cessful in life and business. “I always 
focus on the relationships, not the 
transaction,” she says.

“I want to understand where 
people are on their path in life. 
Understanding where they are in 
their journey helps me to find space 
that will fit their family’s needs. In 
addition, I work hard to develop solid 
relationships with other agents by 
supporting their efforts and getting 
to know them on a professional and 
personal level.”

As Kelly plans for her next steps in 
her business, she continues to work 
on behalf of those around her … 
lifting them closer to their dreams 
and ambitions.

including her husband of four years 
and their seven children: 26-year-
old Maddie, 25-year-old Kenzie, 
23-year-old Meredithe, 22-year-old
Clay, 22-year-old Malcolm, 14-year-
old Kendal, and 13-year-old Keaton.

“I was a single mom for my first 
four years in real estate. I looked 
for ways to involve my children in 
the business. I got a chalkboard, and 
each time I sold a home, they drew 
a little house on it. As an incentive 
for the kids, with every four houses, 
we could go out to eat and celebrate. 
Then, after eight, we would go to 

After many years of balancing a career 
and motherhood, she became a stay-
at-home mom with her four children. 
However, nine years ago, she found 
herself in an “unexpected place” — 
divorced with no job and four children. 
“I took a year to focus on creating a 
warm, supportive, happy, and safe 
environment for my kids. I also did 
soul searching. I always loved real 
estate and thought it would be a good 
way for me to combine my skills.”

Wonderful Life
Family is at the heart of life for Kelly. 
She treasures time with her family, 

Kelly Ettrich and her 
husband, Mark; with three 
of their seven children, 
Keaton, Kendal, and Clay; 
and their two Cavalier 
King Charles spaniels, 
Savannah and Paisley.
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THE MARKET IS 
HEATING UP FOR SUMMER

Call the well-known and 
exceptional move-out 
cleanup team today! 
(703) 646-9194

ItsHaulGood.com
Serving Fairfax 
and Northern VA 

Don't let junk slow you down. 
Call It's Haul Good for decluttering 
and downsizing services.

"Protecting 
your reputation 
is what we do." 

-Sam Richardson,
Co-Founder

Spring Into A Reliable
Inspection Company
Spring Into A Reliable
Inspection Company

hhinsp.com | (703) 830-2229

You can rely on the Hurlbert team 
to thoroughly inspect

your client's home.

• Pre-Purchase Home Inspections
• Pre-Drywall Home Inspections
• Final Walk-Through Home Inspections
• Pre-Listing Home Inspections
• Radon Testing

BOOK NOW!
Reports Delivered Same Day!
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Saunders
Faith Saunders, has one constant in her life: her desire to 
help others.

A self-starter who doesn’t need much push to get things 
done, Faith has got the numbers to prove it. Her first year 
as a REALTOR®, she was named a Top Producer by the 
Northern Virginia Association of REALTORS® (NVAR).

Faith’s passion for real estate is founded on selling excel-
lence. She has a deep understanding of the local real estate 

Faith
Selling Excellence

market and is committed to helping as many people as she 
can to find the home of their dreams. Her achievements con-
tinued into 2023, and she regularly ranks among the top five 
on the Fox Homes Team of approximately 40 agents.

Switching Careers
Faith joined the real estate industry in 2021, after spend-
ing six years as a physician assistant, a major transition 
between two very different worlds. But she is not one to 
shy away from a challenge.

Faith received her bachelor’s degree in pre-med 
at Virginia Tech and her master’s degree at 
George Washington University in Washington, 
D.C. After working in the emergency room and, 
later, in family medicine, Faith was looking to 
expand her horizons.

In Search of a Limitless Career
Faith eventually began to feel stymied in her 
job as a PA. The opportunities for her advance-
ment were limited and she was itching to try 
something new. She came across real estate 
while looking for a limitless career and, in 
her search, reached out to her former college 
roommate, who had gone on to become a suc-
cessful Realtor in northern Virginia. Faith was 
curious to know if her friend believed she’d be a 
good fit for the industry, and her question was 
received with a lot of encouragement.

Faith firmly believed that a career in real estate 
would provide her with everything she wanted: 
infinite opportunities for progress, variation 
every day, and plenty of challenges to keep 
things fresh.

The Journey Began with a Single Step
Faith didn’t waste time making the change. 
Knowing that she had her work cut out for her, 
she decided to take the plunge headfirst and 
obtained her real estate license after just six 
weeks of intense studying on her lunch breaks 
and after work.

Investing in Her Success
Faith credits her success to dedication and 
commitment to the profession. Knowing she 
was starting from scratch; she knew she had to 
put her entire focus into the job. In fact, this is 
one of Faith’s favorite aspects of real estate: her 
level of success is directly influenced by her 
level of effort.

There were two major roadblocks looming for 
Faith at the start of her new career, the first 
being overcoming the stigma of leaving a full-
time job in health care, which was not something 
she took lightly. The second was simply the con-
cept of starting over. “When I meet a new client, 
they don’t know that I was a PA with a long list 
of credentials. This is challenging when you’re 
used to having a very different experience when 
you walk into a room,” Faith explains.

rising star
By Jason Collins

Photos by Ryan Corvello
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and helped me develop my own vision for my real 
estate career.

“Casey Menish was another influential mentor in 
my life. Since college, she has been my best friend 
and confidante. She was the first person to encour-
age my inroad into the real estate industry, and she 
taught me that compassion, attention to detail, and 
professionalism must be the cornerstones of your 
business,” Faith says.

Looking to the Future
“If I could give my younger self some advice, it 
would be that it’s okay to change your mind. If 
you don’t like something about the way your life 
is going, you must be the one to change it, and you 
must not be afraid to do so. Never be satisfied with 
stagnancy; always reinvent yourself and grow as a 
person,” Faith advises. 

The most appealing 
aspect of the real estate 
industry to Faith is that 
it is wide open with so 
many possibilities. As 
Faith points out, hard 
work never goes out 
of style, and she has 
worked hard to estab-
lish herself as a market 
expert. She is constantly 
learning about the local 
market. “If you want 
to be successful in the 
field, you need to have 
the data,” she notes. Her 
advice to rising Realtors 
is to be sponges, 
constantly soaking up knowledge through reading, 
listening to podcasts, attending webinars and confer-
ences, and learning from colleagues.

“Most importantly, never lose sight of gratitude,” 
she emphasizes. “This is your ‘why,’ your motiva-
tion for getting out of bed in the morning, and your 
driving force for success. Recognize what you have 
in front of you while striving to be more.”

But Faith quickly realized that her com-
passionate nature and ability to connect 
with patients would be extremely ben-
eficial to her career and to her clients. 
“In the emergency room, a healthcare 
provider only has about 30 seconds to 
build trust with the patient. This could 
be the patient’s worst day — or one of 
their worst days — and you must convey 
confidence and competence for them 
to believe in your ability to help them,” 
Faith recounts. The same is true when 
meeting a new client, she says; it’s criti-
cal to quickly establish your expertise. 

The Value of Mentorship
Faith is also quick to give credit to the more seasoned agents that 
lent her a helping hand when she was first starting out. “Dustin 
Fox and his wife Devon were instrumental in my introduction 
to real estate. I was one of their first agents, and Dustin was a 
fantastic mentor who always made time for me, invested in me, 

If you don’t like something about 
the way your life is going, you must 
be the one to change it, and you 
must not be afraid to do so.

Faith Saunders and her 
husband Robert welcomed 
baby Audrey Rose in January.

Faith Saunders is a rising star 
on the Fox Homes Team at 
Pearson Smith Realty.

WHY CHOOSE
HUBERWILMOT?

GET A FREE QUOTE TODAY!
(703) 488-7117 | HWMOVING.COM

• Over 40 years of
combined experience

• Fully licensed,
insured, and bonded
with ATA Certified
and background-  

  checked  
  employees
• Family owned and

operated
• FREE onsite and

virtual estimates
• FREE boxes and

packing supplies
• Long-distance

moving and
temperature-    

   controlled storage

5% OFF
VALID FOR 

SENIOR CITIZENS 
AND ACTIVE/

RETIRED MILITARY.

MOVING DAY
Should Bring JOY
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Tony Fernandez
Founder and
Lead Home Inspector

Call or Email 
Us Today!

Call or Email 
Us Today!

HOME INSPECTION SERVICES

RnRnHomeTech
301-221-0357 | Schedule-me@RnHomeTech.com | www.rnhometech.com

Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876

"A mother is a heartbeat in the home 
and without her, there seems to be no 

heart throb."

Fluent in English & Spanish
Speaks Italian and French

Happy 
Mother's Day!

~Leroy Brownlow

I was born on Mother's Day! 

We extend 15% OFF* your home
inspections as a celebration.

*Inspection must be scheduled before 6-1-23.

Roger Lin, Esq, MRED
President

A Local Luxury Custom and Spec Home Builder
Who Believes in Professionalism and Integrity!

(703) 839-2255 | GreenValleyCB.com

3905 Railroad Ave., Suite 200N, Fairfax, VA 22030
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MEGMEG
CZAPIEWSKI

THE STRENGTH OF A MOTHER

cover story
By Zachary Cohen

Before becoming a REALTOR®, Meg Czapiewski spent 29 years serving our nation in the Air 

Force. During this time, she got married, raised four children, and lived all over the world. If 

there’s anyone that understands the challenges of moving and balancing family life, it’s Meg.

When Meg was a Squadron 
Commander in England, she began 
a tradition of hosting a Mother’s 
Day brunch for the families in her 
unit. “Two-thirds of our squadron 
was deployed, so we started hosting 
a brunch for moms whose spouses 
were deployed. We gave the kids 
the tickets so they could treat their 
moms. We had activities for kids and 
a nice brunch for moms. The idea 
was to allow them to relax from the 
ominous responsibility of being a 
single mom with a deployed hus-
band,” Meg explains.

Meg’s Mother’s Day brunch was a 
huge hit — so much so that decades 
later, she still receives feedback about 

how special it was. So Meg decided 
to bring her Mother’s Day brunch 
back to life, this time in service of the 
Northern Virginia community. Meg 
hosted her first annual event in 2022.

“I wanted to bring that here because 
we work in a very military-centric 
market area. I knew a lot of my 
community would not have someone 
celebrating them for Mother’s Day, so 
we kicked this off last year, and this 
year it will be bigger and better,” Meg 
explains. “It’s a brunch for moms and 
kids that didn’t have someone else to 
celebrate Mother’s Day with them — 
a single mom, a deployed spouse, a 
first responder that had to work that 
day, for example. We’re an all-female 

team and most of us are moms, so this 
is near to all our hearts.”

BUILDING COMMUNITY

After 29 years in the Air Force, Meg 
retired as a colonel. Her final assign-
ment was at the Pentagon, and by 
that time, her husband was working 
in government contracting, so they 
decided to make Virginia home.

As she transitioned to a more domes-
tic lifestyle, Meg was unsure if she 
wanted to follow the traditional, 
post-military path into government 
contracting and service. So she got 
her real estate license to explore 
whether it would be a good fit — and 
the answer was a resounding yes.

Photo by Ryan Corvello

Members of the Honorable Service Realty team at eXp Realty (from left to right: Esther Lerch, Meg Czapiewski, Adriana Griffin, Renee Conrad). 
(Photo by Ryan Corvello)
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“I really liked it. I felt this was some-
thing totally different, and I looked 
forward to that,” Meg reflects. “I have 
spent many years moving around and 
have had many different experiences 
with Realtors, some good and some 
not good. That always sat in the back 
of my head. The good Realtors really 
made a difference.”

Meg believed she could make a differ-
ence, too, and she was right. A decade 
later, she’s thriving as the leader of 
Honorable Service Realty, a team with 
eXp Realty. She has two other agents 
in production on her team, Renee 
Conrad, who worked in hospitality 
and real estate before hiring Meg 
to help her buy her first home, and 
Adrianna Griffin, a former dentist and 
pastry chef from Colombia. Honorable 
Service Realty also has four rock-star 
administrative staff members. After a 
banner year in 2021, the team closed 
a still impressive 84 transactions for 
$48 million in 2022.

“I chose the team name because I 
wanted my brand to signify the core 
values I learned and adopted from 
the Air Force: service before self, 
excellence in all we do, and integrity 
always. Everybody I hired into this 
team had to get that, had to under-
stand it wasn’t about the paychecks. 
It was about serving our clients. 
Without exception, the people on 
my team honor and embody those 
values. I’m so grateful for my team. 
I wouldn’t be in the position I am 
without my fabulous team… We love 
each other.”

WORDS OF WISDOM 

Meg has been through countless 
moves, raising her children while she
and her husband Mike were active-
duty military members. While there 
were tough times, she’s proud of how 
well her kids handled the continual 
transitioning. She believes that they’ve 
become stronger, more resilient, and 
more worldly adults as a result.

Life and real estate are 
team sports. Don’t be 
afraid to ask for help. 

Whether you need help 
with business tasks or  

just with more mundane 
tasks at home … it’s a 

worthy investment that  
will pay dividends for  
you and your family.

Alongside her commitment to her 
military and real estate careers, family 
has always been at the center of Meg’s 
life. She lost her oldest son, Owen, 
in 2006 and has three adult children, 
Tierney, Tanner, and Savannah, who 
has blessed her with three grandchil-
dren that live in Myrtle Beach, South 
Carolina. Meg also remains close with 
her mom, who often helps her out at 
open houses and events.

“You just do what you have to do,” 
she says. “There were times that 
were tough, but my kids all flour-
ished in the system and have very 
positive things to say about their 
experiences. We lived overseas four 
times — Panama, Japan, England, and 
Germany. In each of those places, we 
traveled as much as we could. That 
experience helped make them who 
they are today.”

With so much experience under her 
belt, Meg has an unconventional take 
on work–life balance. She believes — 
and has proven — that it is possible 
to devote oneself fully to a career and 
still raise happy, healthy children.

“For moms in this industry: First, 
don’t get down on yourself for feeling 
like you aren’t giving enough time 
to your family. As a career mili-
tary mom, I missed a lot of special 
moments in our kids’ lives, and 
now that they’re adults, they don’t 
remember those at all. More impor-
tantly, they saw me as a great role 
model with strong convictions and 
work ethic and a willingness to make 
a better life for others and, in turn, 
for our family. Second, life (and real 
estate) is a team sport. Don’t be afraid 
to ask for help. Whether you need 
help with business tasks or just with 
more mundane tasks at home so you 
can preserve your quality time, it’s a 
worthy investment that will pay divi-
dends for you and your family.”
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240-403-1285  |  EasternTitle.com
6100 Executive Blvd., Suite 410

Rockville, MD 20852 
3 Research Place, Suite 201

Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046 

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane
Berlin, MD 21811

WE CLOSE ANYWHERE, ANYTIME.

REMEMBER AND HONOR

Comfort. 
Color. Style.

For 2023, the hottest interior design trends 

are all about comfort, color and style. Bold 

window treatments, lamps and rugs make 

a personality-packed statement, while 

earthy color palettes, vintage pieces, and 

warm woods cozy up the kitchen and other 

living areas. Options for sustainable and 

performance fabrics and furnishings are 

ever-growing, making your home a serene, 

timeless space that’s kinder to the planet 

and your peace of mind. 

By Shauna Bryant, National Editor

1. Dedicated dining rooms 2. Sustainability 3. Natural stone finishes 4. Vintage furniture 5. Statement lamps
6. Maximalist rugs 7. Performance fabrics 8. Warm woods 9. Micro luxury 10. Jewel box laundry rooms

1 2 3

4

6

5

7 8

home matters
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EVERYONE DESERVES

A HOME
“Aaron is the absolute

best...hands down!
Aaron and his team do not miss a beat 

and are always on top of things. He is 
always available to answer questions when 

it comes to buying a home, which is very 
important for my clients. Homebuying can be 
a nerve-wracking process, but he makes sure 

my clients know what is going on and 
communicates through the entire transaction.”

- Amanda B.

Let's discuss your client's unique goals
and find the loan that’s right for them.

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286

Top 1% Mortgage Originators in America – 2018 -2022

AARON MATTY
Sales Manager

NMLS#1063170

Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Katherine Hunter Compass 4.5 $3,105,000 5 $6,790,634 9.5 $9,895,634

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUY-
ING #

BUYING $ SALES TOTAL $
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THE ABILITY TO CLOSE WHEREVER YOU ARE TO 
HELP YOU GET WHERE YOU WANT TO BE.

kv-dcmetro.com

FOR A LEVEL OF CARE AND SERVICE
DESIGNED WITH OVER 30 YEARS OF

EXPERIENCE,  CONTACT MARC WILTSHIRE
OR JENNIFER MCCARTHY.

Kensington Vanguard is an independent 
title company closing transactions 

nationwide with local expertise and 
presence throughout the DC Metro area. 

MARC WILTSHIRE
Executive Vice President

DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

Committed to helpinggrow your business!

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023

RANK NAME OFFICE SELL-
ING #

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $
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RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $
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Cody Kessler
Branch Manager, Mortgage Loan Originator
(301) 928-7932 | ckessler@homebridge.com

homebridge.com/cody-kessler
NMLS #182716

Pikesville Branch, NMLS #1396565
25 Hooks Lane, Suite 216, Pikesville, Maryland 21208

Homebridge Financial Services, Inc.
194 Wood Avenue South, Ninth Floor, Iselin, NJ 08830, NMLS ID #6521 

©2022 Homebridge Financial Services, Inc.

Experienced, Quality and Trusted 
Home Loan Financing

Most mortgage lenders sell rate and speed.
 And while we have those too, we pride 
ourselves on delivering something that 

means a whole lot more...Quality.

It's a difference your clients will thank you for.

PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

145 Windy W Harris Hunt Country Sotheby's International 
Realty

5 $3,342,500 2 $1,930,000 7 $5,272,500

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

163 Elliott R Oliva Keller Williams Realty 2 $1,954,000 4 $3,113,000 6 $5,067,000

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023
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LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114 (www.nmlsconsumeraccess.org) This information should not be considered an offer to lend. This communication is provided to 
you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn more about its mortgage products and your eligibility for such products. This is not a commitment to lend.

ALWAYS REMEMBER.
WE WILL NEVER FORGET.

MELISSA BELL
Senior Vice President, Sales Manager
NMLS ID  450558

M: 817-807-1616
MBell@acmllc.com | TheMelissaBellTeam.com

Give me a call today!

We simplify the closing process and 
provide peace of mind that your 
client's investment is protected.

(703) 352-2900
Matt.Kucinich@stewart.com

Stewart.com/Fairfax
10505 Judicial Drive, Suite 300

Fairfax, VA 22030

Your Success Is
OUR MOMENTUM

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELL-
ING #

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $
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CONTACT CHRIS TODAY AND
SEE WHY MOVEMENT IS MORE THAN MORTGAGES.

CHRIS SHEAD Loan O�cer, Movement Mortgage, NMLS # 1276733
(703) 498-8235 • Chris.Shead@movement.com • ChrisShead.com

3701 Pender Drive Ste. 210, Farifax, VA 22030
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HIT YOUR SALES
OUT OF THE PARK
WHEN YOU PARTNER WITH
MOVEMENT MORTGAGE!

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWNALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Mar. 31, 2023
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A GIVING PROGRAM BY

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we’re able 

to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

The N2 Company ― the organization behind this 
publication and hundreds like it ― is financially 

committed to end human trafficking.

FOR EVERY AD SOLD, N2 DONATES ENOUGH 
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.

YOUR
PEACE
OF MIND
IS MY
PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

703-932-5754 • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Call Center
in USA

External Water/
Sewer Coverage

Home Warranty
Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com

"Bottom line up front- I'd recommend them to anyone! 
I called to have an inspection and possibly a cleaning 

for my chimney. They measured and checked the 
entire system and gave me pointers on what they 

could do and what I should do for myself. No 
updates, no add-ons, just real informa-

tion and some professional honesty 
with relevant pricing." ~John B.

Virginia License #2705113496A • Maryland License #102224 • District of Columbia License #70106886

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

11301 Industrial Rd.  |  Manassas, VA 20109
703-379-5006  |  winstonsservices.com

Providing Quality Chimney 
Inspections,

One Satisf ied C lient At A Time!
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Toni Hill
Loan Officer | NMLS ID: 1657634

(703) 996-9705 | toni@tonihillteam.com | tonihillteam.com

3701 Pender Dr, Ste 115, Fairfax, VA 22030. DC-MLO1657634, FL-LO81768, MD-1657634, PA-90420, VA-MLO-35938VA | Movement Mortgage LLC. All rights reserved. 
NMLS ID #39179 (www.nmlsconsumeraccess.org). Interest rates and products are subject to change without notice and may or may not be available at the time 
of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. For more licensing information please visit movement.com/legal

If your client may qualify for 
a VA Loan, I'd be honored to 
make their homeownership 

dreams come true. 
Give me a call today!

We salute the
fallen and send

our well wishes to
their families.




