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ABSOLUTE BEST
Born and raised in Irvington, moving to Fairhope 
immediately after high school and now living in 
Daphne as an Associate Broker for Wise Living 
Real Estate in Fairhope, Real Producer’s May 2023 
featured Top Agent, Michelle Bigler, is no stranger 
to the spotlight.
 
Bigler has comfortably worked with rock stars, 
as well as confidently faced down the camera for 
close-ups.
 
“I took a job with a local radio station called WGCX 
Rock 104 based in Daphne in the late 1980’s as a 
liaison, hosting artists when they came into town,” 
Bigler said. 
 
The bands from that era that Bigler remembers dis-
tinctly included Queensrÿche, Heart, Tommy Shaw 
(Styx fame), Tommy Lee (Mötley Crüe) and Don 
Henley (Eagles) and Jimmy Buffet, to name a few. 
 
“Don Henley was my favorite. He was a super nice guy 
and very approachable. Tommy Shaw did charitable 
work here with rehab for teenagers. Tommy Lee 
was a handful but an interesting character. I had the 
opportunity to meet dozens of artists.” Michelle said. 
 
She worked there two years until marrying her 
first husband, moved to San Antonio to start an 
automotive advertising agency and then returned 
to lower Alabama.
 

“With the agency, I was in commer-
cials and worked as their on-camera 
spokesperson for multiple car dealer-
ships across the country. It was fun, 
and we were in a different city almost 
every day.” Michelle said. 
 
“Locally I worked for Treadwell 
Honda. My tagline at the end 
was ‘Come see us under the giant 
American flag’.” 
 

Not resting on her laurels, Bigler also 
started a boutique retail kid’s store 
during the 1990’s.
 
“Initially, I had to come up with the 
money, because my husband at that 
time did not want me to do it. He 
thought that I was already stretched 
too thin.” Michelle said.
 
Not deterred, and with savings plus 
money earned from a yard sale, she 
gathered inventory to open a kiosk at 
Bel Air Mall. 
 
Within three months, she opened her 
first physical location at Bel Air Mall. 
After six, she launched two boutique 
Daphne shops inside the Jubilee 
Center called “Spoiled Rotten” for 
children and ‘Misbehavin’ for teens.
 
Her retail foray lasted from 1999  
to 2006. 
 
“It was in 2006 that I decided to do 
real estate full-time.” Bigler said. 
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“In 1995 I had bought and renovated 
a condo on the beach, and then leased 
it. Renters then offered me a ridic-
ulous sum of money and bought it. I 
loved the whole process. There was 
something exciting about seeing it 
transform and, obviously, making a 
nice profit.”
 
Michelle also confessed that her tight-
ening focus on a real estate career, 
transitioning away from other irons in 
the fire, was also due in large part to 
starting a family.
 
“My children were getting older, I 
wanted to stop traveling and slowed 
down to doing commercials for only 
one dealership locally to stay with 
them. My son was five years old, and 
my daughter was two.”
 
Although noble, the timing of the 
decision to dive full bore into real 
estate left something to be desired. 
 
In the same period, initiated by the 
bursting of the United States resi-
dential housing bubble, followed by 
a subprime mortgage crisis, along 
came the massive economic meltdown 
known as the Great Recession.
 
“As many know, it was one of the 
absolute worst times to get into the 
market.” Bigler said.
 

Tapping into her entrepreneurial back-
ground, she persisted and soon thrived.
 
“I visited local contractors and said 
‘If you’re thinking about making 
a change, please consider me. I’m 
new at this, but please try me for six 
months and let’s see where it goes 
from there.’” 
 
The builders responded, and Michelle 
saw success in the throes of a slump-
ing regional market where other 
agents deserted in droves.
 
She started to work with Trae Corte 
at Prestige Realty in 2006, but soon 
opened her own shop in 2008 called 
Veranda Realty. Witnessing her suc-
cess in a down market, Corte closed 
his office and decided to again join 
forces with her.
 
Life, as it often does however, inter-
vened and precipitated more changes.
 
After divorcing her first husband, 
remarrying, and deciding to have 
another child, Bigler closed her shop 
in 2011 moved her real estate license 
over to Fairhope Realty.
 
In 2017, Michelle moved over to Wise 
Living Real Estate in Fairhope and 
started developing tailor-made neigh-
borhoods alongside her husband and 
his partner, the ever-present Corte.

 
“We saw that there was 
a need for custom home 
neighborhoods. I had 
clients that wanted to 
look at these, but not 
many were available 
outside of what was 
considered ‘cookie 
cutter’, and so we 
developed The Verandas 
and The Estates at 
The Verandas. Our 
website is www.
theverandasfairhope.
com” Michelle said.
 

Not slowing down, Bigler also men-
tioned new properties she and her 
husband are working on for 2023 
and beyond. 
 
“We have a piece of property on 
Fairhope Avenue, east of Highway 98 
and have narrowed the project down 
to about three names.” Michelle said.
 
“It is the same for our projects in 
Orange Beach on Canal Road, we hav-
en’t decided on a name yet. It will be 
a Seaside/30A style community in the 
Wolf Bay area, and all the houses will 
have a boat slip and a common area. 
Build out will probably begin in the 
next six months.” she continued.
 
For those wanting to emulate 
Michelle’s remarkable success story, 
she emphasized the importance of 
always giving maximum effort.
.
“The one thing that sets me apart is 
that I give my absolute best to make 
the whole process simple, easy, and 
fun - as it should be. By eliminating 
undue stress on my clients, and tak-
ing care of issues before they arise, 
we find the whole process to be fun 
and exciting.”

For questions or comments about this 
article, contact Michelle at (251) 367-
1111 or michelledbigler@gmail.com

THE ONE THING 
THAT SETS 
ME APART IS 
THAT I  GIVE MY 
ABSOLUTE BEST 
TO MAKE THE 
WHOLE PROCESS 
SIMPLE,  EASY, 
AND FUN -  AS IT 
SHOULD BE.
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GARRETT SCARBERRY | OWNER
251.802.0363
PRESTIGIOUSFLOORINGANDDESIGNLLC.COM

PARTNER WITH THE PRESTIGIOUS TEAM TO SELL YOUR LISTINGS FASTER!
HARDWOOD SERVICES        REMODELING        CUSTOM FIREPLACES

LICENSED
INSURED
BONDED

CERTIFIED
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& Airborne Mortgage Group

Leading the Way 
on the Benefits 
of VA Loans

partner spotlight
By Dave Danielson

Photos by Lew Thomas, Adobe House Media Productions

Those who serve deserve every advantage and 
tool that can be provided to them as they look to 
make their real estate dreams come true.
 
Luckily you and your clients have Kenneth 
Harter on your side. He is the Founder and 
Mortgage Broker with Airborne Mortgage Group 
powered by Edge Home Finance.
 
Serving Those Who Serve
While Kenneth and his team work with the full 
range of conventional, FHA, USDA and invest-
ment financing, he works with a strong focus 
on VA loans.
 

HarterKenneth

His work is also a passion.
 
“I love helping veterans and those who are active 
in the military to help them to take advantage of 
VA loans … to help them secure affordable loans 
with favorable terms,” Kenneth emphasizes. “As 
part of that, I really enjoy educating the real estate 
community about VA and dispelling the myths that 
are out there about the VA loan itself.”
 
A Passion Reflecting His Service
It’s no coincidence that Kenneth named his broker-
age Airborne Mortgage Group. In fact, the name 
reflects his own dedicated service. Kenneth served 
as a member of the 82nd Airborne Division. As part 
of that, he served as a Team Leader in the division, 
and experienced several military deployments and 
a combat parachute jump during his tenure.
 
After Kenneth’s military service ended, he went on to 
a career working as a manger in the oil & gas industry 
for a number of years.
 



36 • May 2023 Mobile Bay Real Producers • 37@realproducers realproducersmag.com

In time, he talked with a friend who he had served 
in the military with about the opportunities avail-
able in the mortgage business. He took a closer look 
and knew it was for him.
 
Experience and Expertise
Today, Kenneth is a Certified Veteran Mortgage 
Advisor. In addition, AIME Association of 
Independent Mortgage Experts recently appointed 
Kenneth as a State Captain to represent independent 
mortgage brokers with Mississippi state legislators. 
He carries a great passion and belief in what he does.
 
Kenneth’s background as a paratrooper in the 82nd 
Airborne Division gives him a unique perspective 
on the challenges faced by military service mem-
bers and veterans.
 
As he says, “The majority of my focus is on educat-
ing real estate agents … and providing presentations 
to offices on the advantages of the VA loan and 
about the process itself.”
 

When Brokers ask Kenneth about how much time 
his presentations last, his answer can range from 
one to three hours.
 
“The reason for that is that, in my experience I’ve 
found that the sessions with the more experienced 
REALTORS® usually take longer,” he says.
 
“At first, that may not sound like that would be 
the case. But the reason for that is because there 
are so many myths and issues that the more 
experienced agents may have had from the way 
VA loans used to be. So there is a great deal of 
good discussion that usually is generated during 
our sessions.”
 
Giving You an Edge
During his educational sessions, Kenneth centers 
his time on key elements, including dispelling the 
myths of the program, including explaining the 
VA appraisal process and ways to overcome low 
appraisals that other programs don’t have.
 

The majority of my 
focus is on educating 
real estate agents … and 
providing presentations 
to offices on the 
advantages of the VA 
loan and about the 
process itself.
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Residential and Commercial Roofing
Services in Mobile and Baldwin Counties

“Friendly crew, professional work. 
They do a great job the first time without

 having to have them come back and fix things.”
- Christopher P.

(251) 680-7500  |  prorc.org

We’ve Got
Your Clients
Covered

251.971.3622  |  LEInsurance.net  |  307 S. McKenzie St., Foley
S C A N  T O  E N S U R E  Y O U R  C L I E N T ’ S  N E E D S  A R E  M E T

R E L A X ,
Home

Business
Commercial

Rentals

As Kenneth points out, “The VA program is the best pro-
gram for those who qualify. I like helping my REALTOR® 
partners understand how they can expand their business 
by understanding how veterans think and understanding 
the way the VA process works.”
 
Accessible Communication
Those who work with Kenneth and his team appreciate 
the personalized attention that their clients get and con-
stant communication he carries out with them.
 
“Communication is obviously key. We have a small, 
local team. With that, I am very accessible to my part-
ners and clients via a text or call,” Kenneth explains. 
“Those who work with me aren’t dealing with a large 
call center where they never know who they are going 
to get on the phone.”
 
Away from work, Kenneth looks forward to time spent 
with his wife, Mary Elizabeth, and their daughters.
 

Kenneth’s free time is dedicated to support-
ing the girls in their school and recreational 
activities. They also enjoy time at the beach 
and on the water together. In addition, 
Kenneth enjoys live entertainment and 
attending sporting events.
 
Congratulations to Kenneth Harter and 
Airborne Mortgage Group, powered by Edge 
Home Finance. Day by day, he is serving the 
best interests of his partners and their clients.
 
Contact Kenneth today!
 
Contact Airborne Mortgage Group Powered by 
Edge Home Finance Today!
 
Phone: 251-282-6894
Website: www.AirborneMortgageGroup.com
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MADE 
FOR THIS

rising star
By Dave Danielson

Photos by Lisa Johnson,  
Deep South Focus Photography

Drive and Dedication

As a REALTOR® on the Jaime Cooper Team with EXIT Realty 
Lyon Fairhope, Karly has the drive and dedication to help her 
clients achieve their dreams.
 
When you talk with her, it’s easy to see that she is made for what 
she does.
 
“I love talking with my clients. In the process, I enjoy hearing 
their stories and finding ways to better their future,” she says 
with a smile.
 

The skills and gifts you 
bring to your role in 
guiding your clients 
forward make all the 
difference in the world 
to them. They count on 
what you know and how 
you do what you do.
 
Karly Dunlap is the 
same way.

KARLY

An Early Look

Prior to earning her real estate license in January 
2020, Karly had exposure to the business that 
shaped her while she was growing up.
 
“My mom was an Escrow Officer when I was 
growing up in Colorado. I remember going to her 
office every day after school and being around 
the Realtors and title agents. Always loved 
watching and hearing about their days and cli-
ents,” Karly remembers.
 

DUNLAPDUNLAP
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“My sister got her real estate license about 10 
years ago and created her own brokerage out in 
Colorado. I loved being a part of her early stages in 
Real estate and would love helping assist her with 
her growing business. We still love bouncing and 
creating ideas with each other to help grow each 
other’s business.”
 
Steps Forward

In time, Karly moved to Oklahoma and earned her 
license there. She went on to transfer to Alabama 
in August 2020, earning her license and operating 
her business in both states.
 
Today, she works as a Buyer’s Agent with  
Jaime Cooper.
 
“Jaime and I work really well together,” she says. 
“I’ve really enjoyed being able to help people 
through my work.”
 
Rising Above

Then COVID happened. At the time, Karly was 
working on deals in Oklahoma. Her husband was 
laid off. So they decided to move to Alabama to 

be closer to family. After the move, Karly continued her real 
estate business in their new surroundings.
 
Since then, Karly has continued to build a strong business 
in Alabama.
 
In the meantime, the light of her life is her family, including 
her husband, Zack, and their children — Dominic and Sawyer.
 
In their free time, Karly and her family enjoy time together at 
the beach. They also like to get to Colorado as often as they 
can, as well.
 

I’VE REALLY ENJOYED 

BEING ABLE TO HELP 

PEOPLE THROUGH 

MY WORK.
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Your Family Triangle Movers

Full-Service Moving Your
Clients Can Rely On!

•  Local & Long Distance
•  Corporate Relocation
•  Packing Supplies
•  Full-Service Packing Solutions
•  Short & Long-Term Storage

866-726-1579
AllMySons.com/Alabama/Mobile

Have your clients scan to
easily obtain their free quote!

myproshieldpest.com  |  (251) 776-2362
michael@myproshieldpest.com

Locally Owned & Operated  |  Over 30 years experience

NOT PESTS.

POTENTIAL BUYERS SHOULD BE
SWARMING THE PROPERTY

OUR SUITE OF MARKETING PRODUCTS

Reach out to the publisher of this magazine 
for more information.

HYPORTDIGITAL.COM

WE TRANSFORM
BUSINESSES 

We handle the details so business 
owners can spend their time doing 
what they do best. 

Acquisition Email Campaigns

Search Engine Optimization

Reputation Management

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Web Design

Paid Social Media

Yelp Partnership

Live Chat

SEM / Paid Search

She is also involved with Baldwin 
Realtors Association, where she serves 
on the Community Service Board.
 
Qualities of a Leader

When you talk with Karly, it’s easy 
to spot the qualities that make her a 
great fit for her work.
 
“My hope is that those I serve think 
of me as their friend,” Karly says with 
a smile.
 
“My hope is that they think of me as 
their REALTOR® and also someone 
they would like to chat with and hang 
out with.”
 
It’s true that some people seem to be 
uniquely qualified for what they do … 
as if it was meant to be. One of those 
is Karly Dunlap. As her clients and 
those who meet her would agree, she 
was clearly made for this.

For questions or comments about this 

article, contact Karly at (251) 233-7351 or 

karlydunlap@gmail.com
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Mention This Ad For An 
Exclusive Offer!

Beau Crum
Owner & Inspector

251.281.7387
CrumHomeInspections.com

Partner With An Expert Home Inspector Who Operates 
With Integrity To Ensure Your Clients Are Confident In 

Their Real Estate Purchases!

Pet Friendly • Same-Day Reports
New Construction Builder Warranty Inspections

Buyer Inspections • Seller Inspections • Drone Inspections 
Veteran Owned



Let Us Protect Your Client's
Biggest Investment!

E3Pest.com | 251.850.PEST (7378)

S p r a y  F o a m  H o m e s  |  S t u c c o  H o m e s
H o m e s  O n  P i l i n g s  |  E c o - F r i e n d l y  P r o d u c t s
Tr i p l e  P r o t e c t i o n  Tr e a t m e n t  P l a n

 To Partner With A Termite
& Pest Control Team With

Over 30 Years Of Experience!

ScanScan
O U R  T E A M  S P E C I A L I Z E S  I N :


