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SPRING EVENT:
Thassos Greek Restaurant
Thursday, June 8th
12PM - 3PM
Details on page 44
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= s YOUR ATTORNEY FOR REAL
' ESTATE TRANSACTIONS,
' AND LITIGATING
CRIMINAL, CIVIL CASES |

WHETHER YOU'RE LOOKING TO
HIRE FOR A VIDEO PROJECT FOR

Real Estate an Event,
a Product or Ad Content.

We Can Help!

“Visual Film works knocked it out of the park, they brought in the
drone, got different camera-angles, when we received the final
product, it didn’t meet my expectations, it exceeded them, immensely”

Andy Burton

<L Let's Get CREATIVE! Reach out to me today! >>

Joseph A Padula-Zamora
Attorney At Law

872.356.8135
info@visualfilmworks.com

visualfilmworks.com
17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181
www.zamoralawpc.com
312-788-7819 O
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at andy.burton@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

COVERAGE YOU CAN COUNT ON!

Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company ABIV

YOUR LOCAL PHOTOGRAPHY

Gl L CREATED

% Over 25 Years
‘8 combined experience!

T Pucerstcl

Account Executive
Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty.com

JiawerJuckall~ 7

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

Eh

Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

10 CREATE

ABiVPhotography.org

Contact via email

abivphotography@gmail.com

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

These local businesses are proud to partner with you and make this magazine possible. Please

Rp affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The David Frank
Law Group
(773) 255-6499

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.
(312) 788-7819
ZamoralLawPC.com

6 - May 2023

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
KoshgarianRug
Cleaners.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FLOORING
Central Tile and Carpet
(630) 754-7877

Great Western Flooring
(630) 357-3331

GreatWesternFlooring.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

HomeTeam

Inspection Service

(630) 200-3952
HomeTeam.com/DuPage

White Glove
Building Inspections
(630) 428-4555

WhiteGlovelnspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home

Warranty of America
(888) 492-7359
HWAHomeWarranty.com

support these businesses and thank them for supporting the DuPage Real Producers community!

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer

State Farm Agency
(630) 321-8900
Pitzerlnsurance.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

First Centennial Mortgage
(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.
(708) 478-3094 x128
HTLMokena.com

Loan Depot
Pat Cannone
(630) 965-8138

LoanDepot.com/PCannone

MOVING & STORAGE
Boerman Moving

& Storage

(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABIiV Photography
(708) 247-7031
ABiVphotography.org

PRINTING, DIRECT MAIL
SERVICES

Marvin’s Mailers

(847) 710-2346
MarvinsMailers.com

RADON MITIGATION
DuPage Radon
Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

KDE Photography Inc.
(630) 244-9959
KDEphotography.com

STAGING
Chicagoland
Home Staging
(815) 577-2233
Chicagoland
HomeStaging.com

Phoenix Rising
Home Staging

(773) 433-3888
ChicagoStaging.com

Sizzle Home Staging
(847) 212-3352
SizzleHomeStaging.com

TITLE INSURANCE
Chicago Title Insurance
Company

(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

goosehea
INSLUHANCE

Boggs Agency

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

KEVIN BOGGS
Agency Owner

License #:3000134505

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o @'

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

y-)
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WE TRANSFORM 4 .

BUSINESSES A

We handle the details so business Qm @ I

owners can spend their time doing

what they do best. == =

OUR SUITE OF MARKETING PRODUCTS

O Web Design

O Paid Social Media
O Yelp Partnership
O Live Chat

O SEM/ Paid Search

O Acquisition Email Campaigns
O Search Engine Optimization

O Reputation Management

O Mobile and Display Advertising
O OTT/ CTV Streaming Advertising

Reach out to the publisher of this magazine
for more information.

< HYPORTDIGITAL.COM
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_ One of the most heart-warming things about Mother’s Day is how they show up for their teams and communities and
- _ — the opportunity it provides to express our gratitude and love thankful to call them both colleagues and friends.
4 for the amazing women in our lives. Whether it’s through
a thoughtful gift, a heartfelt card, or a simple phone call, So, as we welcome May, take a moment to think about

acknowledging all that these women (wives, mothers, grand- all the women in your life who have cheered you on

mothers, aunts, sisters, and daughters) have done for us is a and helped you when you have fallen short. I know this

wonderful way to show our appreciation! month I will thank the women in my life for shaping

' I ! me into the person I am today and for encouraging me
M o RTGAG E MA D E S I M P L E So Yo U H Av E Many of you know my wife, Emily. I have to give her a huge to grow into an even better version of myself.
9 shout-out because she is not only one of the biggest encour-
M o R E TI M E To M A K E M E M o R I E S agers in my life, but also cares for and supports our four I am also happy to share how registration is officially
[ ]

children every day with so much love and grace. Emily is the open for the DuPage Real Producers spring event
J 26 YEARS IN-HOUSE PROCESSING, TOP 1% OF ALL LOAN OFFICERS NATIONWIDE one who believes in me even when I don’t believe in myself. hosted by Thassos Greek Restaurant on Thursday,
OF EXPERIENCE UNDERWRITING AND CLOSING. WITH OVER $140 MILLION FUNDED IN 2020, Her unwavering love and support give me the courage and June 8th from 12pm - 3pm. Be sure to check out more
strength to pursue this dream. details on page 44! See you there!
g u a ra n t e e d R a te I cannot help but also think of all the amazing Andy Burton
Branch Manager < women I get to work with through the Real Publisher

SVP of Mortgage Lending
TOP 1% MORTGAGE ORIGINATOR SINCE 2012

DRock@Rate.com

Rate.com/DRock

0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698 [F] @danrockmortgage
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424 (@therockteamglenellyn

Producers platform. I am continuously in awe of andy.burton@RealProducersMag.com

@DuPageRealProducers ﬂ facebook.com/DuPageRealProducers

@Eﬂ“ﬂl— HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply « Dan Rock NMLS 1D: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

DuPage Real Producers - 9




"f; © Central Tile Inc.

Contractor Direct Pricing

Your local, professional flooring
contractor for over 35 years!

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring,
Sales and Install,

10 - May 2023

Nick Pitzer Insurance Agcy Inc
Mick Pitzer, Agent

www. pitzerinsurance.com
nick@pitzerinsurance.com
Bus: 630-321-8200

Se habla Espaniol

State Farm
Bloomington, IL

2001877

Get great service

& great rates.

You know I'm always here
with Good Neighbor service.
But I'm alsa here with
surprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbaor,
State Farm is there!

Individual premiems will vary by customer. All sppiicants
skt 1o Sate Farm? underwiiting requinementy

o StateFarm

THE LAW FIRM THA

David Frank

3400 Dundee Rd. Suite 320
Northbrook, IL 60042
Phone: 773-255-46499

Fax: 425-928-40641

thedavidfranklawgroup.com

david@frankesq.com

WE'VE GOT YOU COVERED

-2D+ Years of Residential &
Commercial Real Estate Law
Expertise

- Seamlessly Taking the Baton
from Contract to Closing

B We Heep the Deal Moving

= Fast, Efficient, 7 Days a Week
Responsiveness

_' LWAYS KEEPS YOU IN THE LOOP

&

The David Frank Law Group

Real Estate Law

Estate Planning

TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

LET US TREAT YOU LIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

__

312.919.0373
TAYLOR@MYCCMORTGAGE COM
WWWLUCKYTAYLORLOANS COM

DuPage Real Producers - 11



agent feature

By Lauren Young
Photos by ABiV Photography

“When I was younger, I would check out books at the
library that contained only house floor plans,” says
Eileen Kenah of Keller Williams Experience Realty
in Downers Grove. “My father thought I should be an
architect, but I knew I didn’t want to design them, I

just wanted to look at them.”

Eileen grew up in the town of Hillsdale, New Jersey,
which lies within the NYC metropolitan area. In her
family, working hard was expected. She and her sib-
lings each took their turn at the family paper route. By
age fourteen, Eileen was working at the local library,
and during high school, she worked at the community
grocery store. Next, she attended the University of

Notre Dame where she majored in accounting.

“I wanted to major in psychology, but my dad told
me I would not make any money in that field,” Eileen
recalls. “I decided to major in accounting instead. It
amuses me that I have to use some psychology in my
role as a REALTOR® today.”

After graduation, Eileen got a job as a certified public
accountant for Deloitte & Touche (Deloitte Touche
Tohmatsu Limited). As she advanced in her career,
Eileen felt an increasing expectation to sell accounting
services, so she took an internal auditor position at the
Hertz Corporation. Eventually she was relocated to the
Chicagoland area to be the Midwest region controller.
‘When she got married and had children, her growing

family caused her to pause and consider her lifestyle.

“I always said I would be a stay-at-home mom if I had
a third child or when my oldest went to school; those

two things happened at the same time for me,” she

ilee
Kenzah

says. “I quit my nine-to-five job at Hertz while I was pregnant,
but after a week I realized I could not handle the demands of

being a stay-at-home mom.”

So Eileen revisited the idea of becoming a REALTOR®—a path
she had started twice before but never committed to. In 2003,
she earned her license for the third time and kept going. As she
transitioned into her new career, she pulled on her past busi-

ness experience, skills, and natural aptitudes.

DuPage Real Producers - 13



“My roles as an accountant and
auditor taught me how to think and
search for information that is not
readily available,” Eileen explains. “I
am also a rule follower, which makes
me a great fit for the Main Street
Organization of REALTORS®’s pro-
fessional standards and citation com-
mittees. And when dealing with issues
or conflict, I have a very logical mind,
so I am able to simplify the issue at

hand to come to a best resolution.”

During this time, Eileen and her
husband, Don, learned that their
newborn son, Brian, had agenesis of
the corpus callosum, a rare birth dis-

order where the tissue that connects

I
it
Al .II.F
'

Eileen with her husband,;
Don, and her daughter, Katie,
celebrating a birthday!

14 . May 2023

the left and right hemispheres of the brain is not developed properly or is miss-
ing. This means Brian is non-verbal and will never be able to support himself or
live on his own. Eileen believed this would mean she would have to give up her

new real estate career.

“With the support of my husband and many others, however, I was able to continue
working in this business that I love,” she says. “There are so many amazing people
I would have never met if it weren’t for Brian: therapists, teachers, other parents,

and others. Having Brian has changed who I am as a person in a good way.”

- ; . Eileen with her son, Gerry, while
. visiting Los Angeles, CA.

Now, nearly twenty years later, Eileen is

the designated managing broker of Keller
Williams Experience and recently earned
her pre-licensing instructor license, which
allows her to teach continuing education
courses. For her, being able to pour her
knowledge back into new and experienced
brokers is very fulfilling. She appreciates
that teaching others forces her to stay up-to-

date on the latest trends and techniques, too.

“I love seeing our brand new
agents launch their businesses,”
she says. “It means I'm always
learning. I read everything

that comes across my email
from Inman News, Illinois
REALTORS®, and Mainstreet
Organization of REALTORS®, plus
the e-newsletter Morning Brew.”
She adds, “The collaborative
environment at Keller Williams

Experience allows me to thrive.”

In her downtime, Eileen is an
avid reader, a crossword puzzle
doer, and a golfer—she even got
a hole in one at the Downers
Grove Golf Club course last
summer. Her older son, Gerry,
lives in Los Angeles and works
in the film and TV industry. Her
daughter, Katie, is finishing up
her degree at DePaul and hopes
to follow Gerry into the enter-
tainment industry. To keep up
with them, Eileen has started to
watch more movies and TV and
discuss all with them. The family
has long attended St. Mary of
Gostyn church, and supports
organizations like SEASPAR
(South East Association for
Special Parks And Recreation)
and the supportive and emer-
gency housing organization,
DuPage PADS.

Looking ahead, Eileen and Don
are considering a future reloca-
tion to a state where they can
access better resources for Brian.
Wherever they end up, Eileen
hopes to continue her journey

as a REALTOR® so she can help
others reach their dreams.

“The market has been challeng-
ing the last couple of years, so
finding the perfect home for

my clients is extra rewarding,”
Eileen says. “I always tell my
clients that when they find the
right house they will just know.
I see it on their faces when they

walk into ‘the one.”




THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
A S A AR PROVIDING A VISION TO YOUR CLIENTS OF THEIR
ACCURACY THAT TURNS

FIRST-TIME HOME BUYERS

INTO LIFELONG CLIENTS.

What if you looked at the home inspection phase as an opportunity
rather than a hurdle? What if you had a team of expert inspectors who
understood what's at stake? And what if the report they provided
contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This
isn't a what-if scenario. It's simply a question of when you decide to
make HomeTeam part of your team.

BLAIR CROWN
DESIGN

224-707-0138
BLAIR@BLAIRCROWNDESIGN.COM :

We're more than inspectors. We're relationship builders.

630.200.3952 | hometeam.com

@ HOI‘!‘IETeam FAST | ACCURATE TRUSTED !
INSPECTION SERVICE ; Ev TAERA

Home Inspecior License # 45007105332
Each office is indegendertly cvned and operorad ©2020 The HomeTeam Inspection Sarvice, Inc. All rights reserved W

PARTNER WIT
MORITGAGE EX

* Personal Touch

|H]>

* Theme Party Book

* Coordination * Printing
o Full o Thermography
DAN GJELDUM
* Wording o Letterpress
SVP of Mortgage Lending * Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

O: 773.435.0654
Quarantee@ C:312.543.9692
DAN@RATE.COM

WWW.RATE.COM/DAN

OVER $1 BILLION CLOSED SINCE 2019

16 - May 2023
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>> pa rtner SpOT|Ig ht For many top-producing REALTORS®, getting a property

Photos by KDE Photography

sold for top dollar is all about presentation, and that’s
where Sizzle Home Staging comes in. Sizzle is a
full-service staging firm that has been providing its
services to the Chicagoland area for twenty years.
As both owners and designers, Phil and Ashley
Stout have established a trusted company with
excellent reviews, and they continue to strive
to deliver value for their REALTOR® partners.

‘ Sizzle Home Staging specializes in
.:l vacant properties of all sizes—from
studios to large estates—and provides
expert staging services for single-fam-
ily homes, condos, and model units.
For clients familiar with the Sizzle
team and process, Sizzle will offer
partial and occupied-space staging
to meet the unique needs of a vari-

ety of seller situations.

- Phil and Ashley’s backgrounds
have allowed them to bring unique
skills to their business: Phil, who

studied engineering and obtained

Staging with
Reputation

an MBA, uses his business acumen

and communication skills for han-
dling sales and company finances.
He puts his practical engineering
skills to use with any repairs and
maintenance. Meanwhile, Ashley
brings her human resources man-
agement expertise to the table, and
she oversees design, inventory man-

agement, scheduling, and staffing.

What sets Sizzle apart from other
staging companies is the easeful and
enjoyable experience they provide
for their clients and partners. They
understand the importance of prompt
responses to inquiries, sticking to set
schedules, and delivering an excel-
lent final product. Sizzle Home
Staging has a dedicated full-
time crew, multiple trucks,
and a warehouse of fur-
nishings, which allows
them to be more flex-
ible, and faster, than

other companies.



OUR TEAM IS EXPERIENCED
AND KNOWLEDGEABLE. THEIR
- EXPERIENCE IS INVALUABLE
IN SERVICING BOTH CITY AND
SUBURBAN LISTINGS.
— ASHLEY
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Ashley with
one of her
daughters,

Florence.

3

E ARE A
M YOU CAN
PUT IN FRONT OF
YOUR CLIENTS
CONFIDENTLY.
— PHIL

“We are a team you can put in front of your clients Ashley and Phil have staging down to a science, and their clients They also observe that the shift toward When Phil and Ashley aren’t work- ~ As a family, they have been to Disney

confidently,” says Phil. “Agents are pleasantly sur- see that in how smooth it is to work with them. “Getting a quote REALTORS® sharing the cost of staging ing, they enjoy spending time with “an embarrassing number of times;”

prised at the ease of the process, and agents without ~ for staging and then moving from that quote to actually having with clients speaks to REALTORS® belief  their family. They have two chil- love being active outdoors, walking the

prior staging experience should feel comfortable the staging installed is relatively easy,” says Phil. “With the in the necessity and value of staging. dren, Florence (6) and Hailey (4), many nearby nature preserves; and

reaching out for information. We are here to help.” REALTORS® that frequently use us, there are cases where it only and four pets: beagles Gus and Kagi,  enjoy attending community events.
takes a couple of emails between both parties before the staging Phil and Ashley always encourage agents  and cockatiels Ben and Tweety.

Sizzle serves clients throughout Chicagoland— is installed and ready for photography,” notes Ashley. to communicate to clients the potential ‘When looking at both their personal lives

from Lake Forest, to Naperville, to Orland Park savings staging can bring. “Investing in “We enjoy visiting our family’s and the business that they are continuing

and everywhere in between. “Our team is experi- The projects Phil and Ashley find most fulfilling are the estates staging can result in a higher sale price lake house,” says Ashely. “Phil is a to build, Phil and Ashley believe that

enced and knowledgeable. They likely know the and older properties they get to stage and bring new life to them. and save time on the market, which can Pisces, so he needs water nearby. success can be defined as knowing you

maintenance guy at your condo building because They love seeing their clients’ listings go under contract quickly, save the client the monthly costs of car- He actually installed a small pond have done your best for your client and

they’ve been there before, and will make a point and feel like superheroes “swooping in to save the day” for prop- rying the home,” explains Phil. “Taking near our patio to get his daily fix!” are continuously striving to improve.

to remind us if there is a Cubs game to consider erties that were sitting without offers before staging. the time to explain the financial advan-

when planning our day to avoid traffic. Their tages can make the client more com-

experience is invaluable in servicing both city and ~ Over the years, Sizzle has seen clients become more targeted about fortable about making the investment

suburban listings,” says Ashley. which rooms they stage, such as the main floor only or odd rooms. themselves, which is ideal for everyone.”

20 - May 2023 DuPage Real Producers - 21



REAL PRERUEERS SPECIAL PROMOTION

HINKLEY _,

CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

WE'RE COMFORT'S BEST FRIEND!

Your Local Heating and Cooling Experts
in Lemont, IL, and Surrounding Areas

CALL US TODAY!
Q: How does tristinstyling obtain the latest exclusive
630-537-8367

; : ‘ luxury items first every time?

/ info@mycomfori:emp.com | mycomfortemp.com
y | A: We have access fo the hottest items before they become available

Gom ' ; o to the general public through the relationships I've cultivated within the
world's leading luxury refailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections

Breathe Easy partly through the combined spending power of all our clientele.

. :H hiring tristi li I ?
Chicagoland’s best value on an extremely dependable Q: How can hiring tristinstyling save people money

radon system installed with award-wining service. A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment

pieces, or fabulous inexpensive pieces to make a great ouffit. While
some stylists might find it challenging to work within a budget, | find it
fo be a lot of fun. | love to show clients how fo find amazing pieces at
unbelievable price points!

Q: Why do people need tristinstyling when so many
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access fo,
cusfomers are limited to shopping only in that one store. Clients who
want fo creafe a cohesive wardrobe that is unique to their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current frends available from all retailers.

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

U P Radon mitigation services CONTACT

are designed specifically for TRISTINSTYLING INC.

a real estate transactions. 208 N GREEN ST.
Contrac U Our redundant processes are CHICAGO, IL 60607

Visit Our Ultimate Lighting Destination In La Grange 630-836.1918  Ocsoned tonever dely o s
dUPageradon com &osing.

LET’S GET SOCIAL

60 South La Grange Road | La Grange, IL 60525 e (——ﬁST “ e fy©
M-.I- )

HortonsHome.com | 708-352-2110 BBB
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P business article

By Kate Sax

MAINSTREET
REALTORS®
LEARN HOW THEY
CAN HELP HVC
CLIENTS ACCESS
HOMEOWNERSHIP
AT AFFORDABLE
HOUSING SUMMIT

Mainstreet REALTORS® gathered to learn about the role they can
play in making affordable housing accessible to all at the Affordable
Housing Summit and Expo, which was hosted by Mainstreet
Organization of REALTORS® on February 1, 2023, in Orland Park.

The event included presentations from such speakers as Cook County
Assessor Fritz Kaegi, and National President of the Asian Real Estate
Association of America (2023) Kurt Nishimura, as well as several pan-

els that were led by experts in affordable housing.

In their panel discussion, “Building an Affordable Future,” pan-
elists Matricia Jackson (Keller Williams Elite), Moises Figueroa
Hernandez (Chase Bank), Yvette Jones-Swanson (Real People
Realty), and Tracey Royal (Coldwell Banker Realty) discussed what
Jackson deemed an “eye-opening truth” for many REALTORS®:

housing choice vouchers (HVCs) can be used to purchase a home.

The US Department of Housing and Urban Development describes
the Housing Choice Voucher program—formerly known as Section
8—as “the federal government’s major program for assisting very

low-income families, the elderly, and the disabled to afford decent,
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safe, and sanitary housing in the private mar-

ket.” Matricia Jackson explained that a common
misconception is HCVs can only be used to pay
rent, when in fact, buyers can use their vouchers

to secure and pay a mortgage.

“This [fact] is something that’s not talked
about,” Jackson said. “REALTORS® are not
advocating it enough—we’re not sharing with
those voucher holders that they can have the

American Dream, just like anyone else.”

The option to buy a home using an HCV is
available through a program called the HCV
Homeownership Program, which is adminis-
tered by local public housing agencies in com-

munities across the country.

The US Department of Housing and Urban
Development states that in order to be eligible for

the program, families must “meet specific income

Renovation

Loans(maoE|
Simple

and employment requirements (the employ-
ment requirement does not apply to elderly
and disabled families), be a first-time home-
owner as defined in the regulation, attend and
satisfactorily complete the pre-assistance
homeownership and housing counseling pro-
gram required by the PHA [Public Housing
Authority], and meet any additional eligibility
requirements set by the PHA.” The panelists
clarified that voucher holders must be part

of the general HCV program for at least one
year before they can use their voucher to buy

a home, condo, or other property.

Despite these stipulations, the panelists
touted the impact the HCV Homeownership
Program has already had in the lives of many
veterans, and individuals and families living
with low incomes or disabilities. Several pan-
elists went on to share stories of families and
individuals that were able to buy their first
homes because of the housing choice voucher
option—people who otherwise wouldn’t have

access to homeownership.

Figueroa Hernandez relayed, “I worked with a
married couple on social security and disability
who thought they could never afford a home
and had [no choice but] to throw their money
away on rent. But they had a housing choice
voucher and a small pension, and we found
[that with both,] they had a combined income
of $7,000 per month to put toward a mortgage.”

As other panelists shared similar
stories, they discussed the creative
ways they had combined housing
choice vouchers with federal and
nonprofit grant programs to bring
homeownership into reach for vet-
erans, survivors of domestic abuse,
and families who were struggling
to get by after facing health issues

or losing employment.

The panelists emphasized that
REALTORS® stand to benefit from
helping prospective buyers access
mortgages with housing choice
vouchers, grants, and similar
resources because, as Yvette Jones-
Swanson pointed out, “We all still

get paid to sell these houses.”

“If you're an agent, don’t push
back,” she said. “Learn what you
can do to help someone. All they
need is one hand. This is money
that the federal government allots
to these people to help them live,
thrive, and survive—[to have] a

better life in a nice place.”

As the event continued, speakers
shared the ways housing profes-
sionals can increase the supply of
affordable housing, which included

everything from becoming involved in
grassroots advocacy, to encouraging
land use reforms, to changing the way
they [housing professionals] view,
talk about, produce, and preserve
housing that’s affordable to Illinois’s

most vulnerable populations.

Dawn Stewart, executive direc-

tor and senior lending manager at
Chase Bank, left the REALTORS®
with an important reminder: “If
you’re in this industry, you are here
to serve others. Homeownership

isn’t a privilege, it’s a right.”

About the Author

Kate Sax is a graduate of Illinois
State University and has been a
staff member of Mainstreet since
2003. Kate provides strategic
management of many departments;
including education, commercial
and global services, professional
and ethical practices, YPN and
senior services, and member
outreach departments. She devel-
ops and executes programs and
services related to the mission of
the organization. Overall, Kate just
helps REALTORS® succeed in their
business through an integral lens of

education and professionalism.
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Benefits of Using a
Renovation Loan:

Ability to personalize a home you love

Patential for home equity appreciation upon
upigrada completion

Ho need for a second mortgage o Use of
high-interest credit cands

To learn how you can finance the cost of renovation into your mortgage
and what types of repairs are covered, contact me today

*Rates, terms and availability of programs are subject to change without notice (04121118595v5)

Products offered

through loanDepot

Pat Cannone Loan Consultant NMLS #228900

(847) 504-0263 office : (630) 965-8138 cell
1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062
pcanneone@loanDepot.com - loanDepot.com/pccannone

loanDepot.com, LLC. NMLS# 174457
(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
for more licensing information, please visit
www.loandepot.com/licensing.
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“Working with Achosa
has been a smooth and
seamless process.
Customer service has
been excellent, quick
and very professional.
We look forward to
continued partnership
and providing our clients
with Achosa Home
Warranty services.”

KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

— Sheena Baker
Group

Senior Sales Executive

PATRICK KELLY |
- 111 E. JEFFERSON AVE., SUITE 103 |
NAPERVILLE, IL 60540 |

847-975-6706
KimB@Achosahw.com

Scorched Earth Brewing  Algonguin
Arlingten Al House Ariington Heights
Brow on the Wall Arfington Heights
Hopvine Brewing Company Aurom
Woliden Brewing Company Bloomingdale
Fock Bottom Brewery  Chicago
Whiner Beer Company  Chicago
DryHop Brewery  Chicago
Goose Island  Chisago
Muoody Tongue Brewery  Chicago
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Alter Browing Company  Downers Grove
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Jude Marchetti
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Stockholm's Restaurant & Brewery Geneva

Penrose Brewing Company Geneva
g é; Art History Brewing Genewa

MARVINQS 630.548.2650

hello@marvinsmailers.com
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< Homelown

708-932-2793 | www.htlmokena.com

19627 South La Grange Road Mokena, IL 60448

HOME
FINANCING
EASY AND
AFFORDABLE.

f @HomeTownLending

A division of Hometown Lenders, Inc. NMLS & 65084



»» cover story

By Lauren Young
Photos by KDE Photography

Tom
Fosnot

HOME IS WHERE THE HEART IS

Tom Fosnot’s grandfather, Joe Wagner,
launched Elmhurst’s popular outerwear
retailer, York Furrier, in 1931 after
arriving in the US from Germany. Many
relatives, including Tom and his father,
put in shifts at the family-run business.
Tom worked at the furrier part-time
while attending Elmhurst College and
then started as a full-time salesman

11 upon marrying his wife, Lynda, in 1987.

| | “We had forty employees and ten

were family members,” says Tom,

ENE ey ) now a broker at JJW. Reedy Realty in
( " . | ). Lombard. “In addition to sales, I was
v if z e e ! | ] also involved with the marketing
J1|-'- I ! aspect of the business and with
_— = I merchandise purchasing.”

r‘-—.

-~ 1 .
1! members involved,
"
¥

With so many family

Tom felt like there
was no room for
— personal and profes-
— sional growth. In 1998,
after working ten years in the
family business, he left to pursue

a career in real estate.

“Leaving the business that I knew to go
out on my own was a big turning point
for me,” he says. “Doing so allowed me
to forge my own path and know that my

successes were my own.”

Even though he was now “on his own,” he
not only had years of valuable custom-

er-facing experience under his belt, but

Tom also brought lessons from his
many supporters into his new career,
starting with his REALTOR® mother.
Watching her run a successful agency
gave him a strong background under-

standing of the industry.

Tom also leaned on his father and
boss at York Furrier, Tom Sr., for
advice in the early days of his real

estate journey.

“My father was a quiet guy, so when
he had something to say, you knew
that it was important,” he says.
“When I left the furrier he told me to
work hard and take care of my fam-
ily, and that I would be fine, which

was exactly what I needed to hear.”

“Looking back, working in a retail
setting was the perfect training for
my future real estate career,” Tom
says. “My thought was, ‘My sales and
marketing skills along with my deep
roots in the Villa Park, Elmhurst,
and Lombard communities would be

beneficial to a real estate career.”

Tom’s family originally moved to
Villa Park when it was incorporated
in 1916, and he has lived on the
same block his entire life. His home,
built on four lots, was one of the
first houses built in Villa Park. For
Tom, being able to work in and help
develop his hometown gives him an

immense sense of pride.
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“The best salesman knows and loves the prod-
uct he sells, and I’'m that guy,” says Tom. “I have
been a top-producing agent for Villa Park for over
twenty years. I have a deep history in the commu-

nity, so I have a love for the town and the people.”

Over the past two decades, Tom has faced many
challenges, but none more so than the market drop
in the mid-2000s. He was forced to devote longer
days to make ends meet. Over that difficult period,
Tom began to feel burned out. The challenging
economic environment required a renewed shift in

focus and attitude.

“It was during that time that I changed my mindset
from thinking of real estate work as transactional
to focusing on how rewarding it was to help peo-
ple,” Tom says. “I realized that I really enjoyed
working with my clients and helping them through

the important changes in their lives.”

Those lessons of perseverance helped Tom through
the uncertainty of the COVID market of 2020.

“When everything shut down I had sixteen deals
pending, and I was worried about what was going
to happen and what the future of the market was
going to be,” he explains. “But I realized that peo-
ples’ homes are the center of their lives and what
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THE BEST
SALESMAN
KNOWS AND
LOVES THE
PRODUCT HE
SELLS, AND I’'M THAT

GUY. | HAVE A DEEP
HISTORY IN THE
COMMUNITY, SO |
HAVE A LOVE
FOR THE TOWN
AND THE
PEOPLE.

REALTORS® do is important.
During the slow days when I didn’t

have appointments, I built my customer

base. The work you do on those days can

be the difference between success and failure.”

‘When not working on his business, Tom coaches
the freshman baseball team at Villa Park’s Willowbrook
High School, which he has done for the past eighteen years.
Because he learned so much through athletics while a stu-
dent there, including how to collaborate with others and win and

lose gracefully, he sees instilling those values in the next generation
through coaching as an important part of giving back to his community.

Looking forward, Tom aims to continue building on the essentials he’s
established over his twenty years in the business. He’s still excited
about the opportunities to help people and to extend his vast expe-
rience in a thoughtful and caring way. He’s fully embraced current
technologies and the newest marketing strategies, while remembering

the basics he was taught in his earliest days in the family business.

“My Grandfather Joe would always tell me, ‘T'm not the boss. The cus-
tomer is the boss!”” Tom says. “When you’re feeling down, doing some-
thing for someone else makes you feel better. I've been able to make a

career out of helping people and I'm grateful for it.”

“Most real estate agents look forward to closing day, but it actually
makes me kind of melancholy,” he adds. “I enjoy building relationships

with my clients, so it can be a little sad when we part ways.”

N

THIS MAY, HELP YO

A CLIE
INTO THE HOME OF [THEIR

| am committed to providing you and your clients with accurate, timely,
and honest mortgage advice.

Count on me to be a positive addition to your successful team, delivering
loans on time, every time!

CONTACT ME TODAY, I’m always available.

LANNA SEEBAUER ta
Senior Mortgage Loan Originator F]RST

M: 847.343.0563 | O: 630.952.1584 CENTENNIAL

Alanna@goFCM.com | AlannaSeebauer.com
M O R T G A G E

303 W Main St STE 201 | St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160,
IL Residential Mortgage Licensee #MB.0004239, IN #15064, Ml #FL0O011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a

commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the S
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_. 2303 ~  oreonmuity
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P» agent feature

By Lauren Young
Photos by ABiV Photography
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“I've always loved technology and the aspect of new things,” says Fabio

Brancati, broker with @properties in Naperville. “Even though sometimes
we see new tech or platforms trying to replace the REALTOR® experience,
I see that the future will belong to the REALTORS® who really have the

experience and tools to guide their clients to the finish line.”
Fabio grew up in Brazil and earned his degree in systems analysis in 2004,

graduating with honors. Just prior to graduating, his group won best project

within the school for successfully implementing their concept of a virtual
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student education support program where peo-
ple from all over the world could donate online
and financially support the educational needs

of youth in impoverished areas of Brazil.

He held various roles in technology sales and
business development. His career with the
IT services and consulting company, Softtek,
where he held the position of SAP (systems
applications and products) vice president

of business development, brought him to
Mexico, then Canada, and eventually the
Chicagoland area where he and his family
decided to call Naperville home. In 2014,
Fabio met REALTOR® Scott Gerami, and the
two immediately connected over a shared

passion for technology.

“This was about the time when drones and
quadcopters were just emerging,” says Fabio.
“Together we started to dream and have fun
thinking about how they could be used. From
there, we began to try aerial photography
for real estate. We became better friends
through working together, and then Scott

guided me into my real estate life.”

Fabio with his team (Joanne Besterfield, Broker Buyer/Seller Agent, and Holly Mateer, Executive Assistant and Broker Buyer/Seller Agent).

Fabio and Scott would work together as
brokers for several years. During his first
two years as an agent, Fabio regularly
worked over weekends and didn’t take
any holidays. The hard work paid off
when Fabio was selected as Rookie of
the Year in 2015.

“Those days were just constant open
houses, broker tours, workshops, and
events; I had to create my network of cli-
ents and friends,” he explains. “Now my

business is 98 percent referrals.”

While Fabio was learning the nuts and
bolts of being an agent, Scott and he
would envision how they could change
the industry for the better by leverag-
ing the newest business systems and
processes to help people in a more
seamless way. Leaning on his skills and
experience in his past customer-facing
roles, Fabio also began to develop his
paradigm for how he would meet their

clients’ needs.

Fabio serving on the tech team at his church.

“I've always envisioned my approach as one with respect, professionalism, and

above all, transparency,” he says.

That simple approach has worked well for Fabio. Now nearly a decade into
his real estate career, he has surpassed $90 million in sales and has been
frequently recognized with many awards for his success. He’s built a strong
reputation among other agents, and he has developed a network of resources
to add value to his client relationships.
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“Through my knowledge and con-
nections, I can overcome almost any
challenge for my clients,” he affirms. “I
believe strongly in not just ‘know how’

but ‘know who.”

“In the past, we have helped people
find jobs, create new businesses

and implement them, and overcome
financial or logistical obstacles,” he
adds. “Anything [we can do] that will
improve our clients’ and their fami-
lies’ lives, we will lend a hand. If we

can’t, we know someone who can.”

‘When not connecting with and helping
his clients, Fabio prioritizes family
time. He’s been married to his wife,
Elilian, for twenty-two years and they
have four children. The busy family of
six stays active through sports, music,
and school activities, and they love to
travel. They also are active in their local

church, charities, and community.

“I grew up in a very simple family,”
says Fabio. “We were not rich, but
we were loved and we had what we

needed. My childhood always gives
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I'VE ALWAYS

ENVISIONED MY
APPROACH AS ONE
WITH RESPECT,
PROFESSIONALISM,
AND ABOVE ALL, . &
TRANSPARENCY.  Fabio enioying  ide at the Forest Preserv,

me perspective, and I am always thankful to be where I am. In our family, we

try to teach our kids the same.”

Looking forward, Fabio aims to continue to find new ways to serve his clients
and help his fellow REALTORS®. His ability to adopt new tools and processes
connects with his interests. But he knows it will never replace the human touch
or good old-fashioned hustling.

“Don’t be afraid of work. There is a lot of good technology behind the scenes
that supports my business,” he says. “Even with those tools, though, this is not
a magic business. There is no secret recipe or system that will bring you busi-

ness without [your putting in] hard work.”

CAMDEN LAW OFFICE, LLC

APRIL SHOWERS, MAY FLOWERS

AT YOUR NEW HOME?
WE CAN MAKE IT
HAPPEN.

e — . S — Jum—

KEVIN CAMDEN | (630) 568-6656

kevin@camdenlawoffice.com | www.camdenlawoffice.com
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WE TREAT CLIENTS LIKE FAMILY

Realtors Can Trust Us
With ‘Their Buyers

& Sellers o5y
Setting a new standard g&ﬁ&‘wb‘&

of service for home
buyers and sellers
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WE WILL TEACH YOU HOW TO TAKE CARE OF YOUR HOME
OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

Great Service.
Great Products.
Great Western.

‘.{é Your Partners in Design

S IEN Tile - Carpet - Hardwood - Vinyl
- Laminate - Countertops
Window Coverings

630-357-3331
Greatwesternflooring.com

0QPOMO

LET ME HELP YOU .-
- WIN YOUR OFFER_

1

' \/ Top 1% Loan Originator 2020 & 2021
\/ Scotsman Guide Top Originators List 2020 & 2021
\/ Circle of Excellence 2020

Bill Pendley

Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135

Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomelLoans.com
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One Call.
One Solution.

DOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

Koshgarian Rug Cleaners, Inc is a local family owned company that
has been cleaning homes using quality employees, equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting
In(fdor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

HOME INSPECTIONS FROM
PEOPLE YOU TRUST

Proudly Serving Chicagoland For Over 30 Years!
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the Castle team and would
vecommend (o anvone needing All Castle Inspections include FREE warranty Coverage
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SINCE 2016, N2 HAS DONATED

.;'u j
4
TO HELP END MODERN-DAY SLAVERY.

Nz @ That's why The N2 Company — the organization behind this publication and
GIVES hundreds like it — is financially committed to end human trafficking.

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.

THE N2 COMPANY @ RP IE" Jéf Vlsun::f;vae::::;:::?;r::

Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

ﬁ Steve Bonnichsen, VP of Sales & Marketing
p}ﬁger 155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
Mg - Soroge - Lopstcs steveb@pragermoving.com




TOP 100 STANDINGS

Teams and Individuals January 1, 2023 to March 31st, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Dawn McKenna 4 $6,835,000 5 $8,384,000 9 $15,219,000
2 Tim Schiller 16 $8,293,600 13 $6,645,900 29 $14,939,500
3 Kim Dalaskey 7 $7,035,500 8 $5,793,000 15 $12,828,500
4 Larysa Domino 3 $4,979,000 5 $6,880,000 8 $11,859,000
5 Patricia Wardlow 13 $5,384,100 11 $4,715,000 24 $10,099,100
6 Lina Shah 5 $7,323,500 3 $2,442,000 8 $9,765,500
7 William White 7 $5,685,000 4 $2,648,000 11 $8,333,000
8 Maureen Rooney 10 $5,587,000 5 $2,640,000 15 $8,227,000
9 Bryan Bomba 4 $6,349,000 3 $1,440,000 7 $7789,000
10 Ginny Stewart 3 $3,033,000 3 $4,655,000 6 $7,688,000
11 Christine Wilczek 9 $6,532,068 2 $655,000 11 $7187,068
12 Pat Murray 8 $3,900,000 8 $3,166,500 16 $7,066,500
13 Nathan Stillwell 5 $4,223,277 6 $2,816,900 11 $7,040,177
14 Lance Kammes 9 $3,316,500 9 $3,652,250 18 $6,968,750
15 Nicholas Solano 12 $6,793,308 0 $0 12 $6,793,308
16 Tracy Anderson 3 $3,238,845 4 $3,507,945 7 $6,746,790
17 Kelly Stetler 3 $2,885,000 5 $3,795,000 8 $6,680,000
18 David Gust 4 $3,742,000 2 $2,667,500 6 $6,409,500
19 Jeff Stainer 4 $2,354,215 6 $3,719,500 10 $6,073,715
20 Katie Minott 2 $2,675,389 3 $3,075,389 5 $5,750,778
21 Kris Berger 6 $5,741,500 0 $0 6 $5,741,500
22 Alice Chin 4 $2,385,000 5 $3,199,000 9 $5,584,000
23 Sarah Leonard 5 $1,761,000 11 $3,699,700 16 $5,460,700
24 Julie Sutton 2 $2,315,000 2 $3,100,000 4 $5,415,000
25  Alexandra Shaban 0 $0 3 $5,325,000 3 $5,325,000
26 Margaret Smego 2 $1,655,000 3 $3,473,000 5 $5,128,000
27 Megan McCleary 3 $4,864,900 0 $0 3 $4,864,900
28 Betsy Stavropoulos 3 $1144,900 5 $3,635,000 8 $4,779,900
29  Linda Little 11 $4,642,080 0 $0 11 $4,642,080
30  Laura McGreal 3 $1,698,000 5 $2,899,000 8 $4,597,000
31 Christopher Lobrillo 15 $4,499,000 0 $0 15 $4,499,000
32 Tom Fosnot 7 $2,909,900 6 $1,582,000 13 $4,491,900
33 Natasha Miller 4 $3,020,000 2 $1,457,000 6 $4,477,000
34 Sarah Swanson 2 $3,465,000 1 $940,000 3 $4,405,000

42 - May 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§
35 Beth Gorz 3 $1,760,000 4 $2,565,500 7 $4,325,500
36 Paul Baker 8 $3,641,500 4 $670,000 12 $4,311,500
37 Lori Johanneson 4 $2,232,000 4 $2,048,000 8 $4,280,000
38 Diane Coyle 6 $2,655,800 3 $1,610,000 9 $4,265,800
39  Mike Long 2 $965,000 5 $3,235,000 7 $4,200,000
40 Penny O'Brien 5 $4,154,100 0 $0 5 $4,154,100
4 John Barry 4 $4130,810 0 $0 4 $4130,810
42 Vipin Gulati 2 $451,000 8 $3,405,190 10 $3,856,190
43 Eric Andersen 3 $2,518,000 2 $1,312,500 5 $3,830,500
44 Ryan Smith 8 $3,698,186 0 $0 8 $3,698,186
45 Diana Ivas 4 $3,685,000 0 $0 4 $3,685,000
46 Jennifer laccino 1 $1,840,000 3 $1,844,900 4 $3,684,900
47 Crystal DeKalb 3 $1,060,000 2 $2,545,000 5 $3,605,000
48 Michael Berg 8 $3,086,000 1 $361,130 9 $3,447,130
49  Linda Feinstein 3 $1,061,000 4 $2,297,000 7 $3,358,000
50 Doreen Booth 2 $1,002,000 4 $2,348,900 6 $3,350,900

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

Experience.
Knowledge:
Results:

LAW OFFICE OF

JAMES F. WHITE, »r.c.

-
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Private Event for DuPage
Real Producers and Preferred
Partners Only
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TOP 100 STANDINGS

Teams and Individuals January 1, 2023 to March 31st, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

51 Elaine Pagels 5 $3,01,000 1 $305,000 6 $3,316,000
52  Sylvia Kos 2 $3,300,000 0 $0 2 $3,300,000
53  Slav Polinski 4 $1,804,000 3 $1,460,000 7 $3,264,000
54 Kevin Layton 3 $1,905,900 3 $1,356,000 6 $3,261,900
55  Holly Mateer 2 $3,251,900 0 $0 2 $3,251,900
56 Stephanie Herbert 0 $0 1 $3,200,000 1 $3,200,000
57 Michael Oliverio 1 $3,200,000 0 $0 1 $3,200,000
58  Cindy Banks 9 $3,139,300 0 $0 9 $3,139,300
59 Shannon Hormanski 3 $1150,100 3 $1,970,000 6 $3,120,100
60  Carol Santi 1 $265,000 9 $2,826,000 10 $3,091,000
61 Kenneth Carn 0 $0 1 $3,075,000 1 $3,075,000
62  Ginny Leamy 4 $1,316,000 4 $1,680,000 8 $2,996,000
63 Victoria Tan 2 $1,355,000 3 $1,615,800 5 $2,970,800
64  Cynthia Stolfe 1 $480,000 5 $2,490,000 6 $2,970,000
65 Craig Doherty 3 $1,815,750 3 $1,099,000 6 $2,914,750
66  Nicole Giudice 2 $1,810,000 1 $1,060,000 3 $2,870,000
67 John Wilt 3 $1,498,000 3 $1,366,000 6 $2,864,000
68  Cindy Purdom 3 $1,444,000 3 $1,418,400 6 $2,862,400
69 Michael Thornton 3 $1,530,000 3 $1,329,100 6 $2,859,100
70 Rick OHalloran 3 $1,240,000 3 $1,566,000 6 $2,806,000
71 Sanjay Kumar 0 $0 1 $2,800,000 1 $2,800,000
72 Tina Marie Mateja 2 $935,000 5 $1,837,600 7 $2,772,600
73 Kristen Jungles 2 $2,019,800 1 $725,000 3 $2,744,800
74 Debra Cuchna 1 $637,500 2 $2,073,500 3 $2,711,000
75 Josie Morrison 5 $1,403,100 3 $1,293,000 8 $2,696,100
76 Simmi Malhotra 1 $995,000 4 $1,701,000 5 $2,696,000
77 Kris Maranda 3 $2,006,000 2 $690,000 5 $2,696,000
78 Courtney Stach 2 $1,920,000 2 $770,000 4 $2,690,000
79 Juliet Mills-Holubowicz 3 $2,400,000 1 $290,000 4 $2,690,000
80  Julie Schwager 3 $1,890,000 2 $800,000 5 $2,690,000
81 Bridget Carroll 3 $2,221,950 1 $435,000 4 $2,656,950
82 Kelly Kirchheimer 1 $880,000 1 $1,750,000 2 $2,630,000
83 Lisa Byrne 3 $1,874,000 2 $750,000 5 $2,624,000
84  Margaret Giffin 2 $1,800,500 2 $823,000 4 $2,623,500

46 - May 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total §
85  Virginia Jackson 1 $475,100 3 $2,145,500 4 $2,620,600
86  Cathy Balice 1 $900,000 2 $1,720,000 3 $2,620,000
87 Briana Murray 1 $755,000 2 $1,860,000 3 $2,615,000
88 Bernard Cobb 2 $1,250,000 2 $1,360,100 4 $2,610,100
89  Margaret Costello 3 $1,342,000 2 $1,255,000 5 $2,597,000
90 Tom Makinney 2 $620,000 3 $1,976,500 5 $2,596,500
91 Terri Christian 3 $2,586,000 0 $0 3 $2,586,000
92 Jeff Salhani 1 $190,000 3 $2,366,000 4 $2,556,000
93 Lindsey Paulus 0 $0 1 $2,550,000 1 $2,550,000
94 Eric Logan 2 $498,000 5 $2,044,000 7 $2,542,000
95 William Anderson 2 $1,200,000 2 $1,330,000 4 $2,530,000
96  Peggy Sersen 0 $0 4 $2,530,000 4 $2,530,000
97 Kim Alden 2 $753,000 5 $1,728,853 7 $2,481,853
98  Nutan Bansal 2 $2,202,725 1 $270,000 3 $2,472,725
99  Catherine Smith 5 $1,070,000 5 $1,390,000 10 $2,460,000
100  Mary Beth Ryan 2 $859,000 2 $1,588,000 4 $2,447,000

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

Work With Us Today!

Ranjha Law Group, P.C. is devoted to providing top-notch individualized
legal services for clients in the Chicagoland metro area.

€€ Alex was a pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent when
needed. This was our first home-buying
experience and | couldn’t have had better
representation. )]
YAMEN A =e——

903 Commerce Dr., Ste 210 Oak Brook, IL 60523
630-277-9368 °* ranjhalaw.com @O
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"STUNNINGE

McMﬂésﬁfter

Painting & Decorating
“Where Vision Becomes Reality”

_:_;- Right Color:M kes
: All The Difference
j

SERVING CHICAGO & SUBURBS

. it
TS

Kevin McVicker, Owner
$ GETA QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting:.com
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BEFORE & AFFTER
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C‘iHS — HODME STAGING =
815-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM
WWW. CHICAGOLANDHOMESTAGING.COM

Professional, Healthy & Courteous
Beautiful Cleaning

120% SALE

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

(o
TRANSFORM
YOUR KITCHEN

Custom Countertops. Guaranteed for Life

W

Contact Us Today To Get Started!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131
www.selectsurfaces.net | support@selectsurfaces.net
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phoenix rising You only sell your listing once...Be your client’s hero,
HOME STAGING poneresty don't leave money on the closing table.
Staging is more important than ever

Phoenix Rising Home Staging

« Largest staging company in lllinois
« Over 8,000 homes installed

Complimentary flyer design and social
media campaigns to highlight staging
service with your brand

Call Now: 312-450-8365

Experienced Special Flexible Large Furniture
Stagers Pricing Scheduling Inventory

Scan me

97105 E Oakton St, Des Plaines, IL 60018 & staging@chicagostaging.com & 312-450-8365 @ www.chicagostaging.com




