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For current or retired law enforcement 
officers, educators, health care workers, 
firefighters, other first responders; veterans, 
and active-duty members of the military or 
their surviving spouse. 

$12,500 for non-community partners.

Funding is available to qualified 
homebuyers that meet product and income 
eligibility requirements.

Community
Partners Program

 

 

In addition to meeting eligibility requirements, the 
homebuyer must:
• Contribute at least $1,000 toward the purchase
• Occupy the home as a primary residence
• Complete a homebuyer education and financial literacy 
  course specified by FHLBank Atlanta

If this sounds perfect for your buyer, contact Tina today to 
get them started!

Tina Del Casale
Mortgage Banker
D: 301.850.1326
C: 301.523.1893
TDelCasale@sandyspringbank.com
NMLS# 191852

*Community Partners Product is a product of the Federal Home Loan Bank of Atlanta. Household income restrictions and other requirements apply. Please see Federal Home Loan Bank of Atlanta’s Affordable Housing Program Implementation Plan at www.fhlbatl.com for 
complete product requirements. The information provided above is designed to assist you in selecting a loan program that suits your budget. This is not an offer of credit or a commitment to lend. Actual loan qualification is subject to verification and approval of income, 

credit, property appraisal, and other factors. Rates, fees, and loan programs are subject to change without notice. Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This 
is not an offer of credit or commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may apply. Adequate property insurance required. Sandy Spring 

Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member 
FDIC. Equal Housing Lender. NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2023 Sandy Spring Bank. All rights reserved..

APPLY NOW at SSBTina.com

Up To 

  15,000 Grant 
Available

$
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morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com

To start and grow a legacy, you need a valuable partner.

Morgane Barry
Licensed Title Agent
Legacy Settlement Services, MD DC VA FL

2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043

2000 Pennsylvania Ave NW, Washington, DC 20006

7315 Wisconsin Ave, #400W, Bethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

ARE YOU READY TO
 START A LEGACY?

LEGACY is that partner.

We are extremely pleased with the professionalism and expertise of Legacy Settlement 
Services. During COVID when situations were stressful and cautious, many of our 
settlements took place at Legacy. The team was extremely efficient, conscientious, 
careful, and accommodating to say the least. We are always able to reach a staff 

member when needed. We highly recommend using this title company.

Tracy Lucido

Realtor & Vice President at Bob Lucido of Keller Williams Lucido Agency
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For 2023, the hottest interior design trends 

are all about comfort, color and style. Bold 

window treatments, lamps and rugs make 

a personality-packed statement, while 

earthy color palettes, vintage pieces, and 

warm woods cozy up the kitchen and other 

living areas. Options for sustainable and 

performance fabrics and furnishings are 

ever-growing, making your home a serene, 

timeless space that’s kinder to the planet 

and your peace of mind. 

By Shauna Bryant, National Editor
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Primary Residential 

Mortgage Inc.

Aaron Matty

(443) 375-6466

PrimeRes.com/AMatty

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955

PDeibler-ShoreUnited1.

MortgageWebCenter.com

Truist

John Masci

(240) 687-1710

Truist.com/John.Masci

MOVING / STORAGE

Bargain Movers

(301) 685-6789

BargainMoversInc.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

Moyer & Sons Moving  

& Storage

(301) 869-3896

MoyerAndSons.com

Perry Moving, LLC

Sam Perry

(410) 799-0022

perrymoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

PRINTING, DIRECT  

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PROPERTY MANAGEMENT

Streamline Property 

Management

(301) 237-4950

StreamlineManagement.com

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.

(443) 995-7367

CaringTransitions 

Rockville.com

REMODELER

Renovation Sells

(202) 705-0766

renovationsells.com/dc-metro

REMODELING & PAINTING

Beautiful Home Services, LLC

(301) 337-1074

BeautifulHomeServices.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Absolute Building  

and Construction

(202) 468-8662

AbsoluteBandC.com

ROOFING

Cole Roofing

(703) 836-6679

ColeRoofSystems.com

SECURITY & SMART HOME

Tranquility Smart Homes & 

Security, LLC

(240) 994-5415

TranquilitySHS.com

SENIOR MOVE 

MANAGEMENT

Moyer Move Management

(301) 685-7900

MoyerMoveManagement.com

STAGING

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountryMovers.com/

Staging

TITLE COMPANY

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Legacy Settlement Services

(919) 441-1848

LegacyForTitle.com

MBH Settlement Group

(703) 277-6806

MBH.com

Peak Settlements, LLC

(301) 528-1111

PeakSettlements.com

Stewart Title and Escrow

(703) 407-6393

Stewart.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BALLOONS AND  

EVENT DECOR

Popped By Dominique

(202) 903-3413

PoppedbyDominique.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501

CurdsandCutsDMV.com

CLEANING SERVICE

Fresh Home Cleaning

(240) 855-7268

Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

DOWNSIZING/ESTATE SALES

Caring Transitions, Inc.

(443) 995-7367

CaringTransitionsRockville.com

FINANCIAL PLANNING

Socium Advisors

(203) 848-4870

Tripp-Kelly.com

FLOORING

Floormax

(301) 206-2200

FloormaxFloors.com

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME BUILDER

Mid Atlantic Custom Builders

(301) 231-0009 x302

MidAtlanticCustomHomes.com

HOME INSPECTION

Kenneth Cox & Associates, LLC

(202) 298-7868

National Property Inspections

(240) 409-3711

NPIweb.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

HOME MAINTENANCE

Colonial Home Services

(240) 790-6673

ColonialHomeServicesMD.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

HOME REPAIR & 

RENOVATIONS

Punchlist USA

Wes Poole

(615) 445-7480

wes.poole@punchlistusa.

com

HOME WARRANTY

Cinch Home Services

(800) 247-3680

CinchRealEstate.com

Super Home, Inc.

Kat Dzuba

(703) 817-5773

HelloSuper.com

INSURANCE

Goosehead Insurance

(202) 558-0530

JenniferLindsay 

Insurance.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 

Maintenance

(301) 579-8763

HPMmaintenance.com

MOLD REMEDIATION

Mold Gone

(240) 970-6533

MoldGone.net

MORTGAGE

Caliber Home Loans

Matt O’Connor

(301) 520-5156

OConnorMortgage 

Team.com

CrossCountry Mortgage

Richard Early

(301) 332-2184

CrossCountryMortgage.

com/Rockville-MD-2726/

Richard-Early/

Draper and Kramer 

Mortgage Corp.

Melissa Rich

(703) 927-2626

DKMortgage.com/Rich

First Washington Mortgage

Chanin Wisler

(301) 526-0020

ChaninWisler.info

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Intercoastal Mortgage

Jordan Dobbs

(301) 785-7162

JDobbs.ICMTG.com
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240-403-1285  |  EasternTitle.com
6100 Executive Blvd., Suite 410

Rockville, MD 20852 
3 Research Place, Suite 201

Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046 

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane
Berlin, MD 21811

WE CLOSE ANYWHERE, ANYTIME.

REMEMBER AND HONOR

Kristin Brindley 
Publisher

M E E T  T H E

D C  M E T R O
R E A L  P R O D U C E R S  T E A M

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

To view our magazine online, visit 
dcmetrorealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: connectheredcrp! )

Ellen Buchanan
Editor

Ellie Caperare
Social Media Manager

Wendy Ross 
Operations Manager

Lexy Broussard
Sales Manager

Jaime Lane 
Executive Assistant & 
Publishing Manager

Zachary Cohen 
Writer

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer



10 • May 2023 DC Metro Real Producers • 11@realproducers realproducersmag.com

Title Services · Real Estate Settlements · Notary Services
Property Transfers · Deeds · Reverse Mortgage Settlements

Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111
www.peaksettlements.com | info@peaksettlements.com

Contact us today!Contact us today!

Client Satisfaction is Our Top PriorityClient Satisfaction is Our Top Priority

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Visit n2gives.com to learn
more about our fight.

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we’re able to break the chains of this horrible reality.

Did you know there are more victims held against their
will today than ever before? That’s why The N2 Company ―
the organization behind this publication and hundreds like
it ― is financially committed to end human trafficking.

FOR EVERY AD SOLD, N2 DONATES 
ENOUGH MONEY TO FREE TWO 
SLAVES FROM CAPTIVITY.

A GIVING PROGRAM BY
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HIGH-QUALITY SERVICE FOR YOUR PROPERTY

CHIMNEY SWEEPING • AIR DUCT CLEANING • POWER WASHING • GUTTER CLEANING • DRYER VENT CLEANING

WHY CHOOSE COLONIAL?
• Reports are delivered within 24 to 48 hours after the 
   inspection.
• Your client will receive 10% off the cost of the repair  
   with your referral.
• Our services are dedicated to helping our agents close 
   as fast as possible!

"Fast, efficient work, and willing to fix any problem."
- Pat T.

Call today!
(833) 213-2412
ColonialHomeServicesMD.com

SPRING SPECIAL
  120 Level 2 Chimney Inspection$Nurturing Your

SPHERESPHERE
Dear DC Metro Real Producers,
 
A happy May to you, especially to all 
the hard-working moms out there! 
With Mother’s Day just around the 
corner, take a moment to reflect on 
those relationships in your life you 
cherish the most, and which ones 
could be worth the time and effort to 
nurture a bit more.
 
Nurturing a sphere of influence, or 
SOI, is crucial for REALTORS® as it 
can often lead to increased referrals 
and repeat business. Here are some 
timely tips for our Top 500 community 
to nurture their SOI for years to come.
 
Personalize your communication! 

Don’t underestimate the importance 
of personalized communication 
with past clients, friends, and family 
members — it’s essential. Send them 
personalized messages, pick up the 
phone, and schedule in-person meet-
ings to keep in touch.
 
Give regular updates! Keep your SOI 
updated about your professional and 
personal life. Share your real estate 
business achievements, new listings, 
or market updates with them on a 
regular basis.
 
Get comfortable with social media! 

Stay connected with your SOI by 
engaging with them on social media. 

Commenting on their posts, sharing 
interesting content, and promoting 
your own real estate business are 
great ways to stay top of mind.
 
Organize an event! Organizing 
events is an excellent way to stay con-
nected with your sphere. Consider 
hosting client appreciation parties, 
annual holiday gatherings, or com-
munity programs to build stronger, 
lasting relationships.
 
Send a newsletter! A monthly or 
quarterly newsletter can keep your SOI 
informed about the ever-changing real 
estate market, new listings, and help 
them stay informed. A newsletter also 
shows your circle that you’re pay-
ing attention to market trends.
 
Start a referral program! 

Offer referral incentives to 
your SOI. This encourages them 
to refer you to their friends and 
family members who are looking to 
buy or sell a property if there’s some-
thing in it for them too.
 
Using one or more of these tips with 
your SOI is a great long-term invest-
ment that can really pay off BIG down 
the road in the form of referrals and 
repeat business!!
 
Thank you to all who came out in late 
March and joined us at our first-ever 

Masquerade Sneaker Ball! We had an 
amazing time! Check out the photos on 
page 24 and on our social media and be 
sure to tag yourself and your friends! 
We’re looking forward to seeing you all 
soon at our next event. Keep an eye on 
your inbox for your exclusive invitation, 
coming soon!
 
This month, we’re pleased that pre-
ferred partners Primary Residential 
Mortgage and Curds & Cuts have 
joined the DC Metro Real Producers 
family. Welcome!
 
Happy Mother’s Day, DC Metro  
Real Producers!

 
Kristin Brindley

Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.dcmetrorealproducers.com

We are committed to 
raising the standards of 
your client's home inspection.

CONTACT US TODAY!

Kenneth Cox
O: (202) 298-7868
C: (202) 413-5475

 kencox1@mac.com

PO Box 5642, NW
Washington, DC 20016

Kenneth Cox & Associates, LLC

Providing Thorough Home Inspections, 
One Satisfied Client At A Time!
• Comprehensive & Detailed Inspections
• Professional & Personable Service
• Radon Testing

Over 5 Billion in Real Estate Inspected

publisher’s note

FOOD FOR THOUGHT
What is the most impactful client 
touch for a real estate business?
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What is your funniest 

high school memory?

we ask...you tell!

ERIK WILLIAMS

Keller Williams Realty Centre

I almost passed out in athletics. It was weight 
lifting, and I almost passed out and went to the 
nurse’s office.
 
 
LESLIE BACKOFF

TTR Sotheby’s International Realty

I graduated in 2010 from the area of the flash mob, 
so my senior prank was a flash mob. It definitely 
wasn’t a surprise since we had to tell the admin 
and none of us knew how to dance. It’s just cringey.
 
 
CARMEN FONTECILLA

Compass

We had a little hill we used to run down instead 
of using the stairs, and we also wore jumpsuits. 
One time, a girl was falling down the hill and 
grabbed my skirt to hold onto. She ended up 
pulling my skirt completely off, rolling down the 
hill with it in her hands.
 
 
MICHAEL HARGREAVES

TTR Sotheby’s International Realty

I was in German club, and we’d beat everyone. 
We were at a high school dance and we thought 
we were so cool, making complete fools of our-
selves because we were complete nerds.
 

ROBY THOMPSON

Long & Foster Real Estate

Going to the Grateful Dead show for our  
senior trip! 

MEGAN CONWAY

Compass

My husband and I started dating in high school 
and his ex-girlfriend threatened to harm me phys-
ically when he broke up with her to date me!
 
 
ANNALISA CARTER

Keller Williams Preferred Properties

I went to a school called a “school without 
walls,” and the idea was, you can learn outside 
of the classroom. I’d learn in museums and 
different universities. We were a very liberal 
school and they would help us fight for different 
social issues. We, as a class, decided we would 
leave the school for who knows what, and it was 
a MESS. We were crawling out windows and 
creeping out, and after that, we made a commu-
nity to actually organize it. We’d be running out 
saying, “WHERE are we going?!” And we all 
somehow met at a community pool.
 
 
KEITH JAMES

Keller Williams Capital Properties

Dropping like 40 points in a high school basket-
ball game.
 
 
ARINA VOZNESENSKAYA

Long & Foster Real Estate 

Coming to the United States and not really speak-
ing a lot of English made for a lot of fun stories!
 
 

LUIS SOLANO

Compass

I was a part of a group of seven girls, and I was 
the only guy. There’s a song in Spanish that 
says “Seven Crazy Ladies and One Guy.” We all 
felt that this should be our own song and would 
always sing and dance around to it!
 
 
MELISSA EBONG

Keller Williams Capital Properties

The car breaking down on the way to prom and 
having to get my boyfriend’s mom to pick us up 
to take us to prom.
 
 
DONNY SAMSON

Samson Properties

Funniest high school memory is probably when 
we were playing our rival in varsity baseball. I 
was so fired up in the dugout and cheering that I 
got light-headed and “passed out in the on-deck 
net.” I think my friends have exaggerated it a lit-
tle overtime… But that’s the story, as they tell it.
 
 

DANIEL SCHULER

Compass

Getting stink-bombed on Freshman Friday the 
first week of school and having to spend the 
rest of the day in class essentially shirtless 
because the smell was absolutely horrible. 
Nothing is more welcoming in high school, as a 
freshman, than walking around shirtless with a 
backpack on!
 
 
DAWN FRATTARELLI 

Town & Country Movers

Back in the day, during gym class, boys were 
lined up on one side of the gym and girls on 
the other. On this particular day, everyone was 
asked to line up after gymnastics. A boy I had a 
crush on was in the line. Not paying attention 
while jogging into the girls line, I tripped on 
the mat and went sliding across the gym floor. 
Complete silence… Everyone looking at me 
splayed out on the gym floor. Mortified then, but 
funny now.
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301-317-6220
PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO

CALL FOR A FREE
IN-HOME ESTIMATE!
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Limited Common Elements
Condominium

Condominium real estate transac-
tions involve the purchase and sale of 
individual units within the building. 
These units would consist of the four 
walls, the floor, the ceiling, and every-
thing in between. Less well under-
stood are additional items known as 
“limited common elements” (LCEs). 
These are items legally owned by 
the condominium association but 
reserved for the exclusive use of 
one or more of the individual units. 
These are most commonly balconies, 
roof decks, and parking and storage 
spaces. Balconies and private roof 
decks are often reserved as LCEs 
instead of being included as part of 
the attached unit so the association 
can require the unit owner to make 
repairs, and to enforce a consistent 
aesthetic in the building. Parking and 

that the spaces are “to be assigned,” 
in which case an amendment to the 
declaration is required to be recorded 
to accomplish the assignment of 
the spaces. In the third option, the 
declaration states the spaces will be 
assigned in the conveyance of the 
first deed from the developer. In this 
scenario, the LCE will be identified 
specifically in the legal description 
of the first deed transferring the 
condominium unit. The LCE should 
not appear in any subsequent deed in 
the chain of title. The LCE is included 
in the first deed solely because 
the declaration requires it. Once 

storage spaces are the most common 
LCEs encountered in D.C. contracts.
 
Alternately, the condominium devel-
oper could choose to “separately 
deed” the parking and storage. In this 
scenario, parking and storage would 
be assigned their own tax ID number 
and they would thereafter be referred 
to as “units” instead of “spaces.” 
These units would be transferred by 
their own deeds and would otherwise 
be treated like any other unit in the 
building, except they would not be 
used for habitable purposes.
 
Should the developer choose to des-
ignate parking and storage as LCEs, 
they would not have their own tax 
ID numbers. The spaces would exist 
within an established square but 

assigned, those spaces, for all intents 
and purposes, are irrevocably tied to 
their units unless the association later 
amends the declaration.
 
Unlike a unit, LCEs are not insured 
under title insurance policies. LCEs 
are owned by the association. They 
are exclusive rights of use under the 
declaration and are not real property. 
Title insurance coverage extends only 
to real property and not to personal 
property or rights.

It is permissible for LCEs to be 
swapped out or sold between different 

would not have their own lot num-
bers. Unit owners would pay a single 
real property tax bill, and the assess-
ment for their units would include 
their assigned LCEs.
 
An LCE comes into existence by 
being identified in the condominium 
declaration that will be recorded in 
the land records (e.g., “Seven LCE 
parking spaces exist.”). There are 
then three ways those LCEs may be 
assigned to a particular unit. In the 
first option, the declaration expressly 
makes the assignment (e.g., “Parking 
space 2 belongs to unit 2.”). In the 
second option, the declaration states 
that the developer will file an amend-
ment to the declaration identifying 
which LCEs will belong to each unit. 
The declaration may also simply state 

units. These transfers are not accom-
plished by deeds. Instead, they are 
accomplished by recording an amend-
ment to the declaration, which first 
requires the review and approval of 
the association’s board of directors.
 
Please note that there are jurisdic-
tional differences in how condo-
minium LCEs are handled across 
different states and you should con-
sult a local real estate professional 
for advice. For additional information 
regarding D.C. condominiums, please 
reference the District of Columbia 
Condominium Act §42-1901.01 et seq.
 

Jeff Darrah is a licensed real estate attorney with District Title, part of the MBH Settlement 
Group, which has a specialization in condo conversions and other investor transactions. 
When not at the closing table, you will likely find Jeff volunteering for his local foundation 
focused on the preservation of historic buildings and open spaces.

legal hotline
By Jeff Darrah, Esq.
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RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com

"We understand that every home is found or left in 
different conditions; that is why putting together a 
custom cleaning plan for each home is important to us." 
- Alejandra Zelaya, Owner

(301)  519-8035   |  FRESH-HOMECLEANING .COM

Alejandra and her 
teams specialize in 

serving the real estate 
industry by providing 

custom cleaning 
services to prepare 
homes for the real 

estate market!
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special events

DC METRO REAL PRODUCERS 

MARCH 22, 2023

Photos by Ryan Corvello

DC Metro Real Producers — you look good in luxury!
 
Our Masquerade Sneaker Ball event at 7704 Holiday 
Terrace, in Bethesda, Maryland, was a big HIT (shout-out 
to Andres Serafini of The Washingtonian Group for the 
gorgeous property!). Thank you to our community who 
joined in on the fun!
 
A special thank-you to our valued sponsors: Beautiful 
Home Services and Moyer & Sons Moving. To our 
partners: Ryan Corvello Photography, HD Bros — this 

MASQUERADE
SNEAKER BALL

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER

event’s success was made possible because of you! Thank 
you to Yelina of Curds & Cuts, who provided the deli-
cious food for the evening. Another big thank-you to the 
amazing DJ team from Gold Event Group and for the 
beautiful decorations from Popped by Dominique.
 
It takes a village to strengthen our community… To every-
one involved, we adore you!
 
For more information on all DC Metro Real Producers 

events, please email us at info@dcmetrorealproducers.com.
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Yelina Gyamfi, Owner
(301) 674-0501 • Yelina@curdscuts.com
curdsandcutsdmv.com

V i
ew

 O

ur Menu!

GRAZING TABLES & BOARDS
to make your party better!

High-Quality Ingredients
Eco-Friendly

Exquisite Flavors

Questions? Call or 
email Yelina to inquire 
about a unique idea!

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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moyermovemanagement.com
CALL US TODAY: 301-685-7900 Maryland/DC    703-740-9912 Virginia

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management  Space Planning & Design  Downsizing & Organizing

Packing, Unpacking & Settling In  Professional Moving & Storage  Donation, Disposal, & Dispersal  Staging
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ProTec
Inspection Services

partner spotlight
By Dave Danielson

Those who make their way from point A to the 
closing table need guidance through the pitfalls 

and changing landscape of their real estate 
transactions. In the process, they rely on 

informed professionals to get them there 
with their knowledge and experience.

Informing the Decision

Michelle and Rob Hopkin, owners of ProTec 
Inspection Services (Photo by Dorin Lawless)
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“With ProTec Inspection Services, you have a 
partner on your side who carries that same, tireless 
approach into their work with you and your cli-
ents,” notes Michelle.

Sharing the Same Path in Life and Business
Michelle Hopkin and her husband, Rob, head the 
business, along with their leadership team that 
includes a general manager, director of services and 
director of operations.

For them, the mission in their work is straight- 
forward.

As Michelle says, “We take the role that we have in 
this process very seriously … and that is to help peo-
ple understand the property that they’re buying.”

Reliable Resource
Those who work with Michelle, Rob, and the team 
find a true resource.

“Our mission is to make the Realtors look good. We 
work with most of the top Realtors in the region. 
That’s our focus … doing what we can to make them 
look good,” Rob points out. “We understand when 
someone recommends us, that it is a reflection on 
them. We honor that by doing the best job we can. 
We want to go beyond what is expected.”

Like Family
There is a true family feel at ProTec Inspection 
Services. In fact, at one point, there were 13 family 
members who were part of the team.

“In addition, we also have a lot of families who 
work here — sisters and brothers and those who 
bring their best friends in,” Michelle explains. “We 
have a great culture. We want everyone to be part-
ners and not employees.”

In their free time, Rob and Michelle like to stay 
active. Michelle enjoys hiking and walking their 
dogs. Rob has a passion for playing golf. Together, 
they look forward to time by their pool with family.

In addition, Rob and Michelle give back to the indus-
try they love by coaching 300 inspection companies 
around the country to run their own businesses.

“When you need a partner who will do their best 
to educate your clients and inform their deci-
sions, look to ProTec Inspection Services,” 
Michelle concludes.

For more information, visit  

ProTec Inspection Services at 

www.protec-inspections.com.

“We provide one-stop shopping, and we make it easy to sched-
ule and have quick turnaround timing. We guarantee time slots 
within 48 hours too,” says Rob.

“We pride ourselves on being a solutions company. A lot of home 
inspectors like to find problems. We try to offer solutions — who 
to call, what to do, and how to go about rectifying the situation. 
That’s all about reducing the friction in the transaction.”

ProTec also offers infrared scanning on every inspection, in addi-
tion to drones wherever possible.

Growing Success
Today, ProTec Inspection Services is the largest home inspec-
tion company in the mid-Atlantic region, with inspections car-
ried out in Washington, D.C., Virginia, Maryland, Pennsylvania, 
and New Jersey.

Teamwork is an essential part of achieving success, and a big part 
of that is the bond that Michelle, Rob, and the team enjoy with 
their REALTOR® partners.

We pride ourselves on being a solutions 
company. A lot of home inspectors like to 
find problems. We try to offer solutions.

The ProTec Inspection Services team (Photo by Dorin Lawless)

Photo by Ryan Corvello



34 • May 2023 DC Metro Real Producers • 35@realproducers realproducersmag.com

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events

WHY CHOOSE TRANQUILITY + RING?
The DMV's first certified Ring Installation team, securely 
mount, install and defend your domain. Choose locks and 
cameras in a system that works best for you and control it 

from your device, anywhere in the world.

Veteran Owned and Operated 
by NICK GRILLO

Book Your FREE 
Consult Today!
tranquilityshs.com
240-994-5415
info@tranquilityshs.com

"Think Smart, Think Tranquility"
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agent spotlight

Li
nd

sa
y 

Lu
ca

s Finding Dream Homes

By Cory Templeton

Photos by Ryan Corvello

Chevy Chase, Maryland-based REALTOR® Lindsay Lucas’ pro-
fessional accolades speak for themselves. Since becoming a full-
time agent in 2010, Lindsay has been consistently recognized in 
Washingtonian Magazine’s “Top Agents,” and has been featured 
multiple times as a Top Producer in Bethesda Magazine.

Lindsay was also promoted to senior vice president at Compass, 
based on her sales volume of more than $40 million in 2022.

It All Started with a Starbucks
Born and raised in Potomac, Maryland, Lindsay has always had 
a unique passion for looking at the wide variety of home designs 
in the area. Her love for — and eventual career in — real estate 
started with some special one-on-one moments with her father 
at a Starbucks in the Potomac Village area years ago.

Lindsay and her father would frequently go out to dinner in 
the area. Afterward, she would beg him to take her to the local 

Starbucks for her favorite treat — hot cocoa with extra 
whipped cream.

“I would then have him drive through a new neighborhood 
every night. I was fascinated by the exterior of homes and 
loved seeing new designs,” Lindsay recalls. “For Christmas, 
he would take a picture of my current favorite home and 
wrap it up and put it under the tree.”

An Authentic, Original, Passionate Approach to Real Estate
Lindsay eventually left the area to attend college at the 
University of Richmond, where she earned her degree in 
business administration. But she always knew she’d come 
back home.

Shortly after graduation, Lucas returned to the D.C. metro 
area to work at a large private equity firm in Washington, 
D.C., and at her family’s insurance agency for a short stint. 

Li
nd

sa
y 

Lu
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s
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Members of the NPMA, Virginia & Maryland Pest Management 
Association • 10+ Years of Experience
Local, Family-Owned Business • Proudly Operated by
Brett & Debra Lieberman • Serving VA, MD & DC

F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E !
F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E ! CALL FOR A FREE QUOTE!

(703) 665-4455
MYPESTPROS.COM

MAY THE FORCE BE WITH YOU
S C H E D U L E  YO U R  W D I  I N S P E C T I O N S !

But Lindsay’s passion for the homes in the area never wavered, 
which is why she dove into real estate full-time back in 2010.

Today, Lindsay prides herself on helping people find their own 
version of their dream home throughout the many diverse 
communities in the area. In addition to her extensive knowledge 
of the many established areas she’s had her eyes on since her 
youth, Lindsay has also cultivated extensive knowledge of the 
ever-changing landscape of new construction, thanks to the rela-
tionships she has forged with builders across the city — some-
thing she learned through her experience with building her own 
custom home in the area.

“I love helping people find their next home. There is always a 
reason why people are looking for a new home,” says Lindsay. 
“Whether it’s a job relocation, expanding their family, or simply 
downsizing, I love each reason and each person. But most of all, 
I love finding their next home and 
helping them get to the next chapter 
in their life.”

Lindsay’s lifelong passion for homes 
isn’t just about the architecture or 
what’s on the outside. For her, it’s 
also about helping her clients find the 
right space to have lifelong memories 
— something she finds most fulfilling 
about being a Realtor.

“I love my home and I love decorat-
ing. I love hosting friends over and 
gathering. I love having a place that 
houses my family’s and my friends’ 
memories. My goal is to also help 
families envision this and to find their 
own home that is filled with love and 

laughter,” Lindsay says. “It’s so gratifying 
to help people get to their next chapter of 
life, whatever that may be.”

When asked how she balances her expan-
sive real estate career and her personal 
life, without hesitation, Lindsay notes that 
she lives by this famous quote by author 
Mark Twain: “Find a job you enjoy doing, 
and you will never have to work a day in 
your life.” It’s a mantra that motivates her 
with every client she has, and something 
she would tell any up-and-coming agent to 
also be mindful of too.

In addition to being one of the top real 
estate experts in the area, Lindsay can be 
found spending time with her two sons, 
playing tennis, and giving back to her com-
munity through her position on the Sibley 
Hospital Young Professionals Board and 
her children’s school.

Lindsay Lucas is a senior vice president at Compass.
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Family  First

McWil l iams
Marlena

rising star By Jim Shilander

Photos by Ryan Corvello

Marlena McWilliams remembers the 
exact moment she decided real estate 
was her true calling.

After years of working for firms like 
Lockheed Martin and other govern-
ment contractors in finance, while 
owning investment properties on the 
side, Marlena began helping friends, 
family, and neighbors with their home 
searches, putting her knowledge of 
finance to work yet again.

“I had an older woman that I helped,” 
Marlena says. “She never thought that 
she could own. She just didn’t think 
that was in her purview. I helped her 
secure a nice townhouse — and seeing 
her cry at the closing was life changing. 
You know, when you’re in government, 
I had some of my budgets end up on the 

president’s desk. But they never met 
me. Being able to touch, feel, and essen-
tially see your direct effect on helping 
somebody accomplish the American 
dream … it was life changing.”

While she was licensed in 2013, 
Marlena didn’t go full-time until 2019. 
Before making her career change, 
she had an accomplished career at 
Lockheed. However, her family’s ties 
to real estate (her father owns an 
appraisal company in Colorado) and 
the desire to help others led her to 
finally make the change.

“We like to say we’re building gen-
erational wealth, brick by brick, for 
individuals. We want to teach them 
not just how to purchase a home and 
live in it, but how to maintain it.”

Marlena now manages the Mascotti 
& Company Keller Williams team in 
northeast D.C. and has four agents 
working under her, along with three 
back-office personnel. The company, 
named after her grandmother, had 
approximately $30 million in sales 
last year with 70 transactions. 

Marlena hopes to use her platform 
at Mascotti as a way to help others. 
She notes she’s worked hard to create 
a culture that encourages a sense of 
entrepreneurship on her team, even 
among interns.

Her office participates in a Breast 
Cancer Awareness walk each year, 
as well as a similar autism event. 
Mascotti also hosts annual Easter egg 
hunts and Christmas events, along 
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with regular volunteer work at soup 
kitchens, neighborhood cleanups, and 
other charitable opportunities. On a 
personal level, Marlena also coaches 
her son, Isaiah’s, basketball team.

“It’s been a good thing to be able to 
positively affect other people’s lives,” 
Marlena smiles.

Growing up in a family of strivers, 
Marlena credits her mother with 
wrangling a group of siblings who 
were “all chiefs, no Indians.”

“My mother was very strong,” 
Marlena notes. “She taught me to be 
as such, and very early on, she put me 
in those immersion programs that, 
when you’re a kid, you hate going to, 
but as you’re older, you realize how 
much you appreciate them.”

That experience, Marlena recalls, has 
encouraged her to keep up the effort 
with her clientele.

“We treat every client like an exten-
sion of our family; we provide value, 
and then we repeat,” Marlena explains. 
“I think the familial feeling we have 
with everybody is what sets us apart.”

That extends to educational efforts, 
as well, especially for first-time 
buyers, Marlena points out. Her team 
has created materials to make sure 
new buyers know all the ins and outs 

of the process, as well as the things they’ll 
need when they’re in their new space. “It’s 
all about creating an experience for clients 
where they want to become a part of your 
business for a long time,” she explains.

“You really realize we’re here to love and to 
be loved and to create those relationships,” 
Marlena concludes. And that’s why I fell 
in love in real estate. That’s what it’s about 
— relationships.”

“People have named me the 
‘pitbull in a skirt,’ in the 
industry,” Marlena says. 
“Because I can negotiate 
really hard, but I’m still nice.’”

“My mother told me when I 
first started, ‘You know, we 
don’t try to put anybody in 
the house that we wouldn’t 
buy ourselves, or where we 
wouldn’t live in on our own.”

Marlena McWilliams leads the Mascotti & Company team at Keller Williams Capital Properties.
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*© 2023 Caliber Home Loans, Inc., 1525 S. Belt Line Rd., Coppell, TX 75019. 1-800-401-6587. NMLS 
#15622 (www.nmlsconsumeraccess.org). This is not a commitment to lend. All loan programs are 
subject to credit, underwriting, and property approval. Programs, rates, terms and conditions are 
subject to change without notice. Other restrictions apply.

Matt O’Connor & Jeff Sandusky
(301) 520-5156 (Cell) • (240) 855-0809 (Office)
Matt.OConnor@CaliberHomeLoans.com • NMLS ID#: 982196
OConnorMortgageTeam.com • 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852

As a Top 10 Military Friendly® 
Company, we couldn’t be more 

proud to support our active-duty 
and veteran military members.

Leading our nation’s heroes to their homeownership dreams 
wouldn’t be possible without their sacrifices, relentless bravery, 

and trust in us to get them settled in a home!

Here’s to always serving our nation’s armed forces with their goals 
and families top of mind. Reach out to the O'Connor Mortgage 

Team today!

OUR SUITE OF MARKETING PRODUCTS

Reach out to the publisher of this magazine 
for more information.

HYPORTDIGITAL.COM

WE TRANSFORM
BUSINESSES 

We handle the details so business 
owners can spend their time doing 
what they do best. 

Acquisition Email Campaigns

Search Engine Optimization

Reputation Management

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Web Design

Paid Social Media

Yelp Partnership

Live Chat

SEM / Paid Search
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HALEM
MARGIE

FAMILY IS EVERYTHING

cover story
By Zachary Cohen

Photos by Ryan Corvello
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“My older sister was working in D.C. for a small 
boutique company on M Street in Georgetown. 
The two women that owned the company needed 
someone to fill my sister’s shoes as an assistant as 
she went on to become an agent, and they suggested 
I work for them,” Margie reflects.

Margie moved to D.C. in 1985 to begin her real estate 
career. After six months, she was licensed, launching 
what has now become a nearly 40-year career.

It’s All About the Relationships
Today, Margie leads The Halem Group of Compass, 
a group of eight agents, including her son Harrison 
Halem, her daughter-in-law Courtney Halem, her 

sister Lori Silverman, her longtime family friends Elizabeth 
Meltzer and Matthew Gloger, her neighbor Janet Pitt, and her 
operations manager of nine years Ashley Townsend. The team’s 
career sales are impressive, exceeding $1 billion.

Margie is the founding agent of Compass Bethesda and is the 
D.C./Maryland representative for Compass’s Private Client 
Network, an unrivaled network of top real estate profession-
als that operates in over 70 luxury markets across the coun-
try. Margie was also named a Top Vote Recipient in Bethesda 
Magazine’s “Best of Bethesda” every year since 2010 and was 
selected as readers’ choice for “Best Real Estate Agent” in 2022.

What’s kept Margie in the business for so long are the relation-
ships she’s built along the way.

It’s all about the people I meet.  
I’VE BUILT LIFELONG RELATIONSHIPS.

Margie Halem’s 
professional 
dreams began 
with an aspiration 
to help others. 
She studied 
criminology 
at Penn State 
University in the 
early ‘80s, hoping 
to use her degree 
to work with 
troubled children. 
Soon after 
graduation, when 
Margie was 22, a 
new door opened 
to allow her to 
serve others in 
a way she hadn’t 
imagined.

Margie Halem is the founding 
agent of Compass Bethesda 
and leads The Halem Group.

The Halem Group (front row: Janet Pitt, Margie Halem, Harrison Halem, Courtney Halem; back row: Matt Gloger, Benjamin Pate, Elizabeth Meltzer. 
Not pictured: Ashley Townsend, Lori Silverman)
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“It’s all about the people I meet… 
I’ve built lifelong relationships. 
I continue to enjoy the extended 
family I have, which includes my 
clients, colleagues, and team-
mates,” Margie says.

The early part of Margie’s real 
estate career coincided with her 
time as a young mom of three 
energetic boys. Now, she’s entered 
a new stage of life as a grand-
mother; her three sons are 33, 33, 
and 29, and they’ve blessed her 
with two daughters-in-law and 
three grandchildren under the age 
of two. She’s been married to her 
husband, Mitch, for 36 years.

“We are super close. Family is 
everything to me,” Margie beams.

Mom & REALTOR®
As a real estate veteran and mom, Margie 
has a unique perspective on what it takes 
to build a business and be a standout 
parent. She begins with humility, which 
propels her to be the best she can be.

“As a Realtor, you are pulled in many 
directions,” Margie offers. “Back 
then, it was even harder without cell 
phones and email. When I started 
in the business, I was home with 
my children, and I’d put them to 
bed and then go back out to work 
until 11:00 p.m. if I needed to write 
a contract. Thankfully, I had the 
incredible support of my husband. 
When my kids were really young, my 
parents and sisters were hands-on 
with my kids. I had a ton of support, 
but my kids were always my priority.”

Margie Halem’s son Harrison and daughter-in-law Courtney with grandchildren Addison and Ryan.
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What Do We Offer?

www.npinspections.com
240-409-3711 Locally Owned Franchise

MD Lic. #31227

NATIONAL
PROPERTY
INSPECTIONSNPI

Schedule with NPI Inspections for so
much more than a HOME INSPECTION!

Residential/Home Inspections (Buyer’s Inspections)
Prelisting Home Inspections (Seller’s Inspections)

New Construction (Pre-closing Inspections)
Builder’s Home Warranty Inspections

Providing Peace of Mind,
One Home Inspection at a Time.

Comfort. 
Color. Style.

For 2023, the hottest interior design trends 

are all about comfort, color and style. Bold 

window treatments, lamps and rugs make 

a personality-packed statement, while 

earthy color palettes, vintage pieces, and 

warm woods cozy up the kitchen and other 

living areas. Options for sustainable and 

performance fabrics and furnishings are 

ever-growing, making your home a serene, 

timeless space that’s kinder to the planet 

and your peace of mind. 

By Shauna Bryant, National Editor

1. Dedicated dining rooms 2. Sustainability 3. Natural stone finishes 4. Vintage furniture 5. Statement lamps
6. Maximalist rugs 7. Performance fabrics 8. Warm woods 9. Micro luxury 10. Jewel box laundry rooms

1 2 3

4

6

5

7 8

home matters

AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com
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Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$
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Richard Early
Loan Officer

themtgman@msn.com
NMLSR# 698683

DEDICATED
to giving

your client
OPTIONS.

(301) 332-2184

Give me a call today!

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2023
TOP 250 STANDINGS
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EVERYONE DESERVES “Aaron is the absolute
best...hands down!

Aaron and his team do not miss a beat 
and are always on top of things. He is 

always available to answer questions when 
it comes to buying a home, which is very 

important for my clients. Homebuying can be 
a nerve-wracking process, but he makes sure 

my clients know what is going on and 
communicates through the entire transaction.”

- Amanda B.

Let's discuss your client's unique goals
and find the loan that’s right for them.

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286

Top 1% Mortgage Originators in America – 2018-2022

AARON MATTY
Sales Manager

NMLS#1063170

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery 
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2023
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TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of April 6, 2023, for residential sales from January 1, 2023, to March 31, 2023, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery 
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.
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VA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTSVA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTS

Chanin Wisler
Mortgage Loan Officer

301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info

2233 Wisconsin Ave NW Ste 232  |  Washington, DC 20007-4153  |  NMLS #206900

Choose Chanin - Low Rates, Less Stress

20+ YEARS EXPERIENCE

SPRING INTO ACTION!
Let me help you GROW your business - with more choices for buyers. 

My experience and suite of unique products will help you 
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We simplify the closing process and 
provide peace of mind that your 
client's investment is protected.

(703) 352-2900
Matt.Kucinich@stewart.com

Stewart.com/Fairfax
10505 Judicial Drive, Suite 300

Fairfax, VA 22030

Your Success Is
OUR MOMENTUM
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Get A Quote!

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 

excellent service at competitive prices.

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 

excellent service at competitive prices.

Discounts for HOME & AUTO BundleDiscounts for HOME & AUTO Bundle

7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814

(202) 558-0888  |  JenniferLindsayInsurance.com

Steve Lindsay, CPCU
NPN: 412250
Steve.Lindsay@Goosehead.com

Jennifer Lindsay, CPCU
NPN: 2504461
Jennifer.Lindsay@Goosehead.com

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Buyers Are Blooming!Buyers Are Blooming!

®

At Mid-Atlantic Custom Builders, we team up with Real Estate agents in 
Bethesda and Chevy Chase to help put families in the home of their 
dreams. The partnership begins when agents introduce us to new 

properties, and continues through acquisition, construction, and finally, 
the new home sale. Let’s get started!

(240) 493-9301 • MidAtlanticCustomHomes.com

Let's Build a Home and a Partnership!




