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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

BUILDER AND 

REMODELING

Bluegrass Builders 

& Remodel

Lauren Geiger

(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635

www.cuttingedgeemmi.com

ELECTRICIAN

Rem-Rose Electric

(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales

(859) 523-3483

bluemoonestatesales.com/

lexington

EXTERIOR CLEANING / 

SOFT WASH

Wash Kleen

(606) 416-4224

washkleen.com

HOME INSPECTION

CHC Home Inspection

(859) 388-0530

chchomeinspection.com

HouseMaster

(859) 296-0250

housemaster.com/lexington

HOME WARRANTY

Home Warranty of the 

Midwest Inc.

(606) 315-5144

homewarrantyinc.com

INSURANCE

Carpenter Insurance Group

(859) 202-3656

carpenterinsurance

group.com

Comparion Insurance

Jeff Creech

(859) 286-8263

Comparion Insurance

Joey Doom II

(859) 286-8269

JUNK REMOVAL / 

DEMOLITION

Junk Magicians

(859) 533-1420

junkmagicianslexington.com

MORTGAGE / BANKING

Traditional Bank

(859) 263-2801

traditionalbank.com

MORTGAGE LENDER

GO Mortgage

Dave Godsey

(606) 344-8734

Republic Bank

Rebecca Elliott

(502) 867-7648

Republic Bank

Emily Miller

(859) 266-3724

PHOTOGRAPHY & 

VIDEOGRAPHY

Pending Media

(502) 439-5683

pending-media.com

ThePhaseTwo Media

(859) 391-5076

thephasetwo.com

PHOTOGRAPHY- 

REAL ESTATE

Tonia Witt Photo

(859) 585-6790

www.toniawittphoto.com 

RADON TESTING 

AND MITIGATION

Breathe Wright 

Radon Services

(502) 536-7884

www.breathewright

services.com

REAL ESTATE 

PHOTOGRAPHY

Bluegrass Real Estate Media

(502) 330-4600

bluegrassrealestatemedia.com

Central KY Real 

Estate Photography

(606) 207-5800

centralkyrealestate

photography.com

ROOFING

Mighty Dog Roofing

(859) 600-6220

mightydogroofing.com/

lexington-kentucky

TITLE & ESCROW

Kentucky Abstract and 

Title Services

(606) 679-6315

The Land Group

(859) 554-3665

landgrouptitle.com
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publisher’s notePIVOT VS PANIC

We make loans easier.
More loan options means more opportunities for your clients.

  Portfolio Lending Products
  Physician, Dental & Pharmacist

      Specialty Loans
  Jumbo Loans
  Adjustable Rate Products
  Bridge Loans
  Remodel & Construction Loans
  Home Equity Lines & Home

     Equity Loans
  Lot & Land Loans
  Conventional Loans – Fannie Mae/Freddie Mac
  Government Loans – FHA/VA/USDA/Kentucky Housing
  CRA/LMI Lending Products
  Centralized loan operations and serving teams located in Central Kentucky.

While any Republic Bank Loan Officer can assist your clients, today we feature:

Republic Bank NMLS ID # 402606
877-892-3434

EMILY MILLER
Central KY Market Manager SVP
NMLS # 419242
859-266-3724

REBECCA ELLIOTT
VP Mortgage Sales Manager
NMLS 3379
502-542-9425 

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust 
Company Loan Originator ID #402606.

While the market has shifted a 
bit in 2023 much like it did in ‘22, 
let’s be real with one another ‘21 
and ‘20 were a shift also, just in 
a much different direction. I have 
noticed a consistent theme in the 
conversations I have had with 
many of you, and that is you are 
pivoting, not panicking. This is 
refreshing to hear as a business 
professional and entrepreneur 
myself, that the most successful 
agents in the market are not hit-
ting the panic button and freaking 
out. That’s what success, wisdom, 
and longevity bring to a business 
and anything we become profi-
cient in. It allows us to slow things 

down for a while, see them from a different angle, and 
maybe take a different course of action to achieve our 
desired result. Some of those pivots have been new mar-
keting and referral strategies, new shifts into business 
operations, new brokerages, and even more off-market 
type deals being closed than in many years past.

As agents, it amazes me the things you go through to get a 
deal done, keep it all together, and manage the expectations 
of your clients. I can say that there are a lot of similari-
ties among this group of top performers. You truly enjoy 
working with agents on the other side. This may not always 
be the case but knowing the agent on the other side of the 
deal, and having a great working relationship with them 
has proven to be one of the many things to look forward 
to. I believe these relationships are built slow and steady, 
and from proven track records. Our platform with Real 
Producers hopes to continue to build that community and 
circle of trust that you have. It starts by learning more 
about one another and getting to understand where some-
one has been, and their story. We continue the mission by 
connecting and building relationships at our events. 

As a reminder, these events are exclusively for the top agents 
and our preferred business partners to attend. We don’t have 
a wild formal agenda, they’re meant to be relaxed and allow 
for you to connect with people you might not have seen in 
a while. These social atmospheres are rooms that are not 

300
BLUEGRASS

20 23

Facebook and Instagram:

@bluegrassrealproducers

created elsewhere. Thinking about it, our distribution list 
for the top 300 agents is comprised of dozens of brokerages. 
While someone might be a “top producer” in their own light 
of whatever category they are speaking of, “Real Producers” 
are different. This group is objective, merit-based, and truly 
an honor to serve. I look forward to seeing you in person, in 
just a few days! Please make it a goal to come and find me and 
introduce yourself, if I don’t get to it first!

Any suggestions on upcoming nominations or features? 
Send those my way. Some of our stories do have a long wait-
ing list, but as we continue to grow we will have additional 
features every month, being able to highlight more and more 
of you and your stories. Thanks always go to our preferred 
partners who support this platform every month to continue 
to build trust and earn your business every time they have 
an opportunity. If you haven’t met our partners, let me know 
and I can arrange that.

Best,

Aaron Hutchison

Owner/Publisher

ahutch@realproducersmag.com

BLUEGRASS

2320

a new reality
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HouseMaster

Ensuring Homes are Safe and Sound, One Inspection at a Time!

By Elizabeth McCabe

Photos By ThePhaseTwo Media

“Our family is the core of everything that 
we do,” says Elaine Whetstine, co-owner 
of HouseMaster Home Inspections. She 
and her husband, Jeremy, launched the 
franchise in January 2022.
 
“It was important to find a business that 
allowed us to find that flexibility as a 
family,” explains Elaine. She and Jeremy 
blended families three years ago and 
started a new chapter in life in the pro-
cess. Starting their own business came 
naturally to these driven entrepreneurs.
 
“Jeremy owns a high-end landscap-
ing company and I teach sixth grade,” 
explains Elaine. She jokes, “I didn’t want 
to dig holes and mulch the rest of my life. 
We wanted to come up with something 
long-term.” They continue to main-
tain the landscaping business because 
Jeremy loves it.
 

sponsor spotlight

HOME INSPECTIONS

“We wanted to have a passion 
project together and home inspec-
tions were an easy transition,” 
points out Elaine. Jeremy is an 
irrigation specialist and worked 
side by side with construction for 
the past two decades.
 
“My Dad did construction grow-
ing up,” says Elaine. “It was an 
easy lateral move for us and was 
going to enable us to build a fam-
ily business that was long-term.” 
After carefully researching fran-
chises, they decided upon the 
home inspection industry.
 
HouseMaster was the perfect fit 
for them. “It made sense for us 

because we loved what it stood 
for,” says Elaine. HouseMaster is 
a family-based franchise business, 
and family is near and dear to 
Elaine and Jeremy’s hearts.
 
HouseMaster was also the first 
company to standardize home 
inspection templates and estab-
lished the American Society 
for Home Inspectors (ASHI) in 
the late 1970s and early 1980s. 
Their focus on streamlining 
and standardization of home 
inspections made them an obvi-
ous choice for the couple who 
emphasize education and com-
munication with their clients.
 

Many homeowners 
have never owned 
a home with an 
irrigation system. 
We walk them through 
it on how to utilize it.
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to build relationships that extend beyond real 
estate transactions.
 
Their platform, the HouseMaster Cloud, allows 
customers to access all of their reports in one 
place, making it easier for them to maintain 
their homes. The platform also includes a 
repair list generator and a repair cost estima-
tor, which helps customers make informed 
decisions about necessary repairs.
 
HouseMaster also participates in a buyer ben-
efits program that offers customers hundreds 
of dollars in coupons and discount codes for 
various services and products, including Home 
Depot, Papa John’s, and U-Haul. They also have 
a “connects” program that helps customers con-
nect their utilities, making the moving process 
easier. It’s all about simplifying life for their cli-
ents, which makes them popular with local real 
estate agents. Elaine says, “It saves customers 
6-8 hours of phone time.”
 
They also offer annual inspections, serving cus-
tomers long after they have sold their house.
 
Family Focused
When not working, Jeremy and Elaine trea-
sure time as a family. “We are a typical family,” 
comments Elaine. “We like to spend lots of time 
together and have dinner with one another.” 
 
Both Elaine and Jeremy each have a son and a 
daughter. “Both of our sons are named TJ,” says 
Elaine. “We felt like it was meant to be.” 
 

Thorough Home Inspections
Jeremy and Elaine work together 
to serve their customers. Jeremy is 
the licensed inspector while Elaine 
excels on the business side of things. 
With his background, Jeremy is well 
versed in construction, irrigation, and 
inspections. Home inspections were 
a natural progression in his career. 
Jeremy is dual trained and certified 
by the National Institute of Building 
Inspectors (NIBI) as well as the 
American Society for Home Inspections 
(ASHI). He is also certified by the 
International Association of Certified 
Home Inspectors (InterNACHI®).
  
Elaine, a detail-oriented individ-
ual, caters to customers and con-
ducts radon testing for homes. 
HouseMaster is Radon Certified 
through the National Association of 
Certified Home Inspectors (NACHI), 
ensuring that they meet the highest 
standards of quality in the industry.
 

HouseMaster provides standard home 
inspections, including seller inspec-
tions and pre-listing inspections. They 
believe that these types of inspections 
can streamline the negotiation process 
for buyers, saving them time, money, 
and energy. They also offer additional 
services such as radon testing, air qual-
ity testing, and mold testing. Jeremy 
is also happy to inspect irrigation 
systems, which is an added asset to 
their clients. Elaine explains, “Many 
homeowners have never owned a home 
with an irrigation system. We walk 
them through it on how to utilize it.”
 
Thermal Imaging
One of the things that sets their 
business apart is their use of 
thermal imaging.
 
“Thermal imaging is an integral part 
of our business,” says Elaine. She 
notes that thermal imaging provides 
leak detection and thermal insuffi-
ciency. While visual inspections are 

important, the human eye can only 
detect so much. Thermal imaging is 
important to uncover plumbing or 
HVAC system leaks. Water leaks can 
also be detected with the founda-
tion, walls, attics, or hard-to-see 
spaces of properties.
 
Don’t Neglect the Crawl Space
With their comprehensive inspec-
tions, HouseMaster is careful to 
inspect crawl spaces. “Someone 
who has lived in their house for 
15-20 years might not have been in 
their crawl space since their walk-
through,” says Elaine. Fortunately, 
HouseMaster checks out all crawl 
spaces to make sure that they are 
safe and sound.
 
Exceptional Service
Jeremy and Elaine are dedicated to 
providing their customers with the 
best service possible. They receive 
rigorous training and adhere to high 
professional standards, and they want 

Photo by Summer Russell

Blending families is 
complicated. Our children 
have led the charge and are so 
loving and open to everyone. 
It was so easy to want to build 
a legacy for them. The core of 
the business is for them.

Jeremy’s daughter Savannah 
and Big TJ (the nickname for 
Jeremy’s son) both attend 
Georgetown College and work 
for Jeremy during the summer 
and on school breaks. “My kids 
aren’t quite old enough yet,” 
says Elaine, whose daughter 
Ally and son TJ (no longer little 
but, claims the title Medium TJ) 
attend the Lexington School 
where she teaches. 
 
“We are both incredibly 
blessed,” says Elaine with a 
heart of gratitude. “Blending 
families is complicated. Our 
children have led the charge 

and are so loving and open 
to everyone. It was so easy 
to want to build a legacy for 
them. The core of the business 
is for them.”
 
Life is better done together. 
Jeremy and Elaine are two 
successful business owners who 
are eager to build relationships 
with their clients and real estate 
agents, helping them with all 
their home inspection needs and 
exceeding their expectations.

For More Information:

HouseMaster Home Inspections

859-296-0250
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www.landgrouptitle.com | 859-308-6101
527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

Treat Mom – to a great closing!

Aaron Marsh,  Partner
Aaron@landgroupt i t le .com

Happy Mother's Day

 from The Land Group

Your Real Estate Closing Partner
The Land Group (“TLG”) is the modern real estate agents' top choice 
for a boutique closing partner. Closing with us means personal, 
professional, and accurate real estate transactions.

Emmi Abel-Rutter, Gift Consultant
513.687.0635

YourSharpestFriend.com
eabelrutter@gmail.com

CUTCO IS FOR CLOSERS

CONNECT
WITH EMMI!

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts • 100% Tax Deductible
High-End Branding

Let us take charge of 
your electrical needs!

Owner, Cody Varney  |  270.889.1700  |      RemRoseElectric

• Residential
• Commercial 
• Industrial
• Emergency Services
• Service Upgrades
• Generator Installs
   & Repairs
• Lighting Experts
• Pools/Hot Tubs
• Remodels
• Solar/EV
   Charging Stations
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on the rise
Photos By Bre 

Taulbee Photography

Written By Danielle Kidwell

The Brokerage Real 
Estate Advisors

PRATER
R I G H T  W H E R E  S H E ’ S  S U P P O S E D  T O  B E

bbieA
“I love people, I can talk to anybody,” laughs Abbie Prater of The Brokerage. “That’s why I got 

into this business a little more than five years ago.” But her gift of conversation was only one of 

the reasons. With a degree in Healthcare Administration, Abbie held a busy, rigorous 8-5 job at 

the University of Kentucky Hospital, a working mom with a little one at home and another on the 

way. “We were expecting our second child and realized that to take a child to a doctor appoint-

ment or any of the numerous other parenting responsibilities would require me to take PTO,” 

she remembers. “My husband, Aaron, was a teacher, and he had the same issue with flexibility.” 

Abbie had always been 
interested in real estate, 
and the couple had been 
through the process 
of selling a house by 
owner and managing 
investment properties, 
but leaving a steady 
career to take a leap of 
faith was still a scary 
concept. “One of the 
biggest draws for me 
was the opportunity 
to establish trusted 
relationships with my 
clients,” she says. “It is 
important to me that 
each one feels uniquely 
valued and cared for 
during the home buying 
or selling process.” 
She continues, “Having 
recently moved here 
from Owensboro I 
didn’t immediately have 
the built-in pipeline 
of contacts that other, 
more established 
REALTORS® bene-
fited from, and I thank 
God every day for my 
community, friends, 
and family who rallied 
around to support and 
encourage me.”

One of the biggest 
draws for me was the 

opportunity to establish 
trusted relationships 

with my clients.
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Abbie also credits her faith 
with giving her the confidence 
to jump right in and change 
careers to better support her 
growing family. “Aaron and 
I pray together over every 
major decision, asking the 
Lord to show us the path and 
opening doors,” she says. “But 
we also asked Him to give us 
signs by closing doors, too.” 
The door to real estate was 
wide open, and it was her 
sister’s husband who sug-
gested Abbie contact Chris 
Schuetz, who became her first 
and most important mentor. “I 
called him out of the blue and 
told him that though he didn’t 
know me, I knew how success-
ful he was and that we had a 
mutual acquaintance in my 
brother-in-law,” she recalls. 
“We met for coffee and jumped 
right in, with him taking me 
on appointments, answering 
questions, and eventually 
allowing me to work alongside 
him as a buyer’s agent once I 
obtained my license.”

Not one year into her journey, 
Abbie was surprised when 
Chris informed her that he 
was leaving their current 
brokerage. “I didn’t ques-
tion it,” she says. “My faith 
stepped in again and I knew 
it was the right decision and 
that I needed to follow him.” 
Almost five years later, Abbie 
is thriving at The Brokerage, 
and is still honored to call 
Chris her mentor. “I was so 
blessed to be exactly where I 
was supposed to be at exactly 
the right time,” she reflects. 
“As a young mother, I want 
to be mindful of my decisions 
and who I surround myself 
with because there are people 
depending on me, but I never 
doubted this choice.” 

I was so 
blessed to be exactly 

where I was supposed 
to be at exactly the 

right time.

Abbie and Aaron are busy with their three young children, 
Allie (7), Audrey (6), and AJ (3). She’s grateful for 
the opportunity to be truly present for them, 
guiding them as she watches them grow. 
“I’m mindful of allowing them to do and 
explore different things, and real estate 
has given me the space to fully enjoy 
this period in our lives,” she says. “It 
is important to me to make time for 
real conversations with them, and 
I want my children to know I will 
never be too busy to listen.” Both 
she and Aaron are able to be more 
present for the family, with Aaron 
now a co-owner of a local contracting 
company. “We’ve always worked so well 
together and we trade referrals back and 
forth,” she says with a smile. “We should be able 
to - we’ve been together since high school.” Aaron went into 

the military right out of high school, and he and Abbie were 
married by the time they were 21 years old. Their goal 

was to raise a family built on love, and they are 
grateful every day to be living that dream. 

“I have big goals as far as volume and 
income are concerned,” Abbie says. 
“But success looks different for 
everyone and mine is also centered 
around family, children, and my hus-
band.” Abbie is modest, but she just 
closed over $7.3 million in sales last 

year! She believes that as long as her 
children grow up to be good people who 

are kind to others, that is all she can ask 
for as their mother. But her business does 

require attention, too, so she has found creative 
solutions to the logistical challenges that can present 

themselves to parents who work in hybrid capacities.

Success looks 
different for everyone 

and mine is also centered 
around family, children, 

and my husband.
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Real Estate Title Searches • Escrow Closings • Title Insurance • Document Preparation • TRID Closings

35 Public Square, Somerset, KY 42501  •  (606) 679-6315
orders@kyabstractandtitle.com

“Clearing your path to home ownership”

3 DAY AVAILABILITY.
QUALITY + CONVENIENCE.

• Inspections • Radon Testing • Sewer Scope 

• Septic Inspection • Manufactured Home Foundation Inspections  

• Commercial Inspections • Air Quality Testing 

• Pool Inspections  • Repair Cost Estimates • Termite Inspection

PEACE OF MIND FOR THE
AMERICAN FAMILY

859-388-0530 • www.chchomeinspection.com

CHC now has a strategic partnership with a local contracting 
company who can provide quick & accurate estimates of needed 
repairs from the inspection report.

Kentucky Licensed Home Inspector #162773
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RATLIFF
NICK 
Realty Team -
 The Lexpert

cover story
By Brett Rybak

Photos By ThePhaseTwo Media and 
Veronica Sparrow Photography
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“Almost all of my family members on that 
side, like seven of them, have been build-
ers or contractors,” Ratliff said. “Growing 
up around that, I got to see the behind 
the scenes happenings and was around it 
most of my childhood. Maybe that’s why 
I’ve always loved floor plans. To this day, 
I could sit here and draw out an efficient 
set of floor plans and I enjoy it, so I always 
thought I wanted to become an architect.”
 
But, as often is the case, things don’t 
always go to plan. 
 
“I went to the University of Kentucky to 
take the architecture entrance exam and 
it was laughable at how much of a fit that 
I was not. It became very clear that I did 
not have – nor ever will have – the skill set 
to take that blueprint and turn it 3-dimen-
sional,” Ratliff said. “It was because of that 
realization that I went with a major with 
more of a logical approach, electrical engi-
neering. Numbers have always made sense 
to me. I graduated from the University of 
Kentucky, the place that spurred on my 
lifelong Wildcat fandom, with my degrees 
and started a job focused on testing equip-
ment and helping write applications for 
the U.S. Patent Office.”

However, it became evident that, while 
challenging, Ratliff’s thirst to learn was 
still there. 

“It was at that point that I 
decided to return to UK to 
receive my MBA,” Ratliff 
added. “At this season of life, 
I decided that I wanted to 
build a spec house to sell. I 
bought a lot and realized I just 
needed to get my real estate 
license also. God bless my first 
REALTOR® for turning me on 
to it. I’ll never forget, we were 
in the middle of a transaction 
and he tells me, ‘you’re really 
good at this’ and he then 
started talking me into this 
somewhat new career path.”
 
Since 2004 when he received 
his real estate license, Ratliff 
has been living – and thriving 
– in the world of real estate. 
Throughout all of it, though, 
Ratliff has been inspired by 
what drove him into the busi-
ness in the first place: family.
 
“My family is my everything,” 
Ratliff said. “My wife, Ashley, 

was a NICU nurse for 18 years. 
She always had a heart for kids 
who didn’t have anywhere to 
go. Because of that passion, 
she convinced me to sign up 
for end-of-life foster care for 
infants. Our first placement 
was a 2-month-old little boy 
with shaken baby syndrome 
and wasn’t initially expected 
to live. Ashley went to see him 
before me and I’ll never forget 
her phone call saying ‘he may 
never be able to see or hear, but 
he isn’t going to die. He doesn’t 
have a trach or anything, but he 
is so cute.’ I just remember say-
ing to Ashley, ‘we’re bringing 
him home, aren’t we?’”
 
That first foster care placement 
became the only placement 
Ratliff and his wife would have. 
Through his time with his now 
5-year-old son, Ari, Ratliff has 
seen miracle after miracle after 
welcoming their new member 
of the family.
 

At an early age, Nick Ratliff 
thought he knew what he 
wanted to do for a career. 
He was raised around a 
large family as the son of 
a mother with 10 siblings, 
many of whom had their 
careers entrenched in the 
housing industry. Ratliff felt 
that it would be his calling 
to become an architect.
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My family is my 

everything. My 

wife, Ashley, was 

a NICU nurse 

for 18 years. She 

always had a 

heart for kids 

who didn’t have 

anywhere to go. 

“To the typical person, Ari might just come across as your 
typical bratty five-year-old,” Ratliff said with a laugh. “But 
he’s overcome so much and the neurologists will tell you up 
to 30% of his brain is dead. So he does struggle with certain 
things but he’s grown so much. He’s an amazing athlete. He 
loves going to Kentucky basketball games and constantly 
just wants to shoot ball. He learned to ski earlier this year 
and really enjoyed that, too. So just to see him constantly 
overcoming the odds has been a blessing.”
 
However, without the constant support of his wife, Ashley, 
who he married in 2011, Ratliff would not be where he is 
today. A chance meeting through – of course – realty, actu-
ally brought them together. Ashley’s dad, who owned a horse 
farm, had passed away and Ashley was looking to sell.
 
“I always like to remind her that I gave up the listing so 
that we could go out – I’ve made my sacrifice,” Ratliff 
chuckled. “But we’ve been through a lot of ups and downs. 
She’s a type-1 diabetic so we’ve run into a lot of things 
there. Her mom has battled cancer. Life has not always 
been easy but we’ve been a great team through it all. 
We’ve been very blessed and I wouldn’t trade what we’ve 
gone through for anything.”
 
Through the winding road, though, Ratliff’s faith and desire 
to put people first have helped guide him through. His 
ability to put people at the forefront of his decision-making 
often sets him apart, often using the phrase “stop calling 
them leads, let’s call them people.” It’s a motto he uses as a 
guide for how he does business on a daily basis. 
 

“I’ve always strived to have God-focused decisions so I try to 
treat people with that same love,” Ratliff said. “So how that 
translates to my business is I believe we should quit calling 
them leads and call them people. We want to be a part of 
people’s story and if you’re just a lead, there is no story. What 
we love about helping people is that there is a story, right? 
They have a family, they have a past, they have a future, they 
have jobs, they have kids, and we’d like to become part of that. 
That’s an honor and it’s something that we should take with a 
lot of respect. I think that just changes a mentality.”
 



26 • May 2023 Bluegrass Real Producers • 27@realproducers realproducersmag.com

most trusted real estate team, guiding and protecting 
each client with honesty and integrity. That statement, 
based on Ratliff’s faith, is what drives decision-making 
for the team. 

“It all goes back to the trust our clients have in us – I 
know it sounds corny but I want to treat every client like 
they’re the only client of the year,” Ratliff added. “But at 
this point, we’ve sold over 1,100 homes for over a quar-
ter of a billion dollars. It blows my mind. But the team’s 
ability to handle that volume allows me to not have to 
make money decisions and to reward our clients for the 
trust they have in us.”
 
That trust Ratliff has gained has been earned through 
every step of the long, winding road that has led him to 
where he is today.

That is a guideline Ratliff shares with his entire group at the 
Nick Ratliff Realty Team. Their mission is to be Kentucky’s 

It all goes back to the trust our clients have in us – I know it sounds corny 

but I want to treat every client like they’re the only client of the year.

Add a Touch of  Elegance to Your Home!
Bluegrass Builders & Remodel offers a full range of services to assist in making your house the 

perfect home. Whether starting from scratch with a new construction or sprucing up your existing 
space with an interior remodel or home addition, Call the experts today!

Bluegrass Builders & Remodel
has you covered!
LAUREN GEIGER
502-338-5235 #girlsinconstruction
Lauren@bluegrassbuildersandremodel.com

The Exterior Cleaning Professionals of Kentucky.

Residential Pressure Washing
Commercial Pressure Washing

Roof Soft Wash
Roof Cleaning

Gutter Cleaning
Concrete Cleaning

Very satisfied with their services. Roof cleaning was outstanding and I couldn't believe 
what a difference it made. Will definitely use again. - Bryan G. 

www.washkleen.com
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Established in 2020 by a college student, and 
growing quickly due to efficient and fast services 

and high quality work. No job is too big or too 
small for Junk Magicians Lexington – we’re here to 
help you clean up your space! Give us a call today 

to book a free no
obligation estimate!

You’ll be glad you did!

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

junkmagicianslexington.com

Licensed Demolition Contractors

info@junkmagicianslexington.com

(859) 203-8952

event promo

M A G A Z I N E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

B L U E G R A S S

L A U N C H
PA R T Y !

Join your peers at our first social event to kick off the launch of BGRP and 
connect with the best in real estate.

OUR MISSION ADMISSION

EACH ATTENDEE WILL REGISTER WITH A $10 FEE UPON ARRIVAL YOU 
WILL RECEIVE A SPECIAL RAFFLE TICKET 

ONE WINNER WILL BE CHOSEN AT RANDOM AND WILL PICK A 
NON-PROFIT OF THEIR CHOICE TO BE THE RECIPIENT OF THOSE FUNDS!

RSVP is required, use the QR code for registration

M AY  1 0 T H

2 - 4 p m

MIRROR TWIN 

BREWING 

725 NATIONAL AVE 
LEXINGTON 40502

First drink is on us! 
Light appetizers provided 

Win great raffle prizes!
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We've been strengthening communities that enable people to take
ownership in their lives as they take ownership of their homes, 

for over 25 years.

Single-Close Construction
Loans, to save you the time,
cost, and hassle of multiple
closings when building your
dream home.

A Refreshing Experience, as we
replace red tape with expertise
and technology, deliver sensible
underwriting and provide
competitive pricing.
 

 Let's GO!
(606)-344-8734

dgodsey@gomortgage.com

 
Products Galore, Conventional,
FHA, VA, USDA, Construction, and
other specialty products such as
bank statement loans for the
self-employed, doctor loans for
medical residents/ practicing
professionals and more!

5-Star Service, from your first
home to your forever home- see
it for yourself on Google, Zillow or
Experience.com, today!

Simple, Fast, and Efficient. 
 

Not affiliated with FHA/HUD or any other government agency. Subject to credit approval. This is not an offer to make a loan or to make
a loan on any particular terms. All loan applicants must qualify under the underwriting requirements and satisfy all contingencies of
loan approval. ©2023 GO Mortgage LLC. NMLS# 1018 4215 Worth Ave., Suite 320, Columbus, OH 43219, (262) 373-0790. Licensed
by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act.
www.nmlsconsumeraccess.org. Equal Housing Opportunity.

NMLS #1449498 PHOTOS.
VIDEOS.
3D TOURS.
FOR REALTORS.

W W W. P E N D I N G - M E D I A . C O M   |   5 0 2 . 4 3 9 . 5 6 8 3  ( C A L L / T E X T )
J A M E S @ P E N D I N G - M E D I A . C O M

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality
media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

book
online



Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

(502)-330-4600
bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com

Scan to 
follow us on


