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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

AUTO, HOME &  

LIFE INSURANCE

Ted Mausbach American 

Family Insurance

Ted Mausbach

8124 E Cactus Rd St 420

Scottsdale, AZ 85260

(480) 951-5058

www.tedmausbach 

agency.com

FINANCIAL ADVISOR

New York Life

Jarod Mills

14850 N Scottsdale Rd  

Suite 400

Scottsdale, AZ 85254

(480) 766-1338

www.newyorklife.com

HOME INSPECTION

Stratton Inspection  

Services LLC

Paul Stratton

(480) 215-7264

HOME WARRANTY

First American  

Home Warranty

Karynn Waas

2411 W Rose Garden Ln  

STE 100

Phoenix, AZ 85027

(480) 760-5623

www.Kwaas.fahwcard.com

INSPECTIONS

Home Team Inspection 

Service of Scottsdale

Tracy Andrews

(480) 546-8040

www.hometeam.com/

scottsdale

Horizon Inspection Service

Dennis Nobley

(602) 859-4333

www.horizoninspection 

service.com

MEDIA PRODUCTIONS

Red Hog Media AZ LLC

Lauren Gettman

(208) 870-2334

www.RedHogMediaAZ.com

MORTGAGE

Adrian Webb  

Mortgage Advisors

(425) 658-8600

teamwebbloans.com

Alameda Mortgage Corp.

Matt Askland

(480) 759-1500 x1001

www.alamedamortgage.com

Bell Bank Mortgage

Margo Rockas & 

Laura Painter

14350 N 87th St. Ste 165

Scottsdale, AZ 85260

(602) 451-2844

www.RockasPainter 

Team.com

Guaranteed Rate Christian 

Hernandez NMLS 

#1427898, Guaranteed Rate 

NMLS #2611

(520) 264-8696  

xHablo Español

rate.com/christianhernandez

Guaranteed Rate Affinity

Kyle Pugel

4346 E Sands Dr,

Phoenix, AZ 85050

(480) 444-5701

www.grarate.com/ 

kylepugel.com

Michael Brandenburg - 

Nexa Mortgage

Michael Brandenburg

2547 N Champlain Ave

Tempe, AZ 85281

(928) 304-4111

www.mbrandenburg.

mloboss.com

Nova Home Loans

John Kean

6245 E Broadway Blvd

Tucson, AZ 85711

(480) 284-3325

www.novahomeloans.com

MOVERS

Camelback Moving

Chad Olsen

(602) 564-6683

www.camelbackmoving.com

PHOTOGRAPHY

Desert Roots Photography

Kristina Ferro

(602) 643-6677

www.DesertRootsStudios.

com

PLUMBER

Desert Foothills Plumbing

Joe Morgan

38238 N Basin Rd,

Cave Creek, AZ 85331

(480) 488-2825

www.desertfoothills 

plumbing.com

PLUMBING / SEWER

100% Plumbing

Mont Stephenson

17437 N 71st Dr Suite 106

Glendale, AZ 85308

(602) 757-6780

www.100percent 

plumber.com

REAL ESTATE MEDIA

Armada Visuals

Tim Correa

(480) 316-3213

www.armadavisuals.com

ROOFING

AZ Roofing Works

Austin Gardener and  

Piper Lindenmuth

(602) 283-3383

www.azroofingworks.com

State 48 Roofing

(602) 527-8502

www.state48roofing.com

TITLE AGENCY

Landmark Title

Kristi Smith

(480) 695-1585

www.LTAZ.com

Premier Title Agency

Kristi Gray

(602) 818-4115
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Who doesn’t love March in Scottsdale? 
February held not only the super bowl, 
Barrett Jackson and Waste Management. 
Now we get to enjoy our city after all those 
events with amazing weather. 

Who doesn’t love a good party in March 
when the weather is perfect? Real 
Producers will be looking to host our next 
big event coming soon. Make sure you plug 
into our social media to get updates. Also, 
make sure you update your mailing address 
for the magazine or if you have moved to a 
new brokerage. 

If you would like to nominate an Amazing 
Top Producing Realtor let me know. It’s 
free of charge and you even get a compli-
mentary photo shoot out of the experience 
as well. Not to mention we throw a reveal 

party in your honor. It’s a lot of fun 
and also great marketing as well. 

Sincerely
Brett Gettman

208-920-3336

SPRING
publishers note

is  in  the  air

CamelbackMoving.com
Enroll Online today or call

602-564-6683

Become a VIP Partner and give your clients special savings and some peace
of mind. If a closing is delayed, 3 days, 2 nights, storage is FREE.

That’s one reason our motto is “Preserving Sanity One Move at a Time.”
(Membership is Free to Licensed Realtors®)

US DOT #1635834

We have 850 
5 Star Reviews

CAMELBACK MOVING INC.

Happy
Saint Patrick's

Day!

There’s nothing
small about the heart 
of your business.

Jarod Mills
Financial Services Professional
14850 N Scottsdale Road
Suite 400
480-760-1338
jmills00@ft.newyorklife.com

SMRU1861726 (Exp.07/30/2022)
(C)2020 New York Life Insurance Company,
51 Madison Avenue, New York, NY 10010
All rights reserved. NEW YORK LIFE, and the NEW 
YORK LIFE Box Logo are trademarks of New York 
Life Insurance Company. Registered 
Representative o�ering securities through NYLIFE 
Securities LLC (member FINRA/SIPC)
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THE UP AND COMER 

Cesar Ochoa has only been in the 
real estate game for three years, 
but he’s already making strides 
at becoming one of Phoenix’s top 
agents. Last year, he was ranked 
as one of the top three agents out 
of HomeSmart Premier’s sixty and 
he’s on the radar for the top 50 
Hispanic realtors in the Greater 
Phoenix area. 

HOW HE HAS ASCENDED  

SO QUICKLY?

“I love to take care of people,” he 
says, telling me about one exam-
ple. “For all the transactions I 
close, I give a percentage back to 
my clients by paying for a local 
moving service. I have a few guys 
— who are close friends of mine — 
and they have their own company.” 
Overall, it’s a simple approach, but 
a difficult one to master. Cesar was 
born and raised in south Phoenix 
and while his family struggled 
financially, they had a strong 
familial core. 

“I didn’t grow up wealthy or in 
a middle-income class,” he says. 

“Both my parents were born in 
Mexico and migrated here. We 
didn’t have a lot, but we made 
the most of it.” After graduating 
from Fairfax High School, he got 
his associate’s degree from South 
Mountain Community College and 
then transferred to ASU for his 
bachelor’s degree. He didn’t come 
from a lot, but had the drive to 
achieve the goals he set for himself. 

FINDING HIS GROOVE IN  

THE GAME 

Growing up, Cesar loved to watch 
sports. This naturally led him to a 
Community Sports Management 
major. After he graduated, he 
started working in the recruitment 
office for ASU football.

“When you’re recruiting, you’re 
competing against USC, Alabama, 
LSU — all these big-time schools,” 
he tells me about his first job out of 
college. “When [the player] comes 
out on a visit, I’m responsible for 
organizing his visit. Making sure 
he goes to these nice restaurants, 
making sure he hangs out with 
players, and coaches, and meeting 

with our academic staff and the 
nutritionist. I create his itinerary, 
so it’s my responsibility to make 
sure he has a great experience.” 

He liked the work, but it was a 
fight to get noticed. “Part of what 
I’ve learned in a competitive indus-
try is you have to have a network,” 
he says. “I grew up where I didn’t 
have a successful network at all.” 
This job required him to work 
unpaid for a year, only to get hired 
on for a small salary while he 
continued to put in 80 to 90 hours 
of work each week. 

This experience helped him realize 
it wasn’t something he wanted to 
do for the rest of his life. He took a 
step back and realized he wanted 
to have more control over his life 
and his future. Enter Real estate. 

“I did a lot of research into what an 
agent does on a day-to-day basis,” 
he explains. “You’re managing all 
your transactions, and there’s a lot 
of communication that’s involved, 
with clients, other agents, inspec-
tors, things that go on during the 

rising star

OCHOA

Photo by 
Armada Visuals
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A First American home warranty 
is like a lucky charm for your 
clients—coverage could help 
them save pots o’ gold on 
repairs/replacements.   

Contact me for details.

LUCKY CHARMS

“ Protecting Client Relationships, 
Budget and Time”

Your Local Resource 

Karynn Waas 
480.760.5623
kwaas@fi rstam.com

©2023 First American Home Warranty Corporation. All rights reserved. AD_MAR_KWAAS_MRP_3_23

Phone Orders: 

800.444.9030

www.FAHW.com

whole process. And all of that really 
correlates to my personality.” 

After three years of being a realtor, 
he’s still in love with the job and 
doesn’t see it slowing down — he even 
finds himself working on it in his free 
time. “Finding and making adjustments 
for ways to get better and improve my 
career,” he says, talking about sharp-
ening his skills and pushing himself to 
reach his fullest potential.

GIVING BACK 

Cesar cares about his community 
and feels a duty to give back. “Going 
to college,” he says, “I didn’t have a 
lot of money, so I applied for a lot of 
scholarships and thankfully, a lot of 

different organizations awarded me.” 
To this day, he continues to be grate-
ful for the assistance and the generos-
ity isn’t lost on him. “I’ve always told 
myself when I become successful I 
am going to do something similar for 
other students.” 

So now, Cesar goes around to high 
schools to speak and offers students 
the chance to apply for his scholar-
ship: $3,000 toward their tuition. 
Taking it a step past monetary 
support, he also mentors the student 
through their college journey. 

THE FUTURE IS BRIGHT 

Cesar doesn’t have a singular goal 
for the future. This speaks to his 

openness to learn and become better. 
When Cesar becomes one of the top 
agents in town, he’ll probably still think 
about what he could’ve done better with 
his transactions. 

On a personal level, he wants to be a living 
example of what’s possible. “I always try 
to take time and go to a few high schools 
and speak from the heart,” he says. 
“Especially low-income areas. A lot of kids 
need somebody like me to talk to them. 
Someone who’s transparent about life and 
tells it like it is.” 

It’s clear that Cesar already is a role 
model, and I can only imagine that he’ll 
become a bigger and more influential one 
as the years go on.

I always 
try to take 
time and 
go to a 

few high 
schools 

and speak 
from the 

heart. 
Especially 

low-
income 
areas. 

A lot of 
kids need 
somebody 

like me 
to talk to 

them. 

Photo by 
Armada Visuals
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Phoenix’s Premiere Photographer
It’s www.desertrootsstudios.com

  
  602.643.6677 •

www.desertrootsstudios.com

PHOENIX’S PREMIERE PHOTOGRAPHY SERVICES

FULL-SERVICE
PLUMBING

FOR ALL YOUR
PLUMBING NEEDS

480-488-2825
info@desertfoothillsplumbing.com
www.desertfoothillsplumbing.com

38238 N. Basin Rd.,
Cave Creek, AZ

24 Hour Emergency Service

Professionally Trained Techs

Licensed and Insured

Check us out online!

Licensed & Insured | Supra Key (Lockbox) Access | Professional, Dependable, and Reliable | Highly Recommended

480-215-7264
INSPECTIONS@STRATTONINSPECTIONS.COM | WWW.STRATTONINSPECTIONS.COM

3303 E. Baseline Road # 119 | Gilbert, AZ 85234

• Residential Home Inspections
• Commercial Inspections
• Multi-Unit Inspections
• Pre-Sale Inspections
• New Build Phase Inspections
• One Year Warranty Inspections
• Sewer Scope Inspections
• Mold Inspections

THE #1  INSPECTION TEAM IN  THE  VALLEY

STRATTON INSPECTION SERVICES
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DENISE
cover story

MONTEFORTE
AN ARIZONAN BORN IN NEW YORK

Denise Monterforte may not have been born in 
Arizona, but more than forty years later, she cer-
tainly considers herself an Arizonan. “This is my 
home,” she says. “I have lived here more years than 
I have ever lived back in New York City.”

Back in Brooklyn, she faced a choice at the end 
of high school. “I had quite the dilemma because 
I could have gone on to work for a President or 
CEO of a large company or study to be a high 
school teacher.” Being young and full of energy, she 
decided to keep her options open and did both. 

After leaving her position at Hartz Mountain Pet 
Foods and getting her college degree, she taught 
history before shifting to a human resources posi-
tion on Wall Street. This was a serendipitous move 
because at Merrill Lynch she met Gary, who has 
now been her husband for more than forty years.

MOVING HOME FOR THE FIRST TIME

In 1980, Gary had the opportunity to work for a 
law firm in Phoenix, AZ. They got married, packed 

up, and moved west. Three months later, they 
bought their first home. “I picked a house that had 
a Scottsdale mailing address,” she says, “but no one 
told me it wasn’t really in Scottsdale.” After living 
in the area for about a year a half, Denise had a 
much better grasp of the city’s layout and its differ-
ent areas. “I said to Gary, ‘We need to go toward the 
McDowell Mountains, a little further east.’” And it 
was this conversation that opened the door to her 
new career.

Gary told Denise to get a real estate license and sell 
their house. Denise is someone with a lot of gump-
tion, ambition, and smarts, so the decision to go 
to real estate school and how much she flourished 
made sense. “I sold that house, but I didn’t really do 
much with my license back then,” she says. “I had 
small children and I used it basically for myself, buy-
ing and selling. In about fifteen years, I moved eight 
times.” Interspersed within all this moving, Denise 
spent many weekends going around town attending 
open houses, just to see what else was out there. At 
one point, realtors even started calling her to get her 
opinion on where to take their clients.

In the nineties, Denise went back to work in full 
force. “I helped someone for three months — orga-
nized his business and then I went back and got 
my real estate license because I let it expire,” she 
reminisces. “I was there all the time, so I signed 
up with Realty Executives and I’ve been with them 
ever since.”

     I went to the City University of New York 
Brooklyn College two full days a week and also 
worked part-time for the President of Hartz 
Mountain Pet Foods in New Jersey three days a 
week. I took a bus, subway, and train to get there.

I  P I C K E D 
A  H O U S E 
T H AT  H A D  A 
S C OT TS DA L E 
M A I L I N G 
A D D R E S S ,  B U T 
N O  O N E  TO L D 
M E  I T  WA S N ’ T 
R E A L LY  I N 
S C OT TS DA L E .

Photo by 
Desert Roots 
Photography
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through her actions, even 
when it comes to her day-to-
day operations.

“The first thing I do is check 
and see what popped up on the 
market. What sold and what 
went pending in certain areas. 
While I’m doing that, I’m 
thinking about the buyers I’m 
working with. Maybe some-
thing might fit their needs,” 
she explains. “Then I look at 
my emails, which I get about a 
thousand a day.”

Even under the weight of this 
chaotic business, Denise is 
never too busy for her clients. 

“Always picking up the 
phone, helping them, deliv-
ering something if they need 
it, helping them stage their 
house. Taking them to see 
houses when they may not be 
in any position to buy. Picking 
them up, taking them to the 
airport,” she pauses, then 
continues. “I mean anything 
— anything I can do to make 
their home search or their 
selling process easier.”

This sounds like a common 
answer a lot of realtors would 
give because it sounds good, 
but when Denise says it, you 
believe her. She has a convic-
tion that makes me know she’s 
telling the truth, and anyone 
would be lucky to have her in 
their corner.

    I will always go the extra 
mile for my buyers and sellers. 
I’m here for them 24/7.

THE REASON BEHIND THE WHY

When I asked what Denise finds 
most fulfilling about her job there 
isn’t a moment of hesitation before 
she says, “helping people.” This 
makes sense looking at her work 
as a teacher. Real estate is the 
mending of the choice she faced in 
high school: business or education. 
She combines her love for helping 
people with her drive for business.

“I deal with people all over the 
country,” she says. “Many times, 
people come in and they have four 
or five days to look at houses. It’s 
a very big decision — they have 
a family, they need to get settled 
for their job transfer, and they’re 
depending on me for everything.”

Denise does not take this respon-
sibility lightly, and this is proven 

Photo by 
Desert Roots 
Photography

Photo by 
Desert Roots 
Photography
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RED  
HOG  
MEDIA

sponsor spotlight

A ONE-STOP MEDIA SHOP

Red Hog Media provides luxury real 
estate photography, videos, and more. 
They’re based out of the greater 
Phoenix area, servicing East Valley, 
Scottsdale, Paradise Valley, Phoenix, 
and the West Valley. They also have 
a branch in Coeur d’Alene, answering 
the needs of northern Idaho and east-
ern Washington.

From day one, they’ve looked to 
elevate the way people experience 
real estate media. They started out 
taking sleek, engaging photos, and 
now, they’ve become a one-stop shop 
offering photography, video, 360 

tours, floorplans, and virtual staging. 
Whatever a realtor might need for 
their listing, Red Hog Media delivers.

THE MASTERMIND BEHIND RED 

HOG MEDIA

Lauren Gettman started Red Hog 
Media seven years ago as the sole 
photographer. I originally assumed 
she was a photographer who wanted 
to better utilize her skill in the busi-
ness world. Only, that assumption 
was completely backwards.

“I grew up in a real estate family,” she 
tells me. “My mom has been a realtor 
for almost forty years and my dad is 

probably about ten or fifteen years 
behind her.” She attended Boise State 
University and majored in Health 
Promotion, but after graduating had 
a hard time finding a job. This pushed 
her to lean on her life-long experience 
with real estate. “Throughout col-
lege, I worked for a real estate team 
helping them with their marketing,” 
she explains. “When I couldn’t find a 
job, I was like, ‘I’ll just go get my real 
estate license.’”

From 2004–2014, Lauren found 
herself dabbling in pretty much every 
aspect of the real estate business. 
She’s been a realtor, a buyer’s agent, a 
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listing agent, transaction coordinator, 
as well as helping her mom with the 
books when she worked as a broker. 
When she and her family moved back 
to Coeur d’Alene, she felt like she’d 
grown out of the realtor position and 
started looking for something new. 
It was relatively uneventful because 
Lauren looked at real estate photogra-
phy and thought, That’d be a fun gig.

“It felt like the best of both worlds,” 
she tells me. “I’d still get to see the 
really cool houses and meet really 
nice people — without the six to nine-
month commitment.”

There was just one problem: “I knew 
nothing about photography,” she says. 
She made up for this lack of skill with 
an even more important one. “I’ve 
built my business on the fact that 
I know the real estate side. I know 
what realtors have to go through to 
get listings and I know that process, 
so I can see it through their eyes.” 
Lauren knew she could learn pho-
tography, and it was all going to be 
catered to the needs of Realtors.

MOVING UP AND OUT

In 2015, when it was just her, Lauren 
thought about ways to expand her 
thriving business.

This was in the early days of drone 
photography and there were strict 
rules about who could operate them. 
One such rule was the drone pilot had 
to have a pilot’s license.

But lucky for her, Brett Gettman — 
publisher of this very magazine, in 
fact — her husband, was a fixed-wing 
pilot. “He was taking photos and 
flying the drone,” she says. “He had 
a background in video, so he started 
doing video and upped the game 
entirely for the business.”

Folding Brett into Red Hog Media was 
the moment they started being that 

one-stop shop for realtors, and it was 
the beginning of their great expansion.

PIVOTING THE BUSINESS

After years of dealing with harsh 
Idahoan winters, the Gettmans were 
ready for a change in scenery. It was 
that simple.

“We’d go somewhere warm every 
February just to get out of the dreary 
north Idaho winters,” she explains. 
Generally, they found themselves in 
California every year, but in 2019 
they decided to visit Scottsdale, and 
something clicked for them. They 
spent the trip looking around Gilbert, 
then came back in March during 

spring break to sell their kids on 
the idea of relocating. In July, they 
packed up and  moved south. 

Now, when the Gettmans aren’t help-
ing realtors or small businesses boost 
their visibility with professional media 
services, you can find them exploring 
Arizona with their two daughters.

The family loves hitting the open 
road in their jeep and making week-
end memories.

After they moved, instead of shut-
ting down the Red Hog Media Idaho 
location, they left it in capable hands 
and opened an Arizona branch in 

addition, and business in both states 
hasn’t seemed to slow down. “We’re 
in a growth mindset this year, trying 
to diversify,” she says. “We’re focus-
ing on helping small businesses with 
their online presence in both states. 
We’re Google certified, so we can add 
360 tours, videos, and photos to small 
business Google pages and we love to 
help these small businesses with any 
relevant digital content.”

Combining this with the booming real 
estate side of the business, Red Hog 
Media is going to continue helping 
agents and small businesses look good 
and stand out, and at the end of the 
day, that’s what we’re all shooting for.

WE’RE GOOGLE 

CERTIFIED, SO WE 

CAN ADD 360 TOURS, 

VIDEOS, AND PHOTOS 

TO SMALL BUSINESS 

GOOGLE PAGES AND WE 

LOVE TO HELP THESE 

SMALL BUSINESSES 

WITH ANY RELEVANT 

DIGITAL CONTENT.
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Matt Askland
Producing Branch Manager, NMLS 168130

480.759.1500
Matt.askland@alamedamortgage.com
3105 S. Price Rd. Ste 135 | Chandler, AZ 85248

A Home Loan for every life Milestone

Alameda Mortgage Corporation, NMLS 271603, issued by the Nationwide Multistate Licensing System and Registry, Licensed by the Department of Financial Protection and 
Innovation under the California Residential Mortgage Lending Act; AZ Lic. #BK-0947208. Additional licensing information can be found at: www.nmlsconsumeraccess.org.

You can call Matt!

You don't need to have the
 

(480) 546-8040         
hometeam.com/scottsdale

You don't want to chance
who you pick to inspect

your client's home!

Give Us A
Call Today!

Ted Mausbach, Agent
8124 E Cactus Rd Ste 420
Scottsdale, AZ 85260
(480) 951-5058
tmausba1@amfam.com

*Coverages provided by adding the Hidden Water Damage and Equipment Breakdown optional endorsements.

Not included in the base policy. Refer to your policy documents for coverage limit details.

American Family Mutual Insurance Company, S.I. & its Operating Companies,
6000 American Parkway, Madison, WI 53783 ©2021 019568 – 4/21 – 15583485

When it comes to customizing the look of your home,
you should be in control. The same is true when it

comes to your home insurance policy! With American 
Family, you’ll �nd unique coverages such as
Hidden Water* and Equipment Breakdown.*

Contact me today to start building your
custom homeowners policy.

  




