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Inner Circle
Mortgage

e

g

Welcome to the Inner Circle

1/

"Internet low rates
with superior local service"

Reviews

David Graves

MMLS #1074240 | 2320833 DRE # 01983533 | 02182886
www.innercirclemortgage.com

Build A Second Home On Your Property
Eosﬂg Affordoblg And Stress Free'

ANCHOR=D

Tuny Homes

FREE Property Analysis & Estimate
($297 Value)

(916) 915-9715

If you own a single or multi-family property, new
CA laws now allow you to build 1-2

additional homes (also called ADUSs) right in your
backyard!

And, to make it even easier for you to take
advantage of this, we handle the entire process
from start to finish. Allowing you to get a second
home built right in your backyard to earn extra
rental income, keep aging parents nearby, and
more.

Give us a call today to learn more and
schedule a FREE Property Analysis & Estimate to
see if can build one on your property.

anchoredtinyhomes.com
€) @anchoredtinghomes



TABLE OF

CONTENTS

06 15

GOOD LIFE

CONSTRUCTION e

Preferred Meet the

Partners Sacramento
Real

Producers

WE’LL HANDLE
THE REMODEL
SO YOU CAN
CLOSE THE DEAL

Remodel outdated and unappealing
features at a competitive price and turn
any home into your dream home!

Team

Publisher’s i < Profile: : e Partner
Ahrash : f Spotlight:

Zamanian, v Cherise

eXp Realty i Sutton,
- Financial-
Path Con-

sulting

Providing the highest quality of work and excellent
customer service for you and your buyers in:

NS - " 166

Profile: ; T . Partner " ) Cover Story:
Elizabeth - ' Spotlight: e : LuAnn
« Kitchen & Bathroom remodels - Tile installation Vel [ - " AlcRSiea Tt N
MAX Gold P, 3 d rman, Cross W v eXp Realty
- Siding repair & install - General home improvement ' 1 ;I??tntry '
ortgage
- Deck construction & repair - Additions More Before ~r ; B 4’ % 0
- Patios and awnings - Dry rot & termite repair & Afters Here -1k, . S

« Windows and doors

FREE’RENTAL : HOW OUR
REALTORS _ LANDLORD REFERRAL
PROGRAM WORKS

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.

2 WE GET IN TOUCH

We contact the client to explore their
management options.

3 WE PAY YOU

If the client signs a property management
contfract, we'll pay you a referral fee.

VIENN I\W Protect your future sales and earn a referral fee.

PROPERTY MANAGEMENT We handle your client's management needs & point them back in your direction for sales.

“Here at Good Life, we are
committed to providing only the
best value for your dollar, without
compromising on quality and
integrity. We do not fall short

on delivery and complete every

project to the highest standard.”

- Dmitriy Tupikov, CEO

LET'S GET CONNECTED TODAY! - (916) 626-3105 - VIENNAPM.COM

Sacramento Real Producers - 5



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your

magazine. These local businesses are proud to partner with you and make this magazine pos-

sible. Please support these businesses and thank them for supporting the Sacramento Real
Producers REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES
Made in the Shade
Mandie VanBuren
(916) 300-4306

CARPET CLEANING
Alex’s Carpet
Cleaning Service
Elena Mikhaylevskiy
(916) 225-0038

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090

6 - March 2023

CONSTRUCTION

& REMODELING

Good Life Construction
(916) 833-1379

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

DRYROT AND MOLD
REMEDIATION

Clover Valley Home Service
Dale McAfee

(916) 742-3141

EXTERIOR PAINTING
MPG Painting

(916) 234-6628
www.mpgpainting.net

FENCING
Summit Fence Inc
Lukas Wilmore
(916) 365-3006

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

Financial Path Consulting
Cherise Sutton
(916) 204-3223

FLOORING
Zothex Flooring
(916) 753-8291

GARAGE DOORS

Overhead Door Company of
Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

HOME & TERMITE
INSPECTION

Finley Home Services
(916) 741-2847

HOME / REAL ESTATE
INSPECTIONS

Good Dog Inspections
(916) 420-9853
Www.gooddog
inspections.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Certified HBI
Jason Stockwell
(916) 223-3400

North American
Home Services
(916) 833-3531

United Termite and
Home Services
(916) 265-5300

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

T.D. McNeil
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR

DESIGN COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

JUNK REMOVAL
Longs Trash Hauling
(916) 206-7072

LANDSCAPE DESIGN
Acres Landscape & Design
James Murphy

(916) 223-7629

LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

MORTGAGE

American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

Cross Country Mortgage
Alicia Stearman
(916) 256-6486

Fairway Mortgage - Lucia
Lending Team
(916) 730-6339

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

NKS Financial
Neal Smith
(916) 907-6513

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MORTGAGE / LENDER
Premier Mortgage
Resources

Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE COMPANY
Catalyst Mortgage
(916) 308-2055

MORTGAGE LENDING
Nathan Sibbet - Loan Depot
(916) 320-3952

NOTARY SERVICES
Notary Matters
(916) 990-6220

Notary Public
(408) 821-7076

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928

PHOTOGRAPHY
Olha Melokhina
Photography
(916) 288-5839

PHOTOGRAPHY/
REAL ESTATE

Top Notch 360

(916) 807-3573
www.Topnotch360.com

PROPERTY MANAGEMENT
M&M Property Management
Larry Brown

(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

Vienna Property
Management
Tony Alfano
(916) 626-3105

REAL ESTATE MARKETING
Aerial Canvas
(650) 730-6139

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE
PROFESSIONAL

Matt Barba - 1st Choice
Mortgage

(916) 932-4743
www.1stchoice
mortgageofcalifornia.com

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Hallway Staging LLC
Kimberly Lane

(530) 713-5384

Lux Home and Design
Annie English

(916) 947-8884
LuxHomeDesign.com

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION
COORDINATOR

Mint Condition Transaction
Coordinating

(916) 792-1248
www.facebook.com/
MintConditionRES

Platinum TC Services
Melanie Prescott
(916) 812-7454

Real Estate Aid
Kristina Adragna
(916) 896-9890

TC Solutions

(916) 616-3015
www.thetcsolutions.com/
contact-us

VIDEO PRODUCTION
Dynamic Cinema
Productions

Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT
Jake LaFond

Wealth Management
(916) 218-4406

Sacramento Real Producers - 7



First American Title

Folsom Escrow Spotlight

DEBBIE THOMAS

When Debbia bagan har carcerin 1988 as a pecepticmst (0 & very busy escrow ofhico, she had nio idea whal | was walking |nto
Back then, everyone atill Typed and fexed payoft and msurance equesats. The- office-also had only one computar 2o evaryome bhad
to shgm up Yor @ time duribg the'day e input thalr files. But sameshing abodl tha industry infrigued her and sha have newen left
Althisugh Buying or selling s hoime can bBe stresshil, sha knows it's alio aaciting, and she loves being ablsto sxplain the clasing
protossand hislprkaep evoryohe ealim a5 they move through the prodess:

Debeand el husband, Whim she has knawn since thie aue of 4, sinjoy being with thejr five chlldem and six grandehildren (with,

hepratully thore to come), They-also enjoy estoring cars, diag racing; and music, as' well a5 all things related to the Christmes
season, Inchiding collecting and displaying Christrmas villagesinside thair ome and putting up-decerations outdoors that fival
the Grnawold’s

What was the hardast transaction you completad?
hoveas oy Tirst risyi e i‘l{.‘hﬁr:gu | el viervins dore
Witly & lopol guldance. we rmade It happen and svryons wia Hapsy

A trannaction ke this Bfore and we had mo cloese within 14 dave

What s your favarite part of being an escrow officer?
l'enjoy the peopla Ea
FaiminG peEop b in O

W il ia diffare i, o Ve naval krnow whal yOLl @re geling into

sithe miog! important and steessiul bmes of thein e is-avwesome

What sots you apart from other ascrow officers?
cio non ke vaicamall | try 2
I 'dan't

O ansvear each one - ol m day and Palso returm any emalisraceived the same day

anng e

Enow an angvwer to something, |will nd some

What types of closings do you da?

Handle resicdential salos and s i..'|||-3]. % firt s, sried o cmimercial ranssctions

What is one thing you wish real estate profﬂsmnala undwﬂoad ﬁbﬁut your job?
'|]lf il =tnl ] Fe = 5 ¥t ¢ = e

T gt

ts have an experiant

What makes ynu a strcng escrow officer?
2 v 4 adill ||| Ti

SHELLY GANTENBEIN
INVESTOR SALES AND

ERIN BARTON
SALES MAMAGER
MARKETING
F146.708.2603
] . shellyg@firstam.com

¥
167984115

erbarton@firstam.com

i
4

..!!‘l‘!‘l‘lthtﬂ

.-ﬂ;_

TRACY FANIZZI

A 3byenr vateran of the ntle and esgrow industry, Tracy started harcareer inthe Bay Area wheto she learnad to handloall 1ypes of
escrows, including refimance transactions, eaale tromsactions, REO properties, sharf sales, comrmercial, land leazes and sasamams
Tracy joined First /American Tithe'in Sept 2021, and lias embraced the compatiy’s cultura and the family envircnment where she s
Waaled ks her apinion mattersund her success |5 important. She loves that the company helpd you establish o plan leachisvs
your personal Goaks ahd then provides support and training to guide you,

Tracy hes bean part of the Folsom commitmity since 2000, when she moved there with her twe dalighters. Now the proud
grandparent &ffour she enjovs gaoing to'dll thalf vatiousevents. She alsaenjoys atiending sporting events with bar husband,
as well a3 giing 1o the mavies

What is the hardest transaction you hove done?
| gnee fumalad b e G T
|t toErh &

Iy Exih ange thatine liacdancd property 6o this' Ezer Coast that was being ;||| il le] by an AT TEIr Ty

B dayy to close, and Fhad to drawout a.gllide mag of thaitra eaing panspeaple
What is the single most successful transaction you have closed?
and tok 10 days 1 closs

o the .iu-. umart package for a single billbosrd was over 200 pages

It wits ar-easement for a blllbodnd In San Prancisco that sold for 52 milbior

It W .:1.--.-'5ir'--1 through-attorneys and & realtar in San Francisco, @
What's your favorite part about bmng an escrow of{:cer"*
"-|._-1‘- are now officiaily

|'leve'gatting to help people buy their héme. IFs vary satistying to'tall thenm

What sets you apart from nthor ascrow officers?

What typeg of cluslngs do you have experience in or your faverite to close?
weTs am my fevonte because their excitenment 14 typically so contagious

L
[T
g 111111

FIRST AMERICAN TITLE
FOLSOM

230 E. Bidwell Street, Suite 100
Fc:] som, CA 95630
914.983.3985

bt Arrpeican Ty imuissos Company and e cometrg o o o graes oo

Foal fevessas, dim emgle bagn Tii
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NORTH AMERICAN
HOME SERVICES

N

PROFESSIONAL
INSPECTIONS,
DEPENDABLE

RESULTS
. ONE CALL

FOR ALL YOUR

INSPECTION
NEEDS

When it comes to inspections and

repairs, we’ve got you covered Our mission is to make

to help move your transaction to your deal go smoothly.

the finish line! We create long lasting

partnerships, stand behind

our work, and go above and

Ask us about our RP partner special!

beyond with our inspectors, repair

crew and customer service staff.

40+ years of providing real
estate agents, homeowners, and
home buyers with Best In Class

0000

TERMITE HOME ROT ROOF home inspections and repairs!
INSPECTION INSPECTION  DAMAGE  INSPECTION

REPAIR
EI%EI
@" 916.481.0268

POOL SEWER PEST
INSPECTION INSPECTION  CONTROL Orders@NAHSPRO.com

SERVICE Repairs@NAHSPRO.com
NAHSPRO.com

SPCB CA LICENSE PR.6840

Skate into Homeownership with
the Lucia Lending Team

71 FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

Our wa

3400 Douglas Blvd., Suite 260,
Roseville, CA 95661
- 916-730-6339

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage nick. [ugla@i‘alrwaymc com
NMLS# 2289 WWW. Fu%bagndlngteam com

| ;.- Tk wtalTers @
" st e EQUAL HOUSING
LENDER

e

\




Ditch the boxed content.
Build your brand,

’hoj;;;g;

A|CRIE|S

LANDSCAPE - DESIGN - CONSTRUCTION

7

Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itsell on
clegant(, modern & tasteful design matched with superior craftsmanship.

We can plan and install a new landscape and irrigation system, re shape or change an existing outdoor space,
and most importantly help you repair irrigation (residential & light commercial) issues.

Schedule Your Walk Through and Estimate Today! qauﬂw o Ulamé"'"’"“t‘bm .

916-622-4086
@AcreslLandscape

acresirrigation.com } o MortgageRight Folsom | 785 Orchard Dr. #275 | Folsom, CA 95630 | Branch NMLS ID #1977896 | Corp NMLS 1D #2239 | nmisconsumeraccess.org
Sales@acl’esimgation.com 0 @)*\Cl eSIl I lgatl()ll @ TIC Morbgage, Inc. dhs MorigageRight (NMLSS 2330 is an appraved lerfing institulion. interest rate, program terms, and comiitions ane subsent to change based on

bBornoaer eligibility and market condions, Certain restrictions and conitians will apply snd nat af spplicants will qualify, Mostgape to be refinanced must be insured

12 - March 2023




pro;ect to Ilfe' |

From Flooring & Cabinets to Kitchen & F‘::' hi _
The easy place for Home Improvement B jBCT‘S‘k
A One-Stop shop for Product & Craftsmefs

SCHEDULE A FREE ESTIMATE TODAY
CALL 916-925-1958

MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Katie MacDiarmid Katie Camerer Michele Jerrell Rachel Lesiw
Publisher Assistant Publisher Content Coordinator Photographer

)
Olha Melokhina Aerial Canvas Brandon Miyasaki Nicole Sepulveda Dave Danielson
Photographer Photographers Photographer Photographer Writer

Chris Menezes Ruth Gnirk Suzy Delong Emily Sweet Maryssa Sayabath
Writer Writer Ad Strategist Systems Manager Event Coordinator

If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.
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solarwise

THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - G725

Home and Building Inspections

Sacramento, Placer and El Dorado Counties

Premier Home and Pest Inspection Company

inspectionsidonelnightathetfirstitimeNandithel
[customergenyicelthatiwilIKeeply oL om i nEID A CHS
(o mars] Bparfenes dhe CERTIFIED chituranas]

16 - March 2023

i1 00% = PG&E

SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

Don't believe it? Compare our quote to traditional
solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

(AL
VLY

%

3

How much Solarwise

solar costs.
(60% less)

How much traditional
solar costs.

LET OUR TEAM BE AN EXTENTION OF
YOUR HARD WORK AND DEDICATION
TO YOUR CLIENTS

We are professional, knowledgeable,
and treat clients with care and respect.

Contact me for a quote or

05‘2’7 to schedule an appointment!
/” a t fg,og j Carrie Edwards
(916) 990-6220
- carrie@notarymatters.net

1M E&O | NNA & eSign Certified | 20+ years signing experience

'- fri
- B5IC
PLACER TITL
! {5 | A‘M,O'I‘HER LODE COMPANY

| 4 T [

« ;il

S a

Iiw

ET MAGGIE EIS E ]

Branch Manager G Senior Escrow Officer

Maggie Eisner, a native Sacramentan and long-time East
Sacramento resident, has over 50 years of experience in
title and escrow. With her vast knowledge and on-going
education, Maggie can close the most complex escrows
with a positive, can-do attitude. Maggie’s enthusiasm
and warm personality shines through in her signings with
sellers and buyers. She has the ability to make everyone
feel at ease during the sale or purchase process.

Maggie’s expertise includes single and multi-family
resale, subdivision sales, investment properties,
exchanges, short sales, refinances, and distressed sales.

Maggie is the mother of two grown sons who are both educators and the grandmother
of two darling grandchildren—Mina and Avery. Maggie loves spending her spare time
with her sons, daughter-in-law, granddaughters and her significant other. She enjoys
gardening, exercising, and time at her cabin.

CONTACT ANY OF OUR ESCROW OFFICERS TODAY!

Carissa Koslow escrow officer  Brittney Ah-Yun escrow ofricer © Sasha Baranoff ESCRow OFFICER

Patti Mathews, VP Business Development

Sacramento County Division

916.446.7390 - pattimathews(@placertitle.com

2901 K STREET, SUITE 390 | SACRAMENTO, CA 95816 | WWW.PLACERTITLE.COM
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TO OUR NEWEST PARTNERS!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

WGE
Nicole Scott

Helping agents stream-

line their business

process, giving them freedom of time and increasing
customer satisfaction. Through our proven and mirrored
systems from some of the best in the industry, we have
created a service that helps meet the needs, answer
many of the common questions, and helps guide the
client from beginning to end with complete utmost client
care. Through our systemized approach, we can help
provide agents with all the information they need for a
successful and customer-satisfactory business. It saves
them time as it is a proactive approach to the common
reactive lead agent. We help agents build lasting client
retention and a strong brand reputation. As your partner
here at WGE, we will help you and your TC provide ser-

vice above the rest on a transactional basis.

18 - March 2023

S.B.K. Notary Public
Shane Karlin

I offer a complete mobile

notary service throughout the

Greater Sacramento area for
your convenience. I opened
this notary public because I
know how important this service is for people
needing to get their documents taken care of care-
fully and properly the first time. I’ve developed a
great reputation with my clients due to my ability
to help put people at ease when signing off for that
large transaction. I have found a unique ability to
quickly build rapport with my clients, whether
that be the one time signer, Title Companies, Real
Estate Professionals, or Attorneys looking to be
able to offer a stable, dependable notary public to

all their clients.

GROW YOUR
BUSINESS
NOW

With an amazing TC aiding you, you are able to
focus on more moneymaking tasks. Curious how
we accomplish that? Contact us today!!
916-896-9820| Help@RealEstateAid.net

LAUNCH SPECIAL

Mention RPI00 on your next booking
to claim your $100 credit!

PHOTOS | VIDE® | REAL ESTATE MARKETING | DRONE | 3D TOURS | WEBSITES
(619) 268-5600 « AERIALCANUAS.COMI_SACINTRG
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Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner

e berly Yoe, Kellor Wilkame Reatty R SR Do you have a 401k set up for employees?
— Do you have 401k integrated with your payroll system?
Do you have a business need in Payroll

et POS | Payments | Capital | CIS | E-commerce
ST ILS @ e Condtionies — (e-cart & ACH)?

705 E Bidwell St, Suite 2 #416, Folsom CA

VIDEO MARKETING

Transaction Management

Listing Services
Sales Services SCAN FOR
Client Care THIS MONTH'S

SERVING THE TRI COUNTY AREAS

The best agents are A
powered by HomelLight: - '@ %

(4 ¥
We offer five innovative solutions so you can be a hero for your clients and close more deals: % . o R,
o F) el o 7, ? R

CHERISE SUTTON &8
Controller and | .

Business Solutions -
Consultant

LIC #4125104

Referrals « Listing Management « Trade-In™+ Cash Offer™« Closing Services

-

FINANCIALPATH

CONSIUILTING

Contact our local Strategic Relationships Manager to learn more

e AT a Schedule your free consultation today! iy S e

jen.azevedo@homelight.com Homelight 916.204.3223 {30 Lo ;
financialpathconsulting.com / %('gy et t
https://calendly.com/cherise-sutton Heartland By

20 - March 2023



Cheers to 3 Years!

March has become a very special month each year for me.
Not only does it mark the anniversary of our launch here

in Sacramento, and not ONLY does it provide an opportu-
nity to look back on all that has happened and changed in
our lives and businesses since Covid first hit. But March

is ALSO the very first issue that our NEW TOP 500 list
receives each year. While our Top 500 is created from
volume closed between Jan 1 and Dec 31 of the previous
year, in the publishing world our first two issues of the year
are already deadlined and mailed by the time we’re done

vetting and announcing that list at the end of January.

So with over 150 new agents in this year’s Top 500, this
March issue is the first time we will hit many of your
mailboxes. If that’s YOU, reading this right now, I first
just want to say WELCOME and Congratulations! We
are so excited to have you as a part of this community of

top performers.

22 - March 2023

Iwas contemplating what I wanted to say here in this Publisher’s
Note, after 3 years in print and knowing so many of you but also
knowing there are still so many yet to meet. And I decided to go back
to the beginning and re-introduce myself, sharing what my heart
and passion has been for this community since the very beginning.
Below you will find my very first Publisher’s Note from the very first
issue of Sacramento Real Producers in March 2020. Before we knew
anything about Covid hitting or any ‘shifts’ in the market that we're
currently seeing, but also before any of us knew what a beautiful

community Sacramento Real Producers would become.

Back then it was only a vision I'd hoped to see realized. Today

it is here in full swing and I am feeling SO thankful. My deepest
gratitude to those of you joining us for the 3rd year in a row now
and cheers to you who are about to plug in. This is a wonderful
place to deepen and better your business relationships, and I am
thrilled that you are here.

Cheers to you,
Katie

REAL PRODUCERS
ML ET
Ny

welcome to the

Sacramento Real Producers

community!

P» march 2020 publisher’s note

I’m honored to be addressing you in our very
first publication here in Sacramento. I’'ve already
met so many of you over the last 6 months, but it
seems only fitting that here, in our premier issue,
we begin with introductions.

Real Producers started as an idea in 2015 and is
spreading across the nation like wildfire. We are
now in over 100 markets and as we launch here in
Sacramento the mission remains the same; to con-
nect, elevate, and inspire the leaders in Real Estate,
highlighting what makes them human and providing
opportunities for the best of the best to strengthen
their network and better their businesses.

As for me, I come to you as a storyteller. I have a
passion for deepening community and relationships
through the connecting thread we all share: Your
stories. You are the experts in Real Estate, and your
Preferred Partners who have brought this celebratory

platform to you are the absolute best in their fields.

As I have sat with each of you over coffee, visited your
offices, seen family pictures, heard bits and pieces of
the journeys that have brought you to where you are
today, and heard about your plans for the years ahead,
one thing is abundantly clear: we always enter people’s
lives mid-story, and each and every one of you are so

much more than what you do.

This is also true of the clients you serve. If  am a
storyteller, you all are story shapers. You have the
immense privilege and responsibility of walking your
clients through one of the most stressful, joyous, fearful
or exciting seasons of their lives. And you, with your
expertise, professionalism, personalities and humanity

have the power to help write the tone of it.

When I met with Eric Hatch of Century 21 he told me

he makes it his personal goal to provide each client with
an experience they can’t help but talk about, even years
down the road. Peggy Urieff of Coldwell Banker, reminds
every client, in every note or email she sends, that, ‘It’s

a good life!” and if you know her, you know she means it!
Pearl Hubred of Windermere Real Estate smiled as she
told me how fun it is to be able to promise her clients that
no matter how long it takes, she can always guarantee

this part of their story will have a happy ending.

In the Real Producers community, we are connecting the
cream of the crop. As top producers here in El Dorado,
Sacramento and Placer Counties a vast majority of the
volume and therefore the lives and families in this area,
are taken care of by you. I have heard from you directly
how seriously you take that responsibility, and so your
Preferred Partners and I look forward to highlighting your
accomplishments, and delivering recognition for your con-

tinued excellence in serving your clients.

Our publication will be in your mailbox every month,
we’ll see you at exclusive events every quarter, and we’re
always in touch on social media. This is your community;
join in the fun and start sharing your stories, we can’t

wait to know you more.

Katie MacDiarmid
Sacramento
REAL Producers
katie.macdiarmid@
realproducersmag.com
(916) 402-5662

n facebook.com/sacramentorealproducers/

Iml @SacRealProducers
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Guild

mortgage

Our Payment Advantage
program brings your client a

more affordable payment
in an uncertain market

BEAUTIFYING THEWORLD |
ONE BUILDING AT A TIME.

Residential, Multi-Family, and Commercial Interior and Exterior Yaur 1 Rate is 1% lowar than your bocked rate utilizing a
PGinting of all types. ander-paid buydown subsidy

How does it work?

Year 2 Rate is back to tha note rate

Our team of knowledgeable, experienced employees provide * e e e

superior workmanship. We have a system of proven methods

that ensure your project is completed correctly and promptly.

We take pride in the way we treat our clients. Our employees

provide only the best, from start to finish. MPG PAINTING is the
best choice for your painting needs!

Learn the details, reach out today!

Scan mel
Sarah Lee ®EiE
Branch Manager | NMLS #280947 1."!
FG.600.6126 ]
Slaaguildmarigaga. ral E] ;

M P G

- PAINHMJ

916-234-6628 - mpgpainting.net
@ @MPGPaintingSacramento

TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

* We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

e Our property managers are the Single Point of Cont r
our owners and tenants, eliminating the need to o
different staff members for different situations! This means
accountability!

< All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

* We pay $500 for an owner referral who beco
property management client.

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901
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Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put vou in a position to win.

Here's how:

» 20 years of home financing experience
e Scotsman Guide Top 100 Women Criginator

¢ Closings in as few as 10 days after signing
a purchase contract®

* More loans for more buyers
¢ Tech backed by experts
s Highly competitive rates

Contact me today to learn more!

Padi Goodspeed

SVPR, Branch Manager

MNMLZ191659

D: 510928 4260 CROSSCOUNTRY
M: 916.257.9435 MORTGAGE

padi@ccm.com

teampadi.com

3236 Stone Valley Rd. W, Suite 103
Alamo, CA 94507

3236 Stone Valley Rd W, Suite 103, Alamu CA 84507 | Equal Housing Opportunity. All loans subject to underwriting approval. Certain n'rll-'t'r.u'r apphy. C 1I f
All borrowwers must meel mifemum credht soofe; [Gan-to-value, debl-bta incame, an ik requirerments Lo qualily | for ary mort tgage progr .
LLT MMLE3F0ZS NMLSZISIFG [warw nimisconsunmeraCoess.org) 5 ment of Financial Protecthon and innovaticen under the
Maortgage Lending Act *CrossCountty Mo tg|_| LLC cannat gu iter that an apglicant will be spproved ar that a closing can ocour within
will vary based on afl involied parties’ level of participation at any stage of the Ican procoess

wcific timeframe I-’fl sults



MAKING SENSE OF YOUR
INSURANCE NEEDS

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

Cristi Rodda
916.428.4520
crodda(@farmersagent.com

We Are Farmers

The Genuine. The Original.

Gy

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

———

We service all 6756 Franklin Blvd. "$20 OOOff
BRAN DS Sacramento, CA 95823 :Any Selvlce’llvlszlla\‘l?nVOnIy, Valid
e ey .
www.OHDSAC.com
(] h) 4 /

A A

Greenview Dr. El Dorado Hills  Photo: Peppertack

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning
Custom Furnishings

PEPPER]JACK
oo | i RS
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WOLFF
CONSTRUCTION §

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

SUMMIT FENCE INC.

11111111111777771

GOOD FENCES MAKE
GOOD NEIGHBORS.

916—365—3006 // summitfenceca.com

PEOPLE
LOVE US

TERMITE A

W 2w &
=t iy

B

Termite InspectionseTi reé

Our main goal is to provide world-class service and top-notch termite inspections that are
clear and concise. It would be our pleasure if you choose us for your next termite inspection!

Why Wait? Book Your Inspection with Us Today!
916.265.5300 - unitedths.com

Sacramento Real Producers - 27



A
H
R
A
S
H

JAN

w ~
e |
o . |

part of their family.
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P> profile

THE KING
OF FOLSOM
RANCH

By Chris Menezes
Photos by Shot Archives

Ahrash Zamanian is an
engineer for the California
Department of Water
resources during the day and
a full-time, top performing
Real Estate Agent. He’s not
just your ordinary agent — he
organizes events that bring the
community together, partners
with local investors, and sells an
extraordinary number of homes
in the area. His friends and
colleagues have dubbed him “The
King of Folsom Ranch”. When
asked how he manages so many
spinning plates, he shares “I don’t
see real estate as a job, the whole
process comes so naturally to me,
it’s become a passion. The work is
nonstop, the calls, emails, showings,
meetings, and events — so it’s really
important to have a solid support
system at home that allows for my
hectic schedule. I am very blessed in

that way to say the least.

If Ahrash had a superpower, it would

be his charisma. He says that the peo-
ple, by far, are his favorite part of the
business and he maintains relationships
with clients well after the transactions
are complete. You can find him on the
dance floor at their weddings, attending
their kids’ birthdays, baby showers, and

other important milestones. He becomes




Ahrash is first generation and

the oldest son of wonderful par-

ents Reza and Shahnaz, who fled

from Iran during the revolution.
His family is rich with love and
deeply rooted in culture. Ahrash
followed the footsteps of his
father and attended California
State University of Sacramento
where he received his BS in
Civil Engineering. He worked
for the state as an intern and
secured a full-time job out of
college. He soon found, however,
sitting behind a desk, running
and reporting data all day wasn’t
enough. The realization came

one day while on a break:

“It was just another day at work
and I had this moment as I was
looking around the office. The
spreadsheets, the busy calen-

dar, the cubicles, the employees

30 - March 2023

trudging along to meetings,” he life, he made his intention clear
recalled. “I thought to myself, ‘There from the beginning, and spoke his
has to be something more for me, fate into existence:

something that makes me feel alive.”

“I remember drawing a crown on
Initially, Ahrash wanted to get into my mirror and saying, ‘I’'m going
flipping homes. His girlfriend, Alexis, to be the King of Folsom Ranch,”
encouraged him to get his license and after he said.

talking with his friend, now mentor, Aaron

Ralls at the gym, he studied for the test and Ahrash even spoke this article
secured his first listing two months after into existence, after discover-
getting his license. He went on to close nine ing Real Producers Magazine.
transactions his first year and has been a top He was actually aiming for the
producing agent ever since. cover, but there is still plenty of
time for that.

Without being an official resident of

Folsom, Ahrash began selling homes Naming and claiming aside,
there. His gym, his friends, and his bro- Ahrash worked hard to get to
kerage were there, so right as Covid hit, he where he is today. Immersing
purchased a home in Folsom Ranch. Once himself into the commu-

he got the opportunity to connect with his nity, he began organizing
new neighbors, his mindset changed from events and finding ways to
just being an agent in Folsom Ranch to being give back. With a child-

a community leader. Like many things in his hood love of basketball, he

| DON'T SEE REAL ESTATE AS
| = 4
A JOB, THE WHOLE PROCESS
3] - -
COMES SO NATURALLY TO ME,

IT'S BECOME A PASSION.

——



helped form a basketball league in
the community (The Folsom Ranch
Basketball Association), which he
oversees today, in addition to playing
a couple times a week and hosting a

monthly event.

He is not only a master manifester,
but you could also even consider him a

master when it comes to his marketing.

He does monthly ice cream for over

2000 residents in the neighborhoods,

32 - March 2023

an annual pumpkin patch for
Halloween, and breakfast with Santa.
He’s also rented out the ice-skating

rink for the entire community, started a
monthly poker tournament, and a wine
& whiskey tasting. His events are his
way to give back, they have always been
complimentary and are meant to bring

the community together.

All this activity has produced a

tremendous amount of business for

Ahrash and the reputation of the top
agent. Without ever paying for leads,
he sold over 40 homes last year and
will be closing on his 100th transac-
tion within his 5-year career. Looking
into the future, he plans to form his
own team, where he can teach hungry

agents first approach to real estate.

“Seeing the impact that you can have
on people and community keeps me
going and makes me want to be a bet-

ter agent and a better person,” he said.

A

\HRASH ZAMANIAI

He is also looking forward to
retiring from his state job down
the road, so he can give 100% of his
efforts to growing his business and
pouring into his community that he

has come to love.

For now, Ahrash is content with
tucking away his crown from 9-5
and reigning as The King of Folsom

Ranch the rest of the time.

SEEING THE IMPACT THAT YOU CAN HAVE

ON PEOPLE AND COMMUNITY KEEPS ME

GOING AND MAKES ME WANT TO BE A

BETTER AGENT AND A BETTER PERSON.
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Let’s get

your
a listing
right!

: ALEX | S CARPET CLEANING SERVICE 6’“

alexscarpetcleaningservice.com .

916-225-0038 g 7

Alex's Carpet
Cleaning believes that a
healthy home starts with clean
carpets. We use a cleaning system
that deep cleans your carpets, flushing
the dirt and pollutants from the fibers with
self-neutralizing cleaning solutions that are
non-toxic, bio-degradable, leaving your carpets clean
and fresh again.

RELIABLE “I met Mike Colenzo when | first
started my career while holding
open houses and till this day he
still hosts open houses with me.
| can say he's played a role in
the success of my career by
being the most genuine
insurance broker to all my
clients, and they continue to
thank me for referring Mike to
them due to the superior service he provides.

We can get you headed in the
direction of SOLD faster and for a
higher return by simply staging it.

He treats every client like he would treat his own friends and family and
always looks for their best interest.

He’s not your ordinary insurance broker, he's the best...”
— Ahrash Zamanian EXP Icon Agent #kingoffolsomranch JUST MENTION

$150 OFF sACRAMENTO

REAL PRODUCERS

Commercial & Residential - Carpet Cleaning

Biodegradable Solutions « RX-20 Rotary Jet ¢

Extractor ¢ Upholstery Cleaning ° Tile & Grout
Cleaning  Carpet Repairs » Carpet Re-Stretching »
Stain & Smoke Removal « Pet Odor Control ¢
Scotchguard Protector

Alex,
owner

Call today for your FREE & Auto « Home

. . e Commercial ¢ Boat
No-Obllgatlon Quote. o Classic Car » Condo
e Events ¢ Flood (9]6) 947-8884

e Life ¢ Motor Home

michael@tdmins.com O aaddiad @luxhome.design luxhomedesign.net
CA License #0H05099 e Umbrella

ﬂ @alexscarpetcleaning

Vacant Home Staging | Short-Term Rental Stylist

SIMPLY

nge qualified
«change:

Photos, Videography,
Matterport 3D Virtual Tours,
and Drone.

co d to providing
rlisa, and sacurity of funds.

ARE YOU READY T0. [rapmypfovmy
YOUR NEXT LISTING?

O (916) 477.1167
@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM

&5 SIMPLYCHICSTAGINGDESIGNS.COM CALL OR TEXT (916)834-6600 MIYASAKI@SHOTARCHIVES.COM

©@@SHOTARCHIVESRE WWW.SHOTARCHIVES.COM/REALESTATE
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Our Disinfection
fogging kills
influenza, as well as
99.9% of all other
microorganisms for
up to 60 days!

\ =

MIBTICULC

CLEANING SEviciEs NG,

I rv

[
I

HH# »

)

l.l‘ -::Ill .

(916) 410-4740 ¢ meticulositycleaning.com

— A home protects a family, their pets, and their
si possessions. Our customers can feel confident that
they're choosing a team that understands the
importance of a home and has the tools,
experience, and professionalism needed to get
the job done well.

e

GET THE BEST RESULTS
THE FIRST TIME — call today.

916-742-3141

clovervalleyhomeservice.com

Cloven Valley
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ISION

Want to learn how REALTORS can make
an extra $50k per month? It's by adding
a vertical to your real estate business.

Hi, | am Shelby Elias, broker and owner at
United Wholesale Lending and now
owner of Solar Vision. | recently started
Solar Vision with Tarek El Moussa, Star of
HGTV Flip Or Flop, as | saw the changing

market as an opportunity.

I'm adamant about sharing information
and resources that create as much value
as possible for our referral partners. The
new opportunity of adding solar as a
vertical to your real estate business allows
real estate agents to use their database
and create a win / win situation for
themselves and their clients.

Consumers save money on energy costs
and you create an additional stream of
revenue for your business every month.

Here’s why there is so much upside in
this opportunity: 80% of homeowners
are in PG&E territory, which is notorious
for presenting homeowners with energy
outages and challenges. Data shows that
if a homeowner is considering solar after
purchasing a home, they will make that
decision within the first six months of
homeownership. REALTORS can offer
solar to their buyers when purchasing a
home and have them mitigate potential
home energy challenges right away.

J:

It's important to note also, that Public Utilities Commission
approved Net Energy Metering 3.0, which will become effec-
tive April 15th. This means you will be forced to adopt batter-
ies with your solar installations if you want a reasonable return
on investment. Solar will become less accessible and afford-
able with these new changes. Get Solar Now to be grandfa-
thered in to NEM 2.0 Rates!

Your clients ask you for referrals and suggestions for home
services all the time. Why? Because they trust you! You guided
them through the largest transactions of their life and are also
an expert in home services, by default. You know about them
and their home, now you can provide your clients with a
resource for home solar.

Please reach out to me, I'm happy to share information on
how our referral partners are helping their clients with solar.

Find out more about Shelby Elias and Solar Vison at:
Solarwithshelby.com

Email: Shelby@UWLmortgage.com

Phone: 209-456-4896

Follow Shelby on Instagram for practical tips: @shelbyelias

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:

Unitedwholesalelending.com -

Shelby@UWLmortgage.com - 916-773-5351

Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias

NMLS 279051

BRE 01864354



STRENGTH
IN NUMBERS

By Dave Danielson

P partner spotlight | o e e e

Out of all of the elements of business, one of the
areas that is the least understood by business own-

ers is the financial side.

That’s where Founder Cherise Sutton and
FinancialPath Consulting come into the picture ...
as a partner who brings true strength in numbers to

your business.

“I like seeing the light bulb go off with my clients
when they gain a better understanding. Finances
aren’t usually people’s number one things to like to

deal with,” Cherise acknowledges.

“I love numbers and analyzing them. I love stepping
in and helping to guide them to help them take care

of their businesses and employees.”

LEARNING AND GROWING

Prior to founding her business, Cherise was born
and raised in the San Jose area. As she came of age,
she moved to Sacramento, finished her college edu-

cation, and built an extensive business and record

of results with financial aspects.

She comes with over 18 years in the A/E industry
and was a Controller for 10 years at an environmen-
tal consulting firm. In time, she built the finance
team and led a team of seven professionals focus-
ing on work including AP, AR, Payroll, Contracts,
Insurance and she was also the Administrator for
the ERP Deltek Vision.

“In time, I decided I wanted to do some
consulting. And then COVID started the next

month,” she remembers.

“It’s been interesting, and pretty fun. I love the process
of talking with business owners. I started consulting

with Deltek software with various companies. “

GAINING GROUND
Cherise also earned her insurance license and

started helping others with retirement.

“I also continue to do Deltek consulting and help
Heartland roll out some of their payroll and 401(k)
products and helping owners understand the impor-

tance of having that for their employees,” Cherise says.
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“I meet with owners and understand what they’re
looking for and educate them about the products

about moving their business forward.”

A PARTNER YOU CAN TRUST
One of the most rewarding parts of Cherise’s busi-

ness is working with real estate partners.

“Most REALTORS® don’t need a Controller
because they don’t have a lot of employees. But they
have a resource with me for the financial part of
their business .... someone who understands orga-
nization ... from start-ups all the way to years later

when they have many employees,” Cherise says.

“I can work with all facets of companies and
communicate with owners. I am that listening ear
for owners who are frustrated because there is so

much there for them to absorb and understand.”

FAMILY FULFILLMENT
Away from work, Cherise finds fulfillment in life
with her family, including her two sons — 8-year-

old, Jaxon; and 6-year-old, Mason.

In her free time, she enjoys supporting them in

their sports and school activities.

Other favorites for Cherise and her sons are Friday

night movie nights.

“Then Saturdays are usually basketball,” she says
with a smile. “It’s fun to see them enjoying sports and

being on teams and seeing their personalities grow.”

When it comes to giving back, Cherise likes to
donate her financial expertise. In fact, she is also
planning on offering a financial class for members

of the community.

ENGAGED FOR EXCELLENCE

When you talk with Cherise, it’s instantly clear
that she is a good listener and is adept to plugging
in, engaging, and understanding the issues that her

clients face.

“During my conversations with people my goal is
to listen and really get to the root of their opportu-

nities and challenges,” she says. “At the same time,

I also like to laugh, smile, and crack jokes. I want

people to have fun working with me.”

When you and your clients need a true part-
ner who will help to uncover the strength that
exists in numbers, look to Cherise Sutton and
FinancialPath Consulting.

CONTACT FINANCIALPATH CONSULTING TODAY!

PHONE: 916-204-3223

CALENDLY: WWW.CALENDLY.COM/
CHERISE-SUTTON

EMAIL:
CHERISE@FINANCIALPATHCONSULTING.COM

FINANCIALPA'TTI

CONSULTING——
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Preparing your home to

www.premierehomestaginglic.com | 916.300.0402

ASSOCIATES

CERTIFIED PUBL
ACCOUNTANTS

Dona L. Riolo, CPA
For ideal personal and
business financial planning,
contact us today!

Reasons to choose to |

partner with Premier
Mortgage Resources

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

We offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

Cailey Murschel

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as
a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

. LOAN OFFICER | NMLS 1593464

or a commitment to lend. Terms subject to cha ithout notice.
t of Financial Protection and Innovation, under the California Residential

(916) 771-4134

iy
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AINING?,

Neal can help!

MNING A TEAM /g
W ~

. i,
ituals that Work i

g Effective Client Events
- - b *
‘ATa . of 7 Levels of Communica “ _.

§
|
X [

Time Blocking X
ASK ME HOW

neal@teamnks.com
www.teamnks.com / 916.736.3575
N MMLS #76186 / DRE #01 146961

(v, nmiSCONSUMEraccess. orgl
FINANCIAL

Best Equity Praperty Services, Inc. Licensed by the California
Department of Real Estate, Cal DRE 02087311, NMLS 1845124
3332 University Avenue, Suite 200 Sacramento, CA 95825

OVERWHELMED with how much
TRASH AND DEBRIS is on the property?

iR
\
BEFORE

- 2 =

Professional Photography
Business portrait/ Commercial / Events/ Farmily
www.OlhaStudio.com
OlhaPhotography@gmail.com 16.288.5839

LONGS TRASH HAULING

(916) 206-7072 | longstrashhauling.com
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PROUDLY SERVING

Extensive Suite
of Mortgage Products

$437B+ Funded 2nd Largest

in Loans Since 2010 MNonbank Retail Mortgage Lender

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

situation is different, and | am

N.uthun here to offer the best options
Sibbet available for YOU while making

this process smooth.

. F —
Every person counts, every :v‘ -
|
R \

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@IloanDepot.com

@ TEV0R Streat, Suiks 260, Sacramento, GA 55811, Rates, tornes; and svailabiity of programs ame subpect fo change withost notice. loasiktepot com LLG NMLS 1D 174857, Licensed by the Department
of Financial Protaction and Fmovation ender (he Galitornés Resideitial Morigags Lending Act GRMLA 4730040, (102522 835650




ELIZABETH

Velasco |

Transforming Problems Into Opportunities

Elizabeth Velasco drew on her experience in sales,
customer service, and a government job prior to entering
the world of real estate. The skills she learned during
the Great Recession continue to serve her today. She
is mentoring six agents on her team, and has inspired

family members to pursue real estate sales and
investing. The investor and mentor is still very active
in real estate. She helped 72 families last year alone
transform “problems” into opportunities.

NEW LIFE
In July 1990 Elizabeth Velasco left her homeland in
the Philippines, and was adopted by an uncle who
lived in San Francisco. The teen soon found a job
as a sales clerk at Fisherman’s Wharf and contin-
ued working there as she attended night school
and earned her two-year degree at City College of
San Francisco.

She was married at age 19, and became a
mother by age 21. She worked faithfully in
customer service and even served as a night-
shift casino cage cashier for a time. After
she acquired typing skills, Elizabeth started
working as an office clerk for the State. And
that is where she was working in 2007 when
the Great Recession caused the worst hous-

ing market bubble that anyone had seen.

She and her husband Charlie owned two
homes, one of which was an investment
property that had been vacated by the
former renter. Elizabeth was desperate to
find a solution. Due to the rapid decline
in housing value, Elizabeth found that
even if she sold the house she would not
make enough to fully pay the mortgage
because of the expense of the sale.

She quickly pivoted and earned her

real estate license. Their savings were

depleted during the process, but she had turned a
problem into an opportunity.

REAL LIFE

She quickly learned the skills needed for short
sales and foreclosures, and negotiated with the
banks on behalf of the clients she was serving in
her State job. Elizabeth distinguished herself from
others by going the extra mile and investing her
time in each client. She was patient and consistent,
and walked her clients through the entire process,

helping ease their burdens.

She continued working full-time for the State,

and focused on real estate after work and on the
weekends. In just two years, her real estate income
surpassed her State income and Elizabeth found

herself at a crossroads.

She loved helping families and found that it was
very rewarding. She had the faith and passion to
believe that she would continue to be successful
if she stepped away from her day job and focused
fully on real estate.

“When you let go of the ‘safety net’ of a steady
income,” she reflected, “you Aave to survive! I can
easily relate to clients because I know what it is like
to struggle to pay the mortgage. It is important to
me to build trust with clients. Three years after I
had helped countless families during their difficult
times, many of them came back and asked me to
help them buy a house. They trusted me to help

them live their dreams again.”

DREAM LIFE

When Elizabeth started her real estate career,
her son Charles was 13, and her son Chandler
was five. She worked as a solo agent for 10 years.
After Charles graduated from college, he earned

.
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his real estate license and joined Elizabeth in the

family business.

“I am proud of Charles,” Elizabeth shared. “In

the beginning he was shy, but it was an honor

to witness his growth over the years and to see

him become a top agent. I taught him real estate
fundamentals, and he has taught me about social
media marketing. When I started in this industry,
there was no way to share my progress with others,
or my story with the world. This generation is all
about sharing their struggles and successes while

they are experiencing them.”

Elizabeth is also proud of her younger son
Chandler. The 20-year-old is applying the wisdom
that Elizabeth learned from real estate invest-

ing. He is the proud owner and manager of his
own investment property while attending col-

lege at University of California, Riverside, as an

Economics major.

Elizabeth leads her team by example, and knows
the sacrifices it takes to be a top agent. She spends
one hour each day prospecting, and her goal is one
appointment per day. She was the number one RE/
MAX agent in Elk Grove for 2022. Last year she
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and her six-agent team sold 146 homes and had
a volume of $86M.

“Many of my clients have become my friends,”

she shared. “Being a REALTOR® is not just

about knowing the market and the process of

real estate. It is about being a good listener. And
about knowing how to be empathetic and create

a comfortable environment so people can share
their hopes and fears honestly. I personally helped
72 families last year and encountered all kinds of
emotions. I am a REALTOR®, negotiator, advisor,

and friend.”

The Velasco Team is intentional about staying

connected with clients after the transaction. They
host two special annual events that allow them to
interact as a mini community, including a summer

picnic and a movie premiere in December.

For her 50th birthday last year, she threw a big party
and invited 250 guests, many of whom were clients-
turned-friends and business partners with whom she

has built relationships throughout her career.

Elizabeth gives back through donations to Children’s

Miracle Network (CMN) at UC Davis with every

L CAN EASIEY'RELATE TQ
CLIENTS BECAUSE | KNOW

WHAT IT IS LIKE TO STRUGGLE

TO PAY THE MORTGAGE.
IT IS IMPORTANT TO ME TO
BUIL ITH CLIENTS.

y

o
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commission she receives, and she
was delighted to find that her busy
year allowed her to give almost
$3700. She and the Velasco team
also host a King’s basketball game
fundraising event benefitting CMN

every year.

HOME LIFE

She learned that success can “eat a
person alive” if they are not care-
ful. She also discovered that there
are health repercussions for not
taking care of herself. A self-pro-
claimed morning person, Elizabeth
cares for her mind through inspi-
rational reading and cares for her
body through 30 minutes on her
stationary bike before she starts

her workday.

When Elizabeth wants to

increase her energy or her mood
throughout the day, she focuses
on physical activity. She loves
nature, and enjoys biking, hiking,
and walking (sometimes with her
Goldendoodle Pinkee). Elizabeth
also enjoys Korean dramas and
K-pop. Her husband manages their

10 rental properties.

Each year Elizabeth looks forward to
two trips. One is a family adventure,
and the other is a couple’s trip with
her husband Charlie. This year they
will celebrate their 31st anniversary.

They have visited 26 countries so

far, and this year they plan to take a

trip to Asia.

“The market now is not as bad as

it was when I started,” reflected
Elizabeth. “The shifts we’ve seen
over the past few years don’t scare
me at all. Whenever the next chal-
lenge arises, I just remind myself and
my team that it is another opportu-

nity to learn, grow, and serve.”

VELASCO TEAM
RE/MAX GOLD
DRE 01808777
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AGENT
SERVICES

S.B.K.

woTARYPasL1c

e Closing Docs ® Loan Docs ® Acknowledgements
* Jurats * Always On-Time * Fully Vaccinated
Serving 5acramento and Surrounding Areas

NICOLE SCOTT

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We
arenotaTC.We are a
white glove service
for you and your
clients!

--Kira L.
Escrow Officer

Top 5 Retail-Only FHA
Reverse Mortgage Producer

34% Year Over Year Growth 2022

Consistently a Top Non-FHA
Reverse Mortgage Producer

Serving Our Communities Since 2005

We are Reverse Mortgages

Contact me for scenarios or for team trainings 916.223.8869

LIZ ANDERSEN nMis# 1263245 3000 LavaRidge Court , Suite #103 Q AMERICAN PACIFIC

Account Executive Rosaville, CA 95661 / 150590 REVERSS MORTIAGE GROUR

3 el mia i
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pointequity

MORTGAGE MADE HUMAN

Having been in the mortgage business
since 2002, we can tell you there is no
“cookie-cutter” home loan. Each person
has a unique scenario, unique goals,
unique aptitudes, and unique needs. The
privilege of our job (and by far our
favorite part!) is that we get to know our
Clients on a human-to-human level. Only
then can we be trusted guides and give
advice that best serves your clients.

5 STAR TEAM

SHERENE GRAY Loan Officer
NMLS #302159

M (916) 798-8026

5StarTeam@PointEquity.com
5StarTeam.com

pointequity

MORTGAGE MADE HUMARN
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of Placer County

MAKE A DIFFERENCE

IN THE LIFE OF A LOCAL FOSTER CHILD,
AT-RISK YOUTH, OR STRUGGLING FAMILY

Volunteer Today!
Learn more at casaplacer.org | 530-887-1006

Sponsored by Nick Cunningham & the PointEquity.com Family

Point Equity Residential Lending, NMLSID 1404205
925 Highland Pointe, Ste 330, Roseville CA 95678 | 916-248-4620



B CHOICE

& MORTGAGE C A\
SERVING ALL OF CALIFORNIA SINCE 1992

Meet your Local Mortgage Broker

Loans we can help you with:
Conventional * FHA « VA « USDA ¢ New Construction *« Jumbo « HELOC

BARBA

LENDING GROUP

MATTHEW BARBA BROKER ASSOCIATE
NMLS# 949932 | DRE# 01898356

925-640-8521 | matt@fcmcal.com | barbalending.com

@matt_barba | @Matthew Barba

NEED INSPECTIONS"
CALL US.

F|nI I_.,

HOME SERVICES
‘~ Termite, Pest Control

%E#g \ .& Home Inspections
® @ W \ .
Tl
@ SCAN l‘u‘IE-
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®
ROOFCHECKS.com

Order
Online

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

for your listings!

~ _l_“l'\ and get higher offers.

HALLWAY STAGING 916.500.2206

HallwayStaging.com | @ Check Out Our Projects on Facebook

Attract more buyers

10% OFF AND $'IOO REFERRAL BONUS |

when you mention Sacramento REAL Producers
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HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING
HOME LOAN EXPERIENCE THEY DESERVE.

ALICIA STEARMAN

BRANCH MANAGER
NMLS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: 916-846-5241
C: 916-256-6486

—ALI[EIASTEARMAN.CUNI—

Clower Law

Here with you every
step of the way

# Estate Planning
# Special Needs Trusts
# Settlement Planning

# Probate
& Conservatorships

/" Trust Administration

CLOWIR
LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296
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Camacho's Custom Painting
530-409-1624
camachoscustompainting.com

Email today for your estimate
CamachosCustomPainting@Gmail.com CSLB #983710

OUT WITH THE OLD

Call 916-300-4306 TODAY for a FREE on-site consultation!

o
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SERVIGES

© HOME INSPECTIONS
o TERMITE INSPECTIONS

© TERMITE TREATMENTS
& DRY ROT REPAIRS

© RODENT EXCLUSIONS

o GENERAL PEST CONTROL

¢ POOL/SPA INSPECTIONS

o SEWER LATERAL INSPECTIONS
o MOLD TESTING

¢ THERMAL IMAGING

® SOLAR INSPECTIONS

o COMMERCIAL INSPECTIONS

OVER 1,000 FIVE STAR Go gle REVIEWS

CalPro

INSPECTION GROUP

WE TRANSFORM
BUSINESSES

We handle the details so business owners can
spend their time doing what they do best.

Web Design ‘/
Acquisition Email Campaigns =]

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising
OTT / CTV Streaming Advertising
Paid Social Media

O O OO0 OO OO

Reach out to your neighborhood
publisher for more information.

( HYPORTDIGITAL.COM

P '
;“'._(‘ Patty Tarling
" 3 V.p.of Underwrifing

LOCAL MORTGAGE EXPERTS

FIND THE RIGHT
FIT FOR YOU.

The benefit to working with a local,
72% women run company,

is that you have experts in your
corner with decades of direct
lending experience.

Igniting o

In-House Underwriting
Superior Pricing
Close Purchases in 9-14 Days

916.287.7777
CATALYSTMORTGAGE.COM

California DFPl License #560DBO46307 NMLS # 236492
Colifornia DRE License # 01795233 An Approved Equal Housing Lender

“Karin Kwong

" (216) B34- l]‘?i.ﬁ
karin@cata ystmtg.com
MNMLSH 448184 ‘

difference”

Erica Newberr}r

[?lé}éTE 978
erica @cntﬂT}rs mig.com
NMLS# 132095280

PaigeDe Kleer

(916)390-3272
pdekleer@catalystmig.com

NMIS#1387002
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By Chris Menezes

Photosﬁy A -:"
» o o

Ali

:

STEARMAN

with Cross Country Mortgage & WildHeart Ranch

>_
<
=
<
O
<
T
%
o
L
I
I—
@
O,
<
o
-l
L
I

Alicia Stearman’s mantra

for 2023, “I will either find a
way or make one,” speaks to
the remarkable tenacity she
administers when trying to get
a client into a home. She does
the things that no one wants
to - fixes credit for free, helps
settle debts, gather docu-
ments, coach’s clients on their
finances, etc. She doesn’t give
up until they have found a way

to homeownership.

“When I am given a client, they
become part of my family. I
don’t send them off if they need
extra help qualifying for a loan.
I pick up the phone and I do
what needs to be done. They
are choosing to be transparent
and vulnerable with me, and 1
don’t take that lightly. I go fight

for them,” she said.

Driven by the concept of “help-
ing the little guy,” Alicia’s pur-

pose for her business is twofold:

to help people who may have a
hard time purchasing a home,

and to fund her non-profit

organization, WildHeart Ranch,

an animal therapy refuge and

equine training facility for kids.

These two missions live deep in
Alicia’s heart, and spring from
a rather tumultuous child-
hood. Her father was a famous
nutritionist and sports trainer,
who raised Alicia to think like
an elite athlete, to envision her
dreams and to go after them.
Alicia’s passion for “fighting for
the little guy” comes from her
mother, whom she described as
being one of “the little guys.”

“[My mother] never owned

a home, was always afraid of
losing the things she had, and
passed away on social secu-
rity,” she said. “But she taught
me how to fight for the little
guy, how to fix credit, balance

a checkbook, etc. So, when I
became a loan officer, I targeted

people like her.”

Alicia’s parents divorced when
she was younger, and at the
time, her mother struggled with
substance abuse, which led to
Alicia being kidnapped at the

age of six, when she was left

in a car. She was kidnapped
again at 16 years old, when

on vacation in the Bahamas.
The trauma she endured put
Alicia on a troubled path as a
teenager. However, she found
respite visiting her aunt’s farm
in Rocklin, where she fell in
love with horses and being in
nature — which would ulti-
mately lead to the formation of
WildHeart Ranch.

“I am a huge believer that God
makes us into warriors and
protects us through the stuff
we live through. We can’t give
testimonies to His miracles
without having been through
war. Once you are taken out of
that dysfunctional atmosphere
and given a fresh start, you can
change your destiny - take that
energy and passion to fight for

others,” explained Alicia.

Alicia moved from the Bay area
up to Sacramento as soon as
she turned 18. She put herself
through college by building
microchips at night and going
to school during the day. When
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she was 20 years old, she
received a cold call from a loan
officer trying to sell her a home
loan, and by the time the con-
versation ended, Alicia had sold

them on hiring her.

‘Within ten months, Alicia had
worked in every position at the
firm and was given the oppor-
tunity to become a loan officer.
She became a top producer
shortly after and has been in
the top 1% in the country for the

past 12 years in a row.

In addition to getting into the trenches with her
clients, Alicia conducts financial education classes
through Facebook Live every first week of the
month. In the past 22 years in business, she has
helped over 3600 families and remains driven to

reach more and more people every year, not just in

the mortgage industry, but in her non-profit as well.

“By choosing to care, we get a chance to change
people’s lives. I feel God provides me with the
leads and business - and because of that I've found
passion in what I do. All the money I make in my
business goes towards growing WildHeart Ranch,”

she said.

Alicia started WildHeart Ranch in 2015 with just
one miniature horse named Big Daddy. Taking Big
Daddy to visit real estate offices, builders, and
corporate offices, she saw how well he did around
people, and began taking him to nursing homes. By
the time COVID hit, she was visiting five nursing

homes a month.

In addition to visiting nursing homes, Alicia wrote
a children’s book called 7%e Adventures of Big
Daddy the Miniature Therapy Horse, and began
visiting kids at libraries, where they would read
her book with Big Daddy. After partnering with
Michelle Solorzano, owner of Nu Balance Vaulting

Club, they expanded to include a vaulting camp,
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which is like gymnastics on horseback,

in addition to equine lessons, and animal
therapy for kids and people with PTSD on
Alicia’s 60-acre ranch. Kids who partici-
pate in the vaulting camp have the oppor-
tunity to perform at The Folsom Rodeo
and The State Fair.

“We value being able to provide these

kids with confidence, a way to connect
with their surroundings and the ability to
develop a skill that makes them feel good
about themselves,” Alicia explained. “I also
love that I get to teach these classes with
my kids and watch them grow alongside
the other kids, to teach them to love and

care for strangers.”

Alicia has four daughters — Charisma,
Michelle, Kayla and Shelby. Her husband,
John, is a veteran loan officer, who primar-
ily runs the ranch today, along with their
horse breeding program. When Alicia isn’t
working, she enjoys vaulting and exercising.
She lives by her calendar, works out every

single day, and loves being on her ranch.

Alicia would like to encourage anyone who
is interested in meeting her and seeing
what her business is all about to come to
WildHeart Ranch.

“Our ranch relieves an anxiety many peo-
ple don’t even know they had, until they
find themselves in nature with the horses,”
she said. “Come out and see for yourself.

We would love to meet you.”

p

TEAM STEARMAN

CROSSCOUNTRY MORTGAGE, LLC™
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TC SOLUTIONS

CERTIFIED TRAMSACTION COOHDINATING

theTCSolutions.com

GOODDOG

HOME INSPECTIONS

Dedicated to managing
your transactions so
you can focus on
building your business.

Our Promise

B Y

We will not be alarmists.

What We Offer: We will explain what we observe.
. _ Molly Simao We will respect you and your client’s time.
* Listing Coordination Y : 5 . X ;
Chenier We will provide great service.
* Transaction Coordination Licensed & CAR Centified
L P.. ]a carte S:Er\l"il:es |1:||.|1I:r\.||:||:|.11|:l.':_l1'4hﬂcxuil:l||1||x.i.'|.m|

{gub) Ga6-p015
e TCSalubions

Plénse visit thetesalutions.com for details PETER KIRCHGESSNER | 916.420.9853

DRER GatbiBoo

gooddoginspections.com

HAVE YOU EVER WONDERED HOW A
TRANSACTION COORDINATOR CAN HELP
YOU WITH YOUR BUSINESS?

With over 50 combined years of experience, Platinum TC Services is committed
to delivering the best service for new and existing clients. We will work hard
to get you paid on time!

/)
/ il /

Sacramento Real Producers - 61



Scasons Change

Crearive Snlurions

B @/c@—(sfb/ﬂ ;5 640/9 N

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats e Engraved Cutting Board
Utensils e Coasters e Shirts e Aprons
Dish Towels @ Wine Boxes

...Jjust a few of our amazing line of
products we can customize.

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM

> edwardjones.com | Member SIPC

Edward Jones

Compare our CD Rates
Bank-issued, FDIC-insured

0o/ APY*  Minimum deposit

6-month 3 . 9 /O $10,000
0o/ APY* Minimum deposit

T-year 4 . 0 % $10,000
g o/ APY* Minimum deposit

Zyear 4.3 % $10,000

Call or visit your local financial advisor today.

Linda Sobon
Financial Advisor
400 Plaza Dr Suite 205

Folsom, CA 95630-4744
916-989-1004

* Annual Percentage Yield (APY) effective 09/01/2022. CDs offered by Edward Jones are
bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid)
per depositor, per insured depository institution, for each account ownership category. Please
visit www.fdic.gov or contact your financial advisor for additional information. Subject to
availability and price change. CD values are subject to interest rate risk such that when interest
rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose
principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not
be permitted. Yields quoted are net of all commissions. CDs require the distribution of interest
and do not allow interest to compound. CDs offered through Edward Jones are issued by banks
and thrifts nationwide. All CDs sold by Edward Jones are registered with the Depository Trust
Corp. (DTO).

FDI-1867K-A © 2022 EDWARD D. JONES & CO., L.P. ALL RIGHTS RESERVED.
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3o Your Clients
Don't Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

We aim to make the listing,
selling and moving experience
stress free for your clients!

is professional, compassionate and meticulous. She makes
ome staging and moving process much less stressful and
e consuming. We recommend her for all of our clients!"

-Lisa Paragary and Steve Miller, NRS Sotheby's
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— 916.502.7092
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PROPERTY MANAGEMENT
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RESIDENTIAL & COMMERCIAL TROPERTY MANAGEMENT
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SACRAMENTO

- CREATIVE STUDIOS

LAUNCH DATE: MARCH 4, 2023

TAM-5PM

(VENDORS, GAMES, RAFFLES,
FOOD AND MORE!)

DESIGNED FOR BUSINESS PROFESSIONALS AND MEDIA CREATIVES
THIS SPACE WILL BE YOUR OPPORTUNITY TO CRUSH ALL OF YOUR CONTENT GOALS FOR 2023.
FULLY-EQUIPPED PODCAST ROOMS / MULTI-TEXTURE BACKDROPS
MULTI-COLOR BACKDROPS / & MORE!

HOURLY, DAILY, AND DISCOUNTED MONTHLY RENTAL OPTIONS WILL BE AVAILABLE.
Matthew Walter

Founder / Creative Director

530-417-6170 | DynamicCinemaProductions.com/real-estate
9960 Business Park Dr. Suite 150 Sacramento, CA 95827

Reduce Investing Fears, Using Asset Allocation

N ——

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.

Dreaming up the
ideal retirement

B is your job. Helping
you get there is ours.

Three steps to get started:
« Define your goals (Purpose of the investment)
* How much time (Time Horizon)
» Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

1

T bearm more about why Edward Jones
makes sense for you, call my office today,

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150

Roseville, CA 95678
916-865-4616

i

Jake M. LaFond Financial Advisor
CA License: #0H39908 Northwestern

edwardjones.com 916-218-4406 * jakelafond.nm.com Mutual

Member SIPC

pany. All Mi
Northwestern Mutual Life Insurance Company (NM)
Company (NLTC) (long-
and SIPC, and Nort

EdwardJones | = S

MAKING SENSE OF INVESTING ©

of NMWMC

Management
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Greater NorCal
BRANCH DIRECTORY

EL DORADO COUNTY
EL DORADO HILLS 3905 Park Dr. #110, El Dorado Hills, CA 95762 ......cccvuenreneee (916) 939-7640
PLACERVILLE 4280 Golden Center Dr. #100, Placerville, CA 95667 ........ccoocreneene (530) 748-2100

When it’s time to
choose your title company,

PLACER COUNTY

AUBURN .. eeeesmenneesseesssssssssessseesssmneeennee | (530) 401-9375 e . .
SGGAuburn Falsam Rd #3[]{: Auburn CAQSEGE ?& Choose SUu perlor CUStomer Servlce'
ROSEVILLE - DOUGLAS 2200A Douglas Blvd, #200, Roseville, CA 95661 .............  (916) 791-3682

{Residential & Commercial) .

ROSEVILLE - WEST 516 Gibson Dr. #200, Roseville, CA 95678 .. e (916) 782-1280 a Choose premium tools & tEChn()logy.
TAHOE CITY 495 N. Lake Blvd. #273, PO BOX 6988, Tahoe City, CA 96145............ (530) 581-0542

NEVADA COUNTY -é Choose leading industry expertise.

TRUCKEE 12070 Donner Pass Rd. #102, Truckee, CA 96167 .......cccvvcinnncsscincnnnnne (530) 587-3845

SACRAMENTO COUNTY Hms Choose convenient office locations.

ELK GROVE WEST 9257 Laguna Springs Dr. #100, EIk Grove, CA 95758 ............e... (916) 478-0160
ELK GROVE EAST 9355 Stockton Blvd., #165, EIk Grove, CA 95624.........ccccocommeveee (916) 897-5770 . .

FAIR OAKS 8525 Madison Ave, #110, Fair 0aks, CA 95628 ....vvermsesmesssseessssssssenseres (316) 536-5021 4" Choose proven financial Strength,
FOLSOM 2365 Iron Point Rd, #150, Folsom, CA 95630.. . (916) 984-4170 =

SACRAMENTO COMMERCIAL 8525 Madison Ave. #110, Fair Oaks, CA 95628....... (916) 646-6018

SACRAMENTO - NATOMAS 2081 Arena Blvd. #150, Sacramento, CA 95834........... (916) 210-1450

SACRAMENTO - SIERRA OAKS 3620 Fair Oaks Blvd. #200, Sacramento, CA 95864. (916) 488-6911

SOLANO COUNTY

FAIRFIELD - GREEN VALLEY 5071 Business Center Dr. #3, Fairfield, CA 94534 ...... (707) 863-7333
VACAVILLE 1671 East Monte Vista #218, Vacaville, CA 95688 .........cccvvvvcevvivcnnnnnn (707) 449-3472
VALLE)O 420 Virginia 5t. Suite C, Vallejo, CA 94590......ccccerevnienninssnnncsnnnnenne. (707) 653-1220

SUTTER COUNTY
YUBA CITY 471 Century Park Dr., Suite C, Yuba City, CA 95991 ......cccceivevviivceninnnne. (530) 645-6680

wiod°ajeisjjeay|edionN

- BRYAN SHANK COLIN ROE
| uﬂm;\* - - : 2 ' Regional Manager Regional Sales Manager
N/ ' ' 916-730-5505 916-521-5355

Visit Us Online at NorCalRealEstate.com



BUILDING
A LOCAL,
GLOBAL
COMMUNITY

By Ruth Gnirk

>> Cover ST_O ry Photos and Cover Photo by: Shot Archives

REALTOR® LuAnn Shikasho’s love for teaching has taken her to
schools all over the world, but the Sacramento native is glad to

be back home. She runs her real estate business and shares her
experience and market knowledge with her team members and
clients while living out her core values of honesty, commitment, and
service. For 15 years, LUAnn has been building up the local, global
community by helping clients experience the American dream.

CULTURAL IMPACT

Part of LuAnn’s inspiration for life, learning, and real estate comes
from her family. Her grandparents immigrated from Japan, and her
grandfather Shizuma Shikasho proudly operated a confectionary
shop in downtown Sacramento from 1931 through 1962, with the
exception of the years during WWII.

LuAnn is thankful that Osaka-ya (now run by the Nakatani family)
still exists. It is one of only three shops in California where custom-
ers can buy fresh, traditional, hand-made mochi and other Japanese

treats today.

While growing up, LuAnn was inspired by stories of what life was
like for her family members as WWII reached the US. When fear
began to displace reason, every member of LuAnn’s family was sent
away from their Sacramento homes, along with all other families of
Japanese descent. They were forced to live in internment camps in

California, Arizona, Colorado, and Arkansas for four years.

When her family members, and others, were released, there were

no Fair Housing Act laws to provide protection from discrimination.
They found it difficult to buy or even rent homes for years following
their return to Sacramento. LuAnn is proud of her family’s persever-

ance to pursue their dreams of homeownership.

CLASSROOM EXPERIENCES

LuAnn has the heart of a teacher and tutored local elementary
students when she was in high school. As she pursued her master’s
degree in Speech Pathology and Audiology at the University of
Arizona (UofA), she continued teaching underperforming students

and began working with speech clinic patients as well.

Few UofA classmates had met a Japanese American before they met
LuAnn. Their questions filled her with a deep curiosity about her

culture and a growing desire to learn more about her heritage.

While LuAnn was in graduate school, she was accepted into a
12-month exchange program at one of the top universities in Tokyo.
She moved to Japan and was an International Studies student at
Waseda University. She was delighted by the opportunity to teach
English while going to school full-time and enjoyed a daily authentic
lifestyle with a Japanese host family.
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After completing her courses in Japan, LuAnn’s adventure continued
in Brazil. Within 15 years she had taught English in multiple schools
and universities, learned Japanese in Japan and Portuguese in Brazil,

relocated more than a dozen times, and started a family.

“I love to learn new things and I love to teach!” smiled LuAnn. “I dis-
covered that a global view of languages and cultures brought value to
what I knew and helped me connect with people on a deeper level. My
experience was like 7%e Three Bears. Life in Japan is regimented and
safe, life in Brazil is loose and less regulated, and in Sacramento, things

are just right!”

CAREER AND PASSION

Due to family circumstances, LuAnn moved back to the US in 2000.
When several people told her that she could qualify for a home loan,
she was in disbelief. She had been out of the country since 1984, had no

credit history, and was unemployed.

LuAnn wanted to be a homeowner, but it seemed too good to be true.
She had a passion for learning and needed to know the truth about
how to buy a home, so she enrolled in a real estate finance class at
Sacramento City College (SCC).

Most of her fellow classmates were enrolled so they could become
REALTORS® and it inspired LuAnn to consider a career change. She
earned her real estate license in 2006, and because she loved to learn,
LuAnn enrolled in another class at SCC which allowed her to work as
an intern for a REALTOR®.

CONNECTIONS AND COLLABORATION

She gained experience working with a top REALTOR® at Keller Williams
and started doing her own transactions in 2008. “The present market
reminds me of when I started out, because the market shifted, and agents
were quitting since business became difficult. I learned to do the basics
during a tough market and built a strong referral-based business from the
beginning,” remarked LuAnn.

Having been at Keller Williams, Century2l, and RE/MAX for a total of
8 years, hearing about a new brokerage model was intriguing. At the
end of 2016, she was the 3,716th agent to join eXp Realty. The company
now has over 86,000 agents around the globe! LuAnn loves being part
of an organization, and an industry, that encourages entrepreneurship
using technology and rewards diligence and hard work. Being with eXp
Realty, earning the ICON award six times, and becoming a leader in the

company, has been positively lifechanging.

LuAnn was recognized as the 2022 National Agent of the Year

by RateMyAgent, and one of the top 100 agents in California by
RealTrends (for helping 82 clients in 2021). She’s also attained
Outstanding Life Member of SAR’s Masters Club and multiple A-list

awards with the Asian Real Estate Association of America
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(AREAA, areaa.org). However, LuAnn measures suc-
cess by the level at which she helps her clients and
agents and still manages to do what she wants to do

during her free time.

She attends at least six professional conferences every
year. LuAnn also loves to read, garden, cook, travel

the world, and spend time with her two adult children.

COMMUNITY

She has been serving on the local Board of Directors
for AREAA since the Sacramento chapter was
started in 2009. AREAA is dedicated to promoting
sustainable homeownership opportunities in Asian
American communities by creating a powerful
national voice for housing and real estate profes-
sionals that serve this dynamic market. The mem-
bers of this organization have become like a second
family, and she is forever grateful for the relation-
ships she has built by belonging to this group.

LuAnn helps with AREAA annual events to give back
to the community, such as the Christmas Family
Adoption and the Rebuilding Together Sacramento
event which serves the less fortunate. She also partici-
pates in educational events throughout the year. She

proudly supports the activities and housing efforts of
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ACC Senior Services (accsv.org), donates to the Elk
Grove Food Bank (elkgrovefoodbank.org) and brings
a group to volunteer monthly. She also regularly con-
tributes to New Story, an organization that has built
over 3,100 new homes for families in four different

countries (newstorycharity.org).

She has also bought and sold investment real estate
for herself and owned homes in Brazil, Japan, and
California. Currently licensed in California and Dubai
(thanks to a trade mission arranged by AREAA),
LuAnn stays connected with clients wherever they are
located. She shares inspiration on being part of a local,
global community on her YouTube channel (LuAnn

Shikasho Team) and other social media venues.

“I love helping my clients with their
real estate goals and important
milestones in their lives,” LuAnn
shared. “It’s such an honor to rep-
resent them well and help build our
L U ;"'"* N M local, global community, one home
SHIKASHO

at a time.”
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