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WAVE GOODBYE TO CLUTTER!
Eco-Friendly Junk Removal for Homes & Businesses

BIG OR SMALL, WE'LL LUG IT ALL!
The Junkluggers can help lug away old furniture,
appliances, electronics, heavy & dense materials, and more!
We'll even take big and bulky items off your hands like
hot tubs, pool tables and pianos.

ANDY TAYLOR, Owner

(804) 585-2210
andy.taylor@junkluggers.com

Through a shared mission of keeping reusable 
items out of landfills, ReMix Market RVA allows 
us to upcycle items that cannot be donated or 

recycled. Ask us about it today!

JunkluggersofCentralVA.com

DONATE

RECYCLE
Stephanie Gordon, ReMix Market RVA Manager

804.299.3814
625 N. Washington Hwy., Ashland, VA 23005
Tues-Fri: 10am-6pm,
Saturday: 9am-3pmKensington Vanguard National Land Services | kv-dcmetro.com

Commercial & Residential Title Insurance • Real Property & Cooperative Lien Searches
Settlement Services • Escrow Services • Recording Services • 1031 Exchange Services

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE 
TITLE AGENCIES IN THE COUNTRY PROVIDING

Michelle Rogers
Executive Vice President • Co-Head DC Metro Division

(804) 486-9469
mrogers@grs-title.com

FORMERLY GRS TITLE SERVICES, LLC

Elizabeth G. Steele, Esq.
VP - Business Development 

(804) 486-9465
lsteele@grs-title.com

901 East Byrd Street, Suite 1510  •  Richmond, VA 23219
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Trust Your Local
Loan Consultant

loanDepot is proud to serve the communities in Richmond

Contact George
to learn more!

301 Concourse Blvd, Suite 110, Glen Allen, VA 23059 | *Results may vary. Conditions apply. 
loanDepot.com, LLC NMLS ID 174457. Licensed by the VA Bureau of Financial Institutions 
MC-5431. To verify a license please visit www.nmlsconsumeraccess.org. (122821 649855) NMLS#174457

GEORGE KAROUSOS
Branch Manager • NMLS #101096
Cell: (804) 729-5626 (LOAN)
(804) 292-7952
gkarousos@loandepot.com
loanDepot.com/loan-o�cers/gkarousos

WHY WORK WITH US?
We make the home loan process easier than ever with our:

Top-of-the-line technology that lets you
check our loan status at any time from
your phone and communicate with our
easy-to-use web app

Knowledgeable and Experienced
Loan Consultants

Fully digital mortgage*
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers 
but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.
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ABOUT THIS MAGAZINE
We realize that 
some of you are new 
Top 500 producing 
agents and may be 
wondering what 
Real Producers is 

all about. This “FAQ About This Magazine” page 
will answer the most commonly asked questions 
around the country regarding our program. My 
door is always open to discuss anything regarding 
this community. This publication is 100 percent 
designed to be your voice!
 
Q: WHO RECEIVES THIS MAGAZINE?

A: The top 500 agents in the Richmond area. We 
pulled the MLS numbers (by volume) from January 
1, 2022, to December 31, 2022 in the Greater 
Richmond area, cut the list off at number 500, and 
the distribution was born. The minimum production 
level for this year’s group is $7.44 million sold in 
2022.  The list will reset at the end of 2023 for next 
year and continue to update annually.
 
Q: WHAT IS THE PROCESS FOR BEING FEATURED 

IN THIS MAGAZINE?

A: It’s really simple – every feature you see has 
first been nominated. You can nominate other 
REALTORS®, affiliates, brokers, owners, or even 
yourself! Office leaders can also nominate Realtors. 
We will consider anyone brought to our attention 
because we don’t know everyone’s story, so we need 
your help to learn about them.
 
A nomination currently looks like this: you email 
us at wendy@kristinbrindley.com with the subject 
line, “Nomination: (Name of Nominee),” and explain 

why you are nominating them to be featured. It could 
be they have an amazing story that needs to be told – 
perhaps they overcame extreme obstacles, they are an 
exceptional leader, have the best customer service, or 
they give back to the community in a big way. The next 
step is an interview with us to ensure it’s a good fit. If 
it all works out, we put the wheels in motion for our 
writer to conduct an interview and for our photogra-
phers to schedule a photo shoot.
 
Q: WHAT DOES IT COST A REALTOR®/TEAM TO  

BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my 
friends, so nominate away! We are not a pay-to-play 
model. We share real stories of Real Producers.
 
Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a “preferred partner” in the front 
of the magazine is a part of this community. They will 
have an ad in every issue of the magazine, attend our 
quarterly events, and be a part of our online commu-
nity. We don’t just find these businesses off the street, 
nor do we work with all businesses that approach us. 
One or many of you have recommended every single 
preferred partner you see in this publication. We 
won’t even meet with a business that has not been 
vetted by one of you and “stamped for approval,” in 
a sense. Our goal is to create a powerhouse network, 
not only for the best Realtors in the area but the best 
affiliates, as well, so we can grow stronger together.
 
Q: HOW CAN I RECOMMEND A PREFERRED PARTNER?

A: If you have a recommendation for a local business 
that works with top Realtors, please let us know! Send 
an email to lexy@kristinbrindley.com.
 

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

CARPET & FLOORING

Jimmy’s Carpet Inc.

(804) 598-1264

JimmysCarpet.net

CARPET, WOOD, TILE & 

UPHOLSTERY CLEANING

Professional Carpet 

Cleaning Services Inc.

(804) 908-0901

PCCSRVA.com

CLEANING SERVICE

Five Star Maids

(804) 255-6514

CLOSING ATTORNEY

Dankos, Gordon & Ticker, P.C.

(804) 262-8000

DankosGordon.com

Tluchak, Redwood & 

Culbertson, PLLC

(804) 257-7255

sean@tluchaklaw.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

GRANITE & MARBLE

Classic Granite and Marble

(804) 378-1100

ClassicGranite.com

HOME INSPECTION

Advanced Home Inspection

(804) 349-3220

AdvancedHomeInspect.com

Capitol Home Inspections

(804) 615-7730

RichmondInspector.com

Worsham Home Inspections

(804) 350-2164

WorshamInspections.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Warranty

(804) 258-8832

cinchrealestate.com

First American Home Warranty

Jamie Cook

(757) 390-8785

HomeWarranty.FirstAm.com

Old Republic Home Protection

(800) 972-5985

ORHP.com

INSURANCE

Goosehead Insurance  

Finnell Agency

(804) 877-1596

william.finnell@goosehead.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210

JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation

Page Yonce

(804) 356-7034

CFMortgageCorp.com/

Page-Yonce

C&F Select

Ryan Weiderhold

(804) 814-1001

CFSelectMortgage.com/

Ryan-Weiderhold

Fancher Mortgage

Larry Nutt

(260) 571-0862

LarryNutt.com

First Home Mortgage

Perry Shelton

(804) 629-0631

FirstHome.com/Location/

Richmond-ii

George Mason Mortgage LLC

Joe Dunn

(804) 543-2261

GMMLLC.com/JDunn

loanDepot

George Karousos

(804) 729-5626

loanDepot.com

MOVING / STORAGE

Dunmar Moving Systems

(804) 714-2536

Dunmar.com

Moxie Movers

(804) 874-8104

MoxieMovers.com

SMARTBOX Moving  

and Storage

(804) 714-2537

SMARTBOXUSA.com

PHOTOGRAPHY & 

VIDEOGRAPHY

Virginia Architectural Imagery

(804) 389-9884

VirginiaArchitectural 

imagery.com

RENOVATIONS

Renovation Sells

(804) 372-7395

RenovationSells.com/

Richmond

REPURPOSED FURNITURE 

& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210

JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828

DesignedToSellRVA.com

Dila Design

(804) 840-1563

DilaDesign.com

TERMITE & PEST CONTROL

Hickman’s Termite and  

Pest Control

(804) 282-8957

HickmansTermite.com

PestNow of Central Virginia

(804) 589-1009

PestNow.com

TITLE COMPANY

Kensington Vanguard 

National Land Services

(804) 543-4266

mrogers@grs-title.com

Robinson Harris Title  

and Escrow

(804) 215-3401

RobinsonHarrisTitle.com

TRAINING & BUSINESS 

DEVELOPMENT

The Freedom Companies

(804) 937-0773

TheFreedomCompanies.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com
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804.589.1009

ANTS • BEES • CENTIPEDES • MICE • CRICKETS
MILLIPEDES • SPIDERS • FLEAS

RATS • BED BUGS • ROACHES • STINK BUGS • TERMITES
"We used PestNow during closing to take care of a minor pest problem. The experience was so 

good we've signed up for the annual service package at our new home." - Mark Drew

info@pestnow.com • PestNowCVA.com
Estimates for Commercial Properties: commercial@pestnow.com

WDI Inspection & Report
PLUS

1 Year Warranty On All Inspections
ONLY $39

Call to schedule today!

is the POT OF GOLD
your buyer has been

looking for!

To view our magazine online, 
visit richmondrealproducers.

com and look for “magazine” or 
scan this QR code. (Password: 

connecthere@richmond)

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect 
the views of The N2 Company but remain solely those of the author(s). The paid advertisements contained within 
Richmond Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of 
these companies.

If you are interested in contributing or nominating REALTORS® for certain 
stories, please email the publisher at Wendy@kristinbrindley.com.

Lexy Broussard
Sales Manager

Ellen Buchanan
Editor

Ellie Caperare
Social Media Manager

M E E T  T H E

R I C H M O N D
R E A L  P R O D U C E R S  T E A M

Zachary Cohen
Writer

Jaime Lane
Executive Assistant & 
Publishing Manager

Bobby Cockerille
Videographer

Philip Andrews
Photographer

Kristin Brindley
Publisher

Wendy Ross
Operations Manager
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2022
B Y  T H E  N U M B E R S

17,773

TOTAL TRANSACTIONS
SALES VOLUME

7.8 BILLION

LISTING SIDE 
TRANSACTIONS

10
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36 6,797
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AVERAGE 
SALES VOLUME 
PER AGENT

AVERAGE 
TRANSACTIONS 

PER AGENT

35.5$15.6
MILLION

HERE’S WHAT RICHMOND’S TOP 500 AGENTS SOLD...

Information is based on residential sales in 2022 in Greater Richmond, Virginia, by the top 500-producing agents licensed in our service area, which 
includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.

publisher’s note

Dear Real Producers of Richmond,
 
Have you ever known someone  
who just seems lucky? Or people 
who claim that they’re definitely  
not lucky? Maybe you’re one of 
them… But what’s luck got to do 
with it, really?
 
“Luck” seems random and arbitrary… 
something that is bestowed fairly or 
unfairly, and is outside of our control. 
But the luckiest people have a set of 
attributes that make them appear to 
be lucky when, in actuality, they may 
just be deserving. Grant Cardone, 

author of “The 10x Rule: The 
Difference Between Success 
and Failure” says:
 
“Don’t be confused by 
what looks like luck to you. 
Lucky people don’t make 
successful people; people who 
completely commit themselves to 
success seem to get lucky in life.”
 
This is precisely what I believe — and 
what I imagine most of you believe as 
well. After all, you didn’t make it into 
the Top 500 because you got lucky, did 
you? No, you worked your butt off, 

strategized, planned and 
put in the blood, sweat, 
and tears needed to make 
your businesses grow, 
expand, and succeed.
 
So if you’re looking to 
have continued good 
luck in 2023 … or maybe 
improve your luck in 
2023 … keep doing what 
you’re doing — putting 
the time and hard work 
into turning your vision 
into reality. And before 
you know it, Lady  
Luck will smile on you, 
for sure!
 
We hope to meet 

many of you — both continuing 
and new Top 500 agents — at our 
Masquerade Sneaker Ball, coming 
up soon, on March 24th! Save the 
date, too, for Lawnapalooza, a fun-
filled, outdoor games event scheduled 
for May 4th. Stay tuned for details! 
 
This month, we’re pleased that 
preferred partners C&F Select 
Mortgage, Worsham Inspection, 
and Dankos, Gordon & Tucker, 
P.C., have joined the Richmond Real 
Producers family. Welcome!
 
With gratitude,

Kristin Brindley

Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.richmondreal 
producers.com 

FOOD FOR THOUGHT
What is the luckiest thing that’s 
ever happened to you?

WELCOME TO ALL 2023 TOP 500 AGENTS!
First, let me say, welcome to all of Richmond’s 2023 Top 500 agents who 
are part of our Richmond Real Producers community. Some of you have 
been with us from the start … others are just now joining us, having made 
it into the ranks of the Top 500 producing agents in Greater Richmond for 
their stellar performance in 2022. We determined the 2023 Top 500 list 
based on 2022 total sales volume of all agents who hold their license at 
an office in our Richmond Real Producers service area.
 
You guys rock! And we’re so pleased that you’re part of this community! 
Be on the lookout for your exclusive Richmond Real Producers Top 500 
badge, coming to your inbox soon.

luckluck
IS WHAT YOU MAKE IT

#
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SEE YOU THERE!
RICHMOND REAL PRODUCERS 

PRESENTS

For information on all Richmond Real Producers events, email info@richmondrealproducers.com

FRIDAY, MARCH 24, 2023
6:30 PM – 10 PM

Check Your Inbox for Your Exclusive Invitation

MASQUERADE
SNEAKERBall

For information on all Richmond Real Producers events, email info@richmondrealproducers.com.

PRESENTS

LAWNAPALOOZA

YOUR COMPETITIVE SIDE

● LAWN GAMES  ● FOOD  ● BEER
CORNHOLE TOURNAMENT

Come Show Off

MAY 4, 2023
11 AM – 2 PM

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

R I C H M O N D
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ERNIE CHAMBERLAIN

Hometown Realty

We’ve spent a lot of time traveling around 
Europe, and both Paris and Amsterdam are 
always at the top of our list!
 
 
KAREN STEPHENS

Long & Foster Real Estate

My favorite is a small island in the Bahamas, 
Cat Cay or Spanish Wells. And there needs 
to be lots of snorkeling and lobster hunting 
involved! And fresh coconut from the tree. 
Fishing is a bonus for my husband.
 
 
KATIE WILLIAMS

Cinch Home Services

My favorite will always be a beach! Give me 
some sand and the sound of waves, and I am 
one happy girl.
 
 
RICK STOCKEL

Neumann & Dunn Real Estate

Anywhere in the wilderness. This past August, 
I spent 16 days in Alaska and the final six 
days were spent in the backcountry of Denali 
National Park.
 
 
ROBB MOSS

Long & Foster Real Estate 

Southern Italy, especially Venice!
 
 
TONDRA DEVAREL

eXp Realty

My favorite place to go on vacation is the 
beach. Beaches have a soothing ambiance that 
nothing can beat. It is the perfect place to let 
go of stress and enjoy the sunset.
 
 
ADILA MCGHEE

Dila Design

My favorite place to go on vacation is  
Bruges, Belgium.

BRADLEY GAMLIN

Advanced Home Inspection

My go-to is Belize. Beautiful beaches, 
English speakers, great scuba diving, and 
it’s relatively inexpensive.
 
 
ANDY TAYLOR

The Junkluggers

We have a family house in Nags Head 
on one of the original 12 houses in Old 
Nags Head that dates back 150 years. It’s 
a huge, old house right on the beach and 
provides well-needed rest and relaxation!
 
 
JAMES NAY

River City Elite Properties

We love going down to Willoughby Spit 
on the Chesapeake Bay. The beach is 
calm, clean and beautiful, with dolphins 
playing in the bay, and is a short one-and-
a-half-hour drive away.
 
 
KACIE JENKINS

Real Broker LLC

Outer Banks is my favorite place to go on 
vacation, specifically South Nags Head 
or OBX Campground. And the best time 
to go is in October. It’s not too cold, the 
water is still warm, but there are very 
few people there. We go there for a week 
or two every year in mid-to-late October.
 
 
ANDREA LEVINE

One South Realty Group

Bareboat sailing in the British Virgin 
Islands. Great sailing, snorkeling, and 
island hopping!
 
 

TINA MCCABE

eXp Realty

Someplace tropical via a nice cruise ship!
 
 
PAGE YONCE

C&F Mortgage Corporation

My favorite vacation spot is Myrtle Beach, 
as it is where I first met my wife, Lisa.
 
 

JANICE TAYLOR

RE/MAX Commonwealth

My family loves the Turks  
and Caicos!
 
 
DAVID SEIBERT

Long & Foster Real Estate

I have to say Miami, Florida, in 
the winter. Surround me with Art 
Deco buildings and sunshine!

 
MAHMUD CHOWDHURY

Freedom 1 Realty

“The City of Light,” Paris, is the 
favorite place for my wife Runu 
and me. On her last birthday in 
August, we flew to Paris to have 
lunch at Le Jules Verne on the 
second level of the Eiffel Tower. It 
was fantastic.
 
 

MATT CULLATHER

eXp Realty

The Cavalier Virginia Beach.
 
 
BROOKE BARNARD

River City Elite Properties

Mexico!
 
 
GAYLE PEACE

Liz Moore & Associates

Anna Maria Island, Florida.
 
 

CHRISTOPHER HASKINS

eXp Realty

Upscale, adult, all-inclusive islands.
 
 
SHERRY KLETZLY

BHHS Towne Realty

Florida. I love to go in February to 
the west coast at Fort Myers.
 
 

we ask...you tell!

Where is your favorite 

place to go on vacation?
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The largest and most experienced home 

staging company in central Virginia, 

Designed 2 Sell is a team of professional 

home stagers who assist realtors and 

homeowners in evoking an emotional 

response from buyers. D2S is known for 

their keen eye for design, attention to detail, 

and knowledge of the real estate market. 
Tammy Wilkerson
Owner & President

@designed2sellrva @designed2sellrvawww.designed2sellrva.com   |   
(804) 640-4828 | designed2sellrva@gmail.com

We had three different crews helping with various parts 
of our move. Each team was awesome, professional and 

honestly just made our move look easy!
 - Kelly M., Facebook Review

“ “

For Estimates and Availability Call

804-928-1111
booking@moxiemovers.com

moxiemovers.com

Independent and Locally Owned 
Since 2011

MOXIE MOVERS

Jimmy’s Carpet
INC.

Licensed & Insured Class A Contractor

FREE Estimates 
Voted Powhatan Picks Winner for Best 

Flooring Company
Stop by our Kid-Friendly store and visit Jimmy & Judy! 

804-598-1264 • jimmyscarpet.net

HARDWOOD • CARPET • CUSTOM RUGS • VINYL

Locally Owned 
& Family Operated Since 1995

3211 Anderson Hwy.
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We can learn a great deal by reflect-
ing on water and how it achieves 
different forms. At 211 degrees, water 
is hot — really, really hot. But as 
long as water stays at 211 degrees, 
that is all it is — really hot water. At 
212 degrees, a dramatic change takes 
place and water boils. When water 
boils, it transforms into steam. Steam 
can power a locomotive. The differ-
ence between 211 degrees and 212 
degrees … one degree!
 
Think about that. One degree is all 
the difference between hot water and 
a powered train! I submit that your 
next biggest breakthrough (and mine, 
too) depends on a series of actions 
possibly as small as one degree.
 
Harnessing the power of one degree 
can be broken down into a few simple 
(I didn’t say easy!) steps:
 

Mary Garner (“MG”) DeVoe is the director of training for The Freedom 
Companies and has been in real estate leadership for over 30 years. She is 
passionate about adding value for her clients and helping them grow personally 
and professionally. When she is not training, MG enjoys her family here in 
Virginia and in Louisiana.

1. Realize your personal power, 

acknowledge it, and own it!

We are bombarded daily with messag-
ing which promise “quick fixes”:  how 
to lose weight, how to get rich quick, 
how to receive qualified leads without 
any action… If these “solutions” 
worked, the world would be filled 
with slim, fit, wealthy people. What 
these schemes do have in common is 
that they cost money and require lit-
tle to no effort on our part. And these 
alleged fixes depend on something 
outside ourselves.
 
We personally have the power and 
ability by accepting the harsh and 
empowering truth that, ultimately, we 
are the result of our own decisions 
and actions. We are fully capable of 
being “good enough,” and much of the 
world likes things that way because it 
does not threaten or challenge people. 

“Good enough” is a safe and comfort-
able place to hide.
 
People who honor and embrace 
their own power are frustrated by 
“good enough.” They understand 
the importance and responsibility of 
being a good steward of what they 
have been given. Owning our personal 
power and being good stewards of our 
resources makes a positive impact, 
a positive difference in ourselves 
personally, our families, places of 
worship, our schools, our communi-
ties, and beyond.
 
We each have massive personal 
power right between our ears. When 
we decide we want a specific result, 
we must commit to the actions that 
will drive that result. In doing so, we 
open our minds to unlimited thinking, 
which creates exceptional possibili-
ties and results.
 

2. Understand that the smallest 

things can make huge differences.

One-degree thinking knows that 
things do not all happen at once and 
without effort. One-degree mind-
sets know that hard work is within 
our grasp and will yield incredible 
results. The beauty is, we are all 
capable of hard work; we just have to 
focus on exactly what actions matter 
and will drive the result. Each small 
action can advance the goal.
 
It is not complicated, and it is not 
easy. If this knocks you back a bit, 
pick yourself up. When you learned 

to ride a bike as a child, you  
probably fell down a few times 
before you got it. Just accept the 
fact that it is going to take some 
work. The result is rewarding and 
not just an empty promise!
 
3. Commitment and Perseverance 

For the hard work to drive results, it 
is going to take commitment to the 
process and to the objective. The 
power of the objective, what that 
looks like for you and does for you, 
is critical. Your reason “why” has to 
bond with your commitment to drive 
you to action, no matter what. If you 

are tired or you just don’t feel like it, 
your dedication to the objective will 
push you forward. And each small 
step each day — every small action — 
piles up higher and higher.
 
Consistency and persistence of small, 
intentional action provides the plat-
form on which to build. Hit or miss 
won’t do. Games are won one score 
at a time, and your perseverance is 
required throughout the match. Just 
when you think you’ve given it all, you 
are likely one degree from boiling.
 
Keep going!

coaching corner
By Mary Garner Devoe

ONE DEGREE
ALL THE DIFFERENCE IS IN
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TOP-QUALITY HOME INSPECTIONS PROVIDING DETAILED AND HONEST REPORTS

MARK (804) 304-3009  |  RED (804) 350-2164  |  WorshamInspects@yahoo.com  |  WorshamInspections.com

ASK ABOUT OUR DISCOUNTS FOR ACTIVE-DUTY
MILITARY, VETERANS, AND FIRST RESPONDERS

Father and son team,
Mark and Red Worsham
are licensed inspectors
with knowledge and
experience to get the
job done right!

Proudly Serving
Metro Richmond

INSPECTION SERVICES INCLUDE:
BUYER'S • COMMERCIAL • SYNTHETIC STUCCO • PRE-LISTING • NEW CONSTRUCTION • RE-INSPECTION • THERMAL
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REAL PROPERTY

Let’s Chat About Chattel … 

Generally, the conversion process involves sur-
rendering the vehicle’s certificate of title to the 
Department of Motor Vehicles (DMV) and filing an 
affidavit in the Circuit Court where the property is 
located. Your buyer should also reach out to their 
lender early on and discuss what additional inter-
nal requirements, if any, will need to be satisfied 
to obtain financing on the manufactured home. If 
there is uncertainty about whether the structure is 
being taxed as personal or real property, reach out 
to the Commissioner of Revenue in that jurisdiction 
for clarification. It is also a good idea to confirm 
with the current owner of the property that the 
manufactured home has the original VIN identifica-
tion plate. Taking these steps will help you prepare 
the contract correctly and ensure that all parties 
are aware of what requirements will need to be met 
to satisfy the lender and get to the closing table. 
 
In order to convert a manufactured home to real 
property, the Department of Motor Vehicles will 
require a completed, notarized form VSA 35 (Affidavit 
for Manufactured Home Conversion to Real Property) 
certifying that the manufactured home had the wheels 
and other equipment previously used for mobility 
removed and that the structure has been attached to 
the real property (permanently affixed to a founda-
tion). In addition, the owner will need to submit the 
original, existing Virginia title free of any liens to 
DMV. Once that is completed, the DMV should be 
able to provide written confirmation that the title has 
been surrendered. https://www.dmv.virginia.gov/
webdoc/pdf/dmv276.pdf
 
After Virginia title has been canceled by the DMV, 
an Affidavit Regarding Manufactured Home (VA 
Code Section 46.2-653.1) will need to be filed in 
the Circuit Court of the locality where the real 
property is located. This document will need to 
include the name of the Manufacturer, Vehicle 
Identification Number (VIN) and Serial Number, 
legal description of the real property, parcel 
identification number, certification that there are 
no unreleased security interests, confirmation 
that title has been surrendered to the DMV and 

canceled, and affirmation that the owner intends 
for the manufactured home to be a permanent 
fixture and improvement to the real estate. Once 
these requirements have been met and the affidavit 
has been filed, the Commissioner of Revenue will 
assess taxes on the home as real estate instead of 
personal property.
 
The lender will most likely require a manufactured 
housing endorsement (ALTA 7) to their title policy 
for affirmative coverage that the home is included 
in the policy definition of “land.” The title company 
may have their own requirements and additional 
affidavits regarding proof of conversion to provide 
this endorsement, so it’s important to keep the 
attorney who is handling the transaction apprised 
of the conversion status as your clients make their 
way towards closing. In addition, the lender may 
require a Manufactured Home Rider to be signed 
at closing and recorded with their Deed of Trust, 
stating, amongst other certifications, that the home 
will remain, at all times, permanently affixed to and 
part of the real estate.
 
As you can see, if you have a homebuyer that is 
considering entering into an agreement to purchase 
a manufactured home where financing is involved, 
there are a number of steps that will need to be 
taken to convert the structure to real estate. Don’t 
hesitate to reach out to your closing attorney for 
more information about the process as you and 
your client work your way towards settlement.

Katie Redwood is a partner at 

Tluchak, Redwood & Culbertson, 

PLLC. She has been a licensed 

attorney practicing real estate 

law in Virginia for over seven years. 

Outside of the office, Katie enjoys 

golfing and eating at local restaurants in 

Richmond, and is an avid Hokie fan.

REAL PROPERTY
Converting a Manufactured Home to

A manufactured home may be an affordable option for your client if they are 
looking for a property in this competitive market. However, your client’s ability 

to obtain financing on a manufactured home may require conversion of the 
manufactured home from personal property to real property.

legal hotline By Katie Redwood, Esq.
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KRISTIN WOOD
Keller Williams Realty
 
“Listen. Stop talking. Listen. 
It is an art.”
 
“People feel my passion for 
growing agents individually 
and sharing my knowledge 
with them. I really care 

about people and want to see them be successful. I’d 
give my agents and clients the shirt off my back if it 
helped them.”
 

 
ROBERT RANSOME
Ransome Realty Group
 
“I think that sometimes, as 
REALTORS®, we can take 
for granted having a success-
ful business. For me, it goes 
back to being the go-to for a 
lot of different people. I get 
calls from clients and agents 

who I have known. I never turn away any conversations. 
I enjoy being the go-to person for people and helping 
them find answers for real estate questions.”
 
 

OWEN THATCHER
Providence Hill Real Estate
 
“I think you have to be really confi-
dent in yourself and confident in what 
you know, but also be incredibly hum-
ble. Every day, this job is so different. 
Be confident, humble, and adaptive.”
 
 

A Word from Our Preferred Partner:
 
BRAD GAMLIN
Advanced Home Inspection
 
“We do home inspections in two-per-
son teams. One person does the nuts 
and bolts of the actual house while 
the other person walks around with 
the buyer and educates them about 
the property. They show them how 
to maintain things, what to look for, 
what to be wary of, what the typical 

problems with their style of house are, and most importantly, 
crack jokes and get to know the buyer.”

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

PRESENTS

Stay InspiredStay Inspired
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The first business Bradley Gamlin ever started was 
a production company, when he was just 15 years 
old. Brad became a manager for his band, renting 
out venues in Fredericksburg and putting together 
concerts for other bands in the local area as well.
 
“It taught me a lot about organization and how to 
get people excited about events,” says Brad. “Both of 
those things served me in my career and in my life.”
 
After a personal tragedy, though, Brad left college and 
took a year off, feeling uncertain about his future.
 
“I knew I didn’t want to do construction because 
that was what my dad did. He ran a general con-
tracting company,” Brad explains. “Growing up, I 
helped my dad a lot. I would often get in trouble, 
and then I was put to work at 14 and I knew how to 
wire an electrical panel.”
 
During his time off from school, Brad started play-
ing SimCity and found himself enjoying it — per-
haps excessively.
 
“The girl that I was dating at the time, her uncle 
was a professor at Johns Hopkins, and I had 
mentioned that I wanted to go back to school but 
I wasn’t sure what I wanted to do,” says Brad. “He 

asked me what I liked to do, and I told him jokingly 
that I enjoyed playing SimCity. He said, ‘You know 
that’s a job, right?’ And I said, ‘Wait … what?’”
 
Brad then enrolled in an urban planning course at 
Virginia Commonwealth University and fell in love 
with the program.
 
“I graduated in a year and a half on the Dean’s List 
because I loved what I was studying,” he recalls. 
“It was a great intersection of my interests, and the 
fact that I had been in the construction business all 
my life helped.”
 
Shortly after graduation, Brad got a job at the Better 
Housing Coalition buying, renovating, and building 
houses. A few years later, he opened up his own com-
pany doing construction until the market collapsed.
 
Brad later got a job with the city in their planning 
department and did the same type of work that he 
was doing at Better Housing.
 
Brad’s dad always told him, “If you want to love 
what you do, get really good at it. Even if you hate 
it, force yourself to get really good at it and you’ll 
start to love it. The harder you work for something, 
the more you appreciate it.”
 

MAKING HOME INSPECTIONS FUN

BRADLEY 
Advanced Home 
Inspection

partner spotlight
By Kierstynn King

Photo by Philip Andrews
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Brad says he has learned that lesson over and over 
again throughout his life. Today, Brad runs three 
businesses: Central Virginia Football Association 
(CVFA), an adult flag football league); a small truck-
ing company; and his home inspection company, 
Advanced Home Inspection.
 
He states that planning concerts and planning 
tournaments for CVFA were almost identical, albeit 
with dramatically different clientele. Brad ran his 
flag football league for five years full-time before 
deciding to get back into the construction business.
 
“I started building decks, and doing historic reno-
vations here and there, mostly in Barton Heights. 
I remember I had to go behind a few home inspec-
tors,” Brad recalls. “I remember thinking, ‘This is 
terrible!’ I was sitting there watching them pointing 
out irrelevant things in the home while I saw five 
things that were deficient that weren’t even brought 
up. I started thinking to myself, maybe this is some-
thing I should start doing.”
 
Brad got in touch with his friends in real estate 
and they reached out to him, asking if he would 
come and walk through investor properties with 
their clients.
 
“This was all something that happened very 
organically for me; it grew slowly over a number 
of years, first as a quasi-consultant, then I realized 
that it was a much easier way to make a living than 
destroying my body. Once I was able to get my 
license, I opened my own company,” he explains.
 
Brad runs Advanced Home Inspection with a 
different approach than other home inspectors in 
the business. “I’m a goofball by nature,” he laughs. 
“When I first started doing home inspections, I 
would crack jokes the whole time. I got feedback 
from REALTORS® saying they loved how I took 
what was expected to be a stressful thing and 
made it fun.”
 
Instead of only pointing out what’s wrong with the 
house, Brad turns home inspections into an educa-
tional and entertaining experience for the buyer.
 

“We do home inspections in two-person teams,” 
he says. “One person does the nuts and bolts of 
the actual house while the other person walks 
around with the buyer and educates them about 
the property. They show them how to maintain 
things, what to look for, what to be wary of, what 
the typical problems with their style of house are, 
and most importantly, crack jokes and get to know 
the buyer.”
 
Alongside his three businesses, Brad is a historic 
homes specialist. He’s renovated several historic 
homes in Jacksonville, Florida, and Colonial Beach, 
Virginia; has sat on the City of Richmond’s historic 
preservation board; and has been in and around 
historic homes his whole life.
 
“I enjoy helping people and being a resource 
for them when they have questions about 

renovations or questions about how to fix some-
thing,” says Brad.
 
His business has gone further than what he could 
have possibly dreamed. “I’m proud of what I’ve 
accomplished in my career,” he says. “It makes 
me feel like all of those years I spent swinging a 
hammer with my dad when I was younger weren’t 
wasteful because it made me who I am … and for 
that, I am thankful.”

For more information on Advanced Home 
Inspection, call Brad Gamlin at 804-404-2668 or 
visit AdvancedHomeInspect.com.

A WONDERFUL LIFE

When Brad isn’t working, he can be found 

working on his race car, playing football, 

hanging out with his golden retriever puppies, 

or traveling with his sons and fiancée.

I enjoy helping 

people and being a 

resource for them 

when they have 

questions about 

renovations or 

questions about how 

to fix something.

Bradley Gamlin, owner of 
Advanced Home Inspection
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ROBERT
ANSWERING THE NEED
What are the elements that drive your achievements 
in real estate? Chances are, one of those is having the 
chance to be the go-to — the resource that others rely 
on in their journey forward. That’s a role that Rob 
Ransome holds very dear to his heart.
 
As principal broker  
with Ransome Realty 
Group, Rob takes seri-
ously the opportunity 
to provide mean-
ingful support to 
those around him.
 
“I think that 
sometimes, as 
REALTORS®, 
we can take for 
granted having a 
successful busi-
ness. For me, it 
goes back to being 
the go-to for a lot of 
different people,” Rob 
says. “I get calls from cli-
ents and agents who I have 
known. I never turn away any 
conversations. I enjoy being the 
go-to person for people and helping them 
find answers for the real estate questions.”
 
SUCCESS ON ANOTHER PATH
Before getting his start in real estate, Rob enjoyed success 
on an entirely different path in life. Beginning in 1998, he 
worked as a technician at a semiconductor plant. 
 
“I moved around within that company but never really 
felt fulfilled. It was monotonous and very volatile, as an 
industry,” Rob remembers. “We had a plant of 3,000 people 
running 24 hours a day and never shut down. I met some 
amazing people there, and a lot of those people became my 
clients later on. We’re still a very tight family.”
 

OPENING A NEW DOOR
After eight years working at the plant, Rob knew it was 
time for him to make a change. “In 2005, I wanted to 
make a difference in people’s lives,” Rob says. “I didn’t 

know how that would look or manifest. I 
just knew I wanted to be a help in 

some sort of way.”
 

He found the answer 
as he thought back 

to his own past and 
family connec-

tions. “My mother 
had worked in 
marketing for 
Long & Foster. 
My parents 
taught me about 
real estate as a 
younger kid. They 

had purchased 
different properties 

when I was growing 
up. We had a summer 

home and winter home,” 
Rob says.

 
“In 2005, I was talking to my mom 

and she said, you would be really good as 
a Realtor. I brushed it off at first, and then started 

to think that maybe it would be a good idea. So I talked 
with people in the industry and took some classes.”
 
BUILDING FORWARD
Through time, Rob started and built his real estate career.
 
“For the first two years of my real estate career, I 
literally worked around the clock,” Rob says. “I worked 
12-and-a-half hours at night, and then worked all day in 
and out of the office at Hometown Realty. But none of 
my clients knew that.”
 

RANSOME
agent spotlight

By Dave Danielson

Photos by Philip Andrews
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Today, one of the most fulfilling parts of his work is pouring 
into the five agents who work as part of his brokerage.
 
FAMILY FULFILLMENT
Family time is the best time of life for Rob. He treasures time 
with his daughter, Lauren.
 
“She is the light of my life,” he says with a smile. “Whether she 
chooses to go into this or not, she has a foundation that can lead 
her to so much more in life.”
 
In Rob’s free time, he enjoys riding his motorcycle, along with 
hunting. He also has a love for working out. “We deal with a lot 
of stress and anxiety … so it helps to have a way of getting rid of 
that,” Rob says.
 
When it comes to giving back, there are a couple of key organiza-
tions that are near and dear to Rob’s heart. One is the Children’s 

Hospital of Richmond. Rob is one of their Miracle 
Agents and donates a portion of his commission.
 
Another favorite group that Rob enjoys supporting 
is Rebuilding Together Richmond. In fact, Rob sits 
on the board of directors for the group.
 
“We are very active and are celebrating our 30th 
anniversary in Richmond. We strive to make 
houses safe, happy, and healthy,” Rob says. “We 
have area residents who need help repairing items 
in their home. We do two build days each year and 
focus on a neighborhood at a time.”
 

EXPANDING HIS RESULTS
As Rob looks to the future, he looks to expand his 
efforts in doing what he loves. Last year, he earned 
his broker’s license in California.
 
“I travel there quite a bit, and decided to get my 
license there as well. I have an office in Beverly 
Hills,” Rob says. “I want people to know that I am 
there for them when they need me.”
 
Congratulations to Rob Ransome for the undeniable 
difference he makes for his clients, team members, 
and community. In the process, he is there as a true, 
go-to resource … answering their needs.

I ENJOY BEING  
THE GO-TO PERSON 

FOR PEOPLE AND 

HELPING THEM 

FIND ANSWERS FOR 

THE REAL ESTATE 

QUESTIONS.

Robert Ransome and his daughter, Lauren
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A FAMILY MAN 
AT HEART

THATCHER
A

fter obtaining a bachelor’s degree in 
business management from James 
Madison University, Owen Thatcher 
set off to build a sales career. Owen 

had the confidence and determination to succeed 
as a salesperson, however, he didn’t know what, 
exactly, he would sell.
 
Owen landed an inside sales position postgradua-
tion, but he continued to pursue something he’d be 
more passionate about.
 
“I knew I didn’t want to sell something simple. I 
wanted to sell something that was of significance. 
Something that mattered,” Owen reflects. “So I 
spent six months asking everyone I came in contact 
with about their job.”
 

OWEN
As he went through this exploration, the idea of 
selling real estate sat in the back of Owen’s mind. 
He has an aunt and uncle who were longtime 
agents, and his brother-in-law, Dawson Boyer, 
became his eventual team leader.
 
“When I came into the family, Dawson had already 
been a successful REALTOR ® for eight or nine 
years. I never wanted to ask him to come work for 
him. I didn’t want him to have to say yes,” Owen 
says. “So after six months of meeting with a bunch 
of people, Dawson and I got lunch, and I finally 
asked him. And he said yes.”
 
R E A L  E STAT E

Owen began his real estate career in 2018 at the 
age of 24. He’s been able to build one of Richmond’s 
up-and-coming businesses over the last five years.
 

THATCHER
OWEN

rising star
By Zachary Cohen

Real estate 

allows me 

to write 

my own 

destiny.

“ “
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Owen credits his success to several factors: the lead-
ership and guidance of his team leaders, the education 
he provides to clients, his top-notch communication, 
and his humility.
 
“I think you have to be really confident in yourself 
and confident in what you know but also be incredibly 
humble. Every day, this job is so different. Be confi-
dent, humble, and adaptive,” he says.
 
Owen is a part of PH Partners, a team of eight agents 
led by Caleb Boyer. The team falls under the umbrella 
of the brokerage Providence Hill Real Estate, which was 
founded in 2021 by Dawson Boyer, Caleb Boyer, and 
Elliott Gravitt. Owen closed 20 deals for over $7 million 
in 2022.
 
Five years into his career, Owen is starting to reap the 
rewards of years of hard work. Many of his clients are 
coming up on their second home purchase, and Owen 
is doing everything he can to ensure they come back to 
him. His primary focus is building long-term relation-
ships and a business that will stand the test of time.
 
A  FA M I LY  M A N  AT  H E A R T

Owen and his wife, Morgan, reside in Tuckahoe with 
their daughter, Birdie, their dog, June, and their cat, 
Willow. When he’s not working or hanging with his 
family, you’ll find Owen playing golf or disc golf, but 
his family remains at the center of his world.
 

“I love my family. The only thing I wanted to be in life 
was a dad, so that’s been awesome. Way better than I 
thought it could be,” Owen beams.
 
Owen is looking forward to the next stage of his 
career. He got his broker’s license in 2022 and hopes 
to one day lead a team of his own. While he knows real 
estate isn’t a perfect career, there’s nowhere else he’d 
rather be.
 
“Real estate allows me to write my own destiny. I feel 
very fortunate,” Owen says. “I‘m grateful to be the 
Realtor I am and for all the people that have invested 
in me. I’m grateful for all the things that have changed 
since I started at 24. I love being a family man. I love 
my clients. I feel lucky to do what I do, to get to be a 
part of people’s lives in this way.”

All inspectors are VA Licensed, members of ASHI and
hold their new construction specialty certification!
804-639-1171     RichmondInspector.com
FA M I LY  O W N E D  &  L O C A L LY  O P E R AT E D  B Y  R AY  &  J E N N  M C M U R D Y

L U C K  I S  O N  
YO U R  S I D E  
W H E N  YO U  

PA R T N E R  
W I T H  U S !

Trust the home inspection company RVA 
Realtors have been trusting for over 18 years!
Use the code LUCK25 to pass along a $25 savings to your 

clients during the month of March!

Owen Thatcher with his wife, Morgan, and daughter, Birdie
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Do you need an experienced and
reliable home inspection team?

· FULL INSPECTION
· RADON TESTING
· THERMAL IMAGING
· SEWER SCOPING
· LEAD TESTING
· INSTANT REPORTING
· INSPECTION DONE WITH 
  A TEAM OF TWO
· WEEKENDS & 
  EVENINGS AVAILABLE

Brad Gamlin
Owner

Stop
reading and
schedule now!

Print Me More!

Master Home
Staging Specialist

We proudly partner with realtors,
homeowners, builders, and

investors in the Greater Richmond
and surrounding areas to

achieve their goals!

Let's work on your next
project together!

804.840.1563
Contact@DilaDesign.com

DilaDesign.com
  

HOME STAGING
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KRISTIN 
WOOD

By Zachary Cohen

Photos by Philip Andrews

cover story

THE MILITARY RELOCATION SPECIALIST

During the 23 years she spent as a military spouse, 
Kristin Wood moved seven times, two of which 
were international relocations. With two boys in 
tow, Kristin was faced with navigating some chal-
lenging transitions. Not only did she have to pack 
up her home and resettle in a new city — but she 
was also tasked with helping her kids adjust and 
make new friends.
 
“We had to start fresh every time,” Kristin reflects, 
“and I had to make new friends all over again too. 
I learned how to coordinate big moves logistically 
and emotionally.”
 
During this time, Kristin had the opportunity to vol-
unteer in various settings but didn’t get the chance to 
build a career of her own. So when her family moved 
back to Virginia to settle into their forever home, 
building a career was at the top of her to-do list.
 

F I N D I N G  H O M E
 
“We had been stationed overseas for six years in 
Italy and South Korea. My husband was looking at 
his next move being his last station and retiring, 
and we ended up choosing to come to Fort Lee,” 
Kristin explains. “I grew up in Hampton Roads. 
We had been here a few times for training, and we 
fell in love with the Richmond area. It had a lot of 
appeal to it.”
 
Upon landing in Richmond, Kristin set out to 
find her family a home. She connected with a 
REALTOR® who was skilled but lacked mili-
tary-specific expertise.
 
“She did the best she could, but ultimately, she 
didn’t know what it entailed to PCS (perma-
nent change of station). Not only did she not 
really understand that, but we were relocating 
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from another country with two kids, a dog, and 
vehicles moving across the globe. The house we 
ended up with was a beautiful home in a great 
neighborhood, but there were things that were 
not disclosed because she didn’t know how to do 
virtual showings.”
 
As a military spouse, Kristin needed support  
that her agent couldn’t provide. And then, it 
dawned on her — she would make an excellent  
real estate agent. In 2017, Kristin dove into real 
estate headfirst.
 
A  P E R F E C T  M AT C H
 
In real estate, Kristin found the perfect career 
match. She’s able to use her experience as a mili-
tary spouse, her negotiation skills, and her love for 
relationship building. For Kristin, there’s nothing 
better than helping a young military family start 
their homeownership journey.
 
Kristin’s business has grown steadily, and in 2021, 
she started her team, Kristin & Co. Today, the team 
has nine licensed agents and five support staff, 
all of whom are military spouses or family mem-
bers. Kristin handles the majority of the listings, 

while her team handles most buyers. With a solid 
foundation and a team behind her, Kristin is most 
excited about helping her agents build the lives of 
their dreams.
 
The team comprises a group of women devoted to 
two things: helping military families build wealth 
and find a home here at Fort Lee, whether perma-
nently, due to retirement or separation from the 
service, or temporarily, until their next PCS (per-
manent change of station). Providing exceptional 
service to clients and going above and beyond is the 
key to their business.
 

I  R E A L LY  C A R E  A B O U T  P E O P L E  A N D  WA N T  T O  S E E 
T H E M  B E  S U C C E S S F U L .  I ’ D  G I V E  M Y  A G E N T S  A N D 
C L I E N T S  T H E  S H I R T  O F F  M Y  B A C K  I F  I T  H E L P E D  T H E M .

The Kristin & Co. team at Keller Williams Realty

From left to right: 
Krista Henington, 
Kristin Wood, 
Aliyah Muangrux
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Blending Tradition
with Innovation

The Fenway - Clay Street Builders - 
Richmond Homearama 2021

Get a free estimate today!  //  804-378-1100
ClassicGranite.com/RealProducers

Scan the QR
code for more
information!

Since 2006, Classic Granite & Marble has been committed to providing 
customers with superior stone solutions all across the greater Richmond area by 

combining a team of expert craftsmen with the best in precision technology.

With the largest selection of natural stone and quartz products in Virginia, 
coupled with our award-winning showroom, CGM will provide you with an 

experience unrivaled in the industry.

“As spouses raise families and travel with active-
duty soldiers, they can build careers that move with 
them. That’s the whole premise,” Kristin explains. 
“So we specialize in relocation — military reloca-
tion, primarily. That’s what we do best.”
 
After so many life transitions, Kristin is going 
through another major one in 2023, as she’s going 
through a divorce. It’s been a challenging time, but 
also one more reason to give thanks for her real 
estate career. She’s watched countless military 
spouses go through similar situations and, grate-
fully, she has a financially stable business to fall 
back on. Kristin hopes to provide the same security 
for the agents that work alongside her.
 
“People feel my passion for growing agents individ-
ually and sharing my knowledge with them. I really 
care about people and want to see them be success-
ful. I’d give my agents and clients the shirt off my 
back if it helped them.”

FA M I LY  I N  F O C U S
 
Family is at the center of Kristin Wood’s world. Her 
two sons, Michael and Jacob, are now 19 and 15. 
When she’s not selling real estate, you’ll find Kristin 
hanging out with her boys, kayaking, and traveling. 
She also has a passion for Latin dancing.
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RICHMOND REAL PRODUCERS’ 
FIRST MAGAZINE PARTY

JANUARY 18, 2023
Real Producers’ Magazine Parties 
never have a dull moment! It was an 
absolute honor networking with our 
featured agents and top-notch partners. 
A very BIG thank-you to our won-
derful sponsor, Tammy Wilkerson 
of Designed 2 Sell, for hosting this 
wonderful evening at the fabulous lux-
ury listing at 200 North Ridge Road, in 
Henrico, Virginia, provided by Alyssa 
Deveraux of The Jenny Maraghy 
Team. We had such a wonderful time 
connecting with the best of the best!
 

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER

We can never express enough gratitude 
for our premium partners… We simply 
could not do what we do without your 
tremendous support. Thank you again 
for being part of our special Richmond 
Real Producers community. We 
appreciate you all and can’t wait to see 
everyone again at our next event, the 
Masquerade Sneaker Ball, coming up 
on March 24th!
 
Our event photographer, 
Philip Andrews of Virginia 

Architectural Imagery, snapped 
plenty of lively moments, which you 
can also find on our Facebook page: 
Richmond Real Producers Top 500. If 
you were one of the special attendees 
and have not already done so…  
Be sure you join our 
private Facebook 
group and tag your-
self and friends in 
the pictures! Scan 
the QR code to the 
right to see the gallery!

For more information on all Richmond Real Producers events, please email us at info@richmondrealproducers.com.

special 
events
Photos by 

Philip 

Andrews
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YOUR
PEACE
OF MIND
IS MY
PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

Call or visit 1-877-ARW-AGNT • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Call Center
in USA

External Water/
Sewer Coverage

Home Warranty
Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com

virginiaarchitecturalimagery.com
info@virginiaarchitecturalimagery.com
(804) 389-9884

Contact 
Philip 

Andrews 
Today!

The Power Of Storytelling 
Through A Lens

Specializing in: Residential Real 
Estate Photography • Commercial 
Photography • Drone • Video & 
Product Photography

“Phil shoots all of my listings and absolutely 
crushes it. He is extremely flexible and has 
great attention to detail and quick turnaround 
times. Definitely recommend to all!”

Scan here 
to book!

FAMILY OWNED & OPERATED | OVER 20 YEARS OF EXPERIENCE
LICENSED & INSURED | BETTER BUSINESS BUREAU A+ RATING

We go out of our way to ensure your listings are ready!
We do extensive move-out cleanings, using our online checklists, so your listings will be 
ready to sell! We can usually schedule move-out cleanings within 48 hours as we know 

how important it is to get that house on the market.

Looking for a thank you gift for your clients? A gift certificate for a home cleaning is the 
perfect way to thank them for their business. 

We can help with unpleasant odors! The Ozonator releases ozone gas into the air to get 
rid of bad smells and odors. Call us today to rent the Ozonator for your listed properties.

BUT, don't just take our word for it. Check out our reviews!

“Always willing to help out at the last minute with my rental properties when
I need a move-out deep house cleaning - trustworthy and reliable!” -Heidi G.

REALTORS...
WHY CHOOSE US?

Loreley (Lore) L'Hommedieu, Owner
(804) 601-3043

BOOK ONLINE TODAY!
www.FiveStarMaids.com 
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Laura Franck
DIRECTOR OF CLIENT SERVICES
804-215-3401
lfranck@robinson-harristitle.com
www.ROBINSON-HARRISTITLE.com

Your clients are our
clients and we put their 
needs above all else!
We provide real estate 
services at a time and 
place that best suits
your busy schedule.

Give Laura a call today
and let OUR SUCCESS
be YOUR SUCCESS!

CUSTOMER-FOCUSED
CONVENIENCE

home matters
By Shauna Osborne

Peace Lily
In addition to its gor-

geous white “flowers” in 
the summer, the stunning 
peace lily is a master 

of air pollutant removal, 
working hard to absorb 
and break down toxic 
compounds throughout 
your home. Sometimes 
called “closet plants,” 
peace lilies are perfect 
for rooms that don’t get 

much natural light.

Snake Plant
This low-mainte-

nance plant is a 
popular choice for 

small apartments and 
bedrooms, working 
while you sleep 
to convert carbon 
dioxide to oxygen. 
Snake plants purify 
by removing toxins 
from the air, absorb-
ing them through 

their leaves. 

Aloe Vera
This plant has been 
used for thousands 
of years as a natural 
remedy to ease irri-
tated skin. The clear, 
gel-like substance 
found inside the 
plant’s leaves can 
be used to soothe 
and heal burns and 
even cold sores 

when applied direct-
ly to the skin. 

Boston Fern
With its lush green 
foliage, the Boston 
fern helps to rid the 
home of harmful 
toxins and is the 

ideal houseplant for 
locales with humidity 
problems, as it is 

considered a natural 
humidifier, benefiting 
those who suffer 

from dry skin, noses 
or throats.

I grew up in a Southern family with roots deep in 
the soil. My grandparents grew anything at all you’d 
want to eat right there in our back gardens, though 
my grandmother’s favorite plants to meddle with 
were, by far, her houseplants. That love spilled over 
to my mother and her sisters and, eventually, to 
me. Though my collection may look a little different 
than hers, we both recognize(d) the endless bene-
fits of having useful, versatile and visually engaging 
plants in the home, such as those on the list below. 

Enjoy these houseplants that, in addition to 

being elegant décor, offer outstanding health 

benefits to the members of your household.

f o r  Y o u r  H e a l t h 

HOUSE-
PLANTS
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Teams and Individuals  Closed Data from Jan. 1 to Jan. 31, 2023

TOP 100 STANDINGS

Disclaimer: Information based on MLS closed data as of February 6, 2023, for residential sales from Jan. 1, 2023, to Jan. 31, 2023, in Greater Richmond, Virginia, 
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties. 
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may 
report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $
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MOVING &
STORAGE
SOLUTIONS
We are experts at determining 
your client's moving and 
storage needs and can offer 
flexible solutions 
for their particular
circumstances.

FREE ESTIMATES   •   (800) 849-3399  •   www.dunmar.com

Local & Long Distance Moving
Short-Term & Long-Term Storage
Full ,  Partial ,  & Fragile Packing Services
International  Moves
Crating and Special ized Handling

Dankos, Gordon & Tucker, P.C.
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DankosGordon@DankosGordon.com

Teams and Individuals  Closed Data from Jan. 1 to Jan. 31, 2023

TOP 100 STANDINGS

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $ Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of February 6, 2023, for residential sales from Jan. 1, 2023, to Jan. 31, 2023, in Greater Richmond, Virginia, 
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties. 
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report 
each agent individually.
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tluchaklaw.com  |       @tluchaklaw  |  3721 WESTERRE PARKWAY, SUITE E  |  HENRICO, VA 23233
Call for your personal consultation! (804) 257-7255

Our team of attorneys is committed to your success!
We pride ourselves on providing 
the knowledge, experience and 
communication that is needed to 
ensure a smooth and successful 
real estate closing.

Katie Redwood, Esq.
katie@tluchaklaw.com

Walter Culbertson, Esq.
walter@tluchaklaw.com

E. Sean Tluchak, Esq.
sean@tluchaklaw.com

Disclaimer: Information based on MLS closed data as of February 6, 2023, for residential sales from Jan. 1, 2023, to Jan. 31, 2023, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King 
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this 
data. Some teams may report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

TOP 100 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Jan. 31, 2023

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate, or to request to be featured, please email 
info@richmondrealproducers.com or visit www.richmondrealproducers.com!

Five years or less in the business

At least $3 million in sales in one calendar year

Active on social media

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

R I C H M O N D
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Audrey Kidd

Senior Loan Officer

NMLS# 873803

(804) 419-0621

akidd@firsthome.com

15+ Years Experience

This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. All loans are subject to credit 

approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) 

15871 City View Drive, Suite 300-B, Midlothian, VA 23113

Perry Shelton

Branch Manager

NMLS# 861228

(804) 419-0623

pshelton@firsthome.com

18+ Years Experience

MORTGAGE
MADNESS!
MORTGAGE
MADNESS!

GIVE US A SHOT
AT YOUR NEXT

TOUGH DEAL

Don't let your business
bust like your March

Madness bracket.
Give us a call so we

can help you win your
next deal.

(804) 282-8957
www.hickmanstermite.com

Serving the Richmond area
*Exclusions Apply. Must mention ad for discount.

DON'T RUIN THE
SALE WITH BUGS!
DON'T RUIN THE

SALE WITH BUGS!

Hickman's
Termite & Pest Control

Family Owned & Operated
 Since 1986

10% Military Discount*
One-Year Warranty on Termite Treatment & Real Estate Letters

Licensed and Insured

GIVE HICKMAN'S A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!

GIVE HICKMAN'S A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!






