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Original Art & Framing • Hanging & Delivery Available

Please come by and see our collection 
as well as our Monthly Featured Artist.

Visit us online for updated information.
orlysartgallery.com • 719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm • Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!P
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING

Planet Duct

(719) 728-5111

planetduct.com

APPLIANCES

Appliance Outlet

(719) 573-5802

aocolorado.com

ASSISTANT TASKS

The On-Call Assistant

(719) 208-4605

theoncallassistant.com

BILLIARDS/BAR  

STOOLS/GAMEROOM

Fodor Billiards

(719) 598-4611

fodorbilliards.com

BUILDER

Classic Homes

(719) 785-3309

classichomes.com

Vantage Homes Corp

www.vantagehomes 

colorado.com

CARPET CLEANING

Creative Carpet Care

(719) 641-8600

ColoradoSprings 

CarpetClean.com

FENG SHUI

Leading With Shui

Jen Weis

(719) 321-9913

leadingwithshui.com

HOME INSPECTION

Brick and Mortar Home 

Inspection Inc.

(719) 648-2835

bandmhomeinspections.com

Ground Floor  

Home Inspection

(719) 641-1555

groundfloorhome 

inspection.com

Premier One  

Home Inspections

(719) 217-9594

PremierOneHome 

Inspections.com

INSURANCE

ALINK Insurance

(719) 219-8499

alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency

(719) 572-5938

farmersagent.com/

mhenderickson

LABOR FOR HIRE, 

MOVING & LANDSCAPING

Laborjack

(970) 690-7709

www.Laborjack.com

LANDSCAPER

719 Landscape Design

(719) 649-1196

MORTGAGE

Benton Capital

Mike Benton

(719) 331-5443

Cardinal Financial Company

Danny O’Brien

(719) 403-6897

cardinalfinancial.com

Fidelity Mortgage Solutions

Vaughn Littrell

(719) 290-0415

vaughnlittrell.com

Guaranteed Rate

Chris Franquemont

(719) 337-3021

Rate.com/ChrisF

Low Cost Mortgage

Mike Floren

(719) 362-0439

LCMLoans.com

Mortgage Solutions Financial

Leanna Hardwick

(719) 283-9577

mortgagesolutions.net

Synergy One Lending

Dave Slater

(719) 377-5575

s1l.com

MOVING & STORAGE

5 Star Moving & Storage

(719) 417-4993

5starmovingand 

storage.com

Arrow Moving and Storage

(719) 573-3460

arrowmoving.net

NEIGHBORHOOD

Gold Hill Mesa

(719) 900-1461

goldhillmesa.com

PHOTOGRAPHER

Capture Life Photography

(719) 789-5558

capturelife.photo

Casa Bay Photography

(541) 213-5435

CasaBayPhotography.com

PROMOTIONAL 

PRODUCTS

A Squared Promotions

Arlene Alvarez

(719) 505-8047

a2promos.com

PROPERTY MANAGEMENT

All County Colorado Springs 

Property Management

(719) 445-7172

allcountycs.com

RADON MITIGATION

All Colorado  

Radon Mitigation

Ben Ingalls

(720) 726-4556

allcoloradoradon.com

RESTORATION

AmeriDri Restoration

(719) 388-8509

AmeriDri.com

SOCIAL MEDIA 

MARKETING

Connect Grafiks  

& Marketing

(719) 679-2626

connectgrafiks.com

STAGING

Brittany Williams Home 

Staging and Decor

(360) 310-2690

facebook.com/

BrittanyWilliams.

homestaging

TAX PLANNING

Tax Time CPAs

(720) 828-6218

TaxTime.cpa

TITLE & ESCROW

Empire Title of  

Colorado Springs

(719) 884-5300

etcos.com

Fidelity National Title

(719) 590-1711

FNTColorado.com

First American Title

firstamcolorado.com

VIRTUAL ASSISTANT

Cyberbacker

(720) 706-9373

cyberbackercowyo.com
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44
Real 

Producer:
Greg 

Luczak

Take the stress out of 
selling by ensuring your 
home is looking its best.

The majority of buyers 
struggle to look past an 
empty home. Let us stage 
your home to feel spacious, 
comfortable and trigger an 
emotional response with 
potential buyers. 

NO MATTER HOW 
BIG OR SMALL THE 
PROJECT, WE’RE 
HERE TO BRING THE 

Photo credit Jorge Borges

CALL US TO SCHEDULE YOUR
CONSULTATION TODAY

Brittany Williams
360.310.2690

Jordan Trask
727.746.8913

brittanywilliams0929@gmail.com
    /BrittanyWilliams.homestaging

HOUSE IN
SELL YOUR
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36
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28
Rising Star:

Gisela 
Spencer
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For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate
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R E A L  P R O D U C E R S  T E A M

C O LO R A D O  S P R I N G S
M E E T  T H E

To elevate the culture 
in real estate so agents 
know each other better 

and treat each other 
more humanely. Better 
communication results 

in smoother transactions, 
happier clients and 

more repeat business for 
everyone involved.

Our Vision for 
Colorado Springs 
Real Producers:

Heidi Mossman 
Photographer 
719-789-5558

Sue Hunyady 
Ad Specialist 

COSads@
realproducersmag.com

Brian Gowdy 
Publisher |  

Advertising Sales 
719-313-3028 | 
brian.gowdy@

realproducersmag.com

Maria Bay
Photographer
541-213-5435

Ruth Gnirk 
Writer

Stephanie Brewer 
Writer

Geneva Eilertson 
Reprints Manager 

geneva@
realproducersmag.com

Sara Cripe 
Social Media Manager 

sara@connect 
grafiks.com

Make your 
home more 
comfortable 
for showings.
Planet Duct offers the most powerful
vent and duct cleaning in Colorado.

Ready to blast those allergens
into the cosmos?

Call Today for your FREE estimate.
719-728-5111  |  PlanetDuct.com
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719.641.8600

Family Owned & Operated
Free Estimates

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

Love your
Carpet Again!

AmeriDri.com719.388.8509

COLORADO SPRINGS RESTORATION

EXPERTS SINCE 1992
COLORADO SPRINGS RESTORATION

EXPERTS SINCE 1992

Friends in real estate, welcome to our March 2023 
edition! As you’re reading this, March 10, the date 
for our second annual RP Awards Gala, is fast 
approaching. I hope you all are as excited as I am. 
As of writing this (Jan. 19) I haven’t even officially 
announced the event, but as you’re reading this, I’m 
guessing we are in the final stage of voting. How fun!

I hope you enjoy our features this month. I first 
met Gisela Spencer on a referral from Lana 
Rodriguez back in early 2021; Gisela made such 
a positive impression on me and shared a ton of 
vendor referrals with me, whom I was able to later 
call on for advertising.

I was introduced to Tanner Gibson by Greg Luczak 
and Jacob Leggett. Funny enough, he launched his 
brand-new team, Colorado Roots Realty Group, a 
day or so after his photo shoot for the magazine. 
I honestly had no idea he was launching his team 
when I got the wheels moving on his article. What 
a surprise!

Alexis Glover was just crowned Miss Colorado USA 
and was weeks away from the national compe-
tition when she and I sat down at the Starbucks 
in University Village. She has led such a unique 
journey, competing in pageants and getting her real 
estate career started in the title industry. I can’t 
wait to see just how far she goes.

I first “met” Greg Luczak back in 2020. The word 
“met” is in quotes because it was over Zoom; I was 
hosting a “Pandemic Panel” (or whatever I called the 
Zoom events I did back then), designed to give real 
estate agents a place to share what’s working and 

what’s not during the lockdown. Real estate had just 
been deemed “essential,” and Greg and some other 
very big names in the industry were sharing their 
game plans for such an unprecedented time. I admit, 
during that Zoom call, I was extremely nervous as I 
had taken over the business mere weeks before and 
I knew shockingly little about real estate at the time, 
let alone real estate during a pandemic! Greg and 
everyone was very supportive.

And finally, our “Partner Spotlight” is Casa Bay 
photography. By now, many of you have had the 
pleasure of meeting Maria Bay, owner and lead pho-
tographer of the business. Over the past two years, 
Maria has grown to be a true friend of mine who I 
can go to when I need some real life advice.

Thank you all for reading Colorado Springs Real 
Producers. I hope to have the opportunity to meet 
you all someday!

Brian Gowdy

Owner | Advertising Sales

719-313-3028 | brian.gowdy@n2co.com

NOTEpublisher’s
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Established 1975

FodorBilliards.com 

• POOL TABLES

• SHUFFLEBOARDS

• COUNTER AND
   BAR STOOLS

• DARTS & SUPPLIES

• THEATER SEATING

• POKER TABLES

• ART WORK

• CUSTOM CUES

YOUR"Big Kids Toy Store"YOUR"Big Kids Toy Store"

Quality
      THAT LASTS

The Best Selection
of Bar Stools in Town!

719.505.8047 • A2promos.com • Arlene@a2promos.com

Welcome your clients to their new home while keeping 
your name in front of them and gain more referrals.

Visit our website for product inspiration 
and call or email Arlene to place 
your custom order

Real Estate Promotional Gifts Open More Doors

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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T A N N E R

HELPING FAMILIES PUT DOWN COLORADO ROOTS

SEEDS OF CHARACTER 
Tanner Gibson grew up in Oklahoma 
City and moved to Highlands Ranch, 
CO, in late 1999. The next year they 
moved to Colorado Springs, and in 
August 2002, they settled in Stetson 
Hills. When Tanner was 10, his par-
ents bought their first house. Their 
agent, Ron Mast, did an amazing job 
of helping everything flow smoothly. 
He took a lot of the stress and pres-
sure off Tanner’s parents and inspired 
a young boy in the process.

Tanner loved baseball so much that 
there were times that he played two 
seasons in a year. He learned his 
work ethic from his father, who has 
been in the automotive industry for 
25 years. 

BRANCHING OUT
2008 was a formational year. Tanner 
was only 16 years old, but he wanted 
to serve. He took his first overseas 
mission trip with his church youth 
group (destination: Uganda). And that 
year, he also got his first job.

Working at Chick-fil-A taught him 
about stewardship, customer service 
and the power of a positive influence. 

He became a store manager at age 
17 and was soon appointed leader at 
the AF Academy football games. He 
even got to dress up as the company’s 
mascot during a televised ESPN game 
of Air Force versus Navy. He truly 
enjoyed making connections in the 
community. In time he was appointed 
as a grand opening trainer.

In May 2012, Tanner’s first and only 
girlfriend became his wife. He and 
Rebekah had met at church several 
years before and had gone on the 
same youth mission trip to Uganda 
in 2009. Tanner admired Rebekah’s 
passion for God that motivated her to 
compassionate action.

The next fall, Tanner stepped away 
from Chick-fil-A and started work-
ing as a service advisor at the same 
Nissan dealership his dad worked at. 
He also joined over 10,000 applicants 
in initiating the one-and-a-half-year 
process of pursuing a career with 
Colorado State Patrol.

FALLING LEAVES
During the fall of 2013, Rebekah 
became deathly ill. She was eventu-
ally diagnosed with chronic Lyme 

disease. Not long after that, Tanner 
was informed that he was one of 37 to 
be chosen for the state patrol prepa-
ration program.

The future seemed uncertain. Tanner 
realized that the dream of being a 
state patrol officer paled in com-
parison to his dream of serving and 
protecting Rebekah and making mem-
ories with her while there was time. 
He declined the opportunity to join 
Colorado State Patrol.

He and Rebekah moved in with 
Rebekah’s parents so that Rebekah 
would have access to more caregivers. 
By the next year, she was more stable, 
and the young couple moved into their 
own apartment. 

By 2016 Rebekah was about 80% 
better, and the couple decided it was 
time to get their first home. It was 
hard to choose between family and 
friends who were REALTORS®, but 
they decided to enlist the help of an 
agent from their church. 

NEW GROWTH
“Aaron Robinson made the entire 

rising star
Written by Ruth Gnirk  •  Photography by 

Heidi Mossman of Capture Life Photography

GIBSON
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WE ARE DEDICATED TO NOT ONLY UNDERSTANDING OUR CURRENT 
MARKET CONDITIONS BUT WHAT MATTERS MOST TO OUR CLIENTS IN THE 

PROCESS: THEIR DREAMS AND DESTINATION.

process very easy,” Tanner recalled. 
“He had outstanding communica-
tion skills and was able to help us 
find just the right fit. He and my 
childhood REALTOR® inspired me 
to enroll in a four-month real estate 
course. I shadowed Aaron while I 
was preparing for my test, and after 
I was licensed in September 2017, I 
joined Coldwell Banker with Aaron. 
In the end, he not only helped us 
find our new home, but he helped me 
start a new and amazing career!”

Tanner and Rebekah had been leading 
a small group Bible study of col-
lege students at church. He became 
ordained in preparation to go into 
full-time ministry and was, therefore, 
able to perform the marriages of 
many of the couples. Around the time 
he had become a licensed REALTOR®, 
many of the newly married couples 
from their Bible study group were 
ready to buy their first homes. 

A BLOSSOMING BRANCH
In February of 2019, Tanner and 
Rebekah were delighted to welcome 
their first-born daughter into the 
world after a year and a half of pray-
ing, trying and waiting. 

Later that year, his mentor, Aaron, 
transferred to a different broker-
age and Tanner joined the Luczak 
Group. It was led by Greg Luczek, 
who had built his business during 

the recession. Tanner admired Greg’s 
experiential wisdom and passion and 
knew Greg had a reputation as the 
hardest-working real estate agent 
in Colorado Springs. (You can read 
Greg’s story in this issue as well!)

Tanner accepted Greg’s invitation  
to join his team in 2020, and by the 
end of the year, Tanner had helped 
twice as many families and had dou-
bled his deals! In 2021 Tanner was in 
the top 100.

“I’m very grateful for Greg Luczak,” 
Tanner said humbly. “He saw the 
passion inside of me and helped me 
put that into action. He continually 
pushes me to be better than I was last 
year, not just in sales but in life. He 
celebrates my life and achievements 
and helps me to strive for excellence. 
I want to continue seeking out those 
who are operating their businesses 
with a servant-leader mentality.”

BEARING FRUIT
In December of 2022, Tanner started 
his own team: Colorado Roots Realty 
Group at Keller Williams Clients’ 
Choice Realty. He was inspired by the 
picture of a root system because real 
estate is about serving generations 
of families. He and his team inform 
their clients so they can help people 
establish their future and build gener-
ational wealth.

“The Colorado Roots Realty Group is a 
partnership of local top-producing agents 
that are focused on delivering excep-
tional client service,” noted Tanner. “We 
are dedicated to not only understand-
ing our current market conditions but 
what matters most to our clients in the 
process: their dreams and destination. 
Real estate is a personal, and in-person, 
business, and you need only the best in 
the industry at your side.” 

He continued, “Our core values include 
providing excellent service to clients 
by mastering the details of every trans-
action. We accomplish this through 
training, designations and mentorship. 
The Colorado Roots Realty Group will 
lead clients throughout the transaction 
by serving them with honesty, clarity 
and transparency. We will negotiate 
and communicate with all parties 
to the transaction in a professional 
manner and set an example of conduct 
above reproach.” 

Tanner and his team look forward to 
participating in school drives and plan 
to donate backpacks filled with supplies. 
They also plan to help collect coats to 
be donated. One of his team members 
was previously a firefighter, so the team 
looks forward to supporting firefighting 
charities as well. The Colorado Roots 
Realty Group members also plan to 
participate in Habitat for Humanity and 
community clean-up days.
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ROOTED IN LOVE
The Gibson family enjoys visiting the zoo and 
aquarium, taking family hikes and going out for 
family breakfast. Their oldest daughter is 4 and 
enjoys her ballet classes. Their youngest daughter 
is 8 months old. The Gibson family raises chickens, 
and Tanner loves doing outdoor projects on their 
land. He also really enjoys playing the banjo.

“Rebekah assists me with scheduling. She has been 
my rock,” Tanner smiled. “She keeps me motivated. 
She is also my confidant. She is willing to sacrifice 
to help make our real estate vision come to life.”

“I have been very intentional about setting boundaries so 
I do not miss the special moments of my children’s lives,” 
reflected Tanner. “Real estate will always be second to 
my family, but I am here for other families. Rebekah and I 
strategize intentionally and set appointments for time with 
family. When I am with a client, I’m there 100%. And when I 
am with my family, I am there 100%.”

Tanner knows he cannot be his “best self” professionally 
if he is not his “best self” personally. He reads and partic-
ipates in self-development courses and activities. He loves 
obstacle courses and tries to go to the gym every morning. 
Tanner has set a goal to complete a full marathon this year, 
and he would also like to join a softball league.
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WE’LL GET
YOU THERE!
WE’LL GET
YOU THERE!

No matter where your journey takes you…

LOCAL
Your local move in the Colorado Springs Metro Area for a 
worry-free experience.

COMMERCIAL
Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE
Projects handled with expert precision from accepting items 
for storage, delivery, and set up in their home.

INTERSTATE
As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to 
move across the country e�ortlessly.
STORAGE
Need Storage? Ask about our 20,000 sq ft, Dept of Defense 
approved for our military members' state-of-the-art facility 
with 24 hr surveillance.

“I always feel 
con�dent in 
referring 
Melysa and
5 Star Moving 
to my clients! 
They are extremely 
reliable  and provide accurate 
estimates in a professional manner. 
She treats my clients with a personal 
touch that makes them feel con�dent 
and comfortable with the packing and 
moving of their valuable possessions! I 
will continue to refer her as I know my 
clients are in great hands.”
~Dianna Dalton-Daily

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com  •  5starmovingandstorage.com

Woman AND Locally Owned & Operated
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“SELA SELLS HOUSES”

Although Sela was born in Colorado, her family moved to 
Arizona when she was young. She grew up in a culture of caring 
where families cared for, and about, each other. Sela and her 
siblings were raised in a special tri-generational family dynamic 
that included her grandparents, parents and siblings.

As a teen, she and her family visited Colorado Springs, and Sela 
was so amazed at the beauty and the opportunities that she con-
fidently told her father that she planned to move there one day. 
In 2001 she became a resident of Colorado Springs, fulfilling her 
youthful dream. 

FOR LOVE OF FAMILY

As a new criminal justice graduate, Sela was determined to 
do her part to save the world. She soon found that it was not 
the right fit for her. Sela started working at Dillard’s and soon 
became such a valued team member that she was offered a sala-
ried position as a manager. 

S
P

E
N

C
E

R For Gisela Spencer, family is heart; 

they are everything. After earning 

a degree in criminal justice and 

finding a job with a salary, the 

Special Forces wife was cautious 

about leaving it all behind to pursue 

real estate. However, when she 

realized how many families needed 

a bilingual REALTOR®, she stepped 

out in love and found not only a new 

career but a calling.

Gisela
rising star

WRITTEN BY RUTH GNIRK  •  CASA BAY PHOTOGRAPHY
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She remained a servant-leader at 
Dillard’s for a decade. Her coworker, 
who had served as a REALTOR® 
before moving to Colorado, told Sela 
that she had the personality to be 
a great bilingual REALTOR®. Sela 
realized she had the ability to connect 
with people in a caring way while 
coaching team members to be their 
best, but she was not interested in 
leaving her secure position to start a 
commissioned job.

Then one day, the family received 
shocking news. Sela’s beloved grand-
father was diagnosed with cancer. 
Because he would need help getting to 
and from appointments and commu-
nicating effectively in English, Sela 
offered to attend appointments and 
take him to required procedures and 
treatments. For the next two years 
of her life, she was her grandfather’s 
companion and caregiver and kept the 
family up-to-date on his progress.

“He is family,” Sela reflected, “and 
in our family, we take care of each 
other, especially those who take care 
of others. I didn’t think about my job 
or my plans. All that mattered was 
taking care of my grandfather. He and 
my grandmother were there for my 
siblings and I, and it was my turn to 
help take care of him.”

Shortly after her grandfather was 
officially in remission, Gisela and her 
husband, who is in Special Forces, 
welcomed their youngest son into 
the family. She toyed with the idea 
of dabbling in real estate when her 
son was 6 months old, but decided 
the timing wasn’t right. She enjoyed 
her time as a housewife and stay-at-
home mom for the next two years, 
following REALTORS® on social 
media and being inspired by what 
she saw and read. 

Then she heard of a need for a bilin-
gual REALTOR®. Sela felt a tug on 

two months from her first text with 
REALTOR® Lana Rodriguez until 
Sela was the newest licensed agent on 
Lana’s team. 

WIN-WIN 

Sela served on the team for three 
years. In 2019 she had nine transac-
tions and helped 18 families. The sec-
ond year she helped 98 families, and 
last year she impacted 100 families! 

This year, after celebrating that her 
grandfather had been in remission for 
five years, the doctors found a large 
tumor. Sela has been able to help her 
sisters care for, and comfort, their 
grandfather and still impact more 
than 60 families. She is grateful that 
her clients have been gracious, as she 
occasionally had to request that a 
meeting be rescheduled. Her goal, as 
always, is for everyone to feel like they 
are winning in life and in real estate.

This October, Sela joined eXp as a 
member of the Treasure Davis team, 
ranked in the top 250 teams nation-
wide. Sela was drawn to their core 
values of C.H.A.R.I.T.Y.: client-focused, 
honesty, accountability, respect, inno-
vative, teamwork, yes-minded. The 
team helps an average of 400 families 
live out their dreams of homeown-
ership each year and retain a stellar 
reputation in the community.

“There’s nothing more rewarding than 
handing a first-time homebuyer their 
keys,” smiled Gisela, “or being trusted 
with a home that my client has lived 
in for decades. It is such an honor to 
be trusted with these life-changing 
events and moves. I’ve even had a cli-
ent entrust me with all of her beloved 
plants before she moved, and that 
meant so much to me.”

Sela teases that her second passion 
is event planning for her family and 
friends, and now for her clients. She 
also loves drive-ups and meaningful 

There’s nothing 
more rewarding 

than handing 
a first-time 

homebuyer their 
keys, or being 
trusted with a 
home that my 

client has lived in 
for decades.

her heart and knew this was her time. 
She secured a caring friend to provide 
childcare and immediately enrolled in 
a real estate course. Sela graduated 
June 2019 and received her license 
a few weeks later. It was less than 
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A mechanic’s lien is a claim on a property by an unpaid woman or contractor.

It’s a statuary lien that attaches to the land as well as to the buildings or improvements. The legal justification for this type of 
lien is that labor and materials supplied increase the value of the property and therefor the property should be security for 
the payment.

Here’s the kicker. Unlike the other liens that become e�ective based upon recording dates, a mechanic’s lien is e�ective even 
before it’s recorded.

The priority of the mechanic’s lien, when filed, relates back to the commencement of work under the contract between the 
owner and the principal contractor. In lieu of a written contract, it relates back to and takes e�ect at the time the work 
commenced on the structure or improvement. This type of lien has priority or any subsequent lien or encumbrance.

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com

Contact your title professionaI for additionaI information.Contact your title professionaI for additionaI information.

pop-bys. Because of the needs of her 
grandfather, she has not been able 
to host as many events this year as 
she would have liked, but she looks 
forward to the near future and is very 
intentional about staying connected 
with her clients.

She believes that actively listening to 
The Good Life podcast and Tom Ferry’s 
podcasts are helping her become an 
even better agent. While she highly 
recommends that new agents read 
everything possible, she also believes 
that experienced agents need to stay 
teachable. Sela enjoys e-classes and 
seminars also, and finds great benefit 
in learning from different agents and 
preferred partners during conversa-
tions as well. This way, agents know 

how to recognize and know when they 
need to call the experts. 

ON THE HOMEFRONT

Sela is proud of her husband and 
the work he does in Special Forces. 
Although he deploys a lot, his time 
home is enjoyed to the fullest. The fam-
ily likes to spend time at the Cheyenne 
Mountain Zoo. They have also enjoyed 
helping Sela’s oldest daughter and her 
daughter’s husband in their adventure 
of breeding French bulldogs. Sela’s old-
est daughter works as a city clerk and 
is looking to pursue her legal degree.

Sela is part of the Parent Action 
Committee for the school that two 
of her children attend. Her 15-year-
old son is learning to drive and is 
a very responsible young man. He 

goes to school in Manitou Springs 
and is green and gold all the way. 
Her 13-year-old stepdaughter loves 
animals, especially horses. The family 
teams up to help reinforce what she 
is learning in speech and play therapy 
to counteract the effects of her neuro 
deficit disorder. Sela’s 5-year-old 
loves basketball and jiujitsu.

“Every transaction needs to be a win-
win,” Sela shared. “I invite my clients 
to become my friends and even part 
of my family, and I try to develop rela-
tionships with other agents as well. 
I strive to provide my clients with 
care, honesty and integrity, all while 
creating a long-lasting relationship. 
Regardless of the price point, I will 
advocate for my clients the same way 
I would for my family!”
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LET'S PLAN YOUR BRANDING SESSION!

541-213-5433

info@CasaBay.Photography 

www.CasaBayPhotography.com

Scan to
schedule
today

- 30 minutes of studio photography

- Extensive coaching

- Unlimited out�t changes

- Two professionally retouched images

Relax and just be yourself, we take of everything else!

HEADSHOTS WITHOUT THE HASSLE

The kitchen is a
main focal point
for buyers.

www.aocolorado.com  | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

Upgrading appliances will greatly increase 
your kitchen’s visual appeal while staying 
within your budget!

Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.
Your Favorite Appliances at Outlet Prices
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RISING QUEEN 
OF REAL ESTATE Written by Barbara Gart

Casa Bay Photography

Most people consider real estate and beauty pageants 
worlds apart, but Alexis Glover has been successful in 
both industries and understands the two are much more 
similar than people realize. “Pageantry and real estate 
have so much in common. In both industries, we’re talking 
to people we’ve never met before and telling them who 
we are. In pageants, they need to know they can trust me, 
and real estate is the same. My clients can trust me to 
get the job done for them. I always tell any young agent 
who is able to compete that they should try it. It’s been an 
amazing experience.”

Alexis was born and raised in Colorado Springs and 
learned how to multitask and work with all types of 
people from her very first job, a server at The Purple 
Toad in Falcon, CO. After graduating high school, 
Alexis headed to the University of Northern Colorado, 
where she planned to major in journalism and poly 
science. However, after one semester, she realized 
she was only going to college because that’s what was 
expected, not necessarily what she wanted, so she 
moved back home to figure out her next steps. 

Alexis’s dad, Larry Knop, is a real estate agent and 
encouraged her to look into real estate. She decided 
to go to real estate school, but her path to actually 
becoming an agent took some time and perseverance. 
She was only 18 when she started school and wasn’t 
sure the timing was right, so Alexis decided to start 
her career in the title industry. As an escrow assistant 
with First American Title, Alexis was responsible for 
refinance transaction processing, disbursement and 
assisting escrow officers in their post-close. While 
she was recognized as a top performer, she felt that 
the title industry was burning her out. “I wanted to be 
out meeting and talking to people, and instead, I was 
behind a computer all day.”

Alexis went back to real estate school to earn her 
license, but shortly after, COVID-19 shut everything 
down, including the testing centers. Delayed but not 
deterred, Alexis passed the real estate exam in March 
2021 and earned her license. “When I finally started, 
I took off running. In my first nine months, I closed 
10 homes.” She didn’t slow down, and as of fall 2022, 

Alexis has sold 30 homes. “This has been 
the biggest blessing of my life because I’m 
able to talk to people all the time, able to 
drive around Colorado and visit so many 
places I’ve never been before. I was born 
and raised here, but I’m discovering new 
places all the time.”
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Alexis shares it’s been great having her dad as her 
mentor because he’s been in the industry for a long 
time and she was able to see what he did to prepare 
for success. She also credits her pageant background 
for success in her new career. Alexis remembers 
watching Miss USA at her grandmother’s house 
when she was 12 and was inspired to compete. “The 
girls were so put together and well-spoken, and I 
thought, I NEED to do this. In my first pageant, I 
placed first runner-up, and I was hooked.” 

Alexis won Miss High School Colorado, which 
took her to her first national pageant, where she 
placed in the top 15. “Once you get the pageant 
bug, it doesn’t go away.” Alexis told her mom she 
was ready to go for the Miss USA system. Alexis 
competed in Miss Colorado Teen USA, and at 17 
years old, she won. “After my win, my life changed. 
Meeting new people and seeing kids light up when I 
walked into a room, that’s a feeling I will never for-
get. At 17 years old, those are prime times in your 
life figuring out who you are, and I believe pageants 
helped shaped me as a person.”

After her experience winning Miss Colorado Teen 
USA, Alexis took some time off to “grow into a 
woman who can represent Colorado at Miss USA.” 
As she began feeling more established in her real 
estate career, she started working toward that goal. 
Alexis competed for Miss Colorado USA in 2021 
and placed first runner-up. “The second I stepped 
off that stage, it was training time.” She competed 
for Miss Colorado USA again in July 2022, won and 
represented her home state with pride in the Miss 
USA Competition in October 2022. “It’s been the 
craziest few months of my life, but the best months 
of my life. I wouldn’t trade it for the world. Telling 
my clients this is happening still doesn’t feel real, 
but it’s so great.”

While Alexis sees how pageants prepared her for a 
successful career in real estate, she acknowledges, 
“There’s only one winner, so you have to be OK 
with not winning.” Alexis has focused on making 
sure her mental health is strong. “I talk to my 
parents about everything. If you let your feelings 
get bottled up, it’s hard to get rid of them. I also 
want children to understand that there’s always 

someone to listen, and my DMs are always open.” 
Along with mental health, Alexis is also passionate 
about educating youth on financial literacy. “When 
I became a real estate agent, I didn’t realize how 
much information is missing with young adults. 
Financial literacy needs to start young.”

Outside of pageants and real estate, Alexis enjoys 
going to the gym, spending time with her friends and 
young siblings, watching movies and TV, and trying 
different restaurants. She also wants people to know: 
“Pageant girls aren’t just a pretty face. We’re entre-
preneurs and businesswomen. We can run a business 
as well as be the face of the organization. Whatever 
you do, be confident in who you are.” W

hen I became 
a real estate 

agent, I 
didn’t realize 

how much 
information is 
missing with 
young adults. 

Financial 
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Ben Ingalls
(NEHA/NRPP CMT# 105986)

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853
Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

We are your trusted
source for radon

mitigation and testing.
 We also offer several Indoor Air Quality 

improvements from crawl space 
encapsulation to home air filtration.  
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real producer

Greg
Rethinking Real Estate, 
  One Home At A Time

Written by Ruth Gnirk

Photography by Heidi Mossman 

of Capture Life Photography

Greg Luczak got his start in the real estate indus-

try just before the Great Recession and learned 

invaluable lessons as well as systems, and pro-

cesses that allowed him to serve clients efficiently 

and effectively. A decade later he discovered a 

way to be in several places at once through the 

creation of The Luczak Team: a collaboration of 

like-minded agents whom he taught to utilize his 

systems and processes, as well as professional 

resources for marketing, video, and staging. 

This past fall, Greg collaborated with a business 

partner and expanded his reach again as he 

became co-owner of the flagship Keller Williams 

office in Colorado Springs. He now helps over 

200 agents utilize systems, processes, tools, and 

resources to rethink real estate one home at a time.

LuczakLuczak
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Greg Luczak grew up in San Francisco Bay hearing thrilling 
stories of his paternal grandfather’s leadership and cour-
age under pressure. After serving in the Polish military he 
brought his family over to the US. Greg’s father, Richard, 
was a teenager when they immigrated. 

Richard learned the trade of metal fabrication and began 
building a reputation as a hard worker who produced 
quality results. As a young adult he met Ewa Sedarstrom, a 
cheerful and diligent young woman who had escaped com-
munist Poland at the age of 23. The couple married and 
soon welcomed their only son, Greg, into the world.

Career Skills

Greg earned his bachelor’s degree in Graphic Design from 
Eastern Washington University in 2005. Shortly after 
graduation he moved to Colorado Springs with a family 
member who had accepted a job in the Springs. After set-
tling in, Greg found an opportunity to expand his horizons 
by working in insurance claims. The experience taught him 
how to cushion the blow for clients. 

Two years later he discovered a real estate marketing 
job that fueled his passion in many ways. Greg was able 
to utilize some of the communication and negotiation 

skills he had learned in the insurance industry as well as the 
things he had learned while earning his degree in marketing. 
He was also intrigued at what he was learning about the real 
estate industry. However, in less than two years, the Recession 
changed real estate (and financing), and his marketing job was 
no longer secure. 

In 2009 Greg earned his real estate license and applied all the 
things that he had learned when he was marketing other agents 
and properties to brand himself and stand out from the crowd. 
He even produced his own videos, which was a rare thing at 
that time. 

Greg also followed through on things that may not have seemed 
glamorous, such as faithfully calling expired listings four hours 
every day. His diligence paid off, and in his first year as a solo 
agent he completed 27 transactions! 

Customer Experience

Greg’s real estate hero was icon Bobbi Price. She had been an 
industry leader for over three decades. Greg admired her trail-
blazing character so much that he attended Women’s Council 
of REALTORS® meetings just so he could listen to her speak. 

Greg kept a teachable attitude and learned systems, processes, 
and competencies. In 2017 he reached a plateau of sorts. He 
wanted to push through to the next level as an agent and a 
leader, and he discovered a way to be at more than one place at 
a time. He would start a team! 

Although he had never led or supervised anyone before, he 
knew he needed to duplicate himself and teach others how to 
teach others too. Greg reached out to agents who had the same 
passion and drive that he had and offered to mentor them. He 
taught them key systems and processes, and real-life skills that 
can’t be learned from a book.

Greg held an unrelenting quality standard for himself and his 
teammates, and found ways to help each one make their busi-
ness shine uniquely. The team sold $100M two years in a row! 
But even more importantly, they were serving their community 
with integrity and skill. 

“Be an ambassador of your city, and lead with value and quality 
through a good customer experience,” Greg advised. “We are in 
a database-building business, and real estate is not moving fast 
right now. So ‘get good’ first, then get rich. Get good experience 
and good training and the result is that you can get rich.”

Dugout Mentality

Greg’s focus has been on building strong leaders and continu-
ing to do great work himself. He is an advocate for the “dugout” 
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mentality: the camaraderie that comes from people with vari-
ous skills who collaborate to accomplish a shared goal. 

He is multiplying himself in several ways. Greg still leads 
his own team of less than 20 agents, and he has mentored 
four REALTORS® who used to be on his team and have now 
created their own team. He is very proud of all of them. One of 
those agents is Tanner Gibson, whose story is in this issue as 
well. Tanner had been on Greg’s team for three years.

This past fall, Greg expanded his reach as a servant-leader 
when he and his business partner, Elliot Bannister, bought 
majority ownership in the flagship Keller Williams brokerage 
in the Colorado Springs market: KW Client’s Choice. 

Greg granted all 210 agents access to his team’s exclusive 
in-house marketing, video, and staging. He is intentional about 
continuing to grow a place where people can learn and 
entrepreneurs can thrive. Two things that stir up his vision 
for this year and beyond are the physical office (18,000 square 
feet, with large training rooms) and the direction KW is going as 
a brand. The company has created amazing tools, they have the 
best technology, and they stay ahead of the market.

“I am very thankful for the leadership at Coldwell Banker 
as they helped me grow my business over the last decade,” 
reflected Greg. “And now I am proud to be part of Keller 
Williams because it has expanded my mindset about how big 

we can grow our reach in the community. KW has helped 
me leverage my time through their tools, technology, and 
collaborative opportunities both locally and nationally. We 
are excited to take our customer experience to the next 
level as we utilize our national marketing platform and 
provide our agents with access to true experts in marketing 
and staging. KW is positioned well with the market, and 
this is a great time to grow a business!” 

Paying It Forward

For the past four years Greg has been on the Board of 
Directors for the Colorado Springs Conservatory. The non-
profit music, art, and theater school serves young children 
through 12th grade. Greg is proud to be hosting his third 
annual real estate fundraising event at the Conservatory to 
help raise funds that will create scholarship opportunities. 

Greg loves to spend time in his cabin which is less than an 
hour away, and he enjoys golf. But his real passion is com-
petitive ice fishing, for which he has won many trophies. 

“It is important to go back to fundamentals,” Greg shared, 
“and re-learn the tools so we can do business the right way. 
The ‘incubation period’ has changed and it seems like cli-
ents have less urgency now. We don’t peddle fool’s gold; it 
is very essential for agents to do good work. Take pride and 
ownership as CEO of your own business.”
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around town

FELLOW AGENTS  
& PARTNERS

FUN FACTS ABOUT YOUR

To read more about 
your fellow agents, 
add Brian Gowdy on 
Facebook. He posts 
short bios and fun 
facts about each agent 
on his personal page!

If you haven’t met 
Brian yet, he would 
love to meet you! 
Brian’s contact: 
719-313-3028, 

brian.gowdy@

realproducersmag.

com, or Facebook 
message him!

Lauren Jerden went to 
college on a cheerleading 
scholarship despite being 

an introvert at heart!

Dorothy Steel traveled with the 
international singing group “Up 

With The People” in the early ‘80s.
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Free Consultation
Your unique vision and desires, our expertise 
and advice.

Custom Design
Using our professional experience, we plot 
the design of your yard with every care and 
consideration.

Exceptional Execution
From the first weed pulled to the last stone 
set, we work hard and pay attention to 
every little detail.

(719) 649-1196 | 719landscape@gmail.com

Contact us for a FREE Quote

We pride ourselves on creating authentic, unique designs
•

•

•

In honor of losing 
her childhood friend 

(Samantha Roske) from 
ballet class, Mikayla 

Drinkwine now attends 
ballet classes each 
week at the Springs 

Dance Studio.
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UNLESS YOU DO!
Empire Title • etcos.com

The best 
in the 
business 
is now 
even better!

3 locations to serve you best

5555 Tech Center Drive, Suite 110
Colorado Springs, CO  80919
(719) 884-5300

8605 Explorer Drive, Suite 250
Colorado Springs, CO 80920
(719) 884-5300

1220 Main St., Canon City, CO 81212 
(719) 275-4900


