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4710 Oleander Drive Myrtle Beach, SC 29577
Office: (843) 823-6800
Toll Free: (877) 243-9883 
www.DunesPainreliefCenter.com

N O N - N A R C O T I C  I N T E RV E N T I O N A L  P A I N  M A N A G E M E N T

S C H E D U L E  Y O U R  F R E E  C O N S U LT A T I O N

DON’T LET PAIN
CONTROL YOUR

Life!

DIABETIC NERVE PAIN  •   NEUROPATHY

BELL’S PALSY  •   COMPLEX REGIONAL PAIN SYNDROME

CARPAL TUNNEL SYNDROME  •   SCIATICA

FIBROMYALGIA  •   JOINT/MUSCULAR PAIN  •   OSTEOARTHRITIS

We Accept Most Major Insurances

whardin@inletlaw.com
inletlaw.com

Wendy A. Hardin
Protecting the rights and  interests of our clients
through every step of real estate transactions

Personal Injury • Criminal Defense • Real Estate Law • Business Law
Civil Litigation • Mediation • Collection & Foreclosure

3575 Highway 17 Business
Murrells Inlet, SC

843-357-6454
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For a FREE 
Consultation

Call Our O�ce at
843-357-4111

or
Text Our Sta	 at

843-315-5062

Available 24/7
9007 Highway 544 • Suite B

Myrtle Beach, SC 29588

www.beachinjurylawyers.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

1136 44th Avenue North 

Suite 101

Myrtle Beach, SC 29577

(843) 808-1533

www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE

Beach Injury Lawyers, LLC

Will Parker

541 Atlantic Ave

Murrells Inlet, SC 29576

(843) 357-4111

www.willparkerlaw.com/

Joye, Nappier, Risher,  

& Hardin, LLC

Wendy Hardin

(843) 357-6454

www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777

www.freedomboatclub.com

BUILDER

Chesapeake Homes

Nicole Maggio-Deaton

(757) 448-3742

ChesHomes.com

DUSTLESS POPCORN 

REMOVAL

David’s Ready 2 Paint

David Hamilton

(208) 921-6896

FENCING

All American Fence

(843) 254-7212

www.fenceitusa.com

FINANCIAL ADVISOR

Palmetto Coast Capital, LLC

David G. Wurster

(843) 504-4583

www.palmettocoast 

capital.com

FLOORING

The Wholesale  

Flooring Company

Tom Guido

2301 Hwy 17 South,

North Myrtle Beach, SC 

29582

(843) 273-4367

www.myrtlebeachfloors.com

FURNITURE

Sea Side Furniture Gallery  

& Accents

Julie Almeida

(843) 280-7632

shopseasidefurniture.com

GOLF CARTS

Riptide Ridez

John Finez

586 Highway 17 N

N Myrtle Beach, SC 29582

(843) 663-0710

10225 Ocean Hwy

Pawleys Island, SC 29585

(843) 314- 9060

riptideridez.com

HOME BUILDER

Dream Finders Homes

(919) 812-5111

dreamfindershomes.com/

myrtle-beach/

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810

www.islandinspectionsllc.com

Rivertown Property 

Inspections

Justin Ferraro

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577

(843) 360-4354

www.rivertowninspects.com

Top to Bottom  

Home Inspection

John Pate

(843) 231-8532

www.homeinspection 

toptobottom.com

HOME WARRANTY

2-10 Home Buyers Warranty

Angela Mitchell

(843) 999-5355

www.2-10.com 

Home Warranty Inc.

Curtis Shelley

(864) 993-1536

Old Republic  

Home Protections

Stephanie Midgett

(910) 382-8048

INSURANCE

Coastal Insurance Group

Sarah Sichitano

1136 44th Ave N.

Myrtle Beach, SC 29577

(843) 808-0291

www.coastalinsurance 

llc.com/

MEDSPA

Dunes MedSpa

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

MORTGAGE LENDER

Alpha Mortgage Advantage

Justin Marlowe

(843) 450-6295

www.alphamortgage 

advantage.com

Bank of England Mortgage

Carl Monsour

(843) 970-3120

www.boemortgagepros.com

Citizens One Home Loan

Trippett Boineau, Jr.

(843) 450-8903

lo.citizensone.com/sc/

myrtle-beach trippett.

boineau@citizensbank.com

MOVING & LIQUIDATION

Caring Transitions

Charlene Blanton

(843) 997-5088

www.caringtransitions 

myrtlebeach.com

Miracle Movers

Chris Wilhoit

(843) 447-9525

MOVING / STORAGE

All My Sons Moving  

and Storage

(843) 438-7001

www.allmysons.com/

south-carolina/myrtle-beach

PAIN RELIEF

Dunes Pain Relief

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

PHOTOGRAPHY

High Tide Content, LLC

Jeremy Kierez

(843) 885-3088

www.hightidecontent.com

Tides Eye Photography

Donald Hovis Jr.

(843) 504-8711

www.tideseye 

photographysc.com

SIGNS, BANNERS & 

PRINTING

Design the Sign

Olga Kazakova

(843) 808-9301

www.designthesign.com

843-817-8810 • islandinspectionsllc@gmail.com • Islandinspectionsllc.com

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

• Residential Home Inspections 
• Indoor Air Quality 
• Pool/ Hot tub Inspections
• Thermal Imaging
• Wind Mitigation Inspections
• Irrigation Inspection
• Mold  Inspection

(208) 921-6896

"I used David's Ready 2 Paint for my Popcorn Removal. He did the whole house, even the 
closets. He was amazing, and he was the lowest cost. He also made sure to cover everything 

to keep the dust down and he used the latest technology. He painted and patched the 
ceiling. If you want a great job at a great price, Call David!"

- Bill P

FULL INTERIOR PAINTING SERVICE &  
DUSTLESS POPCORN REMOVAL

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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A Total Solution

Senior Relocation/Resettling 
Estate Liquidation • Organize/Declutter 

Clean Out • Online Auctions • Nationwide Network

Tel: (  
 

Email: Offices Nationwide • Bonded & Insured • Each Office is independently owned and operated.       

Bill Poulin 
Publisher / Owner

Anita Jones 
Publisher / Owner

M E E T  T H E  C A R O L I N A  C OA S T  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com

FOLLOW US ON FACEBOOK AND INSTAGRAM

Anna Price
Ad Strategist

Dave Danielson
Writer

Donald Hovis 
Photographer

Jeremy Kierez 
Photographer

https://www.facebook.com/carolinacoastrealproducersmag            https://www.instagram.com/carolinacoastrealproducersmag
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FREEDOMBOATCLUB.COM • 843-732-3777

 

We Buy and 
Maintain Boats

You Join
the Club

Get Unlimited, 
FREE Training

Reserve a Boat 
and Enjoy!

NORTH MYRTLE BEACH
@Harbourgate Marina

MURRELLS INLET
@ Crazy Sister Marina

& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

THE WORLD’S LARGEST 
MEMBERS-ONLY BOAT CLUB!
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Written By Dave Danielson

Photography By Donald Hovis - 

Tides Eye Photography

DEEP ROOTS - REACHING SKYWARD
CALMETTOS

Cal Harrelson is well-known in a wide range of ways 
that represent his many gifts. One of those is creating 
Calmettos … the name he uses to describe his paintings of 
the Palmetto tree, the South Carolina State Tree.
 
Through time those paintings, which have become col-
lectible and cherished keepsakes for people, are unique 
and special gifts Cal presents to his clients. They also 
adorn the walls of special properties, including the South 
Carolina Governor’s Mansion, the home of golfing icon, 
Jack Nicklaus, Ambassador Nikki Haley, and others
 
LOVING HIS COMMUNITY

His roots also run exceptionally deep in this land, with his 
coastal family roots dating back over one hundred years. 
He has had lifelong love with the region — one that he 
continues to build upon with his storied real estate career 
that has stretched over 32 years. He joined the Coldwell 
Banker Sea Coast organization in August 2022.
 
“I began my career with Prudential. Through time, I have 
had the chance to work with several great companies. I 
have loved everywhere that I have had the opportunity to 
be,” Cal says.
 
“I truly feel very fortunate. Joining Coldwell Banker has 
been a new ballgame that is very enjoyable, as well. It is 
fun being with a national and an international firm, where 
everyone gets along so well.”
 
COASTAL FOCUS

Through time, Cal’s work has naturally brought his focus 
around the water. In fact, most properties that he lists are 
located on the saltwater or close enough to “smell the pluff 
mud at low tide,” as he says with a smile.
 

Cal specializes in the evaluation, acquisition, and sale of 
coastal properties. He also enjoys working with clients 
with investments, second-home and primary properties in 
Georgetown and Horry counties. Cal is known for putting 
“GONE” signs on his sold properties. Sellers even reach 
out to him saying, “I want to list my property with you 
because I want a “GONE” sign in my yard.”
 
“One of the most gratifying parts of the work I have been 
able to do, is receiving referrals from friends and the 
repeat business,” Cal explains. “One of the parts I appre-
ciate is the fact that there are many cases when I’ve been 
able to be involved in selling the same properties two or 
three times.”
 
TREASURED MOMENTS

One of the most rewarding and pivotal moments of Cal’s 
life happened after college where he was a student at the 
University of South Carolina. That is when he met Julie, a 
Clemson graduate, who would become his wife of 37 years.
 
Cal majored in Political Science and went on to become the 
Director of Fundraising for the Republican Party in South 
Carolina and was the was the South Carolina Director for 
“Reagan-Bush Campaign ‘84”, the fundraising arm of the 
Campaign in SC. In the late 1980s, he moved to the coast and 
started his own PR firm on Pawleys Island. Around 1990, he 
began his real estate career that has been truly stellar.
 
SIGNS OF SUCCESS

Through time, Cal has received numerous accolades and 
honors that reflect his tireless work with those he serves. 
He has been a perennial Top Producer and Listing Agent 
of the Year. He also received the REALTOR® Image Award 
that “reflects the highest integrity in real estate, as voted 
by his peers,” according to The Sun News.”
 

Life is a special occasion. Do not miss it.
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        @tides eye photography 
        @tides eye real estate imagery
        @tideseyerealestateimagery 
        @tideseyephoto 

VIRTUAL STAGING

PROFESSIONAL REAL ESTATE 
PHOTOGRAPHY IN THE 

GREATER MYRTLE BEACH AREA

• Listing Photos (interior, exterior, 
   community amenities) 
• Aerial Drone Photos & Video
• 3D 360˚ Virtual Tours with FREE 
   Schematic Floor Plans
• Virtual Staging
• Virtual Twilights 
• Stock Landscape Photos of the 
   Local Area taken by us!

25% O� Your 1st Listing Shoot
Use promo code 25DISCTEP.

(843) 504-8711
info@tideseyephotography.com

www.tideseyephotography.com/real-estate

VIRTUAL STAGING
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Classic Cal!

Cal presenting Former SC Governor, Nikki Haley, with his Calmetto Cal with Wife Julie in SC Govenors Mansion Cal and Wife Julie love the Outdoors

Family makes Cal’s life extremely 
rewarding. In addition to treasuring 
time with his wife, Julie, and their 
22-year-old son, he loves his two 
South Carolina State Dog Boykin 
Spaniels. Away from work, Cal looks 
forward to time spent outdoors, with 
favorite pursuits including fishing and 
hunting for turkey and deer.
 
When it comes to giving back, Cal has 
been engaged in many ways to make 
his community better and richer for 
the people who live in it. He has been 
involved with several organizations, 

including Rotary International, Boy Scouts of America, 
March of Dimes’ Walk America, Church deacon board 
as chairman, United Way, American Cancer Society, SC 
Crawfish Festival, Palmettos for Garden City Beach, 
and Georgetown County Chamber of Commerce 
as President, where he established today’s most 
popular “Leadership Georgetown” program.
 
Congratulations to Cal Harrelson for the 
timeless and tireless impact he makes on 
those around him. In the process, he helps 
those he serves reach skyward … toward a 
brighter future. One of Cal’s favorite quotes 
is, “Life is a special occasion. Do not miss it.”
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Written By Anita Jones  •  Photography By 
Jeremy Kierez - High Tide Content- JON FINEZ

The Myrtle Beach Grand Strand area 
is a mecca for Golf Carts! One can find 
them at every beach, in neighborhoods 
and shopping centers from Little River 
to Georgetown. One of the first questions 
excited home buyers ask their realtor is 
where can I buy a Golf Cart? “Now that I 
live at the beach, I must have one!”

Jon Finez, serial entrepreneur, and 
owner of Riptide Ridez was well aware 
of this phenomenon and opened two 
stores in the Grand Strand. He opened 
the first one in the Gator Hole shop-
ping center in North Myrtle Beach 
in October 2021 and the second one 
in Pawleys Island in May 2022. He 
had the foresight to see that the new 

trend in the golf cart world would be 
the Low-Speed Vehicle (LSV). He is 
planning on opening two more stores 
this year.

WHAT IS A LOW-SPEED VEHICLE?
An LSV and golf cart are two distinct 
and different classifications, so while 
an LSV can be used as a golf cart, it is 
not technically a golf cart. An LSV is 
described as an electric vehicle that has 
a top speed of greater than 20 MPH but 
less than 25 MPH varying state by state. 
A golf cart, by contrast, can only  have a 
top speed of under 20 MPH. The public 
road maximum speed limit also varies 
by locale, so drivers need to check for 
their for own state traffic laws.

A street legal golf cart is known as an 
LSV or low-speed vehicle. State and 
federal safety standards laws dictate 
what requirements need to be met in 
order to be allowed to drive on roads. 

Jon reports, “Every vehicle in our 
stores is a Low-Speed Vehicle. I can 
sell a low-speed vehicle as a golf cart 
if that is what the customer wants. It 
has all of the capabilities of an LSV 
but can only be used as a golf cart. 
This means they purchase it and pay 
the 8% sales tax. But once they choose 
golf cart, it is always a golf cart. This 
way they do not have to register it 
with the DMV or pay property taxes 
on it. About 20% of our customers 
only want a golf cart.”

Jon continues, “In South Carolina, to 
be Street Legal, the vehicle must have 
the following:

•	 Headlights
•	 Taillights
•	 Turn signals

•	 Brake lights
•	 Windshield
•	 Horn (in some municipalities)
•	 Seat belts (including the passenger 

side) for each seat
•	 Exterior mirrors
•	 Valid Driver license
•	 License plate
•	 Vehicle Identification Number (VIN)
•	 Vehicle registration
•	 Insurance

Just like with a car, the new owner 
must register with the DMV at time 
of purchase. If someone wants to 
upgrade their golf cart to be a street 
legal vehicle, they must ensure all 
the above items are included. The 
most difficult part of the upgrade is to 
increase the speed to be the minimum 
required by law. And only an elec-
tric golf cart can be upgraded as gas 
models are not allowed.” LSV’s cannot 
be driven on the freeway. According 
to federal law, your vehicle has to not 
only be able to do a minimum speed 
but also is restricted to roads with 

a speed limit of 35 miles per hour 
or less. Federal Motor Vehicle 
Safety Standards also dictate 
that all low-speed vehicles must 
be electric…no gas-powered 
vehicles allowed! 

Jon seems to have been born an 
entrepreneur and was always a hard 
worker. He knew as a teen, that if he 
wanted to buy something he would 
have to work to earn the money. He 
started mowing lawns in his neigh-
borhood as a young boy. He then 
expanded to a landscaping business 
with a couple of his buddies. It 
became clear early on, that he had a 
head for business.

He tried college for a while and quickly 
discovered that school was not for 
him. He realized that he wanted to 
start earning money now! In addition 
to his landscape business, he loved to 
fix up cars. His grandfather was a car 
dealer and mechanic and Jon loved 
following him around and tried to RI

PT
ID

E 
RI

DE
Z

RI
PT

ID
E 

RI
DE

Z
Our love for 
the beach is 

what brought 
us here. 

sp
on

so
r s

po
tli

gh
t



20 • March 2023 Carolina Coast Real Producers • 21@realproducers realproducersmag.com

586 HWY 17 Norther
N. Myrtle Beach
843-663-0710

* Gator Hole Plaza

10225 Ocean Hwy #17
Pawleys Island
843-314-9060
* Publix Center

FREE DELIVERY ON THE GRAND STRAND

www.RiptideRidez.com

We Don't Know About You
But We're
Seeing Green...
Lithium Battery Upgrades
  10x Longer Life • No Maintenance 
  5x Lighter • Eco Friendly

learn everything he could. He took the 
money from his landscaping business 
and would find old cars, fix them up 
and sell them for a tidy profit.

Jon’s first job with a salary was 
selling cellular phones. After learning 
the business, he started his own cell 
phone company in Raleigh. Shortly 
after, he opened one in Wilmington. 
He sold that business out in 2002. 
In 2003 a friend recruited him to 
become the GM of his boat dealership. 
Jon did this for years managing the 
existing dealership and also helping 
with adding an additional location 
in Wilmington NC. When Jon’s 
first daughter was born in 2006, he 
decided to hang up all the driving 
and long days to be closer to home 
and enjoy being a father. Jon went 
back to his roots and started Triangle 
Motorsports in Raleigh NC, where 
he has been ever since. Triangle 
Motorsports has sold thousands of 
cars over the years and transitioned 
over to boats and low speed vehi-
cles in 2022. This is the best of both 
worlds for him.

Jon is always looking at business 
trends in the vehicle industry in 
everything from boats to golf cars. He 
researched the megastores in Texas 
and Florida. He saw that most of the 
mom-and-pop golf cart stores were 
barebones. John relays, “My vision 
was different. I wanted my stores to 
have cool beach vibe and décor. I want 
customers to feel  like they are at the 
beach when they enter my stores. 
There are surfboards, palm trees, bril-
liant colors, and lots of gorgeous Low 
Speed Vehicles! I located my stores 
in high traffic area where I get a lot of 
curious walk-in traffic who are imme-
diately wowed by what they see.”

Jon says, “I grew up loving all kinds 
of vehicles. I love having my own 
business. I love being around people 
and making them happy with what 

they are able to buy from me. I believe 
in the Golden Rule and treat my 
employees like family. “

“My wife and I have been married for 
19 Years and we have two beautiful 
daughters, 13 and 16.  They are my 
reason for being. My parents were not 
able to give me a lot when I was grow-
ing up, so I really enjoy spoiling them. 
They are great kids, and I am also 
trying to teach them all the facets of 
running a business. I love sharing my 
successes with them. They are already 
selling items online with the help of 
their mother and understand what the 
profit margins are on their assorted 
items. My wife and I believe there is no 
better way, than to learn by doing!”

Jon continues with a smile, “Our fam-
ily loves everything Disney and we 
have been to Disney World over 20 

times. It is truly the happiest place for 
us. When I do have spare time its all 
about family. I am a true family man 
that cherishes every moment that I 
get to spend with them. When I get 
all the future locations open, I hope 
to get back to my favorite thing to do, 
Saltwater fishing. Our love for the 
beach is what brought us here. We 
first had a beach house at Carolina 
Beach, NC, but as the kids got older, 
they preferred the excitement of the 
Grand Strand. We love it  here!”

Learn more about Riptide Ridez and 
LSVs by checking out their website 
at riptideridez.com or      giving 
them a call at 843-663-0710 for the 
N Myrtle Beach Store, or 843-314-
9060 for Pawleys Island. Or you 
can drop by either store to see for 
yourself. They would love to see you. 
Tell them Real Producers sent you!
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Joellen Plyler initially started her real 
estate career to help her husband with 
his home inspection business, but with 
the explosion of the market, Joellen’s 
husband Mitchell ended up getting 
his real estate license to help her grow 
her business! Mitchell encouraged her 
to get her license so they could better 
understand the realtor’s perspective 
when booking and referring home 
inspections. After passing her real estate 
exam in October 2018, she was at a trade 
show with Mitchell where she met two 
people from a local small real estate 
office. “I decided I liked them so much, I 
wanted to hang out and work with them. 
So that is how my career started.”
 
While Joellen was working at that 
small office, she enjoyed the cama-
raderie and learning about the real 
estate industry, but she was not 
making much traction with her busi-
ness. It was at this time that she ran 
into an old friend who was working 
in Waxhaw, North Carolina selling 
real estate in Myrtle Beach for clients 
wanting homes and investment prop-
erties on the Grand Strand. “I started 
working with her as local agent here 
to help her clients. We worked on 
every deal together and she taught 
me more in the first two years with 

her than I ever imagined I could 
learn. Thanks to that friend, Sheila 
Fleming, I have a lifelong mentor 
and someone I will continue to work 
with. I made the decision to work 
with Carolina Sky Real Estate, which 
is a new company this year, and I 
have never been happier to be part of 
a family that believes in the power of 
God in our lives.”

Prior to real estate, Joellen was a High 
School Marketing Teacher and shares, 
“If I made it through that, I can make 
it through anything!” Joellen moved to 
North Carolina from Michigan 21 years 
ago and worked in retail, honing those 
important customer service skills. She 
graduated from UNC Charlotte with a 
Degree in Marketing and never really 
knew what she wanted to do with my 

life. She is thrilled that “In my 
late 40s I finally found a career 
that I thoroughly enjoy!”
 
It is a career that paid off. 
Joellen’s career volume is $21 
million, with $15 million this 
year alone. In her five years 
in real estate, she has learned 
a lot, and shares, “The main 
thing I had to overcome to do 
well in my business is getting 
to a point of really loving 
myself. Giving myself grace 
for who I am and what gifts 
God has given me. I try not to 
be too hard on myself for not 
being perfect.” She loves that 
the real estate lifestyle is a 
perfect fit for her and allows 
her to work full-time while still 
being able to focus on her fam-
ily and visit her grandchildren.
 

Joellen has found that real 
estate can be a lonely busi-
ness, even when many people 
surround you. “You need to 
be disciplined and self-mo-
tivating to be successful. I 
plan my days by the hour but 
give myself a break if things 
change.” She also always puts 
her clients first, and develop-
ing those long-term relation-
ships with her clients is what 
she finds most fulfilling. “I 
want my clients to feel good 
about referring me to their 
friends and family. Someone 
in the industry once told me 
‘Make sure you do right by 
your clients because you never 
know if you’ll see them in the 
grocery store aisle and you 
want to make sure they are 
happy to see you!’”
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CAROLINA SKY 
REAL ESTATE

When I moved here, I 
immediately wanted to get 

involved in some kind of 
charity for children.
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Installed our black chain link fence quickly 
and efficiently. Very pleasant to work with and 
for a fair price. Very thoughtful installation 
crew, they even filled in the holes my dog had 
dug in my backyard with the dirt from the 
fence posts. Would recommend!"
    - Stephen W.

843.234.2351  •  843.254.7212  •  843.283.2118
ALL-AMERICAN-FENCE.BUSINESS.SITE

All American Fence
THE FENCE COMPANY FOR ALL YOUR FENCING NEEDS

Efficient, Durable, and Affordable. One Call Does It All

FREE ESTIMATES

Now at 2 Locations:
4430 Highway 17 Bypass S Murrells Inlet

843-651-1122

2301 Hwy 17 South N. Myrtle Beach, SC 29582 
843-273-4367

www.myrtlebeachfloors.com

LARGE IN-STOCK SELECTION
CARPET • VINYL  • TILE • WOOD

VINYL PLANK • LVT/VCT  • LAMINATE
BACKSPLASHES • AREA RUGS

BINDING • OUTDOOR MARINE CARPET

FAMILY-OWNED & OPERATED •  HIGHEST QUALITY SERVICE
 KNOWLEDGABLE STAFF •  COMMITMENT TO EXCELLENCE

"Professional and timely. Amazing 
team. I am a native of the area and 

do a lot of referrals to my friends and 
homeowners, so having a reliable 

floor vendor is a must.
Highly recommend!"

Tim H.

Joellen and her husband Mitchell have three 
children, Christian, Drake and Miyah, and four 
grandchildren, with a fifth grandchild born at the 
end of 2022. “We enjoy when our children visit 
us at the beach because for them it’s a vacation 
but for us it’s a break to relax.” Giving back and 
working with children was extremely important 
to Joellen when she moved to Myrtle Beach. 
“When I moved here, I immediately wanted to 
get involved in some kind of charity for children. 
My love for teaching children was something that 
I missed. I started to volunteer at The Children’s 
Recovery Center and have not stopped. This 
facility and the employees are the most selfless, 
amazing woman that I have ever met. I am an 
advocate for children and would love to finan-
cially help every child I come across in my life. 
One day I want to own a home where I can house 
a mother and her children that are in need until 
they get on their feet.”
 
Although she is always learning, Joellen has 
great advice to share with new agents. “Try to 
remember that most clients have not purchased a 
home in some time or even ever, so remember to 
walk them through every step and always answer 
your phone. You never know what agent you 
will work with again in the future so do not burn 
bridges.” Her key to success is putting the clients 
FIRST and the money SECOND. This key value 
is embodied in one of Joellen’s favorite quotes. 
“From start to finish, it’s about relationships, and 
each relationship should never end!”

From start to finish, it’s 
about relationships, and 
each relationship should 

never end!
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John Pate, Certified Roof Inspector  |  843-231-8532
Book your Home Inspection online at www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING 

YOUR CLIENT HAS TO WORRY ABOUT
IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!

1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577
843-808-1533 | www.fwiwappraisal.com

“We pride ourselves in extensive knowledge of the marketplace,
providing exceptional service and industry-leading turn-around time.”

Leading The Market in

Real Estate Appraisals

Providing Commerical and Residential Appraisal Services

Throughout Horry, Georgetown, and Brunswick Counties
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Sponsored by Design the Sign Photography By Donald Hovis - Tides Eye Photography

We love our big quarterly events, but our small events give everyone a chance to chill and get 
to spend time with each other. Thank you Olga and Design the Sign!

At Wine Therapy In North Myrtle Beach

WINE TASTING EVENT

Great set up Wine Therapy!

Design the Sign - Olga & Team - Thanks for sponsoring AND the great Goodie Bags!
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Hank will tell you, ‘My love for this 
area runs deep. My family came to the 
beach when just a few beach homes 
dotted the oceanfront and long before 
anyone had conceived of the idea of a 
condominium. It’s difficult to imagine 
today, that after Labor Day the beach 
looked like a ghost town. Everyone dis-
appeared except a handful of locals.”

He is an active real estate developer 
and has served as the President of the 
Grand Strand Board of Realtors. He 
served as Regional Vice President for 
the SC Association of Realtors. Hank is 
well known for giving back. He is a past 
President of N Myrtle Beach Rotary 
Club and served on the North Myrtle 
Beach City Planning Commission.

Mr. Thomas deflects a lot of credit to 
others and was reticent to be featured 
in our magazine. He was the first broker 
interviewed when Carolina Coast Real 
Producers started. It has taken this long 
for him to agree to be featured! 

Hank’s parents, Albert and Mildred, 
and his 6 siblings, moved to the beach 
in March of 1956 from Chadbourn. 
His mom’s cousin married Elbert 
Jordan who was in real estate in 
Crescent Beach. Hank says, “My 
parents were struggling, and Elbert 
told them that the beach was the land 
of opportunity, so mother moved 
the family. After a short while at 
the beach, mother went to work for 
Elbert. She worked with Mr. Jordan 
over year and got a taste of the real 
estate world. However, needing to 
help feed a household of 9 she took a 
job as executive secretary at Aerovox 
where she worked for 3 years. She 
felt the real estate bug in 1961. She 

quit her job, got her license, and 
opened Thomas Realty in Crescent 
Beach in the spring of 1962.

Hank continues, “At that time the 
beach was made up of Cherry Grove, 
Ocean Drive, Crescent Beach, and 
Windy Hill. Each town had its own 
paved Main Street. Ocean Drive 
was the biggest and most developed. 
Highway 17 was a two-lane road. The 
buildup of the beach was very slow 
with just a few houses being built 
each year. In 1960-62 Highway 17 was 
widened to four-lanes.”

Hank relays, “My experience with 
real estate began in 1962 when my 
mother opened an office in Crescent 
Beach. I would help people rent a 
house and could overhear my mother 
talking with her clients. She took to 
the business world very quickly and 
in 1963 she opened a second office 
in Cherry Grove and by spring of ‘64 
moved the family here. At this time, 
Phil Permenter, was actively involved 
in digging the Cherry Grove channels. 
Cherry Grove was the new beach and 
had a lot of buzz. Phil worked with 
Carl Meares Sr. of Fair bluff and EC 
Sanders of Tabor City. These were the 
two money-men behind the construc-
tion of the Cherry Grove Channels. 
The first channels were dug by Mr. 
Charlie Nixon whose family owned 
all of Cherry Grove plus lands in the 
Little River Neck area.” 

“Mr. Charlie started the expansion of 
Cherry Grove in the early 50’s when 
he closed the inlet at Cherry Grove at 
the location around the Cherry Grove 
pier and tied it to a spit of land east of 
the inlet Mr. Charlie created a master 

plan for Cherry Grove planning the 
channel fingers with channels coming 
all the way to Sea Mountain Highway. 
He dug the first channels at what is 
now 60-62nd avenues. In 1963 Mr. 
Charlie decided to sell tracts and let 
someone else dig the channels.”

Hank continues the NMB history, 
“Premium Investments, the Meares 
and Sanders team, purchased the 
tracts. Phil Permenter orchestrated 
the digging of the Channels and my 
mother teamed up with them in 1963 
to handle all the sales. She closed the 
Crescent Beach office and moved the 
family to Cherry Grove where she and 
my father bought a house on 46th ave-
nue for $17,000! Cherry Grove was a 
boom town from the mid 60’s thru the 
mid 70’s as the channels were dug.”

“Things began to change dramatically 
in the late 60’s when the four separate 
towns agreed to join forces by consoli-
dating into one town, the City of North 
Myrtle Beach. This move set the 
path for major expansion…it afforded 
the ability to create a central water 
system and soon after the creation 
of a sewer system. By the mid 70’s, 
the boulevard areas of North Myrtle 
Beach had a central sewer system. 
In the spring of 1976, a major event 
occurred that has forever changed 
the character of North Myrtle Beach; 
the first condominium project was 
approved for construction.”

Hank continues, “My mother sold 
a lot and a half in Cherry Grove to 
Gail Jordan and Bob Hancock, and 
they build the first condominium in 
North Myrtle Beach. This changed the 
character of NMB from a cottage-type 

Hank Thomas, owner and broker-in-charge of Century 21 Thomas, was born into the real estate 
business and has seen it all. He brings many years of real estate experience and local knowledge to his 

company. Having lived in North Myrtle Beach since 1956, Hank could be considered a native.

WRITTEN BY ANITA JONES  •  PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

ThomasThomas
HAS SEEN IT ALL

The Boom & Bust History 
of North Myrtle Beach

HANK 

cover story
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(843) 447-9525 • miracle.movers.mb@gmail.com

Let Miracle Movers of Myrtle Beach take the 
hassle out of your client's upcoming move!

RATED #1 IN  MYRTLE BEACH, 
FOR OVER 6 YEARS

What makes us the 
top pick for moving 

companies in 
 Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage

Local & Long Distance

community to what we have today. 
Within twelve months Tom Baugh 
and Les Morris of Myrtle Beach came 
up with their prefabricated condo-
miniums, A Place at the Beach. They 
built their first building at Crescent 
Beach on 21st avenue and the condo-
minium boom was on. In 1981 another 
revolution took place in development 
when Bucky Drake built the Crescent 
Sand condominiums at 21st avenue S. 
This was the first high rise, an 8-story 
concrete and steel structure.”

This started a second condominium 
boom that lasted until the boom 
burst with the 1986 tax revision. In 
the early 80’s, the tax laws had been 
changed which created a tremen-
dous incentive for people to invest 
in investment real estate because 
of the changes in the depreciation 
schedule. Investors could now write 
off a real estate investment in as little 
as 5 years. These tax law changes 
created a boom that pushed up real 
estate prices 200% in 4 years. The 
boom came to a bust in 1986 with the 
enactment of the 1986 tax reform. 
Overnight the depreciation tables 
were changed from accelerated depre-
ciation to straight line and real estate 
sales slowed immediately. Then in 
1989, we saw the Savings & Loan 
industry collapse. Property values 
declined 35-40% between 1986-92. 
The beach boom was over and would 
not rise again until 1996.

Hank says, “1986 set the stage for a 
massive slow down at the beaches…
however during the early 80’s a 
sleeping giant in the county was 
beginning the move…Grand Strand 
Water and Sewer Authority had been 
formed and Little River water and 
sewer had been created…unnoticed by 
most, adding sewer to the county was 
setting the stage for an unexpected 
growth. In 1986 Ernie Younts, Carol 
Rogers and I secured 400 acres in 
little river and developed River Hills 

subdivision. This was the first golf 
course community built west of the 
waterway on the north end. The sub-
division and golf course were com-
pleted in the fall of 1988 and the first 
of 300 plus homes were begun. The 
sewer was to change the entire grand 
strand…it set the stage to change the 
beaches from a summer resort to a 
year-round community…the boom in 
residential development took a hit 
and was stagnated by the real estate 
recession that began in earnest in late 
1989 with the collapse of many of the 
Savings & Loans.”

Hank continues, “The recovery in 
real estate began slowly in 1992 
and by 1996 real estate was strong 
enough that Bucky stepped and built 
the first high rise since 1986. This 
project set in motion the 3rd and big-
gest real estate condominium boom 
that lasted until the bust of 2007. 
Property values during this 12-year 
period increased 400%.”

“The same boom that occurred to the 
condo world happened to residential 
development. From 1998 -2007 the 
number of residential lots and homes 
increased by 800-1000 percent. This 

10 year growth period came to a 
crashing hault when the banking world 
collapsed in August 2007. Property 
values on single-family lots since 
2007 declined 75% and condo values 
declined 55% by the end of 2008.”

Slowly life returned to the real estate 
industry after the ‘07 collapse and by 
2018 property values were rising and 
the hot item was and is new home 
development for primarily retirees 
moving to the beach area. Then 
COVID-19 hit in 2020. After a short 
closure of short-term rentals , the 
boom was on again.

Hank’s life in real estate and NMB has 
made him a pillar of his community. 
He has continued his mom’s legacy in 
a beautiful way. Hank reports, “I am 
proud of our CENTURY 21 Thomas 
sales team. I work with some of the 
best sales associates on the beach. 
Every day they make coming to work 
a real joy.” One of his top realtors, 
Scott Matthews, says, “Hank is a 
great Broker-in-Charge. He always 
sets a great example as a business-
man, community leader, and all-
around good person.” Hank’s mother 
would be very proud.

I AM PROUD OF 
OUR CENTURY 

21 THOMAS 
SALES TEAM. 
I WORK WITH 
SOME OF THE 
BEST SALES 
ASSOCIATES 

ON THE BEACH. 
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4710 OLEANDER DRIVE
MYRTLE BEACH SC 29577

843.450.4429
WWW.DUNESMEDSPA.COM

DITCH YOUR RAZOR BEFORE THIS SUMMER

PAIN
FREE

Close MORE Real Estate
Transactions with the

RIGHT insurance partner

1136 44th Avenue North, Suite 101 
Myrtle Beach, SC 29577

info@coastalinsureit.com

843-808-0291
www.coastalinsurancellc.com

AUTO •  HOME • BUSINESS • LIFE • BOAT • FLOOD
RV • RENTERS • GOLF CART • JEWELRY

“We work to provide insurance value to our clients 
through the strength of the companies we represent, as 

well as, our direct agent to client customer service.”

 

Securities and advisory services offered through Cetera Advisor Networks LLC, member FINRA/SIPC, 
a broker-dealer and a registered investment adviser. Cetera is under separate ownership from any other named entity.

David G. Wurster 
CFP®, MBA, RFC®

Certified Financial Planner™

1293 Professional Dr., Suite 205
Myrtle Beach, SC 29577
P: 843.712.2752  F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com

• Helping realtors grow 
their wealth through 
equity markets AND 

real estate.

• Financial planning 
strategies to deal 
with the variability 
of agent’s income.

• Utilizing the 
appropriate 

retirement accounts 
for realtors.

• An established, 
experienced 

resource for you 
and your clients.




