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We make loans easier.
More loan options means more opportunities for your clients.

  Portfolio Lending Products
  Physician, Dental & Pharmacist

      Specialty Loans
  Jumbo Loans
  Adjustable Rate Products
  Bridge Loans
  Remodel & Construction Loans
  Home Equity Lines & Home

     Equity Loans
  Lot & Land Loans
  Conventional Loans – Fannie Mae/Freddie Mac
  Government Loans – FHA/VA/USDA/Kentucky Housing
  CRA/LMI Lending Products
  Centralized loan operations and serving teams located in Central Kentucky.

While any Republic Bank Loan Officer can assist your clients, today we feature:

Republic Bank NMLS ID # 402606
877-892-3434

EMILY MILLER
Central KY Market Manager SVP
NMLS # 419242
859-266-3724

REBECCA ELLIOTT
VP Mortgage Sales Manager
NMLS 3379
502-542-9425 

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust 
Company Loan Originator ID #402606.

PHOTOS.
VIDEOS.
3D TOURS.
FOR REALTORS.

W W W. P E N D I N G - M E D I A . C O M   |   5 0 2 . 4 3 9 . 5 6 8 3  ( C A L L / T E X T )
J A M E S @ P E N D I N G - M E D I A . C O M

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality
media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

book
online
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This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BUILDER AND 

REMODELING

Bluegrass Builders 

& Remodel

Lauren Geiger

(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635

www.cuttingedgeemmi.com

ELECTRICIAN

Rem-Rose Electric

(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales

(859) 523-3483

bluemoonestatesales.com/

lexington

HOME INSPECTION

CHC Home Inspection

(859) 388-0530

chchomeinspection.com

HouseMaster

(859) 296-0250

housemaster.com/lexington

HOME WARRANTY

Home Warranty Inc.

(260) 433-4027

homewarrantyinc.com

INSURANCE

Carpenter Insurance Group

(859) 202-3656

carpenterinsurance

group.com

Comparion Insurance

Jeff Creech

(859) 286-8263

Comparion Insurance

Joey Doom II

(859) 286-8269

JUNK REMOVAL / 

DEMOLITION

Junk Magicians

(859) 533-1420

junkmagicians

lexington.com

MORTGAGE / BANKING

Traditional Bank

(859) 263-2801

traditionalbank.com

MORTGAGE LENDER

Republic Bank

Rebecca Elliott

(502) 867-7648

Republic Bank

Emily Miller

(859) 266-3724

PHOTOGRAPHY & 

VIDEOGRAPHY

Pending Media

(502) 439-5683

pending-media.com

ThePhaseTwo Media

(859) 391-5076

thephasetwo.com

PHOTOGRAPHY- 

REAL ESTATE

Tonia Witt Photo

(859) 585-6790

www.toniawittphoto.com 

REAL ESTATE 

PHOTOGRAPHY

Bluegrass Real 

Estate Media

(502) 330-4600

bluegrassreal

estatemedia.com

Central KY Real 

Estate Photography

(606) 207-5800

centralkyrealestate

photography.com

ROOFING

Mighty Dog Roofing

(859) 600-6220

mightydogroofing.com/

lexington-kentucky

TITLE & ESCROW

Kentucky Abstract and 

Title Services

(606) 679-6315

The Land Group

(859) 554-3665

landgrouptitle.comP
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1. Read it!!! Engage, and get to know your fellow agents.
2. Let our preferred partners know you are thankful for their support. Without 

our business sponsors none of this is possible and they have shown a commit-
ment to grow their business, and realtionships with top performing agents.

3. Attend our events. We will host private events quartlerly, they will be 
relaxed with the goal of deepeing relationships among your peers along 
with our sponsors.

Be sure to check back here and email for updates on Launch party. I also want 
you to know that I won’t bombard you with emails or texts. You may see a few 
touch points from me each month to give you updates on events that are com-
ing up, or looking for some recommendations, but fear not, I won’t pester you.

FAQ’S ABOUT REAL PRODUCERS

Who gets it?

The top 300 REALTORS® who are members of 
Bluegrass Realtors Association. This is based 
on last years residential sales volume, and only 
what is put into the MLS.

What does it cost to be featured?

Zero. Everything we do is based on nomia-
tions, and merit. We have certain criteria for 
each story, but there is no cost for stories. 

Not a pay to play model! Nominations for great stories or someone who 
deserves recognition, please let me know.

How do affiliates get involved?

Each preferred partner / affiliate in our publication is vetted. They are first 
recommended by you (our readers) and I personally meet with each one to 
see if a partnership makes sense for both of our businesses. As a franchisee 
myself, I take a lot of pride in who we partner with, and truly want to make 
sure we have trusted businesses, who your peers are connected with.

My family and I are blessed to be able to bring this to your mailbox every month, 
and I always look forward to giving you the spotlight and time to shine!

Cheers,

Aaron Hutchison

Owner/Publisher

ahutch@realproducersmag.com

Facebook and Instagram: @bluegrassrealproducers

NOTEPUBLISHER’S

Welcome the the second monthly edition of 
your Bluegrass Real Producers magazine. 
Keeping in mind I write these articles one 
month before you receive them, let’s just say 
the last 48 hours have been phenomenal from 
an outreach perspective. The first publication 
hit mailboxes and many of you sent texts, 
DM’s, and a couple of actual phone calls, with 
support and excitement to see RP landing in 
your mailbox. There were also a few others, 
who realized this was going to their office, 
and would rather get it at home, which is 
completely fine, just email me and we’ll get 
that squared away.

I’m grateful for the support of you as 
REALTORS®, you care. You care about your 
business, and the people you surround your-
self with, and ultimately you have shown to 
care about me and helping our team put out a 
great magazine, which is all about your real 
estate community. We will continue to bring 
you this publication free of charge each 
month all I have are a couple asks.

300
BLUEGRASS

20 23

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we’re able to break the chains of this horrible reality.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Did you know there are more victims 
held against their will today than ever 
before? That’s why The N2 Company ― 
the organization behind this publication 
and hundreds like it ― is financially 
committed to end human trafficking.

FOR EVERY AD SOLD,
N2 DONATES ENOUGH 
MONEY TO FREE TWO 
SLAVES FROM CAPTIVITY.

A GIVING PROGRAM BY Visit n2gives.com to learn
more about our fight.
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By Danielle Kidwell  •  Photos By ThePhaseTwo Media

We were in downtown Lexington 
and restricted by our location,” 
says Aaron Marsh of The Land 
Group, reflecting on his expe-
rience at a different settlement 
office. “My partner, Karen, and 
I made a move and joined up to 
open The Land Group in 2019 
when our lease was up.” That 
wasn’t the first time he was 
forced to make a move. 

In the middle of the mortgage 
meltdown of 2008, Aaron was 
working at another title firm 
and got a call from the owner, 
who was on a marketing trip. 
“I’m in the airport, and our 
agency rep, Craig, is on his way 
to the office - it’s not good, I’ll 
call you later,” Aaron recalls. 
“Craig came in and said, ‘I’m 
here to shut you down.’” Aaron 
later learned there was a signif-
icant hole in the escrow account 
and the title underwriter had 
given his boss more than enough 
time to make it right, but even-
tually, the decision was made 
to cancel the company’s agency 
agreement. Aaron is grateful 
that his title underwriter who 
investigated the case knew he 
wasn’t involved, and that facili-
tated a smooth exit with a new 
agency setup. “Your reputation 
in this industry is key,” Aaron 
explains. “The last thing you 
want is to be associated with 
the mishandling of funds.” 

THE LAND GROUP
YOUR REAL ESTATE CLOSING PARTNER

sponsor spotlight

Your reputation in this industry is key. The 
last thing you want is to be associated with 
the mishandling of funds.



12 • March 2023 Bluegrass Real Producers • 13@realproducers realproducersmag.com

That was 14 years ago and Aaron is still amazed that despite being in the busi-
ness only four years at the time he was able to land on his feet. While he had 
been running the office and had a good knowledge base, he was just starting out 
and recognized that “time in the seat” and experience are key in the title industry, 
particularly when sticky situations arise. His relationships with his clients are 
what saved his career. “I had a portfolio of clients who trusted me enough that 
they came with me when I left. They helped me pay the bills and later helped me 
start to grow my business once the industry settled down,” he says. “Being forced 
to start a title operation in the middle of a once-in-a-century lending crisis is less 
than ideal, but it turned out to be a blessing because I realized how important the 
relationships were that I had built with my base of clients. 

Aaron used that experience to develop his approach to his business. 
“Stemming from that incident came my appreciation for the relationships I 
built during that time,” he says. “Even 14 years later the agents and lenders 
we work with will tell you it is evident that my priority is the relationships.” 
While they aren’t the biggest title operation in Central Kentucky, Aaron’s 
goal is not to do as many deals as he can per month, but to work with people 
who genuinely click with his team and appreciate their level of relationship 
rather than just checking the box when the deal is closed. 

Aaron remembers the moment he realized 
his hard work paid off. He and a highly 
successful broker formed a strong rela-
tionship rather quickly, for which Aaron 
credits his team. “He called me randomly 
on the way home from a recent closing and 
said he wanted to thank me, but probably 
not for what I thought,” he remembers. 
“He said, ‘I just want you to know that you 
have changed the way I look at relation-
ships, not individual ones, but the idea of 
them, and going forward I need to focus 
on moving that idea up in my hierarchy 
of values and things I focus on.” That hit 

home for Aaron, who says, “I knew that 
people we worked with appreciated 
my approach but this was the first time 
someone verbalized that in such a direct 
way, and it meant a lot to me that he 
called out of the blue to tell me that.”

While he loves his work, Aaron admits 
that he occasionally gets stressed out. As 
an owner of The Land Group he has a lot 
of responsibilities and sometimes needs 
to ground himself, and he does that by 
getting back to HIS land. “One thing that 
keeps me grounded is our small farm,” 

he says. “This can be a stressful business with rushed timelines, last-minute 
changes, and constantly changing demands, but out there, all of that goes away 
for a little bit.” Aaron and his wife of 20 years, Kristin, have two children, Sarah 
Kate (16) and Sam (12). The whole family enjoys escaping to the 56-acre farm to 
unwind. Aaron explains, “I’m not really a city guy, I go because that’s where my 
business needs to be, but my focus is on the quieter side of the community.”

Aaron is grateful that his clients put a lot of trust in him and his team, and 
he understands that their experience with The Land Group reflects on them. 
“Ultimately agents know their buyers and sellers are going to credit them 
with anything that goes well or not so well with their closing,” he explains. 
“Agents are putting the client’s entire transaction in our hands and to know 
that they trust us enough with something that is going to reflect directly on 
them means the world to us.”

Agents are 
putting the 
client’s entire 
transaction in 
our hands and to 
know that they 
trust us enough 
with something 
that is going to 
reflect directly 
on them means 
the world to us.
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• Residential
• Commercial 
• Industrial
• Emergency Services
• Service Upgrades
• Generator Installs
   & Repairs
• Lighting Experts
• Pools/Hot Tubs
• Remodels
• Solar/EV Charging Stations

Let us take charge of 
your electrical needs!

270-889-1700
Owner, Cody Varney
      RemRoseElectric

Book Now

Professional Photography | 4K Videos
Virtual Tours | Floor Plans | Branding

A Modern Approach

(502)-330-4600
bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com

Real Estate Title Searches • Escrow Closings • Title Insurance • Document Preparation • TRID Closings

35 Public Square, Somerset, KY 42501  •  (606) 679-6315
orders@kyabstractandtitle.com

“Clearing your path to home ownership”

3 DAY AVAILABILITY.
QUALITY + CONVENIENCE.

• Inspections • Radon Testing • Sewer Scope 

• Septic Inspection • Manufactured Home Foundation Inspections  

• Commercial Inspections • Air Quality Testing 

• Pool Inspections  • Repair Cost Estimates • Termite Inspection

PEACE OF MIND FOR THE
AMERICAN FAMILY

859-388-0530 • www.chchomeinspection.com

CHC now has a strategic partnership with a local contracting 
company who can provide quick & accurate estimates of needed 
repairs from the inspection report.

Kentucky Licensed Home Inspector #162773
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on the rise

FORMER TRASH TRUCK DRIVER 

TURNED FULL-TIME REALTOR®

KELLER WILLIAMS 
COMMONWEALTH

Written By: Elizabeth McCabe

Photos By: Harrison Whaley, 

ThePhaseTwo Media

When God calls, answer. When He speaks, 
obey. Curtis Brown, a REALTOR® with 
Keller Williams Commonwealth, answered 
the call to real estate.

The Road to Real Estate

A devout Christian, Curtis first got inter-
ested in real estate when his girlfriend 
(now wife) Crystal was listing a home by 
owner for two weeks. He explains, “She 
just became overwhelmed with all the 
REALTORS® leaving their cards.”

Seeking a better way, Curtis found Steven 
Dowell on Facebook one night and stayed 
up until 3 a.m. watching Facebook Live, 
captivated by this REALTOR®. Curtis 
comments, “One thing that caught my 
attention the most was that no matter if 
it was a $10,000 trailer or a million-dol-
lar lake property, his Facebook Live was 
always the same. He was very exuberant 
and excited, even if there was a significant 
price difference in properties.”

Curtis was convinced that Steven would 
sell Crystal’s house. He says, “I sent her 
a text at 3 in the morning, ‘When you 
wake up, call Steven Dowell. He lives and 
breathes real estate.’”

Taking his advice, Crystal did just that. A 
week later they had an appointment and 
Steven sold the house for $400 less than 
the full price within six hours. Curtis con-
tinued to follow Steven on social media, 
drawn to this charismatic agent.

“I was looking for something different. I 
just didn’t know what that was.”

Answering the Call 

When Curtis was attending a camp meet-
ing in January 2020 at Lancaster Church 
of God, an evangelist came. Inspired by 
his story of leaving a six-figure income to 
pursue ministry, Curtis listened intently 
to his message.

BROWN
CURTIS

“His message was to jump,” he says. Captivated by the evange-
list’s words, Curtis felt like he was the only person present. He 
connected it to real estate. At that time, Steven had just started 
his own company, Realty World Dowell and Associates, and 
wanted to hire full-time agents.

Curtis wrestled with the decision before him. Tossing and turn-
ing at night in bed, his wife Crystal asked, “What is wrong with 
you?” Curtis said, “I feel like the Lord told me tonight, ‘Trust 
Him or don’t. He has made the way for real estate for me. I am 
supposed to jump, but Steven doesn’t hire part-time agents.”

The stakes were high, especially being the breadwinner and hav-
ing three children, the youngest named Caralina, who was born at 
1 pound 11 ounces, coming home on Christmas Eve in 2019.

Curtis sent Steven a message through Facebook at 3 in the 
morning, asking if he would possibly hire a part-time agent. 
Steven immediately responded, “If it is the Lord, who am I 
to say no?”

I was 

looking for 

something 

different. I just 

didn’t know what 

that was.
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“I had all the proof that I needed,” 
says Curtis. The next day, he jumped 
into real estate classes and became a 
REALTOR® a year later on January 
28, 2021. He worked part-time with 
Republic Services until May 8, 2021. 
When he missed two deals that were 
equivalent to three months wages, he 
knew he had to make the leap of faith 
and went “all in.”

Making His Mark

“Real estate has been phenomenal. 
I love it,” raves Curtis. He had 70 
transactions in 2022, topping 15 
million dollars.

“When people call me, I take a lot 
of pride in that,” he smiles. He has a 
servant’s heart and is eager to help 
others. “My favorite closings are a tie 
between first-time homebuyers and 
veterans,” he says. Giving the keys to 
someone who has served our country 
is priceless. Equally important are 
first-time homebuyers. “The day you 
buy your first house is a feeling you 
will never forget,” he says. Seeing the 
smiles and tears of joy at the closing 
table is worth every ounce of effort.

Family Focused 

When not working, Curtis treasures 
time with his family. He and Crystal have 
a blended family with Caden Tucker, 
Bentley Brown, and Caralina Brown. 
They try to go on a vacation every quar-
ter, making memories to cherish.

Originally from Stanford in Lincoln 
County, Curtis says it’s the perfect 
place to live. He says, “It’s the reason 
I am the way that I am. Stanford is 
like Maybury and everybody knows 
everybody.” He’s proud that the 
Great American Family Network 
chose Stanford to be the location 
of their movie, My Small Town 
Christmas, which aired this past 
December with Jen Lilley.

Stanford is also the location of Curtis’ 
new coffee shop, HeBrews Coffee Co., 
that will be opening soon. Based on 
Hebrews 6:12, this coffee shop will 
help those “so they may not be slug-
gish,” and also fuel people’s faith.

Final Thoughts 

Curtis is an inspiration, leaving a 
stable job to launch into real estate. 
“I love what I do,” he concludes. He 
can’t imagine doing anything else!

My favorite closings 

are a tie between first-time 

homebuyers and veterans... The day 

you buy your first house is a feeling you will 

never forget.

Photo credit: Shirley Lee
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www.landgrouptitle.com | 859-308-6101
527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

Working with The Land Group 
is like finding a pot of gold 
at the end of the rainbow.

Aaron Marsh,  Partner
Aaron@landgroupt i t le .com

Your Real Estate Closing Partner
The Land Group (“TLG”) is the modern real estate 
agents' top choice for a boutique closing partner. 

Closing with us means personal, professional, and 
accurate real estate transactions.

Happy St. Patrick's Day

 from The Land Group

Emmi Abel-Rutter, Gift Consultant
513.687.0635

YourSharpestFriend.com
eabelrutter@gmail.com

CUTCO IS FOR CLOSERS

CONNECT
WITH EMMI!

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts • 100% Tax Deductible
High-End Branding

Established in 2020 by a college student, and 
growing quickly due to efficient and fast services 

and high quality work. No job is too big or too 
small for Junk Magicians Lexington – we’re here to 
help you clean up your space! Give us a call today 

to book a free no
obligation estimate!

You’ll be glad you did!

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

junkmagicianslexington.com

Licensed Demolition Contractors

info@junkmagicianslexington.com

(859) 203-8952
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Central Kentucky native Sheridan 

Sims has always had a love 

for working with people, and 

that passion has led him to a 

successful career in real estate. 

Growing up in Lexington and 

attending Western Kentucky 

University for a degree in 

marketing with a focus in sales, 

Sheridan says “It’s given me an 

appreciation for the people who 

live in our community.”
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The 
Catalyst 
Group

K E L L E R  W I L L I A M S  C O M M O N W E A LT H

cover story
Written By Elizabeth McCabe

Photos By Harrison Whaley- ThePhaseTwo Media

Sheridan’s background as the child 
of two self-employed parents also 
gives him a special appreciation for 
the needs of self-employed clients. 
With his father being a commercial 
architect and his mother owning 
and operating a successful skin care 
business for 25+ years, Sheridan has 
a deep understanding of the construc-
tion and rental property industry as 
well as the importance of providing 
exceptional customer service.
 

Combining his love of real estate and 
his concern for people, Sheridan 
became a REALTOR® in 2015. Now he 
leads a successful team within Keller 
Williams Commonwealth.
 
The Catalyst Group

“We have nine total on our team with 
six agents,” says Sheridan. His team is 
The Catalyst Group, as for the name 
“Catalyst,” Sheridan explains, “That’s 
what we wanted to be for our clients 
regarding their real estate needs. 
We offer a level of service that is 
different than most. With our ability 
to help clients, we are a ‘catalyst’ for 
them, whether buying or selling.” The 
team recently passed $100 million in 
production since their inception with 
$30 million in sales last year.
 

“I’m passionate about helping the 
people on my team grow and meet 
their goals,” he says. A servant leader, 
Sheridan leads from every angle. 
“I walk with them,” he comments. 
“Seeing other people with the same 
vigor and love for the job has been 
cool. That’s the kind of people I want 
to be around.”
 

I’m passionate 

about helping 
the people on my 
team grow and 
meet their goals.
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Sheridan’s leadership 
style is centered on 
mentorship and helping 
his team members reach 
their full potential. He 
has had the privilege 
of being mentored 
by industry leaders 
such as Tara Smith, 
Operating Principal of 
KW Commonwealth. “I 
don’t believe that anyone 
succeeds alone. Mentors 
help shape me into the 
person that I strive to 
be. No one stops growing 
and maturing,” he says.
 
In addition to his 
dedication to clients 
and team members, 
Sheridan is also pas-
sionate about giving 
back to the community. 
The Catalyst Group 
is actively involved 
in philanthropic and 
charitable causes, such 
as The Shepherd’s 
House, a sober living 
and treatment program. 
The team donates $100 
from every real estate 
closing to the program 
and is a Presenting 
Sponsor in its yearly 
fundraising event, The 
Run for Recovery.
 

I don’t believe 
that anyone 

succeeds alone. 
Mentors help 
shape me into 

the person that I 
strive to be. 

No one 
stops growing 
and maturing.

Making Memories with Family 

When he’s not working, Sheridan 
cherishes time with his family. He 
and his wife, Sydney, have been mar-
ried for 5 years and have two young 
children, Palmer (3) and Talon (1). 
They also have a Golden Retriever 
named Mack. As a family, they enjoy 
traveling and making memories 
together. In his free time, Sheridan 
also enjoys golfing, “My daughter is 
slightly starting to show interest in 
it,” he says optimistically, as well as 
bowling with friends.
 

Final Thoughts 

Sheridan Sims has found his passion in real estate and has 
made it his profession. His love for helping people in his 

community is evident in his enthusiasm and determination. With his 
unique background, leadership style and community involvement, 
Sheridan is truly a Top Producer in the real estate industry!



26 • March 2023 Bluegrass Real Producers • 27@realproducers realproducersmag.com

Local Content Creators

We do everything that we can to ensure private, small and local businesses 
thrive. We would love to hear from you, and come up with a game plan to 
get your business on the fast track to real, sustainable growth. Message us 
for a free consultation.

Increase Your ReachMobile and Email Marketing
Social Connectivity
Drone and Digital Media

thephasetwo.com
@thephasetwo 
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