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HOME LOANS
MADE EASY
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Shawn Muro

Senior Division Loan Officer | NMLS #3316992

949.257. 9112

When You Only Want
THE BEST FOR
YOUR BORROWERS
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“I only use and highly recommmend Coastal Home Inspection.
" They have a great team of experts, always on time and professional.
| can always count on them to conduct a thorough inspection.”
ﬁ -CLIENT TESTIMONIAL
INSPECTION SER WGE’.S:

CoAsTA

Call, Text, or Visit Our Website to Get Your FREE Quote!
949-481-2501 | WWW.COASTALINSPECTION.US

MuroLandingGrouP.com (il
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'S TO P AGENTS
BY ESCROW OPTIONS GROUP

SELLER NOTARY SERVICES, WIRED COMMISSIONS, STAND UUT IN YO U R MARKET-

ALTOS MARKET REPORTS, UPFRONT HOA ASSISTANCE, WE ARE HELPING AGENTS GROW THEIR
PRE-ESCROW SERVICES AND MANY MORE R

BUSINESS THROUGH INDUSTRY LEADING
TRAINING AND DEVELOPMENT WITH THE
OUR ESCROW TEAMS SPEAK OVER 10 LANGUAGES TO —— o\ 2 e
ENSURE YOUR CLIENTS FEEL COMFORTABLE AND | THAT ALLOWS THEM T0 STAND QUT IN

INFORMED THROUGHOUT THE ESCROW PROCESS . THE|R MARKET

VICE PRESIDENT OF MARKETING & BUSINESS DEVELOPMENT
P. 7143484718
E. BERNADETTE@ESCROWOPTIONS.COM

WWW.ESCROWOPTIONS.COM
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* CONVENIENT IN HOME APPOINTMENTS
* LOAN OPTIONS TO MATCH YOUR GOALS
« COMPLEX SITUATIONS WELCOME

* SELF-EMPLOYMENT INCOME EXPERT

SOUTH ORANGE COUNTY

REAL PRODUCERS.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

PARTNER WITH
US TODAY!

Alan Kunski, Senior Loan Broker ),
alan@qualifiedhomeloans.com T\

DRE# 10103782 e

* Five years or less in the business

NMLS# 309425 =

For more information, to nominate, or

* At least $10 million in sales in one calendar year to request to be featured, please email 23330 Mill Creek Dr., Ste. 150, Laguna Hills f‘ .
1 i
ocrealproducers@n2co.com! Applicant subject to credit and underwriting approval. Not all applicants will E-!' -
* Active on social media be approved for financing. Receipt of application does not represent an rd i
approval for financing or interest rate guarantee. Restrictions may apply; |
contact Qualified Home Loans for current rates and for more information ¥
as rates, fees and programs are subject to change without notice. F g
i
www.QualifiedHomeLoans.com | CA DRE #01910455 | NMLS#884457 | Licensed in CA, TX, FL, ID, TN 836&fiRi
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

CHIROPRACTIC
Horning Chiropractic
and Acupuncture
Ben Horning

(949) 422-7698

ELECTRICIAN
The Electrician
Chris Le

(949) 423-3894

ESCROW SERVICES
Corner Escrow

Katie DiCaprio

(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
Hallie Packard
(949) 607-7665

Granite Escrow
Jenna Dannelley
(714) 943-0688

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

ESTHETICS, BODY
CONTOURING
AND SLIMMING
Executive Esthetics
Joseph Snowden
(949) 715-0768

FINANCIAL PLANNER
Edward Jones

Derick Roberts

(574) 327-5334

8 - June 2023

HOME INSPECTION
Coastal Inspection Services
Tracie Kirkpatrick

(714) 469-9489

Preferred
Inspection Services
Jerry Stonger

(949) 234-7125

The Real Estate
Inspection Company
April Georgeson
(760) 484-6740

INSURANCE AGENT
Farmer’s Insurance
Garrett Mundell
(949) 269-7860

JUNK REMOVAL SERVICES
The Junkluggers of

Orange County

Joe Sandoval

(949) 632-2123

LISTING PREPARATION
SERVICES

Freemodel

Heather Brunelli

(949) 463-0036

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo

(877) 237-9694

MortgageOne, Inc.
Christopher Smith
(949) 292-9292

Movement Mortgage
Matt Webb
(949) 742-2868

Muro Lending Group
Rick Muro
(949) 354-8400

Qualified Home Loans
Alan Kunski
(714) 397-1349

US Bank
Erica Dose
(949) 355-2851

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes

(714) 241-1673

PHOTOGRAPHY &
VIDEOGRAPHY
Antis Media

Dave Antis

(917) 696-2493

Bowman Group Media
Tyler Bowman
(949) 275-1386

Thomas Pellicer
(714) 381-7675

WASIO faces
Yaneck Wasiek
(949) 529-0512

PROFESSIONAL
ORGANIZING
Coastal Organizing
Company

Liz Wann

(949) 482-9476

SCREEN PRINTING &
EMBROIDERY

Print And Cultivate
Flo Indries

(949) 973-1515

SOCIAL MEDIA
LY Media Ventures
Lauren Yek

(949) 981-7959

STAGING & HOME DESIGN
HG Interiors

Holly Garcia

(714) 614-1008

Intuitive Design Studio
Andrea Young
(714) 287-5399

Straw + Clover Studio
Andrea Dean
(714) 655-9705

TITLE SERVICES
Chicago Title
Shannon Peterson
(949) 235-6913

Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title
Jeff Tiss
(949) 422-1301

WFG Title
Andrew Walsh
(949) 300-9101

Doing Business with
Whom You Know,
Like & Trust.

Escrow Is
What We Dao.

RANITE

sercwe & (Dettlement (Dervices

Jenna Dannelley, Assistant Branch Manager/Escrow Officer

Direct: 714.943.0688 Office: 949.720.0110
jdannelley@graniteescrow.com

GraniteEscrow.com

450 Newport Center Dr. Ste 600, Newport Beach CA 92660

Granite Escrow is proud to be one of only a select few escrow companies
in the country to hold and maintain the American Institute of Certified
Public Accountants (AICPA) SSAE 18 SOC 1 Type 2, 5
SOC 2 Type 2 & SOC 3 Attestation assuring our clients we

comply with the highest standards in data security,

availability, processing integrity, confidentiality,

privacy, and financial reporting.

Over 16,000 transactions
for a total of over

$20 BILLION since

2020 Companywide.




Let’'s Talk about the
Elephant in the Room...
Rates are High
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Christopher Smith, Branch Manager
949-535-1821 O Qi
& Sthith Group

www.mortgageonehomeloans.com
TheSmithGroup@GoMortgageOne.com
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MEET THE

SOUTH ORANGE COUNTY

REAL PRODUCERS TEAM

Michele Kader Ellen Buchanan Ilona Porebski Dave Danielson

Owner/Publisher Editor Ad Strategist Writer
(949) 280-3245
michele kader@
realproducersmag.com
|
i adf ik . B\ ;
Alex Regueiro Tyler Bowman Jenny McMasters Yaneck Wasiek Thomas Pellicer
Social Media Manager Media and Video Photographer Photographer Event Photographer

remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors® for certain stories, please email us
at ocrealproducers@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
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GET A LOAN
YOU'LL LOVE

SIMPLE. QUICK. STRESS FREE.

CALLING ALL REALTORS LOOKING
FOR THE RIGHT PARTNERSHIP.

NEW LEAD MANAGEMENT

EDUCATIONAL CONTENT CREATION
OUTBOUND EMAIL MARKETING
PRINT MARKETING COLLATERAL

AUTOMATION TOOLS:

Partner with Movement Mortgage and take
advantage of marketing platform integrations:

o + Homebot + Salesforce + BombBomb
TotalExpert

LEIGH MCMAHON
YOUR LOAN OFFICER | NMLS 1075410

Direct: (949) 239-4252 @
leigh.mcmahon@movement.com
www.leighmcmahon.com MOVEMENT

MORTGAGE
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CLIENT x5
CONVERSION |
>SYSTEM

Our Predictable Process Assures Peak Performance

» All Referrals Contacted in 2 Hours or Less
= Airtight Pre-Approval as Good as Cash

Puts vour clients in the best position to negotiate and secure their home with
our 10-Day Quick Close Guarantee up to $1,000 per day, $5,000 Pre-Approval
Prormise to seller, and Deposit Protection up to $100,000.

® 21 Touch Follow-up Client Conversion System
® Face-to-Face Mortgage Wealth Consultation

® sales Reputation Presentation to Advocate

for Partners and Lender Testimonials

e —— e
Level Up your lender, call today! MAZZO GROUP

877.237.9694 i

1Hor Wice President NMLSIES5A8

LICENSE #1047926

YOUR #1PARTNER FOR HIGH FIRE
& LUXURY HOME INSURANCE

HOME - AUTO - LIFE - BUSINESS - AND MUCH MORE...

Lot

AN ELECTRICAL CONTRACTING CO.

it y
i ey
SCAN TO LEARN
HOW I CAN
BETTER PROTECT
| YOUR CLIENTS! .

£PL FARMERS 1.949.423.3894

INSURANSEESER @THE.ELECTRICIAN.CO

oy T

GARRETT MUNDELL, AGENT
949.269.7860 WWW.THEELECTRICIANCO.COM

1114 S EL CAMINO REAL, SAN CLEMENTE, CA 92672
AGENTS.FARMERS.COM/CA/SAN-CLEMENTE/GARRETT-MUNDELL

14 - June 2023

Trusted Escrow

Solutions for Your
Clients Every
Challenge.

IRVINE

LAGUNA BEACH
LAGUNA NIGUEL
CARLSBAD
MURRIETA
BEVERLY HILLS
LAGUNA WOODS
TUSTIN

Katie DiCaprio
Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

George Delgado
Account Executive
949.668.2447
George@cornerescrow.com

CORNERESCROW.COM



SOUTH ORANGE COUNTY

REAL PRODUCERS.

PRESENTS

Stay Inspired

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

ELLIE YUNG

Coldwell Banker Realty

“I want to build a large
portfolio of income-gen-
erating properties that
provide substantial passive
income. At that point, I can
be ‘work optional’ and have
the freedom to choose when and how I work. With
my investment background, I want to set up similar
investment strategies and portfolios for my clients,

empowering them to also become ‘work optional.”

ALISA BATES

Anvil Real Estate

“One of the best things
you can do when you're
new is to find a mentor.
Someone you can look up
to and that you trust ...
someone who can guide you along the way. I also
think that it is very important to remember that
success in real estate is not going to happen over-

night. You need to remember to stay with it.”

16 - June 2023

WILLIAM SOTO
The Archuletta Team
First Team Real Estate

“If T was to go back to 2002 when
I started, the thing that I would
probably change is that I would

associate myself with a team

from the very beginning. When you are around really
strong agents and associate yourself with them, you’re
going to learn and have exposure to more open houses
and be able to make more connections, as opposed to

being on your own and trying to do it all by yourself.”

A Word from Our Preferred Partners:

JASON MCMAHAN
& TIM WRIGHT
Lawyers Title

“We love doing our part to

help Realtors maximize their

abilities, their communications.
We're really specialized in

farming to help them grow their business, and we like
being part of their team — involved in a team environ-

ment with them.

EXCEPTIONAL
HOME STAGING
DESIGNED TO SELL

Our extensive staging expertise, buyer-focused design,
quick turnaround time, designer-curated furnishings,
and fast installation translate into powerful results that
reduce time properties spend on the market

A l & encourage offers.

INTUTTTVE
DESIGN YL I“JI(?

LGS I Y B T O |

ANDREA

YOUNG

Owner/Lead Designer
714.287.5399
ThelntuitiveDesignStudio.com

PROVIDING QUALITY HOME INSPECTIONS
ThroughoutiSolithern California

Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
er of both ASHI and InterNACHI

ing in-house sewer
N . s
line inspections! 7 10%, OFF
- for Active Duty
Military &
Veterans

PreferredInspects.com

Call'Today To Schedule An Inspection
(714)323-1345 or (949)234-7125
jerry@preferredinspects.com

OVER 10 YEARS IN HOME
INSPECTION EXPERIENCE

South Orange County Real Producers - 17



STRAW+

ctover  HOME STAGING

JEFF TISS SHANNA CUEVAS
W949.422.1301 \.949.257.6955
JTiss@LTIC.com SCuevas@LTIC.com

JeffandShanna.OCLTIC.com
Customer Service: 949.223.5550

714-655-9705
949-290-4055

&L

Arn ]

awyrs Title

18 - June 2023

RESIDENTIAL | COMMERCIAL

Custom Packages
Same Day Reports

1750+ 5 Star Reviews

800.232.5180

The Real Estate
Inspection Company




There are many keys to starting and sustaining a high

level of success over time.

Momentum is one of the most powerful forces in any
business or walk of life — the effect of maintaining
a positive movement forward, doing what it takes to

reach new levels of success.

That’s something that Alisa Bates knows all about. As

areal estate agent and broker associate with Anvil

ON A ROLL

[SU

Real Estate, Alisa is on a roll ... maintaining the diligent

efforts she puts to work for her clients.

“When I can achieve the goal and get someone their dream
home, whether it’s their first time buying their house or the
person selling and helping them get their next big dream

home, that is my ultimate goal,” Alisa says.

“That is the highlight of my day. My second high-

light is working with first-time homebuyers.”

-

P» agent spotlight



BUILDING WITH HER BEST

Alisa has built her career around real estate. In
fact, she can trace her roots in the business back to
the time when she started as a receptionist in an
escrow office. Alisa worked her way up to become
an escrow officer in the firm and also held a notary
license. Eventually, she co-founded and co-owned
a notary/loan-signing company, which she ran

for years before becoming a real estate broker/
REALTOR® in 2015. She says it is the best profes-

sional move she’s ever made.

“I didn’t want to work on my own. I wanted to be
part of a company and I have found my home with
Anvil,” Alisa says. “They truly are an extended

family to me. I absolutely love it there.”

FAMILY FULFILLMENT

A big part of Alisa’s success is her family.

“They are really the heart of why I do this. They get
me up every day to do better and be better. They

drive me every day,” she says.

“We have five kids between my husband and me. We also
have five grandchildren. They motivate me in everything
that I do each day.”

Alisa and her husband, James, treasure time with their chil-
dren and their significant others — Christopher (and Lindsay),
Torrey (and Jaclyn), John (and Adriana), Samantha (and
Collin), and Nick (and Danielle); and their grandchildren —
Ayden, Delilah, Henry, Brayden, and Brixton.

In her free time, Alisa and her family like getting out with
their 1971 VW bus.

“We love to take it out and drive down to the beach. We use

that with our business as well,” she says with a smile.
Another big part of their family life is their dog.

“We adopted our dog, Archie, during COVID from Sit
Means Sit in San Juan Capistrano,” Alisa says. “We love
him to pieces. When we first got him, he had some behavior
issues. But then he got some special training there that has

really helped him since then.”

[ also think that it is very important to remember that

SUCCESS IN REAL ESTATE IS NOT GOING TO HAPPEN OVERNIGHT.

You need to remember to stay with it.

GIVING BACK, LEADING FORWARD

As Alisa considers the lofty levels of achievement
she has reached during her relatively young real
estate career, she offers helpful tips to others who

are starting their own real estate journeys.

“I think one of the best things you can do when

you’re new is to find a mentor ... someone you can

[ . = look up to and that you trust ... someone who can

guide you along the way,” Alisa explains.

Alisa Bates is a g - “I also think that it is very important to remember
Realtor with Anvil

Real Estate. that success in real estate is not going to happen

overnight. You need to remember to stay with it.”

LOVE AND TRUST
It doesn’t take long, when you talk with Alisa, to

understand that she brings a strong sense of love

and trustworthiness to all that she does each day.

Congratulations to Alisa Bates for making a solid
impact for those around her each day ... proving
that she is definitely on a roll when it comes to

serving the needs of her clients.

South Orange County Real Producers - 23




ODRGANIZING
COMPANY

[yl

Coastal Organizing Company

exists to help you find peace in your
space by creating a stress-Free,
organized environment.

HOME ORGANIZING
MOVES & RELOCATIONS
BUSINESS ORGANIZING

ORGANIZING /‘
COMPANY -~

“Liz and her team were amazing!

The organization is beautiful and clearly
labeled so my family can keep up with the
system. Look forward to working with her

again. Loved our experience and highly
recommend!” — JULIANA B.

949.482.9476 | WWW.COASTALORGANIZINGCOMPANY.COM

Edward Jones

MAKING SENSE OF INVESTING

Investing In

Your Clients' i.-;, .é
Future K w

Self-Service Is
No Service.

Let's make a plan.

-~
Derick Roberts, Financial Advisor
Office: 714.543.9632

derick.roberts@edwardjones.com
EdwardJones.com/Derick-Roberts

(Bbank

Jumbo mortgage options for your
higher-limit needs

@ usbank.com/mortgage

If you're considering buying a higher-cost or luxury home, your
best mortgage option could be a jumbo loan. Jumbo mortgages
can exceed the limits of a conforming loan, offering increased
purchasing possibilities.

- Low down payment options - P_cr!fr._:dic:- loans for unique
- Fixed- and adjustable-rate situations

mortgages - Primary residence, second
- Lender-paid mortgage homes and investment

insurance programs available property financing

- Financing for a wide price

range of homes
Erica Dose
Maortgage Loan Officer L
L]

Irvine -

sibject to creddl approwal and program quidedines

llabde in all states lot all boan amousils. : 3
Interest rates and program terms are subject to change without 949-863-2422 office
olece, Visil ushank.com to leain miod

949-355-2851 cell
erica.dose@usbank.com

MMLS # 400582

ul LLE. Bank products
it product ffered
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By Dave Danielson

Photos by WASIO ;?s
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STRENGTH

As you and your clients move
through the process of getting to
the closing table, you need every

advantage you can get.

That’s where Tim Wright, Jason
McMahan and the team at Lawyers
Title come into the picture, with
solutions that ease the way and
help you build your business ...
adding strength in numbers to the

goals you and your clients have.

“Working as a team together
is great for us. It allows for us
to stay on top of timing with
requests,” Tim says. “Plus, it’s
great working with your friend

versus being solo.”

EXPERIENCE AND EXPERTISE.
MAXIMIZING RESULTS.

Jason got his start in the busi-
ness first, bringing around 23
years of experience. His interest
in the business was fostered

at home. In fact, he was raised
by a top-producing real estate
agent and broker associate in the

Corona del Mar area.

“I remember helping my mom

in her business. She did a lot

of farming with her business,”
Jason remembers. “I watched her
all the way ... from just getting
into the business to becoming a

top producer.”

As Jason explains, he and Tim
take pride in supporting their
REALTOR® partners’ growth.

IN NUMBERS

“We love doing our part to help them

maximize their abilities, their com-
munications. We’re really spe-

Jason McMahan cialized in farming to help them
Vice President

grow their business, and we
Lawyers Title

like being part of their team —

involved in a team environment
with them,” he says. “Those are
things that I learned from my family.
‘When Tim and I started working
together, we were able to double our
efforts to agents. We bring different
aspects to the table — different
experiences, which I think has

helped out those we work with.”

As Tim points out, another facet
they bring through their teamwork
is an age difference, with Tim being

relatively younger.

“We’re able to bridge that gap

between the younger genera-
tion that’s maybe in their 30s

: : getting into the business and

Tim Wright

Vice President those that are a little more

Lawyers Title seasoned,” Tim explains.

They truly bring the best of both
worlds to their work with their
partners. Jason brings a wealth of
experience in assisting Realtors
in growing their business. At the
same time, Tim takes the lead on
elements such as digital marketing

and social media engagement.

“No matter where people are in
their journey, whether they are
brand new or seasoned veterans,
we have systems that we can cus-

tomize to help them build on

their strengths,” Tim says.

South Orange County Real Producers - 27



WINNING TEAMWORK
In addition, Jason and Tim have a
team of professionals backing them
up each day, including a depart-
ment that specializes in pulling

data and doing farm analysis.

“We work heavily with the
farm manager to make sure
that Realtors are getting proper
data. We also have a team mem-
ber in-house who helps us with
detail-oriented data,” Jason
explains. “Beyond that, we have
our title department with four
units in there that help facili-
tate the actual closing, along
with the customer service unit,
as well, that does all of the

28 - June 2023

property profiles and vesting verifi-
cations. We also have two assistants

in-house who help with fine-tuning data

and setting up accounts.”

FAMILY HIGHLIGHTS

Both men enjoy life away from work, as

well, with a strong emphasis on family.

Jason treasures time with his wife of

17 years and his children. “I'm very
proud of my wife,” he smiles. “She’s
a Vietnamese immigrant. She

put herself through medical

school and has become very
successful.” In their free

time, they are huge

dog lovers and like

to stay active.

WE ENJOY THE
RELATIONSHIPS

THAT WE BUILD.

WE WANT TO SUPPORT
OUR PARTNERS’
BUSINESSES AND SEE
THEM SUCCEED.

@realproducers

Jason has been an avid golfer through time. He also

enjoys cycling and paddleboarding.

Tim looks forward to time with his family as well. “My
family came here from Japan. We have a very small
family, but we remain very tight and close-knit,” he
says with a smile. In his free time, Tim enjoys staying
active with his girlfriend, backpacking, camping, and
spending time with their dogs. He likes to play basket-

ball, and snowboarding is also a favorite for Tim.

WHAT THEIR PARTNERS SAY

Day by day, Jason and Tim continue to build on
their impressive record of results. Along the way,
they foster relationships with people. One of their

partners wrote:

“I've worked with Jason and Tim for over 10 years.
The business relationship has been consistent for a
few reasons... They are quick to deliver when I need

help. I have confidence that when I need something,

it gets handled, and they have always proactively
asked me about my business, have shown inter-
est in supporting my efforts, and have provided
suggestions to help me grow.”

Jason and Tim continue to actively search for ways

to bring true value to their clients and partners.

“We enjoy the relationships that we build, and
we want to support our partners’ businesses
and see them succeed. We want to be remem-
bered for the fact that we took care of it and we
didn’t leave them hanging.”

For more information, call Jason McMahan at

949-510-5733 or Tim Wright at 949-456-1278 or
email them at jasonandtim@Itic.com.

() Lawyers Title




WASIOL faces

You need a Photographer that sees the bestin YOU

& knows how fo capiure that.
SCHEDULE YOUR SESSION WITH YANECK!

you can schedule your session in less than 2 min
we'll guide and direct you to get the BEST!
we will review together & choose the best headshots for YOU!

you will get YOUR fully retouched headshots in a few short days

WASIOfaces.com | info@wasiophotography.com | 949-529-0512
3633 W. MacArthur Blvd, Santa Ana CA 92704

A\ ¥
‘Escrow Source

Orange County’s Finest Escrow Agency

Terri has been working in the escrow industry since 2002 when she
retired from her career as a Flight Attendant. She has so much pas-
sion and an abundance of energy for her job, and that shines
through when you meet her. She loves helping The Escrow Source
grow their business and helping their clients have a smooth trans-
action.

Terri’s goal is to make sure that all of The Escrow Source’s client’s
needs are always taken care of quickly and as efficiently as possible.
She is available to them 24/7and truly prides herself on being a
phone call away.

Contact one of the top escrow companies in Orange County today!

949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677



MOMENTS THAT MATTER
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By Dave Danielson | Photos by Jenny McMasters

hen the need is real, the

time is short, and the

solutions are hard to
see, there’s no substitute for having
a trusted, experienced guide to see

you through.

That’s an area where William Soto

shines for those around him.

As an associate broker with the
Archuletta Team with First Team
Real Estate, William is focused on
coming through during the moments

that matter.

“I really appreciate having the chance
to come alongside someone and help
them accomplish their dreams,”

William says.

COMING THROUGH

One recent example that comes to
mind for William was helping the
family of an elderly parent who had to

be moved to a senior facility.

“I was able to work with them to
help them make the transition and
sell their house for them,” William
explains. “It means a lot to me that
people put their trust in me and then
being able to exceed their expecta-
tions ... to hear that it really helped
their family.”

William had an early start when it
came to going into real estate. He
grew up around the business, with

his parents owning rentals. William

remembers his dad taking him along
to make rounds at the rental prop-
erties — collecting rent and making

needed repairs.

HONING HIS

COMMUNICATIONS SKILLS

After graduating from Cal State Fullerton
with a degree in communications with an
emphasis on advertising, William went
on to work for an ad agency in Orange

County for a few years.

In time, he and a friend started their
own company. While he enjoyed the
challenge and opportunity to build his
own business, William says it wasn’t
generating a lot of income. So he

decided to also look into real estate.
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ENTERING THE BUSINESS

It wasn’t long before William had his
license and started up in February
2002. He started building his business
right away, reaching out to fraternity
brothers and others from school to
get his start.

William has been on a true, skyward
trajectory that he has continued to
strengthen through time. In fact, he
has recorded more than 450 transac-

tions in his career.

FAMILY FULFILLMENT

Away from work, William’s world

is made much richer by his family,
including his wife, Erin, their 14-year-
old twins, Cristian and Sienna, their
10-year-old son, Taylor, and their

7-year-old son, Liam.

In his free time, William has a love for
supporting his children through their
sports and activities. He has been
very involved as a coach in a wide
range of his children’s sports along

the way.

Another favorite for him is pickleball —
something that he first tried during the
pandemic. It has become a true passion
for him since. Today, he is a certified
instructor and he plans on becoming
more competitive in the sport at the

senior level.

LEADING BY EXAMPLE

As William thinks about the distance

his career has traveled in the real estate
business over the past 21 years, he offers
helpful tips to others who are consider-

ing their own chapter in the industry.

“If I was to go back to 2002 when I
started, the thing that I would probably
change is that I would associate myself
with a team from the very beginning,”

William emphasizes.

“When you are around really strong
agents and associate yourself with
them, you’re going to learn and have
exposure to more open houses and
be able to make more connections,
as opposed to being on your own and

trying to do it all by yourself.”

William Soto first tried pickleball during the pandemic and has since become a certified instructor.

INFORMING THE DECISION

As William looks to the future and the
families who are yet to benefit from his
thoughtful guidance and experience, he

views himself as an educator.

“My approach is very patient. 'm not a
pushy salesperson. I really come at it with
the perspective of, ‘Here are your options.
What would you like to do?”” he says.

“After being in the business for this amount
of time, I feel like I’ve been able to see almost
every scenario. That helps me to be able to
share ideas with them from that experience

and to inform them on what to expect.”

Truly, William Soto represents the highest
ideals in real estate ... and is a dedicated
professional, committed to giving his clients
creative, sound, and heartfelt guidance

to help create success during those key

moments that matter in the lives of a family.
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REAL ESTATE MARKETING

QUALITY - SERVICE - VALUE

www.BowmanGroupMedia.com
Tyler Bowman | 9492751386 | Tyler@BowmanGroupMedia.com
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Bomique Home Siaging and Design

Professional design team with over 3,000 homes
staged throughout Southern California
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Holly Garcia

Principal Designer

R, 714-614-1008
&2 holly@hollygarciainteriors.com
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Signature Weight Loss

Lose 10-40 Lbs in 3 months

Boutique Service, Clinical Care and so much more...”
Book your free consultation today to learn more about
medical weight loss at Executive Esthetics!

949-715-0768 | www.ExecEsthetics.com

staff@execesthetics.com | 31655 Coast Hwy., Laguna Beach

TITLE
sOLUTIONS

TEAM

wreasmer < I\ semvice  First American Title™

EXEENTIARE

WE ARE PROUD TO HELP PROTECT

e Amesican 7)seqne!

#1 TITLE TEAM IN SOUTH ORANGE COUNTY

RYAN RAPHAEL ALEX HERNANDEZ

949.482.9428 714.376.5752
rraphael@firstam.com alhernandez@firstam.com
DAPHNE ALT LISA MAXWELL

949.295.0828 714.425.5960

daphnealt@firstam.com Imaxwell@firstam.com

TitleSolutions@firstam.com | www.TitleSolutionsTeam.com
30110 Crown Valley, Suite 203 | Laguna Niguel, CA 92677

South Orange County Real Producers - 37



P> cover story

By Dave Danielson
Photos by Jenny McMasters

RELATING
FOR RESULTS

One of the most powerful tools in
reaching success on behalf of others

is a sense of understanding.

‘When we seek to understand who they

are, what their needs are, and where

they want to head in the future, we are i‘ﬁ gl
equipped to fulfill their needs. A g

Ellie Yung puts that dynamic to work each
day on behalf of her clients. ¥

Providing an Experienced, Analytical and
Financial Edge
As a REALTOR® and investor with Coldwell

Banker Realty, Ellie helps those around her achieve

their dreams — along the way, relating for results.
In the process, she instills an advanced knowledge
of analytical and financial concepts to give her

clients a real, competitive edge.

“When I help a client, I feel the same kind of joy as

if their transaction was my own,” she says. “I am
passionate about the equity and wealth opportunities
that arise from buying and selling real estate, and I

5

love helping my clients navigate these opportunities.”

Whether it’s securing a fantastic deal or achiev-
ing a record-high price for a home sale, Ellie’s
enthusiasm is palpable. For her, every transaction
feels personal, and she is dedicated to delivering
outstanding results for her clients with the same
level of excitement and commitment as if it were

her own investment.

g %
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Gaining Ground in Life

Ellie received top honors graduating from the
Haas School of Business at UC Berkeley. She
went on to work in investment banking on Wall
Street, an experience that strengthened her
financial modeling, analytical, and negotiation
skills. This unique background sets her apart

from other real estate agents.

‘When she was 25, Ellie bought her first proper-
ty—a 350-square-foot condo in New York City.

“I realized the value of owning real estate and the
possibility to earn wealth quickly,” she reflects.
“From there, I kept buying property every two
years. I would buy them, fix them up, sell, and

purchase another one.”

WITH MY INVESTMENT BACKGROUND, | WANT TO SET UP SIMILAR
INVESTMENT STRATEGIES AND PORTFOLIOS FOR MY CLIENTS,
EMPOWERING THEM TO ALSO BECOME ‘WORK OPTIONAL.’
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Ellie remembers always having

a passion for real estate. As she
concluded her time in New York and
moved back to California, she would

soon find herself on a new path.

“I moved back to California to be
closer to family. As there were
fewer corporate financial roles in
Irvine, I decided to pursue my pas-
sion for real estate,” she recalls. “I
gave myself one year to see how this
new path would unfold. If it didn’t
work out, my backup plan was to

return to the financial world.”
Ellie took the next steps and

obtained her real estate license
during the summer of 2017.

40 - June 2023

Skyrocketing Success

From the start, real estate seemed
like a natural fit for Ellie. In fact,
during her first year in the business,
she recorded an astonishing total
of 30 sales, earning Rookie of the
Year and Hall of Fame honors. Her
record of results has continued to
grow. She recorded $62 million in

sales volume in 2022.

Ellie has found that real estate is

the perfect complement to her life.

“My plan is to retire by the time
I’'m 50. I want to build a large
portfolio of income-generating
properties that provide substan-

tial passive income.

| AM VERY
COMPETITIVE
WITH MYSELF.
NO ONE PUTS
MORE PRESSURE

ON ME THAN | DO.

| HAVE ALWAYS
BEEN THAT WAY.

At that point, I can be ‘work optional’ and have
the freedom to choose when and how I work,”
she explains. “With my investment background,
I want to set up similar investment strategies
and portfolios for my clients, empowering them

to also become ‘work optional.”

Being Her Best

Ellie’s competitive spark is easy to see.

“I am very competitive with myself. No one puts
more pressure on me than I do. I have always
been that way,” she smiles. “I remember when

I was growing up, my parents would tell me

that I was studying too much ... and that says

a lot coming from Asian parents! I was always

over-prepared and over-studied,” she says.

For her clients, Ellie is just as diligent and ensures

that every transaction is executed seamlessly.

Family Foundation

Family is at the heart of life for Ellie.

She lives in Irvine with her hus-

band and their two young

children. In her free time,

Ellie and her family

love to travel, and =
N [ 4

they make it a point &

to explore at least i Brandon and Zoe

two new countries

every year. Their
recent adventures r -7

have taken them

" many outdoor

to Singapore activities and, as

and Thailand. /1 ’ she says, “where
the weather is gor-
Besides their love for

globetrotting, Ellie and

~ geous every day!”

her family also love spend- Ellie serves those around
ing time outdoors. Whether

it’s soaking up the sun at the beach,

her with honesty and trust-

worthiness — providing her genu-

playing tennis, biking through trails, or hitting ine feedback on homes for her clients’ review
the slopes for some skiing, they feel fortunate and helping them make an informed decision that
to live in Orange County where there are so will be best for them.

Ellie Yung and her husband,
Jimmy, with their children,



Congratulations to

Ellie Yung for making a
truly positive impact on
the lives of those around
her. It all begins with her
investment in people ..
taking the time to relate
personally to them in
order to be able to

provide them with

the greatest results.

Top producer Ellie Yung
is a Realtor with Coldwell
Banker Realty.
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MEET CHRISTOPHER & HALLIE

YOUR ESCROW PARTNERS

+ 20,000 career-closed transactions
« $8,000,000,000 in career-closed residential real estate
» Highest and Most-Rated Escrow Team in California
« Owver 400 5-Star reviews on Yelp » 16 Exclusive Concierge Services

Christopher Arce-Dale Hallie Packard
Branch Manager Business Development
Cell: 714-906-7131 Cell: 949-607-7665
CDale@glencaksescrow.com HPackard@glenoaksescrow.com

About the Glen Oaks Escrow Laguna Niguel Team!
OUR MISSION:

To run exceptional real estate businesses that enhance the lives of

the people, partners, and communities we serve

OUR VISION:

To create raving fans out of everyone that we touch,

OUR VALUES:

Grace and Kindness. Moxie, Forward Thinking. Knowledge. Integrity. Teamworle

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677



SOCIAL MEDIA

MANAGING & MARKETING

STAND ouT

EASESTTATNEFAGIENIT)

SOCIAL MEDIA MANAGING & MARKETING
LEAD GEN, EMAIL MARKETING, GOOGLE
WEBSITE & SEQ OPTIMIZATION PLUS

MORE!

Horning Chiropractic
& Acupuncture

Acupuncture & Chinese Medicine ¢ Chiropractic
Applied Kinesiology ¢ Nutrition Plans

25241 Paseo De Alicia, Ste 150 | Laguna Hills, CA 92653
949.422.7698 | www.drbenhorning.com

@drbenhorning @drvanessasmithhorning

THOMASPELLICER

still | motion photographer

people

SPACES

aerials

Specializing in architecture, interiors and luxury real estate.

714.381.7675 | www.THOMASPELLICER.com
@thomaspellicer

44 . June 2023

Bringing Experience & Education
To Serve You

Residential
Commercial
Vacant Land

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

PRINT AND
CULTIVATE

DESIGN + CREATE

YOUR BRAND | YOUR VISION

* screen printing « fulfillment
- dtg (digital printing )« product development
* gmbroidery * graphic design

printandcultivate.com
HELLO@PRINTANDCULTIVATE.COM
€ (949) 973-1515
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40 UNDER 40
HAPPY HOUR + PHOTO SHOOT

FEBRUARY 28, 2023 see in this issue. Our photographer, issue. And a big thank-you to our platinum
MARBELLA COUNTRY CLUB Thomas Pellicer, took some great event sponsors for that special evening,
photos from this special evening of Christopher Smith, of The Smith Group
SRS D L honors. Check them out! at MortgageOne, and Shawn Muro, of
We gathered as a group at the beau- Muro Lending Group at Geneva Financial.
tiful Marbella Country Club in San Thank you to Yaneck Wasiek, of The support of these wonderful platinum
Juan Capistrano in late February for WASIO faces, for the fabulous pho- sponsors for the 40 Under 40 photo shoot
a photo shoot and happy hour to cele- ~ tos of our 40 Under 40 agents that and happy hour was invaluable in making
brate the 40 Under 40 mavericks you  were published in our special May this special edition possible.




Congratulations to the exceptional 40 Under 40 honorees in the real
estate industry once again. These gifted individuals are the ones to
keep an eye on in the coming years as they are the ones who will
drive change, create opportunities and achieve great things.
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PRINT

ME MORE!

Were you, your broker, or the team
featured in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A reprint is a four- or
eight-page, magazine-quality-grade paper with
your full article and photos and you on the cover
of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that

can help brand you, your team and/or your business.

* Use on listing appointments.

* Send out to friends and family.

* Send to clients with your holiday greetings.

* Brokers can use as recruiting tools for capturing
new talent.

* Use when farming your favorite neighborhood.

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are

sent to you via FedEx.

50 - June 2023

SOUTH ORANGE COUNTY

REAL PRODUCERS

cﬁuﬂic FHG‘ ELE'J'.I;I’INEJI SPIRING
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CaLeeMeManus e

APRIL 2023

Calee
McManus

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker,

our partner or family. Anyone who wants to

promote you.

HOW DO | ORDER?
Email our reprints manager, Geneva Eilertson,
at geneva@realproducersmag.com.

BT Junk removal
done right.

Why partner with The Junkiuggers?

= Relable, Eco-Friendly Service

& Residential and Commercial
same-Day and Next-Day Jobs
A Fully Insured, Friendly Crew

) Receipts for Any Donations

We'll donate, recycle, & rehome your items
to minimize what ends up in landfills,

I
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or more
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USE CODE: 25REALPRODUCERS

Book now for a free onsite estimate!

1-800-LUG-JUNK
junkluggers.com

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:
Listen on .
amazon music
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REAL

PRODUCERS

BRI R ST TN WITH
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CHICAGO TITLE

"Shannon and Cheryl go above and beyond for
their clients. They provide exceptional service
and are dedicated to achieving an outstanding
real estate experience."
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Shannon Peterson
5 Corporate Park, Suite 100
Irvine, CA 92606
949-235-6913
Shannon.Peterson@ctt.com

Cheryl Anderson
(949) 212-2903
Cheryl.Anderson@ctt.com

COSTA MESA
MOVING COMPANY

What to Expect From Us
\/ Licensed & Insured

\/ Expertly Trained
\/ Packing & Crating Services

v~ Referred by interior designers,
antique dealers, property
managers, and real estate
agents throughout
Southern California

\/ Excellent Reputation

\/ Low-Cost Packing Materials
v/ Modern Equipment & Trucks
v~ Storage Available

v/ FREE Estimates

(714) 241-1673
2614 S Oak St » Santa Ana, CA 92707
CostaMesaMoving.com
info@costamesamoving.com
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YOUR ONE-STOP-SHOP ¢, ) freemodel

, FOR REAL ESTATE AND :f WE DO THE WORK. YOU MAKE THE SALE.
PERSONAL BRANDING MEDIA - . - Fully managed renovations that help clients sell for more.

r fe — I—-—.-
\ / . q Concierge service that designs, manages, and
. pays upfront for pre-sale renovations and preparation.

PHOTOS VIDEOS DRONE & MORE

Local project management.

No cash required - No arbitrary caps on funding.

YOUR ==
B TODAY: "
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Freemodel.com Let’s Talk!




Looking to experience something NEW
from your title company?

Contact Andrew Walsh and his Team at WFG National Title!

“"We keep moving forward,

opening new doors, and doing ; .,‘__{13
new things, because we're 5{\
curious and curiosity keeps l:
leading us down new paths.”
- Walt Disney
Connect with us today!
Your Go To Title Rep
#awalsh4title
= | Andrew Walsh
b, VP of Sales & Marketing
949.300.9101

awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/

‘ WTC Nanonal Tltle Company




