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Sergio Michel  | Mortgage Loan Originator
www.pmgloans.com | 408-856-2770

sergio@pmgloans.com
1010 Hurley Way #110, Sacramento, Ca 95825

MLO NMLS 2023203 | Company NMLS 572121

Are you looking for a partner that
will benefit your real estate business?

Let's connect today!

CONTACT US TODAY FOR A FREE ESTIMATE!

(408) 420-9444
info@falcarazco.com | www.facremodeling.com

License # B-995320 | Fully Licensed and Insured

Your Client Deserves The Home Of Their Dreams

Your #1 referral 
for Residential & Commercial 
Construction
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Jack Farnstrom, CRPC®
(925) 659-0378

Jack.Farnstrom@LFG.com

Gibran Le, CRPC®
(925) 659-0332

Gibran.Le@LFG.com 
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AUTO | HOME | LIFE | BUSINESS | HEALTH

Philip Mills, Agent

Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com
www.phil-mills.com
Insurance License #0D41702

NMLS ID #930951 / Company NMLS ID #2094040

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Silicon Valley Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating a REALTOR® for certain stories, 
please email us at Mitch@SiliconValleyRealProducers.com.
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Contact Trish for a free consultation!
650.400.9562  |  info@exhsi.com 
ExtensiveHomeSolutions.com
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Consulting, Assessing, and 
Designing your client's next move.
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Evolve Bank & Trust offers unique home loan 
solutions that best fit your client's goals.

The McClain Team. Working from our home offices in San 
Jose, CA and Scotts Valley, CA. We lend in all 50 States!

Let’s explore your options.

Jerry J McClain
NMLS# 582914
Certified Loan Advisor
Mobile: 408-799-7407
Jerry.mcclain@getevolved.com
Getevolved.com/mcclain

Colleen Maxwell
NMLS# 1562768

Home Loan Assistant 

Mobile: 408-838-1916

Colleen.Maxwell@getevolved.com

(707) 449-4988
www.jonedwardssalonandspa.com

536 East Main Street | Vacaville, CA 95688

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

Let our experts take care of it all--
Book your appointment today!

JON EDWARDS
SALON & SPA

We have everything you need to

look and feel
your best.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER

Amy Vander

Heyden Architects

(925) 353-0363 

BUILDING PRODUCER

EPIC

Amy Felix

(925) 353-0363

hello@buildeverythingepic.

com

CLEANING SERVICES – 

COMMERCIAL

S&R Janitorial

Sonia Romero

(650) 400-8335

srjanitorialservices.com

FINANCIAL PLANNER

Lincoln Financial Advisors

Jack Farnstrom & Gibran Le

(925) 659-0378

Jack.Farnstrom@LFG.com & 

Gibran.Le@LFG.com

GENERAL CONTRACTOR

F Alcaraz Construction

Frank Alcaraz

(831) 747-5005

facremodeling.com

INSURANCE AGENCY

JH Insurance, Inc

Jessica Hawkins

(408) 264-2400

jhia.com

Mark Landis 

Insurance Agency

Mark Landis

(408) 910-6225

Patrick Cayabyab Insurance 

Agency Inc

Patrick Cayabyab

(650) 755-9690

agents.farmers.com/ca/

daly-city/patrick-cayabyab

Philip Mills, State Farm/Mills 

Mortgage Brokerage

Philip Mills

(408) 781-5023

phil-mills.com

Sisemore Insurance Agency

Vanessa Sisemore

(925) 899-7926

William Beyer 

Insurance Agency

William Beyer

(510) 527-4640

agents.farmers.com/ca/

kensington/william-beyer

LISTING PREPARATION 

SERVICES

Freemodel

Heather Brunelli

(949) 463-0036

MARKETING & 

COMMUNICATIONS

Fitzsimmons 

Communications

Kate Fitzsimmons

(415) 472-1499

Fitz-Com.com

MORTGAGE

101 Home Loans

Hannah Escher

(707) 321-3570

hannah@101homeloans.com

Evolve Bank and Trust

The McClain Team

Jerry McClain

NMLS# 582914

(408) 799-7407

Colleen Maxwell

NMLS# 1562768

(408) 838-1916

General Mortgage Capital

Corporation dba EMeta

Funding

Arton Chau

NMLS #282533

Cell: 650-759-6539

arton.chau@gmccloan.com

Guaranteed Rate

Mohamed Tawy

(619) 599-5643

PMG Home Loans

Sergio Michel

(408) 856-2770

www.pmgloans.com

MORTGAGE LENDER

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

MOVERS

Ace Relocation Systems Inc

Pete Pfeilsticker

(408) 309-9456

AceRelocation.com

MOVING & HOME 

CONCIERGE SERVICE

Extensive Home Solutions

Trish Gray

(650) 400-9562

extensivehomesolutions.com

PHOTOGRAPHY

Fotos by T

Teresa Trobble

2828 S. Bascom Ave

San Jose, CA 95124

(408) 316-1613

Fotosbyt.com/

life-in-your-brand

PHOTOGRAPHY & 

VIDEOGRAPHY

May The Art Be With You

Ewa Samples

(408) 510-4621

ewasamples

photography.com

Odyssey Productions

Nicholas Hammond 

Abigail Hammond

(209) 658-6551

OdysseyProductions.co

PRIVATE LENDER

Investor Loans

Anthony De Castro

(925) 382-8648

REAL ESTATE BROKERAGE

BRG Realty Corp

Gregg Bunker

(408) 781-1725

brgrealtycorp.com

SALON & SPA

Jon Edwards Salon & Spa

Ed Pardini

(707) 449-4988

jonedwardssalonand

spa.com/

TITLE COMPANY

Chicago Title

Valeri Huxley

(408) 535-3348

Chicagotitle.com

Lawyers Title Bay Area

MaryAnn List

(650) 678-5623

Lawyerstitlebayarea.com

Stewart Title of California

Jules Bell

(408) 507-4711

VIDEO PRODUCTION

C Sharp Video Productions

Christine Ann Iglesias

(408) 758-8293

csharpvideo.com

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Visit n2gives.com to learn
more about our fight.

Did you know there are more victims held
against their will today than ever before?

That’s why The N2 Company ― the 
organization behind this publication and 

hundreds like it ― is financially committed 
to end human trafficking.

Thanks to the businesses within these 
pages, our local publishers, and readers 
like YOU, we’re able to break the chains 

of this horrible reality.

A GIVING PROGRAM BY
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Moving you down the 
street or around the globe.

 Ready to Move?  
408-878-0007

 egalpine@acerelocation.com
www.AceRelocation.com

Moving you down the 
street or around the globe.

Call Eric Galpine for a 
FREE, no-obligation 

moving estimate!

 RESIDENTIAL | CORPORATE | STORAGE  RESIDENTIAL | CORPORATE | STORAGE 

BUYING OR SELLING YOUR HOME?
Over 160 agents are ready to help you!

BRGrealtyCorp.com

1900 Camden Ave, San Jose CA 95124
408.558.3636 • brgrealtycorp.com

BRG DRE#: 02075330

GREGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

(408) 781-1725

Make more money on every sale 
when you join BRG Realty -  
including NO COMMISSION SPLIT 
and just $995 fee per  
transaction (including E & O)!
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We could not do what we do 

THANK YOU!
 without your support. 

The 5th Anniversary Issue
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JESSICA HAWKINS
408-264-2400 • jhawkins@gofarmers.com • JHIA.COM
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rising star

C
R

A
IG

, JR
.

By Zachary Cohen I
t was early 2020, and 
Wesley Craig, Jr. was 
ready to launch his real 
estate career. He had 

spent the years prior working 
for the local elevator union, 
one of the toughest trades out 
there, and selling cars. During 
this time, Wesley discovered 
his true gifts – relating with 
people, serving his commu-
nity, and problem-solving. 
This realization led him to real 
estate, and by March 2020, he 
was ready to dive in. And then, 
the world stopped. COVID-
19 halted economic activity 
around the globe. Suddenly, his 
plan for building a business, 
which was primarily cen-
tered on hosting open houses, 
evaporated. “When I got my 
license, I was so excited. I 
planned to hold open houses 
every weekend. I was stoked to 
meet people. Two weeks later, 
before I even got my license 
in the mail, the lockdown 
happened. No open houses. 
No office time. Everything was 
appointment only,” Wesley 
reflects. “I had no idea what 
I was doing. How was I even 
going to meet people? How 
do I get appointments?” By 
leaning into his creative 
problem-solving skills, Wesley 
quickly turned his bafflement 
into a plan. He began hosting 
open houses for a fellow agent, 
booking every attendee as an 
individual appointment.

“One person at a time, they’d 
come with masks and hand 
sanitizer, and I booked them 
as an appointment right then 
and there,” Wesley recalls. “It 
took me six months before I 
even got the ball rolling, and I 
finished 2020 with one trans-
action. But I stuck with it, and 
there was a snowball effect.” 
2020 was a challenging year, 

W
E
S
L
E
Y 

Rising 
Through the 

Storm

Don’t give up, and don’t get discouraged, 
because it will be discouraging starting 
off, especially in a tough time. It could be 
months before getting your first transaction. 
If you’re mentally prepared for that, it’s 
going to be a very rewarding business.
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but it was instrumental in the growth 
of Wesley’s business. In 2021, he 
closed 10 transactions, making a 
six-figure income in the process – a 
huge accomplishment for him. In 
2022, he tripled his sales, closing 19 
transactions and eclipsing $300,000 
in commissions. “The success has 
been a huge game changer for me. I 
realize I’m in one of the best busi-
nesses. I can put my clients first and 
go with what they are looking for, 
and it’s highly rewarding at the same 
time,” Wesley smiles. Leading with 
Friendliness A Morgan Hill native, 
Wesley is committed to doing right by 
those he serves. He’s now building his 
own team, the Montage Group with 
Westbrook Realty. “The main thing 
I look for in teammates is friendli-
ness, and I have to get a good vibe 
from them. I know some people who 
are hardworking and get transac-
tions however don’t have positivity. 
Positivity is important because it can 
bring us all up,” Wesley explains. 
Wesley plans to keep his team small 
for the time being, allowing him to 
devote ample energy into develop-
ing each agent. While he eventually 
intends to grow a larger group, he’s 
starting with a strong foundation. “I 
also want to give credit to Vladimir 
Westbrook, my broker, who took me 
under my wing and helped me grow 
my business. He put a lot of time into 
me, up on late-night Zoom calls and 
coaching me. That’s also been a big 
piece of my success.”

Don’t give up, and don’t get discour-
aged, because it will be discouraging 
starting off, especially in a tough time. 
It could be months before getting your 
first transaction. If you’re mentally 
prepared for that, it’s going to be a 
very rewarding business.”

Integrity Matters Outside work, 
Wesley’s life is budding as well. He 
and his wife, Kelsi, were married in 
March 2023. When he’s not hanging 

out with his wife or their dog, Cleo, 
Wesley can be found spending time 
with friends or attending Morgan 
Hill Bible Church. “Faith – that’s a 
big piece of who I am today. Honesty 
and integrity are so important. I 
can ask myself, ‘What would God 
want me to do in this situation?’ 

and that helps me with decision-mak-
ing. Sometimes I stop in my car before a 
showing and say a quick prayer, and that 
helps serve my success today.” Whether 
working in real estate, serving at church, 
or hanging out with friends, Wesley 
wants to be known as a man of faith and 
integrity. “More than anything, I want to 
be someone you can trust.”

The success has been a huge game changer for me. 
I realize I’m in one of the best businesses. I can put my 
clients first and go with what they are looking for, and
 it’s highly rewarding at the same time.
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Get Framework Plus Bonuses at 
www.VideoBrandingOnline.com 
When You Pre-Order My Book
Christine Ann Iglesias | Video Producer & Award-Winning Author 
Video Branding Online For Real Estate Agents: A Step By Step Guide Leveraging 52 Videos

Discover How To Get Endless Leads 
with Sales Videos, Stories, and Emails 
to Maximize Time…
Using The “Video Branding Online” Framework… 

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWNALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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flashback favorite

Maureen
Finding her Way

By: Zach Cohen 
Originally printed in August 2019 
(San Mateo County Real Producers)

Hiker. Baker. Dealmaker. Lover 
of wildflowers and the outdoors. 
Former geographer with the US 
Forest Service. Maureen Davis has 
worn many hats in her lifetime. In the 
last five years, she’s added top real 
estate agent to the list, as she begins 
to solidify her place amongst the top 
real estate agents on the Peninsula.

As a real estate agent, Maureen gets 
her greatest joy from helping clients 
find a perfect fit in a home. With quite 
the varied background, interests, and 
a delightful sense of humor, Maureen 
brings fresh energy to the local real 
estate market.

Home is Where the Heart is

Maureen grew up in Millbrae and still 
makes her home there. After gradu-
ating from Cal Poly, San Luis Obispo, 
Maureen began to build a career as a 
geographer for the US Forest Service. 
She worked on various projects in the 
research department, from a multi-
disciplinary inventory of the Sierra 
Nevada ecosystem to urban forestry, 
studying canopy cover and how it 
affects heat, carbon dioxide, runoff, 
and pollution.

“I’m a geographer, so I bring the 
physical sciences and social sciences 
and mesh them together,” Maureen 
explains. “It’s the patterns that matter 
the most.”

Maureen eventually moved on to 
work for a research consultant in 
Palo Alto and Menlo Park, helping 
companies vision out their long-term 
future. “Most companies can’t think 
more than a quarter out,” Maureen 
laughs. “My specialties were general 
strategic planning, emerging tech-
nologies, and healthcare… We helped 
them anticipate and see what likely 
changes are. No one has a crystal ball. 

But when you start looking at trends, 
you can gear up for that and be ahead 
of the curve.” Maureen worked with 
corporations, non-profits, and the 
government at the thinktank from the 
late 90s through 2007.

Real Estate Calls

In 2007, everything changed. With 
the recession looming, companies 
began to scramble, and the consulting 
industry took a devastating hit.

“I suffered greatly for a long time,” 
Maureen states candidly. Maureen 
did some independent consulting 
before picking up work for local 
political campaigns.

“I had dabbled in politics my whole 
life,” Maureen explains. But getting 
into real estate? “It was an accident. 
Totally and completely.”

Maureen was hired to work for a politi-
cal campaign -- and as it turned out, she 
was running a campaign for one of the 
owners of OMARSHALL, the daughter 
of the founder of the brokerage.

“So I ran the campaign from her real 
estate office. When it was over, I 
figured I would clean up the campaign 
and walk out... But she had more 
work for me. I started doing market-
ing work for her. Then she suggested 
that I get my [real estate] license.”

“I ignored her for a long time, insisting 
I was not a salesperson,” Maureen con-
tinues with a smile. “At some point, she 
put the books on my desk…. Eventually, 
I took the courses, passed the test. By 
then I saw that it’s not a sales job. It’s 
something much different.”

Maureen reflects on the similarities 
between running a political campaign 
and running a transaction. “You have to 

meet a lot of people, get the word out -- 
marketing, marketing, marketing.”

“I’ve been able to take my entire back-
ground -- all my skills and knowledge fit 
somewhere. It all translates nicely.”

Finding her Way

Since getting licensed in 2014, 
Maureen admits that her progression 
hasn’t been without hiccups.

“I was pretty good in my first year,” 
she explains. “I got a few deals, then 
there was a lull.”

After several years of riding the ups 
and downs of real estate, Maureen 
had her best year ever in 2018. “2018 
was the best year yet, but I’m sort of 
still a rookie,” Maureen reflects. “I 
work a lot. And I try a lot of differ-
ent things. You have to touch people 
where they are. Meet people face to 
face, where it really matters. At the 
end of the day, it’s the face to face 
[that makes the difference]. It’s about 
getting out in front of people.”

As a single woman with no chil-
dren, Maureen is blessed to be able 
to socialize and get in front of her 
customers early and often. She reg-
ularly holds “appreciation parties” 
-- events that are put on just to touch 
base with clients and share in a good 
time together. “It’s just fun. We’re not 
talking real estate. There’s painting, 
music, food. Everyone has a blast.”

“Work just blends into all kinds of 
events and community stuff. I have 
a totally wonderful life. All that 
community stuff isn’t work... But I’m 
out all day long,” Maureen explains. 
“Although, I do wish I would put more 
hikes on my calendar.”

Davis
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Work Hard and Smart

By Zachary Cohen  |  Photos By Teresa Nora Trobbe - www.FotosByT.com

Born in China, Lili Chen immigrated to the US with her 
family when she was six. Lili’s parents came to America 
to provide a better life for their family, and their journey 
took them from coast to coast. After several years in New 

York, they moved to Florida, then Southern California. 
At each stop, they owned and operated restaurants.

Lili grew up in the restaurant business. She witnessed 
her parents pour their energy and 
hearts into their business. The hours 
were often long and grueling, their 
work ethics unshakable. 

“I walked to my parents’ restaurant 
after school every day,” Lili reflects. 
“My parents instilled hard-working 
habits; they worked seven days a 
week, twelve to fourteen hour days. I 
learned tenacity. I acquired a will to 
never give up.”

The values and lessons Lili learned 
from her parents have continued to 
serve her as a real estate agent. Her 
likability is coupled with tenacity, 
allowing her to connect with clients 
from all walks of life. 

Gaining Confidence

Lili’s parents eventually expanded into 
the import/export food distribution 
business. As Lili got older, she joined 
the family business, becoming Vice 
President and Controller of the whole-
sale company.

When the import/export food busi-
ness took a hit during the recession of 
the late 2000s, Lili became a para-
legal. She enjoyed the work, but her 
growth was capped. She has always 
been driven to achieve more, so at the 

lili 



38 • June 2023 Silicon Valley Real Producers • 39@realproducers realproducersmag.com

advice of a friend, she turned toward 
real estate. 

Lili was licensed in 2016. Over the past 
six years, she’s built a strong business 
in the Bay Area. She closed nearly $25 
million in 2021 and, in 2022, is set to 
almost double her sales volume. 

Lili has grown personally over the past 
six years, too. She started her real 
estate career more timid, a bit unsure 
of her skills and value. Today, her con-
fidence is greatly improved due to her 
focus on personal development.

“I come from an immigrant back-
ground. I didn’t even get my green 
card until 2015. I didn’t finish college. 
So coming into real estate, I had to 
understand my beliefs and how I can 
overcome them. I had to ask myself, 
‘Am I good enough to sell a $2, $3, $4, 
or $5 million house? It’s been a lot of 
personal work and internal work.”

Lili is confident in her ability to 
weather the current market down-
turn. She prides herself on her ability 

to develop creative, individual strate-
gies for each client and negotiate the 
most advantageous deal.

“At the end of the day, they are people 
like us. What’s important is that I love 
on them and help them like I would 
my own family member.”

Work Hard – and Smart

As a real estate agent, Lili calls upon 
the work ethic her parents taught her 
daily. But she’s also learned another 
lesson – hard work isn’t the only path 
to success.

“I’ve learned that working hard 
doesn’t always get you somewhere 
in life,” she says frankly. “It’s about 
working smart, learning how to 
leverage what you’ve got. Wealth and 
success is saving pennies and being 
frugal like my parents, but it’s also 
about how you leverage your money. 
So you won’t see me working seven 
days a week for 12 to 14 hours. I have 
an assistant. I have a coach. I’m all 
about what it is going to take to move 
the needle in the business.”

Staying Connected

Outside work, Lili enjoys spending 
time with her son, Calvin, work-
ing out, and personal development. 
Although Calvin currently lives with 
his dad in Arizona, Lili was a single 
mom for ten years. 

“Being a mom is one of my greatest 
accomplishments,” she says proudly.

As Lili looks ahead, she is focused on 
growth, but her growth won’t be at 
the expense of others. She hopes to 
create the type of success that leads 
to success for others. 

“I have a spiritual belief that we are 
all connected,” she says. “So much 
in real estate is a facade. You have 
to appear a certain way. There are 
things you can or can’t say. But I feel 
if you focus on yourself and your 
clients, you can’t go wrong. I want 
to create win-win opportunities 
for everyone. I want to help people 
achieve their goals.”

I’VE LEARNED 

THAT WORKING 

HARD DOESN'T 

ALWAYS GET YOU 

SOMEWHERE IN LIFE. 

It’s about working smart, 

learning how to leverage 

what you’ve got.
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event recap

Silicon Valley Real Producers Event 
HAWAIIAN THEMED 

S O C I A L 
(April 20, 2023)

Thank you to Aerial Canvas 
and to the sponsor:
Padi Goodspeed
916-257-9435
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I eventually dropped off, while my 
friends became professionals. In their 
Thrasher Magazine interviews they 
would say things like, ‘I used to skate 
with Phil Chen, but he quit.’ I will 
never forget that.”

“I remember I took a few years off 
and when I was in college, I regretted 
not turning pro,” Phil admits candidly. 
“I told my parents, ‘I’m going to regret 
this my whole life. I’m going to quit 
school and go pro.’ But I never did it. 
And I am going to regret it my whole 
life. I was too young to enjoy or see 
what the potential would be.”

Despite the sense of loss from a 
skateboarding career that never was, 
Phil’s path has led him to great things: 
first, a career in fitness, and now, a 
blossoming real estate business. He 
still takes lessons from his early years 
on a skateboard with him every day.

With the nature of a skateboarder, 
Phil remains willing to take chances 
when the time is ripe. “I’m constant-
ly rolling the dice and taking risks 
and chances. That’s my nature. I’m 
not conservative work-wise. I’m al-
ways going to take the leap of faith,” 
he explains.

“The lessons I learned from skate-
boarding -- it was determination. 
Living, sleeping, breathing what you 
do, it becomes natural and instinctive. 
In a little way, I got a taste of what 
being an elite athlete was like. I could 
go to sleep, dream a trick, and do it 
the next day. I tell my kids now, try to 
be the best at whatever you do.”

In college, Phil delved into another 
physical pursuit: fitness. He studied 
exercise science with a minor in 
holistic health and Chinese medicine. 
He’d go on to attend graduate school 
for physical therapy and aspired to 
open an east-west clinic for peak per-
formance, combining his knowledge 
of Chinese medicine with his under-
standing of western techniques. 

“But before I did that, I cashed out my 
credit cards to open my own gyms, 
and that’s where I got the most train-
ing for real estate.”

In the fitness world, Phil learned the 
service business. It was a natural 
segway to shift from personal fitness 
training to luxury real estate. “It’s the 
same thing,” Phil explains. “Fitness is 
an art backed by science. Real estate is 
an art backed by quantitative analysis.”

During his years as a gym owner in 
the San Francisco financial district, 
Phil was also able to (unknowingly) 
begin to build his real estate client 
database. Phil’s private personal 
training studios catered to Fortune 
500 CEO’s, bankers, brokers, lawyers, 
and other affluent clientele. 

“I was just in my gym, working and 
hanging out,” Phil says, tellingly. 
Eventually, some of Phil’s clients 
became his business partners. “They 
would buy real estate, and I would 
manage it. I had no money back then. 
That’s how I got my feet wet.” 

By 2006, Phil realized it was time to 
make a choice. With one foot in the 
fitness world and the other in the real 
estate world, his attention was divid-
ed. As he admits, “I was half-assing 
[real estate].” 

“I had to choose. I took the leap of 
faith and got into real estate full time 
in ‘06.”

In 2006, Phil experienced success, 
but the downturn of 2007 through 
2009 would make him think twice 
about his decision to dive into real 
estate. “I thought, what am I doing? 
Those were rough years.” But instead 
of getting discouraged, Phil doubled 
down on his commitment. 

“I am an eternal optimist… I always 
think the sky is blue and it will work 
out. There are often times of high 
stress, but for the most part, I always 

feel Everything’s Gonna Be Alright 
(Quoting the Bob Marley song).”

Phil opened his own boutique broker-
age, Sybarite, without ever working 
for a larger brokerage, using the 
knowledge he accrued mainly on his 
own through his family’s investments, 
observation, intuition, and experience. 
By 2010, he put himself on the map 

as a top real estate agent in the highly 
competitive area of Hillsborough.

Coming to Compass from Sybarite, 
which he operated and ran for the 
better part of a decade, has given Phil 
a unique perspective on the state of 
the local real estate market. “Com-
pass is a unique speeding freight train 
right now,” Phil comments. 

“I’m fortunate to have had three careers 
that I was passionate about, became 
really good at and made into careers.”

Regardless of the brokerage where he 
hangs his license, Phil knows his rep-
utation is what carries him to success. 
“People trust me. Reputation is so 
important over any deal or commis-
sion. That’s the reason am usually one 

of the first choices amongst so many 
talented agents in the Bay Area.”

Phil stays motivated by staying 
humble and continually striving to 
improve in all aspects of his work. 

“I’m still hungry, so watch out.”
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CHEN
From the Street Skate to Real Estate Sales: Continuing to Take the Leap of Faith

By Zach Cohen

Photos By Brandon Busa

Rewind to the early 90s: an era of 
post-grunge and punk music, the raw, 
edgy upswing of the street skate-
boarding mecca of San Francisco. 

As a native San Franciscan teenager 
growing up in the Bay Area, Phil Chen 
was already making waves in the 
skateboarding world. He was not only 
a competitive skateboarder, but was 
nationally ranked, and one of the top 
sponsored amateurs in the nation. He 
skated alongside legends such as Tom-
my Guerrero and Christian Hosoi.

“I was fresh off a second place finish 
in a national contest and probably 
a year from turning pro when I was 
15,” Phil recalls. “I would come home 
from school, do my homework, and 
then have to practice to live up to my 
sponsors’ expectations.”

Despite his love for skateboarding 
and the massive success he had 
achieved, the obligations became too 
much for a 15-year old that was just 
coming into his own. Phil admits -- it 
started to feel like a job. Sponsors 
and commitments overtook his love 
for the sport. 

“When I got my driver’s license and 
girlfriends, it became harder to skate. 

phil
“This is the key: if you want to be 
good at something, you have to 
eat, sleep, and dream it.”

cover story
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