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OUR PROMISE TO YOU
We are dedicated to creating an effortless 
client experience. We believe that 
communication is the crucial ingredient 
that makes buying a home seamless, 
regardless if your client's first time
buying a home or if you are a 
seasoned investor!

We know that buying a 
home is likely to be the 
most important financial 
decision of your client's 
life, so our value 
proposition is simple: 
we will be with them 
every step of the 
process, and we deliver 
on what we promise.

Company NMLS ID # 56323 (www.nmlsconsumeraccess.org)

11325 Random Hills Road
Suite 600, Fairfax, VA 22030
(703) 342-4528
JLin.icmtg.com

JOHN LIN
SENIOR LOAN OFFICER

NMLS ID # 2013416
JLIN@ICMTG.COM

(650) 888-0892

FRANCIS ACEVEDO-HENRIQUEZ
LOAN OFFICER ASSISTANT

FACEVEDO@ICMTG.COM
(571) 458-8393
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Vellum Mortgage

Nathan Burch

(703) 350-4000

NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions Worldwide

(301) 926-3600

ShippingSolutions

Worldwide.com

MOVING / STORAGE

Certified Master Movers

(703) 296-4528

CertifiedMasterMovers.com

HuberWilmot Moving

(703) 488-7117

HWmoving.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

My Guys Moving

(571) 288-3840

MyGuysMoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

(301) 972-3201

TruPlace.com

PRINTING / 

PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268

SilveradoPrinting.com

PRINTING, DIRECT 

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

National Lithograph, Inc

(703) 709-9000

NationalLitho.com

PROPERTY MANAGEMENT

Circle Property Management

(703) 592-6802

CirclePM.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build

(229) 392-1446

Robert@sauvage

designbuild.com

ROOFING

Cole Roofing

(703) 836-6679

ColeRoofSystems.com

DryHome Roofing & 

Siding, Inc.

(703) 230-7663

DryHome.com

SENIOR MOVE 

MANAGEMENT

Town & Country Move 

Management

(301) 670-4600

TownandCountryMovers.com/

Move-Management/

STAGING

Inspired Home Design, Inc.

(703) 775-8777

InspiredHomeDesign.com

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountryMovers.com/

Staging

TITLE SERVICES

Cobalt Settlements, LLC

(703) 350-5157

CobaltSettlements.com

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Kensington Vanguard National 

Land Services

(703) 637-9165

(703) 794-2101

KV-DCMetro.com

MBH Settlement Group

(703) 277-6806

MBH.com

Pruitt Title

(480) 203-6452

DCTitleGuy.com

TRANSACTION 

COORDINATOR

Scalable RES

(571) 445-4737

Facebook.com/ScalableRES

VIDEO MARKETING/

BRANDING

Changeover Media

(703) 728-1230

ChangeoverMedia.com

VIDEO PRODUCTION &

MARKETING CONTENT

Best Side Story Media

(305) 409-8118

ABestSideStory.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

TruPlace

(301) 972-3201

TruPlace.com

VIRTUAL ASSISTANT

Cyberbacker Virginia

(703) 672-0687

Cyberbacker.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA

The McGruder Group

(703) 273-7381

McGruderCPAs.com

BUILDER

Green Valley  

Custom Builders

(703) 865-5440

GreenValleyCustom

Builders.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501

CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service

(703) 283-2764

WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric

(703) 225-8222

ProElectricVA.com

ENGINEERING - 

STRUCTURAL & SOIL

Soil & Structure Consulting

Ken Fraine, PE 

Andy Fulambarkar, PE

(703) 391-8911

SoilandStructure.com

ESTATE SALES

Four Sales, Ltd.

(703) 256-8300

FourSales.com

FLOORING

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME INSPECTION

Biller & Associates

(571) 528-6817

BillerandAssociates.com

Home Field Advantage 

Inspection Services

(703) 755-5611

HFAdvantage.net

Hurlbert Home Inspection

(703) 830-2229

HHInsp.com

Rn HomeTech

(301) 221-0357

RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot

(301) 798-4377

JudyOnTheSpot.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

HOME REPAIR

Innovative Realty Contracting

(571) 283-4919

InnovativeRealty

Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Services

(800) 247-3680

CinchRealEstate.com

Old Republic  

Home Protection

Molly Flory

(800) 282-7131 x1428

ORHP.com

Super Home, Inc.

Jonathan Asfour

(703) 254-9628

HelloSuper.com

INSURANCE

Boizelle Insurance 

Partnership

(301) 948-2010

Boizelle.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

It’s Haul Good

(703) 646-9194

ItsHaulGood.com

MORTGAGE

ALCOVA Mortgage

Toni Hill

(703) 996-9705

ToniHillTeam.com

Atlantic Coast Mortgage

Melissa Bell

(817) 807-1616

MelissaBellMortgage.com

Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103

KellyKatalinas.com

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Homebridge Financial 

Services, Inc.

Cody Kessler

(301) 928-7932

Homebridge.com/

Loan-Originator/

Cody-Kessler

loanDepot

Tim Kelly

(571) 308-3660

loanDepot.com/TimKelly

Movement Mortgage

Chris Shead

(703) 498-8235

ChrisShead.com

Primary Residential 

Mortgage Inc.

Aaron Matty

(443) 375-6466

PrimeRes.com/AMatty

The John Lin Team at 

Intercoastal Mortgage

(650) 888-0892

JLin.icmtg.com
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TECHNICAL AND
PROFESSIONAL EXPERTISE

YOU NEED...
�������������������������
��������������
�������

DAWN MCGRUDER, CPA
(703) 273-7381
MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210
FAIRFAX, VA 22030
     @MCGRUDERGROUPCPAS

OUTSOURCED
ACCOUNTING

IRS
REPRESENTATION

TAX PLANNING
AND PREPARATION

AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com

OU
R 

SE
RV

IC
ES

LET’S MOVE!

WHITE GLOVE 
CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

Whether you are moving a whole house, 
a business or office, or just a few items, 
our process to relocate anything 
anywhere in the world has been 
perfected with over 30 years of 
experience as professional movers.

703.704.5127  |  certifiedmastermovers.com 
Contact us today for a free quote!

Gregg Day
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10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE

FULL-SERVICE PEST CONTROL COMPANY SPECIALIZING IN TICKS, ANTS, TERMITES, MICE & MORE!FULL-SERVICE PEST CONTROL COMPANY SPECIALIZING IN TICKS, ANTS, TERMITES, MICE & MORE!

CALL FOR A FREE QUOTE!
(703) 665-4455 |  MYPESTPROS.COM

G O O D B Y E  P E S T S !

Members of the NPMA, Virginia & Maryland Pest Management 
Association • 10+ Years of Experience

Local, Family-Owned Business • Proudly Operated by
Brett & Debra Lieberman • Serving VA, MD & DC

SCHEDULE YOUR WDI INSPECTIONS!

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC
To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

M E E T  T H E

N O VA
R E A L  P R O D U C E R S  T E A M

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

Kristin Brindley 
Publisher

Lexy Broussard
Sales Manager

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer

Zachary Cohen 
Writer

Jaime Lane 
Executive Assistant & 
Publishing Manager

Ellen Buchanan
Editor

Jess Wellar
Associate Editor &

Content Writer

Wendy Ross 
Operations Manager

Ellie Caperare
Social Media Manager
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publisher’s note

FOOD FOR THOUGHT
What would you do more of if you 
had all the time in the world?

Dear Real Producers of  
Northern Virginia,

As the summer season unfolds, I want
to personally wish you a happy and
refreshing June ... and a Happy 
Father’s Day to all the hardworking 
dads out there! This month marks 
our fifth year in print! And the start 
of warmer weather, longer days, and 
the perfect time to enjoy the great 
outdoors. Whether you’re planning 
on taking a vacation, spending time 
with friends and family, or just enjoy-
ing some much-needed downtime, I 
hope that you make the most of this 
wonderful time of the year.

While you’re enjoying your summer 
adventures, I wanted to take a minute 
to reflect on the importance of being 
empathetic and accountable. As you’re 
in the process of assisting clients with 
buying or selling a property, you may 
be working with a number of parties 
who are responsible for getting that 
deal to the closing table. It’s important 
to remember that these professionals 
are people, too, and they also deserve 
a break to recharge and refresh.

Top agents should also understand 
the importance of maintaining 

communication with their clients, 
especially when they’re ‘OOO’ for 
more than 24 hours. That’s why they 
will always leave a designated, reliable 
agent who can assist with any urgent 
matters or concerns that may arise 
with a client while they’re unplugging. 
This way, you can be assured that your 
clients are being taken care of, even if 
you are not physically present to show 
a house, for example.

This practice not only demonstrates 
a high level of professionalism 
and responsibility but also 
shows your clients that you 
care about their needs and are 
committed to providing the 
best possible service. Nothing 
is more frustrating than trying to 
reach an agent who is on vacation and 
has not left a backup contact… But as 
top 500 real estate agents, you proba-
bly already understand this and strive 
to meet those expectations!

So as you embark on your summer 
adventures, I encourage you to commu-
nicate openly and honestly with your 
clients about your schedule. By doing 
so, you build a strong and trusting rela-
tionship with your clients that will help 
you achieve your real estate goals. 

With this in mind, I hope that you can 
relax and enjoy your summer! We 
look forward to seeing you all again at 
our next big event in the fall.

This month, we’re pleased that
preferred partners Soil & Structure
Consulting, Boizelle Insurance
Partnership, and Town & Country
Move Management have joined the
NOVA Real Producers family. 
Welcome!

With gratitude,
 
Kristin Brindley
Owner/Publisher
NOVA Real Producers

313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com
 

hel lo ,  summer!
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(571) 283-4919
InnovativeRealtyContracting.com

VA LICENSE: 2705135404

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

QualityQuality
GENERAL CONTRACTING & CONSULTING SERVICESGENERAL CONTRACTING & CONSULTING SERVICES

SCHEDULE A CONSULTATION TODAY!

Licensed • Insured • Experienced • Full-Service General Contractor

JJ Gagliardi
Owner & CEO
(703) 728-1230
jj@changeovermedia.com

Brittani Carter
Creative Director

(202) 854-0104
brittani@changeovermedia.com

www.CHANGEOVERMEDIA.com

LET US HELP YOU TELL YOUR STORY
Potential buyers or sellers are more likely to reach

out for your help if they feel like they are already connected to you.

WE CAN HELP MAKE THAT HAPPEN
THROUGH VIDEO MARKETING!

Cutting-Edge Photography / Videography / Social Media
Marketing Coaching / Unique Services [Virtual Tours]

VIDEO MARKETING STRATEGY FOR YOUR ENTIRE BUSINESS
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What do you like about 

where you live?

we ask...you tell!

AARON NICHOLS

McEnearney Associates

I love the community! I love the relationships 
and the people that take pride in living here. We 
all want it to be a safe and fun environment that 
everyone can take pride in.

CHRIS WHITE

Long & Foster Real Estate

I live in the Mount Vernon area and I love all the 
history in the area, the parks and the conve-
nience to the DC Metro. We also have access to 
the river for boating.

DONNY SAMSON

Samson Properties

I love our neighborhood of Willowsford. It’s a 
beautiful area. Lots of families are out walking 
around the trails all the time. Everyone in the 
community goes up to Lightridge for all the 
games because it’s beautiful, and the community 
support has been fantastic.

JULIAN VARO

Real Broker LLC

I like that everything feels so accessible 
and all the different cultural experi-
ences; and aesthetically, where I live is 
more of a suburb. There’s so much to 
do and so many people to meet and so 
many different monuments. I actually 
came up here when I was 12 or 13 and I 
got to explore D.C. I even have a list of 
my favorite restaurants that I love. 

JASON CHEPERDAK

Samson Properties

I love that I can walk anywhere, and 
that there is so much diversity in the 
style of real estate where I am! I also 
love that when I wake up, regardless of 
when I wake up, there is always some-
one up before me! I live on Capitol Hill.

NATALIE MCARTOR

Samson Properties

We live in the Gainesville area in 
the “rural crescent.” We love living 
here because the quiet and peace-
ful community of Oak Valley off 
Catharpin Road is convenient to 
everything! Gainesville is filled with 
so many amenities, such as Jiffy Lube 
Live, Regal Cinemas, Prince William 
Fairgrounds, Long Park, plus lots of 
local breweries, wineries and restau-
rants. Gainesville and Haymarket 
boast six golf courses, three gated 
golfing retirement communities and 
a new Dell Webb neighborhood. The 
Gainesville Promenade is fabulous 
for shopping at popular stores, plus 
a new Pure Barre workout studio 
opened last year. The schools are 
fantastic and loaded with sports and 
extracurricular activities for the chil-
dren … and now that 66 has toll roads, 
it is a breeze to get to downtown D.C. 
A wonderful place to call home!

SUE SMITH & CHARLIE ROSSI

Compass

We love living in Hamilton, Virginia! 
The small town has approximately 650 
residents in western Loudoun County, 
about 50 miles west of Washington, 
D.C. Hamilton is about a mile long, 
with several small businesses 
tucked along the main road and is a 
slow-growing town with a rural, home-
town atmosphere. We are walking/
biking distance to the W&OD Trail 
where we spend many hours each 
week walking, running or riding bikes. 
Two of our four adult children relo-
cated to Hamilton over two years ago. 
We love the country air, dark nights, 
bright stars at night, constellations, 
sunrises and sunsets and the sound 
of roosters crowing. Connect with us 
if you want to come out to Loudoun 
County, we’d love to introduce you to 
this beautiful destination!

MEG CZAPIEWSKI

eXp Realty

I love that I have access to every kind of experience 
within easy reach. The metro D.C. scene with theaters 
and museums and amazing restaurants; Old Town expe-
riences in Alexandria, Manassas and Fredericksburg; 
great wineries and craft breweries; fabulous bike and 
hiking trails; mountains to the west, beaches to the east; 
so many great places I can get in a day up and down the 
East Coast, and quick access to flights anywhere in the 
world! Northern Virginia is THE BOMB!

MOLLY FLORY

Old Republic Home Protection

I love Nokesville, Virginia. It still has the small commu-
nity feeling with all the growth. People are involved and 
take care of their neighbors. There is so much history in 
this area! When we first built out here years ago (being 
from Fairfax County) I thought it was the end of the 
Earth! I am so happy we moved out here when we did, 
and that we are able to enjoy the beauty of the land and 
the caring of the community.

SETH HURLBERT

Hurlbert Home Inspection, LLC

In Northern Virginia, I like the access to the arts, par-
ticularly live theater. I also like the climate. I came from 
south Alabama where there were two seasons — hot and 
hotter. I like the changing of the seasons here.

RYAN CORVELLO

Ryan Corvello Photography

I love Alexandria for its convenience to all of the “95s.”

ROBIN GEBHARDT

Real Broker, LLC

There is so much to love about Round Hill… We love 
driving home on Rt 7, and as you approach Rt 9, you are 
greeted by the mountains, magical colors in the sky, and 
sunsets for days. We love raising our son in our small, 
perfect town. Families looking out for families. Most of 
my parents’ generation will comment by saying that our 
neighborhood, Mountain Valley, of Round Hill, is very 
reminiscent of their childhood neighborhoods. There’s 
honestly no other place I’d want to raise my son.
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WHY CHOOSE
HUBERWILMOT?

GET A FREE QUOTE TODAY!
(703) 488-7117 | HWMOVING.COM

• Over 40 years of
combined experience

• Fully licensed,
insured, and bonded
with ATA Certified
and background-  

  checked  
  employees
• Family owned and

operated
• FREE onsite and

virtual estimates
• FREE boxes and

packing supplies
• Long-distance

moving and
temperature-    

   controlled storage

5% OFF
VALID FOR 

SENIOR CITIZENS 
AND ACTIVE/

RETIRED MILITARY.

MOVING DAY
Should Bring JOY

301-317-6220
PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO

CALL FOR A FREE
IN-HOME ESTIMATE!
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to Maximize Your Title 
Company Relationship

1. Create the Relationship
Don’t look at your title company as 
a “vendor.” Create a strong relation-
ship with your escrow officer and 
title sales rep. They will go out of 
their way to help you in every aspect 
of your business if the relationship 
is strong. These relationships are a 
two-way street. The goal is to help, 
support and lift up our clients because 

Wade Vander 
Molen is senior 
vice president 
of business 

development at 
Pruitt Title LLC in the 

Northern Virginia/Washington, 
D.C., area and has been in 
the title industry since 2005. 
Wade helps real estate 
professionals with all facets of 
their marketing and teaches 
a new, sustainable business 
model to help them grow their 
businesses. You can visit Wade 
at www.DCTitleGuy.com.

words by wade
By Wade Vander Molen

the more business you generate, the 
higher likelihood of more business 
your title company can close. It all 
begins with growing the relationship. 
Get to know your escrow officer and 
title rep because if they know you see 
them as an equal business partner, 
there will be amazing opportunities 
to lean on them for help in your real 
estate business.
 

clients. You might be surprised at what 
they say. Many title companies have 
access to data mining programs and 
other software that Realtors don’t. 
These programs can help agents target 
the market for more listings and buyers 
where they do business. Also, ask what 
technologies they possess and how they 
enhance your real estate business and 
make it run more efficiently. 
 
3. Lean on the Experts
When you have a strong title com-
pany relationship, you are never a 
solo agent. Not only do these compa-
nies have great escrow staff and mar-
keting services to offer, but attorneys 
that can answer legal questions for 
your clients. These attorneys can also 
draft legal documents when needed 
for your clients. When you are unsure 
of a situation on your transaction, 
reach out to the in-house counsel and 

use their expertise. Have a potential 
title issue on an upcoming listing? Is 
a seller saying things that make you 
think a lien or judgment has been 
placed on the property? Your title 
partner will have the ability to tell 
you upfront if your concerns are real 
by doing a limited or full title search 
on the home. Lean on the experts at 
your title company to save yourself a 
future headache. 
 
Though title companies all provide 
the same settlement and title ser-
vices, there are other companies that 
go above and beyond to truly partner 
with their clients to proactively help 
to create success for a Realtor’s busi-
ness. When you are looking for a title 
company partner, take the time to ask 
them the necessary questions to see 
how they can best support your real 
estate business. 

2. Ask about Marketing Services
Title companies can’t close deals unless 
Realtors ratify contracts. Sitting in the 
office waiting for the business to come 
in is not a good strategy, though many 
companies take this approach. When 
you find your great title partner, sit 
down with the title rep and ask them 
what marketing services or services, 
in general, they offer to their Realtor 

Having been in the title business since 2005 and in two major real estate markets, let’s just 
say I’ve seen most things. REALTORS® and lenders leverage their title company relationship in 
different ways. Some leverage the relationship far more than others. Others don’t know how 
to leverage the relationship at all. Let’s discuss the top three ways you can maximize your title 
company relationship to create more business, potentially gain referrals, and sleep better at night.

33WAYSWAYS
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Fair Housing 
Law makes 
it illegal to 
discriminate 
based on race, 
color, religion, 
national origin, sex, elderliness, famil-
ial status, disability, source of funds, 
sexual orientation, gender identity, 
or military status. In addition to the 
protected classes noted above, local 
ordinances may provide additional 
protection to groups. Therefore, it is 
important to be well versed in the law 
that applies to any area in which you 
practice real estate.

Agents have the important job of 
both understanding and ensuring 
that every transaction they engage in 
complies with all fair housing require-
ments. Historically, most housing 

complaints centered around race; 
however, there has been a steady 
increase in grievances related to 
other protected classes. To avoid Fair 
Housing objections, it is imperative 
to have a working knowledge of how 
each class is defined in the law.

The Virginia Fair House Law is set 
forth in Virginia Code Ann. § 36-96.1, 
1950 as amended. While many of 
the protected classes are self-evi-
dent, some require further inquiry. 
Virginia Code Ann. § 36-96.1:1 defines 
the terms used in the Virginia Fair 
Housing Law as follows:

“Disability” means, with respect 
to a person, (i) a physical or mental 
impairment that substantially limits 
one or more of such person’s major life 
activities; (ii) a record of having such 

an impairment; or (iii) being regarded 
as having such an impairment.

“Elderliness” means an individual 
who has attained his 55th birthday.

“Familial status” means one or more 
individuals who have not attained the 
age of 18 years being domiciled with (i) 
a parent or other person having legal 
custody of such individual or individ-
uals or (ii) the designee of such parent 
or other person having custody with 
the written permission of such parent 
or other person. The term “familial 
status” also includes any person who is 
pregnant or is in the process of securing 
legal custody of any individual who has 
not attained the age of 18 years.

“Military status” means status as 
(i) a member of the uniformed forces,

as defined in 10 U.S.C. § 101(a)(5), of 
the United States or a reserve compo-
nent thereof named under 10 U.S.C. 
§ 10101, (ii) a veteran as defined in 38
U.S.C. § 101(2), or (iii) a dependent as
defined in 50 U.S.C. § 3911(4) except
that the support provided by the ser-
vice member to the individual shall
have been provided 180 days imme-
diately preceding an alleged action
that if proven true would constitute
unlawful discrimination under this
section instead of 180 days imme-
diately preceding an application for
relief under 50 U.S.C. Chapter 50.

“Source of funds” means any source 
that lawfully provides funds to or on 

behalf of a renter or buyer of housing, 
including any assistance, benefit, or 
subsidy program, whether such pro-
gram is administered by a governmen-
tal or nongovernmental entity.

“Religion” includes any outward 
expression of religious faith, including 
adherence to religious dressing and 
grooming practices and the carrying or 
display of religious items or symbols.

Reviewing these definitions is an 
important aspect of staying informed. 
However, the inquiry should not end 
here when faced with an unclear 
factual situation. One area that has 
caused confusion is the source of funds 

classification. Based on requests for 
clarification by agents, The Department 
of Professional and Occupational 
Regulation provided guidance on the 
interpretation and implementation of 
discrimination based on the source of 
funds. This information is available on 
the DPOR website (https://www.dpor.
virginia.gov/) and should be reviewed 
by all agents.

MBH Settlement Group is a trusted 
partner that is committed to helping 
agents understand and ensure compli-
ance with Fair Housing Law.

Colleen Sweeney is currently a managing attorney at MBH Settlement Group. Colleen has 20+ years 
of legal experience ranging from drafting complex contracts, litigation, and conducting real estate 
closings. Colleen has represented clients in cases in the trial courts through litigation in both the 
Supreme Court of the United States and the Commonwealth of Virginia. She is an active member 

of the legal community and a lifelong resident of Northern Virginia.

legal hotline
By Colleen Sweeney, Esq.

FAIR HOUSINGFAIR HOUSING
Know the Law on
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A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

SilveradoPrinting.com

T H E  N O R T H  FA C E  •  N I K E  •  C A R H A R T T  •  U N D E R  A R M O R  
T R AV I S  M AT H E W  •  B E L L A  &  C A N VA S  •  G I L D A N  &  M A N Y,  M A N Y  M O R E !

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

DRESS TO IMPRESS
EMBROIDER OR SCREEN PRINT YOUR COMPANY LOGO ONTO APPAREL 

ITEMS FOR YOUR AGENTS, CLIENTS, PROSPECTS, LENDERS, ETC.

JUST BRAND IT!

"Bottom line up front- I'd recommend them to anyone! 
I called to have an inspection and possibly a cleaning 

for my chimney. They measured and checked the 
entire system and gave me pointers on what they 

could do and what I should do for myself. No 
updates, no add-ons, just real informa-

tion and some professional honesty 
with relevant pricing." ~John B.

Virginia License #2705113496A • Maryland License #102224 • District of Columbia License #70106886

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

11301 Industrial Rd.  |  Manassas, VA 20109
703-379-5006  |  winstonsservices.com

Providing Quality Chimney 
Inspections,

One Satisf ied C lient At A Time!

Schedule an 
inspection today!

REALTORS,
Why Choose Us?

• LESS THAN 24-Hour Turnaround

• Thorough Inspection Reports

• Photos & Videos (if applicable)

• Enroll in Errors & Omissions/
General Liability Insurance

ANDREW STALLINGS
Licensed Home Inspector
(703) 755-5611
HomeFieldA1@gmail.com
HFAdvantage.net
VA LIC. #3380001255 • MD LIC. #33653
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N O VA
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J U N E  2 0 1 8

GET SEEN IN 2018
Christina Daves

PARTNER SPOTLIGHT
Richard Early and

Towne Bank Mortgage

RISING STAR
Brad Kiger

TOP
100

STANDINGS

LILIAN  
JORGENSON

I DID IT MY WAY
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PARTNER SPOTLIGHT
Howard Lansat & 
Associates Photography

RISING STAR
Joan Reimann

TOP
100

STANDINGS

SARAH   
REYNOLDS
TAKING THE REYNOLDS 
TEAM TO NEW HEIGHTS

N O VA
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A U G U S T  2 0 1 8

TOP
100

STANDINGS

Rising Star

MAGGIE HATFIELD 

Partner Spotlight
SCOTT SILVERSTEIN 

& Caliber Home Loans

TOM 
FRANCIS
In The Business Of Serving

N O VA
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TOP
150 

STANDINGS

Rising Star

ASHU VASHIST 

Partner Spotlight
JAMES PARASCAND 

and RMJ Home Inspections

Making A Difference
GAIL ROMANSKY

DAMON 
NICHOLAS
Team Player/Team Leader
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TOP
150 
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Rising Star

JOHN MURDOCK  

Partner Spotlight
JOSH GREENE 
EASTERN TITLE 
& SETTLEMENT

A Cool Life Story
TONY RIVAS

SUE 
GOODHART
Hard Work And Hustle
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TOP
200 

STANDINGS

Rising Star
SELINA AND 

TODD DELAHANTY  

Partner Spotlight
TOWN & 

COUNTRY MOVERS

Veterans Appreciation Month
REAL PRODUCERS

SHARE THEIR STORY

JD CALLANDER
Living with Intention — A Calling to Help Others
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D E C E M B E R  2 0 1 8

TOP
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Rising Star
KAY HOUGHTON 

Partner Spotlight
WADE VANDER MOLEN 

OF STEWART TITLE

Making a Difference
 KAREN BRISCOE

Holiday Traditions
REAL PRODUCERS

SHARE THEIR STORIES 
KAREN COOPER
Designing Her Life on Her Terms

CELEBRATING 
5 YEARS! 20182018

Our First 
Publication
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CELEBRATING 
5 YEARS! 20192019

GREG 
WELLS
Winning in Business, 
Winning in Life
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TOP
200 
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Trendsetter
DAN LESNIAK  

Partner Spotlight
HD BROS

Making a Difference
LAURYN EADIE  

Highlights from 
the First Annual 
Mastermind

Samson
Casey 

N O VA
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RISING STAR: 
Jin Chen 

TOP 200
Standings

Partner Spotlight: 123JUNK

Favorite Vacation: Real Producers Share Their Stories

Destined to Win

MacDonald
Scott 

N O VA
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A Passion for Professionalism

Walker
Jen 
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Spreading Kindness, 
Building Community

CRADDOCK
CHRIS 

N O VA

J U N E  2 0 1 9

Helping Others Reach 
Their Potential

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

GAITTEN
KELLY
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Living By 
The Golden Rule

COMING HOME
DeCaro Bic

N O VA
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C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

EL-GHOUL
KHALIL

AT THE TOP OF HIS GAME

GLASS 
HOUSE REAL 

ESTATE’S
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N O VA
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DOING THINGS THE CAZA WAY

CHEVEZ

THE CAZA GROUP 
OF KELLER 

WILLIAMS REALTY’SROB
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CANCER
AWARENESS
Inspiring Stories From 
Our Community
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Inspiring Stories From 
Our Community

Appreciation
Veterans
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C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WASHINGTON 
FINE PROPERTIES’MICHELLE

SAGATOV
ARLINGTON’S FINEST

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O VA

D E C E M B E R  2 0 1 9
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CELEBRATING 
5 YEARS! 20202020
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KERI SHULL & 
DAN LESNIAK
GROWTH GAME IS ON POINT

POWER COUPLE
Optime Realty’s
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Weichert, REALTORS®’

Calls for Engagement

THIS IS OUR 
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Leveraging Her Time, 
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QUARANTINE SPECIAL EDITION

ON LOCKDOWN
NOVA REAL PRODUCERS TRIBE
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kristin
FRANCIS
Living Her Best Life
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Whose story 
should we 
tell next?
Nominate a REALTOR®, agent, or 

broker to be featured in an upcoming 

issue. Email the publisher of this 

magazine to let us know why your 

nominee deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 

CELEBRATING 
5 YEARS! 20232023

J A N U A R Y  2 0 2 3

C H A R L O T T E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

AGENT SPOTLIGHT

ANNETTE SEMPRIT

RISING STAR

ANNE STUART MITCHENER

SUSAN 
JAKUBOWSKI
MAKING MOORESVILLE HOME

PHOTOS 
FROM OUR 

WINTER MIXER 

INSIDE!

LEIVA
MATT

WHAT YOU FOCUS ON 
EXPANDS

F E B R U A R Y  2 0 2 3

N O VA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

2023
TOP 500

Welcome

Agents!

Cathy
POUNGMALAI

     Your Home
     Your Neighborhood™

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O VA
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JIN
WICKWIRE

R I S I N G  T O  T H E  T O P
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THE STRENGTH OF A MOTHER

MEG
CZAPIEWSKI

Photos from
Masquerade
Sneaker Ball

Inside!

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O VA

M A Y  2 0 2 3
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THE MARKET IS 
HEATING UP FOR SUMMER

Call the well-known and 
exceptional move-out 
cleanup team today! 
(703) 646-9194

ItsHaulGood.com
Serving Fairfax 
and Northern VA 

Don't let junk slow you down. 
Call It's Haul Good for decluttering 
and downsizing services.

"Protecting 
your reputation 
is what we do." 

-Sam Richardson,
Co-Founder

Schedule a consult
with our transaction
coordination team.ALICIA BROWN | FOUNDER & CEO

703.639.4166  | info@scalableres.com | ScalableRES.com

Transaction and Listing Coordination.
Get the perfect fit today!

Why settle for an
off-the-rack real
estate experience

when you can
have a "Bespoke"
package tailored

just for you?

AARON NICHOLS
McEnearney Associates

“Play the long game. I’m constantly
thinking years out. For inexperienced
REALTORS®, embrace the long game
of real estate.”

A Word from Our Preferred Partner:

ERIC WILMOT
HuberWilmot Moving & Storage

“I don’t just read reports. I like to 
get feedback from all levels of the 
organization, from middle manage-
ment to drivers. You can get your 
best insights that way, and create 
open lines of communication to 
bless our customers with a better 
overall experience.”

CHRIS WHITE
Chris White Family Real Estate
Long & Foster Real Estate

“The key to success in real estate is 
genuine community involvement.”

STEVE MCILVAINE
Keller Williams Realty

“We treat our clients the same before, 
during, and after every real estate 
transaction. We always put our 
clients’ needs ahead of our own and 
fight tooth and nail for the best deal 
for my clients, whether on the buy 
or sell side. This creates long-lasting 
relationships and friendships.”

Stay InspiredStay Inspired
PRESENTS

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

N O VA
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Carrying On, Sustaining Trust
No two deals or moves are exactly the same. Sure, some of the 
elements might be similar, but each client, each home and each 
process of getting to that new address is different. That’s why it 
means so much to have a partner on your side like HuberWilmot 
Moving & Storage, led by Founder Eric Wilmot and his Co-Owner 
Austin Jacobs.
 
Partners in Progress

As Eric thinks about the success that the team creates, he 
focuses on the rewarding partnerships enjoyed with agents, 
brokers and lenders.
 
“They put a lot of trust in us, and we take pride in putting out an 
unrivaled product in the market, with our highly trained crews, 
state-of-the-art equipment, our 24/7 GPS-monitored fleet, train-
ing modules to continue to grow, and our 30,000-square-foot, 
climate-controlled storage that we make available to partners and 
clients to store their items between moves,” Eric explains.
 
“We do everything we can in our partnerships to put them in the 
best position to win listings with buyers and sellers in this tough 
market. Having them provide referrals to us is something we 

ERIC
WILMOT

partner spotlight
By Dave Danielson

Photos by Ryan Corvello

HuberWilmot Moving & Storage

don’t take lightly. We want to give them another 
star on the service they provide.”
 
Focused Experience

Eric brings a 22-year background in relocation 
work with him to solve his partners’ and clients’ 
issues each day. “I started in this industry after 
college, not knowing what I was going to do. I did 
some sales jobs and then came across a sales job in 
this industry,” Eric recalls. “This business had a lot 
of things I could relate to with people during a big 
decision in their lives, as well as businesses making 
a move.”
 
Eventually, Eric decided to strike out on his own. 
Thus, HuberWilmot Moving & Storage was born.
 
“I found companies were losing touch with service 
and the relationships with their clients. The people  
you trust and enlist to work side-by-side with you 
who share the same goals and ambitions are so 
important,” Eric notes. “That’s what we share here … 
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putting our customers first, and making 
sure that they know we are advocating 
for them. I want to refresh what can 
be a miserable experience. We want to 
remove stress and create memories, 
as opposed to having this be one of the 
worst things on your to-do list.”

Team-Building Success

Eric enjoys the team building he has 
the chance to do with his staff with a 
very hands-on approach. “I don’t just 
read reports. I like to get feedback 
from all levels of the organization, 

from middle management to driv-
ers,” he says. “You can get your best 
insights that way, and create open 
lines of communication to bless our 
customers with a better overall expe-
rience. I also enjoy the interactions 
that I still make with clients.”

Rewarding Life

Family enriches life for Eric each
day. He treasures time spent with his
wife, Amanda, and their children —
Carter (17), Bryson (10), Crosby (9),
River (7), Waylon (5) and Millie (3).

Those who know Eric appreciate his 
genuine nature and the way he strives 
to make life better for those around 
him. In his free time, he likes to work 
out at the gym. He also enjoys going 
to church with his family, along with 
fishing and hiking.

Eric says another favorite pastime is 
supporting his children in their school 
and sports activities, including foot-
ball, lacrosse, basketball and dance, 
while Amanda coaches the lacrosse 
and football teams.

Service-Based Success

In an industry that is competitive 
and service based, the team works to 
exceed expectations year after year. 
“In this industry, there are a lot of 
repeat clients through time. Our hope 
is to make such a lasting impression 
for each client that they don’t even 
have to think about another option 
when they need moving help in the 
future,” Eric explains.

“We really try to follow the Chick-
Fil-A model, where the experience 
at every drive-through is the same,” 
he continues. “That’s what we strive 
for with our staff and crews … for our 
clients to have the same consistent, 
high-level experience, no matter 
where you go or when that occurs.”

At the heart of that model is a true 
focus and pride in the teamwork that 
gets each job done. Eric smiles as he 
talks about the team he has in place.

“We have a very relationship-based 
company with our staff and person-
nel. We take great pride in who we 
bring into the family and we love put-
ting them in a position to succeed,” 
he shares. “As part of that, we have 
weekly contests and monthly driver 
awards. We give out a lot of shout-
outs and accolades, and recognition 
of our team members. We want them 
to know there is a sustained level of 
employment for them and job security 
for them here.”

Day by day, HuberWilmot Moving 
& Storage continues to carry on by 
sustaining trust.

“I love having this opportunity to 
bring this service industry back to a 
level where customers can be confi-
dent in what they are getting through 
the process with us,” Eric concludes.

For more information, call  

703-488-7117 or visit HWMoving.com.

WE HAVE A VERY RELATIONSHIP-

BASED COMPANY WITH OUR STAFF 

AND PERSONNEL. WE TAKE GREAT 

PRIDE IN WHO WE BRING INTO THE 

FAMILY AND WE LOVE PUTTING 

THEM IN A POSITION TO SUCCEED.

Eric Wilmot, founder of 
HuberWilmot Moving & Storage

The Wilmot family (from left to 
right: Crosby, Amanda, Millie 
Jean, Eric, River, Waylon, Bryson)
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McIlvaine 
Hard Knocks to Financial Freedom

agent spotlight
By Cory Templeman

Photos by Ryan Corvello

Steve McIlvaine’s accolades speak for themselves. The 
Falls Church-based REALTOR® has been recognized as a 
Washingtonian Magazine Top Agent, a four-time Northern 
Virginia Magazine Top Agent, and is projected to exceed 
$24 million in sales this year at Keller Williams.
 
But according to Steve, none of his professional achieve-
ments came easy. It took years of persistence, determi-
nation, focus and faith. But looking back, it’s a journey he 
wouldn’t have traded for the world.
 

STEVE

Hard Knocks

When Steve was in college, he had the 
itch to be an entrepreneur. He sold Cutco 
knives, made some decent money, started 
a small business with a friend, and was 
able to work independently at a young age. 
But like most graduates, Steve entered the 
traditional workforce after college for the 
stable paycheck.
 

“In 2013, I was working in government 
contracting, and at the time, the government 
was in a period of sequestration and com-
panies couldn’t increase the billable rate,” 
Steve recalls. “I was getting good reviews, 
but I couldn’t get a raise. My boss was also 
very restrictive and I knew if I stayed there, 
I wouldn’t be able to go to my daughter’s 
games or performances. I finally realized I 
needed to gain more control.”
 
Steve was catching the entrepreneur bug 
again — but with no idea it would lead to the 
world of real estate. “I felt the first 15 years I 
was searching for a career that would fulfill 
me and provide options for my family. You 
could say those 15 years were full of the 
school of hard knocks for me,” says Steve.
 
It’s a good thing for Steve his entrepreneur 
bug never left him. It just took someone 
who knew him well to pull it out of him. “My 
co-worker said to me on a Friday after-
noon after a particularly hard week that 
he thought I would be a good Realtor. That 
started my journey,” Steve remembers.
 
Developing the Right Mindset

Like any Realtor, Steve checked off all 
the necessary to-do’s like taking courses, 
studying for his exam, and getting his 
license. But according to Steve, it was 
important that he develop an “overcoming” 
mindset if he was ever going to succeed 
and stand out in real estate — a mindset he 
started cultivating back in the late 1990s 
when he was pursuing his MBA.
 
While attending Loyola University Maryland 
in Baltimore, Steve served as a program 
coordinator aiding formerly homeless men 
on how to successfully transition back 
into society. He also worked with other 
MBA students on how they could use their 
business degrees to improve the communi-
ties in which they live. He earned a meager 
$12,000 for his work, but in return the 
school paid for his MBA. In order to make 
ends meet, Steve refereed soccer games and 
even picked up some hours as a valet.
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Despite not making a lot of money, 
Steve says he was fulfilled by mak-
ing a difference and was impacted 
by the men he was serving. But in 
November of 1999, it all came to a 
grinding halt. Steve was let go and 
his MBA funding disappeared.
 
“Still to this day, I’m unsure why that 
all happened. I was on the ropes finan-
cially. It was a lonely time. After a few 
days, I stopped throwing a pity party 
and started making little decisions to 
believe in myself. I developed an over-
coming mindset,” Steve recalls.
 
It’s this mindset that has guided 
Steve throughout his real estate 
career, and is the cornerstone of his 
thriving business.
 
Winners Focus

Steve will be the first person to tell 
you that his business approach was 
never perfect. “I went off the rails 
in the middle of my career and I got 
away from focusing on my database 
and devoting way too much energy 

to for sale by owners (FSBOs) and 
expired listings,” admits Steve.
 
But Steve lives by a motto that helps 
him stay focused on the needs of 
his business, clients, and his family: 
“Winners focus, losers spray.” For 
Steve, this means focusing on helping 
his clients solve problems.
 
“Our firm prides itself on creating 
and executing on a plan that improves 
our clients’ net worth and ability for 
them to achieve goals for them and 
their family,” says Steve. “We treat 
our clients the same before, during, 
and after every real estate transac-
tion,” he continues. “We always put 
our clients’ needs ahead of our own 
and fight tooth and nail for the best 
deal, whether on the buy or sell side. 
This creates long-lasting relation-
ships and friendships.”
 
And remember years ago, when 
Steve was seeking more control over 
things? According to him, he now has 
that control, thanks to real estate.
 

“Real estate has enabled me to not 
miss my daughter’s soccer games or 
even coach them,” Steve shares. “I 
have the ability to go on date days 
with my wife. We have been able to 
buy a home that I didn’t think was 
possible six years ago. We’ve even 
been able to buy a beach house, have 
investments, and most importantly, I 
have the freedom to choose to work 
hard or take a break and spend time 
with my family.”

240-403-1285  |  EasternTitle.com
6100 Executive Blvd., Suite 410

Rockville, MD 20852 
3 Research Place, Suite 201

Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046 

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane
Berlin, MD 21811

WE CLOSE ANYWHERE, ANYTIME.

Have a relaxing & happy summer
when you rely on Eastern Title

for your clients’ closings!

JUNE 21

Steve McIlvaine and his wife, 
Sarah, work together on the 
McIlvaine Home Team at Keller 
Williams United.

“We always put our 
clients’ needs ahead 
of our own and fight 
tooth and nail for the 
best deal, whether on 
the buy or sell side.
This creates long-
lasting relationships
and friendships.”
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rising star
By Hannah Soukup

Photos by Ryan Corvello

NICHOLS
AARON

Former pastor Aaron Nichols found 
unusually quick success in real estate 
when he joined the industry in March 
of last year. In Aaron’s first 10 months 
in the business, he closed $10 million 
worth of transactions.

Based on his quick success, he won 
the Rookie of the Year award for 2022 
through Coldwell Banker Realty. 
Aaron currently works as a solo 
agent under McEnearney Associates 
in McLean, Virginia, switching from 
Coldwell Banker Realty in January.

“I completed 26 total transactions 
in 2022,” Aaron says. “Out of these, 
15 were sales and 11 were rentals. 
Within 10 months I made $10 million. 
My goal is to hit $20 million in 2023.” 

A PASTORAL PAST

Aaron attributes his quick success in 
real estate to his experience with being 
a pastor for 10 years. He learned to 
lead and serve people in the best way 
he could, which he says prepared him 
for his journey in real estate. 

“I have over a decade of experience 
as a pastor,” Aaron explains. “I wore 
a lot of different hats as a pastor, and 
that taught me how to juggle all of the 
responsibilities I have in serving my 
clients. Asking great questions and 
listening have always been key for me.”

Aaron also has experience in non-
profits and career coaching. He has 
participated in financial coaching and 
even helped launch a career coaching 

company. Aaron also helped launch 
a nonprofit for formerly incarcerated 
individuals that aims to reintegrate 
them into society. 

“I have always enjoyed serving others 
during some of the most stressful peri-
ods of their lives, whether that be in 

FROM CHURCH LEADERSHIP 

TO REAL ESTATE
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their spiritual lives, through financial challenges, and 
now, through buying and selling homes,” Aaron says. 

While Aaron learned the importance of helping 
others through his church leadership, he says his 
involvement in real estate has further enhanced 
his ability to assist individuals through exciting or 
traumatic events in their lives. 

“I find the buying and selling of a house to be very 
fulfilling,” Aaron shares. “There is always a life 
event that triggered it to happen. There can be very 
exciting events like weddings or babies being born. 
The events can also be very tragic like the death 
of a family member or a divorce. I get to take one 
piece of a life event and take stress off the client.” 

FAMILY LIFE

Outside of real estate, Aaron has a wife of 14 years 
and three young sons. He notes he enjoys the flexi-
bility real estate affords him to spend time with his 
family. Aaron loves coaching his sons’ sports teams 
and getting to watch his children grow and develop. 
He wants to be able to facilitate a loving relation-
ship with his family and support them in the best 
way he can. 

“Real estate is very flexible in the sense that I can still coach my 
kids’ basketball and football teams,” Aaron says. “I can still vol-
unteer with the PTA and be involved with my family. I like that I 
can involve them with different aspects of the business. I want to 
pass on the business to my kids someday.” 

ADVICE TO OTHERS

As Aaron continues his journey in real estate, he says he is 
constantly learning through his colleagues and notes that he 
has discovered the importance of patience within the real estate 
industry as well. Since closing transactions can often take 90 
days, he keeps patience in mind and understands that he’s been 
in the industry for a short amount of time and won’t be able to 
achieve all his goals overnight.

“Play the long game,” Aaron advises. “I’m constantly thinking 
years out. I recognize that I’m not in year 10, but I’m still keeping 
that in mind. For inexperienced REALTORS®, embrace the long 
game of real estate.” 

PROFESSIONAL GOALS

With Aaron’s growing business, he 
hopes that with continuous tweaking 
he will be able to eventually lead his 
own team one day. 

“Leadership is in my blood. I also 
want to get to a point where I can 
train and coach others to build their 
business,” Aaron offers. 

With this goal in mind, Aaron wants 
to continue serving people in the 
best way he can. His main form of 
success is making a positive impact 
on others, and he looks forward to 
solidifying a future team that shares 
the same mindset. 

“The way I measure success in business is by changing the lives 
of others, through not only the buying and selling of a house, but 
by the way I treat clients and other agents,” Aaron adds. “I, and 
eventually my team, hope to be known for the way we treat and 
care for people.”

I, AND EVENTUALLY MY TEAM, HOPE 
TO BE KNOWN FOR THE WAY WE 

TREAT AND CARE FOR PEOPLE.

Aaron Nichols is a solo agent with McEnearney Associates.
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CHRIS WHITE
FAMILY REAL ESTATE

Together  as  One

cover story
By Zachary Cohen

Photos by Ryan Corvello

Chris White Family Real Estate is, as the name suggests, a genuine family 
business. Chris, his wife Peggy, and their twin sons, Michael and Mark, drive 
this group with a collective attitude that only a family can bring. While every 

family — and every business relationship — has its fair share of challenges, the 
Chris White Family Real Estate Team is as tight as they come. 
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“Everyone gets along so well,” Chris 
says proudly, “and ultimately, that 
benefits our clients.”

“My mom jokes she didn’t have 
twins; she had triplets because we 
get along so well,” Michael laughs. 
“We are very lucky we get to have 
fun every day.”

Beginnings: Chris White
Chris’s real estate career began in 
the homebuilding arena alongside his 
brother. Meanwhile, he built a long 
career in education, first as a his-
tory and English teacher and, later, 
as a guidance counselor. Chris was 
licensed in real estate in 1986 and 
began selling homes part-time around 
teaching and homebuilding.

Real estate has always been a 
natural part of Michael and Mark’s 
relationship with their dad, whether 
overhearing business calls on the 
way to school or tagging along with 
him on showings. 

Michael joined the business first, in 
2013. After a foray into auto sales, 
Mark joined the team three years 
later, in 2016.

“I saw how much fun my brother 
and dad were having without me and 
felt the draw back to build my family 
business rather than someone else’s 
business,” Mark says.

After nearly 20 years in the class-
room and a similarly long history in 
building, Chris chose to transition 
into real estate sales full-time in the 
early ‘90s. 

“I’ve always been interested in houses 
and interested in helping people find 
the right house,” Chris reflects. “When 
you’re custom building, you have to 
adapt to what people really want. I 
took that into real estate sales.”

Becoming a Team
Peggy, Michael, and Mark had front-
row seats to the growth of Chris’s 
real estate business. Peggy worked in 
the public school system as a teacher 
while raising her sons and supporting 
the backend of the real estate business.

Old School Values, New School Energy
Chris, Peggy, Michael, and Mark 
bring a balance between experience 
and youth. Chris has now been in 
real estate for over 30 years. While 
Michael and Mark are becoming 
veterans in their own right, their 
infusion of energy into the group has 
been welcome. They’ve helped usher 
in a new generation of buyers, along 
with the technology and systems that 
today’s young buyers demand.

“We want to adapt,” Michael 
explains. “It’s easy to keep with the 
status quo, but making changes has 
been important. Mark and I are in 

a generation that has a lot of first-
time homebuyers, so having our 
perspective has been helpful. Adding 
technology to the mix has also been 
useful, as has social media and mod-
ernizing our processes.”

Athletics have been another essential 
part of the team’s story. Chris was 
a collegiate basketball player, Peggy 
a collegiate swimmer, and Michael 
and Mark collegiate lacrosse players. 
The grit and determination it takes to 
succeed on the field have translated 
well to their business. 

When you’re 
custom building, 
you have to adapt 

to what people 
really want. I 

TOOK THAT 
INTO REAL 

ESTATE SALES.

Chris White’s twin sons, Michael (left) and Mark (right) joined him and their mom in the family business.
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“Michael and Mark have 
developed an incredible work 
ethic and desire not to quit, to 
keep pushing, and to get things 
done,” Chris says proudly. “As 
a team, we really believe in 
taking the sale all the way to 
the end. Our motto is, ‘When 
you get the contract, you’re at 
the 50-yard line.’ We have a 
hands-on approach from begin-
ning to end.”

Together As One
After years as a solo agent 
with Peggy’s support, Chris is 
fulfilled by the opportunity to 
work alongside his sons. His 
favorite part of the business is 

working as a family in support 
of the broader community.

“We have a collaborative rela-
tionship. It’s not from the top 
down,” Chris says.

“It’s helpful that we are all 
family. We all have the same 
end goal in mind: to best serve 
our clients and to maintain the 
reputation our name carries 
in our community,” Michael 
adds. “We’re always willing to 
make modifications that will 
enhance the business, but we 
don’t plan on changing the 
bigger picture. We’re a family 
group, and we like it that way.”

Chris White and his wife Peggy started the family real estate 
business in the early ‘90s.
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SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWNALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

Whose story 
should we 
tell next?
Nominate a REALTOR®, agent, or 

broker to be featured in an upcoming 

issue. Email the publisher of this 

magazine to let us know why your 

nominee deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 
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Give us a call today to discuss your project!
(703) 391-8911 / SoilAndStructure.com / info@soilandstructure.com
Serving the Arlington, Alexandria, and surrounding Washington DC metropolitan areas.

STRUCTURAL & DRAINAGE
INSPECTIONS

Foundation Inspections for Structural Stability  |  Crack Repair in Foundation
Retaining Wall Inspections, Construction or Renovation

Supporting Wall Inspection for Renovation  |  Waterproo�ng & Grading Issues
Egress Door & Window Installation  |  Additions / Exterior Buildings

Framing Issues  |  Flooring Slant  |  Roof & Floor Joist Inspection

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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THE ABILITY TO CLOSE WHEREVER YOU ARE TO 
HELP YOU GET WHERE YOU WANT TO BE.

kv-dcmetro.com

FOR A LEVEL OF CARE AND SERVICE
DESIGNED WITH OVER 30 YEARS OF

EXPERIENCE,  CONTACT MARC WILTSHIRE
OR JENNIFER MCCARTHY.

Kensington Vanguard is an independent title company 
closing transactions nationwide with local expertise 

and presence throughout the DC Metro area. 
MARC WILTSHIRE

Executive Vice President
DC Metro Region

703.637.9165 (O) | 703.789.7654 (C)
mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

Into Your Next 

Real Estate Transaction 

With Kensington Vanguard! 

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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Do you want to see an increase in your business?
Of course you do... who doesn't?!

Give me a call to discuss how WE can increase
your production throughout the year!

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286

Top 1% Mortgage Originators in America – 2018 -2022

AARON MATTY
Sales Manager

NMLS#1063170

Mortgages Under Management
is your ultimate post-closing game plan!

Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Berkshire Hathaway HomeSer-
vices PenFed Realty

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

126

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

147
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Cody Kessler
Branch Manager, Mortgage Loan Originator
(301) 928-7932 | ckessler@homebridge.com

homebridge.com/cody-kessler
NMLS #182716

Pikesville Branch, NMLS #1396565
25 Hooks Lane, Suite 216, Pikesville, Maryland 21208

Homebridge Financial Services, Inc.
194 Wood Avenue South, Ninth Floor, Iselin, NJ 08830, NMLS ID #6521 

©2022 Homebridge Financial Services, Inc.

Experienced, Quality and Trusted 
Home Loan Financing

Most mortgage lenders sell rate and speed.
 And while we have those too, we pride 
ourselves on delivering something that 

means a whole lot more...Quality.

It's a difference your clients will thank you for.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114 (www.nmlsconsumeraccess.org) This information should not be considered an offer to lend. This communication is provided to 
you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn more about its mortgage products and your eligibility for such products. This is not a commitment to lend.

JUNE IS 
HOMEOWNERSHIP 

MONTH

MELISSA BELL
Senior Vice President, Sales Manager
NMLS ID  450558

M: 817-807-1616
MBell@acmllc.com | TheMelissaBellTeam.com

Call The Bell Team to discuss the best financing 
option for your client's dream home.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

217 Michael Sobhi Fairfax Realty Select 6 $3,847,000 3 $2,638,500 9 $6,485,500

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to April 30, 2023

Disclaimer: Information based on MLS closed data as of May 5, 2023, for residential sales from January 1, 2023, to April 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

237 Priti L Malhotra Keller Williams United 3 $1,801,000 2 $4,495,000 5 $6,296,000

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events




