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READY "™

N "Tanner and his team are the best of the best

ATTENTION REALTORS®

HERE'S A GIFT FOR YOUR
VALUABLE CLIENTS e v o gt

HANG ONE T.V. AND GET THE =T -
| | ]

(and REALTOR® like me) feel like they are his

4B - only client. His work ethic shows as he is never
SE co N D H u N G Fo R F RE E G O‘E ; O N A too busy to help send a last-minute pre-approval
d for an offer or to take or make a phone call to

($149 VALUE) A CCILING By gl ... o e oaehandoescer

so he gives his clients all their options so that

with a track record that proves it! From the very
start of the pre-approval, all the way to the

they can make the best decision for their

industry, and that is why hundreds of buyers

THREE HOURS OF SERVICE $505 ORWALL. . e e i st morsare 1
S|>< HOU RS Ol: SE Q\/K:E ¢QQ5 J and realtors trust him!" '
- Kyle Blake

Call 866-SET-HANG - 52l _ ___

COME HANG WITH US!

Scan to Give Your Clients the
White-Glove Treatment

SPECIALIZING IN

@ Wall-Mounting Your TV

@ Pictures & Mirrors
@ Security Systems

@ Garage Racks &
Storage Systems

@ Chandeliers
@ And So Much More

0 We are an Entire Home Hanging
g Installation Company

sethang.com @ ©) @

RYAN PLATTNER TANNER GARVER SCOTT SOMERVILLE
Sr Loan Officer/Sales Manager Loan Officer Branch Production Manager
NMLS #6921 | 913-208-2168 NMLS #1871245 | 913.961.9943 NMLS# 269657 | 913-406-3993
ryanp@fairwaymc.com tanner.garver@fairwaymc.com scott@scottsomerville.com

RYANPLATTNER.COM TANNERGARVER.COM SCOTTSOMERVILLE.COM
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AMERICA'S BEST REAL ESTATE AGENTS
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The real estate market &
is on the move...
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A competitive edge may
help you sell homes faster!

%

Give yourself the advantage by offering
your clients a home warranty from
Old Republic Home Protection.

Contact me for
infarmaltion today!

Janell Enderson

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

People Helping Flople

S ennt }
_w' J‘

The title company you choose today
will shape your client’s last impression tomorrow.

'V,

Faith Weber

Choose Experience.

PHONE B816.819.9097
fweber@firstam.com

Choose Professional.

Choose First American Title! %‘:

=
Cristie John

PHONE B16.6746.B501
cjohns@firstam.com

First American Title™

Leslie Reese

PHONE 913.337.1185
lesreese@firstam.com
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REAL PRODUCERS TEAM

Reece Hale Ashley Streight Andrea Hoffman Katie Hale
Founder Director of Operations Ad Strategist Hale House Photography
reece.hale@real Ashlin Marketing 817-526-0999 halehousephotography@
producersmag.com 316-253-7900 gmailcom
816-588-0019 913-653-4483

4o

Steven Black Cory Finley Jennifer Johnson Tiffany Matson
Photographer Photographer Photographer Photographer
Next Door Photos KC Seven Images, KC The Perfect Spot For www.TiffanyMatson.com
816-820-5663 913-933-3349 YouLLC 816-797-6722

913-201-2229

-

Philip McDowell Manuela Nivia Heather Pluard Christi Diggs
Videographer Contributing Writer Contributing Writer Contributing Writer
Philm Creative
913-553-1560
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Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Kansas City Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

6 - June 2023

GUIDING YOUR
CLIENT EVERY STEP
OF THE WAY

-
=
-—
Primelending
TODDBRANSON.COM

TODD BRANSON 816.425.3330 ooa sy gsebs  SCAN TO SEE

PRODUCTION MANAGER ~ TBRANSON@PRIMELENDING.COM RAYMORE, MO 64083 What Others Have to Say!  Gieasrg

@ PrimeLending and KC Real Producers are not affiliated. All loans subject to credit approval. Rates and fees subject to change. © 2021 PrimeLending, a PlainsCapital

H ®
samee Company. (NMLS: 13649) Equal Housing Lender. PrimeLending is a wholly owned subsidiary of a state-chartered bank and is an exempt lender in KS, MO. V021216 Home Loans Made Slmple

Your Real Estate Deserves Immediate Attention
Let Us Help It Retain It's Value

Your Trusted Local Restoration Partner

[

<

24-Hour
Emergency

Services
Available

svvatergbamage Rest EEHED 3

e MoldiRemediation S,

' EISmoke Restoration 1
[ p i

SSRECC ion & Remodeling
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

BUILDER/CUSTOM HOMES
Spiess Custom Homes
(913) 207-2877

CLEANING
Envirodry Cleaning
and Restoration
(816) 654-5067
envirodry.org

FINANCIAL COACHING
Brett Reid Group

(913) 530-2951
www.BrettReidWealth.com

HOME HANGING
INSTALLATION
Ready Set Hang
(816) 868-1281
sethang.com

HOME INSPECTION
ACM Home Inspection
Christian Amend

(913) 353-6869
acmhomeinspection.com

HOME WARRANTY

A.B. May Home Warranty
Courtney James

(816) 217-6498
hw.abmay.com

Gold Star Home Warranty
Jayme Dickey

(816) 642-6800
www.GoldStarHW.com

Home Warranty Inc.
Mark Emerick

(816) 223-4018
homewarrantyinc.com

8 - June 2023

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE
Agency Insurance
Daniel Simanovsky
(913) 530-4481

MARKETING

Armor Marketing
(913) 553-1560
www.armor.marketing

MORTGAGE

Central Bank of the Midwest
Luke Landau

(913) 901-3231
www.centralbank.net/
lukelandau

Cross Country Mortgage -
The Zin Mortgage Group
(913) 320-5702
zinteam.com

Fairway Independent
Mortgage Corporation
Scott Somerville

(913) 406-3993
Scottsomerville.com

Fairway Independent
Mortgage Corporation
Ryan Plattner

(913) 208-2168
RyanPlattner.com

Fairway Independent
Mortgage Corporation
Tanner Garver

(913) 961-9942
Tannergarver.com

First Bank

Kevin Strahm

(913) 523-6251
first.bank/About/Locations/
Kevin-Strahm

Guaranteed Rate

Drew White

(719) 648-4098
applywithdrewwhite.com

Guild Mortgage

Jim Griffiths

(913) 944-4204
GuildMortgage.com/
JimGiriffiths

PrimeLending

Todd Branson

(816) 425-3330
www.ToddBranson.com

MORTGAGES/
HOME EQUITY
Truehold

Jessica Swindler
(913) 269-0702
Truehold.com

MOVING COMPANY
NL Wilson Moving
and Storage

(913) 236-7052
NLWilsonMoving.com

PHOTOGRAPHY

The Perfect Spot For You
(913) 201-2229
Theperfectspotforyou.com

REMODELING & PAINTING
All-Pro Renovations LLC
(913) 291-8406
All-proserviceskc.com

RESTORATION
Envirodry Cleaning
and Restoration
(816) 654-5067
envirodry.org

ROOFING

Mighty Dog Roofing-
Kansas City

(913) 533-7473
mightydogroofing.com/
sw-kansas-city

True Grit Roofing Company
Sergio Flores

(913) 313-9594
truegritkc.com

TITLE COMPANY
Continental Title
(913) 291-9805
ctitle.com

Security 1st Title
(913) 345-9200
www.Securitylst.com

Dominate Your Market

High-End Content Marketing Strategies that Convert
ree |

MARKETING

WHAT YOU CAN EXPECT...

100% Custom Content - Improve Your Brand Identity
Create New Lead Sources * Save Time & Reduce Stress
Increase Free Organic Traffic - Establish More Credibility

Generate Sales From Social

913.374.6900
WWW.ARMOR.MARKETING




»» you ask. we deliver.

TRADES

TRUSTED TRADES

are valuable vendors who

p know how to serve the needs
of REALTORS®. You may

not require their services

® for every transaction, but

when the need arises, you're

e Orateful for them. This group
of vendors is critical to your
business. Most importantly,

these Trusted Trades will get

the job done and make you

look awesome to your clients!

Electrical

Flooring

CALL YOUR SERVICE
TECH FROM A.B. MAY

Heating - A/ « Plumbing - Electrical

10 - June 2023

RATED #1 FOR MW

]

For all your Mocring necds, l:ch
Mike Elyachar: §13-634

N*Mmmtmmm

Foundation Repair

E® W DA GTIENEERRS

PH (913) 350-0030  oamle]
E

Wab www. KCPjer.com Elﬁ

=7 1

SEVEN ITMAGES

/ 1

Scan to Easily Update Your

ry*

Executive Headshots Today!

Call or Text | 913.284.9439 | sevenimageskc.com | ﬂ.

Home Hanging Installation

RCADY COME HANG

WITH US!

HANG

\E IT GOES ON A CEILING
ORWALL. GIVEUS A CALL!

Home Staging

o ‘%‘m Ordi

nary to Extraordinary
gy

ALLTHE -
WORLD'S A STAGE S l}nhh

Insragram: @alls

Heating & Cooling
MORE THAN

99.3%

POSITIVE CUSTOMER RATINGS

Luxury Estate Sc1|e Services

Leave the work to us. We’'ll organize, stage, price,
‘ |i | advertise, and host y%lir in-home estate sale. |

N

L |
7 k.
BROWN BUTTorﬁ
ESTATE SALES "ies

81 952...3_|El|# il
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Plumbing

Heating - A/C - Plumbing - Electrical

YOUR LOCAL EXPERTS
SINCE 1959

Roofing

htroofs.com &

Contact Us! 913-828-7663 ®

Property Management

Roofing

Your Choice for
sas City Property Management

elp Realtors Calculate RO "
rovide Rental Compar |es ,
luate Current Market . :

Scan to Find ';’“!'-.“!
. the Benefits of @

- Using Advantage ‘3.,;1- 4%;' -
AdvantogeHomes LLC Homes LLC _

rentkchomes.com ',
(913) 894-5133 @%ﬁuz“.'.

/

W

913-284-2991

ROOFSCAPES

www.tileroofkc.com

Real Estate Services

Lﬁﬁ

:‘: own sears 110" A BearBnB ,@@.&Eiﬂ%
- X . i ‘_E‘; i ;‘:
e T 3 g h%;‘m I‘i

(816) 465-1252 « brownbearkc com ¢ info@brownbearkc.ocm

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY

= =i

Remodeling

ur Hometown Remodeling & Painting Experts!

%

13) 291-8406

- all-proseryiceske.coriy

12 - June 2023

Window/Door Rep|acemenfs

STATE OF THE ART ENERGY EFFICIENCY
Better Products. Better Information. Better Service.

APE>

ENERGY
SOLUTIONS®

Branch NMLS1710357 | Company NMLS3029

N

Make Your Dad

Y PROUD

Partner Today for All Your
Clients’' Mortgage Needs

"] have been working with Steven Zin and The Zin Mortgage Group for the
last 6 years. During that time | have been blessed to have a career that has
evolved from being a single agent to now having an amazing team of
wonderful agents at BG & Associates/Keller Williams Key Partners. | could
never envision working with another lending partner. The Zin Mortgage
Group is a truly amazing group and | am so very glad that we have
established a solid working partnership over the years. Steve has built an
impressive cast of trusted teammates and we can really feel that everyone
one of them cares as much as he does when we are working together. This
really shines with their dedication to communication. We have never had a
hard time reaching someone at some of the craziest times of day. As we all
know, our clients need us to be available at all hours of the day. So having a
lending team that adapts the same philosophy and is there for us is priceless.
One of the best things | can say about Steve himself is that his integrity is off
the charts. | have been welcomingly surprised at some of the things | have
seen him do throughout the years. Knowing that you can trust a business
partner to do the right thing at that level is very rare in the world. | know
that I can trust my clients with the Zin Mortgage Group.”

— Amy Bieber, BG & Associates at Keller Williams Key Partners

J

ZIN MORTGAGE GROUP

CROSSCOUNTRY MORTGAGE™

Steven Zin, CMPS

Regional Vice President | NMLS #157859
6900 College Boulevard Suite 200

Overland Park, KS 66211
0: 913-294-7771
zinteam@zmgnow.com

Zmgnow.com

REAL PRODUCERS
EXCLUSIVE

We will waive the
appraisal fee when
you work with us




P> rising star

By Heather Pluard
Photos by SEVEN IMAGES, KC

The art of selling real estate can
take years to master, but Rising
Star Max Cookson is already
exceptional. This 2020 Rookie of
the Year sold $7 million in 2022
and is on track to exceed that
number for 2023. But numbers
aren’t what matter t.° Max -

. people are. With natural intuition,
' a Master’s in Psychology, and

a lifetime of teamwork playing
and coaching soccer, Max has
his own spin on the Golden Rule:
Always treat clients the way they
want to be treated.

“Everyone is different,” Max
says: “Some clients only want the
facts. Others enjoy discussing
ethereal aspects of a home, like
lighting and warmth. The key to
selling real estate is discovering
your client’s needs, solving their
pain points, and communicating

information on their terms.”

Max moved to the United States
from Preston, England, 15 years
ago to coach youth soccer. He
met hi§ wife, Ryan, a year later
here in Kansas City. Although
she isn’t a soccer fan, the two fell
in love. Then, after creating and

running a gym and sports fitness

facility, Max decided to make an “exciting

and terrifying” transition into real estate.

“I knew I would enjoy being a REALTOR®
because I've always worked in a sales and
customer service role and find it easy to
talk to people,” Max says. “But I was a
single-income earner, and the pandemic
had just started, so.changing careers was

a considerable risk.”

Fortunately, Max had two incredible team
leaders at The Collective who helped him
launch his new career. “Stephanie Bulcock
mentored me every step of the way,” he
says. “She’s outstanding and does real
estate the right way, so it was like having
a shortcut®o get where I needed to be.
Jennifer Weaver is also incredible. She
taught me to understand the market and
what’s going on locally and nationally.
There is no way I’d have half the success
without the two of them

helping me.”

Hosting open houses
was equally foun-
dational to Max’s
success. “One of the
first things I did to
build my business was
ask everyone in
the office if

I could help

SHE'S




ALWAYS TREAT

CLIENTS THE WAY

THEY WANT TO BE

TREATED.

them with an open house,” he says. “I did at least
two every weekend for a whole year and built a
great database of leads. There’s an art to holding
open houses. First, treat everyone with respect,
even if they’re rude to you. They may be having
a bad day or be in a bad head space, so don’t take

it personally - you don’t own their mood. Those
same people will often come up to you with
questions at the end. Be easy to talk to and learn
how to read people. Most don’t like being jumped
on immediately, so find the balance. Talk to them
when they’re ready and give them the information

they want the way they want it.”

Systems are also crucial. “The Collective has a
process for how we do things,” Max says. “From
the welcome mat at the door to how we stage the
house, we put our stamp on every open house.
While hosting, I present our sign-in sheet appro-
priately and ask exploratory questions. Then, if
someone is a potential lead, I put their informa-
tion in my CMA and follow up via email or text

that provides value. For example, if they told me

they were looking for Blue Valley schools, I'll

16 - June 2023

show them listings in that
area. Or if they’re thinking
about selling, I'll show them
what their house is worth. It’s
all about being proactive and
offering a full-service expe-
rience. I connect my clients
with all the people they need
along the way, so all they need
to do is find a house they like.
I take care of the rest.”

While not from KC, Max says
he loves it here and never
takes it for granted. “It’s big
enough to have everything

big cities have, plus excellent
schools, eight months of good
weather, and affordable house
prices. They don’t have all that
in England! KC has a lot of
people from foreign countries
moving here, and not being
from this country myself, I can
relate almost immediately. I'm
always excited to help others
discover Kansas City, and
being able to help them find

the perfect home is so cool.”

Max still finds time to play
soccer. He’s in an over-30s
league in Overland Park and
likes to kick the ball around
with his daughters, Charlie
(9) and Sammy (7). “I’ll coach
them someday if they want me
to, but right now, I'm content
to watch from afar as my old-
est daughter plays on a team.
Soccer teaches a lot about
teamwork and the importance
of surrounding yourself with
good people. You can’t do it
on your own, and you can’t

do real estate on your own,
either. Good relationships are
worth so much, and success is
happiness. That’s why I plan
to stay on The Collective as
long as they will have me. It’s
an awesome team and I'm very

grateful!”

Kansas City Real Producers - 17



GIVES

SINCE 2016, N2 HAS DONATED

Our Goal Is To Help You
Stand Above The Crowd.
In Today's World, You

J

NEED A Creative Edge To
Separate Yourself From
The Competition. Establish
Your Brand As An
Innovative Agent Who
Provides Better Services
And Uses Smarter
Marketing Tools To Get
Homes Sold FAST.

GOLD ST AR Locally Owned

and Operated
HOME WARRANTY Support Local!

Jayme Dickey
816.642.6800 | Jayme@goldstarhw.com
GoldStarHW.com

TO HELP END MODERN-DAY SLAVERY.
REAL

PRODUCERS
PODCAST

That's why The N2 Company — the
organization behind this publication and

Scan to See Why hundreds like it — is financially committed
We are the Perfect

Spot For YOU!

to end human trafficking.

Thanks to the businesses within these
pages, our local publishers, and readers
like YOU, we're able to break the chains

of this horrible reality.

Wow! Always impressed by the timeliness '
of booking a shoot and the intense quality SESEEEE
of the photos! They are very professional

7 and their work is outstanding!

oy I TF )

Same Brand, New Reach —

Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:

THE PERFECT SPOT FOR YOU, LLC

S o e R THE N2 EOMpaNY A RP [ &%
REAL ESTATE PHOTOGRAPHY - MARKETING VIDEOS - SOCIAL MEDIA POSTS
HEADSHOTS » VIRTUAL STAGING * MATTERPORT 3D TOURS Visit n2gives.com to learn st

more about our fight.

CONTACT US BECAUSE YOUR FIRST EIGHT SECONDS COUNT

913.201.2229 - THEPERFECTSPOTFORYOU.COM
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P> top producer e _ | pért-f6°16-5: (noun)

==1 - . - A portfolio is a collection of assets a company
uses to reach its vision, and The Portfolio

— 8 : Real Estate Group is a living definition.
: Launched in 2022, this supergroup of top
— o - : producers is changing the way REALTORS®

define a team. Like a law firm, The Portfolio
is run by equal partners. The team has over
75 years of combined experience and works
together on transactions while ensuring their
clients get the most exposure as possible.
Meet The Portfolio!

THE BEST JOURNEY

By Heather Pluard
Photos by Tiffany Matson
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STACY ANDERSON:
Relationship building is Stacy’s

number one strength. She has

12 years of experience helping
all types of buyers and sellers
and a special love for new con-
struction. Stacy has earned the
trust of area builders and has a
reputation for giving clients the
highest level of care and com-
munication. As a member of The
Portfolio, she enjoys working
with the best REALTORS® in the
industry because they are able to
support each other. She appreci-
ates being able to pool resources
to hire support staff so she can
focus on her client’s needs. “I am
thankful to be a part of this fan-
tastic team! Being surrounded by
such an amazing group of women

makes my job enjoyable.”

22 - June 2023

LIZ JAEGER:

Communication is the key to
success for Liz, and reliability is
equally essential. She strives to
respond quickly to everyone and
loves being able to bounce ideas,
issues, and suggestions off her
team. Even though agents in The
Portfolio work as individuals and
control their own destinies, they
are always there for one another,
and able to solve any problem that
pops up. “I am blessed to work
with amazing and experienced
agents who motivate me to be
better every day. I know they will
always be there to support me and
help me grow as an agent. Their
success will push me to be more

successful year over year.”

MARY CAROL LIENEMANN:
Known for her infectious positiv-
ity, Mary Carol brings an enthu-
siastic energy to The Portfolio.
She thrives on long-term client
relationships built over the last
10 years. She loves working with
like-minded agents and business
partners who offer support for
one another and a wealth of
resources from their individual
experiences. “My clients benefit
from our combined efforts, team
volume, exceptional marketing
and expertise. On a personal
note, I love being part of this

outstanding group of agents.”

STEPHANIE MURPHY:

A bonafide B2B guru with previ-
ous small business experience,
Stephanie was ready to take her
business to the next level. She
approached her brokers and
together they developed the idea
of The Portfolio. Today, Stephanie
specializes in luxury sales and
pours energy into promoting The
Portfolio. The team can always
count on her for social media
ideas, client events, and phil-
anthropic opportunities. “The
Portfolio is a marketing team
where we work as individual
agents who don’t share our com-
missions but combine marketing
material, knowledge, social media
presence, and volume. We are
competing with but also rooting for
each other and celebrating other
women in sales. Real estate can be
lonely as an individual agent. I'm
happier and re-energized with this

new team.”

SARA TARVIN:

The base of her business is trust, integ-
rity and being an expert resource. She
specializes in all price points and enjoys
working in every facet of real estate
including first-time home buyers, the
upper bracket market, condos, reloca-
tion, and new construction. She takes
tremendous pride in a large portion of
her business coming from repeat clients
and referrals. A new construction sales
expert with 19 years of industry experi-
ence, Sara has worked as both a buyer’s
agent and a subdivision agent repre-
senting builders. She enjoys walking
her clients through every step of the
process and knows what questions to
ask to keep things on track and avoid
surprises. Watching homes rise from the
ground has always been fun for her, and
now she’s excited to work hand-in-hand
with agents who share her same goals
and drive. “This team is passionate about
our clients, marketing, community, and
philanthropy. I am lucky to be part of
this dynamic group.”

KIM YUILLE:
Compassionate and empa-
thetic, Kim understands
real estate can be an emo-
tional process, and clients
often face other life chal-
lenges while looking for a
new home. She adores The
Portfolio’s team concept
because, after caring for
her terminally ill husband,
Kim knows a solid sup-
port system is priceless.
In addition, she has never
seen such an abundance of
enthusiasm and teamwork
in her 22 years of real
estate sales experience.
“Joining The Portfolio

has been one of the most
pivotal decisions of my life.
I am totally invigorated! I
also love that I get to find
charitable organizations

that we can embrace.”
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"Daniel is like an extension of our brand.
y We know that when we refer clients to
YOUR # 1 ) % ol ' him, he treats them just as we would!
We HIGHLY recommend him."

REFERRAL * ahavami Group
PARTNERFOR © '

> [£1E

Let's Connect So | can Show You
How I Can Help Your Client's Save!

Call or
Text

=Ly 913.530.448]1

TITNY

'

H,S1|mp|y Movi
forward #

@l

Nominate a REALTOR®
Do you know an outstanding real estate agent?

ARG

’.‘.-F—)—‘*‘
[ I! o) \/ =i FV\’

- < S, | ' Send us your nomination and why you think they should be in the
J No Matter the Tye_ of Move, ' ,”'sz\ 4 3 ' next issue.
We've Got You Covered . mt g ; i g T KETIY
ol fﬁgﬁwpgmmméﬁﬂ'

" Reach out to us at Reece.Hale@RealProducersMag.com

{

= a LWLSON

9?3—236—7052

Shoot us their name, email, cell number, and why they are
awesome. You might just see them in an upcoming issue!

: NL WILSON 4

MMlauing., "Lne..

Call Today!
913-357-5330

nlwilsonmovers.com

Scan to Set Up Your
Client's Quote Today!

24 - June 2023



Ill OM E "e.

WARRANTY e p

Mark Emerick sees a bright
future for his nephew. Any
caring uncle would, but Mark
and his nephew, Matthew,
have a longstanding history
of working together. Matthew
just finished his “rookie”

year with Team Emerick
with Home Warranty of the
Midwest but has worked with
his uncle in different ways

since he was a teenager.

“I've always had a heart for
kids to work and learn how to

make money,” Mark said.

Fast forward from Matthew’s
teenage days doing demoli-
tion on homes that Mark was
renovating in the early 2000s,
to working with his uncle as

a team leader for an on-site
entertainment company
during college, the Matthew

and Mark combination
has been about “being
go-getters, making things
happen,” Matthew said.

Team Emerick is working
on building on success
from the past, Mark has
won company awards and
most recently the Kansas
City Regional Association
of Realtors “Affiliate of the
Year” Award. It is the high-
est award in the Kansas
City area that an affiliate
can get with KCRAR. With
more than 14 years with
Home Warranty, Mark
adds his analytical and

scientific approach.

Enter, stage left, Matthew
Emerick, who brings home
industry knowledge, a
background evaluating
home energy usage for
KCP&L (now Evergy) as
well as exceptional pre-
sentation skills to connect
with agents and the quality



Photos submitted by Matthew Emerick from
his acting portfolio

service that Home Warranty rep-

resents through Team Emerick.

“Warranties are there to give
homeowners peace of mind about
P13

their ‘brand new, big purchase,
Matthew said.

After all, it’s not every day that an
office will be visited by someone
who was a part of the Screen
Actors Guild; lived in Los Angeles
vying for acting roles and who
still currently participates in the

Kansas City theater community!

Matthew, who was born in
Kansas City and raised in
Independence, Missouri, still
calls the city his home, along
with his wife Leah. He and Leah
met in college, at Missouri State
University, formerly Southwest
Missouri State University. They
married in June 2011 and have
lived an adventure ever since.
Leah started her successful pho-
tography company, LGEmerick
Photography, a few years later
in 2014. The couple also moved
to LA, where Matthew could be
in the midst of a larger theater/

acting market.

Matthew is used to a lot happen-
ing at the same time—in his high
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school career at Center Place
Restoration School he had the
opportunity to sing in the choir, run
track, play soccer and basketball,
join the student council, do theater
productions and dance because of
the school’s size. Summers growing
up were spent tubing, boating and
fishing at his father’s home in Lake

Lotawana, Missouri.

After six years in Los Angeles,
Matthew and Leah decided to move
back to the KC area. Their love of
their hometown drew them back.
“We wanted to buy a house of our
own in a place we knew we could

live long-term,” Matthew said.

Moving back to the area, Matthew
worked for KCP&L; then for
Amazon as a Dispatch Manager in
2020-21. That’s when the chance
to work on Team Emerick started

to come together.

Matthew is a Sales Assistant who
gets to travel to offices in the
team’s coverage area—Kansas,
Missouri and Nebraska. He does
lunch and learns at offices; goes
to various conferences and other

networking events.

In a tough seller’s market, the

Team is working to set Home

Warranty as a company that agents
can trust. In the past, the seller
would oftentimes be the one to offer
the warranty, Mark explained. The
market hasn’t pushed that recently
but the goal is for their product to be

top-of-mind when needed.

“Our main priority is open lines

of communication,” Matthew
stated. Also, their company offers
14-month warranties (vs. industry
standard of 12); the call center is in
the Midwest (the company started
in Iowa) and homeowners can
either choose their own contractors

or use a recommended contractor.

When it comes to home repair, “It’s
not if but when,” Matthew said.

Speaking with Matthew and Mark,
it’s evident how they complement

and compliment one another.

“Mark has so much experience,”
Matthew said, referring to
Mark’s history and knowledge.
“We have strengths to balance

out the other’s weaknesses”

Mark told a story of the time they
went to an event where they would
be speaking with many different
agents. At first, he envisioned

just one of them at the event...but
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instead, they both went and con-

nected with different groups.

“Certain people click with certain
people,” Mark said. “I think he’s
going to do better than me. He’s a

people person!”

Mark jokes that with his back-
ground, a college degree in
Chemistry, he presents “a little
differently” than his nephew.

The end result is that while
Matthew has been able to connect
with additional offices—they both
have a passion for providing a qual-
ity experience for homeowners and

the agents who trust them.

On a personal note, Matthew has
continued performing—often
auditioning around town; work-
ing as a guest artist at a local

dance studio recently.

Both he and Leah are active with
Wornall Road Baptist Church in
Brookside. They also support the

International Justice Mission (a

global organization with works

to protect people in poverty

from violence such as human
trafficking in 17 countries) and
Band of Angels, a 501c3 nonprofit
devoted to providing instru-
ments, scholarships and all the
support that children in need

in the greater Kansas City Area

require to succeed in music.

Leah is building a piece of art
that will be sold at an upcoming
event called “Art That Blows”
usually held in the summer.
Artists use parts of an old, non-
functional instrument to create a
piece of art to be auctioned. 2023
will be their eighth year for the

Kansas City-based event.

In all, Matthew feels that his
Hollywood training prepared him
well for reaching out to agents—
finding meaningful relationships
rewarding and being “thick-
skinned” enough for the few who

say “no thank you”.
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PIONEERING A NEW ERA

An industry educator, a business coach, and one of
the nation’s top-ranking REALTORS®, David Van
Noy can now add “principal broker” to the list of his
accomplishments. In December 2022, he opened
Van Noy Real Estate—the culmination of years of
hard work and dedication to crafting a better home
sale experience. A former ReeceNichols agent, David
previously ran a small-but-mighty team ranked
among the most profitable at the company. It quickly
became apparent, however, that the formula to scale

the team’s success required broader horizons.

“In 2020, when a lot of things changed in the
world, it became evident to me that in order to

best serve clients and agents, I needed to scale my
model,” David shared. “I needed to build bigger sys-
tems, drive more leads, talk to more prospects, and
push more deals for my team in order to survive.
I'wasn’t trying to get away from my company,

I was moving towards an option that felt best

for the model I was running.”

30 - June 2023

Today a sought-after veteran of the industry,

David entered the business at just 23 years old as a
REALTOR® for Prudential Summerson Burrows—
now known as Better Homes and Gardens Real
Estate. Despite his relative inexperience, he quickly
developed a reputation for being “a little more
diligent, a little more thorough, and a lot more
driven” than many of his peers. While his start in
the industry was marked by scarce guidance and
bouts of trial and error, David’s resolve soon

became his signature trait.

“The industry was wide open at the time,”

David recalled. “There was a low barrier

to entry and people that were new were

encouraged to get out of the way and

figure it out themselves. I really featu red
thrived in that model of benign b o ker

neglect because it allowed me to

By Manuela Nivia
Photos by SEVEN
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BEING THE MOST
PROFICIENT
LISTING AGENT

IN THE CITY
WAS A VERY
LONELY PLACE,

my customers, but I got the systems
wrong for many years. After eight
years, I started to get access to people
who were doing things in the right
order, so I started to get a better idea

of how I should operate.”

Among the most pivotal moments

of David’s career included the onset
of the Great Recession in the late
2000s. Despite facing the challenging
economic climate as a relatively new

agent, he was determined to weather

the storm. He remained strategic

and adaptable and worked tirelessly
to hone his skills to stay on top of
market trends. By learning to pick up
momentum during a period of crisis,
he came out as a leader on the other

side of the market.

David explained: “The idea that was in
my mind is the same idea that I have
now: The amount of business I'm trying
to do is available, why should I be
concerned about the market overall? I
didn’t know any better at the time and it
was challenging in a bunch of different
ways, but 'm not a guy that’s looking
for things to be easy. In fact, if they are

easy, I'm usually not interested.”

Never afraid to “throw elbows” in
order to ensure the best deal for

his clients, David’s core purpose as
an individual agent was to secure
listings at all costs. An unintended
side effect of his tenacity was facing
loneliness on the road to success.
Under Van Noy Real Estate, however,
he has repositioned many of his core
values to serve as a champion of

the communities where he lives and
that he serves—whether his clients
or the agents he works alongside.

By establishing his brokerage as an
experiential rather than transactional
business, he is building a culture that
supports fairness alongside agent

growth and prosperity.

“We want to be known as a small
boutique brokerage with a high level

of commitment to customer service,”
David reflected. “We want to be known
for providing an exceptional experience
for the customer along with organized
processes and innovative marketing.
‘We want to be known as agents who
are getting in front of people daily,
doing the hard work, and going out and
finding business instead of waiting for

business—that’s our brand.”

Van Noy Real Estate is now
comprised of ten agents and
four administrative assistants,
all of whom embody values of
collaboration, transparency,
and accountability. Looking

to expand his team further,
David’s search has focused on
agents that share in his vision.
Through his coaching and men-
torship skills, he then hopes to
empower agents to realize their

full potential.

“I realized I was far more
motivated to help other people
realize their own goals than I
was to realize my own,” David
explained. “My company has
allowed me to focus on the
agents that work with me. I
coach them one-on-one, and 1
find it far more fulfilling to use
my skill set to improve their
quality of life. Being the most
proficient listing agent in the
city was a very lonely place,
but being in a brokerage that’s
heavily involved in the nine
people that have entrusted their

business to me is the opposite.”
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CUSTOM HOMES

‘SN DARTNER PROGRAM

Customize Your Lifestyle NEVERFE QJ@W

BUILDING HOMES AND MAKING CLIENTS HAPPY IS QUR TOP PRIORITY
TRUC TEDAND RELUBLE SSlocallyownediand

Luxurious Finishes | Upscale Standard Features | Fully Customizable Experiencell ,M@ﬁ
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From Contract to Closing, we've got your clients covered.

<" | SUPER SCAN
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Scan to Easily [
Get Started Today!

DeWayne Spiess: (913) 207-2877 | spiesscustomhomes.com MIGHTYDDGROOFING com/sw—kansas Clty
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P> event recap

THRANK YOU ALL
FOR ATTENDING!

MASTER PANEL + NETWORKING TOPIC:
CURRENT MARKET TRENDS & FORECAST

Yeur Home Tow
gamodeling & FPalt
Expattial

ANOTHER GREAT EVENT IN THE BOOKS!
A special thank you to our Platinum Sponsors, Ready Set
Hang, KC Pier, Security 1st Title, All-Pro Renovations LLC,
and Compass Realty Group!

Thank you to our fantastic speakers as well!

Cardinal Crest Design & Build
Rosier Homes

The Collective at Compass Realty Group
Don Julian Builders
Fairway Mortgage

READY @ SET & HANG

®

Security 1#t Title

COMPASS 20

FOLGGETICN (IR T

ﬂ ALL-PRO
o o vaun wous
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# FIRST NAME LAST NAME OFFICE NAME

1 Rob Ellerman Team Reecenichols - Lees Summit
2 Kristin Malfer Compass Realty Group

3 Kbt Leawood Team Reecenichols - Leawood

4 Dan Lynch Lynch Real Estate

5 John Barth RE/MAX Innovations

6 Benjamin Lytle Opendoor Brokerage LLC

7 Ask Cathy Team Keller Williams Platinum Prtnr
8 Dani Beyer Team Keller Williams Kc North

9 Martin Walsh Offerpad Brokerage LLC

10 Eric Craig Team Keller Williams Kc North

1" Ray Homes Kc Team Compass Realty Group

12 Spradling Group Exp Realty LLC

13 Thrive Real Estate K Team Keller Williams Key Partners
14 Edie Waters Team - North Keller Williams Kc North

15 Marti Prieb Lilja Keller Williams Realty Partner
16 Bryan Huff Keller Williams Realty Partner
17 Reesemontgomery Team RE/MAX Heritage

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

WITH

TIM UNDERWOOD
CHRIS WADINGTON

CONTROL YOUR FINANCES
INCREASE YOUR PROFITS
EMBRACE YOUR PROSPERITY

CALL TO BOOK YOUR ST.RATEGY SESSION TODAY

4200 Somerset Dr. #101 Prairie Village, KS 66208 | 913-717-7600
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mortgage

We'll Help Your Clients Achieve More

When partnering with us, you’ll enjoy:

\/ Fast, upfront preapprovals

\/ Hundreds of unique loan products for
greater buyer qualifying potential

\/ Local processing and underwriting for
quick turn times

\/ The backing of experts who know how to
get any type of deal closed

\/ Peace of mind knowing your clients will
have an outstanding experience

-

Jim Griffiths and | have worked together for the past 7 years and he has been the most important

partner in my real estate career. Jim’s greatest strength and asset to my business is his ability to

problem solve and think outside the box. Any lender can execute a clean buyer file but the great
lenders rise to the occasion when things are not so simple. Jim constantly has risen to the occasion

for my people and | trust no one more than him for my buyers lending needs!”

- Austin Short, The Austin Short Group
Realty Executives Elite

Jim Griffiths
913.944.4200
913.972.2113

guildmortgage.com/jgriffiths
NMLS#796637

dCHITRORIITORIIC,
HOGTTRITAUREESTI VRIS
uur Clanyy Lilg

Guild Mortgage Company; Equal Housing Opportunity; NMLS #3274 (www.nmlsconsumeraccess.org). All loans subject to underwriter approval;
terms and conditions may apply. Subject to change without notice.



Do You Have Clients

|
Take a load off ; Who Don't

with the Home Protection Plan

+ 14-month* coverage T nt to Move

- Choice of qualified B ~but Need to
local contractor Jnlock Their

« Prompt LIVE Equitv?
call answering ¥/
for claims

O[S50]

new offering: sell your home but continue to live in it.
v’ Start attracting new clients who might not have
reached out otherwise.
homewarrantyinc.com v Distinguish yourself from other brokers and brokerages who
only offer to “buy, sell, or invest” in real estate.

. Adding Truehold’s Sale-Leaseback to your toolkit helps you:
v Delight current clients who are unsure about selling with a
Ho me §2g) Warranty._

e & Scan to Partner With Truehold Today! ;':? ed s,
* it aovesage et KANSAS CITY Fecoia — mfF
Hmumﬁfmmn;ﬂremﬁndmnd.‘i'mnsfurmumge. _.__mr"“"&% trueh01d-com f it

limitations, and exclusions af homewarramyine.com,

RESTORE | RENEW | REJUVENATE

From Jobs as small as Air Duct Cleaning to
Full Bathroom Remodels, We Will Be There for You!

Your Trusted Local Reconstruction & Remodeling Partner
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guaranteedRate

IF YOUR BUYERS
WANT TO BE

COMPETITIVE, P u R E
GET THEM

HOMEBUYING
HORSEPOWER.

OH YEAH, IT'S ON.

Low inventory and a flood of cash buyers have made the market all the more challenging for your
buy-side clients. But despite those market challenges, we're ready to help them buy like bosses...

with a suite of newly optimized tools and technology to help homebuyers be more competitive in a
marketplace that demands it. So, if you've got buyers ready to move, we can give them what they need
to succeed: speed, confidence, and pure homebuying horsepower.

- Expertise that empowers buyers so they can enter the market and move fast
- Tools and tech that make it easy for buyers to explore their financial options
- MyAccount™ personalized dashboard that makes document exchange easy
« Our Pre-Approval backs buyers with full underwriting in as few as 24 hours*
« FlashClose*" enables buyers to close in as few as 15 minutes**
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To learn more about how we can supercharge your buyers, reach out to me today.

Drew White
VP of Mortgage Lending

0: (913) 225-9316 C: (719) 648-4098
rate.com/drewwhite drew.white@rate.com
249 W Mill Street, Suite 108 Liberty, MO 64068

guaranteed
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Apr. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME

18 Dennis Prussman United Country Property Soluti
19 Karen Pritchard Koenig Real Estate Holdings LI
20 Shannon Brimacombe Compass Realty Group

21 Hern Group Keller Williams Platinum Prtnr
22 Bridget Brown-Kiggins Weichert, Realtors Welch & Com
23 Macoubrie Zimmerman Weichert, Realtors Welch & Com
24 Angela Fitzgerald Rodrock & Associates Realtors
25 Cory Ward Compass Realty Group

26 Chris Rowe Cedar Creek Realty LLC

27 Jeremy Applebaum Realty Executives

28 Blake Nelson Team Keller Williams Key Partners
29 Nelson Group Keller Williams Kc North

30 Bill Gerue Weichert, Realtors Welch & Com
AN Alan Williams Bhg Kansas City Homes

32 Wardell & Homes Real Estate Team Wardell & Holmes Real Estate
33 Jenny Burkhead Keller Williams Kc North

34 Dan O Dell Keller Williams Realty Partner
35 Hendrix Group Keller Williams Realty Partner
36 Cjco Team Reecenichols - Leawood

37 Shelia Hampton Reecenichols - Granada

38 Ripley Assoc Team Engel & Volkers Kansas City
39 Molly Hipfl Reecenichols - Lees Summit
40 The Collective Team Compass Realty Group

41 Michael Yeates The Real Estate Store LLC

42 Donnie Thomas Midwest Land Group LLC

43 Monica Ritter RE/MAX Central

44 Lindsay Sierens Schulze Reecenichols - Leawood

45 Will Wiest Midwest Land Group LLC

46 Brooke Miller Reecenichols - Country Club PI
47 Tradition Home Group Compass Realty Group

48 Sal Termini Platinum Realty

49 Peter Colpitts Reecenichols - Leawood South
50 Mendy Jarman Keller Williams Realty Partner

44 . June 2023

# FIRST NAME LAST NAME OFFICE NAME

51 Malina Group Keller Williams Realty Partner
52 The Small Team Reecenichols-Ken

53 Brenda Youness Weichert, Realtors Welch & Com
54 Stroud & Associates Team Real Broker, LLC

55 Tony Long Realty Executives

56 Todd Burroughs Crown Realty

57 Rothermel Group Keller Williams Kc North

58 Tamra Trickey Reecenichols - Leawood

59 Jackie Payne New Home Star

60 Katherine Lee Bash & Co. Sotheby’S Internati
61 Duke Frye Keller Williams Key Partners
62 Her Team RE/MAX Heritage

63 Dani Thompson Sbd Housing Solutions LLC
64 The Fisher Hiles Team Bhg Kansas City Homes

65 Terri Marks Reecenichols - Overland Park
66 Debbie Weber Realty Executives

67 Audrah Team Keller Williams Kc North

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

— GIVING YOUR CLIENTS
——  Zedce of Mind

_<ERAN OWw
4%t Nep

ACM

Your One-Stop-Shop For:

Home Inspection - Listing Inspection
New Construction Inspection
Termite Inspection

= WHEN BUYING THElR esto HOME INSPECTION zo:is Engineering Consultations

KANSAS CITY

Radon Measurement - Mold Inspection
Onsite Reporting

CHECK OUT OUR GOLD @ MVP PACKAGES

The Gole Prackige

The /P Package

REALTORS® BASIC INSPECTION + RADON, INCLUDES ALL OF THE ITEMS IN GOLD + AIR QUALITY

Scan to Quickly
Book Online

TERMITE AND SEWER SCOPE

(MOLD TESTING) AND THERMAL IMAGING
(THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET)

(213) 353-6869 | acmhomeinspection.com
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Apr. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME

68 Ryan Hubbard United Country American Heartl
69 Crossroads Re Group Keller Williams Diamond Part

70 Kelli Chabot Keller Williams Kc North

71 Amy Maher Weichert, Realtors Welch & Com
72 Andrew Bash Bash & Co. Sotheby’S Internati
73 Suzy Goldstein Bhg Kansas City Homes

74 Jeff Curry Weichert, Realtors Welch & Com
75 Kristi Soligo Fleshman RE/MAX Revolution Liberty

76 Logan Freeman Foxtrot Real Estate LLC Dba Xc '
77 Ken Hoover Group Keller Williams Kc North

78 Kelli Becks Keller Williams Realty Partner
79 Andrea Sullivan Rodrock & Associates Realtors
80 Lauren Anderson Reecenichols -The Village

81 Kbt Plaza Team Reecenichols - Country Club PI
82 Melanie Koprivica Engel & Volkers Kansas City

83 Loughlin & Associate Team Keller Williams Kc North

Ve We are the company

85 Kaleena Schumacher Keller Williams Realty Partner

86 John Simone Reecenichols-Ken

87 Patty Simpson Crown Realty

88 Monica Angeles Jones Heritage, Realtors W

89 Debi Donner Rodrock & Associates Realtors '

920 Jessica Kurzweil Reecenichols - Lees Summit

9 Jamie Patton Platinum Realty

92 Rachelle Moley Weichert, Realtors Welch & Com

93 Sara Stucker Reecenichols-Ken

94 Ashley Kendrick Chartwell Realty LLC

95 Mikki Armstrong Reecenichols - Lees Summit

96 Sherry Westhues Reecenichols - Eastland

97 Holly Bond Platinum Realty

98 Allison Rank Reecenichols - Country Club PI

99 Brent Sledd Reecenichols - College Blvd

100 Debbie Fleet Keller Williams Realty Partner

]

Disclaimer: Information is based on reporteg numbers .to ti.1e Kansas‘ City REALTORS® through the MLS, as indicated above by the date range listed on th(‘-:l contlnental CT I T L E Co M
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas sl ITLE COMPANY C

City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
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$¢) Central Bank | Mortgage

First-Time Homebuyer Loan

Qur First-Time Homebuyer Loan' features no down payment. This makes you more competitive with your offer.

Features of this product include:
Up fo 100% financing.

No Private Mortgage Insurance required
from borrower.

No income limits.?

Maximum loan amount of $400,000,
excluding Colorado and Florida.

Maximum loan amount of $700,000 for
Colorado and Florida.

Available for debt to income ratios up to 43%.

Available with many adjustable rate
mortgages.

Requirements:
A minimum borrower FICO credit score of 680.
Owner-occupied, 1-4 family dwellings only.

Luke Landau Let's Connect Apply Now
% @ Mortgage Lending Officer Direct: 913-901-3231 [=]%-%z =]
@ MMLS# 502099 Cell: B16-719-9669 P
V< 4801 Town Center Dr luke londau@centralbank.net '
' Leawood, KS 66211 www.centralbank.net/lukelandau 'E

cpplication does net represent an epproval for financing or interest rate guaraniee. Underwriting resirictions may apply. Information is subject to chonge. Sea loan
afficer for dotails. "This program is eligible for firsttime homebuyers only, defined by The Central Trust Bank o5 a borrower who has nat ewned a home within the

Applicant subject to credit and underwriting approval. For loans delivered as of 1/1/2023. Not all appliconts will be aparoved for inancing. Eeceipt of
previous 3 years. Two months reserves required. MMLS# 407985 Member FDIC @

Bkl POLSRe
LEWBE®
Dd 23
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FIRST NAME

Ellen Murphy
Amy

Nikie Jo

Lisa

Stacy

Karen L.

Eva

Lisa

Richey Real Estate
Sharp Homes
Locate

Jared

Kc Homes365
Kevin

Amy

Debbie

Shelli

LAST NAME

Team
Arndorfer
Glasbrenner
Rater
Porto
Gilliland
Clark
Bunnell
Group
Team
Team
Dunn
Team
Green
Williams
Sinclair

Seeger

TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Apr. 30, 2023

OFFICE NAME

Reecenichols - Leawood

Premium Realty Group LLC

Reecenichols-Kcn

Weichert, Realtors Welch & Com

Reecenichols -The Village

House Of Real Estate, LLC

Real Broker, LLC

Reecenichols - Leawood

Reecenichols - Lees Summit

Exp Realty LLC

Compass Realty

Group

Realty Executives

Keller Williams Realty Partner

Berkshire Hathawayhs Kc Realty

Keller Williams Realty Partner

Prime Development Land Co LLC

Reilly Real Estate LLC

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

Heating « A/€ « Plumhbing - Blectrical - Appliance

No Claims, No Hassle

Our repair pn"bcess is designed to be easier and more flexible for s
your homeowhers: 4

[v] Service options with up-front pricing and a 1

'z Mo claims forms! A.B. May certified technicians can di
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HOME WARRANTY
PLUS & with A.B. May
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b discount for non-covered ifems.
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Orestions?

Courtney James

CJ:.HI'I"tEt',l

Robert Waterfield ~

rwaterfield @

gnose and approve repairs:

6.217.6498
abmay.com

9132.915.4873

REALTOR® Hotline: 913.888.4000 « Agent Resolution: 913.915.2473 « hw.abmay.com

bmay.com =
-]



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Apr. 30, 2023

# FIRST NAME LAST NAME OFFICE NAME
# FIRST NAME LAST NAME OFFICE NAME
18 Majid Ghavami Reecenichols - Town Center
151 Mary Beth Schwartz Keller Williams Key Partners
19 John Kroeker Weichert, Realtors Welch & Com
152 Kevin Holmes Keller Williams Key Partners
120 Terry Madden Myers Reecenichols Brookside
153 Igre Team Integrity Group Real Estate
121 Angela Brown Keller Williams Kc North
154 Darlene Peterson Keller Williams Platinum Prtnr
122 Just Say Home Kc Team Keller Williams Platinum Prtnr
155 Shaun Ashley RE/MAX Heritage
123 Yfa Team Your Future Address, LLC
156 Sally Moore Keller Williams Platinum Prtnr
124 Chris Austin Keller Williams Plaza Partners
157 Mark Brewer Realty Executives
125 Mike Russell Keller Williams Realty Partner
158 Roger Deines Reecenichols - Lees Summit
126 Annie Kennedy Realty Executives
159 Quinn Whimley Reilly Real Estate LLC
127 Gail Yancik Realty Executives
160 Erik Collier Traditions Real Estate LLC
128 Bryan Parrish Keller Williams Realty Partner
161 Ron Henderson Keller Williams Kc North
129 Explore Home Group Keller Williams Kc North
162 Chris D Fleming RE/MAX State Line
130 Trish Shiever Welcome Home Real Estate LLC
163 Brandon Edlin Keller Williams Kc North
131 Lynne Matile Reecenichols - Overland Park
164 Ryann Hemphill Keller Williams Realty Partner
132 George Medina Reecenichols Brookside
165 Micheala Miller John Moffitt & Associates
133 Brenda Shores RE/MAX Heritage
166 Jim Godwin Executive Asset Group
134 Jennifer Rich Weichert, Realtors Welch & Com
167 Cambridge Cates Cates Auction & Realty Co Inc
135 Wendy Linebaugh Reecenichols - Lees Summit
136 Peggy Holmes Reecenichols - Eastland Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
137 Beth Borders Reecenichols - Country Club PI also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
138 Tanna Guthrie Exp Realty LLC
139 Chuck Davis RE/MAX Professionals
WE TRANSFORM BUSINESSES
141 Danny Watts New Home Star
~
142 Wolfe, Sweeney, Courtney Team Reecenichols - Parkville
a3 Bharth Reddi Platinum Realty We.ha.ndle the details so business owners can spend ‘/
their time doing what they do best.
144 Chrissy Frazier Chartwell Realty LLC
O Web Design O SEM/ Paid Search
145 Lanny Dillenschneider Reecenichols - Lees Summit
O Acquisition Email Campaigns O Mobile and Display Advertising
146 Taylor Akinmoladun Platinum Realty . .. . . ..
O Search Engine Optimization O OTT/ CTV Streaming Advertising
147 Guide Grou Compass Realty Grou . . . .
P P Y P O Live Chat O Paid Social Media Q
148 Jim Blaufuss RE/MAX Realty Suburban Inc fo) Reputation Management lo) Yelp Partnership
149 Zach Horn Berkshire Hathawayhs Kc Realty — -
Reach out to the publisher of this magazine for more information. - - -
150 Ashlee Whittington-Duncan Curtis & Sons Realty

HYPORTDIGITAL.COM Jéf hgelort

GITAL
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FIRST NAME

Sherri
Kbt Ken
Shelly
Hannah
Becky
Mikki
Jeff
Karen
Lisa

Aly
Karen
Abby
Shelley
Michele
The Butler
David
Paul
Jessica
Sharon
Sara
Crystal
Generations
Madison
Sue
Klarissa
Kerrie
Anita
Plains Paris
Thomas
Micah
Linda L
Kim

Missy

TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2023 - Apr. 30, 2023

LAST NAME

Hines
Team
Balthazor
Shireman
Harper
Sander
Taylor
Baum
Larson
Plunkett
Stump
Powers
Staton
Davis
Group

Van Noy Jr.
Lowry
Smotherman
Barry
Powell Moody
Metcalfe
Real Estate Partners
Harpst
Walton
Skinner
Shumate
Riley

Team
White
Thomas
Martin
Brown

Barron

OFFICE NAME

Bhg Kansas City Homes
Reecenichols-Ken

Reecenichols - College Blvd
West Village Realty

Keller Williams Realty Partner
Redfin Corporation
Reecenichols-Ken

Bhg Kansas City Homes

Realty Executives

Reecenichols -Johnson County W
Reecenichols - Parkville

The Real Estate Store LLC
Reecenichols -The Village
Weichert, Realtors Welch & Com
Keller Williams Realty Partner
Van Noy Real Estate

Midwest Land Group LLC
RE/MAX Elite, Realtors
Reecenichols -The Village
Weichert, Realtors Welch & Com
United Real Estate Johnson Cou
Bhg Kansas City Homes
RE/MAX Innovations

RE/MAX Premier Realty

Keller Williams Realty Partner
Midwest Realty & Auction
RE/MAX Town And Country
RE/MAX Revolution

Boulevard Realty, LLC

Local Agent

Reecenichols - Leawood South
Lynch Real Estate

Reecenichols - Lees Summit

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
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Security Ist Title

We Protect Property Rights.

Security 1st Title offers licensed and trained professionals to assist you with
your title and closing needs. Our local, experienced staff delivers exceptional

service to protect property rights of homeowners and lenders.

Local Service. National Coverage.

Residential and Commercial Transactions | Purchases and Refinances | New Construction
Foreclosures | HUD/FNMA | ShortSales | REO | Escrow Contract Servicing | 1031 Exchanges

14 KANSAS CITY METRO LOCATIONS

Lee’s Summit | Blue Springs | Northland | Overland Park
Brookside | Platte City | Prairie Village | Olathe | Gardner

SCAN THE QR CODE
TO VIEW ALL OF OUR KANSAS CITY LOCATIONS

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING | SECURITY1ST.COM




aFAQ

asoutr Kansas City

REAL PRODUCERS

Ever since we launched Kansas
City Real Producers in July
2017, | have heard some of the
same questions from many of
you. | figured it would be most
efficient to publish the answers
here in case more of you had
the same questions. Remember,
my door is always open to
discuss anything regarding this
community — this publication is
100% designed to be your voice!

Q: Who receives this magazine?

A: The top 500 agents of Kansas City.
We pulled MLS numbers (by closed vol-
ume) in the Kansas City market. We cut
off the list at number 500. The list will
reset in early 2022 based on 2021 totals

and continues to update annually.

Q: Why am | not listed on the top 200
standings/why are my numbers show-
ing differently?

A: There are a number of reasons why
that could be the case. First, be sure

to read the disclaimer in its entirety.
We pull the data on the exact date
listed, so if the closed transaction is

not submitted by that date, it will not

be included. User error or BRIGHT
error is always a possibility. The most
common reason is that for any deal with
an alternate agent listed, the production
gets divided in half between the lead
agent and the alternate. There are a few

other factors at play, so if you have

54 . June 2023

a question about the Standings, please
contact me, and we can take a look:

reece.hale@realproducersmag.com.

Q: What is the process for being featured
in this magazine?

A:It’s really simple — one or multiple
peers have first nominated every featured
agent you see. You can nominate or be
nominated by other agents, affiliates,
brokers, owners, and office leaders. A
nomination currently looks like this: you
email us at reece.hale@realproducersmag.
com with the subject “Nomination: (Name
of Nominee).” Please explain WHY you are
nominating them to be featured. It could
be that they have an amazing story that
needs to be told, perhaps they overcame
extreme obstacles, they are an exceptional
leader, have the best customer service, or
they give back to the community in a big
way, etc. Once the timing is right, the next
step is an interview with us to ensure it’s
a good fit. If all works out, then we put the

wheels in motion.

Q: What does it cost to be featured?
A: Zero, zilch, zippo, nada, nil. It costs noth-
ing, my friends, so nominate away! This is

NOT a pay-to-play model whatsoever.

Q: How can | write an article to be printed?
A:If you are interested in writing

an article to contribute your ideas,
experience, knowledge, expertise, or
stories to the Aansas City Real Producers
community, please email me at reece.
hale@realproducersmag.com. Even if you
don’t consider yourself a prolific writer,
let’s talk!

Q: Who are the Preferred Partners?

A: Anyone listed as a “Preferred
Partner” in the index at the front of
the magazine is an integral part of this
community. They will have an ad in
every issue of the magazine, attend our
events, and be part of our Facebook
group. We don’t just find these busi-
nesses off the street, nor do we work
with all businesses that approach us.
One or many agents have personally
referred every single Preferred Partner
you see. We won’t even take a meet-
ing with a business that has not been
vetted by one of you and is “stamped
for approval,” in a sense. Our goal is

to create a powerhouse network not
only of the best agents in the area but
the best affiliates, as well, so we can all

grow stronger together.

Q: How can | refer a local business to
join KCRP as a Preferred Partner?

A:If you know and want to recommend
a local business that would like to work
with more top real estate agents, please
email me at reece.hale@realproducers-
mag.com and introduce us! This is the
only way we can grow and strengthen
this community, through your referrals.

It’s much appreciated!

Q: How might | get more involved in
this community?

A: Two primary ways: First of all, if

you have not already, be sure to join

our private Facebook group specifically
for the top 500 real estate agents and
our preferred partners. To request to
join, simply search on Facebook the
keywords “Kansas City’s Top 500 Real
Producers Community,” and it will pop
right up. Request to join, and we will
promptly accept you into the group. This
online community is a space for further
connection, contribution, and curiosity
to be shared among our members.
Secondly, be sure to attend our events.
We currently plan to host 12 pub-reveal
parties, a couple of golf outings, and
some VIP social events throughout 2020.
We promote these events via email and
Facebook, so if you haven’t been receiving
invites, please email me immediately at

reece.hale@realproducersmag.com.

A REALTORS® Best Friend o On
Phone Call for All Your Client's

Renovation Needs
e — - =

PROVIDING QUALITY RENOVATIONS WITH HONEST

"This company is super reliable and they do amazing work. | have used
them to do so many different jobs managing several properties as well as
for real estate when sellers are needing some things fixed up before they

go on the market! HIGHLY RECOMMENDED. They have integrity and are
hard working! Painting, HVAC, plumbing, make ready's, investment, rental,
handyman services, tile, flooring.. you name it, they will get it
accomplished!" - Holly Renfro

ALL-PRO

RENOVATIONS

T LOVE YOUR HOME

Dillon Bettinger, Owner
(913) 291-8406
all-proserviceskc.com

BASEMENTS * KITCHENS - BATHROOMS « FULL-HOUSE REMODELS - ADDITIONS

PRICING AND INTEGRITY

Scan to Learn Why
Your Clients Should
Use All-Pro
Remodeling +
Painting for Their
Next Project




contactin 7 | )
home financing needs!’

Kevin Strahm

MORTGAGE HOME LOAN ADVISOR | NMLS ID: 398539
(913) 523-6251 | 6201 College Blvd. | Suite 100
Overland Park, KS 66211




