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Financing the World
One Loan at a ‘Time

Purchase, refi, or real estate investment - let me
help you make your real estate dream come true!

VENTURE

TITLE SERVICES

Ready to get started? venturetitleservices.com

Contact me today!

In 2021, | was ranked the #1 woman loan
originator in Florida by Scotsman Guide, having
closed 1,012 loans for more than $330 million

in production.

Lauren Maxwell
Executive Vice President | NMLS331415

lauren@maxwellmortgageloans.com MAXWE LL

MORTGAGE TEAM

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC
9130 Galleria Court, Suite 101 | Naples, FL 34109 | NMLS1770104. For professional real estate use only. Not intended for consumers. Equal Housing
Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. NMLS3029 (www.nmlsconsumeraccess.org).
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ATTORNEYS

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

EVENT PRODUCTION
Lightworks Stage
Productions

Skip Johnson

(239) 784-4748

HOME INSPECTION
HouseMaster

PREFERRED PARTNERS

John Prete
(239) 480-8220

6 - June 2023

INSURANCE

Chapman Insurance Group
Mia Lemus

(239) 744-0583

Farmers Insurance
Damon Brist
(239) 994-0248

MORTGAGE LENDER
askARVIN®

Arvin Sahakian

(239) 391-7677

Equitable Mortgage
Steve Calabrese
(239) 778-6548

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Brittany Moore
(954) 866-7189

NRL Mortgage
Giovanni Matita
(239) 253-5939

PAVERS

Master Touch Pavers
Christian Torres
(239) 677-8313

PHOTOGRAPHY/
PORTRAIT

Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

POOL SERVICES
SWEFL Pool Pros
Chaz Hambling
(239) 872-8186

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

PROPERTY MANAGEMENT
ALL IN Property
Management

Dali Mihajlovic

(630) 915-1752

ROOFING
Durabilis Roofing
Juan Rizo

(239) 703-3359

TITLE COMPANY
LandSel Title Agency, Inc.
Cathy Mann-Seiple

(239) 214-7009

Private Client Title & Escrow
David Ciccarello, Esq.
(239) 672-8898

Venture Title Services
Stacey Maczulis
(440) 522-9404

Because Our

e Complimentary Lot/Land Due Diligence
Consulting for Realtors & Clients

e Customizable Floor Plans Available, In-house
Design Team!

e Flexible Payment Schedule or Financing Available

e Zoning and Code Interpretation (We coordinate
with the County/City for you)

e \We Guide Realtors and Clients from Design
all the way to Occupancy

e 3% Commission Paid To Realtors!

NORTHSTAR

TECHNOLOGIES

Kristine Dunn
kristine@northstartgi.com

Kyle McLaughlin
kyle@northstartgi.com

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

239.610.0062

Call or Text

Schedule an Exclusive Realtor
Tour to Learn More

50% REDUCED
BUILD TIME
o’0o
TERMITE &
MOLD PROOF

Scan to )
Learn More )

250 MPH IMPACT
RESISTANT

o

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

NORTHSTARTGI.COM | OQO6H B




MEET THE

RT MYERS

REAL PRODUCERS TEAM

e

Andrew Regenhard Ellen Buchanan
Publisher Administrative Assistant Editor
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Zachary Cohen Coby Corradino Michelle Reed Sheryl Moreno
Writer Videographer Photographer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at SWFL@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Fort Myers Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

THE CHARM /;

SIMPLE STRESS-FRETE

Independent Mortgage Broker NMLS #1971869
Arvin Sahakian | 15+ Years Experience Ask Me
239-391-7677 | arvin@askarvin.com Anything!
42041 Cypress Pkwy Suite 4-188 | Babcock Ranch, FL 33982

Home Inspections. Done Rigl
Cuaranteed. i

'IRING CONFIDENMNCE IN

+« Comprehensive Same Day Repnrtiné"""-;___

» Termite, Radon, Mold; 4. Pt, Wind Mitigation \ .\

* Phones Answered Evenings & Weekends B " r,ﬁ

» Only Company With A 1 Year Limited ) 8. (). 0. & ¢ i\
CHECKIOUT-OUR.

Guarantee
5STAR iiwews
L

JOHN F"'RETE?L CEIVE $25 OFF WITH MENTION OF THIS AD ONLWVE

e

PHOMNE: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM

HouseMaster.
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Dear Real Producers of Fort Myers,

As the summer season unfolds, I want
to personally wish you a happy and
refreshing June ... and a Happy Father’s
Day to all the hardworking dads out
there! This month marks the start of
warmer weather, longer days, and

a slowdown in the selling season.
Whether you’re planning on taking a
vacation, spending time with friends
and family, or just enjoying some much-
needed downtime, I hope that you make

the most of this time of the year.

As you’re in the process of assisting
clients with buying or selling a property,
you may be working with a number of
other parties, like our preferred part-
ners, who are responsible for getting
that deal to the closing table. It’s import-
ant to remember that these profession-
als are people who deserve a break to
recharge and refresh, too, and may be
out of the office for chunks of time.

10 - June 2023

el

Top agents and industry affiliates,
alike, should understand the impor-
tance of maintaining communication
with their clients, especially when
they’re unavailable for more than 24
hours. That’s why you should leave
a designated, reliable agent who can
assist with any urgent matters or
concerns that may arise with a client
while you’re unplugging. This way,
you can be assured that your clients
are being taken care of, even if you

are not personally available.

This practice demonstrates a high level
of professionalism and responsibility
and also shows your clients that you
care about their needs and are com-
mitted to providing the best possible
service. Nothing is more frustrating
than trying to reach an agent who is

on vacation and has not left a backup
contact... As top 500 real estate agents,
you probably already understand this

and strive to meet those expectations!

9 SUMMER!

So as you embark on your summer adven-
tures, I encourage you to communicate
clearly with your clients about your sched-
ule. By doing so, you build a strong and
trusting relationship with your clients that

will help you achieve your real estate goals.

With this in mind, I hope
that you can relax and
enjoy your summer! We
look forward to seeing
you all again at our next
big event in the fall.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

TORR———

ALL IN

Property Management, LLC.
Southwest Florida | www.allinpmfl.com | 239.451.3066

From Start to Finish,

WE'RE ALL,I?

For Our Partners

WHAT YOUR CLIENTS CAN EXPECT

First Class Customer Service | The Highest level of Integrity & Trust

Excellent Ongoing Communication with our Owners & Tenants
'kw = i I ‘ T | I-l'.q::"l' :I

Ly Repairs and Maintenance

Ly Communication with tenant 24/7

Ly Direct deposit

Ly Submitting paperwork and
payments to HOA and local/federal
government

Ly Arranging cleaning of the property
at the end of the lease

Ly Marketing of the property
(professionally taken pictures)

Ly Advertising on many local and
national websites (MLS, VRBO,
Realtor, Zillow, Facebook)

Ly Tenant Screening (Credit, Criminal,
Eviction, and many other reports)

% b Rent Collection

s

SCAN HERE, TO LEARN MORE ABOUT
OUR AGENT PARTNERSHIP OPTIONS

DALI MIHAJLOVIC | OWNER
CALL US TODAY AT 239-451-3066 - EMAIL US: dali@allinpmfl.com




WOODS - WEIDENMILLER
MEET THE I\/IICHI:‘ITI-RUDNICK

COMMUNITY [y

Upgrade Your Real Estate Closings

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

Michael Michetti * Joshua Rudnick ¢ James “Jay” Caudill * Samuel Colburn

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Floriaa,
including Naples, Bonita Springs, Fort Myers and Beyond

The hiring of a lawyer is an

239.325.4070 | lawfirmnaples.com

Nominate a REALTOR® you’d like to see featured by emailing SWFL@n2co.com.
Offices in Naples, Downtown Naples and Bonita Springs/Estero

qualifical
Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership R | 4 7 2(d)
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In each episode of The RP Experience podcast,
we are excited to feature a top REALTOR® or

a valued industry partner for engaging, infor-

mative, and entertaining segments on topics of

Experience
PODCAST

Check us out on YouTube and Spotify!

interest to Real Producers in our community.

Listen in the morning while you get ready for

your day, in the car while driving to and from
appointments, or after work while unwinding

from your busy day.

Catch new episodes of The RP Experience on

YouTube and Spotify every Wednesday!
To learn more or to inquire about being a guest on The RP Experience,

email andrew.regenhard@n2co.com.

RECAP OF EPISODES 67-70

A Southwest Florida resident
since childhood, Matt Flores is

Wendy Miller has been in real
estate for over 20 years, spending
a practicing real estate attorney most of that time as an adminis-
and, now, owner of Brookside trator and transaction coordina-
tor. A licensed real estate broker
in Florida and New York (with

plans to add many additional

Market, a local bar in Naples
specializing in self-serve and

draft craft beers. In this episode,

listeners can learn Matt’s insights states), today, Wendy is the owner

about contracts and assessments of Virtual Real Estate Solutions,
post Hurricane lan, as well as hear about his philanthropic a virtual real estate assistance company. In this episode,
efforts with local organizations over the years. Wendy explains her background, her services, and how she

loves supporting agents and brokerages who need her help.

EPISODE 68 | LINA AYERS EPISODE 70 | ADAM SHEETS

Blue Zones Project.

Lina Ayers, Naples Real Producers’
rising star in January 2023, is

an up-and-coming top producer
with John R. Wood Properties |
Christie’s International Real
Estate. After nearly 20 years as a
flight attendant, Lina transitioned
to real estate in Washington, D.C.,

and relocated to Southwest Florida

in 2019. In this episode, Linda discusses her real estate goals,

her passion for painting, and her role as an ambassador for the

Adam moved to Florida in 2001
from Texas, and in this episode,
he discusses his journey to get-
ting his real estate license. Adam
also talks about his experience
with video creation and how
using social media has helped his
business grow throughout the

years. Tune in to this podcast to

hear what Adam has to say about the importance of brand-

ing yourself, both personally and for business.

14 - June 2023

To learn more, or to inquire about being a guest on The RP Experience, email andrew.regenhard@n2co.com.
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WE'VE SEEN A LOT,

SO WE KNOW A LOT.

B Home B Auto B Life B Business

. LET'SWRESTLETHIS -~ 4
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DAMON BRIST AGENCY | 239.202.2933
9861 BERNWOOD PLACEDRSTE 165

swiL e | LIFE IS BETTER
Pool Pros » \WHEN YOU ARE
SWIVIVIINE

STEVE CALABRESE. | oan Officer

Certified V.A. Loan Specialist , m;,s..:.,
239-778-6548 | stevec(@egfin.com = f -
STEVECALABRESE.COM T Same-Day
s ervice
StevenMCalabrese P AN
Steven Calabrese EQ UITABLE § % h@i{f i : :
NMLS 79387/ 30343 B} VEEE MORTGAG GE CORPORATION I F e e . e < RENOVATIONS
» 239-872- - PoolPros.com @
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From the Desk of the

PRESIDENT

RENT CONTROL IS NO LONGER AN OPTION IN FLORIDA!

As community advocates,
REALTORS® are on the front lines
every day as municipalities propose
ordinances and regulations that
impact our local economies. In recent
years, several communities in Florida
began discussing how rising rents
negatively impacted their citizens.
Unfortunately, in their haste to enact
solutions, they failed to properly
educate themselves and their citi-
zens on the proposed changes they
were considering. In this case, those
changes focused entirely on new “rent

stabilization” measures.

Make no mistake, rent stabilization is
just the lipstick on the rent-control pig.
It’s a rebrand of a failed policy that has
caused serious economic harm in the
places it has been tried. Less afford-
able housing inventory, lost jobs, lost
local GDP ... the list of negatives from
this “solution” goes on and on. Here in
Florida, the municipalities in question
believed that preventing a landlord
from raising rents more than they
think appropriate would solve their
affordable-housing woes. This is quite
possibly the worst thing a community
can do to help address a shortage of

workforce housing.

What is even worse is that Orange
County ultimately decided to go fur-
ther than just discussing the matter
and actually voted to put a rent-con-
trol measure on their November
2022 ballot. This decision was made

FloridaRealtors

against the advice of their own
consultant that they hired to study
whether rent control would help with
their affordable-housing situation.
Despite the conclusions of their
consultant, despite their proposal not
meeting the strict requirements in
Florida law to enact rent control, and
despite their ballot language for the
ordinance being flawed and mislead-
ing, they still pushed forward.

Orange County’s antics even drew the
attention of the Wall Street Journal,
which published an editorial called
“Florida Toys with Housing Suicide.”
In this column, the author explained
that “The problem is that restricting
prices would distort rental markets
without providing much relief. Price
controls on rent discourage builders
from adding supply and deprive land-
lords of any benefit from refurbishing
their properties. Existing tenants
often see their neighborhoods dete-
riorate.” This is the same conclusion
just about every study on rent control

finds. It is just the wrong answer.

Thankfully, Florida Realtors® and

the Orlando Regional Realtor®
Association, in partnership with the
Florida Apartment Association, filed

a lawsuit challenging the legality of

the ordinance. Ultimately, the appeals
court agreed that this ordinance was
not lawful and struck it down. But even
the intervention of the courts didn’t

stop other local governments from continu-

ing to discuss rent-control proposals.

Florida Realtors® said enough is enough and
brought the issue to the attention of state
lawmakers. After educating them on the
issue, they quickly realized that the current
laws did not go far enough to protect private
property owners. In response, they passed

a state-wide ban on rent control this year as
part of a ground-breaking affordable-hous-
ing package that has already been signed by

the governor.

All of this incredible work to end rent
control in Florida is a direct result of the
decades of Realtor® advocacy and your
participation in the process. The 2023
legislative session ended the first week in
May, and Realtors® saw so much support

for our industry from the legislature.

We invite you to visit www.floridarealtors.
org to read the full recap. Reduction of
harmful taxes, protection of property own-
ers’ rights, historic funding for housing,
and much more came out of this session.
There are over 225,000 Realtors® in
Florida, and we stand together and speak

with one voice as the Realtor® party.

/A

Mike McGraw

2023 President of Florida Realtors®
Broker-Associate,

RE/Max Central Realty of Apopka

Visit www.floridarealtors.org to read the full recap of what happened...

18 - June 2023
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www.LaCasaTour.com | 888.598.8687 | info@LaCasaTour.com



»» featured agent

By Zachary Cohen | Photos by LaCasa
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The Winding Road

eonor Enguita’s upbringing as
a second-generation American
and Florida native has formed
the backdrop for her life.

Growing up in LaBelle, she learned the

value of hard work, dedication, and
smart risk-taking from her parents.
Leonor’s father, who rose from migrant
worker to citrus business owner,

showed her that anything is possible.

“When my parents settled in LaBelle
in the ‘60s, they were the second
Hispanic family there year-round.
They had been migrant workers, and
my mom had five kids at the time.

My mom didn’t want to move around
anymore, so they put their roots in
LaBelle. My dad was successful in cit-
rus harvesting, at one point employing
200 employees. Things weren’t always
easy, and sometimes there were tough
seasons, but my dad did what it took
to put food on the table.”

Leonor’s passion for homes and real
estate began as a young girl. She was
drawn to the beauty and majesty of the
local houses and eventually became
inspired to follow in her father-in-
law’s footsteps as a REALTOR®.

“We would drive by these big, beautiful
homes, and I would wonder what they
look like. My father-in-law started sell-
ing real estate and was ranked nation-
ally in 2006, so seeing his success

inspired me,” Leonor reflects.
False Start

Leonor was licensed in 2002, but the
timing didn’t prove to be right. Her
husband was starting a painting busi-
ness simultaneously, and the couple
determined it would be wiser to start

one entrepreneurial venture at a time.

Leonor stayed home, focusing on her
three children, but her real estate
dream stayed strong. She renewed

her license in 2010, selling part-time

Fort Myers Real Producers - 21



for the next few years. But once
again, she put her career aspira-
tions on the back burner for the

good of her family.

“In 2012, my husband had some
inventions for painting he was
launching. I put my real estate
work on hold again to help him get
up and running. He now has prod-
ucts selling nationwide,” Leonor
explains. “I knew it took a lot of
work to succeed in real estate, and
with my kids so little, I wasn’t will-

ing to sacrifice.”

Leonor is proud of the choices she
made for her family. She has been
an available mother and a support-
ive wife while following her profes-
sional dreams. Ultimately, her path

has been just as it was meant to be.

“First and foremost, I wanted to

be a present parent. If it meant
sacrificing things to stay home with
my kids, for me, that was the right
decision. So I'm very happy with
the choices I made,” she says. “And
walking along with my husband,

22 - June 2023

Leonor Enguita, with Equity Realty, has

been named one of the to

helping him launch his products... There have
been so many years of hard work. I'm proud

of what we’ve done.”
Getting Her Wings

In 2016, the time was finally right for Leonor
to dive headfirst into her real estate career.
She joined her father-in-law, George Enguita,

who mentored her at a boutique brokerage.

The first few years of business building were
tough, but Leonor persevered. She stepped
out on her own in 2018, the same year she
joined Equity Realty. Since then, she has
steadily grown her pipeline to becoming

one of Southwest Florida’s top agents.
Leonor closed $11 million in 2021, followed
by another $12 million in 2022. In 2022,

she was also recognized as one of the top

66

| TRY TO BE
HONEST WITH
EVERYONE

and treat everyone as if they
were a friend or family member.
| don't act differently with clients
than | do with friends and family.

2




100 Latino real estate agents in
the Southeast by The National
Association of Hispanic Real

Estate Professionals®.

“The secret to my success is
honesty,” Leonor says. “I try to be
honest with everyone and treat

everyone as if they were a friend

or family member. I don’t act

differently with clients than I do
with friends and family. What you
see is what you get. I'm honest
and upfront. I think people know
that and like that. And I go above
and beyond for people. That’s just

who I am.”
Community and Family

Family has always come first for
Leonor. She lives a rich family

life alongside her husband, Steve,
daughter, Leora (29), and sons,
Chase (17) and Quinn (15). Leonor’s
parents live in her downstairs
apartment, and Leonor and Steve
are a host family for the nonprofit
Better Together. They currently
have two other teens living in their
home (“bonus sons,” as Leonor

calls them).

“It’s a lot of early mornings and
late nights. Every day is different.
It’s exhausting, but it’s rewarding,”

Leonor expresses.

Somehow, Leonor is able to do it
all. She’s an available wife and par-
ent, a devoted community member,

and now, a top Realtor.

“I take i " - | e e B
I take it day by day. I have goals, | : . -t \ \
but I try to wake up with the \
mindset of being unemployed, Leonor Enguita and her husband
do the best I can, work hard, and Steve are a host family for the
nonprofit Better Together, which
provides temporary homes for
children who would otherwise be put
into the foster care system.

success comes.”
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Brittany Moore
Producing Branch Manager
239-292-4194

Tyler Moore

Producing Branch Manager
239-292-4191

Tom Paxson
Branch Manager

239-940-8899

Stormy Wilder

Sales Manager / Loan Officer
239-699-2411

Jeannette Farr
Producing Branch Mdnager
239-851-0320

John Moore
Market Leader
239-292-8099

Naples
Estero

Cape Coral
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MOORE

LENDING GROUP

FOWERED BY AMERICAN FINANCIAL NETWORK

Moore

Than a Transaction

When You Partner With Us
Your Clients are Treated
Like Family

A Better Lending Experience
B Dependable Preapprovals
B Reliable On-Time Closings
®m Excellent Communication
B Exceptional Transparency
B Superior Customer Service

B A Wide Range of Products

moorelendinggroup.com



P> partner spotlight

By Zachary Cohen

Photos by LaCasaTour taken at Luminary Hotel & Co., Fort Myers, Florida

‘When Christian Torres’ dad, Alberto,
launched Master Touch Pavers in
2005, Christian was still a teenager.
Although he wouldn’t have the chance
to dive into the business for a few
more years, Christian had a front-row

seat to the hard work his dad put in.

Entrepreneurship is in Christian’s
blood. His mom and dad are lifelong
entrepreneurs, and his brother,
Chris, founded sister company
Master Touch Tile & Stone out of
Naples in 2005. Christian waited

BORN AN ENTREPRENEUR

his turn, joining his father at Master
Touch Pavers after graduating from
high school in 2009, helping him
survive the Great Recession and
eventually taking an ownership

position in the company.

Over a decade later, Master Touch
Pavers is one of Southwest Florida’s
most highly respected brands. With
eight crews and a commitment to
the highest quality, they are well-
equipped to handle pool, pool deck,

and driveway installations. Now at

the company’s helm, Christian leads
with dedication to the details, service
orientation, and commitment to

always coming through.

Rewind

Christian’s story begins in Lima,
Peru, where he was born and spent
the first six years of his life. In Peru,
Christian’s dad owned an embroidery
business and his mom owned a clean-
ing business alongside her work as a

marketing executive.

CHRISTIAN TORRES

MASTER TOUCH PAVERS
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I like to make sure that FUN FACT
Outside of work, you'll

0 )
fOI' everJOb’ I m there' find Christian watching
I'm very hands-on as the baseball, soccer, or
football. Sports is one

owner. I'm at the job site of his passions.
almost every day. _ a

» &

M gy oe®

“They were both really well off in Peru, but
they came here for me and my brother. It’s a
difficult life there,” Christian reflects. “The

economy was struggling there, and politically,

there was a lot of corruption and crime. They
had family in Florida, so they decided to come

to the States for a better future.”

Christian’s family took their entrepreneurial
mindset to the U.S. While adjusting to the cul-

ture and language created a barrier to forming a

business right away, they taught their sons, who

have both become business owners.

Christian’s dad, Alberto, worked at a pool
company for 15 years before launching Master
Touch Pavers in 2005.

Growing the Business

Christian began working at Master Touch

Pavers as an installer. While he excelled at the

craft, he soon discovered his preference was

for the business side of things. He stepped into

a project management, sales, and ownership

Christian Torres, owner of Master Touch Pavers
role soon after.

“About four years ago, I stepped into a mana- “I like to make sure that for every job, I'm there. I'm very hands-on as the
gerial position,” Christian notes. “Things really owner. I'm at the job site almost every day,” Christian says. “I make sure things
started picking up and we were really growing. are well done. I'm a perfectionist myself, and we have really good, trustworthy
So I stepped back to focus on marketing, esti- employees. Clients should feel comfortable knowing they aren’t dealing with a
mating, and running projects.” salesperson or project manager. They work directly with me, the owner. I take

a lot of pride in what we do.”

Christian has helped grow Master Touch

Pavers from three members to eight full crews. Christian also prides himself on his dedication to providing the most up-to-date
The group installs pool paving, decks, driveway colors, features, and materials. Master Touch Pavers offers clients ample flexibility
paving, and pool coping and tile with best-in- in choosing the material that best suits their desires and preferences, and Christian
class materials, quality, and service. is available to help in the design process.

28 - June 2023

With such a high level of dedication to
his work, Christian is guiding Master
Touch Pavers to continued growth

in Southwest Florida. They’ve begun
doing more work in Naples and hope

to open a second office in the city.

“I] want to own this company for
many more years to come, growing
the team and growing the number

of people we can serve,” Christian
says. “I don’t want to stay stagnant.
With the quality that we provide ... a
lot of people are needing that level of
service. I believe we are the best at
what we do, and I'm excited to keep

spreading the word.”

For more information,
call 239-677-8313 or visit
MasterTouchPavers.com.
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DOING IT ALL

LL

| HOPE PEOPLE GET TO KNOW
THAT I'M KIND AND WILLING TO DO
WHATEVER IT TAKES TO HELP THEM
ACHIEVE THEIR GOALS. A LOT OF
PEOPLE THINK THIS BUSINESS IS
ABOUT THE COMMISSIONS, BUT
THERE'S SO MUCH MORE TO IT.

“Everything happens for a where he found his way into the of work. “I just loved the intrica-

reason,” A.D. Diaz begins. industry that has become his cies of it,” A.D. reflects.

lifelong career.

Although it was a traumatic “I became a mortgage broker in

event, A.D. can now see the After the accident, A.D. returned 2001 and went on to help us open
blessing in getting t-boned on his ~ to Cape Coral, where he was three offices — one in Fort Myers,
way to attend classes and sign an  raised. He joined a friend in the another in New York, and another

apartment lease at UCF. Thatled  mortgage business on a whimand  in Tampa.”

him to stay in Southwest Florida,  soon fell in love with his new line
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A.D. and his partner grew the business to 75
agents, while A.D. became the company’s assis-

tant vice president.

“BEverything was going gangbusters. It was a great
time in real estate. A lot of people were buying and
building, and Southwest Florida was really growing
up,” A.D. reflects.

And then, the financial crisis upended the housing
market. A.D. split off from his company, seeking a

new direction in an uncertain market.

“Our company was going a different direction, and it
wasn’t a direction I wanted to go. By 2009, I decided

to get my real estate license.” r

So began the second act of A.D.’s real estate

career. He was able to thrive through the

recession by developing a niche working

with investors. He closed 110 homes in

his first two years for a staggering average price of
under $75,000. It was a strange time in real estate,
but one which A.D. was able to take full advantage
of. As the market stabilized, he leveraged his early
success into a sustainable business model.

Doing It All
A.D. has now been selling real estate for 14 years.
He has found his home as a REALTOR®.

“I’'m most proud that 90 percent of my business is

referrals and repeat business today. I just do right

by people and treat people the way I want to be
treated,” A.D. says.

Al R,

i In 2022, A.D. closed 91 transac-
" tions for $25 million as an indi-
, vidual agent with no assistant.
. He prefers to handle the inner
workings of every transac-

tion himself.

A.D. credits his commitment to
routine as the key to selling 91

homes without support.

“I'm a regimented person. My
parents are immigrants from Cuba,
and they instilled in me that hard
work is the only work. I get to

the office at 6 a.m. every day and
go through my routine. I stick to

a schedule to be able to do the
things I do,” he explains. “Having
an understanding and supportive
wife, Jackie Diaz, certainly helps

as well.”

A.D. preaches that there is no
magic bullet to succeeding in real
estate. Rather, he encourages
agents to be humble and kind.

“I hope people get to know that I'm
kind and willing to do whatever it
takes to help them achieve their
goals. A lot of people think this
business is about the commissions,
but there’s so much more to it. I
want to be able to accomplish a lot

for others, not just myself.”

LL

I'M MOST PROUD
THAT 90 PERCENT
OF MY BUSINESS
IS REFERRALS AND

REPEAT BUSINESS
TODAY. | JUST DO
RIGHT BY PEOPLE
AND TREAT PEOPLE
THE WAY | WANT TO
BE TREATED.
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Florida’s Finest Title & Settlement Services.

FU N F ACT Staying the Path
A.D. has a saying he
A.D. Diaz is a former male cheerleader. lives by in business:
“I'm in it for the
connections, not the

commissions.”

“I know I'm going to get
paid. If I can do right
by someone, that’s it. I

treat people right and

with respect, helping
them achieve what they

want,” he says.

As he looks toward
the future, A.D. plans

to continue applying

the simple principles
that have helped him
become a top agent

to expand his invest-
ment and development
portfolio. Consistency,
humility, and hard

work reign supreme.

“I'm staying the path.
I'm building a leg-

acy,” A.D. says. “I

build houses as well. I
recently bought some
vacant land in an
underserved area in Fort
Myers, and I want to
build five to 10 work-
force housing units per
year to give back to the
people that work in our
cities. I want to be more

than a Realtor. I want

to grow as a developer,
a person you can come

to for anything in real

Private Client
T2 + (zersc-

estate.”

Team@PrivateClientTitle.com | (239) 672-8898 | www.PrivateClientTitle.com
Serving Lee, Collier, Charlotte & Hendry Counties.




SVES Whose story

SINCE 2016, N2 HAS DONATED

TION should we
i N 1Y tell next?

TO HELP END MODERN-DAY SLAVERY.

Nominate a REALTOR?®, agent, or
That’'s why The N2 Company — the organization behind this publication and ) )
hundreds like it — is financially committed to end human trafficking. broker to be featured in an upcoming

issue. Email the publisher of this

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.

magazine to let us know why your

@ RP @ Jéf Visit n2gives.com to learn nominee deserves to be featured.

THE N2 COMPANY more about our fight.

2 1 ) REAL PRODUCERS

ngh’r#'r'ks Stage Produc‘n@ﬁs is Sou’rh ' rldo S r‘posf con‘T‘pIé'fé‘sound lighting,
audio: VIS__ al, and decor %wder in the corporafe and.s; ieven industry.

-

"Professional, knowledgeable and accommodating, | would recommend
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

Real Producers tells the stories of the
top real estate agents in this market.

'-.f'l : . -9 A . —
UGHTING - AUDIO ° PROJECTION - BACKLINE

0RK We'll work with you every step of the way to insure that your event is flawless.

Stage Productions, Inc.  lightworks-productions.com | 239-784-4748
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Where Your Clients—7
Get Treated Like

Nationwide Closing Coverage * Anytime, Anywhere Closings
Title and Escrow Services ®* LandSelAgent ONE Real Estate’s #1 Closing Cost App

)

IREAGENCY
RECAYIONSHIP

A collaboration your
clients and team will
appreciale

“éﬂf <K “landsel.com 50N
|_ .

T Two Convement SWFL Locatlons -. ,-.;*; |

Learn how we Can help

‘
AKDSEL

\w'\r _

create a smoother = R “‘“'-.'u. ' | e =
- I- . - — —_9‘ e 8, ‘::é' -
REALTOR -Client experience E y o “Her ; e _*' 1_ .Ca;hy Ma 1-¢ el - : e
Scan To Get Your Free - ) T e é e I rkctiny N S é .; " SWFL AccountMarrager —,
Co-Branded Landing Page” ' - Cape Coral office , 3 “ Fort Myers Office
. | Cell: 239.850.9532 P | Cell: 239.770.5251
1 5 Y E A R S O F S E R v, N G S w F L ‘ Cape Coral: 239.205.6373 z . Fort Myers: 239.214.7009
‘ Tracy@landsel.com " — Cathy@landsel.com

3208 Chiquita Blvd. S, Suite 215 9371 Cypress Lake Dr, Suite 1

WWW.CIGFLORIDA.COM Cape Coral, FL. 33914 [ -| i Fort Myers, FL. 33919




Do You Have the Support You

Need to Thrive i

—

.

ALEXANDRA KING

Loan Originator
603.809.9474

alexandra.king@nrlmortgage.com

1"!-'!‘

n This Market?
T ae -

2023 has the Potential
to be an Extraordinary
Year, with the Right
Team and Support

S AT

Make Sure NRL Mortgage
is a Part of Your Team

VIRI MARTINEZ
Loan Originator

239.537.5485

vir.martinez@nrlmortgage.com




