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Joseph A Padula-Zamora
Attorney At Law

17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181
www.zamoralawpc.com
312-788-7819

YOUR ATTORNEY FOR REAL 
ESTATE TRANSACTIONS, 

AND LITIGATING 
CRIMINAL, CIVIL CASES

 The Perfect Lighting To Turn Ordinary Into An Oasis

60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708-352-2110
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Contact via email 

abivphotography@gmail.com

ABiV
PHOTOGRAPHY

CREATED
TO CREATE

ABiVPhotography.org
CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com

“Working with Achosa 
has been a smooth and 

seamless process. 
Customer service has 
been excellent, quick 
and very professional. 

We look forward to 
continued partnership 

and providing our clients 
with Achosa Home 
Warranty services.” 

– Sheena Baker
Group

847-975-6706
KimB@Achosahw.com
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PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Donna Craft Cain P.C.

(630) 941-8650

DonnaCraftCain.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Law Office of  

James F. White, P.C.

(630) 466-1600

JWhite-Law.com

Law Office of  

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

Ranjha Law Group

(630) 277-9368

RanjhaLaw.com

The David Frank  

Law Group

(773) 255-6499

The Kelly Law Firm, P.C.

(630) 660-4963

Kelly-LawFirm.com

Trivedi & Khan

(312) 612-7619

TrivediKhan.com

Zamora Law Office P.C.

(312) 788-7819

ZamoraLawPC.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian Rug Cleaners

(630) 325-0243

KoshgarianRug 

Cleaners.com

CLIENT AND  

REFERRAL GIFTS

Cutco Closing Gifts  

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

CUSTOM COUNTERS  

& STONE WORK

Select Surfaces

(847) 260-5940

SelectSurfaces.net

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FASHION STYLING

tristinstyling, Inc

(312) 291-4480

tristinstyling.com

FLOORING

Central Tile and Carpet

(630) 754-7877

Great Western Flooring

(630) 357-3331

GreatWesternFlooring.com

HEATING & COOLING

ComforTemp

(630) 537-8367

MyComforTemp.com

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

White Glove  

Building Inspections

(630) 428-4555

WhiteGloveInspections.com

HOME WARRANTY

Achosa Home Warranty  

Kim Bisaillon

(847) 975-6706

AchosaHW.com

HWA Home  

Warranty of America

(888) 492-7359

HWAHomeWarranty.com

INSURANCE

Goosehead Insurance 

Boggs Agency

(630) 365-7248

Goosehead.com

Nick Pitzer  

State Farm Agency

(630) 321-8900

PitzerInsurance.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MORTGAGE / LENDER

Caliber Home Loans  

Bill Pendley

(630) 330-5626

CrossCountry Mortgage  

Kirk Taylor

(312) 919-0373

LuckyTaylorLoans.com

First Centennial Mortgage

(847) 343-0563

AlannaSeebauer.com

Guaranteed Rate  

Dan Gjeldum

(773) 435-0654

Rate.com/Dan

Guaranteed Rate  

Dan Rock

(630) 364-7509

rate.com/drock

HomeTown Lenders, Inc.

(708) 478-3094 x128

HTLMokena.com

Loan Depot

Pat Cannone

(630) 965-8138

LoanDepot.com/PCannone

Neighborhood Loans  

Archie Vetter

(708) 261-5583

AVetterLender.com

MOVING & STORAGE

Boerman Moving  

& Storage

(630) 972-1000

boerman.com

Prager Moving  

& Storage

(630) 276-1200

PragerMoving.com

PAINTER

McMaster Painting & 

Decorating, Inc.

(773) 268-2050

McMasterPainting.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

ABiV Photography

(708) 247-7031

ABiVphotography.org

PRINTING, DIRECT  

MAIL SERVICES

Marvin’s Mailers

(847) 710-2346

MarvinsMailers.com

PROMOTIONAL 

PRODUCTS

Multi Print and Digital

(630) 985-2699

MultiPrintAndDigital.com

RADON MITIGATION

DuPage Radon Contractors

(630) 836-1918

DuPageRadon.com

REAL ESTATE VIDEO 

& PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

STAGING

Chicagoland  

Home Staging

(815) 577-2233

Chicagoland 

HomeStaging.com

Phoenix Rising  

Home Staging

(773) 433-3888

ChicagoStaging.com

Sizzle Home Staging

(847) 212-3352

SizzleHomeStaging.com

TITLE INSURANCE

Chicago Title  

Insurance Company

(224) 242-6848

ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.com
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Dan Rock
Branch Manager
SVP of Mortgage Lending
TOP 1% MORTGAGE ORIGINATOR SINCE 2012
      DRock@Rate.com
      Rate.com/DRock
      O: (630) 364-7509 C: (630) 688-5592  F: (773) 328-1698
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply • Dan Rock NMLS ID: 194424

*1

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

26 YEARS 
OF EXPERIENCE

IN-HOUSE PROCESSING,
UNDERWRITING AND CLOSING.

TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
WITH OVER $140 MILLION FUNDED IN 2020*

@danrockmortgage
@therockteamglenellyn

which are cultivated in the process. It is the relation-
ships that fuel the growth. People who are willing 
to put in the time to water a relationship, almost 
always experience a steady increase in production.

We are looking forward to reconnecting with 
everyone at our spring event on Thursday, June 
8th from 12pm-3pm at Thassos Greek Restaurant 

(1 Walker Ave. Clarendon Hills, IL 60514). 
Details are on page 44 and be sure to 

register if you plan on attending!

Andy Burton
Publisher

andy.burton@RealProducersMag.com

After the Cubs won the World Series in 2016, my wife 
and I jokingly put our names on the waiting list for 
season tickets. To my dismay, we received an email 
that graciously communicated that there were 107,598 
other people in line ahead of us. Fast forward to the fall 
of 2022, we were informed that it was our turn to pur-
chase tickets if we still wanted them! I couldn’t believe 
the day would ever come and it felt almost unattain-
able. Anything valuable is worth waiting for.

We’ve all seen ebbs and flows in our businesses this 
year. Some would say this economy is rough, but I 
see it as an opportunity to double down on growth. 
Successful entrepreneurs know that growth isn’t 
always measured by numbers, but by the relationships 

@DuPageRealProducers facebook.com/DuPageRealProducers

NOTEPUBLISHER’S
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New Priorities, Continued Growth
agent feature

By Lauren Young

Photos by KDE Photography

“I’ve definitely always been 

an entrepreneur,” says 

Megan Beechen, REALTOR® 

at Realty Executives in 

Lemont. “As a kid, I gathered 

up my neighborhood friends 

and started a pet walking 

and grooming business 

called the Pet People.”

“We hand-created colorful 
flyers and delivered them 
to every mailbox in our 
subdivision,” she continues. 

Megan with her family.

BEECHEN
M

E
G

A
N “We had a bake sale to raise 

money and bought supplies so 
we would be ready when needed. 
We only ended up having one 
customer, an elderly woman 
who let us bathe her dog, but our 
marketing and branding efforts 
were extensive. In that regard, I 
guess not much has changed!”

Megan says of her upbringing in 
Lemont, IL, where a tight-knit 
community looked out for each 
other, “It was about as Midwest as 
it gets.” Megan’s early entrepre-
neurial spirit came from her dad, 
a self-starter who launched and 
maintained his own business.

“He grew his business by working every 
single day, [from] sunrise to well past 
sunset,” she says. “He taught me what 
it means to keep your head up, work 
harder than anyone else, and do the job 
you promised you’d do with the utmost 
quality and pride in your work.”

Megan maintained her work ethic 
through various job experiences. In 
high school and college, she worked 
as a waitress and held roles in retail. 
While attending DePaul University, 
she worked full-time hours while 
juggling a double major in real estate 
and marketing. When it came time to 
select her required junior-year intern-
ship, she was guided by fate.
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Megan and her 
daughter, Mylah.

“I knew that the first thing new clients were going to 
think when I showed up to an appointment would be 
‘Wow, she’s young,’” says Megan. “I wanted their next 
thought to be ‘Wow, she knows what she’s doing.’”

After nearly a decade of working as a REALTOR®, 
Megan faced her biggest challenge this past year: she 
became a mom. When she returned to work after only 
a few months, she had to learn, all over again, how to 
manage her time, clients, and everyday tasks. 

Accomplishing goals, hitting milestones, and getting better each 
year were challenges Megan always thrived on. “But they all took 
on a whole new meaning when I became a mother,” she says.

“Since then, I’ve had to work at balancing two very dif-
ferent roles. I have had to find out ‘what goes where’ in 
my life and be present, productive, and intentional in 
everything that I do,” she explains. “My days, nights, and 
everything as I knew it were suddenly completely differ-
ent. I had to set up boundaries I’d never set before.”

REAL ESTATE IS AN  
INCREDIBLE VEHICLE BY  

WHICH TO GET TO PLACES 
YOU NEVER IMAGINED 

YOU COULD GO.

“At that point in my life, I 
was an incredibly reserved 
introvert who was terrified 
of interviews,” Megan 
explains. “Chatting with 
my then-boyfriend’s mom, 
who was a REALTOR®, 
she suggested I intern 
for her and help her with 
her day-to-day tasks, and 
marketing and client-re-
tention projects.”

During her two years 
working in that real 
estate office, Megan 
discovered that being a 
REALTOR® was nothing 
like what she thought 
it was: every transac-
tion came with its own 
set of problems, solu-
tions, personalities, 
and things to learn. 

“I had so much fun 
creating ways to stay in 
touch with clients and 
show them they were 
appreciated,” she says. 
“I was able to express 
my creativity and love 
for people, as well as my project management skills, more 
than in anything I had done before. As I neared graduation, it 
became clear that real estate would be a great career for me.”

So, at the age of twenty-two, Megan earned her license. To coun-
teract her youth and experience level, she focused on displaying 
professionalism in everything she did: how she treated clients and 
other agents, in her dress, and how she engaged in communication.
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Helping Your Real Estate
Dreams Come True!

We Thank & Support 
Our Veterans Who 
Made The Ultimate 
Sacrifice. 

We Are Proud To Work With 
Veterans And Provide Them 
With Security In Their Real 
Estate Transactions. 

KEVIN CAMDEN | (630) 568-6656
kevin@camdenlawoffice.com | www.camdenlawoffice.com

To better prioritize life and work, she’s had to be more 
disciplined. Because time is more valuable than ever 
before, she’s had to become more direct and know 
when to say no to non-essential things. 

“There was a time when I took on everything,” she 
says. “I strived to be everything to everyone at all 
times, sacrificing so much of my personal life for 
work. I have now learned that I can create success-
ful outcomes for my clients without making those 
sacrifices by focusing on what is important.”

Looking forward, Megan aims to continue growing 
her business while spending quality time with her 
husband, John, and daughter, Mylah. She’s also 
constantly expanding her knowledge to serve her 

clients and reach her goal of creating a future 
portfolio of investment properties. To give 
back, she helps run her office’s annual Winter 
Wonderfest Toy Drive event which benefits the 
Pediatric Oncology Treasure Chest Foundation. 

“John and I are creating a life that we love, and 
we have big goals for our future,” says Megan. 
“Real estate is an incredible vehicle by which to 
get to places you never imagined you could go.”

“For me, ‘home’ was always a feeling of 
immense belonging,” she adds. “I’ve strived 
every day to give the gift of that feeling to my 
clients. There are so many beautiful parts of 
this career, but that is my favorite.”
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The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

CALL US TODAY!
630-537-8367

info@mycomfortemp.com | mycomfortemp.com

630-537-8367
info@mycomfortemp.com | mycomfortemp.com

Your Local Heating and Cooling Experts
in Lemont, IL, and Surrounding Areas

WE'RE COMFORT'S BEST FRIEND!

PARTNER WITH A
MORTGAGE EXPERT
D A N  G J E L D U M
SVP of Mortgage Lending

O: 773.435.0654
C:312.543.9692

DAN@RATE.COM
WWW.RATE.COM/DAN

O V E R  $ 1  B I L L I O N  C L O S E D  S I N C E  2 0 1 9 !

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Visit n2gives.com to learn
more about our fight.

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we’re able to break the chains of this horrible reality.

A GIVING PROGRAM BY

Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company ― the organization behind this publication and 
hundreds like it ― is financially committed to end human trafficking.
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Pat Cannone, senior loan consultant at loanDepot, has 

made it his objective to be “Your lender for life.” “I will move 

mountains to close on time,” he excitedly shares. “I consider 

myself a financial coach who assists his customers in 

building generational wealth through homeownership.” 

loanDepot is one of the leading mortgage lenders that has 
helped millions of Americans achieve their homeownership 
dreams in all fifty states. They expertly provide many kinds of 
loans including conventional, jumbo, FHA, VA, and all types 
of renovation loans. With their cutting-edge technology and 
innovative lending products, Pat shares how loanDepot offers 
a seamless and personalized mortgage experience: “Whether 
you’re a first-time homebuyer or a seasoned real estate inves-
tor, I am there to guide you 
every step of the way,” says 
Pat. “And I take this responsi-
bility seriously.”

Pat, who obtained his under-
graduate degree in finance 
from the University of Illinois 
Chicago, has both a financial 
services background and 
over twenty-five years of 
experience in the real estate 
industry. He transitioned 
to the industry in 1993 and 
has been helping working 
Americans achieve the dream 
of homeownership ever since.

As the son of Italian immi-
grants he knows this dream 
himself, so helping others 
achieve this same dream is 
paramount in all he does. 
“Seeing what my parents 

endured to come to America, to grab a piece of the 
American dream not only for themselves but also 
for me, drives me to do the same for not only my 
family but for everyone I encounter,” shares Pat. 

Pat’s goal is to provide a wow experience for 
clients from the very first contact through to 
closing and beyond. To achieve this, Pat works 
to create an unforgettable experience that will 
encourage clients to refer friends, family, and 
colleagues in the future. By putting his clients’ 
needs first and striving to exceed their expecta-
tions, Pat hopes to build long-lasting relation-
ships and a strong reputation in the industry.

Pat with his 
wife, Debbie, at 

Ponte Vecchio in 
Florence, Italy.

Cannone
M e e t  Y o u r  L e n d e r  f o r  L i f e

partner spotlight
Photos by ABiV Photography

w i t h  l o a n D e p o tPat
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To reach Pat and to learn more about the  

services loanDepot provides its clients, go to  

https://www.loandepot.com/loan-officers/pcannone 

or call 630-965-8138. You can also find Pat on 

various social media platforms, including Facebook 

and Instagram.

With tight inventory levels in today’s real estate market, 
he emphasizes that REALTORS® should not overlook 
a dated, or poorly maintained house. Through their 
stellar renovation financing solutions, He states, “loan-
Depot is capable of transforming a less-than-perfect 
home into the dream home your clients are looking for.” 
Through loanDepot’s renovation financing solutions, 
clients can purchase and renovate a property all with one 
loan, simplifying the home buying process and creating 
opportunities to turn a fixer-upper into a dream home.

With the advent of online applications and verifica-
tions, the loan industry seems to be moving further 
away from including the human touch in processes. 
However, Pat prides himself on being there for all his 
borrowers and REALTOR® partners every step of the 
way, making the human element present and relevant.

What Pat finds most fulfilling about his work 
is the joy a first-time homeowner experiences 
when they receive the keys to their new home. 
“In a small way, I have had a significant impact 
on their life through my business,” says Pat. 

Pat has always had an entrepreneurial spirit. 
As a child, he was constantly looking for 
ways to make money. “I would do everything 
from selling Christmas cards door-to-door to 
working at a traveling carnival selling corn 
dogs,” says Pat. “I was always on the lookout 
for opportunities to earn some extra cash.” 
Even at the age of fourteen, Pat was working 
at his uncle’s produce market, packaging 
oranges and other fruits. Working hard and 
making money has been a part of Pat’s life for 
as long as they can remember.

Pat and his wife, Debbie, have three adult 
children: Mike, Daniella, and Brandon, 
and four grandchildren. Pat and Debbie 
also have three cats; Ringo, Crystal, and 
Daphne. Pat has always been a family-ori-
ented man, and they all love to vacation 
together. These vacations include many 
trips to Italy and Mexico and national 
parks, going camping, and gathering with 
the grandchildren for fun and games. 

Pat’s love for helping others and all things 
real estate is further evidenced by his role as 
a co-host of the Real Estate Revealed radio 
show. “It is a fun way to convey my thoughts 
on what’s happening in our local real estate 
and mortgage industry,” says Pat. He also 
hosts the podcast Lend Me Your Ear on which 
he invites industry experts to share their 
experiences in real estate as well as their 
particular specialty. It is nationally available 
on popular platforms such as Spotify, iHeart 
Radio, and Apple.

Always-working Pat says that if he could 
go back and talk to his twenty-five-year-old 
self, he’d advise, “Do it. Don’t hold back. The 
world is limitless: the only things holding you 
back are the limitations that you are placing 
upon yourself.” He recalls Napoleon Hill’s 
(author of Think and Grow Rich) famous 
quote: “Whatever the mind of man can con-
ceive and believe, it can achieve.”

In a small 

way, I 

have had a 

significant 

impact on 

their life 

through my 

business.
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Radon mitigation services 
are designed specifically for 
real estate transactions. 
Our redundant processes are 
designed to never delay a 
closing.

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

dupageradon.com

Breathe Easy
Chicagoland’s best value on an extremely dependable 

radon system installed with award-wining service.

630-836-1918
S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

WHETHER YOU'RE LOOKING TO 
HIRE FOR A VIDEO PROJECT FOR 

We Can Help!

Nathan Brown  |  Andy Burton  |  Travis Heberling

872.356.8135
info@visualfilmworks.com
visualfilmworks.com

Let's Get CREATIVE! Reach out to me today!

Real Estate an Event, 
a Product or Ad Content.

“Visual Film works knocked it out of the park, they brought in the 
drone, got di�erent camera angles, when we received the final 
product, it didn’t meet my expectations, it exceeded them, immensely”  

Andy Burton 

OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available
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“When you are sitting across from the 

table of a seller who is underwater 

and feeling so much stress they 

haven’t been sleeping well, and you 

say, ‘Listen, I’ve got you,’ and you 

see the relief on their faces... that’s 

what is most rewarding to me,” 

says REALTOR® Amy Kite, leader of 

the Kite Real Estate Team at Keller 

Williams Infinity in Naperville.

Amy grew up in the small town of 
Fremont, Michigan, the oldest of five 
children. Her father was a farmer, 
and her mother ran a daycare out of 
their home. Both worked “sunup to 
sundown” to provide for the family. 
By fourth grade, Amy had a job of her 
own, following their example.

“My first job was a paper route,” says 
Amy. “My parents taught us young 
that it was important to respect money 
and how to balance a checkbook. I was 
able to buy my own clothes and other 
things I wanted, so it was a big deal.”

The paper route was just the begin-
ning. Not long after, Amy found she 
had a natural knack for sales—an apti-
tude and skill that has never left her.

AMY

We’ve Got You

cover story
By Lauren Young

Photos by ABiV Photography

“I was top in Girl Scout cookie sales 
every year,” she remembers. “In high 
school, I earned money for my class 
ring by selling magazines. I was num-
ber one in that, too.”

After graduating high school in the 
late 1980s, Amy followed a soldier to 
Germany. While the relationship didn’t 
work out, she stayed in Europe and 
started a career in sales, and gained 
many valuable lessons along the way.

“It was an incredible experience. I 
really learned a lot about who I am,” 
she says. “I was alone and had to take 
care of myself in a foreign country. At 
that point, I realized I really could do 
anything I wanted.”

Amy would remain in Europe for 
several years—she was there when 
the Berlin Wall finally fell—before 
deciding to move stateside in 1997. 
Love came into her life soon after. 
She and her now husband, Michael, 
met in 1998 and married in 1999. 

Amy had been working as a head-
hunter for a large staffing and 
recruiting firm, but after she and 

Michael welcomed their third 
child into the world in 2002, she 
reluctantly gave being a stay-
at-home mom a try. It was an 
experiment that didn’t stick.

“One day, Mike came home and 
hadn’t appreciated what a tough 
day it had been for me,” Amy says. 
“After a verbal exchange, he said, 
‘You probably need to get a job.’ I 
had never wanted to stay at home, 
so I jumped all over the comment: I 
was not going to let him change his 
mind. Being a stay-at-home mom is 
the hardest job in the world.”

She ruled out going back into the cor-
porate world, so Michael suggested 
she become a REALTOR® because of 
the flexibility it offers. A motivated 
Amy completed her courses, passed 
her licensing exam, and hired an au 
pair all within thirty days. 

Real estate ended up being a 
perfect fit. She could get out of 
the house while still checking 
in on the kids throughout the 
day, all while connecting with 
her professional passions. 
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Senior Mortgage Loan Originator

M: 847.343.0563 | O: 630.952.1584
Alanna@goFCM.com | AlannaSeebauer.com
303 W Main St STE 201 | St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314 
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

ALANNA SEEBAUER

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160, 

commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the 
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_2304

I am committed to providing you and your clients with accurate, timely, 
and honest mortgage advice. 
Count on me to be a positive addition to your successful team, delivering 
loans on time, every time! 
CONTACT ME TODAY, I’m always available.

LET’S GET YOUR CLIENTS 
TO SPLASH INTO THE HOME 
OF THEIR DREAMS THIS SUMMER

WE'VE GOT YOU COVERED.

Liane Luckett

Tia Duderstadt

Account executive
Multi Million Dollar Producer

708-205-5193
lluckett@HWAhomewarranty.com

Account Executive
Million Dollar Producer

847-271-7968 
Tia.D@hwahomewarranty.com

COVERAGE YOU CAN COUNT ON!
Give your buyers and sellers the coverage they deserve.

Always ask for the HWA FULL SERVICE 13-month company

Y O U R  LO C A L
R E P R E S E N TAT I V E S

Over  25  Year s
combined  exper ience !

h w a h o m e w a r r a n t y . c o m  •  8 8 8 . 4 9 2 . 7 3 5 9

(630)941-8650 • donna@donnacraftcain.com

Looking For An
Experienced

To Help You
With Your Next
Transaction?

CALL US TODAY!
Donna Craft Cain, P.C.
3 East Park Boulevard
Villa Park, IL 60181

“Aside from sales, my biggest pas-
sion is creatively thinking through 
a problem and finding the best 
solution,” says Amy. “In the daily 
meetings with my team, we dis-
cuss solutions to the issues they 
are facing with their clients and 
other agents, and often roleplay 
through different options.”

The Amy Kite Team includes 
Sherry Landa, listing agent; Halina 
Levterov, Capri Cutchin, Rick 
Feingold, Jodi McLellan, and Amie 
Merrick, buyers agents; Katy Dito, 
director of operations; Michael 
Kite, CFO; Tim Madden, Raul 
Ventura, Carlton Kindred, Tessa 
Figley, Henric Liquete, Christian 
Ciento, and Jessica Heflin, inside 

sales team/concierge services; 
Esther Hubbell and Christine Lao, 
transaction coordinators; and Doug 
Study, runner. Together, they work 
to create win-wins for their clients 
and the agency. Since the office 
opened in 2004, Amy has grown 
her business every year and earned 
many accreditations, certifications, 
and accolades along the way.

“Even though I’ve been an agent 
for nearly twenty years, my role 
now has become more about 
providing opportunities for the 
people on our team to grow and 
create their [vision of a] life worth 
living,” she says. “Watching people 
live in their joy while serving their 
community is incredible.”

Looking forward, Amy aims to continue build-
ing on the nearly two decades of success by 
not only finding more ways to help her clients 
but to further develop her team. One way they 
bond is through giving back to local charitable 
organizations. The team has cooked for PADS 
Lake County, a nonprofit organization that 
helps the homeless; helped out at Feed My 
Starving Children, hosted food drives, filled 
bags of personal care supplies for the home-
less, and donated dog beds to animal shelters.

“We really like things we can be involved in 
as a team. One of our team values is ‘we give 
our time, resources, and efforts to improve 
the lives of others,’” states Amy. “To me, find-
ing a career you love is about doing what you 
love with those you love.”

Amy Kite has clearly done just that.

“EVEN THOUGH I’VE BEEN AN AGENT FOR NEARLY TWENTY YEARS, MY 

ROLE NOW HAS BECOME MORE ABOUT PROVIDING OPPORTUNITIES 

FOR THE PEOPLE ON OUR TEAM TO GROW AND CREATE THEIR [VISION 

OF A] LIFE WORTH LIVING...WATCHING PEOPLE LIVE IN THEIR JOY 

WHILE SERVING THEIR COMMUNITY IS INCREDIBLE.”
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I KNOW
REAL ESTATE

YOU
KNOW ME,

903 Commerce Dr., Ste 210 Oak Brook, IL 60523
630-277-9368  •  ranjhalaw.com

Work With Us Today!
Ranjha Law Group, P.C. is devoted to providing top-notch individualized 

legal services for clients in the Chicagoland metro area.

Y A M E N  A

Alex was a pleasure to work with! He was 
prompt, professional, and made himself 
available to both me and my agent when 
needed. This was our first home-buying 

experience and I couldn’t have had better 
representation.

“

”

Great Service.
Great Products.
Great Western.
Your Partners in Design

Tile • Carpet • Hardwood • Vinyl
Laminate • Countertops

Window Coverings

630-357-3331
Greatwesternflooring.com

OVER 3,000 EFFICIENT INSPECTIONS PERFORMED
WE WILL TEACH YOU HOW TO TAKE CARE OF YOUR HOME

INSPECTELITE.COM  |  (224) 410-6004IL License Home Inspector #450.011805

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com
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MARKET DATA AND 
HOME BUYER TRENDS

In February, Dr. Jessica Lautz, deputy chief 

economist and vice president of research at the 

National Association of REALTORS®, met with 

members of Mainstreet Organization of REALTORS® 

to share data about where we are in the housing 

market, what’s next, and overall home-buyer trends.

Dr. Lautz shared what many agents know, which is that 
for buyers over the last year, low inventory coupled with 
rising interest rates has posed challenges. In March of 
2022, an average of 5.5 offers were made on every home 
that was listed. This year, the average is 2.5 offers.

In January of last year, 22 percent of buyers were inves-
tors. Today, that number is down to 16 percent—a num-
ber that Dr. Lautz says is indicative of a healthier market 
that is slightly better for primary residence buyers.

EVERY INSPECTION INCLUDES OVER 100K IN FREE WARRANTY COVERAGE!
125-Day Limited Warranty Included With EVERY inspection.

PROUDLY SERVING CHICAGOLAND FOR OVER 25 YEARS
630.462.1050
WWW.CASTLEINSPECTORS.COM

HOME INSPECTIONS FROM PEOPLE YOU TRUST

“Extremely professional and personal. This group is experienced and has great
customer service. They are timely and organized. Fairly priced and honest.”

- Andrew A.

business 
article
By Amy Robey

DR. JESSICA LAUTZ SPEAKS ON

Importantly, distressed sales are now down to 1 percent—a 
stark contrast to 2009 when up to half of all REALTORS® 
were working with a distressed seller. Dr. Lautz also shared 
that most homeowners seem to have housing equity and the 
ability to sell a home for a profit, if needed. 

Dr. Lautz went on to say that 2023 home prices are gaining 
just minimally. Looking forward, in 2024 she expects mort-
gage rates to decline and anticipates more unit sales. She says 
there will be positive home price gains, too—they will not be 
in the double digits but more in line with a healthy market.

When looking at who bought homes in 2022, the share of 
first-time buyers dropped to 26 percent, the lowest ever 
recorded. First-time home buyers typically make up 40 per-
cent of all buyers in a healthy market. Additionally, all-cash 
buyers made up 29 percent of the market. That’s the highest 

percentage we’ve seen since 2014. And it was 
not just investors who paid all-cash: 17 percent 
of repeat buyers paid all-cash in 2022. 

Other statistics changed too. Dr. Lautz shared 
that the profile of a first-time buyer in 2022 
was different from years past: they were a 
median age of thirty-six, whereas previously, 
these buyers were between the ages of twen-
ty-eight and thirty-three. The median age of 
thirty-six used to be more typical of repeat 
buyers, but in 2022, the median age of repeat 
buyers was fifty-nine. According to Dr. Lautz, 
these shifts will be reflected in the market. 
Buying a home at age thirty-six likely means 
the first home will not be an entry-level home, 
but rather a family home, and that these buyers 
are likely thinking about buying a home where 
they would like their kids to go to school. 

Between 1985 and 2022 the market saw a shift 
in first-time home buyer composition. For 
example, in 1985, 75 percent of first-time buyers 
were married couples. In 2022, 50 percent were 
married couples. In 1985, 11 percent of first-time 
buyers were single women. In 2022, 19 percent 
were single women. The number of unmarried 
couples rose from 4 percent in 1985 to 18 per-
cent in 2022. And notably, in 2022, roommates 
made up 5 percent of all first-time buyers, a 
trend that didn’t even exist in 1985.

Also, the number of children under the age of eighteen in 
the home decreased from 58 percent in 1985 to 31 percent 
in 2022. Dr. Lautz indicated that this change is going to 
influence buyers’ neighborhood and home preferences. For 
example, home buyers who don’t have children may not have 
schools or extra rooms for bedrooms on their shopping list. 

When it comes to seniors, trends are indicating they are 
often moving to follow a grandchild—they are moving 
close to where one or more of their grandchildren live. 
Downsizing seems to be out: senior buyers are looking for 
newer homes, and with trend for aging-in-place on the rise, 
they are also looking to buy their “forever” homes. This 
buyer segment values smart home features, and according 
to Dr. Lautz, the market is also seeing an increase in the 
number of seniors buying homes with a roommate.

Across demographics, the role of the agent is still highly 
valued. Buyers and sellers are turning to REALTOR® exper-
tise nine times out of ten, and are most commonly working 
with an individual or company that is full-service. 

About the Author: 

Amy Robey is Vice President of Marketing & 
Communications for Mainstreet Organization of 
REALTORS®. Mainstreet Organization of REALTORS® is 
a professional membership association located in Downers 
Grove, IL that serves more than 20,000 REALTORS® in 
DuPage, Lake, and Western and Southern Suburban Cook 
County. Mainstreet is the largest local REALTOR® member 
organization in Illinois and the seventh largest in the nation.
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Top 1% Loan Originator 2020 & 2021

Scotsman Guide Top Originators List 2020 & 2021

Circle of Excellence 2020

*Some loan applica�ons are not suited for digital delivery of asset, income, employment and other documenta�on required for loan approval. Caliber 
Home Loans, Inc., 1525 S. Beltline Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018. All Rights Reserved. Equal Housing Lender. 
For real estate and lending professionals only and not for distribu�on to consumers. This communica�on may contain informa�on that is privileged, 
confiden�al, legally privileged, and/or  exempt from disclosure under applicable law. Distribu�on to the general public is prohibited. (18910_NC). 

Bill Pendley
Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135
Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

LET ME HELP YOU 
WIN YOUR OFFER

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

Crews were skilled, efficient, 
professional, and kind. 
Will highly recommend.

- Margaret B - 
Hinsdale, IL to Holland, MI

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com

At Trivedi & 
Khan our 

attorneys and 
paralegals have years 
of experience helping 

individuals, families, 
investors, developers and 
business owners in every 
aspect of residential and 

commercial real estate.

Our attorneys will ensure that the 
client's interests are protected, 

will deftly move the 
negotiation process along, 

and get to closing.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE • BUSINESS TRANSACTIONS

• COMMERCIAL LITIGATION

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners in 

every aspect of residential and commercial real estate.
Our attorneys will ensure that the client'sinterests are protected, will deftly 

move thenegotiation process along, and get to closing.
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A  F A M I LY  A F F A I R :
Y O U N G  M O M  J U G G L E S  K I D S  &  C L I E N T S

agent feature
By Lauren Young 

Photos by ABiV Photography

“I love doing things differ-
ently than what everyone 
else does,” says Niki Rocco, 
REALTOR® with @proper-
ties in Orland Park. “From 
the start, I’ve wanted to do 
my own thing and steer away 
from traditional real estate 
marketing efforts. [That 
choice] has helped me build 
strong business relation-
ships rather than try to be 
the agent for everyone.”

In her nearly four short years 
as an agent, Niki has become a 
top-producing REALTOR® by 
sticking to her main goal: ser-
vice over sales. Whether she 
is working with a buyer or a 
seller, she wants them to have 
the best experience possible. 
With listings, Niki pulls out all 
the stops per her know-how of 
marketing and social media, as 
well as prepping and staging 
homes. And Niki says of her 
buyer clients: “They become 
one of my best friends. I work 

hard to make sure that what starts with a casual talk, usually over coffee at a 
local shop, ends with a champagne celebration on the day of closing.”

Niki grew up in Chicago’s southwest suburbs in a close-knit family. In 
1999, when she was six years old, Niki’s grandparents built a home and 

she remembers taking fre-
quent trips to the construc-
tion site. Her grandparents 
hosted many parties in that 
home, and anytime there 
were new guests, Niki was 
always so excited to show 
them around the house. 

“My family joked that one day I 
would become a REALTOR®,” 
she says, laughing.

She attended North Central 
College in Naperville, where 
she majored in marketing, 
and then jumped into real 
estate. Wishing to make use 
of her marketing degree, 
she got a job in an office 
training agents on new 
tools and marketing ideas 
to grow their businesses. 
While gaining valuable 
experience there, Niki also 
worked as a waitress, con-
tinuing her trend of maxi-
mizing her opportunities.

“I was always a self-starter. 
As soon as I turned sixteen, 
before I even had my driver’s 
license, my dad drove me all 
around town helping me to 
apply for jobs,” Niki says. “I 
maintained multiple jobs from 
the age of sixteen through to 
my early career days.” 

After working two years 
in support roles, Niki felt 
comfortable enough to jump 
into a REALTOR® career 
full-time, earning her license 
in 2019. She found the 
entrepreneurial nature, con-
stant change, and personal 
connections associated with 
the job all appealing. She also 
hoped her age and life stage 
would help her be relatable 
to young home buyers.

Niki with her family.
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“I knew a lot of my peers would be buying their first home 
soon,” says Niki. “I wanted to be the best resource I could 
be to these buyers while they were navigating something 
that’s pretty intimidating. I don’t think of myself as a sales-
person at all. I think of myself as a service provider.”

Though Niki is just getting started in her REALTOR® 
career, she’s already working hard to establish her own 
kind of business. A huge priority for her is finding the best 
work-life balance. This often means including her growing 
family in the fun, everyday part of her work. Her husband, 
Tim, and two young daughters, Charlie (3) and Gigi (1), 
frequently tag along to open houses and showings.

“My daughters are starting 
to see how much I work, but 
also that I am there for them 
whenever I’m needed,” Niki 
explains. “On the weekends, 
if I’m showing two or three 
houses and the girls could use a 
nap, we will all load up into the 
car—we bring them with us. 
Tim will be my chauffeur while 
I prepare for the showing, and 
the girls get a nap in the back. 
The days are so fun when they 
get to come along with me.”

Tim and Niki met in mid-
dle school, started dating 
in high school, attended the 
same college, and then were 
married during the height 
of the COVID pandemic. In 
many ways, Tim has been 
Niki’s biggest cheerleader at 
every stage of her journey.

“When I started in this busi-
ness I would do an open house 
almost every single weekend,” 
she says. “My husband was 
always there with me as my 
own personal security guard. 
He set up my signs while I 
set up inside. He would sit 
and read a book while I did 
my thing. He has always 
been the biggest support.”

Looking forward, Niki aims 
to continue evolving. She’s 
focusing on finding efficien-
cies in her work processes, 
and maximizing her atten-
tion to her clients while also 
making time for family.

“I’m so thankful I’ve been 
able to grow in this career 
while growing my family,” she 
adds. “Real estate has made 
it possible to juggle both a 
rewarding career and a thriving 
family. If you put in the work 
every day and stay consistent, 
you can meet your goals.”

I WANTED TO 

BE THE BEST 

RESOURCE I COULD 

BE TO THESE 

BUYERS WHILE THEY WERE 

NAVIGATING SOMETHING 

THAT’S PRETTY INTIMIDATING. 

I DON’T THINK OF MYSELF 

AS A SALESPERSON AT ALL. 

I THINK OF MYSELF AS A 

SERVICE PROVIDER.”
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Q: How does tristinstyling obtain the latest exclusive 
luxury items first every time?

A: We have access to the hottest items before they become available 
to the general public through the relationships I've cultivated within the 
world's leading luxury retailers throughout my 20+ years in the styling 
industry. We are able to generate and maintain these connections 
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new outfits by using pieces 
from their current wardrobe, combined with high end investment 
pieces, or fabulous inexpensive pieces to make a great outfit. While 
some stylists might find it challenging to work within a budget, I find it 
to be a lot of fun. I love to show clients how to find amazing pieces at 
unbelievable price points!

Q: Why do people need tristinstyling when so many 
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access to, 
customers are limited to shopping only in that one store. Clients who 
want to create a cohesive wardrobe that is unique to their personal 
style choose to hire us for personal shopping audits because they 
benefit from learning how to expand their own wardrobe by shopping 
all the current trends available from all retailers.

CONTACT
TRISTINSTYLING INC.

208 N GREEN ST.

CHICAGO, IL 60607

TRISTINSTYLING.COM

LET’S GET SOCIAL
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630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554

Experience. 
Knowledge.
Results.

Experience. 
Knowledge.
Results.

Over 30 Years Of Experience In Real EstateOver 30 Years Of Experience In Real Estate

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Diane Coyle 6 $2,655,800 6 $3,271,000 12 $5,926,800 

36 Sarah Swanson 2 $3,465,000 2 $2,355,000 4 $5,820,000 

37 Tom Fosnot 10 $3,909,900 7 $1,909,500 17 $5,819,400 

38 Betsy Stavropoulos 5 $1,861,400 6 $3,899,500 11 $5,760,900 

39 Lori Johanneson 6 $3,397,000 5 $2,358,000 11 $5,755,000 

40 Sarah Leonard 5 $1,761,000 12 $3,937,700 17 $5,698,700 

41 Elaine Pagels 8 $4,515,000 2 $980,000 10 $5,495,000 

42 Vipin Gulati 3 $781,000 11 $4,536,190 14 $5,317,190 

43 Mike Long 4 $2,035,000 5 $3,235,000 9 $5,270,000 

44 Diane Salach 3 $2,302,000 5 $2,761,500 8 $5,063,500 

45 Megan McCleary 3 $4,864,900 0 $0 3 $4,864,900 

46 Patti Michels 6 $4,262,900 1 $544,900 7 $4,807,800 

47 Paul Baker 9 $4,026,500 4 $670,000 13 $4,696,500 

48 Michael Thornton 3 $1,530,000 7 $3,057,600 10 $4,587,600 

49 Beth Gorz 4 $1,950,100 4 $2,565,500 8 $4,515,600 

50 Bridget Carroll 3 $2,221,950 3 $2,160,000 6 $4,381,950 

Teams and Individuals January 1, 2023 to April 30, 2023

TOP 150 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Tim Schiller 20 $12,041,650 20 $10,773,900 40 $22,815,550 

2 Larysa Domino 9 $10,727,329 10 $11,382,000 19 $22,109,329 

3 Dawn McKenna 5 $11,035,000 6 $9,684,000 11 $20,719,000 

4 Kim Dalaskey 10 $8,598,500 13 $8,404,000 23 $17,002,500 

5 Nicholas Solano 22 $13,718,293 0 $0 22 $13,718,293 

6 Tracy Anderson 8 $7,254,552 7 $6,412,798 15 $13,667,350 

7 Patricia Wardlow 14 $6,484,100 15 $6,693,000 29 $13,177,100 

8 Pat Murray 17 $8,935,000 10 $3,893,500 27 $12,828,500 

9 Bryan Bomba 8 $8,419,000 6 $4,300,000 14 $12,719,000 

10 Lina Shah 5 $7,323,500 6 $4,995,000 11 $12,318,500 

11 Nathan Stillwell 11 $6,900,477 9 $5,164,400 20 $12,064,877 

12 Maureen Rooney 13 $7,211,000 6 $4,265,000 19 $11,476,000 

13 William White 9 $6,300,000 6 $4,598,000 15 $10,898,000 

14 Ginny Stewart 3 $3,033,000 4 $6,905,000 7 $9,938,000 

15 Lance Kammes 11 $4,234,500 14 $5,469,150 25 $9,703,650 

16 Christine Wilczek 14 $8,781,068 3 $879,000 17 $9,660,068 

17 John Barry 7 $7,888,510 1 $645,000 8 $8,533,510 

18 Kelly Stetler 5 $4,685,000 5 $3,795,000 10 $8,480,000 

19 Katie Minott 4 $4,467,389 4 $3,705,389 8 $8,172,778 

20 Julie Sutton 4 $5,030,000 2 $3,100,000 6 $8,130,000 

21 Julie Schwager 7 $4,609,000 8 $3,383,000 15 $7,992,000 

22 Linda Little 17 $7,253,350 0 $0 17 $7,253,350 

23 David Gust 5 $3,954,000 3 $3,267,500 8 $7,221,500 

24 Linda Feinstein 7 $4,250,000 5 $2,959,000 12 $7,209,000 

25 Kris Berger 6 $5,741,500 1 $1,350,000 7 $7,091,500 

26 Alice Chin 5 $2,885,000 7 $4,180,000 12 $7,065,000 

27 Alexandra Shaban 0 $0 4 $7,025,000 4 $7,025,000 

28 Christopher Lobrillo 22 $6,618,750 0 $0 22 $6,618,750 

29 Michael Berg 13 $6,250,400 1 $361,130 14 $6,611,530 

30 Margaret Smego 2 $1,655,000 4 $4,813,000 6 $6,468,000 

31 Laura McGreal 3 $1,698,000 7 $4,724,000 10 $6,422,000 

32 Jeff Stainer 4 $2,354,215 6 $3,719,500 10 $6,073,715 

33 Natasha Miller 6 $4,555,000 2 $1,457,000 8 $6,012,000 

34 Jan Morel 5 $4,066,249 2 $1,933,249 7 $5,999,498 
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HOSTED BY THASSOS GREEK RESTAURANTHOSTED BY THASSOS GREEK RESTAURANT

SPRING
EVENT
SPRING
EVENT
THURSDAY, JUNE 8TH FROM 12:00 PM TO 3:00 PM

SPRING
EVENT

Join the DuPage Real 
Producers community this 
spring for some authentic 
Greek cuisine.

Sponsored by:

Contact 

Chicagoland@realproducersmag.com for event details

Private Event for DuPage 

Real Producers and Preferred 

Partners Only

Food and Drinks Provided 

Must RSVP; Limited Capacity 

1 WALKER AVE. CLARENDON HILLS, IL 60514

Scan to 
RSVP
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loanDepot.com, LLC. NMLS# 174457
(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
for more licensing information, please visit 
www.loandepot.com/licensing.

CONTACT
ME TO
LEARN
MORE

Pat Cannone Loan Consultant NMLS #228900
(847) 504-0263 office • (630) 965-8138 cell
1033 Skokie Blvd. Ste. 430 • Northbrook, IL 60062
pcanneone@loanDepot.com • loanDepot.com/pccannone

Renovation
Loans             

Simple
MADE

To learn how you can finance the cost of renovation into your mortgage
and what types of repairs are covered, contact me today

*Rates, terms and availability of programs are subject to change without notice (04121118595v5)

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 David Fidanza 2 $721,000 3 $2,737,000 5 $3,458,000 

86 Mary Braatz 6 $2,390,000 2 $1,031,000 8 $3,421,000 

87 Joseph Champagne 4 $1,859,400 3 $1,517,000 7 $3,376,400 

88 Yvonne Despinich 5 $3,375,000 0 $0 5 $3,375,000 

89 Doreen Booth 2 $1,002,000 4 $2,348,900 6 $3,350,900 

90 Sylvia Kos 2 $3,300,000 0 $0 2 $3,300,000 

91 Cindy Purdom 3 $1,444,000 4 $1,848,400 7 $3,292,400 

92 Slav Polinski 4 $1,804,000 3 $1,460,000 7 $3,264,000 

93 Holly Mateer 2 $3,251,900 0 $0 2 $3,251,900 

94 Lisa Byrne 5 $2,474,000 2 $750,000 7 $3,224,000 

95 Terri Christian 4 $3,223,000 0 $0 4 $3,223,000 

96 Indu Sethi 5 $2,501,500 2 $721,000 7 $3,222,500 

97 Eric Logan 4 $1,168,000 5 $2,044,000 9 $3,212,000 

98 Michael Oliverio 1 $3,200,000 0 $0 1 $3,200,000 

99 Stephanie Herbert 0 $0 1 $3,200,000 1 $3,200,000 

100 Denis Horgan 5 $2,460,000 2 $714,000 7 $3,174,000 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Jennifer Iaccino 1 $1,840,000 4 $2,535,900 5 $4,375,900 

52 Margaret Giffin 4 $2,839,500 4 $1,513,500 8 $4,353,000 

53 Thomas Pilafas 7 $4,349,000 0 $0 7 $4,349,000 

54 Kevin Layton 4 $2,355,900 4 $1,966,000 8 $4,321,900 

55 Kris Maranda 6 $2,860,500 4 $1,420,000 10 $4,280,500 

56 Eric Andersen 3 $2,518,000 3 $1,715,000 6 $4,233,000 

57 Jessica Lee 0 $0 1 $4,200,000 1 $4,200,000 

58 Justin Greenberg 2 $582,500 12 $3,598,500 14 $4,181,000 

59 Penny O'Brien 5 $4,154,100 0 $0 5 $4,154,100 

60 Michael Muisenga 3 $1,947,853 3 $2,183,400 6 $4,131,253 

61 Ryan Smith 10 $4,104,686 0 $0 10 $4,104,686 

62 Julie Kaczor 3 $2,197,000 3 $1,883,870 6 $4,080,870 

63 Christine Thompson 4 $2,256,500 3 $1,778,000 7 $4,034,500 

64 Courtney Stach 3 $3,245,000 2 $770,000 5 $4,015,000 

65 Trevor Pauling 2 $2,310,135 2 $1,700,000 4 $4,010,135 

66 Simran Dua 6 $2,409,501 3 $1,597,000 9 $4,006,501 

67 Tom Makinney 5 $1,516,601 4 $2,336,400 9 $3,853,001 

68 Ginny Leamy 6 $2,170,500 4 $1,680,000 10 $3,850,500 

69 Virginia Jackson 3 $1,685,100 3 $2,145,500 6 $3,830,600 

70 Josie Morrison 7 $1,908,100 5 $1,897,000 12 $3,805,100 

71 Rick OHalloran 5 $2,221,000 3 $1,566,000 8 $3,787,000 

72 Kelly Kirchheimer 2 $1,140,000 2 $2,590,000 4 $3,730,000 

73 Christopher Crawford 4 $2,897,000 1 $830,000 5 $3,727,000 

74 Diana Ivas 4 $3,685,000 0 $0 4 $3,685,000 

75 Kathy McKinney 1 $825,000 4 $2,844,500 5 $3,669,500 

76 Joe Cirafici 3 $3,657,500 0 $0 3 $3,657,500 

77 Kim Alden 2 $753,000 8 $2,875,853 10 $3,628,853 

78 Crystal DeKalb 3 $1,060,000 2 $2,545,000 5 $3,605,000 

79 Jeff Salhani 2 $1,155,000 3 $2,366,000 5 $3,521,000 

80 Agnieszka Janowski 2 $3,049,900 1 $470,000 3 $3,519,900 

81 John Wilt 4 $2,148,000 3 $1,366,000 7 $3,514,000 

82 Cynthia Stolfe 2 $646,500 6 $2,860,000 8 $3,506,500 

83 Peggy Sersen 0 $0 5 $3,480,000 5 $3,480,000 

84 Cindy Banks 10 $3,188,300 1 $270,000 11 $3,458,300 

Teams and Individuals January 1, 2023 to April 30, 2023

TOP 150 STANDINGS
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Our streamlined process keeps your listings moving:

SIZZLE HOME STAGING
VACANT STAGING MADE EASY

CELEBRATING
20 Years
OF STAGING

Call Us Today To
Discuss Your Project:

847-212-3352

EMAIL the property address with available photos/floor plans to "contact@sizzlehomestaging.com"
Receive a proposal within 24 hours.
Don't have the listing yet? No worries, we are discreet & can provide quotes for listing presentations
Client / Agent returns the contract & installation is scheduled. Sizzle coordinates any building requirements

Insured | Professional Crew | Efficient | Responsive | Flexible

Our streamlined process keeps your listings moving:

SIZZLE HOME STAGING
VACANT STAGING MADE EASY

Celebrating Our
20 Year Anniversary

Call Us Today To
Discuss Your Project:

847-212-3352
Insured | Professional Crew

Efficient | Responsive 
Flexible

EMAIL the property address with available photos/floor plans to "contact@sizzlehomestaging.com"
Receive a proposal within 24 hours.
Don't have the listing yet? No worries, we are discreet & can provide quotes for listing presentations
Client / Agent returns the contract & installation is scheduled. Sizzle coordinates any building requirements

Our streamlined process keeps your listings moving:

 

 

Stand Out. Stay Top of Mind. Sell More.

630.548.2650
hello@marvinsmailers.com
marvinsmailers.com 
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Bernard Cobb 2 $1,250,000 3 $1,917,100 5 $3,167,100 

102 Craig Doherty 4 $2,062,650 3 $1,099,000 7 $3,161,650 

103 Jay Rodgers 1 $1,575,000 1 $1,575,000 2 $3,150,000 

104 Amy Kite 7 $2,877,500 1 $269,500 8 $3,147,000 

105 Sophia Su 4 $1,675,000 3 $1,455,000 7 $3,130,000 

106 Shannon Hormanski 3 $1,150,100 3 $1,970,000 6 $3,120,100 

107 Victoria Tan 2 $1,355,000 4 $1,762,800 6 $3,117,800 

108 Oriana Van Someren 1 $1,235,000 2 $1,880,000 3 $3,115,000 

109 Richard Babb 7 $1,919,900 3 $1,185,000 10 $3,104,900 

110 Laura Michicich 3 $1,600,000 3 $1,490,000 6 $3,090,000 

111 Julie Roback 4 $1,697,500 4 $1,389,000 8 $3,086,500 

112 Kenneth Carn 0 $0 1 $3,075,000 1 $3,075,000 

113 Andrew Burdick 1 $2,250,000 1 $790,000 2 $3,040,000 

114 Nicole Giudice 2 $1,810,000 2 $1,190,000 4 $3,000,000 

115 Geri McCafferty 0 $0 1 $3,000,000 1 $3,000,000 

116 Simmi Malhotra 2 $1,288,000 4 $1,701,000 6 $2,989,000 

117 Joanna Matthies 4 $2,355,000 1 $611,000 5 $2,966,000 

118 Tina Marie Mateja 3 $1,125,000 5 $1,837,600 8 $2,962,600 

119 Beverly Lannon 6 $2,951,000 0 $0 6 $2,951,000 

120 Cathy Balice 1 $900,000 3 $2,020,000 4 $2,920,000 

121 Joann Coghill 4 $2,285,000 1 $625,000 5 $2,910,000 

122 Wendy Pawlak 5 $1,665,000 2 $1,215,900 7 $2,880,900 

123 Naveenasree Ganesan 0 $0 6 $2,871,500 6 $2,871,500 

124 Linda Conforti 4 $2,059,750 2 $809,000 6 $2,868,750 

125 Gail Niermeyer 2 $1,480,000 2 $1,373,000 4 $2,853,000 

126 James Garry 4 $1,138,896 5 $1,713,600 9 $2,852,496 

127 William Anderson 2 $1,200,000 3 $1,650,000 5 $2,850,000 

128 Courtney Monaco 3 $1,337,500 6 $1,501,600 9 $2,839,100 

129 Steve Johnstone 5 $2,173,000 1 $650,000 6 $2,823,000 

130 Sanjay Marathe 1 $443,000 7 $2,380,000 8 $2,823,000 

131 Jackie Angiello 1 $480,000 4 $2,327,000 5 $2,807,000 

132 Sanjay Kumar 0 $0 1 $2,800,000 1 $2,800,000 

133 Anna Fattore 2 $867,000 6 $1,932,900 8 $2,799,900 

134 Natalie Weber 4 $2,445,900 1 $348,000 5 $2,793,900 

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Catherine Smith 6 $1,380,000 5 $1,390,000 11 $2,770,000 

136 Michael Odeh 7 $2,267,400 2 $490,000 9 $2,757,400 

137 Linda Weber 1 $305,000 3 $2,444,900 4 $2,749,900 

138 Edward Hall 4 $1,735,074 2 $1,010,000 6 $2,745,074 

139 Kristen Jungles 2 $2,019,800 1 $725,000 3 $2,744,800 

140 Gary Leavenworth 4 $1,980,000 1 $750,000 5 $2,730,000 

141 Cheryl Dudek 5 $2,727,000 0 $0 5 $2,727,000 

142 Misael Chacon 7 $2,540,662 1 $178,662 8 $2,719,324 

143 Susan Hoerster 3 $1,667,500 2 $1,050,000 5 $2,717,500 

144 Debra Cuchna 1 $637,500 2 $2,073,500 3 $2,711,000 

145 Juliet Mills-Holubowicz 3 $2,400,000 1 $290,000 4 $2,690,000 

146 Erik Sachs 1 $665,000 3 $1,975,680 4 $2,640,680 

147 Madison Verdun 3 $915,000 4 $1,715,000 7 $2,630,000 

148 Margy Sigerich 3 $1,812,000 2 $810,000 5 $2,622,000 

149 Briana Murray 1 $755,000 2 $1,860,000 3 $2,615,000 

150 Patricia DiCianni 3 $2,605,000 0 $0 3 $2,605,000 

Teams and Individuals January 1, 2023 to April 30, 2023

TOP 150 STANDINGS
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Setting a new standard
of service for home
buyers and sellers

See what sets
us apart:

stuartpolizzilaw.com

stuartpolizzilaw

708-476-6852  •  stuartpolizzi@gmail.com

Realtors Can Trust Us 
With Their Buyers 
& Sellers

WE TREAT CLIENTS LIKE FAMILY

Contact Us Today To Get Started!

TRANSFORM
YOUR KITCHEN
Custom Countertops. Guaranteed for Life

847.260.5940
135 E Van Emmon St.  |  Yorkville, IL 60560
9894 Franklin Ave.  |  Franklin Park, IL 60131
 www.selectsurfaces.net  |  support@selectsurfaces.net




