COLORADO SPRINGS

REAL PZODUCERS.

CONNECTING . ATING. INSPIRING.

Ryan

MOBERLY

Casa Bay Photography

IN THIS EDITION:

Standout REALTOR: Liz Show-Wheeler

Rising Star: Alison Thorne

Partner Spotlight: All County Colorado Springs Property Management
Photos from the Peak Producers 2023 Launch Event

Photo Booth photos from The 2023 RP Awards

JUNE 2023



guaranteedRate

DA

MORTGAGE

Fast AND easy: Get a mortgage in one day." Here's how to get our Same Day Mortgage:
Yup, you read that right. With Guaranteed Rate's
Same Day Mortgage, your application can get
approved in as little as one day, letting you close STEP 2: Send us the requested paperwork within
on your new home in as fast as 10 days."" We've eight hours

changed the game because we know, faster wins,

STEP 1: Contact me to get started

STEP 3: And you're done!

So simple, so fast.
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Ready to make your move? Contact me today to learn more

Chris Franquemont
Sr. VP of Mortgage Lending

O: (719) 309-0406 C: (19) 337-3021
rate.com/chrisf chrisf@rate.com
1155 Kelly Johnson Blvd., Suite 400 Colorado Springs, CC 80920 '

guaranteec@
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Exceptionally clean homes
make great first impressions!

We would love the opportunity to help
you with your cleaning needs.

Move Outs ¢ Stage Cleaning * Residential « Office Spaces

CLERNG "}3

CALL OR TEXT TO SCHEDULE
719.313.7650 | peakcleaningsvs@gmail.com

ROCKY MOUN.TAIN
ROOFING & RESTORATION

WE ARE HAPPY TO HELP WITH REPAIRS,
REPLACEMENT, AND/OR CERTIFICATIONS!

"John and the team at
Rocky Mtn. Roofing has been
a fantastic extension of our
business by taking optimal
4 care of our clients with their

roofing repair needs!

We appreciate his
communication, hard work,
and assurance of quality
results through the process!”

~Mikayla Drinkwine, Stone Gable Realty

Roofing & Gutters | Siding & Painting | Drone Inspections
(719) 237-5926 | RockyMountainRoofing.com
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Sell your
house in

style!

We specialize in assisting
you during your selling
process. Selling your home

4 . June 2023
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Brittany Williams 360.310.2690 « Jordan Trask 727.946.8913
brittanywillliamshomestaging.com

Get started today

THREE COMPETITIVE ADVANTAGES

WE PROVIDE THAT CAN HELP RAISE
UP YOUR BUSINESS.

1. We can give you a bigger Credit Score Credit Score
Minimums Minimums
buyer pool ELSEWHERE WITH US

2. FHA Purchases

56.91% Debt-to-Income Ratios We Allow MORE pURC HASING pOWER
-41.00% Debt-to-Income Ratios Elsewhere

15.91% DIFFERENCE FOR YOUR CLIENT!

WHAT DOES THIS MEAN TO YOU AS A REALTOR, Example: $300,000 X 15.91% = $347,730 in Purchasing Power!
AND YOUR BUSINESS?

3. VA Purchases

65.00% Debt-to-l Ratios We All
41.00% Dobt-10-incom Ratios Eisewhors MORE PURCHASING POWER
24.00% DIFFERENCE FOR YOUR CLIENT!

WHAT DOES THIS MEAN TO YOU AS A REALTOR, Example: $300,000 X 24.00% = $372,000 in Purchasing Power!
AND YOUR BUSINESS?

R Mmortgage ,
Every \ome [-"g; ; wif Z 5 : _J%:‘_:ulg'ﬂ.::_‘:;:.r"-|5;f|noncaOI

Leanna Hardwick

Branch Manager, NMLS # 232

(719) 660-5370

Leanna Hardwick@MortgageSolutions.net



PREFERRED PARTNERS

AIR DUCT CLEANING
Planet Duct

(719) 728-51M
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Vantage Homes Corp
www.antagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

EVENT COORDINATOR
Amplify Events

(515) 669-5528
facebook.com/
amplifyeventsinc

FENG SHUI
Leading With Shui
Jen Weis

(719) 321-9913
leadingwithshui.com

6 - June 2023

HOME INSPECTION

Brick and Mortar

Home Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home
Inspection

(719) 641-1555
groundfloorhome
inspection.com

Premier One Home
Inspections

(719) 217-9594
PremierOneHome

Inspections.com

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

INSURANCE

ALINK Insurance
(719) 219-8499
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

LANDSCAPER
719 Landscape Design
(719) 649-1196

MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

MORTGAGE

Fairway Independent
Mortgage Corporation

(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Sstarmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING

Rocky Mountain

Roofing & Restoration
John “Brendan” McKenna
(719) 237-5926
rockymountainroofing.com

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
firstamcolorado.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

VIRTUAL ASSISTANT
Cyberbacker

(720) 706-9373
cyberbackercowyo.com

|
ARROW >

Moving & Storage Co., Inc.

Wm’ny Colorado S’,m‘ny
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Residential Moving - Office Moving  Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net

,:‘iif e
%

WE ARE YOUR TRUSTED

SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

Ben Ingalls

(NEHA/NRPP CMT# 105986)

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853

Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

Colorado Springs Real Producers - 7



MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM

Our Vision
for Colorado

Springs Real
Producers:
Brian Gowdy Aimee Garske Sue Hunyady Heidi Mossman
Publisher | Assistant Ad Specialist Photographer
To elevate the Advertising Sales COSads@ 719-789-5558
it el 719-313-3028 | realproducersmag.com
brian.gowdy@

estate so agents

realproducersmag.com

know each other
better and treat
each other more

humanely. Better

communication

results in smoother

transactions, 4 o X"
-

.ﬂ"(w -

Maria Bay Ruth Gnirk Barbara Gart Sara Cripe Geneva Eilertson
Photographer Writer Writer

happier clients

and more repeat

business for
Social Media Manager Reprints Manager

541-213-5435 sara@connect geneva@

- f
Make your a&

home more tg 5, 5‘4
comfortable
for sho wings.

Planet Duct offers the most powerful
vent and duct cleaning in Colorado.

everyone involved.

grafiks.com realproducersmag.com

Ready to blast those allergens
into the cosmos?

Call Today for your FREE estimate. s
719-728-5111 | PlanetDuct.com N{ﬁ*

\_
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The kitchen is a |- B
main focal point
for buyers.

Upgrading appliances will greatly increase

your kitchen’s visual appeal while staying
within your budget!

Appliance Outlet

Your Favorite Appliances at Outlet Prices

n Most appliances come with a 1 year warranty. Extended protection plans avallahle up to 4 years.

. 8.8 8.8 1

“Isela Owens is the most professional,

4O ALINK

Insurance Services' o wlodaeable and e "
nowledgeahle and personable insurance agen
: =4
‘-*I‘]T‘D HOME E— He BUSINESS have worked with. She helps to educate and protect

2 her clients and their assets from any unfortunate
,ff_‘" o accident. Isela works tirelessly, is extremely
of informed and truly cares about the people she
works with. | use Isela, for both my personal and
investment properties, and recommend her to all
. '-I my Real Estate Clients.”
4 .
]

Isela Owens @Eg
Senior Insurance Advisor i, CUSTOMIZED
Email: Is NK2ins.c ok .' o : INSURANCE

TO INITIATE YOUR

Di

Website: ALINK2insurance.com

Colorado Springs Real Producers - 9
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Low Cost

Mortgage

WERBENEO ODAEASI)
AN D XH O OSEN 15 EXGH EAE)

CHECK RATES LIVE!!
LCMLOANS.COM/INTEREST-RATES

Low Interest Rate « Fast Underwriting
7am to 11pm - 7 Days a Week - Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS #2357261, Low Cost Mortgage is not endorsed by, o acting on behalf of or at the direction of, the' U5, Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the L5, department of Agriculture or the Federal
Government, All programs are subject to credit and income qualification, This is not a guarantee of financing or a firm offer of credit. [m

Brian Gowdy & Jamie-Lynn Figure in Austin, TX watching the bats fly into the sky from underneath Congress Avenue Bridge.

Welcome to our June edition of
Colorado Springs Real Producers!1
hope you enjoy getting to know your
colleagues in real estate a little better

through this magazine.

I first was introduced to Ryan Moberly
at our first fundraiser benefiting the
Colorado Springs Conservatory. He is
the only person I know who has as many
pairs of TAFT shoes as I do! When I
called Ryan to let him know it was time
for his feature, he asked me: “Would you
like me to show up as Business Ryan

or Fun Ryan...” I'll let you take a guess

which version we chose...

Liz Snow-Wheeler caught my atten-
tion through social media. Every time I
would do one of my “About the Agent”
posts on social media, she would
always “like” or “heart” the post and
comment with kind words about the
real estate agent. Once I got to meet
her in person, I knew she was the exact
sort of warm-hearted agent we love to
highlight in Real Producers.

Scott Glascock with All County
Colorado Springs Property
Management is one of our advertising
partners. I first met him through his
wife, Tami, who was an advertiser in
my previous venture (a neighborhood
magazine for the Broadmoor commu-
nity). Scott and Tami have both always
looked for ways to support me in what-
ever I'm doing and I’'m so thrilled to get

to tell Scott’s story in this issue.

Alison Thorne was introduced to me

by Freddy Harrison. She is a sharp,
up-and-coming agent who started her
real estate career hardly being able to
walk! When I met her, she was interested
in how she could help me, offering to help
me run events and she was interested in
how she could support our advertisers.
I'm so excited for all of you to get to know
her better through her story.

Thank you all for your support for
Real Producers. The best way you can

help me and this platform is to let our

advertising vendors know their market-

ing dollars are being put to use.

Maybe that means you give one of them

a shot at earning your business.

Maybe that means, you already utilize
them and you send them one more deal

than you normally would have.

Or maybe that means you simply send
them a note saying you saw their ad in

Real Producers.

Anything and everything makes a huge
difference. Thank you,

Brian Gowdy
Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

To advertise, contact Brian Gowdy at
719-313-3028 / brian.gowdy@n2co.com

Colorado Springs Real Producers - 11



Welcome to Fidelity's

Ve e

in Colorado Springs!

COLORADO SPRINGS
1755 TELSTAR DRIVE, SUITE #101
COLORADO SPRINGS, CO 80920
719-590-1711

Visit our other office in Teller County

WOODLAND PARK
361 W US HIGHWAY 24, SUITE 100
WOODLAND PARK, CO 80863
719-687-3081

L) Fidelity National Title

Michael Podoyak has partnered with Tara
Graham and the current teams in Colorado
Springs and Woodland Park to provide our

Fidelity clients with the highest level of
service and attention for the absolute best
closing experiences every time.

Michael.Podoyak@fnf.com | 719-619-8385
TGraham@fnf.com | 719-268-0355

12 - June 2023

The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

[ime
The thing all busy realtors
need more of....

Let us help you maximize your schedule.
We are an innovative local real estate assistant
company that can complete both in-person
and virtual tasks on behalf of Agents.

* Sign Delivery

* Social Media Marketing

* Create and Deliver client Pop-Bys
* Showing Assistant

* So much more

Click below to find out how

Michael Shenuk Aimee Garske
CEO/Co Founder COO/Co Founder

Theoncallassistant.com
719-208-4605

From our team to yours, Happy Summer!

7 — Nalional

F |

== CERTIFIED

GROUND FLOOR

HOME INSPECTION, INC. 719-641-1555

We believe in raising the standards of the industry,
to disrupt the status quo.

We do this by being part of a bigger team that protects,
educates and is driven to excellence;

so that we can offer high quality home inspections.

“As a rvelived real estate broker from Washington State, I have attended
numerous inspections over a 15-year period covering Seattle to the pacific coast.
The Ground Floor experience was the very best of all and I am so glad
their inspection wasconducted on my j?:u'xcrridf'_{'.!:rure* fiome in the Rockies!

Thank you Treese and Chris. The follow up was superb.”
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L P» standout realtor

Written by Barbara Gart
Casa Bay Photography

Snow-Wheel

For Liz Snow-Wheeler, real estate

is family business. She used to take
her first born grandson to showings
and closings in his infant carrier, and
as he got older, he would walk into
listings and put his hand out to shake
hands with Liz’s clients. Liz’s husband
Danny has also been an integral part
of her success, whether it’s being

by her side meeting new clients or
stepping in to help with everything
from septic inspections to moving
furniture, and she says he pounds a
great sign! Liz loves that she’s been
able to treat clients like family and
friends since the beginning, and that
her family has gotten to share in her
success. “My children were out of the
house by the time I stopped teaching
and started my new career, but they
have always been so supportive and

helpful and encouraging.”

Liz was born in Colorado Springs,
grew up on 22 acres in Cascade and
was riding horses almost before

she could walk. As a young girl she
showed in many different area gym-
khanas and was truly an “outdoor
girl.” She loves Colorado and can’t
imagine living anywhere else. “I've
lived in a few places, but I always
come back to Colorado.” Prior to
graduating high school in Manitou
Springs, Liz was a part of a girl’s
precision drill team called the Pikes
Peak Rangerettes. Liz tried out for
“Girl of the West” in 1968 and was
chosen to be an aide, then went on to
be the Girl of the West for the Pikes
Peak or Bust Rodeo in 1969. In this
role, she represented the West with
horsemanship and speaking abilities.
“We traveled all over state, speaking
at service clubs, TV and radio shows.”
Liz feels that was the start of being
able to talk to anybody, which is
very important in selling real estate.
After getting married and then 10
years later going through a divorce,

she went back to school, earned her

teaching degree and taught physically

and mentally handicapped children.
Liz taught through the summer of
1998, when Donna Jones, a neighbor,
asked if she would be interested in
working with her just for the summer
in her real estate business since Liz

had the summer off.

Liz loved helping Donna and at the
end of the summer, Donna suggested
Liz get her license. Realizing what a
great opportunity real estate was and
how much she enjoyed it, Liz earned
her license in 2000 and worked for
Donna until 2007 when she joined
Red Rock Realty. “An agent I had
worked with wanted me to go work
with him at Red Rock, but I was
terrified of change. Finally, I decided
to make the move and go to work with
him in Old Colorado City. For a Ute

Pass girl, this was a big move. Going

big, I decided to also sell my home in

Chipita Park at the same time. I never
did regret that move! I stayed at Red
Rock until 2019, when I connected
with Chris Cowels who is one of the
Broker Owners at The Cutting Edge,
Realtors. I have been there ever since,
and I hope to never leave, because I
love the mentorship and support, car-
ing and shared values, camaraderie
and the whole atmosphere. I love that
Chris refers to me as an ‘OG Baller’!

I have to tell you the first time he

said that I went home and called my
kids to ask what it meant? Now that I
know, I am honored at my age to be an
‘OG Baller’ of anything. Several other
agents at TCER call me their Work

Mama which I love.”



ONE OF THE ASPECTS | FIND MOST
FULFILLING IS MAKING PEOPLE’'S DREAMS

AND AMBITIONS COME TRUE. ¥}

One of the aspects from her
past that helped Liz break
into the industry was how
many people she knew from
being involved in the rodeo
and going to high school

in Manitou Springs. “I just
treated all my clients like
friends. I think that I've
always gone above and
beyond as far as making
myself available and doing
for them just as I would for
my own family. I enjoy doing
special things for everyone
and making the transaction
an experience. One of the
aspects I find most fulfilling
is making people’s dreams
and ambitions come true. It’s
such a great feeling. I love
first time buyers, and I treat
them like I would one of my
own children purchasing a
home.” When Liz married
Danny in 2015, she wasn’t
sure that he immediately
understood that being a part
of her selling real estate
meant throwing yourself
into all of it. Being available
on weekends and holidays
and after hours. Danny and

Liz got married later in life,

but they felt like they were

young and 17 again, so they
formed a company together
called DL17 (Danny and Liz
at 17.) “Danny has been an
integral part of my success
in recent years, and being
by my side in this business,
we’ve gone through a lot of

crazy things together.”

Giving back to her commu-
nity is extremely important
to Liz, and there are several
organizations she supports.
She has belonged to the
Circle of Impact for over

15 years, a group of women

who commit to a donation




REAL ESTATE HAS BEEN VERY GOOD
TO ME, BUT THERE ARE SO MANY
UPS AND DOWNS, 23 YEARS IN THE
BUSINESS HAS SHOWN ME THAT. &)}

every month and hold different
fundraisers to ensure the financial
prosperity of CASA. The circle has
raised over $1 million for the CASA
endowment fund as well. She also
is a bronze supporter of a won-
derful young lady who now rides
with The Rangerettes, supports
Westside Cares, Manitou Springs
Education Foundation, Urban Peak,
the Hanger Project and Catholic
Charities. Also “my heart is in Ute
Pass, where I grew up,” and Liz
belongs to an association that keeps
Ute Pass beautiful.

‘When she’s not busy working, Liz and
Danny enjoy grandchildren as they
now have 9 between them, taking
walks together, reading and she still
considers real estate a hobby. She
has had some great mentors along
the way, including Donna Jones who
took that first chance on her. When
Liz speaks to up-and-coming agents,
she says there is a lot of advice

she could share. “It’s important to
malke the transaction an experience,
since it is one of the most important
decisions your client ever makes.

You want them to feel that it was
wonderful and remember all you did
for them. Real estate has been very
good to me and there are so many ups
and downs that you have to learn to
roll with it; 23 years in the business
has shown me that.” Liz believes in
treating everyone with respect and
going above and beyond with her
clients, which is illustrated in one of
her favorite quotes that applies to her
personal life as well as work. “What

goes around comes around.”

18 - June 2023

“I had just returned from a few weeks in
Europe, but Diana has been incredible.
She is independent and doesn't require

supervision. Overall, she completes
everything on schedule, and we have
J discovered that she has skills that are

useful for the team’s tasks. The only thing

ARE YOU READY? that would improve it is if | could 4

relocate her to the US. She’s awesome.” r
- Michael B ;

Take time off without worrying about
your business when you have a
Cyberbacker by your side. You don't
have to worry about picking up the
phone, making calls, and checking
emails. Cyberbacker has got your back.

nocowyo@cyberbacker.com
& 720-615-7866

a CVBERB A C KER @ cyberbackercowyo.com

COLORADO & WYOMING Hire a Cyberbacker Today  “t° %=

HOTOGRAPHY

Capture Lite

et ke LT '1?._l ~
|:i.__J mi "-,.-“-| ||n;_7:!| JCNOO

"

Colorado Springs Real Producers - 19



20% Off Your First Order Package
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P> real producers events

Photo Booth provided by David Copeland with FlyHi Photography

206000

REASONS

(and Dollars)

Why You Should Bring Your Clients to Classic Homes...

PHOTO BO

CLASSIC'S Q2 2023 REALTOR BONUS*
INCENTIVE STARTS NOW!
102 Homes Ready to Close by June 30, 2023 | 102 Realtor Bonuses Totaling Over $206,000!

From now until June 30, 2023, Classic Homes will be handing out Realtor cash!
Licensed Realtors now have the opportunity to earn an additional °2,023 bonus plus

3% commission on the base price on qualifying move-in ready (or soon to be)

inventory homes. It's a win-win; a shiny new home for your buyers with an added
$2,023 gift for you!

s “PROGRAM TERMS AND CONDITIONS: 1) Realtor Bonus Incentives are available on select homes
; i Ly : and will be paid on all contracts that originate between 1/1/23 and 6/30/23, Contracts must close
‘ LA'S SI ST on or before 7/15/23 to receive 52,023 banus. 2] You must be an active Colerado licensed real

estate agent and must have actively participated in the sale, to include being present at the initial

HOMES

client meeting, contract signing, and other relevant homebuyer/builder meetings. 3} All bonus
commissions will be paid at closing. 4} Bonus incentives will be awarded to the individual agent

Cfmﬂrffﬁ mes. f‘ﬂ}’?f"r'il 'ﬂ{szﬂ r2025 listed on the contract. 5) Program, pricing, and availability N ‘
View all the {:’Uﬂllf}'lf‘lg Homes subject to change without notice %!H}fnlgm:_ @ E%E @.
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Gy antace | HOMESTEAD

(3) STERLING RANCH

NOW AVAILABLE!

STERLING RANCH FEATURES

Variety of lot sizes close to town
Award-Winning District 20 Schools
Mearby Access to both nature and conveniences

Monday - Saturday:
Summer | 10:00am - 5:30pm
Winter | 10:00am - 5:00pm
Meodels Closed Sundays - Call for an appointment

5 =\ 22
L - i 4:-}“\

RECLAIMING HOPE

JOURNEYING WITH SURVIVORS
OF SEX TRAFFICEKING

CONCERT ON THE MESA
JULY 16TH,
12-5PM

P%Fﬁ@%ﬂ%’ﬂ’ BY:

E
. MESA

Join the real estate and local
community to raise money to build
100 Hope Bags for Reclaiming
Hope, a local 501C3 that provides
clean clothes and hygiene
products to law enforcement for
those rescued from sex and labor
trafficking.

All are welcome!

Help us make a difference.

For more information visit Facebook
Scan below or contact Marisol Gerth
at Marisol@marisolgerth.com
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Scott Glascock, Owner

ALL COUNTY COLORADO SPRINGS

Scott and Tami Glascock served 30 years
in the military before settling in Colorado
Springs. During their service, they lived all
over the United States, experiencing all
the struggles military families face when it
comes to real estate.

“Early on, we were renters; later, we
were owners. We tried managing our
properties long distance, which was

a constant struggle. Eventually, we
hired property managers of our own.
Some were great; some weren’t. In the
process, we learned every aspect of
property management, including the
most common frustrations.” Scott took
that knowledge and crafted his own
property management company, All
County® Colorado Springs, CRMC®.

“The most common struggle in prop-
erty management is communication,”
Scott says. “Owners expect instanta-
neous status updates regarding their
property.” Because of this, Scott imple-
mented their “24/7-No Exceptions”
policy. “At All County® Colorado
Springs, CRMC®, we are available 24
hours a day, 7 days a week, no matter
what. We reply within 24 hours with a
solution or, at a minimum, an update to
every inquiry. We work to have every
situation resolved within 7 days. If a
project will take longer, we give the
homeowner a timeline of when it will

be completed.”

Owners all have different commu-
nication preferences. “Some of our
owners want calls all the time about
everything. Others only want to hear

from us when there’s an emergency.

Written by Brian Gowdy | Casa Bay Photography

We take the time to know our clients’
communication styles so they can feel
as comfortable as possible trusting us

with their property.”

When it comes to renting properties,
there are unexpected repairs. “We set
realistic expectations with our owners,
advising them to plan for things to
break. Further, we always try to give
as much notice before repair costs are

taken out of anyone’s monthly check.”

All County® Colorado Springs,
CRMC®’s ideal client is an owner

who understands their property is

an investment. “Some months will be
better than others, so we advise all our
owners to be ready to cover at least

two months of rent.”

(14

As property managers, we
cherish our relationships with
real estate agents. When one

of our REALTOR® Partners
refers a client to us, we refer
that client back to the realtor

when they’re ready to buy,
every time. We have a great
reputation for honoring our
referral commitments. When
a renter mentions they’re
planning to use a different
realtor, we still notify the original
realtor that their referred client
is looking to sell.

2

As an example, Scott has a REALTOR®
Partner who has referred over fif-
ty-plus clients to him across the years.
When the owners decided to sell their
investment property - Scott referred
all of them back to the REALTOR®
Partner. The REALTOR® Partner went
on to sell almost all of the homes that
they had referred to Scott.

Scott’s advice to real estate agents is:
“When you’re choosing a property man-
ager, whether they’re in-house or inde-
pendent, make sure they’re willing to
refer the client back to you. You found
the client and you deserve to get it back

when the opportunity presents itself.

Property management is a complex ani-
mal; most top-producing REALTORS®
free up their own time and energy by
outsourcing to independent offices

like All County® Colorado Springs,
CRMC®. “Property management can
get real estate agents into trouble. Very
accurate accounting is paramount for
property managers. There are countless
laws that change all the time and like all
aspects of Real Estate require continual
monitoring. It’s difficult showing prop-
erties to tenant-occupied properties.
There is a lot of communication and
coordination to ensure tenants’ rights

are not violated.

Scott Glascock loves what he does.

He has helped countless owners turn
their homes into “very successful”
investment properties. Furthermore,
he provides wealth-building options to
clients who want to sell their homes

but aren’t in a position to do so. His
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Marti
[CICEIEY
Office
Coordinator

Denim
Ramirez,
cMce
Maintenance

business has saved real estate agents
from the headache and chaos that is
the property management side of real
estate and lets them stick to what
they do best. Sales.

“When I retired from the military,

I started All County® Colorado
Springs, CRMC because I wanted to
help military families. I never imag-
ined the company would grow to be
so large.” Today, Scott employs ten
people and gives back continually to

the community. Some of their major

Lt Col (Ret)
Jim Rickman,
CRMB®, AFSP

Account

Operations

Kari
Rodriquez,
Property
Manager

(19

SCOTT’S ADVICE TO REAL
ESTATE AGENTS IS:
When you’re choosing
a property manager,
whether they’re in-house
or independent, make sure
they’re willing to refer the client
back to you. You found the
client and you deserve to get
it back when the opportunity
presents itself.

2

L4

Julie
Hancock,
RMP® Office
Manager

Dave Tolve,
Property
Manager

contributions include Habitat For
Humanity, high school fundraisers,
Police Canines, and The Wounded

Warrior Program.

Note: If you are interested in becoming
a REALTOR® Partner with All County®
Colorado Springs, CRMC, go to:

allcountyrealtors.com to get started.

Please follow us on social media. You can
find allcountycs on Facebook, Twitter,
Instagram and LinkedIn. Scott Glascock

is on Facebook and Instagram.

Colorado Springs Real Producers -
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SOUTHERN COLORADO

471 5, Baldwin 5t

Weodland Park, ©O 80863

1975 Research Pkwy, Ste 150

Colorado Springs, CO 80720

4783 Farmingdale Dr, Ste 215

- . ey R
Colorado Springs, CO 80918

102 5 Tejon 5t, Ste 1100

Colorado Springs, CO 80903

Carter Cobbett | Account Executive

1L ccobben@firstam.com

HONE 719.318.5197

Danielle Galvan | Account Executive
Email dgaban@firstam.com
FHOME T19.828.5150

"5-Star Moving

Your local move in the Colorado Springs Metro Area for a and Storage is

worry-free experience. my Go-To NATIONAL HOMEOWNERSHIP MONTH
moving company! BT WITH FIRST AMERICAN TITLE!
As a realtor, % First American Title”

Every detail is handled with expert care and pTOfESSionalism. referring vendors is a e Contact our team for seamless and stress-free closings.

huge act of trust, and | .
feel confident in referring Melysa every time. In an
Projects handled with expert precision from accepting items industry with a lot of moving parts, Melysa and her

for storage, delivery, and set up in their home. team are reliable and trustworthy, meeting and
exceeding expectations. I've known and worked with

Melysa and her team for the last three years with
As an Interstate Agent for Wheaton World Wide Moving, multiple clients and each time | was met with timely,
we leverage the power of our national van line network to LY Ol 21 O L eI 1), U

professionalism. They provide dedicated, personal
move across the country effortlessly. concierge service and | can't recommend them 5&5 ELEE:?:EM sl
enough. Moving is already stressful, so it's great to .
Need Storage? Ask about our 20,000 sq ft, Dept of Defense have a moving company that| can count on to take
d for our military members' state-of-the-art facilit care of my clients
approve . y y -Michelle Bies
with 24 hr surveillance. REALTOR | The Bies Group

OSTAR Wheoton

Moving & Storage, Inc. WORLD WIDE MOVING
CALL OR EMAIL TODAY FOR A FREE ESTIMATE [/ [/ move your lzfe

719.227.7755

info@5starmovingandstorage.com « 5starmovingandstorage.com e _, mapncins i Coerass Sgrmgn, L

Call or Schedule Online 24/7!
inU @ prernir.-zmnﬂc 0.C0om 'L'J'WW.FJFEITﬂEFUHEEU.UUIH

719.217.9594

Woman AND Locally Owned & Operated USDOT 70719 | MC 87113
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The Peak Producers
2023 KICKOFF EVENT

CURB APPEAL \
IMPROVEMENTS
FOR A GREAT
FIRST =
IMPRESSIONL/ 5 =
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P> around the market

Photos by FeD | Pic2Click

719

3 LANDSCAPE
7 DESIGN

Contact us today

(719) 649-1196
719landscape@gmail.com

®
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THE DREAM IS

THE S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

PRODUCERS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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It's ALWAYS a good
time to update your
brand photos!

New Construction and more...

Transactions Wedoitall!

Focus on establishing positive
client relationships instead of
spending time chasing paperwork!

Listings, Contract to Close, Re-sale,
S) rmngs

The most effective way to convey your professionalism
and approachability in this digital age is using

intentional and personalized branding photography. Ka ren Ha rvey

Megan Johnson Alison Steinwinder

Cori Harris Melinda Murray
Jessica Crawford
Luke Turk

719-238-5707 - SpringsTransactionsLLC@gmail.com

Entrepreneurs are provided multiple opportunities to
be featured, published, or otherwise showcase their
talents, expertise. and unigue ways of doing business.
You may want to highlight your ability to make your
clients feel comfortable and convey your warmth and
approachability. As you build your community,
embrace speaking opportunities, or begin teaching
others. you'll need to show your confidence.
professionalism, and expertise or you may need high
quality images that provide flexibility for your
marketing designs.

Karen Harvey

To create a consistent. recognizable brand, one or two
photos are not enough. What is necessary is a
complete media package that includes images that are
warm. casual. candid AND images that showcase a
more elevated, formal reflection of how you want to

be perceived in your business and within your

business community.

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

® Automobileinsurance
B Businessinsurance
m Coverage you can customize to meet your needs

Doing a comprehensive branding session with a
photographer who understands the nuances of
branding and editorial photography will allow you to
create a portfolio of images that will reflect different
aspects of your personality, your expertise, or your
business. You'll be ready to respond to any unexpected
opportunities such as speaking engagements or award
nominations without having to stress about booking a
photographer last minute to provide you with
appropriate images. ' .

PpIoe ? Michael Hendrickson
Your Local Agent
1965 Dominion Way Ste 120, COLORADO SPRINGS, COB0918
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Casa Bay Photography specializes in intentional
branding portraiture. We offer a variety of options to
suit your needs. Whether you attend Headshot Fridays
at the studio or we come to your location for a
complete branding session, we guarantee to provide
you with a portfolio of creative digital images that you
will love.

LOOKING FOR SOMETHING DIFFERENT?
We also offer boudoir sessions!

Call 719.572.5938 today!
Smart choices last a lifetime. m

: : ; s : Restrictions apply. Discounts may vary. Mot available in all states. See your agent for details. : .
C :
‘ : A : A B A ': E MWHOIUGRAPY*CQM Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance F A R M E R S
. - ' . scheduIing@casah&yphn:cfgmph}umm companies, Visit farmers.com for a complete listing of companies, Mot all insurers are
' & authorized to provide insurance in all states. Coverage is not available in all states. INSURANCE =
— PHOTOGRAPHY — :
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P» rising star

Written by Ruth Gnirk | Casa Bay Photography

Alison

You Can Do Anything

Alison Thorne is living proof that with hard work, determination, and a
great support network, anyone can accomplish anything.

Alison has always been determined to live her life
to the fullest. Even as a young girl she was very
people-oriented and loved being on the go. Alison
played on her school soccer team for years and got
her first job at the age of 14. When she realized it
was not the best fit for her, she explored several

different opportunities.

Although she stayed busy with school, soccer,
and work, she was never too busy to volun-
teer. Alison’s favorite places to serve were local

Doylestown, PA animal shelters.

She enjoyed animals, but when she would day-
dream about what she wanted to be “when she
grew up,” Alison saw herself working with people
and pictured a career that would allow her to
make a difference during a critical time in people’s
lives. She earned a degree in criminal justice from
Mitchell College in 2013, and completed an intern-

ship at a women’s prison in Niantic, CT.

RELOCATE

‘When she was 19, friends introduced her to Zach
Thorne, and they were married in 2016. Zach,
who commissioned in the Army after college, was
initially stationed at Fort Benning, GA. While
they were there Alison started working at Macy’s.
Wanting to make the most of her time, she also
replied to a help wanted ad for the apartment
complex in which they were living. Soon Alison

became part of the property management team and

agent and caught a vision for impacting lives

through real estate rather than criminal justice.

Less than a year later Zach received Permanent
Change of Station orders that sent him to
Savannah for three and a half years. Alison was
able to easily “transfer” as a Macy’s employee, but
she knew she really wanted to work with people
who were experiencing critical life junctures. She
found a full time position as a leasing agent and
even brought her resume’ to a property manage-

ment association meeting.

She transferred to another leasing company that

valued her skill and passion. Alison received awards
for her abilities as a leasing agent and was soon pro-
moted to leasing manager. Her focus was not just on
numbers and quotas, but on truly serving the clients

and tenants as well as her teammates.

At 25, Alison was passionate about connecting peo-
ple within the community, and wanted to support
small business while promoting health awareness.
She took the initiative to do some research and

organize a farmer’s market with 20 local vendors.

REINVENT

Unfortunately the Thornes moved to Alabama
before Alison was able to set everything in motion
for the farmer’s market, but that did not diminish
the courage or determination it took to undertake

such a big project. With a new-found resolve,

discovered that she was a great part-time leasing Alison found a position as an assistant property —
—
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manager. She had just started
settling into her job when Zach
received orders to relocate to Fort
Carson in 2019.

REALTOR® Tulio Pefia helped the
Thornes find a house in Fountain.
Alison had enjoyed working in
property management for the past
five years, and began inquiring
about opportunities in the area.
She was surprised to find that
property managers in Colorado
were required to become a

licensed REALTOR®.

Their agent, Tulio, also reached
out to Alison. He had experienced
her zest for life, her love for
people, and her passion for real
estate. Tulio told Alison that if
she became an agent there would

be a spot for her on his team.

RECOVERY

By November 2019, Alison was
experiencing severe pain in one
knee. An MRI revealed that she
had a significant loss of cartilage
and required surgical interven-
tion. Alison started her real estate
course in January, and had knee

surgery in February.

Due to complications in recovery
and bi-weekly physical therapy,
Alison had to pause her real estate
journey temporarily. She was
humbled and very grateful for the
selfless care that Zach and her

mother faithfully provided for her.

REAL ESTATE

While she finished physical ther-
apy and prepared for her licensing
exam, Alison joined Tulio’s team
as a Transaction Coordinator.

The position allowed her to serve
clients and agents, and gain expe-
rience with contracts. In July she
passed her test on the first try,
and her license arrived in the mail

in August. By that time, Alison

had recovered her strength enough to
be walking again, and she became the

team’s newest showing assistant.

Real estate seeds that Alison had been
planting since July 2020 finally started
to bloom in January 2021. As summer
was ending, Alison had completed 21
transactions, and 14 of them were mili-
tary or first-time homebuyers. The next
year she completed 22 deals in just nine
months, including clients in other states

and countries.

Captain Zachary Thorne was deployed
for most of 2022. Although Alison was
incredibly proud of him, it was the first
time she had been separated from him
in more than a decade. To make matters
worse, just two days after Zach was

deployed, Alison’s ID was stolen!

Both of her experiences helped her
develop greater patience and courage.
They also gave her an even greater
ability to empathize with her clients and
have helped her be a Top Agent for the

past two years.

“My mindset is growing, in part because
of the support of my family,” reflected
Alison. “And I don’t just mean Zach and
my mom; The Pefla Team at KW is my
family, too. I am so grateful that they
have been willing to answer my nev-
er-ending stream of questions. I learn
new things every day, but one thing I
know first-hand is that when you sur-
round yourself with good people, your
life will change for the better!”

The Pena Team, which was comprised
of five agents, completed over 100
transactions in 2022 by utilizing a
proven system of success. They start
their day with 40 minutes of script
practice followed by three hours of lead
generation via Zoom. And they all focus
on being there for their clients in the
afternoons. To promote collaboration,
anyone is welcome to join the Zoom,
regardless of what brokerage they are

affiliated with. The Pena Team is now

(14

WHEN YOU SURROUND
YOURSELF WITH GOOD,
SUPPORTIVE PEOPLE YOU
CAN DO ANYTHING THAT
YOU SET YOUR MIND TO.

2



comprised of seven REALTORS®, including

two part-time agents.

REFLECTION AND REWARD

Despite undergoing a second knee surgery
a year after the first, Alison is still on the
move. She enjoys snowboarding, hiking,
spending time with friends, or hanging out
in fun spots like Bonnie and Read or the
speakeasy-inspired “Illusions.” She is also
grateful to CrossFit Endemic owner Clayton
Stahnke, who is also a RE/MAX Advantage
REALTORE®. Participating in Clayton’s
CrossFit sessions three days a week have
built her strength and endurance and helped

eliminate her knee pain.

Although she pushes herself out of her com-
fort zone, she is careful not to push clients.
She worked with a set of clients for two years
before they made their decision, and has
closed seven deals already this year, with
one more that will close this month. Alison is
actively working with five buyers and has a

few listings coming up in the near future.

“I believe in patience and follow-up,” Alison
shared. “REALTORS® have to be personable
and build relationships so they can help cli-
ents feel comfortable. Never underestimate
the importance of calling your sphere, and
being intentional about care calls when there

is something going on in their lives.”

Alison is thankful for every day and
embraces each new opportunity for connec-
tion. She is not in real estate for the moneys;
she is genuinely energized by helping people
find what they are looking for in the market

they are in.

“When you surround yourself with good,
supportive people you can do anything that
you set your mind to,” smiled Alison. “Even if
you relocate eight times in 13 years, have to
re-learn to walk, reinvent yourself in a new
career, work through the repercussions of
identity theft, or other difficult things. Know
your worth and never give up. Push through,
because when others see you, they will find

12

hope and be inspired too!
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AGEMENT EXPERTS
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2E iy If you have investment property, you want a
----- ; ¥, professional property management firm you
T can trust. Look at their NARPM® (Mational
Association of Residential Property Managers)
designations. Achieved in addition to real
estate licenses, these designations show
determination, experience, and responsibility.
All County® Colorado Springs, CRMC is one of
only 50 companies in the United States to earn
this prestigious award. Look for the CRMC
designation before you hire!

ALL COUNTY'

I:-.'|'-|"':. Managemoent

I ERMC@ (Certified Residential Management Company)
4;\ \ Property management companies with a CRMC are the gold standard in the
1l CRMC industry, attaining the highest levels of education and commitment in the field. A

detailed examination of the company and recommendations from clients and

peers are required to earn this designation.

FE MPM® (Master Property Manager)

{ O An MPM designation from NARPM is the highest level a property manager can
\\" IMPM attain. MPM designees must have already attained the RMP, and in addition have
Master Property Manager

managed 500 units over a 2-year period.

T, RMP® (Residential Management Professional)
;"/. \ The RMP certification means the property manager has met educational,
U TIRMP experience, and volunteer requirements that are designed to protect the rental

m property owner.,

\ CSS® (Certified Support Specialist)
{ ﬁ ) Professionals with a CSS designation work to support their company’s property
CSS managers. These are the staff members who act to better the well being of their

company.

N CRMB® (Certified Residential Management Bookkeeper)
{ ﬁg \ NARPM educates and trains bookkeepers to specialize in the needs and issues of

the residential i .
Certified Residential prOpErty management |ndu5tr*_,.r
I'hrrqm«l‘nr

EMAIL WEBSITE-

T@ALLCOUNTYCS.COM

ALLGOUNEYCS.COM
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Original Art & Framing ¢ Hanging & Delivery Available 0

Visit us online for updated information.
orlysartgallery.com . 719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!
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24/[7

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at

719-648-2835

Brick and Mortar

HOME INSPECTIONS, INC

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

b,
capels

Restoration

They're our babies, but they

might have Accidends.
Don't Werry, Call us o make your corpets new againt

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

§‘Amenuﬂ
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719.388.8509

Colorado Springs restoration experts since 1992

charity events

CHARITABLE

EVENTS

AROUND COLORADO SPRINGS

EVENTS LISTED IN THIS SECTION ARE
HOSTED BY REAL ESTATE AGENTS & VENDORS

SAVE THE DATE:

2nd Annual Reclaiming Hope Benefit Concert

July 16th 12 to 5 PM

FEATURING LIVE MUSIC FROM WIREWOOD STATIONS AS
WELL AS KEVIN BETTS AND FRIENDS

The goal of this event is to raise money to fund 100 Hope Bags for
Reclaiming Hope.

Reclaiming Hope cares for survivors of sex trafficking at the
point of recovery, during restoration and reintegration by

addressing their physical, emotional and spiritual needs.

Hope Bags (formerly known as Restoration Bags) are backpacks
filled with brand-new items. They are sent to law enforcement
agencies across the country to be given to Victims upon rescue.
Reclaiming Hope receives hundreds of Hope Bag requests from
the FBI, police departments, Homeland Security, and other orga-

nizations each year.

Come to the event on July 16th to help raise money for 100
Hope Bags/!

If you are a real estate agent or vendor looking hosting a charitable event, email
brian.gowdy@n2co.com to have it listed for free in this section.
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P> real producer

Written by Barbara Gart
Casa Bay Photography

SPRINGS
HEROES

n 2016, Ryan Moberly was enjoying his life. He

had a government job he liked, a steady paycheck

and had recently begun investing in properties on
the side. When he and his wife Jennifer realized the
commissions the agent was going to receive after
selling their investment property, Jennifer suggested
Ryan get his license so they could save on the
commission. Originally, their only intention was to
avoid paying the 3%, but after he got his license,
Jennifer told him he was “meant for something
more,” so with her encouragement and blessing,
Ryan jumped full-time into real estate.

When Ryan decided to focus on real estate full-time, it was
January 2017, and he knew it was “sink or swim.” He and Jennifer
refinanced their house, pulled out some cash, and then he didn’t
sell anything in January or February. “Watching the money go
out was stressful, but then I closed three sales in March, four
sales in May, and ended up closing 33 deals that year” which put
him in the top 10%” of Realtors in Colorado Springs and landed
him Rookie of the year as a Homes For Heroes Affiliate and RE/
MAX Real Estate Group. Since his successful first year, Ryan has
continued to break records and has been recognized for numer-
ous achievements, including RE/MAX Hall of Fame, #1 Homes
for Heroes affiliate in Colorado Springs and the #1 Colorado
Homes for Heroes affiliate for 6 straight years and #4 Nationwide

for Homes for Heroes.

Ryan is a second-generation Colorado Springs native. Ryan
loves Colorado Springs for its small, hometown feel, and says,
“Even though the population is growing, it still has the small
town feel. We still have short commutes, and I love that we

are close to the mountains and all of our outdoor recreation.”
Ryan’s wife Jennifer has also lived in Colorado Springs for most
of her life. She moved here when her dad was stationed at Ft.
Carson when she was really young. Although they didn’t know
each other in high school, Ryan and Jennifer graduated the
same year and reconnected five years after high school. They
had only known each other one month when Jennifer enlisted
in the military and shipped off to basic training. Ryan asked
Jennifer to marry him while she was there, and two weeks after
she returned in 2011, they got married, and have been married

for 11 years and counting.

One of the reasons many people resonate with
Ryan’s real estate story is that he didn’t come from a
real estate background, nor was he born into wealth.
His success is a testimony that with hard work and

a strong support system, a successful career in real
estate is attainable. Ryan is proud to show others
that “Success is not a birthright.” Prior to his real
estate career, Ryan graduated with a telecommunica-
tions degree in Radio and TV production and worked
for KOAA news 5/30. He quickly realized he needed
to make more than $10 an hour, so he got a job
working as a night custodian for Widefield School
District #3. He was promoted to Head Custodian at
French Elementary, but due to the rising cost of rent,

he began looking for additional income.

Ryan’s cousin, a property manager, suggested he
help him in his business for some extra income.
Ryan had many years of maintenance experience,
so he picked up property maintenance very quickly,
and within a short time, he realized he couldn’t
keep working for the school district and his cousin
full time. Ryan’s cousin suggested he purchase a
property so he could live in one unit and rent out
the additional units. This was Ryan’s initial dip

into real estate, and he purchased a fourplex at the
age of 23 and began restoring it as he earned his
first income as a landlord. After he and Jennifer
got married, they bought another property, a
single-family home that was in foreclosure, where
the basement flooded every time they showered. “It
was a dump, but it was our dump.” Jennifer’s family
also had experience in rental properties, and the
two worked together to fix the home and sell it for a
profit. They continued to fix and flip properties, and
when they saw how much commission the agents
were getting, Jennifer suggested Ryan get his

license so they could save on the commission.

Jennifer saw something special in Ryan as he
entered real estate, and encouraged him to go full-
time. Although Ryan had experience in property
management, it turns out he loved residential
resale. “Coaching athletics and working in the

school district, I met a lot of families and I love
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people. I didn’t realize the reward I'd have in
serving families with the purchase of their home.
It’s never been about the paycheck or the income,
but it’s 100% about service. I love that part, helping
coach families with their financial investments,
running numbers and operating within the confine-
ments of the loan. What separates me from other
realtors is I'm really good with the investment

and numbers. If something doesn’t make sense, I'll
advise my clients not to go forward with it, even if
I don’t earn a commission. With that mindset and

mentality, I run 98% of my business on referrals.”

50 - June 2023

With a background in coaching, Ryan loved the idea

of building his own team. “I realized I couldn’t serve
the huge demographic of heroes in my community
so I realized building a team whose vision and

goals align with mine, I could transition into a top
producing team. Homes for Heroes has been my
mission since I started, and in the last six years
we’ve served over 260 families and given back over
$650,000 to local heroes of our community. Many
clients have told me this program made the differ-
ence between them getting a home or not. I can

cover closing costs or expenses, and I give back 30%
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Homes for Heroes has been my mission since I

started, and in the last six years we’ve served over

260 FAMILIES

and given back over $650,000 to local heroes
of our community. Many clients have told me

this program made the difference between them

getting a home or not.
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of my commission on every hero transaction, 5% of

which goes back to the Homes for Heroes nonprofit
foundation. The most rewarding part is seeing peo-
ple get into homes and having families welcome me

into their lives to be a part of that journey.”

Ryan’s coaching also allows him to help other
agents succeed. He’s taught on national stages,
podcasts and webinars, sharing strategies on how
other agents can succeed. “When I left RE/MAX to
go to EXP, I realized I could build a group of agents
in a virtual brokerage and coach them on a national
scale. The opportunity to coach other agents to suc-

ceed is very rewarding and one I don’t take lightly.”
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Ryan and his wife Jennifer have three kids, Rylin,
Wyatt and Skyler, and three dogs, Dexter and Mya,
who are rescues and Dotsy, a Frenchie. When he’s
not working, Ryan enjoys snowboarding, camping,
fishing, coaching soccer and his new obsession for
golf. His biggest “why” is serving others like his
Father in Heaven. This is apparent in his work with
Homes for Heroes, his coaching with EXP, as well
as his favorite quote from Matthew 5:14-16 NKJV.
“You are the light of the world. A city that is set on
a hill cannot be hidden. Nor do they light a lamp
and put it under a basket, but on a lampstand, and it
gives light to all who are in the house. Let your light
so shine before men, that they may see your good

works and glorify your Father in heaven.”
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Hometown

| have considered Colorado Springs my home
for a little over 16 years now. Prior to moving to
the Springs, | lived in the Bay Area, California
for many years. Even though the majority of
my life was spent in California | have always
considered myself an Oregonian. | was born in
a small town called Medford in the Willamette
Valley in Southern Oregon. Those who have
visited Oregon will know the beautiful rivers
and great fishing in this area of our country.
Anyone who knows me well knows that | am a
huge University of Oregon Ducks fan and
follow any of their sports that | can watch on
TV here in Colorado.

How long have you worked in the industry?

| entered the Mortgage industry specifically
about six years ago now. The Real Estate
Industry has been in my blood pretty much
since birth. My father was a Real Estate
Developer, and | was looking to follow in his
footsteps. | ended up working as a title sales
representative a couple of years after
graduating college. My Title Career lasted over
25 years leading me to Colorado, eventually
being the Division President of Stewart Title in
Colorado Springs. After spending that time in
title insurance, | decided to make a change to
originate mortgages, and that has been the
best decision | have ever made.

INDEPENDENT MORTGAGE CORPORATION

What is your favorite part of being a lender?
Originating mortgage loans has been such a
thrilling experience. When | made the move to
this career, | was not sure what to expect. |
have had the opportunity to contribute to the
process of seeing hundreds of buyers
successfully purchase a home for themselves
and their families. Being at the closing table
and seeing the keys being handed to the new
owner never gets old. The thrill and elation of
this experience really have no rival. Sometimes
this process takes months to years from
beginning to end and it is worth every second.
Seeing the smiles of the borrowers and their
children, if they have them, is more satisfying
than most things | have ever been through.

What is one thing you would tell a first-time
homebuyer?

Buying a home can be the most significant
financial transaction that is experienced in
one’s life. When | am working with someone
who is buying their first home, | definitely want
to make sure they are completely
understanding what they are doing in the
process. Changing your status from a renter to
an owner is a huge step and | take that very
seriously. The main message which | make sure
that new buyers understand is that they are
now paying down the principal on their own
home as opposed to paying it for someone
else. There are very few other investments
available that can build wealth and prosperity
as much as owning real estate.
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Three locations to serve you:

Colorado bprlngs North:

Scan here to follow us
on Facebook for class
updates and more!

In this changing market, let us help guide you
and your clients to a successful transaction.

|
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Assumption Solutions « Cont. Education for CE Credits
» Short Sale Solutions Qur closers have more than 130 . Farming & Marketing

» Silent Assumptions years of combined experience . pMarket Reviews

and expertise,

WE DON'T SUCCEED UNLESS YOU DO!




