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4 aNUBLUEcompany

Viva Electric, a
NuBlue company, is
the Charlotte-Metro
region’'s BEST team
of electricians.
Servicing the home
and business owner,
' we provide quality
and consistency
every single time.

WHAT WE DO:

e Electrical Home
Inspections

e EV Charger Installation

* Panel Upgrades

e Generator Installation

PHOTOS. VIDEOS.
AERIALS. 3D TOURS. N e

Michael Velet | 704.712.0197 companies, we can also ® linktr.ee/vivaelec

NEBLUE assist with plun-“lbing contact@vivaelectric.net
and HVAC services!

book@myswiftphoto.com | (©) swiftphotollc

HLESTENE - PLUMBIRAD - HEATIHG + A0

---------------------------
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SEEGARS AND TOWNSEND, PLLC

Attorneyvs at Law

Charlotte Real Producers
@realproducerscharlotte

Charlotte Real Producers
@realproducerscharlotte

Schedule a FREE consultation with a real estate closing attorney today.
(704) 561-1750 ¢ stlawnc.com

Cover photo courtesy of Don Elrod, Elrod Digital.
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PRINTING/MARKETING/ RENOVATIONS
DESIGN/SHIPPING Renovation Sells
AlphaGraphics CLT Will Allen

Adam Rutkowski (704) 618-4187

GEICO

LOCAL OFFICE

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!
RenovationSells.com/

ATTORNEY
Knipp Law Office
(704) 765-25M1
KnippLaw.com

Seegars and
Townsend, PLLC
(704) 561-1750
STLawNC.com

Shepard Law

Candice Shepard
(704) 769-3100 x107
ShepardLawPLLC.com

BAKERY

Christina Bakes Cakes, LLC
(704) 288-9689

IG: @christinascakery17

PREFERRED PARTNERS

BALLOONS AND

EVENT DECOR
Twist-N-Shout Balloons
Amber Ireland

(980) 406-6655
TwistNShoutBallooning.com

CHARITY

Homeowners Impact Fund
(704) 602-6874
Homeowners
ImpactFund.org

CLIENT ENGAGEMENT
Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School Of
Real Estate

(704) 944-4260
SuperiorSchoolNC.com

ELECTRICAL
Viva Electric
(704) 858-7886
VivaElectric.net

FINANCIAL SERVICES
Modern Woodmen
Andrew McNeal

(336) 202-1432

HOME INSPECTION
America’s Choice Inspection
Arvil Price

(704) 504-9798
AmericasChoice
Inspections.com

Home Inspection Carolina
(704) 542-6575
HomelnspectionCarolina.com

National Property Inspectors
(980) 722-1506
NPIweb.com/Lauterer

Southern Magnolia
Home Inspections
(803) 899-0504
SouthernMagnolia
Inspections.com

HOME WARRANTY
First American
Home Warranty
Joy Kiser

(704) 244-0648
JKiser@firstam.com

Home Warranty of America
Nicole Barth

(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

Old Republic
Home Protection
Blair Crews
(252) 521-2635
My.ORHP.com

HVAC

Dave Barch Heating and Air

Conditioning Inc.

(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance
Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/
NC/Charlotte/0140

Community One Insurance
(704) 246-6500
CommunityOne
Insurance.com

Matthew Young - GEICO
(336) 852-7283
MYOUNG@geico.com

MMD of Charlotte Inc
(704) 523-2886
GEICO.com/
Insurance-Agents/
North-Carolina/Charlotte/
Megan-Donoho

NC Farm Bureau
Insurance Group
(704) 841-8700
NCFBins.com

LAND SURVEYING
D.A.S Land Surveying, P.A.
(704) 664-7029

MORTGAGE

CMG Financial

Mike Pennington

(704) 840-4146
ClosingtheCarolinas.com

CrossCountry Mortgage
Sandy Dickinson

(704) 895-8770
Sandy.Dickinson@
MyCCMortgage.com

Motivation Mortgage
Tyler Bullock

(704) 746-0300
MotivationMortgage.com

Movement Mortgage
Jessica Babinski
(704) 408-1974
Movement.com/
Jessica.Babinski

TruLoan Mortgage
Daniel Jacobs

(704) 703-6864
TruLoanMortgage.com

Wells Fargo Private
Mortgage Banking
Shannon W. Rodden
(704) 281-7255
Shannon.Rodden@
wellsfargo.com

MOVERS

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

PHOTOGRAPHY
Elrod Digital
(803) 367-3478
ElrodDigital.com

(704) 798-5974
agCLT.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Next Door Photos
(704) 727-8178
Charlotte.NextDoor
Photos.com

Swiftphoto
(704) 712-0197
MySwiftPhoto.com

Charlotte

STAGING

Avenues Stage & Design

(704) 661-9397
AvenuesStageand
Design.com

TITLE COMPANY
Fortified Title
(980) 722-7454
FortifiedTitle.com

VIDEO MARKETING
RoosterFish Media
(704) 634-3396
RoosterFish.Media

Mega_r} Donoho

704-523-2886

geico.c Tarlotte-donoho

‘Hablamos Espariol!

Schedule an estimate, or book our services today!

‘Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready
appearance. We receive so many positive comments from potential buyers who see houses she has staged.
We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we

AV=NU=S

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP® , LHS ™

STAGE+DESIGN

know the house will show to its best advantage. As a real estate agent, | know | can count on Mary Beth to
respond quickly and deliver beyond expectations for the benefit of my clients." Jane Grosse

(704) 661-9397
avenuesstageanddesign.com

DonAllenSurvey@gmail.com
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MEET THE

CHARLOTTE

REAL PRODUCERS TEAM

e

Kristin Brindley Mandi Jackson Ellen Buchanan
Publisher Associate Publisher Editor in Chief

Jess Wellar Wendy Ross Jaime Lane
Associate Editor & Operations Manager Executive Assistant &
Content Writer Publishing Manager

Lexy Broussard Ellie Caperare Don Elrod
Sales Manager Social Media Manager Photographer

If you are interested in nominating REALTORS® to be featured in the
magazine, please email Wendy@KristinBrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not endorsed or reccommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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AKINILIP P

Law OFFICE, PLLZ

Knipp Law is focused on
providing the best experience
possible. We believe in
successfully completing

each deal with energy,
efficiency, and effectiveness.
Our team is here for you every
step of the way, driven by
integrity, credibility, and sincerity.
Residential & Commercial Real Estate

Licensed in NC & SC
Offices Throughout the Charlotte Metro Area

704-765-2511
Knipplaw.com

Kﬁ&dﬁ«%&; E% (ﬁ'M&
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HOME INSPECTIONS w

As a real estate agent you have an endless number of
responsibilities to your clients. Once you find the home of
their dreams, you need to know that the inspection is going
to be done by someone who is knowledgeable, trustworthy,
and compassionate. Megan is all of these things and more!"

MEGAN GEYER Business Owner
- Same Day Reports
- Drone Roof Inspections
» Maintenance Tips - ALL Included!

803-899-0540

) megan@southernmagnoliainspections.com |
0 SouthernMagnolialnspections.com ;m

At Community One

( h | Insurance, it is personal.
We believe in lifelong
COMMUNITY ONE
1| INSURANCE relationships and finding the

best insurance for the specific
needs of everyone we serve.

Zach Ligon

@g:ﬂunmnmﬂnsmame | Call/Text: TD4- 246-6500

Charlotte Real Producers - 9
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Dear Charlotte Real Producers,

As the summer season unfolds, I
want to personally wish you a happy
and refreshing June ... and a Happy
Father’s Day to all the hardworking
dads out there! This month marks the
start of warmer weather, longer days,
and the perfect time to enjoy the great
outdoors. Whether you’re planning
on taking a vacation, spending time
with friends and family, or just enjoy-
ing some much-needed downtime, I
hope that you make the most of this

wonderful time of the year.

While you’re enjoying your summer
adventures, I wanted to take a minute
to reflect on the importance of being
empathetic and accountable. As you're
in the process of assisting clients with
buying or selling a property, you may
be working with a number of parties
who are responsible for getting that
deal to the closing table. It’s important
to remember that these professionals
are people, too, and they also deserve

a break to recharge and refresh.

10 - June 2023

Top agents should also understand
the importance of maintaining com-
munication with their clients, espe-
cially when they’re ‘OOO’ for more
than 24 hours. That’s why they will
always leave a designated, reliable
agent who can assist with any urgent
matters or concerns that may arise
with a client while they’re unplug-
ging. This way, you can be assured
that your clients are being taken care
of, even if you are not physically pres-

ent to show a house, for example.

This practice not only demonstrates

a high level of professionalism and
responsibility but also shows your cli-
ents that you care about their needs
and are committed to providing

the best possible service.
Nothing is more frustrating
than trying to reach an
agent who is on vacation
and has not left a backup
contact... But as top 500 real
estate agents, you probably
already understand this and strive to

meet those expectations!

So as you embark on your summer
adventures, I encourage you to com-
municate openly and honestly with
your clients about your schedule.

By doing so, you build a strong and

trusting relationship with your cli-
ents that will help you achieve your

real estate goals.

With this in mind, I hope that you can
relax and enjoy your summer!! We
look forward to seeing you all again at

our next big event in the fall.

This month, we'’re pleased that
preferred partners Avenues Stage
& Design, CMG Financial, MMD
of Charlotte Inc., Motivation
Mortgage, and Community One
Insurance have joined the Charlotte

Real Producers family. Welcome!

With gratitude,

Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIN BRINDLEY

ENTEENEREUR, COHNECTON, PUBLISHIN

FOOD FOR THOUGHT
‘What would you do more of if you
had all the time in the world?

Celebrating
Superhero
Dads!

With a First American
home warranty, your
superhero can relax and
enjoy his special day—v
instead of spgn‘am‘ 2
fixing somethin e

Father's Day!

Contact me for

First American
Home Warranty

firstamrealestate.com

800.444.9030

AMERICAS
CHOICE

INSPECTIOHNES

WHAT WE OFFER!

v General Home v Termite & Pest
Inspections Inspections

v Pre-Listing v Radon Testing
Inspections v Mold Testing

v'New Construction ¥ Drone Roof
Inspections Inspections

v Commercial Inspections v And Much More!

Call or visit our
website to schedule!

704.504.9798

AmericasChoicelnspections.com

Serving the Greater Charlotte, Triad and Triangle Areas

We promise to provide the FACTS,

never an opinion.

« Easy 24/7 Scheduling « Over 10 Certified Inspectors in North & South Carolina

» Reports by 9am the Next Business Day - Saturday Inspections

FREE Pest
Treatment*

with the Purchase of
a Home Inspection
*Valid for new homeowners. Offer valid

for a limited time. Mention ad
when scheduling.

Charlotte Real Producers - 11
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where you live?
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What do you like
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KOYA LAMAR

Coldwell Banker Realty

I love my neighborhood. We have block parties
and chili cook-offs and kids actually play outside.

JENNIFER VICK

Compass

I love Charlotte because of our proximity to the
mountains and the beach. Plus, there is just so

much to do here!

LISA MCCROSSAN

Ivester Jackson Distinctive Properties

Ilove where I live because I feel like I'm close

to the “country” yet also in town. I can drive a
mile down the road and see cows and horses and
yet, 'm also five minutes away from two Chick-
fil-A’s, shopping and nice restaurants. I'm also
grateful for the golf course views and the cranes
that nest on Hole 8.

NADINE MORGAN
Allen Tate Realtors®
The diversity and the weather!

aboutﬁ

-

STEFANIE JANKY

Allen Tate Realtors®

Oh my goodness, what is not to love about Tega
Cay! From the abundance of parks, including my
favorite, Windjammer, that’s right on the lake
with beach areas, docks, playground, and where
tons of events happen to the golf course that
runs throughout the community, there are SO
many outdoor amenities! Frisbee, golf, hiking
trails, tennis, pickleball, pool right on the lake,
beach volleyball, skate park, ball fields, the new
Catawba Park, and even walking access from
almost everywhere to Model A brewery! With
about 12,000 residents in Tega Cay, this small

city is a hub for outdoor fun!

ANDY GRIESINGER
eXp Realty
The walkability because it makes me feel like I'm

living right in the action!

DOUG BEAN

Premier Sotheby’s International Realty
Davidson has a small-town charm, so it feels
like home with all the amenities, entertainment,
and outdoor activities one could wish for, and
it’s within a short commute to Charlotte, the air-
port, the mountains and the beach. The peaceful
and relaxed way of life helps to balance against

the stresses of Realtor life.

DAVID DIGIOIA

DiGioia Realty

Ilove Lake Norman; lake life is like a permanent
vacation! Plus, great restaurants, greenways, and

parks make it a great lifestyle.

BLAIR CREWS

Old Republic Home Protection

Being only three hours from the beach and two
hours from the mountains makes Charlotte a

great place to live.

MATTHEW YOUNG
GEICO
One of the things I like about where I live is the

convenient access to most of our state.

AMY PETERSON

Allen Tate Realtors®

Ilive in Old Foxcroft and love the beautiful green
in front of our home where I live. This green
offers a gorgeous view and park-like setting in the
middle of our neighborhood, and it has become a
special happy place for kids to play, for neighbors
to gather for fun events, and a sweet little park
with a path to walk dogs. I also love the commu-
nity and amazing neighbors in our neighborhood,
and the central location is convenient to my kids’

schools, Southpark and Uptown!

JANELL SNEVEL
Candor & Co. Realty
The weather and how close we are to the beach

and the mountains.

MEGAN GEYER

Southern Magnolia Home Inspections

We live just over the border in South Carolina
and love to go camping. For the past five years,
we have been making our way through visit-

ing and camping at all 47 South Carolina state
parks... I would never have known our state was
so beautiful with such diverse geography or had
so many preserved historical sites! We only have
three parks left to visit and will finish in July.
It’s been an awesome thing to do as a family and
it’s a bittersweet ending, but now we will move

on to exploring the North Carolina parks!

KATHY DAY
Southern Homes of the Carolinas

The lake activities at Lake Norman.

RACHELLE GILMAN

BHHS Carolinas Realty

I absolutely love living in Lake Norman. Just

25 minutes north of uptown Charlotte, Lake
Norman provides a smaller-town vibe with easy
access to all the bustling activities that Charlotte
has happening. I enjoy the endless activities

that the lake, parks, and shopping centers have
to offer in Lake Norman and in Charlotte. It is a

beautiful and thriving place to live!

TYLER BULLOCK

Motivation Mortgage

As a Charlotte native, I have many reasons to
love Charlotte. I have many friends and family
members that still live here. We are a big city
with a small-town feel. We have professional
sports teams to enjoy year-round. We are the
home of NASCAR. Most big musicians stop here
for concerts. Just outside the city, we have mul-
tiple lakes to enjoy during the summer months. I
live on Lake Wylie and spend a lot of time on the
lake with friends, boating and wake surfing. The
weather is also a big reason I love Charlotte. We
are lucky enough to get all four seasons and our
winters are never too harsh. And Charlotte has
a very strong job market with a large portion of
the jobs being in the finance industry. As the city
has grown, we have seen an increase in talent,
and people are starting to realize that Charlotte

is a great place to start a business.

Charlotte Real Producers - 13



Why do I always take selfies? To
increase my familiarity with the

community, show who I’'m meet-
ing with, and to extend my reach

through the algorithm.

Adding a face to a photograph
instantly draws more attention. It
makes people pause when scrolling

the news feed.

Consistent attention over time cre-
ates familiarity. The more people see
my face, the more comfortable they
become with seeing me.

Consistency is key.

Here’s the bonus perk: If I take a selfie

with other people, it gets even more

14 - June 2023

/

your social media

By Mike Baker

attention, and I can tag the heck out

of'it, multiplying my reach even more.

If you take selfies on the regular,
then your Facebook posts
effectively become bill-
boards on your social
media, without having

to spend any money on

a billboard. Use this to
your advantage, and stay
top of mind with all of your very

important people.

If you’re going to take a picture, unless
it’s of a puppy or a sunset, your face
should be in it. And really, even if it’s

a puppy or a sunset, it would probably

still do better if your face was in it.

So I guess the moral of the story is...

put your face everywhere!

Mike Baker is the owner

and founder of Your Social

Liaison. To learn how

to maximize your online

presence and partner with
Your Social Liaison, a company

that shows you a different way to

“Do” social media that takes you to
the next level, call Mike Baker at (518)
669-1462, email YourSocialLiaison@
gmail.com, or visit www.facebook.com/
YourSocialLiaison.

/ » SCCIAL

S S

SIVPLINY

the Mortgage Experience

Connect with our team to get started today!
JOE GARON * KAREL THUWIS ° TYLER BULLOCK

NMLS 940790 NMLS 1377921 NMLS 1304179

MOTIVATION

M ORTGAGE
(704) 746-0300 - MotivationMortgage.com

info@motivationmortgage.com « 9140 Arrowpoint Blvd, Suite 130, Charlotte

NMLS 2228345 - For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are

subject to change without notice. All loans are subject to credit approval. (www.nmisconsumeraccess.org)

EQUAL HOUSING
LENDER




CHARLOTTE REAL
ESTATE PHOTOGRAPHY
AND HOME

MEASUREMENTS

* QUICK LEAD TIMES
« EASY ONLINE BOOKING
* RELIABLE NEXT DAY TURN AROUND

PHOTOGRAPHY, FLOOR PLANS, VIDEOGRAPHY,
3D TOURS, AERIALS, WEBSITES

« 13 - Months
« Refrigerant Included

» Re-key Service

 Realtor Referral Bonus Program

Call Nicole and see how she's
changing the customer experience!

Nicole Barth
Account Executive
704.692.6647

Nicole.Barth@hwahomewarranty.com

is an option being provided at no additionaleharge:See Tetms & Conditions for details. + Coverage Period for Listing Coverage for the property lsted
Start Date and continues untilthe ealiest to occur of the f sale of the Covered Property: (i) the expiration or

o erty; o (i) 180 days from the Coverage Period Start Date (the “Listing Period”, including any extension thereof). HWA, in s sole
y extend Home Seller's Listing Coverage after expiration of the initial 180-day Coverage Period. All claims are subject to Terms & Conditions as outlined in the
me Warranty of America, nc.

16 - June 2023

NEXT
DOOR
PHOTOS

CHARLOTTE

Modern Woodmen %

FRATERNAL FINANCIAL

We can help with life changes!

Congratulations on life's new journey. Modem Woodmen of
America will be there for you no matter what life brings. We can
help you secure a happy and prosperous future while making a
positive impact on those around you,

We can help you plan for life.

Andrew L. McNeal Mitchell Efird, FIC

FICF, CFFM (harlotte, B 26216
Liberty, NC 27298 B 704-244-6184

B. 336-203-1432 jmitchellefirds

(. 336-294-4977 mwarep.ong

andeew Lminealy repsmadesnwoodmen.oig!
PTWatEp.ONg jmischellefird
repsmodenweodmen. oig!

amineal

Life insurance | Retirement planning | Financial services | Member programs

*Securities offered through MWA Financial Services, Inc., a whally owned subsidiary
of Moden Woodmen of America. Member: FINRA, SiPC

= - - ==

DAVID DIGIOIA

DiGioia Realty

“One of the neat things about
having my own business is setting
my own time schedule. I coached
both my kids in several sports for
over a decade. You have to find
the time to break away and spend
that key time with your family.
Real estate has really allowed me
to be the dad I am.”

MATT CLAXTON

My Townhome LLC

“Learn the business. Know the
contracts and the product, and
always be searching for more
knowledge. Seek out opportu-
nities to network with other
successful agents and business
people too. You can learn so much

from them.”

-
=

JAMES WEBB

Allen Tate SouthPark

“Going into the office has
almost become a lost art...
You'll hear conversations, get
open-house opportunities, and
learn about the business from
top performers. I was in the
office almost every day when

I first started, for as long as I
could be, learning as much as I

had the opportunity to.”

A word from our Preferred Partner:

PRESTON SANDLIN

Home Inspection Carolina

“I like to create the ‘wow’
factor and over-deliver and
under-promise. We want to
create an experience for people
that they will talk about.”

“I like being part of that dream

for other people now... Owning
a home is the American dream,

and if you get to be a small part of that, it means a lot.”

Charlotte Real Producers - 17
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DELIVERING ON THE DREAM

Think about the undeniable differ-
ence you make in the lives of those

you serve.

Each day, you help your clients
achieve their real estate goals by ded-
icating your experience and expertise

to them day in and day out.

Preston Sandlin and his wife, Meg,
co-owners of Home Inspection

Carolina, and their team share the
same mindset as yours ... and are a
partner you can trust to deliver on

that dream.

“One of the big parts that I enjoy
about what we do is getting to be
a small part of someone’s dream,”

Preston says. “When a person buys

a house, it’s something they have
dreamed about and saved for... That is

very satisfying.”

Prior to getting into the business
together, the husband and wife duo
served as teachers. During the sum-
mers, Preston worked for a termite

control company.

“In time, they offered me a job for the
same amount I was making in teach-
ing. I really got into it and started

building from there,” Preston recalls.

Steady Growth

In 1997, Preston started the business as
a one-man shop. It didn’t take long for
business to take off to the point where

it was more than he could handle.

“I was doing inspections all day and
writing reports all night. I knew I had
to hire some people,” Preston says.
“Today, we have 30 inspectors in
Charlotte and Raleigh and we cover a
50-mile radius around each city. We
have visions of eventually covering

the whole state.”

Shaping the Future

As Preston looks to the future, he
continues to be driven by a dream
that he realized while he was coming
of age.

“When I was growing up, I lived in

a trailer park. As fate would have it,
the same school bus that went to the
poorest part of town went to the rich-

est part. That was kind of cruel.

Charlotte Real Producers - 19



One of the
big parts that
| enjoy about

what we do

IS

Preston and Meg
Sandlin co-own Home
Inspection Carolina.

Preston Sandlin took up painting in college.

20 - June 2023

My family saved and saved, and when I was in junior high, we

bought a house. It was like Christmas,” Preston says.

“There are so many advantages to growing equity. I like being
part of that dream for other people now. I get to relive that
moment. I don’t take that for granted,” he adds. “Owning a home
is the American dream, and if you get to be a small part of that, it

means a lot.”

Family Time
Away from work, family makes life more fulfilling for Preston and
Meg ... including their daughters, Sara Margaret and Meredith.

In his free time, Preston likes working out at the gym. He also

likes to paint — a passion he started pursuing in college.

Those who have the chance to know and work with Preston, Meg,
and the team at Home Inspection Carolina appreciate the fact

that they can count on them.

“We do what we say we’re going to do,”

Preston notes.

“I like to create the ‘wow’ factor and
over-deliver and under-promise. We
want to create an experience for people
that they will talk about.”

When you need a partner to help you
deliver on the dream for your clients,
look to Home Inspection Carolina at
www.homeinsepctioncarolina.com or
call 704-542-6575.

’ Home
H Ic Inspection
Carolina

Charlotte Real Producers -
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SuperiorSchoolNC.com
877.944.4260

SUPERIOR

SCHOOL oF REAL ESTATE

Brin_ging You Engaging Conten
with class types tailored to your comfort!

. . . ots . Learn more today.
At Superior, we believe in excellence, as proven by our ability to license Y

more brokers, year over year, than any other real estate school in the state.

We also believe that getting an education should be flexible, which is why we offer multiple ways
to learn. You can choose from online courses, livestream classes, or in-person classrooms.

Your schedule and your life comes first!

‘: OLD REPUBLIC HOME PROTECTION

L

The real estate market &
is on the move... £

A competitive edge may
help you sell homes faster!

Give yourself the advantage by offering
your clients a home warranty from
Old Republic Home Protection.

Matthews: (704)-841-8700 FARM

University: (704)-548-9845 BUREAU
Huntersville: (704)-892-2640 INSURAMCE
Steele Creek: (980)-498-6209

Contact me for Blair Crews

information today! Aot Exeeiitie
800 262 7131 Ext, 1264

C: 252.521.2635
lairC@horhp com
my.orhp.comiblaircrews
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Your comfort
is our top priority

» Real estate inspections
» Expertly trained technicians
» Fair, professional and fast

"Dave Barch and his team are top
notch. | will never call another HVAC
professional in the Charlotte area
again. You can expect great service,
communication, professionalism and
a fair price. Very happy we called
them!" -- Cody Caulder, Google
review

dave barch
704-777-9981

HVAC installation, repair and maintenance

NATIONAL
PROPERTY
INSPECTIONS'

inspections and e

all phase
) me inconsistencies: These were brought to the attention of
the builder (and corrected). Would definitely use NPl again.” - Renae C.

our customers d agents

] .~ FOUNDATION CERTIFICATIONS

At NPI, we truly value the relationships we create with

e

can expect high-quality
otional customer service!

(8 6-MONTH LIMITED WARRANTY
@“ HOME INSPECTIONS
(" MOLD TESTING
w" INDOQOR AIR QUALITY TESTING
(& PRE-DRYWALL INSPECTIONS

(¥ MANUFACTURED HOME, HUD/FHA

REQUEST A QUOTE!
Pete Lauterer

(980) 722-1506
Inspectors@NPICharlottecom

NPIWeb.com/Lauterer
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»» agent spotlight

By Jess Wellar

AT

The Motivated Mentor

Matt Claxton has always been the exception and not the rule —
especially when it came to what he wanted out of his career. So when
Matt graduated from college, he already had a clear-cut plan for
what he wanted to do, putting him a step ahead of many of his peers.
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From a young age, Matt says he had an affinity for
houses and working with people, and knew he wanted
to pursue a business career that would not require him
to be in an office all day. After graduating with dual
degrees in business management and computer infor-
mation systems from Appalachian State University in

2002, Matt wasted no time in obtaining his real estate

one of the most successful agents—and mentors—

in the greater Charlotte area.

'
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Matt began his real estate career at Allen Tate

and eventually joined My Townhome Realty, a
Charlotte-based firm that specializes in the sale of
townhomes, condos, and lofts.

=S

license the following year.

Over the course of his two-decade career, Matt has
Hitting the Ground Running received numerous accolades and has been a con-

Today, that laser-like career focus has led to Matt being sistent top producer at My Townhome Realty since

;f'"'-‘ Photo by Don Elrod 3
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From left to right: Anna Johnson (assistant), Matt Claxton (managing broker and team leader), Jordan Dry (buyer’s agent). (Photo by Don Elrod)

he joined them as the managing broker. In 2022, his team,

The Claxton Group, generated nearly $27.5 million in sales

and they have set their sights on reaching the $30 million
mark for 2023.

“I couldn’t have asked for a better team,” Matt says of his
hard-working group. “They are very important to me. My
buyer’s agent, Jordan Dry, has been working with me for
almost eight years, and Anna Johnson, my assistant, keeps

me organized as well.”

But despite the financial success and all the awards, Matt

says what really drives him is his passion for helping people

find their dream homes and making sound financial deci-

sions when selling their properties.

“I like helping people to find the right fit when buying and
making the best financial decisions when selling,” explains
Matt. “Whether it’s buying a house, successfully selling a
home, or starting to purchase investment property, I enjoy
helping people achieve those goals.”

Matt remains equally committed to mentoring new
REALTORS® in his office and sharing his experience and

26 - June 2023

[ really enjoy mentoring
new Realtors in my
office to help them have
a successtul career in
real estate.

expertise with others, knowing that he had countless
friends, family, and co-workers that also helped him

grow over the years.

“I really enjoy mentoring new Realtors in my office
to help them have a successful career in real estate,”
Matt affirms. “Being the best that I can be and helping

others to be their best is very important to me.”

Matt and Kim Claxton with their children, Kate and Reed.

A Family Affair

A true family man, Matt is happily married to

his wife Kim, whom he met during his interview
process at Allen Tate. Kim works in sales for new
construction builder Saussy Burbank and, according
to Matt, is one of the main reasons he has been able
to achieve so much both personally and profession-
ally. He also notes they are both devoted parents to
their two children.

“There is a lot of real estate talk at our house since
we both enjoy it so much,” Matt admits with a grin. “I
have everything that I have ever dreamed about and
more. I met my wife, Kim, in real estate and we have
two wonderful healthy kids.”

Looking Ahead

Choosing a career in real estate has allowed Matt

to achieve both his personal and professional goals
beyond his wildest dreams, and he looks forward to
continued growth ahead.

“It has been great,” Matt beams. “I have goals to con-
tinue to grow my business year over year, grow my
personal rental portfolio, raise my two wonderful
kids into wonderful adults, and retire with my wife

and travel.”

Matt concludes with some simple, but important
advice to new Realtors just starting out in what can
often be a tough gig.

“Learn the business. Know the contracts and the
product, and always be searching for more knowl-
edge. Seek out opportunities to network with other
successful agents and business people too,” Matt

advises. “You can learn so much from them.”

Photo by Don Elrod
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of happiness.”
= Louis D. Brandeis

Happy ludfependenice (Vo] WIS

» POP-BY GIFT IDEAS i

« EVENT PLANNING \ . CREDIT APPROVAL
Let's discuss the best insurance ' :

«  NOTE WRITING/SENDING coverage for your client! [T e your clent —

i competitive edge'inthis market. Contact Sandy information,

» CLIENT ENGAGEMENT Dimitri J. Apostle, Agency owner today to get a pre-approval for your buyer. scan the code.

»  APPRECIATION PLANS 704-218-6000

. PACKAGING IDEAS YDUR TEAM LUGU AND cLIENT NAME Dimitri.Apostle@Brightway.com (€D THE DICKINSON TEAM

. . . . BrightwaylnsuranceCharlotte.com / , - SesseenmmomE
Hosting a Team Event? New Closing with a Client? © @BrightwayDimitriApostle . Sandy Dickinson - Branch Manager, NMLS #54205
Book Today with Amber Ireland! f ?"’ 704.895.8770 (o) » 704.577.0144 (c)
980.406.6655 | TwistnShoutBalloonsCLT@gmail.com . ) sandy.dickinson@cem.com €9 @thedickinsonteam
WWW LEADSBYMANDLCOM  MANDKGLEADSEVENTPLAN TwistnShoutBallooning.com | @ @ Twist_n_Shout_Balloons Home ¢ Auto ¢ Flood « Commercial o Life Brlg“twa“

Serving the Greater Charlotte Area INSURANCE 19620 W Catawba Ave, Suite 202 & 210 - Cornelius, NC 28031

Chivitora Bt Cates . Y o

Focused On Real Estate

PROFILE VIDEOS
LISTING VIDEOS
COMMUNITY VIDEOS
COMMERCIAL VIDEOS
CUSTOM VIDEO PACKAGES
MONTHLY VIDEO PACKAGES

Cakes il @ <~"™7 IBOOKTODAY!

Cupcakes 000337 S S, i
Cookies 8, L. £ EF:-?IE
P PR X/ B NEED TO REFOCUS ON s
Contact Christina vi; ;)hor.w;e or Instrarﬁ for questions, YO u R MA R K E T, N G ? E

qguotes or to place an order!

[@ support@roosterfish.media @ www.roosterfishmedia (@) @roosterfishmedia @ (980) 483-5140

704-288-9689 | ©@ @Christina.Bakes.Cakes
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rising star

_By Eli Pacheco
s by Don Elrod

_ Photo

Family
and a Business

James Webb didn’t jump at the first door to open after
a lockdown-induced career change... He knocked on a
few others instead.

Building a
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James Webb and his wife, Katie, with their daughter, Nora

James worked in advertising and
communications roles for nearly

a decade but was laid off when
COVID lockdowns ended his stint

as a communications manager at the
Whitewater Center. He obtained his
real estate license in the summer of
2020 and began interviewing firms in
search of the right fit. He landed on
Allen Tate SouthPark a few months

later and hasn’t looked back since.

“That was the ideal time to transition
to real estate,” says James, a Flagler
College (Florida) alumnus and the
2021 company-wide Rookie of the
Year for Allen Tate. “Real estate had
always been an interest and some-
thing I thought I would explore at
some point. It’s difficult to stop a
career when you’re swimming in one
direction. But being laid off ended up

being a huge blessing in disguise.”

32 . June 2023

That new direction has led to a steady
rise in business at the brokerage

he chose for its marketplace brand
equity and reputation. James sold 60
homes in his first two years and notes
he found such a high level of support
within the office, he looked forward

to going to work.

“Going into the office has almost
become a lost art,” James points out,
while encouraging all new agents to

be in the office as much as possible.

“You’ll meet people, including other
agents, and learn. You’ll hear conver-
sations, get open-house opportunities,
and learn about the business from top
performers. I was in the office almost
every day when I first started, for as
long as I could be, learning as much as

T had the opportunity to,” he adds.

James helped Coard Miller buy and

list a home. Coard affirms James was
everything he wanted in an agent,
anticipating his needs and making each

showing informative and worthwhile.

“James did a great job of going above
and beyond to prepare for a showing
and anticipate our questions,” Coard
says. “His attention to detail helped
us assess each property’s condition
and value with confidence — and it
helped us feel comfortable after leav-

ing each showing.”

Listing his property was also success-

ful, Coard continues.

“James left nothing to chance. He
helped us understand what added
value to our house. We had someone
on our team who was as invested in
the sale of our house as anyone. He

wasn’t chasing a paycheck.”

David Deal, James’ sales manager at Allen Tate,
says he knew from James’ initial interview he had
what it takes.

“I do most of the first interviews in our office and

he stood out,” David recalls. “We have two leaders
in our office. Michele Early is the BIC and I am the
sales manager. I called Michele and said, “We need

to hire this guy before he gets away.”

Outside of work, James does get away — and often.
He thru-hiked the Pacific Crest Trail in 2018 and
says he appreciates domestic travel. He’s visited all
50 states and is looking forward to his annual Outer
Banks trip this August. With his wife, Katie, and
one-year-old daughter Nora, James has big plans

for the coming year.

Whether in hiking boots on the trail or loafers

at a morning showing, James is still finding his
footing. He might have chosen an odd time to join
real estate, but he says he owes much of that early
success to the unprecedented market over the past

few years.

Wrapping up year three, he’s busy planning for the
future as he renovates his Elizabethan home and
continues to build his business. He cherishes his
time with his wife and daughter, and the special
moments and milestones that come along with

being a new parent.

James says it’s his planning approach and an under-
standing of how home buying impacts people’s lives
that have gotten him this far. They also make James
a safe bet to keep growing in this business — and to
take good care of the families who trust him with a

life-changing choice.

“There’s no better emotional expression than your
home, right?” James says. “You have your family
and you have your home. I think some folks have
lost sight of that in the past few years with how
driven the market has been. It’s shifted more to

a financial focus for sellers and buyers, and it’s
obviously a financial transaction. But we have to
re-center and remember that there are people on
both sides of the transaction just looking for their

next place to call home.”

There’s no better emotional

expression than your home,

market has been.




TruLoan Mortgage

Thee lending experience you'll Love,

Realtors, ask about our:

Cash
f.%u o fm[, Progroum

Cash is King!
On-Time Closing Guarantee!

www.TruLoanMortgage.com
704.703.8229

W e 0
1515 Mockingbird Lane Ste 820 « Charlotte, NC « ZR209
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WE SPECIALIZE IN:

Print Direct Mail
Signs Graphic Design
Promotional Vehicle Graphics
Products
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@ agCLT.com | 704.541.3678

10100 Park Cedar Dr, Suite 178, Charlotte, NC 28210
Located in the Pineville area

FOR ALL YOUR PHOTOGRAPHY-& VIDEO NEEDS

High-quality pW‘of ever . f
dance pe! s to school portraits and p;blfhe_ssio'nab headshots.

Schedule at ElrodDigital.com DON ELROD

nts, from real estate shoots and

Owner & Photographer

Ask about our great rates on

Home & Renters
Insurance

.

Matthew Young
336-852-7283

4401 W, Wendover Ave | Greensboro
MYoung@gelco.com

GEICDO | LocaL oFFIcE gelco.com/fgreensboro

Why would your client not

get a survey to protect their

largest

investment?

Call or email us
today for a custom
survey quote!

Serving the Mooresville
and Greater Charlotte Area
for nearly 50 years!

DonAllenSurvey@gmail.com
704-664-7029

131 Crosslake Park Dr. Suite 102
Mooresville, NC 28117

Pre-Sale Renovations
in Just 3 Weeks

Fintinet, HE At |'J'J'|'J'-|l-'|’r'

We Imml]e ex-‘en*lhing so vou don't have Lo.

OMN-TREND DESIGN | MATERIALS | CONSTRUCTION

WILL ALLEN
WILLERENOVATIGNSELLS.COM
(704} 237 sa81

B pREHOVATIONSILLS

¥ Home Inspection Carolina
Here to help throuoh every step in the process.

What we do:

« Home Inspections

« Termite Inspections
« Mold Testing

« Radon Testing

« Infrared Scanning

» Well Inspections

. Water Testing

NEW! Sewer Scope

(704) 542-6575

info@hicarolina.com
WWW. H-::-malnspectiunﬂarolina.cum

o . s Fr 15 ~FF
Home nspeciion Carglina.~ ©C 116 Jule with us online for $15 off
i L1080 LN
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USHERING IN A NEW GENERATION




That’s what makes
what David is doing
with DiGioia Realty
even more special. The
agency has evolved
since its founding, but
one thing has remained
steady — the family

values it stands on.

David is the broker and

owner of DiGioia Realty,

David DiGioia (center) founded his brokerage in 2019. His son Anthony (left) joined
him that year, and his wife Nancy (right) runs their property management division.
(Photo by Don Elrod)

Over the past 20 years, the real estate landscape has
changed significantly. When David DiGioia began his
career in 2003, the dot-com boom had come and gone,
and the way people were buying and selling homes began
to shift dramatically.

That trend continued in the following years and decades, with online
search sites becoming more popular and large brokerages consol-
idating and buying up smaller, independent outfits. The boutique,
family real estate brokerage has become rarer, but many clients still

crave the experience that can only be offered by these organizations.

38 - June 2023

and his wife, Nancy,
and son, Anthony, are
also integral parts of the
business. Nancy spear-
heads the organization’s
property management
division, while Anthony
has become one of
Charlotte’s fastest-ris-
ing REALTORS®. The
team is rounded out by
agents Heather Griffin
and Tristan Walker.

“People like the family
values aspect of our
business versus the big
company mentality,”
David explains. “There’s
a different trust level.

If you'’re a small family
business that has been
around for 20 years,
like me, it gives people a
sense of security. You're
not going to be passed
around to different
people. We're going to

handle you like we’d handle our own family.

“I like the perception we portray as a family
business and me being a family man. That’s what
I strive for and what I’'m most proud of. We’ve
been able to weather the tough times, keep the
business going, and keep the family involved
through the years.”

Going Independent
David began his real estate career in 2003 after a

15-year career in sales and marketing and a short

stint as an entrepreneur. Early on, he
focused his attention on investors,
which served him well during the
down years of the financial crisis.
Investors continue to be a core part
of his business, alongside his work in
general resale real estate and prop-

erty management.

Nancy joined the team in 2007 when
many of David’s investors began looking
for help with property management.
She now leads the property manage-

ment division at DiGioia Realty.

DiGioia Realty became a two-gen-
eration family business in 2019
when Anthony joined the team after
graduating from Clemson University
with a finance and real estate degree.
That’s also the year David decided

to take the team independent after
many years of working for corpo-

rate-backed franchises.

“Things got a little too corporate, and
we realized our name was our value,
so we founded DiGioia Realty in 2019.
‘We bought two buildings on Catawba
Avenue in Cornelius. So we have a ton
of exposure, and it’s all worked out

really well for us.”

In 2022, DiGioia Realty closed 62
transactions for over $36 million,
including 32 transactions closed by
David for $21 million.

Two Generations Strong
Family has always been at the center
of David’s world, and while his kids are

now adults, that continues to be true.

Anthony has quickly become a rising
star in Charlotte real estate, closing
over $12 million in 2022, and David
has the blessing of being his father,
mentor, and friend. David is equally
proud of his daughter, Sophia, who
works for a company that screens
tenants’ pets and helps develop pet

policies for property owners.

Photo by Don Elrod




The DiGioia family (from left to right: Anthony, David,
Nancy, Sophia)

“It’s special. Anthony’s become such a superstar,”
David beams. “He’s not someone I have to baby. I
teach him, he gets it, and takes off. He’s improved
the company dramatically, especially our tech and
CRM systems. He has helped bring us up to where

we need to be. It’s been like a dream.”

“This firm has Anthony’s name on it too. I
imagine he will be taking over in the next
decade. He knows it’s his future, and I think

he’ll grow it exponentially.”

Words of Wisdom

“One of the neat things
about having my own
business is setting my

own time schedule. I
coached both my kids in

several sports for over a

decade. You have to find
the time to break away

and spend that key time
with your family. Real
estate has really allowed

me to be the dad I am.”

Photo by Don
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MESSd Home Mortgage

FARGO

When your buyers want a
larger loan, we're ready to
make it happen.

Learn mere about how our local market knowledge
and jumbo loan options can help yvour affluent
buyers bring their plans to life,

Give me a call soon.

Shannon Rodden § o £
Private Mortgage Banker
T04-281-7255
' shannon rodden@wellsfargo.com
homeloans.wellsfargo.com/shannon-rodden
NMLSE ID 448778
This information is for real estate and builder professionals onbyand is not intended for
distribution Lo consumess. Infarmation is accurate asof date of printing and is subject o

change without notice. Wells Fargo Home Mortgage i a division of Wells Farge Bank, N.A.
© 2071 Wells Fargo Bank, BLA. KMLSR 1D 399800, ASS5258T9 Expires 1202022 TFbEn
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Helping with what matters most:

Home & Family

Real Estate Purchase & Refinance
Estate Planning & Probate

Shepard Law attorneys

have been representing Do you have an "'
families and individuals executed contract?
through every major
milestone of life Email contracts to:
since 2009. closings@shepardlawpllc.com
No matter the size and
scope of your estate or

planning, real estate, or
probate matter, our Call our office directly at:

attorneys are here to (704) 769-3100
guide you.

Disclaimer: Information based on Canopy MLS closed data as of May 4, 2023, for residential sales from January 1, 2023, to April 30, 2023, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for

8520 Cliff Camefon DfiVe, Sllite 190, Charlotte submitting this data. Some teams may report each agent individually.
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TOP 200 STANDINGS

AT 2023 LOAN LIMITS (1 UNIT PROPERTIES |
> - 23 LOAN LIMITS ;
Teams and Individuals Closed Data from Jan. 1to April 30, 2023 ..f" m B | Conventional §726,200
- o FHA S483,000*

S

J"-“"f \ fiaf : : WA Mo limit w/full entitterment

Rank Name Office List List Volume Sold Sell Volume Total Total $ ; ; ) :
ML # 247057 UsDA Mo loan limit**

Units (Selling $) Units (Buying$)  Units

*FHA loan limics vary By county. Contact your loan offices for mone details,
**The amount borrowed for LISDA loans is imited by Income and househald's
disbi-loeineoemie ratio.

LOW & NO MONEY DOWN LOAN OPTIONS
LSDA 0% down

Wl X% down
FHA: Down Payment Assistant 0% down
Conventional 2% down™

VA FUNDING FEES - PURCHASE LA S
!liutﬂ, Dﬂ“n Fil!t-'.ﬂm! Sﬂhﬂqﬂlnt 'llhﬁ.r'...'! h.:':mr\-;-;.lr_:.hr:'..-nr-s.-. commaunication provided for wse by mortgage
Service Pﬂmt Use Fee Use Fep ﬂ::-:g;;'::;; il and B not intended for destribution 10 consarmers or obher

Active Duty MNone 2.30% I60%

Reserves, & 5% or more 165% 165% FHA MORTGAGE INSURANCE COSTS
National Guard 10% or more 140% 140% 1.75% upfront

0.55% annually if LTV > 95%
*Active service includes Reserves and Rational Guard ordered 1o active senace that meets the eligibiling -
requirerments for thelr era of zervice, Active service does not include sctive duty for training or Active Guard 0.50% annua“-:'l'l if LTV < 95X
Reserve. VA funding fes may be wareed If veteran meéers disablity reguarement.

WAITING PERIOD FOR DEROGATORY CREDIT

Waiting Period Waiting Pericd Waiting Period Waiting Period
Bankruptcy Chapter 7 4 YR 2YR 2YR 3YR

DC:2YR 1 ¥R under 1 ¥R under 1 ¥R under
DISM: 4 ¥R bankruptcy payout bankruptcy payout bankruptcy payolt

Foreclosure 7YR AYR 2YR iYR

Deed-In-Lieu AYR TYR 2YR 3YR
of Foreclosure

Short Sale 4 ¥R 3¥YR ZYR

Do ]Je:ngamn,- Crediz DSM = Dismissal Dare

Bankruptcy Chapter 13

MAXIMUM SELLER CONTRIEUTION

ALLOWARLE SELLER

PROPERTY TYPE CONTRIBUTION

Primary or Secondary Home

Investment

Primary 3.5% down

4% excluding normal discount points

Primary 0% down . T 3
and borrower's ¢ losing costs

Primary %% down

Disclaimer: Inform§t|on based on Canopy MLS closed data as of May 4, 2023, for re5|d§ntlfal salgs from Januar.y 1,2023, to APr|I 30, 2023, |.n the (MG Mortgage, Inc. dba CMG Home Loans dba CMG Financial, NMLSW 1820, 15 an equal housing lender. licensed by the Department of Financial Protection and
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for Innavation (BRI} under the California Residential Mortgage Lending Act Mo, 4150025, Georgla Residential Mortgage Licenses #15438, Tennessee Mortgage License

submitting this data. Some teams may report each agent individually. LoEe # 109401 . Registered Morgage Banker with the Texas Department of Savings and Mongage Lending. Licensed by the Virginia State Corporation Commission £MC-
44 . June 2023 5521, To verily our complete list of state liconses, please visit wwwemglhicomiconporateTicensing and www.rimiSconsumeraccess.org.




TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to April 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units
18 Brandon Grier Dickens Mitchener & Associates 2.5 $4,390,000 0.5 $2,325,000 3 $6,715,000

Disclaimer: Information based on Canopy MLS closed data as of May 4, 2023, for residential sales from January 1, 2023, to April 30, 2023, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for

submitting this data. Some teams may report each agent individually.

Jessica Babinski Kyra Grotsky
Senior Loan Officer Loan Officer Assistant
NMLS: 3592 NMLS: 2227052
704.408.1974 406.533.8241

THE BABINSKI

MORTGAGE LENDING TEAM

Call Jessica, one of the most trusted names
in residential mortgages for over 20 years!

*While it is Movement Mortgage's goal to provide underwriting results within 6 hours of receiving an application,
process loans in seven days, and close in one day, extenuating circumstances may cause delays outside of this

Michael Van Blarcom Jennifer Tessicini

window | 6832 Morrison BIvd, Ste 130, Charlotte, NC 28211 | Jessica Babinski :FL-LO109626, NC-I-204245, i i
SC-MLO-3592, VA-MLO-641VA | Movement Mortgage LLC. Allrights reserved. NMLS ID #39179 (For licensing Production Manager Marking Manager
information, go to: www.nmisconsumeraccess.org). Additional information available at movement.com/legal. NMLS: 1734007 508.838.5300

Interest rates and products are subject to change without notice and may or may not be available at the time of
loan commitment or lock-in. Borrowers must qualify at closing for all benefits.

704.661.3172
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to April 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of May 4, 2023, for residential sales from January 1, 2023, to April 30, 2023, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to April 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total
Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of May 4, 2023, for residential sales from January 1, 2023, to April 30, 2023, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

50 - June 2023

Total $

VLYY M[) MOVERS

Your Property Is Our Priority

MOVING FROM ONE HOME BEFORE
CLOSING ON A NEW ONE?

No Problem! We can safely hold items in our climate-controlled storage facility.

AN st i A

(T04)275-3053

gﬂgmmm

Full-Service Move | Professional Packing Services
Climate-Controlled Storage

&=

'FREE E

; I,
T

Call Today to Provide Your Clients a Stress-Free, Easy Move!

704-275-3053 | MiracleMoversUSA.com €




LEAVE THE TITLE PAPERWORK TO US!

FORTIFIED TITLE -~

25 N A

CLOSE FASTER & WITH HAPPY CLIENTS!

WE ARE COMMITTED TO PROVIDING EFFICIENT SERVICES,
ACCURATE INFORMATION, AND A PLEASANT CUSTOMER
EXPERIENCE ON EACH TRANSACTION.

Contact Tom Bramhall for more information about Fortified Title!

(980) 722-7454 // TomB@FortifiedTitle.com




