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e VANS ¢ TRUCKS « TRAILERS
 WALL WRAPS * FLOOR WRAPS
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Myrtle Beach, SC 29577 WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM
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JUNKoKING

MYRTLE BEACH'S JUNK REMOVAL TEAM

JUNK REMOVAL

Junk King will handle the bagging,
removal, and hauling of the unwanted
clutter and debris in your life.
« Convenient S5ame Day Appointments
« Free Onsite Written Estimates
« Guaranteed Satisfaction
« Professional Team Members
JUST CALL & JUNK KING DOES THE REST!

WWW.JUNK-KING.COM 843.890.0579

4 . June 2023

DITCH YOUR RAZOR BEFORE THIS SUMMER

4710 OLEANDER DRIVE
MYRTLE BEACH SC 29577

WWW.DUNESMEDSPA.COM



PREFERRED PARTNERS
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APPRAISAL SERVICES
For What It's Worth
Michael Sichitano

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
(843) 808-1533
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Beach Injury Lawyers, LLC
Will Parker

541 Atlantic Ave

Murrells Inlet, SC 29576
(843) 357-41M
www.willparkerlaw.com/

Joye, Nappier, Risher,
& Hardin, LLC
Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

FENCING

All American Fence
(843) 254-7212
www.fenceitusa.com

6 - June 2023

FINANCIAL ADVISOR
Palmetto Coast Capital, LLC
David G. Wurster

(843) 504-4583
www.palmettocoast
capital.com

FLOORING

Door to Door Kitchens

& Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture Gallery
& Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GOLF CARTS

Riptide Ridez

John Finez

586 Highway 17 N

N Myrtle Beach, SC 29582
(843) 663-0710

10225 Ocean Hwy
Pawleys Island, SC 29585
(843) 31409060
riptideridez.com

HOME BUILDER

Dream Finders Homes
(919) 812-51M1
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION
Island Inspections, LLC
Matt Smoak

(843) 817-8810
www.islandinspections
llc.com

Rivertown Property
Inspections

Justin Ferraro

1203 48th Ave N

Suite 1M

Myrtle Beach, SC 29577
(843) 360-4354
www.rivertowninspects.com

Top to Bottom

Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY

2-10 Home Buyers Warranty
Angela Mitchell

(843) 999-5355
www.2-10.com

Home Warranty Inc.
Curtis Shelley
(864) 993-1536

Old Republic Home
Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
(843) 808-0291
www.coastalinsurance
llc.com/

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

JUNK REMOVAL
Junk King

Eric Jones

(410) 274-0705

MEDSPA

Dunes MedSpa
Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577
(864) 934-6149
www.dunesmedspa.com

MORTGAGE LENDER
Alpha Mortgage Advantage
Justin Marlowe

(843) 450-6295
www.alphamortgage
advantage.com

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers
Chris Wilhoit
(843) 447-9525

MOVING / STORAGE

All My Sons Moving

and Storage

(843) 438-7001
www.allmysons.com/
south-carolina/myrtle-beach

@realproducers

PAIN RELIEF

Dunes Pain Relief
Amanda Howard

4710 Oleander Dr
Myrtle Beach, SC 29577
(864) 934-6149
www.dunesmedspa.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

U

MORTGAGE PROS

Bank of England Mortgage

A{/j MONSOUR

Tides Eye Photography
Donald Hovis Jr.
(843) 504-8711

www.tideseyephotography

sc.com

/

SIGNS, BANNERS
& PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

BANK OF

ENGLAND

MORTGAGE

THE MORTGAGE PROS WITH PLENTY. OF OPTIONS!

Eirstime Hemeluyers .
Condoetels/Cendos
SeliFEmpIeyedlBoiewers
INVESIOFICeans

Jumbo; Ceans

\/A
RENOVALGANECERS
EEreIgn BoHOWErS
2/ ANy e
Second Homes

s AdjustallerRaies
INGRE@IV]

« USDA

o EHA

s & MANY MORE!

No matter what the scenario is, we have a program for you!

realproducersmag.com

CARL D. MONSOUR!

BranchrManager | NIMLS# 145101

(843) 970-3120

CMonsour@boemortgage:com
f @BOEMortgagePros

EQUAL HO

Bank of England Mortgage is a division of Bank of England. NMLS 418481. Member FDIC. LE

Carolina Coast Real Producers - 7



~ Your Grand Strand Furniture Store ~

”We Our Customers”

FURNILEL RE

CATLTR RY/‘? ACCENTS

The Largest Select:_'j"n o Coastal Furniture
and Home Décor on the Grand Stand. VISIT Our
Living Room, Dining Room, Bedroom, Mattress Gal |ery! LOCATIONS

Pictures, Lamps and Coastal Accents and more MAIN SHOWROOM
@ STEARNS || viATTRESS GALLERY
& FOSTER" | 10356 Highway 90

Thank-you Real Producer Realtors

§ fz; )Z; ur genero@uiﬂ refezag to V N~ Litdle River
easiae Lurniture Galler ccents: - ) >
, v & FERAELI FLLE. COASTAL DECOR,
=10 RUGS & MORE
— — 527 Highway 17N

North Myrtle Beach

Mon-Sat 9am-6pm,
& Sun 1-5pm
Ph: 843-280-7632

SHOPSEASIDEFURNITURE.COM




THE WORLD'S LARGEST
MEMBLERS-ONLY BOAT CLUB!

-

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

MURRELLS INLET
@ Crazy Sister Marina
& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

NORTH MYRTLE BEACH
@Harbourgate Marina

FREEDOMBOATCLUB.COM e« 843-732-3777

MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Bill Poulin Anita Jones Jeremy Kierez
Publisher / Owner Publisher / Owner Photographer

Anna Price Dave Danielson Donald Hovis
Ad Strategist Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
FOLLOW US ON FACEBOOK AND INSTAGRAM

ﬁ https://www.facebook.com/carolinacoastrealproducersmag https://www.instagram.com/carolinacoastrealproducersmag

Spoil Him This
Father's Day With

a flEw fioEry

Lithium Battery Upgrades’%
10x Longer Life * No Maintenance \g——@
5x Lighter  Eco Friendly

1Y JON I HE w_h‘l:_ > IRAND

110225 Ocean Hwy #17
Pawleys Island
f  843-314-9060
* Publix Center

",_As @ STAR www.RiptideRidez.com
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THE VALUE OF ADAPTING TO CHANGE

Written By Suncera Johnson | Photography By Jeremy Kierez - High Tide Content

When we have worked hard to Hannah was offered a full scholarship =~ During the end of her spring semester,
pursue a path in life, it can be difficult  to Erskine College. Hannah attended a friend’s golf match
when forced to pivot. in Greenwood. As fate would have it,

That would appear to have been a the golf coach from Lander University
Hannah Fesperman started her career  defining moment in the life of many. was also at this golf match and
in real estate by learning the value of =~ However, Hannah was not happy. recruited Hannah that very same day.
adapting to change gracefully. She reports “Erskine had a beautiful

campus, but it was in the middle of While a student at Lander University,
Hannah relays “I am a native of nowhere with nothing to do. I sur- Hannah played collegiate golf and
Georgetown, South Carolina. I prised my parents when I told them learned “so much about life—time
attended Lowcountry Preparatory that I had decided that I was not going management, perseverance, what it
School in Pawleys Island, where I back at the end of my freshman year.”  feels like to fail and succeed.” Those

looked up to my hardworking and
determined parents. They instilled

in me the values of hard work and
perseverance. I played collegiate golf,
which taught me many life lessons,
including time management, persever-
ance, and the importance of making

the most of every opportunity.”

When life threw punches, Hannah
learned to dig in and punch back. Her
mother’s ordeal with breast cancer had
a tremendous impact on her life. “This
experience taught me how to deal with
the unexpected things that life throws
your way and I am able to handle many

challenges because of that.”

The game of golf also had a tremen-
dous impact on Hannah’s life and
has been influential in helping her
to never give up. She smiles, “My
Father is a scratch golfer and while
in the 9th grade, they realized I had
something special after I beat him

during a round!”

Throughout her high school years,
Hannah was extremely driven and
began playing in golf tournaments and
practicing on the weekends. “At one
point, my Father delivered a message
of tough love: He told me I had to
prove my dedication to the craft by
diligently practicing if I wanted to
continue to attend tournaments. I am
glad he gave me that nudge!”, Hannah
says. That persistence paid off and

Carolina Coast Real Producers - 13




skills combined with all she had expe-

rienced in life would serve her well.

A different life challenge presented
itself prior to Hannah’s graduation
from College. By this time Hannah
was considering pursuing a career as
an attorney and attending law school.
“I was able to get two internships
lined up, so it appeared that I was on
my way.” However, with the COVID
pandemic in full swing, like many, my
path was blocked. Everything shut

down and I lost my internships.”

Not to be defeated, Hannah fought
through the disappointment and drew
strength from all of her previous
experiences.” I thought it was the
worst thing to happen to me but it
became my biggest blessing because
it led me back home and into the real

estate industry and I could not be

14 - June 2023

happier! This turns out to be where

my path was supposed to lead!”

Hannah’s reasons for delving into the
world of real estate are pretty straight-
forward: “I have always loved looking
at homes, seeing how every home is
different and loved watching people
find their dream homes and I thought
why not give real estate a shot in the

place I've called home my entire life?”

Hannah is now a proud member

of The Mariah Johnson Group at
Coldwell Banker. Hannah and Mariah
manage social media for the team,
which is a natural fit because in her
own words, “I am very passionate
about getting my name out there so
that people know who I am, and what
I do. Being new in the industry is all
about branding yourself and getting

your name out there.”

Bt
"--..‘ i -

While Hannah believes that “The most
rewarding part of the business has
been the ability to meet so many great
people, working with my amazing
team, and seeing the faces of happy
clients” she has a heart for helping

people outside of her work as well.

A philanthropist at heart, Hannah

is a supporter of St. Jude Children’s
Research Hospital, Children’s Miracle
Network Hospitals, and Wounded
Warrior Project. Locally, she supports
St. Francis Animal Shelter.

Outside of work, Hannah enjoys
spending time with her loved ones.
“The uncertainty of my mother’s can-
cer diagnosis taught me to make every
moment count and no matter how busy
life gets, it is crucial to make time for
your loved ones.” Her family vacations
together every summer. “My brother
and I enjoy boating with our dogs
throughout the year and duck hunting
in the winter. My dad and I love to golf
whenever we have the chance and my
mom, and I enjoy long beach walks and

weekend getaways.”

Despite the twists and turns her life
has taken along the way, Hannah is
grateful for where it led her. “Real
estate is something that I see myself
doing forever. I cannot picture myself
in any other career nor do I want to

be in any other career. I love what I do
and I hope I am able to work in the real

estate industry for as long as possible.”

': OLD REPUBLIC HOME PROTECTION

g W

Give yourself the advantage
by offering your clients

a home waranty from

' 0l Republic Home Protection.

The real estate market
is on the move...

.

A competitive edge may

help you sell homes faster! J '

Contact me today for details!

Stephanie Midgett
Senior Account Executive
800.282.7131 Ext. 1070
C:910.382.8048
StephanieM@orhp.com
my.orhp.com/stephaniemidgett

This s a pasd advorksement

* OLD REFUBLIC INSURANCE GROUP

(222 W £ Tin]w IGT +
= WL W R h |
As a member of the Coastal Carolina
Association of REALTORS®, we've

worked closely with Myrtle Beach Area
Realtors for over 10 years!

-

"D“'ﬁf“& Wﬂf}ﬂ-ﬁ.ﬁ ??mytﬂ;

ITHAPROPERTY INSPECTION
TOP TO BOTTOM, THE ONLY THING
CLIENT HAS TO WORRY ABOUT
TTLING INTO THEIR NEW HOME.
H

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TOP: @ BI]TT[IM No Roof Too High! jonn pate, Certified Roof Inspector | 843-231-8532

Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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00 fgbooz to E-Dooz

Kitchens & Floors

FLOORING SERVICE
Exclusive Shaw Flooring
Luxury Vinyl
100% Nylon Carpet
Porcelain & Ceramic

Engineered Hardwood

Wi pay (ASH FoR ALt REAL
PRODUCERS REFERRALSII |UST TELL
US YOU'RE A REAL PRODUCERS
MEMBER WHEN YOU cALL!

Ask For Keviw: 347-709-7033

KITCHEN CABINETS

1836 LONESTAR ST.
CONWAY, SC 29526

WWW.DOOR2DOORPRO.COM

RP RIVERTOWN

- Reverse ceiling fans to counter-clockwise -
= Schedule HVAC cleaning -
= Prep your grill for backyard BBQs -
= Check the attic for any signs of rodents hibernating from winter -
- Replace damaged screens -
- Power wash your home, deck andfor driveway -
- Clean out gutters and downspouts -
- Prevent pests with an outdoor bug spray for your yard -
- Check irrigation system and sprinkler heads -
- Remove dead tree limbs and weeds and plant new flowers -

gﬁﬂ
Sjﬂf.ﬂ?.ﬂ'ﬂi‘w
AFFERT

SCAN TO SCHEDULE
FTOUR INSPECTIONT

CALL: (843) 360-4354 | TEXT: (843) 800-2320
@) RIVERTOWNINSPECTS.COM @

Close MORE Real Estate
Transactions with the
RIGHT insurance partner

“We work to provide insurance value to our clients
through the strength of the companies we represent, as
well as, our direct agent to client customer service.”

' L

1136 44th Avenue North, Suite 101
Myrtle Beach, SC 29577

info@coastalinsureit.com

843-808-0291

www.coastalinsurancellc.com
| flin]c]

AUTO « HOME « BUSINESS ¢ LIFE « BOAT « FLOOD
RV ¢« RENTERS « GOLF CART « JEWELRY
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All American Fence

THE FENCE COMPANY FOR ALL YOUR FENCING NEEDS
Efficient, Durable, and Affordable. One Call Does It All

FREE ESTIMATES

Installed our black chain link fence quickly
and efficiently. Very pleasant to work with and
for a fair price. Very thoughtful installation
crew, they even filled in the holes my dog had
dug in my backyard with the dirt from the

fence posts. Would recommend!"
- Stephen W.

L B T T e CeER T TREE A

1 ST |||||||||L||"t|||r1||,LJ|||"|-|

: 25% Off Your 1st Listing Shoot :
Use promo code 25DISCTEP.

Awarded Best Photographer
by Readers of North Strand News

* Listing Photos (interior, exterior, community amenities) * Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans ¢ Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

gD 843-780-2996

info@tideseyephotography.com
www.tideseyephotography.com

SouthernLi

custom bunder program

PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA
>
) > 'i @tides eye photography
Featured in @tides eye real estate imagery
Southern Living @ TIDES EYE @tideseyerealestateimagery
Magazine PHOTOGRGPHY @tideseyephoto



Kevin Bararo & Mike Trotta

»» spotlight sponsor

KITCHENS & FLOORS

MIKE TROTTA & KEVIN BARBARO

Written By Dave Danielson | Photography By John Asma - High Tide Content

BUILDING SATISFACTION

Through your day-to-day work as a real estate profes-
sional, you do not just go through the motions. You go the
distance to exceed your clients’ needs. In the same way,
it feels very good when you partner with someone who

shares that same mindset and approach.

That is the feeling you get when you partner with Mike
Trotta (Owner) and Kevin Barbaro (Managing Partner)
with Door to Door Kitchens and Floors ... building satis-
faction by striving to deliver the highest quality flooring

and kitchen cabinet services to the Grand Strand area.

“Our deep commitment to always providing affordable,
quality work and customer service is our greatest attri-

bute. We purposely have very little overhead so we can

18 - June 2023

always provide very competitive pricing for the custom-
ers,” Kevin explains. “Both Mike and I personally oversee
the work and we have a small, highly skilled team of lead
installers that have all been with us for years. We love

giving excellent value to our customers.”

THEIR DRIVING PRINCIPLES

The two men have a clear driving force that revolves
around three principles. “First is doing what you say you
will do,” Mike says. “Second is providing the highest qual-
ity possible. And third is making people happy by blessing

them with your talents.”

One of their many points of pride is seeing the success
their business is having with the exclusive partnership

they obtained with national retail power Costco.

“We are blessed to be chosen by Costco as their exclusive
partner for flooring for all of their members not only in
Myrtle Beach but in Columbia and Augusta, as well. In 2022
we were named as the Costco Southeast Regional Dealer of

the Year,” Kevin explains.

“With the tremendous amount of vetting that Costco does for
these types of partnerships, we feel as though it is a testa-
ment to validating our business model and our philosophy on

how to conduct business.”

A WEALTH OF EXPERIENCE
Mike and Kevin each bring a wealth of experience and exper-

tise to their work with clients each day.

Mike and his wife, Melissa moved to the Grand Strand in
August 2002 as he says, “on a whim. We left my hometown
of Cincinnati, Ohio, to come to this area, because we loved
South Carolina. In addition, we found the culture and values

of the people were something we wanted in our lives.”

After moving here, Mike worked in the Private Banking Unit
at BB&T with a passion for personal finance, investment and
retirement planning. “I loved educating people on how money
works and the proper use of that resource for their long-term
benefit. That job was very satisfying for me because I knew

I was making a positive impact in people’s lives however, I

yearned for a greater challenge.”

From there, Mike managed a medical practice where he led
a team of 35 employees, an experience he credits for teach-
ing him valuable management principles. In time, he joined
a friend in starting the flooring portion of his fire and water

restoration business.

“This was a good fit for me as I had the installation back-
ground and business acumen while affording me the personal
challenge of starting a business from scratch. The lessons
learned though this period of time serve as the foundation of

how I run my business today with Kevin.”

Kevin grew up in Vermont in what he calls a country and
rural setting. Through time, one thing that always seemed to

naturally appeal to Kevin was working with his hands.

“In today’s world, it is increasingly important to have multiple
financial streams and there is always going to be a market for
construction and construction-related industries,” Kevin says.
“Partnering with Mike in Door to Door was an easy decision
and we work amazingly together and have built a growing,

albeit unique, business plan.”

PRIDE AND PASSION
The pride and passion that the two men have for their work is

easy to see. “I enjoy both the end result and the process by

which each job takes to achieve said results,” Kevin says. “I
also feel a sense of personal gratification from the initial esti-
mate to final result and billing. Each customer is a win-win
and that makes me happy.” Mike agrees, as he says, “I love the

positive emotional response we get when the job is finished.”

FAMILY FULFILLMENT

Away from work, Mike and Kevin cherish time with their
families. Mike enjoys 20 years of marriage with his wife,
Melissa, and their two daughters. In their free time, they
like supporting their daughters in their competitive cheer-
leading competitions. They also enjoy time with their three

dogs, as well as spending time on the water.

Kevin is a single dad who is filled with pride for his four grown
children—Brent, Alexandra, Cassandra and Nickolas. Away
from work, Kevin has a passion for traveling. He also looks
forward to time spent with his parents who live in the area,

as well. He is also a talented, full-time working Actor, and
member of the Screen Actors Guild. Plus, he is a big animal
lover, having started his own privately funded animal rescue
— Rocky’s Rescue. As Kevin and Mike look to the future, they

continue to build satisfaction with each partner and client.

“I think what sets us apart from other companies is our
propensity to educate the clients on their flooring choices
and how those choices will fulfill their needs,” Mike says.
“We find that most people, once informed about the various
pros and cons of a given material, can make a good choice

for themselves.”
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VILYXS®AM[J MOVERS

Your Property Is Our Priority

What makes us the
top pick for moving
companies in
Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

(843) 447-9525 e miracle.movers.mb@gmail.com §

Let Our
Family
Move
Yours™

* Residential & Commercial
Moving Services

* Local & Long Distance

* Corporate Belocation

* Full-Service Packing Solutions

* Short & Long Term Storage

* White-Glove Service

(961) 578-3800 Jolsen@AllMySons.Com

T David G. Wurster
PALMETTO CFP®, MBA, RFC®
Certified Financial Planner™
COAST 1293 Prof | Dr., Suite 205
rofessional Dr., Suite
CAP] TAL Myrtle Beach, SC 29577

[L‘C P: 843.712.2752F: 843.712.2753
| david@palmettocoastcapital.com
Wealth Management www.palmettocoastcapital.com
* Utilizing the * Helping realtors grow  * Financial planning  * An established,
appropriate their wealth through strategies to deal experienced
retirement accounts  equity markets AND with the variability  resource for you
for realtors. real estate. of agent’s income.  and your clients.

r FINRA/SIPC,

ther named entity.

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

» Residential Home Inspections
« Indoor Air Quality

» Pool/ Hot tub Inspections

- Thermal Imaging

- Wind Mitigation Inspections

« Irrigation Inspection
« Mold Inspection

Taland

INSPECTIONS, LLC

Kl © O e Pinterest

Take a load off

with the Home Protection Plan

e
« 14-month* coverage =
« Choice of qualified ' '
local contractor

- Prompt )
LIVE call oy P
answering NC £
for claims g A

3 |
| -

Curtis
Shelley
District Sales =
Manager
nm
CurtisS&homewarrantyinc.com

(864)993-1536

Home ﬂ' Warranty.

e e homewarrantyinc.com

Plemse review he acfwal terms aond conditions
forcoverage, imitations, and exclusions of
hamewarantying.fom.

Friect whal maliers
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STEVENS

T
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7 A2k

feature agent

Written By Heather Spruill
Photography By
Jeremy Kierez -

High Tide Content

Hard Work, Determination, & Faith

Kim Stevens has been a mover and
shaker in the exciting real estate industry
for over twenty years. Her passion is not
about the selling or buying process of
property; it’s about her need to ensure
that those seeking her services leave with
the home of their dreams. In addition,
she hopes to leave a legacy of intention
and perseverance to those newly step-

ping into this business and her family.

Kim says, “I grew up in Little River,

South Carolina, and graduated from

Coastal Academy in Myrtle Beach in
1979. My upbringing played a key role
in my strong work ethic and positive
outlook. Those that influenced me early
on is where I gained fulfillment and
ability to be financially independent. My
father, Frank Juel, was one of the first
fishermen in the area, which paved the
way for generations to come. He proved
that hard work, determination, and
passion for what you do could lead to a

fulfilling career.”

Kim began her career as a subcontrac-
tor for several Telecom companies in
sales. The industry started to shift as
cell phones took center stage in the art

of communication; however, with her

ten years of experience in sales, she
believed that the timing was perfect
for her to transition into real estate.
She always enjoyed providing good
customer service and knew she could
be the ideal opportunity to continue
supplying an essential skill to another

vigorous and limitless industry.

Kim continues, “I earned my real estate
license in North Myrtle Beach in 2002.
Iloved of helping others find their for-
ever homes. It was exciting to embark
on this new challenge, but acquiring
new customers took a lot more work
than I thought it would. The most chal-
lenging task for me, as a new realtor,

was establishing my clientele base.
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However, through old and new
friendships, I was able to get off
to a strong start during the first

several years of my career.”

Her new friendships included
other agents who, like her, were
new to the business. As a result,
she flourished in the real estate
industry by sharing knowledge
and potential leads with her

fellow realtors.

Kim shares, “In 2021, I carried
my 20+ years of experience and
realtor momentum to Beach &
Forest Realty. I have enjoyed
buying and selling homes for
those inexperienced with real
estate and those wishing to find
anew place to call home. I have
made it my mission to listen
carefully and focus on their
wants and needs during the
home-buying process. My hard
work, determination, faith, and
plethora of satisfied clientele, I
have earned numerous awards
and achievements from this
industry. in 2021, I was excited
to receive the Beach & Forest
Realty Top Listing Agent in
North Myrtle Beach. I work hard
to achieve customer satisfaction,
as my clients are responsible for

making me a successful realtor.”

Kim has learned that pure
determination and a willingness
to want to be of service are the
keys to running a successful
business. She prides herself on
encouraging her two daughters,
Erin and Savanna, to pursue
their life goals with the same
tenacity she has. “This is what
my upbringing taught me. My
message to my family and other
realtors, new to the industry, is
to continue updating your goals
and press yourself to achieve

even higher aspirations.”
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I work hard to achieve
customer satisfaction,
as my clients are
responsible for making

me a successful realtor.

Snss
NN

s

B e
E-

e
-

g = A i

e TV S oy

~
s W, e, e,

SN

o

A AT L ;
S TR e T

) 4
4

5\

)
?
¢

T

I
[/
"
A
!
]

;.‘.
r'-ll'



DON'T LET PAIN
CONTROL YOUR %

DIABETIC NERVE PAIN ¢ NEUROPATHY
BELL’S PALSY « COMPLEX REGIONAL PAIN SYNDROME
CARPAL TUNNEL SYNDROME e« SCIATICA
FIBROMYALGIA ¢ JOINT/MUSCULAR PAIN « OSTEOARTHRITIS

We Accept Most Major Insurances

C@ > y 4710 Oleander Drive Myrtle Beach, SC 29577
' (/L/ L@Cj Office: (843) 823-6800

. o Toll Free: (877) 243-9883

Pain Rel lef Center www.DunesPainreliefCenter.com

A Total Solution

Senior Relocation/ Resettling
Estate Liquidation * Organize/ Declutter
Clean Out * Online Auctions * Nationwide Network

Carzng

ransitions

Offices Nationwide  Bonded & Insured * Each Office is independently owned and operated.

Caring Transitions of Myrtle Beach

Tel: (843) 997-5088
CaringTransitionsMyrtleBeach.com
Email: CBlanton@CaringTransitions.net

THE PREFERRED LENDER

n1131131“"1*1” gage IN THE CAROLINAS

Alpha Mortgage is the original local lender.
Unlike big national brands, we are locally
grown. Founded in North Carolina in 1983,

BUILDING OUR
COMMUNITY : we are experts in the area. We invest in
i i the community. The agents and buyers we

""" - - work with are our friends and neighbors. If
A - 5y B working with the best local team is important
to you, then we would love to partner with
you to provide the best service possible to
’ our new neighbors. We promise that you
and your clients will be happy to get the
service, support, and communication that

we provide.

CONVENTIONAL | FHA | VA | USDA | JUMBO | REVERSE

VISIT US ONLINE OR CALL TODAY alphamortgageadvantage.com 843.450.6295
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v omesiolFifEveny Lifestyle!

»

Building Homes In The
Best Areas To Live In
Coastal South Carolina!

Chesapeake Homes is an award-winning
residential builder who has perfected the
craft of creating a high-quality home. We CHESAPEAKE
have grown over 30 years to neérly 20 W

ommunities spanning across Coastal South

Car , North Carolina, and Coastal Virginia.
high! ”;Qﬁ"\' enViGe & /«.Kl//

\\ ‘o‘/ S
N N

Heritage Park
LONGS, SC

() Bridgewater

LITTLE RIVER, SC

& e

Waterbridge

MYRTLE BEACH, SC

FIVE NEW LUXURY Bl Now Selling in Myrtle Beach, SC

Now selling - homes in the award-winning community el M
of Waterbridge! Voted best residential pool and best = ;
H O M E CO M M U N |T| ES nature preserve, this is one exceptional community, &‘mm_ﬁg
[ and building our exceptional homes here will be a Hvene sach o
TO C H O O S E F RO M 4 win-win for those who want to live here! Check out

our website for the latest information on our homes!

LITTLE RIVER

S . Tradition
Bl Now Selling in Longs, SC , B Coming Soon to Myrtle Beach, SC MYRTLSBEA%HSSC
If you are looking for a place to call home that is central to Another fine community with quality homes built by e", !
many conveniences AND a vacation- esque lifestyle Chesapeake Homes in Myrtle Beach! Traditions at N
featuring Swimming Pool, Pickleball and Bocce Courts, Carolina Forest will be coming in 2023. Sign up for the TRADITIONS NORTH
then you've found your future home! Located off Hwy 9 for VIP list and you will be the first to know the latest AT CAROLINA FOREST 17 MYRTLE BEACH
easy access within 12 minutes to Loris, Cherry Grove, and i ERIATTAL?NEG sPARK and greatest about this ‘coming soon” community! @ @

BY CHESAPEAKE HOMES

North Myrt|e Beach. BY CHESAPEAKE HOMES

B Now Selling in Little River, SC B Coming Soon to Longs, SC

[t's more than simply moving into a new home - it's moving Coming 2023 - another fine Chesapeake Homes'

into a new lifestyle! Bridgewater residents enjoy an active community! The Willows will offer new beautiful single ,ao

lifestyle with the help of the onsite Lifestyle Director %”[6/ ﬂfé)‘ family homes with community amenities and many THE | 0\)8

including neighborly get togethers, events, socializing, m AVER. SE features and options that new home buyers have come LonGs, sC

clubs and a whole lot more against the backdrop of a BY CHESAPEAKE HOMES to appreciate fromus! Sign up now for our VIP list and

coastal-inspired community and landscape! be the first to the latest information on The Willows! The Willows

LONGS, SC

Visit cheshomes.com to find our beautiful collection of homes or call 843-806-1121 today! &
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“Whatever your mind can
conceive and believe it can

achieve.” -Napoleon Hill

It has been said that each of us has a
self-limiting device or a subconscious
ceiling that we have set for ourselves
on some level. Whether that is true
or not, there is a world of truth in

the fact that if you believe you can do
something, your chances of reaching

that result are much greater.

Proof Positive

As Broker in Charge leading a team
of 17 with ERA Real Estate Modo,
Brian Piercy is a prime, positive

example of that truth.

“I believe that to do/achieve/obtain

anything in life, you have to believe
you can do it first,” Brian says with

a spark. “If you think you cannot

T N
B0 Rl ey b

then you definitely will not.”

Brian grew up in Northern Virginia.

A B i
o i

As he came of age, he graduated
from Coastal Carolina University

with a major in Finance.

First Steps

After graduation, during the reces-
sion of 2002, he worked in Fort
Lauderdale, Florida, with his oldest
brother in the kitchen remodeling
and renovation industry. In time,
he got tired of Fort Lauderdale and
decided to return home to Virginia,
where he earned his real estate
license. In 2004, he moved to
Myrtle Beach and continued build-

ing his real estate business here.

“I had always been around real
estate, my dad had a home inspec-

ReaChil’lg H i ghe r b ! | . ] tion business and was in construc-

]_’]_ ]_’1 B 1. f : / | tion when I was a kid,” he recalls.
t roug elie L “I knew I loved the numbers side
v of'it, the investment property

Written By Dave Danielson angle and my focus from the start
Photography By Jeremy Kierez -

was with investors.”
High Tide Content

Like others who have been in real

estate for any amount of time,
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I believe that if
you are moving
forward and
growing in your
business and

your life, that is
SUCCESS.

Brian has endured his share of challenges through
which he has worked. “I have been selling real estate
in this market for a long time. I was here for the
crazy 2006 boom, and I can remember 2008 when it

seemed like everything stopped,” Brian remembers.

“I never thought about another career, so I just
had to pivot and change my mindset and business
model, so I jumped into the short sales and BPOs
(Broker Price Opinion). It was in that timeframe
that a lot of top agents got out of the business.

During this same time, my market share grew.”

Passionate Pursuit
The passion Brian takes with him to his work each

day is easy to see.

“Lead generation is my favorite part. Everyone
wants leads so I am focused on lead generation
sources for our agents,” Brian says. “And that is
related to my appreciation of knowing that with

real estate, you can carve your own path. In real

34 . June 2023

estate it is on you, you are not limited by a set sal-

ary or position, the ceiling is only in your mind.”

He also has a very straightforward definition of

what success means in his life.

“I believe that if you are moving forward and grow-
ing in your business and your life, that is success,”
Brian says. “I certainly set goals for myself, but I get
more satisfaction out of knowing that I am moving
toward that goal than when I actually achieve it.”

Family Fulfillment

Family enriches Brian’s life each day. He looks for-
ward to time spent with his wife of 19 years, Molly.
He smiles as he recounts how they first got together.
“I met Molly on the dance floor at Broadway at the
Beach at 1:30 a.m. when she was on vacation,” he
says. “Two weeks later, I told my parents I was going
to marry her, and they thought I was crazy.”

Brian and Molly treasure time with their children
— their 11-year-old daughter, Carmella, and their

6-year-old son, Colestock.

Active Adventures

In their free time, Brian and his family look for-
ward to sports and playing games together. “Molly
owns a gym, so we are always out there trying to
be active and having fun,” he says. “My biggest
hobby or fun activity is adventure racing. It is an
endurance sport that is growing ... a combination
of running, biking, and paddling, typically, all while
having to navigate a course with a compass, and no
electronics. The short race is 12 hours. Most are 24
hours straight, and you can do it either going solo

or having up to a four-person team.”

Brian recently completed the Sea2Sea race for the
fourth time—a non-stop 72-hour journey across the
state of Florida. “During that time, we get dropped
on the Gulf coast and have to navigate through 72
checkpoints back across to the Atlantic Ocean,” he

smiles. “It’s crazy but I love it.”

Leading the Way
As Brian reflects on the career in real estate that he
loves, he shares helpful advice for others who want

to move forward in real estate.

“If you want to make a real career out of this, you
have to love it. If you do not, go figure out some-
thing else. Take it seriously. You are literally your
own small business, from lead generation to mar-
keting to accounting, and you must operate like a

business to achieve the highest results,” he says.

“Also, I think to be the best agent, you should focus
on a niche, be great at that and really know some
segment of the market. You do not want to be medi-

ocre at anything.”

At the end of the day, while Brian is committed to
what he does and the people he serves, he also has
a lighter side — adding fun to the journey with his

clients and team members.

Congratulations to Brian Piercy for being an exam-
ple of leadership ... the kind of success that encour-
ages others to reach higher and achieve their own
goals — with belief.
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For What It s Worth

//

Providing Commerical and Residential Appraisal Services
Throughout Horry, Georgetown, and Brunswick Counties

1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577
843-808-1533 | www.fwiwappraisal.com

BEACH INJURY
j LAWYERS. LLC

We're Trusted, Proven, and
Awarded Attorneys Who Are
Devoted To Our Clients Needs

Free Consultations

843-357- 4111

www.beachinjurylawyers.com
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your clients deserve
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2-10 HEW's industry-leading Home Warranty Service
Agreement to your happy home tool kit.

Angela Mitchell

Account Executive

843.999.5355 | angmitchell@2-10.com

? ENROLL:
2-10.com/agent
720.531.6723

Greg Sloan and Will Parker

Protecting the rights and interests of our clients
through every step of real estate transactions

:E:. IF-
BT T .i'L iy

Personal Injury = Criminal Defense « Real Estate Law = Business Law
Civil Litigation = Mediation = Collection & Foreclosure

Joye, Nappier,
Risher & Hardin, 11c

843-357-6454

whardin@inletlaw.com

_ 3575 Highway 17 Business
inletlaw.com

Murrells Inlet, SC




r\ \ NORTH CAROLINA
DREAM FINDERS HOMES COMMUNITIES

.

HOMES BUILT TO FIT YOUR LIFESTYLE E. t.E
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Calabash Station
Lighthouse Cove
Villas at Seaside

SOUTH CAROLINA
COMMUNITIES

OO
" I .
=

Rivertown Landing
Shaftesbury
Spring Oaks

COMING SOON

o & .‘ COMMUNITIES
EMBRACE AN ACTIVE LIFESTYLE Calabash Palms

Creekside Landing
Promenade

DREAMFINDERSHOMES.COM Seaside Palms
Villas at Sandridge

843-279-4439 Carolinas.OnlineSales@DreamFindersHomes.com




